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LIMOGES     PROTESTS. 


or  embarks  in  some  other  business,    he  is   assured  of 
the  best  wishes  of  all  who  know  him. 


WASHINGTON,  July  2.— Jules  Jusserand,  the 
French  Ambassador,  presented  to  Secretary 
MacVeagh  to-day  a  protest  from  the  Limoges  Chamber 
of  Commerce  against  the  termination  of  the  agree- 
ment between  that  body  and  the  United  States  which 
for  many  years  has  regulated  the  appraisement  of 
china  and  pottery  importations  from  the  Limoges  dis- 
trict of  France. 

The  Treasury  Department  will  decide  within  a 
few  weeks  whether  the  agreement  shall  be  abrogated 
on  September  1,  as  had  been  planned. 


A     HEflORABLE     DATE. 


JULY  first,  1912,  marks  the  twenty-first  anniversary 
of  the  starting  of  the  United  States  Glass  Co. 
This,  the  coming  of-age  period,  divulges  a  full-grown 
concern  of  gigantic  proportions,  operating  twelve 
separate  plants  in  four  different  towns  in  three 
States.  Nine  are  devoted  to  making  glass,  while 
three  are  occupied  with  decorating  exclusively. 
There  are  seven  factories  in  Pittsburgh,  three  in 
Glassport,  Pa.,  one  in  Tiffin,  O.,  and  one  in  Gas  City, 
Ind.  Progression  has  always  been  the  keynote  of 
this  company's  endeavor,  and  originality  has  been  a 
great  factor;  but  the  hard  and  conscientious  work  of 
the  officers  and  managers  of  the  different  departments 
has  been  the  main  feature  in  bringing  the  United 
States  Glass  Co.  to  its  present  standing. 


John  L.  Lyon,  who  has  been  connected  with  the 
New  York  office  of  the  United  States  Glass  Co.  for 
twenty  one  years,  retired  on  the  first  of  July.  Mr. 
Lyon  has  been  with  the  concern  ever  since  its  incep- 
tion, and  was  manager  of  the  New  York  office  until 
four  years  ago,  when  J.  King  Irwin  took  the  reins. 
It  is  said  that  he  has  never  spoken  a  cross  word  to 
any  of  the  employees,  and  has  never  been  known  to  lose 
his  self-control.  He  has  the  respect  of  all  with  whom 
he  has  been  connected  in  business,  and  the  United 
States  Glass  C  "  illy  realizes  that  it  loses  a  valued 
servant.     Whether  Mr.  Lyon  retires  into  private  life 


The  first  of  July  marked  another  event  of  much 
interest  in  the  District,  particularly  as  the  goods 
sold  by  representatives  of  the  crockery  and  glass 
trade  helped  to  make  it  possible.  At  twelve  o'clock 
on  that  day  a  huge  "Old  Glory"  was  unfurled  at  a 
height  of  over  770  feet  above  Broadway  on  the  apex 
of  the  tower  of  the  new  Woolworth  Building.  Whis- 
tles blew  and  bombs  exploded  to  announce  to  the 
public  that  the  last  piece  of  steel  had  been  riveted  in 
its  place  and  the  framework  of  the  tallest  building 
in  the  world  had  been  finally  completed.  It  was 
unfortunate  that  Mr.  Woolworth  was  not  in  the 
country  to  witness  the  ceremony,  but  the  news  that 
the  fifty-five-story  steel  structure  had  been  completed 
was  cabled  to  him  in  Europe. 


THE     GOLF    TOURNAMENT. 


AT  a  meeting  of  the  Golf  Committee  on  Tuesday  it 
was  decided  to  send  invitations  to  all  golfers  in 
the  trade  to  participate  in  the  annual  golf  tournament 
to  be  held  on  the  links  of  the  Forest  Hill  Field  Club, 
Soho,  N.  J.,  July  18. 

Trains  leave  on  the  Greenwood  Lake  branch  of 
the  Erie  railroad  at  8:40  from  the  West  Twenty- 
third  street  ferry,  8:50  Chambers  street  ferry,  and 
9:08  from  Jersey  City  depot.  The  club  house  is  close 
to  the  station  at  Soho. 


HAY   DEPARTMENT  STORES   CO.  INCREASES 
ITS  CAPITAL  STOCK. 


I^HE  stockholders  of  the  May  Department  Stores 
Co  ,  Cleveland,  have  approved  a  resolution  in- 
creasing the  capital  stock  from  $20,000,000  to  $23,- 
250,000  by  the  issurance  of  $3,250,000  additional  pre- 
ferred stock.  Stockholders  of  record  July  9  will  be 
allowed  to  subscribe  pro  rata  for  the  new  preferred 
stock. 

Provision   was  made  that  $150,000  be  set  aside 
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yearly  as  a  special  surplus  account,  to  be  added  to 
the  general  surplus,  or  to  be  used  for  the  purchase  of 
new  preferred  stock.  After  July  i,  1913,  there  is  to 
be  added  each  year  to  the  special  surplus  account  a 
sum  sufficient  to  acquire  at  least  3  per  cent  of  the 
preferred  stock  outstanding,  and  all  stock  so  acquired 
will  be  cancelled.  Another  amendment  adopted 
provides  that  the  common  stock  shall  receive  no 
dividend  until  after  $250,000  shall  have  been  set  aside 
in  the  special  surplus  account,  and  that  no  dividend 
in  excess  of  4  per  cent  shall  be  paid  on  the  common 
until  $1,000,000  shall  have  been  set  aside  as  special 
surplus. 

Part  of  the  purchase  price  of  the  capital  stock  of 
the  Boggs  &  Buhl  Co.,  Pittsburgh,  is  to  be  paid  in 
cash  from  surplus  and  the  rest  from  the  proceeds  of 
the  new  preferred  stock. 


IN     TOWN 


Abbreviation*— c,  crockery;  g,  glass:  hf,  housefurnishings; 
1,  lampe;  t,  toys;  s,  silverware. 
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HE  following  buyers  have  reported  in  town    since 
our  last  issue: 

F  W  Pickup,  with  H  H  Sturtevant  Co,  hf,  Zanesville, 

O.     320  Church  street. 
G  E  Sweitzer,  with    Ferguson- McKinney  D  G  Co,  hf, 

St  Louis,  Mo      358  B'way. 
H  A  Koll,  with  A  Hamburger  &  Son,  hf,  Los  Augeles. 

215  Fourth  avenue. 
F    C   Sturtevant,    with    Forbes    &    Wallace,  hf,  t,  c, 

Springfield,  Mass.     2  Walker. 
C    S    Main,  with    Schipper   &    Block,  hf,  Peoria,  III, 

320  Church. 


SALESHEN'S     ASSOCIATION     NOTES. 


A 


T  a  meeting  of  the  Board  of  Management  of  the 
Salesmen's  Association  June  28  the  following 
were  added  to  the  membership  list:  Herman  T. 
Roseen,  treasurer  Central  Cut  Glass  Co.,  Chicago; 
Nels  W.  Erickson,  secretary  of  same  concern;  Howard 
B.  Giltner,  with  Foster,  Ross  &  Co.,  Auburn,  N.  Y. ; 
Abram  H.  Riker,  with  Robert  Fraser,  Utica,  N.  Y. ; 
Wm.  A.  Ralyea,  with  Wm  W.  Ralyea,  Buffalo,  N.  Y.  ; 
David  F.  Magee,  with  Martin  &  Naylor  Co.,  Glovers 
ville,  N.  Y.;  Wm.  J.  Nagel,  secretary  of  Vogt  &  Dose, 
New  York.  William  H.  Fox,  vice-president  Nationa 
House  Furnishing  Exhibits,  Inc.,  was  elected  an 
associate  member. 

The  death  claim  of  "Steve"  Le  Bel,  which  had 
been  held  over  on  a  technicality — proof  of  death  not 
having  been  properly  forwarded — was  ordered  paid. 


present  status  of  the   contest    for   the  watch 
and  :  given  the  member  who  places  the  great- 

est number  of  new   names   on   the    membership   roll 


during  the  year  is  as  follows:  M.  K.  Linder  40;  L.  D. 
Seixas,  Paul  M.  Phillips,  W.  S.  Creveling,  4  each;  H. 

C.  Bedlington,  R.  E.  L.  Wells,  3  each;  H  S.  Clarke, 
John  H.  D.  Rowan,  Thos.  G.  Jones,  2  each;  A.  A. 
Bean,  W.  M.  Rogers,  Geo.  A.  Boomer,  H.  J.  Gute, 
W.  W.  Magee,  W.  O  Wilcox,  George  Hamilton,  F. 
M.  Taylor,    Chas.  B.  Konzelman,  Edward  Butler,  H. 

D.  Carey,  John  Nixon,  A.  J.  Tourangeau,  Wm.  Deal- 
ing, W.  Tracy  Bergen,  E.  R  Thieler,  H.  R.  Handy, 
F.  W.  Primrose,  A.  A.  K.  Snow,  E.  H.  Bennett,  1 
each. 

Nearly  $900  has  been  added  to  the  Reserve  Fund 
The  Association  is  in  a  very  prosperous  condition. 


THE    CONDITION     OF     BUSINESS. 


Owing  to  the  national  holiday  splitting 
New   York     up     the     week,     business     of     course 

suffered  a  little  set-back.  Besides, 
this  is  the  vacation  season,  and  holiday  outfits, 
camping  impedimenta,  seaside  resorts  and  hotel 
rates  interest  the  public  mind  more  than  crockery, 
glass  and  lamps. 

There  is  strong   confidence  in  the  future.     Com- 
plaints are  only  being  made  by  the  chronic  pessimists. 


As  the  first  half  of  the  year  closes  the  books  show 
an  increase  of  business  over  the  corresponding  period 
of  last  year.  It  is  this  steady  upbuilding  that 
strengthens  the  optimistic  feeling  and  makes  everyone 
believe  that  there  are  good  times  ahead. 


The   last   week  in  June  was  a  sur- 
East  Liverpool      prise  to  many  manufacturing  pot- 
and  vicinity        ters  because  of  the  volume  of  busi- 
ness   that  came  in  unsolicited.     It 
certainly  indicates  that  stocks  are  rather  low.     Match- 
ing orders  were  numerous,  and  the  volume  was  much 
larger    than  is  usually  the  case  at  this  season    of   the 
year.     The  summer  shut-down  which  started  Monday 
will  be   more   brief  than    many  anticipated  a  month 
ago. 

Glass    factories     generally    closed 
Pittsburgh  and     last  Saturday  night  for  a  fortnight. 
Vicinity.  Many  unfilled  orders  remained  on 

the  files  at  the  time.  Cutting  de- 
partments, however,  will  continue  to  work,  and  all 
such  goods  will  go  out  as  soon  as  possible.  Blown 
shops  have  been  crowded  to  the  limit  with  business. 
Tableware  has  been  fairly  active  in  some  sections. 
Lighting  glassware  has  had  a  steady  movement. 
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AN  important  change  has  been  made  in  the  Jewel 
Cut  Glass  Co.  Wm.  Albert  has  purchased  an 
interest  in  the  concern  and  assumed  the  office  of 
treasurer.  He  will  travel  between  Boston  and  Chi- 
cago, making  all  the  larger  cities,  and  will  also  have 
charge  of  the  New  York  office,  replacing  Charles 
Taylor,  president  of  the  company,  as  far  as  possible, 
and  assuming  some  of  the  responsibilities  that  have 
hitherto  fallen  upon  him.  Mr.  Albert  was  formerly 
connected  with  Krauss  &  Co.,  basket  manufacturers 
of  this  city.  He  is  a  man  of  great  energy,  and  Mr. 
Taylor  is  fortunate  in  obtaining  such  an  associate. 
His  other  interests  are  extensive,  and  by  securing 
the  services  of  Mr.  Albert  he  will  be  enabled  to  de- 
vote more  time  to  his  Florida  real  estate  proposition 
and  the  Natural  Gas  Co  ,  of  Zanesville,  O.,  in  which 
he  is  financially  interested. 

On  Monday  next  fifteen  buyers  of  the  Claflin 
Syndicate  will  arrive  in  New  York,  if  their  plans  do 
not  miscarry.  The  sample  rooms  for  such  of  them 
as  purchase  china,  glass  and  lamps  have  been  swept 
and  garnished,  and  they  will  find  the  glad  hand  out- 
stretched in  welcome. 

Cox  &  Lafferty  have  a  very  extensive  display  of 
hanging  electric  domes  from  the  factory  of  Mills, 
Gardner  &  Co.,  Chicago.  The  designs  are  well  con- 
ceived from  an  artistic  as  well  as  a  practical  view- 
point, and  the  prices  are  moderate. 

Many  new  shapes  and  articles  in  white  china  for 
decorating  have  been  added  to  the  Haviland  &  Abbot 
Co.'s  stock,  and  as  a  consequence  trade  has  increased 
materially.  The  new  catalogue  of  these  goods  re- 
cently issued  has  also  stimulated  business  greatly. 
The  quality  of  the  ware  is  so  well  known  that  it  needs 
no  mention. 

The  "Corn ware"  of  the  Brush-McCoy  Pottery 
Co.  is  still  as  popular  as  ever,  the  articles  made 
in  imitation  of  an  ear  of  corn,  both  in  shape  and 
color,  having  a  strong  hold  on  the  affections  of  the 
public.     Butter  jars,    beer  steins,    salt  boxes,    jugs, 


etc.,  are  all  made  in  this  design,  and  Wm.  Warrin, 
the  New  York  representative,  is  booking  orders  in 
most  satisfactory  quantities. 

a 

The  Tarentum  Glass  Co.  is  displaying  at  its 
local  showrooms  a  new  pattern  of  pressed  tableware 
treated  with  many  decorations.  While  all  are  good, 
that  with  an  optic  effect  is  perhaps  a  little  in  the 
lead. 

E.  A.  Unger  is  now  comfortably  located  in  his 
new  showrooms  at  38  Murray  street,  on  the  same  floor 
with  W.  R.  Demorest  Mr.  Unger  is  not  the  kind  of 
man  who  likes  moving  around,  and  only  after  great 
deliberation  did  he  decide  upon  this  course.  He  has 
held  just  two  positions  in  his  business  career — first 
as  a  partner  in  the  firm  of  Cox,  Parish  &  Unger  for 
twenty-two  years,  and  his  present  agency  for  the  East 
Liverpool  Potteries  Co.  He  has  had  this  connection 
for  upwards  of  twelve  years,  and  from  all  appearances 
is  good  to  retain  it  as  long  as  he  wishes. 


Malone  &  Nicholson's  showrooms  look  very  much 
up  to  date.  New  plate  glass  signs  now  direct  buyer 
to  the  different  departments. 

J 
Henry    Endemann    has  some  rich  etched  decora- 
tions on  his   line   of  Reich  glassware;  also  handsome 
gold  incrustations.     The   colored  roemers,  decanters 
and  liqueur  sets  are  extremely  attractive. 

Frederick  Skelton  is  fortunate  in  having  the 
agency  for  Fry  cut  glass.  He  says  he  pleases  his 
customers  with  the  goods,  satisfies  his  factory  with 
the  orders,  and  increases  his  bank  account  with  his 
commissions  In  short,  he  is  successful  because  he 
has  the  right  kind  of  merchandise  to  deliver. 

a 

The  fifteen  open-stock  dinner  patterns  on  view 
at  L.  Bernardaud  &  Co.'s  showrooms  continue  to 
attract  new  customers  and  please  old  ones.  It  is 
very  satisfactory,  when  an   order  for  open   stock  is 
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given,  to  have  it  continually  followed  up  by  re-orders. 
It  shows  that  the  manufacturer's  judgment  is  good, 
that  the  buyer  has  made  a  good  selection,  and  that 
the  patterns  are  such  as  to  attract  the  ultimate  user. 


Pollard  Co.,  Lowell,  will  assume  charge  of  the  china 
and  glassware  department  in  the  new  establishment 
of  the  Gilchrist  Co.  when  the  store  is  opened  to 
the  public  in  October. 


The  Westmoreland  Specialty  Co.  are  making  a 
new  line  of  art  glass  potterv  and  have  sent  a  set  of 
samples  to  W.  R.  Demorest,  their  New  York  repre- 
sentative. These  consist  of  five,  ten  and  twenty-five 
cent  novelties  which  closely  imitate  matt  green  pot- 
tery. The  items  include  candlesticks,  vaset>,  jewel 
cases,  etc. 

The  Crown  Novelty  Co.  are  doing  an  excellent 
business.  Their  new  line  of  lamps  is  a  leader,  and 
few  buyers  see  it  without  placing  orders.  Their 
plateaux,  too,  are  making  history,  particularly  the 
new  one  in  French  gray  silver  finish. 

The  American  Tray  Co.  are  adding  extensively 
to  their  lines  of  mirror  trays,  the  latest  being  round, 
with  nickel  plated  railings  and  pillars  forming  the 
outer  frame,  in  ten,  twelve  and  fourteen  inch  sizes. 
O.  J.  O'Donnell,  32  Park  Place,  has  a  line  of  these 
goods  on  display. 


The  Standard  Tea  and  Coffee  Co.,  76  Cambridge 
street,  carrying  the  cheaper  grades  of  crockery  and 
glassware  as  premium  inducements,  is  now  managed 
by  Sigmund  Fins. 

Miss  McGowan  has  opened  her  new  store  at 
North  Attleboro. 


The  New  England  Royal  Lamp  Co.    reports    net 
assets  of  $45,661. 

The  Lagrange  Specialty  Co  ,  42  Lagrange  street, 
is  now  carried  on  by  Arthur  E.  Gifford. 


The  Southern  representative  of  the  Mitchell, 
Woodbury  Co.,  Zachariah  M.  Williams,  visited  Boston 
headquarters  this  week. 


^A  salesman    in    town    was   Oliver  S.    Atterholt, 
representing  the  Luzerne  Cut  Glass  Co. 


AT     BOSTON. 


LIVERPOOL     EXPORTS. 


AMONG  the  buyers  at  the  Hub  were  Mr.  Avery, 
of  the  Avery,  Woodbury  Co.,  Milford;  Frank  H. 
Dunmore,  for  The  Shepard  Co.,  Providence;  William 
H.  Rudderham,  for  Almy,  Bigelow  &  Washburn, 
Beverly  branch. 

John  E.  Sawyer,  representing  the  McKee  Glass 
Co.  and'the  Indiana  Glass  Co.  at  Boston,  has  returned 
from  Newcastle,  N.   H. 


Herbert  Wellington,  a  '  'seller"  with  George  W. 
Beals,  is  covering  local  territory  successfully,  secur- 
ing good-sized  orders  throughout  eastern  Massachu- 
setts. 


Wm.  R.  Claflin,  representing  Krantz,  Smith  & 
Co.  and  other  cut  glass  concerns,  has  returned  from 
a  successful  jaunt  through  southern  and  western 
New  England. 

The  Gorton-Pew  Fisheries  Co.  of  Gloucester, 
entertained  a  number  of  china  and  glassware  sales- 
men last  week  through  the  Commercial  Travelers' 
Association. 


Francis  Warren,  assistant  in  the  kitchen-ware 
department  of  R.  H.  White  Co.,  has  resigned  his 
position. 

Frank  A.  Smith,    formerly  buyer   for  the  A.    G. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  toall  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


MANY  items  appear  in  this  department  for  several 
weeks  during  which  they  may  not  be  wanted 
by  anyone.  But  eventually  someone  lights  on  them 
and  gobbles  them  up.  Very  rarely  does  a  line  appear 
here  that  does  not  find  someone  glad  to  get  it. 


ON     SALE. 

A109 — An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz. ,  wi;h  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  The^e  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  108 — This  special  offer  of  good  selling  assortments 
of  fine  red  Japanese  china,  with  Geisha  Girl  de- 
coration, at  85  cents  a  doz  ,  is  sure  to  be  snapped 
up  quickly,  so  we  advise  those  desiring  a  case  or 
two  to  write  quickly.  There  are  only  30  cases  to 
be  had.  The  following  articles  comprise  an 
assortment: 

6  3  piece  sets. 

6  chocolate  sets. 

6  b?rrysets  with  10-in.  bowl. 
24  6-in.  nut  bowls. 

9  sugars  and  creams. 
12  powder  boxes. 
12  hair  receivers. 
12  pickles. 
12  milk  jugs. 
12  rose  jars. 
36  6-in.  plates. 
36  5-in.  plates. 
72  tea  cups  and  saucers. 
12  oatmeal  bowls. 
Total,  360  pieces   assorted,   packed    in   one  case. 
Price  125.50  per  assortment. 

A  98 — 48  sample  mirror  plateaux  varying  in  size  from 
8  in.  to  20  in.,  different  styles,  with  ornamental 
mountings,  silver-plating  guaranteed,  beveled 
and  beaded  glass  mirrors.  Also  14  sample  trays 
in  sizes  from  8x10  to  16x20,  same  design  as 
plateaux  above.  All  these  trays  and  plateaux 
are  offered  at  15  per  cent  discount  off  the  regular 
price  list  in  order  to  clear  them  out  to  make 
room  for  new  samples  about  to  be  shipped. 
These  are  all  high  class  wares,  and  would  make 
a  good  assortment  to  help  round  out  a  sale. 


A  io3— 52  sets  sugars  and  creams,  light  blown  glass 
with  handsome  cut  rose  design  ;  worth  $6.50  a  doz. 
sets;  will  sell  at  $4.50  to  close  out. 

A  104 — 15  doz.  champagne  glasses,  same  shape,  hand- 
some grape   design;  usual    price  $2;  will    sell  at 

Si  40 

A 105 — One  of  our  subscribers  writes  as  follows: 
"  Wishing  to  lower  our  stock  before  inventory  is 
taken,  we  make  the  following  offer  on  336  pieces 
of  cut  glass,  all  cut  on  the  best  blanks  by  skilled 
workmen.  Our  best  wholesale  price  on  this  lot 
is  $457.60,  but  under  the  circumstances  we  will 
close  it  out  for  $329  net  cash."  The  lot  contains 
140  8-inch  berry  bowls,  45  5-inch  comports,  60 
3-lip  oils,  30  6  x  10  comports,  17  5^-inch,  20  6^- 
inch,  and  24  7^-inch  comports,  hollow  stem. 
The  bowls  are  cut  on  figured  blanks  and  the  rest 
on  plain  blanks.  The  patterns  are  good.  An 
A  1  bargain  for  a  sale.  Regular  barrel  charges. 
F.o.b.  factory. 

A  102 — 200  electric  portables,  16-inch  leaded  glass 
panel  shades,  green  with  amber  and  red  border, 
or  amber  background  with  green  and  red  border. 
Finished  in  verde  or  regular  brushed  brass. 
The  regular  price  of  these  is  $8.60.  In  order 
to  close  out  the  line  they  are  offered  at  $6.25 
delivered  anywhere  between  Chicago  and  Boston, 
with  no  charge  for  package.  Will  be  sold  in  lots 
of  12  or  more.  When  all  gone  cannot  be  dupli- 
cated at  this  price. 

A  106—15  cases  of  Austrian  china.  Plates,  4^, 
5,  i>y2  and  7^2  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  107 — For  delivery  during  July  500  12-inch  mirror 
plateaux,  45  cents  each;  300  10  in.  ditto,  35  cents 
each;  500  8-in.  ditto,  25  cents  each.  All  nickel- 
plated  rims  and  beveled  mirrors. 

A  100 — An  agent  is  closing  out  a  line  of  pressed  and 
blown  glass  tumblers  for  the  receiver  of  a  glass 
company.  Particulars  on  application  at  this 
office. 

A  ioi — At  a  sacrifice — 13  one-light  electric  wall 
brackets,  11  two-light  ditto,  7  one  light  inverted 
gas  brackets.  The  above  are  all  manufac- 
turer's samples  of  lines  discontinued.  The 
regular  prices  ranged  from  $34  to  Si  15  a  doz. 
The  lot  are  to  be  cleared  out  for  Si. 50  each. 
The  best  bargain  in  this  class  of  goods  we  have 
ever  seen.  They  are  all  high  grade  and  of 
excellent  design  and  workmanship. 

A  96 — 150  12-inch  mirror  plateaux  at  $8  40  per  doz 
36  14-inch  mirror  plateaux  at  $12  Per  doz.  All 
have  beveled  glasses  and  polished  silver-finished 
frames  on  high  feet.  These  are  particularly 
good  value,  and  as  there  is  only  a  small  quantity 
speedy  action  is  advisable.  Quantities  to  suit 
buyer. 
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A  76 — A  Western  potter  is  offering  ioo-piece  dinner 
sets,  Western  composition — no  soup  tureen — 
every  piece  gold-lined,  with  four  spray  decoration, 
either  plain  or  scalloped  shaped,  at  $4.75  per 
set.     Usual  charge  for  packing  and  freight. 

A  99 — The  best  value  ever  offered  in  the  Crockery 
and  Glass  Journal  is  the  special  advertising 
proposition  now  open  for  acceptance.  Orders 
have  been  sent  in  by  many  firms.  There  are 
still  pages  open  for  you.  Send  your  requisition 
for  space  early,  in  order  to  secure  a  good  posi- 
tion. 

A  82 — A  manufacturer  makes  the  following  excep- 
tional offer:  4,000  pieces  solid  gold  and  gold-lined 
and  silver-plated  china,  including  cream  and 
sugar  sets,  candlesticks,  hatpin  and  pepper  sets, 
card  holders,  violet  holders,  shaving  mugs,  indivi- 
dual salts,  mustards,  hair  receivers,  coffee  pots, 
fern  jars,  ash  receivers,  handled  olives,  powder 
boxes,  extra  creams,  teapots,  ash  trays,  etc.  Will 
close  the  entire  lot  out  at  fifteen  cents  each,  f.o.b. 
factory;  no  package  charge.  Sample?  and  photo- 
graphs sent  on  request.  Everything  in  the  above 
assortment,  except  salt  and  pepper  shakers  and 
toothpicks,  cost  in  the  plain  white  china  more 
than  the  price  they  are  offered  at.  The  teapots 
and  some  other  items  cost  from  $4.50  to  $9  a  doz. 
in  the  plain  white. 

The  above  are  done  up  in  ten  different  packages, 
and  will  be  sold  per  package  if  so  desired.  Par- 
ticulars of  each  package  may  be  obtained  upon 
application.  Prices  of  package  lots  vary  from  10 
cents  each  piece  up  to  27  cents  each,  depending 
entirely  upon  the  package  selected. 

3* 

MERCHANDISE    WANTED. 

60 — A  subscriber  writes :  "Would  like  to  communi- 
cate with  anyone  having  a  line  of  slightly- 
used  display  fixtures,  such  as  racks  and 
special  tables." 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

59 — One  of  our  readers  is  in  the  market  for  a 
quantity  of  chocolate  cups  with  an  adver- 
tisement upon  them.  Particulars  may  be 
had  by  application  at  this  office. 

58 — Quotations  wanted  on  three-quarter-pound 
and  ten-ounce  glass  honey  jars. 

55 — Wanted  a  line  of  cut  glass  seconds. 

SJiould  you  desire  additional  information  regarding 
any  of  tlie  special  offers  in  our  Merchandising  Depart- 
ment, fill  out  and  mail  us  the  coupon  printed  below. 


SAN    FRANCISCO    AND  THE     COAST. 


Please  send  me  further  particulars  regarding 

No in  the  issue  of  "Crockery  and  Glass 

Journal"  dated 


|)USINESS  is  somewhat  quiet  yet  among  the 
1>>  wholesalers,  very  few  buyers  visiting  the  city 
at  this  time  of  the  year.  However,  the  men  on  the 
road  find  conditions  very  satisfactory,  and  continue 
to  send  in  substantial  orders.  Most  of  the  dealers 
predict  a  very  brisk  business  when  their  new  fall 
lines  arrive.  The  retailers  have  had  very  good  sales 
all  through  the  month  of  June  along  special  lines, 
keeping  the  volume  of  business  up  10  any  month 
since  the  first  of  the  year. 

*     » 
Geo.  Bockman  has  just  returned    from  southern 
California,  where  he  placed  some    very  good   orders 
for  the  Fostoria  Glass  Co.  and  the  Edwin  M.  Knowles 
China  Co. 

W.    R.    Nieper,  buyer  for  the    Dohrmann   Com- 
mercial Co.,  is  again  at  his  desk  after  a  vacation  trip 
in  the  southern  part  of  the  State. 
*       » 

Fred  Dohrmann,  Jr.  general  manager  of  the 
Nathan-DohrmannCo.,  is  home  from  a  short  trip  to 
Chicsgo,  where  he  went  in  connection  with  the  ware- 
house the  company    is  planning. 

•  * 

J.  Brunner,  representing  Bawo  &  Dotter,  reports 
a  very  successful  trip  in  the  southern  part  of  the 
State  with  the  company's  cut  glass  and  housefurnish- 

ings. 

*  * 

R.  C.  Altschul,  traveling  representative  for 
Himmelstern  Bros.,  has  returned  to  headquarters 
after  a  very  successful  two-months  trip  in  southern 
California. 

The  business  of  the  California  Mail  Order  House 
24  Main  street,  bankrupt,  was  disposed  of  July  1  by  T. 
W.  Withoft,  trustee— the  stock,  valued  at  $26,199,18, 
which  included  crockery  and  glassware;  fixtures, 
valued  at  Is,^1.  and  the  good  will  of  the  house  as  a 
going  concern,  including  mail-order  list,  being  sold 
at  auction. 

Working  drawings  have  been  completed  for  a 
four-story  brick  and  steel  warehouse  to  be  erected  at 
Fifth  and  Townsend  streets  for  the  Nathan-Dohr- 
mann  Co. 

M.  Heymann,  with  the  Cowen-Heineberg  Co., 
has  just  left  on  his  semi-annual  trip  to  New  York  by 
way  of  Canada.     He  will  be  gone  about  three  months. 

•  • 

J.  Blankfield,  representing  the  W.  H.  Sweeney 
Mfg.  Co.  Brooklyn,  N.  Y.,  was  a  recent  visitor  here. 

•  • 

Some  new  samples  have  arrived  at  the  local  office 
of  the  Fostoria  Glass  Co.,  including  deep  etched 
vases  12  to  24  inches  in  height,  and  monogram  glasses 
suitable  for  hotels,  clubs,  etc.     An  order  has  already 
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been  placed  to  supply  the  Union  Lee  Club  of  this 
city  with  a  complete  set  of  the  glasses.  B.  F.  Hea- 
stand,  Coast  manager,  is  expected  back  from  Hono- 
lulu early  in  July. 

•      * 

R.  Smith,  representing  S.  A.  Weller,  is  again 
calling  on  the  San  Francisco  trade. 

»     ♦ 

The  Sing  Fat  Bazaar,  which  maintains  a  large 
wholesale  and  retail  establishment  in  Chinatown,  a 
branch  in  Los  Angeles,  and  supply  houses  in  the 
principal  cities  of  the  Orient,  opened  a  branch  at 
Geary  street  and  Grant  avenue  June  22.  The  com- 
pany has  had  a  branch  on  the  second  floor  of  the 
Emporium,  one  of  the  leading  department  stores 
here,  but  was  forced  to  move  into  larger  quarters 
because  the  Emporium  could  spare  it  no  more  room 
to  accommodate  its  increased  business. 


THE     PULLMAN     PILLOW. 


TRAVEL,  we  read  somewhere  in  the  halcyon  days 
of  youth,  broadens  a  man.  It  gives  him  a  kind- 
lier outlook  upon  the  world;  it  endows  him  with  a 
gentler  attitude  toward  annoyances. 

Two  weeks  of  travel  helps  a  man  a  lot ;  it  broadens 
him  so  that  he  will  not  kick  about  any  of  the  hard- 
ships of  his  ordinary  life.  Nor  will  he  complain  of 
dining-car  service,  or  smoke,  or  dirt,  or  dust  or  heat 
or  cold,  on  the  cars  However,  a  man  might  travel 
a  thousand  years  and  still  not  become  such  a  sage  as 
to  smile  benignantly  upon  the  sleeping  car  pillow.  It 
irks  a  man  to  have  to  pick  it  out  of  his  ear  in  the 
morning,  or  to  wake  up  between  2  a.  m.  and  Blink- 
ville,  Mo.,  and  find  that  the  pillow  has  crawled 
around  and  tucked  itself  under  his  chin. 


AT    CHICAGO. 


f 


ROCKERY  and  glass  salesmen  are  now  preparing 
V^  to  once  more  travel  into  the  highways  and  by- 
ways in  search  of  trade,  and  from  every  side  are 
heard  expressions  of  utmost  confidence  that  the  com- 
ing season  will  bring  forth  a  large  volume  of  business. 
Collections  are  said  to  be  somewhat  better  the  past 
ten  days,  and  with  favorable  crop  reports  the  out- 
look is  all  that  could  be  asked. 


F.  F.  Baggerly,  Coast  representative,  and  P.  A. 
McCort,  Middle  West  traveler,  for  W.  A.  Picard,  the 
hand-painted  china  concern,  were  in  Chicago  last  week 
visiting  the  home  office. 


Tom  Gill,  formerly  assistant  manager  of  the 
china  department  at  Mandel  Bros.,  was  in  Chicago 
last  week  on  his  way  from  New  York  to    Seattle,  and 


while  here  placed  a  number  of  nice  orders  with  the 
boys  for  a  new  store  to  be  started  in  the  Northwest- 
ern city. 

The  St.  Charles  (111.)  Fixture  Mfg.  Co.  is  getting 
out  a  nifty  new  line  of  "old  rose"  fixtures  equipped 
with  Phoenix  globes. 

Max  Bien,  a  well-known  salesman  with  head- 
quarters in  Chicago,  has  opened  a  retail  jewelry  and 
cut  glass  store  at  3100  Michigan  avenue. 


H.  C.  Whitman,  of  the  Fostoria  Glass  Co.,  was 
in  South  Bend,  Ind.,  recently,  and  held  an  exposition 
of  Fostoria  wares  at  the  annual  convention  of  the 
Indiana  Retail  Jewelers'  Association. 


C.  F.  Ingalls,  of  Waukegan,  111.,  was  in   Chicago 
last  week  placing  orders. 


^he  Gerber-Nicodemus  Mercantile  Co.,  Edwards- 
ville,  111.,  has  been  succeeded  by  A.  Gerber. 


L.  A.  Wheeler,  of  the  Towle  Mfg.  Co.,  left  for 
Vermont,  a  few  days  ago,  where  he  will  spend  his 
annual  vacation. 

H.  A.  Reinhard,  a  prominent  retail  dealer  of 
Wichita,  Kan.,  was  in  Chicago  last  week. 


The  Phoenix  Glass  Co.  have  what  is  believed  to 
be  one  of  the  finest  lamp  display  rooms  in  the  West. 
It  was  planned  by  E.  H.  Peck,  manager  of  the  New 
York  office. 

The  Pipe  Club,  composed  of  managers  and 
assistants  in  the  housefurnishing  department  of 
Mandel  Bros.,  held  their  June  meeting  recently  in 
the  Ross  Room  of  the  Auditorium  and  installed 
officers  for  the  ensuing  year. 


Paul  Fueslein,  Chicago  manager  for  Bawo  & 
Dotter,  has  left  for  New  York  and  other  Eastern 
points,  where  he  will  spend  a  four-weeks  vacation. 


C.  C.  Cheeny,  Western  representative  for  the 
Libbey  Cut  Glass  Co.,  stopped  in  Chicago  on  his  way 
to  the  Coast. 

C.  C.  Fricke,  Western  traveler  for  the  Phoenix 
Glass  Co.,  is  back  at  the  local  office  after  a  successful 
trip. 

Albert  Pick  &  Co.,  the  hotel  supply  house,  have 
revived  their  old  house  organ,  the  "Pix  Monthly." 


E.  A.  Shettler,  De  Kalb,  111.,  was  a  recent 
Chicago  visitor. 

The  Chicago  Furniture  Exposition,  which  opened 
July  1  and  will  continue  until  August  1,  is  expected 
to  help  the  sales  of  crockery  and  allied  lines.  Many 
furniture  stores  in  the  West  are  now  carrying  these 
goods. 


i6 


FOUNDED     IN     1874. 

(Trocker?  an6  (5 lass  Journal 

Representing  the  interests  of  the  Crockery,  China,  Pottery,  Lamp, 
Glassware  Toy,  Bric-a-Brac,  Fancy  Goods  and  allied  trades, 

"published  "TEvery  75^urs6ay 

BY 

WHITTEMORE    &     JAQUES,    Inc., 

92  West  Broadway,  New  York. 

EDITORIAL  ROOMS:  MECHANICAL  DEPT: 

TEL.  5092   BARCLAY.  TEL.  5086   BARCLAY. 

Subscription  Rates,  Invariably  in  Advance: 

United  States     $j.ot 

Canada....         3.00 

All  other  foreign  countries  in  the  postal  union     ...     4.50 

Single  copies 10 

In  remitting  subscriptions  please  send  Postal  Money  Order. 

Make  all  checks  and  drafts  payable  to  Whittemore  &  Jacques, 
Inc.  Out-of-town  checks  should  bear  the  words  "With  New 
York  Exchange." 

Papers  will  be  sent  until  a  specific  order  to  stop  is  received, 
which  order  to  be  valid  must  be  accompanied  by  a  remittance 
sufficient  to  cover  any  arrearage. 

SPECIAL  NOTICE. 

Advertisers  desiring  to  change  the  form  of  their  advertise- 
ments should  have  new  copy  in  this  office  not  later  than  Satu'day 
of  the  week  preceding  the  date  of  issue. 

Entered  at  New  York  Post  Office  as  Second-Class  Matter. 


NEW    YORK,  JULY    4,  1912. 


ENTERTAINING     THE     BUYERS. 


rPHE  manufacturers  having  formed  a  committee  to 
A  entertain  the  buyers  coming  to  the  city  during 
the  period  of  the  Housefurnishiog  Show  in  August, 
it  is  meet  that  the  New  York  buyers  help  to  hold  out 
the  hand  of  welcome  and  good  fellowship  to  their 
visiting  confreres.  Official  entertainment  tendered 
requires  official  acceptance  from  the  body  to  be  enter- 
tained, if  the  programme  is  to  be  carried  out  as 
arranged. 

The  Crockery  and  Glass  Journal  has  been  re- 
quested to  form  a  committee  of  representative  city 
buyers  for  this  purpose.  The  duties  will  be  very 
light,  and  will  mainly  consist  in  receiving  any  promi- 
nent guests  that  may  be  invited  to  the  opening  cere- 
monies. It  is  hoped  that  even  the  Presidential  candi- 
dates may  be  induced  to  come  and  address  the  con- 
vention at  different  times  during  the  week,  and  that 
the  Governor  of  the  State  and  other  national  and 
State  dignitaries  will  lend  their  presence.  The 
buyers  from  all  over  the  country,  including  New 
York,  represent  an  enormous  amount  of  capital,  and 
many  speakers  would  be  only  too  glad  to  put  before 
them  their  views  on  the  present  political  and  economic 
situation. 

We  shall  be  pleased  to  receive  the  names  of  those 
willing  to  serve  on  such  a  committee. 


THE     MULTIPLICITY     OF     PATTERNS. 


A  MANUFACTURER  gets  up  a  really  well-designed 
and  well-executed  article.  It  will  have  a  good 
run  for  a  season,  but  will  not  go  a  second.  Some- 
thing new  must  be  offered,  and  the  new  thing  dis- 
places the  "old,"  although  it  is  not  so  artistic  or  pretty. 

The  trouble  lies  entirely  with  the  buyers.  It  is 
they  who  insist  on  new  things,  singular  as  it  may 
seem.  When  a  householder  has  bought  a  dinner  set 
it  is  a  long  time  before  he  wants  another  one;  so  it 
does  not  matter  much  to  him  whether  his  crockery 
dealer  buys  new  patterns  next  year  or  not.  The 
pattern  that  was  run  last  year  is  just  as  new  to  the 
householder  who  buys  this  year  as  it  was  to  him  who 
bought  last  year. 

The  fact  is  that  the  buyers  for  retail  stores  get 
tired  of  seeing  the  goods  on  their  shelves,  and  insist 
on  changes.  The  salesmen  get  the  infection,  and 
rush  out  their  latest  patterns  emphasizing  the  fact 
that  they  are  new.  Would  the  housekeeper  know 
whether  they  were  new  or  not  unless  told  so  ? 

If  buyers  for  retail  stores  would  select  good 
patterns — and  there  are  enough  to  go  around  so  that 
the  different  stores  would  not  all  have  the  same 
thing — and  run  them  continuously,  manufacturers 
could  make  better  goods  at  less  money,  and  yet  make 
a  better  profit;  and  the  retailer  would  have  less 
trouble  in  doing  business,  could  do  it  at  a  less  ex- 
pense, and  consequently  receive  a  larger  return. 


PERSONAL. 


*~T€     MONG  the  most  efficient  buyers  in   the  trade 
I  \)      is  I.  E.  Fronani,  with  Woodward  &  Lothrop, 
Y\       Washington,  D.  C.      Having  worked  his  way 
/      1       up   from    the   packing  room,    step   by  step, 
v.*  to    his    present    position,    he    knows    the 
business  to  its   last  detail,  and    there  is   not  a  person 
under  his  management  that  he  cannot  show  how    his 
work  should  be  done.     Everyone  in  his  department  is 
rewarded  according  to  merit   and   receives   advance- 
ment  as    vacancies  occur,  new  hands  being  engaged 
for  the  lowest  positions  only.     Mr.  Fronani,  who  was 
a  visitor  to    the   city    this    week,  said    that  the  June 
wedding  gift  trade  was  larger  this  year  than  ever   in 
the  history  of  the  firm. 

The  Standard  Silver  Co.,  Toronto,  Canada,  was 
represented  in  the  city  on  Monday  by  Mr.  Morrison. 
He  left  the  same  evening  for  Boston,  and  from  there 
will  return  to  his  home  town. 

* 

The  newly-appointed  buyer  for  Cohen  Bros  , 
Jacksonville,  Fla. ,  is  in  the  city  making  very  sub- 
stantial purchases.  When  opening  a  new  crockery 
and  glass  department  the  stock  has  to  be  ordered  in 
large    quantities;    therefore  D.  E.    Healy,    who   was 
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chosen  for  this  important  task,  is  very  welcome  in  the 
District.  His  headquarters  are  at  9  East  Twenty- 
sixth  street. 

Thos.  G.  Jones  is  spending  a  few  days  at  Atlantic 
City  with  his  family.  He  left  on  Wednesday  and 
will  remain  away  until  next  Monday  or  Tuesday. 

Geo.  Heisler,  East  Liverpcol  representative  of 
B.  P.  Drakenfield  &  Co.,  who  was  visiting-  headquar- 
ters last  week,  said  that  the  amount  of  business  done 
by  the  potters  in  the  way  of  supplies  augured  well 
for  the  future. 

A.  A.  Sprague,  buyer  for  the  Howland  Dry 
Goods  Co  ,  Bridgeport,  Conn.,  favored  the  District 
with  orders  this  week. 

Frank  Miller  is  enjoying  his  vacation  on  board 
hi»  boat  "Gypsie,"  cruising  around  the  Long  Island 
shore  as  far  as  Gardiner's  Ba5r. 

M.  Vanderpoel,  buyer  for  Woodhull  &  Martin, 
Plainfield,  N.  J.,  was  in  the  city  last  Friday  feeling 
very  bright  about  trade.  The  summer  season,  he 
said,  was  in  full  swing  with  his  firm  and  they  are 
enjoying  a  good  run  of  business. 

Daniel  Taylor,  formerly  president  of  the  Pitts- 
burgh Lamp,  Brass  and  Glass  Co.,  was  in  New  York 
the  latter  part  of  last  week  looking  after  the  interests 
of  his  new  company. 

John  Hawthorne,  buyer  for  Wanamaker's,  New 
York,  began  his  vacation  this  week,  sailing  on  Wed- 
nesday for  Bermuda. 

H.  A.  Koll,  buyer  for  A.  Hamburger  &  Sons, 
Los  Angeles,  is  in  the  city,  and  will  remain  till 
Saturday  at  least. 

Robert  A.  May,  vice-president  and  general 
superintendent  of  George  Phillips  &  Co.,  Ltd.,  cut 
glass  manufacturers,  Montreal,  Canada,  who  was  in 
town  this  week,  said  business  was  very  good  in  his 
section  cf  the  country.  He  left  here  for  Philadelphia 
and  Boston,  and  will  reach  home  on  Saturday. 

O.  L.  Sutherland,  who  has  been  as  far  as  the 
Pacific  Coast  with  the  lines  of  Geo.  F.  Bassett  &  Co., 
came  home  last  week.  He  said  business  would  be 
better  if  buyers  in  the  department  stores  were 
allowed  to  purchase  what  they  actually  needed. 
Many  of  them  are  crying  for  goods  and  yet  are  prohi- 
bited from  expending  any  money.  He  is  comforted 
by  the  thought  that  such  a  condition  cannot  last    for- 


ever.    The    stores  must    have  goods  if  they  want"  to 
keep  in  business. 

Fred  Langfelder,  buyer  for  Louis  Wolf  &  Co., 
sailed  for  Europe  last  Tuesday,  and  will  remain 
abroad  until  September. 

Robert  Duffin,  who  travels  the  Middle  West  for 
Morimura  Bros.,  at  present  spends  three  days  a  week 
at  Allenhurst,  N.  J.,  and  takes  a  turn  on  the  board- 
walk at  Asbury  almost  every  day  he  is  down  there. 

C.  S.  Du  Laney  with  Dulin  &  Martin  for  nearly 
twenty  years,  has  gone  with  E.  B.  Adams  &  Co  ,  also 
of  Washington,  who  are  installing  a  hotel  department. 

Louis  W.  Greeman,  with  Morimura  Bros.,  will 
sail  for  a  short  visit  to  Europe  on  the  Olympic.  He 
takes  his  wife  and  two  children  and  will  see  London 
and  Paris,  returning  by  Aug.  1. 

Baum  Bros  ,  Hackensack,  N.  J  ,  were  buying 
glassware  and  china  in  the  District  during  the  week. 

* 

A  postal  card  from  Herman  Kupper,  dated 
Hansen,  Switzerland,  his  native  place,  says:  "After 
prolonged  visits  to  the  factories  at  Limoges  and  Plaue, 
where  I  made  preparations  for  the  campaign  of  1913 
which  will  result  in  the  most  original  and  finest 
collection  of  samples  ever  produced,  I  have  reached 
my  birthplace  in  Switzerland."  Mr.  Kupper  was 
accompanied  by  his  charming  American  wife,  and 
his  parenrs  gave  them  a  splendid  reception. 

Harry  B.  Whitney  is  now  in  New  York  exploit- 
ing the  new  line  of  lamps  made  by  the  Phoenix  Glass 
Co. 


DOLLS,    DRESSES     AND     ARTIFICIAL     FLOWERS 
WHICH     CHANGE     COLOR. 


THE  principal  us.es  of  cobalt  in  the  United  States 
are  in  making  glass  and  pottery.  A  beautiful 
blue  is  given  to  glass  by  the  oxide  or  cobalt.  Sympa- 
thetic inks,  according  to  a  report  of  the  United 
States  Geological  Survey,  are  made  from  cobalt 
acetate,  chioride,  and  nitrate  that  are  colored  when 
heated  or  colorless  when  cold.  This  interesting 
phenomenon  is  due  to  the  change  in  color  of  the 
salts  on  the  absorption  of  water.  When  dry  they  are 
blue  and  easily  seen  on  paper;  when  damp  they  are 
pink;  and  when  diluted,  colorless.  A  puzzling  appli- 
cation of  this  principle  may  be  given  to  a  doll  whose 
dress  is  blue  in  dry  weather,  but  changes  to  pink 
when  subjected  to  dampness,  as  in  wet  weather,  or 
when  the  doll  is  held  in  the  steam  of  a  tea  kettle. 
Artificial  flowers  are  made  to    show  the   same  effect. 
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IMPORTS     AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Gla9s,  etc.,  for  the  week  ending 
July  2.  1912. 

ANTWERP 

23  packages  glassware B  Gunthel 

85        "  "  CJDierckx&Co 

83        "  "  Fenesterer  &  Ruhe 

4        "  "  Gr  ham  &  Zenger 

6        "  " Strobel  &  Wilken  Co 

146        "  "  Miscellaneous  Orde?  s 

50        "         earthenware L  Straus  &  Sons 

28  "  "  GFBassett&Co 

16        "  '*  Koscherak  Bros 

36        "  "  O  Goeti 

15  «■         chinaware Vogt  &  Dose 

6i         "  "  Herman  C  Kupper 

12         •  "  Strobel  &■  Wilken  Co 

2  ••  "  Miscellaneous  Orders 

54  ••  toys Geo  Borgfeldt  <S  Co 

4  «<  «• C  B  Rouss 

12  «•  "         Ktiauth,  Nachod  &  Kuhme 

123        "  "         Strobel  &  Wilken  Co 

3-9        ••  *• Miscellaneous  Orders 

BREMEN 

18  packages  glassware L  Straus  &  Sors 

1  " H  Endemann 

5  ••  "  A  Steinhardt  &  Bro 

29  "  "  J  H  Venon 

!2        ••  "  Strobel  &  Wilken  Co 

^79  ■•  "  Miscellaneous  Orders 

12  "         earthenware Geo  Borgfeldt  &  Co 

58  ••  «•  Knauth,  Nachod  &  Kuhne 

27  •■  "  Miscellaneous  Orders 

16  ••         chinaware Strobel  &  Wilken  Co 

41  ••         toys FAOSchwarts 

49  ..  ••        F  W  Wool  worth  &  C  • 

4  •  ■  " Bawo  &  Do t ter 

9  ••  ••  A  Steinhardt  &  Bro 

4  ••  "  Knauth,  Nachod  &  Kuhne 

6i  "  "  Geo  Borgfeldt  &  Co 

108  '•  " Strobel  &  Wilken  Co 

180  "  "  Miscellaneous  Orders 


COPENHAGEN 


5  packages  glassware 
128         "         toya 


.  .Fensterer  &  Rule 
.  Geo  Borgfeldt  &  Co 


GLASGOW 


15  packages  glassware  H  A  Rogers  &  Co 


HAMBURG 


L  Straus  &  Sons 
L  D  Bloch  &  Co 

Eimer  &  Amend 

Fensterer  &  Ruhe 

.  Lazarus  &  Rosenfeld 

W  R  Noe&  Sons 

F  W  Woolworth 

. . . .  Kmy-Scheerer  Co 

Strobel  &  Wilken  Co 
.  Miscellaneous  Orders 


91  packages  glassware 

35  "  '«  

110  "  "         

27  "  "  

6  "  "  

9  "  "  

24  "  "  

5  "  '  

5  "  "  

75  "  -  

21  "         earthenware Geo  Borgfeldt  &  Co 

6  "  "  ..OGoetz 

4  •«  *•  Herman  C  Kupper 

7  ■■  "  Lazarus  &  Rosenfeld 

18  »  •«  Bawo  &  Dotter 

6  "  "  J  Palme 

14  ••  "  Fensterer*  Ruhe 

1  ••  "  .    N  Wapler 

181  "  "  Miscellaneous  Orders 

42  '•  chinaware Strobel  &  Wilken  Co 

25  •'  toys B  Illfelder 

9  ««  «•         Samstag  &  Hilder  Bros 

42  •'  "        G  W  Travers 

76  "  "        Strobel  &  Wilken  Co 

104  •'  ••        , Miscellaneous  Orders 


FIUME 

22  packages  glassware J  Palme 

34        "  "  Koscherak  Bros 


99 


,  L  Straus  &  Sons 


LIMOGES 
116  packages  chinaware Theodore  Haviland  &  Co 

LIVERPOOL 

80  packages  earthenware W  S  Pitcairn 

32        •'  "  Maddock  &  Miller 

13  "  "  Meakin  &  Ridgway 

3  "  "  Ed  Butler 

2        "  George  Hamilton 

10  "  "  F  W  Woolworth 

7  "  "  EBcote 

11  "  G  F  Bassett  &  Co 

1        "  "  W  H  Plummet 

21  "  "  Geo  Borgfeldt  &  Co 

18  "  "  R  Slimmon  &  Co 

50  "  "  Miscellaneous  Orden 

14  "         glassware L  Straus  &  Sors 

8  "  "  The  Rowland  &  Marsellus  Co 

9  "  "  Miscellaneous  Orden 

22  "         chinaware W  S  Pitcairn 

44        "  " R  Slimmon  &  Co 

27        "  "  AGMoment 

8        "         chinaware Strobel  &  Wilken  Co 

4  "         toys  " 

LONDON 
47  packages  toj  s Strobel  &  Wilken  Co 

TRIESTE 

802  packages  glassware A  L  Crawford 

872        "  "  Miscellaneous  Orders 

8        «*         toys Strobel  &  Wilken  Co 


IMPORTS    AT    PORT    OP    BOSTON. 

LIVERPOOL 

£0  packages  earthenware Jones,  McDuffee  <fe  Stratton  Co 

47        "  "  Mitchell,  Woodbury  Co 

5        «'  "  A  W  Chesterton 

7        "  "  Jordan  Marsh  Co 

23        "  "  FW  Woolworth 

80        "  "  «•••  Miscellaneous  Orders 

HAMBURG 

14  packages  earthenware Jones,  McITuffee  &  Stratton  Co 


2 

18 

2 

20 

34 

4 

5 

8 

8 

5 

43 

247 


.R  H  Stearns  Co 

F  W  Woolworth 

Strobel  &  Wilken  Co 

LWolf&  Co 

. . .  American  Express  Co 

F  L  Roberts  &  Co 

..Patterson  Wylde  &  Co 

First  Na  ional  Bank 

. ...   Houghton  &  Dctton 
,L  E  Knctt  Apparatus  Co 

Geo  Borgfeldt  &  Co 

Miscellaneous  Orders 


ANTWERP 
31  packages  earthenware Jones,  McDuffee  &  Stratton  Co 


21 

62 

7 

15 
26 


.R  F  Downing  &  Co 

L  Wolf  *  Cn 

. . .  Stone  &  Downer  Co 
.American  Express  Co 
.   Houghton  &  Dutton 


GENOA 

26  paekage6  earthenware Miscellaneous  Orders 

4        ««  ••  Jordan  Mar.-h  Co 

ROTTERDAM 
144  packages  earthenware First  National  Bank 


8 

27 


.Stone  &  Downer  Co 
.Geo  Borgfeldt  &  Co 
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CHINA  AND  GLASS  DEPARTMENT. 


HOUSEFURNISHING  DEPARTMENT. 


3n  l\)z  Store  of  tl)i  tftlke  -Iftumler  Co.,    4Pa?ton,  0\)\o. 


UJrtARY 

OF  TMt 
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When  the  records  of  sales  for    the 

East  Liverpool      first     six     months     of     1912     are 

and  Vicinity.      compiled  it  will  be  found  that  the 

volume  did  not  fall  so  very    much 

below  that  for   the   corresponding    term    of    1911,  as 

many  supposed  it    would.     There  are   several   plants 

in  this  district  whose  business  is  said  to  have  been  the 

heaviest  ever  experienced. 

#     * 
The  demand  for  decorated  lines  has   been   rather 
generous,  although  some    manufacturers  report  that 
during  the  past  five  weeks   they  have    been    shipping 
more  white  than  usual. 

»      * 

Salesmen  generally  will  t"ke  to  the  road  within 
a  few  days.     A  few  are  planning  to  start  out  at  once. 

•  * 

George  W.  Clark,  Western  salesman  for  the 
Homer  Laughlin  China  Co.,  after  spending  several 
weeks  at  the  home  office,  has  returned  to  the  Coast 
territory,  with  headquarters  at  Los  Angeles. 

•  * 

At  the  last  meeting  of  the  Western  Standing 
Committee  the  following  settlements  were  announced : 
oatmeal  cream  manufactured  at  the  Vodrey  pottery 
settled  at  8  and  12  cents  respectively  for  jiggering 
and  sticking  up;  Colonial  fruit  from  the  Potters'  Co- 
operative Co.  settled  at  festoon  price;  kitchen  bowl 
from  the  Hall  China  Co.  referred  back  to  the  firm 
and  workers  for  adjustment. 

»      • 

H.  N.  Harker,  of  the  Harker  Pottery  Co.,  has 
gone  to  Seattle,  Wash.,  and  other  Northwestern 
coast  cities  on  a  business  and  pleasure  trip.  Miss 
Georgia  Harker  went  with  him  as  far  as  Seattle, 
where  she  met  a  party  of  friends  and  proceeded  on  a 
journey  through  Alaska. 

•  * 

Moses  Callear,  of  Trenton,  N.  J.,  has  returned 
home  after  spending  ten  days  with  friends  and  rela- 
tives in  this  district. 

Not  much  credence  is  given  the  report  received 
here  from  Medicine  Hat,  Canada,  that  a  new  pottery 
is  to  be  built  there  by  J.  A.  Mclntyre.     The  situation 


there  has  been  thoroughly  canvassed,  and  represent- 
atives from  that  place  have  visited  the  East  Liverpool 
district     looking     up    data     concerning    the    pottery 

industry. 

*  * 

Marcus  Aarons,  of  the  Homer  Laughlin  China 
Co  ,  who  underwent  on  operation  in  a  Pittsburgh 
hospital  recently,  sailed  for  Germany  last  week.  Mr. 
Aarons,  who  is  a  member  of  the  new  Pittsburgh 
Board  of  Education,  was  given  a  pleasant  "send  off" 
by  the  board  at  its  meting  previous  to  his  sailing. 

*  * 

George  Buxton,  who  recently  became  identified 
with  the  Potters'  Cooperative  Co.  as  a  salesman,  will 
leave  for  a  trip  through  the  Central  States  at  once. 

*  * 

Because  of  the  increase  in  its  business  the  model- 
ing firm  of  Lockett  &  Goodwin  has  removed  from 
its  location  opposite  the  new  East  Liverpool  post 
office  to  a  building  on  Walnut  street  opposite  the 
Brunt  Pottery.  This  firm  was  formerly  the  Gotham 
&  Lockett  Co. ,  and  is  now  the  only  firm  of  modelers  in 

the  West. 

*  * 

Frank  I.  Simmers  has  started  West  in  the  inter- 
est of  the  Hall  China  Co.,  and  is  showing  a  complete 
line  of  the  hotel  ware  of  this  concern.  The  Hall 
plant  is  working  about  to  capacity,  with  a  large 
volume  of  business  booked  ahead. 

• 

With  over  five  weeks  of  back  orders  on  the 
files,  the  Smith-Phillips  China  Co.  closed  its  plant 
this  week  for  the  purpose  of  making  imrrovements 
and  taking  an  inventory.  This  task  completed,  the 
shops  will  resume  and  work  to  their  capacity. 

*  • 

Because  of  a  simplification  in  the  method  of 
making  square  shaped  dinner  ware,  potters  are  now 
enabled  to  manufacture  these  shapes  as  cheaply  as 
they  do  the  plain  ones.  This  was  not  possible  until 
recently.  It  is  said  that  at  least  two  new  square  or 
Colonial  shapes  will   be    put  before   the    trade   next 

December. 

*  » 

Samuel  W.  Larkins,  of  the  National  China  Co., 
Salineville,  basing   his   belief   upon   the   orders   the 


St 


company  is  now  receiving,  says  that  the  fall  season 
is  bound  to  produce  a  large  volume  of  orders. 
George  Vernon,  Western  salesman  for  this  company, 
is  at  the  home  office  for  a  few  weeks. 

*  » 

Information  has  been  received  here  that  the 
capital  stock  of  the  Brockman  Pottery  Co.,  Cincinnati, 
has  been  reduced  from  $75,000  }o$7,5oo. 

#      • 

William  Hall,  formerly  a  salesman  for  the  Buffalo 
Pottery  Co  and  also  the  Hall  China  Co.,  has  become 
associated  with  Harry  W.  Smith  in  the  Western 
offices  of  the  Roessler  &  Hasslacher  Chemical  Co. 

*  • 

Oliver  H.  Sebring  has  returned  to  his  home  in 
Sebring,  O.,  from  Chicago,  where  he  attended  the 
Republican  National  Convention. 


The  Milligan  Bros.  Pottery  Co. 
Crooksville,  O.     has  been   incorporated    by    Harry 

C.  Meyer,  Estella  Bauer,  C.  O.  and 

H.  C.  Milligan  and  Chas.  McDonald  and  has  purchased 

the  plant  of  the  Clark  Bros.  Pottery  Co.  at  this  place. 

The  officers  of  the  new  company   are:    president,  H. 

C.  Milligan;  vice-president,  Charles  Clark;  secretary, 

Charles  McDonald;  treasurer  and  general    manager, 

C.  O.  Milligan.     The  concern  is    capitalized  at   $25,- 

000. 

M 

The  Rev.  L.  A.  Carroll,  of  this 
Kittanning,  Pa.      place,  wants    to  see  a  new   local 

company  formed  to  take  over 
and  operate  the  idle  Kittanning  Pottery.  He  says: 
"Let  the  banks  of  Kittanning  unite  on  the  question 
of  handling  the  money,  each  bank  to  have  a  repre- 
sentative on  the  board  of  directors,  the  directors 
other  than  the  bankers  to  be  men  selected  not  for 
their  financial  standing,  but  for  their  practical 
knowledge  of  the  industry.  The  paying  of  dividends 
on  the  stock  to  be  a  secondary  consideration. 
The  first  object  to  be  to  have  the  pottery  in  operation, 
the  second  to  enlarge  it  out  of  the  dividends,  and  in 
its  enlarged  size  make  of  it  what  men  in  other 
towns  make  of  parks — an  honor  to  Kittanning." 


LIQHTING     GOODS     IN     SIAM. 


ORDINARY  kerosene  lamps  are  used  in  most 
Siamese  houses  outside  of  Bangkok,  as  only  that 
city  has  electric  lighting  and  coal  is  too  expensive  for 
use  in  producing  illuminating  gas.  The  greatest  de- 
mand is  for  wall  lamps,  which  are  used  in  the 
thousands  of  houseboats  which  line  the  rivers  and 
canals  of  Siam,  and  in  the  homes  of  the  peasants. 
Such  lamps   sell   at  25    to  50  cents    each,  but   nearly 


every  kind  of  lamp  finds  a  sale  in  Siam.  Only  the 
most  ordinary  lamps  are  made  in  this  country  by  the 
Chinese  tinsmiths,  the  rest  being  imported. 

Electrical  goods  are  not  manufactured  in  Siam, 
and  Bangkok  is  the  only  city  which  has  an  electric 
light  and  power  plant.  There  is  a  market  here  for 
electric  fans,  lighting  fixtures,  telephone  apparatus, 
street-railway  equipment,  motors,  cables,  insulators, 
and  a  variety  of  similar  goods.  The  portion  of  this 
trade  supplied  by  the  United  States  increased  from 
fi,868  out  of  total  imports  of  $43,394  in  1906-7  to 
$23,7^3  out  of  $143,410  in  1909-10,  but  dropped  to 
$16,232  out  of  $167,279  in  1910-11.  [n  the  latter 
year  the  United  Kingdom  led  in  this  trade,  with 
Germany  second,  and  the  United  States  third. 


BUSINESS    BRIEFS. 


H.  G.  Woolworth  &  Co.  are  opening  a  new  5,  10 
and  25  cent  store  in  Waterbury,  Conn  ,  and  are  look- 
ing for  other  good  locations. 

•  • 

The  addition  to  the  E.  W.  Edwards  department 
store,  Rochester,  N.  Y.,  now  in  course  of  completion, 
is  a  seven-story  and  basement  steel    frame   structure 

of  the  latest  type. 

#  * 

H.  D.  Ussery  and  associates  have  planned  to 
erect  a  pottery  at  Prattville,  Ala.,  to  manufacture 
jugs,  jars,  flower  pots,  and  like  wares.  The  plant 
will  be  completed  about  Sept.  1. 

>     • 

Judge  Hand  has  confirmed  a  composition  with 
creditors  of  the  Neal  &  Brinker  Co.,  wholesale  dealers 
in  housefurnishings,  18  Warren  street,  this  city,  at  25 
cents  on  the  dollar  cash.     Liabilities  were  $135,438. 

•  • 

J.  F.  Cairn's  department  store,  Saskatoon, 
Canada,  one  of  the  largest  stores  of  its  kind  in  that 
part  of  the  country,  was  totally  destroyed  by  fire 
June  30.  The  loss,  it  is  estimated,  will  probably 
exceed  $500,000. 

What  is  believed  to  be  the  finest  sand  for  the 
manufacture  of  glass  is  said  to  be  located  at  Ragland, 
Ala.  A  company  has  been  organized  to  develop  the 
property  with  a  capital  stock  of  $250,000  under  the 
promotion  of  M.  Bender,  of  the  Ragland  glass,  plant. 

*  « 

The  silver  deposit  trade  has  another  firm  added 
to  its  list — the  National  Silver  Deposit  Ware  Co.,  233 
Mercer  street,  Henry  Bronstein  president  and  general 
manager.  A.  Solomon,  president  of  the  American 
Tray  Co.,  is  financially  interested.  A  line  of  samples 
is  being  made  up,  and  the  concern  will  be  ready  for 
business  August  1. 


^Around  tfye  (Btass  anb  Camp 

factories.     . 


The    Pittsburgh  Lamp,  Brass  and 
Pittsburgh  and     Glass   Co.  announce    that  as  a  re- 
Vicinity,  suit   of   the   retirement   from  the 
Cincinnati  office  of  the  former  rep- 
resentative  the  business  of  that  city  has  been  turned 
over  to    Harry  A.  Ross,  the  Pittsburgh  city  salesman 
for  this  company.     The  Cincinnati    sample  room   has 
been   closed,  and  hereafter  occasional  displays  will  be 
made  at  a  hotel.      Mr.  Ross  will  continue  to  look  after 
the   Pittsburgh    and  vicinity  trade,  dividing  his  time 
between  the  two  cities. 


Because  of  the  high  price  of  hay  and  straw  for 
packing  glassware  excelsior  is  now  being  largely 
used,  although  it  costs  $i  more  per  ton  than  straw. 
Strawboard  is  also  employed  whenever  possible,  being 
a  saving  to  both  manufacturer  and  buyer. 


The  cut  and  etched  lines  of  blown  and  stemware 
put  on  the  market  several  months  ago  by  the  Kinney 
&  Levan  Co.,  of  Cleveland,  are  having  an  excellent 
demand.  These  lines  are  the  product  of  the  firm's 
own  plant.  Six  or  more  different  cuttings  and  etchings 
are  to  be  had.  

Within  a  few  weeks  a  trio  of  Pittsburgh  men  will 
leave  for  a  Southern  and  Pacific  Coast  trip.  H  P. 
Knoblock  will  book  business  for  some  housefuruish- 
ing  specialties  of  his  own  manufacture,  while  "  Uncle'' 
Billy  Patterson  will  take  orders  for  chimneys  from 
the  Star  City  Co.,  W.  Va.  W.  H.  Deidrick  will  show 
his  patent  gold  decorated  tumbler  and  stemware 
lines.     The  trio  will  make  the  trip  together. 


Tableware  this  season  has  not  had  its  best  de- 
mand with  the  department  stores.  The  scheme  trade 
has  beec  the  most  liberal  buyer  of  these  goods.  One 
large  premium  house  has  been  buying  punch  sets  in 
enormous  quantities  throughout  the  year,  orders  com- 
ing for  carloads  at  a  time. 


The  sale  of  cut  glass  for  June  weddings  was 
excellent  this  season.  The  high-priced  etched  glass- 
ware was  also  in  demand  for  the  same  purpose. 


syivania  by  the  railroads  has  so  seriously  affected  the 
summer  resorts  that  the  demand  for  souvenir  glass- 
ware and  specialties  has  been  the  poorest  this  season 
than  for  many  years.  The  park  managements  have 
cancelled  most  of  their  early  orders. 


Just  as  soon  as  the  molds  can  be  made  the  United 
States  Glass  Co.  will  increase  its  lines  of  display  jars. 
Only  recently  this  company  placed  six  new  lines  on 
the  market.  The  result  has  been  the  demand  for 
other  sizes. 

S.  O.  Paull,  of  the  Eagle  Glass  and  Mfg.  Co., 
Wellsburg,  W.  Va.,  is  enjoying  an  automobile  trip 
through  West  Virginia,  Maryland  and  Washington, 
D.  C.  

Within  a  few  weeks  the  new  office  and  sample 
room  of  the  Jefferson  Glass  Co. ,  at  Follansbee,  W. 
Va.,  will  be  ready  for  occupancy.  The  Jefferson  is 
planning  to  take  care  of  a  larger  volume  of  business 
than  ever  before  in  the  history  of  the  company. 


Numerous  improvements  are  being  made  at  the 
plant  of  the  Fostoria  Glass  Co.,  Moundsville,  W.  Va. 
Both  pressed  and  blown  shops  at  this  factory  closed 
Saturday  last  for  two  weeks.  General  repairs  will  be 
made  to  the  plant  during  the  suspension,  and  it  is 
likely  that  the  new  furnace  will  be  completed  before 
operations  are  resumed.  Work  on  the  new  four-story 
addition  is  progressing  favorably,  and  this  improve- 
ment will  probably  be  completed  by  August  i. 


Orders  for  lamps  continue  to  come  in,  but  the 
bulk  of  business  now  being  received  is  specified  for 
September  delivery.  A  considerable  amonnt  of  early 
business  has  been  shipped.  Some  of  the  real  "swell" 
treatments  on  lamps  have  met  with  an  excellent  de- 
mand in  the  South  and  Northwest. 


The  elimination  of  excursions  in  Ohio  and  Penn- 


Although  the  glass  works  are  shut  down,  they 
have  on  hand  quite  a  stock  of  goods  for  immediate 
delivery,  and  buyers  caught  short  can  get  a  supply 
quickly.  The  cool  weather  in  June  enabled  the 
manufacturers  to  produce  a  larger  stock  than  usual. 
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AN      INVIDIOUS     COMPARISON. 


~3nbzx    to    T&bvtvlis&mtnls 


P 


URELY    from    kindly    consideration  we  suppress 
the   name    of   the  publication  referred  to  below: 

Detroit,  Mich.,  June  24. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir:  I  beg  to  acknowledge  yours  of  June 
20th.  The  courtesy  and  interest  you  have  shown  us 
in  the  effort  to  locate  toughened  glass  is  greatly 
appreciated,  especially  so  in  contrast  with  the  attitude 
shown  by  the  managers  of  some  other  crockery  and 
glass  publications,  of  which  the  enclosed  is  the  worst 
example. 

Kindly  accept  our  sincere  thanks  for  the  assistance 
rendered  in  solving  our  glass  problem. 
Yours  very  truly, 

General  Motors  Company. 


June  7,  1912. 
General  Motors  Company,  Detroit,   Mich. 

Dear  Sirs:  We  received  in  due  time  your  es- 
teemed letter  of  16th  ult  ,  asking  us  to  advise  you  as  to 
the  stage  of  development  and  the  names  of  makers  of 
a  plate  glass  possessing  high  resisting  qualities. 

We  will  communicate  you  any  information  we 
are  able  to  give  if  you  will  take  a  subscription  to  our 
paper,  as  such  service  is  only  given  to  our  subscribers. 

Awaiting  your  answer,  we  remain, 

Yours  faithfully,  


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  beading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 


HELP     WANTED. 

SALESMEN  WANTED— Men  who  call  on  the  house  furnish- 
^  ing,  crockery,  glass,  china,  lamp,  toy,  trunk,  bag  and  sporting 
goods  trade  in  Greater  New  York  and  vicinity,  to  handle  house 
furnishing  specialties  ard  kindred  lines.  Good  opportunity  for 
live  men.     Address  N.  H.  F.  T.  E.,  this  office. 


W 


'ANTED— Traveling  salesmen  for  side  line  of  salable  brass 
articles   for  department,  stationery  and  novelty  stores. 
Liberal  commission.     Address  Box  804,  this  office. 


\  A  /ANTED — First-class,  experienced  crockery  salesmen  to 
'  v  represent  one  of  the  largest  pottery  concerns  of  the 
United  States.  Only  men  whose  record  will  bear  scrutiny  and 
who  handle  a  desirable  class  of  trade  need  apply.  First-class 
goods,  variety  of  decorations,  line  popular.  In  reply  mention 
experience  and  state  volume  of  sales  past  twelve  months.  Men- 
tion territory  covered,  and  name  your  best  customers.  All 
communications  will  be  regarded  as  strictly  confidential.  Ad- 
dress Box  806,  this  office. 

\  \  /ANTED — Glass  decorator.     One  who  has  had  experience 
"*        decorating  shades  and  globes  preferred.      Grod  chance 
for  advancement.      State  age  and  experience.      Wages  $25  per 
week  to  start      Address  Decorator,  this  office. 


\» /ANTED— A   thoroughly   experienced   crockery   man,  well 
*'        versed   in   dinnerware,   as  assistant   buyer.      Apply   to 
uopbr  Co. 


Cut  Glass 

45  West  Broadway, 

NEW   YORK. 


—  AND  — 


BUYERS'    GUIDE. 


Importers  of  China,  Glassware,  etc. 

Bawo  &  D  >tter     

Bernardaud.  L  ,  &  Co.,  Limoges,  France 

Bonita  Art  Co.,  Wheeiing  

Cox  &  Laff erty ....  

Fondeville  &  Van  Iderstine  .    .     .   

Guerin  Wm. ,  &  Co  

Gredelue,  A.,  New  York 

Haviland&Co 

Haviland  &  Abbot  Company  

Haviland,  Theodore,  Company 

Jones,  McDuffee  &  Stratton  Co.,  Boston 

Porcelaines  G.  D.  A  


Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co     

Consolidated  Lamp  &  Glass  Co.,  Coraopolis. 

Goodwin  &  Kintz  Co.,  Winsted,  Conn , 

Manhattan  Brass  Co  

Miller,  Edward,  &  Co 

Plume  &  Atwood  Mfg.  Co     

Pittsburgh  Lamp,  Brass  and  Glass  Co   

Turner  &  Seymour  Mfg.  Co   


Glassware 


Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 

Beaver  Valley  Glass  Co .,  Rochester,  Pa , 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa. 

Edge,  Thos  G     

Economy  Tumbler  Co.,  Morgantown,  W.  Va  , 

Potomac  Glass  Co 

United  States  Glass  Co  ,  Pittsburgh 

Williamsburgh  Flint  Glass  Co  


Cut  Glass 

Bush  Glass  Co  ,  Lansing,  Mich 

Bergen,  J.  D.,  Co.,  Meriden,  Conn   .  . 
Clark,  T.  B.,  &  Co.,  Honesdaie 

Dorrlinger,  C  &  Sons 

Finke : 

Fry  Glass  Co.,  Rochester,  Pa 
Herbeck-Demer  Co.,  Hallstead,  Pa  . . . 
Metropolitan  Cut  Glass  Co.,  Brooklyn 

Mills,  Gardner  &  Co.,  Chicago,  111 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y 
St.  Louis  Crvstal  Glass  Co 


Domestic   Pottery 

Brush-McCoy  Pottery  Co.,  Zanesville,  O. . . 
Cartwright  Bros,  Co.,  East  Liverpool   . . . 
Guernsey  Earthenware  Co.,  Cambridge,  O 

Mayer  China  Co.,  Beaver  Falls,  Pa 

Takito,  Ogawa  &  Co.,  Japan 


Plateaux  and  Trays. 


American  Tray  Co. 

Baum,  Charles 

Rohrbeck,  John  E. 


Materials 


Drakenfeld,  B.  F.,  &  Co  

Roessler  &  Hasslacher  Chemical  Co. 


Miscellaneous 


\  bels  &  Co.  easels  

Enterprise  Enamel  Co.,  Bellaire  

National  Housefurnishing  Trade  Exhibits,  Inc 
Robert  Rawsthorne  Engraving  Co.,  Pittsburgh 
Timberlake,  J.  B.,  &  Sons,  Jackson,  Mich 
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TRAGIC     DEATH     OF     CHAS.    B.    READ. 


IN  a  heroic  but  vain  attempt  to  save  two  servants 
from  death  by  asphyxiation,  Charles  Barnum  Read, 
secretary  of  the  Read  Carpet  Co.,  and  treasurer  of  the 
D.  M.  Read  Co.,  Bridgeport,  Conn  ,  lost  his  life  July  4, 
in  a  gas-filled  pit  of  the  pump  house  on  the  Read 
estate  at  Greenfield  Hill. 

The  other  victims  of  the  tragedy — the  servants 
whom  Mr.  Read  sought  to  save— were  Mr.  and  Mrs. 
John  Ruhl,  caretakers  at  the  Read  summer  estate. 

Mr.  Ruhl,  it  was  learned  later,  left  his  cottage 
about  six  o'clock  to  look  over  the  pump  plant  which 
supplies  water  and  light  for  the  estate.  When  he  did 
not  return  for  supper  his  wife  became  worried.  She 
waited  supper  more  than  an  hour  and  then  went  to 
the  pump  house.     She  was  never  seen  alive  again. 

When  the  light  and  water  service  balked,  about 
eight  o'clock,  Mr.  Read  began  an  investigation.  He 
walked  from  the  Read  home  to  the  Ruhl  cottage  and 
found  no  one  there.  Then  he  went  toward  the  pump 
house,  500  feet  in  the  rear  of  the  Read  home.  He 
called  to  Arthur  Jennings,  a  neighbor,  in  the  next 
yard,  and  asked  if  Mr.  Ruhl  had  been  seen.  Re- 
ceiving a  negative  answer,  he  went  into  the  pump 
house,  where  he  must  have  seen  the  bodies  of 
Mr.  and  Mrs.  Ruhl  as  they  lay  on  the  floor  of  the  pit 
and  he  went  to  their  rescue.  Half  a  minute  in  the 
deadly  fumes  was  enough  to  kill  the  strongest  man, 
Medical  Examiner  Donaldson  said  later. 

After  waiting  some  time  for  Read  to  re  appear, 
Mr.  Jennings  went  to  the  pump  house  himself. 

"  I  got  as  far  as  the  door,  when  I  detected  the 
fumes,"  he  told  the  medical  examiner.  "Peering 
into  the  pit,  I  saw  three  bodies  on  the  floor.  I 
attempted  to  go  down  and  was  almost  overcome  by 
the  fumes.  I  felt  myself  reeling,  and  struggled  to- 
ward the  door  shouting  the  alarm.  That's  all  I  know 
until  I  was  revived  by  physicians." 

The  shouts  of  Mr.  Jennings  roused  servants  in 
the  Read  home,  and  investigation  disclosed  the 
horrible  tragedy.  Aid  was  summoned,  and  more  than 
a  score  of  physicians  were  present  in  half  an  hour 
after  the  alarm  was  given.  De  Ver  H.  Warner  and 
a  number  of  other  summer  residents  of  the  vicinity 
also  responded,  and  Mr.  Warner  took  charge  of  the 
rescuing  of  the  bodies  from  the  pit. 


James  M.  Prescott,  a  chauffeur  for  Warner,  volun- 
teered to  face  death  in  the  pit.  His  face  was  swathed 
with  wet  bandages  and  he  was  lowered  on  ropes  into 
the  death  chamber.  Mr.  Read's  body  was  the  first 
brought  up.  Three  times  the  rescuer  descended, 
and  each  time  brought  up  a  body. 

In  the  death  of  Charles  B.  Read,  Bridgeport 
loses  a  valuable  citizen  and  his  employees  a  kind  and 
ever  thoughtful  friend.  The  bright  and  cheery 
smile  and  the  ready  word  of  good  will  characteristic 
of  the  man  will  be  missed  by  all  who  knew  and 
loved  him. 


LIHOQES     DECISION     DEFERRED. 


T 


HE  Treasury  Department  has  issued   the   follow- 
ing statement  on  the  Limoges  china  situation: 

The  Department  has  received  the  reply  of  the 
Limoges  Chamber  of  Commerce  in  answer  to  state- 
ments contained  in  the  report  of  the  Limoges 
Commission.  The  principal  points  contained  in  the 
letter  of  the  Chamber  of  Commerce  are: 

1  That  the  Commision  report  is  very  general. 

2  That  the  Commission  did  not  follow  the  Depart- 
ment's instructions  with  regard  to  co-operation  with 
the  Chamber. 

3  That  the  Chamber  considers  it  incompatible 
with  an  inquiry  into  prices  that  the  manufacturers 
should  be  required  to  produce  their  accounts  of  profit 
and  loss,  etc.,  especially  in  view  of  the  fact  that  the 
French  law  provides  for  the  revealing  of  such  trade 
secrets  only  to  the  courts  in  certain  cases  specially 
provided  for  by  law. 

The  Chamber  also  complains  that  a  representa- 
tive of  the  American  manufacturers  was  permitted 
to  assist  the  Commission  more  fully  than  was  the 
Chamber.  It  also  suggests  that  the  decision  of 
whether  or  not  importers'  profits  are  abnormal  is  not 
pertinent  to  an  inquiry  as  to  obtaining  the  proper 
amount  of  duty. 

The  reply  then  contains  a  review  of  the  difficulties 
in  the  importation  of  porcelain  prior  to  1908,  and  the 
final  adoption  of  the  rate  lists  that  year,  with  the  good 
results  that  have  been  claimed  for  the  establishment 
of  a  definite  basis  under  that  list.  The  Chamber  also 
states  that  it  has  never  considered  the  1908  rate  list 
as  unchangeable,  but  has  favored  all  modifications  ap- 
pearing equitable,  and  claims  that  a  revocation  of 
the  list  without  the  substitution  of  a  plain,  simple 
system  of  valuation  would  restore  the  former  evils. 

It  ends  up  with  a  plea  for  the  creation  of 
such  a  comprehensive  system  if  the  present  one  is  to 
be  abandoned,  and  suggests  that  an  extension  of  time 
to  August  1  would  be  agreeable. 


IO 


The  Department  has  already  extended  the  time 
by  a  month,  as  suggested  in  the  Chamber's  reply. 
The  reply  has  been  forwarded  to  the  chairman  of  the 
Limoges  Commission  for  comment,  upon  receipt  of 
which  the  department  will  make  a  final  disposition. 

If  the  Limoges  Commission  is  not  satisfied  with 
the  conclusiveness  of  the  protests  of  the  French 
merchants,  notice  will  be  given  on  August  i  that  the 
treaty  will  be  abrogated  on  September  i. 


THE    CONDITION     OF     BUSINESS. 


Trade  is  normal  for  this  time  of  the 
New  York,     year — which  means  that  there  is   very 

little  doing.  Occasional  mail  orders 
and  once  in  a  while  a  visitor  for  small  matchings 
constitute  the  bulk  of  the  business.  The  clerical 
forces,  however,  are  very  busy. 


Import  orders  placed  in  the  spring  are  arriving 
as  fast  as  the  labor  troubles  in  Europe  will  permit. 
Much  annoyance  is  caused  by  the  delay  ir.  delivering 
these  goods,  as  the  retailers  are  in  a  measure  depen- 
dent on  them  for  their  stock  of  foreign  wares. 
French  goods  are  arriving  fairly  well,  but  not  as 
rapidly  as  the  importers  would  like.  The  English 
importers  are  suffering  severely.  There  is  not  so 
much  trouble  with  the  German  wares. 


The  advance  in  the  prices  of  English  goods 
mentioned  elsewhere  is  received  with  varying  emo- 
tions. But  in  the  main  those  who  handle  English 
earthenware  are  accepting  the  situation  gracefully. 
The  advance  in  English  china  does  not  make  so  much 
difference,  as  people  who  buy  these  goods  do  not 
cavil  at  a  few  dollars  on  a  set. 


The  lamp  trade  is  beginning  to  feel  the  fall 
demand.  Cheap  glass  lamps  are  selling  well,  decor- 
ated goods  fa'rly,  and  metal  lamps  of  the  higher 
grades  are  beginning  to  move. 


The  domestic  toy  business  opens  with  this  month, 
and,  while  no  rush  is  expected,  it  is  believed  that 
sales  will  equal  last  year. 


Cut  glass,  while  not  as  active  as  it   has  been,   is 
still  in  fair  request. 


Retail  trade  in  the  city  is  very  quiet,  as  may  be 
expected  when  the  vacation  season  is  on  and  so  many 
people  are  out  of  town. 

Dealers  at  seaside  and  summer  resorts  generally 
are  doing  a  fair  business,  and  in  some  places  are 
making  out  exceedingly  well.  From  interior  points 
reports  are  to  the  effect  that  trade  is  about  as  usual. 


department  store  management.  The  buyers  need 
goods,  but  are  not  allowed  to  buy.  Conservatism  is 
a  good  thing,  but  it  may  be  carried  to  excess. 


Although  the  glass    factories   are 

Pittsburgh  and     closed,     orders     are     coming    in 

Vicinity.  rapidly   and    the    files  are    filling 

fast.     Staples  are  in  demand,  while 

the  blown   and   stemware   lines   are   selling   at   top 

notch      When  the  factories    resume  there   is  not  one 

in  the  district  but  what  will  have  enough  business  on 

the  books  to  keep  in  active  operation  for  months. 


East  Liverpool 
and  vicinity 


"Things  are  quiet,"  is  the  general 
statement  in  the  Western  pottery 
district,  although  this  must  not 
be  taken  to  mean  that  all  the 
plants  are  in  the  same  boat.  Some  excellent  business 
has  been  booked  in  one  or  two  instances.  One  or  two 
plants  are  idle  this  week,  but  next  week  will  see  every 
one  active. 


GLASS     MEN'S     ANNUAL     MEETING. 


THE  thirty-sixth  annual  meeting  of  the  Association 
1  of  American  Flint  and  Lime  Glass  Manufac- 
turers will  be  held  at  Atlantic  City  on  Tuesday,  July 
23.  A  preliminary  session  will  be  held  at  the 
Marlborough-Blenheim  hotel,  on  Monday,  the  2 2d, 
at  10:30  a.  m.  The  annual  luncheon  will  take  place  at 
Heinz's  Pier  at  1:30  p.  m.  Tuesday.  After  the  lunch- 
eon the  election  of  officers  and  the  usual  routine 
business  will  be  in  order. 

While  no  candidates  have  been  announced  for  a 
successor  to  Daniel  C.  Ripley,  who  served  the  Associ- 
ation so  faithfully  for  nearly  thirty  years,  M.  W. 
Gleason,  now  vice-president,  is  the  logical  man  to 
succeed  him. 


A     HARMONIOUS     CONVENTION. 


Returning     travelers    all    complain    about  the 


THE  annual  convention  of  the  National  Brother- 
hood of  Operative  Potters  adjourned  its  sessions 
at  Atlantic  City  after  acting  upon  119  resolutions. 
The  majority  of  these  had  to  do  with  the  internal 
workings  of  the  organization,  and  the  balance  con- 
cerned the  sanitary  branch  of  the  trade.  There  was 
no  consideration  of  wage  matters  in  the  general  ware 
branch,  this  scale  having  been  settled  for  two  years 
at  the  191 1  convention.  President  Edward  Menge 
was  reelected,  as  was  First  Vice-president  Frank 
H.  Hutchins,  and  Secretary-treasurer  John  T.  Wood. 
Next  year's  convention  will  be  held  at  the  same 
place. 
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The  "Nuart"shades  manufactured  by  the  Imperial 
Glass  Co.,  and  on  display  at  Cox  &  Lafferty's  show- 
rooms, are  particularly  handsome.  The  rich  color- 
ings, artistic  shapes  and  attractive  prices  insure  a 
popular  run  for  this  new  line. 

41 

The  line  of  high  grade  lead  blown  ware  shown 
by  Thos.  G.  Jones  from  the  factory  of  the  Economy 
Tumbler  Co.  is  worth  investigating.  The  new 
process  etching  is  carried  out  on  this  ware  in  a  most 
artistic  manner,  and  the  designs  are  quite  original. 
Their  slogan,  "The  Ware  of  Quality,"  is  no  empty 
phrase,  but  the  basis  upon  which  they  work. 

It  is  a  treat  to  visit  the  showrooms  of  C.  Dor- 
flinger  &  Sons.  Here  one  can  be  sure  of  seeing  real 
cut  glass — every  piece  hand  made  and  hand  cut,  no 
pressed  figured  blanks  being  used. 

L.  Bernardaud  &  Co.  are  fortunate  in  their  selec- 
tion of  open  stock  dinnerware  patterns,  as  the  con- 
stant repeat  orders  testify.  It  is  a  foregone  conclusion 
that  firms  handling  this  dinnerware  not  only  please 
themselves,  but  make  friends  of  their  customers. 

The  new  line  of  portables  shown  by  Geo.  N. 
Blust  at  the  local  warerooms  of  the  Pittsburgh  Lamp, 
Brass  and  Glass  Co.  are  receiving  favorable  at- 
tention at  the  hands  of  buyers.  Nicholas  Kopp  is 
not  following  anyone's  head  in  the  matter  of  designs, 
but  is  launching  out  along  entirely  original  lines. 

41 

The  buyers  will  be  descending  on  the  New  York 
market  in  a  short  time,  and  it  behooves  all  wholesal- 
ers to  have  their  goods  displayed  to  the  best  advan- 
tage. The  rubber  covered  easel  greatly  aids  in  mak- 
ing attractive-looking  showrooms,  and  two  well- 
known  manufacturers  advertising  elsewhere  in  our 
columns  would  be  glad  to  give  prices  and  send 
catalogues  to  anyone  desiring  them.  We  refer  to 
J.  B.  Timberlake  &  Sons  Jackson,  Mich.,  and 
Abels  &  Co.,  460  West  Broadway,    this  city.    Both 


will  give  valuable  information,  too,  to  managers 
of  departments  that  will  help  in  making  their  wares 
show  up  well. 

a 

O.  J.  O'Donnell,  32  Park  Place,  has  taken  the 
agency  tor  the  Lotus  Cut  Glass  Co.,  Baraesville,  O. 
This  company  make  a  full  line  of  light  cuttings, 
their  specialties  being  tumblers  and  stemware. 
Samples  will  be  on  display  next  week. 

The  floral  designs  originating  in  the  factory  of 
The  Herbeck-Demer  Co.,  Hallstead,  Pa.,  are  very 
popular  amotig  buyers  of  high  grade  cut  glass. 
Nearly  all  the  patterns  are  cut  from  plain  blanks 
and  they  are  particularly  noted  for  their  brilliancy. 
The  "Narcissus"  bowl  is  an  excellent  example  of 
their  work;  and  should  be  seen  by  every  buyer  wish- 
ing to  have  something  a  little  different  and  a  little 
better  than  usuai  run. 

a 

Alex.  P.  Doctor,  New  York  representative  of  the 
Central  Glass  Works,  Wheeling,  W.  Va. ,  has  just 
received  a  ruby  roemer — one  of  the  prettiest  things 
that  they  have  ever  gotten  out.  The  color  is  partic- 
ularly good  and  the  price  only  a  trifle  above  that  of 
plain  crystal. 

C.  A.  Holbrook,  New  York  manager  for  Edward 

Miller  &Co.,  has  received  from  the    factory   a  large 

line  of  new   portables  which    are   just   a   little   more 

classic  and  finer  than    anything  that  the   factory   has 

heretofore  turned  out.     They  represent   a   series   of 

epochs,    including   Louis   XVI.,  XV.,     Empire,    etc. 

Much  care  is  exercised   in    following    details.     Their 

fall  line  is  now  complete  and  ready  for  the  inspection 

of  buyers. 
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Many  of  the  agents  in  the  District  have  received 
visits  this  week  from  the  promoters  of  the  Household 
Show  to  be  held  in  August  at  the  New  Grand  Central 
Palace.  The  officials  are  working  like  Trojans  to 
make  the  venture  a  success.  A  number  of  buyers 
have  intimated  their  willingness  to  assist  in  making 
the  gathering  of  their   confreres    at  that  time   pleas- 
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ant  by  getting  together  in  a  body  and  officially  accept- 
ing the  proposed  hospitality  of  the  manufacturers. 
We  shall  be  glad  to  receive  the  namts  of  other 
buyers  to  add  to  the  growing  list.  Send  us  yours  if 
you  are  willing  to  help  in  having  an  enjoyable  and 
enlightening  time. 


MONTHLY     SUMMARY     OF     IflPORTS. 


AT     PITTSBURGH. 


AT  the  Joseph  Home  Co.,  Mr.  Binswanger,  who  has 
been  in  charge  of  the  housefurnishing  depart- 
for  a  number  of  years,  has  taken  on  added  duty  and 
hereafter  will  be  in  charge  of  the  china  and  glass  de- 
partment, succeeding  Harry  Lewis.  He  will  have 
as  his  assistant  Miss  Watkins,  who  occupied  the  same 
desk  under  Mr.  Lewis. 


B  C.  Miller,  representing  the  Koch  Importing 
Co.,  of  Baltimore,  Md.,  opened  at  the  Colonial-Annex 
this  week  with  his  fall  line. 


F.  F.  Ebbling,  of  Ebbling  &  Reuss,  Philadelphia, 
opened  at  the  Colonial  with  an  import  line  last  Fri- 
day.   

Charles  T.  Woolley,  always  a  welcome  visitor,  is 
registered  at  the  Colonial,  and  is  showing  some  attrac- 
tive dinnerware  from  the  Mitchell,  Woodbury  Co  , 
Boston. 

T.  T.  Fryer  with  a  line  of  Japanese  goods  arrived 
here  Sunday  and  will  remain  at  the  Colonial  for  a 
week  or  ten  days.  

Bawo  &  Dotter  will  be  represented  here  next 
mouth,  and  will  have  their  display  at  the  Hotel 
Anderson.     As  usual,  A.  Herr  will  be  in  charge. 


James  A.  Kelly,  who  succeeded  E.  A.  Nelker, 
opened  at  the  Anderson  last  week  with  the  line  of  toys, 
dolls  and  fancy  goods  from  Adolph  Forster  &  Co., 
Philadelphia.  

"  Jack  "  Hines  dropped  into  the  city  for  a  day  last 
week,  and  then  continued  West.  "  Just  shaking 
hands  with  friends  this  trip,"  he  said. 


Work  on  the  new  addition  to  the  Ft.  Pitt  Hotel 
is  progressing  favorably,  and  when  the  glass  sales- 
men come  to  this  house  in  January  they  will  find  much 
larger  sample  rooms  at  their  disposal. 


The  Kinney  &  Levan  Co.  are  showing  at  their 
Pittsburgh  sample  rooms,  in  charge  of  Watson  W. 
Lang,  a  number  of  new  light  cut  floral  designs  on 
blown  and  stemware  from  their  own  factory. 


Samuel  P.  Megahan,  for  several  years  buyer 
of  glass,  china  and  housefurnishings  for  the  Keech 
and  Pickering  stores  here,  is  now  assistant  to  Mr. 
Igel  in  the  housefurnishing  department  at  the  Kauff 
man  store, 


I^HE  imports  of  earthenware,  stone  and  china  ware 
for  the  month  of    May,   19 12,  compared   with 
the  same  month  in  the  preceding  year,  were  as  follows : 


1911 


1912 


Great  Britain . . . 

Austria 

France  

Germany  

Japan 

Other  Countries 
Other  Europe 

Total .. 


$220,343 

40,035 

141,548 

355,&e9 

94,518 

18  745 


$131,278 
07,471 

.-  '.. 

311,845 

88,099 

22,613 


$871,158         I      $689,590 


FOR    ELEVEN    MONTHS    ENDING    MAY. 


1910 


1911 


1912 


Great  Britain. . . 

Austria 

France 

Germany 

Japan   

Other  Countries 
Other  Europe . . 


$2,685,850 

756,758 

1,686,937 

8,601,845 

1,177,962 

808,174 


$2,403,116 

651,482 

1,670,799 

4,234,186 

1,142  962 

347,977 


$2,003,187 

628,857 

1.837,602 

3,777.473 

1,113,467 

800,896 


110,047,571 

$10,450,472 

$9,161  482 

TOYS 

1911 

1912 

Germany. ... 
Other  Countries 



$395,948 
76,967 

$840,600 
65,682 

Total 

$471,915 

$.96,182 

tor 

ELEVEN    MONTHS    ENDING    MAY. 

1910 

1911 

1912 

Germany  .    . . 
OtherCountries 

$5,349,389 
624,695 

$6,852,835 
798,067 

$6,397,006 
831,959 

Total.  . 

$5,974,034 

$7,150,902 

$7,228,965 

GLASSWARE. 

1911 
$216,549 


1912 
$144,408 


FOR  ELEVEN  MONTHS    ENDING   MAY 


1910 

$3,485,437 


1911       1912 
$2,274,289   $1,893,0:9 


ARTICLES  OF  METAL  ENAMELED  OR  GLAZED  WITH 
VITREOUS  GLASSES. 


MAY 

FOR  ELEVEN  MONTHS  ENDING    MAY 

1911 

$5S,528 

1912 

$53,307 

1910 

$765,059 

1911 

$673,172 

1912 
$663,771 

■J 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  "Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


ANY  items  appear  in  this  department  for  several 
i.Vl  weeks  during  which  they  may  not  be  wanted 
by  anyone.  But  eventually  someone  lights  on  them 
and  gobbles  them  up.  Very  rarely  does  a  line  appear 
here  that  does  not  find  someone  glad  to  get  it. 


ON     SALE. 

A  112 — 50  gross  miniature  fern  dishes  or  ash  trays  in 
fine  spun  brass  of  artistic  design,  mounted  on  cast 
brass  feet.  The  retail  price  of  these  is  25  cents 
each.  They  have  never  been  sold  at  less  than  15 
cents  each  wholesale.  Will  sell  at  10  cents  each 
in  quantities  to  suit  purchaser. 

A  in — A  carload  of  cullet. 

A  no — 20  barrels  cut  glass  tumblers,  heavy  lead 
blanks,  absolutely  first  grade,  buzz  star  and  mitre 
cutting,  well  covered,  $2  75  a  doz. ;  20  barrels 
ditto  with  buzz  star,  chrysanthemun  and  mitre 
cutting,  $2.90  a  doz  Sold  only  in  barrel  lots,  12 
doz.  to  a  bbl.  Orders  for  6  doz  of  each  kind  in 
order  to  make  up  a  bbl.  will  be  accepted. 

A  103 — 52  sets  sugars  and  creams,  light  blown  glass 
with  handsome  cut  rose  design ;  worth  $6. 50  a  doz. 
sets;  will  sell  at  $4.50  to  close  out. 

A  104 — 15  doz.  champagne  glasses,  same  shape,  hand- 
some grape  design ;  usual  price  $2 ;  will  sell  at 
$1.40 

A  107 — For  delivery  during  July  500  12-inch  mirror 
plateaux,  45  cents  each;  300  10  in.  ditto,  35  cents 
each;  500  8-in.  ditto,  25  cents  each.  All  nickel- 
plated  rims  and  beveled  mirrors. 

A  76 — A  Western  potter  is  offering  100-piece  dinner 
sets,  Western  composition — no  soup  tureen — 
every  piece  gold-lined,  with  four  spray  decoration, 
either  plain  or  scalloped  shaped,  at  $4.75  per 
set.     Usual  charge  for  packing  and  freight. 

A  96 — 150  12-inch  mirror  plateaux  at  $8.40  per  doz. 
36  14-inch  mirror  plateaux  at  $12  per  doz.  All 
have  beveled  glasses  and  polished  silver-finished 
frames  on  high  feet.  These  are  particularly 
good  value,  and  as  there  is  only  a  small  quantity 
speedy  action  is  advi&able.  Quantities  to  suit 
buyer. 


A  105 — One  of  our  subscribers  writes  as  follows: 
'  Wishing  to  lower  our  stock  before  inventory  is 
taken,  we  make  the  following  offer  on  336  pieces 
of  cut  glass,  all  cut  on  the  best  blanks  by  skilled 
workmen.  Our  best  wholesale  price  on  this  lot 
is  $457-60,  but  under  the  circumstances  we  will 
close  it  out  for  $329  net  cash."  The  lot  contains 
140  8-inch  berry  bowls,  45  5-inch  comports,  60 
3-lip  oils,  306x10  comports,  17  5^ -inch,  206^- 
inch,  and  24  7^-inch  comports,  hollow  stem. 
The  bowls  are  cut  on  figured  blanks  and  the  rest 
on  plain  blanks.  The  patterns  are  good.  An 
A  1  bargain  for  a  sale.  Regular  barrel  charges. 
F.o.b.  factory. 

A 109— An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz.,  with  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  99 — The  best  value  ever  offered  in  the  Crockery 
and  Glass  Journal  is  the  special  advertising 
proposition  now  open  for  acceptance.  Orders 
have  been  sent  in  by  many  firms.  There  are 
still  pages  open  for  you.  Send  your  requisition 
for  space  early,  in  order  to  secure  a  good  posi- 
tion. 

A  106 — 15  cases  of  Austrian  china.  Plates,  4^, 
5,  6y2  and  7^  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  100 — An  agent  is  closing  out  a  line  of  pressed  and 
blown  glass  tumblers  for  the  receiver  of  a  glass 
company.  Particulars  on  application  at  this 
office. 

A  108 — This  special  offer  of  good  selling  assortments 
of  fine  red  Japanese  china,  with  Geisha  Girl  de- 
coration, at  85  cents  a  doz  ,  is  sure  to  be  snapped 
up  quickly,  so  we  advise  those  desiring  a  case  or 
two  to  write  quickly.  There  are  only  30  cases  to 
be  had.  The  following  articles  comprise  an 
assortment: 

6  3  piece  sets. 
6  chocolate  sets. 
6  berry  sets  with  10-in.  bowl. 
24  6-in.  nut  bowls. 
9  sugars  and  creams. 
12  powder  boxes. 
12  hair  receivers. 
12  pickles. 
12  milk  jugs. 
12  rose  jars. 
36  6-in.  plates. 
36  5-in.  plates. 
72  tea  cups  and  saucers. 
12  oatmeal  bowls. 
Total,  360  pieces   assorted,  packed    in   one  case. 
Price  $25.50  per  assortment. 
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A  102— 200  electric  portables,  16-inch  leaded  glass 
panel  shades,  green  with  amber  and  red  border, 
or  amber  background  with  green  and  red  border 
Finished  in  verde  or  regular  brushed  brass. 
TLe  regular  price  of  these  is  $8.60.  In  order 
to  close  out  the  line  they  are  offered  at  $6.25 
delivered  anywhere  between  Chicago  and  Boston, 
with  no  charge  for  package.  Will  be  sold  in  lots 
of  12  or  more.  When  all  gone  cannot  be  dupli- 
cated at  this  price. 

A  82— A  manufacturer  makes  the  following  excep- 
tional offer:  4,000  pieces  solid  gold  and  gold-lined 
and  silver-plated  china,  including  cream  and 
sugar  sets,  candlesticks,  hatpin  and  pepper  sets, 
card  holders,  violet  holders,  shaving  mugs,  indivi- 
dual salts,  mustards,  hair  receivers,  coffee  pots, 
fern  jars,  ash  receivers,  handled  olives,  powder 
boxes,  extra  creams,  teapots,  ash  trays,  etc.  Will 
close  the  entire  lot  out  at  fifteen  cents  each,  f.o.b. 
factory;  no  package  charge.  Samples  and  photo- 
graphs sent  on  request.  Everything  in  the  above 
assortment,  except  salt  and  pepper  shakers  and 
toothpicks,  cost  in  the  plain  white  china  more 
than  the  price  they  are  offered  at.  The  teapots 
and  some  other  items  cost  from  $4-5°  to  $9  a  doz. 
in  the  plain  white. 

The  above  are  done  up  in  ten  different  packages, 
and  will  be  sold  per  package  if  so  desired.  Par- 
ticulars of  each  package  may  be  obtained  upon 
application.  Prices  of  package  lots  vary  from  10 
cents  each  piece  up  to  27  cents  each,  depending 
entirely  upon  the  package  selected. 


MERCHANDISE    WANTED. 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

59 — One  of  our  readers  is  in  the  market  for  a 
quantity  of  chocolate  cups  with  an  adver- 
tisement upon  them.  Particulars  may  be 
had  by  application  at  this  office. 

5S — Wanted  a  line  of  cut  glass  seconds. 


has  changed  wonderfully  in  the  past  eighteen  months, 
and  Chicago  bids  fair  to  have  a  retail  section   second 

to  none. 

•  • 

J.  A.  Jacobsen  is  out  of  the  city  for  a  week  on   a 

vacation. 

•     « 

Manager  Geary,  of  Morimura  Bros  ,  is  having  his 
salesrooms  re-decorated  preparatory  to  displaying  the 
new  lines. 

John  Schmelzer,  of  Centralia,  111.,  was  in  the 
city  last  week  on  a  buying  trip. 

•  • 

Fred  Scbulze,  Cambria,  111,  was  a  recent  out-of- 
town  buyer. 

J.  W.  Eger,  crockery  merchant  of  Rensellaer, 
Ind.,  was  a  Chicago  visitor  last  week. 

»     • 

Among  lamp  and  crcckery  houses  having  dis- 
plays at  the  Chicago  Furniture  Exposition  in  pro- 
gress this  month  are  the  Eastern  Lamp  Co.,  Lamb 
Bros  &  Greene,  Queensware  Lamp  and  Shade  Co., 
and  Western   Lamp   and  Brass  Works. 

•  • 

Butler  Bros  ,  who  are  building  a  mammoth  new 
building  on  West  Lake  street,  have  been  temporarily 
halted  because  John  F.  Walsh,  a  machinist,  holding 
a  five-year  lease  to  a  small  frame  shack  at  438  West 
Lake  street,  refuses  to  give  up  his  location,  although 
offered  a  bonus  of  $8,000  by  the  wholesale  concern. 
The  plot  of  ground  held  by  Walsh  was  intended  to 
be  used  as  part  of  the  front  of  the  new  building.  As 
a  result  of  Walsh's  obstinacy  it  will  have  to  be  construe 
ted  in  such  a  maner  as  to  enable  him  to  remain  until 
the  expiration  of  the  lease. 

•  • 

George  Spinney,  of  the  Fostoria  Glass  Co.,  is 
exhibiting  his  line  in  Milwaukee  this  week,  where 
the  Wisconsin  Retail  Jewelers'  Association  is  in 
session. 


AT    CHICAGO. 


SCORCHING  hot  weather  had  a  tendency  to 
slacken  trade  last  week.  Being  the  week  of  the 
Fourth,  there  were  but  few  out-of-town  buyers. 
Several  houses  reported  a  slight  increase  in  their 
mail  order  business.  The  salesmen  are  getting  ready 
to  go  out  on  the  road,  and  it  is  believed  that  the  trips 
will  be  productive  of  big  results.  Collections,  as  a 
rule,  are  a  trifle  slow. 

Mandel  Bros  announce  the  opening  of  their  big 
new  fourteen-story  addition  to  take  place  September 
1.  Rothschild  &  Co.  will  be  ready  with  their  new 
store  a  short  time  after,  and  active  work  on  the 
seventeen-story  addition  to  the  Boston  store  is  well 
under  way.     The  physical  complexion  of  State  street 


E.  W.  Newton  is  showing  a  novel   line  of   irides- 
cent  lighting  ware  made  by  The  Imperial  Glass  Co. 


Should  you  desire  additional  information  regarding 
any  of  tlie  special  offers  in  our  Merchandising  Depart- 
ment, fill  out  and  mail  us  the  coupoti  printed  below. 


Please  send  me  further  particulars  regarding 

No. in  the  issue  of  "Crockery  and  Glass 

Journal"  dated 
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From  the  "Journal's"  Contributing  Editors 


THE     SILVER-DEPOSIT     SITUATION. 


New  York,  July  8,  1912. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir:  The  suggesstion  in  your  issue  of  June 
27  that  the  silver-deposit  manufacturers  arrange  a 
meeting  to  discuss  the  condition  of  the  business  was 
timely,  and  we  shall  be  only  too  glad  to  consider  any 
suggestion  that  you  will  offer  for  the  mutual  benefit 
of  the  business.  Respectively  yours, 

Paris  Sterling  Co. 

We  would  suggest  that  the  members  of  this 
industry  follow  the  lead  of  the  Paris  Sterling  Co.  and 
place  themselves  in  the  attitude  to  receive  sugges- 
tions. 

The  offices  of  the  Crockery  and  Glass  Journal 
are  at  the  disposal  of  the  manufacturers  for  a  thorough 
discussion  of  the  matter. 

Let  us  know  if  you  are  willing  to  come  together, 
and  we  will  appoint  a  time. 


FINDING     OUT     THE     COST. 


Scranton,  Pa.,  July  8,  1912. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir: —  At  our  last  meeting  in  New  York  we 
decided  to  employ  an  expert  factory-cost  accountant 
to  examine  into  the  system  used  by  our  several 
members,  and  recommend  an  appropriate  system  to 
be  used  by  all  cut  glass  manufacturers  connected 
with  this  Association.  The  committee  having  this 
matter  in  charge  are  Hasell  W.  Baldwin,  of  J.  Hoare 
&  Co. ;  Daniel  C.  Osborn,  of  T.  B.  Clark  &  Co. ;  J.  E. 
Marsden,  of  Liberty  Cut  Glass  Works;  Thos  Shotton, 
of  Shotton  Cut  Glass  Co. ;  O.  W.  Eckland,  of  Central 
Cut  Glass  Co. 

This  committee  on  July  1  met  at  the  office  of  H. 
D.  Carey,  in  Scranton,  Pa  ,  and  employed  Frank  E. 
Webner,  vice-president  of  the  American  Cost-Finding 
Co.,  of  New  York.  Mr.  Webner's  report  will  be 
made  by  number,  and  the  committee  will  not  know 
to  which  shop  it  refers,  thereby  assuring  perfect  confi- 
dence between  the  shop  examined  and  Mr.  Webner 

Cost- finding  is  a  very  live  subject  to  the  cut  glass 
manufacturer,  as  it  is  generally  believed  that  all  cut 
glass  is  sold  too  low  and  much  of  the  cheaper  goods 
at  less  than  cost  of  manufacture. 

Yours  very  truly, 

H.  D.  Carey,  President 


THE     GOLF     TOURNAriENT. 


THE  following  circular  has  been  sent  to  the   mem- 
bers of  the  trade: 

New  York,  July  8,  1912. 
Dear  Sir: — The  Annual  Golf  Tournament   under 
the  auspices  of  the  Pottery,  Glass   and    Brass   Sales- 
men's   Association    will  be    held  at    the    Forest    Hill 
Field  Club  on  Thursday,  July  18 

It  is  desired  that  all  golfers  connected  with  ours 
and  kindred  trades  engage  in  the  tournament,  and 
assurance  is  given  that  all   who  come    will   have  an 


enjoyable  day  socially,  aside  from  the  pleasure  of 
the  game.  Therefore,  will  ycu  please  send  in  your 
entry  to  the  Chairman,  and  invite  any  of  your 
acquaintances  in  the  trades. 

The  tournament  will  be  at  36  hole  medal  play, 
and  the  first  pair  will  drive  at  9  a.  m.  The  commit- 
tee has  ruled  that  four  or  three  ball  matches  will  not 
be  permitted.  The  entrance  fee  will  be  $3,  which 
will  include  green  fee,  lunch,  subscription  for 
trophies,  etc. 

Our  friends  have  kindly  tendered  handsome 
trophies  which  will  be  additional  to  those  provided 
for  in  the  entrance  fee. 

The  committee  urges  you  to  send  in  your  entry 
promptly,  and  to  urge  your  trade  friends  to  come  with 
you. 

The  Forest  Hill  Field  Club  is  easily  accessible 
from  New  York  by  the  Greenwood  Lake  branch  of 
the  Erie  R.  R.  Take  ferry  at  Chambers  or  Twenty- 
third  streets  or  Hudson  Tube  to  Jersey  City.  Leave 
Twenty-third  street  at  8:40,  Chambers  street  8:50 
Jersey  City  9:08.  Buy  tickets  for  Soho.  The  station 
is  at  the  Club  House. 

By  Lackawanna  R.  R.  take  Mount  Prospect  ave- 
nue car  from  Broad  street  station,  Newark,  to  the 
terminus  (Forest  Hill  Station).  The  Club  may  be 
reached  in  about  five  minutes'  walk. 

Friends  who  are  not  golfers,  but  who  may  wish 
to  be  with  us  for  an  afternoon  in  the  open,  can  get 
trains  to  Soho  from  Chambers  street  at  12:30,  1:45  or 
2:45,  or  from  Twenty-third  street  ten  to  fifteen 
minutes  earlier.  Very  truly  yours. 

The  Committee  of  Arrangements. 

L.  S.  Owen,  Chairman, 

149  Church  street. 

The  Championship  Trophy  will,  as  usual,  be  pre- 
sented by  the  Crockery  and  Glass  Journal. 


CHANGES     NAME     TO     ISIDOR, 


IN  order  that  the  name  of  Isidor  Straus  may  be 
perpetuated,  Jesse  I.  Straus,  jr.,  oldest  grandson 
of  tht  late  merchant  who  lost  his  life  on  the  Titanic, 
and  son  of  the  oldest  son,  Jesse  I.  Straus,  obtained 
permission  last  week  from  Justice  Goff,  of  the 
Supreme  Court,  to  change  his  name  to  Isidor. 

The  grandson,  who  is  twelve  years  old,  said  in 
his  petition:  "lam  desirous  of  changing  my  name 
to  Isidor  Straus  because  my  father  is  the  oldest  son 
of  the  late  Isidor  Straus  and  I  am  the  oldest  grandson. 
The  members  of  the  family  of  the  late  Isidor  Straus 
are  desirous  that  the  name  of  Isidor  Straus  be  per- 
petuated and  continued  in  the  family  and  be  borne  by 
the  oldest  grandson.  Your  petitioner  holds  the 
memory  of  his  dead  grandfather  in  such  reverence 
that  the  fact  that  he  bears  such  name  should  prove 
an  incentive  to  him  throughout  his  life  to  keep  that 
name  stainless  and  honorable. 


L.  BARTH  &  SON  BUY  HOTEL  BRANCH. 


HIGGINS  &  SEITER  have  sold  their  entire  hotel 
business — lock,  stock  and  barrel — to  L.  Barth  & 
Son.  As  both  sides  seem  satisfied  that  they  each 
have  a  bargain,  it  can  be  set  down  as  a  good  sale. 
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NEW    YORK,  JULY    11,  1912. 


TO     THE     ASPIRING     ONE. 


YOU  are  in  the  stock  just  now,  perhaps;  or  possibly 
you  are  acting  as  first  assistant  to  the  shipping 
clerk;  or  maybe  you  are  a  marker  of  goods  for  the 
shipping  clerk.  No  matter  what  you  are,  you  may 
have  longings  to  get  out  and  set  the  wheels  of  com- 
merce in  motion  as  a  traveling  salesman.  Something 
may  happen  to  bring  the  goal  of  your  ambition  so 
closely  and  so  suddenly  toward  you  that  it  will  knock 
your  eye  out,  metaphorically  considered.  Your 
wattles  will  redden  then,  and  you  will  begin  to  sniff 
the  air,  the  fresh,  fresh  air — for  young  roadsters  often 
breathe  a  very  fresh  atmosphere.  It  is  really  a 
malady,  this  fresh  air  that  very  young  salesmen  have 
always  with  them;  and  that  is  just  what  your  uncle 
would  advise  you  to  leave  at  home,  as  it  is  as  useless 
on  the  road  as  a  sixth  wheel  to  a  wagon.  Most  people 
say  fifth  wheel,  but  they  are  the  people  who  don't 
know  that  most  wagons  have  five  wheels. 

Funny  that  about  freshness,  isn't  it  ?  People  who 
move  in  good  society  and  live  like  white  folks  want 
everything  fresh  but  clerks  and  salesmen,  and  the 
less  fresh  they  are  the  better  they  like  them.  But  it 
can  be  cured.  You  are  going  to  travel;  and  if  there 
is  anything  that  will  cure  freshness  it  is  traveling  dis- 
guised as  a  salesman.  Your  uncle  knows  the  old  boys 
in  the  line,  and  he  knows  that  the  best  of  them  never 
were  very  fresh,  even  in  their  callow  days;  and  he 
knows,  too,  that  they  have  various  cures  for  freshness 


which  they  apply  with  old-school  severity.  If  you 
think  you  can  give  these  old  and  hardened  commer- 
cials cards  and  spades  it  is  a  think  that  will  bring  you 
pain  and  sorrow  in  job  lots.  It  is  better  not  to  be 
fresh  that  way,  or  they  will  make  life  a  burden  to 
you.  You  will  be  in  great  luck  if  you  are  permitted 
by  unusual  grace  to  ride  in  the  same  car  with  one  of 
the  dried  and  toughened,  and  in  better  luck  if  he  takes 
you  around  and  introduces  you  to  the  trade;  but  you 
can't  be  fresh  and  have  this  godlike  favor  bestowed 
upon  you  at  the  same  time.  If  you  are  fresh  after 
you  have  been  thus  flattered  he  will  stack  you  up 
against  some  horrible  things  that  will  give  you  an 
incipient  case  of  the  jams.  He  will  pull  your  leg 
even  if  you  are  as  modest  as  a  schoolgirl.  But  you 
must  not  mind  a  little  thing  like  that.  You  must 
settle  with  a  smile,  just  as  though  you  had  been  there 
before  many  a  time.  If  you  go  into  a  store  and  upon 
opening  your  grip  find  that  your  samples  have  been 
removed  and  something  more  redolent  and  high- 
flavored  than  crockery  and  glass  substituted  therefor 
you  may  have  to  purchase  conversation  water  for  a 
large  and  varied  assortment  of  people.  You  must 
smile  then;  and  they,  like  the  world,  will  smile  with 
you. 

There  are  many,  many,  many  things  that  might 
be  said  in  way  of  kindly  warning,  but  the  best  of  all 
is,  Be  not  fresh! 


PERSONAL. 


Y^\  EFORE  starting  on  his  vacation  last  Saturday, 
L^      Leonard  Stock,  who  sells  china   for    H.    C. 
(J      1     Kupper,  went  to  the  railroad  ticket  office  to 
X  J     £et  transportation  for   himself   and   family, 
-^        and  also  to  see  if  he   could   arrange    to   call 
on  a  customer  at  Blankville  on  the   way.     He   asked 
the  clerk  how  long  the  train  stopped  at  that  point. 
"Two  to  two  to  two  two,"  was  the  reply. 
"Whajousay?"  asked  Stock. 
"Two  to  two  to  two  two." 

"Quit  your  singing  !"  cried  Stock.  "I  want  to 
know  how  much  time  I  will  have  at  Blankville  on 
that  train." 

"I  have  just  told  you,"  said  the  clerk.  "From  two 
minutes  to  two  to  two  minutes  past  two." 

Just  say  it  quickly  yourself,  and  you  will  under- 
stand why  Stock  thought  the  clerk  was  tootling  the 
latest  popular  tune. 

Abbott  Cockrell,  a  wholesale  druggist  at  Dallas, 
Tex  ,  is  in  town  buying  china,  glass  and  lamps.  He 
carries  these  goods  in  addition  to  his  drug  lines. 

Harry  P.  Muirheid  and  his  charming  wife  spent 
the  national  holiday  at  Asbury  Park.  Maddock  & 
Miller  furnished   the   china  for    the    Monterey,    the 
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elegant  new  hotel  at  the  famous  resort,  through  O. 
L.  Brown,  who  also  supplied  the  house  with  glass- 
ware from  the  Fostoria  Glass  Co.,  and  he  went  down 
to  see  if  things  were  all  right.     Naturally,  they  were. 

Charles  E-.  Zerfass,  one  of  the  directors  of  the  new 
Hotel  Utilities  Co.,  and  also  the  furniture  and  uphol- 
stery expert,  was  for  eighteen  years  with  the  Yeager 
Furniture  Co  ,  and  before  that  with  Frank  Rhoner 
&  Co. 

* 

E.  L.  Daugherty,  formerly  of  the  Brinsmaid  Co., 
Des  Moines,  la.,  has  severed  his  connection  with 
that  concern  to  become  manager  of  the  A.  W.  Whee- 
lock  Co.,  Rockford,  111.  G.  W.  Starkweather,  for- 
merly manager  for  the  Wheelock  store,  is  now  buying 
for  Donaldson  Bros.,  Minneapolis. 

Among  the  passengers  on  the  Cedric,  arriving  in 
New  York  from  Europe  on  Saturday,  were  John  J. 
Miller,  Kennard  L.  Wedgwood  and  Geo.  B.  Jones. 
The  voyage  was  very  pleasant.  Mr.  Jones  fell  in  with 
some  prominent  men  who  are  close  to  the  adminis- 
tration at  Washington,  and  Mr.  Wedgwood  proved  a 
great  favorite  with  the  younger  set  and  helped  mater- 
ially at  the  "concert,"  which  includes  a  lot  besides 
singing.  Mr.  Miller  modestly  confined  himself  to 
eating  sandwiches  on  all  possible  occasions. 


Paul  Fueslein,  Chicago  representative  of  Bawo  & 
Dotter,  who  is  in  New  York  getting  his  samples  ready 
for  the  fall  campaign,  is  enthusiasti  cover  the  new 
Salesmen's  Association  recently  formed  in  Chicago. 
Its  object  is  to  boom  that  city,  and  it  includes  in  its 
membership  many  of  the  department  store  buyers. 
It  has  no  insurance  feature;  sociability  and  the  bring- 
ing of  buyer  and  seller  together  being  the  main 
objects.  Occasional  dinners  will  be  given,  every  man 
paying  his  own  footing.  Eventually  it  is  hoped  to 
have  a  building  devoted  exclusively  to  the  use  of  the 
club. 

Cecil  Fee,  of  the  office  force  of  the  Central  Glass 
Works,  Wheeling,  W.  Va  ,  is  making  his  first  visit  to 
New  York  on  a  vacation.  Alex.  P.  Doctor  is  show- 
ing him  the  wonders  of  Manhattan  and  adjacent  terri- 
tory. 

During  the  sweltering  heat  of  last  Tuesday  it 
was  delightful  to  sit  in  the  breezy  presence  of  Geo. 
S.  Brush,  who  had  just  arrived  with  his  wife  and 
daughter  to  spend  a  few  days  in  the  East.  He  is 
elated  over  the  way  orders  are  coming  in,  and  his 
plants  are  all  working  to  their  utmost  extent  to  keep 
pace.  One  of  his  missions  here  is  to  attend  the  meet- 
ing of  the  classification  committee,  and  he  expects 
to  be  able  to  convince  the  members  of  this  body  that 


the  raising  of  rates  on  certain  articles  of  earthenware 
will  practically  mean  the  discontinuance  of  their 
manufacture.  Mr.  Brush  was  also  accompanied  by 
Frank  H.  Vaughan,  his  Eastern  sales  manager,  who 
arrived  in  town  on  Wednesday  morning  from  the 
East,  and  together  they  took  the  midday  train  for 
Atlantic  City. 

A.  B.  Stutz,  the  new  buyer  for  B.  Lowenstein  & 
Bro  ,  Memphis,  Tenn.,  who  has  been  spending  some 
days  in  New  York,  expects  to  leave  for  home  on 
Monday,  but  will  return  in  a  few  weeks  to  place 
orders.  Mr.  Stutz  was  formerly  with  Kauffmann 
Bros.,  Pittsburgh. 

Harry  J.  Bennett,  sales  manager  for  the  Crooks- 
ville  (O).  China  Co.,  and  William  Buxton,  head  de- 
corator, were  in  town  this  week  looking  after  the  in- 
terests of  the  company. 


ADVANCE     IN     ENQLISH     GOODS. 


ENGLISH  earthenware  and  china  has  been  advanced 
ten  per  cent  or  more,  beginning  with  July  10. 
The  English  Government  has  just  pas&ed  a  law  re- 
quiring manufacturers  to  insure  all  their  workmen, 
and  this  tax,  with  the  advance  in  wages  and  raw 
material,  leaves  the  crockery  men  no  choice  in  the 
matter.  Some  of  the  New  York  importers  have 
already  sent  out  notifications  of  the  raise  in  prices. 


WILL     SUPPLY     EVERYTHING. 


THE  Hotel  Utilities  Co.,  just  started  in  the  Cuyler 
Building,  116-120  West  Thirty-second  street,  is 
destined  to  be  an  important  factor  in  all  future  con- 
tracts for  hotel  supplies.  This  will  be  readily  under- 
stood when  it  is  known  that  the  concern's  securities 
are  held  by  prominent  hotel  men  and  that  the  general 
scheme  is  indorsed  by  the  New  York  City  Hotel 
Men's  Association.  The  premises  occupied  by  the 
company  comprise  12,000  square  feet,  upon  which 
will  be  exhibits  of  various  manufacturers,  such  as 
carpets,  furniture,  vacuum  cleaners,  china,  glass, 
kitchen  equipment,  liuen — in  fact,  everything  used  in 
a  hotel.  The  space  will  be  paid  for  by  those  making 
the  displays,  and  each  firm  exhibiting,  as  well  as 
those  not  represented  on  the  premises,  will  have  an 
equal  chance  in  competing  for  business.  A  special 
room  is  partitioned  off  where  all  may  meet  on  com- 
mon ground  to  present  goods  for  consideration. 

The  company  is  prepared  to  act  as  expert  adviser 
in  the  furnishing  and  up-keep  of  hotels.  An  employ- 
ment bureau  has  been  started  under  the  supervision 
of  Mark  A.  Cadwell,  president  of  the  company,  whose 


experience  in  engaging  high-grade  employees  for 
all  positions  in  the  hotel  business  while  secretary 
of  the  New  York  State  Hotel  Men's  Association  is  well 
known.  The  heads  of  all  the  departments  are  men  of 
ability  who  have  given  up  profitable  positions  for  the 
purpose  of  cooperation  along  the  various  lines. 

This  company  offers  to  manufacturers  a  chance 
to  get  in  touch  with  over  ten  thousand  hotel  men,  who 
will  be  circularized  fifty-two  times  a  year  concerning 
business  opportunities. 


TO     HOLD     AN     EXPOSITION     AT     WHEELING. 


A  MEETING  was  held  in  the  rooms  of  the  Wheel- 
ing, W.  Va.,  Board  of  Trade  Wednesday  after- 
noon to  work  out  plans  for  a  large  glass,  pottery  and 
enamel  ware  exhibition  to  be  held  at  this  place  during 
the  coming  fall.  The  idea  has  been  under  considera- 
tion for  some  time  Should  such  an  exposition  be 
held  it  is  possible  that  none  of  the  Wheeling  concerns 
will  show  in  Pittsburgh  in  January.  The  plan  to 
show  enamel  ware  with  the  glass  and  pottery  lines  is 
a  new  one,  and  it  is  believed  that  it  will  work  out  to 
the  satisfaction  of  both  manufacturers  and  buyers. 


$32,000     FOR     CHINESE     VASE. 


LONDON,  July  9. — At  the  sale  of  the  works  of  art 
of  the  late  John  Edward  Taylor  at  Christie's  to- 
day the  Duveens  paid  the  enormous  sum  of  $32,000  for 
a  Chinese  famille-verte  vase,  nineteen  inches  high,  of 
the  Kang-He  period.  This  splendid  specimen  is  of 
square  shape,  tapering  toward  the  base,  with  a 
beaker  neck.  Its  principal  beauty  is  the  gorgeous 
enameled  groups  of  flowers  emblematic  of  the  four 
seasons.  They  are  in  green  and  aubergine  on  a 
yellow  ground,  while  the  neck  of  the  vase  is  a  tender 
apple  green,  decorated  with  branches  of  flowering 
prunus  reserved  in  white  and  with  stems  in  aubergine. 
The  shoulders  of  the  vase  are  enameled  with  spring 
flowers  on  a  green  ground.  The  vase  was  formerly 
in  the  Lynn-Stephens  collection,  and  was  bought  by 
Mr.  Taylor  in  1895. 

Another  high  figure  paid  by  the  Duveens  was 
$15,000  for  a  set  of  three  vases  of  Chinese  porcelain 
with  Louis  XVI.  ormolu  mounts.  The  vases  are  of 
celadon  of  the  Kang-He  period,  painted  with  chrysan- 
themums, prunus  and  bamboo  in  blue,  rouge-de-fer, 
and  white.  They  are  exquisitely  mounted  with  out- 
curved  lips  chased  with  foliage  and  fluting,  a  pierced 
band  around  the  middle,  to  which  are  attached  han- 
dles formed  as  loops,  and  short  fluted  stems  and  rec- 
tangular plinths. 

Not  many  of  the  Oriental  pieces  sold  to-day  were 
of  great  value,  but  there  were  a  few  notable  excep- 
tions. One  of  these  was  a  Nanking  group,  a  pair  of 
oviform  jars  and  covers,  painted  with  flowering  cherry 


trees  and  baskets  of  peonies  and  other  decorations, 
for  which  Gorer  paid  $3,200. 

A  beautiful  Kien-Lung  famille  rose  octagonal 
vase  and  cover,  38^  inches  high,  most  elaborately 
and  delicately  adorned  with  flowering  branches,  fly- 
ing cranes  and  other  birds,  and  small  panels  of  river 
scenes,  was  knocked  dewn  to  Seligmann  for  $2,300. 
A  pair  of  famille-verte  vases  of  the  Kang-He  period, 
mounted  in  ormolu  of  Louis  XVI.  style,  went  to 
Lewis  &  Simons  for  $2,roo. 

A  Louis  XVI.  perfume  burner  of  ormolu,  formed 
as  a  vase,  supported  by  two  figures  of  swans  holding 
in  their  bills  festoons  of  flowers,  was  knocked  down 
f°r  $3.5°°.  though  it  is  but  thirteen  inches  high. 
The  buyer  was  Arnold  Seligmann,  who  now  appears 
as  a  competitor  of  his  brother  Jacques,  and  has 
been  one  of  the  principal  buyers  at  the  Taylor 
sale. 

A  pair  of  Louis  XVI.  vases  of  Sevres  porcelain  and 
ormolu,  the  Sevres  gros  bleu  and  the  ormolu  handles 
chased  as  swans'  heads,  was  bought  by  Huggins  for 
$4,500. 

A  pair  of  Chinese  porcelain  vases  with  Louis 
XVI.  ormolu  mounts,  the  porcelain  celadon  of  the 
Kang-He  period,  elaborately  decorated,  was  sold  to 
A.  Seligmann  for  $4,oco,  despite  their  small  size,  and 
the  same  buyer  acquired  a  Louis  XVI.  clock  by 
Corniquet  for  which  he  paid  $3,400. 

A  fine  pair  of  Louis  XVI  vases  and  covers  of 
marble  and  ormolu,  oviform  in  shape,  with  figures  of 
children  representing  Painting  and  Poetry,  was  also 
knocked  down  to  A.  Seligmann  for  $5,000. 

One  of  the  finest  clocks  in  the  collection  went  to 
Huggins  for  $5,000.  It  is  by  Imbert  l'Aine,  of  the 
time  of  Louis  XVI  ,  the  ormolu  case  being  surmounted 
by  a  figure  of  a  cock  with  cupids  seated  on  clouds  at 
either  side. 

Asher  Wertheimer  also  appeared  as  a  buyer  to- 
day, paying  $2,550  for  a  Kang-He  famille-verte  vase 
and  cover,  and  $2,600  for  a  pair  of  Louis  XVI.  vases 
and  covers. 

One  of  the  prizes  of  to-day's  offerings,  a  graceful 
figure  in  terra-cotta  by  Falconet,  a  nude  girl  stand- 
ing upon  a  rock,  entitled  "  La  Baigneuse,"  went  to 
Durlacher  for  $15,000.  The  figure,  on  a  fluted  gray 
marble  pedestal,  is  17^  inches  high. 


OBITUARY. 


HUGO  KAISER,  an  old,  valued  and  trusted 
employe  of  L.  Straus  &  Sons,  died  on  Tuesday, 
aged  fifty-one,  of  bronchial  pneumonia.  Had  he 
lived  a  few  days  longer  he  would  have  completed 
twenty  years  of  service  with  the  firm.  He  began 
with  them  as  an  engineer,  and  advanced  until  he  be- 
came general  superintendent  of  the  store.  He  had 
hosts  of  friends,  who  will  miss  him  sadly.  He  was 
a  member  of  the  Salesmen's  Association. 


*9 


HAMBUBG 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
July  9.  1912. 

ANTWBBP 
339  packages  glassware , B  Gunthel 

2  "  "  ABerger&Co 

11  "  "  ERTheiler 

85  "  "  L  Straus  &  Sons 

23  •'  "  O  Goets 

28  "  "  .C  J  Dierckxft  Co 

87  "  '*  Miscellaneous  Orders 

23  "         chinaware Vogt  &  Dose 

4  •«  •*  Wm  Guerin  &  Co 

10  "  "  J  H  Venon 

22  "  "  Bawo  ft  Dotter 

34  "  "  HRChurchill 

3  "  "  LD  Bloch  ft  Co 

4  "  "  Frank  &  Co 

21  "  "  Strobel  &  Wilken  Co 

129  "                    "             Miscellaneous  Orders 

20  "         earthenware O  Goett 

20  "                   "            Koscherak  Bros 

8  "                  "           FWWoolworth 

18  * '                  "           Miscellaneous  Orders 

66  M         toys Strobel  &  Wilken  Co 

38  "            "         C  B  Reus* 

47  "            " Miscellaneous  Orders 

BBBMBM 

8  packages  glassware L  Straus  &  Sons 

15  "  "  Samstag  &  Hilder  Bros 

17  •«  *•  A  Steinhardt  ft  Bro 

269        "  "  Miscellaneous  Orders 

13  -         chinaware Strobel  &  Wilken  Co 

1  "         earthenware Geo  Borgfeldt  &  Co 

85  "  "  Karl  Hutter 

82  "  "  L  Straus  &  Sons 

94  **  "  Miscellaneous  Orders 

125  "  toy 8 Geo  Borgfeldt  *  Co 

ft  •«  "  A  Steinhardt  &  Bro 

4  "  "  Knauth,  Nachod  &  Kuhne 

8.J  •«  "  F  W  Woolworth  &  C 

4  ••  •«  Bawo  ft  Dotter 

9  "  •«  F  A  O  Schwarti 

.31  "  "  Strobel  &  Wilken  Co 

212  "  "  Miscellaneous  Orders 

LIVKBPOOL 
78  packages  earthenware W  S  Pitcairn 

2  *'  " Fondeville  &  Van  Iderstine 

5  «•  "  Meakln  &  Ridgway 

18  "  "  H  C  Edmiston 

4  ••  "  J  Wygand  &  Co 

16  "  "  R  Slimmon  &  Co 

69  "  "  Miscellaneous  Orders 

4  "         chinaware..   W  H  Plummer 

218  "                   "            Haviland  &  Co 

12  "         xoya Geo  Borgfeldt  &  Co 

8  "           "        Strobel  &  Wilken  Co 

8  ••            •«        Miscellaneous  Orders 

F1UMB 
26  packages  tojs Strobel  &  Wilken  Co 


84 

289 

17 

8 

17 

897 

243 

22 

8 

8 

6 

8 

16 

8 

8 

385 

44 

104 

572 

15 

20 

24 

71 

41 

64 

487 

81 

127 

8 

37 

6 

45 

13 

16 

78 

25 


packages  glassware 


earthenware . 


chinaware. 
toys 


Fensterer  ft  Ruke 

Geo  Borgfeldt  ft  Co 

OO  Friedlander 

Herman  C  Kupper 

Kmy-Scheerer  Co 

W  R  Noe  &  Sons 

Eimer  &  Amend 

Bawo  &  Dotter 

J  Wygand  &  Co 

F  Euler  &  Co 

N  Wapler 

L  D  Bloch  ft  Co 

.  H  Endemann 

.Knauth,  Nachod  &  Kuhne 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 

Bawo  &  Dotter 

C  B  Rouss 

. . . .  F  W  Woolworth 

, L  D  Bloch  ft  Co 

ERThieler 

J  Wygand  ft  Co 

..O  Goets 

L  Straus  ft  Sons 

Fensterer  &  Ruhe 

Miscellaneous  Orders 

Strobel  &  Wilken  Co 

Blllfelder 

. . .  Samstag  &  Hilder  Bros 

Bawo  &  DetUr 

FAO  Schwarti 

.Knauth,  Nachod  &  Kuhae 

G  W  Travers 

Lazarus  &  Rosenf  eld 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 


GENO.A 

4  packages  earthenware H  Creange 

21        "  •'  Miscellaneous  Orders 

GLASGOW 
11  packages  glassware HA  Rogers  &  Co 

LIMOGES 
91  packages  chinaware Theodore  Haviland  ft  Co 

BOTTBBDAM 
170  packages  earthenware Geo  Borgfeldt  &  Co 


87 

216 

65 

8 

S6 

7i 

13 

60 

37 

62 

7 

115 


L  D  Bloch  &  Co 

B  Illfelder  &  Co 

"  L  Straus  &  Sons 

"  Lazarus  &  Rosenf  eld 

"  Miscellaneous  Orders 

glassware Graham  &  Zenger 

E  Tcrlotting 

toys FAOSchwarti 

"        Samstag  &  Hilder  Bros 

B  Illfelder  &  Co 

"        A  Steinhardt  ft  Bro 

"  Miscellaneous  Orders 


IMPORTS    AT    PORT    OP    BOSTON. 

L1VEBPOOL 

76  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

85 
10 
11 

1 

2 
60 
14 


.  .Mitchell,  Woodbury  Co 
George  Hamilton 

Rowland  ft  Maraellus  Ce 

Stone  &  Downer  Co 

Geo  Borgfeldt  ft  Co 

. . .  American  Express  Co 
, . .  Miscellaneous  Orders 


JO 


HAMBURG 
87  packages  earthenware Jones,  McDuffee  &  Stratton  Co 


2 
8 

1 

48 

62 

34 

1 

6 

8 

58 
180 


. .   . . ,  Richard  Briggs  Co 

LWolf&Co 

Strobel  ft  Wilken  C« 

Geo  Borgfeldt  &  Co 

M  Kirschberger 

.  L  E  Knctt  Apparatus  Co 
R  F  Downing  &  Co 

..Patterson,  Wylde  &  Co 
.....First  Na  ional  Bank 

. . .  American  Express  Co 
....  Miscellaneous  Orders 


SAN    FRANCISCO    AND  THE     COAST. 


THAT  San  Francisco  was  never  on  a  firmer  busi- 
ness footing,  and  that  the  business  outlook, 
present  and  future,  furnishes  well-grounded  reasons 
for  optimism,  is  the  keynote  of  reports  made  by  the 
city's  leading  business  concerns  to  the  San  Francisco 
Chamber  of  Commerce,  which  has  made  the  closing 
of  the  first  half  of  the  business  year  the  occasion  for 
a  general  survey  of  conditions  in  commercial  and 
industrial  fields. 

Leo  Himmelstern,  of  Himmelstern  Bros.,  has 
returned  from  the  north,  and  reports  a  very  success- 
ful trip. 

F.  M.  Dunn,  Coast  manager  for  the  United 
States  Co.,  plans  to  leave  in  a  short  time  to  cover  his 
northern  territory. 

Sylvester  A.  Baker  is  expected  back  at  head- 
quarters within  a  few  days  after  covering  his  entire 
western  territory.  He  has  been  on  the  road  about 
six  weeks  and  has  had  a  very  successful  trip  with  the 
Macbeth-Evans  glass  lines. 

*  • 

Work  is  progressing  nicely  on  the  new  building 
at  833-835  Mission  street,  which  is  to  be  the  future 
home  of  Ottenheimer  Bros.  They  had  expected  to 
be  in  their  new  quarters  by  the  first  of  the  month, 
but  it  will  be  a  couple  of  weeks  yet  before  the  place 
is  ready  for  occupancy. 

*  # 

L.  R.  Samish,  of  the  Samish  decorating  estab- 
lishment on  Stockton  street,  reports  a  very  strong 
demand  for  hand  painted  china  during  the  month   of 

June. 

*  • 

W.  E.  Graves,  manufacturers'  representative,  has 
ust  completed   a   two  weeks   vacation    visit   in    Los 
Angeles. 

The  merchants  of  Fresno,  Cal.,  are  arranging  for 
a  ten-day  united  midsummer  bargain  carnival.  The 
idea  is  to  have  all  the  merchants  join  together  in  hold- 
ing special  sales  at  the  same  time  and  to  advertise  the 
fact  extensively.     Each  store   will  conduct   its  sales 


individually  and  offer  what  special  inducements  in 
the  way  of  entertainment  that  it  sees  fit,  while  the 
advertising  will  be  done  both  collectively  and  inde- 
pendently. 

The  new  fall  samples  of  the  Bawo  &  Dotter 
lines  are  arriving,  and  M.  Cronemeyer  is  arranging 
for  their  display  at  the  sample  rooms. 

•     • 

Geo.  A.  Boomer,  Coast  manager  for  the  Plume 
&  Atwood  Mfg.  Co.,  left  Portland  last  week  on  his 
way  home. 

In  order  to  stimulate  business  as  much  as  possible 
during  the  month  of  July,  M.  P.  Meyer,  manager  for 
the  Nathan- Dohrman  Co.,  is  offering  midsummer 
specials  in  the  various  departments  under  his  super- 
vision. 

Plans  for  the  new  department  store  building  for 
Arthur  Lett  at  Los  Angeles  are  being  prepared.  The 
structure  will  be  eight  stories  in  height,  having  a 
frontage  on  Broadway  of  242  feet  and  165  feet  on 
Fourth  street,  and  besides  this  the  first  and  second 
floors  of  the  Clark  building,  with  a  frontage  of  166 
feet,  will  also  be  a  part  of  the  big  establishment  into 
which  the  Broadway  department  store  will  be  de- 
veloped. In  order  not  to  interfere  more  than 
necessary  with  business  the  new  building  will  be 
erected  in  two  sections,  the  northern  half  being  con- 
structed first.  The  building  will  be  one  of  the  most 
modern  of  the  kind  on  the  Pacific  Coast. 


IN    TOWN 


Abbreviations— c,  crockery;  g,  glass:  hf,  housefurnishings; 
1,  lamps;  t,  toys;  s,  silverware. 


THE  following  buyers  have  reported  in  town    since 
our  last  issue: 

P  S  Kaufman,  with  C  A  Kaufman  Co,  t,  New  Orleans. 
258  Church. 

J  Locke,  with  Mistrot    Bros,  Co,  hf,  Galveston,  Tex. 

51  Leonard. 
W  B  Stanton,  with  Steward  &  Co,  c,  Baltimore.     214 

Church. 
A  F  Ellis,    with   Almy,    Bigelow    &    Washburn,    hf, 

Salem,  Mass.     3  Walker. 
A  Salbig,   with    Emporium,    t,    San    Francisco,     zao 

Fourth  ave. 
Abbott  Cockrell,  c,  Houston,  Tex. 
Joseph  Goldman,  with  Levy  Bros.  D  G  Co,    Houston, 

Tex.     Rector. 
Mr  Watts,  with  Woodward  &  Lothrop,  hf,    Washing- 
ton.    334  Fourth  ave. 
C  W  Hunter,  with  Titche-Goettinger  Co,  hf,    Dallas, 

Tex.     45  E.  17th  st. 
C  Smith,  with  Brown,  Thompson  &  Co,  hf,  Hartford, 

Conn.     2  Walker. 
J  A  Hahn,  with  Lion  D  G  Co,  hf,   c,  Toledo,  O.     214 

Church 


Commencing  next  week,    pottery 

East  Liverpool      manufacturers     expect    to    see    a 

and  Vicinity,      number  of    buyers  here.     Stocks 

are  said  to  be  short,   and  quite   a 

lot     of   business   being   received     now     is     marked 

"Rush  !"  and  "Follow  shipment  with  tracer." 

•  • 

The  possibility  exists  that  ere  long  higher  freight 
rates  will  be  announced  by  the  classification  commit- 
tees of  the  several  railroad  associations.  Imported 
ware  will  be  generally  advanced,  so  railroad  men 
report,  although  the  entire  line  is  to  be  given  careful 
scanning.  The  new  tariffs  are  to  apply  on  all  rail- 
roads. 

•  * 

"Decal"  salesmen  as  a  rule  report  a  general 
inquiry  for  the  higher  grades  of  treatments  for  the 
1913  season.  Very  attractive  samples  are  now  being 
shown  the  pottery  manufacturers,  and  several  exclu- 
sives  have  already  been  placed.  On  the  specialty 
lines  almost  every  design  that  possesses  merit  is  be- 
ing snapped  up. 

Willard  R.  Morris  has  assumed  the  management 
of  the  office  and  sales  department  of  the  Globe 
Pottery  Co.  He  plans  to  have  an  entirely  new  shape 
and  a  lot  of  new   treatments   for    the   trade  early   in 

December. 

•  * 

Edward  A.  Crawford,  of  the  Smith-Phillips 
China   Co.,  is  spending   several  weeks  in  New  York 

State  and  in  the  East. 

•  • 

Thomas  A.  Copperstone,  of  the  Vodrey  Pottery 
Co.  sales  force,  spent  a  few  days  at  the  home  office 
last  week,  and  then  went  to  Pittsburgh.  On  Monday 
he  opened  in  Cleveland,    and   then    started   to   work 

the  Western  territory. 

•  ♦ 

The  East  Liverpool  office  of  B.  F.  Drakenfeld  & 
Co.,  in  charge  of  George  Heisler,  has  just  been  fur- 
nished with  a  complete  line  of  sample  colors  from  the 
New  York  office.  Suspended  on  the  walls  are  over 
750  three  inch  plates,  each  having  a  different  color 
treatment.  An  attractive  display  is  made  of  seventy- 
six  three-inch  tubes  containing  different  chemicals 
used  in  pottery  and   glass  manufacture.     The  tones 


and  shades  of  these  are  fired  on  American  semi- 
porcelain  ware,  with  the  result  that  manufacturers 
have  no  trouble  in  matching  colors. 

•  * 

J.  W.  Mackey,  formerly  manager  of  the  decora- 
ting shop  of  the  Trenle  China  Co.,  and  more  recently 
a  salesman  for  the  company,  severed  his  connection 
with  the  concern  last  Saturday,  and  on  Monday 
became  identified  with  the  sales  force  of  the  E.  H. 
Sebring  China  Co.,  Sebring,  O. 

•  • 

After  considerable  delay  the  insurance  on  the 
loss  by  fire  last  May  at  the  plant  of  the  East  Pales- 
tine Pottery  Co.,  which  is  controlled  by  the  W.  S. 
George  interests,  has  been  adjusted.  The  ques- 
tion of  rebuilding  the  plant  had  not   been    settled   at 

this  writing. 

•     * 

No  details  are  obtainable  anent  the  plans  of  the 
Belmar  China  Co.,  recently  formed  in  this  city  with 
a  capital  stock  of  $250,000.  Those  who  obtained  the 
charter  say  "there  is  nothing  to  give  out  now." 

•  • 

Three  additional  kilns  are  to  be  built  at  the 
plant  of  the  Paden  City  (W.  Va.)  Pottery  Co.  and 
several  new  lines  are  to  be  placed  on  the  market  at 
a  very  early  date.  This  plant  first  started  out  to 
make  cooking  ware.  Having  established  this,  atten- 
tion is  now  being  given  to  other  lines.  The  works 
are  operated  under  the  management  of  John  Lessell. 

•  # 

Because  of  the  amount  of  business  on  the  books, 
the  plant  of  the  Cannonsburg    (Pa.)    Pottery  Co.  was 

idle  only  a  few  days. 

•  # 

Workmen  have  started  to  raze  the  old  "Mansion' 
pottery  in  this  city.  The  ground  has  been  leased  to 
the  committee  having  in  charge  the  "Billy"  Sunday 
evangelistic  services,  which  are  to  continue  in  this 
city  for  six  weeks  commencing  Sept.  15  next. 

•  » 

Fred  Kline,  for  a  number  of  years  Eastern  sales- 
man for  the  Warner- Keffer  China  Co.,  and  previous 
to  that  with  the  Sevres  China  Co.,  assumed  charge  of 
the  office  and  sales  department  of  the  Colonial  Pottery 


II 


Co.  of  this  city  last  Monday.  William  Robinson,  Jr., 
who  has  held  the  position  of  sales  manager  since  Ed- 
ward Touhill  resigned,  has  assumed  the  management 
of  the  warehouse  and  shipping  departments. 

M 
The     main     office     of    the    Brush- 
Zanesville,  O.     McCoy  Pottery    Co.    has    been    re 
moved    from    Roseville,    and    they 
have  fitted  up  here  one    .  f  the  finest  pottery   sample 
rooms  in  the  country  for  the   use   of  visitors  to   the 
Zanesville  plant.     This  is  in    line  with  their  progres- 
sive method  of  placing  before    the  public  what    they 
clain  are  "the  lines  that  sell." 


GROWING     IN     POPULARITY. 


THIS  is  a  day  and  age  of  combination  and  co- 
operation, and  the  step  taken  by  the  men  behind 
the  National  House  Furnishing  Trade  Exhibition  has 
proved  to  be  a  popular  one  in  the  trade  in  bringing 
about  an  association  among  the  manufacturers. 

Harry  Ginsburg,  of  the  New  England  Enameling 
Co.,  is  enthusasiastic  over  the  outlook.  He  is  work- 
ing hard  to  make  the  entertainment  programme  one 
of  importance,  and  some  interesting  announcements 
may  be  looked  for  in  the  near  future.  As  soon  as  the 
programme  is  complete,  which  it  will  be  shortly, 
copies  will  be  sent  to  10,000  buyers  and  dealers  in  all 
parts  of  the  United  States  and  Canada,  together  with 
complimentary  tickets  entitling  dealers  to  admission 
to  the  exhibition.  Further,  tickets  for  the  various 
entertainment  features  will  be  distributed  with  the 
compliments  of  certain  leading  manufacturers. 

The  management  is  determined  to  make  the  ex- 
hibition one  worthy  of  the  local  market,  and  one  that 
will  be  long  remembered.  That  it  will  bring  buyers 
in  large  numbers  to  the  city  goes  without  saying,  and 
that  it  will  stimulate  buying  this  fall  nobody  who  knows 
the  inside  facts  doubts  for  a  minute.  It  will  be  wise 
for  interested  manufacturers  to  order  space  now, 
instead  of  deferring  it  until  the  first  of  August,  as  de- 
sirable locations  will  not  be  plentiful  by  the  time  the 
rush  is  on. 


COLONEL     STAHL     IS     BLIND. 


THE  brilliant  orator  and  veteran  journalist,  Colonel 
E.  C.  Stahl,  of  Trenton,  N.  J.,  father   of   Rose 
Stahl,  the  actress,  is  totally  blind. 

On  the  afternoon  of  July  2  Colonel  Stahl  tat  in 
the  Taylor  Opera  house  enjoying  the  performance. 
Suddenly  pain  prostrated  him,  and  he  was  assisted  to 
his  home.  Before  he  reached  there  he  said  to  his 
friends  that  he  could  no  longer  see.  Dr.  Horace  G. 
Norton  was  called,  and  found  that  Colonel  Stahl  had 
been  afflicted  by  a  stroke  of  apoplexy. 


Col.  Stahl  won  the  hearts  of  the  members  of  the 
Pottery,  Glass  and  Brass  Salesmen's  Association  by  a 
masterly  speech  at  one  of  their  banquets  years  ago. 
He  was  their  guest  on  several  occasions  subsequently, 
and  every  time  strengthened  his  hold  on  their  regard. 
They  will  all  deeply  sympathize  with  him,  and  trust 
that  the  hope  held  out  by  Dr.  Norton  of  at  least  a 
partial  restoration  of  sight  will  be  realized. 


BUSINESS    BRIEFS. 


S.  S.  Kresge  wiil    shortly   open    another  five  and 
ten  cent  store  at  New  Haven,  Conn. 


The  Marguerite  Mfg.  Co.,  making  mother-of- 
pearl  and  celluloid  tops  for  salt  and  pepper  shakers, 
has  moved  from  383  Pine  street  to  103  Pineapple 
street,   Brooklyn. 

During  the  year  ending  March  31,  1912,  Canada 
imported  from  the  United  States  earthenware  to  the 
amount  of  $421,869.  Of  glass,  including  window  and 
bottles,  she  took  $4,443,670  worth. 


Plans  have  been  made  to  build  an  additional 
story  to  the  annex  of  the  William  Barr  dry  goods 
store,  Saginaw,  Mich.,  immediately.  Several  other 
improvements  are  to  be  made  this  summer. 


John  E.  Rohrbeck  has  purchased  the  entire 
plant  of  J.  Josephson  &  Sons,  this  city,  one  of  his  com- 
petitors in  the  mirror-plateaux  business.  He  will 
place  most  of  the  stock  on  sale  at  the  rooms  of  E. 
Bissell  &  Co.  during  the  month  of  August  or  later, 
and  will  not  sell  any  of  the  line  regularly. 


NOT     RELIABLE. 


UQIR,"  said  the  sleek-looking  agent,  approaching 
O  the  desk  of  the  meek-looking  man  and  opening 
one  of  those  folding  thingumajigs  showing  styles  of 
binding,  "I  believe  I  can  interest  you  in  this  massive 
set  of  books  containing  the  speeches  of  the  world's 
greatest  orators.  Seventy  volumes,  $1  down  and  $1 
a  month  until  the  price,  $680,  has  been  paid.  This 
set  of  books  gives  you  the  most  celebrated  speeches 
of  the  greatest  talkers  the  world  has  ever  known, 
and " 

"Let  me  see  the  index,"  says  the  meek  man. 
The  agent  hands  it  to  him  and  he  looks  through  it 
carefully  and  methodically,  running  his  finger  along 
the  list  of  names.  Reaching  the  end,  he  bands  the 
index  back  to  the  agent  and  says: 

"It  isn't  what  you  claim  it  is.  I  happen  to  know 
the  greatest  talker  in  the  world,  and  you  haven't  her 
in  the  index." 


The  Tarentum  Glass  Co.  is  show- 
Pittsburgh  and  ing  a  number  of  new  effects  in 
Vicinity.  engraved  and   cut  ware,    such    as 

hotel  sugars  and  creams,  four- 
piece  sets  and  nappies.  This  is  a  new  line  for  this 
plant,  the  first  of  the  character  being  the  cut  and 
engraved  candlesticks  which  were  presented  to  the 
trade  several  months  ago.  The  ware  was  shown  in 
the  Pittsburgh  district  for  the  first  time  last  week, 
and  created  considerable  favorable  comment.  The 
molds  are  plain  and  optic  shape,  and  give  a  clever 
effect  when  shown  in  the  new  cut  and  engraved 
patterns.  While  the  Tarentum  company  is  always  get- 
ting out  new  specialties,  this  is  the  longest  line  shown 
at  one  time  this  season. 


A  new  line  of  highly  decorated  vases  is  being 
shown  bv  the  Consolidated  Lamp  and  Glass  Co.,  of 
Ccraopolis,  in  7,  9,  11  and  13  inch  sizes.  The  shape 
is  the  same  as  that  of  the  large  vase  line  of  the 
concern. 

Interest  is  rife  as  to  the  probable  successor  of  the 
late  Daniel  C.  Ripley  as  president  of  the  American 
Association  of  Flint  and  Lime  Glass  Manufacturers. 
The  annual  meeting  of  this  association  will  be  held 
July  23  on  the  Heinz  Pier  at  Atlantic  city. 


The  general  opinion  prevails  among  glass  manu- 
facturers that  stocks  of  retail  dealers  and  jobbers 
throughout  the  country  are  unusually  small.  Buying 
for  the  first  six  months  of  the  year  has,  as  a  rule,  been 
of  the  hand-to-mouth  order,  orders  being  only  for 
immediate  needs.  Because  of  this  condition,  the 
manufacturers  hold  that  buying  for  the  last  half  of 
the  year  will  be  far  heavier  than  that  experienced  dur- 
ing the  first  six  months. 


The  annual  meeting  of  the  United  States  Glass 
Co.  will  be  held  in  the  general  offices  of  the  company 
in  this  city  in  August. 

All  factories  of  the  Phoenix  Glass  Co.  were  in 
full  operation  right  up  to  the  time  of  the  summer 
vacation  season.     The  several  new  lines   of   lighting 


glassware  of  this  concern  have  had  an  excellent  de- 
mand this  year,  and  plans  have  already  been  laid  for 
a  number  of  new  creations  for  next  season. 


The  McKee  Glass  Co.  is  showing  a  new  footed 
fern  dish  with  a  silver  lining.  The  cutting  is  of 
floral  design. 

The  annual  meeting  of  the  National  Association 
of  Pressed  and  Lime  Glass  Manufacturers  will  be  held 
at  Atlantic  City  commencing  July  23,  the  sessions 
convening  in  the  Hotel  Marlborough-Blenheim. 


Ripley  &  Co.  are  making  a  line  of  high  grade 
blown  goblets  and  tumblers  and  also  a  new  line  of 
pressed  shades.  These  are  additions  to  the  fast  grow- 
ing production  of  the  plant  at  Connnelsville,  Pa  ,  and 
samples  are  being  shown  at  the  general  office  of  the 
company  in  this  city. 

Many  glass  manufacturers  report  a  shortage  of 
small  help,  the  youngsters  having  left  the  factories 
and  taken  to  the  woods  for  the  vacation  season. 


The  Libbey  Cut    Glass  Co.,  Toledo,  O.,  resumes 
operations  in  full  next  Monday. 


The  W.  H.  Deidrick  Glass  Co.  is  showing  a  new 
gold  decorated  footed  comport  and  saucer  champagne. 
This  decorating  shop  is  being  operated  to  capacity. 


The  work   of  clearing   away  the 
(ilassboro,  N.  J.     debris  of  the  recent   fire   at   the 
Whitney  Glass  Works  is  progress- 
ing rapidly.     The  machines  which  were  in  the  burned 
factory  are  being  repaired. 


George  B.  Colby,  who  recently 
Lawrence ville,  Pa.    resigned  the  presidency  of  the 

National  Bank  at  this  place,  has 
become  financially  interested  in  the  Eygabroat-Ryon 
cut  glass  plant,  which  has  been  closed  for  many  mont 


*4 


and  is  soon  to  be  re-opened.     It  is  possible   that   Mr. 
Colby  will  become  general  manager. 

* 

The   Seneca   Glass    Co.'s   factory 
Morgantown,      will  not  close    longer   than  neces- 
W.  Va.  sary  to  make  repairs.     The   man- 

agement  intend    to    add    several 
more  stemware  shops  next  season. 


Thos.      McKee,     a     prominent 
Beaver  Palls,  Pa.     Beaver  Valley  flint  glass  worker, 
assumed    charge     of     the    Co- 
operative Flint  Glass  Co.'s  plant  as  factory  manager 
last  Monday. 

M 

The  construction  of  the  new  Frank 
Cameron,  Va.     glass  factory  at  this  place   is  pro- 
gressing favorably.     The  founda- 
tion has  been   completed,  and  work   on  the   building 
is   now  in  full  swing. 


AT    BOSTON. 


^pHE  past  week   has   been   one   of  excessive   heat. 


and  business   of   all  kinds   has  suffered  accord- 


ingly. 


The  beach  season  is  wide  open,  and  many  of  the 
larger  cafes  there  have  replenished  with  new  china 
and  glassware. 

George  W.  Beals  is  covering  western  Massachu- 
setts territory  this  week. 


John  W.  Power  has   just   returned   from  a   visit 
through  New  Hampshire  and  Maine  territory. 


William  R.  Claflin  is  going  through  New  England 
territory  this  week. 


A.  Hailpern  has  just  returned  from  a  hydro- 
therapeutic  visit  to  Mt.  Clemens,  Mich.,  and  is  en- 
thusiastic over  the  merits  of  the  cure. 


Theodore  Jones,  treasurer  of  Jones,  McDuffee  & 
Stratton  Co.,  is  passing  the  summer  at  his  residence 
in  Marblehead. 


"Jim"  Uniack  and  Charles  Delacroix  were  the 
"  sellers  "  in  the  town  this  week.  Mr.  Delacroix  left 
for  New  York  Saturday. 


The  People's  Housefurnishing  Co.,  Haverhill,  re- 
ports assets  of  $197,922. 


George    K.    Marshall,    Boston   manager  for   the 


Fostoria  Glass  Co.,  is  haviDg  a  firm  demand  for  the 
new  decorated  lamps,  gas,  oil  and  electric,  put  out  by 
this  house. 


Pill  Bros.,  dealers  in  kitchenware,  etc.,  at  Cam- 
bridge, have  leased  the  premises  at  1076  Cambridge 
street. 


Franklin  Parquette  has  opened  a  general  store  on 
School  street,  Merrimack. 


The  Bigelow  &  Kennard  Co.  have  established  a 
summer  branch  at  York  Beach.  Charles  G.  Swenning, 
salesman,  will  assume  charge,  and  will  be  assisted  by 
Mr.  Griffin. 


John  O.  Coleman,  salesman  with  the  Mitchell, 
Woodbury  Co.,  left  last  week  to  cover  the  Central 
Western  States. 


Buyers  in  town  include  George  W.  Alden,  of 
the  Alden  Co.,  Brockton;  Mr.  Kellar,  for  Denh<_>lm 
&  McKay  Co.,  Worcester;  Charles  Hitchcock,  Ware; 
Frederick  S.  Wright,  Natick;  S.  J.  Dowalee,  York 
Beach;  Mrs.  Prentiss,  Gloucester;  Edward  L.  Fogg, 
Minnigan,  Me, ;  Mr.  Hashigichi.  Salisbury  Beach. 


LIVERPOOL     EXPORTS. 


From  David  Inglis  8t  Co.  's  Circular. 


TO 

Shipments 
weekend's 
June    2,  '12 

Correspond- 
ing period 
1011 

Exports 
Jan.  1  to 

June  22/12 

Correspond 

ing  period 

1911 

272 

256 

388 

59 

55 

72 
34 

208 
60 
61 
94 
41 

3234 

3805 

3900 

1642 

465 

48 

687 

608 

219 

108 

282 

4091 
4050 
6006 
2368 

512 
26 

123 

545 
480 

'877 

Philadelphia.  . . . 

Newport  News. . 
San  Francisco    .  . 
Portland  (Me.).  . 

Portland  (Or.).. 
Inland  Points  . . 

Total.. 

1136 

465 

15078 

19078 

From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Ce 
Liverpool. 


TO 


New  York  .... 

Boston 

Philadelphia.  . 
Baltimore  .... 
San  Francisco 
New  Orleans. 
Portland  (Me.) 
Galveston 
Newport  New* 
Portland  (Or.). 
Inland  Points 


ToCtU. 


Shipments 
week  end'g 

June  23,42 


256 
272 

59 

388 
72 

55 


1108 


Correspond- 
ing period 
1911 


60 

208 

94 

61 

41 
1 


465 


Exports 
Jan.  1  to 

June  22,  '12 


3954 

3234 

1631 

3900 

<-87 

468 

699 

219 

45 

102 

26o 


I5I99 


Correspond 

ing  period 

1911 


3839 
4030 

2344 

6001 

96 

461 

389 

480 

26 

'338 


14904 


FRANCE. 


Theodore  Haviland  &  Co. 

NBW  YORK 


THE  FIFTH  AVENUE  BUILDING 

Fifth  Avenue,  Broadway  and  23d  Street 
MADISON  SQUARE 


OFFICES  : 

301,  302,  303,  304,  306,  308,  310,  312, 

314.  316   318 


-* 


LOW     RATES     FOR     BUYING     SEASON. 


THE  Merchants'  Association  of  New  York  has  per- 
fected arrangements  for  reduced  railroad  rates 
to  attract  buyers  to  this  city  during  the  fall  season. 

The  plan  follows  closely  that  inaugurated  success- 
fully by  this  Association  several  years  ago,  when 
thousands  of  merchants  and  buyers  were  attracted  to 
the  city  and  business  was  notably  stimulated. 

Four  series  of  merchants'  reduced  fares  will  be  in 
effect  to  New  York  from  Trunk  Line  Territory  for 
the  following  dates:  July  20-23,  inclusive,  August  3- 
6,  inclusive,  August  17-20,  inclusive,  September  7-10, 
inclusive. 

The  rate  for  the  round  trip  will  be  a  fare  and 
one-half.  The  return  limit  on  the  certificate  will  be 
fifteen  days. 

The  Association  is  now  preparing  a  circular  stat- 
ing the  conditions  to  be  complied  with  in  order  to 
take  advantage  of  the  rate.  This  circular  will  be 
mailed  directly  to  the  trade  in  the  territory  from 
which  the  certificate  plan  concession  will  apply.  It 
will  be  sent  in  time  to  bejreceived  by  the  out-of-town 
trade  at  least  two  weeks  before  the  first  series  of 
dates — July  20-23,  inclusive — becomes  effective. 

SPECIAL    NOTICES. 


The  cost  ef  advertisements  under  this  heading  it  $1  for  the 
first  and  fifty  cent*  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

SALESMEN  WANTED— Men  who  call  on  the  house  furnish- 
^  ing,  crockery,  glass,  china,  lamp,  toy,  trunk,  bag  and  sporting 
goods  trade  in  Greater  New  York  and  vicinity,  to  handle  house 
furnishing  specialties  and  kindred  lines.  Good  opportunity  for 
live  men.     Address  N.  H.  F.  T.  E.,  this  office. 

\  A  /ANTED — First-class,  experienced  crockery  salesmen  to 
*  v  represent  one  of  the  largest  pottery  concerns  of  the 
United  States.  Only  men  whose  record  will  bear  scrutiny  and 
who  handle  a  desirable  class  of  trade  need  apply.  First-class 
goods,  variety  of  decorations,  line  popular.  In  reply  mention 
experience  and  state  volume  of  sales  past  twelve  months.  Men- 
tion territory  covered,  and  name  your  best  customers.  All 
communications  will  be  regarded  as  strictly  confidential.  Ad- 
dress Box  806,  this  office. 

\  31  /ANTED — Glass  decorator.     One  who  has  had  experience 
™  *        decorating  shades  and  globes  preferred.      Good  chance 
for  advancement.      State  age  and  experience.      Wages  $25  per 
week  to  start      Address  Decorator,  this  office. 


\  X  /ANTED — A   thoroughly   experienced   crockery   man,  well 
v "       versed   in   dinnerware,   as  assistant   buyer.      Apply   to 
Greenhut-Siegel-Cooper  Co. 

\W  ANTED— Experienced  middle-aged  man  to  sell  established 
line  of  illuminating  glassware  in  Chicago,  on  salary  or 
commission.      References  required.      State  age  and  experience. 
Address  J.,  this  office. 


Cut  Glass 

45  West  Broadway, 

NEW  YORK. 


Unbtx   to    ^KbvtrXiszmznU 

—  AMD  — 

BUYERS*    GUIDE. 


Importers  of  China,  Oiaaeware,  etc. 

Bawo  &  Dotter 7 

Bernardaud,  L.,  &  Co.,  Limoges,  France 6 

Boni U  Art  Co. ,  Wheeiing 3 

Cox  &  Laff erty ....             3 

Fondeville  ft  Van  Iderstine 7 

Guerin  Wm.,  &  Co 4 

Gredeiue,  A.,  New  York 29 

Haviland  ft  Co 27 

Haviland  &  Abbot  Company     6 

Haviland,  Theodore,  Company 25 

Porcelaines  G.  D.  A 

Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co  32 

Consolidated  Lamp  &  Glass  Co.,  Coraopolis 31 

Goodwin  &  Kints  Co.,  Winsted,  Conn 30 

Manhattan  Brass  Co   31 

Miller,  Edward,  &  Co 32 

Plume  ft  Atwood  Mfg.  Co     32 

Pittsburgh  Lamp,  Brass  and  Glass  Co 32 

Turner  &  Seymour  Mfg.  Co 31 

Glassware 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 29 

Beaver  Valley  Glass  Co.,  Rochester, Pa 26 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa 29 

Edge,  Thos  G 28 

Economy  Tumbler  Co.,  Morgantown,  W.  Va 

O'Donnell,  O.  J 28 

Potomac  Glass  Co »8 

United  States  Glass  Co.,  Pittsburgh 2 

Williamsburgh  Flint  Glass  Co 30 

Cut  Glass 

Bush  Glass  Co. ,  Lansing,  Mich 3 

Bergen,  J.  D.,  Co.,  Meriden,  Conn 30 

Clark,  T.  B.,  &  Co.,  Honesdale 3 

Dor flinger,  C,  &  Sons 7 

Finke 26 

Fry  Glass  Co.,  Rochester,  Pa                 7 

Herbeck-Demer  Co. ,  Hallstead,  Pa 28 

Metropolitan  Cut  Glass  Co. ,  Brooklyn 30 

Mills,  Gardner  &  Co. ,  Chicago,  111 3 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y   4 

St.  Louis  Crystal  Glass  Co 30 

Domestic  Pottery 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 29 

Cartwright  Bros,  Co.,  East  Liverpool 31 

Guernsey  Earthenware  Co.,  Cambridge,  O   6 

Mayer  China  Co.,  Beaver  Falls,  Pa 

Takito,  Ogawa  &  Co. ,  Japan 3 

Plateaux  and  Trays. 

American  Tray  Co 28 

Baum,  Charles 2 

Rohrbeck,  John  E 6 

Materials 

Drakenfeld,  B.  F.,  &  Co 30 

Koeeeler  ft  Hasslacher  Chemical  Co 3° 


Miscellaneous 


Abels  ft  Co.  easels         

Enterprise  Enamel  Co.,  Bellaire  

National  Housefurnishing  Trade  Exhibits,  Inc  . 
Robert  Rawsthorne  Engraving  Co.,  Pittsburgh 
Timberlake,  J.  B.,  ft  Sons,  Jackson,  Mich 


3 

5 

30 

1 


CROCKER Y&  GLASS 

JOURNAL 


NEW    YORK     JULY     18,     1912. 


THE    CONDITION    OF    BUSINESS. 


The  advance  guard  of  fall  buyers  from 
New  York,     the  South  have  started  the  ball  rolling. 

They  are  few  in  number  so  far,  but 
their  purchases  have  been  very  satisfactory.  Until 
within  four  or  five  years  ago  the  fact  that  Southern 
buyers  did  not  arrive  until  after  the  fifteenth  of  July 
would  have  caused  comment,  as  July  i  was  almost 
sure  to  see  a  large  contingent  in  New  York.  Now 
four  or  five  at  this  season  is  a  good  many.  It  may 
be  that  the  Merchants'  Association  excursions  have 
had  something  to  do  with  this.  Still,  the  general 
way  of  doing  business  has  changed  materially.  In 
former  times  buyers  laid  in  large  stocks  and  had  to  be 
early  in  the  market  to  insure  delivery  in  time  for  their 
trade.  Latterly  it  has  seemed  almost  as  if  far  away 
buyers  bought  a  line  of  samples  and  depended  upon 
the  importers  and  manufacturers  to  carry  their  stock 
for  them.  This  way  of  doing  business  is  hard  on  the 
latter  in  more  ways  than  one.  They  do  not  know 
how  much  nor  what  particular  kinds  to  prepare  for 
the  wants  of  the  retail  merchants.  To  which  the  re- 
tailers reply  that  they  cannot  anticipate  the  wants  of 
consumers.  

The  fall  lines  of  German  goods  are  all  ready  now 
for  inspection,  and  there  are  some  very  attractive  de- 
signs and  certainly  good  values  at  the  prices  quoted. 
While  there  seems  to  be  an  outlet  for  fancy  table  lines, 
ornamental  goods  still  hang  fire. 


The  new  French  goods   are  not   yet   on   display. 
Too  early  for  this  branch. 


The  English  houses  have  received  part  of  their 
fall  lines,  and  within  a  week  or  two  will  have  the 
majority  on  view. 

Lamps  are  now  ready  and  waiting  for  buyers. 
There  are  marked  departures  in  some  lines,  particu- 
larly in  the  matter  of  the  shades.  In  the  standards 
what  are  known  as  "  period  "  designs  predominate. 


animation.     New  lines  are  being  put  out,  and   while 
sales  are  not  heavy  the  outlook  is  encouraging. 


There  is  very  little  activity  in  general  glassware 
owing  to  the  shut  down  and  the  fact  that  this  is  the 
vacation  season.  The  extaordinary  demand  for 
blown  goods  has  left  the  factories  with  hardly  any 
stock,  and  these  plants  will  no  doubt  be  kept  rushing 
all  the  rest  of  the  year. 


Domestic  crockery  bids  fair  to  be  in  good  re- 
quest. Some  large  sales  have  already  been  effected,  and 
from  all  indications  the  American  potters  will  have 
about  all  they  can  attend  to  for  the  balance  of  the 
season. 

Retail  trade  in  the  city  is  just  about  equal  to  last 
year.  Inquiries  among  some  of  the  prominent  buyers 
reveal  the  fact  that  the  big  department  stores  are 
just  about  breaking  even  with  last  season.  The  re- 
sults in  New  York  are  typical  of  the  whole  country, 
and  it  may  be  fairly  said  that  the  volume  of  business 
among  retailers  this  summer  will  not  vary  a  great 
deal  from  that  of  191 1. 


Prospects  are  encouraging,  in  spite  of  the  politi- 
cal muddle.  Merchants  are  paying  less  and  less 
attention  to  politics  and  more  to  business.  Crops 
will  grow  in  spite  of  Presidential  troubles,  and  from 
all  accounts  there  will  be  bumper  yields.  The  steel 
business,  which  is  now  regarded  as  a  barometer,  is 
in  fine  condition.  There  is  a  big  demand  for  copper 
and  other  commodities.  Taking  all  together,  the 
outlook  is  very  promising. 


Pittsburgh  and 
Vicinity 


Cut  glass  men  are  beginning    to   show   signs   of 


Owing  to  the   fact   that   the  glass 

factories   were   idle,    orders  were 

very  small    during    the    past    two 

weeks.      The    early    part    of    this 

week,  however,    experienced    a    decided    increase    in 

business,  the  factories  in    the  majority   of  instances 

having  resumed  operations  last    Monday.     Manufac- 
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turers   express  an   optimistic   view   concerning    the 
future. 

Those  pottery  manufacturers  who 

East  Liverpool      say  that    the    total    sales    for    the 

and  vicinity        first  six  months  of  the  year    were 

below     the     record     of   the    191 1 

term    admit  that  the  volume  of  business  now  coming 

in  is  of  such  a  character  that  if   continued  will    make 

1912  a  big  year.       All  plants  in  the  Western  territory 

are  now  in  operation,  salesmen  started  out  this  week, 

and  the  outlook  for  a  heavy  fall  business  is  excellent. 


AT    BOSTON. 


BUSINESS  is  generally  quiet,  although  very  good 
orders   have   been   received    the   past    week   in 
several  instances.  

The  F.  W.  Woolworth  Co.  chain  of  five  and  ten 
cent  stores  throughout  greater  Boston  reports  an  in- 
crease of  14.83  per  cent  in  the  volume  of  business  over 
that  of  last  year.  

American  Glassware  and  Supply  Co.  is  now  carried 
on  by  Maurice  Kaplan  and  Saul  Bright  at  105  North 
street. 


The  Outlet  Five  and  Ten  Cent  Store,  Arlington 
Centre,  has  put  in  quite  an  extensive  addition  to  its 
kitchen  ware  department. 


John  J.  Curry,  buyer  for  the  glassware  and  china 
department  of  Houghton  &  Dutton,  left  last  week  for 
an  extended  trip  throughout  the  Western  glass  and 
pottery  centres. 

Paul  Phillies  has  returned  from  a  month's  visit 
to  his  home  at  Zanesville,  O. 


Mr.  Chase,  of  Chase  &  Francis,  accompanied  by 
his  wife,  left  Saturday  for  a  sojourn  in  the  White 
Mountains. 


Charles  Kaiser,  with  Morimura  Bros.,  New  York, 
is  expected  shortly  to  arrive  at  the  Boston  head- 
quarters.   

George  W  Beal  left  the  first  of  the  week  for  a 
visit  through  Pennsylvania,  Maryland  and  Washing- 
ton. 


Herbert  W.  Root,  Northampton,  novelties,  filed 
a  voluntary  petition  in  bankruptcy  this  week.  Assets 
$758,  liabilities  $974. 


novelties,  have  incoporated  for  $50,000.     Stephen  D. 
Adams,  president;  H.    M.  Bullard,  secretary. 


A  new  general  department  store  has  been  started 
at  Boston  under  the  name  of  L.  Dimond  &  Sons  with 
a  capital  of  $500,000. 


The  Hanscom  Hardware  Co.,  carrying  kitchen- 
ware  and  crockery,  Haverhill,  reports  assets  $74,230, 
of  which  $1,930  is  surplus. 


W.  M.  Pingree,  Boston  manager  for  the  Tajimi 
Co.,  accompanied  by  his  assistant,  Millard  A  Fuller, 
left  last  week  for  the  home  office  at  New  York  to 
obtain  new  lines  for  outfitting. 


The  Shepard,  Norwell  Co.  Mutual  Benefit  Associa- 
tion  enjoyed  a  day  at  Nantasket  Beach  Saturday. 
About  600  members  participated. 


Buyers  in  town  included  Edwin  C.  Metcalf,  for 
the  Reading  Syndicate,  Reading;  William  H. 
Rudderham,  for  Almy,  Bigelow  &  Washburn,  Beverly 
Branch;  Robt.  Smith,  for  Hart  &  Howland,  Fall 
River 


LIVERPOOL     EXPORTS. 


From  David  Inglis  &  Co.'s  Circular. 


TO 

Shipments 
month  end'g 
June  26  '12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

June  26.  '12 

Correspond 

ing  period 

1911 

Philadelphia.  . . . 

Newport  News . . 
San  Francisco    . 
Portland  (Me.). 

Portland  (Or.).. 
Inland  Points . . . 

643 
701 

957 
281 
1 66 

194 
22 

"28 

59 

720 

453 
935 
192 

133 

4 
41 
43 

3288 

3932 

3910 

1661 

465 

48 

687 

630 

219 

no 

282 

4091 
4050 
6006 
2368 
513 
26 

123 

545 
480 

'877 

Total.. 

3051 

2530 

15232 

19078 

From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


The  Adams  Co.,  Reading,  dry  goods,  china   and 


Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan.  1  to 

ing  period 
1911 

June29,'12 

1911 

June  29, '12 

248 

57 

4202 

3896 

Boston    

130 

IOI 

3364 

4131 

Philadelphia.  . . . 

29 

270 

1660 

2614 

Baltimore  . . . 

138 

18 

4038 

6019 

San  Francisco 

17 

49 

704 

145 

New  Orleans.    . . 

3 

468 

464 

Portland  (Me.). 

22 

721 

389 

Galveston 

9 

219 

489 

Newport  News 
Portland  (Or.). 

45 

26 

2 

.... 

104 

.... 

Inland  Points 

260 

238 

Total 

586 

507 

15785 

18411 

1 1 


r 
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The  success  of  the  Nucut  glass  from  the  Imperial 
Glass  Co.,  shown  by  Cox  &  Lafferty,  equals,  if  it 
does  not  excel,  any  line  of  pressed  glass  that  was 
ever  put  oat.  The  famous  "Queen  Anne"  pattern 
produced  by  the  Bridgeport  Glass  Co.  in  the  early 
eighties  made  a  record  and  is  still  talked  about,  but  the 
sales  of  Nucut,  allowing  for  the  variety  of  pieces,  are 
undoubtedly  in  excess  of  the  "Queen  Anne."  There 
must  be  a  reason. 

a 

L.  Straus  &  Sons  are  showing  the  new  lines 
recently  purchased  abroad  by  Louis  Hinrichs.  We 
can  safely  say  that  for  beauty  and  variety  the  house 
has  never  had  anything  like  the  array  now  shown. 
Mr.  Hinrichs  has  displayed  great  skill  and  taste  in 
his  selections.  The  goods  are  high  class  all  through, 
but  were  bought  at  prices  which  will  give  customers 
a  lot  af  value  for  their  money. 

The  American  Art  Glass  Co.  have  a  beautiful 
line  of  dome  shades  and  a  very  large  line  of  portables 
ready  for  the  fall  trade  at  low  prices.  They  will 
specialize  portables  this  fall. 

Wm.  Guerin  &  Co.  are  taking  stock  at  the  New 
York  warerooms,  and  next  week  will  know  just  what 
samples  they  can  close  out.  There  will  probably  be 
some  good  things  to  be  had  in  both  the  Pouyat  and 
Guerin  lines.  Business  has  been  unusually  good 
with  them  during  the  dull  season — so  good,  in  fact, 
that  they  are  quite  elated. 

Morimura  Bros,  have  their  lines  for  spring 
delivery  now  displayed,  and  are  making  a  feature  of 
twenty-five  and  fh'ty  cent  goods.  Stocks  are  full  and 
immediate  shipments  can  be  made. 

Bawo  &  Dotter  are  making  a  special  display  of 
fancy  cake  plates,  chop  dishes,  celery  trays,  sugars 
and  creams,  salads  and  other  pieces.  Besides  being 
very  attractive  in  themselves,  dealers  will  find  an 
added  incertive  to  their  sale  by  reason  of  their  being 
in  individual  boxes.     To  the  gift-seeker — one  who  is 


looking  for  something  in  china  for  presentation 
purposes — the  individual  box  always  makes  a  strong 
appeal.  A  special  price  list  on  these  goods  is  being 
prepared.  Drop  them  a  postal  and  it  will  be  sent  by 
return  mail. 

The  Pittsburgh  Lamp,  Brass  and  Glass  Co.  hav- 
ing coined  a  new  trademark,  "Pilabrasco,"  formed 
by  the  abbreviation  of  their  official  title,  the  New 
York  office  has  just  issued  a  snappy  folder  announ- 
cing the  fact  and  also  calling  attention  to  their  goods. 

41 

The  United  States  Glass  Co.  is  displaying  in  its 
New  York  showroom  a  number  of  new  jars  for 
confectioners —  round,  elongated,  oval,  and  cylinder 
shaped.  The  decoration  is  the  Greek  scroll  or  key 
border.  Most  of  them  have  wide  mouths  with  stop- 
pers, although  one  has  a  dome-shaped  cover. 

a 

Geo.  F.  Bassett  &  Co.  have  some  unusually  attrac- 
tive patterns  in  high-grade  English  porcelain.  One 
shows  a  light  blue  key  border  with  red  roses  inter- 
spersed. The  shape  is  a  plain  oval  of  graceful  pro- 
portions. Another  has  a  green  and  gold  line  decora, 
tion,  and  still  another  has  a  double  gold  border  with 
a  black  line  between.  Perhaps  the  most  striking  of 
all  is  one  with  cameo  medallions  on  a  blue  ground  and 
white  outline,  with  a  red  panel  between  each  medal- 
lion. 

Maddock  &  Miller  expect  within  two  weeks  to 
open  the  largest  variety  of  new  patterns  that  they 
have  shown  in  years.  Meanwhile  they  are  showing 
a  few  things  that  John  J.  Miller  brought  home  from 
Europe  with  him.  From  Allerton's  there  are 
distinct  departures  from  the  conventional,  the  designs 
being  very  striking.  One,  which  on  sight  would  be 
dubbed  a  "calico  pattern,"  is  an  all-over  design  with 
bright  flowers  dotted  here  and  there  Another  is  a 
single-color,  wide-border  pattern,  the  rest  of  the 
plate  being  lightly  covered  with  a  small  geometrical 
design.  Fron  the  Royal  Worcester  Porcelain 
Works  are  four  new  open  stock  patterns — one  in 
Japanese  effect   with    two   color  schemes,    one    with 
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Chinese  characteristics,  and  the  same  design  in  old 
Chinese  colors.  The  work  is  of  course  of  the  high- 
est grade,  but  the  prices  are  the  lowest  ever  quoted 
by  this  famous  pottery. 

Fondeville  &  Van  Iderstine  are  displaying  this 
week  for  the  first  time  a  line  of  Royal  Saxony  china, 
including  dinnerware,  fancy  short  lines,  tea  and  tete-a- 
tete  sets.  The  principal  dinner  set  is  called  the 
"Irma,"  an  oval,  and  one  of  the  most  graceful  shapes 
that  it  has  ever  been  our  pleasure  to  see.  The  ware 
itself  is  very  fine,  both  body  and  glaze.  The  decora- 
tions are  finely  executed.  One  in  plain  dull  gold  and 
white  is  a  classic.  There  are  plain  prints,  illumin- 
ated borders,  gold  lines  embellished  with  green  or 
black  lines,  and  designs  in  old  Dresden  patterns  and 
colors  that  are  charming  to  a  degree.  The  tete-a-tete 
sets  are  as  dainty  as  the  bloom  of  a  peach.  They  are 
shown  in  white  and  gold,  Rose  du  Barry,  flow  blue, 
flow  green,  and  canary.  The  lines  of  A.  D.  cups  and 
saucers  are  exquisite  in  design,  decoration  and  fin- 
ish. These  goods  were  modeled  expressly  for  the 
firm,  and  they  absolutely  control  the  line.  To 
accommodate  thern  they  have  redecorated  their 
warerooms,  which  are  now  in  white  and  red — a  fitting 
setting  for  one  of  the  prettiest  lines  of  Austrian  china 
in  the  market. 


THE     BALLY     LITTLE     BOTTLES. 


PARADOXICAL  as  it  may  seem,  there  is  no  better 
custodian  of  a  secret  than  a  newspaper  man. 
Any  one  of  a  dozen  reporters,  by  betraying  a  state 
secret,  might  have  caused  serious  international  com- 
-plications  between  England  and  Europe  during  the 
Spanish  American  War.  The  story  is  an  old  one  now, 
known  perhaps  to  a  hundred  newspaper  men ;  so  there 
can  be  no  harm  in  making  it  public.  In  substance, 
it  follows: 

When  George  Dewey,  commanding  the  American 
fleet,  received  word  at  Hongkong  to  take  Manila, 
Admiral  Sir  Edward  Hobart  Seymour's  flag  flew  from 
a  British  man-of-war  in  the  harbor.  The  day  before 
Dewey  sailed  on  his  mission  a  flag  officer  trom  Admiral 
Seymour's  ship  visited  the  Olympia.  He  wa>  met  by 
a  subaltern  of  equal  rank. 

"I  just  came  over  to  make  a  little  call,"  the 
Britisher  explained. 

The  American  and  the  Englishman  went  to  the 
wardroom,  where  each  drank  to  the  other's  health. 
The  Britisher  after  a  while  called  the  American  aside. 

"I  say,  old  chap,"  he  said,  "my  old  man  told  me 
to  tell  your  old  man  that  if  you  need  any  supplies  or 
anything  he  would  be  most  delighted  to  outfit  you 
with  them.  You  know,  we  have  some  good  Scotch, 
some  most  excellent  mineral  water,  and  a  good  many 
other  bally  little  things  you  are  likely  to  need  on  a 
cruise  of  this  kind." 


The  American  didn't  have  to  be  hit  between  the 
eyes. 

"Well,"  he  replied,  "what  we  need  most  are  six- 
inch  bottles.  If  you  have  more  of  those  than  you 
require  we  would  be  glad  to  borrow  a  few." 

The  American  was  told  that  he  could  have  all 
the  "six-inch  bottles"  desired  if  he  would  send  a 
vessel  to  a  certain  deserted  little  cove.  An  expedi- 
tion was  sent  to  the  described  spot  and  there  the 
American  gunners  found  the  "six-inch  bottles"  they 
sought.  They  took  them  aboard,  sailed  the  next  day, 
and  history  has  told  just  how  effective  those  "bottles" 
were  in  silencing  the  Spanish  guns. 


BUSINESS    BRIEFS. 


The  Markert  China  Store  Co.  has  been  organized 
at  Marion,  O.  ;  capital  stock,  $9  000. 


Kresge   &    Co.,  will    open    another    five  and   ten 
cent  store  in  Des  Moines,  la.,  September  1. 


The    Palace  department    store,  Spokane,    Wash., 
has  been  absorbed  by  the  Spokane  Dry  Goods  Co. 


The  United  Five  and  Ten  Cent  Stores  has  been 
incorporated  at  Hartford,  Conn  ,  with  a  capital  stock 
of  $1,000 

The  Lcckwood  Department  Store,  Potsdam,  N, 
Y.,  has  duly  purchased  the  Wright  Block,  in  accord- 
ance with  its  intention  at  the  time  of  incorporation. 


Excavations  for  the  foundation  of  Lefly's  new  de- 
partment store  at  the  ->outhwest  corner  of  Grand 
avenue  and  Second  street,  Milwaukee,  have  been  con- 
cluded, and  the  pile  driver  is  in  aggressive  action. 
This  building,  which  is  to  be  100  feet  square,  will  be 
among  the  largest  in  the  city.  There  will  be  90,000 
square  feet  of  selling  space,  perfectly  lighted  and 
ventilated,  and  equipped  with  all  the  most  modern 
store  system  service  features.  The  company  expects 
to  occupy  its  palatial  new  quarters  March  1,  1913,  and 
work  on  the  building  will  continue  nights  as  well  as 
days,  to  attain  this  end,  if  necessary. 


WAYS     THAT     ARE     DARK." 


REGULAR  auction  sales  of  new  "  old  "  china  are 
held  in  Hongkong,  where  imitations  of  old  ware 
are  exclusively  marketed.  The  buyers  are  well  aware 
of  the  true  state  of  things,  but  the  ultimate  American 
or  European  purchaser  finds  out  too  late  that  some- 
one has  sold  him  a  pup. 
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MERCHANDISING 

DEPARTMENT. 


feg^S^SsSagsg^g^g^gssg^KJ 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  "Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


ON     SALE. 

A  1 1 3 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  §3  a  doz.  Two  and  a  half  doz.  to  a 
bbl. ;  f.o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  enameled  de 
coration,  30  cents  a  doz.  Usual  charge  for  bbl. 
Good  value;  worth  investigating. 

A  112 — 50  gross  miniature  fern  dishes  or  ash  trays  in 
fine  spun  brass  of  artistic  design,  mounted  on  cast 
brass  feet.  The  retail  price  of  these  is  25  cents 
each.  They  have  never  been  sold  at  less  than  15 
cents  each  wholesale.  Will  sell  at  10  cents  each 
in  quantities  to  suit  purchaser. 

A  in — A  carload  of  cullet. 

A  no — 20  barrels  cut  glass  tumblers,  heavy  lead 
blanks,  absolutely  first  grade,  buzz  star  and  mitre 
cutting,  well  covered,  $2  75  a  doz. ;  20  barrels 
ditto  with  buzz  star,  chrysanthemun  and  mitre 
cutting,  $2.90  a  doz  Sold  only  in  barrel  lots,  12 
doz.  to  a  bbl.  Orders  for  6  doz  of  each  kind  in 
order  to  make  up  a  bbl.  will  be  accepted. 

A  103 — 52  sets  sugars  and  creams,  light  blown  glass 
with  handsome  cut  rose  design ;  worth  $6. 50  a  doz. 
sets;  will  sell  at  §4.50  to  close  out. 

A  104 — 15  doz.  champagne  glasses,  same  shape,  hand- 
some grape  design;  usual  price  $2;  will  sell  at 
$1.40 

A  107 — For  delivery  during  July  500  12-inch  mirror 
plateaux,  45  cents  each;  300  10  in.  ditto,  35  cents 
each;  500  8-in.  ditto,  25  cents  each.  All  nickel- 
plated  rims  and  beveled  mirrors. 

A  76 — A  Western  potter  is  offering  100-piece  dinner 
sets,  Western  composition — no  soup  tureen — 
every  piece  gold-lined,  with  four  spray  decoration, 
either  plain  or  scalloped  shaped,  at  $4.75  per 
set.     Usual  charge  for  packing  and  freight. 

A  96 — 150  12-inch  mirror  plateaux  at  $8  40  per  doz 
36  14-inch  mirror  plateaux  at  $12  per  doz.  All 
have  beveled  glasses  and  polished  silver-finished 
frames  on  high  feet.  These  are  particularly 
good  value,  and  as  there  is  only  a  small  quantity 
speedy  action  is  advisable.  Quantities  to  suit 
buyer. 


A  105 — One  of  our  subscribers  writes  as  follows: 
"  Wishing  to  lower  our  stock  before  inventory  is 
taken,  we  make  the  following  offer  on  336  pieces 
of  cut  glass,  all  cut  on  the  best  blanks  by  skilled 
workmen.  Our  best  wholesale  price  on  this  lot 
is  $457-6°.  but  under  the  circumstances  we  will 
close  it  out  for  $329  net  cash."  The  lot  contains 
140  8-inch  berry  bowls,  45  5-inch  comports,  60 
3-lip  oils,  30  6  x  10  comports,  17  5^ -inch,  20  6^- 
inch,  and  24  7^-inch  comports,  hollow  stem. 
The  bowls  are  cut  on  figured  blanks  and  the  rest 
on  plain  blanks.  The  patterns  are  good.  An 
A  1  bargain  for  a  sale.  Regular  barrel  charges. 
F.o.b.  factory. 

A109— An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz.,  with  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  99 — The  best  value  ever  offered  in  the  Crockery 
and  Glass  Journal  is  the  special  advertising 
proposition  now  open  for  acceptance.  Orders 
have  been  sent  in  by  many  firms.  There  are 
still  pages  open  for  you.  Send  your  requisition 
for  space  early,  in  order  to  secure  a  good  posi- 
tion. 

A  106 — 15  cases  of  Austrian  china.  Plates,  4^, 
5,  6l/t  and  7^  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  100 — An  agent  is  closing  out  a  line  of  pressed  and 
blown  glass  tumblers  for  the  receiver  of  a  glass 
company.  Particulars  on  application  at  this 
office. 

A  108 — This  special  offer  of  good  selling  assortments 
of  fine  red  Japanese  china,  with  Geisha  Girl  de- 
coration, at  85  cents  a  doz  ,  is  sure  to  be  snapped 
up  quickly,  so  we  advise  those  desiring  a  case  or 
two  to  write  quickly.  There  are  only  30  cases  to 
be  had.  The  following  articles  comprise  an 
assortment: 

6  3  piece  sets. 
6  chocolate  sets. 
6  b  rrysets  with  10-in.  bowl. 
24  6-in.  nut  bowls. 
9  sugars  and  creams. 
12  powder  boxes. 
12  hair  receivers. 
12  pickles. 
12  milk  jugs. 
12  rose  jars. 
36  6-in.  plates. 
36  5-in.  plates. 
72  tea  cups  and  saucers 
12  oatmeal  bowls. 
Total,  360  pieces   assorted,  packed    in   oae  <:ase. 
Price  $25.50  per  assortment. 


A  102 — 200  electric  portables,  16-inch  leaded  glass 
panel  shades,  green  with  amber  and  red  border, 
or  amber  background  with  green  and  red  border 
Finished  in  verde  or  regular  brushed  brass. 
The  regular  price  of  these  is  $8.60.  In  order 
to  close  out  the  line  they  are  offered  at  $6.25 
delivered  anywhere  between  Chicago  and  Boston, 
with  no  charge  for  package.  Will  be  sold  in  lots 
of  12  or  more.  When  all  gone  cannot  be  dupli- 
cated at  this  price. 

A  82 — A  manufacturer  makes  the  following  excep- 
tional offer:  4,000  pieces  solid  gold  and  gold-lined 
and  silver-plated  china,  including  cream  and 
sugar  sets,  candlesticks,  hatpin  and  pepper  sets, 
card  holders,  violet  holders,  shaving  mugs,  indivi- 
dual salts,  mustards,  hair  receivers,  coffee  pots, 
fern  jars,  ash  receivers,  handled  olives,  powder 
boxes,  extra  creams,  teapots,  ash  trays,  etc.  Will 
close  the  entire  lot  out  at  fifteen  cents  each,  f.o.b. 
factory;  no  package  charge.  Samples  and  photo- 
graphs sent  on  request.  Everything  in  the  above 
assortment,  except  salt  and  pepper  shakers  and 
toothpicks,  cost  in  the  plain  white  china  more 
than  the  price  they  are  offered  at.  The  teapots 
and  some  other  items  cost  from  $4.50  to  $9  a  doz. 
in  the  plain  white. 

The  above  are  done  up  in  ten  different  packages, 
and  will  be  sold  per  package  if  so  desired.  Par- 
ticulars of  each  package  may  be  obtained  upon 
application  Prices  of  package  lots  vary  from  10 
cents  each  piece  up  to  27  cents  each,  depending 
entirely  upon  the  package  selected. 


MERCHANDISE    WANTED. 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

59 — One  of  our  readers  is  in  the  market  for  a 
quantity  of  chocolate  cups  with  an  adver- 
tisement upon  them.  Particulars  may  be 
had  by  application  at  this  office. 

55 — Wanted  a  line  of  cut  glass  seconds. 


CLASSIFICATION     OF     JARDINIERES,    ETC. 


Zanesville.  Ohio,  July  16,  1912. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir :  A  matter  of  much  importance  to  manu- 
facturers and  buyers  of  jardineres,  pedestals  and 
similar  ware  is  being  agitated  at  this  time  by  parties 
interested,  and  it  certainly  behooves  the  shippers 
an  1  customers  to  use  every  possible  means  to  take 
care  of  their  interests. 

The  Uniform  Classification  Committee  which  has 
been  revising  the  different  railroad  classifications  for 
two  years  past  have  recommended  that  jardinieres, 
pedestals,  towel  urns,  umbrella  stands  and  similar 
pottery,  no  matter  of  what  nature,  should  be  carried 
only  as  first-class  freight,  and  excluded  from  car- 
loads. 

The  first  evidence  of  this  intention  was  put  out 
in  Western  Classification  No.  51,  which  places  the 
above-named  articles  in  a  class  as  indicated.  A  pro- 
test was    immediately  filed  by  the   manufacturers   of 


the  above  items,  and  after  receiving  no  promise  of  a 
concession  protests  were  filed  with  the  Interstate 
Commerce  Commission,  and  the  matter  is  now  pend- 
ing. 

Following  the  Western  Classification,  ihe  South- 
ern Classification  Committee  put  out  a  similar  rate, 
and  protests  have  been  filed  with  them  also,  and  the 
matter  will  be  carried  up  to  the  Interstate  Commerce 
Commission. 

The  difference  seems  to  be  in  the  fact  that  railroad 
men  making  these  rates  do  not  recognize  that  jardin- 
ieres, pedestals  and  umbrella  stands,  and  similar 
articles,  are  now  being  sold  as  a  commodity,  aud  at  a 
popular  price. 

The  manufacturers  ask  the  co-operation  of  every 
buyer  and  customer  interested  in  these  goods,  and 
protests  should  be  filed  with  the  Uniform  Classifica- 
tion Committee,  Chicago;  Western  Classification 
Committee,  Chicago;  Southern  Classification  Com- 
mitee.  Atlanta,  Ga. ;  Interstate  Commerce  Commis- 
sion, Washington,  D.  C. 

If  the  matter  is  thoroughly  understood  there  is 
no  question  but  that  the  railroad  companies  would  be 
willing  to  carry  jardinieres  at  the  same  rate  as  they 
have  been  going,  as  fully  sixty  per  cent  of  the  busi- 
ness on  this  item  would  undoubtedly  be  driven  out  of 
the  Western  and  Southern  territory,  the  freight  be- 
ing prohibitory  on  these  heavy  items. 

We  would  urge  every  one  interested  to  file 
protests  at  once  against  placing  jardinieres,  pedestals, 
umbrella  stands  and  such  items  as  first-class  in  crates, 
and  against  the  elimination  of  the  carload  rate  on 
these  commodities.         Yours  very  truly, 

The  Brush-McCoy  Pottery  Co. 


AT    CHICAGO. 


ATOW  that  stock-taking  is  over  crockery  buyers 
1  *  of  the  big  stores  are  beginning  to  look  around 
for  new  stuff,"  said  F.  L.  Merrick,  manager  of  the 
Chicago  office  of  the  Bradley  &  Hubbard  Mfg.  Co. 
"  I  notice  that  stocks  generally  are  pretty  low,  which, 
in  conjunction  with  promises  of  good  times,  presages 
heavy  buying  the  coming  season.  In  my  experience 
I  have  discovered  that  business  generally  rights  it- 
self. If  we  have  a  dull  spring  and  summer  there  is 
usually  a  larger  volume  of  business  done  in  the  fall 
and  winter.  The  changes  made  by  the  farmers  the 
past  few  years  have  been  astonishing.  I  notice  this 
particularly  in  the  sale  of  oil  lamps.  With  the 
advent  of  the  electric  light,  which  many  farmers  have 
installed  if  they  are  close  to  town,  we  find  it  neces- 
sary to  go  back  further  and  further  into  the  interior 
to  find  a  market  for  the  kerosene  lamp." 

•     • 

W.  H.  Reighart,  of  Minot,  N.  D.,  was  in  the  city 
last  week  and  placed  a  number  of  good-sized  orders. 
In  talking  with  the  Journal  correspondent,  Mr. 
Reighart  said  that  the  people  of  North  Dakota  and 
the  Northwest  in  general  were  banking  upon  the 
largest  crop  in  years.  "  This  is  all  the  more  welcome," 
said  Mr.  Reighart,  "  since  crops  in  the  past  few  years 
have  proved  very  disappointing.  As  a  result  of  the 
confidence  felt,  merchants  are  buying  heavily.  If 
crops  are  good  in  the  Northwest  we  don't  pay   much 
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attention  to  Wall  street  or  conditions  in  the  East,  be- 
cause we  are  sure  of  good  times  " 

•  » 

F.  W.  Gardner,  of  Mills,  Gardner  &  Co.,  left 
Chicago  last  Saturday  for  a  four  weeks'  trip  through 
the  Middle  West. 

Miss  Ferguson,  buyer  for  the  lamp  department 
of  Wolf  &  Dessauer,  Ft.  Wayne,  Ind.,  was  in  Chicago 
recently  placing  orders  for  fall  delivery. 

»     « 

Mrs.  Tom  Mcrse,  Crookston,  Minn  ,  was  in 
Chicago  on  a  buying  trip. 

•  • 

The  glassware  and  lamp  firms  having  exhibits  at 
the  furniture  exhibition  now  in  progress  here  say 
that  they  are  securing  good  results.  The  attendance 
is  large  and  the  salesmen  state  that  they  have  landed 
a  number  of  good-sized  orders. 

•  * 

C.  S.  Mains,  housefurnishing  buyer  for  Schipper 
&  Block,  was  in  Chicago  recently  on  his  way  home 
from  an  Eastern  trip. 

W.  A.  Scott,  of  the  East  Liverpool  Pottery  Co., 
was  in  the  city  last  week. 

•  # 

The  Chicago  Cut  Glass  Co.,  which  was  closed  down 
for  two  weeks,  has  resumed  operations. 

•  • 

General  Manager  Hunter,  of  the  Economy  Tumb- 
ler Co.,  made  a  flying  trip  to  Chicago  last  week. 

•  • 

M.  K.  Lindner,  manager  of  the  New  York  office 
of  the  Dohrmann  Commercial  Co.,  spent  a  day  in 
Chicago  on  his  way  to  the  home  office  in  San  Fran- 
cisco. 

Manager  Daudt,  of  the  Daudt  Crockery  Co., 
Toledo,  O.,  was  in  the  city  a  few  days  ago. 

•  • 

Reinhold  &  Altman  have  organized  the   Western 

Lamp  and    Brass   Co.,  with  a  factory  at    17-21    East 

Twenty-third  street.     They  will  manufacture   a   line 

of  fancy  lamps. 

*       • 

S.   S.  Staring,  crockery  dealer,  Minneapolis,  was 

a  recent  Chicago  buyer. 

* 

Max  L.  Brede,  vice-president  of  Albert  Pick  &  Co., 
has  acquired  for  a  period  of  ninety-nine  years  the 
property  at  107-109  North  Dearborn  street  at  an 
average  rental  of  $15,858.53  per  anunm.  The  lessee 
is  required  to  erect  a  ten-story  buildiug  on  the  site. 

•  • 

F.  C.  Daylor,  of  the  F.  C.  Daylor  Co  ,  Ports- 
mouth, O.,  was  in  Chicago   last  week   on  a  business 

trip. 

•  * 

The   Johnson-Carlson    Cut   Glass   Co.    have    re- 


opened their   Chicago  factory   on    Elm  street.     The 
concern  operates  another  plant  in  Indiana. 

•  • 

E.  L.  Fox,  Chicago  manager  for  the  Phoenix 
Glass  Co.,  is  out  of  the  city  on  his  vacation. 

•     * 

Mrs.  Dessa  Worthington,  mother  of  Walter  M. 
Worthington,  with  the  Burley  &  Tyrell  Co.,  died  re- 
cently. 

•  • 

D.  Kaufmann,  who  conducts  an  up-to-date  variety 
store  at  Grand  Island,  Neb.,  was  here  last  week  and 
placed  several  orders. 

Among  other  crockery  and  glass  dealers  in 
Chicago  last  week  were:  O.  M.  Justice,  Spartanburg, 
S.  C. ;  F.  Maythaler,  Monroe,  Wis. ;  E.  A.  McColskey, 
Gainsville,  Fla  ;  C.  J.  Hemstead,  Fowler,  Ind. ;  E  T. 
Stoddard,  Deborah,  Iowa;  L.  H.  Wulfekuhler,  Leaven- 
worth, Kas. ;  J.  W.  Greenlee,  Rockford,  111. ;  H.  D. 
Parker,  Lansing,  Mich. ;  R.  C.  Montgomery,  Wyanet, 
111. ;  A.  Hersherg,  Enid,  Okla;  R.  M.  White,  Lena, 
111.;  H.  S.  Wenzel,  Helena,  Ark.;  T.  B.  Irwin,  Britt, 
Iowa;  W.  Banner  man,  Red  Granite,  Wis. 


OBITUARY. 


EDWIN  A.  FREAR,  a  member  of  the  firm  of  W. 
H.  Frear  &  Co  ,  the  largest  department  store 
in  Troy,  N.  Y.,  died  Friday,  July  12,  after  a  protrac- 
ted illness,  aged  fifty-six.  Mr.  Frear  was  a  very 
fine  and  cultured  gentleman,  and  was  well  known  as 
a  large  buyer  of  china,  glass,  lamps,  and  kindred  lines. 


HAS     THE     RIGHT     IDEA. 


u "RESERVE  space  for  us  in  both  your  special 
lv  issues,"  says  the  manager  of  the  American 
Art  Glass  Co.  "Will  take  a  page  in  each.  The 
chance  to  bring  our  goods  to  the  notice  of  buyers  is 
too  good  to  be  lost  " 


Should  you  desire  additional  information  regarding 
any  of  t lie  special  offers  in  our  Merchandising  Depart- 
ment, fill  out  and  mail  us  the  coupon  printed  below. 


Please  send  me  further  particulars  regarding 

No in  the  issue  of  "Crockery  and  Glass 

Journal"  dated 
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NEW    YORK,  JULY    18,  1912. 


THE  freight  handlers'  strike  at  Liverpool,  England, 
was  declared  off  on  Tuesday.  Now  the  New 
York  men  are  having  an  inning.  There  is  much 
complaint  about  the  difficulty  both  in  receiving  and 
shipping  freight,  and  the  importers  of  china  and  glass 
are  among  those  who  feel  the  effects. 


POR     PESSIMISTS     TO     PONDER     OVER. 


COMMENTING  on  the  remarkable  dividend  dis- 
bursements of  the  month,  tbe  New  York  "Times" 
says:  "How  comes  it  that  profits  are  unprecedented 
at  a  time  when  politics  are  doing  their  worst,  and  the 
interest  rate  resembles  the  Mississippi  in  flood  ?  The 
facts  are  insulting  to  the  well-known  theory  that 
Presidential  years  are  bad  years.  And  if  these 
things  can  be  recorded  at  a  time  when  the  worst  is 
known  of  politics,  what  may  not  be  feared  by  the 
calamity  hunters  regarding  the  prosperity  approach- 
ing when  the  politicians  are  muzzled  and  Congress 
has  adjourned,  and  the  happy  country  is  left  to  the 
easy  task  of  making  next  December's  dividends  and 
interest  surpass  those  of  this  July  ? 

There  are  some  countless  thousands  of  doubting 
Thcmases  who  never  believe  that  they  are  prosper- 
ing, or  can  prosper,  unless  they  see  others  prosper- 
ing. Such  unhappy  souls  ought  to  make  the  acquain- 
tance of  those  who  are  gathering  in  this  month's  divi- 
dend checks.  Those  who  receive  them  understand 
beyond   a    peradventure  that   never   were   so   many 


people  making  money  as  this  year.  That  would  be 
impossible  if  wage  earners  were  not  turning  out 
the  products  whose  sale  and  distribution  are  the 
basis  of  the  undigested  dividends.  If  their  moral  is 
once  appreciated  the  fogs  of  gloom  will  be  dispelled, 
and  when  the  barns  are  bursting  at  Thanksgiving 
time  everybody  will  be  happy  except  the  turkeys. 
The  dividends  of  this  July  are  worth  thinking  over. 


PERSONAL. 


ONE  of  the  most  familiar  figures  in  the  District 
used  to  be  that  of  H.  M.  Felker,  better 
known,  perhaps,  as  "Sonny."  He  gained  the 
soubriquet  when  a  water  boy  in  a  glats 
factory  in  Pittsburgh,  and  it  has  clung  to  him  ever 
since.  Three  or  four  years  ago  "Sonny"  went  back 
to  Pittsburgh  to  live.  His  old  enemy,  rheumatism, 
drove  him  to  the  far  West  on  two  occasions,  but  he 
returned  to  the  Smoky  City,  and  is  now  engaged 
there  in  business.  On  Monday  of  this  week  he  made 
his  appearance  in  New  York  and  received  a  hearty 
welcome  from  old  friends  He  is  in  fine  condition 
and  it  is  hard  to  believe  that  he  is  old  enough  to 
have  been  concerned  with  affairs  in  the  late  sixties. 
But  a  man  is  only  as  old  as  he  feels,  and  "Sonny" 
feels  young. 

* 

Arthur  V.  Rose,  for  so  long  with  Tiffany  &  Co., 
has  resigned  his  position  as  buyer  for  that  concern  to 
manage  the  new  retail  store  of  Haviland  &  Co., 
assuming  his  duties  August  1. 

# 

M.  E.  Lafferty,  of  Cox  &  Lafferty,  came  home  on 
Monday  from  a  season  of  fishing  in  the  Maine  woods 
near  Moosehead  Lake.  He  is  well  tanned,  and 
heavier  than  when  he  left.  He  modestly  said  that 
he  had  no  fishing  yarn  to  spin,  but  we  think  a  good 
story  is  lost  for  want  of  telling.  All  he  would  say 
was  that  he  took  a  lot  of  fish,  both  salmon  and  trout. 

Thos.  G.  Jones  came  back  on  Thursday  from  a 
vacation  spent  at  Atlantic  City  with  his  family.  He 
is  well  browned  and  has  inhaled  so  much  ozone  that 
he  feels  equal  to  almost  anything.  Naturally  a  very 
energetic  young  man,  he  has  now  more  vim  than 
ever. 

J.  B.  Cooper  has  engaged  with  L.  H.  Lightner, 
New  York  manager  for  S.  A.  Weller,  and  will  cover 
the  metropolitan  district. 

* 

The  railroads  are  fortunate  in  having  Oscar  S. 
Straus  on  the  Board  of  Arbitration  that  is  holding 
meetings  at  Manhattan  Beach  to  settle  the  dispute 
between   the    fifty-two   Eastern   railroads  and   their 
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engineers.  Mr.  Straus  is  a  big-minded  man,  a  diplo- 
mat of  the  highest  order,  and  his  opinions  cannot  but 
have  weight  with  both  parties.  The  whole  commis- 
sion is  composed  of  good  men,  and  an  amicable 
adjustment  should  speedily  be  reached. 

* 

A.  L.  Brunn  favors  us  with  an  "advance"  postal 
card  on  which  he  has  pictured  a  very  pretty  girl 
holding  a  candle,  and  then  is  ungallant  enough  to  say 
that  she  is  not  up  to  date,  and  advises  everybody  to 
use  Miller  lamps. 

O.  F.  Alleman,  who  travels  the  Far  West  for 
Morimura  Bros.,  has  started  with  lines  of  Japanese 
porcelain  for  spring  delivery. 

E.  R.  Black,  of  Thos.  Black  &  Co.,  Columbus, 
O.,  writes  that  he  will  be  in  New  York  this  week. 

J.  O.  Adams,  for  the  past  three  years  buyer  of 
china  and  housefurnishings  for  M.  Katz  &  Co.,  Glovers- 
ville,  N.  Y.,  has  resigned  his  position  with  that  firm 
and  is  now  buyer  for  the  C.  F.  Jackson  Co.,  of  Find- 
lay  and  Norwalk,  Ohio. 

W.  J.  Hague,  the  versatile  floor  salesman  at  Geo. 
F.  Bassett  &  Co.'s,  who  is  taking  a  vacation  at  Sparta 
Lake,  N.  J.,  is  as  glib  with  his  pen  as  he  is  with  his 
tongue,  and  amuses  himself  by  sending  facetious 
postal  cards  to  his  fellow  employes.  The  "  Doctor  " 
is  a  great  favorite. 

A.  Hashagen,  the  well-known  chinaman,  arrived 
from  Europe  on  the  Koenigin  Luise  on  Wednesday 
morning. 

Wm.  G.  Klein,  buyer  of  crockery  and  housefur- 
nishing  goods  for  Wise,  Smith  &  Co.,  Hartford, 
Conn.,  has  resigned  his  position  and  will  go  into  busi- 
ness for  himself,  handling  crockery,  housefurnishings 
and  premiums,  in  Brooklyn,  on  the  first  of  next  month. 
Mr.  Klein  was  formerly  in  the  premium  department 
of  the  Famous  department  store,  Pittsburgh,  which 
supplied  over  a  hundred  stores. 

Albert  Rothschild,  buyer  of  hotel  supplies  for 
Frank  &  Co.,  who  has  been  abroad  for  some  time, 
arrived  on  Tuesday  of  this  week  on  the  Kaiser 
Wilhelm  II. 

Hugh  C.  Edmiston  left  on  Saturday  night  for  a 
fortnight's  sojourn  in  the  Adirondack  Mountains. 

C.  W.  Hofmann,  lamp  buyer  for  J.  Wanamaker, 
New  York,  sails  on  the  Mauretania  July  23  for 
Europe.     This  is  a  delayed  honeymoon  trip,  and  Mr. 


Hofmann  and  his  bride  will  visit  London,  Paris, 
Florence,  Berlin  and  other  cities,  returning  in  about 
six  weeks  on  the  Lusitania. 

D.  S.  Park,  of  Cheyenne,  Wyoming  and  Denver, 
Col.,  spent  one  day  in  New  York  this  week — a  good 
way  to  come  for  so  short  a  time. 

Wm.  M.  Oddie,  with  the  Geo.  H.  Bowman  Co., 
Cleveland,  O.,  is  visiting  the  New  York  office  this 
week. 

T.  C.  Dulin,  of  Dulin  &  Martin,  Washington  D. 
C,  accompanied  by  his  wife,  is  touring  the  Far  West 
and  is  now  at  Yellowstone  Park. 


Colonel  Michael,  of  Macon,  Ga  ,  arrived  in  New 
York  on  Tuesday  to  meet  his  daughter  on  the  Kaiser 
Wilhelm  II.,  which  reached  this  port  on  Tuesday 
afternoon.  He  will  be  in  the  market  for  goods  a 
little  later. 

R.  J.  Leach,  buyer  for  the  Hudson  Bay  Co., 
Calgary,  Alberta,  Can.,  was  in  the  downtown  dis- 
trict on  Wednesday  at  seven  o'clock  in  the  morning, 
waiting  for  the  crockery  shops  to  open. 

E.  L.  Daugherty,  who  severed  his  connection 
with  Brinsmaid  &  Co.  as  stated  in  our  last  issue,  is 
managing  the  Des  Moines,  la.,  store  of  A.  W. 
Wheelock — not  the  Rockford,  111.,  establishment. 

Louis  Cruveihler,  with  L.  Bernardaud  &  Co.  (H. 
H.  Churchill),  is  home  with  his  wife  from  a  pleas- 
ure trip  to  Europe. 

Fred  Skelton,  who  presides  over  the  New  York 
offices  of  the  Jefferson  Glass  Co.  and  the  H.  C.  Fry 
Co.,  is  spending  a  fortnight  at  Ocean  Grove,  N.  J. 

R.  B.  Parks,  Southern  representative  for  Geo.  F. 
Bassett  &  Co.,  arrived  in  New  York  on  Monday  for 
his  midsummer  visit.  J.  D.  Dobbs,  who  was  up  last 
week,  has  returned  South  on  his  regular  fall  trip. 

They  tell  a  curious  little  story  these  days  about 
George  Ashbaugh,  the  veteran  head  of  the  West  End 
Pottery  Co.,  East  Liverpool.  As  is  well  known, 
Mr.  Ashbaugh  is  a  great  admirer  of  "Billy"  Sunday, 
the  famous  evangelist.  He  accompanied  a  local 
ministerial  party  to  Wheeling  during  the  evangelist's 
campaign  there  in  an  endeavor  to  have  him  affix  his 
name  to  an  East  Liverpool  contract.  At  the  Sunday 
tabernacle  Mr.  Ashbaugh  in  company  with  other 
members  of  the  party  was  made  acquainted  with 
Fred  Seibert,  a  member   of   the    Sunday   party.     So 
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enthusiastic  and  so  anxious  was  Mr.  Ashbaugh  to 
induce  Sunday  to  go  to  the  pottery  city  that  he 
offered  Mr.  Seibert  a  set  of  the  very  best  dinnerware 
his  plant  manufactures  should  the  latter  assist  in 
getting  Sunday.  Seibert  did  his  best,  Sunday 
signed  the  contract,  and  now  an  elegant  dinner  set 
adorns  the  former's  home  at  Long  Beach,  Cal. 

Louis  Hinrichs,  one  of  L  .  Straus  &  Sons'  Euro- 
pean buyers,  accompanied  by  his  wife,  left  on  Wed- 
nesday for  a  month's  trip  to  Panama,  Jamaica  and 
South  American  points  on  a  visit  of  rest  and  pleasure. 


TRADE    TIPS. 


AT  Hartley,  Iowa,  O.  E.  Horst    is  about  to  start  in 
business  and  is   anxious   to  receive   catalogues 
and  prices  on  lamps,  pottery  and  glassware. 


Scotch  Grove,  Iowa. — JohnC.  Baister  has  bought 
out  the  stock  of  Harmon  Shipley  and  will  make  addi- 
tions.    Catalogues  on  glassware  are  wanted. 


Liberal,  Kan. — With  $50,000  capital  stock  the 
Southern  Hardware  Co.  has  been  formed.  A  feature 
will  be  made  of  pottery,  glassware  and  silverware. 


Arnold,  Neb. — Glassware  has  been  added  to    the 
stock  of  the  Arnold  Hardware  Co. 


Nez  Perce,  Idaho. — Perry  E.  Miller  is  enlarging 
his  establishment  and  has  just  added  a  stock  of  pot- 
tery. Catalogues  will  be  received  of  dinnerware  and 
specialties. 

Iona,  Kan. — J.  C.  Stanberry  has  bought  out  Berry 
&  McCammon,  and  will  operate  under  the  name  of 
the  People's  Hardware  Co.  Glassware  and  pottery 
will  be  carried. 

Fithian,  111. — E.  E.  Freeman  snd  A.  B.  Youmans 
have  started  in  business  here  and  will  make  a  specialty 
of  glassware  and  pottery.  Catalogues  of  both  lines  are 
wanted. 

Glen  Arbor,  Mich. — Geo.  F.  Dago,  late  general 
manager  of  the  Hannah  &  Ley  Mercantile  Co.,  has 
bought  out  Nessen  Bros,  and  will  install  a  stock  of 
glassware. 

Muskegon  Heights,  Mich. — W.  H.  Buckley  has 
started  in  the  hardware  business  here  and  will  fea- 
ture pottery,  glassware  and  lamps. 


Riverside,  Iowa. — Charles  S.  Bierce  has  bought 
out  an  established  business  here  and  desires  cata- 
logues on  pottery  and  glassware. 


be  featured  in  liberal  stocks  by  the  Edgewood  Hard- 
ware Co. 

Dodge,  Neb.  —  Hurby  &  Stanek  have  started  in 
business  here  and  will  handle  silverware,  and  possibly 
pottery  and  glassware. 

International  Falls,  Minn. — Frank  Keys,  who  is 
erecting  a  new  building  here,  plans  to  install  stocks 
of  pottery  and  glassware.     Catalogues  are  wanted. 


Penn  Yan,  N.  Y.—  The  Hollowell  &  Wise  Co. 
has  been  formed  with  $50,000.  Pottery  and  glass- 
ware will  be  carried. 

Octumwa,  Iowa.  — The  Shea-Spilman  Co.  has 
been  incorporated  with  $20,000  capital.  Glassware 
will  be  handled  on  an  extensive  scale. 


Govan,  Wash.  —  Theo.  Carlson  has  assumed 
charge  of  the  Thornbrue  Co.  Pottery  and  glassware 
are  handled. 


Bellevue,  O. — Gahn  &  Overmyer  have  bought 
out  the  Economy  Store.  Catalogues  of  glassware, 
lamps  and  silverware  are  wanted. 


Belfield,  N.  D.— Bishop  &  Wiebke's   stocks   now 
include  pottery  and  glassware. 


Alma,  Mich.  —  Earl  E.  Clapp  has  bought  the 
interest  of  C.  R.  Carr,  of  the  firm  of  Smith  &  Carr. 
Catalogues  of  glassware  are  wanted. 


Virden,  111. — E.  H.  Lukins  has  recently  bought 
the  business  of  H.  H.  Chaffin  and  will  continue 
handling  housefurnishings,  glassware  and  pottery. 


Thomasville,  Ga. — T.  A.  Futch  has  succeeded  to 
the  business  of  White  &  Futch.  Crockery  and  glass- 
ware will  be  carried. 

Hayden,  Arizona. — The  Globe  Hardware  Co.  has 
bought  the  business  of  the  Hayden  Mercantile  Co. 
Glassware  will  be  handled  on  a  large  scale. 


New  Haven,  Conn. — Glassware  and  pottery   will 


A  resident  of  an  American  consulate  district  in  a 
European  country  informs  the  consulate  that  he 
would  like  to  get  in  touch  with  manufacturers  in  the 
United  States  of  china  and  earthenware  in  general, 
with  a  view  to  acting  as  agent  for  the  American  firm. 
Correspondence  may  be  in  English.  Refer  to  File 
No.  8809  and  address  Bureau  of  Manufactures, 
Washington,  D.   C.       

Manufacturers  of  glass  milk  bottles  with  steril- 
ized paper  tops  or  covers  are  requested  to  send  full 
particulars,  including  cuts  or  sample  bottles,  to  a 
business  firm  in  South  Africa.  The  American  consul 
who  forwards  the  request  states  that  prices,  terms, 
discounts,  etc.,  should  accompany  the  samplesj  or 
cuts.  Address  Bureau  of  Manufactures,  Washington, 
D.  C,  referring  to  File  No.  9176. 
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With  a  capital  stock  of  $50,000  the 
Pittsburgh  and     Pennsylvania   Glass  and  Mfg.  Co. 
Vicinity.  has  been  incorporated   at    Harris- 

burg,  and  will  operate  a  plant  at 
Brilliant,  O.,  formerly  used  as  a  decorating  shop. 
The  main  offices  of  the  company  will  be  retained  in 
the  McCance  Block  of  this  city  and  will  be  in  charge 
of  R.  S.  Giese,  who  with  M.  K.  Coster  will  look  after 
the  business  and  selling  ends.  The  plant  will  be 
under  the  management  of  V.  J.  Kuntz.  Ruby  lantern 
globes,  special  heavy  chimneys  and  pressed  illuminat- 
ing glassware  will  be  made.  New  tanks,  lehrs  and 
presses  have  been  installed,  and  operations  will  start 
on  or  about  August  15.  Resident  sample  rooms  will 
probably  be  established  in  all  large  cities. 


Salesmen  of  the  Uuited  States  Glass  Co.  will 
start  out  on  their  fall  trips,  which  will  likely  prove 
the  longest  of  the  year,  soon  after  August  1.  New 
samples  are  now  being  arranged. 


William  A.  Reaper,  salesman  for  the  Co-operative 
Flint  Glass  Co,,  Beaver  Falls,  Pa.,  spent  a  few  days 
in  the  district  last  week  on  his  way  East  to  spend  his 
vacation. 

George  Mortimer,  president  of  the  Mortimer 
Glass  Co.,  planned  to  leave  this  week  for  Canada, 
where  with  Mrs.  Mortimer  he  will  spend  several 
weeks  in  the  Canadian  woods. 


Operations  have  been  resumed  in  full  at  the 
plant  of  the  Fenton  Art  Glass  Co.,  Williamstown,  W. 
Va.  

D.  A.  Ripley  has  returned  to  the  office  of  Ripley 
&  Co.,  Connellsville,  from  a  flying  trip  to  New  York, 
where  he  secured  one  of  the  largest  orders  for  glass- 
ware the  factory  has  booked  since  it  has  been  in  busi- 
ness. The  company  is  elated  over  this  order,  which 
was  subjected  to  more  or  less  competition. 


Official  announcement  was  made  this  week  that 
H.  Miller  Anderson,  assistant  to  H.  M.  Kelly,  mana- 
ger of  the  St.  Louis  office  of  the  United  States  Glass 
Co.,' would    sever    his    connection    with   that   office 


August  1.  His  successor  has  not  been  named.  Mr. 
Anderson  has  been  traveling  the  St.  Louis  and 
vicinity  territory  for  several  years. 


John  J.  Curry,  buyer  for  the  Houghton  &  Dut- 
ton  Co.,  Boston,  was  in  the  district  the  latter  part  of 
last  week  placing  orders  for  glassware  for  immediate 
and  future  shipment. 

Pressed  glass  water  sets  are  now  being  extensively 
used  as  a  premium  by  some  of  the  larger  newspapers 
in  the  Middle  West.  One  of  them  is  buying  close  to 
500  sets  per  week. 

Cut  glass  salesmen  from  the  factories  in  Western 
Pennsylvania  have  started  out  on  their  midsummer 
trips.  Salesmen  from  the  Honesdale  district  are  ex- 
pected here  next  week. 


So  far  this  summer  the  glass  business  is  said  to 
have  been  fairly  active,  and  in  three  instances  glass 
manufacturers  have  reported  a  heavier  volume  of 
orders  for  the  first  six  months  of  the  year  than  during 
the  corresponding  term  of  191 1. 


Swaney  Hall,  who  has  been  working  the  New 
England  territory  for  the  L.  E.  Smith  Glass  Co.,  of 
Mt.  Pleasant,  Pa.,  has  started  on  the  homestretch, 
and  is  due  at  the  factory  within  a  few  days 


Glass  portables  encased  in  willow  to  match  porch, 
parlor  and  den  furniture  is  the  latest  creation  in 
lighting  fixtures.  Both  standard  and  shade  are  en- 
cased in  willow. 

So  rushed  with  business  is  the  plant  of  the  Roches- 
ter Tumbler  Co.  that  operations  were  suspended  for 
only  three  days. 

The  Pittsburgh  Industrial  Development  Com- 
mission says  that  the  steel  and  iron  mills  of  Pitts- 
burgh are  not  the  only  sights  to  behold,  but  that  the 
sample  rooms  of  the  United  States  Glass  Co.,  where 
over  25,000  different  pieces  of  glassware  are  displayed, 
is  a  sight  never  to  be  forgotten.     As  a  result  delega- 
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tions  from  almost  every  convention  held  in  Pittsburgh 
visit  the  offices  and  sample  rooms  of  this  company. 

St 

At  the  annual  meeting  of  the 
Wheeling,  W.  Va.       glass  associations  to  beheld  in 

Atlantic  city  next  week  repre- 
sentatives from  the  Wheeling  Board  of  Trade  and 
the  glass  factories  of  the  Wheeling  district  will  pre- 
sent a  proposition  to  hold  the  annual  glass  and  pot- 
tery exhibit  in  Wheeling  instead  of  Pittsburgh.  The 
concerns  interested  in  this  movement  are  the  Imperial 
Glass  Co.,  Bellaire  Bottle  Works  and  Rodefer  Glass 
Co.,  Bellaire;  Eagle  Glass  Co.,  Wellsburg;  North 
Wheeling  Glass  Co.,  Central  Glass  Works,  Hazel-Atlas 
Glass  Co.,  Northwood  Glass  Co.  and  Novelty  Glas6 
Letter  Co.,  Wheeling;  Fostoria  Glass  Co.,  Mounds- 
ville;  Buckeye  Stamping  Co.,  Novelty  Stamping  Co., 
Strong  Stamping  Co  ,  Bellaire  Stamping  Co.,  and 
Enterprise  Stamping  Co  ,  Bellaire;  U.  S.  Stamping 
Co.,  Moundsville;  Wheeling  Stamping  Co.,  and  War- 
wick China  Co.  It  is  proposed  to  hold  the  exhibit  in 
the  new  Market  Auditorium,  and  if  so  the  manufac- 
turers will  save  themselves  thousands  of  dollars  in 
room  rent  and  other  incidental  expenses.  An  effort 
is  also  to  be  made  to  get  the  pottery  interests  of  East 
Liverpool  to  join  in  the  movement,  and  a  committee 
from  this  city  will  make  a  trip  to  that  district  with 
this  end  in  view  within  a  few  weeks. 


The  task  of  razing  the  former 
Bridgeport,  O.      plant  of  the  Crystal  Glass  Co.  has 

commenced.  The  building  was 
partially  wrecked  during  a  storm  several  years  ago, 
and  since  then  has  been  in  a  dangerous  condition. 
Molds  and  what  machinery  was  worth  while  have 
long  since  been  disposed  of  by  the  receivers  of  the 
National  Glass  Co. 


Lamp,  Brass  and  Glass    Co.,  left    for  the   north    last 
week  with  samples  of  the  company's  new  portables. 

•  • 

Work  is  progsessing  rapidly  on  the  new  building 
for  Hale  Bros  ,  which  now  stands  four  stories  high. 
Before  moving  in  J.  Lee  Richards  plans  to  conduct  a 
big  clearance  sale  to  close  out  all  broken  lines  so  as 
to  begin  afresh  in  the  new  location. 

•  • 

At  the  Nathan-Dohrmann  store  M.  P.  Meyer 
still  reports  a  good  demand  for  the  higher  priced 
china  and  cut  glass. 

Mr.  Bloch,  president  of  the  Anglo-American 
Importing  Co  ,  is  home  from  a  very  successful  trip 
in  the  southern  part  of  the  State. 

•  • 

B.  F.  Heastand,  Coast  manager  for  the  Fostoria 
Glass  Co.,  has  returned  from  Honolulu.  While  there 
he  not  only  enjoyed  the  largest  business  he  has  ever 
had  in  the  islands,  but  was  royally  entertained. 
Furthermore  he  was  requested  to  make  two  trips  a 
year  instead  of  one  as  heretofore. 

•  • 

Tom  Church,  general  merchandise  manager  for 
Alexander  &  Baldwin,  Honolulu,  is  now  in  San 
Francisco  with  his  family.  After  a  vacation  of 
about  three  months  on  the  Coast  he  will  go  to  New 
York  on  a  buying  trip  for  his  house. 

•  • 

H.  Cronemeyer  is  receiving  the  fall  samples  of 
the  Bawo  &  Dotter  lines  almost  daily  now,  and  ex- 
pects to  be  ready  with  all  lines  complete  by  August 
15.      He  will  then  make  a  trip  over  the  entire  western 

territory. 

•  * 

F.  M.  Dunn,  Coast  manager  for  the  United 
States  Glass  Co  ,  is  expected  back  at  headquarters 
this  week  after  taking  his  vacation. 


SAN    FRANCISCO    AND  THE     COAST. 


THIS  is  the  quiet  month  of  the  year,  and  little  is 
being  done  by  the  wholesalers.  The  retailers 
are  still  holding  special  sales  to  induce  demand  dur- 
ing what  is  normally  a  dull  shopping  month. 

*  * 

Geo.  A.  Boomer,  Coast  manager  for  the  Plume 
&  Atwood  Mfg.  Co.,  returned  home  from  the  north 
last  week,  after  covering  his  entire  territory  with 
very  satisfactory  results  He  will  be  at  headquar- 
ters for  some  time  new. 

•  • 

P.  D.  Partridge,  manager  of  the  Emporium 
crockery  and  glass  department,  reports  good  results 
from  a  special  sale  beginning  July  first. 

#  » 

A.  A    Otte,  Coast    manager   for    the    Pittsburgh 


Sylvester  A.  Baker,  Coast  manager  for  the 
Macbeth-Evans  Glass  Co.,  is  home  from  a  six  weeks' 
trip  over  his  entire  western  territory,  and  reports  it 
one  of  the  most  successful  he  has  ever  made. 


LOWER     EXPRESS     RATES. 


A  SETTLEMENT  of  the  express  case  has  been 
announced  by  the  Interstate  Commerce  Com- 
mission. The  substance  of  the  report  is  that  express 
rates  throughout  the  country  are  to  be  lowered 
materially;  way  bills  are  to  be  made  uniform;  tariffs 
are  to  be  made  so  clear  that  a  layman  may  be  able  to 
understand  them ;  routing  is  to  be  simplified,  and 
many  other  tariff  rules  are  to  be  enforced  which 
will  redound  to  the  benefit  of  shippers. 
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^Amoag   tl)e   potteries 

"East  ano  XsPest 


George  S.    Davis,    Western  sales- 
East  Liverpool     man  for  the    Knowles,    Taylor   & 
and  Vicinity.      Knowles  Co.,  who  has  been  spend- 
ing ten  days  at  the  home  office,  is 
enthused  over  the  prospects  for  big  business  this  fall. 
"I  have  been  over  the  Western  district   pretty   gen- 
erally," said  Mr.  Davis,    "and  I  find  the   buyers   are 
feeling  good.     The  crops  promise  to  be  the  largest  in 
years,  and  general  business   conditions  in    the   West 
are  also  good.     All  in  all,    I  am    of  the   opinion   that 
trade  in  general  will  be  far  ahead  of  last   fall,    judg- 
ing from  present  indications." 

•  • 

Gilchrist  &  Co.,  of  Boston,  will  install  a  domestic 
pottery  department  at  an  early  date,  and  with  this 
end  in  view  Frank  Smith,  buyer  and  manager  of  the 
new  department,  was  in  the  district  the  latter  part  of 
last  week  placing  orders  for  immediate   shipment. 

»     # 

The  sales  departmect  of  the  Colonial  Pottery 
Co.  will  b?  completely  reorganized  under  the  direc- 
tion of  Fred  Kline,  general  manager  of  this  plant, 
who  until  recently  was  affiliated  with  the  Warner- 
Keffer  China  Ca.  New  resident  agencies  will  be 
established,  and  it  is  likely  that  au  additional  sales- 
man will  be  put  on  to  work  from  the  home  office. 

•  * 

Among  the  buyers  visiting  the  district  last  week 
were  John  J.  Curry,  for  Houghton  &  Doughton, 
Boston;  Julius  Hertsberg,  with  S.  Kann,  Sons  &  Co., 
Washington,  D.  C. ;  Mr.  Hahn,  with  Lyons  Dry 
Goods  Co.,  Toledo,  O. ;  Mr.  Berliner,  with  Gimbel 
Bros.,  Milwaukee;  Julius  Levy,  of  Levy  Bros.,  New 
York. 

Thomas  A.  Neely,  of  the  china  department  of 
Boggs  &  Buhl,  Pittsburgh,  paid  a  brief  visit  to  the 
district  a  few  days  ago.  It  was  the  first  time  in 
months,  and  of  course  he  received  a  cordial  greeting. 

•  * 

The  annual  meeting  of  the  Globe  Pottery  Co. 
was  held  Tuesday  last  and  resulted  in  the  election  of 
the  following  officers:  president,  Noah  A.  Freder- 
ick;  vice  president,    Jacob    Shenkle;   secretary-treas- 


urer, Willard  R.  Morris;  superintendent  kiln  depart- 
ment, Harry  Horwell;  superintendent  clay  depart- 
ment, Mentor  Shenkle.  The  old  board  of  directors 
was  elected.  The  Globe  will  have  an  entire  new  line 
arranged  for  the  trade  before  the  end  of  the   current 

year. 

*  # 

W.  H.  Phillips,  of  the  Smith-Phillips  China  Co., 
left  Monday  to  spend  a  week  on  the  road  with  J.  C. 
Davis,  who  opened  in  Cleveland  that  day  with  the 
"Princess"  dinner  ware  patterns  of  this  concern. 
"Going  out  for  a  week's  vacation,"  said  Mr.  Phillips 
before  leaving.  President  J.  T.  Smith  is  now  rt 
Cambridge  Springs,  Pa.,  and  F.  S.  Crowl,  the  West- 
ern salesman,  has  returned  to  his  home  at  Waterloo, 
Tern.,  after  spending  a  week  here. 

*  • 

Some  of  the  local  pottery  plants  report  that  they 
have  enough  business  now  in  sight  to  continue  in 
active  operation  throughout  the  balance  of  the  year. 

*  * 

The  West  End  Pottery  Co.  is  operating  to  capa- 
city.    July  4  was  the  only  day  the  pottery  was  idle. 

*  # 

J.  W.  Harrison,  the  well-known  pottery  supply 
broker  of  this  city  and  Trenton,  has  sailed  for  Eng- 
land, where  he  will  remain  for  two  months. 

*  * 

The  Shenango  China  Co.,  New  Castle,  Pa., 
contemplates  the  erection  of  three  additional  kilns  at 
an  early  date. 

Several  local  pottery  manufacturers  have  started 
to  make  a  feature  of  campaign  plaques.  "Decals"  of 
Tatt,  Wilson   and  Roosevelt  are  all  being  used. 

*  * 

While  workmen  were  engaged  in  razing  the  old 
Mansion  pottery  last  Friday  a  hand-made  stilt  was 
discovered.  This  was  taken  to  the  office  of  the 
Croxall  Pottery  Co.,  which  owned  the  Mansion,  and 
will  be  treasured  as  a  relic  of  "old  pottin'  times." 

*  • 

At  the  Ft.  Pitt  Hotel  in  Pittsburgh  a  few  [days 
ago   a   meeting  of  those  interested  in   the    formation 
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of  the  Belmar  China  Co.  of  this  city  took  place. 
While  details  of  the  meeting  are  withheld,  it  is  said 
that  quite  a  lot  of  the  $250,000  capital  stock  has  been 
subscribed  for,  and  that  officers  will  be  elected  and  a 
general  office  opened  at  an  early  date.  It  may  be 
that  the  office  will  be  opened  in  Pittsburgh,  although 
this  has  not  been  determined. 

•  • 

Harry  P.  Wilcox,  of  Boston,  in  charge  of  the 
New  England  territory  for  the  Globe  Pottery  Co., 
has  returned  East  after  spending  a   few  days   at  the 

office. 

*  • 

A  meeting  of  the  creditors  of  the  Warner-Keffer 
China  Co.  was  held  Tuesday  last  in  the  office  of 
Brooks  &  Thompson,  attorneys,  East  Liverpool,  for 
the  purpose  of  effecting  an  amicable  settlement. 
The  sale  of  the  real  estate  and  a  quantity  of  de- 
calmania  is  scheduled  for  July  24. 


The  five  pottery  manufacturers  here 
Sebring,  O.  report  trade  conditions  gradually 
improving  and  that  the  last  half  of 
the  year  promises  big  results.  The  Limoges  was 
closed  for  only  one  day — July  4.  The  Saxon  China 
Co.,  French  China  Co.,  E.  H.  Sebring  Pottery  Co. 
and  the  Sebring  Pottery  Co.  are  working  to  capacity. 

•     * 
Upon   the    return    of    Orville  Sebring    from   a 
month's  visit  to  Florida,  George  Sebring,  formerly  of 
the  Oliver  China  Co.,  left  for  that  State. 

*  • 
Frank  A.  Sebring  has  been  elected  president  and 
general  manager  of  the  Sterling  Vacuum  Cleaner 
Co.,  which  has  just  been  formed  here  for  the  purpose 
of  manufacturing  vacuum  carpet  cleaners.  The 
company  is  composed  of  Frank  A.  Sebring,  Charles 
L.  Sebring,  Frank  Sebring,  Jr.,  and  W.  I.  Gahris. 


F.    G.    Mellor,    for    the   past   six 

Ford  City,  Pa.      years     general     manager    of    the 

plants  of  the  Pennsylvania    China 

Co.  and  the  Kittanning   Pottery   Co.,    was  presented 

with  a  testimonial  by  the  employes   of   the   company 

on  his  retirement.       As  previously  stated,  he  will  be 

identified  with  the  Charles  Howell    Cook  interests  in 

Trenton. 

M 

In  order  to  promote  the  industry, 
Sag  Harbor,  L.  I.     the  village   authorities   of    Sag 

Harbor  have  given  the  Peconic 
Pottery  Co.  a  two  years'  lease,  with  privilege  of 
renewal,  rent  free,  of  the  schoolhouse  annex.  A 
kiln  of  large  capacity  has  been  constructed  and 
employment  given  to  twenty-five  hands.  Orders 
that  will  keep  the  plant  running  full  time  for  the 
next  six  months  have  been  received. 


IMPORTS     AT     NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
July  16.  1912. 


ANTWEKF 


29  pnckage.3  chinaware. 
51         "         toys  


Strobel  &  Wilken  Co 


BKEMKN 

2  packages  glassware L  Straus  &  Sons 

64        "  "  Miscellaneous  Orders 

4  "         earthenware  L  D  Bloch  &  Co 

1  "  Miscellaneous  Order1 

489        "         toys Strobel  &  Wilken  Co 

COPENHAGEN 

17  packages  earthenware Bawo  &  Dotter 

354        "  "  Geo  Borgfeldt  &  Co 

10        "  Miscellaneous  Orders 

HAMBUUG 

136  packages  glassware L  Straus  &  Sons 

83        "  Geo  Borgfeldt  &  Co 

10  "  "  O  O  Friedlander 

12        "  FBing&Co 

28  "  "  NWaDler 

22        "  "  OGoetg 

7  "  Lazarus  &  Rosenfeld 

270  "  " Eimer&  Amend 

5  "  "  WRNoe&Sons 

197  "  Kmy-Scheerer  Co 

2T7  "  •'  Miscellaneous  Orders 

42        "         earthenware Bawo  &  Dottei 

2  "  "  JWygand&Co 

8  "  Herman  C  Kupper 

49        "  Fensterer  &  Ruhe 

14  *'  "  LD  Bloch  &  Co 

205        "  Miscellaneous  Orders 

8  "         chinaware Strobel  &  Wilken  Co 

8  " Bawo  &  Dotter 

47  "  toys Blllfelder 

11  "  "        Samstag  &  Hilder  Bros 

16  "  "        GWTravers 

5  "  "  Knauth,  Nachod  &  Kuh«e 

4  "  " Frank  &  Co 

51  '  "  Lazarus  &  Rosenf  eld 

62  "  "  .., FAOSchwartz 

29  "  "  Strobel  &  Wilken  Co 

466  "  " Miscellaneous  Orders 

TEIESTB 

186  packages  glassware     A  L  Crawford 

167        "  " Miscellaneous  Orders 

GLASGOW 

15  packages  glassware  HA  Rogers  &  Co 

LIVEEPOOL 
2  packagf  s  earthenware  Bawo  &  Dotter 


58 

18 

11 

17 

9 

3 

4 

10 

23 

36 

37 

356 

88 

16 

170 

4 

27 


Maddock  &  Miller 

Meakin  &  Ridgway 

H  C  Edmiston 

E  Boote 

G  F  Bassett  &  Co 

T  Wygand  &  Co 

Fondeville  &  Van  Iderstine 

Ed  Butler 

Miscellaneous  Orders 

chinaware W  S  Pitcairn 

A  G  Moment 

Haviland  &  Co 

M  iscellaneous  Orders 

toys   Geo  Borgfeldt  &  Co 

F  W  Woolworth  &  Co 

Strobel  &  Wilken  Co 

"        Miscellaneous  Orders 


LIMOGES 
136  packages  chinaware Theodore  Haviland  &  Co 

ROTTEKDAM 

250  packages  earthenware  Geo  Borgfeldt  &  Co 

24        "  "  Laaarns  A  Rosenfeld 

22        "  "  LDBloch&Co 

141        "  "  Miscellaneous  Orders 

19        "         toys  FAOSchwartz 

SI        "  "        A  Steinhardt  &  Bro 

56        "  "        Samstag  &  Hilder  Bros 

127        "  "        B  Illfelder  &  Co 

51        "  "  Miscellaneous  Orders 


^itdex    to   ^\&vertlsemeitts 


IMPORTS    AT    PORT    OP    BOSTON. 

LIVERPOOL 

27  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

•23         "  '  Mitchell,  Woodbury  Co 

20        "  "  American  Express  Co 

10        "  " Miscellaneous  Orders 

ANTWERP 

6  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

122        "  "  LWolf&Cc 

88        "  "  American  Express  Co 

24        "  "  Stone  &  Downer  Co 

80        "  "  Miscellaneous  Orders 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
drst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 


HELP     WANTED. 

SALESMEN  WANTED— Men  who  call  on  the  house  furnish- 
ing, crockery,  glass,  china,  lamp,  toy,  trunk,  bag  and  sporting 
goods  trade  in  Greater  New  York  and  vicinity,  to  handle  house 
furnishing  specialties  and  kindred  lines.  Good  opportunity  for 
live  men.     Address  N.  H.  F.  T.  E.,  this  office. 

\l /ANTED — First-class,  experienced  crockery  salesmen  to 
*»  represent  one  of  the  largest  pottery  concerns  of  the 
United  States.  Only  men  whose  record  will  bear  scrutiny  and 
who  handle  a  desirable  class  of  trade  need  apply.  First-class 
goods,  variety  of  decorations,  line  popular.  In  reply  mention 
experience  and  state  volume  of  sales  past  twelve  months.  Men- 
tion territory  covered,  and  name  your  best  customers.  All 
communications  will  be  regarded  as  strictly  confidential.  Ad- 
dress Box  806,  this  office. 

\  1  /ANTED — Glass  decorator.     One  who  has  had  experience 
V  V       decorating  shades  and  globes  preferred.      Good  chance 
for  advancement.      State  age  and  experience.      Wages  $25  per 
week  to  start.     Address  Decorator,  this  office. 


\  \  /ANTED — A   thoroughly   experienced   crockery   man,  well 
'  *       versed  in  dinnerware,   as  assistant  buyer.      Apply  to 
Greenhut-Siegel-Cooper  Co. 

\  A  /  ANTED— Experienced  middle-aged  man  to  sell  established 
'  *       line  of  illuminating  glassware  in  Chicago,  on  salary  or 
commission.      References  required.      State  age  and  experience. 
Address  J.,  this  office. 


Cut  Glass 

45  West  Broadway, 

NE>W  YORK. 


—  AND  — 

BUYERS'    GUIDE. 

Importers  of  China,  Glassware,  etc. 

Bawo  &  Dotter 7 

Bernardaud,  L.,  &  Co.,  Limoges,  France 6 

Bonita  Art  Co. ,  Wheeiing , 

Cox  &  Lafferty , 

Fondeville  &  Van  Iderstine 7 

Gueriu  Wm.,  &  Co 2g 

Gredelue,  A.,  New  York ...     29 

Haviland  &  Co 2? 

Haviland  &  Abbot  Company 

Haviland,  Theodore,  Company 25 

Porcelaines  G.  D.  A 0 

Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co 32 

Consolidated  Lamp  &  Glass  Co. ,  Coraopolis 31 

Crown  Novelty  Co 26 

Goodwin  &  Kintz  Co.,  Winsted,  Conn 30 

31 


Manhattan  Brass  Co. 


Miller,  Edward,  &  Co  32 

Plume  &  Atwood  Mfg.  Co 32 

Pittsburgh  Lamp,  Brass  and  Glass  Co 32 

Turner  &  Seymour  Mfg.  Co 3i 

Glassware 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 2g 

Beaver  Valley  Glass  Co. ,  Rochester,  Pa 26 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa 29 

Edge,  Thos  G , 

Economy  Tumbler  Co.,  Morgantown,  W.  Va 28 

Jackson  Glass  Works,  Jackson,  Mich 26 

O'Donnell,  O.  J 26 

Potomac  Glass  Co 

United  States  Glass  Co. ,  Pittsburgh 2 

Williamsburgh  Flint  Glass  Co 30 

Cut  Glass 

Bush  Glass  Co.,  Lansing,  Mich 3 

Bergen,  J.  D.,  Co.,  Meriden,  Conn 30 

Clark,  T.  B.,  &  Co.,  Honesdale 3 

Dor flinger,  C,  &  Sons 7 

Finke 23 

Fry  Glass  Co. ,  Rochester,  Pa  . . 7 

Herbeck-Demer  Co.,  Hallstead,  Pa 28 

Ideal  Cut  Glass  Co.,  Syracuse,  N.  Y 24 

Libbey  Glass  Co.,  Toledo,  O 8 

Metropolitan  Cut  Glass  Co. ,  Brooklyn 3o 

Mills,  Gardner  &  Co. ,  Chicago,  111 3 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y  

St.  Louis  Crystal  Glass  Co 30 

Domestic  Pottery 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 29 

Cartwright  Bros,  Co.,  East  Liverpool  ... 3i 

Guernsey  Earthenware  Co.,  Cambridge,  O 6 

Mayer  China  Co.,  Beaver  Falls,  Pa 26 

Takito,  Ogawa  &  Co. ,  Japan 3 

Plateaux  and  Trays. 

Baum,  Charles 2 

Rohrbeck,  John  E 6 

Materials 

Drakenfeld,  B.  F.,  &  Co 3o 

Roessler  &  Hasslacher  Chemical  Co 3o 

Miscellaneous 

Abels  &  Co.  easels 28 

Enterprise  Enamel  Co.,  Bellaire  3 

National  Housefurnishing  Trade  Exhibits,  Inc 5 

Robert  Rawsthorne  Engraving  Co.,  Pittsburgh 3o 

Timberlake,  J.  B.,  &  Sons,  Jackson,  Mich        2 
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IN     TOWN 


Abbreviations— c,  crockery;  g,  gla§»:  hf,  hous»furnistaings, 
1,  lampi;  t,  toys;  s,  silverware. 


T 


HE  following  buyers  have  reported  in  town    since 
our  last  issue: 


H  E  Schleh,  with  Thompson,  Gibson  Co,  hf,  William- 
port,  Pa.     315  Fourth  avenue. 

H  I  Belcher,  with  Lipman,  Wolfe  &  Co,  g,  Portland, 
Ore.     100  Fifth  avenue. 

R  W  Smith,  with  Maxwell,  McClure,  Fitts  D  G  Co,  t, 
Kansas  City,  Mo.     48  Leonard. 

E  D  Bartholemew,  with  B.  Nugent  &  Bro.  D  G  Co,  t, 
St  Louis,  Mo.     31  Union  square. 

I  Halpin,  with    Pettis    D   G   Co,  hf,  Indianapolis.     2 
Walker. 


G  Louis,  with  Woodward  &  Lothrop,  t,  Washington, 

D  C.     324  Fourth  avenue. 
J  H    Hahn,  with    Lion    D    G  Co,  hf,  Toledo,  O.     214 

Church. 

E  H  Wolff,  with    L  S  Donaldson    Co,  t,  Minneapolis. 

2  Walker. 
W  W  Dodge,  with  J  C  Myers    Co,  hf,    Albany.     220 

Fifth  Ave. 
H    A    Andres,    with    The    Emporium,    hf,    St   Paul, 

Minn.      129  W.  27th  St. 
W  K  Cotterell,  with  C  K  Whitner  &  Co,  hf,  Reading, 

Pa.     Navarre. 
R  W  Freyschlag,  with  Webb,  Freyschlag  Merc  Co,  t, 

Kansas  City,  Mo.     350  B'way, 
R    M    Slick,  with  Schipper    &    Block,  hf,  Peoria,  111. 

320  Church. 
W  C    MacMillan,  with    Stewart   &   Co,  c,  Baltimore. 

214  Church. 


IDEAL     CUT     GLASS 


We  illustrate  our  "ATLANTA"  pattern 

(Design  Patent  Pending) 


in  a 


WATER    SET 

and  a 

TWELVE -INCH 
CYLINDER    VASE. 


Tumbler. 


No.  1352.       3^-pint. 


No.  600.       ia-inch. 


The  flower  has  a  brilliant  diamond-cut  centre,  which,  with  dull-finished  petals,  makes  a  very 
effective  design.  As  it  is  popular-priced,  it's  a  ready  seller.  Write  for  samples,  which  will  be 
sent  express  prepaid. 

iiiiiiiiiimiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiii 


IDEAL     CUT     GLASS     CO., 


FACTORIES  : 
Canastota,  N.  Y.        Chittenango,  N.  Y. 


SYRACUSE,     N.    Y. 


CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK     JULY    25,     1912. 


Thirty=Sixth   Annual    Convention   of    the  Association   of 
Flint  and    Lime  Glass   Manufacturers. 


THOS.    EVANS     ELECTED    PRESIDENT. 


Good  Attendance  and  a  Spirit  of  Hopefulness,  Marred  only  by  the  Recollection  of 

the  Death  of  Daniel  C.  Ripley. 


AS  everyone  knows,  the  annual  meetings  of  the 
Flint  and  Lime  Glass  Association  always  begin 
with  a  luncheon.  On  Monday  this  was  scheduled 
for  one  o'clock  at  the  Heinz  Pier,  and  at  that  hour 
the  following  were  present:  M.  W.  Gleason,  Thos. 
Evans,  E.  P.  Ebberts, 
James  Gillinder,  W.  T. 
Gillinder,  E.  J.  S.  Van 
Houten,  R.  E.  Briggs, 
Thos.  H.  Howard,  James 
D.  Wilson,  J.  D.  Lewis, 
Geo.  Wehr,  A.  J.  Smith, 
Joseph  A.  Knox,  J.  L. 
Holton,  Nicholas  Kopp, 
A  J.  Bennett,  Howard 
Evans,  C.  B.  Rowe,  W. 
L.  Dorflinger,  H.  A. 
Schne'back,  Chas.  E. 
Voitte,  John  Kuhnsler, 
actuary.  The  trade  press 
was  represented  by  E. 
Huott,  J.  F.  O'Gorman 
and  Geo.  M.  Jaques. 
There  were  two  invited 
guests  who  received 
marked  attention — Thos. 
Raymond  Evans,  grand- 
son of  Thos.  Evans,  and 
Alfred  C.  Ebberts,  son  of 
E  P.  Ebberts— bright 
boys  who  early  in  life  are 
getting  an  inkling  of  glass 
matters  and  will  some 
day  make  their  mark. 

Actuary  Kuhnsler  had  given  the  usual  directions 
for  the  initial  function  of  the  convention,  but  some- 
body had  evidently  failed  to  connect,  for  on  the  table 
there  was  hardly  enough  to  eat  for  six  persons.     The 


THOS.    EVANS,    President 


telephone  wire  sizzled  under  the  urgency  of  the 
situation,  but  it  was  half  an  hour  before  an  additional 
supply  was  secured  and  the  company  sat  down. 

Then  it  was  discovered  that  there  were  no  drink- 
ing glasses  on  the  table.       At  an  assemblage  of  glass 

manufacturers,  of  all  oc- 
casions ! 

It  was  well  on  to- 
wards two  o'clock  when 
Acting  President  Gleason 
called  the  company  to 
order,  and  said : 

It  is  not  with  our 
usual  feeling  of  gladness 
that  we  meet  here  to  day ; 
but  with  the  different 
emotions  of  sorrow  and 
sadness.  For  twenty-five 
years,  Mr  Ripley,  who  so 
recently  passed  into  the 
Great  Beyond,  was  our 
esteemed  and  dignified 
president.  It  was  largely 
due  to  the  charm  of  his 
personality,  the  steadfast- 
ness of  his  purpose  and 
the  strength  of  his  char- 
acter that  these  meetings 
have  become  what  they 
are  to-day.  His  very 
presence  added  force  and 
depth  to  them,  and  the  in- 
terest and  labor  he  ex- 
pended on  them  are  not 
without  desirable  results. 
Loyal  to  this  organization 
as  he  was  to  every  work 
he  engaged  in,  his  health 
permitting,  he  rarely,  if 
ever,  missed  a  meeting. 
So  interested  was  he  that  it  has  often  been  said  as  a 
jest:  "This  is  Ripley's  Association."  The  circle  of  old- 
time  members  is  rapidly  diminishing.  We,  who  only 
a  few  years  ago  were  the  young  men,  have  become 
the  deans  of  the  institution.       Soon  we,  too,  shall  be 
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called   to  join    the    ranks  of   the    brothers    who  have 
gone  before. 

Progress  is  the  watchword  of  the  times.  Fortun- 
ately, it  is  evidenced  as  much  in  manufacturing 
circles  as  it  is  in  the  political  world.  We  all  know  its 
meaning  and  heed  it  Education  is  the  force  behind 
it.  It  alone  can  broaden  and  expand.  The  older 
glass  men  left  school  at  an  early  age,  and  it  was  only 
with  the  closest  application  that  they  developed 
businesses  large  enough  for  their  sons  to  take  up. 
Their  teacher  was  bitter  experience,  which,  though 
a  good  pedagogue,  is  certainly  a  strict  and  merciless 
one.  The  young  men  who  follow  after  do  not  enter 
business  at  this  early  age.  The  years  when  their 
fathers  toiled  they  spend  in  school  and  college.  But 
it  is  there  they  again  a  larger  outlook.  They  enter 
business  with  this  broader  viewpoint,  and  should 
develop  it  accordingly.  Just  as  these  sons  enter 
their  father's  offices,  so  the  young  men  are  taking 
our  places  in  this  Association.  We  are  glad  to  have 
them  here.  Mr.  Ripley  and  others  worked  to  make 
this  association  what  it  is,  and  now  it  is  for  the  young 
men  to  follow  their  ideals  and  his,  but  always  per- 
fecting and  improving  the  details.  Mr.  Ripley's 
life  was  a  pattern  to  be  followed  by  all  of  us,  and  his 
devotion  to  this  Association  can  well  be  emulated  by 
every  member. 

After  roll  call  and  the  transaction  of  the  regular 
routine  business  the  election  of  officers  was  taken  up. 

Mr.  Gleason  here  begged  the  indulgence  of  the 
members  for  a  moment  to  say  that  while  it  was  out 
of  the  ordinary  to  anticipate  what  should  be  done  in 
the  matter  of  electing  officers,  he  desired  to  state 
that  in  his  opinion  whoever  was  intrusted  with  that 
office  should  be  a  man  who  came  from  Pittsburgh. 
The  offices  were  there,  and  most  of  the  business  was 
transacted  there,  and  in  case  of  necessity  a  meeting  of 
those  in  the  immediate  neighborhood  could  be  called 
in  a  short  time,  while  if  the  actuary  had  to  send  500 
to  1,000  miles  for  a  president  the  delay  might  be  dis- 
astrous. He  then  asked  if  it  had  been  custom- 
ary to  appoint  a  nominating  committee,  and  upon  re- 
ceiving a  reply  in  the  affirmative  appointed  Messrs. 
Knox,  Holton  and  Dorflinger,  who  immediately  re- 
tired, and  a  recess  was  taken  until  they  returned. 

Before  leaving  the  room  Mr.  Knox  said  he  ap- 
preciated the  stand  taken  by  the  acting  president, 
who,  as  all  knew,  had  an  undeniable  claim  upon  the 
suffrages  of  the  Association,  and  it  was  a  great 
sacrifice  on  his  part  to  give  up  so  great  an  honor.  To 
which  Mr.  Gleason  replied  that  while  he  fully  appreci- 
ated the  honor  of  the  post,  he  had  never  aspired  to  it, 
feeling  that  it  would  be  to  the  better  interest  of  the 
Association  to  have  someone  from  the  West. 

The  nominating  committee  in  a  few  moments 
presented  the  following  :  For  president,  Thos. 
Evans;  first  vice-president,  E.  W.  [Gleason;  second 
vice-president,  A.  J.  Smith;  treasurer,  E.  P.  Ebberts. 
Board  of  directors:  Thos.  Evans,  M.  W.  Gleason  A. 
J.  Smith.  E.  P.  Ebberts,  W.  C.  Gillinder  and  M.  G. 
Bryce. 

These  were  unanimously  elected,  and  Mr. 
Gleason  appointed  Messrs.  Knox  and  Bennett  to 
escort  Mr.  Evans  to  the  chair. 

In   expressing   his   thanks   for   the   honor,     Mr. 


Evans  said  that  he  faltered  for  words  in  which  to 
express  his  appreciation  of  the  action  of  the  conven- 
tion in  asking  him  to  take  the  seat  held  for  so  many 
years  by  Daniel  C.  Ripley.  He  felt  that  he  could 
not  properly  fill  the  position  without  the  assistance  of 
the  members,  and  asked  them  to  aid  him  in  every 
way  they  could.  His  first  act,  he  said,  would  be  to 
appoint  a  committee  of  five  to  prepare  suitable 
resolutions  on  the  death  of  Mr.  Ripley,  and  Messrs. 
Gleason,  Wilson,  Ebberts,  Dorflinger  and  Holton 
were  named  as  such  committee. 

The  actuary  read  a  number  of  communications 
and  then  the  meeting  took  up  the  question  of  amend- 
ing the  constitution  in  accordance  with  the  resolution 
passed  at  the  last  bi-monthly  meeting.  After  some 
debate  the  section  was  changed  so  that  hereafter 
quarterly  meetings  instead  of  bi-monthly  meetings 
will  be  held — the  January  meeting  in  New  York, 
that  of  May  at  Pittsburgh,  the  July  meeting  at  the 
direction  of  the  Board  of  Directors  (presumably  at 
Atlantic  City),  and  the  October  meeting  at  Pitts- 
burgh. 

Then  the  meeting  adjourned  and  the  members 
poured  out  on  to  the  boardwalk.  The  weather  was 
delightfully  cool  and  bright — in  marked  contrast  to 
last  year,  when  a  hot,  muggy  atmosphere,  followed 
by  a  torential  downpour,  interfered  with  everybody's 
pleasure.  July  is  usually  a  hot  month  at  Atlantic 
City,  and  there  is  no  gainsaying  the  fact  that  in  spite 
of  the  sea  breeze  the  boardwalk  is  often  like  a 
furnace.  This  year  a  cool  north  wind  blew,  and  as 
the  members  strolled  back  to  their  hotels  they  felt 
that  life  was  really  worth  living. 


A  meeting  of  the  Manufacturers'  Association  (an 
organization  distinct  from  the  American  Flint  and 
Lime  Glass  Association)  was  held  at  the  Marlborough- 
Blenheim  at  9:30  a.m.  E.  J.  Barry,  manager  of  the 
Libbey  Glass  Co. ,  Toledo,  O.  has  been  president  of  this 
association  for  many  years,  and  under  his  chairman- 
ship the  manufacturers  and  worker  have  been  wont 
to  meet  to  settle  wage  questions.  The  masterly 
manner  in  which  he  has  presided,  particularly  at 
times  when  acrimony  developed,  led  to  a  deter- 
mination on  the  part  of  the  manufacturers  to  testify 
their  appreciation  of  his  endeavors  tinder  such  trying 
conditions,  and  at  the  close  of  the  meeting  M.  W. 
Gleason  in  a  very  pretty  little  speech  presented  Mr. 
Barry  with  a  three-stone  diamond  ring.  It  was  a 
great  surprise,  and  for  a  time  Mr.  Barry  was  quite 
overcome.       His    little    speech    of    acceptance    was 

very  graceful. 
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CONVENTION     NOTES. 


Meetings  between  the  manufacturers  and  work- 
men will  be  held  at  intervals  for  the  next  two  weeks. 
The  men  have  formulated  some  demands  which 
are  so  preposterous  that  it  is  evident  on  their  face 
that   the   workers   never   expect   to   get   them.     On 


II 


others  concessions  may  be  made,  and  it  does  not  look 
at  the  present  moment  as  if  any  serious  obstacle 
would  arise  between  the  two  bodies. 


Thos.  Evans,  the  new  president  of  the  Associa 
tion.  richly  deserves  the  honor.  He  has  been  treas- 
urer during  all  the  years  that  Mr.  Ripley  was  presi- 
dent, and  hand  in  haDd,  with  the  best  of  fraternal 
feeling,  these  two  really  controlled  the  destinies  of 
the  Association. 

Prior  to  the  meeting  Thos.  Evans  had   posed    for 
the  picture  below,  which   includes   his   son    Howard 


THREE    GENERATIONS. 


and  grandson  Thos.  Raymond  Evans.  The  writer 
was  fortunate  enough  to  get  possession  of  a  copy 
showing  the  three  generations. 


A  pleasant  surprise  awaited  the  members  when 
Miss  Murray,  a  sister  of  H,  D.  Murray,  who  for  so 
many  years  was  actuary  of  the  Association,  came  out 
on  the  pier  for  the  purpose  of  meeting  for  the  first 
time  and  shaking  hands  with  her  brother's  friends. 


Just  two  men  were  present  who  were  at  the 
meeting  held  in  Atlantic  City  thirty-six  years  ago — 
Thos.  Evans  and  the  editor  of  this  journal. 


To  the  observer  who  has  attended  the  conven- 
tions of  this  Association  from  their  beginning  the 
changes  in  its  personnel  naturally  come  slowly.  But 
they  were  distinctly  apparent  this  year.  A  younger 
element  has  come  to  the  fore  with  the  passing  of   the 


years — bright,  brainy  men  who  have  profited  by  the 
experience  of  their  forbears,  and  with  a  broader 
education  in  merchandising. 


Again  the  dignified  and  stately  Gus.  Heisey  was 
conspicuous  by  his  absence,  owing  to  the  illness  of 
his  wife.  We  are  glad  to  hear  that  Mrs.  Heisey  is  re- 
covering. 

A  second  meeting  of  the  Manufacturers'  Associa- 
tion was  held  at  the  Marlborough-Blenheim  on  Mon- 
day night,  and,  contrary  to  the  usual  custom,  the 
glass  men  did  not  parade  the  boardwalk  that  even- 
ing.   

The  "skeeters"  at  Atlantic  City  were  simply 
dreadful,  and  to  add  to  the  annoyance  every  third 
person  was  polluting  the  air  with  burning  joss-sticks. 


Could  Howard  Evans  be  blamed  for  smiling 
complacently  as  he  stood  on  the  hotel  piazza  watching 
the  electric  light  shades  along  the  boardwalk  go 
smash  as  the  wind  blew  them  from  the  poles  during 
the  terrific  storm  of  Sunday  afternoon  ?  The  Mac- 
beth Evans  Co.  had  furnished  them,  and  they  would 
have  to  be  replaced. 


LIVERPOOL     EXPORTS. 


From  David  Inglis  &  Co.'s 

Circular. 

Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan.  1  to 

ing  period 

July  6, '12 

1911 

July  6  '12 

1911 

Boston 

151 

162 

3515 

4359 

129 

14 

42'  2 

4173 

256 

4038 

6280 

Philadelphia.  .. . 

125 

.... 

1796 

2669 

New  Orleans 

36 

4 

501 

519 

Newport  News . . 

.... 

48 

26 

San  Francisco    .  . 

12 

59 

716 

231 

Portland  (Me.).  . 

63O 

545 

Galveston  ....  . . 

52 

219 

541 

Portland  (Or.).. 

3 

113 

Inland  Points. .. 

40 

365 

877 

Total.. 

496 

547 

16203 

20220 

From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 

Shipments 
week  end'g 
July  B,'12 

Correspond- 
ing period 
1911 

Exports 
Jan  1  to 
July  6, '12 

Correspond 

ing  period 

1911 

129 
151 
125 

12 

36 

2 

53 

23 

31 

116 

52 

4331 

3515 

1785 

4038 

716 

504 

721 

219 

45 

107 

272 

3949 
4154 

San  Francisco    . . 
New  Orleans.   . . 
Portland  (Me.)... 
Galveston 
Newport  News . . . 
Portland  (Or.).  . 
Inland  Points 

2645 

6135 

145 

464 

389 

541 

26 

'238 

Total.. 

468 

275 

16253 

18686 

13 
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Haviland  &  Co.  have  a  very  attractive  pair  of 
salesrooms  in  their  new  building.  The  decorations 
are  in  red  and  black,  the  former  predominating. 
At  first  thought  one  would  think  that  red  was  rather  a 
severe  background  for  the  display  of  china;  but. every- 
thing depends  upon  the  tint  and  the  material.  This 
is  a  peculiar  French  fabric  composed  of  silk  and 
wool,  and  is  in  two  shades  of  color.  Against  this 
the  goods  show  up  splendidly.  The  lighting  is  of  the 
modern,  indirect  character,  and  there  is  an  air  of  re- 
finement, elegance  and  homelike  comfort  about  the 
place  unlike  the  commercial  aspect  of  most  salesrooms. 
The  retail  warerooms  on  the  ground  floor  are  being 
prepared  for  the  reception  of  the  goods  now  in  transit. 
These  will  include  special  designs,  especially  in  the 
very  high  grades,  and  more  than  fifty  open  stock 
patterns  will  be  carried. 

a 

Robt.  Slimmon  &  Co.  have  received  so  many 
new  samples  of  teapots  that  they  have  doubled  the 
shelf  room  for  their  display.  The  new  goods  are 
very  pretty.  Some  of  them  have  a  band  of  mottled 
decoration  giving  an  agate  look  to  the  design,  and 
some  of  the  mounted  pots  are  quite  elaborate. 

Thos.  G.  Jones  has  hit  upon  the  right  scheme  for 
display  in  the  rearrangement  of  his  new  showrooms. 
The  place  looks  most  attractive,  and  the  new  linoleum 
laid  down  gives  it  a  homelike  air. 

H.  Benedikt  has  just  been  appointed  agent  for  the 
Crescent  Cut  Glass  Co  ,  Newark,  N.  J.  An  extensive 
line  of  new  cuttings  has  been  brought  out  for  the  com- 
ing season.  One  of  their  specials  is  an  electrolier 
which  is  meeting  with  great  success. 

Herman  C.  Kupper  has  received  a  few  of  the 
new  patterns  from  Ahrenfeldt's  for  the  fall  display. 
The  shapes  selected  on  which  to  show  these  designs 
are  the  Lorraine  and  the  Trianon.  One  of  the  de- 
partures from  the  ordinary  is  a  stippled  border  with 
flowers  dividing  it  into  little  panels.  Another  con- 
sists of  small  bunches  oc  roses  at   frequent   intervals 


connected  with  vines  and  festoons  extending  to  the 
edge  of  the  rim.  It  is  very  effective,  and  looks  like 
a  good  seller.  The  predominating  colors  are  light 
pink  and  a  moderately  light  shade  of  blue. 


W.  D.  Finke  opened  this  week  samples  of  a  new 
line  of  cut  glass  from  Gibbs — the  "Magnolia"  pattern, 
executed  very  cleverly  in  combined  dull  and  bright 
finishes.  The  samples  include  bowls,  jugs,  tumblers 
and  sugars  and  creams.  It  is  the  intention  of  the 
factory  to  make  a  complete  line  of  this  pattern.  An- 
other design  called  the  "Palm"  is  a  little  lower  in 
price.  An  entirely  new  line  from  the  Toledo  Star  Cut 
Glass  Co.  is  ready  for  inspection  This  covers 
nearly  everything  made  in  cut  glass,  and  at  reason- 
able prices. 

a 

L.  H.  Lightner,  representing  S.  A.  Weller,  has 
just  received  from  the  factory  a  new  line  called 
Roma  Ivory.  It  consists  of  fern  dishes,  wall  brackets, 
candlesticks  and  small  fancy  articles  so  far,  but  other 
pieces  are  to  follow.  A  match-holder  with  ash-re- 
ceiver combined  will  attract  attention  because  of  its 
oddity.  The  receptacle  for  ashes  is  in  the  form  of  a 
handled  basket,  on  top  of  which  is  the  match-box.  It 
is  certainly  a  convenient  article  for  smokeis. 

a 

Bawo  &  Dotter  are  carrying  a  complete  line  of 
silver-deposit  ware.  Besides  offering  them  in  the 
regular  way,  they  have  assortments  at  $20,  $35,  and 
$50,  each  containing  a  good  variety.  They  call 
especial  attention  their  very  latest  design,  the 
"Orchid."  The  graceful  outlines  of  this  beautiful 
flower  are  particularly  well  adapted  for  silver-deposit 
decoration. 


The  Consolidated  Lamp  and  Glass  Co.  have  sent 
to  the  New  York  office  a  dozen  new  shapes  of  shades 
for  electric  use.  They  are  shown  in  colonial  effects, 
landscapes,  and  a  new  idea  in  a  floral  decoration  on  an 
iced  surface  which  is  one  of  the  most  effective  things 
they  have  brought  out  in  a  long  time. 
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THE    GOLF    TOURNAMENT. 


vc 


AT  the  Forest  Hill  Field  Club,  Soho,  New  Jersey, 
on  Thursday  last,  under  the  auspices  of  the  Pot- 
tery, Glass  and  Brass  Salesmen's  Association,  a 
number  of  well-known  District  men  contended  in 
friendly  rivalry  for  the  honors  to  be  gained  in  the 
trade's  annual  golf  tournament. 

Although  the  day  was  dull,  with  occasional 
showers,  the  general  conditions  were  favorable  to 
good  golf.  The  few  spectators  were  not  disappointed 
— the  grade  of  goods  offered  was  all  firsts,  and  inter- 
est was  fully  maintained. 

The  Forest  Hill  Club  possesses  an  ideal  inland 
link~> — sufficiently  sporting  without  having  the  actual 
severities  of  a  championship  course.  Full  advantage 
has  been  taken  of  the  natural  hazards — particularly  at 


tors  lined  up  at  the  first  tee  armed  and  ready  for   the 
fray: 

HANDICAP. 

E.  H.  Peck,  scratch 

A.  S.  Higgins,  " 

J.  Meredith  Miller,       " 

L.  S   Owen, 

H.  P.   Muirheid, 

W.  S.  Pitcairn, 

John  J.  Miller, 

H.  D.  McFadden 

K.  L.  Wedgwood, 

L.  S.  Hinman, 

A.  W.  Mackenzie, 

\V.  W.  Magee, 

Geo.  Hamilton,  12 

Thos.  Smallwood,  jr.,  16 

McFadden  drove   straight   and   true  from   what 
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MUIRHEID    AND    OWEN    AFTER    NEGOTIATING    THE    THIRD    HOLE. 


NOTE    THE    LOOKS   OF    TRIUMPH. 


the  third,  tenth  and  sixteenth  holes.  The  artificial 
bunkering  is  well  thought  out — not  excessively  diffi- 
cult, but  necessitating  careful  and  straight  play. 

Recent  rain  had  taken  a  littte  fire  out  of  the  grass, 
but  it  was  in  excellent  condition,  and  the  fourteen 
entrants  may  congratulate  themselves  on  having  a 
day's  golf  under  such  propitious  circumstances. 

Shortly  after  ten  o'clock  the   following  competi- 


he  thought  was  the  teeing  ground.  However,  no 
harm  was  done,  and  the  remaining  players  followed 
with  varying  success.  One  or  two  drives  were  topped, 
sliced  or  pulled,  and  we  noticed  at  least  two  competi- 
tors driving  with  iron  instead  of  wood.  True,  they 
gained  somewhat  in  accuracy,  or  considered  they  did. 
But  at  what  a  sacrifice  of  distance! 

Taken  all  round,  however,  the  driving   was  of  a 
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high  order,  Muirheid  in  particular  distinguishing 
himself  with  a  perfectly-timed  shot  which  had  both 
length  and  direction. 

The  first  tee-off  on  an  occasion  like  this  is  usually 
a  solemn  thing.  The  players  haven't  warmed  up, 
and  the  gallery,  however  small,  has  a  disquieting 
effect.  Thursday  was  no  exception  until  the  tension 
was  relieved  by  Magee  cheerfully  offering  to  bet 
that  he  didn't  bit  a  distant  telegraph  pole  with  his 
drive. 

Nothing  untoward  happened  until  the  third  hole 
was  reached.     This  is  the    shortest  on  the    course — it 


bogey  5-  The  same  player  did  extremely  well  on  his 
second  nine  in  the  morning.  Thirty-eight  shots  is 
good,  but  when  they  include  an  eight  it  means  tall 
golf  for  the  other  holes. 

When    lunch-time    arrived    the    net  sores  for  the 
first  eighteen  hole  were: 


Peck, 

87 

Wedgwood, 

96 

Higgins, 

91 

Hinman, 

96 

J.  M.  Miller, 

95 

Magee 

105 

Owen, 

89 

Hamilton, 

88 

Muirheid, 

85 

Smallwood, 

103 

Pitcairn, 

96 

Mackenzie, 

105 

John  J.  Miller, 

102 

McFadden 

86 

THE    CONTESTANTS. 

Front  Row  (left  to  right)— H.  P.  Muirheid,  L.  Hinman,  Geo.  Hamilton,  L.  S.  Owen,  E.  H.  Peck,  W.  S.  Pitcairn,  Thos  Smallwood,  jr. 
Rear  Row  (left  to  right)— A.  W.  Mackenzie,  K.  L.  Wedgwood   J.  M.  Miller,  H.  D.  McFadden,  A.  S.  Higgins,  J.  J.  Miller,  W.W. Magee. 


is  bogey  3.  The  hole  is  clearly  to  be  seen  from  the 
tee — in  fact,  it  is  the  easiest  proposition  possible 
provided  your  drive,  a  half-iron  shot,  comes  off.  If 
it  doesn't,  ask  Hinman  to  tell  you  about  mountaineer- 
ing. He  was  not  the  only  victim;  but  we  mention 
him  because  he  deserves  recognition  for  his  pluck  in 
getting  through  the  forbidding  chasm  which  separates 
the  tee  and  the  hole.  It  took  eighteen  shots  to  do  it, 
though.  On  the  other  hand,  Hamilton  covered  him- 
self with  glory  by  doing  the  hole  in  two. 

By  the  way,  McFadden,  Owen  and  Magee  re- 
spectively took  the  10th,  18th  and  16th  holes  in  two. 
Good  golf — no  luck  about  in. 

Another  notable  performance  was  Muirheid's 
15th   hole   in  three.     This   is   a   365-yard   journey — 


The  playing  had  been  good,  though  possibly  not 
brilliant.  Some  had  had  more  than  their  share  of 
bad  luck,  but  all  were  cheerful,  and  sat  down  to 
luncheon  with  keen  appetites. 

Following  a  little  time  devoted  to  relaxation, 
during  which  the  Presidential  position  was  settled  and 
sundry  other  interesting  matters  dealt  with,  W.  S. 
Pitcairn  handed  around  cigars  bearing  the  ominous 
brand  "Custom  House,"  and  all  girded  their  loins  for 
the  second  eighteen  holes. 

Again  trouble  at  the  3d,  10th  and  16th  holes, 
all  of  which  bear  a  family  resemblance;  again  rejoic- 
ing at  the  successful  negotiation  of  the  many  and 
various  traps  for  the  unwary;  towards  dusk  the  some- 
what  wearied  return  of  fourteen  sport  satiated  men 
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to  the  comforts  of  the  club  house;  comparison  of  the 
scores;  a  few  remarks,  more  or  less  pointed,  descrip- 
tive of  the  day's  mishaps;  a  bath  and  change;  and 
then  the  homeward  journey. 

The  final  net  scores  for  36  holes  were. 


Peck, 

177 

Wedgwood, 

191 

Higgins, 

i74 

Hinman, 

200 

J.  M.  Miller, 

197 

Magee, 

200 

Owen, 

180 

Hamilton, 

194 

Muirheid 

172 

Smallwood, 

207 

Pitcairn 

*93 

Mackenzie, 

210 

John  J.  Miller, 

187 

McFadden 

185 

is  the  absence  of  the  "nailbrush";  notice  which 
adorns  the  lavatory  of  every  other  club  we  have 
visited. 

Molasses  evidently  doesn't   impair   the  value   of 
Harry  Muirheid's  hat  as  a  mascot. 


A  tip  to  players  having  a  tendency  to  slice:   Use 
powdered  resin.     "Stance"  will  counteract  "pull." 


E.  H.  Peck  played  with  Mrs.  Peck's   clubs.     He 


AT    LUNCHEON. 


A.  S.  Higgins  won  the  Crockery  and  Glass 
Journal  Championship  Trophy.  H.  B.  Muirheid 
took  the  championship  medal.  E.  H.  Peck,  who 
played  a  steady  game  although  handicapped  by  a 
strange  set  of  clubs,  won  the  subscription  cup. 


RANDOM    SHOTS. 


If  the  players  were   looking   for   trouble   at   the 
fearsome  third  hole  they  certainly  got  it. 


Who  was  the  reverend  gentleman  that  described 
golf  as  being  a  game  of  morals  ?  It  is.  But  there  are 
two  kinds  of  morals. 


is  to   be    congratulated   on    his   sound    performance 
despite  the  handicap. 

L.  S.  Owen  proved  an  ideal  host. 


The  most  remarkable  thing  about  the  club  house 


•  Forest  Hill  scenery  is  charming.  The  vista 
through  the  viaduct  at  the  tenth  hole  almost  com- 
pensates for  a  foozled  drive,  while  the  canal  reach 
just  above  reminds  one  of  an  exquisite  landscape  by 
Constable. 

There  was  a  little  golfer  who   took  a  little  drive; 

But  the  ball  never  started  from  the  tee — tee — tee. 
So  he  went  for  a  walk,  and  had  a  little  talk. 

What  he  said  you  could  hear  and  nearly  see — see — 
see. 

K.  L.  Wedgwood  belongs  to  a  different  school  of 
golfers  from  the   other  competitors.     His    "stance" 
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and  grip  when  driving  are  strongly  remindful  of   an 
English  "pro"  of  some  years  back. 


If  Muirheid  would  only  find  time  to  bring  his 
iron  strokes  to  the  level  of  his  wood  he  could  hold  his 
own  in  any  company. 

Six  and  two-thirds  miles  is  the  length  of  the 
thirty-six  holes  at  Forest  Hill,  assuming  that  play  is 
right  on  the  line  all  through.  Ten  miles  is  about  the 
distance  traveled  by  the  average  player.      How  many 


SAN    FRANCISCO    AND  THE     COAST. 


A  FIRM  change  took  place  this  week  of  general  in- 
terest to  business  men  of  San  Francisco,  but 
especially  so  to  jewelers  and  dealers  in  china  and 
cut  glass,  when  George  R.  Shreve  announced  the  dis- 
posal of  his  interest  in  Shreve  &  Co.  and  his 
identification  with  the  firm  of  Treat  &  Eacret.  For 
the  first  time  since  its  incorporation,  over  half  a 
century    ago,  the  firm    of    Shreve    &  Co.  is  without  a 
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AWARDING    THE    PRIZES. 


of  Thurday's  competitors  would  take  a  ten-mile  walk 
without  the  glamour  of  golf  ? 


Meredith  Miller  is  a  natural  golfer,  but  Thursday 
wasn't  his  day. 

If  the  vote  taken  at  lunch  time  counts  for  any- 
thing it  means  that  Wilson  plays  good  golf  and  Teddy 
doesn't. 

H.  P.  Muirheid  was  resplendent  in  a  headache 
band  that  looked  like  a  halo. 


'Tis  better  to  have  sliced   and    lost  than  never  to 
have  golfed  at  all. 


member  by  the  name  of  Shreve.  The  concern  was 
founded  by  George  C.  Shreve,  father  of  George  R. 
President  of  the  company  for  fifteen  years  after  his 
father,  he  was  associated  with  it  for  thirty  years. 
To-day  it  is  dominated  by  Mrs.  Eddy  and  her  son, 
George  Lewis,  who  is  its  president.  Preparations  are 
now  being  made  to  have  the  name  of  Treat  &  Eacret 
changed  to  Shreve,  Treat  &  Eacret.  The  controlling 
interest  in  this  company  has  been  held  by  Walter  P. 
Treat  and  Godfrey  Eacret,  both  of  whom  were  for 
years  with  Shreve  &  Co.  before  embarking  in  busi- 
ness for  themselves.  Among  the  plans  of  the  reor- 
ganized company  is  the  enlargement  of  the  Geary 
street  store.  Mr.  Eacret  is  now  in  the  East  on  busi- 
ness for  the  company. 


When  in  doubt,  ask  the  caddy. 


Clifton  Lewis,  with  A.  A.  Otte,  local  representa- 
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tive  of  the  Pittsburgh  Lamp,  Brass  and  Glass  Co., 
has  returned  from  a  pleasant  vacation  in  the  moun- 
tains. 

•  • 

Marsh  &  Kidd  have  taken  on  the  line,  from 
John  Morgan  &  Sons,  New  York,  of  "Modern" 
stained  glass  domes  and  electric  fixture  glassware. 

*  • 

The  contest  for  the  $500  prize  offered  by  Him- 
melstern    Bros,    to    the    salesman    selling     the    most 


year.      He  says  he  is    very  glad    to  get    back    to    San 
Francisco  on  account  of  the  extreme  heat  in  the  East. 

a 

Mr.  Austin,  representing  the  Handel  Co.,  was 
calling  on  the  trade  here  last  week. 

•     • 

R.  H.  Smith,  representing  A.  S.  Weller,  Zanes- 
ville,  O.,  has  sent  advance  notice  to  the  trade  that  he 
will  be  on  the  Pacific  Coast  again  early  in  August. 


THE    CHAMPIONSHIP    TROPHY. 


dinnerware  patterns  before  the  end  of  the  year  lies 
at  present  between  Geo.  W.  Holliday  and  R.  C. 
Altschul,  who  are  now  running  neck  and  neck,  each 
having  scored  102  points. 

•     • 

The  business  of  Julius  &  Young,  manufacturers' 
representatives,  has  been  incorporated  under  the  firm 
name  of  Julius  A.  Young,  with  a  capitalization  of 
$20,000. 

M.  P.  Lindner,  with  the  Dohrmann  Commercial 
Co.,  who  arrived  recently  from  New  York,  plans  to 
remain  at  the  office   here   probably   the   rest   of   the 


SHOTTEN     GOES     TO     CORNINO. 


THE  Shotten  Cut  Glass  Co.,  of  Brooklyn,  has  been 
A  induced  to  remove  its  annex  shop  in  Brooklyn  to 
Corning,  N.  Y. ,  where  it  will  occupy  the  quarters  on 
Bridge  street  formerly  occupied  by  the  G.  W.  Drake 
Cut  Glass  Co.,  says  the  "Elmira  Advertiser,"  which 
adds  that  the  Corning  Business  Men's  Association 
will  pay  the  first  year's  rent  of  $  1,200.  The  Shotten 
Co.  it  is  said  will  use  100  frames  from  the  opening  of 
the  factory,  August  1.  Thomas  Shotten,  president 
of  the  company,  was  a  Corning  glass  cutter  more 
than  twenty-five  years  ago. 


It 
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NEW    YORK,  JULY    25,  ion. 


THE  meetings  of  the  glass  men  in  Atlantic  City- 
are  of  more  value  than  might  be  inferred  from 
a  reading  of  the  doings  there.  Perhaps  the  social  part 
accomplishes  more  than  the  business  end.  Con- 
fidences are  exchanged,  and  little  talks  often  clear 
away  doubts  and  misunderstandings.  The  great 
feature,  however,  is  that  an  organization  exists  which 
if  necessary  stands  ready  to  handle  important  mat- 
ters. 


THE     NEW     YORK     MARKET. 


THERE  is  a  general  feeling  among  the  best  in- 
formed people  of  the  china  and  glass  trades 
that  the  prospects  for  a  good  autumnal  season  are 
very  bright.  Those  who  deliver  themselves  on  this 
subject  agree  almost  unanimously  on  the  influence  of 
good  crops  and  lack  of  stock  in  the  stores  as  the 
medium  through  which  they  see  good  times  coming. 
Traveling  salesmen  returning  from  their  trips  report 
light  stocks  all  through  the  country,  and  the  people 
on  whom  they  called  in  the  way  of  trade  told  them 
that  they  were  waiting  for  the  crop  returns  to  change 
the  condition  of  business  from  dullness  to  activity. 
New  York  merchants,  importers  and  manufacturers 
have  anticipated  the  good  season  to  a  considerable 
degree  by  the  importation  and  manufacture  of  new 
lines  of  goods,  many  of  which  are  now  displayed  and 
ready  for  the  inspection  of  the  coming  buyer. 

French  and  English  china   are   going   to  be    big 
cards  this  season.     The    decorative  effects    on    these 


wares  are  of  surpassing  beauty.  There  is  also  an 
enormous  variety  of  shapes  and  designs  to  be  found 
in  the  houses  carrying  these  lines  whose  names 
appear  on  the  pages  of  the  Journal. 

Domestic  earthenware  has  taken  a  great  step 
forward  in  the  march  of  progress,  and  there  is  an 
evident  effort  on  the  part  of  manufacturers  to  make 
their  wares  distinctly  valuable  by  improving  them  in 
every  possible  way.  There  is  more  good  style  in  our 
earthenware  to-day  than  there  has  ever  toeen  in  the 
history  of  potting. 


PERSONAL. 


HE  Bard  of  Avon  said  that  some  men 
were  born  great  and  that  others  had  great- 
ness thrust  upon  them.  J.  H.  Venon,  who  is 
abroad  on  business,  had  pleasure  thrust  upon 
him  when  his  duties  took  him  to  Sweden  just 
at  the  time  of  the  Olympic  games.  We  are  in  receipt 
of  a  postal  from  him  showing  the  stadium,  together 
with  the  information  that  he  and  his  wife  are  well 
and  that  the  King  is  "all  right."  Wonder  if  he 
showed  His  Majesty  samples  of  the  glass  he  will  send 
to  America  ! 

* 

Who  says  business  is  slow  ?  W.  H.  Arden,  of 
the  Shenango  Pottery  Co.,  during  a  visit  to  our 
office  last  week,  said  that  his  concern  had  purchased 
the  old  New  Castle  china  plant,  being  sorely  in  need 
of  the  extra  capacity  so  that  they  can  increase  their 
output.  At  present  they  are  simply  swamped  with 
orders  for  their  vitrified  hotel  ware,  and  are  handi- 
capped through  their  plant  being  insufficient  to  care 
for  the  great  influx  of  business. 

* 

Miss  Bertha  Trabinger,  who  has  been  with 
Stewart  &  Crocker  for  some  time  past,  left  last  week 
to  be  married.  She  was  a  faithful  and  energetic 
employee  and  thoroughly  posted  in  the  business,  her 
experience  having  been  gained  with  Bawo  &  Dotter 
and  L.  D.  Bloch  &  Co. 

John  J.  Miller  and  his  family  are  domiciled  for 
the  summer  at  the  Shoreham  Hotel,  Spring  Lake,  N. 
J- 

M.  J.  Geary,  Chicago  representative  for  Mori- 
mura  Bros.,  is  spending  a  few  days  at  the  home 
office  in  New  York  selecting  samples  for  spring  impor- 
tation. 

# 

W.  M  Anderson,  superintendent  of  the  manufac- 
turing end  of  the  United  States  Glass  Co.,  Pittsburgh, 
arrived  from  Europe  on  Monday  after  spending  two 
weeks  abroad,  during  which  time  he  visited  Scotland, 
London  and  Paris.      Mr.  Anderson  feels  much   invig- 
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orated  by  the  trip,  which  he  enjoyed  immensely.  He 
stopped  over  in  New  York  to  visit  J.  King  Irwin,  the 
manager  of  the  New  York  office. 

* 

Louis  Reizenstein,  of  Pittsburgh,  made  his 
appearance  in  the  District  Thursday  afternoon,  on 
his  way  to  Europe.  He  sailed  on  the  "  New  York  " 
Saturday. 

* 

Sir  William  Waller,  of  Rutherford,  N.  J.,  who 
operates  six  or  seven  department  stores  in  New  Jersey, 
and  has  been  to  Ireland  to  claim  an  estate  to  which 
he  recently  fell  heir,  interview  his  steward  and 
tenantry,  see  what  kind  of  property  he  is  possessed 
of,  and  generally  look  around,  returned  Wednesday 
on  the  Olympic.  It  is  hardly  likely  that  the  baronet 
will  use  bis  title  in  America.  His  uncle,  from  whom 
he  inherited  it,  never  did  in  this  country. 

* 

E.  J.  Bush,  of  the  Bush  Glass  Co.,  Lansing,  Mich., 
arrived  in  town  on  Tuesday  of  this  week,  accompanied 
by  Mrs.  Bush,  and  is  stopping  at  the  Collingwood.  He 
will  remain  till  the  end  of  the  week  attending  to 
important  matters  with  Cox  &  Lafferty,  the  New 
representatives. 

Thos.  P.  Strittmatter,  of  the  Quaker  City  Cut 
Glass  Co. ,  came  to  town  on  Monday  to  attend  the 
special  meeting  of  the  classification  committte  that 
is  dealing  with  railroad  rates.  While  in  the  city  Mr. 
Strittmatter  called  upon  F.  W.  Reichenbacher,  the 
New  York  representative. 

Fred  Bremmerman,  of  the  St.  Louis  Glass  and 
Queensware  Co.,  was  seen  the  District  this  week. 
He  is  one  of  the  ~nost  welcome  visitors  who  come  to 
New  York,  not  only  because  he  is  a  good  buyer,  but  be- 
cause he  is  also  a  good  fellow. 

W.  S.  Pitcairn  is  sojourning  at  Spring  Lake,  N. 
J  ,  this  summer,  where  he  has  taken  a  cottage  and 
joined  the  army  of  commuters. 

H.  D.  Carey,  president  of  the  Laurel  Cut  Glass 
Co.,  was  in  town  on  Wednesday  to  attend  the  rehear- 
ing by  the  classification  committee  of  the  case  of  the 
cut  glass  men  who  are  trying  to  have  the  product  of 
their  factories  carried  at  single  first  class  rates  instead 
of  double. 

J.  Sononer,  buyer  for  the  Keith-O'Brien  Co., 
Salt  Lake  City,  Utah,  is  registered  at  the  Prince 
George. 

Lloyd  Bryant  and  Frank  Chalhnor,  salesmen  in 
the  New  York  office  of  the  United  States    Glass    Co., 


are  back  from  their  vacations,  which  were  spent  at 
their  home  in  Pittsburgh.  H.  L.  Burke,  another  of 
their  salesmen,  is  sojourning  at   Lake  George. 

* 

Harry  Todd,  formerly  buyer  for  L.  S.  Donaldson 
&  Co.,  Minneapolis,  is  now  with  McCurdy  &  Norwell 
Co.,  Rochester,  N.  Y.  This  department,  by  the  way, 
has  just  been  taken  over  by  the  American  Trading 
Co. 

* 

Jos.  A.  Knox,  president  of  the  United  States 
Glass  Co.,  arrived  in  New  York  on  Wednesday  morn- 
ing for  a  conference  with  Mr.  Irwin  at  the  local  office. 

Arthur  J.  Bennett  ran  up  from  Atlantic  City  to 
New  York  on  Tuesday  for  a  short  visit,  intending  to 
return  Friday,  when  as  a  member  of  one  of  the  com- 
mittees he  has  a  conference  with  workmen. 

Geo.  Williams  Pierce,  treasurer  of  the  Van 
Heusen,  Charles  Co.,  Albany,  N.  Y.,  who  died  July 
ii,  had  been  associated  with  the  company  for  fifty- 
three  years. 

Lee  Kohns  will  sail  Aug.  i  for  Europe  on  the 
Augusta  Victoria  for  a  much-needed  rest.  It  will  be 
remembered  thai  Mr.  Kohns  was  ill  with  typhoid 
fever  last  fall;  then  came  the  Titanic  disaster;  and 
in  addition  he  is  really  overworked.  His  stay  abroad 
will  be  indefinite. 

# 

H.  Benedikt  sails  Aug.  6  for  a  five  weeks'  vacation 
in  Europe.  It  will  be  entirely  a  pleasure  trip,  dur- 
ing which  will  visit  London,  Holland,  Antwerp, 
Brussels  and  Paris. 

Geo.  E.  Nicholson  is  spending  his  vacation  princi- 
pally upon  his  motor  boat. 

Arthur  Blackmer  was  in  town  this  week  on  busi- 
ness connected  with  the  new  cut  glass  association,  of 
which  he  is  secretary,  and  while  here  corraled  some 
copies  of  the  Crockery  and  Glass  Journal  for  use  in 
obtaining  concessions  from  the  committee  on  freight 
classification. 

* 

John  J.  Hines  will  sail  for  Europe  on  the  Olympic 
Saturday  to  make  arrangements  for  new  goods. 

# 

Leon  Sultan,  with  L,  Straus  &  Sons,  is  back 
from  a  three  weeks'  vacation  spent  at  Tannersville, 
N.  Y.  He  has  gained  in  weight  and  is  in  fine  shape 
for  the  fall  campaign. 

Harry  Lewis,  former  buyer  for  Jos.  Home  &  Co., 
Pittsburgh,  and  now  with  the  Abram  Cox  Stove  Co., 
Philadelphia,  gave  a    luncheon  at  Mouquin's,  Fulton 
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street,  this  city,  on  Wednesday  noon  to  John  J.  Miller, 
Harry  P.  Muirheid,  James  Temple,  Thos.  S.  Small- 
wood,  and  J.  W.  French.  Needless  to  say,  it  was  a 
joyous  time. 

John  Davison  and  his  wife  are  passengers  on  the 
Caronia,  due  to  arrive  in  New  York  from  Europe  on 
Sunday. 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
July  28.  1912. 

ANTWERP 

2  packages  glassware B  Guntnel 

87        ••  "  L  Straus  &  Sons 

13        ••  "  Bawo  ft  Dotter 

44        »  "  Geo  Borgteldt  ft  Co 

17  «  •'  Strobel  &  Wilken  Co 

38        "  "  Miscellaneous  Orders 

53  "         earthenware Bawo  &  Dottei 

28  *'  "  ••   •   .ERTheiler 

1  ••  "  L  Straua  ft  Sons 

18  "  "  Koscherak  Bros 

80  "  "  LDBlochftCo 

11  "         chinaware J  H  Venon 

63        "  "  < H  Creange 

69        "  "  Wm  Guerin  &  Co 

12  »  "  HRChurchill 

4        ••  "  LDBloch&Co 

23  •«  *'  Bawoft  Dotter 

76  »  "  Strobel  ft  Wilken  Co 

U9  •<  "  Miscellaneous  Orders 

54  "         toys Strobel  &  Wilken  Co 

29  ••  "        C  B  Rous* 

g        ••  •• G  W  Traven 

23        '<  "        Miscellaneous  Orders 


BREMEN 

20  packages  glassware L  Straus  &  Sons 

5   *'        "     

50   "       "     


23 

21 

258 

27 

5 

124 

37 

111 

158 

4 

3 

96 

289 


Samstag  ft  Hilder  Bros 

J  H  Venon 

A  Steinhardt  ft  Bro 

Strobel  ft  Wilken  Co 

"  Miscellaneous  Orders 

earthenware Karl  Butter 

"  Knauth.  Nachod  ft  Knhne 

••  Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

tors Geo  Borgfeldt  *  Co 

F  A  O  Schwartz 

««        Knauth,  Nachod  &  Kuhne 

"        Bawo  &  Dotter 

Strobel  &  Wilken  Co 

••         , Miscellaneous  Orders 


LIVERPOOL 

3  packages  earthenware Bawo  &  Dotter 

32  "  "  W  S  Pitcairn 

8  ••  "  „    H  C  Edmiston 

9  »  "  The  Rowland  &  Marsellus  Co 

86  "  "  George  Hamilton 

10  '«  "  EBoote 

9  ••  "  Ed  Butler 

18  «•  "  Fondeville  &  Van  Iderstine 

26  "  "  Maddock  &  Miller 

6  ««  "  Meakin  &  Ridgway 

9  "  "  GFBassett&Co 

8  ••  "  t  ....Strobel  ft  Wilken  Co 

21  "  "  Miscellaneous  Orders 

9  "         toys Strobel  ft  Wilken  Co 


HAMBURU 

425  packages  glassware     Fensterer  ft  Rtse 

97  "  WRNoe&S-ns 

7  "  "  O  O  Friedlander 

110  "  "  Brown  Bros 

46  "  Vogt  ft  Dose 

280  "  «  Eimer  ft  Amend 

10  "  "  Strohel  *  Wilker  Co 

305  Miscellaneous  Orders 

264  "  earthenware Geo  Borgfeldt  ft  Co 

52  "  "  Bawo  ft  Dotter 

7  "  Herman  C  Kupper 

8  "  "  N  Wapler 

17  "  "  FW  Woolworth 

67  "  "  L  Straus  ft  Sons 

18  "  "  Koscherak  Bros 

3  "  "  W  H  Plummer 

64  "  Fensterer  ft  Rune 

22  "  ••  Knauth,  Nachod  ft  Kuhne 

297  "  •'  Miscellaneous  Orders 

10  "  chinaware Bawo  ft  Dotter 

52  "  "  Strobel  ft  Wilken  Co 

65  "  toys Blllfelder 

26  "  "        Knauth,  Nachod  &  Kuhie 

508  "  *•         F  W  Woolworth  ft  Co 

10  "  "         C  B  Rous 

3  "  "        Samstag  &  Hilder  Bros 

8  "  "        ...  GWTravers 

38  "  "        Geo  Borgfeldt  ft  Co 

178  "  ••        Strobel  ft  Wilken  Co 

867  **  *•        Miscellaneous  Orders 

TRIESTE 

163  packages  glassware A  L  Crawford 

187  "  '* Miscellaneous  Orders 


IMPORTS  AT    PORT    OP    BOSTOiN. 

LIVERPOOL 

45  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

26         "                    *•  

4        "                    "  

3        "                    "  

9        "                    ••  , 

3  "                    "  

4  "                    "  

11         "                    "  

5  "                    "  

8        "  " 

10        «*                    "  


. .  Mitchell,  Woodbury  Co 

Richard  Briggs  Co 

Jordan  Marsh  Co 

.  .Bigelow  Kennard  &  Co 

Rowland  ft  Marsellus  Ce 

...American  Express  Co 

Meakin  ft  Ridgwa j 

E  Boote 

Houghton  &  Dvtton 

F  W  Miller  &  Co 

. . .  Miscellaneous  Orders 


HAMBURG 

88  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

10  "  "  

6  "  "  

8  "  "  

6  "  " 

3  "  "  

47  "  "  

14  "  *'  

68  "  *  

2  "  "  

6  "  "  

9  "  "  

18  "  "  

18  "  "  

;59  "  "  

117  "  "  


W  N  Proctor  ft  Ce 

F  Behrtnd&Co 

.  L  E  Km  tt  Apparatus  Co 

Jordan  Marth  Co 

Houghton  &  Dutton 

Geo  Borgteldt  &  Co 

R  F  Downing  ft  Co 

First  Na  ion-1  Bank 

Strobel*  Wilken  Ce 

..Patterson  Wylde  ft  Co 

L  Wolf  #Cc 

EA  Runnells&Co 

, F  W  Woolworth 

...  American  Express  Co 
....  Miscellaneous  Oraere 


SOUTHAMPTON 
9  packages  toys Strobel  ft  Wilken  Ce 

ROTTERDAM 

134  packages  earthenware First  National  Bank 

129        "  "  Geo  Borgfeldt  ft  Co 

204        "  •«  W  P  Libbey 


ai 


r 


.Antony    tl)e    potteries 

"East  ano  \#est 


The  real  estate  and  personal  prop- 
East  Liverpool      erty  of   the  Warner- Keffer   China 
and  vicinity       Co.  was   sold   on    Wednesday   for 
$25,500,  which  will  yield  about  ten 
per  cent    to   the   unsecured   creditors.     The    Sevres 
China    Co.    bid   in    the    plant   for   $15,000,    and   the 
Natioral  China  Co.,  Salineville,  secured  the  personal 
property   for   $9,  ico,  together    with    17,000  sheets  of 

decalcomanie  for  $1,400. 

•  * 

The  McNicol-Corns  Pottery  Co.,  Wellsville,  O., 
has  been  incorporated  with  a  capital  of  $60,000  to 
take  over  the  Smith-McNicol  Pottery  Co.  Elliott 
Frost,  Samuel  Frost,  Albert  W.  Corns,  D.  E.  Mc- 
Xicol   and  D.  E.  McNicol,  Jr.,  are  the  incorporators. 

•  * 

A.  P.  McPherson,  for  some  years  associated 
with  the  sales  force  of  Hollweg&  Reese,  Indianapolis, 
has  succeeded  to  the  position  made  vacant  by  the  res- 
ignation of  Willard  R.  Morris  with  the  Knowles, 
Taylor  &  Knowels  Pottery  Co.,  and  will  travel  the 
Middle  States. 

I.  J.  Shearer,  of  the  Maiden  China  Co.,  Maiden, 
Mass.,  spent  a  few  days  here  last  week  placing  orders 

for  immediate  delivery. 

•  * 

"There  is  no  let-up  in  business  with  us,  and  we 
are  operating  our  plant  to  capacity,"  said  John  T. 
Cartwright  a  few  days  ago.  "  Dinnerware  is  selling 
well,  and  the  demand  for  specialties  is  all  we  can  ex- 
pect. We  are  going  to  operate  throughout  the 
balance  of  the  year  without  interruption." 

•  • 

Mr.  McMillin,  buyer  for  Stewart  &  Co.,  Balti- 
more, Md.,  was  in  the  district  a  few  days  ago.  He 
said  that  in  his  opinion  fall  trade  was  bound  to  be 
good. 

Three  new  treatments  are  being  shown  on  the 
covered  jugs  of  the  Edwin  M.  Knowles  China  Co. 
One  is  a  conventional  border,  while  the  others  are 
floral  designs.  This  concern  originated  the  covered 
jug  in  the  United  States,  and  the  demand  for  the  line 
has  been  strong  right  along.  New  treatments  are 
brought  out  on  the  line  from  time  to  time,  but   those 


just  being  shown  exceed  anything  in  beauty  hereto- 
fore created. 

•  it- 
All  salesmen   for   the    Taylor,   Smith    &   Taylor 

Pottery  Co.  started  on  the  road  last  week.  Cecil  E. 
Taylor,  after  working  the  Pittsburgh  district,  opened 
in  Johnstown  and  then  proceeded  East.  W.  C.  Lynch 
started  tor  the  Southern  territory,  while  W.  G.  Jack- 
son left  for  the  West.  The  plant  is  working  to 
capacity,  a  special  feature  being  made  of  high  grade 
treatments  on  dinnerware. 

*  • 

The  Shenango  China  Co.,  New  Castle,  Pa. 
bought  the  property  ot  the  New  Castle  Pottery  Co 
at  auction  last  week  for  $23,450.  The  Shenango  Co. 
will  operate  both  plants. 

#  * 

There  are  at  least  three  potters  working  in  this 
district  who  hold  records  for  long  service  with  one 
concern.  Chal.  Stewart  has  been  working  in  the  clay 
shops  at  the  Harker  plant  for  thirty-five  years;  Oscar 
Allison  has  been  a  jiggerman  at  the  same  pottery  for 
thirty-years;  Edward  Reason,  who  has  just  left  K.  T. 
&  K.  to  go  with  the  Laughlin  plant  at  Newell,  was  a 
turner  to  the  former  concern  for  twenty-five  years. 

»     * 

Edward  A.  Crawford,  advertising  manager  of 
the  Smith-Phillips  China  Co.,  and  also  general 
manager  of  the  decorating  department,  has  returned 
to  his  desk  after  a  three  weeks'  vacation  spent  in  New 
York  State  and  the  East. 

•  • 

The  Potters'  Co-operative  Co.'s  line  of  Presiden- 
tial candidate  plaques  are  going  like  wildfire.  This 
concern  is  the  first  in  the  field  with  this  specialty,  and 
excellent  business  is  being  booked. 

*  * 

The  Chamber  of  Commerce  of  Zanesville,  O.,  is 
making  an  effort  to  plan  a  general  sales  exhibition  of 
the  wares  manufactured  in  that  territory,  which  in- 
cludes Zanesville,  Roseville,  Ironspot  and  Crooks- 
ville.  With  this  end  in  view,  Secretary  H.  Serkowich 
has  sent  out  letters  to  about  fifty  pottery  and  glass 
manufacturers,  asking  them  to  meet  with  the 
Chamber   of    Commerce    to    perfect    plans.       Many 
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favorable  replies  have  been  received.    Ouite  a  number 
of  buyers  are  also  interested  in  this  movement. 

*  • 

While  no  direct  information  is  obtainable  at  this 
writing,  it  is  generally  understood  here  that  no  effort 
will  be  put  forward  toward  the  rebuilding  of  the 
burned   plant  of   the    East  Palestine  Pottery  Co.  this 

season. 

•  » 

John  George,  general  manager  of  the  Canuons- 
burg  (fa  )  Pottery  Co. 's  plant,  has  returned  to  his 
home  after  spending  a  few  days  in  the  district  on 
business  and  calling  on  old  friends.  Mr.  George 
was  a  former  resident   of    this  city  and  is  well  known 

here. 

•  • 

The  new  plant  of  the  Bohemian  Art  Pottery  Co. 
at  Falls  Creek,  Pa.,  has  been  placed  in  operation. 

*  * 

The  original  thrower's  wheel  which  stood  for 
years  in  the  old  Mansion  pottery  at  Second  and 
Washington  streets  was  removed  from  there  shortly 
before  the  plant  was  razed  and  placed  iu  the  relic 
room  of  the  East  Liverpool  Carnegie  Library. 

The    Pfaltzgraff  pottery  plant  here   has 
York,  Pa.     been    destroyed    by    fire,    with    a    loss 
estimated  at  $10,000.     Overheated  kilns 
are  said  to  have  been  the  cause. 


after  reside  in  California.  His  son,  John  Shepard, 
Jr.,  who  has  been  prominent  at  the  Providence  end, 
will  assume  the  management  of  the  concern. 


Frank  A.  Smith,  china  and  glassware  buyer  for 
the  Gilchrist  Co  ,  has  returned  from  his  tour  of  in- 
spection at  Zanesville  and  East  Liverpool. 

Charles  H.  Crump,  of  Shreve,  Crump  &  Low, 
wil  sail  July  30  for  Europe  on  a  combined  pleasure 
and  business  trip. 

Julius  Baer,  of  Louis  Wolf  &  Co.,  is  visiting  the 
Boston  headquarters. 

J.  J.  Power  has  returned  from  a  successful  trip 
through  northern  Maine. 


Buyers  in  town  this  week  included  George  W. 
Beasley,  W?ke  field;  E.  C.  Elward,  Stoneham;  Charles 
F  Hunt,  Walcham;  George  Alden,  of  the  George 
Alden  Co.,  Brockton;  Arthur  Stockton,  South  Lynde- 
boro,  N.  H.;  Frank  H.  Dunmore,  the  Shepard  Co., 
Providence,  R.  I. 

Frank  G.  Lombard,  salesman  for  the  Mitchell, 
Woodbury  Co  ,  is  confined  to  his  residence  at  Medford 
by  illness. 

Charles  J.  Sullivan,  a  salesman  from  St.  Louis, 
was  struck  and  painfully  injured  Thursday  evening 
by  a  large  touring  car  at  Charlestown. 


AT    BOSTON. 


GENERAL  business  throughout  Boston  and  vicin- 
ity may  be  termed  "seasonable,"  there  being  a 
quiet  demand  with  small  lot  orders  from  the  majority 
of  visiting  buyers.  

"Everybody's  Store"  is  the  title  of  a  new  $1,000,- 
000  trade  corporation  incorporated  here  last  week  to 
deal  in  dry  goods,  novelties,  etc. 


William  B.  Sullivan,  North  Adams,  whose 
furniture  and  kitchen-furnishings  store  was  destroyed 
by  fire  last  week,  has  opened  a  new  store  west  of  his 
former  establishment,  and  will  carry  a  more  complete 
line  than  ever. 


The  Holdridge    Hardware   Co.,  Woburn,    Mass., 
will  shortly  go  out  of  business. 


A  new  establishment  carrying  brass  novelties 
and  affiliated  lines  has  been  started  by  Ralph  W. 
Corley  at  28  Fenn  street,  Pittsfield.  A  line  of  crock- 
ery may  be  added  later. 


John  Shepard,  Sr. ,  the    head    of    Shepard,    Nor- 
well  Co.,  will  retire  from  active   business   and    here- 


BASEBALL. 


AT  2.30  on  Saturday  afternoon  a  baseball  match 
i*  will  be  played  between  teams  made  up  of  the 
employees  of  Higgins  &  Seiter  and  members  of  the 
trade  in  the  District.  Much  interest  is  being  shown 
by  the  fans,  and  a  large  attendance  is  expected.  The 
game  will  be  played  on  Manhattan  Field,  155th 
street  and  Eighth  avenue,  next  to  the  Polo  Grounds. 


BUSINESS    BRIEFS. 


The    Trenton  Potteries  Co.  have    declared    their 
fiftieth  regular  quarterly  dividend,  payable  July  25. 


Schedules  in  bankruptcy  of  the  H.  Taub  Co., 
dealers  in  toys  and  stationery  at  17  Avenue  C,  this 
city,  show  liabilties  $6,065  and  assets  $3,244,  consist- 
ing of  stock  $2,000,  fixtures  $100  and  accounts  $1,144. 


Negotiations  are  pending  whereby  the  business 
of  Mahler  Bros.,  department  store,  Sixth  avenue, 
this  city,  is  to  be  taken  over  by  a  group  of  men 
headed  by  Bernhard  Jacobson,  manager  of  the  shoe 
department  at  Gimbel  Bros. 


-Aroun6  tl)£  (Blass  artb  Camp 

factories. 


A  member  of  the  board  of   direc- 

Pittsburgh  and     tors  of   one    of   the   largest   glass 

Vicinity  corporations  in  this  territory  is  of 

the  opinion  that  while  the  last  two 
weeks  in  July  and  the  first  week  in  August  are  ex- 
pected to  be  very  slow,  after  August  15  business  will 
start  to  pick  up  and  the  fall  season  will  be  a  mighty 
productive  one.  In  support  of  his  contention  he 
cited  the  glowing  condition  of  the  iron  and  steel 
busiaess  and  the  activity  in  other  industries. 


The  Star  Glass  Co.,  of  Star  City,  W.  Va  ,  has 
just  completed  improvements  at  the  factory  which 
increases  the  capacity  one-third.  Anew  continuous 
tank  is  now  being  used.  This  company  is  also  mak- 
ing a  new  combination  illuminator  and  shade — one 
piece — either  frosted  or  decorated.  Sales  Manager 
William  Patcerson,  who  was  here  this  week,  said  that 
he  was  about  to  leave  on  his  Pacific  Coast  trip,  and 
would  be  gone  probably  eight  weeks. 


Joseph  Tompkinson,  formerly  assistant  to  Ad- 
dison Thompson  in  the  management  of  the  plant 
of  the  Rochester  Tumbler  Co  ,  but  now  located  in 
Philadelphia,  where  he  is  identified  with  the  glass 
trade,  spent  a  few  days  in  the  district  last  week. 


President  J.  A.  Knox,  of  the  United  States 
Glass  Co.,  represented  that  corporation  at  the  glass 
manufacturers'  meeting  at  Atlantic  City  this  week 
for  the  first  time,  the  company  in  past  years  being 
represented  by  either  former  president  Daniel  C. 
Ripley  or  some  other  official. 


Manufacturers'  agencies  that  make  a  specialty  of 
lighting  effects  report  a  decided  increase  in  inquiries 
concerning  new  lines  contemplated  for  the  fall  season. 
The  growing  use  of  electricity  is  of  course  reponsi- 
ble  for  the  demand. 


Manufacturers  of  jelly  tumblers  are  simply 
loaded  with  orders,  and  practically  every  mail  adds  to 
the  volume.  Notwithstanding  the  big  business, 
shipments  are  going  out  on  time.  Fruit  crops  are 
bound  to  be  heavy  this  year,  but  manufacturers  are 


prepared  to   take  care   of   all   business  that   may   be 
offered. 

Salesmen  from  the  different  offices  of  the  United 
States  Glass  Co.  have  been  visiting  the  home  office  of 
late.  The  first  to  arrive  was  J.  K.  Verner,  from 
Chicago ;  then  came  Lloyd  Bryant  and  Frank  Challinor 
from  New  York. 

General  Manager  Robert  Johnson,  of  the  Roches- 
ter Cut  Glass  Co.,  when  in  the  district  this  week  said 
that  the  new  patterns  are  moving  beyond  expecta- 
tions. The  plant  is  working  full  time,  and  all  tum- 
bler lines  are  selling  well. 


It  looks  as  if  the  effort  to  establish  a  glass  factory 
at  East  Liverpool  had  gone  by  the  board.  The 
proposition  was  put  up  to  the  Board  of  Trade  of  that 
city,  but  that  is  as  far  as  the  matter  went. 


While  the  Oriental  Glass  Co.  and  other  firms 
that  make  a  feature  of  decorated  tableware  and 
souvenir  specialties  have  suffered  on  account  of  the 
railroads  not  operating  excursions  to  summer  parks 
this  year,  the  regular  summer  resort  specialty  and 
souvenir  business  shows  an  increase  over  that  of  the 
last  two  years,  and  they  are  consequently  cheerful. 


Operations  at  the  plant  of  the  Ripley  Glass  Co. 
at  Connellsville  are  progressing  on  a  greater  scale 
than  at  any  time  since  the  company  began  business. 


Demand  for  soda  fountain  tumblers  and  sundaes 
and  for  the  various  bar  lines,  is  as  extensive  as   ever. 
Contracts  made  for  these  goods  early  in  the  year  have 
in  many  instances  been  filled,  and  additional  business 
is  being  booked  from  the  same  sources. 


The  Fostoria  (O  )  Glass  Specialty  Co.    are  having 
an  excellent  run  of  business  on  their   Veluria   reflec 
tors — a  comparatively  new  line  of  lighting  glassware. 


Glass  manufacturers  in  the  immediate  Pittsburgh 
territory  are  not  paying  very  much  attention  to  the 
proposition  to  have  a  glass  exposition  in  Wheeling, 
W.  Va.,  as  contemplated  by  the    Board  of     Trade   of 
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that  city.  One  said  that  even  if  there  were  no  large 
show  in  Pittsburgh  buyers  would  come  here  just  the 
same  and  the  chances  for  the  manufacturers  to 
secure  a  larger  business  because  of  the  lesser  number 
of  lines  displayed  would  be  more  favorable. 


The  Venetian  gold  and  burnished  Roman  gold 
decorated  tumblers  of  the  W.  H.  Deidrick  Glass  Co., 
Rochester,  Pa.,  have  proved  to  be  among  the  most 
popular  tumbler  propositions  placed  on  the  market 
this  season.  

"Larry"  Fletcher,  for  some  years  a  well  known 
Boston  glass  salesman,  and  more  recently  manager 
of  the  Byesville  plant  of  the  Cambridge  Glass  Co., 
has  servered  his  connection  with  that  company. 


A  report  is  current  that  the  Monongah  Glass  Co. 
has  purchased  one  of  the  West  Virginia  properties  of 
the  National  Glass  Co.  and  that  operations  will  be 
started  there  ere  long. 


AT    CHICAGO. 


'  1\  /FADE  in  Chicago"  Week,  to  be  held  ".iere  August 
i-Vl      12  to  17,  will  be  given    up  to  a  city-wide  dis- 
play and  exposition   of   goods    manufactured    in   the 
Windy  City. 

A.  C.  Green,  of  the  Hart  Furniture  Co.,  Toledo, 
O.,  was   in    Chicago   last  week  buying  crockery   and 

lamps. 

*  • 

Earl  W.  Newton  spent    several    days   in    Detroit 

last  week. 

*  * 

L.  M.  Nystrom  and  John  M.  Lane,  travelers  for 
the  American  Silver  Co.,  have  returned  from  a   visit 

to  the  factory. 

*  • 

W.  H.    Beck,    Sioux    City,  was    in    Chicago    last 
week  on  a  buying  trip. 

J.  C.  Pierik,  who  is  to   open  a    "classy"    jewelry 
and  cut  glass  store  at  Springfield,  111.,  was  in  the  city 
ast  week  placing  orders. 


Dan  S  Park,  Cheyenne,  Wyo.,  was  in  Chicago  last 
week    on  his  way   home    after  an   extensive    Eastern 

trip. 

•  • 

Z.  M.  Hanau,  of  the  Towle  Mfg.  Co.,  is  out  on   a 
trip  through  Michigan  and  Ohio. 

*  * 

According  to    officials    of    the    company,    Sears, 

Roebuck  &  Co.  estimate  that  their  1912  business    will 

total  §75,000,000. 

»      » 

E.  H.  Fox,  of  the  Phoenix    Glass  Co.,  is  soon    to 
wear  the  "antlers,"  being  a  charter  member  of  a  big 


lodge  of  Elks  organizing  at  Oak  Park.  The  lodge 
plans  to  erect  a  handsome  and  costly  club  house,  and 
Mr.  Fox  has  been  placed  on  the  building  committee. 

•  • 

The  J.  L  Marks  Co.,  a  $20,000  corporation  organ- 
ized recently  to  deal  in  jewelry,  cut  glass  and  fancy 
china,  has  opened  a  store  here. 

•  • 

Among  other  dealers  in  Chicago  last  week  were, 
E.  M.  Stiles,  Mt.  Pleasant,  Iowa;  B.  Schloss,  San 
Francisco;  F.  M.  Vctau,  Matoon,  111.;  E.  S.  Bon- 
bright,  Los  Angeles;  H.  G.  Alden,  Battle  Creek, 
Mich;  J.  R.  Bregseth,  Strum,  Wis. 

•  • 

Crockery  men  report  collections  as  somewhat 
better  the  past  few  weeks. 


AT     PITTSBURGH. 


TH  ESE  are  busy  times  at  the  Colonial-Annex  Hotel, 
ail  the  rooms  on  the  parlor  floor  being  occupied 
by  either  china  or  toy  exhibits.  Charles  T.  Woolley 
has  been  displaying  the  lines  of  the  Mitchell,  Wood- 
bury Co.,  of  Boston,  while  the  Tajimi  Co.,  of  New 
York,  was  represented  by  Thomas  Fryer.  Tom  has 
a  new  business  card  this  trip.  It  is  in  the  form  of  a 
pocket  pincushion,  with  the  name  of  his  firm  on  the 
back.  B.  C.  Miller  is  in  Parlor  D  with  the  latest  toy 
lines  of  the  Koch  Importing  Co.,  Baltimore,  while 
the  Tuska  interests  are  being  looked  after  by  smiling 
Harry  Thomas. 

The  large  sample  rooms  of  Kinney  &  Levan  in 
the  Century  Building  are  being  completely  re- 
modeled in  order  that  additional  lines  can  be  shown. 
The  business  of  the  Pittsburgh  branch  under  the 
management  of  Watson  W.  Lang  has  grown  so 
steadily  that  the  present  changes  are  an  absolute 
necessity. 

It  is  reported  here  that  F.  F.  DeBoldt,  the  well- 
known  pottery  and  glass  salesman,  has  disposed  of 
his  Alliance  (O.)  variety  store,  and  that  the  stock 
from  there  will  be  removed  to  the  Pittsburgh  store 
on  Wylie  avenue. 

Charles  Ellis,  with  the  George  H.  Bowman  Co., 
Cleveland,  is  due  at  the  Colonial-Acnex  within  a  few 
days  with  a  full  line  of  china  for  the  fall  trade.  The 
toy  lines  of  this  concern  were  recently  displayed  at 
the  Monongahela  House  under  the  management  of 
Charles  Lawson  and  A.  C.  Beymer. 


E.  D.  Wetton,    showing    the  Dorflinger  cut  glass 
lines,  was  at  the  Hotel  Henry  last  week. 


W.  H.  Harkness  is  at  the  Monongahela  House 
with  the  lines  of  Sibley,  Lindsay  &  Kerr.  He  will 
remain  here  probably  six  weeks. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


ON     SALE. 

A  113 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  §3  a  doz.  Two  and  a  half  doz.  to  a 
bbl. ;  f.o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  enameled  de 
coration,  30  cents  a  doz.  Usual  charge  for  bbl. 
Good  value;  worth  investigating. 

A  112 — 50  gross  miniature  fern  dishes  or  ash  trays  in 
fine  spun  brass  of  artistic  design,  mounted  on  cast 
brass  feet.  The  retail  price  of  these  is  25  cents 
each.  They  have  never  been  sold  at  less  than  15 
cents  each  wholesale.  Will  sell  at  10  cents  each 
in  quantities  to  suit  purchaser. 

A  in — A  carload  of  cullet. 

A  no — 20  barrels  cut  glass  tumblers,  heavy  lead 
blanks,  absolutely  first  grade,  buzz  star  and  mitre 
cutting,  well  covered,  $2  75  a  doz. ;  20  barrels 
ditto  with  buzz  star,  chrysanthemun  and  mitre 
cutting,  $2.90  a  doz  Sold  only  in  barrel  lots,  12 
doz.  to  a  bbl.  Orders  for  6  doz  of  each  kind  in 
order  to  make  up  a  bbl.  will  be  accepted. 

A  103 — 52  sets  sugars  and  creams,  light  blown  glass 
with  handsome  cut  rose  design ;  worth  $6  50  a  doz. 
sets;  will  sell  at  $4  50  to  close  out. 

A  104 — 15  doz.  champagne  glasses,  same  shape,  hand- 
some grape  design;  usual  price  $2;  will  sell  at 
$1.40 

A  107 — For  delivery  during  July  500  12-inch  mirror 
plateaux,  45  cents  each ;  300  10  in.  ditto,  35  cents 
each;  500  8-in.  ditto,  25  cents  each.  AH  nickel- 
plated  rims  and  beveled  mirrors. 

A  76 — A  Western  potter  is  offering  100-piece  dinner 
sets,  Western  composition — no  soup  tureen — 
every  piece  gold-lined,  with  four  spray  decoration, 
either  plain  or  scalloped  shaped,  at  $4.75  per 
set.     Usual  charge  for  packing  and  freight. 

A  96 — 150  12-inch  mirror  plateaux  at  $8.40  per  doz. 
36  14-inch  mirror  plateaux  at  $12  per  doz.  All 
have  beveled  glasses  and  polished  silver  finished 
frames  on  high  feet.  These  are  particularly 
good  value,  and  as  there  is  only  a  small  quantity 
speedy  action  is  advisable.  Quantities  to  suit 
buyer. 


A  105 — One  of  our  subscribers  writes  as  follows: 
"  Wishing  to  lower  our  stock  before  inventory  is 
taken,  we  make  the  following  offer  on  336  pieces 
of  cut  glass,  all  cut  on  the  best  blanks  by  skilled 
workmen.  Our  best  wholesale  price  on  this  lot 
is  $457.60,  but  under  the  circumstances  we  will 
close  it  out  for  $329  net  cash."  The  lot  contains 
1 40  8-inch  berry  bowls,  45  5-inch  comports,  60 
3-lip  oils,  30  6  x  10  comports,  175^  inch,  20  6^- 
inch,  and  24  7^-inch  comports,  hollow  stem. 
The  bowls  are  cut  on  figured  blanks  and  the  rest 
on  plain  blanks.  The  patterns  are  good.  An 
A  1  bargain  for  a  sale.  Regular  barrel  charges. 
F.o.b.  factory. 

A 109 — An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz. ,  with  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz.  ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  99 — The  best  value  ever  offered  in  the  Crockery 
and  Glass  Journal  is  the  special  advertising 
proposition  now  open  for  acceptance.  Orders 
have  been  sent  in  by  many  firms.  There  are 
still  pages  open  for  you.  Send  your  requisition 
for  space  early,  in  order  to  secure  a  good  posi- 
tion. 

A  106  —  15  cases  of  Austrian  china.  Plates,  4^, 
5,  6y2  and  7^  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  100 — An  agent  is  closing  out  a  line  of  pressed  and 
blown  glass  tumblers  for  the  receiver  of  a  glass 
company.  Particulars  on  application  at  this 
office. 

A  108 — This  special  offer  of  good  selling  assortments 
of  fine  red  Japanese  china,  with  Geisha  Girl  de- 
coration, at  85  cents  a  doz  ,  is  sure  to  be  snapped 
up  quickly,  so  we  advise  those  desiring  a  case  or 
two  to  write  quickly.  There  are  only  30  cases  to 
be  had.  The  following  articles  comprise  an 
assortment: 

6  3  piece  sets. 
6  chocolate  sets. 
6  berry  sets  with  10-in.  bowl 
24  6-in.  nut  bowls. 
9  sugars  and  creams. 
12  powder  boxes. 
12  hair  receivers. 
12  pickles. 
12  milk  jugs. 
12  rose  jars. 
36  6-in.  plates. 
36  5-in.  plates. 
72  tea  cups  and  saucers 
12  oatmeal  bowls. 
Total,  360  pieces    assorted,   packed    in    one   .  ase. 
Price  $25.50  per  assortment. 
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A  102  —  200  electric  portables,  16-inch  leaded  glass 
panel  shades,  green  with  amber  and  red  border, 
or  amber  background  with  green  and  red  border 
Finished  in  verde  or  regular  brushed  brass. 
The  regular  price  of  these  is  $8.60.  In  order 
to  close  out  the  line  they  are  offered  at  $6.25 
delivered  anywhere  between  Chicago  and  Boston, 
with  no  charge  for  package.  Will  be  sold  in  lots 
of  12  or  more.  When  all  gone  cannot  be  dupli- 
cated at  this  price. 


or  not  the  agreement  shall  be  terminated  on  Sept.  1, 
as  planned. 

Treasuary  officials  express  the  belief  that  ihe 
question  will  not  result  in  a  tariff  war  with  France. 
If  the  agreement  is  abrogated,  another  will  not  be 
negotiated,  it  is  added,  but  a  method  of  appraising 
china  importations  worked  out  which  it  is  thought 
will  be  mutually  satisfactory. 


MERCHANDISE    WANTED. 

62 — Two-  or  three-light    electric  lamps,  wired, 

21    to    27    inches.     Brass    or    verde    finish, 

round  or  square  base,  complete  with  top  for 

cut  glass  shades.     Can  use  quantity  if  price 

is  right. 

63 — A  firm  is  in  the  market  for  cut  glass  seconds 
and  common  seconds  tableware.  Send  par- 
ticulars. 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

59 — One  of  our  readers  is  in  the  market  for  a 
quantity  of  chocolate  cups  with  an  adver- 
tisement upon  them.  Particulars  may  be 
had  by  application  at  this  office. 

55 — Wanted  a  line  of  cut  glass  seconds. 


THE    CONDITION     OF     BUSINESS. 


APPRAISER     BIRD     RESIGNS. 


IT  was  announced  on  Tuesday  that  Appraiser  Francis 
W.  Bird  had  forwarded  his  resignation  to  the 
President.  In  a  interview  Mr.  Bird  said:  "I  accepted 
the  office  of  Appraiser  to  reform  its  organization  and 
procedure  and  to  place  it  upon  an  efficient  business 
basis  In  doing  this  I  have  had  the  unfailing  support 
of  the  Secretary  of  the  Treasury  and  of  Assistant 
Secretary  Curtis,  with  whom  my  relations  have  been 
most  cordial.  With  the  completion  of  the  reorganiza- 
tion I  feel  free  to  resume  my  law  practice.  I  shall 
also  support  the  Progressive  movement.  That  move- 
ment represents,  as  neither  the  Republican  nor  the 
Democratic  party,  as  now  constituted  represent,  the 
principles  of  constructive  liberalism  that  are  so  vital 
to-day.  Believing  firmly  in  those  principles,  I  feel 
called  upon  to  do  my  utmost  to  support  them  through 
the  new  movement." 


THE     "LIMOGES     LIST." 


WASHINGTON,  July  22.— In  response  to  the 
protest  from  France,  the  American  Commission 
which  investigated  the  custom  duties  on  French 
china  importations  reiterated  today  its  recommen- 
dation that  there  be  abrogated  the  agreement  between 
the  United  States  and  the  Limoges  Ch;;rr/^ei-  of 
Commerce  governing  the  appraisement  of  pottery. 
The  reply  was  presented  to  Secretary  of  the  Treas- 
uary   MacVeagh,    who  will    shortly    decide    whether 


Business  continues  quiet,  and  has  been 
New  York      a     little     disappointing     in     that   the 

Southern  trade  has  not  yet  made  its 
appearance  in  as  large  numbers  as  weie  expected. 
Those  who  have  arrived  have  bought  in  fairly  good 
quantities,  and  they  speak  in  hopeful  terms  of  the 
fall  business.  To  offset  the  drawback  from  lack  of 
visitors,  mail  orders  have  been  unusually  good  for 
this  time  of  the  year. 

Some  of  the  French  houses  have  done  a  very 
good  business  This  is  attributed  to  the  desire  of 
dealers  to  obtain  stocks  before  September^first,  when 
there  is  a  possibility  of  the  abrogation  of  the  so- 
called  Limoges  list,  and  prices  may  be  uncertain  for 
a  time. 

English  importers  are  complaining  bitterly  of 
their  inability  to  get  their  orders  filled.  The 
potteries  are  extremely  busy  with  home  and  colonial 
trade,  and  American  orders  have  to  take  their  chance 
with  the  others.  Added  to  this  is  the  difficulty  of 
shipping.  This  last  phase  of  the  situation,  how- 
ever, is  slowly  quieting  down,  and  before  long  it  may 
be  confidently  expected  that  freight  will  be  moving 
readily.  


The  demand  for  German  goods  is  normal. 
Orders  are  principally  for  dinnerware,  little  call  be- 
ing made  for  ornamental  pieces. 


The  Japanese  houses  have  done  a  good  summer 
trade — some  of  them  having  been  extremely  busy — 
and  are  looking  forward  to  the  coming  of  August 
with  anticipations  of  a  large  business  for  spring 
importation. 

The  American  potteries  are  beginning  to  get 
busy,  buyers  having  already  made  their  appearance 
in  the  Western  district. 


The  glass  men  see  signs  of  reviving  trade,  and 
nearly  all  the  factories  are  now  in  blast.  Complaint 
of  low  prices  is  universal — due  to  the  keen  competition 
that  exists. 

The  lamp  trade  moves  along  steadily,  but  the 
volume  is  small.  Some  good  orders  have  been  taken, 
but  they  are  for  delivery  after  September  first  in  al- 
most every  case. 
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The  domestic  toy    business   is   fairly    good,    and 
increasing  every  day. 

Retail  trade  is  about  as  usual,  buyers  saying  that 
they  are  just  about  keepirg  their  average  for  July. 


Statistics  of  general  business  throughout  the 
country  show  that  it  is  better  than  last  year.  Crops 
are  in  excellent  condition,  owing  to  the  late  rains. 
Fruits  are  abundant,  and  the  first  shipment  of  winter 
wheat  is  of  No.  i  quality.  The  yield  is  so  large  that 
the  railroad  companies  are  ordering  new  ^cars 
and  are  rushing  all  they  can  to  the  wheat  fields  to 
prevent  a  glut.  A  spirit  of  hopefulness  is  manifest 
in  every  direction,  and  merchants  and  manufacturers 
as  well  as  farmers  are  looking  for   better  times    than 

we  have  had  since  1907. 

V» 

There  has  been  a   decided   lull   in 

Pittsburgh  and     the  orders  received  by  glass  manu- 

Vicinity.  facturers    in   the   district    during 

the    past    ten     days — due,     it     is 

claimed,  to  the  fact  that  so  many  buyers  are  away  on 

their  vacations.     The  factories  started  July  15  with  a 

lot  of  back  business  on  their  files,  and  these  will  keep 

plants  in   operation    steadily    until  the  new  business 

starts  to  come  in. 

Since    the   shops   resumed   opera- 
East  Liverpool      tions   July    15    there   has   been    a 
and  Vicinity,      marked   improvement   in    orders. 
While    it   is  admitted    that    some 
manufacturers   for   the   first   six    months  of  the  year 
have  not  come  up  to  the  volume  of  sales  for  the  same 
period  of  1911,  it  is  believed  that  orders  for   the    fall 
will  be   of  such    a   character  that  the  shortage  of  the 
first  six  months  will  be  more  than  overcome. 


IN     TOWN 


Abbreviations— c,  crockery;  g,  glass:  hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 

THE  following  buyers  have  reported  in  town    since 
our  last  issue: 

G  W  Smith,  with  The  Columbia,  hf,  Fort  Worth,  Tex. 

239  Fourth  avenue. 
J  Orlebeke,  with  H  C  Pronge  Co,  hf,  Sheboygan,  Wis. 

45  East  seventeenth. 
E  N  Smith,  with  W  L  Milner  Co,  hf,  Toledo,  O.     20 

West  Twenty-second  street. 
M  E  Lipman,  with  L  &  A  Cohen,  c,  g,  Salt  Lake  City, 

Utah.     129  West  Twenty-seventh  street. 
P  Schaeffer,  with  Adam,  Meldrum   &    Anderson    Co, 

hf,  Buffalo.     2  Walker. 
Miss    H    Goodman,  with    Lit    Bros,  hf,  Philadelphia. 

1261  Bway. 
G   W   Smith,  with  Burton    D  G    Co,  hf,  Fort  Worth, 

Tex.     239  Fourth  avenue. 
T  Barker,  with  R  H  White  Co,  hf,  Boston.     42  Union 

square. 
J  Donovan,  with  W  G  Weber,  Co,  t.  Salem,  Mass.     75 

Spring. 


E  F  Brown,  with  Crews,  Beggs  D  G    Co,  hf,  Pueblo, 

Cal.      100  Fifth  Ave. 
O  J  W  Burg,  with  The  Crescent,  hf,  Spokane,   Wash. 

225  Fourth  Ave. 
A  Josman,  with  Meier  &  Frank  Co,  hf,  Portland,  Ore. 

Albert. 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
tirst  and  fifty  cents  for  each  following  insertion  lor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

SALESMEN  WANTED— Men  who  call  on  the  house  furnish- 
^     ing,  crockery,  glass,  china,  lamp,  toy,  trunk,  bag  and  sporting 
goods  trade  in  Greater  New  York  and  vicinity,  to  handle  house 
furnishing  specialties  and  kindred  lines.      Good  opportunity  for 
live  men.     Address  N.  H.  F.  T.  E.,  this  office. 

\  A  /ANTED — First-class,  experienced  crockery  salesmen  to 
*  *  represent  one  of  the  largest  pottery  concerns  of  the 
United  States.  Only  men  whose  record  will  bear  scrutiny  and 
who  handle  a  desirable  class  of  trade  need  apply.  First-class 
goods,  variety  of  decorations,  line  popular.  In  reply  mention 
experience  and  state  volume  of  sales  past  twelve  months.  Men- 
tion territory  covered,  and  name  your  best  customers.  All 
communications  will  be  regarded  as  strictly  confidential.  Ad- 
dress Box  806,  this  office. 

\  1  /  AN  TED — An  experienced  salesman  for  cut  glass,  American 
"  *      pottery  (dinner ware,  etc.),  art  glass  shades,  domes,  lamps 
and  portables.    Must  be  well  acquainted  with  metropolitan  trade. 
Cox  &  Lafferty,  25  Park  Place,  New  York. 

\ a /ANTED— A  young  man  to  look  after  a  pressed  glass  show- 
"  '       room,  attend  to  customers  and  keep  the  place  clean.     Ad- 
dress Box  808,  this  office. 


Cut  Glass 

45  West  Broadway, 

NEW    YORK. 


JACKSON'S    SANITARY    GLASS    KNIFE 

forcutting  lemonsand  oranges  and  all  acid  fruits.  Will 
not  corrode,  'f  he  keen  cutting  edge  is  not  dulled  by 
action  of  acid  in  fruits.  Write  for  particulars  to  the 
makers, 

JACKSON    GLASS    WORKS,  Jackson,  Michigan. 

THE    MICHAELriAS    FAIR 

at  Leipzig,  Germany,  for  the  wholesale 
and  retail  trade  will  commence  on 

SUNDAY,    AUGUST    25fh,     1912, 

and  closes  Sunday,  September  15th. 

THE    SAMPLE    FAIR 

for  Ceramic,   Metal-Ware,  Luxury  and  Sporting  Articles,  etc., 
to  occupy  the  first  week  only. 

THE     LEATHER     FAIR 

will  open 

WEDNESDAY,    SEPTEMBER     11th 

and  the  FAIR  EXCHANGE  for  the  LEATHER  INDUSTRY 
will  be  held  ON  THE  SAME  DAY  [from  2  to  4  o'clock  p.m.  in 
the  large  hall  of  the  New  Exchange  on  the  Bluecherplatz. 
LODGINGS  may  be  secured  through  the  "  Verkehrsverein, 
Handelshof,  Naschmarkt." 

The  Council  of  the  City  of  Leipzig,  Germany. 

Leipzig,  Junk  8,  1912. 


H         ^n6ex    to    1\6verUsemeiits 

—  AND  — 

BUYERS'    GUIDE. 

v 

Importers  of  China,  Glassware,  etc. 

Bawo  &  Dotter 

Bassett,  Geo.  F.,  &  Co 

Bernardaud,  L.,  &  Co.,  Limoges,  France 

Bonita  Art  Co. ,  Wheeling 

Cox  &  Lafferty 

Fondeville  &  Van  Iderstine 

Guerin  Wm.,  &  Co 

Gredelue,  A.,  New  York 

Haviland  &  Co 

Haviland  &  Abbot  Company 

Haviland,  Theodore,  Company 

Porcelaines  G.  D.  A 
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Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co 

Consolidated  Lamp  &  Glass  Co.,  Coraopolis. 

Goodwin  &  Kintz  Co. ,  Winsted,  Conn 

Manhattan  Brass  Co 

Miller,  Edward,  &  Co  

Plume  &  Atwood  Mfg.  Co  

Pittsburgh  Lamp,  Brass  and  Glass  Co  

Turner  &  Seymour  Mfg.  Co 


Glassware 


Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 

Beaver  Valley  Glass  Co  ,  Rochester,  Pa 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa. 

Edge,  Thos  G 

Economy  Tumbler  Co.,  Morgan  town,  W.  Va  , 

Imperial  Glass  Co.,  Bellaire,  O 

Jackson  Glass  Works,  Jackson,  Mich , 

O'Donnell,  O.  J   

Potomac  Glass  Co , 

United  States  Glass  Co.,  Pittsburgh 

Williamsburgh  Flint  Glass  Co 


Cut  Glass 


Bush  Glass  Co. ,  Lansing,  Mich 

Bergen,  J.  D.,  Co.,  Meriden,  Conn 

Clark,  T.  B.,  &  Co.,  Honesdale  

Dor flinger,  C,  &  Sons 

Finke 

Fry  Glass  Co.,  Rochester,  Pa  .  ..  , 
Herbeck-Demer  Co.,  Hallstead,  Pa  . . . 
Ideal  Cut  Glass  Co.,  Syracuse,  N.  Y. . . 
Metropolitan  Cut  Glass  Co.,  Brooklyn. 

Mills,  Gardner  &  Co. ,  Chicago,  111 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y 
St.  Louis  Crystal  Glass  Co 


Domestic  Pottery 

Brush-McCoy  Pottery  Co.,  Zanesville,  O. . . 
Cartwright  Bros,  Co.,  East  Liverpool   ... 
Guernsey  Earthenware  Co.,  Cambridge,  O 

Mayer  China  Co.,  Beaver  Falls,  Pa 

Takito,  Ogawa  &  Co. ,  Japan 


Plateaux  and   Trays. 


Baum,  Charles 

Rohrbeck,  John  E. 


Materials 


Drakenfeld,  B.  F.,  &  Co 

Roessler  &  Hasslacher  Chemical  Co. 


Miscellaneous 


Abels  &  Co.  easels 

Albert  Henry  Co. ,  Rutherford,  N.J   

Enterprise  Enamel  Co.,  Bellaire  

National  Housefurnishing  Trade  Exhibits,  Inc  . 
Robert  Rawsthorne  Engraving  Co.,  Pittsburgh  . 
Timberlake,  J.  B    &  Sons,  Jackson,  Mich 
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GEO.  F.  BASSETT  &  CO., 

IMPORTERS    OF 

ENGLISH.  AUSTRIAN    &    FRENCH 

DINNER  WARE, 


AGF.NTS  FOR 


Burgess  &  Leigh  / 
Peart  Pottery  Co.  \ 
James  Kent 
Bassett  China,  Austria. 
A.  &  D.  China  France 
J.  B.  Touze  &  Co.     " 


England 


52  &  54  Park  Place, 
New   York. 


No.  200.     8»in.  Bowl   "Narcissus." 


The  Herbeck- 
Demer  Co., 

PRODUCERS 
OP 

HIGH-GRADE 

CUT  GLASS, 

Hallstead,  Pa. 


No  wonder  the  demand  for  floral  designs  is  growing,  when  designs 
like  the  "  Narcissus"  are  produced  at  popular  prices. 


CXUST  so  sure,  Mr.  Merchant,  as  you 
are  reading  this  paragraph,  hundreds 
of  others  would  read  your  advertisement 
if  it  occupied  this  or  any  other  space  in 
our  pages.  The  cost  is  trifling  compared 
to  the  results  attained.     Write  us  about  it. 


>TUMBLERS.< 

I  can  supply  you  with  first  quality  light 
blown  lead  glass  9  or  10  oz.  tumblers, 
with  a  handsome  floral  cutting,  at 

60c.   PER   DOZ. 

f.o.b.  factory ;  usual  charge  for  packing. 
Send  for  samples  or  illustrations. 

0.  J.  O'DONNELL.  32  Park  Place,  N.Y. 


CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    AUG.    i,     1912. 


DAVID     WESTWATER     KILLED. 


ON  Monday  last,  David  Westwater,  head  of  the  firm 
of  J.  M.  &  W.  Westwater,  Columbus,  O.,  met 
his  death  in  an  automobile  accident.  He  was  riding 
with  Herman  G.  Dennison,  son  of  the  late  Geo. 
Dennison,  and  William  S.  Stirnson.  The  former  had 
both  wrists  badly  cut,  and  the  latter  his  right  ankle 
broken.  The  car  skidded  into  a  ditch,  overturned, 
and  Mr.  Westwater  was  caught  under  it  and  instantly 
killed.      He  was  fifty-nine  years  old. 

The  firm  of  J.  M.  &  W.  Westwater  is  one  of  the 
oldest  in  the  Middle  West,  and  ranks  high  in  crock- 
ery circies.  While  John  Westwater  is  the  active  man, 
David  was  the  head  of  the  house.  He  was  a  man  of 
large  means,  and  had  many  interests  outside  the 
crockery  business.  He  leaves  a  host  of  mourning 
friends. 

AN     ENJOYABLE     DAY. 


THE  baseball  contest  on  Manhattan  Field  last 
Saturday  afternoon  resulted  in  the  complete  de- 
feat of  the  team  from  the  District  which  opposed  the 
nine  selected  from  the  employees  of  Higgins  &  Seiter. 
The  victors  wtre  more  than  a  match  for  their 
opponents.  In  fact,  they  played  as  good  a  game  as 
some  semi-professionals. 

William  Mosher  was  the  hero  of  the  day,  making 
three  home  runs.  Martin  Waxtuan  also  distinguished 
himself  as  a  circuic  runner.  Higgins  &  Seiter's 
players  gathered  in    nineteen   runs  to   the    District's 

two. 

The   latter    team    consisted    of  Messrs.    Church, 

Demars,    Bean,    Garvey,    Handy,    Crenelle,    Doctor, 

McCauly  and  Ward. 

Higgins  &  Seiter's  line-up  was  as  follows:  Geo. 
La  Coste,  B.  Ruddy,  Will  Mosher,  Martin  Waxman, 
Jack  Leahy,  Gus  Seiger,  Geo.  Green,  A.  Melville,  R. 
Grant  and  Bill  Burns.  They  are  willing  to  meet  any 
other  team  in  the  trade,  and  invite  communications 
to  L.  D.  Seixas,  their  manager. 

After  the  game  all  adjourned  to  a  near-by  restaur- 
ant for  refreshments  and  a  couple  of  hours  of  social 
enjoyment. 


A  very  large  assemblage  of  fans  turned  out  to 
see  the  game,  and  although  it  was  such  a  one-sided 
affair  the  day  was  pronounced  well  spent. 


AN     ASSURED     SUCCESS. 


AMONG  those  in  our  special  lines  who  have  already 
secured  space  at  the  Household  Show  to  be  held 
at  the  New  Grand  Central  Palace  August  22-31  are 
Bawo  &  Dotter,  L.  Straus  &  Sons,  Geo.  Borgfeldt  & 
Co.,  Pittsburgh  Lamp,  Brass  and  Glass  Co.  and  West 
moreland  Specialty  Co.  Others  are  negotiating, 
and  a  worthy  display  of  crockery,  glass  and  lamps  is 
assured. 

As  we  go  to  press  we  are  informed  that  Harry 
Cochran  has  decided  to  discontinue  his  projected  show 
at  Madison  Square  Garden  and  will  amalagamate 
with  this  exhibit.  Mr.  Cochran  has  many  exhibitors 
signed  up  which  he  is  said  to  be  turning  over  to  the 
Wyman  outfit. 


WILL  ABROGATE  THE  AGREEMENT. 


WASHINGTON,  July  30.— After  considering  the 
protests  from  France,  the  Treasury  Depart- 
ment has  decided  to  adhere  to  its  intention  of  abrogat- 
ting,  September  1,  the  agreement  between  the  United 
States  and  the  Limoges  Chamber  of  Commerce 
governing  the  appraisement  of  china  and  pottery  from 
France. 


CREDITORS     GET     BIG     DIVIDEND. 


THE  creditors  of  F.  Schultze  &  Co.,  china  and  glas-s 
dealers,  Cincinnati,  who  assigned  recently, 
have  received  80  per  cent  of  their  cl.  ims.  The 
assigned  reported  to  the  Insolvency  Court  that  he 
had  on  hand  $18,729.21,  and  the  court  granted  an 
order  to  pay  an  80  per  cent  dividend.  The  dividend 
was  paid  at  the  Central. Trust  and  Safe  Deposit  Co 
Cincinnati,  on  July  29. 


ie 


THE    CONDITION     OF     BUSINESS. 


After  many  weeks  in  which  we  have 
New   York     been  compelled  to  report  dullness,  it  is 

a  pleasure  to  say  that  at  least  one 
branch  of  the  trade  is  now  busy.  The  orders  have 
come  late,  but  they  are  here.  The  decorated  lamp 
men  are  having  a  fine  trade — and  it  is  only  the  begin- 
ning. Up  to  date  the  orders  exceed  last  year  by  an 
appreciable  amount. 

Some  good  orders,  too,  have  come  in  for  French 
china,  and  requisitions  by  mail  are  beginning  to 
assume  satisfactory  proportions.  Travelers  who  left 
a  week  or  ten  days  ago  are  doing  fairly  well,  the  de- 
mand from  Canada  in  particular  being  very  good. 


English  goods  are  beginning  to  arrive,  thus  re- 
lieving the  strain  occasioned  by  the  strikes  on  the 
other  side.  

So  far  the  demand  for  German  wares  is  moderate. 


In  domestic  pottery  business  is  opening  up  well. 


The  call  for  blown  tumblers  still  continues  in  ex- 
cess of  production,  every  factory  being  behind  its 
orders.  

Cut  glass  has  taken  a  start,  and  while  the  orders 
are  not  very  heavy  so  far,  indications  are  that  there 
will  be  a  big  demand. 

The  domestic  toy  business  is  good.  A  number 
of  buyers  are  in  the  city,  and  more  are  expected 
daily.  

The  delay  in  the  arrival  of  Southern  buyers  is 
explainable  on  the  theory  that  they  are  waiting  for 
the  opening  of  the  Household  Show  and  the  coinci- 
dent low  excursion  rates  on  the  railroads. 


Conditions  are  favorable  for  a  good  business  this 
fall.  The  crops  are  even  better  than  they  were  a 
week  ago,  and  in  this  neighborhood  at  least  the  Presi- 
dential contest  is  creating  little  or  no  excitement. 


Retail  trade  in  New  York  is  about  the  same  as 
last  year.  The  near-by  summer  resorts  have  done  a 
good  business,  and  our  reports  from  the  West  are  to 
the  effect  that  in  medium-si/,ed  qities  trade  is  a   little 


better  than  last  year,  while  in  the  larger  places  little 
or  no  gain  has  been  made. 


There  has  been    an    improvement 

East  Liverpool      in  orders  with  some  of   the    West- 

and  vicinity        ern  pottery  manufacturers,    while 

others  report  trade  as  being  more 

or  less   slow.       The    majority    of   report;,    however, 

indicate  that  fall    business  will    be    £&   good    as   ever 

experienced.      Dinnerware  is  proving   to  be  the    best 

selling  proposition,  the  specialty  lines  taking    second 

place,  and  the  toilet  lines  occupying  third  position. 


Business   in   the   glass    tiade    has 
Pittsburgh  and     been  a  bit  spotty  during    the    past 
Vicinity  week;     but    this     was     expected. 

There  is  every  indication,  how- 
ever, that  August  and  September  will  prove  two  of 
the  best  months  of  the  year.  Inquiries  are  numerous, 
and  some  of  the  order  files  are  still  fairly  well  filled. 
Salesmen  are  arranging  to  go  on  the  road  in  many 
instances,  and  some  have  already  started. 


IN     TOWN 


Abbreviation*— c,  crockery;  g,  glass:  hf,  housefurnishings, 
1,  lampi;  t,  toys;  i,  silverware. 


T 


HE  following  buyers  have  reported  in  town    since 
our  last  issue: 


H  Wonderlich,  with  J  Samuels  &  Bro,  t,  Providence, 
R  I.     41  Union  square. 

H  Salomon,  with  Rothschild  &  Co,  t,  Chicago.  215 
Fourth  avenue. 

J  R  Irwin,  with  Emery,  Bird,  Thayer  D  G  Co,  c,'g, 
Kansas  City,  Mo      396  B'way. 

Msss  E  M  Brennan,  with  Rothschild  &  Co.,  c,  g,  1, 
Chicago.     215  Fourth  avenue. 

C  Hug,  with  G  B  Peck  D  G  Co,  c  Kansas  City,  Mo. 
2  Walker. 

F  M  Taylor,  with  Maison  Blanche,  hf,  New  Orleans. 
114  Fifth  Ave. 

A  M  Nordland,  with  L  S  Donaldson  Co,  hf,  Minnea- 
polis.    2  Walker. 

O  W  Watson,  with  Daniels  &  Fisher  Stores  Co,  c, 
Denver.     56  Worth. 

H  T  Siemon,  with  Herpolsheimer  Co,  hf,  Grand 
Rapids.     York. 

M  J  Donoghue,  with  Clark  Bros,  c,  g,  Scranton,  Pa. 

Mr  Morse,  with  Davidson  Bros,  Co,  c,  g,  Sioux  City, 
la.     1261  B'way. 

S  J  Nealis,  with  Gamble-Desmond  Co,  t,  c,  New 
Haven,  Conn.     129  West  Twenty-seventh  street. 

M  D  Scott,  with  Mellon  Co,  hf,  Oklahoma  City,  Okla. 
15  East  Twenty-second  street. 

T  Barker,  with  R  H  White  Co,  hf,  Boston.  1270 
B'way. 


II 
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Ol)e  yiaw  ^ork 
Crocker?  anb  (Bias*  ^District 


THE  District  is  beginning  to  assume  a  fall  aspect. 
A  large  number  of  those  who  have  been  on 
vacations  are  back,  and  by  the  end  of  next  week  the 
season  will  practically  be  on.  New  samples  are  be- 
ing displayed,  the  warerooms  in  several  instances 
having  been  furbished  up  to  receive  them.  The 
travelers  are  arranging  for  their  trips,  and  already 
some  are  on  the  road.  While  the  summer  has  not 
yet  gone,  as  reckoned  by  the  calendar,  this  week  sees 
the  beginning  of  the  fall  trade. 

Last  spring  John  Davison  brought  out  a  service 
in  glass  having  for  a  decoration  the  Indian  Tree 
pattern  so  famousn  on  pottery.  The  wisdom  of  the 
move  is  evidenced  by  the  sales,  for  it  has  proved  a 
wonderful  success.  This  week  he  opened  another 
new  pattern  which  shows  the  water  lily  {NympJuc 
Odoratd)  in  a  new  treatment.  It  is  one  of  the  best 
designs  seen  in  a  long  time,  and  certainly  the  best 
we  have  ever  seen  of  this  particular  flower.  Mr. 
Davison,  who  arrived  from  Europe  on  Sunday, 
brought  with  him  a  few  samples  of  new  things  in 
china,  and  more  are  to  follow.  In  accordance  with 
the  progressive  ideas  of  his  factories  these  wares  are 
better  than  any  of  their  previous  productions,  and 
the  trade  have  some  mighty  attractive  goods  to  see 
when  they  come  to  market. 


Edward  Miller  &  Co.  have  just  placed  in  their 
warerooms  several  new  electroliers,  chandeliers  and 
desk  lamps.  They  are  also  carrying  a  large  line  of 
piano  lamps.  There  seems  to  be  a  revival  in  the 
demand  for  this  class  of  goods,  and  they  are  fully 
prepared  to  take  care  of  it. 

The  Guernsey  Earthenware  Co.  have  just  issued 
a  very  finely  gotten  up  catalogue  and  price-list.  The 
ware  is  shown  in  color,  and  the  prices  accompany 
each  piece.  There  is  also  a  little  history  of  casserole- 
cooking  in  America  which  makes  interesting  reading. 
Printed  on  heavy  paper  and  bound  in  a  stiff  cover, 
it  will  prove    a   valuable   adjunct    to   every   dealer's 


library.       Write    to    them    for   catalogue    No.    iooi. 
They  will  be  glad  to  mail  it  to  you. 

The  glass  samples  shown  by  J.  H.  Venon  are 
simply  great.  The  good  things  he  has  hitherto 
brought  out  are  nothing  to  compare  with  this  season's 
productions 

The  showroom  occupied  by  Wm.  Warrin  and  F. 
W.  Reichenbacher  has  undergone  great  changes 
during  the  past  week.  A  partition  now  divides  the 
room  lengthwise,  and  on  either  side  of  this  shelving 
has  been  placed  which  gives  both  greater  display 
facilities.  Mr.  Warrin's  portion  is  the  larger,  and  he 
is  having  additional  partitions  constructed  so  that 
the  Brush-McCoy  "lines  that  sell"  will  be  in  a  division 
all  to  themselves  and  be  seen  to  better  advantage. 

Reddan-Brown,  who  started  modestly  with  a 
small  space  in  room  47  Crockery  Exchange  Building 
a  year  or  so  ago,  have  now  taken  room  52,  compris- 
ing some  1,200  square  feet,  to  meet  the  growing 
demand  upon  their  services  and  to  care  for  new 
departments  contemplated  in  the  near  future 

The  Bradley  &  Hubbard  Mfg.  Co.  are  showing  a 
departure  in  lamp  bases — a  combination  of  marble 
and  brass  that  is  really  a  revival  of  a  style  in  vogue 
fifty  years  ago — long  enough  to  be  a  novelty  to-day. 
The  standards  and  the  brass  work  of  the  shades  are 
in  Louis  XV.  style,  and  are  well  executed.  They 
also  have  several  new  individual  and  adjustable 
electric  portables  which  are  not  only  attractive,  but 
useful  and  thoroughly  practical.  Like  all  their  work, 
these  new  pieces  are  finely  wrought. 

Bawo  &  Dotter':;  new  fall  lines  are  now  ready  for 
inspection.  This  old-established  hou?e  never  does 
anything  half  way,  and  when  they  say  they  have  the 
latest  things  from  Europe  on  their  tables  it  may  be 
safely  reckoned  that  they  have  the  best  as  well  as  the 
newest.     Dealers  who  will  need  holiday  goods  should 


bear  this  in  mind  They  are  also  making  a  specialty 
of  domestic  cut  glass  from  their  own  factory.  In 
addition  to  having  all  the  regular  styles  and  designs, 
they  also  make  exclusive  patterns  for  exclusive 
people. 

L.  Straus  &  Sons  have  on  display  a  line  of  metal- 
mounted  wooden  trays  that  are  not  only  pretty  and 
useful,  but  are  offered  at  exceptionally  low  prices. 
They  are  shown  in  round,  square,  oval  and  rectangu- 
lar shapes.  Some  have  glass  over  the  wood,  others 
beveled  glass  bottoms  without  the  wood,  and  still 
others  have  porcelain  bottoms,  decorated  very  prettily. 
In  addition  they  show  lines  of  metal  and  willow 
baskets  with  porcelain  bottoms.  These,  too,  are  very 
low  in  price.  Among  other  novelties  this  year  is  a 
line  of  paintings — figure  pieces,  busts,  etc  — on  metal 
after  the  style  of  Limoges  enamels,  only  very  much 
cheaper.  They  are  framed  in  dark,  polished  wood, 
and  make  handsome  ornaments. 

& 

John  Nixon,  representative  of  the  Fostoria  Glass 
Co.  in  New  York,  has  just  received  some  new  pieces 
of  the  "Rosebe"  line,  now  one  of  the  largest  lines  of 
pressed  ware  the  factory  makes,  and  one  of  the  most 
successful.  The  peculiarity  of  the  design  gives  it  a 
white,  silvery  brilliancy  not  often  seen  in  pressed 
goods, 'and  it  is  so  close  to  cut  glass  in  appearance  that 
the  ordinary  person  would  be  deceived.  The  line  in- 
cludes everything  from  a  punch  bowl  to  atootbpick- 
holder.  In  the  lamp  department  some  additions  have 
also  been  made — notably  an  octagon-shaped  base  with 
dome  shade  and  fringe.  It  is  one  of  the  best  values 
for  the  price  they  have  ever  turned  out. 

Dorflinger  &  Soos  have  put  on  sale  this  week  for 
the  first  time  one  of  the  nicest  "Tantalus"  decanter 
sets  we  have  ever  seen  The  base  is  of  polished 
mahogany,  the  standard  and  arms  nickel,  while  the 
cutting  on  the  bottles  is  of  the  highest  grade. 


Co.,  has  just  returned  from  a  trip  covering  the    glass 
and  pottery  centres  of  Ohio  and  Pennsylvania. 


AT    BOSTON. 


BUYERS  in  town  this  week  included  Frank  H.  Dun- 
more,  for  the  Shepard  Co.,  Providence;  George 
W.  Alden,  of  the  Alden  Syndicate,  Brockton ;  Charles 
W.  Smith,  with  Brown  &  Thompson  Co.,  Hartford, 
Conn.;  Frank  E.  Caldwell,  Woodsville,  N.  H. ;  F.  A. 
French,  with  B.  Barton  Co.,  Manchester,  N.  H.  ;  Mr. 
Richardson,  with  the  Clarke-Sawyer  Co.,  Worcester; 
Solomon  Goldberg,  of  B.  Goldberg  &  Son,  Lawrence. 


Thomas  Barker,  buyer  of  housefurnishings  for 
the  R.  H.  White  Co.,  is  visiting  New  York  for  a 
short  period. 

John  J.  Curry,  buyer  for  the  Hougbtori  &  Dutton 


Warren  H.  Ford,  salesman  with  Mitchell,  Wood- 
bury Co.,  has  returned  from  his  vacation  at  Salis- 
bury Beach  with  a  vivid  coat  of  tan. 


Phineas  A.  Smedley  has  opened  a  general  store 
on  Spring  street,  Williamstown. 

E.  P.  Hunt  &  Co.,  conducting  the  largest  store 
at  Great  Barrington,  have  added  several  new  depart- 
ments. 


Ex-Councilman  Walter  F.  Lufkin  has  opened  a 
variety  store  on  Summer  street,  West  Gloucester, 
carrying  among  other  goods  glassware  and  crockery 
of  the  cheaper  grades 

The  Bay  State  Novelty  Co.  has  withdrawn  its 
petition  to  do  business  under  this  name  in  Boston 
and  may  eventually  decide  upon  another  firm  name. 


The  E.  E.  Gray  Co.  has  opened  a  store  in  the 
Corey  Building,  Marlboro,  and  will  handle  large  lots 
of  the  cheaper  lines  of  crockery  and  glassware  as 
premiums. 

Samuel  S'one,  conducting  until  July  16  a  large 
business  at  Fall  River,  carrying  dry  goods,  glassware 
and  novelties,  filed  a  petition  in  bankruptcy  last 
week,  with  liabilities  of  $56,014  and  assets  of  §9,000. 
Several  trade  members  at  New  York,  Providence  and 
Boston  are  hit. 


J.  Ellery  Jameson,  of  Fort  Fairfield,  Maine,  a 
jobber  in  crockery  and  kitchenware,  filed  this  week  a 
voluntary  petition  in  bankruptcy  at  Augusta.  Lia- 
bilities, $2,850;  assets,  $400. 


BUSINESS    BRIEFS. 


A.  S.  Levin,  formerly  of  440  East  160th  street,  has 
removed  to  977  East  163d  street.  His  principal  lines 
are  cut  glass,  silver  deposit  ware,  etc. 


The  Hester  Department  Store,  Winston-Salem, 
N.  C,  was  totally  destroyed  by  fire  recently.  Loss 
$15,000.  Insurance  on  stock,  $5,500;  on  building  $7,- 
000. 

The  B.  Nugent  &  Bro.  D.  G.  Co.  will  occupy 
the  premises  at  Broadway  and  Charles  street,  St. 
Louis,  Mo.,  when  alterations  on  the  building  are 
completed. 

E.  E.  Betts,  who  conducts  an  up-to-date  variety 
store  on  Chestnut  street,  Oneonta,  N.  Y.,  has  pur- 
chased the  E.  L.  Perkins  dry  goods  business  at 
Bainbridge,  and  will  immediately  take  possession. 


1J 


MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


ON     SALE. 

A  114 — A  manufacturer  of  artificial  ferns  is  offering 
a*  a  "special"  a  full,  well-made  fern-dish  filler, 
6}4  inches,  with  four  large  leaves,  in  five-gross 
quantities  at  $27  per  gross.  He  says:  "This 
opportunity  must  be  grasped  immediately  while 
the  offer  is  good." 

A  115 — A  china  importing  house  wishes  to  close  out  a 
dinner  pattern  on  account  of  discontinuing  the 
jobbing  end  of  its  business.  The  pattern  is  on 
Ridgway's  English  porcelain,  in  green,  with  a 
gold  edge,  and  cost  $7  50  to  import.  About 
six  crates  in  stock.  Will  close  out  entire  lot, 
a  good  assortment,  at  $6.  Matchings  can  be 
imported  direct  at  $7.50.  Sample  and  list  of 
present  stock  will  be  sent  on  request. 

A  1 16 — One  crate  English  dinner  sets,  112  pieces, 
green  print  underglaze  decoration.  Standard 
assortment;  7-in.  deep  plate,  10- and  14- in.  dish. 
Well-known  maker.  Will  sell  for  $6.50  a  set. 
Regular  charge  for  package.  Sixteen  sets  in  a 
crate. 

A  1x7 — Buyers  looking  for  really  artistic  stone- 
engraved  glass  vases  at  sacrifice  prices  will  find 
them  listed  below.  The  manufacturers  bear  the 
highest  possible  reputation  for  making  glassware 
of  superior  quality.  150  stone-engraved  lead 
glass  vases — 10,  12,  14  inch.  Regular  prices  $3, 
$4  and  $5  each,  but  as  they  are  discontinuing  the 
pattern  will  let  them  goat  $1.50,  $2  and  $250. 
Quantities  to  suit  purchasers;  f  o.b.  New  York  ; 
usual  charge  for  packages. 

A  118 — Here's  a  snap  for  someone:  Regular  lead 
blown  tumblers,  made  by  a  firm  of  the  highest  re- 
putation. 

23  bbls    12  oz.  taper,    at   35c. 
18     "      17    "       "  50c. 

4  "      i2   "     Fatima        35c. 

5  "      17   "     straight       50c. 

7  "      18   "         "  50c. 

23  "  19   "  "  60c. 

24  "  20  "  "  70c. 
3  "  7]4    '*  concave,  25c. 

8  "  8    "  "  25c. 

Bbls.  50  cents;  f.o.b.  New  York.  Anyone  who 
secures  these  or  any  portion  of  them  (for  they  may 
be  bought  in  quantities  to  suit)  will  make  money. 


A  1 1 3 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  $3  a  doz.  Two  and  a  half  doz.  to  a 
bbl. ;  f.o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  tnameled  de 
coration,  30  cents  a  doz.  Usual  charge  for  bbl. 
Good  value;  worth  investigating. 

A  1 12 — 50  gross  miniature  fern  dishes  or  ash  trays  in 
fine  spun  brass  of  artistic  design,  mounted  on  cast 
brass  feet  The  retail  price  of  these  is  25  cents 
each.  They  have  never  been  sold  at  less  than  15 
cents  each  wholesale.  Will  sell  at  10  cents  each 
in  quantities  to  suit  purchaser. 

A  in — A  carload  of  cullet. 

A  no — 20  barrels  cut  glass  tumblers,  heavy  lead 
blanks,  absolutely  first  grade,  buzz  star  and  mitre 
cutting,  well  covered,  $2  75  a  doz. ;  20  barrels 
ditto  with  buzz  star,  chrysanthemun  and  mitre 
cutting,  $2.90  a  doz  Sold  only  in  barrel  lots,  12 
doz.  to  a  bbl.  Orders  for  6  doz  of  each  kind  in 
order  to  make  up  a  bbl.  will  be  accepted. 

A  103 — 52  sets  sugars  and  creams,  light  blown  glass 
with  handsome  cut  rose  design ;  worth  $6.50  a  doz. 
sets;  will  sell  at  $4. 50  to  close  out. 

A  104 — 15  doz.  champagne  glasses,  same  shape,  hand- 
some grape   design;  usual    price  $2 ;  will   sell  at 

$1.40 

A  107 — For  delivery  during  July  500  12-inch  mirror 
plateaux,  45  cents  each;  300  10  in.  ditto,  35  cents 
each;  500  8-in.  ditto,  25  cents  each.  All  nickel- 
plated  rims  and  beveled  mirrors. 

A  76 — A  Western  potter  is  offering  100-piece  dinner 
sets,  Western  composition — no  soup  tureen — 
every  piece  gold-lined,  with  four  spray  decoration, 
either  plain  or  scalloped  shaped,  at  $4.75  per 
set.     Usual  charge  for  packing  and  freight. 

A  96 — 150  12-inch  mirror  plateaux  at  $8.40  per  doz. 
36  14-inch  mirror  plateaux  at  $12  per  doz.  All 
have  beveled  glasses  and  polished  silver  finished 
frames  on  high  feet.  These  are  particularly 
good  value,  and  as  there  is  only  a  small  quantity 
speedy  action  is  advi&able.  Quantities  to  suit 
buyer. 

A 105 — One  of  our  subscribers  writes  as  follows: 
"  Wishing  to  lower  our  stock  before  inventory  is 
taken,  we  make  the  following  offer  on  336  pieces 
of  cut  glass,  all  cut  on  the  best  blanks  by  skilled 
workmen.  Our  best  wholesale  price  on  this  lot 
is  $457.60,  but  under  the  circumstances  we  will 
close  it  out  for  $329  net  cash."  The  lot  contains 
140  8-inch  berry  bowls,  45  5-inch  comports,  60 
3-lip  oils,  30  6  x  10  comports,  17  5^  inch,  20  6^- 
inch,  and  24  7^-inch  comports,  hollow  stem. 
The  bowls  are  cut  on  figured  blanks  and  the  rest 
on  plain  blanks.  The  patterns  are  good.  An 
A  1  bargain  for  a  sale.  Regular  barrel  charges. 
F.o.b.  factory. 

A  100 — An  agent  is  closing  out  a  line  of  pressed  and 
blown  glass  tumblers  for  the  receiver  of  a  glass 
company.  Particulars  on  application  at  this 
office. 


A109 — An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz.,  wilh  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  106  —  15  cases  of  Austrian  china.  Plates,  4^, 
5,  6l/2  and  7^  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 
A  108— This  special  offer  of  good  selling  assortments 
of  fine  red  Japanese  china,  with  Geisha  Girl  de- 
coration, at  85  cents  a  doz  ,  is  sure  to  be  snapped 
up  quickly,  so  we  advise  those  desiring  a  case  or 
two  to  write  quickly.  There  are  only  30  cases  to 
be  had.  The  following  articles  comprise  an 
assortment: 

6  3  piece  sets. 

6  chocolate  sets. 

6  berry  sets  with  10-in.  bowl 

24  6-in.  nut  bowls. 
9  sugars  and  creams. 

12  powder  boxes. 

12  hair  receivers. 

12  pickles. 

12  milk  jugs. 

12  rose  jars. 

36  6-in.  plates. 

36  5-in.  plates. 

72  tea  cups  and  saucers 

12  oatmeal  bowls. 
Total,  360  pieces   assorted,  packed    in    one  rase. 
Price  $25.50  per  assortment. 

A  102—200  electric  portables,  16-inch  leaded  glass 
panel  shades,  green  with  amber  and  red  border, 
or  amber  background  with  green  and  red  border 
Finished  in  verde  or  regular  brushed  brass. 
The  regular  price  of  these  is  $8.60.  In  order 
to  close  out  the  line  they  are  offered  at  $6.25 
delivered  anywhere  between  Chicago  and  Boston, 
with  no  charge  for  package.  Will  be  sold  in  lots 
of  12  or  more.  When  all  gone  cannot  be  dupli- 
cated at  this  price. 


MERCHANDISE    WANTED. 

62 Two-  or  three-light    electric  lamps,  wired, 

21  to  27  inches.  Brass  or  verde  finish, 
round  or  square  base,  complete  with  top  for 
cut  glass  shades.  Can  use  quantity  if  price 
is  right. 

63 A  firm  is  in  the  market  for  cut  glass  seconds 

and  common  seconds  tableware.  Send  par- 
ticulars. 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

59 — One  of  our  readers  is  in  the  market  for  a 
quantity  of  chocolate  cups  with  an  adver- 
tisement upon  them.  Particulars  may  be 
had  by  application  at  this  office. 

55_Wanted  a  line  of  cut  glass  seconds. 


AT     CHICAGO. 


I^HE  feature  of  the  week  was  the  arrival  of  numer- 
ous merchants  from  distant  points  10  purchase 
their  line  of  Christmas  toys  and  novelties.  These 
merchants  are  coming  a  trifle  earlier  this  year  and 
buying  more  heavily  than  in  many  seasons.  Without 
exception  they  had  only  the  most  optimistic  reports 
to  give  concerning  their  particular  sections  of  the 
country.  Toys  and  novelties  are  being  shown  in 
more  variety  then  ever  before.  Making  especially 
attractive  displays  are  Bawo  &  Dotter,  Louis  Wolt  & 
Co.,  Marshall  Field  &  Co  ,  Carson,  Pirie,  Scott  &  Co. 
John  V.  Farwell  &  Co.,  and  Geo.  Borgfeldt  &  Co. 

• 

With  liabilities  of  $78,769  96  the  Stan  ard- 
Gillette  Light  Co  ,  9  West  Michigan  street,  has  gone 
into  involuntary  bankruptcy.  Assets  total  $53,191.10, 
of  which  $37,185.71  are  insurance  policies.  The 
stock  on  hand  is  listed  at  $4,000.  There  are  hundreds 
ot  creditors.  Gillinder  &  Co.,  who  have  a  claim  of 
$163.49,  were  instrumental  in  bringing  about  the 
appointment  of  a  receiver.  Among  others  caught  in 
the  failure  are  the  Macbeth-Evans  Co.,  $1,111.02; 
Peerless  Light  Co.,  Chicago,  §1,252.62;  Consolidated 
Lamp  and  Glass  Co.,  Coraopolis,  O.,  $107.25  ;  J.  Shep- 
ard  Clark  &  Co.,  $298.87;  Gill  Bros.  Co.,  Steuben- 
ville,  O.,  $108.42. 

Among  out-of-town  dealers  here  the  past  week 
were  C.  N.  Ware,  Quincy,  111. ;  W.  I.  Chapman,  Des 
Moines,  la.;  A.  L.  Shader,  Lincoln,  Neb  ;  J.  E.  Frit- 
ton,  Topeka,  Kas. ;  J.  E.  Marr,  Hamilton,  O. ;  A.  N. 
Halton,  Memphis,  Tenn. ;  L.  R.  Stoner,  Chattanooga, 
Tenn. ;  J.  C.  Hams,  Rapid  City,  S.  D. ;  A.  Flaaten, 
Duluth,   Minn. 

H.  E.  Spicer,  buyer  for  J.  .Hopp  &  Co.,  Ltd., 
Honolulu,  was  in  Chicago  recently  and  placed  orders 
for  art  lamps  and  accessories.  Mr.  Spicer,  who  is  now 
in  New  York,  expects  to  return  to  Honolulu  about 
September  1. 

R.  S.  Cook,  crockery  jobber,  Cedar  Rapids, 
Iowa,  spent  several  days  in  Chicago  the  past  week. 

*  * 

Paul  Fueslein,  with  Bawo  &  Dotter,  has  returned 
from  his  Eastern  vacation. 

»      • 

Through  the  recent  failure  of  the  Alexander 
Carpet  and  Furniture  Co,  2040  South  Wabash  avenue, 
a  number  of  pottery  firms  were  hit  for  small  amounts, 
These  were  the  East  Liverpool  Pottery  Co.,  Mosaic 
Art  Shade  Co.,  Chicago,  and  the  New  Jersey  China 
Co.,  Trenton.     All  these  accounts  were  less  than  $100. 

•  • 

Bauman  &  Co.,  dealers  in  jewelry  and  cut  glass, 
have  just  leased  the  store  on  the  northeast  corner  of 
Monroe   and   State    streets  for   ten   years  at  a  term 


»s 


rental  of  §jco,ooo.     This  is  one  of  the  most  prominent 

corners  in  the  city. 

•  « 

C.  L.  Lamb,  president  of  the  Goshen  Novelty 
and  Brush  Co,  Goshen,  Ind.,  makers  of  lighting 
fixtures,  was  in  the  city  last  week.  His  firm  had  an 
excellent  display  at  the  recent  furniture  exposition. 

•  • 

The  arrival  of  the  three-quarter  century  mark  in 
Chicago's  commercial,  industrial  and  educational 
progress  is  to  be  marked  by  a  big  "Made  in  Chicago" 
show  to  be  held  October  5  to  13  at  the  Coliseum,  at 
which  salesmen  will  be  on  hand  to  demonstrate  and 
sell  goods  to  visitiug  merchants.  This  is  not  to  be 
confused  with  "Made  in  Chicago"  week  to  be  held 
here  August  12  to  17,  and  which  is  primarily  for  the 
education  of  the  consumer. 

•  • 

The  Crown  Novelty  Co.,  manufacturers  of 
plateaux  and  gas  and  electric  portables,  have  moved 
from  their  old  factory  on  Washington  Boulevard  to 
their  big  new  building  at  1719  West  Van  Bnren 
street. 


those  with  whom  they  do  business,  but  those  which 
so  far  are  not  on  their  lists.  They  will  be  gone  about 
three  months,  expecting  to  reach  New  York  by  the 
end  of  August  and  to  return  home  early  in  Novem- 
ber. 

The  California  China  Mfg.  Co.  has  been  incor- 
porated in  Los  Angeles  with  a  capitalization  of  $50,- 
000  by  E.  W.  Gillett,  A.  Brand,  Nellie  E.  Gillett,  T. 
Dittell  and  F.  H.  Adams. 


Geo.  Bockman,  who  is  associated  with  B.  F. 
Heastand  at  the  San  Francisco  branch  of  the  Fostoria 
Glass  Co. ,  is  enjoying  his  vacation  this  week.  Mr. 
Heastand  has  been  on  the  sick  list  s:nce  his  return 
from  the  Hawaiian  Islands. 


The  Anglo-American  Importing  Co.  has  re- 
cently taken  on  the  line  of  electric  portables  of  Edward 
Miller  &  Co.,  Meriden,  Conn. 


Max  Merten,  of  the  American  Import  Co.,  is  now 
in  Europe  assisting  the  company's  resident  buyers  in 
selecting  sample  lines  for  the  coming  year. 


SAN    FRANCISCO    AND  THE     COAST. 


T 


HE  crockery    and   glass  business  is  about  normal 
for  this  time  of  the  year. 


LIVERPOOL     EXPORTS. 


J.  Lee  Richards,  manager  of  the  crockery  and 
household  department  at  Hale  Bros.,  will  leave  for 
the  Eastern  markets  soon  after  paying  a  visit  to  the 
company's  stores  in  San  Jose  and  Sacramento,  for 
which  he  also  does  the  buying.  He  will  make  special 
purchases  for  the  removal  sale  which  will  be  held  be- 
fore the  move  into  the  new  building,  and  also  buy 
stock  for  the  new  store. 


R.  C.  Altschul,  representing  Himmelstern  Bros., 
has  returned  to  headquarters  after  a  short  trip  on  the 
road. 

J.  Sorenson,  of  the  Sorenson  Co.,  has  just  re- 
turned from  an  automobile  trip  with  his  family  to 
Lake  Tahoe. 

A.  M.  Armer,  of  Lehrberger  &  Armer,  is  home 
from  a  successful  trip  in  the  southern  part  of  the 
State.  

C.  L.  Hunt,  representing  Hunt  &  Mclntyre.  of 
St.  Louis,  Mo.,  has  opened  a  branch  at  178  Howard 
street,  Spokane,   Wash. 


W.  R.  Nieper,  merchandise  manager  of  the 
Dohrmann  Commercial  Co.,  and  John  Lindenmayer, 
department  manager  of  the  John  Breuner  Co.,  plan 
to  leave  this  week  on  a  trip  across  the  United  States 
for  the  purpose  of  visiting  all  the  factories — not  only 


From  David  Inglis  &  Co.'s  Circular. 
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Glassware,  Toy,  Bric-a-Brac,  Fancy  Goods  and  allied  trades, 

~publlsl)e&  TEvcry  75^ur56ay 

BY 

WHITTEMORE    &     JAQUES,    Inc., 

92  West  Broadway,  New  York, 

EDITORIAL  ROOMS:  MECHANICAL  DEPT: 

TEL.  5092  BARCLAY.  TEL.  5086  BARCLAY. 

Subscription  Rates,  Invariably  in  Advance-. 

United  States  $2.oo 

Canada 3.00 

All  other  foreign  countries  in  the  postal  union 4.50 

Single  copies 10 

In  remitting  subscriptions  please  send  Postal  Money  Order. 

Make  all  checks  and  drafts  payable  to  Whittemore  &  Jacques, 
Inc.  Out-of-town  checks  should  bear  the  words  "With  New 
York  Exchange." 

Papers  will  be  sent  until  a  specific  order  to  stop  is  received, 
which  order  to  be  valid  must  be  accompanied  by  a  remittance 
sufficient  to  cover  any  arrearage. 

SPECIAL  NOTICE. 

Advertisers  desiring  to  change  the  form  of  their  advertise- 
ments should  have  new  copy  in  this  office  not  later  than  Saturday 
of  the  week  preceding  the  date  of  issue. 

Entered  at  New  York  Post  Office  as  Second-Class  Matter. 


NEW    YORK,  AUG.   1,  1912. 


YOU      CAN'T      SELL      GOODS      IF      YOU 
HAVE     THEJ1     TO     SELL. 


DON'T 


THAT  there  will  be  a  very  large  aggregation  of 
buyers  in  New  York  the  last  two  weeks  of  the 
month  is  certain,  and  that  they  will  buy  is  a  foregone 
conclusion.  Every  buyer  in  the  country  needs  goods, 
and  if  they  had  their  way  there  would  be  enough 
purchased  to  clean  out  the  market.  But  the  merchan- 
dise men  have  to  be  reckoned  with.  It  is  the  busi- 
ness of  these  autocrats  to  see  that  stocks  are  kept 
low,  which  may  be  good  policy  with  goods  that  can 
be  had  on  demand,  but  it  seems  as  if  they  had  yet  to 
learn  that  clay  wares  require  months  for  production, 
and  that  even  if  the  manufactureres  were  willing 
they  are  unable  to  carry  stock  for  the  retailer  to  any 
great  extent.  As  they  are  not  mind  readers,  they 
do  not  know  what  will  be  called  for.  Still,  they  use 
their  best  endeavors  to  keep  their  stocks  up,  and 
have  a  right  to  expect  that  buyers  will  anticipate 
their  wants.  Some  of  the  latter  are  very  unreason- 
able. Only  this  week  a  large  order  was  sent  to  an 
importing  house  asking  for  delivery  September  1 — an 
impossibility.  November  1  would  be  a  short  time  for 
the  factory  to  fill  the  order. 

The  trade  is  in  a  healthy  condition.  Failures  are 
few  and  far  between,  and  for  small  amounts.  While 
this  speaks  well  for  the  conservative  methods 
employed,  at  the  same  time  business  has  been  small. 
Overhead  charges  have  increasec1,  and  consequently 
profits  have    not   been   great.     Those   who   had   the 


pluck  to  lay  in  good  stocks,  and  thus  were  able  to 
supply  their  customers,  have  been  the  successful  ones. 
Having  goods  to  sell,  they  have  sold  them,  and  are 
consequently  better  off  than  those  who  were  timorous. 


HIS     riOST     POWERFUL     ALLY. 


ONCE  in  a  while  a  manufacturer  tells  us  that  his 
business  won't  stand  advertising,  or  that  his 
trade  is  not  big  enough  to  warrant  the  expenditure, 
or  that  anyway  he  has  never  succeeded  in  tracing 
beneficial  effects  from  former  experiments. 

Such  a  man  has  not  given  the  subject  of  intelli- 
gent advertising  serious  thought,  and  has  not  troubled 
to  get  a  grip  on  the  silent  work  that  bis  irregular  ad- 
vertising may  have  done  for  him. 

Even  if  business  is  booming,  and  the  bank  book 
is  in  robust  health,  the  possibilities  of  judicious  ad- 
vertising cannot  be  ignored. 

The  progressive  merchant  of  to-day  can  no  more 
afford  to  hold  up  his  advertising  than  he  can  afford 
to  neglect  what  may  at  first  appear  to  be  the  more 
vital  details  of  his  business. 

The  manufacturer  who  expects  continued  busi- 
ness growth  without  advertising  is  like  the  individual 
who  won't  draw  to  two  pairs — he  misses  the  chance 
of  a  full  hand. 


PERSONAL; 


ONTRARY  to  his  usual  custom,  "Jack" 
French  has  not  gone  out  of  the  city  for  his 
vacation,  but  is  taking  in  some  of  the  places 
which  help  to  make  New  York  the  greatest 
v^.  summer  resort  in  the  world.  Jack  likes 
company.  He  wouldn't  give  two  pins  to  go  anywhere 
without  a  companion,  and  one  night  last  week  he  in- 
vited "  Jim  "  Temple  to  go  to  Coney  Island  At  the 
Steeplechase  there  is  a  tilting  walk  which  is  a  little 
hazardous  to  the  uninitiated,  and  right  after  a  blast 
air  is  encountered  that  plays  havoc  with  straw  hats 
and  women's  skirts.  Watching  the  antics  of  people 
who  essay  these  "stunts"  is  one  of  the  amusements 
of  the  place,  and  seats  are  provided  for  that  purpose. 
When  French  and  Temple  reached  the  walk  the  lat- 
ter balked,  and  said  he  would  meet  French  on  the 
other  side.  Jack  made  the  trip,  but  couldn't  find  his 
friend  afterwards.  He  hunted  for  an  hour,  and  then 
in  disgust  went  home.  Temple  also  hunted  unsuccess- 
fully and  finally  left  for  home.  They  took  the  same 
train  back,  but  didn't  know  it  till  the  next  day. 

Miss  Sarah  Korouberg,  for  the  past  ten  years  in 
the  import  department  of  Morimura  Bros.,  is  to  be 
married  August  11.  The  fortunate  man  is  Nathan 
Rogin,  of  this  city.     "Miss  Sarah"  is   well  known   to 


»? 


all  the  principal  dealers  in  the  line,  and  will  be  greatly 
missed  by  them,  for  she  has  aided  buyers  in  number- 
less ways — looking  after  their  orders,  photographing 
samples  for  them,  and  making  herself  generally  of 
service. 

E.  F.  Anderson,  of  Geo.  F.  Bassett  &  Co.,  who 
has  been  abroad  arranging  for  new  goods,  sailed  for 
home  on  the  Cedric,  leaving  July  25.  He  is  due  to 
arrive  on  Saturday. 

Henry  Meyer,  buyer  for  the  Sperry  &  Hutchinson 
Co.,  left  New  York  on  Sunday  night  for  a  ten  days' 
trip  through  the  pottery  and  glass  districts  of  the 
West  to  place  orders. 

Chas.  E.  Cardon  left  on  Sunday  night  for  a  three 
weeks'  trip  through  Canada  with  new  lines  from  J. 
H.  Venon. 

Alfred  Moment,  who  has  been  visiting  the  factory 
of  M.  Redon,  whom  he  represents  in  New  York, 
came  home  on  the  Philadelphia,  arriving  Sunday. 
He  bad  his  family  with  him,  and  took  his  vacation  at 
a  noted  seaside  resort  near  Bordeaux. 


A.  M.  Ferris,  with  Cox  &  Lafferty,  is  back  from 
a  vacation  spent  at  Webb  Lake,  Maine.  He  was 
fourteen  miles  from  a  railroad,  and  spent  most  of  his 
time  fishing.  He  took  trout  and  bass,  but  was 
unable  to  get  salmon,  the  fish  he  most  desired.  The 
weather  was  clear,  but  cold,  fires  being  necessary. 

Jos.  H.  Sannoner,  with  Keith  &  O'Brien  Co.,  Salt 
Lake  City,  Utah,  has  been  in  the  city  for  the  past  ten 
days  buying  quite  extensively.  He  will  return  West 
the  early  part  of  next  week. 

Arthur  Selby,  of  the  Emporium,  San  Francisco, 
wbo  was  in  the  market  this  week  and  part  of  last 
placing  orders,  has  returned  to  the  Coast. 

John  C.  Fisher,  with  Louis  Wolf  &  Co.,  "has  been 
and  gone  and  done  it."  The  event  occured  July 
nth,  but  the  news  has  only  just  leaked  out.  The 
young  lady  was  formerly  of  Norristown,  Pa.  Congrat- 
lations  are  in  order. 

Walter  Edward  Kittel,  son  of  the  late  Joseph  J. 
Kittel,  once  a  prominent  crockery  importer  in  this 
city,  has  been  thrilling  the  people  of  Seattle,  Wash., 
by  his  daring  flights  as  an  aviator.  He  was  known  in 
Seattle  as  Walter  Edwards,  and  his  identity  was  not 
disclosed  until  one  day  last  week,  when  a  friend  met 
him  and  addressed  him  by  his  right   name.     He   has 


persistently  refused  to  discuss  the  reason  for  his  use 
of  another  name,  but  is  known  to  have  advanced 
ideas  on  sociology  and  an  antipathy  to  the  ways  of 
modern  society.  Mr.  Kittel  was  at  one  time  vice- 
president  of  the  United  States  Exchange  Bank  of 
New  York,  which  went  into  liquidation  in  1907. 

W.  Q.  Wilcox,  office  manager  for  W.  S.  Pitcairn, 
returned  to  business  this  week  after  spending  a  very 
pleasant  vacation  among  the  beauty  spots  of  New 
Jersey  and  Pennsylvania. 

E.  R.  Thieler,  who  returned  from  his  annual 
visit  to  European  headquarters  a  week  or  so  ago, 
looks  as  though  he  had  enjoyed  the  trip. 

E.  A.  Unger  returned  on  Friday  last  from  his 
New  England  territory  with  a  full  order  book. 

Mr.  Harris,  accompanied  by  his  lady  assistant,  is 
in  the  market  buying  lamps  for  Marshall  Field  &  Co., 
Chicago. 

W.  Bleesing,  with  the  Burley  &  Tyrrell  Co., 
Chicago,  was  buying  French  china  in  New  York  on 
Monday. 

Mr.  Ascher,  of  the  Frontier  Supply  Co.,  Frontier, 
Wyoming,  is  in  town  buying. 

J.  M.  Lewis,  president  of  the  Consolidated  Lamp 
and  Glass  Co.,  Coraopolis,  Pa  ,  was  a  New  York 
visitor  this  week,  in  conference  with  Wm.  D.  Dough- 
erty, his  representative  in  this  city. 

N.  L.  Clark,  buyer  of  china  for  the  D,  H.  Holmes 
Co.,  New  Orleans,  arrived  in  the  city  Thursday.  He 
is  registered  at  the  Latham. 


HOW  TO  KEEP  THE  NAILS  CLEAN. 


CLEAN  hands  are  essential  at  all  times,  and  particu- 
larly when  showing  goods.  Unpacking  crockery 
is  dirty  work,  and  when,  as  is  so  often  the  case,  a 
salesman  is  called  from  this  task  to  wait  on  a  custom- 
er, he  rarely  has  time  to  do  more  than  superficially 
wash  his  hands. 

Before  starting  on  any  work  where  the  nails  are 
likely  to  become  dirty,  scrape  a  piece  of  soap  with 
the  nails  until  the  spaces  under  them  are  well  filled. 
When  the  hands  are  washed  a  pen-knife  will  quickly 
remove  the  soap  from  the  nails,  and  the  whole  hand 
will  be  clean. 
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factories. 


Pittsburgh  and 
Vicinity. 


Secretary  W.  H.  McNangher,  of 
the  Pittsburgh  Lamp,  Brass  and 
Glass  Co.,  says  that  reports  re- 
ceived during  the  past  week  from 
all  parts  of  the  country  indicate  an  unusually  heavy 
fall  business.  So  sure  is  the  company  of  this  that  all 
its  plants  are  being  operated  full  time  and  every  pre- 
paration is  being  made  for  the  rush  at  an  early  date. 


The  Consolidated  Lamp  and  Glass  Co.  displayed 
in  its  Pittsburgh  office  last  week  a  new  line  of  gas 
and  electric  shades  in  eighty-five  different  shapes  and 
treatments,  the  most  novel  being  the  "  Emerald 
Green  "  and  '  'Mauve. "  There  are  also  eight  different 
cuttings  on  shades.  The  Consolidated  plans  to  show 
the  most  extensive  line  of  lighting  glassware  in  its 
history  this  fall.  

W.  W.  Lang,  manager  of  the  Pittsburgh  office  of 
Kinney  &  Levan,  and  also  resident  representative  of 
the  McKee  Glass  Co  ,  is  touring  bis  territory  in  a 
new  automobile,  accompanied  by  Mrs.  Lang  and  a 
lot  of  samples  and  catalogues. 


Swaney  Hall,  Eastern  sales  manager  for  the  L. 
E.  Smith  Glass  Co.,  Mt.  Pleasant,  Pa.,  stopped  in  the 
district  this  week  on  his  way  home  to  spend  a  two 
weeks'  vacation.  "New  England  territory  is  in  good 
shape,"  he  said,  "I  secured  business  in  every  town  I 
struck." 

Construction  of  the  new  plant  at  Brilliant,  O.,  of 
the  Pennsylvania  Glass  and  Mfg.  Co.  is  progressing 
rapidly,  and  it  is  expected  to  be  placed  in  operation 
about  August  15.  Operatives  are  now  being  secured, 
and  a  long  line  of  molds  has  already  been  obtained. 


New  catalogues  of  display  jars  and  sample  bottles 
are  being  mailed  the  trade  this  week  by  Ripley  &  Co. 
Another  is  being  prepared  which  will  show  the  com- 
plete tableware  lines. 

Judging  from  the  manner  reservations  are  being 
made  at  the  Ft.  Pitt  Hotel  for  glass  and  pottery  ex- 
hibits next  January,  there  will  be  the  biggest  exhibi- 
tion  in    Pittsburgh    ever   knows.     W.    C.    Pattison, 


assistant  general  manager  of  the  hotel,  says  that  he  is 
surprised  at  the  number.  Several  exhibitors  who 
last  January  were  quartered  elsewhere  have  made 
reservation?  at  the  Pitt  for  next  season.  The  500- 
room  addition  will  be  completed  early  in  October. 


The  demand  for  soda  fountain  glassware  is  on 
the  wane.  The  bulk  of  the  business  has  been  shipped 
for  this  season,  so  far  as  real  heavy  orders  are  con- 
cerned, and  what  new  business  is  being  received  is 
only  for  small  quantities.  Soda  tumblers  had  a  big 
sale  this  season,  the  demand  being  the  heaviest  ever 
experienced. 

The  plant  of  the  McKee  Glass  Co  ,  Jeannette, 
Pa.,  resumed  operations  in  full  July  22,  and  every  de- 
partment is  going  to  capacity. 


Harry  A.  Ross,  sales  manager  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  is  spending  a  fortnight 
in  the  Eastern  territory,  visiting  Philadelphia,  New 
York,  Boston,  and  other  points. 


Mr.  Goodwin,  buyer  for  the  Memphis  (Tenn  ) 
Queensware  Co.,  was  in  the  district  last  week  placing 
business  for  immediate  and  future  shipments. 


In  addition  to  the  six  new  lines  of  display  jars 
being  shown  by  the  United  States  Glass  Co.,  three 
new  "odd  "  jars  are  on  view.  The  demand  for  the 
entire  lines  has  been  brisk,  the  expectations  of  the 
company  having  been  exceeded. 


A  steady  improvement  in  orders  for  lamps  is  re- 
ported by  the  manufacturers  of  this  district.  South- 
ern, Western  and  Northwestern  trade  on  these  lines 
has  been  about  up  to  normal. 


William  Patterson,  sales  manager  for  the  Star 
City  Glass  Co.,  and  Henry  Knoblock,  a  former  pottery 
manufacturer  of  East  Liverpool  and  now  manufactur- 
ing household  specialties  in  this  city,  left  last  week 
for  the  Pacific  Coast.  They  will  go  by  the  northern 
route  and  return  via  the  southern. 
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TEast  ano  Wist 


Pottery     manufacturers     in      the 
East  Liverpool     West  have  had  considerable    trou- 
and  Vicinity,      ble  of  late  with   buyers  who   have 
tried    to   use   sharp   tactics   in   an 
effort  to  lower  prices.     A  recent  instance  is  that  of  a 
small  buyer  from    Pittsburgh  who   visited    a   pottery 
and  offered  to  buy  ioo  dinner  sets  at  a   price  far   be- 
low cost  of  manufacture,  making  the  statement    that 
another  pottery  had  offered  a   certain    low   discount. 
When  the  business  was   refused    the   buyer   went   to 
another   manufacturer   and   declared    that   the     first 
one  visited  offered  the  low  discount.     He  failed  again , 

as  a  matter  of  course. 

•  * 

John  P.  Curry  is  making  his  first  Southern  trip 
for  the  West  End  Pottery  Co. 

•  • 

Demand  for  the  new  "Isabelle"  treatment  on  the 
"Princess"  shape  of  the  Smith-Phillips  China  Co., 
put  on  the  market  a  few  weeks  ago,  has  been  such 
that  the  company  will  soon  have  to  order  additional 
editions  of  the  "decal."  This  plant  is  being  oper- 
ated in  full.  All  salesmen  are  on  the  road,  and  there 
is  every  indication  that  fall  business  will  be  heavier 
than  last  year. 

Among  the  buyers  here  last  week  were  Mr. 
Irwin,  with  Emery,  Bird  &  Thayer  Dry  Goods  Co  , 
Kansas  City;  and  Miss  E.  M.  Brennan,  with 
the  Rothschild  store,  Chicago. 

•  • 

Quite  a  number  of  inquiries  are  being  received 
by  pottery  manufacturers  for  specials  which  are 
desired  for  immediate  shipment.  People  asking  for 
rhese  lines  want  to  push  trade  a  bit,  and  are  anxious  to 
have  leaders  in  the  pottery  departments. 

•  • 

All  plants  of  the  Homer  Laughlin  China  Co.  are 
being  worked  about  to  capacity. 

•  * 

The  consolidation  of  the  plant  of  the  New  Castle 
China  Co.  with  that  of  the  Shenango  Pottery  Co.  at 
New  Castle  will  result  in  the  Shenango  company 
becoming  one  of  the  largest    manufacturers  of  vitre- 


ous hotel  china  and  restaurant  ware  in  the  United 
States.  It  is  the  intention  of  the  company  to  increase 
its  lines  as  early  as  possible.  The  acquired  plant  is 
being  rapidly  renovated  and  improved,  and  within  a 
few  weeks  will  be  in  active  operation. 

*  • 

S.  A.  Royce  has  started  through  the  Middle 
West  territory  for  the  Warwick  China  Co.,  Wheeling, 
W.  Va.  Business  with  this  company  is  gradu- 
ally increasing,  although  the  orders  during  July  were 
not  as  heavy  as  hoped  for.  General  Manager  C.  E. 
Jackson  says  that  the  special  underglaze  patterns 
furnished  by  the  concern  give  an  individuality  to  the 
ware   not   possessed   by   any   other   line   of    similar 

character. 

*  # 

Harold  H.  Knowles  has  started  an  action  in  the 
Lisbon  (O.)  courts  against  Clark  E.  Firestone  and 
Ross  W.  Firestone,  bankers  of  Lisbon,  to  recover 
forty-one  shares  of  stock  of  the  Potters'  Mining  and 
Milling  Co.,  of  this  city.  The  petition  asserts  that 
the  stock  has  a  market  value  of  $150  per  share,  and 
the  court  is  asked  to  order  the  re-transfer  of  the 
stock  to  Mr.  Knowles  or  give  judgment  against 
Clark  Firestone  for  $6,840  and  against  Ross  Firestone 

for  $540. 

*  » 

All  departments  of  the  Globe  Pottery  Co  resumed 

in  full  Monday. 

*  * 

Floods  in  the  Ohio  River  caused  a  break  in  the 
mains  of  the  Ohio  Valley  Gas  Co.  during  the  latter 
part  of  last  week,  with  the  result  that  every  pottery 
on  the  line  was  put  to  much  inconvenience.  Kilns 
being  fired  had  to  be  turned  out,  and  re-started  when 
the  gas  "came  on"  again.  In  these  instances  the  gas 
company  gives  the  manufacturers  no  rebate. 


The  Board  of  Trade  here  has  secured 
Scio,  O.      for  Scio  the  location  of  a  $75,000  pottery. 

The  building  will  be  100  by  500  feet  and 
the  first  manufacturing  plant  in  this  little  college 
town. 
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IMPORTS     AT     NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
July  80.  1U12. 

ANTWERP 
79  packages  glassware B  Guotttl 


20 
18 
25 
2 
85 
11 
85 
16 
2 

102 
93 
89 
21 
23 

118 
97 

113 
51 


"  A  Berger  &  Co 

C  J  Dierckx  &  Co 

"  Miscellaneous  Order 

earthenware L  D  Bloch  &  Co 

"  L  Straus  &  Sons 

"  OGoez 

"  Koscherak  Bros 

Frank  &  Co 

"  ....         DeKe3ser&Co 

"  Ueo  Borgteldt  &  Co 

Miscellaneous  Orders 

china  ware Strobel  &  Wilken  Co 

toys B  Illf  elder  &  Co 

G  W  Travers 

C  B  Rouss 

•« Bawo  ft  Dotter 

Strobel  &  Wilken  Co 

"         . .    ....    ..    Miscellaneous  Orders 


BKKMISN 


12  packages  chinaware. 

108        -         toys  

2        "  "         


Strobel  &  Wilken  Co 

•  (  14 

..GeoBorgfeldt  &  Co 


COPENHAGEN 
22  packages  earthenware Bawo  &  Dotter 

13  "         glassware  Fenesterer  &  Rune 

202         "         Toys Geo  Borgfeldt  &  Co 

FIUME 
64  packages  glassware L  Straus  &  Sons 

SOUTHAMPTON 

24  pac:  ages  chinaware  AG  Moment 

14  «•  "  C  L  Dwenger 

1         "  "  ...  Miscellaneous  Orders 

GLASGOW 

19  packages  glassware  H  A  Rogers  &  Co 

HAVRE 

61  packages  chinaware  Wm  Guerin  &  Co 

12        "  "  C  L  Dwenger 

20  "  "  L  Mraus  &  Sons 

11        "  '•  Miscellaneous  Orders 


2  packages  glassware 
14 
15 
18 
21 
70 
22 

7 

27 

25 

144 

88 


HAMBURU 

Fensterer  &  Rut  e 

L  Straus  &  Son  e 

Eimer  &  Amend 

Knauth.  Nachod  &  Kuhne 

"  Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

eartnenware     Bawo  &  Dotte 

L  D  Bloch  &  Co 

Miscellaneous  Order- 
toy  s Geo  Borgf eldt  &  Co 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 


LIMOGES 
177  packages  chinaware Theodore  Haviland  &  Co 

ROTTERDAM 
366  i  ack.ages  earthenware  Geo  Borgfeldt  &  Co 


34 

61 

73 

1 

17 
HO 
76 
7i 
151 


"  Lazarus  &  Rosenfeld 

"  Miscellaneous  Orders 

glassware Graham  &  Zenger 

E  Tcrlotting 

•' Miscellaneous  Ordets 

tov» B  Illfeider  &  Co 

"         Samstag  &  Hilder  Bros 

K  A  O  Schwartz 

,  Miscellaneous  Orders 


LIVBKPOOL 

3  packages  eartfienware The  Rowland  ft  Marsellus  C« 

4  "  "  H  C  Kdmiston 

21 L  Straus  ft  Son* 

22  "  Maddock  &  Miller 

13  " Meakin  &  Ridgway 

1  "  " W  H  Plummer 

16  "                    "            EB-ote 

2  "  "  Ed  Butler 

7  Lazarus  &  Rosenfeld 

80  "                   - W  S  Pitcairn 

15  Miscellaneous  Or d>rrf 

'<  "         chinaware       J  H  Vencn 

•r,8  "                                 H  Creange 

26  "                                 Vogt&Dose 

79  Herman  C  Kupper 

14  "  "  J  J  Hines 

20  "                    " HR  Churchill 

173  "                  "            Haviland  &  Co 

1  "  " .WS  Pitcairn 

16  "  "  J  D»vi-on 

85  "                                 Miscellaneous  Orders 

2  "  toys Strobel  &  Wilken  Co 

NAPLES 
7  package    chinaware L  Straus  ft  Sons 

TRIESTE 
4  packages toya Strobel  &  Wilken  C  o 

GENOA 
119  packages  earthenware H  Creange 


IMPORTS    AT     PORT    OP     BOSTON 

ANTWERP 

38  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

80        " American  Express  Co 

28        "  " .LWolf&Cc 

3        "  "  MisceLaneous  Orders 

CANTON 
49  packages  earthenware Jones,  McL  uffee  &  Stratton  Co 


APPRECIATIVE. 


Barnesville,  U.,  July  22,  1912. 

Editor  Crockery  and  Glass  Journal. 

Dear  Sir:  Your  Merchandising  Department  is  a 
valuable  addition  to  the  Journal.  One  of  the  best 
things  we  have  noticed  in  it  was  "A-7i — Subscription 
to  the  Crockery  and  Glass  Journal  for  a  year,  $2." 
A  retail  dealer  will  certainly  make  this  two  dollars 
many  times  over  during  the  year  by  having  a  weekly 
visitor  so  full  of  news  and  valuable  information  as  is 
the  Journal.  Very  truly  yours, 

Lotus  Cut  Glass  Co. 


THE     POTTERY     AT     MEDICINE     HAT. 


Vancouver,  B.  C  ,  July  21,  1912. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir:  A  clipping  from  the  Journal  has  been 
sent  me  which  states  that  not  much  credence  is  given 
to  a  report  received  at  East  Liverpool  that  a  new 
pottery  is  to  be  established  at  Medicine  Hat,  Canada. 

Permit  me  to  state  that  the  report  is  quite  correct, 
and  that  the  pottery  is  well  along  towards  completion. 
I  may  also  add  that  as  a  result  of  investigations  of 
Canadian  clays,  carried  on  by  me  during  the  last  four 


summers  for  the  Canadian  Geological  Survey,  I  can 
state  that  Western  Canada  contains  clays  adapted  to 
the  manufacture  of  red  earthenware  and  stoneware. 
Some  of  these  could  be  used  by  the  Medicine  Hat 
pottery.  Yours  very  truly, 

Heinrich  Ries, 
of  Cornell  University. 


J.     P.    MORGAN     PAYS     $200,000     FOR     VASE. 


WORD  has  been  received  from  London  that  J. 
Pierpont  Morgan  has  purchased  from  Selig- 
mann  &  Co  ,  art  dealers,  cf  New  York  and  Paris,  the 
jasper  drageoir,  by  Benvenuto  Cellini  (1500-1572), 
bought  by  that  firm  at  the  Baron  de  Rothschild  sale, 
for  $200,000.  There  is  much  speculation  by  con- 
noisseurs in  London  and  New  York  as  to  whether  Mr. 
Morgan  will  bring  this  precious  vase  to  this  country 
and  permit  it  to  be  exhibited  in  the  Metropolitan 
Museum  of  Art,  or  whether,  for  the  present,  it  will 
remain  in  one  of  his  private  collections. 

The  vase,  which  is  regarded  as  one  of  the  most 
beautiful  specimens  of  the  work  of  the  famous 
Florentine  artisan,  who  was  both  goldsmith  and 
sculptor,  is  cut  from  a  single  block  of  light  red-veined 
jasper,  with  a  separate  stem  and  foot  of  the  same 
material.  It  was  obtained  in  Italy  forty  years  ago 
by  the  late  Baron  Adolphe  de  Rothschild,  who  be- 
lieved it  have  come  originally  from  the  treasure  ot 
the  Kings  of  Naples. 

The  drageoir,  including  the  mount  and  stem, 
measures  ioj4  inches  in  height,  9^  inches  in  length 
and  A,)i  inches  in  breadth.  The  vase  has  been  cut 
out  into  the  shape  of  an  elongated  scalloped  shell, 
the  stem  forming  a  circular  pillar,  decorated  with 
doves  and  resting  on  a  hemspherical  foot,  incised  with 
wavy  lines.  This  foot  is  set  in  a  circular  gold  border, 
decorated  with  inlaid  scrolls  in  red,  white,  green 
and  blue  enamel  and  studded  alternately  with  pearls 
and  emeralds.  At  the  top  of  the  stem  four  open- 
work gold  scrolls,  set  with  four  rubies  and  decorated 
with  red,  green  and  blue  enamel,  support  the  upper 
portion  of  the  vase. 

From  these  scrolls  start,  right  and  left,  two 
large  ornamental  gold  figures,  beautifully  enamelled 
and  studded  with  precious  stones.  At  the  head  of 
the  vase  a  dragon,  at  the  foot  a  female  torso,  a  Siren, 
are  placed  as  caryatides. 

The  dragon  has  a  long,  curved  tail  which  reaches 
down  as  far  as  the  stem.  The  head  is  blue,  the  body 
gray  and  the  tail  white,  the  whole  dotted  all  over 
with  small  gold  spots.  The  outspread  wings  are 
covered  with  black,  white,  red  and  green  enamel. 
The  body  is  studded  with  twelve  table  diamonds  and 
the  black  with  eleven  rubies.  From  the  monster's 
neck  hangs  a  pendant  pearl. 

At  the  opposite  end  of  the  drageoir  is  the  beauti- 
fully modelled  figure  of  the  Siren.  Her  tail,  which 
is  set  with  eighteen  emeralds,  emerges  from  the  jaws 


of  a  dolphin.  Her  torso  is  enamelled  white,  and  her 
hair,  studded  with  two  rubies,  retains  the  metallic 
color  of  gold.  With  uplifted  arm  she  supports  a 
highly  ornamental  blue  and  green  openwork  scroll 
projecting  at  the  end  of  the  drageoir  and  set  in  the 
centre  with  a  large  diamond.  Right  and  left  gold 
garlands,  beautifully  chased  and  enamelled,  continue 
the  mount,  clinging  to  the  border  of  the  shell  and 
forming  a  vivid  contrast  with  the  dull  yellowish  red 
color  of  the  precious  vase. 


OBITUARY. 


WALTER  GIBB,  senior  member  and  directing 
head  of  the  firm  of  Frederick  Loeser  &  Co. 
in  Brooklyn  and  president  of  the  Mills  &  Gibb 
Corporation  of  Manhattan,  died  suddenly  July  25  of 
heart  disease  induced  by  an  attack  of  acute  indiges- 
tion at  his  home  in  Glen  Cove,  L.  I, 

Mr.  Gibb  was  the  only  surviving  member  of  his 
family  in  the  firm  of  Frederick  Loeser  &  Co.  His 
brother,  L.  M.  Gibb,  who  was  a  junior  partner  in  the 
concern,  died  suddenly  July  6.  Another  brother, 
Arthur  Gibb,  died  in  January,  1911. 

Walter  Gibb  was  born  in  Brooklyn  July  23,  1863. 
He  was  educated  at  the  Adelphi  Academy,  and  was 
trained  for  a  business  career  under  the  direction  of  his 
father.  He  was  prominent  in  both  the  business  and 
social  life  of  Brooklyn. 

The  will  of  the  deceased,  filed  on  Tuesday, 
directs  that  the  business  of  Loeser  &  Co.  be  continued 
and  carried  on  by  his  executors,  Henry  Elmer  Gibb 
and  Herbert  L.  Pratt. 


Wm.  Ca-.sell,  a  retired  manufacturer  of  Wheel- 
ing, W.  Va.,  died  at  his  home  on  Tuesday,  July  22, 
aged  eighty  two  He  was  born  near  Millsville,  N.  J., 
of  German  parentage,  and  at  an  early  age  was 
employed  on  a  passenger  steamer  plying  on  the  Ohio 
River,  but  after  three  years  of  this  work  became  an 
apprentice  in  a  glass  factory  Completing  his  seven 
years,  he  was  given  charge  of  a  press  at  the  plant  of 
Barnes  &  Hobbs,  afterwards  known  as  the  Hobbs- 
Brockunier  factory.  In  1861  he  with  others  organized 
the  Central  Glass  Co.  This  company  became  a  part 
of  the  United  States  Glass  Co.,  and  in  1894  Mr.  Cassell 
assisted  in  reorganizing  the  Central.  Owing  to  the 
fact  that  another  factory  had  adopted  the  name  of  the 
Central  Glass  Co.,  his  concern  was  called  the  Central 
Glass  Works.  He  took  no  active  part  in  the  new 
company,  although  very  much  interested  in  its 
success.  Mr.  Cassell  was  also  a  stockholder  in  the 
Belmont  Iron  Works,  Belmont  Nail  Works,  American 
Sheet  and  Tin  Plate  Works,  and  the  Dollar  Savings 
Bank  of  Wheeling.  Wm.  H.  Cassell,  sales  manager 
of  the  Central  Glass  Works,  is  his  son.  The  deceased 
was  noted  for  his  charities,  highly  regarded  in    social 
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circles,  and  was  very  popular  with  his  workmen.  His 
death  cast  a  gloom  over  the  city,  and  he  will  be  very 
much  missed  in  Wheeling. 


ELECTROPLATING     CHINA. 


ANEW  process  for  the  electrical  deposition  of 
metals'  on  porcelain  and  glassware  is  being  in- 
troduced in  England.  Previous  efforts  in  this 
direction  have  been  of  two  classes.  In  one  it  has 
been  sought  to  obtain  the  electrically  conducting 
surface  which  is  necessary  by  applying  a  film  of 
graphite  or  plumbago  by  means  of  varnish,  rubber 
solution,  etc.  In  this  case  the  deposited  metal  is 
evidently  not  in  direct  contact  with  the  porcelain  or 
glass,  and  there  is  the  defect  that  the  deposit  is 
uneven  and  that  it  cannot  readily  be  polished  because 
the  heat  generated  is  apt  to  soften  the  varnish.  In 
another  process  the  surface  of  the  porcelain  has 
been  rendered  conductive  by  burning  in  non-oxidable 
metals,  such  as  gold  and  platinum,  but  the  objections 
here  are  that  the  system  is  complicated  and  that  the 
metals  available  for  the  purpose  are  expensive. 

In  the  new  method  invented  by  Q.  Marino  the 
surface  to  be  coated  is  rendered  a  conductor  by  a 
chemical  reaction  which  does  not  involve  the  applica- 
tion of  heat  and  which  results  in  the  metal  and  the 
china  or  glass  being  rendered  one  homogeneous  body. 

It  is  claimed  that  that  the  process  is  simple  and 
inexpensive,  that  the  amount  of  the  deposit  can  be 
varied  to  suit  different  requirements,  that  the  de- 
posited surface  can  be  polished,  burnished,  oxidized, 
lacquered  and  heated  like  ordinary  eletroplated  ware, 
and  that  the  strength  of  china  or  glass  articles  is 
greatly  increased  so  that  they  become  practically  un- 
breakable. 

SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

SALESMEN  WANTED— Men  who  call  on  the  house  furnish- 
ing, crockery,  glass,  china,  lamp,  toy,  trunk,  bag  and  sporting 
goods  trade  in  Greater  New  York  and  vicinity,  to  handle  house 
furnishing  specialties  and  kindred  lines.  Good  opportunity  for 
live  men.     Address  N.  H.  F.  T.  E.,  this  office. 

\\7 ANTED — First-class,  experienced  crockery  salesmen  to 
"  *  represent  one  of  the  largest  pottery  concerns  of  the 
United  States.  Only  men  whose  record  will  bear  scrutiny  and 
who  handle  a  desirable  class  of  trade  need  apply.  First-class 
goods,  variety  of  decorations,  line  popular.  In  reply  mention 
experience  and  state  volume  of  sales  past  twelve  months.  Men- 
tion territory  covered,  and  name  your  best  customers.  All 
communications  will  be  regarded  as  strictly  confidential.  Ad- 
dress Box  806,  this  office. 

\  1  /  AN  TED — An  experienced  salesman  for  cut  glass,  American 
*  *      pottery  (dinnerware,  etc.),  art  glass  shades,  domes,  lamps 
and  portables.    Must  be  well  acquainted  with  metropolitan  trade. 
Cox  &  Laffekty,  25  Park  Place,  New  York. 


A  GOOD  position  for  the  right  man.— John  P.  Hackenberg, 
**  Milton,  Pa.,  jobber  in  queensware,  glassware,  lamps 
eled  and  aluminum  ware,  wants  a  middle-aged  traveling  sales- 
man to  represent  him  through  North  Western  Pennsylvania  and 
part  of  York  State.  Will  pay  straight  salary  and  expe- 
commission  basis.  Will  not  entertain  applicants  who  are  not 
acquainted  with  the  line  or  without  traveling  experience.  Ref- 
erence required. 

FOR     SALE. 

SALESMEN'S  crockery  trunks  at  les-  than  half  price.  We 
'-'  offer  at  Si 7  each,  Chicago  delivery,  ten  nearly  new  fibre- 
bound,  canvas-covered,  four-ply  wood,  full-riveted  sample 
trunks.  Made  to  order ;  best  possible  construction.  Fitted  with 
five  full-padded  trays  with  adjustable  partitions.  Inside  dimen- 
sions: 32  inches  long  by  26  inches  wide  by  22  inches  deep.  Depth 
of  trays:  3^  inches,  4  inches,  4  inches,  (>%  inches  and  -,%  inches 
respectively.     Weight,  including  trays,  130  pounds. 

Also  ten  trunks,  same  description  as  above,  but  fitted  with 
three  non-padded  trays  each  8>£  inches  deep  and  each  tray  sup- 
plied with  three  sub-trays  2]/z  inches  deep.     Price  $15. 

Address  Box  809,  .this  office. 


Cut  Glass 

45  West  Broadway, 

NEW   YORK, 


JACKSON'S    SANITARY    GLASS    KNIFE 

for  cutting  lemons  and  oranges  and  all  acid  fruits.  Will 
not  corrode.  The  keen  cutting  edge  is  not  dulled  by 
action  of  acid  in  fruits.  Write  for  particulars  to  the 
makers, 

JACKSON    GLASS    WORKS,  Jackson,  Michigan. 


The  Herbcck- 

Demer  Co., 

PRODUCERS 
OP 

HIGH-GRADE 

CUT  GLASS, 

Hallstead,  Pa. 


No.  200. 


-in.  Bowl   "Narcissus.' 


We  are  cutting  the  "Narcissus"  in  a  number  of  pleasing  combinations 
arranged  to  suit  the  respective  articles.     Write  for  sample  line. 


We  have  stuck  to  you  and 
for  you  for  thirty-six  years. 


MAJOR'S  CEMENT 

is  the  best  for 

China,  Earthenware,  Glassware,  etc. 

15c.  size,  $1.20  per  dozen; 
$14.40  per  gross. 

Send   for  Free  Sample  and   Advertising  Matter. 

MAJOR     MANUFACTURING    CO., 

A.  MAJOR,   President. 

461   Pearl  Street,  N«w  York  City 


CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    AUG.    8,     1912. 


THE     LIMOGES     LIST, 


LAST  week  we  published  an  item  stating  that  the 
Limoges  List  would  be  abrogated  September  i. 
The  following  statement  has  since  been  issued  by  the 
Treasury  Department: 

"The  department  has  given  careful  consideration 
to  the  report  of  the  commission  appointed  May  17, 
191 1,  to  investigate  the  method  and  cost  of  manufac- 
turing, wholesale  market  value,  and  shipping  methods 
of  china  and  pottery  ware  manufactured  at  Limoges, 
France,  which  was  submitted  on  April  25,  1912,  and 
also  to  the  communication  from  the  Chamber  of  Com- 
merce at  Limoges,  commenting  upon  the  report  of 
the  department's  commission,  dated  June  17,  1912, 
and  to  a  further  reply  from  the  commisson  with  re- 
spect to  the  comments  of  the  Chamber  of  Coinmerce 
at  Limoges,  dated  July  17.  1912. 

"The  department  has  decided  to  revoke  the  so- 
called  rate  list  adopted  on  August  31,  1908,  pursuant 
to  an  agreement  entered  into  between  a  commission 
of  Treasury  Department  and  the  present  Chamber  of 
Commerce  of  Limoges.  The  revocation  of  this  agree- 
ment will  take  effect  on  September  1,  1912,  in  accord- 
ance with  notice  heretofore  given  to  the  Limoges 
Chamber  of  Commerce. 

"Instead  of  a  formal  rate  list  or  agreement,  the 
department  will  adopt  a  plan  of  appraisement  cover- 
ing various  selections  of  grades  of  white  china, 
indicative  of  the  value  of  the  elements  of  d'coration 
and  containing  scales  showing  the  relative  values  of 
tableware.  This  plan  will  be  distributed  by  the 
department  to  the  appraising  officers  at  the  principal 
ports  of  entry  for  their  information  and  guidance,  and 
it  will  also  be  published  in  a  form  that  will  be  avail- 
able for  the  use  of  the  manufacturers  in  Limoges  and 
the  importers  in  this  country. 

"While  the  table  and  scales  contain  definitive 
values  and  proportions,  they  will  be  considered 
sjbject  to  change  without  notice  by  the  department 
or  the  appraising  officers,  and  they  will  not  be  con- 
sidered as  binding  upon  the  department  should 
changing  conditions  make  any  portion  of  the  table  or 
scale  inaccurate  with  respect  to  existing  value-..  Of 
course,  the  department  does  not  expect  that  arbitrary 


changes  will  be  made,  but  it  will  reserve  the  right  to 
make  changes  in  its  discretion  and  without  prior  con- 
sultation with  either  the  manufacturers  or  the 
importers.  This  plan  will  be  published  in  detail 
within  a  few  days  and  forwarded  to  appraising 
officers,  the  Limoges  Chamber  of  Commerce  and 
other  persons  interested. 

"It  is  proper  to  add  that  the  proposed  plan  is 
in  substantial  accordance  with  the  recommendation 
made  by  the  New  York  China  Importers' Association, 
and  it  is  believed  will  provide  a  plain,  simple,  com- 
prehensive system  of  valuation  to  serve  as  a  basis  for 
the  appraisement  of  importations,  which  was  sug- 
gested by  the  Limoges  Chamber  of  Commerce  in  case 
the  existing  rate  list  should  be  abrogated. 

"This  plan  of  appraisement  has  been  carefully 
prepared  and  recommended  by  the  commission  and  is 
based  upon  details  figured  covering  existing  whole- 
sale market  values  in  Limoges." 


DEPARTflENT     STORE     INSURANCE. 


COMPLAINT  has  been  filed  with  the  New  York 
Insurance  Department  by  the  Association  of 
Department  Store  Owners,  of  which  Jesse  Straus,  of 
Macy  &  Co  ,  is  secretary,  alleging  discrimination  in 
rates  charged  department  store  risks  by  the  New 
York  Fire  Insurance  Exchange.  It  is  alleged  that 
the  rates  on  stores  of  members  of  the  association  are 
higher  than  those  on  merchandise  in  buildings  of 
more  than  one  occupancy,  where  the  hazard  is  greater. 
It  is  claimed  that  the  experience  on  department 
stores,  as  a  class,  has  been  a  profitable  one  for  the 
companies  and  that  rates  should  be  adjusted  accord- 
ingly. 

The  merchants  lay  special  stress  on  the  fact  that 
buildings  where  there  are  ten  or  fifteen  different 
occupants,  and  where  the  moral  hazard  is  greater,  a 
lower  rate  is  given.  Reference  is  made  to  the  fire- 
proof loft  buildings  on  Fourth  avenue,  which  are  now 
tenanted  with  a  number  of  dry  goods  businesses. 

A  hearing  had  been  set  for  an  earlier  date,  but 
as  this  was  not  convenient  to  a   number  of  the    inter- 
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ested  parties  it  was  decided  to  put  over  the  hearing 
before  Superintendent  Emmet  at  the  New  York 
office  until  about  September  15. 


THE    CONDITION    OF     BUSINESS. 


Trade  has  been  better  this  week. 
New  York.     Excellent  orders  have  come  in  by  mail 

and  from  travelers  in  nearly  every 
branch  of  the  business,  and  from  now  on  a  steady  in- 
crease in  volume  may  be  expected.  On  top  of  it  all 
there  is  a  spirit  of  optimism  which  is  very  gratifying. 
The  many  buyers  in  town  all  speak  well  of  the 
future,  and  traveling  men  report  an  improved  con- 
dition throughout  their  various  territories.  Another 
gratifying  feature  is  that  the  call  is  for  the  better 
grades  of  wares.  If  a  man  is  buying  low-priced 
goods  he  wants  the  best  of  that  class,  and  so  on  up 
through  the  entire  list. 


Local  agents  for  American  potteries  are  getting 
good  business,  and  our  Western  correspondent  reports 
that  the  majority  of  the  factories  are  running  to 
capacity.  

The  glass  men  are  also  doing  well,  and  in  most 
instances  the  orders  are  for  immediate  shipment. 


A  noticeable  increase  in  the  sales  of  German 
goods  marks  the  opening  of  the  season.  While  the 
demand  has  been  principally  for  dinnerware,  there 
has  been  an  increased  call  for  short  lines,  salads, 
berry  dishes,  etc. 

Some  excellent  orders  came  in  for  French  goods, 
and  there  is  a  hurry  call  for  all  orders  placed  for  fall 
delivery.  Factories  on  the  other  side  are  doing  their 
utmost  to  get  the  wares  in  before  September  1. 


The  call  for  English  goods  is  better,  and  the 
mail  is  bringing  some  excellent  favors.  Everybody 
is  asking  that  ware  ordered  earlier  be  forwarded  as 
soon  as  possible.  

The  summer  trade  for  Japanese  goods  continues 
excellent,  and  there  is  a  little  demand  for  the  fall 
supply.  

Cut  glass  is  in  good  request,  with  an  increasing 
demand  every  week.    

The  lamp  trade  is  in  fine  condition.  Orders  are 
in  excess  of  last  year,  and  buying  is  brisk. 


F.etail  trade  in  the  metropolitan  district  is  normal, 
our  reports  being  to  the  effect  that  the  principal 
dealers  and  department  stores  are  holding  their  own. 


crowded,  and  dealers  at  these  places  are  doing  a  6ne 
business. 

From  interior  points  business  is  reported  as  fair, 
and  few  are  complaining  about  conditions. 


The  outlook  continues  good,  as  far  as  can  be 
seen;  and  there  is  nothing  in  view  to  prevent  a  fine 
fall  business.  On  the  contrary,  in  all  the  various  in- 
dustries business  is  progressing.  The  Stock  Ex- 
change is  doing  a  larger  business  than  for  some 
weeks,  money  is  easy,  labor  well  employed,  and 
everybody  feels  that  the  hard  times  are  passing 
away. 

Every  glass  manufacturer   in    the 

Pittsburgh  and     Western     Pennsylvania    territory 

Vicinity.  reports  a  decided  improvement  in 

business  and  that  the  outlook  for 
heavy  fall  orders  is  most  encouraging.  At  this  writ- 
ing order  files  are  gradually  filling,  and  more  business 
is  being  received  than  is  b^ing  shipped.  Lighting 
glassware  is  showing  an  increase  in  demand,  while 
the  high  grades  of  tableware  are  proving  to  be  the 
best  selling  propositions  in  that  line. 


While  it  is  admitted  that  business 

East  Liverpool     with  some  of  the  Western  potteries 

and  Vicinity,      has  been  more  or  less  slow  during 

the  last  month  or  so,  it  is  also  said 

that  191 2  gives    promise    of    winding   up   as   a    "big 

year."     Politics  are  not  cutting  much  of  a  figure  this 

year,    and    the    heavy    fall    buying    will    more    than 

counteract    the     "small"    business   of   the    last    few 

months.     All  plants  are  running — some    to    capacity, 

other  operating  about  seventy-rive  per  cent. 


All  potteries  here  are  working  al- 
Sebring,  O.      most  to  capacity.     Attention  is  being 

paid  to  the  manufacture  of  a  higher 
class  of  dinnerware,  and  the  effort  put  forth  to 
increase  the  sale  of  the  special  lines  is  meeting  with 
success. 


OLD     FIRfl     ENDS     CAREER. 


A' 


The     nearby    seaside   and   country    resorts    are 


NNOUNCEMENT  is  made  that  the  firm  of  Stark- 
weather &  Allen,  one  of  the  oldest  crockery 
establishments  in  Troy,  N.  Y.,  will  cease  businees. 
The  property  at  235  and  237  River  street  has  been 
bought  by  R.  C  Reynolds,  who  intends  to  renovate 
and  reconstruct  the  interior  and  then  use  the  build- 
ing for  a  storehouse. 


II 
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Ol)£  ytdw  pork 
(Crocker?  anb  (SHass  ^District. 


THE  enforcement  of  an  ordinance  regarding  street 
encroachments  is  causing  a  lot  of  trouble  in  the 
District.  Wherever  vault  lights  are  above  the  level 
of  the  sidewalk  and  project  more  than  eighteen  inches 
from  the  building  line  they  must  be  brought  down  to 
the  street  level.  All  signs  projecting  more  than 
eighteen  inches  must  be  taken  down  or  moved  back. 
But  the  most  exasperating  thing  is  that  the  authorities 
are  demanding  pay  for  the  use  of  the  vaults  under  the 
sidewalks.  For  years  and  years  the  crockery  men 
have  had  undisputed  possession  of  the  vaults.  Now 
one  must  show  rent  receipts  or  pay  over  again.  In 
one  instance  where  the  property  has  been  held  by  the 
same  family  for  more  than  a  hundred  years  it  is  im- 
possible to  produce  receipts,  although  it  is  unquestion- 
able that  the  fees  were  paid.  In  another  case  it  is 
said  that  the  owner's  receipts  show  that  nearly  fifty 
years  ago  over  $700  had  been  paid  for  the  use  of  the 
vaults,  but  only  $69  credited  on  the  city's  books. 


L.  Straus  &  Sons  are  making  an  excellent  dis- 
play of  real  French,  Vienna  and  Berlin  bronzes.  The 
items  range  in  size  from  a  small  animal  figure  about 
two  inches  high  up  to  good-sized  pieces.  The  busts  are 
both  classic  and  modern — the  latter  having  for  their 
subjects  popular  personages  of  recent  date.  The  prices 
are  extraordinarily  low.  They  also  have  one  of  the 
best  lines  of  marbles  they  have  ever  shown,  both  in 
Carrara  and  colored,  covering  the  whole  range  of 
popular  subjects.  These,  too,  are  sold  at  prices 
which  would  astonish  the  buyer  of  a  dozen  years  ago. 

Picking  up  an  English  earthenware  oval-shaped 
covered  dish  one  day  this  week  Robert  Siimmon  said: 
"That  is  the  best  value  for  the  money  I  have  ever 
seen.  It  is  at  least  thirty-three  per  cent  cheaper  than  I 
could  have  sold  the  same  thing  twenty  years  ago.  The 
body  and  glaze  are  better;  and  as  for  the  decoration, 
it  is  impossible  to  produce  anything  of  its  class  pret- 
tier or  which  will  last  longer  as  a  salable  pattern.  It 
will  be  just  as  good  twenty  years  from  now  as  it  is 
to-day."  The  decoration  consists  of  a  burnished  gold 
band  with  a  key  border  in    black   superimposed,  gold 


tracings  on  the  edges  and  on  the  handles.  Anyone 
familiar  with  English  earthenware  will  endorse  every 
word  he  said.  The  buyers  are  endorsing  them  by 
liberal  purchases. 

a 

Maddock  &  Miller  opened  this  week  a  new 
pattern  from  Maddock  &  Sons  which  is  one  of  the 
most  attractive  things  in  the  market  this  season.  It 
is  called  the  Mandarin,  and,  as  the  name  indicates,  is 
strictly  Chinese.  The  decoration  consists  of  a  very 
narrow  light  brown  border  on  the  edge,  sprays  of 
flowers  on  the  rim,  and  birds,  butterflies  and  flowers 
on  the  body  of  the  plate.  They  are  in  the  reds, 
blues  and  yellows  of  Old  Chinese  styles.  The  body 
and  glaze  are  unusually  good,  even  for  this  noted 
firm,  and  it  looks  as  if  they  had  struck  a  winner. 


Bawo  &  Dotter  have  just  opened  half  a  dozen 
"assortments."  One  in  particular,  called  the 
"Rosary,"  consists  of  71  pieces  which  they  sell  for 
$23.  They  items  are  in  a  very  good  quality  of  china, 
and,  as  the  name  indicates,  the  ornamentation  is  the 
rose  in  various  forms.  The  assortment  comprises 
cups,  saucers,  plates,  chocolate  pot,  tray,  etc..  so 
arranged  that  it  can  be  divided  up  so  as  to  yield  a 
cake  set,  chocolate  set,  berry  set,  and  so  on.  An- 
other called  "Ferndale"  consists  of  54  pieces  and  is 
sold  for  $12.  This,  too,  may  be  divided  up  into  a 
variety  of  sets,  including  a  bnreau  set.  The  fern 
decoration  is  more  than  ordinarily  well  done,  on  a 
body  and  glaze  of  good  quality.  These  assortments 
give  more  value  for  the  money  than  anything  they 
have  ever  brought  out. 

a 

W.  S.  Pitcairn  has  received  and  opened  a  lot  of 
new  samples  of  hotel  china  from  Grindley's,  England. 
They  are  beautiful  goods.  The  body  and  glaze  are 
of  a  high  quality,  and  the  decorations  chaste  and  neat. 
One  of  the  best  shows  clusters  of  small  green  leaves 
with  a  little  red  flower  superimposed,  the  branches 
being  connected  with  a  vine  so  that  the  pattern  is 
continuous.  The  colors  are  very  good.  There  are 
plain    bands,    bands   with    decoration    interspersed, 
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border  patterns,  and,  of  course,  monograms  and 
crests  in  great  variety.  These,  added  to  his  other 
extensive  lines,  make  a  showing  for  hotel  men  hard 
to  beat. 

It  is  not  often  that  the  crockery  men  are  visited 
by  burglars,  but  J.  M.  Shaw  &  Co.  had  such  an  ex- 
perience last  week.  When  W.  A.  Shaw  reached  the 
store  in  the  morning  everything  in  the  office  was  in 
confusion.  The  safe  had  been  blown  open,  and 
thirty  bottles  of  liquid  gold  and  $300  in  currency 
abstracted.  The  desks  had  been  opened  with  a 
jimmy,  and  books  and  papers  were  dumped  on  the 
floor  in  the  search  for  valuables.  The  burglars  entered 
from  City  Hall  Place,  using  the  fire  escape  to  reach  the 
third  floor,  from  which  they  worked  their  way  down 
to  the  office. 

Baseball  enthusiasts  will  be  glad  to  learn  that 
another  game  is  to  be  played  on  Saturday  next. 
Higgins  &  Seiter's  nine  acquitted  themselves  so  well 
July  27  that  another  team  from  the  District  has 
arranged  to  meet  them.  The  employees  of  Bawo  & 
Dotter  will  be  their  antagonists  on  Saturday  at  the 
Breubas  Oval  Baseball  Grounds,  Coney  Island  avenue 
and  N  street.  Game  called  at  2:30  p.m.  Admission 
25  cents.  A  large  assemblage  is  expected  to  cheer 
the  combatants. 


AT    BOSTON. 


EVERYTHING  is  quiet  at  this  time.  Business  is 
not  dead,  however,  as  witness  the  various  new 
corporations  formed.  And  the  enlargements  of 
salesrooms  attest  to  nothing  but  improving  conditions. 


George     W.    Beals   has   left     for     Philadelphia, 
Baltimore  and  the  South. 


Perry  A.  Smedley,  hardware  and  kitchenware,  is 
in  his  new  quarters  on  Spring  Street,  North    Adams. 


John  D.  Winograd,  gas  and  electric  portables, 
signed  a  voluntary  petition  in  bankruptcy  July  25. 
Several  New  York  and  Brooklyn  manufacturers  of 
lighting  fixtures  are  included  among  the  creditors. 
Assets  are  stated  as  $226  against  liabilities  of  $2,503. 


The  Great  Department  Store  has  been  started  at 
Lewiston,  Me.,  with  capital  stock  of  $200,000,  and 
will  carry  a  glass  and  allied  interests  department 


George  K.  Marshall,  Boston  manager  for  the 
Fostoria  Glass  Co.,  has  returned  from  a  trip  through 
Maine,  New  Hamphire,  Vermont  and  Connecticut 
t  -trritory,  and  reports  business  conditions  satisfactory. 
Miss  Adeline  B.  Chambers,  secretary  to  Mr.  Marshall 


has  started  vacation  ward  to    cheer    up    the    sad    sea 
waves. 

Joseph  L.  Pinder —  "Genial  Joe,"  as  the  biy 
fellow  is  affectionately  termed  by  his  friend* — has 
returned  from  a  vacation  during  which  numerous 
members  of  the  trout  family  were  untimely  bereaved. 

Emery  &  Shaw  Co.  have  formed  a  corporation 
at  West  Paris,  Me.,  and  will  carry  crockery,  glass- 
ware, kitchenware  and  hardware.       Capital  §10,000. 


John  L.  Ruhl,  vice-president  of  the  A.  Radford 
Pottery  Co.  Clarksburg,  W.  Va.,  visited  the  Hub 
coterie  last  week. 


Harry    B.    Hollis    is  recreating    at  his    favorite 
resort,   Newcastle,   N.   H. 


Charles  Kaiser,  of  Morimura  Bros  ,  New  York 
City,  is  at  the  Boston  offices  with  a  new  line  ot  toys, 
china  and  novelties.  D.  Weinstein,  local  manager, 
will  hit  the  rail  for  New  York  City  next  week  on  his 
vacation. 


William  E.  Hunter,  president  of  the  Economy 
Tumbler  ]  Co.,  Morgantown,  W.  Va.,  with  Saml. 
Kinney,  order  getter  for  Western  territory,  enjoyed 
the  hospitality  of  Boston  the  past  week. 


"Larry"  Fletcher,  a  familiar  figure  among  the 
Boston  trade,  who  recently  assumed  a  managerial 
position  with  the  Cambridge  Glass  Co  ,  has  resigned 
to  take  up  other  iricerests. 


John  H.  Tearle  &  Co.  have  incorporated  to    deal 
in  fine  art  ware,  etc.,  with  capital  of  Sio,ooo. 


Frank  G.  Lombard,  salesman  for  the  Mitchell, 
Woodbury  Co.,  has  left  Medford  for  Dunbarton 
Centre,  N.  H.,  on  vacation.  Mr.  Lombard  has  been 
ill,  and  it  is  hoped  the  rest  will  aid  his  recovery. 


Among  the  buyers  in  town  this  week  were  Frank 
H.  Dunmore,  for  the  Shepard  Co.,  Providence;  Will- 
iam H.  Rudderham,  with  Almy,  Bigelow  &  Washburn, 
Beverly  branch;  James  E.  Bostock,  Taunton;  George 
F.  Stout,  Clinton;  Michael  Ryan,  with  the  Bon 
Marche  Dry  Goods  Co.,   Lowell. 


Charles  Acher,  salesman  for  the  Roseville 
Pottery  Co.,  Zanesville,  and  one  of  the  most  popular 
men  on  the  road  east  of  Oregon,  visited  the  Hub 
this  week. 


Joseph  J.  Dunn,  Boston  manager  for  the  Pitts- 
burgh Lamp,  Brass  and  Glass  Co.,  has  returned 
from  a  short  trip  through  northern  New  England. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  co  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  "  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


ON     SALE. 

A  T19 — A  manufacturer  of  plateaux  makes  the  follow- 
ing offer:  200  10-in.  plateaux  at  30  c.each;  150 
i2-in.  at  40c;  150  14-in.  at  55c.  Nickel-plated 
frames;  beveled  glass. 

A  121 — A  manufacturer  of  cut  glass  tumblers  is 
willing  to  sell  50  barrels  in  lots  of  6  doz.  or 
more  each  of  two  patterns.  One  design  has  buzz 
star  and  mitre  cutting,  well  covered,  $2.75  a  doz; 
the  other  with  buzz  star,  chrysanthemum  and 
mitre  cutting,  $2.90  a  doz.  The  glass  is  abso- 
lutely first-grade  heavy  lead  blanks,  and  work- 
manship the  best. 

A  114 — A  manufacturer  of  artificial  ferns  is  offering 
a;  a  "special"  a  full,  well-made  fern-dish  filler, 
t>y2  inches,  with  four  large  leaves,  in  five-gross 
quantities  at  $27  per  gross.  He  says:  "This 
opportunity  must  be  grasped  immediately  while 
the  offer  is  good." 

A  115 — A  china  importing  house  wishes  to  close  out  a 
dinner  pattern  on  account  of  discontinuing  the 
jobbing  end  of  its  business.  The  pattern  is  on 
Ridgway's  English  porcelain,  in  green,  with  a 
gold  edge,  and  cost  $7  50  to  import.  About 
six  crates  in  stock.  Will  close  out  entire  lot, 
a  good  a  sortment,  at  $6.  Matchings  can  be 
imported  direct  at  $7.50.  Sample  and  list  of 
present  stock  will  be  sent  on  request. 

A  117 — Buyers  looking  for  really  artistic  stone- 
engraved  glass  vases  at  sacrifice  prices  will  find 
them  listed  below.  The  manufacturers  bear  the 
highest  possible  reputation  for  making  glassware 
of  superior  quality.  150  stone-engraved  lead 
glass  vases — 10,  12,  14  inch.  Regular  prices  $3, 
$4  and  $5  each,  but  as  they  are  discontinuing  the 
pattern  will  let  them  goat  $1.50,  $2  and  $2.50. 
Quantities  to  suit  purchasers;  fo. b.  New  York; 
usual  charge  for  packages.  Samples  can  be  seen 
in  New  York. 

A  1 20 — A  manufacturer  of  mirror  plateaux  offers 
200  10-in  plateaux  at  42c.  each;  150  12-in  at  55c; 
150  14-in.  at  75c.  All  silver-plated,  with  fancy 
high  feet. 

A  100 — An  agent  is  closing  out  a  line  of  pressed  and 
blown  glass  tumblers  for  the  receiver  of  a  glass 
company.    Particulars  on  application  at  thib  office. 


A  102 — :oo  electric  portables,  16-inch  leaded  glass 
panel  shades,  green  with  amber  and  red  border, 
or  amber  background  with  green  and  red  border 
Finished  in  verde  or  regular  brushed  brass. 
The  regular  price  of  these  is  $8. 60.  In  order 
to  close  out  the  line  they  are  offered  at  $6.25 
delivered  anywhere  between  Chicago  and  Boston, 
with  no  charge  for  package.  Will  be  sold  in  lots 
of  12  or  more.  When  all  gone  cannot  be  dupli- 
cated at  this  price. 

A  m — A  carload  of  cullet. 

A  1 18 — Here's  a  snap  for  someone:  Regular  lead 
blown  tumblers,  made  by  a  firm  of  the  highest  re- 
putation. 

23  bbls  12  oz.   taper,    at  35c. 

18     "  17    "       "  50c. 

4  "  12    "     Fatima  35c. 

5  "  17   "     straight  50c 

7  "      18  "         "  50c 

23  "  19  "  "  60c. 

24  "  20  "  "  70c. 
3  "  7^  <4  concave,  25c. 

8  "  8  "  "  25c. 

Bbls.  50  cents;  f.o.b.  New  York.  Anyone  who 
secures  these  or  any  portion  of  them  (for  they  may 
be  bought  in  quantities  to  suit)  will  make  money. 

A 109 — An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz.,  with  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz.  ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  106 — 15  cases  of  Austrian  china.  Plates,  4^4, 
5,  6y2  and  7^  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  108 — This  special  offer  of  good  selling  assortments 
of  fine  red  Japanese  china,  with  Geisha  Girl  de- 
coration, at  85  cents  a  doz.,  is  sure  to  be  snapped 
up  quickly,  so  we  advise  those  desiring  a  case  or 
two  to  write  quickly.  There  are  only  30  cases  to 
be  had.  The  following  articles  comprise  an 
assortment: 

6  3  piece  sets. 
6  chocolate  sets. 
6  berry  sets  with  10-in.  bowl 
24  6-in.  nut  bowls. 

9  sugars  and  creams. 
12  powder  boxes. 
12  hair  receivers. 
12  pickles. 
12  milk  jugs. 
12  rose  jars. 
36  6-in.  plates. 
36  5-in.  plates. 
72  tea  cups  and  saucers 
12  oatmeal  bowls. 
Total,  360  pieces    assorted,  packed    in    one  rase 
Price  $25.50  per  assortment. 
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A  99 — The  best  value  ever  offered  in  the  Crockery 
and  Glass  Journal  is  the  special  advertising 
proposition  now  open  for  acceptance.  Orders 
have  been  sent  in  by  many  firms.  There  are 
still  pages  open  for  you.  Send  your  requisition 
for  space  early,  in  order  to  secure  a  good  posi- 
tion. 

A  113 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  $3  a  doz.  Two  and  a  half  doz.  to  a 
bbl.  ;  f  o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  enameled  de 
coration,  30  cents  a  doz.  Usual  charge  for  bbl. 
Good  value;  worth  investigating. 


MERCHANDISE     WANTED. 
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Two- -or  three-light    electric  lamps,  wired, 

21     to    27    inches.      Brass    or    verde    finish, 

round  or  square  base,  complete  with  top  for 

cut  glass  shades.     Can  use  quantity  if  price 

is  right. 

63 — A  firm  is  in  the  market  for  cut  glass  seconds 
and  common  seconds  tableware.  Send  par- 
ticulars. 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

59 — One  of  our  readers  is  in  the  market  for  a 
quantity  of  chocolate  cups  with  an  adver- 
tisement upon  them.  Particulars  may  be 
had  by  application  at  this  office. 

55 — Wanted  a  line  of  cut  glass  seconds 

63 — Wanted,  all  kino's  of  bottles  in  large  quanti- 
ties for  spot  cash. 


AT    CHICAGO. 


1 


^HERE  is  grave  danger  of  a  strike  here  among 
street  car  employees,  who  last  week  voted  to 
walk  out  unless  the  traction  heads  met  their  demand 
for  higher  wages  Officials  of  the  street  car  compan- 
ies say  they  will  pull  up  their  tracks  before  giving  an 
increase.  The  question  is  now  being  held  in  abey- 
ance. A  strike  would  mean  the  complete  curtail- 
ment of  transportation  facilities  and  cause  the  loss  of 
millions  of  dollars  to  downtown  business  interests. 


Trade  has  been  on  the  increase  during  the  past  few 
weeks.  Salesmen  are  sending  in  generouf-sized 
orders,  and  there  seems  to  be  a  tendency  to  buy  more 
heavily  than  in  previous  seasons. 


The  Convention  of  the  National  Association  of 
Five  and  Ten  Cent  Merchants,  to  be  held  at  Indian- 
apolis August  12  to  17,  promises  to  attract  a  large 
attendance.  Amoag  the  crockery,  novelty  and  toy 
firms  having  exhibits  there  will  be  the  Imperial 
Glass  Co.,  Bellaire,  O. ;  National  Aluminum  Works, 
Wellsville,  N.  Y. ;  West  End  Pottery  Co.,  East  Liver- 


pool ;  N.  J.  China  Pottery  Co .,  Trenton,  N   J.;  Illinois 
Metallic  Novelty  Co. ,  Chicago. 


The    Morris  Five   and    Ten    Cent  Store  Co.    has 
opened  another  store  in  Chicago  on  East    Sixty-third 


street. 


M.  J.  Geary,  of    Moriumra    Bros  ,    has    returned 
from  a  trip  to  New  York,    and  is  proudly   displaying 
the  new  Morimura  spring  line  of  fancy  china,  bric-a 
brae  and  baskets. 

The  Bacon  &  Judson  Co.,  Mailers  Building, 
have  been  appointed  Western  selling  agents  for 
Dorflinger  cut  glass. 

Among  out-of-town  merchants  in  this  market 
recently  were  J.  C.  Quirk,  Mason,  Mich  ;  J.  M- 
Wade,  Trenton,  Tenn.  ;  F.  Shores,  Atlanta,  1)1.;  C. 
Irvin,  Kansas  City,  Kan  ;  R.  E.  Black,  Marshall,  111. ; 
M.  E.  Berg,  Boyne  City,  Mich.;  J.  A.  Cody,  Gold- 
field,  Nev.;  W.  &  E.  Viet,  Grand  Island,'  Neb.; 
Robert  P.  Kiep,  Joliet,  111. 


George  Gazley,  formerly  manager  of  the  Hotel 
LaSalle,  has  organized  a  corporation  for  the  purpose 
of  constructing  a  million  and  half  dollar  hotel  on  the 
Lake  Shore  Drive. 

The  housefurnishing  store  owned  by  Frank 
Sanford,  Springfield,  111.,  was  completely  destroyed  by 
fire  last  week  with  a  loss  of  $50,000. 


Mr.  Patterson,  representing  the  Star    Glass  Co., 
was  in  Chicago  on  his  way  to  the  Coast. 


T.  J.  Shollenberger  has  returned  from   a  trip   to 
Wisconsin  points. 

C    R.  Renfer,  west  side  dealer   in  cut   glass   and 
jewelry,  has  retired  from  business. 


Earl  W.  Newton  is  absent  from  the  city  on  a  two 
weeks'  trip  through  the  Southwest. 


Figures,  the  authenticity  of  which  cannot  be 
denied,  tend  to  show  an  almost  unbelieveabie  increase 
in  the  valuation  of  property  in  the  Chicago  loop 
district,  upon  which  the  many  large  department 
stores  and  mercantile  institutions  of  this  city  are 
built.  One  piece  of  property,  located  on  the  northeast 
corner  of  Adams  and  State  streets,  60  x  115  feet,  was 
sold  in  1843  for  $275.  To-day  its  estimated  value  is 
$2,000,000.  In  1850  the  block  bounded  by  Madison 
Monroe,  State  and  Dearborn  streets  sold  for  $10,000. 
Now  this  property  is  worth  $25,000,000.  In  1870  the 
Potter  Palmer  estate  bought  the  southeast  corner  of 
State  and  Monroe  streets  for  the  then  seemingly 
large  sum  of  $250,000  Now  this  same  property  is 
worth  at  least  $15,000,000.  In  1885  a  lot  at  Dear- 
born and  Monroe  streets  was  sold  for  $200,000. 
Recently   $1,600,000  was   refused   for    it.      Even    as 
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recently  as  five  years  ago,  property  along  Michigan 
Boulevard  could  be  purchased  for  $400  to  $500  a 
front  foot.     It  now  brings  $3,500  to  $4,000. 


OBITUARY. 


WM.  GUERIN,  the  well-known  manufacturer  of 
French  china,  died  on  Friday,  August  2,  at  his 
home  in  Limoges,  France,  aged  seventy-four,  after  a 
lingering  illness,  the  result  of  a  complication  of 
diseases. 

Wm.  Guerin  was  one  of  the  oldest  potters  in 
Limoges.  For  more  than  fifty-years  he  had  been 
connected  with  the  business  that  bears  his  name,  and 
besides  having  become  famous  as  a  manufacturer  he 
was  one  of  the  city's  prominent*sons — a  Frenchman 
of  Frenchmen.  He  had  been  decorated  with  the 
Cross  of  the  Legion  of  Honor,  president  of  the 
Chamber  of  Commerce,  a   director   in    the    National 


WM.    GUERIN. 


School  of  Ceramics  at  Sevres,  and  held  numerous  other 
offices  within  the  gift  of  the  people.  A  year  ago  he  ab- 
sorbed the  Pouyat  factory,  and  at  the  time  of  his  death 
was  at  the  head  of  one  of  the  largest  manufacturing 
plants  in  his  city,  in  spite  of  the  fact  that  his  health 
was  not  good. 

Two  years  ago  his  sons,  William  and  Andre, 
were  given  prominent  positions  in  the  factory,  and 
now  have  assumed  charge  of  the  works;  so  the 
demise  of  the  chief  will  make  no  difference  in  the 
business.  Andre  Guerin  is  well  known  in  New  York, 
having  spent  much  time  here.  He  only  returned  to 
France  a  few  months  ago. 

Mr.  Guerin  will  be  much  missed  in  Limoges.     He 


was  a  man  of  strong  character,  whose  activities  in 
civic  affairs  brought  him  to  the  front  on  occasions  of 
importance. 

J.  Barny,  of  La  Porcelaine  Limousine,  a  com- 
bination of  the  establishments  of  Redon,  Barny  and 
Rigoni,  died  in  Limoges,  France,  July  22,  aged  about 
seventy.  Mr.  Barny  had  charge  of  the  manufacturing- 
end  for  many  years,  but  had  retired  on  January  1  of 
this  year. 


McPARTLAND     &      O'FLAHERTY     IN      TROUBLE. 


A  PETITION  in  bankruptcy  has  been  filed  against 
the  McPartland  &  O'Flaherty  Co.,  dealers  in 
dry  goods  at  Eighth  avenue  and  Forty-third  street, 
by  Rosenberg  &  Lewis,  attorneys  for  these  creditors: 
Sol.  Rosenstein,  $238;  H.  Perez,  $60;  L.  P.  Henry- 
son  &  Co.,  $120,  and  Commercial  Trades  Co.,  $320. 
It  was  alleged  that  the  company  is  insolvent  and 
made  preferential  payments. 

Judge  Holt  appointed  Lindsay  Russell  receiver 
with  a  bond  of  $25,000  and  with  authority  to  continue 
business  thirty  days  and  to  borrow  $5,000  on  receiv- 
er's certificates  It  is  said  that  the  liabilities  are 
$125,000  and  assets  $75,000 


THE     RISE     AND     FALL     OF     THE     JOBBING 
TRADE. 


New  York,  August  2,  1912. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir:  Discussing  the  other  night  with  a 
friend  "The  Rise  and  Fall  of  the  China  Jobbing 
Trade  of  the  United  States,"  it  became  a  debatable 
question  as  to  whether  or  not  there  has  been  an  in- 
crease in  the  number  of  jobbing  houses  in  the  past 
fifteen  to  twenty  years.  Some  contend  that  there  are 
fewer  houses  engaged  in  that  line  to-day  in  the  city 
of  New  York  than  there  were  twenty  years  ago,  and 
that  the  jobbing  houses  in  this  particular  line  of  mer- 
chandising are  growing  fewer  year  by  year.  If  you 
have  any  statistics  on  the  subject,  and  I  presume  you 
have,  because  you  are  an  up-to-date  journal  in  every- 
thing pertaining  to  the  crockery  and  glass  trade,  I 
would  consider  it  a  great  favor  if  you  would  kindly 
Itt  me  know  the  facts  at  your  earliest  convenience. 

Credit  Manager. 

The  number  of  firms  in  the  jobbing  trade  is 
steadily  decreasing.  In  fact,  there  are  no  "jobbers" 
any  more.  Those  who  engaged  in  what  was  formerly 
called  "jobbing"  now  call  themselves  wholesalers.  In 
New  York  City  twenty  years  ago  there  were  twenty 
or  more  "jobbers."  To-day  there  are  none.  One  or 
two  firms  make  a  pretence  of  "jobbing,"  but  they  do 
not  carry  either  the  stock  or  variety  of  the  old-time 
concerns.  In  the  interior,  however,  they  continue  to 
flourish,  although  a  great  change  has  taken  place  in 
their  methods  of  doing  business.  See  article  on 
editorial  page  entitled  "The  Middleman." 
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a  large  number  of    them,    and    in    the    interior   they 
still  exist,  and  will  no  doubt    continue    to    <\  1 
years  to  come. 

But  the  Western  jobbers,  or,  as  they  desire  to  be 
called  "wholesalers,  "are  finding  their  business  chang- 
ing. Many  who  formerly  bought  all  their  goods 
through  the  New  York  importers  are  now  buying 
directly  in  the  European  market,  and,  having  them- 
selves become  importers,  are  selling  to  the  smaller 
jobbers. 

It  does  not  pay  the  large  importer  or  manufac- 
turer to  cater  to  the  small  dealers  The  expen- 
getting  the  business  eats  up  the  profits.  The  jobber 
carries  a  more  varied  stock  than  the  importer  or 
manufacturer,  and  carries  staples  that  co  noi  have  to 
be  sampled.  His  traveler  can  go  to  "high  grass 
towns"  with  few  or  no  samples  and  obtain  orders 
that  would  be  scorned  by  the  big  man,  and  yet  make 
money.  He  can  travel  for  a  half  or  a  third  of  the 
expense  of  the  big  dealer"s  representarive,  and  make 
a  profit  on  a  fifty  dollar  sale  where  the  other  man 
would  lose  by  the  veniure 

The  time  may  come  when  the  middleman  will  no 
longer  flourish  in  the  crockery  and  glass  trade,  but 
ir.  will  not    be  in  this  generation. 


THE     MIDDLEMAN. 


PERSONAL. 


THE  query  from  a  correspondent  printed  on  an- 
other page  relative  to  the  "Rise  and  Fall  of 
the  Jobbing  Trade"  calls  for  more  extended  comment 
than  could  be  conveniently  included  in  the  brief 
answer  appended  to  his  note. 

The  dry  goods  trade  was  exercised  some  time 
ago  when  one  of  the  largest  silk  importers  deter- 
mined to  deal  directly  with  the  consumer,  and  in  full- 
page  advertisements  invited  the  women  of  New 
York  to  buy  from  his  stock.  In  other  lines  also  steps 
have  been  taken  to  eliminate  the  middleman,  and  in 
some  the  wholesaler  is  in  danger  of  losing  his  busi- 
ness because  of  the  prevailing  cry,  "from  factory  to 
consumer." 

There  is  no  danger  of  this  in  the  crockery  and 
glass  trade.  No  one  factory  can  make  or  market  all 
the  kinds  necessary  for  the  home.  The  consumer 
will  never  be  satisfied  to  select  her  dinner  service 
from  one  manufacturer's  samples,  nor  will  she  go 
from  a  dinnerware  plant  to  a  fancy  goods  display  as 
long  as  she  can  see  under  one  roof  all  the  kinds  of 
pottery  and  glass  she  wants.  Nor  is  she  likely  to  limit 
her  visitations  to  one  establishment,  no  matter  how 
large  the  display.  She  wants  to  see  many  exhibits 
before  she  decides. 

It  is  true  that  there  has  been  seme  effort  made 
to  bring  manufacturers  and  consumers  a  little  nearer 
together,  and  in  New  York  there  are  no  longer  any 
jobbers.     Twenty-five  or  thirty  years  ago  there  were 


PPARENTLY  care-free,  and  sunburned  till 
he  looked  like  a  fisherman,  Geo.  F.  Mackey 
dropped  into  our  office  on  Thursday.  He 
says  the  little  story  told  about  him  and  his 
wife's  ring  in  this  column  a  few  weeks  ago 
caused  him  much  amusement,  and  he  has  heard  from 
it  many  times.  He  has  spent  the  summer  at  bis 
home  in  Rye,  N.  Y  ,  where  he  has  some  bungalows 
and  devotes  time  to  looking  after  his  tenants  He 
has  had  a  long  vacation,  however,  and  is  now  ready 
to  get  back  into  the  china  trade. 

J.  C.  Meyer,  the  popular  "doorman"  at  Bawo  & 
Dotter's,  came  home  from  his  vacation  on  Monday. 
No  amount  of  probing  could  get  a  fish-story  out  of 
him.  He  did  land  forty  of  the  finny  tribe  one  day, 
but  for  fear  of  the  "short  and  ugly  word"  would  not 
give  weights  or  kinds.  It  is  good  to  see  him  back  at 
his  post,  even  if  he  did  not  yield  an  item. 

A.  Fishell,  of  Fishell  Bros.,  Deadwood,  South 
Dakota,  arrived  in  New  York  on  Tuesday  from  an  ex- 
tended European  trip.  He  will  spend  but  a  few  days 
in  New  York,  as  he  is  anxious  to  get  home. 

Arthur  F.  Poblman,  one  of  the  most  popular 
buyers  who  come  to  New  York,  because  he  does  more 
calling  than  almost   any  other  buyer  who    visits  the 
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city,  arrived  in  town  on  Tuesday.  He  is  a  conscien- 
tious purchaser,  going  through  the  market  thoroughly, 
devoting  days  to  looking  at  wares,  and  then  after  he 
has  seen  the  whole,  placing'  his  order  where  he  thinks 
he  can  do  the  best. 

H  F.  Mackenzie  opened  a  sample  room  at  the 
New  Grand  Hotel  on  Monday  last,  and  is  showing  an 
excellent  line  of  high  grade  cut  glass  from  the  new 
factory  at  Hawley,  Pa.,  just  erected  by  Stewart  & 
Crocker.  Mr.  Mackenzie  is  anxious  to  have  the  local 
as  well  as  visiting  buyers  visit  him  in  room  53  and 
see  his  display. 

A.  Schniagle,  buyer  of  china  and  glass  for  the 
Simpson-Crawford  Co.,  this  city,  has  severed  his 
connection  with  that  concern.  No  successor  has  yet 
been  appointed,  but  F.  Lardewall  is  in  authority  for 
the  present. 

Walter  E.  Knowles,  representing  the  Pouyat 
end  of  Wm.  Guerin  &  Co.,  is  down  in  Maine  for  a 
vacation.  He  is  expected  home  on  Monday  in  time 
to  meet  the  visiting  buyers. 

E.  A.  Ernst,  with  H.  &  S.  Pogue  Co.,  Cincinnati, 
arrived  in  New  York  on  Monday  morning,  and  the 
boys  of  the  District  gave  him  a  royal  welcome.  He 
expects  to  leave  for  home  on  Friday  night. 

Miss  Ward,  buyer  for  the  Daniels  &  Fisher 
Stores  Co.,  Denver,  arrived  in  New  York  Monday 
morning  and  immediately  began  placing  orders. 

C.  B.  Roe,  of  the  Fostoria  Glass  Co.,  Mounds- 
ville,  W.  Va.,  who  has  been  attending  the  wage 
conference  at  Atlantic  City,  N.  J.,  arrived  in  New 
York  on  Monday  morning  from  that  resort,  and  left 
the  same  night  for  home.  He  says  that  the  wage 
question  was  amicably  adjusted,  the  manufacturers 
and  men  alike  being  satisfied. 

V.  Levoyer,  with  A.  Gredelue,  returned  home 
last  week  from  a  trip  to  Europe.  He  said  that  the 
Baccarat  factory  had  prepared  some  exceedingly  nice 
samples  for  this  market.  These  are  expected  here  in 
a  couple  of  weeks. 

Chas.  Streiff,  with  Wm.  Guerin  &  Co.,  arrived 
home  on  the  Lapland  Monday  morning.  He  was 
greeted  with  the  sad  news  of  the  death  of  Wm.  Guerin 
when  he  landed. 

* 

P.  G.  Renkin,  who  runs  the  Boston  Store  at 
Chicago,  was  in  New  York  placing  orders  last  week. 
He  says  that  the  addition  to  the  store  will  carry  it  up 


to  a  height  of  seventeen  stories,  and  he  will  move 
his  china  department,  now  in  the  basement,  to  the 
eighth  floor  as  soon  as  the  improvements  are  com- 
pleted. 

E.  F.  Anderson,  of  Geo.  F.  Bassett&Co.,  arrived 
home  on  the  Cedric  Saturday.  He  says  that  all  the 
manufacturers  in  Staffordshire  are  exceedingly  busy. 
In  fact,  trade  is  good  all  over  Europe,  and  the  people 
on  the  other  side  of  the  water  believe  that  the  same 
conditions  will  prevail  in  America  very  shortly. 
They  are  extremely  optimistic. 

Frank  Prindle,  of  the  Prindle  Furniture  Co., 
Detroit,  was  placing  orders  for  crockery  and  glass 
in  the  District  this  week. 

Frank  Miller  left  on  Friday  in  his  motor  boat  for 
a  trip  up  the  Hudson,  through  the  canal  to  Lake 
Champlain.  His  boat  is  fifty-two  feet  long  and  twenty 
horse-power.  She  is  exceedingly  comfortable,  and 
he  is  in  for  a  good  time. 

W.  S.  Pitcairn  left  on  Thursday  night  for  a  trip 
to  Canada.  '   He  will  be  gone  about  a  week. 

* 

Ben  Schloss,  the  old-time  crockery  man  from 
San  Francisco,  is  in  New  York.  It  is  the  first  time 
he  has  shown  his  pleasant  face  in  the  District  in  ages, 
and  his  friends  are  glad  to  see  him.  Mr.  Schloss  is 
much  interested  in  a  fruit  jar  which  he  is  manufac- 
turing on  the  Pacific  Coast. 

A.  Herr,  who  takes  care  of  the  Pittsburgh  busi- 
ness of  Bawo  &  Dotter,  left  on  Monday  night  for  the 
Srr;oky  City,  after  a  month  in  New  York.  He  took 
with  him  a  complete  new  line  of  samples. 

Wm.  D.  Finke  has  gone  to  war.  Ordinarily  he  is 
a  cut  glass  man,  but  just  now  the  State  of  New  York 
requires  his  services  in  the  mimic  war  which  is  now 
being  waged  around  New  York  City.  It  he  survives 
he  will  be  back  to  business  after  next  week. 

Word  was  received  in  this  city  early  in  the  week 
that  Fred  W.  Pickup,  for  many  years  with  the  H.  H. 
Sturtevant  Co.,  Zanesville,  O.,  while  temporarily  de- 
ranged attempted  suicide  on  Friday  of  last  week, 
while  riding  with  a  friend  at  Balston  Spa,  New  York. 
He  gave  his  money,  watch  and  Masonic  pin  to  his 
companion  and  jumped  from  the  machine.  He  was 
caught,  but  as  he  was  about  to  re-enter  the  car  he  ran 
away  again  into  the  woods.  Searching  parties  failed 
to  find  him.  A  thunderstorm  on  Saturday  night 
caused  an  abandonment  of  the  search  for  a  time,  and 
at  this  writing  no  trace  of  him  has  been  found. 
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FINDS     FOR     PLAINTIFF. 


IN  the  action  brought  by  Frederick  H.  Hazard  as 
trustee  in  bankruptcy  of  the  Utica  Crockery  Co. 
against  Rosell  E.  Wight  the  referee  says  that  the 
plaintiff  is  entitled  [to  judgment  in  the  sum  of  $4,- 
296.07  with  costs.  He  says  that  Rosell  E.  Wight. 
who  was  president  of  the  now  defunct  company, 
appropriated  $3,216.58  in  various  amounts  from  the 
funds  of  the  company. 


CUT  GLASS  AT  THE  NEW  GRAND. 


THE  following  representatives  have  displays  of  cut 
glass  at  the  New  Grand  Hotel,  Broadway  and 
Thirty-second  street:  Arthur  Blackmer,  of  the 
Blackmer  Cut  Glass  Co.,  room  65;  Henry  Hunt,  of 
the  Hunt  Glass  Co.,  room  101;  William  Elliot,  of  the 
Meriden  Cut  Glass  Co.,  room  138;  Henry  Colter,  of 
the  Libbey  Glass  Co.,  room  39:  H.  F.  Mackenzie, 
with  Stewart  &  Crocker,  room  53. 


glass,  pottery  and  lighting  goods,  has  taken  the  rep- 
resentation in  Eastern  Ohio  and  Western  Penn- 
sylvania for  the  Uniack  lines  of  portables   and    other 

lighting  fixtures. 

•  # 

Mills,  Gardner  &  Co.,  of  Chicago,  handling  cut 
glass,  lamps  and  domes,  were  represented  here  last 
week  by  Mr.  Gardner,  who  displayed  the  lines  at  the 

Ft.    Pitt. 

•  • 

C.  j.  Davis,  general  sales  manager  of  the  Ohio 
China  Co.,  East  Palestine,  spent  a    few    days   in    the 

district  last  week. 

•  • 

Harry  Miller,  formerly  a  salesman  for  the  Evans 
China  and  Glass  Co.,  has  become  identified  with  the 
Greer-Milliken  Co.  in  a  similar  capacity. 

•  • 

Campbell  &  Woods,  one  of  the  largest  buyers  of 
premium  pottery  and  glass  in  the  local  district,  have 
removed  from  their  Second  avenue  location  to  larger 
quarters  on  Penn  avenue. 

•      • 

J.  C.  Deens,  sales  manager  for  the  McNicol  Pot- 
tery Co.,  East  Liverpool,  was  registered  at  the  Hotel 
Henry,  making  this  his  first  stop  on  his  fall  trip  East. 


AT     PITTSBURGH. 


LIVERPOOL     EXPORTS. 


MANAGERS  of  china  and  glass  departments  in  all 
the  large  department  stores  here  report  a  de- 
cided improvement  in  business  They  believe  that 
the  "turn  in  the  road"  has  been  reached.  Mr.  Bins- 
wanger,  in  charge  at  the  Joseph  Home  store,  says 
that  the  housefurnishing  goods  department  is  doing 
an  excellent  business,  and  that  the  demand  for  high 
class  dinnerware  is  on  the  increase. 

»     * 

H.  P.  Megahan,  who  has  been  connected  with 
the  housefurnishing  goods  department  of  the  Kauff- 
man  store,  has  severed  his  connection. 

•  • 

B.  C.  Miller,  representing  the  Koch  Co.,  Balti- 
more, who  was  been  at  the  Colonial-Annex  for  almost 
four  weeks,  said,  as  he  was  packing  up:  "We  are 
highly  pleased  with  our  Pittsburgh  trade.  Things 
look  mighty  good,  and  we  are  receiving  nice  reports 
from  all  parts  of  the  country." 

•  * 

F.  C.  Winship,  Western  salesman  for  the  H.  C. 
Fry  Glass  Co.,  Rochester,  Pa  ,  who  opened  at  the 
Colonial-Annex  hotel  here  last  week,  said,  prior  to 
starting  out  over  the  Western  territory:  "I  believe 
that  business  will  be  execellent  this  fall,  notwith- 
standing the  fact  that  this  is  a  Presidential  year.  I 
have  talked  with  salesmen  in  other  lines  of  business, 
and  they  also  hold  the  same  view." 

•  • 

W.  C.  Evans,  for  many  years  a  member  of  the 
firm   of   T.  G.  Evans  &  Co.,  of   this  city,  jobbers   in 


From  David  Inglis  &  Co.  's 

Circular. 

Shipments 

Correspond- 

Exports 

Correspond. 

TO 

week  end'g 

ing  period 

Jan.  1  to 

ing  period 

Ju'y  20,  '12 

1911 

July  20.  '12 

1911 

Boston 

207 

318 

3746 

4680 

259 

61 

4866 

4259 

43S 

250 

4476 

6530 

Philadelphia.  . . . 

38 

89 

1884 

2831 

2 

508 

586 

Newport  News . . 

3 

51 

26 

San  Francisco    .  . 

2 

n 

748 

242 

Portland  (Me.). 

1 

631 

545 

Galveston  .... 

25 

.... 

339 

541 

Portland  (Or.).. 

.... 

133 

Inland  Points 

.... 

374 

877 

Total . . 

975 

729 

17756 

21117 

From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan.  1  to 

ing  period 

July  -0,  '12 

1911 

July  20, '12 

1911 

259 

57 

4935 

4045 

207 

318 
89 

3746 
1873 

4621 
2809 

38 

Baltimore 

438 

250 

4476 

6525 

San  Francisco    . . 

2 

11 

748 

215 

New  Orleans.   . . . 

2 

5" 

535 

Portland  (Me.).. 

1 

722 

389 

Galveston      .    . 

25 

339 

541 

Newport  News . . . 

3 

48 

26 

Portland  (Or.).  . 

.... 

127 

.... 

Inland  Points 

274 

238 

Total 

975 

715 

17799 

19944 

«9 


■"— 


^Arouno  tl>e  (5  lass  an6  Camp 

factories. 


Official  notice   has  been    received 
Pittsburgh  and     by  all  glass  manufacturers  in  this 
Vicinity.  district  that,    beginning   Septem- 

ber i,  the  duty  on  glass  into 
Mexico  will  be  increased  five  per  cent.  It  is  said 
that  the  Ward  steamship  lines  out  of  New  York  have 
been  asked  to  take  care  of  a  shipment  of  twenty  cars  of 
glassware  for  Mexico,  so  that  it  will  arrive  there  just 
before  the  new  schedules  become  operative.  The 
increased  duty  has  been  imposed,  it  is  claimed,  to 
make  up  for  losses  sustained  by  the  Mexican  Govern- 
ment during  the  recent  rebellion  in  that  country. 


George  Mortimer,  president  of  the  Mortimer 
Glass  Co.,  accompanied  by  his  wife,  started  for  his 
vacation  in  the  Canadian  woods,  but  did  not  reach 
his  destination.  When  he  arrived  at  Toronto  he 
learned  that  the  weather  was  pretty  chilly  up  north; 
so  he  spent  a  week  touring  in  the  vicinity  of  that 
city,  and  then  returned  to  Pittsburgh. 


Souvenir  specialties  made  of  the  "Coral"  glass  of 
the  Duncan-Miller  Glass  Co.,  and  decorated  by  the 
Oriental  Glass  Co. ,  of  this  city,  has  had  a  most  remark- 
able demand  this  season,  having  taken  the  place  of 
the  ruby  and  gold  and  crystal  decorated  lines. 
General  Manager  Stock,  of  the  Oriental,  says  that 
his  export  business  this  year  has  been  the  heaviest 
the  company  has  ever  experienced.  Country  fairs 
are  starting,  and  this  will  create  some  new  business 
for  the  specialty  and  souvenir  manufacturers. 


Sidney  Ackehurst,  general  manager  of  the  Lon- 
don office  of  the  United  States  Glass  Co.,  was  here  last 
week  talking  over  business  matters,  and  then  made  a 
tour  of  all  the  factories  of  the  company. 


David  Fisher,  general  manager  of  the  New 
Martinsville  Glass  and  Mfg.  Co.,  is  spending  his 
vacation  at  Geneva-on-the-Lake,  near  Ashtabula,    O. 


Because  of  the  rush  of  business,  Ripley  &  Co. 
have  been  compelled  to  operate  their  plant  at  Con- 
nellsville  full  time  at  night. 


for  many  years  a  salesman  for  the  Fostoria  Glass  Co., 
Moundsville,  W.  Va.,  and  more  recently  a  member 
of  the  agency  firm  of  Jones  &  Crain,  Cleveland,  has 
been  very  ill  in  a  Cleveland  hospital. 


Harry  W.  Cushwa,  advertising  manager  for  the 
United  States  Glass  Co.,  left  Tuesday  for  his  vaca- 
tion, going  with  a  party  of  friends  into  Northern 
Canada.  E.  T.  W.  Craig,  city  salesman,  accompan- 
ied by  Mrs.  Craig,  went  to  the  Thousand  Islands, 
where  they  will  remain  a  fortnight. 


The  Consolidated  Lamp  and  Glass  Co.  has 
created  a  glass  tubing  to  take  the  place  of  brass 
tubing  in  chandeliers  and  showers. 


"We  have  started  our  Monaca  plant  in  full,  and 
as  soon  as  we  complete  improvements  at  the  Wash- 
ington (Pa.)  plant  will  put  that  in  operation  also," 
said  Secretary  Ebberts,  of  the  Phoenix  Glass  Co. 
Trade  conditions  with  this  company  are  good,  and 
the  future  looks  very  bright. 


Those  manufacturers  who  feature  lighting  glass- 
ware say  that  fall  business  never  looked  so  encourag- 
ing. The  assemblers  are  ordering  in  liberal  quan- 
tities, while  the  larger  wholesale  and  retail  houses 
are  sending  in  large  orders.  They  are  not  confin 
ing  themselves  to  the  cheaper  shades  for  gas  and 
electrics,  either;  the  best  lines  are  also  in  demand. 


Within  a  very  few  weeks  the  new  offices  and 
sample  rooms  of  the  Jefferson  Glass  Co.  at  Follansbee, 
W.  Va.,  will  be  ready  for  occupancy.  While  the 
work  is  in  progress  the  company  is  arranging  a  num- 
ber of  new  effects  in  lighting  glassware  to  be  ready 
tor  the  trade  about  the  same  time  the  new  office 
building  is  completed. 

Henry  Ebberts,  secretary  of  the  Phoenix  Glass 
Co.,  accompanied  by  his  family,  left  for  Atlantic 
City  last  Thursday  night. 


It  was  reported  here  this  week  that   L.  R.  Crain, 


W.  W.  Lang,  manager  of  the  Pittsburgh  branch 
of  Kinney  &  Levan,  returned  to  his  desk  Monday 
after  a  two  weeks'  trip  of  business  and  pleasure  com- 
bined. 


so 


IMPORTS     AT     NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
August  6.  1»12. 

ANTWERP 

205  packages  glassware B  Gontdel 

6  "  "  Graham  &  Zengei 

11  "  " ABerger&Co 

15  "  "  Geo  Borgteldt  &  Co 

14  "  "  Strobel  &  Wilken  Co 

259  "  "  Miscellaneous  Orders 

1  •'  earthenware O  Goeti 

14  "  "  ERTheiler 

76  "  "  L  Straus  &  Sons 

14  "  "  Koscherak  Bros 

19  "  "  G  F  Bassett  &  Co 

221  "  "  Bawo&Dotter 

5  "  "  DeKeyser&Co 

8  "  "  Fensterer  &  Ruhe 

1,079     "  "  .. .Miscellaneous  Orders 

3  "  china  ware Strobel  &  Wilken  Co 

5  "  toys B  Illfelder  &  Co 

122  "  "         C  B  Rtusi 

430  "  "        Geo  Borgfeldt  &  Co 

17  '  "         FAOSchwartz 

64  "  "        Strobel  &  Wilken  Co 

119  "  "        .  Miscellaneous  Orders 

BREMEN 

25  packages  glassware  A  Steinhardt  &  Bro 

Geo  Borgfeldt  &  Co 

'  Samstag  &  Hilder  Bros 

'  Miscellaneous  Orders 

earthenware Karl  Hutter 

Knauth,  Nachod  &  Kuhne 

Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

toys Geo  Borgfeldt  &  Co 

C  B  Rouss 

Bawo  &  Dotter 

...    FAO  Schwartz 

Strobel  &  Wilken  Co 

" Miscellaneous  Orders 

COPENHAGEN 

2  packages  earthenware Bawo  &  Dotter 

25         "  "  Miscellaneous  Order  s 

458        "         toys Geo  Borgfeldt  &  Co 

FIUMB 
31  packages  toys Strobel  &  Wilken  Co 

GLASGOW 
24  packages  glassware H  A  Rogers  &  Co 

LIMOGES 
170  packages  chinaware Theodore  Haviland  &  Co 

LIVERPOOL 

30  packages  earthenware W  S  Pitcairn 

25 
14 
22 
16 
31 

2 
17 

1 

1 
32 

4 

8 

64 
28 


9 

" 

12 

It 

216 

' 

32 

•    ea 

48 

' 

34 

• 

31 

ct 

42 

to 

8 

' 

9 

'     ' 

25 

«          t 

87 

■ 

167 

•     ' 

Maddock  &  Miller 

" Fondeville  &  Van  Iderstine 

E  Boote 

F  W  Woolworth 

R  Slimmon  &  Co 

Meakin  &  Rldgway 

"  Miscellaneous  Orders 

chinaware t J  H  Venon 

"  , H  Creange 

"  J  Davison 

"  Bawo  &  Dotter 

H  R  Churchill 

"  Wm  Guerin&  Co 

"  . .  ..Miscellaneous  Orders 

toys Geo  Borgfeldt  &  Co 


161 

ISO 

423 

180 

21 

31 

6 

11 

41 

67 

25 

180 

197 

11 

45 

51 

441 

27 

2 

418 

3 

108 

836 

22 

11 

505 

24 

203 

168 

388 


HAMBURG 

packages  glassware L  Straus  &  Sol t 

Lazarus  &  Rosenf eld 

Eimer  &  Amend 

WRNoe&Sons 

Kmy-Scheerer  Co 

O  O  Friedlander 

Brow  n  Bros 

F  Euler  &  Co 

O  Go*' z 

Fensterer  &  Rune 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 

earthenware Bawo  &  Dotier 

J  Palme 

Herman  C  Kupper 

L  D  Bloch  &  Co 

F  W  Woolworth 

F  Bing  &  Co 

Knauth.  Nachod  &  Kuhne 

Miscellaneous  Orders 

chinaware Bawo  &  Dotter 

Strobel  &  Wilken  Co 

toys Goo  Borgfeldt  Jt  Co 

GWTravers 

"        Samstag  &  Hilder  Bros 

F  W  Woolworth  &  Co 

Knauth,  Nachod  &  Kuhme 

B  Illfelder  &  Co 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 


HAVRE 


227  packages  glassware. 

1 
86 

70         "  chinaware. 

40 
16 
40 


E  Utard 

A  G  Moment 

.Miscellaneous  Orders 

Haviland  <k  Co 

, L  Straus  &  Sons 

H  R  Churchill 

,  Miscellaneous  Orders 


ROTTERDAM 

319  packages  glassware Geo  Borgfeldt  &  Co 

32  "  "  Graham  &  Zenger 

29  "  "  LDBloch&Co 

213  "  "  B  Illfelder  &  Co 

203  "  "  .   Miscellaneous  Orders 

316  *'         earthenware Geo  Borgfeldt  &  Co 

20  "  Koscherak  Bros 

16  "  " OGoeta 

10  "  Lazarus  &  Rosenf  eld 

50  "  "  LStraus&Sone 

292  "  "  ...   Miscellaneous  Orders 

108  "  chinaware Wm  Guerin  &  Co 

12  "  "  L  Straua  &  Sons 

8  "  "  J  H  Tenon 

25  "  "  Miscellaneous  Orders 

164  "         toys Strobel  &  Wilken  Co 

17  "  "        GWTravers 

65  "  "        Samstag  &  Hilder  Bros 

210  "  "  Miscellaneous  Orders 

8OOTHAMPT0N 

8  packages  toys Strobel  &  Wilken  Co 

20        "         chinaware Vogt  &  Dose 

19        "  " Miscellaneous  Orders 


IMPORTS    AT    PORT    OP    BOSTON. 

LIVERPOOL 
50  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

4 

1 

6. 

7 
16 


E  Boote 

Geo  Borgfeldt  &  Co 

Rowland  &  Martellui  Co 
. .  .American  Express  Co 
, . .  Miscellaneous  Orders 


TEast   anb  X#est 


Never  in  the  history  of  the  Ameri- 

East  Liverpool      can  pottery   industry  has   the   de- 

and  vicinity        mand    for    American   dinnerware 

been  as  extensive  as  at  present. 
Never  before  have  the  American  potters  put  forward 
such  efforts  on  their  lines — both  in  body  and  treat- 
ments— as  is  the  case  now.  This  has  resulted  in 
securing  a  lot  of  business  that  formerly  went  to 
foreign  plants.  The  large  potteries  in  the  West  have 
more  accounts  on  their  books  than  ever,  and  one 
manufacturer  is  doing  business  with  six  large  whole- 
salers who  in  the  past  never  bought   American    ware 

except  on  a  small  scale. 

*  * 

George  Davis  has  started  on  his  Western  trip  for 
the  Knowles,  Taylor  &  Knowles  Co.  Mr.  McPherson 
has  left  for  the  Middle  West;  Mr.  Nevin  is  covering 
the  Eastern  territory.     Business  with  the  company  is 

excellent. 

•  * 

A  considerable  number  of  orders  are  being 
booked  for  shipment  September  15  and  from  then  on 
until  late  in  December.  Some  of  the  order  files  con- 
tain more  future  business  for  this  season  of  the  year 
than  at  any  time  during  the  past  decade. 

*  • 

If  some  buyers  are  wondering  why  their  immedi- 
ate shipments  are  a  bit  late,  here  is  the  reason :  When 
the  potteries  closed  for  repairs  during  July  it  was 
almost  impossible  for  the  manufacturers  to  get 
masons  to  make  kiln  repairs.  With  kiln  bottoms 
torn  out  and  fire  boxes  to  be  repaired,  no  ware  could 
be  fired,  and  this  kept  other  departments  back.  How- 
ever, in  time  all  improvements  were  completed,  and 
the  plants  are  now  active. 

«      * 

"Since  installing  a  new  scouring  machine  and 
making  other  improvements  to  our  plant  we  are  turn- 
ing out  more  ware  than  ever,"  said  John  T.  Cart- 
wright,  of  the  Cartwright  Bros.  "Our  dinnerware  is 
selling  excellently,  and  orders  for  toiletware  and 
specialties  are  also  all  that  could  be  desired.     We  are 

working  to  the  limit." 

•  • 

The  line  of  salads  shown  by  the  Homer  Laugblin 
China  Co.  this  year  is  the  most   attractive    evei    dis- 


played in  the  mammoth  sample  rooms  of  this  com- 
pany. At  intervals  new  treatments  have  been  added, 
giving  the  line  ''new  life." 

•  • 

A  new  welted  rim  line  of  hotel  ware  has  just  been 
created  by  the  Colonial  Pottery  Co.,  and  several  new 
treatments  on  their  hotel  lines  will  be  ready  for  the 
trade  within  ten  days.  Through  the  efforts  of  Fred 
Kline,  the  new  general  manager,  a  considerable 
amount  of  business  that  formerly  went  to  the  Warner- 
Keffer  Co.  is  now  being  sent  to  the  Colonial. 

*  • 

The  general  offices,  sample  and  stock  rooms  of 
the  Decorative  Supply  Co.  have  been  removed  to  the 
new  Moreland  Arcade  Building,  Fifth  street,  just  east 
of  the  new  Federal  building.  This  business  is  under 
the  management  of  the  T.  A.  Hibbins.  New  decals 
for  1913  dinnerware  lines  are  now  being  displayed. 

*  • 

H.  K.  Connors,  Eastern  salesman  for  the  Trenle 
China  Co.,  after  spending  a  week  at  the  home  office 
opened  in  Pittsburgh  this  week,  having  his  display  at 
the  Seventh  Avenue  Hotel. 

*  • 

Among  the  buyers  in  the  district  last  week  was 
P.  G.  Renkin,  of  the  Boston  Store,  Chicago — his  first 

visit  since  January. 

♦  * 

General  Manager  Robert  Hall,  of  the  Hall  China 
Co.,  says  that  the  demand  for  the  decorated  under- 
glaze  vitreous  hotel  ware  is  the  largest  the  firm   ever 

experienced. 

»     » 

A  number  of  buyers  are  expected  to  visit  the 
district  about  August  15.  Mail  inquiries  for  "spe- 
cials" are  increasing,  indicating  that  the  large  stores 
want  something  to  use  as  drawing  cards. 

•  • 

Souvenirs  are  being  sent  to  the  trade  by  the  Mc- 
Nicol-Corns  Pottery  Co.,  of  Wellsville,  consisting  of  a 
small  Colonial-shaped  plate  with  a  "decal"  of  Presi- 
dent Taft. 

•  » 

At  the  annual  convention  of  the  National  Associ- 
ation of  Five  and  Ten  Cent  Store  Owners,  to  be  held 
in  Indianapolis  August  12-17,  some  pottery  and  glass 


22 


exhibits  will  be  maintained  at  the  Claypool  Hotel  in 
that  city.  The  East  Liverpool  Potteries  Co.  will  have 
a  large  show  during  this  convention. 

»  » 
William  S.  Burford,  general  sales  manager  for 
the  East  Liverpool  Potteries  Co.,  has  left  for  a  South- 
ern and  Southwestern  business  trip.  He  will  be  out 
for  a  fortnight,  stopping  at  Indianapolis  on  his  re- 
turn. 

»     » 

While  pottery  manufacturers  say  that  business 
has  been  slow  at  times  this  season,  railroad  officials 
assert  that  the  volume  of  pottery  shipped  from  the 
local  district  during  the  last  seven  months  established 
a  new  high  record. 

P.  Neilson,  who  is  connected  with 
Crooksville,  O.  the  A.  E.  Hull  Pottery  Co.,  is  in- 
terested in  plans  for  the  establish- 
ment of  a  plant  here  for  the  purpose  of  manufactur- 
ing "Danish"  pottery.  Mr.  Neilson  made  a  recent 
trip  to  New  York  city  to  meet  some  Denmark  pot- 
ters who  wish  to  locate  here,  and  it  is  possible  that 
the  new  industry  will  be  secured. 


SAN    FRANCISCO    AND  THE     COAST. 


THE  last  traveling  representatives  to  make  their 
trips  over  the  northwest  and  southern  territory 
report  business  quite  generally  on  the  improve,  with 
very  good  prospects  for  fall  orders.  In  the  city  the 
crockery  and  glass  dealers  find  things  picking  up  the 
last  couple  of  weeks,  in  spite  of  the  fact  that  a  good 
many  people  are  out  of  town  on  vacation. 


Joseph  Heineberg  is  calling  on  the  trade  in  the 
southern  part  of  the  State  in  the  interest  of  the  Cowen, 
Heineberg  Co.  A.  H.  Cowen  is  taking  his  vacation 
in  the  Santa  Cruz  mountains.  As  soon  as  he  re- 
turns J.  A.  Heineberg  will  leave  for  a  little  outing  in 
the  same  place.  N.  Heymann  is  now  showing  the 
company's  samples  in  Chicago. 


Geo.  A.  Boomer,  Coast  manager  for  the  Plume 
&  Atwood  Mfg.  Co.,  will  leave  here  about  August  12 
\o  attend  the  annual  meeting  of  the  company's  repre- 
sentatives in  Waterbury,  Conn. 


F.  M.  Dunn,  local  representative  of  the  United 
States  Glass  Co.,  plans  to  leave  this  week  for  a  three- 
weeks  trip  in  the  northwest. 


Weinstein's   is    now    in    new    quarters    at     1040 
Market  street,  near  Sixth. 


The  newly-formed  Western  Porcelain  Co.,  which 
s  composed  of  San  Francisco  men,  has  decided  to 
:rect  a  plant  in  the  trans-bay  city,  Richmond.     It    js 


expected  that  the  first  building,  for  the  manufacture 
of  electrical  porcelain  articles,  will  be  r^ady  within  a 
month.  Later  three  other  buildings  will  be  erected 
for  the  manufacture  of  porcelain  bathtubs,  sanitary 
ware  and  hotel  china. 

Articles  of  incorporation  have  been  filed  in  Pilot 
Rock.  Ore.,  for  the  Monarch  Hardware  and  House- 
furnishing  Co.  with  a  capitalization  of  fio  000. 
Merwyn  Gilbert  is  president. 


S.  C.  Dyke,  a  porcelain  manufacturer  of  East 
Liverpool,  stopped  over  a  few  days  on  his  way  home 
from  Portland,  Ore.,  where  he  attended  the  conven- 
tion of  the  Elks. 

C.  E.  Davidson,  the  leading  housefurnishing 
dealer  of  Burbank,  Cal  ,  plans  to  move  to  a  larger 
store  early  in  August. 


Lander's  five,  ten  and  fifteen  cent  store  has 
opened  in  Centralia,  Wash.,  with  H.  A.  Lander  in 
charge. 

Messrs.  Dike  and  Fowler,  who  are  connected 
with  a  large  pottery  concern  of  East  Liverpool,  were  in 
the  trans-bay  town  of  Richmond  the  first  of#the  week, 
looking  over  the  ground  for  an  opportunity  to  estab- 
lish a  branch  factory,  it  is  reporced. 


Within  a  few  days  Ottenheimer  Bros,  will  be 
ready  for  business  at  their  new  location  on  Mission 
street.     The  fixtures  are  practically  all  installed. 


The  Alfred  Stahel  &  Sons  Crockery  Co.,  San 
Diego,  have  made  their  new  store  the  Mecca  for 
hundreds  of  women  during  the  past  two  weeks 
through  the  medium  of  a  household  show.  Factory 
representatives  demonstrated  their  goods,  and  there 
was  a  baking  school  under  the  direction  of  Mary  E. 
Voorhees,  a  well-known  teacher  of  domestic  economy 
on  the  Coast. 


MAHLER     BROS.     ASK     EXTENSION. 


MAHLER  BROS.,  who  had  a  department  store  at 
Sixth  avenue  and  Thirty-first  street  for  thirty 
years,  and  who  recently  sold  their  business  to  the 
Mahler  Company,  have  asked  an  extension  of  six 
months  from  some  of  the  large  creditors,  in  order  to 
realize  on  their  real  estate  holdings.  The  proposition 
is  to  pay  25  percent  cash  and  the  balance  in  a  note 
with  interest.  The  liabilities  are  reported  to  be  $46,- 
000,  of  which  part  is  to  two  banks  and  the  balance 
for  merchandise. 

Creditors  are  favorable  to  the  extension.  The 
real  estate  consists  of  517-519  Sixth  avenue,  valued 
at  $450,000,  on  which  the  mortgages  are  said  to  be 
about  $300,000,  leaving  an  estimated  equity  of  $150,- 
000.     They  also  have  a   lease,  it  is   said,    on   513-515 


Sixth  avenue,  which  has  eleven  years  to  run.  The 
entire  property  is  understood  to  have  been  leased  to 
the  Mahler  Company  for  eleven  years 


A     LONGFELT     NEED     SUPPLIED. 


IT  is  proposed  to  arrange  the  ground  floor  of  the 
new  fireproof  building  71  and  73  Murray  street, 
situated  right  in  the  heart  of  the  District,  as  a  per- 
manent display  room  for  crockery  and  glass  manufac- 
turers. The  floor,  which  contains  approximately 
5,000  square  feet,  is  to  be  divided  up  into  spaces  to 
suit  the  various  requirements,  and  rental  is  to  include 
light,  heat  and  janitor's  services. 

The  idea  is  excellent.  Such  a  scheme  should 
fill  a  long-felt  want  and  meet  the  needs  of  firms  who 
at  present  have  no  permanent  showroom  in  New 
York. 

Wm.  H.  Whiting  &  Co.,  41  Park  Row,  are  the 
agents,  and  will  be  glad  to  furnish  all  information. 


IN     TOWN 


Abbreviations—  c,  crockery;  g,  glass:  hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 


THE  following  buyers  have  reported  in  town    since 
our  last  issue: 

E  N  Sykes,  with    H    B    Sykes   Co,    t,   Elkhart,    Ind. 

Somerset. 
L  J  Williams,  with  Williams  &  McAnulty,  hf,  Scran- 
ton,  Pa.      New  Grand. 
P  G  Renkin,  with  Boston  Store,  c,  g,  Chicago.     New 

Grand. 
J  Kahnfelder,  with    Siegel,  Cooper  Co,   hf,    Chicago. 

Sixth  Ave.  and  20th. 
H    Berliner,    with    Gimbel    Bros,   c,    g,    Milwaukee. 

B'way  and  $26. 
O  W  Goodman,  with  M  O'Neil    &  Co,  hf,    Akron,    O. 

2  Walker. 
J  W  Boston,  with  Famous  &   Barr  Co,  hf,  St.    Louis. 

4  Washington  PI. 
W  D  Sanford,    with    Pettis  D    G    Co,  c,    g,    Indiana- 
polis.      2    Walker. 
O  Phillips,    with    McCreery  &  Co,  c,    g,    Pittsburgh. 

214  Church. 
A    A  Brenton,    with    Sbartenburg   &   Robinson    hf, 

New  Haven,   Conn.     71  Spring. 
N  L  Clark,  with  D  H  Holmes   Co,   c,    New  Orleans. 

19  E.  26th. 
H.  Salomon,    with  Boston    Store,    t,    Chicago.       215 

Fourth  Ave. 
H  J  Hartley,  with  J  M  Hartley  &  Son,  hf,  Fairmont, 

W.  Va.     320  Church. 
E  W    Freyschlag,   with    Webb-Freyschlag    Merc  Co, 

Kansas  City,  Mo.      350  B'way. 
W  T  Crosby,  with  Crosby  Bros,  Co,  hf,  Topeka,  Kan. 

Great  Northern. 
T  Wright,  with  W  H  Wright  &  Son   Co,   hf,    Ogden, 

Utah.     220  Fifth  Ave. 


D  L  McCarthy,  with  Jonas  Long   &    Sons,  Scranton, 

Pa.     Cadillac. 
Miss    Rennard,   with   Golden    Rule,  St.    Paul,  Minn. 

Walcott. 

Daniel  Rothschild,  with  Rothschild  Bros,  Ithaca,  N. 
Y. 

Ben  Schloss,  San  Francisco. 

A  Fishell,  with    Fishell   Bros,  Deadwood,  So.  Dakota. 

J  H  Sannoner,  with  Keith,  O'Brien  Co,  hf,  Des 
Moines,  la.     45  East  Seventh. 

H  L  Chase,  Cedar  Falls,  Iowa. 

W  S  Kelly,  Janesville,  O. 

Arthur  F  Pohlman,  with  Joslin  D  G  Co,  c,  Denver. 
214  Church 

W  D  Sandford,  with  Pettis  D  G  Co,  Indianapolis. 

H  Berlini,  with  Gimbel  Bros,  c,  Milwaukee.  Thirty- 
second  street  and  B'way. 

T  A  Brock,  with  Kennedy-Mclnnis  Co.,  c,  Pittsfield, 
Mass.     Victoria. 

T  C  Goodnight,  Hannibal,  Mo.     York. 

B  Mehlman,  with  Hess,Bros,  Rockford,  111.     Breslin. 

J  W  Martin,  Norfolk,  Va.     Hotel  York. 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
tirst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

SALESMEN  WANTED— Men  who  call  on  the  house  furnish- 
^  ing,  crockery,  glass,  china,  lamp,  toy,  trunk,  bag  and  sporting 
goods  trade  in  Greater  New  York  and  vicinity,  to  handle  house 
furnishing  specialties  and  kindred  lines.  Good  opportunity  for 
live  men.     Address  N.  H.  F.  T.  E.,  this  office. 

\» /ANTED — First-class,  experienced  crockery  salesmen  to 
*  '  represent  one  of  the  largest  pottery  concerns  of  the 
United  States.  Only  men  whose  record  will  bear  scrutiny  and 
who  handle  a  desirable  class  of  trade  need  apply.  First-class 
goods,  variety  of  decorations,  line  popular.  In  reply  mention 
experience  and  state  volume  of  sales  past  twelve  months.  Men- 
tion territory  covered,  and  name  your  best  customers.  All 
communications  will  be  regarded  as  strictly  confidential.  Ad- 
dress Box  806,  this  office. 

LOCAL  and  traveling  salesmen  to  carry,  as  a  side  line  on 
liberal  commission,  photographs  and  small  samples  of  easy- 
selling  brass  and  copper  novelties  for  the  writing  desk  and 
library.     Address  Box  810,  this  office. 

WANTED — Competent  manager  for  a  pottery.  One  capable 
of  completely  operating  the  plant.  None  but  first-class 
men  need  apply.  References  required.  Address  Box  811,  this 
office. 


Cut  Glass 

45    WEST    BROADWAY, 

NEW   YORK. 

JACKSON'S    SANITARY    GLASS    KNIFE 

for  cutting  lemons  and  oranges  and  all  acid  fruits.     Will 
orrode.     The  keen  cutting  edge  is  not  dulled  by 
action  of  acid  in  fruits.       Write  for  particulars  to  the 
makerf 

JACKSON    GLASS    WORKS,  Jackson,  Michigan. 
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—  AND    — 

BUYERS'    GUIDE. 


Importers   of  China,  Qlassware,  etc. 

Bawo  &  Dotter   

Bassett,  Geo.  F.,  &  Co 

Bernartlaud.  L.,  &  Co.,  Limoges,  France 

Bonita  Art  Co.,  Wheeling 

Cox  &  Lafferty ....  

Fondeville  &  Van  Iderstine 

Guerin  Wm.,  &  Co 

Gredelue,  A..  New  York     ...        . 

Haviland  &  Co 

Haviland  &  Abbot  Company  . . 

Haviland,  Theodore,  Company   

Porcelaines  G.  D.  A   . .    . .    


Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co     

Consolidated  Lamp  &  Glass  Co.,  Coraopolis. 

Goodwin  &  Kintz  Co.,  Winsted,  Conn , 

Manhattan  Brass  Co  

Miller,  Edward,  &  Co 

Plume  &  Atwood  Mfg.  Co     

Pittsburgh  Lamp,  Brass  and  Glass  Co  

Turner  &  Seymour  Mfg.  Co     


Glassware 


Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 

Beaver  Valley  Glass  Co  ,  Rochester,  Pa , 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa. 

Edge.  Thos  G       , 

Economy  Tumbler  Co.,  Morgantown,  W.  Va  , 

Jackson  Glass  Works,  Jackson,  Mich 

O'Donnell,  O.J 

Potomac  Glass  Co 

United  States  Glass  Co  ,  Pittsburgh      .  .    . 
Williamsburgb  Flint  Glass  Co   


Cut   Glass 


Bush  Glass  Co.,  Lansing,  Mich 

Bergen,  J.  D.,  Co.,  Meriden,  Conn   . . . 

Clark,  T.  B.,  &  Co.,  Honesdale     

Dor flinger,  C,  &  Sons 

Finke 

Fry  Glass  Co.,  Rochester,  Pa 
Herbeck-Demer  Co.,  Hallstead,  Pa  . . . 
Metropolitan  Cut  Glass  Co.,  Brooklyn. 

Mills,  Gardner  &  Co.,  Chicago,  111 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y 

Stewart  &  Crocker 

St.  Louis  Crystal  Glass  Co 


Domestic   Pottery 

Brush-McCoy  Pottery  Co.,  Zanesville,  O. . . 
Cartwright  Bros.  Co.,  East  Liverpool     . . 
Guernsey  Earthenware  Co.,  Cambridge,  O 

Mayer  China  Co.,  Beaver  Falls,  Pa 

Takito,  Ogawa  &  Co. ,  Japan 


Plateaux  and  Trays. 


Baum,  Charles 

Rohrbeck,  John  E. 


Materials 


Drakenfeld.  B.  F.,  &  Co     

Roessler  &  Hasslacher  Chemical  Co 

Miscellaneous 


Abels  &  Co.  easels         

Enterprise  Enamel  Co.,  Bellaire   , 

Major  Mfg.  Co     

National  Housefurnishing  Trade  Exhibits,  Inc   . 
Robert  Rawsthorne  Engraving  Co.,  Pittsburgh 
Timberlake,  J.  B    &  Sons,  Jackson,  Mich 
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No.  200.      8-ln,   howl    "Narcissus." 


The  Herbeck- 
Demer  Co., 

PRODI  Cl 

OP 

HIGH-GRADE 

CUT  GLASS, 

Hallstead,  Pa. 


A  small  sample  line  will  quickly  convince  you  that  the  "N  s 

an  easy  seller  and  a  good  money-maker. 


CTUST  so  sure,  Mr.  Merchant,  as  you 
are  reading  this  paragraph,  hundreds 
of  others  ivould  read  your  advertisement 
if  it  occupied  this  or  any  other  space  in 
our  pages.  The  cost  is  trifling  compared 
to  the  results  attained.     Write  us  about  it. 


MAJOR'S 
HftMBNIli 


AN  OLD 
FRIEND 


of  your  customers.     Have  you  a  stock  of  it  ?     Is  the  best  for 

China,  Earthenware,  Glassware,  etc. 

15c.  size,  $t.20  per  dozen;  $14.40  per  gross. 


Send   for   Free   Sample  and    Advertising   Matter. 

MAJOR     MANUFACTURING     CO., 

A.   MAJOR,   President. 

461   Pearl  Street,  New  York  City. 


A  ESTABLISHED    1873. 

Brass  and 
Rubber  Covered 

EASELS,  PLACQUE  HANGERS,  Etc. 

Our  new  catalogue  will  be  sent  on  request. 

ABELS  ®.   CO. 

Manufacturers, 

460  West  Broadway,  New  York. 


CROCKERY  &  GLASS 

JOURNAL 


MEW    YORK,    AUG.    15,     1912. 


THE     NEW     APPRAISAL     PLAN. 


IN  accordance  with  the  intimated  intention  of  the 
Treasury  Department,  Assistant  Secretary  Curtis 
has  issued  the  following  statement: 

"The  Department  is  distributing  today  to  the 
Limoges  Chamber  of  Commerce,  to  the  appraising 
officers  of  the  Government  and  to  interested  importers 
copies  of  the  plan  for  appraising  undecorated  and 
decorated  Limoges  china  tableware,  as  recommended 
by  the  Limoges  commission  and  adopted  by  the 
Department. 

"This  method  of  appraisal  will  supersede  the  so- 
called  'rate  list'  with  respect  to  all  shipments  made 
after  September  i  next,  and  it  is  believed  will  pro- 
vide an  equitable  and  easily  workable  plan  for  the 
appraisal  of  the  merchandise  in  question." 

'The  Limoges  commission  divided  the  proposi- 
tion into  two.  The  first  deals  with  the  value  of  the 
white  china  and  the  second  with  the  value  of  the 
decorations  placed  on  the  white  china.  Concerning 
the  value  of  the  different  selections  of  white  china 
the  commission  said: 

"  'The  commission  finds  the  fair  average  whole- 
sale market  value  of  white  china  to  be  as  follows: 
Choix,  6.00  per  dozen  Sj4  pouce  plate;  inferieur, 
4.50  per  dozen  8*2  pouce  plate;  bon  rebut,  3.25  per 
dozen  Sl/2  pouce  plate;  rebutote  (run  of  kiln),  4.50 
per  dozen  S}i  pouce  plate.' 

"The  commission  also  finds  some  evidence  of 
the  existence  of  a  fourth  grade  known  as  'tout  choix' 
(a  mixture  of  the  choix  and  inferieur)  This  grade 
is  not  a  generally  recognized  one  in  the  Limoges 
market  and  is  only  occasionally  used  in  some  factor- 
ies. Its  average  price  is  about  5  25  francs  per  dozen 
&%  pouce  plates.  In  view  of  the  fact  that  this  grade 
is  not  generally  recognized  and  that  the  proportions 
of  choix  and  inferieur  used  in  the  mixture  are  not 
uniform  or  generally  known,  the  commission  recom- 
mends that  appraising  officers  do  not  allow  a  claim 
that  imported  china  is  tout  choix  in  the  absence  of 
clear  proof.  For  example,  a  lot  of  china  should  not 
be  appraised  as  tout  choix  instead  of  choix  merely 
because  a  comparatively  few  pieces,  considered  by 
themselves,  might  be  classed  as  inferieur. 

"After  the  value  of  the  8^  pouce    plate,  in  the 


various  selections  of  white  china,  has  been  fixed,  the 
value  of  the  other  articles  of  tableware  must  be  de- 
termined. The  commission  presents  for  the  con- 
sideration of  appraising  officers  the  white  china  price 
list  as  fairly  representing  the  Limoges  market  value 
of  the  various   articles  of  undecorated  tableware. 

"Concerning  the  method  of  arriving  at  the  value 
of  the  decorations,  the  commission  reported: 

"  'To  determine  the  value  of  decorations  apart 
from  the  white  china  the  commission  recommends 
the  plan  generally  employed  by  Limoges  manufac- 
turers in  computing  their  cost  of  production  and  fix- 
ing their  sale  prices.  By  this  method  the  value  of 
the  decoration  on  one  dozen  &y>  pouce  plates  is  first 
ascertained  and  the  value  of  the  same  decoration 
appearing  upon  any  other  article  of  tableware  is  then 
found  by  using  a  scale  of  proportions  or  scale  of 
relative  values  expressed  in  units;  for  example,  one 
dozen  8^2  pouce  plates  is  12  units,  a  16-inch  dish  5 
units,  and  so  on  through  the  whole  list  of  articles. 

"  'Before  this  plan  can  be  applied  a  method  of 
correctly  ascertaining  the  value  of  a  decoration  upon 
a  dozen  8j4  plates  must  be;  devised  and  a  correct 
scale  of  proportions  must  be  constructed.' 

"Finally  the  commission  recommended  that  its 
tabulated  prices  for  white  china  and  decorations  be 
applied  to  so-called  hotel  ware  exported  from  Limoges 
to  the  United  States.  The  plan,  it  is  expected,  will 
result  in  materially  increasing  the  duties  on  all  ware 
from  Limoges." 

PERSONNEL     OF     APPRAISAL     BOARD. 

The  personnel  of  the  committee  to  investigate 
and  report  upon  methods  of  appraisal  in  the  customs 
service  will  be  as  follows: 

Edwin  K.  Wakefield,  special  attorney  in  customs 
cases  of  the  Department  of  Justice,  who  has  been 
chairman  of  the  recent  Limoges  Commission  of  the 
Treasury  Department;  J.  W.  Wheatley,  special 
agent  in  charge  at  the  port  of  New  York;  Guy  Emer- 
son, private  secretary  to  Assistant  Secretary  Curtis; 
J.  D.  Nevius,  law  clerk  in  the  customs  division, 
Washington;  and  J.  A.  Springstead,  of  the  office  of 
appraiser  of  merchandise  at  New  York. 

The  committee  will  hold  a  preliminary  meeting 
this  week  at  the  Department  and  will  begin  work   in 


the  near  future.     The  chairmanship  has  not  been  de- 
finitely determined. 

The  object  of  this  committee  is  to  investigate 
custom  hcuse  methods  in  the  various  ports  of  entry. 
While  the  New  York  and  Boston  custom  houses  are 
very  strict  in  dealing  with  imports,  it  is  reported 
that  at  some  other  points  a  laxity  exists  detrimental 
to  the  service* 


NEW     APPRAISERS     NAMED, 


THE  nomination  of  Frederick  A.  Higgins  for  the 
position  of  appraiser  of  merchandise  at  the  port 
of  New  York,  to  succeed  Francis  W.  Bird,  resigned, 
has  been  forwarded  by  the  President  to  the  Senate. 

Mr.  Higgins  is  a  man  of  about  forty  years  of 
age.  During  1910  and  1911  he  represented  the  23d 
Assembly  District  of  New  York  County  in  the  State 
Assembly,  where  he  introduced  the  "Higgins  Direct 
Nominations  Bill,"  and  became  an  efficient  member 
of  the  House. 

The  nomination  of  Rene  F.  Clerc  for  the  position 
ot  appraiser  of  merchandise  at  the  port  of  New 
Orleans,  to  succeed  William  P  Luck,  resigned,  has 
been  forwarded  by  the  President  to  the  Senate. 

Mr.  Clerc  is  thirty-seven  years  of  age  and  has 
been  for  many  years  engaged  in  the  wholesale 
grocery  business  in  New  Orleans. 


AT    BOSTON. 


BUYERS  in  town  included  William  H.  Rudderham, 
with  Almy,  Bigelow  &  Washburn,  Beverly 
branch;  D.  J.  Donovan,  Salem;  Charlie  Conant,  with 
Porteous,  Mitchell  &  Braun,  Portland;  William  S. 
Noyes,  for  the  Grant  Syndicate;  Herbert  H.  Curtis, 
Bangor,  Maine. 

John  F.   Cuffe,    with  Louis  Wolf   &  Co.,  has   re- 
turned from  a  short  vacation. 


Edward  M.  Flye  has  moved  his  novelty  business 
to  the  George  Paine  building,  on  North  Franklin 
street,  Brockton.  

The  Chicago  representative  of  the  Fostoria  Glass 
Co.,  George  R.  Spinney,  visited  the  Boston  coterie 
last  week. 


Edwin  J.  Tucker,  with  Chase  &  Francis,  is  on  a 
visit  through  Maine  territory.  Mr.  Chase  is  recreat- 
ing at  Franconia  and  Crawford  Notch,  N.  H.,  where 
he  is  making  short  excursions  via  the  gasoline  route. 


Another  salesman  to  honor  the  Boston  trade 
was  "Abe"  Hays,  of  the  Cook  Pottery  Co.,  who  made 
his  headquarters  at  Young's,  as  usual. 

Alexander  Cain,  dealing  in  cut  glass  and  jewelry 
novelties,    has    filed    a    voluntary    petition    in    bank- 


ruptcy. Assets  $385,  liabilities  $5  830.  Several 
Boston  and  New  York  dealers  are  among  the  un- 
secured creditors. 

The  Wollenstein  Glass  Co.  has  been  incorporated 
for  $  10,000,  to  deal  in  glassware  of  all  kinds.  Abra- 
ham Chortoff,  president;  Emanuel  Wollenstein, 
treasurer;  L.  Wollenstein,  secretary;  all  of  Dorches- 
ter. 

Harry  G.  Mills,  representing  the  Homer  Laugh- 
lin  China  Co.,  was  one  of  the  "sellers"  in  town-this 
week. 


Cecil  Taylor,    of   Taylor  Smith   &   Taylor,    East 
Liverpool,  was  in  town  for  a  brief  stay  last  week. 


Lawrence  D.  Bradley  has  removed  his  kitchen- 
furnishings,  hardware  and  crockery  business  to  the 
new  building  at  75  Park  avenue,  Arlington  Heights, 
where  he  will  increase  the  size  cf  his  kitchen  furnish- 
ings department. 

W.  B.  Kemp,  at  one  time  buyer  with  the  J.  S. 
Bailey  Five  to  Twenty  Cent  Department  Store,  is 
now  assistant  to  Thomas  Barker,  buyer  of  glassware 
and  housefurnishings  for  R.  H.  White  &  Co. 


HAS  JOINED  U    S,  CHAMBER  OF  COMMERCE. 


THE  United  States  Potters'  Association,  with  fifty- 
six  members,  has  been  elected  to  membership 
in  the  Chamber  of  Commerce  of  the  United  States  ot 
America. 

Though  the  National  Chamber  was  organized  as 
recently  as  April  22,  more  than  77,000  business 
men  of  the  nation  are  now  affiliated  with  it  through 
102  different  organizations  covering  29  individual 
States  and  the  Hawaiian  Islands.  The  Chamber  of 
Commerce  of  Alexandria,  Va.,  with  52  members,  is 
the  smallest  local  organization  that  has  so  far  joined; 
the  Chamber  of  Commerce  of  Boston,  Mass.,  with 
4,609  members,  is  the  greatest.  The  National 
Aseociation  of  Glue  and  Gelatine  Manufacturers  of 
New  York,  with  36  members,  is  the  smallest  national 
body  that  has  so  far  become  affiliated.  The  next 
size  is  the  United  States  Potters'  Association. 

The  detail  work  of  the  National  Chamber  is  be- 
ing carried  on  by  the  following:  General  Secretary, 
Elliot  H.  Goodwin,  formerly  secretary  of  the  National 
Civil  Service  Reform  League;  Field  Secretary,  Ed- 
ward F.  Trefz,  formerly  Advertising  Counselor  to 
the  Painted  Display  Advertising  Association  of  the 
United  States;  Assistant  Secretary,  D.  A.  Skinner, 
formerly  Assistant  Chief,  Bureau  of  Manufactures, 
Department  of  Commerce  and  Labor;  Chief  of  Edi- 
torial Division  and  Editor  of  "The  Nation's  Busi- 
ness," G.  Grosvenor  Dawe,  formerly  Managing 
Director  of  the  Southern  Commercial  Congress. 
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C?!)e  yt&w  ^ork 
<Trockeq>  anb  (blass  ^District 


IT  is  a  real  pleasure  to  again  see  a  lot  ot  buyers  in 
the  market.  No  one  expects  many  out-of-town 
men  to  visit  New  York  in  July,  but  they  do  expect 
and  want  them  in  August.  Many  familiar  faces  have 
been  seen  this  week  in  the  warerooms  and  their 
owners  have  made  their  presence  felt  in  a  substan- 
tial manner.  They  all  need  goods,  and  if  the  mer- 
chandise men  in  the  department  stores  were  wise 
they  would  let  the  buyers  go  the  limit.  Those  who 
are  untrammelled  are  the  men  who  get  results. 

The  Imperial  Glass  Co.  has  sent  to  Cox  & 
Lafferty,  its  New  York  agents,  a  number  of  new 
pieces  in  the  famous  Nucut  glass;  also  a  number  of 
N-iart  electric  shades  have  been  added  to  the  line- 
Lighting  goods  are  a  new  feature  with  the  Imperial 
Glass  Co.,  and  evidently  a  successful  one,  for  orders 
are  coming  in  fast. 

Fondeville  &  Van  Iderstine  are  showing  a  large 
variety  of  new  French  china  dinnerware  and  short 
lines  from  Alfred  Hache  &  Co.  The  wares  are  dis- 
tinctly a  la  mode,  the  colors  good,  and  the  patterns 
very  attractive.  The  latter  are  quite  different  from 
others  in  the  market,  and  buyers  wanting  "something 
new"  will  find  it  here.  Their  white  and  gold  line 
from  Saxony  is  a  huge  success.  The  design  of  the 
covered  dishes  is  graceful  to  a  degree,  and  the  gold 
decoration  is  admirable.  There  is  also  a  line  of  in- 
dividual tea,  coffee  and  chocolate  sets  on  trays,  so 
pretty  that  no  woman  with  money  in  her  pocket  will 
be  able  to  resist  them. 

Bawo  &  Dotter  are  making  an  elaborate  display 
of  cretonne  goods,  consisting  of  sofa  pillows,  bureau 
scarfs,  pincushions,  hatpin-holders,  dressing-case 
ornaments  with  doll  heads,  dolls  whose  skirts  conceal 
pin  holders,  satchels  and  other  devices  conta  ning 
complete  sewing  outfits. 

Thos.  G.  Jones  has  received  from  the  Economy 
Tumbler  Co.  three  new-shaped  blown  glass  vases — 
six,  eight  and  ten  inch.  They  have  a  well-developed 
base,  graduating  gracefully  to  the  neck,  with  a  flared 


mouth.  These  will  lend  themselves  very  readily  tc 
ornamentation,  and  should  be  particularly  adaptable 
to  the  silver-deposit  trade. 

a 

L.  Straus  &  Sons  have  gone  in  heavily  for  lamps 
this  season,  and  are  showing  a  very  large  line  of  gas 
and  electric  portables.  They  have  on  view  German 
bronze  and  French  bronze  electrics  with  figures  hold- 
ing branches  and  vines  bearing  lights  with  either 
grape  or  plain  bulb  lamps.  They  are  graded  in  size 
from  pieces  standing  two  or  three  feet  high  to  the 
individual  reading  lamp.  A  line  of  china  vase  bodies 
with  hand-painted  decors  and  solid  bronze  trimmings 
are  in  the  Chinese  style  with  umbrella  shades.  An- 
other line  has  bronze  standards  and  filagree  shades 
lined  with  silk.  There  is  a  big  line  in  Empire  style 
with  silk  shades  to  match.  Another  has  Dresden 
figures.  Piano  lamps  are  also  in  good  assortment. 
There  are  many  hundreds  of  different  pieces,  and 
there  is  an  enormous  stock  behind  every  sample. 

i2 

H.  C.  Kupper  is  offering  for  sale  all  his  import 
samples  from  Schierholz  &  Sohn.  These  goods  are 
highly  artistic.  Many  of  them  are  in  Dresden 
effects,  reproducing  the  old  colors.  The  modeling  is 
as  near  perfect  as  can  be  accomplished  in  clay,  and 
partakes  more  of  the  nature  of  sculpturing  than 
modeling.  There  is  a  long  list  of  useful  and  orna- 
mental articles,  consisting  of  plates,  trays,  baskets, 
bon-bon  sets,  etc.,  and  all  are  marked  at  attractive 
prices. 

Cox  &  Lafferty  have  made  arrangements  with  a 
number  of  leading  manufacturers  of  electric  and  gas 
portables,  domes  and  shades  to  show  their  special  and 
best  selling  numbers.  This  arrangement  enables  the 
buyer  to  see  very  quickly  an  assortment  of  popular- 
priced  goods  that  would  otherwise  take  much  time  to 
inspact.  In  addition  to  this  special  showing,  the  com- 
plete line  of  Mills,  Gardner  &  Co  ,  Chicago,  is  on  dis- 
play, consisting  of  tleotric  portables,  hanging  domes 
and  shades;  also  a  line  of  wood  Mission  fixtures. 
New  samples  of  cut  glass  have  also  been  sent  in  by 
this  enterprising  concern. 


IS 


THE    CONDITION    OF     BUSINESS. 


Buying  has  been  brisk  this  week.  A 
New   York     large  contingent   of   out-of-town    men 

is  in  the  market,  and  its  members  are 
all  wearing  smiling  faces.  Big  as  it  is,  it  will  be 
swelled  next  week  when  the  Household  Show  opens. 
It  is  expected  that  not  less  than  3,000  housefurnish- 
ing  goods,  china,  lamps,  gla^s  and  toy  buyers  will  be 
here.  So  far  the  toy  houses  have  received  the  most 
attention.  Evidently  the  buyers  desire  to  get  that 
branch  of  the  business  out  of  the  way,  that  they  may 
devote  more  time  to  visiting  the  Grand  Central 
Palace.  While  waiting  for  the  opening  of  the  Show 
the  buyers  are  circulating  freely  in  the  down-town 
District  and  placing  orders. 


A  pleasing  feature  of  conditions  is  the  confirma- 
tion of  orders  given  for  import  earlier  in  the  seeson. 
Why  the  buyers  delayed  so  long  can  only  be  explained 
on  the  supposition  that  the  merchandise  men  put  the 
ban  on  them  One  large  order  taken  March  11  was 
confirmed  last  week  with  a  request  that  the  goods  be 
hurried  forward.  Another  confirmation  which  has 
been  hanging  fire  for  months  was  sent  in  asking  that 
the  goods  be  delivered  by  September  first — an  utter 
impossibility.  The  buyer  ought  to  know  that  even 
if  it  were  cabled,  and  the  goods  were  made  up,  they 
could  not  reach  here  in  the  time  desired.  These  are 
but  two  of  numerous  instances  coming  under  our 
observation  showing  how  badly  china  is  needed  by 
the  retailer.  

Travelers  now  on  their  fall  pilgrimages  are  send- 
ing in  satisfactory  orders,  while  mail  demands  con- 
tinue in  excess  of  last  year  at  this  time. 


The  lamp  men  are  doing  a  splendid  trade. 
Buyers  are  making  up  for  lost  time  and  are  taking 
goods  in  large  quantities. 


Cut  glass   is   moving    freely,    visiting    salesmen 
reporting  very  satisfactory  transactions. 


French,  German  and  English  goods  have  moved 
freely  in  the  order  named,  and  it  is  confidently  expec- 
ted that  the  fall  business  will  exceed  that  of  last  year. 


The  fall  buying  of  Japanese  goods  started  this 
week,  and  judging  from  the  orders  already  placed 
our  oriental  friends  will  have  a  good  trade. 


Retail  trade  remains  as  last  quoted.  So  many 
people  are  away  from  home  that  the  city  stores  are 
doing  only  a  moderate  business.  The  seaside  and 
country  resorts  are  doing  well,  and  from  interior 
points  reports  are  very  satisfactory,  considering  the 
time  of  the  year. 

Our  reports  regarding  general  business  are  to 
the  effect  that  buying    is    brisk    in    every   direction. 


The  city  is  full  of  buyers  of  all  kinds,  the  list  exceed- 
ing last  year  by  a  very  largs  majority;  and  if  other 
industries  have  a  good  trade  it  is  a  natural  sequence 
that  the  crockery  men  will  get  their  share. 


Orders  during   the   last    ten    days 

Pittsburgh  and     have  been  rather   generous.     Cut 

Vicinity.  and  etched  ware  is   being    booked 

for  early  fall  shipment.  Staples 
are  in  demand,  while  chimneys  are  moving  normally 
Jellies  have  also  been  selling  well.  Specialty  goods 
are  not  having  the  demand  they  experienced  earlier 
in  the  season.  Salesmen  are  starting  on  the  road 
with  fall  samples,  and  manufacturers  are  anticipat- 
ing a  nice  line  of  new  business. 


While  a  division  of  opinion   exists 
East  Liverpool     in  this  territory  over  the  condition 
and  Vicinity,      of  business,  the  potteries  are  all  in 
operation — some  to  capacity,  others 
with  slightly-decreased  forces.     On    the  whole,  busi- 
ness can  be  classed  as  fairly  satisfactory. 


LIVERPOOL     EXPORTS. 


From  David  Inglis  &  Co.'s 

Circular. 

Shipments 

Correspond- 

Exports 

Correspond- 

TO 

month  end'g 

ing  period 

Jan.  1  to 

ing  period 

Ju  y  2?  "12 

1911 

July  27,  '12 

1911 

500 

862 

3788 

495  3 

1246 

253 

5178 

4303 

534. 

710 

4494 

6716 

Philadelphia.  . . . 

238 

463 

1S99 

2831 

43 

83 

508 

595 

Newport  News . . 

3 

51 

26 

San  Francisco    .  . 

76 

119 

7r3 

242 

Portland  (Me.). 

1 

631 

545 

Galveston  ....    . 

120 

63 

339 

543 

Portland  (Or.).. 

42 

152 

Inland  Points 

95 

377 

877 

Total.. 

2948 

2553 

18180 

21631 

From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan  1  to 

ing  period 

July    7, '12 

1911 

July  27, '12 

1911 

312 

226 

5247 

4271 

42 

304 

3788 

4925 

12 

23 

1S85 

2S32 

Baltimore  

18 

186 

4494 

6711 

San  Francisco    . . 

15 

763 

215 

New  Orleans.   . . 

.... 

9 

511 

544 

Portland  (Me.). . 

722 

389 

Galveston       .  . 

2 

339 

543 

Newport  News   . . 
Portland  (Or.).  . 

.... 

48 

26 

19 

146 

.... 

Inland  Points 

3 

11 

277 

249 

Total . 

421 

76l 

18220 

20705 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  co  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  "Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


OUR  next  issue  will  be  unique  in  many  ways. 
Containing  features  of  great  value  to  buyers,  it 
will  be  thoroughly  scanned  from  cover  to  cover. 
Agents,  manufacturers  and  importers  who  have 
special  lines  to  offer  in  this  column  should  send  them  in 
at  once. 

ON     SALE. 

A  \  19 — A  manufacturer  of  plateaux  makes  the  follow- 
ing offer:  200  10-in.  plateaux  at  30  c.each;  150 
12-in.  at  40c;  150  14-in.  at  55c.  Nickel  plated 
frames;  beveled  glass. 

A  121 —  A  manufacturer  of  cut  glass  tumblers  is 
willing  to  sell  50  barrels  in  lots  of  6  doz.  or 
more  each  of  two  patterns.  One  design  has  buzz 
star  and  mitre  cutting,  well  covered,  $2.75  a  doz; 
the  other  with  buzz  star,  chrysanthemum  and 
mitre  cutting,  $2  90  a  doz.  The  glass  is  abso- 
lutely first-grade  heavy  lead  blanks,  and  work- 
manship the  best. 

A  115 — A  china  importing  house  wishes  to  close  out  a 
dinner  pattern  on  account  of  discontinuing  the 
jobbing  end  of  its  business.  The  pattern  is  on 
Ridgway's  English  porcelain,  in  green,  with  a 
gold  edge,  and  cost  $7  50  to  import.  About 
six  crates  in  stock.  Will  close  out  entire  lot, 
a  good  assortment,  at  $6.  Matchings  can  be 
imported  direct  at  $7.50.  Sample  and  list  of 
present  stock  will  be  sent  on  request. 

A  1x7 — Buyers  looking  for  really  artistic  stone- 
engraved  glass  vases  at  sacrifice  prices  will  find 
them  listed  below.  The  manufacturers  bear  the 
highest  possible  reputation  for  making  glassware 
of  superior  quality.  150  stone-engraved  lead 
glass  vases— 10,  12,  14  inch.  Regular  prices  $3, 
$4  and  $5  each,  but  as  they  are  discontinuing  the 
pattern  will  let  them  goat  $1.50,  $2  and  $250. 
Quantities  to  suit  purchasers;  f  o.b.  New  York; 
usual  charge  for  packages.  Samples  can  be  seen 
in  New  York. 

A  1 20  — A  manufacturer  of  mirror  plateaux  offers 
200  10-in  plateaux  at  42c.  each;  150  12-in  at  55c; 
150  14-in.  at  75c.  All  silver-plated,  with  fancy- 
high  feet. 

A  100 — An  agent  is  closing  out  a  line  of  pressed  and 
blown  glass  tumblers  for  the  receiver  of  a  glass 
company.    Particulars  on  application  at  thia  office 


A  102 — 200  electric  portables,  16-inch  leaded  glass 
panel  shades,  green  with  amber  and  red  border, 
or  amber  background  with  green  and  red  border 
Finished  in  verde  or  regular  brushed  brass. 
TLe  regular  price  of  these  is  $8.60.  In  order 
to  close  out  the  line  they  are  offered  at  $6.25 
delivered  anywhere  between  Chicago  and  Boston, 
with  no  charge  for  package.  Will  be  sold  in  lots 
of  12  or  more.  When  all  gone  cannot  be  dupli- 
cated at  this  price. 

A  m — A  carload  of  cullet. 

A  118 — Here's  a  snap  for  someone:  Regular  lead 
blown  tumblers,  made  by  a  firm  of  the  highest  re- 
putation. 

23  bbls    12  oz.  taper,    at   35c. 
17    "       "  50c. 
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5  "  17   "  straight  50c 

7  "  18   "  "  50c 

23  '  19   "  "  60c. 

24  "  20  "  "  70c. 
3  "  T]/2    '•  concave,  25c. 

8  •«  8   "  "  25c. 

Bbls  50  cents;  f.o.b.  New  York.  Anyone  who 
secures  these  or  any  portion  of  them  (for  they  may 
be  bought  in  quantities  to  suit)  will  make  money. 

A 109 — An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz.,  with  an  attractive  light  cutting 
of  original  deeign,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  106 — 15  cases  of  Austrian  china.  Plates,  4^, 
5,  6^2  and  7^2  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  108 — This  special  offer  of  good  selling  assortments 
of  fine  red  Japanese  china,  with  Geisha  Girl  de- 
coration, at  85  cents  a  doz.,  is  sure  to  be  snapped 
up  quickly,  so  we  advise  those  desiring  a  case  or 
two  to  write  quickly.  There  are  only  30  cases  to 
be  had.  The  following  articles  comprise  an 
assortment: 

6  3  piece  sets. 
6  chocolate  sets. 
6  b'rrysets  with  10-in.  bowl 
24  6-in.  nut  bowls. 
9  sugars  and  creams. 
12  powder  boxes. 
12  hair  receivers. 
12  pickles. 
12  milk  jugs. 
12  rose  jars. 
36  6-in.  plates. 
36  5-in.  plates. 
72  tea  cups  and  saucers 
12  oatmeal  bowls. 
Total,  360  pieces   assorted,  packed    in    ooe  ;  a«e 
Price  $25.50  per  assortment. 


M 


A  99 — The  best  value  ever  offered  in  the  Crockery 
and  Glass  Journal  is  the  special  advertising 
proposition  now  open  for  acceptance.  Orders 
have  been  sent  in  by  many  firms.  There  are 
still  pages  open  for  you.  Send  your  requisition 
for  space  early,  in  order  to  secure  a  good  posi- 
tion. 

A  1 14 — A  manufacturer  of  artificial  ferns  is  offering 
a«  a  "special"  a  full,  well-made  fern  dish  filler, 
Gl/2  inches,  with  four  large  leaves,  in  five-gross 
quantities  at  $27  per  gross  He  says:  "This 
opportunity  must  be  grasped  immediately  while 
the  offer  is  good." 

A  1 13 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  $3  a  doz.  Two  and  a  half  doz.  to  a 
bbl.  ;  f.o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  enameled  de 
oor&tion,  30  oents  a  doz.  Usual  charge  for  bbl. 
Good  value;  worth  investigating. 


MERCHANDISE    WANTED. 

62 — Two-  or  three  light    electric  lamps,  wired, 

21     to    27    inches.     Brass    or   verde    finish, 

round  or  square  base,  complete  with  top  for 

cut  glass  shades.     Can  use  quantity  if  price 

is  right. 

63 — A  firm  is  in  the  market  for  cut  glass  seconds 
and  common  seconds  tableware.  Send  par- 
ticulars. 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

59 — One  of  our  readers  is  in  the  market  for  a 
quantity  of  chocolate  cups  with  an  adver- 
tisement upon  them.  Particulars  may  be 
had  by  application  at  this  office. 

55 — Wanted  a  line  of  cut  glass  seconds. 

63 — Wanted,  all  kinds  of  bottles  in  large  quanti- 
ties for  spot  cash. 


week  charged  with  obtaining  money  under  false   pre- 
tences. 

»      • 

Jacob  Segerstrom,'  Rhinelander,  Wis.,  was  in 
Chicago  last  week  on  a  buying  trip. 

»     • 

A  deal  was  consummated  last  week  to  give 
Chicago  one  of  the  best  freight  handling  systems  in 
the  world.  A  combine  of  thirteen  leading  railrcadi 
entering  th's  city  has  purchased  the  belt  line  belong- 
ing to  the  Chicago  and  Western  Indiata  railroad. 
The  c'earing  yards  are  to  be  enlarged  to  four  times 
their  present  capacity,  and  plans  are  being  made  to 
handle  15,000  cars  of  merchandise  daily. 

•  • 

Seth  E.  Laroway,  Eugene,  Ore.,  was  one  of  the 
prominent  dealers  in  Chicago  last  week. 

•  • 

The  Illinois  Brass  Mfg.  Co.  is  a  new  $5, coo 
corporation.  Louis  A.  Heile,  Frank  T.  Milchristand 
J.  H.  Christensen  are  the  incorporators. 

•  • 

Mandel  Bros,  will  open  their  new  addition  Sep- 
tember 1. 

•  • 

S  M.  Howe,  of  the  Tri  City  Electric  Co.,  Daven- 
port, la.,    was   in    Chicago   last  week  and    placed    a 

number  of  lamp  orders. 

•  * 

With  a  capital  stock  of  $10,000  the  J.  R.  Pagin 
Lamp  Co  was  organized  in  Chicago  last  week.  Martin 
Edinger,  James  R.  Pagin  and  F.  A.  Allinger  are    the 

incorporators. 

•  • 

Among  out  of  town  merchants  here  last  week 
were  J.  E.  Fritton,  Topeka,  Kas.  ;  B.  Meek,  Mon- 
mouth, 111.  ;  M.  Malone,  Gibson,  City,  111  ;  R.  L. 
Halley,  Carslbad,  N.  Mex;  S.  A.  Hubbard,  Sabinal, 
Tex  ;  F.  V.  Mills,  Decatur,  Ind.  ;  O  W.  McClure, 
Atlamta,  Ga  ;  J.  Scharth,  Mascouth,  111. 


AT    CHICAGO. 


'*  A  /FADE  in-Chicago"  week  proved  an  unquestioned 
i-Vl  success.  Windows  by  the  thousands  were  de- 
voted to  a  display  of  Chicago-made  gcods.  Many 
wholesale  houses  sent  out  special  invitations  to  the 
trade  to  do  their  fall  buying  during  the  week,  and 
business  among  the  crockery   men    was   reported    as 

good. 

*  * 

Julius  Rosenwald,  president  of  Sears,  Roebuck  & 
Co.,  celebrated  his  fiftieth  birthday  August  12  by  giv- 
ing away  $685,000  to  various  charitable  and  educa- 
tional institutions. 

*  * 

Marshall  Field  &  Co.  are  to    build  a  b'g  addition 

to  their  reta  1  store. 

*  # 

A    man    whom    the    police   claim  is    H.  Hudson, 

rator  of  a   crockery  store   at   5155   West   Chicago 

avenue,  this  city,  was  arrested    in    Los    Angeles  this 


OBITUARY. 


JOSEPH  CHETWYND,  one  of  the  managers  and 
J  a  stockholder  and  director  of  the  Colonial  Co., 
potters,  of  East  Liverpool,  died  suddenly  last  week, 
and  was  buried  from  his  late  home  in  that  city  last 
Friday  afternoon.  The  funeral  was  in  charge  of  the 
Elks,  with  which  deceased  had  recently  brcome 
identified.  Mr.  Chetwynd  had  been  enjoying  the 
best  of  health  until  four  days  prior  to  his  death. 

Joseph  Chetwynd  was  born  February  17,  1852,  in 
Hanley,  Staffordshire,  England.  He  entered  the 
ceramic  industry  when  but  a  young  boy  and  served 
for  six  years  as  an  apprentice  in  his  native  city  under 
the  tutelage  of  his  father.  He  came  to  the  United 
States  in  1872  and  first  located  in  Jersey  City,  N.  J. 
In  1879  he  went  to  East  Liverpool,  where  he  had 
been  prevailed  upon    to  take  the    place   made   vacant 
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by  the  death  of  a  brother  who  had  been  employed  as 
a  modeler  for  G.  S.  Harker.  He  later  returned  to 
Jersey  City  and  afterwards  removed  to  Wheeling,  W. 
Va.  The  same  year  he  went  again  to  East  Liver- 
pool, where,  together  with  his  brother-in-law,  H.  D. 
Wallace,  they  purchased  what  was  then  known  as 
the  Benjamin  Harker  pottery.  That  was  the  begin- 
ning of  the  widely-known  pottery  firm  of  Wallace  & 
Chetwynd,  which  in  later  years  incorporated  with 
several  other  plants  under  the  name  of  the  East 
Liverpool  Potteries  Co.  When  Messrs  Wallace  and 
Chetwynd  withdrew  ther  interests  from  that  corpora- 
tion the  Colonial  company  was  formed.  For  the 
past  several  years  Mr.  Chetwynd,  together  with 
Thomas  Robinson,  had  been  managing  the  operating 
department  of  that  company. 


Hartwell  Maynard,  of  Athol,  Mass.,  died  August 
2,  aged  SS.  Mr.  Maynard  was  born  in  Orange,  Mass., 
and  went  to  Athol  in  1870,  where  he  opened  a  crock- 
ery store.  He  ran  it  for  several  years,  then,  selling  out 
worked  in  a  furniture  store,  then  in  a  tinware  shop, 
and  finally  went  back  to  the  furniture  business,  from 
which  he  retired  about  eighteen  years  ago. 


SAN    FRANCISCO    AND  THE     COAST. 


FALL  samples  are  arriving  rapidly  at  the  whole- 
sale headquarters,  and  the  atmosphere  of  sum- 
mer dullness  is  disappearing.  Travelers  are  prepar- 
ing to  go  on  the  road  with  the  new  lines,  and  a 
big  business  is  expected.  Conditions  on  the  Coast 
are  very  encouraging.  Money  is  plentiful,  building 
is  active,  and  crops  are  heavier  than  for  a  number  of 

years. 

•  * 

Himmelstern  Bros.,  representatives  of  the  Pope- 
Gosser  China  Co  ,  Coshocton,  O.,  are  pleased  that 
the  embossing  on  the  "Louvre"  line  has  been  changed. 
The  edge  of  the  plate  has  been  given  more  character 
and  the  general  lines  of  the  entire  face  have  been 
brought  more  closely  to  the  French  plate.  The 
addition  of  three  new  pieces — sauce  boat,  7-in.  deep 
plate  and  5  in  di=h— is  a  great  improvement,  as  it 
makes  the  set  more  complete. 

•  * 

The  Dorn  Ceramic  Supply  Co.  is  conducting  a 
twenty  five  per  cent  discount  sale  on  all  white  china 
during  this  time  of  little  demand  —  few  classes  in 
hand-painting  being  open  at  this  season  of  the  year. 

•  • 

J.  C.  Ryan  has  taken  an  office  in  the  new 
Bankers'  Investment  Building  on  Market  street, 
between  Kearny  and  Grant  avenue,  where  he  will 
conduct  a  wholesale  cutlery,  silverware  and  cut  glass 

business. 

»      • 

One    of    the    ground    floor   stores   of   the    same 


building  has  been  rented  to  the  Sing  Fat  Co.,  which 
handles  Chinese  and  oriental  goods  of  all  kinds. 
The  company  recently  moved  from  the  Emporium 
and  opened  a  large  bazaar  on  Geary  street,  besides 
the  large  store  maintained  in  Chinatown. 

•  • 

A.  A.  Otte,  local  manager  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  who  has  been  out  on 
the  road  for  some  time,  is  expected  home  the  end    of 

the  week. 

•  * 

P.  D.  Partridge,  manager  of  the  crockery  and 
glass  department  of  the  Emporium,  is  just  home 
from  an  extended  vacation  trip  in  the  northwest, 
during  which  he  attended  the  Elks  convention  in 
Portland,  Ore. 

Ottenheimer  Bros,  are  this  week  moving  into 
their  new  store  on  Mission  street. 

•  • 

Geo.  Bochman,  representative  of  the  Fostoria 
Glass  Co.,  is  home  from  his  vacation,  the  greater 
part  of  which  was  spent  on  the  water.  He  took  part 
in  th3  yacht  races  between  here  and  Santa  Cruz,  and 
was  fortunate  enough  to  be  on  the  Nixie,  which 
captured  the  most  of   the    prizes   during   the   annual 

regatta. 

•  * 

F.  M.  Dunn,  Coast  manager  for  the  United 
States  Glass  Co.,  is  again  on  the  road,  this  time  cover- 
ing: the  northwest. 

Geo.  A.  Boomer,  local  manager  for  the  Plume  & 
Atwood  Mfg.  Co.,  has  left  for  his  annual  visit  to  the 
company's  headquarters  at  Waterbury,  Conn. 


ADVICE     HISTRIONIC. 


HE  was  a  youne  commercial  traveler  and  had  not 
been  on  the  road  for  many  months  When, 
therefore,  it  chanced  that  he  found  himself  short  of 
funds  he  scarcely  knew  what  course  to  take. 

After  much  hard  thinking  he  resolved  to  let  the 
office  know  his  sad  plight.  From  the  nearest  post 
office  he  despatched  a  wire: 

"  Have  run  short  of  ready  money.  Please  wire 
me  here." 

But  the  following  morning  brought  no  reply  to 
his  appeal.  Patiently  he  waited  for  the  second  post, 
but  nothing  came. 

Again  he  resolved  to  wire,  this  time  more 
urgently: 

"No   money.     How  shall   I  act?     Wire    reply." 

Almost  before  he  had  reached  his  hotel  again  the 
telegraph  boy  had  brought  a  reply.  Hastily  the 
young  commercial  tore  open  the  envelope  and  read: 

"  Act  as  if  you  were  broke." 
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NEW    YORK,  AUG.   15    1912. 


MUCH  uncertainty  exists  in  French  china  circles 
as  to  when  and  how  the  new  Limoges  list  will 
go  into  effect  We  are  definitely  assured  from  Wash- 
ington that  all  goods  shipped frovi  Europe  up  to  and 
including  August  31  will  be  passed  under  the  old 
rate.  Bills  of  lading  bearing  date  of  Sept.  1  and 
theseafter  will  come  under  the  new  list.  Copies  of 
the  new  plan  of  appraisal  have  not  yet  been  received 
by  the  Nev  York  importers,  but  are  expected  daily. 
While  no  one  in  the  District  knows  just  what  the 
figures  will  be,  it  is  thought  that  with  a  few  excep- 
tions which  may  require  adjudication  the  general  list 
will  not  show  much  change. 


THE     TIME     IS     RIPE. 


THE  fall  buying  season  is  on  Within  the  next 
three  weeks  it  is  expected  that  a  large  majority 
of  all  the  china,  gla?s  and  housefurnishing  buyers 
will  be  in  New  York,  buying  liberally.  Within  the 
past  two  weeks  a  decided  change  has  come  over  the 
business  situation.  A  spirit  of  optimism  such  as  has 
not  been  seen  for  five  years  prevails  all  over  the 
country.  People  are  feeling  good,  and  everybody  is 
saying  that  the  depression  is  passing  away;  that 
crops  are  record  breakers;  that  there  is  going  to  be 
a  big  fall  business;  and  so  on. 

All  this  will  avail  the  retailers  nothing  if  they  are 
timorous  about  buying.  The  good  times  will  not 
come  to  them    if    they   do    not    have    well-assorted 


stocks.  We  reiterate  the  statement  often  made — 
that  they  cannot  sell  goods  if  they  do  not  have  them. 

Plunging  is  not  advised.  That  is  a  poor  policy 
at  any  time.  But  the  majority  of  dealers  have  run 
their  stocks  down  to  the  lowest  ebb  in  years,  and 
it  is  safe  now  to  bring  then  up  to  a  point  where  they 
will  meet  the  wants  of  consumers. 

Our  advice  is:  Buy  all  that  it  is  possible  to  buy. 
Take  everv  chance  within  reason. 


PERSONAL. 


4       y^HV  will  retail  buyers   go   abroad   10   buy, 

I    *   I      when  they    can  do  better  in  New  York  than 

1  A  I       any  other    place   in    the    world?     Frank  M. 

M  M       Andrews,  president    of    the  Greeley  Square 

Hotel  Co.,  promoting   the   new    Hotel    Mc- 

Alpin  at  Thirty-fourth    street  and    Broadway,  sailed 

this  week  for  a  tour  of  the  principal  European   cities, 

where  he  will  collect  the  furnishings  for  the  hotel  of 

which  he  was  architect.      He  will  visit  London,  Paris, 

Rome,    Brussels,  Dresden    and   other   cities    to    buy 

furniture,  pottery,  tapestries,  chinaware  and  carpets, 

returning   within   the   next   few   weeks.     The  Hotel 

McAlpin  will  be  opened  in  December. 

Geo.  Lemcke,  with  Bawo  &  Dotter,  is  back  at  his 
desk  after  a  fortnight's  holiday.  While  he  enjoyed 
himself,  he  is  glad  to  be  back  at  the  store. 

Harry  J.  Morse,  formerly  assistant  to  A. 
Schniagle  at  the  Simpson-Crawford  Co.,  and  who  left 
to  become  buyer  for  the  Davidson  Bros.  Co.,  Sioux 
City,  la  ,  is  back  in  New  York  as  buyer  for  Simpson- 
Crawford  Co  ,  taking  the  position  made  vacant  by  the 
retirement  of  Mr.  Schniagle. 

Harry  Miller,  of  the  Duncan  &  Miller  Glass  Co., 
has  been  confined  to  his  home  at  Washington,  Pa., 
with  an  attack  of  typhoid  fever.  His  condition  is 
greatly  improved  at  this  writing,  but  he  is  still 
unable  to  be  at  his  office. 

W.  T.  Darden,  who  travels  West  for  Ed.  Butler, 
arrived  in  New  York  on  Monday  morning  for  his 
regular  summer  visit  to  the  warerooms  to  get  new 
samples  He  has  built  up  a  big  following  in  bis 
traveling,  and  has  done  good  business. 

The  Pennsylvania  China  Co.,  of  Kittanning  and 
Ford  City,  Pa  ,  have  secured  W.  L.  Woodward, 
formerly  with  the  Warwick  China  Co . ,  to  represent 
them  in  the  East  and  New  England  States.  Mr. 
Woodward  left   the   road   some   time   ago,    but   was 
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tempted  to  take  up  the  work  again  among  his  old 
friends  with  a  line  of  goods  he  feels  sure  spells 
"success." 

E.  R  Thieler,  not  satisfied  with  what  he  saw  of 
the  ocean  on  his  recent  trip  abroad,  is  spending  his 
week  ends  at  Asbury  Park.  His  family  has  been 
domiciled  there  all  summer. 

Charles  A.  Postley,  who  recently  engaged  with 
the  Manhattan  Brass  Co  ,  is  busily  engaged  in  getting 
up  a  line  of  fancy  stationers'  articles.  He  expects  to 
have  it  ready  September  first,  when  he  will  take  to 
the  road. 

Otto  R.  Sartor,  with  the  Watts,  Lamberd  Co., 
Clarksburg,  W.  Va.,  was  in  the  market  last  week 
buying  china,  glass  and  housefurnishings  for  a  new 
department  which  he  is  opening.  The  firm  will 
devote  a  space  50  x  125  to  these  goods.  Mr.  Sartor 
expects  to  open  Sept.  15.  He  left  for  home  Saturday 
night. 

A.  E.  Soules  has  started  on  his  regular  trip 
through  the  South  for  Morimura  Bros.,  with  lines  of 
Japanese  porcelains  for  spring  importation  and  also 
from  stock  for  immediate  delivery. 

Louis  Hinrichs,  with  L.  Straus  &  Sons,  who  has 
been  taking  his  vacation  by  touring  Central  America 
and  a  part  of  South  America,  came  back  the  latter 
part  of  last  week.  He  is  feeling  fine,  and  ready  to 
take  hold  o£  business  with  vigor. 

Louis  Greeman,  with  Morimura  Bros  ,  came 
home  from  his  trip  to  Europe  on  the  3d  inst.  With 
his  usual  modesty  he  refrained  from  calling  up  the 
newspaper  man,  so  the  news  of  his  arrival  was  not 
known  in  this  office  until  after  our  last  issue  had 
gone  to  press. 

J.  H.  Snarr,  buyer  for  the  Crescent,  Dry  Goods 
Co.,  Spokane,  Wash.,  is  in  town.  The  Spokane  Dry 
Goods  Co.,  controlling  the  Crescent,  has  recently 
purchased  the  Palace  Dry  Goods  Co.,  of  Spokane. 

H.  C.  Taft,  of  Taft  &  Pennoyer,  Oakland,  Cal., 
is  in  town  visiting  friends.  He  and  his  wife  have 
just  returned  from  Europe. 

Percy  N.  Leyland,  representing  J.  &  G.  Meakin 
Ltd.,  Hanley,  England,  arrived  in  New  York  on 
Saturday.  Four  days  out  from  Liverpool  Mr.  Ley- 
land  sprained  his  ankle  while  playing  shuffle-board, 
and  for  a  while  was  laid  up.     It  is  now  nearly  well, 


however.      He  will  make  a  short  trip  into  the  interior 
and  will  be  in  the  country  for  a  few  weeks  only. 

Geo.  H.  Bowman  arrived  in  New  York  from 
Cleveland  this  week  to  spend  a  few  days  at  the  New 
York  office. 

"Dick"  Cavanagh,  buyer  for  A.  Lisner,  Wash- 
ington, D.  C,  in  reply  to  a  question  as  to  how  busi- 
ness was,  said:    "Better  than  last  year  at  this  time." 

Louis  Reizenstein,  of  Pittsburgh,  who  is  now  in 
Paris,  sends  us  a  characteristic  postal  card  from  the 
gay  city  and  desires  to  be  remembered  to  all  inquir- 
ing friends. 

John  A.  Nixon,  who  has  been  in  the  Philadelphia 
office  of  the  United  States  Glass  Co.,  is  now  attached 
to  the  New  York  staff.  Mr.  Humble,  who  was  Mr. 
Nixon's  assistant,  remains  in  charge  of  the  Philadel- 
phia office. 

Max  Heyne  has  resigned  as  representative  of  the 
New  York  Hollow  Ware  Co.  and  will  start  business 
for  himself  under  the  firm  name  of  the  Standard 
Hollow  Ware  Co.  His  present  address  is  518  Decatur 
street,  Brooklyn. 


'WARE     THE    TIPSTER  ! 


ONE  day  last  week  a  well-dressed  man  entered  a 
prominent  wareroom  in  the  District  and  said  he 
was  looking  for  china  for  a  restaurant  with  a  seating 
capacity  of  400  persons.  He  spent  a  lot  of  time  exam- 
ining the  ware,  and  said  that  the  restaurant  was  to 
be  built  at  Elkwood  Park,  near  West  End,  N.  J.  He 
produced  a  blue  print  showing  the  race  track,  grand 
stand  and  the  dining  room.  He  seemed  well  pleased 
with  the  goods  and  prices,  but  advised  the  salesman 
to  go  down  to  the  track  and  see  a  Mr.  Franklin, 
taking  samples  with  him.  In  the  meantime  he  would 
see  Fr-nklin  and  explain  about  the  goods. 

This  seemed  straight  and  satisfactory,  and  after 
a  little  more  talk  the  buyer  started  to  leave.  Before 
he  reached  the  door  he  turned  to  the  salesman  and 
said  that  in  return  for  his  courtesy  he  would  give  the 
salesman  a  tip.  He  then  named  a  horse  which  was 
to  run  the  next  day.  Again  he  started  out,  but  came 
back  to  ask  if  the  salesman  knew  of  a  poolroom  where 
he  could  place  a  bet.  The  salesman  did  not  quite 
like  the  turn  affairs  were  taking,  and  to  close  the 
conversation  said  he  did.  The  visitor  rejoined  that 
he  need  say  no  more. 

After  he  had  gone  the  commercial  rating  of  the 
Elkwood  Park  Association  was  looked  up  and  found 
to  be  all  right.     Two  days   later   the    salesman    took 
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the  train  to  West  End,  went  over  to  the  Park,  and 
found  it  shut  up.  No  one  knew  anything  about  Mr. 
Franklin  or  the  proposed  restaurant. 

Without  knowing  it,  the  salesman  had  given  just 
the  one  answer  that  blocked  the  game.  Had  be  pro- 
fessed ignorance  of  the  location  of  a  poolroom  the 
stranger  would  have  volunteered  to  find  one,  and  while 
he  was  making  his  own  bet  on  the  sure  winner  would 
put  one  down  for  his  newly-made  acquaintance. 

The  scheme  has  bsen  worked  successfully  in 
several  sections  of  the  city.  A  short  time  ago  the 
Wall  street  district  was  the  scene  of  operations.  It 
has  evidently  been  shifted  among  the  crockery  and 
glass  men. 


HOGAN     PATENT     UPHELD. 


THE  litigation  over  the  validity  of  the  Hogan 
patent  for  salt  and  pepper  shakers  with  celluloid 
tops  has  ended  in  triumph  for  the  patentee,  the  court 
having  upheld  the  patent,  granted  a  permanent  in- 
junction against  the  defendants  charged  with  infring- 
ing it,  and  decreed  an  accounting  of  damages. 

The  Hogan  Mfg.  Co.,  of  Nepera  Park,  N.  Y.,  a 
newly-organized  corporation,  has  now  acquired  sole 
ownership  of  the  patent.  The  new  company  intends, 
for  the  present  at  least,  fo  confine  itself  to  the  manu- 
facture and  distribution  to  the  trade  of  the  caps 
alone,  and  not  itself  manufacture  the  glass  bases.  A 
steel-concrete  factory  has  lately  been  completed;  the 
number  of  stock  sizes  of  caps  is  constantly  being  in- 
creased; and  the  company  is  devoting  special  atten- 
tion to  the  kind  and  quality  of  material  that  enters 
into  the  caps,  to  avoid  any  complaint  of  caps  breaking 
or  "slipping  threads." 

One  important  feature  of  the  litigation  over  this 
patent  was  the  expert  evidence  given  in  Hogan's 
behalf,  establishing  that  his  patent  covered  the  so- 
called  "fiberloid"  and  "pyralin"  cap?,  since  fiberloid 
and  pyralin  are  in  fact  substantially  the  same  material 
as  celluloid,  being  sold  under  a  different  name  merely 
to  avoid  the  preempted  tradename  "celluloid." 

Wm.  Edgar  Weaver,  secretary  of  the  corporation, 
speaking  of  the  policy  of  the  new  company,  said : 
"We  want  to  be  perfectly  fair  to  the  trade  over  this 
matter  of  infringement.  Our  investigations  dis- 
closed that  quite  a  few  factories  as  well  as  dealers 
were  using  infringing  caps — that  is,  any  caps  not 
made  by  us.  The  infringing  goods  appear  to  have 
been  made  by  a  few  irresponsible  concerns.  But 
under  the  patent  laws  any  factories  or  dealerr;  using 
these  infringing  cap9  would  be  directly  liable  to  us 
in  damages  as  'contributory  infringers.'  We  are 
trying  to  acquaint  the  trade  with  the  situation;  for 
what  we  are  looking  for,  primarily,  is  business,  and 
not  lawsuits.  We  are  marking  all  our  caps  plainly, 
with  a  stamp  in  the  center,  'Pat.  Feb.  23,  '04  '  So  if 
one  does  not  see    such  mark  on  a    cap  he    knows    at 


once  that  it  is  made  by  an  infringer,  that  it  cannot 
be  lawfully  handled,  and  is  a  good  thing  to  let  severely 
alone." 


TRADE     TIP5. 


rPHE  Akron  (O.)  Dry  Goods  Co.  has  increased  its 
A  capital  stock  from  $75,000  to  $200,000  and  has 
closed  a  deal  for  the  purchase  of  the  Scranton  (Pa.) 
Dry  Goods  Co.  President  J.  E.  Oppenheim  will  look 
after  the  Scranton  store;  while  Secretary-Treasurer  J. 
H.  Vineberg  will  be  in  charge  of  the  local  business. 


St.  Paul,  Minn.— The  Hackett  Gates-Hurtj  Co. 
is  now  the  name  of  the  former  Hackett-WaltherGates 
Hardware  Co. .which  does  an  exclusive  wholesale 
business  and  handles  large  stocks  of  pottery  and 
glassware. 

Miles  City,  Mont. — J.  R.  Calvin  has  bought  out 
an  old-established  business  here,  is  remodeling  the 
storerooms,  and  is  handling  domestic  pottery,  glass- 
ware and  housefurnishings. 


Elwood  City,  Pa.— The  H.  S.  Blatt  Hardware  Co. 
has  been  bought  out  by  the  Genkinger-Barteux 
Hardware  Co.  Housefurnishings,  glassware  and  pot- 
tery are  carried  in  liberal  stocks. 


New  Iberia,  La. — Catalogues  on  domestic  pottery, 
glassware  and  aluminum  ware  are  wanted  by  the  New 
Iberia  Hardware  Co.,  which  has  just  been  formed 
here  with  $io,oco  capital  stock. 


Madrid,  Iowa. — H.  D.  Lucas  has  bought  an  in- 
terest in  the  business  of  George  E.  Hutton,  which 
will  hereafter  be  known  as  the  firm  of  Hutton  & 
Lucas.     Catalogues  on  glassware  are  wanted. 


Pawhuska,  Okla. — Andrews  &  Smith  have  started 
business  here  and  will  handle  glassware  and  domestic 
pottery. 

Colton,  Cal. — The  Colton  Hardware  Co.  is  hand- 
ling extensive  lines  of  domestic  pottery  and  glass- 
ware, a  feature  being  made  of  the  best  grades. 


IN     FAVOR     OF     PLAINTIFF. 


IN  the  suit  of  the  Macbeth-Evans  Glass  Co.  against 
the  Rosenbaum  Co.,  Pittsburgh,  and  the  Jeffer- 
son Glass  Co  ,  Follansbee,  W.  Va.,  for  infringement 
of  a  design  patent  for  lamp  shades,  decision  has  been 
rendered  in  favor  of  the  plaintiff. 


19 


.Around  tfye  <5lass  an5  Camp 

factories. 


At  a  special  meeting  of  the   board 
Pittsburgh  and      of  directors  of  the  Western    Glass 
Vicinity.  and  Pottery  Association  last  week 

it  was  planned  to  stirt  an  active 
campaign  for  new  members.  During  the  service  of 
Watson  W.  Lang  as  president  there  was  a  notable 
increase  in  the  enrollment,  and  President  H.  L. 
Dixon  wants  to  exceed  this  record.  Since  the  annual 
meeting  quite  a  number  of  applications  have  been 
favorably  passed  upon,  and  when  the  fiscal  year  is  up 
the  annual  reports  will  show  the  association  to  be  in 
better  shape  than  ever.  There  is  no  more  active 
worker  for  the  good  of  the  association  than  M.  G. 
Bryce,  commercial  manager  of  the  United  States 
Glass  Co.,  and  through  his  personal  efforts  a  cumber 
of  new  members  have  recently  been  secured. 


the  company  is  scheduled  to  be  held  this  month,  and 
the  reports  are  expected  to  show  that  the  sales  have 
been  the  best  in  the  history  of  the  company. 


The  Star  City  (W.  Va.)  Cut  Glass  Co.  has  placed 
a  new  chimney  on  the  market  different  from  anything 
heretofoie  shown.  

S.  P.  Kinney,  of  the  Economy  Tumbler  Co., 
Morgantowu,  W.  Va.,  stopped  in  the  district  lastThu 
day  on  his  way  East,  where  he  is  opening  the 
new  fall  lines  of  blown,  cut  and  etched  ware  of  this 
well-known  plant.  He  said  that  the  factory  was  work- 
ing full  time,  and  that  business  this  season  was  excel- 
lent..   

Manufacturers  who  make  a  specialty  of  office 
and  desk  glassware,  such  as  inks,  paper-weights,  pen 
and  pencil  trays,  etc.,  say  that  the  fall  trade  onthese 
lines  looks  mighty  good.  There  is  always  a  good  de- 
mand for  these  wares  during  the  holiday  season,  and 
orders  in  anticipation  of  that  time  are  now  being 
placed.  

A.  A.  ("Bert")  Graeser,  salesman  for  the  Duncan 
&  Miller  Glass  Co.,  Washington,  Pa.,  passed  through 
the  city  on  his  way  East  for  his  early  fall  trip,  carry- 
ing a  complete  line.        

A  nice  volume  of  new  business  is  reported  to 
be  coming  in  at  the  general  offices  of  the  United 
States  Glass  Co.  The  factories  are  in  operation,  and 
the  entire  general  line  appears  to  be  moving  in  a 
most   satisfactory  manner.     The   annual  meeting   of 


Among  the  buyers  here  during  the  past  week 
were  Mr.  Goldsmith,  with  Cohn  &  Co.,  Rich- 
mond, Va.,  and  Mr.  Robinson,  with  the  Hale  Bros. 
Co  ,  San  Francisco.  Goods  for  both  immediate  and 
future  delivery  were  ordered. 


The  Tarentum  Glass  Co.  is  having  a  good  run  on 
its  new  line  of  cut  and  engraved  candlesticks. 
There  are  several  designs,  and  while  the  general 
shape  is  of  the  Colonial  pattern,  the  variation  in  sizes 
makes  the  whole  line  a  very  attractive  one.  The 
new  cut  and  engraved  four-piece  sets  shown  by  this 
firm  recently  have  had  a  great  demand. 


Improvements  now  completed  and  others  in 
progress  at  the  plant  of  the  Seneca  Glass  Co. ,  Morgan- 
town,  W.  Va  ,  will  greatly  increase  the  capacity  of 
the  blown  and  pressed  ware  departments.  The  con- 
cern will  soon  have  a  new  catalogue  ready  for  the 
trade  which  will  illustrate  its  entire  production. 


Bar  glassware  continues  to  be  a  good  seller.  A 
lot  of  special  club  orders  are  being  booked  by  some 
of  the  manufacturers  for  September  and  October  de- 
livery.   

The  new  buildings  of  the  Fostoria  Glass  Co.  at 
Moundsville,  W.  Va.,  are  rapidly  nearing  completion, 
and  some  parts  of  them  are  already  occupied.  All 
departments  are  working — the  blown  and  cutting 
shops  on  full  time. 

Harry  A.  F,oss,  head  salesman  of  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  leturned  to  the  home 
office  this  week  from  Boston.  The  company  reports 
the  demand  for  its  new  "Havana"  line  of  lighting 
glassware  steadily  increasing. 


Advance  orders  being  received  for  cut  and  light- 
etched  glassware  indicate  an  exceptionally  heavy 
fall  business.  A  lot  of  the  orders  now  being  booked 
are    for    September   and    October   delivery,  showing 
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that  the  large  dealers  have  confidence  in  the    future, 
notwithstanding  the  fact  that  this  is  "election  year." 


packages 


The  Fenton  Art  Glass  Co.,  Williamstown,  W. 
Va  ,  has  resumed  operations  in  full,  and  the  order 
files  are  such  that  the  plant  will  be  assured  of  activity 
throughout  the  year. 

9* 

The  Kanawha  Glass  Co.  has 
Charleston,  W.  Va.     just  been  organized  here  with 

a  capital  of  $75,000.  Incor- 
porators: L.  H.  Harrison  and  J.  D.  Pribble,  of 
Charleston;  E.  L.  Michie  and  Harold  P.  Tompkins, 
of  Cedar  Grove,  W.  Va.,  and  E.  E.  Fisher,  of  Wilcox, 
Pa. 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
August  18.  1912. 

ANTWERP 

108  packages  china  ware Wm  Gnerin  &  Co 

91        "  "  Strobel  &  Wilken  Co 

41        "         toys  " 

BREMEN 

8  packages  glassware L  Straus  &  Sons 

13  "  "  Samstae  &  Hilder  Bros 

44        "  "  A  Steinhardt  &  Bro 

44        "  "  Strobel  &  Wilken  Co 

864  "  "  Miscellaneous  Orders 

28  "         earthenware.....   L  Straus  &  Sons 

73  "  "  Knauth,  Nachod  &  Kuhne 

83  "  "  Karl  Hutter 

23  "  "  Miscellaneous  Ordeis 

36  "         chinaware Strobel  &  Wilken  Co 

97  "         toys Geo  Borgfeldt  &  Co 

9  "  " F  W  Woolworth  &  C> 

11  "  "         Bawo  &  Dott«r 

43  "  "        FAOSchwarti 

3        "  '* Knauth,  Nachod  &  Kuhne 

522        "  "         Strobel  &  Wilken  Co 

348        "  "        . .  Miscellaneous  Orders 

LONDON 
27  packages  chniaware  Geo  Borgfeldt  &  Co 

GLASGOW 
20  packages  glassware H  A  Rogers  &  Co 

HAMBURG 

14  packages  glassware L  Straus  &  Sons 

3 

5 
52 
25 

4 

165 

24 

42 

17 

4 

78 

88 

109 

6 
21 


OO  Friedlander 

... Vogt  &  Dose 

"  Fensterer  &  Ruhe 

W  R  Noe  &  Sons 

Strobel  &  Wilken  Co 

"  Miscellaneous  Orders 

earthenware Bawo  &  Dottei 

..O  Goelz 

"  Herman  C  Kupper 

"  Lazarus  &  Rosenfeld 

•'  Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

toys  . *'  ' 

G  W  Travers 

Miscellaneous  Orders 


HAVRE 
13  packages  chinaware H  Creange 


12 
26 
55 
20 
3 


JH  Venon 

H  R  Churchill 

Win  Guerin  &  Co 

J  J  Hints 

.Miscellaneous  Orders 


LIVERPOOL 

earthenware The  Rowland  &  Marsellua  C« 

Maddock  &  Miller 

Bawo  &  Dotter 

Meakin  &  Ridgway 

H  C  Edmiston 

J  Davifon 

Strobil  &  Wilken  Co 

Miscellaneous  Orders 

8OCTHAMPT0N 
chinaware Haviland&  Co 

Lazarus  &  Rosenfeld 

AG  Moment 

Vogt  in  Dose 

C  L  Dwenger 

LD  Bloch&  Co 

. .  Miscellaneous  Orders 

toys Strobel  &  Wilken  Co 

ROTTERDAM 
glassware Geo  Borgfeldt  &  Co 

Grt  ham  &  Zenger 

earthenware LD  Bloch  &  Co 

FBing  &  Co 

Lazarus  &  Rosenfeld 

Bawo  &  Dotter 

"  Miscellaneous  Orders 

toys B  Illf  elder  &  Co 

Geo  Borgfeldt  &  Co 

"         A  Steinhardt  &  Bro 

FAOSchwartz 

"        Samstag  &  Hilder  Bros 

Strobel  &  Wilken  Co 

"         Miscellaneous  Orders 

E1UMB 
21  oact  ages  toys Strobel  &  Wilken  Co 

TRIESTE 
30 1  packages  glassware     A  L  Crawford 

75        "  "  Fensterer  &  Rube 

2        "  "  Miscellaneous  Orders 

5        "  toya Strotel  &  Wilken  Co 


3 

" 

7 

" 

8 

• 

4 

• 

19 

I 

4 

• 

l'J 

237  packages 

2 

« 

40 

« 

14 

• 

11 

• 

15 

' 

12 

• 

12 

2  packages 

83 

6 

10 

68 

9 

48 

234 

230 

23 

51 

88 

12 

243 

« 

IMPORTS    AT    PORT    OP    BOSTON. 

LIVERPOOL 

31  packages  earthenware Jones,  McDuffee  &  Stratton  Cj 

Mitchell,  Woodbury  Co 

Stone  &  Downer  Co 

Richard  Bnggs  Co 

AW  Chesterton 

....  Miscellaneous  Orders 


63 

1 

18 

12 

257 

HAMBURG 
61  packages  earthenware Jones,  McDuffee  &  StrattOD  Co 


26  J 
55 


84 

75 

14 

5 

10 

8 

7 

8 

12 

75 


ANTWERP 


M  Kirschberger 

F  W  Woolworth 

F  L  Roberts  &  Co 

..   Houghton  &  Dutton 

W  N  Proctor  &  Co 

. . .   Geo  Borgfeldt  &  Co 
.American  Express  Co 

Wm  RNoe  &  Sons 

Jordan  Marsh  Co 

L  Wolf  &  Co 

.Patterson   Wylde  &  Co 

R  F  Downing  &  Co 

. . .  .Stone  <fe  Downer  Co 

E  A  Runnells  &  Co 

. . .  Miscellaneous  Ora«  re 


28  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

10  "  "  Strobel  *  Wilken  C« 

10  "  "  Stcne  &  Dcwner  Co 

27  •■  "  L  Wolf  &  Co 

11  '*  "  Geo  Borgfeldt  &  Co 

12  "  "  American  Express  Co 

12  "  "  .Miscellaneous  Orders 


ROTTERDAM 

105  packages  earthenware First  National  Bank 

127        "  '  W  P  Libbey 

4        "  "  Miscellateous  Orders 


II 
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Some   of   the    new     dinner    ware 

East  Liverpool      treatments   now    being     prepared 

and  vicinity       for  1913   are   of   an   exceptionally 

high  character,  both  in  design, 
beauty  and  softness.  One  series  of  decals,  which  it 
is  said  will  be  carried  on  an  imported  line  next  sea- 
son, and  which  can  now  be  had  as  an  exclusive  in 
this  country,  is  claimed  to  be  so  far  above  the  average 
treatment  that  there  is  no  comparison.  The  adoption 
of  such  patterns  is  what  has  caused  the  American 
product  to  make  such  rapid  advancement  of  late. 

•  • 

Albert  Corns,  secretary  of  the  McNicol-Corns 
Pottery  Co.,  Wellsville,  opened  in  Detroit  last  week 
with  the  full  lines  of  the    company. 

•  • 

The  D.  E.  McNicol  Pottery  Co.  have  recently 
patented  a  new  "baby  plate"  known  as  the  "Holdfast." 
The  plate  is  inserted  in  a  wire  fastener,  which  is 
so  attached  to  the  table  or  baby  chair  that  the  harder 
the  youngster  pulls  on  the  plate  the  tighter  the  grip 
of  the  fastener  becomes.  J.  C.  Deens,  who  is  work- 
ing the  Western  territory,  and  Zed  Smith,  now  in 
the  East,  are  showing  this  new  invention. 

•  • 

The  three  new  treatments  shown  on  the  "Prin- 
cess" shape  of  the  Smith-Phillips  China  Co.  —  the 
"Columbia,"  "Isabelle"  and  "Bonanza,"  the  latter 
being  a  white  and  burnished  gold  effect — are  prov- 
ing to  be  among  the  most  popular  ever  shown  by  this 
firm.  Although  this  trio  of  patterns  has  only  been 
before  the  trade  for  a  few  weeks,  they  have  been 
placed  in  open  stock  by  many  dealers. 

•  • 

Among  buyers  here  last  week  were  Mr.  and  Mrs. 
Corbett,  who  have  opened  a  new  china  department 
in  the  Clarion  (Pa  )  Dry  Goods  Store,  and  Mr.  Gold- 
smith, with  Cohn  &  Co.,  Richmond,  Va. 

•  * 

Sales  of  calendar  plaques  and  plates  for  1913  are 
gradually  getting  better  as  the  season  advances. 

•  • 

In  order  to  "see  how  it  works,"  President  H.  A# 
McNicol,  of  the  Potters'  Co-Operative  Co.,  has  issued 
an  order  that  hereafter  and  until    further  notice    the 


employes  of  this  concern  are  to  be  given  a  half  holi- 
day ou  Saturday.  If  it  is  found  to  work  to  the 
advantage  of  all  concerned  the  order   will   be   made 

permanent. 

•  • 

Local  manufacturers  of  Rockingham  and  yellow 
ware — D.  E.  McNicol  Co.,  Thompson  Pottery  Co., 
and  the  Croxall  Pottery  Co. — report  an  excellent 
demand.  The  first  two  plants  are  working  full  time 
in  these  departments — never  missing  a  kiln.  The 
Croxall  plant  has  experienced  gas  troubles  and  has 
not  been  working  so  actively  this  season. 

*  * 

Charles  W.  Wise,  a  well-known  pottery  salesman 
from  Green  Bay,  Wis.,  was  here  for  a  few    days   last 

week. 

•  • 

Information  received  this  week  is  to  the  effect 
that  the  Roodhouse  Pottery  Co. ,  now  under  the 
management  of  George  Barlow,  will  change  from  the 
manufacturing  of  stoneware  and  specialties  to  cook- 
ing ware  and  art  pottery.  Mr.  Barlow  was  formerly 
connected  with  the  Potters'  Co-Operative  Co.,  this 
city,  as  manager  of  the  decorating  department,  and 
more  recently  assistant  manager  of  the  East  Liver- 
pool branch  of  the  Roessler  &  Hasslacher  Chemical 
Co.,  with  Harry  W.  Smith. 

•  * 

J.  C.  Curry,  of  the  West  End  Pottery  Co.,  has 
returned  from  his  first  Southern  trip,  and  spent  a 
few  days  at  the  home  office  last  week. 

*  * 

While  nothing  definite  has  been  given  out  as  to 
the  location  of  the  plant  of  the  Belmar  China  Co., 
recently  formed  with  a  capital  of  $250,000,  it  is  stated 
that  plans  are  progressing  and  in  due  time  construc- 
tion will  be  begun. 

*  * 

In  the  death  of  Joseph  Chetwynd,  of  the  Colonial 
Pottery  Co.,  the  United  States  Potters'  Association 
loses  the  only  one  so  far  this  year  in  ils  membership. 

•     • 

Report  is  current  that  "Jack"  C.  Jonas,  the  well- 
known  pottery  salesman,  who  is  now  selling  a  line  of 
varnishes,  will  be  back  in  the  pottery  ranks  ere  long, 
but  with  what  firm  is  not  stated. 
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HIQGINS   &    SEITER   TEAn    AQAIN    VICTORIOUS. 


THE  ball  game  at  St.  Brendan's  Oval  between 
Higgins  &  Seiter's  aggregation  and  a  team  com- 
posed of  employees  from  Bawo  &  Dotter  on  Saturday 
last  resulted  in  the  defeat  of  Bawo  &  Dotter  by  a 
score  of  17  to  4.  Grant  was  on  the  mound  for 
Higgins  &  Seiter,  and  Pyremhoff  was  the  mounds- 
man  for  Bawo  &  Dotter.  A  feature  of  the  game  was 
the  pitching  of  Grant,  having  19  strike-outs  to  his 
credit.  He  also  did  some  healthy  slugging.  The 
fielding  of  Moshier,  the  first  sacker  for  Higgins  & 
Seiter,  made  the  fans  sit  up  and  take  notice.  He 
also  did  well  with  the  stick,  completing  the  circuit 
twice.  Ward,  one  of  the  St.  Brendan's  players,  who 
covered  short  shop  for  Higgins  &  Seiter,  was  the 
man  of  the  hour,  getting  four  two  baggers  out  of  five 
times  up,  and  the  last  time  tried  to  stretch  a  single 
into  a  double,  but  was  caught.  In  the  seventh  inn- 
ing, when  all  "got  up  to  stretch,"  it  looked  as  if 
the  afternoon's  enjoyment  was  to  be  spoiled,  for 
thunder  was  heard,  but  it  soon  passed  away.  After 
the  game  all  adjourned  to  the  club  house  for  the 
usual  good  time. 

The  line-up  was  as  follows: 

BAWO    &    DOTTER.  HKiGINS    &    SEITER. 

Herman,  If.  Ward,  ss. 

Erbj,  3b,   ib.  Moshier,  ib 

Lester,  2b  La  Coste,  3b. 

Phillips,  c.  Smith,  rf. 

Franks,  ib.  Leahy,  2b. 

Kraft,  ss.  Green,  If. 

Pyremhoff,  p.  Sutherland,  cf. 

Gilbert,  rf.  Melville,  c. 

Smith,  cf.  Grant,  p. 

SCORE. 

Bawo  &  Dotter  ....100    10    200    o —  4 
Higgins  &  Seiter.. 4    2310052  x — 17 


IN    TOWN 


Abbreviation!— c,  crockery;  g,  glass:  hf,  housefurnishings, 
I,  lamps;  t,  toys;  s,  silverware. 


T 


HE  following  buyers  have  reported  in  town    since 
our  last  issue: 


J  W  Chaput,  with  Trask.  Prescott  &  Richardson    Co, 

hf,  Erie,  Pa.     320  Church. 
H  G  Euwer,  with  J  N  Euwer's  Sons,  hf,  New  Castle, 

Pa.     Victoria. 
Mrs    L    Blackburn,  with   Chamberlin,    Johnson,    Du 

Bose  Co,  c,  Atlanta,  Ga.     20  East  Forty-sixth  st. 
L  J  Hunkeler,  with  Elder  &  Johnson  Co,  hf,  Dayton, 

O.     2  Walker. 
F   Fleischman,    with    I    Freimuth,  hf,    Duluth.      100 

Fifth  ave. 
H  L  Weldon,  with  Jones,  Post  &  Co,  t,  Kansas  City, 

Mo.     43  Leonard 
M  Kraussmann,  with  Hunter,    Tuppen    Co,  hf,  Syra- 
cuse.    221  Fourth  ave. 
G  N  Bailie,  with   J    B  White  &    Co,  hf,  Augusta,  Ga. 

214  Church. 
J  W  Kelly,  with  Gilchrist   Co,  c,  Boston      55  White. 


C  H  Reiling,  with  Elder  &    Johnston    Co,  t,  Dayton, 
O.     2  Walker. 

E  Bonnett,  with    D  H  Holmes  Co,  t,    New   Orleans. 

19  East  Twenty-sixth. 
Miss  K  E  Walker,  with  Stix,  Baer  &  Fuller  D  G  Co, 

t,  St  Louis.     71  West  Twenty-third. 
R  Trisch,  with  W  Gushard  D    G  Co,  hf,  Decatur,  ID. 

Wellington. 
J    W    Moorhouse,  with  May    Co,  hf,  c,  Cleveland.     4 

Washington  Place. 
J  L  Richards,  with  Hale    Bros,  hf,  c,  San    Francisco. 

395  B'way. 
O  Spaeth,  with  The    Emporium,  c,  g,  St  Paul.      New 

Grand. 
J  S  Brosseau,  with  Ed  MalleyCo.,  New  Haven,  Conn. 

321  Church. 
J  McLeod,  with  D    B    Loveman    Co,  t,  Chattanooga, 

Tenn.     148  West  Twenty-third. 
N  Berliner,  with  Gimbel    Bros.,  hf,  c,  g,  Milwaukee. 

Thirty-second  street  and  B'way. 
M  J  Davies,  with  J  C  Lewis  Co,  hf,  c,  Louisville,  Ky. 

70  Franklin. 
S  V  Silverthorne,  with  B.  Nugent  &  Bros.  D  G  Co,  t, 

St  Louis.     31  Union  sq. 


AT     PITTSBURGH. 


A  LL  buyers  of  pottery  and  glass  in  the  Pittsburgh 
fl  district  report  a  marked  increased  in  retail 
sales.  The  department  stores  have  been  unusually 
busy  during  the  last  few  weeks.  Dinnerware  is  mov- 
ing nicely — both  imported  and  domestic — and  the 
higher-priced  patterns  are  the  best  sellers.  There  is 
also  a  nice  demand  for  cut  and  etched  glassware. 


Charles  Ellis  opened  at  the  Colonial-Annex  last 
Saturday  with  the  George  H.  Bowman  lines,  and  will 
remain  until  September  1.  He  says  his  Eastern  trip 
was  very  successful. 

B.  C.  Miller,  representing  the  Koch  Importing 
Co.,  of  Baltimore,  closed  here  and  opened  in  Cleve- 
land last  Thursday.       _____ 

The  Bawo  &  Dotter  exhibit  opened  a  few  days  ago 
in  the  Hotel  Anderson — same  location  as  in  former 
years — and  with  A.  Herr  in  charge,  assisted  by  Fred 
Saland,  from  the  New  York  office.  The  display  is  an 
attractive  one,  more  lines  being  shown  this  year  than 
ever  before. 

"Jerry"  Daley,  with  the  lines  of  the  Brush-Mc- 
Coy Pottery  Co.,  opened  at  the  Ft.  Pitt  a  few  days 
ago,  and  reports  excellent  orders.  A  number  of  new 
specialties  are  being  shown,  both  in  stoneware  and 
art  pottery.  

All  of  the  new  import  samples  of  Kinney  & 
Levan  are  now  being  shown  in  the  Pittsburgh 
sample  rooms  in  the  Century  Building.  Some 
clever  treatments  in  dinnerware  are  on  display. 


On  Monday  an  application  was  made   at    Harris- 
burg,    Pa.,    for   a  charter    for    the    Milliken-Schenck 


China  Co.,  of  this  city.  The  company  announces 
that  it  will  engage  in  the  "buying  and  selling  of  all 
kinds  of  household  wares  and  equipment."  Incor- 
porators are  F.  M.  Milliken,  F.  G  ,  F.  E.  and  A.  W. 
Schenck,  and  Walter  R.  Demmler. 


SPECIAL     NOTICES. 


WHOLESALERS     LESS     IN     NUMBER,     BUT     DO 
HORE     BUSINESS. 


Editor  Crockery  and  Glass  Journal. 

Dear  Sir :  Reading  the  communication  in  your  last 
issue  as  to  the  "Rise  and  Fall  of  the  China  Jobbing 
Trade  in  the  United  States,"  being  an  old-timer,  it 
suggested  to  me  that  while  there  are  less  wholesalers 
in  number  (I  take  the  word  "wholesalers"  in  place 
of  "jobbers,"  as  the  last  term  does  not  describe  the 
business.  A  jobber  ic-  one  who  does  jobs,  who  sells 
job  lots;  "wholesaler"  embraces  both  the  importer 
and  manufacturer),  they  are  of  larger  capacity,  deal- 
ing in  both  foreign  and  American-made  wares,  doing 
many  times  in  the  the  aggregate  what  was  done  a 
score  of  years  ago.  In  New  York,  for  example,  in- 
stead of  the  old  wholesaler  with  English,  German  and 
French  wares,  the  wholesaling  is  now  done  there  by 
what  you  might  call  exclusive  houses,  one  dealing  in 
German  wares,  another  in  French  wares,  another  in 
English.  In  Boston  and  Chicago,  however,  it  is 
different.  The  wholesalers  carry  English,  French, 
German  and  American  wares,  also  glassware  and 
lamps,  each  doing  more  than  a  million  dollars  a  year 
"ready  stock  for  prompt  shipments." 

WThile  an  effort  in  some  lines  is  being  made  to  do 
away  with  "middleman,"  in  our  generation  ready 
stocks  in  the  trade  centers  will  be  the  channel  of 
supply.  The  manufacturer,  realizing  the  cost  of 
travelers,  bad  debts,  etc.,  will  see  the  advantage  of 
selling  many  car  lots  to  the  large  wholesalers,  thus 
allowing  them  reasonable  margins. 

There  are  no  hrge  wholesale  crockery  stores  in 
England  or  France  that  approach  the  size  of  some  of 
those  in  this  country — in  New  York,  Boston,  Chicago 
and  San  Francisco.  In  London  the  shops  sell  chiefly 
English  ware,  in  Paris  the  shops  sell  chiefly  French 
ware,  and  so  in  Germany.  Ernest  Wahlin  in  Vienna 
is  perhaps  an  exception. 

In  this  country  the  continual  reduction  in  the 
cost  of  transportation  makes  it  feasible  for  the  large 
crockery  houses  to  maintain  their  present  system  of 
distribution  economically.  The  large  potters  and 
glass  factories  realize  the  big  percentage  of  cost  of 
traveling  salesmen  and  bad  debts.  Observer. 


WOOLWORTH     INITIAL     DIVIDEND. 


THE  F.  W.  Woolworth  Co.  has  declared  an  initial 
dividend  of  one  per  cent  on  the  $50,000,000  com- 
mon stock,  payable  September  20.  In  addition  to  the 
§50,000,000  common  stock,  the  company,  which  oper- 
ates 568  five  and  ten  cent  stores  throughout  the 
country,  has  $15,000,000  seven  per  cent  cumulative 
preferred  stock,  which  has  been  receiving  1^  per 
cent  quarterly  since  the  company  was  incorporated 
last  December.  The  company  also  has  thirty-two 
stores  in  Canada  and  twelve  in  England.  Gross 
earnings  for  the  twelve  months  ended  December  31 
last  amounted  to  $52,616,000,  and  net  profits  to  $4,- 
955, °°°- 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
tirst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

C  ALESMEN  WANTED— Men  who  call  on  the  house  furnish- 
'-'  ing,  crockery,  glass,  china,  lamp,  toy,  trunk,  bag  and  sporting 
goods  trade  in  Greater  New  York  and  vicinity,  to  handle  house 
furnishing  specialties  and  kindred  lines.  Good  opportunity  for 
live  men.     Address  N.  H.  F.  T.  E.,  this  office. 

\  A  /ANTED — First-class,  experienced  crockery  salesmen  to 
v  "  represent  one  of  the  largest  pottery  concerns  of  the 
United  States.  Only  men  whose  record  will  bear  scrutiny  and 
who  handle  a  desirable  class  of  trade  need  apply.  First-class 
goods,  variety  of  decorations,  line  popular.  In  reply  mention 
experience  and  state  volume  of  sales  past  twelve  months.  Men- 
tion territory  covered,  and  name  your  best  customers.  All 
communications  will  be  regarded  as  strictly  confidential.  Ad- 
dress Box  806,  this  office. 

I  OCAL  and  traveling  salesmen  to  carry,  as  a  side  line  on 
*-*  liberal  commission,  photographs  and  small  samples  of  easy- 
selling  brass  and  copper  novelties  for  the  writing  desk  and 
library.     Address  Box  810.  this  office. 

SITUATIONS     WANTED. 

POSITION  as  manager-buyer  of  china  and  housefurnishing 
*  departments  by  middle-aged  man  of  long  experience  for 
September  1st.  Can  furnish  good  reference.  Address  Box  812, 
this  office. 

FOR     RENT. 

OART  of  sample  room  in  Crockery  Exchange  Building.  Ad- 
'       dress  Box  814,  this  office. 


Cut  Glass 

45  West  Broadway, 

NEW   YORK. 


Any    Shopworn,  Lazy    Stock  ? 

China  and  Glassware,  Bric-a-Brac  and  Fancy  Goods. 
We  sell  on  commission  or  buy  for  cash. 

HOME  AUCTION  CO.,  916  Sixth  Ave.,  New  York. 

T.  P.  CREAMER.  Tel    Plaza  6261. 


Sole  Owner  of  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 


Made   Only  by 


Hogan  Mfg.  Co.,  mc.  Nepera  ParR,  N.  Y. 

From  specially-prepared  material.  Do  not 
break  or  slip  the  "threads."  Write  for 
samples  and  reduced  prices. 


The  Hcrbcck: 
Demer  Co., 

PRODUCERS 
OP 

HIGH-GRADE 

CUT  GLASS, 


Hal  I  stead,  Pa. 


No.  200.      8-in.  Bowl   "Narcissus." 


$25  sample  assortment  comprises:  8-in.  Bowl,  12-in.  Cylinder  Vase, 
4-pt.  Tall  Jug,  10-in.  Sandwich  Plate,  Tall  Comport,  12-in.  Celery,  and 
pair  Sugar  and  Cream.     Every  piece  a  quick  seller. 


24 


Kn6ex  to  ,A6vertis£m<mts, 


Importers  of  China,  Glassware,  etc. 

Bawo  &  Dotter 7 

Bassett,  Geo.  F.,  &  Co 31 

Bernardaud,  L.,  &  Co.,  Limoges,  France 2 

Bonita  Art  Co. ,  Wheeling 3 

Cox  &  Lafferty 3 

Fondeville  &  Van  Iderstine 7 

Guerin.  Wm.,  &  Co 6 

Gredelue,  A. ,  New  York 29 

Haviland  &  Co 27 

Haviland  &  Abbot  Company     

Haviland,  Theodore,  Company 25 

Maurice  de  Mavaleix,  Limoges,  France 24 

Porcelaines  G.  D.  A  6 

Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co  32 

Consolidated  Lamp  &  Glass  Co.,  Coraopolis 31 

Goodwin  &  Kintz  Co.,  Winsted,  Conn 30 

Manhattan  Brass  Co  31 

Miller,  Edward,  &  Co  32 

Plume  &  Atwood  Mfg.  Co  32 

Pittsburgh  Lamp,  Brass  and  Glass  Co 32 

Turner  &  Seymour  Mfg.  Co 31 

Materials 

Drakenfeld.  B.  F.,  &  Co   30 

Roessler  &  Hasslacher  Chemical  Co 30 

Miscellaneous 

Abels  &  Co.  easels         

Enterprise  Enamel  Co.,  Bellaire  3 

23 

■    23 

3i 

4.  5 

30 

2 


Home  Auction  Co ' , 

Hogan  Mfg.  Co.,  Nepera  Park,  N.  Y 

Major  Mfg.  Co     

National  Housefurnishing  Trade  Exhibits,  Inc 
Robert  Rawsthorne  Engraving  Co.,  Pittsburgh 
Timberlake,  J.  B     &  Sons,  Jackson,  Mich 


Cut  Glass 

Bush  Glass  Co.,  Lansing,  Mich 

Bergen,  J.  D.,  Co.,  Meriden,  Conn 

Clark,  T.  B.,  &  Co.,  Honesdale  

Dorflinger,  C,  &  Sons 

Finke 

Fry  Glass  Co.,  Rochester,  Pa     . 
Herbeck-Demer  Co.,  Hallstead,  Pa  . . . 

Li bbey  Glass  Co.,  Toledo,  O     

Metropolitan  Cut  Glass  Co.,  Brooklyn. 

Mills,  Gardner  &  Co. ,  Chicago,  111 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y 

Stewart  &  Crocker 

St.  Louis  Crystal  Glass  Co 


Domestic   Pottery 

Brush-McCoy  Pottery  Co.,  Zanesville,  O. . . 
Cartwright  Bros,  Co.,  East  Liverpool   . . . 
Guernsey  Earthenware  Co.,  Cambridge,  O 

Mayer  China  Co.,  Beaver  Falls,  Pa 

Takito,  Ogawa  &  Co. ,  Japan 


3 
30 

3 

7 
23 

7 
23 

8 
30 

3 


30 


29 

6 

26 

3 


Plateaux  and   Trays. 


Baum,  Charles 

Rohrbeck,  John  E. 


Glassware 


Pa. 


Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 

Beaver  Valley  Glass  Co  ,  Rochester,  Pa. . 
Duncan  &  Miller  Glass  Co.,  Washington 

Edge,  Thos  G , 

Economy  Tumbler  Co.,  Morgantown,  W.  Va 

Imperial  Glass  Co.,  Bellaire,  O 

O'Donnell,  O.  J   

Potomac  Glass  Co 

United  States  Glass  Co  ,  Pittsburgh 

Williamsburgh  Flint  Glass  Co , 


LIMOGES 


f «^&^fe'  /Zcervms^y 


A  number  of  inquiries  having  been  sent  to  the  factory  in  Limoges,  I  beg  to  advise  the  trade  that  I  may 
be  reached  by  mail  during  my  stay  in  this  country  by  addressing  me  in  care  of  Messrs.  Budde  & 
Westermann,  50  and  52  Vesey  Street,  New  York  City.  All  letters  ■will  be  forwarded  to  me  by  these 
gentlemen.  A.  HASHAGEN. 


A- 
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MEW    YORK,    AUG.    22,     1912. 


THb    CONDITION     OF     BUSINESS. 


The  large  number  of   buyers    in  town, 

New  York,     augmented  by  arrivals  on  every  train, 

causes  a  very  lively  aspect  in  the    Dis- 

tr;ct.     Housefurnishing  goods  men,  who  predominate 

largely,  placed  good  orders  for  staples,  awaiting   the 

opening  of  the  Household  Show  for  novelties. 


China  buyers,  while  not    as   numerous,  are  here 
in  goodly  numbers  and  have  placed  some  good  orders. 


The  glass  men  are  not  getting  as  much  benefit 
from  the  Show  as  are  the  others.  As  a  rule  the 
Western  and  Southern  men  do  not  patronize  the  New 
York  agents,  preferring  to  buy  from  travelers  or  go- 
ing direct  to  the  factories,  which  they  must  pass  on 
the  way  to  New  York. 

This  city  is  the  Mecca  for  cut  glass  men,  how- 
ever, both  buyers  and  sellers,  and  trade  is  fairly  brisk 
in  this  branch.  

The  lamp  men  are  reaping  a  harvest.  Trade  is 
unquestionably  better  than  it  has  been  for  some 
time.  

Importers  of  English  wares  are  getting  some 
very  satisfactory  repeat  orders,  and  business  will  be 
brisk  from  now  on.  Sales  on  the  new  lines  so  far 
are  very  satisfactory.  The  rise  in  prices  has  not 
affected  buying  to  any  appreciable  extent,  except, 
perhaps,  on  some  of  the  lower-priced  goods. 


French  lines  are  moving  as  well  as  could  be  ex- 
pected under  the  conditions.  Everything  ordered 
for  fall  delivery  is  being  pushed    forward    as  rapidly 


?s  possible,  and  the  ruling  from  Washington  that 
goods  shipped  from  France  bearing  date  of  August 
31  will  be  entered  under  the  old  list  is  being  taken 
advantage  of.  After  September  first  the  new  list  will 
be  in  force. 

German  staples  are  moving  freely,  and  the  stock 
houses  are  doing  a  good  business.  It  is  a  little  early 
for  spring  import  orders,  but  before  the  end  of  the 
month  it  is  expected  that  buying  in  that  line  will  be 
brisk. 

Manufacturers  and  jobbers  of  domestic  toys  have 
their  hands  full. 

The  domestic  manufacturers  of  crockery  are 
getting  an  excellent  business.  They  stand  in  a 
better  position  than  the  importers,  as  they  are  able 
to  receive  and  ship  orders  on  short  notice.  Owing 
to  the  hand-to-mouth  policy  of  buying  which  has 
prevailed  all  the  year  the  manufacturers'  plants 
have  become  storehouses  for  their  customers.  The 
few  import  stock  houses  remaining  are  in  a  similar 
position  This  way  of  doing  business  is  expensive. 
The  handling  of  the  wares,  selections,  packing, 
carting  and  clerical  work  are  almost  as  great  on  a 
fifty-dollar  order  as  on  a  five-hundred-dollar  one. 
When  the  retailers  get  a  little  more  backbone  they 
will  see  the  fallacy  of  this  style  of  buying,  and  order 
as  they  did  in  former  days. 


The  glass  men  are  busy,  but  there  is  great 
complaint  about  low  prices.  There  has  been  no 
recent  cutting,  principally  because  there  is  no  room 
to  cut  any  more.     Goods  are  sold  so  near  cost,  and  in 
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many  instances  even  below  cost,  that  it  sometimes 
pays  the  manufacturers  better  to  turn  down  orders 
than  to  take  them. 

Tho  outlook  is  very  satisfactory-  No  boom  is 
looked  for.but  with  the  exceedingly  low  stocks  in  every 
branch  of  the  trade,  buyers  must  take  wares  if  they 
expect  to  do  business. 

Business  appears  to  be  going  for- 
Pittsburgh  and     ward  steadily,  without  any   refer- 
Vicinity.  ence  to  the  fact  that  this  is  ''Presi- 

dential year."  That  the  business 
interests  have  "passed  up"  politics,  and  are  bent  on 
increasing  volume  of  sales,  there  cannot  be  any 
question.  Orders  for  the  entire  general  line  of  glass- 
ware are  good,  and  the  factories  are  all  operating, 
many  of  them  to  capacity. 

The   apathy    which    the  manufac- 

East  Liverpool      turers  have  asserted  has    obtained 

and  vicinity        for  several  weeks  appears  to  have 

passed   away.     The   potteries  are 

working  on  good  time,  and  the   orders  salesmen  are 

sending  in  indicate  that  buyers  are  anticipating  their 

wants  more    liberally   than    at   any    time    this    year. 

Specialties  are  moving  very  nicely  for  fall  delivery. 


Tbe  device  is  a  new  sort  of  furnace  for  melt- 
ing glass.  The  first  one  has  just  been  built  at  the 
company's  plant  and  was  fired  for  the  first  time  last 
week.  It  will  be  necessary  for  the  fires  to  be  main- 
tained for  two  weeks  before  glass  can  be  melted  in  the 
furnace,  and  consequently  the  superiority  of  the  in- 
vention cannot  be  publicly  demonstrated  before  Satur- 
day, August  24 

In  the  new  furnace  the  metal  in  the  pot  is  melted 
against  a  glass  lining,  and  no  undue  friction  or 
adhesion  results. 

Mr.  Owens  holds  sole  rights  on  the  new  furnace. 
The  improved  article  will  first  be  used  in  Toledo  and 
will  replace  the  old  type  of  furnaces  in  the  company's 
local  plants.  They  will  be  supplied  other  Owens 
companies  also. 


SAN    FRANCISCO    AND  THE     COAST. 


CONSIDERABLE  personal  activity  has  been  noted 
in  the  crockery  and  glass  business  here  the  past 
week.  Traveling  representatives  tor  the  local  houses 
are  coming  and  going,  and  several  Eastern  represen- 
tatives have  been  calling  on  the  trade.  All  report 
very  satisfactory  fall  orders  so  far,  and  expect  condi- 
tions to  continue  in  their  tavor. 


Pottery  interests   in    this   locality 
Crooksvilie,   O.     report  an  active  season.     Domestic 
ware  plants  are  working  to  capa- 
city, and  the  demand  for  stoneware  is  very  brisk.     All 
factories  are  working  full  time. 

Pottery  interests  here  report  a 
Steubenville,  O.      very  active    season    and    orders 

quite  up  to  normal.  Dinner- 
ware  is  the  best  seller  here,  and  orders  for  these  lines 
are  quite  good.  The  plants  here  are  working  full 
time. 

Pressed,  blown  and  cut  glass  man- 
Rochester,  Pa.  ufacturers  here  assert  that  fall 
business  is  looking  good,  and  that 
orders  now  coming  in  insure  the  steady  operation  of 
plants  Blown  ware  is  still  having  a  big  sale,  while 
pressed  tumblers  are  also  active.  Cut  glass  is  also 
moving  well  and  a  great  business  for  fall  shipment 
is  being  booked. 


NEW     METHOD     OF     MELTING     GLASS. 


BY  the  latest  invention  of  M.  J.  Owens,  of  the  Ow- 
ens Bottle  Machine  Co.,  just  patented,  the  entire 
industry  of  glass  manufacturing,  melting  and  mold- 
ing is  to  be  revolutionized,  according  to  an  announce- 
ment in  the  -'Toledo  Blade." 


Ottenheimer  Bros,  are  now  ready  for  business  at 
their  new  location  on  Mission  street,  where  they  have 
fitted  up  a  most  attractive  salesroom  and  convenient 
warehouse.  They  are  runing  full  blast,  and  report 
business  exceptionally  good,  both  retail  and  whole- 
sale, and  are  looking  for  a  great  future  The  travel- 
ers  are  about  ready  to  cover  the  coast  territory. 

*  * 

E.  B.  Hill  is  calling  on  the  trade  this  week  in  the 
interests  of  A    H.  Heise)7  &  Co. 

*  • 

G.  W.  Clarke,  representing  the  Homer  Laughlin 
China  Co.,  is  in  San  Francisco  on  one  of   his   regular 

trips  to  the  Coast. 

*  ♦ 

R.  H.  Smith  is  again   soliciting  orders  here   for 

the  S.  A.  Weller  Co. 

*      • 

J.  Breuner,  who  assists  H.  Cronemeyer  here  with 
the  Bawo  &  Dotter  lines,  is  now  taking  his  vaca- 
tion. 

ft  £ 

R.  C.  Altschul  and  Geo.  Holliday  have  started  on 
the  road  again  for    Himmelstern    Bros,  after   having 

taken  a  little  vacation. 

*  • 

M.  P.  Meyer,  retail  sales  manager  for  the  Nathan 
Dohrman  Co.,  is  forced  to  stay  at  home  this  week  on 

account  of  illness. 

*  • 

A.  A  Otte,  local  representative  for  the  Pitts- 
burgh Lamp,  Brass  and  Glass  Co.,  returned  from  the 
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northwest  a  few  days  ago,  and  is  now  on  a  short  run 
to  Los  Angeles.  Clifton  Lewis  has  just  left  for  a 
five  weeks'  trip  in  southern  California,  Arizona  and 
New  Mexico. 

Traveling  representatives  for  the  Cowen,  Heine- 
berg  Co  are  again  at  headquarters  and  report  very 
satisfactory  trips.  M.  Heymann  has  just  completed 
a  trip  to  New  York  and  back,  going  by  way  of 
Canada  and  working  his  way  home  by  way  of  Chicago. 
Joseph  Heineberg  is  home  from  the  southern  part  of 
the  State. 

At  the  local  sample  rooms  of  the  Fostoria  Glass 
Co.  are  being  shown  some  new  specialties  in  deep 
etched  ware  embracing  six  different  patterns  B.  F. 
Heastand,  not  having  fully  recovered  from  a  recent 
illness,  is  taking  a  week's  rest  in  the  mountains. 

*  * 

It  is  reported  that  porcelain  factories  of  the  San 
Francisco  Bay  district  have  purchased  from  property 
owners  of  the  Lemon  Cove  section  in  Tulare  County 
what  is  said  to  be  one  of  the  largest  deposits  of 
chemically  pure  feldspar  to  be  found  in  the  United 
States,  and  that  practically  the  entire  output  of  fine 
ware  from  three,  large  factories  is  to  be  made  from 
this  mineral.  There  is  a  similar  deposit  in  the  Tule 
River  district  near  Porterville,  which  was  opened  up 
not  long  ago,  and  which  is  controlled  by  the  same 
companies.  Feldspar  is  worth  about  $5  per  ton 
delivered  at  a  railroad. 

Chas.  Brett  has  sold  his  crockery  business  in 
Santa  Anna  to  R.  B.  McKinney. 

*  * 

H.  C.  Milligan,  president  of  the  Republic  Stamp- 
ing and  Enameling  Co.,  Canton,  Pa.,  stopped  over 
here  for  several  days  while  making  a  tour  of  the 
Pacific  Coast 

C.  A.  Bacon,  of  the  C.  A.  Bacon  Co.,  is  home 
from  a  successful  trip  to  the  northwest.  The  A.  L. 
Conger  Co.,  which  for  the  past  six  months  has  occupied 
sample  rooms  with  Mr.  Bacon,  has  taken  separate 
quarters  on  the  sixth  floor  of  the  same  building,  as 
both  concerns  needed  more  display  room.  Mr.  Bacon 
is  showing  many  new  samples,  among  them  the  new 
patterns  of  the  McKanna  Cut  Glass  Co. 


IN     TOWN 


Abbreviations— c,  crockery;  g,  glass:   hf,  housefurnishings, 
1,  lampa;  t,  toys;  s,  silverware. 


T 


HE  following  buyers  have  reported  in  town    since 
our  last  issue: 


JAI\\NE>E    VASE   AT    COX    ft    LAFFERTY's, 


H  B  Hutchinson,  with  Geo  Innes  D  G  Co,  hf,  Wichita, 

Kan.      22  Fifth  ave. 
W  R  Irish,  with  W  D  Gushard    D  G  Co,  hf,  Decatnr, 

111.     Wellington. 
O  Spaeth,  with  The  Emporium,  c,  St  Paul.     129  West 

Twenty-seventh. 
R  Schnepf,  with  Columbus  D  G  Co,  hf,  Columbus,  O. 

Breslin 

W  Kenner,  with  Frederick  &    Nelson,  hf,  c,  Seattle. 
22  East  Seventeenth. 

R    B    Smith,   with  J  B   White  &  Co,  t,  Augusta,  Ga. 

215  Church. 
W  E  Gilmore,  with  Daudt  Glass  and  Crockery  Co,  c, 

g,  Toledo,  O.     Victoria. 
B  S  Zurak,  t,  c,  hf,  Boonville,  Mo      Gerard. 
A  P  Lyon,  with  Stix,  Baer  &  Fuller  D  G  Co,  hf,  c,  t, 

St  Louis,   Mo.     7  1  West  Twenty-third. 
F    Knadler,  with    Root  D    G   Co,  hf,    Terre    Haute. 

214  Chuich. 
F  B  Day,  with  The  Fair,  hf,   Montgomery,  Ala.     214 

Church. 
H    M     Hollander,    with    Siegel,    Cooper    Co,    c,    g, 

Chicago.      Sixth  ave  and  Twentieth  st. 
R    N    Caird,  with    Sweeny    Co,    hf,    c,    Buffalo.     75 

Spring. 
A    F    Brockman,  with    The    Fair,    hf,   Chicago,     225 

Fourth  ave. 
A  J  Boiserc,  with  Davidson  Bros,  hf,  Sioux    City,  la. 

1262  B'way. 
E  H  Wade,  with  W    M    Whitney   &    Co,  hf,  Albany. 

41  Union  sq. 
R  C  Trevillian  c,  Charlottesville,  Va. 
H  V  Touner,  with  I    Sulzbacher  c,  Steubenville,  O. 

214  Church. 

C  C  Kellogg,  with  Jones   Store    Co,  t,    Kansas   City, 
Mo.      214  Church. 

M    Dickson,   with    Dickson    Hardware    Co,    Opelika 

Fla. 
J  A  Pope,  with  Biscayne  China  Store,  Miami,  Fla. 
W  W  Right,  with  B  S  Anderson,  c,  Lexington,  Va. 
F  A  Kirby,  Mt  Vernon,  O. 
Geo  W  Hyde,  Claremont,  N.  H. 
Henry  Kcatz,  Gimbel  Bros,  Philadelphia. 
J    H    Reese,     with    Hague   &    Bro,     Lancaster,     Pa. 

Grand. 
Thos  L  Bell,  Americus,  Ga. 
L  Goodman,  Albion,  N  Y. 
T  H  Diddy,  Mt  Carmel,  Pa.     Grand. 
G  Burdge,  North  Manchester,  Ind.     Albert. 
C  H  Little,  Freeport,  111       Park  ave. 
J    A    Davis,  with    Penn    Traffic    Co,  Johnstown,    Pa. 

Latham. 

H  B  McKeon,  with  Boston  Racket  Store,  Philadelphia. 
Astor  House. 

C  H  Baxter,  with  J  Bacon    &    Sons,  hf,  c,  Louisville, 

Ky.     214  Church 
D  Magee,  with  Martin  &  Naylor  Co,  hf,  Gloversville, 

N  Y.     320  Church. 
W     N    Giles,    with    Lovemar,    Joseph    &    Loeb,    hf, 

c,  Birmingham,  Ala.     31  Union  sq. 
C  S  Curtis,  with  J  Levi  &  Co,  hf,  Dubuque,  la.      ,00 

Fifth  ave. 
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G    W    Starkweather,  with  L    S    Donaldson    Co   c,    t, 

Minneapolis.     2  Walker. 
E  D    Garrison,    with    Sanger    Bros,  hf,  Dallas,  Tex. 

15  Mercer. 
Stanley  E  Gray,  with  French  &  Bassett  Co,  Duluth. 

Arlington. 
E    H    Haskins,  with    Hills,  McLean  &    Haskins,  hf, 

vVestchester,  N  Y.     Grand. 
W  O  Day,  with  Miller  &  Rboads,  hf,  Richmond,    Va. 

55  White. 
C  W    Harned,  with    Zollinger-Harned    Co,  hf,  Allen- 
town,  Pa.     Wolcott 
J  Brannonson,  c,  Moultrie,  Ga. 
M    L    Shafer,    "Hillman's,"  hf,    Chicago.       20    East 

Twenty-second  st. 
C  W  Stafford,  with  G  W   McAlpin  Co,  hf,  Cincinnati. 

a  14  Church. 
A  Helmerich,  with  C  F  Fritch  Fur  and  Carpet  Co,  St 

Louis  Mo      Grand  Union. 


AT     PITTSBURGH. 


BUSINESS  in  the  Pittsburgh  district  is  good. 
Traveling  salesmen  are  more  than  pleased  with 
the  volume  of  business  they  are  booking,  which  is 
far  in  advance  of  that  of  191 1.  Import  houses  which 
have  exhibits  here  say  trade  is  far  and  away  ahead  of 
last  August. 

W.  F.  McNaugher,  secretary  of  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  has  been  proposed  for 
membership  in  the  PittSDurgh  Chamber  of  Commerce, 
vice    Daniel    Taylor,    who    was    formerly    connected 

with  that  company. 

*  # 

C.  L.  Gray,  assistant  to  President  Hill  of  the 
Pennsylvania  China  Co.,  at  Ford  City,  Pa.,  was  here 
last  Friday,  and  said  that  trade  conditions  with  the 
company  were  never  better.  ""We  are  gradually 
increasing  our  sales,"  he  said,  "and  that  means  we 
will  have  to  increase  our  capacity." 

*  * 

"Busy  as  anything,"  was  the  characteristic  re- 
mark of  A.  Herr,  in  charge  of  the  Bawo  &  Dotter 
exhibit  at  the  Hotel  Anderson.  This  display  will 
remain  here  until  some  time  in  September. 

•  * 

The  formation  of  the  Milliken-Schenck  China 
Co  here  means  that  t'.ie  new  tirm  will  take  over  the 
business  of  the  Greer- Milliken  China  Co  ,  one  of  the 
oldest  supply  houses  in  the  district.  Mr.  Schenck  is 
a  member  of  the  firm  of  Demler-Schenck  Co., 
whose  place  of  business  is  next  door  on  Fenn  avenue 
to  the  Greer-Milliken  Co. 

* 

Charles  Cassell  opened  at  the  Ft.  Pitt  a  few  days 
ago  with  the  Heisey  line,  and  then  started  on  bis 
Western  trip — the  first  since  last  May. 

*  • 

W.  W.    Lang,  in  charge    of    the    Pittsburgh    dis- 


play rooms  of  Kinney    &    Levan,    reports   a   decided 

increase    in    the   present   business  over    1911.      "We 

find  trouble  in  making    dates    to   suit    all,  '    he    said. 

"There  appears  to  be  a  rush  on  with  buyers,  who  tell 

us  that  business    conditions  in    their  districts   are    all 

that  could  be  desired." 

•     » 

Louis  Reizenstein,  who  has  been  in  Europe  for 
several  weeks  buying  fall  lines,  will  return  home 
early  in  September. 


AS     TO     TABLE     EQUIPAGE. 


LONG  ago  Thomas  Walker,  discussing  the  art  of 
dining,  inveighed  against  swollen  feasts  and 
pompous  table  equipage.  He  condemned  the  huge 
centrepiece  of  plate  and  flowers  "  which  cuts  off  about 
one-half  the  company  from  the  other,"  and  remarked 
that  awkward  mistakes  had  taken  place  in  conse- 
quence, for  guests  had  made  personal  observations  on 
those  actually  opposite  to  them  "  It  seems  strange 
that  people  should  be  invited,  to  be  hidden  from  one 
another." 

And  now  comes  the  editor  of  an  entertaining 
column  in  the  "  Pall  Mall  Gazette,"  and  makes  the 
same  complaint.  "The  dinner  table,"  he  says,  "is  too 
often  full  of  distracting  oddments  and  fripperies,  al- 
though, of  course,  much  less  so  than  the  American 
fashion,  which  is  absurd  and  vulgar."  Why  this  un- 
expected thrust  ?  Under  how  many  American  tables 
has  this  editor  stretched  his  sculptural  and  aristocratic 
legs  ?  He  names  the  essentials  of  a  "  good  and  peace- 
ful "  dinner  table;  plain  and  laceless  napery,  few  but 
perfect  flowers  in  low  bowls  and  without  perfume,  no 
fancy  decorations,  plain  glass  of  "sweet  shape,"  white 
china,  plain  silver,  discreet  lighting.  There  should 
not  be  half  a  dozen  wine  glasses,  a  multiplicity  of 
forks  and  spoons,  "and  casual  ornaments  at  inconveni- 
ent corners." 

The  room  should  be  spacious,  with  cool  wall 
paper,  or,  better  yet,  dark  woods.  Pictures  cf  fish 
and  beasts  are  more  appropriate  to  a  roadhouse, 
though  the  Londoner  does  not  approach  this  subject. 
The  multiplicity  of  forks  and  spoons  may  serve  a 
purpose  other  than  that  of  ostentation.  There  is  a 
pleasure,  before  the  conversation  is  lively,  and  when 
your  neighbor,  having  looked  you  over,  turns  in  des- 
peration to  talk  with  the  man  on  the  other  side,  in 
counting  the  forks  and  guessing  at  the  courses. 

The  nature  of  tne  glassware  has  much  to  do  with 
enjoyment  at  tabie.  Champagne  is  a  treacherous 
drink,  not  for  those  rheumatically  inclined,  and  it  is 
seldom  found  in  perfection.  We  have  seen  it  served 
in  small  tumblers.  Any  host  allowing  this  may  be 
suspected  of  calling  champagne  "wine."  Rhine 
wines  are  never  so  good  as  when  in  tall  glasses  of  a 
rather  florid  design.  Hock  and  green  glass  are  in- 
separable. 
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IMPORTS     AT     NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
August  20.  1912. 

ANTWERP 
146  package*  glassware B  Gantnel 


4 
80 

6 

140 

17 

4 
46 
28 
31 
73 
408 

5 
288 
18 
28 
23 
16 
15 
6" 
26 
86 
247 


"  . . . . Fenesterer  &  Rune 

A  Berger  &  Co 

Bawo&  Dotter 

"  Miscellaneous  Orders 

earthenware L  D  Bloch  &  Co 

G  F  Bassett  &  Co 

L  Straus  &  Sons 

"  Koscherak  Bros 

ERTheiler 

Bawo  &  Dotter 

" Miscellaneous  Orders 

chinaware     Bawo  &  Dotter 

Haviland  &  Co 

" ..Miscellaneous  Orders 

toy  s Geo  Borgf  eldt  dt  Co 

Frank&Co 

B  Illfelder  &  Co 

F  W  Woolworth  &  C) 

GWTravers 

CBRtusi 

Strobel  &  Wilken  Co 

"         Miscellaneous  Orders 


BREMEN 
13  packages  glassware L  Straus  &  Sons 


26 

68 

66 

120 

II 

586 

9 

6 

1 

151 


.A  Steinhardt  &  Bro 

J  H  Venon 

Strobel  &  Wilken  Co 

"  Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

toys "  • 

F  W  Woolworth  &  Co 

FAO  Schwartz 

"         Bawo  ft  Dotter 

"  Miscellaneous  Orders 


COPENHAGEN 
21  packsges  chinaware Royal  Copenhagen  Porcelain  Co 

KOBE 

842  packages  chinaware Morimura  Bros 

587        "  "  Miscellaneous  Orders 

SOUTHAMPTON 

310  packages  chinaware Haviland  &  Co 

35        "  "  HCreange 

18        «*  "  Vogt&Dose 

10        "  "  L  D  Bloch  &  Co 

86        "  " Miscellaneous  Orders 

GLASGOW 
80  packages  glassware H  A  Rogers  &  Co 

ROTTERDAM 
812  packages  glassware Geo  Borgfeldt  &  Co 

10 

56 

93 

15 

13 

46 
249 


LD  Bloch  &  Co 

"  Miscellaneous  Orders 

toys B  Illfelder  &  Co 

FAOSchwartz 

"        Lazarus  &  Rosenf  eld 

"        Samstag  &  Hilder  Bros 

" Miscellaneous  Orders 


80  packages  glassware 

an 

25 

20 

16 

123 

8 

4 

61 

20 
8 

23 

16 

20 

11 

16 
121 

28 

23 
8 

16 
160 

26 

11 
153 
406 


HAMBURG 

Fensterer  ft  Rube 

O  O  Friedlander 

WRNoe&Sons 

\Y  H  Plummer 

Lasarua  &  Rosenf  eld 

Eimer  &  Amend 

Koscherak  Bros 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 

earthenware Bawo  &  Dottei 

N  Wapler 

L  Straus  &  Sons 

L  D  Bloch  ft  Co 

ERThieler 

Geo  Borgfeldt  &  Co 

F  Bing  &  Co 

•'  Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

toys B  Illfoider  ft  Co 

Samstag  &  Hilder  Bros 

C  B  Rouss 

Bawo  &  Ds-ttsr 

...   G  W  Travers 

'*        Knauth,  Nachod  &  Kuhae 

Strobol  ft  Wilken  Co 

"        . .  .     Miscellaneous  Orders 


TRIESTE 

139  packages  glassware A  L  Crawford 

293        "  "  Miscellaneous  Orders 

LIVERPOOL 
6  packages  earthenware Bawo  &  Dotter 

37  •'  •*  Maddock  &  Miller 

21        "  "  GF  Bassett  &  Co 

3        "  "  JWygand&Co 

2  "  "  Ed  Butler 

1        "  Georgs  Hamilton 

10  "  " Fondeville  &  Van  Iderstine 

15  "  "  EBoote 

6  "  "            W  H  Plummer 

38  "  "  R  Slimmon  &  Co 

38  "  " F  W  Woolworth 

12  "  " HCEdmiston 

8        •'  "  Meakin  &  Ridgway 

3  "  Strobel  &  Wilken  Co 

16  "  "  - Miscellaneous  Orders 

81        "         toys Geo  Borgfeldt  &  Co 

6        "  "        Strobel  &  Wilken  Co 

10        "  "        Miscellaneous  Orders 

LONDON 

18  packages  toys , Strobel  &  Wilken  Co 

19  "  "        Geo  Borgfeldt  &  Co 


FIUMB 


26  packages  glassware 

26 
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J  Palme 

.Koscherak  Bros 
,F  W  Woolworth 
.Bawo  &  Dotter 


IMPORTS    AT    PORT    OP    BOSTON 

LIVERPOOL 

19  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

22 

1 

1 

1 

1 

2 
•  1 
60 


. .  Mitchell,  Woodbury  Co 

Geo  Borgfeldt  &  Co 

, Stone  &  Downer  Co 

. .   ...  Richard  Brlggs  Co 

G  F  Bassett  &  Co 

Jordan  Marsh  Co 

Rowland  &  Marsellus  Co 
. .  .American  Express  Co 


CHINA    AND    JAPAN 

19  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

1        "  *'  Miscellaneous  Orders 
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THE  circular  sent  out  by  the  Pennsylvania  Rail- 
road, mentioned  elsewhere,  is  significant.  It 
presupposes  a  shortage  of  cars.  Dealers  who  have  de- 
layed ordering  will  have  the  question  of  lack  of 
transportation  facilities  to  contend  with  in  addition 
to  short  stocks  at  first  hands.  If  the  retail  trade 
want  goods  they  will  do  well  to  get  them  soon. 


THE  SELECTION  OF  DECORATIONS. 


A  QUIET  lesson  in  selecting  decorated  goods,  par- 
ticularly  for  table  use,  was  given  some  time  ago 
by  the  wife  of  one  of  our  leading  china  importers. 
The  lady  had  been  down  to  the  showrooms  arid 
selected  a  dinner  service  which  had  the  reputation  of 
being  "one  of  the  prettiest  things  in  the  store." 
When  it  was  received  at  their  home  neither  husband 
nor  wife  found  any  pleasure  in  looking  at  it,  and  it 
was  hustled  back  again  the  next  day.  There  was  some- 
thing about  it  that  nobody  liked.  Man-like,  the 
husband  expressed  his  opinion  of  it  by  saying  that  he 
had  seen  enough  of  the  thing  in  the  store,  and  he  did 
not  want  it  staring  at  him  when  he  went  home. 

Anyone  who  stops  to  think  for  a  moment  will 
find  a  volume  of  expression  in  the  husband's  straight- 
cut  opinion;  and  there  is  no  doubt  but  that  if  he  had 
consulted  his  own  feeling  in  the  matter  he  would 
have  gone  to  some  friend  in  the  business  and  selected  a 
service  for  his    table  that    was  not  so  familiar    to    his 


eyes.  The  truth  was  that  the  pattern  of  the  set 
happened  to  be  a  delicate,  wreathy  decoration  which 
some  people  fancy  and  will  buy,  but  that  is  generally 
passed  by  the  few  who  have  been  educated  to  look  for 
something  restful  as  well  as  pleasing  in  an  article 
that  comes  under  one's  eye  three  or  more  times  a 
day. 

Potters  and  decorators  try  to  make  their  combina- 
tions of  shape  and  color  to  suit  all  tastes,  and  only  a 
very  small  percentage  of  the  really  good  thiugs  that 
are  produced  fail  in  finding  a  buyer.  When  the  re- 
tailer goes  into  the  market  to  buy  he  should  keep  in 
mind  the  tastes  and  inclinations  of  his  prospective 
customers,  and  not  consult  his  own,  as  his  taste  may 
run  entirely  to  border  patterns,  which  in  themselves 
are  probably  the  most  difficult  of  all  decorations  for 
tableware  that  enter  the  general  line  of  pottery  and 
china.  There  is  a  subtle  balance  in  a  perfect  border 
or  a  wreath  running  around  a  plate  or  a  dish ;  and 
when  this  is  lost  that  which  was  intended  to  te  a 
mark  of  beauty  becomes  monotonous,  eitber  by  being 
too  heavy  or  too  stringy.  Border  patterns  are  there- 
fore the  most  exacting  decorations  to  select,  and  we 
feel  safe  in  saying  that  the  cleverest  buyers  in  the 
retail  trade  study  the  question  of  border  patterns  much 
more  closely  than  they  do  any  other  class  of  decora- 
tive work  for  table  furnishing.  Those  who  have 
struck  the  happy  medium  have  something  which  in- 
sures permanent  sale,  for  after  all  is  said  and  done 
a  finely-balanced  border  presents  the  nearest  approach 
to  perfection  of  tableware  ornamentation. 


PERSONAL. 


^       ^~    ITH  a  face  as  red  as  an  Indian's,  and  with 

lil      at  least  an    inch    added    to    his    waist   line, 

I  A  I       William  Kinghorn,  the  good-natured  cashier 

MM       at  Edward  Miller    &  Co. 's  New  York   store, 

came    home  on  Monday  from  a  two   weeks' 

vacation  spent  at    Metamora,    Pa,       Everybody    was 

glad  to  see  him  back;  for  while  they  do  not  begrudge 

him  his  holiday,  they  do  miss  him  when  he  goes  away. 

F.  O.  Shattuck,  Eastern  representative  of  Geo. 
F.  Bassett  &  Co.,  came  in  on  Tuesday  for  new 
samples  and  started  on  his  tour  the  last  of  the  week. 
He  goes  first  to  Providence,  R.  I.,  then  to  Boston, 
from  there  will  work  West,  taking  in  Cleveland, 
Toledo  and  intermediate  points. 

J.  H.  Venon,  accompained  by  his  wife,  is  a 
passenger  on  the  Provence,  due  to  arrive  Aug.  22. 
He  has  been  abroad  arranging  for  new  goods. 

Thos.  H.  Diddy,  of  Mt.  Carmel,  Pa.,  arrived  in 
New  York  this  week  with  his    mother  to  see  her  off 
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for  England.     Although    sixty-eight   years  old,  she 
came  here  to  visit  her  son. 


George  Anthony,  buyer  for  Frederick  Loeser  & 
Co..  Brooklyn,  is  back  at  his  desk  after  two  weeks  of 
pleasuring.  He  spent  most  of  his  time  motoring, 
going  as  far  as  Boston  He  also  put  in  a  few  days 
at  Lake  Hopatcong.  He  looks  fine  as  a  result,  and 
is  as  brown  as  the  proverbial  berry. 


digging—  not  for  clams,  but  for  Billy  He  builds 
castles,  too,  just  as  Billy  does;  and  the  youngster 
greatly  enjoys  seeing  his  father's  handiwork  crumble 
as  the  tide  rolls  in. 

Mr.  and  Mrs  W.  H.  Plummer  arrived  home  from 
their  European  trip  last  week  and  Miss  Peddie 
Plummer,  secretary,  sails  Saturday  on  the  Camero- 
nia. 


J.  B.  Gordon,  representing  the  Jones,  McDuffee 
&  Stratton  Co  ,  Boston,  will  be  at  the  Grand  Hotel 
until  Aug.  27  in  room  85.  where  he  will  be  pleased 
to  meet  his  friends  and  customers. 

F.  M.  Russell,  assistant  manager  of  Weiler  Bros. 
Ltd  ,  Victoria,  B.  C.  who  spent  a  day  in  New  York 
last  week,  said  the  heat  was  too  much  for  him,  and 
left  as  quickly  as  he  could  after  transacting  his 
business. 

W.  T.  Darden  has  associated  himself  with  Fonde- 
ville&  Van  Iderstine  and  will  travel  the  same  terri- 
tory he  did  when  he  was  with  Edward  Butler.  Mr. 
Darden  has  been  a  successful  salesman,  making 
friends  everywhere.  His  connections  in  the  West 
will  be  valuable  in  his  new  position. 

Frank  V.  Jamison  has  severed  his  connection  with 
the  International  Pottery  Co  ,  Tienton,  N.  J.  has  to  be- 
come cashier  of  the  Peddie  Iestitute  at  Hightstown, 
N.J.  ^ 

O.  L.  Sutherland,  with  Geo.  F.  Bassett  &  Co., 
started  for  his  Western  trip  on  Monday.  He  makes 
Pittsburgh,  Cincinnati,  St.  Louis,  Denver,  and  so  on 
to  the  Pacific  Ccast. 

A.  A.  Bean  expects  to  be  in  Boston  the  week  of 
the  26th,  and  will  display  his  full  line  of  cut  glass 
samples  at  the  Boston  Sample  Room. 

E.  R.  Brady,  who  has  charge  of  the  New  York 
business  of  the  Turner  &  Seymour  Mfg.  Co.,  is  ex- 
pected to  arrive  next  week  from  an  extended  vaca- 
tion in  Jamaica  and  other  West  Indian  Islands. 

W.  C.  Lynch,  representing  Taylor,  Smith  & 
Taylor,  is  at  the  Grand  Hotel,  where  he  will  remain 
until   September  10. 

Wm.  Dealing  is  spending  a  week  or  so  in  Atlantic 
City  with  Mrs.  Dealing  and  "little  Billy."  He  can 
easily  iun  up  if  anything  important  demands  his 
attention;  but  it  has  to  be  very  urgent  to  pry  him 
from  the    sands,  where   he   spends  most  of   his   time 


Mrs.  L.  P.  Blackwell,  buyer  of  china  and  fancy 
ware  for  Chamberlin,  Johrson,  Dubose  Co  ,  Atlanta, 
Ga  ,  has  been  a  busy  buyer  here  during  the  past 
week.  She  is  popular  in  the  different  agencies, 
and  displays  excellent  taste  and  judgment  in  her 
selections. 

a 

J.  Q.  Adams,  with  C.  F.  Jackson  &  Co.,  Findlay 
and  Norwalk,  O  ,  arrived  in  town  Monday  and  regis 
tered  at  the  Hotel  Martinique.  He  will  spend  two 
weeks  here  buying  crockery  and  glass,  housefurnish- 
ing  and  toys.  He  says  that  his  departments  are 
flourishing  and  that  business  is  very  good 

E.  F.  Clingau,  with  F.  J.  &  A.  Howald,  Columbus, 
O,  was  buying  china  and  glass  in  the  District  this 
week. 

Davidson  Bros.  Co.,  Sioux  City,  la.,  were  repre- 
seated  in  the  District  this  week,  and  placed  many 
substantial  orders. 

4» 

Both  members  of  the  firm  of  E.  Barrett  &  Son, 
Holland,  N.  Y.,  were  in  town  this  week  making  pur- 
chases. 

O.  E.  Spaeth  is  staying  at  the  New  Grand  Hotel. 
He  is  here  in  the  interest  of  Kennedy,  McLeod,  Mc- 
Arthur  Co.,  St.  Paul,  Minn  ,  and  is  buying  quite  ex- 
tensively. 


TO     PREVENT     CAR     SHORTAGE. 


THAT  the  quantity  of  traffic  being  moved  by  rail- 
roads to-day  is  enormous,  and  that  railroad 
facilities  will  be  taxed  to  the  utmost  this  fall,  was 
the  statement  emanating  officially  from  the  Pennsyl- 
vania Railroad  on  Monday.  The  importance  of 
prompt  loading  and  unloading  of  cars  is  being  im- 
pressed upon  shippers,  who  are  also  being  asked  to 
co-operate  with  the  railroads  to  prevent  any  conges 
tion  of  traffic. 

The  Pennsylvania,  in  pursuance  of  its  policy  in 
such  cases  of  taking  early  steps  to  preclude,  if  possi- 
ble, any  likelihood  of  a  car  shortage  on  its  lines,  is 
advising  its  patrons  to  have  freight  ready  for  load- 
ing when  cars   are  placed    on  sidings,  and    is   urging 
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them  to  load  all  cars  as  near  to  capacity  as  practicable, 
in  order  to  get  the  greatest  possible  service  out  of 
each  car  used 

The  prediction  by  the  Pennsylvania  of  a  heavy 
fall  traffic  is  especially  interesting  at  this  time,  follow- 
ing, as  it  does,  a  statement  just  issued  by  W  A. 
Garrett,  Chairman  of  the  Association  of  Western 
Railways,  in  which  he  makes  an  appeal  to  industrial 
traffic  managers  and  commercial  organizations.  Mr. 
Garrett  says: 

"The  time  is  here  for  the  railways  and  shippers 
of  the  United  States  to  begin  active  and  energetic 
preparations  to  prevent  a  car  shortage.  The  indica- 
tions are  that  if  they  do  not  begin  such    preparations 


unusually    good.      That  helps  to  make  the  pr',   peel  •  r 
a  car  shortage  unusually  bad. 

"If  the  bad    situation    now   threatening  is  I 
averted,  the  managers  of  the  railroads  mu«t  have  the 
hearty  support  and  cooperation  of  the    shippers    and 
consignees  of  the  country. 

They  can  greatly  help  th^mselve*,  the  railway! 
and  all  other  shippers  and  consignees  by  loading  and 
unloading  all  cars  delivered  to  them  as  expeditiously 
as  practicable.  Every  time  the  loading  or  unloading 
of  a  car  is  needlessly  delayed  the  available  supply  of 
cars  is  needlessly  reduced ;  and  no  shipper  has  any 
right  to  complain  that  he  is  not  furnished  enough 
cars  if  he  is  by  his  own  acts  needlessly  and  wrongfully 


LIMOGES    CHINA    TALCUM    SHAKER,    BEDROOM    CANDLESTICK    AND    COLOGNE    BOTTLE,     AT    HAVILAND    &    ABBOT'S 


at  once  they  will  be  confronted  next  October  with 
the  worst  situation  that  has  existed  since  October, 
1907,  just  before  the  panic.  No  railway  man  or 
shipper  needs  to  be  told  what  that  situation  was. 
Railway  facilities  were  inadequate  to  move  the  busi- 
ness. Yards  and  terminals  were  congested,  and 
heavy  loss  to  the  railways,  the  shippers,  and  the 
public  resulted. 

"Conditions  that  are  likely  to  cause  a  heavy  de- 
mand for,  and  a  rapid  reduction  in  the  supply  of,  cars 
exist.  The  amount  of  traffic  handled  varies  greatly 
during  different  parts  of  the  year.  During  about 
four  months,  beginning  around  October  1st,  there  are 
apt  to  be  shortages.  This  is  owing  chiefly  to  the  fact 
that  that  is  the  season  of  heaviest  crop  movement. 
Now,  the  crop  prospects  in    the  West   this   year  are 


reducing  the  available  supply  of  cars.  Commercial 
organizations  cannot  render  a  better  service  to  their 
members  than  by  urging  on  them  the  need  for 
prompt  loading  and  unloading.  Cars  are  furnished 
for  transportation,  not  for  storage;  and  every  one 
used  for  storage  reduces  the  number  available  for 
transportation. 

"Shippers  can  help  greatly  by  loading  all  cars  to 
as  near  their  capacity  as  practicable  The  more 
freight  there  is  loaded  in  each  the  less  cars  will  be  re- 
quired^to  move  all  of  the  freight.  There  has  been  a 
great  deal  of  talk  in  recent  years  about  the  need  for 
better  co-operation  between  railways  and  shippers. 
Here  is  a  matter  regarding  which  they  can  heartily 
and  energetically  co-operate,  to  the  very  great  gam 
of  both  " 
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RELIABILITY,  personality  and  character  have  a 
great  deal  to  do  with  the  final  consummation  of 
a  sale,  and  for  a  buyer  to  know  something  of  the  firm 
or  individual  with  whom  he  is  trading  oftentimes 
helps  him  to  decide.  Orders  are  often  placed  at 
higher  prices  than  similar  articles  could  be  bought 
for  elsewhere  solely  because  of  the  confidence  reposed 
in  the  firm  or  agent  with  whom  the  trading  is  being 
done.  The  ability  to  fulfill  contracts  and  execute 
orders,  not  only  on  time,  but  also  up  to  sample,  are 
matters  to  be  considered.  The  firms  and  their  re- 
presentatives mentioned  below  are  on  the  whole  reli- 
able and  live  up  to  their  agreements.  Pressure  of  busi- 
ness may  at  times  delay  deliveries,  and  promises  which 
a  salesman  is  confident  of  fulfilling  at  the  time  he 
makes  them  may  be  broken ;  but  it  must  be  remem- 
bered that  he  is  at  the  mercy  of  his  firm,  which  may 
have  received  other  large  contracts,  taxing  its 
capacity  to  its  utmost.  The  policy  of  "give  and  take'' 
must  be  observed,  the  buyer  having  sufficient  con- 
fidence in  the  man  with  whom  he  is  doing  business  to 
believe  that  he  is  doing  his  best  to  give  him  the 
right  goods  at  the  right  price,  and  at  the  earliest 
possible  moment.  To  help  him  in  this  is  why  some, 
of  the  following  paragraphs  not  only  deal  with  the 
lines  offered  for  sale,  but  also  give  some  details  re- 
garding the  personality  of  the  representatives  or 
firms  mentioned. 

The  Havilaud  &  Abbot  Co.  is  so  well  known  that 
little  we  can  say  will  add  to  the  high  reputation  it 
holds  The  principals  are  men  after  whom  any  crock- 
ery merchant  might  pattern,  and  be  sure  he  had  set  a 
high  standard.  Frank  P.  Abbot  has  long  been  an  im 
portant  figure  in  the  trade,  and  many  of  the  fraternity 
have  been  grateful  for  the  sound  business  advice  he 
has  given  them  when  his  assistance  has  been  sought. 
Edgar  M.  Abbot  is  so  thoroughly  saturated  with  the 
china  business,  particularly  open  stock  dinnerware 
from  Limoges,  that  he  is  almost  an  encyclopedia  on  the 
subject  The  high-class  ware  bearing  the  Chas.  Field 
Haviland  mark  and  the  refinement  displayed  in  the 
choice  of  decorations,  combined  with  the  gentlemanly, 


though  strictly  business-like,  treatment  accorded 
all  their  customers,  have  made  this  house  exceedingly 
popular.  The  display  of  samples  at  29  Barclay  street 
is  always  interesting,  new  shapes  and  novelties  being 
constantly  added,  and  visiting  buyers  will  find  it  a 
pleasure  to  make  a  call. 

With  a  reputation  built  up  by  twenty  years  of 
straight  dealing,  O.  L.  de  la  Croix,  manufacturers' 
agent,  commands  the  respect  of  the  entire  trade.  In 
his  delightfully-appointed  new  office  and  showroom, 
room  25  Crockery  Exchange  Building,  hangs  a  sign 
which  reads:  "Never  wear  your  wishbone  where  your 
backbone  ought  to  be!"  and  he  thinks  the  motto 
applies  especially  well  to  crockery  salesmen.  Domes- 
tic dinner  ware  is  de  la  Croix's  long  suit.  He  can 
offer  controlled  patterns,  has  open  stock  in  many 
varieties;  and  when  it  comes  to  price  consistent 
with  quality  of  ware  and  decorations  the  buyer  will 
have  no  reason  to  complain. 

The  Imperial  Glass  Co.,  at  Bellaire,  Ohio,  for 
whom  Cox  &  Lafferty  are  the  local  agents,  is  one  of 
the  largest  producers  of  glass  in  the  world.  They 
make  low-priced  and  medium  glass  in  crystal  and  in 
iridescent  colors,  and  have  established  a  reputation 
for  high-grade  mold  work,  turning  out  imitation  cut 
glass  with  such  sharp  edges  that  it  is  difficult  for  the 
uninitiated  to  distinguish  it  from  the  original.  In 
the  number  and  variety  of  articles  manufactured  they 
exceed  any  other  individual  factory,  with  one  possible 
exception. 

The  Brush- McCoy  Pottery  Co.,  of  Zanesville,  O., 
whose  office  in  this  city  is  at  25  West  Broadway,  are 
very  busy  with  their  new  line,  "Navarre,"  a  hand- 
some combination  of  matt  green  and  ivory.  Another 
line  having  an  exceptionally  good  run  is  their  new 
"Whitestone  '  toilet  ware,  a  fancy  shape  with  roll- 
edge  basin.  They  are  making  this  in  an  extra  fine 
white  stone  body,  finished  either  plain  white  and 
Flemish  blue  tint,  or  blue  with  a  rose  decoration.     It 
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is  very  serviceable,  and  at  the  same  time  presents  a 
fine  appearance  for  the  money.  Their  new  decorat- 
ing department  is  in  charge  of  F.  R.  Zankl,  who  was 
formerly  with  a  large  German  factory.  They  have 
greatly  increased  their  line  of  blended  ware  and  have 
something  good  for  every  class  of  trade,  from  the  ten 
cent  business  to  the  highest  grade.  The  line  of 
stoneware  specialties  has  been  increased  by  several 
good  numbers.  Their  great  aim  is  to  make  "lines 
that  sell,"  and  they  certainly  succeed.  George  S. 
Brush,  the  moving  spirit  in  this  company,  is  one  of 
those  energetic  individuals  who  lets  no  opportunity 
for  increasing  business  slip  by. 

Morimura  Bros,  are  the  largest  importers  of 
Japanese  porcelain  in  this  country.  They  take 
orders  on  import  during  the  fall  and  spring,  and  at 
all  times  carry  complete  stocks  ready  for  immediate 
delivery.  While  they  specialize  pottery,  they  also 
carry  baskets,  ivories,  bronzes,  and  many  fancy 
goods  handled  by  the  trade.  They  have  been  estab 
lished  a  great  many  years,  have  studied  the  wants 
of  the  American  market,  and  are  in  a  position  to 
take  the  best  of  care  of  their  customers. 

Bawo  &  Dotter  are  one  of  the  oldest  importing 
houses  in  the  trade,  are  known  wherever  pottery  and 
glass  is  sold,  and  have  a  reputation  second  to  none. 
They  are  both  an  import  and  stock  house — one  of  ihe 
very  few  left  in  the  District.  They  carry  about 
everything  that  is  made  in  foreign  china  and  glass, 
and  run  their  own  cut  glass  works  here.  In  addition 
they  are  large  importers  of  dolls,  toys  and  house- 
furaishing  goods. 

H.  C.  Kupper  handles  exclusively  the  Chas. 
Ahrenfeldt  china  and  Schierholz  art  goods.  Origin- 
ality in  design,  excellence  of  workmanship  and  care 
in  selection  are  the  three  points  on  which  these  firms 
pride  themselves.  They  have  been  leaders  in  new 
fields  of  ornamentation,  producing  many  successful 
novelties.  The  Schierholz  line  is  unique.  Every 
piece  is  a  work  of  art,  the  result  of  the  combined 
skill  of  both  sculptor  and  potter.  Mr.  Kupper  is 
admirably  equipped  to  conduct  this  business,  having 
had  a  thorough  training  in  the  factory  and  salesroom, 
and  possessing  exquisite  taste.  He  is  also  a  designer, 
and  many  of  the  goods  in  the  wareroom  owe  their 
creation  to  his  genius. 

L.  Straus  &  Sons  have  been  established  since 
1865,  during  which  time  they  have  become  one  of  the 
largest  importing  houses  in  the  business.  They 
carry  what  is  perhaps  the  most  varied  stock  of  any 
firm  in  the  trade,  have  their  own  factories  abroad, 
and  buy  from  more  than  a  thousand  other  plants. 
Their  Schwarzburg  factory,  besides  making  a  large 
line  of  open  stock  dinner  ware,  produces   many  fancy 


goods,  and  "Straus  Cut  Glass,"  made  in  New  York, 
is  a  household  word.  They  are  also  very  strong  on 
marbles  and  bronzes.     . 

Porcelaines  G.  D.  A.  date  back  to  the  earliest 
time  when  French  china  was  first  sent  to  America. 
While  the  name  of  the  concern  has  been  changed  at 
times,  the  factory  has  remained  —  improved  ar.d 
modernized  as  necessity  demanded.  They  make  a 
high  grade  of  china,  and  are  noted  for  the  beauty  and 
elegance  of  their  designs.  They  do  a  strictly  import 
business  in  dinner  and  hotel  ware. 

Geo.  F.  Bassett  &  Co.'s  English  earthenware 
has  given  them  such  a  reputation  that  they  claim 
the  title  of  "The  Uinnerware  House  of  America  " 
The  head  of  the  firm  has  a  reputation  all  his  own. 
Bassett's  letters  and  Bassett's  letter  writer  have 
become  famous  through  these  columns.  They  have  a 
style  peculiar  to  themselves,  and  have  attracted 
much  attention,  both  in  this  country  and  abroad. 

B  F.  Drakenfeld  &  Co.  are  the  oldest  and 
largest  importers  of  colors  and  chemicals  used  by 
potters,  glassmakers  and  enameled  ware  manufac- 
turers in  the  country.  Estabhshed  by  J.  Marscbing. 
the  house  became  the  leading  concern  in  the  business. 
B.  F.  Drakenfeld  gave  it  a  new  impttus,  and  when 
Mr.  Marsching  retired  the  name  was  changed,  and 
B.  F.  Drakenfeld,  Jr.,  was  taken  in.  They  have  the 
perfect  confidence  of  manufacturers — an  invaluable 
asset  secured  by  giving  them  what  they  want  at 
reasonable  prices. 

The  Duncan  &  Mrller  Glass  Co.  are  known  all 
through  the  trade  for  the  excellent  quality  of  their 
ware.  The  elder  Duncan,  founder  of  the  business, 
was  one  of  the  pioneer  glassmakers  of  Pittsburgh. 
James  Duncan  &  Son  were  as  well  known  in  the 
middle  of  the  last  century  as  any  firm  in  the  trade. 
Selling  out  to  the  United  States  Glass  Co.  in  1891, 
Mr.  Miller,  who  is  an  expert,  joined  with  James 
Dacuan,  son  of  the  original,  and  established  the  pres- 
ent concern.  They  make  all  the  lines  usual  in  a  full- 
fledged  factory,  and  specialize  in  many  cases. 

In  order  to  be  a  successful  agent,  perseverance 
and  pluck  often  cut  more  figure  than  ability.  Of 
course  the  latter  is  quite  an  essential,  but  the  two 
former  are  necessary  to  overcome  difficulties  that 
confront  an  agent  from  time  to  time.  Great  credit 
is  due  to  Wm.  M.  Warrin,  who  has  fought  tooth  and 
nail  to  build  up  his  business,  and  in  spite  of  a  serious 
nervous  breakdown  has  mastered  all  obstacles  and  is 
to-day  the  proprietor  of  a  very  satisfactory  agency. 
The  Brush-McCoy  Pottery  Co.  put  implicit  faith  in 
him;  the  West  End    Pottery  Co.  are  sure  he   is   hon- 
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I.  Theodore  Havifand  &  Co.'s  Reception  Room,  Fifth  A<ve.  Bldg. 

3  L.  <BERNARDAUD  &  CO.,  50  Murray  Street. 

5.  GEO.  HAMILTON,  25  West  Broadway. 

7.  L.  FRANK  &  CO.,    114-116  East  16th  Street. 


2.  KENNARD  L.  WEDGWOOD.  71-73  Murray  Street. 

4.  <=BAWO  &  DOTTER,  26-34  Barclay  Street. 

6.  L,  STRAUS  &  SONS,  42-46  Warren  Street. 

8.  'BLAKEMAN  &  HENDERSON,  25  West  'Broadiuay. 
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estly  caring  for  their  business;  the  name  he  has  made 
for  himself  as  the  sait  and  pepper  shaker  man  of  the 
District,  together  with  the  fact  that  he  has  found  it 
necessary  to  enlarge  his  showrooms  on  the  fourth 
floor  of  the  Crockery  Exchange  Building,  25  West 
Broadway,  are  things  that  speak  for  themselves. 
When  the  visiting  buyer  makes  his  usual  season's 
call  he  will  be  struck  by  the  changes  and  improve- 
ments in  the  display. 

Ed  Butler,  67-69  Park  Place,  has  been  in  the 
business  many  a  long  year  and  has  friends  all  over 
the  country.  This  of  course  is  largely  due  to  his 
pleasing  personality;  but  his  business  would  not  keep 
up  if  he  did  not  back  it  with  good  values  and  the 
right  ware.  The  fact  that  he  does  so  large  a  business 
is  good  evidence  that  he  is  a  man  in  whom  one  can 
place  confidence.  A  buyer  can  often  improve  his 
department  by  taking  the  advice  of  a  dealer.  It  is 
often  Mr.  Butler's  privilege  to  act  in  such  an  ad. 
visory  capacity,  and  his  customers  never  have  the 
slightest  cause  to  criticize  his  decision.  The  show- 
rooms are  well  stocked  with  a  variety  of  English 
ware  and  will  well  repay  a  visit. 

The  Smith- Phillips  China  Co.,  of  East  Liverpool, 
whose  local  headquarters  are  at  71-73  Murray  street, 
have  achieved  such  a  world  wide  reputation  that 
they  are  quoted  abroad  as  being  one  of  the  most 
progressive  pottery  concerns  in  America  They 
make  excellent  ware,  are  exceedingly  careful  in  their 
selections,  and  use  original  designs.  The  heads  of 
the  plant  are  artists,  each  in  Lis  own  sphere,  and 
carefully  guard  the  reputation  they  have  achieved. 

Taylor,  Smith  &  Taylor's  line  is  being  shown  by 
W.  C.  Lynch  at  the  New  Grand  Hotel,  Broadway 
and  Thirty  first  street.  Their  plant  in  East  Liverpool 
is  one  of  the  places  that  visitors  are  taken  to  when 
they  want  to  see  a  thoroughly  up  to-date,  modern, 
model  pottery.  Their  goods  are  as  modern  as  their 
plant,  and  they  rank  with  the  first  makers  of  crockery 
in  point  of  body,  glaze,   workmanship  and  finish. 

* 

Frank  M.  Miller,  originally  a  traveler  with  head- 
quarters at  Pittsburgh,  came  to  New  York  and  estab- 
lished himself  as  a  manufacturers'  agent,  and  has  never 
regretted  it.  He  has  several  lines  of  useful  and 
ornamental  glass  at  25  West  Broadway  and  commands 
a  strong  following.  He  knows  as  many  buyers  as 
any  man  in  the  trade,  and  is  very  popular. 

# 

In  Edward  A  Unger  the  East  Liverpool  Potteries 
Co.  have  a  representative  upon  whom  they  may  con- 
gratulate themselves.  Mr.  Unger  has  recently  moved 
his  New  York  headquarters  to  38  Murray  street, 
right  in  the  heart  of  the  District.  He  covers  the  New 
England  States,  and  through    his   numerous   friends 


is  always  kept  well  posted.  If  a  new  store  is  to  be 
opened  Unger  knows  of  it  and  is  often  on  the  job  be- 
fore other  salesmen  are  awake  to  the  fact.  His  prices 
are  right,  and  anyone  who  can  beat  him  on  domestic 
dinnerware  has  to  hustle. 

The  Roessler  &  Hasslacher  Chemical  Co.  deal  in 
liquid  bright  gold,  colors,  chemicals  and  oxides  for 
pottery,  glass,  enameled  ware  and  clay  products. 
They  have  large  works  at  Perth  Amboy,  N.  J.,  where 
they  make  their  own  goods.  Established  many  years 
ago,  they  have  built  up  and  retained  an  extensive 
business  in  this  class  of  supplies — convincing  evidence 
that  their  goods  and  prices  are  right. 

"Dorflinger"  stands  for  the  best  there  is  in  cut 
glass.  One  of  the  oldest  firms  in  the  business,  C. 
Dorflinger  &  Sons  are  among  the  youngest  in  pro- 
gressiveness.  They  are  leaders  in  designing,  produ- 
cing some  of  the  most  artistic  and  refined  cuttings 
seen  anywhere.  They  are  very  careful  that  the 
wares  leaving  the  factory  are  right  in  every  respect, 
and  buyers  get  a  dollar's  worth  of  goods  for  every 
dollar  expended. 

John  J.  Hines,  "Happy  Jack,"  with  a  grip  which 
nobody  forgets  once  they  have  felt  the  full  force  of  it,  is 
considered  one  of  the  best  salesmen  in  the  trade;  and 
with  the  goods  he  has  to  sell  it  is  no  wonder  that  he 
maintains  his  reputation.  He  took  over  the  business 
of  Blakeman  &  Henderson  about  a  year  ago,  and 
has  French  dinnerware  and  a  line  of  fancy  French 
china  that  everybody  likes. 

John  Davison  makes  one  the  finest  displays  of 
china  and  glass  in  the  city.  His  wareroom  is  like  a 
big  jewel  case,  with  its  beautiful  array  of  elegant 
china — each  piece  a  work  of  art.  This  is  supplemented 
by  an  array  of  glistening  glass  which  ranks  with  the 
best  the  world  affords.  "Brother  John,"  as  he  is 
affectionately  called  by  many,  has  the  entire  con- 
fidence of  the  trade.  His  word  is  as  good  as  his 
bond.  He  deals  in  high  grade  goods  in  a  high-grade 
way. 

Vogt  &  Dose  not  only  make  a  brilliant  display, 
but  look  out  for  the  comfort  of  the  visitors  to  their 
showrooms.  The  office  has  recently  been  changed, 
and  the  appearance  of  things  is  quite  cheerful;  yet 
not  so  cheerful  as  the  jovial  president  of  the  con- 
cern, who  says  that  if  a  crockery  buyer  is  in  the 
market  for  goods  and  visits  his  showrooms  it  is 
dollars  to  doughnuts  he  will  buy  if  he  recognizes 
good  values  when  he  sees  them  Open  stock  dinner- 
ware  is  carried  in  very  large  quantities,  so  that  buy- 
ers may  be  able  to  fill  in  their  stock  at  a  moment's 
notice.  The  patterns,  too,  will  suit  all  purses. 
Samples  for  import  trade  are  carried  in  great  variety, 
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as  is  also  a  very  strong  line  of  white  china  in  odd  and 
artistic  shapes  for  amateur  decorators. 

Not  everyone  can  afford  high-priced  cut  glass; 
yet  many  with  a  dollar  or  two  to  spend  like  to  have  a 
little  of  this  commodity  about  the  house.  The 
Bush  Glass  Co  ,  Lansing,  Mich  ,  are  offering  cut  glass 
at  such  prices  that  everyone  can  afford  to  have  a  few 
articles  for  their  table,  livery  piece  sent  out  of  the 
factory  is  guaranteed  as  to  workmanship  and  finish. 
Samples  may  be  seen  at  25  Park  Place,  this  city. 

* 

The  Steubenville  Pottery  Co.'s  showroom,  315 
Ffth  Avenue  Building,  is  full  of  fine  samples  of 
domestic  dinnerware,  new  designs  being  constantly 
sent  in.  E.  B.  Dickinson  is  well  calculated  to  get 
business  when  he  has  the  right  article,  and  there  is 
no  doubt  that  in  the  Steubenville  line  he  has  the 
goods.  The  fine  body  and  glaze,  togther  with  the 
artistic  decorations,  make  it  a  very  desirable  class  of 
pottery  to  sell.  It  satisfies  the  buyer  on  account  of 
the  profit  it  shows  his  department,  and  pleases  the 
user  because  art,  utility  and  price  are  combined  in 
it. 

Anyone  can  sell  cheap  goods,  but  it  takes  high 
class  men  to  market  the  best.  The  Jewel  Cut  Glass 
Co.,  with  showrooms  at  57  Park  Place,  have  placed 
on  the  market  designs  that  are  superb  and  finished  in 
an  absolutely  perfect  manner;  and  that  they  are 
selling  to  such  an  extent  that  the  factory  is  taxed  to 
its  capacity  is  proof  that  Charles  Taylor  is  asales- 
man  of  no  mean  ability.  Of  course,  the  "Jewel"  line 
is  copied.  All  successful  patterns  are.  But  as  the 
designs  are  all  patented,  it  is  a  foolish  buyer  who 
knowingly  buys  an  infringement,  as  he  may  be  buy- 
ing a  lawsuit.  Besides,  an  article  that  is  substituted  as 
"just  as  good"  is  rarely  so,  apart  from  the  fact  that  it 
is  an  infringement. 

Kennard  L.  Wedgwood,  who  came  to  New  York 
a  stranger  three  years  ago,  has  more  friends  here  to- 
day than  many  a  man  who  has  lived  here  all  his  life. 
Outside  of  his  own  personality  he  represents  the 
oldest  and  best  known  potter)7  in  England.  Anyone 
who  does  not  know  Wedgwood  ware  and  Webb  glass 
argues  himself  unknown.  Beautiful  goods  in  every 
particular — design,  coloring  and  execution — what 
more  can  one  ask  for  ? 

# 

The  fact  that  success  is  never  attained  without 
hard  work  was  never  more  conclusively  proved  than 
in  the  case  of  James  Stewart,  of  Stewart  &  Crocker. 
Early  morning  will  find  him  "on  the  job,"  and  when 
others  have  closed  their  establishments  he  may  be 
found  going  over  his  books,  balancing  the  cash,  or 
doing  odd  things  that  have  escaped  him  during 
general  business  hours.      He  is  exceedingly  conscien- 


tious, and  the  cut  glass  that  leaves  his  factory  at 
Hawley,  Pa.,  goes  out  with  his  guarantee  that  it  is 
perfect.  Wnat  he  doesn't  know  about  cut  glass  isn't 
worth  knowing,  and  he  is  always  ready  to  impart 
information  and  advice  to  those  seeking  it.  One 
most  important  factor  in  his  career  is  that  he  is 
always  in  a  position  to  buy  at  right  prices,  because 
he  has  the  =ash  ready.     And  he  made  it  himself    too. 

The  rage  for  artificial  fern?  increases,  and  as  the 
demand  grows  so  does  the  number  of  manufacturers. 
Realizing  that  the  clamor  for  these  goods  at  moderate 
prices  opened  the  field  for  a  good  article  which  could 
be  sold  cheaply,  the  Novelty  Artificial  Flower  Co., 
1 1 14  Third  avenue,  stepped  in  They  are  in  a  position 
to  supply  fillers  at  prices  which  will  satisfy  the 
quantity  buyer  who  can  place  orders  for  special  sales, 
and  he  may  be  sure  that  the  goods  will  please  bis 
customers  in  every  respect. 

The  Worcester  Royal  Porcelain  Co.  during  the 
past  six  months  have  created  a  wonderful  line  of  de- 
cors, many  of  them  revivals  of  old  design?.  The  first  lot 
of  samples  are  on  the  way  now.  From  what  we  have 
been  told  of  the  efforts  put  forth  by  the  Worcester 
factory  in  their  determination  to  occupy  a  front  posi- 
tion in  this  market,  the  trade  interested  in  high  class 
china  will  be  much  pleased  with  these  products. 
Maddock  &  Miller  have  added  four  new  stock  pat- 
terns in  Worcester  china  for  this  fall,  in  addition  to 
which  they  have  stocked  a  large  and  fine  assortment 
of  rich  goods  in  teas,  bouillons,  after-dinners  and 
plates,  so  that  merchants  will  have  access  to  a  fine 
stock  for  their  and  fall  holiday  trade. 

For  originality  in  marketing  cut  glass,  Max 
Herbert  is  to  be  commended.  His  latest  idea  is  to 
keep  open  stock  patterns  in  cut  glass  lines,  just  as 
dinnerware  is  stocked.  It  is  a  capital  scheme,  and 
should  bring  many  new  customers.  The  designs  he 
has  chosen  for  this  idea  are  popular  ones,  and  a  buyer 
can  feel  confident  of  obtaining  matchings  for  his 
customers  when  they  wish  to  replace  broken  pieces. 
Mr.  Herbert  also  carries  lamps  in  great  variety, 
Sheffield  plate,  and  many  other  lines  of  interest  to 
buyers.  Put  the  United  Cut  Glass  Co.'s  showrooms, 
24-26  Murray  street,  on  your  list  as  one  of  the  places 
at  which  to  call. 

The  United  States  Glass  Co.  have  the  most  exten- 
sive glass  showrooms  in  New  York,  their  new  prem- 
ises at  71-73  Murray  street  covering  an  approximate 
area  of  10,000  square  feet.  The  company  employs 
over  3,000  hands,  making  articles  ranging  from  a 
glass  knob  fa  of  an  inch  in  diameter  to  a  show  jar 
33  inches  high  with  an  8^  inch  opening  and  a  capa- 
city of  &}4  gallons.     They    make  pressed    and  blown 
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goods,  in  paste  and  iron  molds.  They  cut,  etch, 
enamel,  grind,  polish  and  decorate  in  gold,  silver  or 
colors,  and  produce  iridescent  ware  in  large  quanti- 
ties. Tbeir  product  is  so  vast  and  varied  that  every 
need  can  be  supplied. 

Harry  Benedikt  has  had  a  varied  experience  in 
the  crockery  trade.  His  father  was  a  well-known 
merchant,  and  brought  his  son  up  in  the  business. 
When  the  Strobel  &  Wilken  Co.  opened  up  in  New 
York,  about  twenty  years  ago,  the  Benedikts,  father 
and  son,  had  charge  of  their  china  department. 
Later  they  established  themselves  as  manufacturers' 
agents,  and  after  the  death  of  the  father  Harry 
continued  the  business.  He  represents  the  Smith- 
Phillips  China  Co.,  Canonsburg  China  Co.,  Hall 
China  Co.,  Wheeling  Decorating  Co.,  Genesee  Cut 
Glass  Co.,  Crescent  Cut  Glass  Co.,  and  the  Penn 
Lamp  Co.  He  is  one  of  the  hardest  workers  in  the 
trade  and  has  built    up  a  nice  business. 

Robert  Slimmon  &  Co.  represent  some  of  the 
best  and  most  popular  lines  of  English  earthenware 
which  come  to  this  country.  In  no  wareroom  in 
New  York  can  be  seen  so  many  patterns  of  dinner- 
ware  of  English  make.  The  firms  they  represent  are 
known  wherever  crockery  is  sold.  A.  J.  Wilkinson 
&  Co.,  Bourne  &  Leigh,  Upper  Hanley  Pottery  Co., 
J.  H.  Weatherby  &  Sons,  R.  Sudlow  &  Son  (teapots), 
Shorter  &  Sons  (majolica),  Collingwood  Bros,  (china) 
— every  one  of  these  names  is  a  guarantee  of  quality 
and  fair  dealing. 

L.  Bernardaud  &  Co.  are  importers  of  French 
china.  H.  H.  Churchill,  who  represents  the  firm  in 
New  York,  received  his  education  away  back  in  the 
time  when  the  firm  was  Delinieres  &  Co.  He  and 
Henry  Endemann,  as  Endemann  &  Churchill,  were 
among  the  best  known  importers  in  the  city.  Cir- 
cumstances compelled  a  change  some  time  ago,  but 
half  the  trade  still  speak  of  and  address  mail  to  the 
old  firm.  The  goods  from  this  factory  consist  princi- 
pally of  dinner  ware  and  short  lines.  It  is  of  a  very 
high  grade,  being  handled  largely  by  exclusive 
buyers.     The  designs  are  chaste  and  well  executed. 

Maddock  &  Miller  are  receiving  each  week 
samples  of  new  designs  worked  out  by  Mr.  Miller 
during  his  recent  trip  to  the  factories.  They  are  of 
a  high  order,  beautiful  in  colorings  and  novel 
effects.  In  Maddock's  goods  samples  have  been  re- 
ceived of  a  new  Chinese  type  of  pattern  called  Man- 
darin, with  birds,  butterflies,  etc..  in  the  conventional 
style,  produced  by  a  chromo-lithograph  process.  The 
result  is  very  striking  Another  handsome  design  is 
called  the  Olympic.  It  is  a  chromo  lithograph  decor 
in  panels,  of  a  different  style  from  anything  we  have 
noticed   in    English  goods   heretofore.      These   two 


patterns  are  bound  to  attract  favorable  attention  from 
the  trade,  and  the  firm  intend  to  make  them  both 
stock  patterns  and  give  their  usual  up-to-date  service. 
From  Allerton's  they  have  received  some  very  unique 
effects  in  short  line  prints,  printed  dinnerware,  etc. 
In  teapots  new  shapes  and  patterns  are  coming  from 
Price  Bros.,  and  their  line  of  these  goods  is  very  com- 
plete. 

W.  S.  Pitcairn  is  easily  the  most  popular  man  in 
the  trade,  and  he  represents  goods  just  as  popular- 
Doulton  and  Grindley  are  names  that  speak  for 
quality.  The  former  stands  in  the  foremost  rank  of 
English  china,  and  the  latter  is  acknowledged  to  be  as 
good  earthenware  as  was  ever  made.  Lately  Grindley 
&  Co.  have  established  a  factory  for  the  manufac- 
ture of  hotel  ware  and  are  building  up  a  great  trade, 
for  the  same  excellence  that  characterizes  their 
earthenware  is  seen  in  the  hotel  goods. 

Frederick  Skelton  is  nothing  if  not  enthusiastic. 
He  believes  that  in  order  to  3ell  glassware  you  must 
have  lines  that  you  take  a  pride  in  and  can  enthuse  over. 
That  is  the  reason  he  sells  the  goods  of  the  H.  C.  Fry 
Co.,  Beaver  Valley  Glass  Co  and  the  Jefferson  Glass 
Co.  Since  he  has  moved  to  the  very  newest  build- 
ing in  the  District,  71-73  Murray  street,  where  he  has 
plenty  of  room  to  show  his  samples,  his  business  has 
increased  greatly,  as  has  his  own  faith  in  the  lines 
he  represents. 

"Never  say  die!"  is  the  motto  of  O.  J.  O'Donnell. 
He  plugs  right  along,  with  the  result  that  he  is  build- 
ing up  a  first-class  business.  He  is  now  located  at  32 
Park  Place,  where  he  is  showing  a  line  of  light  cut- 
tings on  lead  blown  ware  that  is  pulling  well.  His 
tumblers  are  hard  to  beat  at  the  price,  and  the  stem- 
ware is  equally  low.  He  also  shows  silver-deposit 
ware,  cut  glass,  silver-plated  ware,  metal  jewel  boxes, 
etc. 

* 

Geo.  Hamilton  has  in  his  showrooms  on  the  fifth 
floor  at  25  West  Broadway  a  fine  assortment  of  new 
samples  from  Furnival's,  consisting  of  dinner  and 
hotel  ware  in  many  excellent  and  exclusive  designs. 
He  has  also  some  splendid  things  in  English  bone 
china  from  Hammersley  &  Co  ,  consisting  of  teas, 
plates,  boullons  and  after-dinner  coffees  that  are 
much  above  the  ordinary.  The  decorations  are  high 
c'ass,  and  the  body  all  that  can  be  desired. 

Frank  &  Co.  have  in  their  new  showrooms,  114- 
116  East  Sixteenth  street,  a  wonderful  assortment  of 
imported  specialties  that  have  been  secured  through 
the  efforts  of  Albert  Rothschild,  who  has  recently 
been  scouring  Europe  for  this  purpose.  These  goods, 
which  are  particularly  adapted  to  the  American 
market,  and  should  be  quick  sellers,  include  aluminum 


ware,  papier-mache  novelties,  cut  glass,  salts  and 
peppers,  Sarreguemines  and  French  brown  and 
white,  all-white  and  unglazed  earthen  cooking  ware, 
hotel  ware,  bathroom  fittings,  etc.— in  short,  every- 
thing of  the  kind  needed  in  a  household  or  hotel. 

The  American  Tray  Co.,  621  Broadway,  is  mak- 
ing a  line  of  decorated  and  mirror  trays  of  a  practical 
as  well  as  artistic  nature,  one  of  the  useful  features 
being  a  handsome  rail  around  the  tray,  supported  at 
intervals  by  fancy  pillars.  The  idea  is  good,  and  so 
far  has  found  much  favor  at  the  hands  of  buyers. 

Janson  &  Wills,  recently  at  72  Division  avenue, 
have  removed  to  683  Lorimer  street,  Brooklyn. 
They  are  manufacturers  of  light  cuttings  and  itone 
engravings  on  blown  tumblers  and  stemware,  and 
have  found  the  necessity  of  larger  premises  to  care 
for  their  ever-growing  business.  The  new  premises 
are  three  times  as  large  as  their  former  ones. 

Wm.  Dealing's  showroom  at  25  West  Broadway 
is  replete  with  up-to-date  goods.  His  pressed  glass 
samples  from  the  Cambridge  Glass  Co.  compare 
favorably  with  any  on  the  market,  and  the  Dugan 
Glass  Co.  are  not  behind  in  their  progressive  line  of 
iridescent  novelties,  while  the  lead  blown  tumblers 
from  the  Belgrade  Glass  Co.  are  equal  to  any  made, 
and  at  prices  that  are  certainly  worth  investigating. 
Mr.  Dealing's  one  hobby  outside  of  acting  as  a  glass 
salesman  is  showing  his  prize  winning  Airedale  pup. 

The  National  Silver  Deposit  Ware  Co.,  621 
Broadway,  has  recently  started  making  an  excellent 
quality  of  silver-deposit  glass  novelties  and  articles 
for  everyday  use,  at  very  moderate  prices.  The  aim 
of  the  company  is  to  give  good  values  and  lowest 
prices  consistent  with  conscientious  workmanship. 


MONTHLY     SUMMARY     OF     IMPORTS. 


THE  imports  of  earthenware,  stone  and  china  ware 
for   the  month  of   June,    19 12,  compared   v. itb 
the  same  month  in  the  preceding  year,  were  as  follows: 


Great  Britain . . . 

Austria 

France  

Germany 

Japan 

Other  Countries 
Other  Europe 

Total 


1911 


:'<:■< 


$205,217 

64.SM8 
1^9,7f8 
428,418 
102.6M 

40  .66 


|17$ 

48.727 
148.'74 
324,666 
117  Ml 

24,7t& 


$961,198 


$836,^65 


FOR    TWELVE    MONTHS    INDING     M.NE. 


1910 


1911 


19  2 


Great  Britain. .  .        $2,777,571 


Austria  , 

France \ 

Germany 

Japan   , 

Other  Countries 
Other  Europe  . . 


827,8,6 
1,797,504 
4,018,561 
1.257,197 

842,987 


$2,608,838 

706,815 

1,800,*  7 

4,662,6  <4 

1,245  618 

388,238 


$2.17'<t,4>9 

672.581 

1  48«,876 

4,  ,02. 189 

1,231,426 

825.684 


Total 

$11,021,126 

$11,411  665 

$9,<-97,698 

TOYS 

1911 

1012 

Other  Countries 

$726,145 
87,7*8 

$587,495 
77,122 

$818,933 

$661,617 

FOR 

TWELVE    MONTHS    ENDING    JUNE. 

1910 

1911 

1912 

OtherCountries 

$5,908,092 
677,689 

$7  0:8,980 
835,855 

$6,984,501 
909,081 

$6,585,781 

$7,964,835 

$7,893,588 

GLASSWARE. 

JUNK 


1911 
$215  363 


1912 
$144,550 


FOE  TWELVE  MONTHS    ENDING  JUNE 


1910 

$3,821,693 


1011 
$2,489  652 


1912 
$3,037,589 


ARTICLES  OF  METAL  ENAMELED  OR  GLAZED  WITH 
VITREOUS  GLASSES. 


JUNE 


FOE  TWELVE  MONTHS  INDING   JUNE 


EXTENSION    DRESSING    MIRROR,    BY   THE    c  ROWN    NOVELTY    CO. 


1911 
$77,773 


1912 
$52,712 


1910 

$82:2,094 


1911       1912 
$750,945   ,  $716,488 
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/.  IMPERIAL   GLASS  CO.,  25  Park  Place. 

2.  CENTRAL   GLASS   WORKS,  66  West  Broadway. 

3.  C.  DORFLINGER  &  SONS,  36  Murray  Street. 

4.  FOSTORIA  GLASS  CO.,  66  West  Broadway. 


5.  Guernsey  E'tvare  Co.  and  Buffalo  Pottery,  65  West  Broadway. 

6.  HAVILAND  &  ABBOT  CO.,  29  Barclay  Street. 

7.  DUNCAN  &  MILLER  GLASS  CO.,  64  Park  Place. 

8.  FONDEVILLE  &  VAN  IDERSTINE,  37  Warren  Street. 
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SOMEBODY,  somewhere,  some  time,  said:  "Blessed 
be  the  man  who  invented  sleep!"  It  would  have 
been  much  better  had  he  said :  "Blessed  be  he  who 
invented  the  lamp !"  for  nothing  has  helped  more  in  the 
advance  of  civilization.  It  is  by  "burning  the  midnight 
oil"  that  scientists,  writers  and  inventors  have  achieved 
their  best  results.  The  history  of  artificial  lighting  has 
been  told  again  and  again,  and  there  is  no  need  for 
repeating  it.  But  there  is  one  point  we  cannot  re- 
frain from  mentioning.  In  every  stage  of  the  evolu- 
tion of  illumination  the  manufacturers  of  the  neces- 
sary appliances  have  more  than  kept  pace.  In  the 
v/arerooms  mentioned  below  will  be  found  devices  of 
every  kind  combining  the  utmost  practicability  with 
the  desirable  adjunct  of  beauty,  and  ranging  from 
the  most  moderate-priced  to  those  which  would 
grace  the  home  of  a  millionaire. 


The  Fostoria  Glass  Co.  have  a  big  reputation 
for  making  a  particularly  fine  grade  of  lamps  and 
glass,  and  their  designs,  both  in  the  shapes  and 
decorations,  have  always  proved  popular.  Their 
factory  at  Moundsville,  W.  Va. ,  is  one  of  the  best 
equipped  in  the  country.  They  started  business  in 
the  early  eighties  at  Fostoria,  O. ;  hence  their  name. 
They  moved  to  Moundsville  because  of  its  better 
location  and  shipping  facilities. 


Edward  Miller  &  Co.  make  the  greatest  variety 
of  lighting  devices  of  any  concern  in  the  trade.  The 
founder  of  the  house  was  the  originator  of  the 
kerosene  burner,  and  in  its  early  years  reaped  the 
benefit  of  his  invention.  The  company  is  very 
progressive,  continually  putting  out  new  designs  in 
oil,  gas  and  electric  goods.  Their  principle  has 
always  been  that  anything  worth  doing  was  worth 
doing  well,  and  the  result  is  that  all  their  wares  are 
.arefully  and  conscientiously  made  and  finished. 


The  Phoenix  Glass  Co  have  again  shown  their 
originality  in  producing  novel  lamp  designs.  One  of 
their  latest  productions  is  aptly  named  the    "Cheese- 


box,"  for,  while  it  has  none  of  the  clumsiness  usually 
characteristic  of  that  useful  article,  it  is  more  of  the 
shape  of  a  cheesebox  than  anything  else.  The 
decorations  are  landscapes,  well  painted  by  compe- 
tent artists.  By  a  clever  use  of  pigments  a  remark- 
ably realistic  sunset  effect  is  produced,  the  dying  orb 
being  seen  through  a  forest.  There  are  also  plain 
shades,  delicately  tinted,  giving  a  soft  light  very 
restful  to  the  eye.  The  new  line  is  fine,  and  entirely 
out  of  the  ordinary. 

The  Plume  &  Atwood  Mfg.  Co.  have  long  been 
associated  with  the  burner  trade  and  are  among  the 
largest  producers  of  kerosene  oil  burners  in  the  busi- 
ness. They  are  also  large  makers  of  nickel  centre-draft 
lamps  and  oiher  lighting  devices,  while  their  general 
line  of  brass  goods  is  among  che  most  popular  in  the 
country.  Their  factories  in  Connecticut  are  among 
the  largest  in  what  is  known  as  the  brass  manufac- 
turing belt.  Besides  doing  an  immense  domestic 
business  they  are  large  exporters. 


The  Crown  Novelty  Co  ,  of  Chicago,  is  repre- 
sented in  New  York  by  S.  Sipser,  who  carries  at  46 
West  Broadway  a  line  of  samples  of  lamps,  plateaux, 
toilet  mirrors,  etc.  He  has  a  stock  of  plateaux  for 
immediate  delivery,  and  also  carries  some  of  the  lamps 
in  stock.  Mr.  Sisper  is  one  of  those  open-hearted 
men  that  always  have  a  smile  and  a  pleasant  word 
for  the  most  humble  caller ;  can  tell  as  good  a  story 
as  anyone  we  know,  and  doesn't  mind  telling  it  at  his 
own  expense  if  need  be.  His  genial  manner  has 
secured  him  many  customers,  who  have  become  fast 
friends.  His  line  of  lamps  is  original  in  design, 
and  of  excellent  workmanship,  while  speed  in  de- 
livery is  not  ignored.  When  talking  of  plateaux 
Mr.  Sipser  waxes  eloquent.  "Quality  first,  last,  and 
all  the  time,"  he  says.  "A  plateau  is  a  luxury;  so 
why  cheapen  it  ?  "  And  he  shows  some  of  the  most  de- 
lightful designs  in  a  variety  of  finishes,  the  latest 
being  French  gray  silver.  Engraved  mirrors  are 
among  his  specialties,  and  he  will  make  plateaux  to 
match   the   design    of    any    glass    tableware.       Mr. 
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Sipser's  great  pleasure  is  to  show  his  goods  to  those 
who  can  appreciate  them,  and  he  hopes  that  many  of 
the  out-of-town  visitors  will  find  their  way  to  his 
store. 


The  Pittsburgh  Lamp,  Brass  and  Glass  Co., 
established  a  little  more  than  twenty-five  years  ago, 
has  grown  with  wonderful  rapidity  until  its  business 
has  assumed  enormous  proportions.  Starting  origin- 
ally to  make  brass  goods,  they  later  added  a  glass 
factory,  and  now  have  one  of  the  biggest  plants  in 
the  country.  They  make  a  popular  class  of  goods 
that  the  jobbers  can  handle,  as  well  as  a  better  grade 
for  the  retail  and  department  store  trade.  Their 
line  is  very  extensive,  covering  decorated  lamps,  gas 
and  electric  portables,  etc. 


The  Bradley  &  Hubbard  Mfg.  Co,  were  one  of 
the  earliest  makers  of  kerosene  lamps,  and  when 
electricity  came  to  the  fore  they  were  pioneers  in 
electric  lighting  devices.  They  have  always  made 
gas  goods,  and  are  now  not  only  large  producers  of 
these  wares,  but  have  established  a  reputation  for 
making  high  grade  fixtures  in  handsome  and  up-to- 
date  designs,  often  leading  in  the  introduction  of 
new  schools  and  periods.  The  "B.  &  H."  stamp  is 
universally  regarded  as  a  guarantee  of  excellence. 


The  American  Art  Glass  Co.  pride  themselves 
on  producing  original  designs  in  leaded  dome  shades 
and  portables.  They  are  progressive,  keeping  in 
touch  with  the  best  buyers  in  the  trade,  and  antici- 
pating their  needs.  While  their  work  is  of  a  high 
order,  care  being  taken  in  every  branch  of  the  fac- 
tory, they  also  turn  out  a  medium  grade  of  goods  at 
popular  prices. 

The  Consolidated  Lamp  and  Glass  Co.  make  an 
extensive  line  of  decorated  lamps,  gas  and  electric 
portables,  and  electric  shades  and  globes.  They 
bring  out  a  great  number  of  original  designs  and  are 
constantly  producing  new  effects  in  color.  Their 
lines  appeal  to  people  of  moderate  means  who  want 
careful  workmanship  and  attention  to  details. 


Mills,  Gardner  &  Co  ,  Chicago,  who  are  repre- 
sented in  New  York  by  Cox  &  Lafferty,  25  Park 
Place,  are  making  a  line  of  mosaie  domes  and  port- 
ables that  cannot  fail  to  please  buyers.  In  these 
days  when  "something  different"  is  demanded  all 
the  time,  it  is  well  to  know  where  original  ani  novel 
illuminating  devices  may  be  obtained,  and  in  the 
city  display  are  to  be  seen  many  art  shades  and  port- 
tables  that  for  price  and  quality  will  take  careful 
search  to  beat.  The  artistic  combinations  of  color- 
ing, the  painstaking  selection  of  glass  used,  and  the 
fine  finish  of  the  standards  and  bases,  all  go  to  make 
the  line  a  popular  one.     They  also  have  a   cut    glass 


factory  from  which  they  turn  out  a  large  line  of  ex- 
cellent designs  on  ornamental  and  staple  shapes,  and 
a  complete  line  of  samples  of  these  are  also  to  be 
seen  at  the  local  showrooms. 


The  line  manufactured  by  the  Turner  &  Sey- 
mour Mfg.  Co.,  Torrington,  Conn.,  is  so  varied, 
consisting  of  portables,  plateaux,  candlesticks  and 
the  "Katomirror,"  that  it  is  not  shown  at  the  Grand 
Central  Palace,  as  a  very  great  amount  of  space  would 
be  necessary  to  properly  display  the  entire  line. 
Therefore  the  trade  is  cordially  invited  to  visit  their 
salesroom,  47  Warren  street,  where  buyers  will  find 
an  array  well  worth  inspection. 


The  Goodwin  &  Kintz  Co.  make  aline  of  popular- 
priced  goods.  While  maintaining  their  reputation 
for  good  designs,  they  cater  to  the  masses,  on  the 
principle  that  large  sales  with  quick  and  small  profits 
pay  better  and  accommodate  the  trade  better.  Low 
prices  do  not  necessarily  mean  "cheap"  goods. 
What  they  make  is  well  made  and  well  finished. 


The  Liberty  Cut  Glass  Co.  (E  B.  Dickinson, 
representative)  are  spending  quite  a  little  money  in 
fitting  up  two  special  rooms  in  the  Fifth  Avenue 
Building  expressly  to  show  their  new  conceptions  in 
cut  glass  lighting  devices.  They  have  realized  that 
in  order  to  properly  display  their  library  and  other 
lamps  they  should  be  shown  in  their  natural  surround- 
ings; so  they  have  fitted  up  a  library  with  a  hand- 
some fireplace,  paneled  walls  and  heavily-beamed 
ceiling,  not  forgetting  the  books  A  buyer  may 
recline  luxuriantly  in  a  deep,  soft-seated  chair,  his 
feet  upon  an  oriental  rug,  and  feast  his  eyes  upon 
bronzes,  vases  and  articles  of  virtu,  illuminated  by 
one  or  more  of  the  latest  ideas  in  cut  glass  lamps 
and  electroliers.  He  not  only  thus  sees  the  lighting 
effect,  but  also  the  ornamental  result  of  the  illuminant 
in  its  proper  environment. 


There  are  few  glass-cutting  concerns  who  can 
claim  that  they  have  been  for  "thirty-two  years  in 
the  lead" — in  fact,  very  few  have  been  in  the  field  so 
long.  Yet  such  is  the  announcement  of  the  J.  D. 
Bergen  Co.  That  they  are  a  progressive  firm,  one 
only  has  to  visit  their  New  York  showroom,  38 
Murray  street,  to  be  convinced.  Richard  Kohn,  the 
manager,  shows  with  pride  his  latest  electroliers,  which 
certainly  prove  that  his  company  is  keeping  to  the 
fore.  The  cut  glass  electric  showers  are  handsome 
beyond  question.  They  are  only  just  on  the  market 
and  are  finding  great  favor  with  the  high-class  trade. 
As  indicating  the  comprehensiveness  of  the  line  this 
company  manufactures,  the  array  of  samples  includes 
articles  from  individual  salts  to  punch  bowls — from  a 
small  candlestick  to  a  five-light  electrolier. 
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Manufacturers   here   believe   that 

East  Liverpool     the  total   volume   of   business   for 

and  Vicinity.      1912  will  be  about  equal  to  that  of 

1907,  providing  the    present    ratio 

of  orders  continues   throughout   the   balance   of   the 

year.     In  several  offices  the  report  is  given  out:   "We 

are  working  all  the  benches  we  can.'' 

»     • 

Pottery  owners  and  managers  of  decorating  shops 
are  bent  on  presenting  for  1913  the  best  dinnerware 
treatments  the  market  affords,  according  to  some  of 
the  supply  salesman.  And  the  tendeney  in  the  trade 
is  not  only  to  improve  the  decorations  and  treatments, 
but  also  the  body  and  glaze  of  the  various  lines.  Rapid 
strides  in  this  directions  have  already  been  made,  and 
the  movement  will  continue  until  perfection  has  been 

attained. 

*  * 

Among  the  buyers  here  during  the  past  week 
were  J.  M.  Watte  and  J.  P.  Stumm,  of  the  New  York 
office  of  Butler  Bros.  A  number  of  small  nearby 
buyers  were  also  in  town. 

*  » 

Edward  J.  Owen,  formerly  general  manager  of 
the  East  End  Pottery,  now  known  as  the  Trenle 
China  Co.,  spent  a  few  days  here  last  week.  He  is 
now  a  resident  of  Cleveland.  "I  am  not  connected 
with  the  pottery  business,  and  never  expect  to  be 
again,"  he  declared. 

The  Crooksvillc  China  Co.  is  erecting  a  two-story 
brick  giaze  room,  30  by  40  feet. 

•  * 

George  Ashbaugh,  of  the  West  End  Pottery  Co., 
is  spending  a  fortnight  at  Atlantic  City  with  his 
family.  This  firm  has  just  bcoked  its  reservation  at 
the  Ft.  Pitt  for  the  January  show  in  Pittsburgh. 

*.     * 

John  T.  Cartwright,  of  Cartwright  Bros.,  is 
spending  a  fortnight  in  the  West,  and  as  a  result 
some  large  business  is  being  forwarded  to  the  office. 
This  plant  is  working  full  time,  and  orders  are  piling 
up  handsomely. 

Col.  Will  A.  Rhodes,  who  has  been  ill  for  seveial 


months,  is  once  more  in  harness,  and  is  now  in  charge 
of  the  "decal"  department  of  the  R.  E.  Spencer  Co., 
this  city.     He  is  covering  the  entire  western  pottery 

district. 

*  * 

Joseph  Davis  has  returned  from  an  extended 
Western  trip  for  the  Smith-Phillips  China  Co.  More 
operatives  are  employed  in  the  decorating  depart- 
ment  of  this  plant  than  at  any    time  previously   this 

year. 

#  * 

Some  local  manufacturers  complain  of  their  in- 
ability to  keep  up  stocks  of  teas  and  flat  ware. 

•  • 

General  Manager  George  H.  Brush,  of  the  Brush- 
McCoy  Pottery  Co.,  Zanesville,  O.,  says  that  busi- 
ness is  better  than  ever  before  in  the  history  of  the 
company.  Two  additional  jiggers  have  been  installed, 
and  additions  are  being  made  to  the  stock  and  storage 
rooms.  They  are  just  placing  on  the  market  three 
new  lines — ivory  decorated  "Woodland,"  same  model- 
ing as  the  green  "Woodland,"  but  in  old  ivory  de- 
corations; an  entirely  new  line  called  "Venetian,"  de- 
corated in  delicate  tints  on  ivory  ground;  and  the 
"Navarre,"  matt  green  ground  with  forms  and  draper- 
ies in  ivory.  All  these  lines  are  made  in  jardinieres, 
pedestals,  umbrella  stands,  fern  dishes  and  novelties. 

•  * 

Quite  a  number  of  pressers  employed  in  East 
Liverpool  potteries  are  leaving  the  general  ware 
benches  to  take  positions  in  the  different  sanitary 
pottery  plants  throughout  the  country,  some  going 
as  far  West  as  Richmond,  Cal.  The  Eastern  sanitary 
pressers  are  "sticking  to  their  knitting,"  and  few  of 
them  are  leaving  to  take  jobs  in  the    domestic   ware 

potteries. 

*  * 

M.  K.  Connors  is  now  working  the  Eastern  terri- 
tory in  the  interest  of  the  Trenle  China  Co. 

*  # 

An  effort  is  being  made  by  the  Chamber  of 
Commerce  here  to  establish  a  sanitary  pottery  in  this 
district.  There  are  three  idle  domestic  ware  pot- 
teries in  this  city  which  are  well  adapted  for  the 
making  of  sanitary  ware,  and  it  is  said  they  could  be 
secured  for  a  very  reasonable  price. 
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AT     BOSTON. 


BUSINESS  in  general  seemed  to  be  picking  up  in 
and  about  the  Hub  this  week.  There  have 
been  several  business  changes,  salesmen  are  begin- 
ning to  arrive,  and  as  a  whole  business  is  distinctly 
favorable. 


James  A.  Anderson,  conducting  a  variety  store 
at  Lynn,  filed  a  voluntary  petition  in  bankruptcy  in 
the  United  States  Court  August  1 3.  Liabilities  $1,185; 
assets  $659. 

John  E.  Sawyer,  representing  the  Indiana  Glass 
Co.  and  other  well-known  companies,  has  returned 
from  a  recreative  trip  through  the  Pine  Tree  State. 


James  K.  McShane,  buyer  of  china  and  glass- 
ware for  R.  H.  White  Co.,  has  left  for  New  York 
City.  

James  P.  Gordon,  representing  the  Jones,  Mc- 
Duffee  &  Stratton  Co.,  is  at  the  New  Grand  Hotel, 
New  York,  with  the  company's  lines  of  dinnerware. 


The  Gardner  Hardware  Co.  have  opened  their 
new  store  at  32  Parker  street,  Gardner,  where  they 
will  have  a  complete  line  of  kitchen-furnishings.  A 
small    line  of  crockery  will  be  carried. 


Frank  M.  Coe  will  continue  the  business  of 
Merritt  &  Co.,  which  has  been  dissolved,  Mr.  Merritt 
retiring  from  the  business. 


H.  E.  Skerry  has  opened  a  novelty  store  at  84 
Union  Street,  Lynn. 

The  North  End  Hardware  and  Furniture  Co.  is 
now  carried  on  by  Manuel  G.  Sylvia  at  1147  Acushnet 
Avenue. 


Alfred  H.  Tapley   is   the   new   manager   of   the 
Boston  Specialties  Co. 

Edward  E.  Wilgus,  salesman  for  the  Buffalo  Pot- 
tery, is  sojourning  at  Young's. 


Howard  Smith,  with  Cox  &  Lafferty,  New  York, 
is  another  "seller"  in  town. 


Tim  O'Connell,  buyer  of  glass  and  china  for  A. 
Stowell  &  Co.,  has  just  returned  from  a  trip  through- 
out European  trade  centres. 


Harry  Wheeler,  local  salesman  with  Harry  B. 
Hollis,  is  meeting  with  pleasing  demand  among  east- 
ern Massachusetts  trade. 


The  Mellen  &  Hewes  Co.,  who  have  been  for  the 
past  twenty-five  years  located  in  the  Waverly  Build- 
ing, 725  Main  street,  Hartford,  Conn.,  are  now  mov- 
ing to  a  new  location,  26  and  28  Church  street,  in  the 


heart  of  the  retail  shopping  district.  As  is  often  the 
case  in  rapidly-growing  cities,  the  trend  of  retail 
trade  has  shifted,  and  instead  of  continuing  down 
Main  street  in  a  southerly  direction,  as  was  ex- 
pected, is  now  extending  north  and  west  Not  only 
is  the  new  location  admirable,  but  the  store,  with  its 
mahogany  fixtures  and  an  abundance  of  daylight,  pre- 
sents a  very  attractive  appearance.  They  would  be 
glad  to  receive  catalogues  of  crockery,  glassware  and 
housefurnishings. 

H.  A.  P.oss,  manager  of  sales  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  visited  J.  J.  Dunn, 
Boston  representative,  last  week,  accompanied  by 
his  wife.  Daniel  J.  Mahoney  will  cover  northern 
New  England  territory  beginning  this  week. 


DIED     AFTER     PITCHING     A     BALL. 


WILLIAM  CRAIG,  twenty-four  years  old,  pitcher 
for  the  Steubenville  Pottery  team,  died  at 
Steubenville,  O. ,  from  injuries  sustained  while  demon- 
strating how  to  pitch  a  ball.  The  swing  of  the  body 
snapped  one  of  his  legs,  and  he  was  otherwise  inter- 
nally injured. 


LIVERPOOL     EXPORTS. 


From  David  Inglis  &  Co.'s  Circular. 


TO 

Shipments 
w««k  end'g 
Aug.  5,  '12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

Aug.  5,  '12 

Correspond- 
ing period 
1911 

Philadelphia.  . . . 

Newport  News . . 
San  Francisco    .  . 
Portland  (Me.).  . 

Portland  (Or.).. 
Inland  Points  . . 

173 

236 

324 

16 

53 
3 

IOI 

4 
24 

173 
205 
576 
121 
20 
17 

"56 

2 

3961 
5«i4 
481S 
1915 
560 

54 
864 
631 

339 
156 
401 

5130 
4688 
7292 
2975 

615 
43 

242 

545 
599 

879 

Total.. 

933 

1 1 70 

19113 

23008 

From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan.  1  to 

ing  period 

Aug.  5, '12 

1911 

Aug.  6,  *12 

1911 

236 

205 

5483 

4476 

173 

173 

3901 

5098 

16 

121 

1901 

2953 

324 

576 

4818 

7287 

San  Francisco    . . 

5« 

867 

215 

New  Orleans.   .. 

.... 

20 

563 

564 

Portland  (Me.).. 

722 

389 

Galveston 

56 

339 

599 

Newport  News  . . 
Portland  (Or.).  . 

3 

17 

51 

43 

4 

150 

.... 

Inland  Points 

24 

2 

301 

251 

Total 

936 

1 1 70 

19156 

21875 

53 
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Eight  new    shapes   and    fifty-four 
Pittsburgh  and     new  treatments  in  '  Krakno"  light- 
Vicinity  ing  glassware  were  shown  for  the 
first  time  in  the    sample  rooms   of 
the  Elkins  Glass  Co.  a  few  days  ago.     The  line  has  a 
ribbon  and  reed  treatment  that  is    quite    distinctive. 
S    F.  Elkins   reports  a  heavy  business  for  this  season 
of  the  year. 

B.  F.  Pritchard,  with  offices  in  the  Jenkins  Build- 
ing, has  been  appointed  sales  manager  for  the  Allen 
Cut  Glass  Co.,  Johnstown,  Pa.,  and  has  started  on  a 
.  ve  weeks'  trip  with  this  and  other  lines  he  represents, 
The  Allen  factory  is  a  new  one,  and  is  making  a 
feature  of  high-grade  cuttings. 


the  lighter  cuttings.  While  rich,  heavy  cut  patterns 
are  being  sold  with  some  degree  of  liberality,  the 
light  cut  effects  appear  to  have  the  call. 


Mr.  Parkhurst,  buyer  of  glass  for  the  S.  H. 
Kress  interests,  was  in  the  district  the  latter  part  of 
last  week  specifying-  shipments  for  immediate  and 
future  delivery. 

Shipments  of  lamps  specified  earlier  in  the  season 
for  late  August  and  September  deliveries  have 
started  to  go  forward.  Jobbers  are  keeping  well  up 
on  stocks  in  these  lines,  anticipating  a  heavy  fall 
trade. 

Manufacturers  who  have  been  running  strong  on 
jellies  during  the  last  few  months  have  started  to 
"slow  down,"  the  bulk  of  the  orders  being  filled  or 
ready  for  shipment.  The  jobbers,  however,  are  in 
the  midst  of  the  season,  and  are  doing  a  good  busi- 
ness. 

President  George  Beatty,  of  the  Federal  Glass 
Co.,  says  that  while  business  conditions  have  been 
somewhat  quiet,  they  are  now  picking  up  fast.  The 
company  is  building  a  new  warehouse  and  box  plant 
at  Columbus.  The  demand  for  packers'  goods  is 
steadily  increasing. 

Wholesale  jewelers  in  the  Pittsburgh  district, 
especially  those  who  make  a  leading  feature  of  cut 
glass,  report  a  decided  improvement  in  business. 
The  small  jewelry  shops,  these  wholesalers  say,  are 
buying  more  liberally,  and   the  demand  is  leaning  to 


General  Manager  Andrew  Ripley,  of  the  Ripley 
Co.,  Connellsville,  Pa.,  says  that  because  of  the  rush 
of  orders  for  his  company's  entire  general  line  it  is 
absolutely  necessary  that  the  plant  be  operated  night 
and  day. 

The  annual  stockholders'  meeting  of  the  United 
States  Glass  Co.  is  announced  for  next  Wednesday, 
Aug.  28,  at  the  general  offices  of  the  company  here. 


The  Monongah  Glass  Co.  is  showing  a  clever 
creation  in  a  new  cut-neck  and  etched  monogram 
liquor  bottle.  The  monogram  work  is  in  plain  as 
well  as  burnished  gold  effect. 


The  demand  for  bar  goods  is  said  to  be  showing 
the  normal  increase  always  looked  for  at  this  season 
of  the  year. 

The  McKee  Glass  Co.,  Jeannette,  Pa.,  are  excep- 
tionally busy  on  all  lines. 


During  the  past  week  five  applications  for 
membership  in  the  Western  Glass  and  Pottery  Associ- 
ation have  been  received  at  the  local  headquarters  of 
the  organization  It  is  hoped  to  add  fifty  to  the 
roll  before  the  end  of  the  year. 


Manufacturers  of  common  tumblers  assert  that 
sales  this  season  have  been  the  heaviest  since  the 
boom  year  of  1907. 

Floods  in  Chartiers  Creek  last 
Washington,  Pa.  Monday  night  came  within  two 
inches  of  the  furnaces  at  the 
Phoenix  Glass  Co.'s  plant  here,  and  the  company 
sustained  a  loss  of  about  $2,000.  Weather  boarding 
was  washed  from  some  of  the  buildings,  and  stock 
that  had  been  packed  for  shipment  floated  off.  Early 
Tuesday  morning  men  and  teams  were  put  to 
work,  and  the  bulk  of  the  packages  carried  away 
by  the  flood  recovered. 


56 


The  Hazel-Atlas  Glass  Co.  and  the  Duncan- 
Miller  Glass  Co.  were  also  inconvenienced  by  the 
overflowing  of  the  creek. 

The  new    brick    and    steel  glass 

Glassboro,  N.  J.     plant  of  the    Whitney  Glass    Co. 

here    is   nearing  completion   and 

work  is  being  rushed  upon  it  that  everything  may  be 

in  readiness  by  September  i.     This  replaces  the  iac- 

tory  destroyed  by  fire  some  time  ago. 


The  factory  of  the  United  States 
Gas  City,   Ind.     Glass  Co.  here    was   compelled  to 

partially  cease  operations  recently 
owing  to  the  tank  springing  a  leak.  Repairs  were 
started  immediately,  and  the  plant  is  again  in  full 
operation. 


AT    CHICAGO. 


APPROXIMATELY  15,000  show  windows  were 
given  up  to  the  "Made-in-Chicago,"  display. 
Merchandise  in  every  section  of  the  city  say  that  the 
plan  was  a  great  success,  and  trade  was  materially  in- 
creased as  a  result.  Chicago  consumers  had  their  eyes 
opened  as  to  the  wealth  and  variety  of  merchandise 
made  in  this  city.  It  is  now  planned  to  hold  similar 
displays  every  year. 

George  Milligan  has  returned  from  a  short    busi- 
ness trip  through  adjacent  States. 


Wm.  E.  Haywood,  manager   of  the   Alvin    Mfg. 
Co  ,  has  returned  from  a  month's  vacation. 


Charles  Dvorkin,  a  Milwaukee  avenue  jeweler,  is 
missing.  His  stock  is  also  absent.  He  is  said  to  be 
indebted  to  a  number  of  cut  glass  firms. 


Lamp,  crockery  and  cut  glass  dealers  express 
satisfaction  over  securing  the  1913  convention  of  the 
Retail  Jewelers'  Association  for  this  city. 


Mrs.  John  V.  Farwell,  wife  of  the    president    of 
J.  V.  Farwell  Co.,  died  recently  after  a  short  illness. 


Buyer  Jasmin,  of  the  crockery  and  housefnrnish- 
ing  department  of  Meier  &  Frank  Co.,  Portland,  Ore, 
was  in  Chicago  last  week  on  a  purchasing  trip. 


Most  dealers  report  that  current  and  future  busi- 
ness is  good,  but  that  collections  are  again  very  slow. 


Mrs.  L.  S.  honaldson,  of  the    large   Minneapolis 
department  store,  was  a  Chicago  visitor  last  week. 


Chicago  en   route  to  Pittsburgh,  where  he  will  spend 
a  few  weeks'  vacatiou. 

F.  W.  Gardner,  of  Mills,  Gardner  &  Co.,  has  re- 
turned from  a  three  weeks'  trip  through  the  West 
and  South. 

A  number  of  cut  glass  concerns  are  interested  in 
the  offer  of  Henry  Greenblatt  &  Co  ,  Omaha,  who 
makes  his  creditors  a  proposition  of  settlement  on  a 
basis  of  forty  cents  on  the  dollar. 


F.  B.  Tinker  has  returned  from  a  fishing  trip. 
Frank  Doll,  Mr.  Tinker's  assistant,  has  gone  to 
Delavan,  Wis.,  on  a  vacation. 


W.  A.  Pickard,  the  Chicago  hand  painted  china 
dealer,  had  a  great  exhibit  at  the  Kansas  City  retail 
jewelers'  convention. 

Among  out-of-town  merchants  here  last  week 
were  R  G  Olp,  Manitowoc,  Wis.;  J.  E.  Stabler, 
Hillsboro,  O  ;  A.  W  Kraiier,  Dixon,  111  ;  F.  J. 
Schmitz,  Mendota,  III. ;  J  J.  Campbell,  Pigeon,  Mich,  j 
E.  G.  Olander,  Cadillac,  Mich;  D.  E.  Weaver,  buyer 
for  Curtis  Mercantile  Co.,  Oaklando,  111  ;  G.  Egg, 
Edna,  Tex  ;  A    B.  Culver,  Knoxville,  Tenn. 


"Speaking  about  the  decrease  in  the  sale  of  oil 
lamps,"  said  a  Chicago  jobber,  ''the  Dumber  of  people 
still  using  them  in  the  city  of  Chicago  alone  would 
surprise  you.  Take,  for  instance,  various  sections 
of  the  west  side — notably  Halstead  street,  Ashland 
avenue,  Milwaukee  avenue,  and  numerous  other 
throughfares  populated  mainly  by  foreigners,  and 
nearly  every  store  handles  oil  lamps.  In  the  loop 
stores,  however,  there  is  little,  if  any,  call,  with  the 
exceptions  of  the  Boston  Store  and  Siegel,  Cooper  & 
Co.,  who  still  find  some  demand  for  small  and  fancy 
lamps."  

Simon  Arkin  has  secured  from  Chas.  Langen- 
dorf  the  leasehold  of  the  store  at  1347-49  Milwaukee 
avenue  for  a  period  of  fifteen  and  a  half  years,  and 
will  establish  an  up-to  date  department  store  there. 


OUT     OF     THE     FRYING=PAN 


C.    O.    Patton,    Canyon    City,    Col.,    visited    in 


HPHE  Shotton  Cut  Glass  Co.  moved  to  Corning,  N. 
1  Y.,  only  to  find  more  labor  troubles  of  the  kind 
they  sought  to  escape  in  Brooklyn.  The  plant  is  in 
operation,  although  with  a  working  force  under  ten, 
the  number  having  been  reduced  by  two-thirds 
through  desertions,  brought  about  by  the  efforts  of 
the  "pickets"  sent  by  the  Brooklyn  labor  union  and 
through  other  Corning  concerns  hiring  away  the 
company's  men.  The  officials  are  firm  in  their 
statements  that  the  local  plant  will  be  kept  open  and 
in  operation  despite  efforts  being  made  to  prevent  it. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and' who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  w*  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  "  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


HARDLY  a  mail  delivery  is  made  to  our  office  that 
does  not  bear  an  inquiry  for  one  or  more  lines 
listed  under  this  heading.  Orders  have  been  received 
for  large  quantities  and  small  lines,  high-priced 
articles,  as  well  as  cheap  ones.  Complete  lines  of 
lamps  have  been  cleaned  up;  cut  glass  orders  for  250 
and  300  pieces  at  a  time  have  been  sent  in.  One 
advertiser  cleared  out  2,500  plateaux  in  a  short 
time;  another  sold  250  barrels  of  tumblers.  Many- 
packages  of  dinnerware,  imported  and  domestic,  have 
been  sold.     And  so  we  might  go  on  for  columns. 

Besides,  there  are  other  advantages.  In  nine 
cases  out  of  ten  every  sale  made  through  this  depart- 
ment is  to  a  customer  that  the  advertiser  has  not 
sold  before.  Hence  a  new  account  is  opened  and 
another  possible  purchaser  secured  for  his  regular 
goods.  A  friend  has  been  made  of  a  buyer  who  got 
just  what  he  wanted  to  help  his  department,  and  this 
buyer  will  naturally  have  him  in  mind  when  wanting 
staple  lines. 

During  the  time  the  Merchandising  Department 
has  been  in  operation  we  have  received  hundreds  of 
letters  endorsing  the  scheme  and  thousands  of  in- 
quiries regarding  the  offers.  Dozens  of  firms  have 
been  enabled  through  its  medium  to  rid  themselves 
of  goods  they  were  otherwise  unable  to    sell. 

Don't  hesitate  to  avail  yourselves  of  its  service. 
Whether  a  buyer,  agent  or  manufacturer,  it  is  at 
your  command. 

Visiting  buyers  while  in  town  are  cordially 
invited  to  step  into  the  Crockery  and  Glass  Journal 
office  and  receive  particulars  about  the  goods  men- 
tioned below. 

ON     SALE. 

A  121 — 200  plateaux,  10  in.,  at  30  cents  each:  150 
plateaux,  12  in.,  at  40  cents;  15c  plateaux,  14  in.,  at 
55  cents.  Nickel-plated  frames,  beveled  glass. 
Fine  for  a  special  sale. 

A  129 — Japanese  berry  set?,  consisting  of  an  8-inch 
bowl  and  six  4^ -inch  plates.  Six  different  floral 
designs,  two  doz.  sets  in  a  case,  four  each  of 
six  different  styles.  65c  per  set,  or  $15.60  per 
case.  Ten  cases  only  to  close  out.  Regular 
price,  85c  set. 


A  122 — Heavy  cut  glass  tumblers  with  whirling  star 
and  mitre  cutting  at  $2.75  doz.  and  another  de- 
sign of  whirling  star,  chrysanthemum  and  mitre 
cutting  at  $2.90  doz.  All  guaranteed  first  quality 
lead  blanks  and  the  best  workmanship. 

A  123 — The  best  bargain  ever  offered  in  the  trade  for 
$2  is  a  year's  subscription  to  the  Crockery  and 
Glass  Journal.  The  publishers  will  also  accept 
trial  subscriptions  for  six  month  at  $1.  Send  us 
your  address. 

A  124 — 36  barrels  lime  glass  tumblers,  attractive  sand 
blast  decoration,  at  25  cents  doz. ;  regular  price 
28  cents.  As  the  receiver  in  bankruptcy  selling 
this  line  has  only  this  quantity  to  offer,  quick 
action  is  recommended. 

A  125 — 34  barrels  plain  tumblers,  all  that  remain  on 
hand,  at  20  cents  a  doz.  If  you  want  them  write 
at  once. 

A  126 —  200  plateaux,  10  in.,  42c; 

150  12  in.,  55c; 

150  14  in.,  75c. 

Silver-plated;  high  fancy  feet.  Good  to  help 
round  out  a  sale  of  fern  dishes  or  water  sets.  Ex- 
cellent value. 

A  127 — Artificial  fern  fillers,  6^  in.,  at  $27  per  gross 
is  the  cheapest  we  have  ever  seen  this  class  of 
goods  offered.  Yet  one  of  our  subscribers  will 
execute  orders  at  this  price.  They  are  well  filled, 
specially  made  with  four  large  leaves.  This 
offer  is  made  during  the  holding  of  the  House- 
furnishing  Show,  while  buyers  are  in  town. 

A  128 — Cut  glass  manufacturer  offers  1008-in  bowls, 
richly  and  elaborately  cut,  at  $2.10  each.  Theoe 
bowls  are  worth  in  regular  way  $2.75. 

A  130 — 4  barrels  Colonial  candlesticks,  7  inch,  pressed 
glass,  seconds,  52c  doz. ;  5  barrels  orange  bowls, 
11  inch,  pressed  glass,  seconds,  $1.30  doz. 

A  131 — 13  barrels  pint  blown  jugs,  seconds,  $1  50  doz. ; 
5  barrels  quart  blown  tankard  jugs,  seconds, 
$1.20  doz. 

A  132 —  20  barrels  9-ioch  floral  nappies,  pressed  glass, 
seconds,  9Tj4c  doz.;  10  barrels  7-inch  nappies, 
pressed  glass,  seconds,  55^°  doz. 

A  133 — 3  barrels  4-inch  Colonialjnappies, pressed  glass, 
unfinished,  uc  doz. 

The  above  four  numbers  are  just  what  many 
of  our  subscribers  have  been  asking  for.  -  Now  is  the 
time  to  get  busy. 

A  117 — Buyers  looking  for  really  artistic  stone- 
engraved  glass  vases  at  sacrifice  prices  will  find 
them  listed  below.  The  manufacturers  bear  the 
highest  possible  reputation  for  making  glassware 
of  superior  quality.  150  stone-engraved  lead 
glass  vases — 10,  12,  14  inch.  Regular  prices  $3, 
$4  and  $5  each,  but  as  they  are  discontinuing  the 
pattern  will  let  them  goat  $1.50,  $2  and  $2.50. 
Quantities  to  suit  purchasers;  f.o.b.  New  York; 
usual  charge  for  packages.  Samples  can  be  seen 
in  New  York. 


64 


A  1 15 — A  china  importing  house  wishes  to  close  out  a 
dinner  pattern  on  account  of  discontinuing  the 
jobbing  end  of  its  business.  The  pattern  is  on 
Ridgway's  English  porcelain,  in  green,  with  a 
gold  edge,  and  cost  $7  50  to  import.  About 
six  crates  in  stock.  Will  close  out  entire  lot, 
a  good  assortment,  at  $6.  Matchings  can  be 
imported  direct  at  $7.50.  Sample  and  list  of 
present  stock  will  be  sent  on  request. 

A  118 — Here's  a  snap  for  someone:  Regular  lead 
blown  tumblers,  made  by  a  firm  of  the  highest  re- 
putation. 

23  bbls  12  oz  taper,    at  35c. 

18       '  17    "        "  50c. 

4  "  12    "  Fatima  35c. 

5  "  17    "  straight  50c 

7  "      18   "         "  50c 

23  '       '9   "        "  60c. 

24  "      20   "  70c. 
3      "    7/^    ''    concave,       25c 

8  •'        8    "        '"  25c. 

Bbls.  50  cents;  f.o.b.  New  York.  Anyone  who 
secures  these  or  any  portion  of  them  (for  they  may 
be  bought  in  quantities  to  suit)  will  make  money. 

A 109 — An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz.,  with  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  106 — 15  cases  of  Austrian  china.  Plates,  4^, 
5,  6%  ana  7^  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  113 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  $3  a  doz.  Two  and  a  half  doz.  to  a 
bbl. ;  f.o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  enameled  de- 
coration 30  cents  a  doz.  Usual  charge  for  bbl. 
Good  vadue;  worth  investigating. 


MERCHANDISE    WANTED. 

62 — Two-  or  three-light    electric  lamps,  wired, 

21     to    27    inches.     Brass    or    verde    finish, 

round  or  square  base,  complete  with  top  for 

cut  glass  shades.     Can  use  quantity  if  price 

is  right. 

63 — A  firm  is  in  the  market  for  cut  glass  seconds 
and  common  seconds  tableware.  Send  par- 
ticulars. 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

55 — Wanted  a  line  of  cut  glass  seconds. 

63 — Wanted,  all  kinds  of  bottles  in  large  quanti- 
ties for  spot  cash. 


ANNUAL     REPORT     OF     U.     S.     GLASS     CO. 


THE     twenty-first     annual    report   of   the    United 
States  Glass  Company  has   just  been  mail*- 
the  stockholders,   preparatory  to  the  meeting    scbed 
uled  for  August  28.     Although  gross  profits  are  less 
than  for  the  previous  fiscal  year,  yet  the  future  looks 
encouraging. 

Considering  the  fact  that  business  conditions 
during  the  year  were  bad,  necessitating  restricted 
production,  the  management  considers  the  report  to 
make  a  fair  showing,  and  adds  that  a  close  study  of 
all  conditions  justifies  a  very  optimistic  outlook  for 
the  company. 

The  physical  condition  of  the  properties  has 
been  fully  maintained,  if  not  improved,  and  all  re- 
placements and  expenses  for  improved  machinery, 
etc  ,  have  been  charged  to  expense,  it  having  been 
the  custom  of  the  company,  instead  of  charging  off 
depreciation  to  absorb  all  replacements  and  improve- 
ments in  operating  expenses,  nothing  being  carried  to 
cost  of  property,  works,  etc.,  except  such  items  as 
constitute  specifically  new  assets. 

1912  1911 

Gross  profits ; . ...  $90,062  §1 14, 717 

Expenses I5-36i  25, 116 

Surplus     74.701  89.601 

Resources — 

Property,  etc. $2,794,013  S*.  785,865 

Glassport  Land  Co  ....       782,929  77b  624 

Inventories 513,844  .08,603 

Accounts  receivable            493,270  498,689 

Bills  receivable 5751  2,826 

Cash 82.438  2.S26 

Investment  securities..         20.815  80,815 

Total 84,693,068    84,659  534 

Liabilities — 

Accounts  payable. .. .   $      54.217  $      74,312 

Bills  payable 365,000  365,000 

Bonds 10,546  31,039 

Capital  stock 3,200,000  3,200.000 

Surplus 572  704  498,003 


NEW     ELECTROPLATING     PROCESS. 


AN  ingenious  invention  which  is  illimitable  in  its 
applications  has  been  perfected  by  two  Italian 
chemists.  Briefly  described,  it  comprises  a  means 
of  depositing  metals  of  any  character  upon  any 
insoluble  surface  by  electrical  energy.  The  results 
so  far  achieved  promise  to  revolutionize  the  whole 
art  of  electroplating  and  decoration  as  well  as  many 
other  branches  of  industry.  China,  wood,  glass, 
celluloid,  paper  and  other  substances  which  have 
hitherto  been  regarded  as  beyond  the  electroplater's 
craft  are  coated  as  easily  as  the  metals  generally 
associated  with  the  process.  What  is  more,  the 
plating  is  everlasting.  It  enters  into  the  fabric 
treated  so  that  it  becomes  an  integral  part  of  the 
article.     Tnus,  for  instance,  if  an  attempt  is  made  to 
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chip  the  plating  from  a  glass  vase  the  glass  will  come 
away  with  its  metal  coating. 

There  is  a  Wedgwood  tea  service  on  exhibition 
which  shines  with  the  true  lustre  of  polished  silver. 
The  outer  surface  is  so  well  covered  with  this  metallic 
armor  that  the  whole  resembles  a  silver  set.  It  is 
only  when  the  interior  is  examined  and  the  potter)' 
beneath  is  observed  that  one  realizes  that  the  silver 
has  beeu  deposited  upon  the  external  surface.     What 


host  of  industries,  as  is  borne  out  by  the  action  of 
one  of  the  largest  builders  cf  naval  vessels,  who  has 
adopted  the  process  for  the  zinc  and  tin  plating  or 
galvanizing  of  the  steel  parts  of  the  boats.  The  de- 
posit is  not  so  thin,  as  in  ordinary  galvanizing,  that 
a  oin  scratch  will  penetrate  the  protective  skin,  but 
is  a  solid  sheathing  of  metal  associated  with  the  other 
metal  beneath. 

The    possibility    of    being  able    to  plate  wooden 


/.     EDWARD  MILLER  &  CO.,  48-50  Park  Place. 
3.    BUSH  GLASS  CO.,  25  Park  PUce. 


2.     PITTSBURGH  LAMP,  BRASS  and  GLASS  CO.,  82  W.  B'way. 
4.     CBRYCE  BROS.  CO.,  25  West  Broadway. 


is  more,  the  outer  sheathing  is  not  a  thin  film,  but  a 
solid  sheet  of  metal  which  can  be  made  of  any  thick- 
ness and  capable  of  being  worked  by  the  engraver. 
The  authorities  have  expressed  their  willingness  to 
apply  the  hall  mark  to  articles  so  mounted.  The 
process  is  likely  to  supersede  the  present  method, 
of  silver  mounting  cut  glass  and  other  artiles. 
Instead  of  the  metallic  odornment  being  attached 
by  means  of  plaster  of  paris.  which  i*  simply 
a  makeshift,  the  metal  deposited  upon  the  glass  be- 
comes part  and  parcel  of  the  article. 

The  process  has  extended  the  electroplater's  art 
to  a  considerable  degree.  Any  metal  and  its  alloys 
can  be  electrically  deposited  upon  some  other  metal  as 
abase.  Zinc,  tin  and  lead  can  be  deposited  as  easily 
as  silver  or  nickel.     This  fact  is  of  vital  interest  to    a 


articles  seems  so  remote  as  to  be  fantastic;  yet  it  is  as 
efficiently  accomplished  by  the  Marino  process  as  if 
copper  were  being  plated.  So  far  as  china  plating  is 
concerned,  the  article  must  be  in  the  unglazed  or 
biscuit  condition,  and  is  first  coated  with  a  chemical 
agent.  In  the  same  manner  glass  which  is  to  be 
treated  must  first  be  roughened  by  sand  blasting  to 
remove  the  polish  and  to  enable  the  metal  to  secure  a 
grip  Another  point  is  that  the  deposit,  no  matter 
what  the  character  of  the  base,  may  subsequently  be 
oxidized,  lacquered,  etc.,  in  just  the  same  way  as 
ordinary  electro  work. 

To  the  housewife  the  process  is  of  far-reaching 
value.  It  will  strengthen  the  articles  in  common  use 
and  make  them  more  hygienic,  as  they  can  be  scoured 
and  cleaned  to  greater  advantage.     She  will  be    able 


66 


to  use  aluminum  more  extensively  than  heretofore. 
By  the  Marino  process  the  interior  of  an  aluminum 
saucepan  or  coffee  pot  can  be  given  a  coating  of  tin 
which  permits  the  use  of  soda  and  acid  cleansing 
mediums  with  impunity,  wheieas  such  methods  upon 
the  pure  aluminun  bring  about  its  early  destruction. 
The  possibility  of  being  able  to  deposit  a  protective 
coating  upon  aluminum,  and  thus  save  it  from 
oxidation,  will  popularize  the  use  of  this  metal  in 
industries  where,  although  it  is  urgently  required  by 
reason  of  its  lightness,  it  is  viewed  with  disfavor 
owing  to  its  rapid  corroding. 


AT     THE     HOUSEHOLD     SHOW. 


BELOW  is  a  list  of  exhibitors  at  the  House  Furnish- 
ing Show  now    being    held   at    the    New    Grand 
Central  Palace,  this  city : 

Albert-Henry  Co.,  Rutherford,  electric  suction 
cleaners. 

American  Tray  Co.,  New  York,  fancy  trays. 

American  Voltite  Co.,  New  York,  gold  and  silver 
plating  powders. 

Atkins  Co.,  Brooklyn,  Spic  and  Span  polish. 

Apex  Appliance  Co.,  Chicago. 

American  Ironing  Machine  Co.,  Chicago,  Simplex 
ironing  machines. 

Bawo  &  Dotter,  New  York,  import  china,  clocks,  etc. 

Benda,  George,  New  York,  Beudalin  bronze. 

Bless  &  Drake,  Newark,  N.  J.  gas  ~nd  electric  irons. 

Burham  Safety  Razor  Co.,  New  York,  safety  razors. 

Boston  Brass  Andiorn  Co.,  Boston. 

Cassady-Fairbanks  Mfg.  Co.,  Chicago,  hardware  spec- 
ialties 

Channel  Chemical  Co.,  Chicago,  O'Cedar  products. 

Chicago  Flexible  Shaft  Co.,  Chicago. 

Domestic  Vacuum  Cleaner  Co..  New  York,  vacuum 
sweepers. 

Double  Claw  Hammer  Co.,  Brooklyn,  hammers. 

Dauntley  Pneumatic  Tool  Co.,  New  York  vacuum 
sweepers. 


Grand  Rapids  Refrigerator  Co.,  New  York,  refriger- 
ator. 

Horsman  Co..  E.  I.,  New  York,  dolls. 

"Housefurnishing  Review,"  New  York,  trade  paper. 

Howard  Dustless  Duster  Co.,  Boston,  dustless  dust- 
ers. 

"Iron  Age  Hardware,"  New  York,  tivde  paper. 

Jaegers  Asbestos  Flat  Iron  Wax  Co.,  New  York,  fiat 
iron  wax. 

Justice  Co.,  A.  R..  Philadalphia,  U  Kan  Plate  Polish. 

Kaiser  Mfg.  Co  ,  New  York,   galvanized  wares. 

Keller  Mfg.  Co.,  Philadelphia,  Santo  Vac  cleaners. 

Lindemann   &  Co.,  New  York,  bird  cages 

McCready  Publishing  Co.,  New    York,  "Playthings." 

Mosaic  Shade  Co.,  Chicago. 

MacQuarrie,  L.  M.,  New  York,  Wizard  gas  irons. 

Major  Mfg.  Co.,  New  York,  Major  cements. 

Maxwell's  Son,  John,  New  York,  bird  cages. 

Milton  Chemical  Co.,  Boston,  dustless  dusters,  etc. 

National  Carpet  Sweeper  Co.,  Newark,  N  J.,  sweep- 
ers. 

"National  5,  10  and  25c.  Magazine,"  New  York, 
publication. 

Pelouze  Electric  Mfg.  Co.,  Chicago. 

Pittsburgh  Lamp,  Brass  and  Glass  Co.,  lighting  sup- 
plies. 

Rayo  Co.,  New  York,  Rayo  polishing  cloths. 

Regina  Co.,  New  York,  vacuum  cleaners. 

Reliable  Household  Specials  Mfg.  Co.,  New  York, 
fiatiron  wax. 

Royal  Art  Glass  Co.,  New  York,  lighting  supplies. 

Safety  Gas  Lighter  Co.,  Haverhill,  Mass.,  gas  light- 
ers. 

Sanitary  Brush  and  Mop  Co.,  Cincinnati,  brushes. 

Sanitop  Co.,  New  York,  milk  bottle  covers. 

Straus  &  Sons,  L. ,  New  York,  china. 

Tiffany  Electric  Mfg.  Co.,  Buffalo,  N.  Y.,  clocks. 

Tower  Mfg.  and  Novelty  Co.,  New  York,  cigar  light- 
ters  and  specialties 

Vacuum  Specialty  Co.,  New  York,  vacuum  bottles. 

Victor  Mfg.   Newark,  N.  J.,  floor  polishers. 

Westmoreland  Specialty  Co.,  Grapeville.  Pa.,  glass- 
ware. 

Wizard  Products  Co.,  Chicago,  floor  cleaning  special- 
ties. 

Wright  Mfg  Co.,  Newark,  N.  J.,  smokers'  special- 
ties 
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ABELS  &  CO.,  460  West    Broadway 76 

Brass    and    rubber    covered    easels,    plaque-hang- 
ers, etc. 

ALBERT-HENRY  CO.,   Rutherford,  N.J 72 

Vacuum  sweepers. 

AMERICAN  ART  GLASS  CO.,  40.5-407  Broome  Street..    13 
Manufacturers    of    domes,    lamp    shades,    gas    and 
electric  portables. 

AMERICAN  TRAY  CO.,  621    Broadway 74 

Mirror  and   decorated   serving'  trays. 

BASSETT,  GEO.  F.  &  CO.,  52-54  Park  Place 21 

Importers  English,  Austrian  and  French  dinner 
ware  and  fancy  lines. 

BAUM,  (HAS..  35   Frankfort  Street 76 

Manufacturer  mirror  plateaux. 

BAWO  &  DOTTER,  26-34  Barclay  Street 2  and  24 

Importers  French,  German,  Austrian  and  English 
china  dinner  ware,  clocks,  toys,  housefurnishings,  etc. 

BEAVER  VALLEY  GLASS  CO.,  Rochester,  N.  Y 24 

Pressed  and  blown  glassware.  (N.  Y. — F.  Skel- 
ton,  71-73  Murray  Street.) 

BENEDIKT,  H.,  71-73  Murray  Street 12 

Representing  Canonsburg  Pottery  Co.,  Canons- 
burg.  Pa.;  Smith-Phillips  China  Co.,  East  Liverpool, 
Ohio;  Hall  China  Co..  East  Liverpool,  Ohio;  Wheel- 
ing Decorating  Co.,  Wheeling,  W.  Va.;  Genesee  Cut 
Glass  Co..  Rochester,  N.  Y.;  Crescent  Cut  Glass  Co., 
Newark.  X.  J.;  Penn.  Lamp  Co.,  Philadelphia,  Pa. 
BERGEN,  J.  D.,  CO.,  Meriden,  Conn 20  and  80 

Rich  cut  glass.  (N.  Y.— Richard  Kohn,  38  Mur- 
ray Street.) 

BERNARDAUD  L.  6k  CO.,  50  Murray  Street 20 

Importers  French  china,  dinnerware,  etc.  (H.  H. 
Churchill,  manager.) 

BONITA  ART  CO.,  Wheeling,  W.  Va 5 

Decorators  of  French  china.  (N.  Y. — Cox  & 
Lafferty,  25  Park  Place.) 

BRADLEY  &  HUBBARD  MFG.  CO.,  26  Park  Place....  82 
Gas,    electric    and    oil   lamps,    portables,    showers, 
etc. 

BRUSH-McCOY  POTTERY  CO.,  Zanesville,  O.  ..79  and  83 
Jardinieres,     pedestals,     fern     dishes,     stoneware 
jugs,  etc.     (N.  Y.-Wm,  M.  Warrin,  25  West  Broad- 
way.) 

BRYCE  BROS..  Mt.  Pleasant,  Pa 79 

Blown  lead  glass,  stemware,  tumblers,  decanters 
carafes,  etc.  (N.  Y.— J.  D.  Dithridge,  25  West  Broad- 
way.) 

BUSH  GLASS  CO.,  Lansing,  Mich 5  and  71 

Cut  glass.  (N.  Y.— Cox  &  Lafferty,  25  Park 
Place.) 

BUTLER,  ED.,  67-69  Park  Place 16 

Importer  English  china  and  earthenware,  repre- 
senting Wedgwood  &  Co.,  Lingard,  Webster  &  Co., 
bono  Pottery  Co.,  E.  Brain  &  Co.,  Jones  Pottery,  T. 
G.  Green  &  Co.,  and  Booths,  Lim. 

BLAKEMAX  &  HENDERSON,  25  West  Broadway 12 

French  fancy  china  and  dinner  ware  . 

CARTWRIGHT  BROS.  CO.,  East  Liverpool,  0 78 

Semi-vitreous  china. 

CONSOLIDATED    LAMP    AND    GLASS    CO.,    Cora- 

opolis,    Pa oi 

Illuminating  glassware,  decorated  lamps,  gas  and 
electric  portables.  (N.  Y.— W^m.  D.  Dougherty,  66 
West  Broadway.) 
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CLARK,  T   15.,  &  CO.,  Honesdale,   Pa 5 

Cut  glass.  (N.  Y.— Cox  &  Lafferty,  25  Park 
Place.) 

COX  &  LAFFERTY,  25  Park  Place 5 

Representing  Imperial  Glass  Co.,  Bellaire,  O.; 
Seneca  Glass  Co.,  Morganstown,  W.  Va.;  T.  B.  Clark 
&  Co.,  Honesdale,  Pa.;  Takito,  Ogawa  &  Co.,  Chicago, 
111.;  Bonita  Art  Co.,  Wheeling,  W.  Va.;  Enterprise 
Enamel  Co.,  Bellaire,  O.;  Bush  Glass  Co.,  Lansing, 
Mich.;  Mills,  Gardner  &  Co.,  Chicago,  111. 

CROWN  NOVELTY  CO.  46  West  Broadway 25 

Electric  and  gas  portables,  shades  and  domes, 
mirror  plateaux,  plateaux  trays,  shaving,  dressing  and 
toilet  mirrors. 

DAVISON,  J.,   14  Barclay  Street 6 

Importer  English  china  and  cut  glass.  Agent  for 
Coalport  china,  Geo.  Jones  &  Sons,  F.  Winkle  &  Co., 

W.  A.  Adderley  &  Co.,  and  Stevens  &  Williams'  rock 
crystal. 

DE  LA  CROIX,  O.  L,  25  West  Broadway 17 

Agent  for  domestic  dinnerware  and  fancy  lines. 

DORFLINGER,  C,  &  SONS,  36  Murray  Street 6 

Fine  table  glass — plain,  cut,  etched,  engraved, 
floral  cuttings  and  rock  crystal  ware. 

DUNCAN  &  MILLER  GLASS  CO.,  Washington,  Pa.. 22,  79 
Pressed,  blown  and  decorated  glassware.  (N.  Y. — 
Paul  Joseph,  64  Park  Place.) 

DRAKENFELD,  B.  F.,  &  CO.,  27  Park  Place 80 

Colors  for  pottery,  glass  and  enameled  ware. 
Decorators'  supplies. 

DICKINSON,  E.  B.,  317  Fifth  Avenue  Building 10 

Agent  for  Steubenville  Pottery  Co.  and  Liberty 
Cut  Glass  Works. 

DEALING,  Wm„  25  West  Broadway 74 

Glass    tableware,    tumblers,    decorated    lemonade 

.sets,    etc.      Agent   for    Cambridge    Glass    Co.,    Dugan 
Glass  Co.,  Belgrade  Glass  Co. 

ECONOMY  TUMBLER  CO.,  Morgantown,  W.  Va 74 

Lead  blown  tumblers,  stemware,  vases,  etched, 
cut  and  plain.  (N.  Y.— Thos.  G.  Jones,  71-73  Murray 
Street.) 

EDGE,  THOS.  G,  66  West  Broadway 76 

Representing  Potomac  Glass  Co.,  Indiana  Glass 
Co.,  Wellington  Glass  Co.,  H.  R.  Wyllie  China  Co. 

ENTERPRISE   ENAMEL   CO.,   Bellaire,   0 5 

Enameled  ware.  (N.  Y. — Cox  &  Lafferty,  25  Park 
Place.) 

FINKE,  WM.  D.,  45  West  Broadway 70 

Cut  glassware.  Representing  Krantz,  Smith  & 
Co.,  W.  H.  Gibbs  &  Co.,  Toledo;  Star  Cut  Glass  Co., 
Reliance  Cut  Glass  Co. 

FONDEVILLE   &  VAN  IDERSTINE,  37  Warren 24 

Agents  for  Keller  &  Guerin,  French  earthenware; 
Verreries  de  Portieux,  hotel  and  bar  glassware;  Stan- 
ley Pottery  Co.,  vitrified  hotel  ware;  John  Sadler,  jet 
and  rockingham  teapots;  Alfred  Hache  &  Co.,  fire- 
proof French  cooking  china;  Benedikt  Von  Posch- 
inger,  roemers  and  fancy  glassware. 

FOSTORIA  GLASS  CO.,  Moundsville,  W.  Va 11 

Pressed  table  glassware;  lead  blown,  cut  and 
etched  ware.  (N.  Y. — John  Nixon,  66  West  Broad- 
way.) 

FRANK  &  CO.,  114-116  East  Sixteenth  Street 12 

Aluminum,  brass,  copper  ware,  papier-mache 
goods,  Sarreguemines  cooking  ware,  hotel,  kitchen 
and  household  specialties. 
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FRY,  H.  C,  GLASS  CO.,   Roche  in,   N.  Y 24 

l  ,i  .nl   blown  cul   glass,  autoi  and 

bulls  eyes.     (N.  Y. — Frederic!    Skelton,  71  73  Murray 
Street.) 

GOODWIN   &   KINTZ   CO.,   Winsted,  Conn 80 

Gas,  electric  and  i bination    fixtun       po 

i  loi  ks  and  premium   goods.     I  \\    '■>  .     R    l  \\  em  lie,  25 
West  Broadway.) 

GREDELUE,    V.  43-51    Wesl    Fourth   Streel 79 

Agenl  i'ii    Baccarac  glassware,  lighl  and  deep 
crystal,  electroliers  and   fancj 

GUERNSEY   EARTHENWARE  CO.,  Cambridge,  O....     8 
Brown  and   white   cooking  ware,   casseroh 

GUERIN,   WM,    &   CO.,   33   Park    Place 8 

French  china,  service  plates,  dinnerware  and  h 
goods. 

HAVILAND  &  CO.,  11   East  36th  Streel 77 

Importers   Haviland  china   dinnerware,   for  im] 
and  open  stock. 

HAVILAND  &    \l'.r.<  IT  C(  >.,  29  Barclay  Street      Ba<  1.  cover 
Importers    French    china    dinnerware    and    fancy 
lines,  carrying  open   stock. 

HAVILAND,  THEO.,  &  CO.,  Fifth  Avenue  Building....   7? 
Importers    French    china   dinnerware,    for   imp'ort 
and  open  stock. 

HAMILTON,  GEO.,  25  West    Broadway 16 

Importer  English  china  dinner  and  hotel  ware. 
Agent  for   Furnival's,   Ltd.,  and   Hammersley  &  Co. 

HERBECK-DEMER   CO.,   Halstead,    Pa 76 

Cut  glass  in  floral  designs. 

HERBERT,  MAX,  26  Barclay  Street 76 

Cut  glass,  lamps,  domes,  Sheffield  plate,  etc. 

HOGAN  MFG.  CO.,  Nepera  Park,  N.  Y 78 

Celluloid  salt  and  pepper  caps. 

HOME  AUCTION  CO.,  916  Sixth  Avenue 78 

Sell  china,  glass  and  bric-a-brac  on  commission. 

IMPERIAL   GLASS   CO.,    Bellaire,   0 5 

Crystal  and  iridescent  glassware,  etc.  (  X.  Y. — 
Cox  &  Lafferty,  25  Park  Place.) 

JANSON  &  WILLS,  683  Lorimer  Street,  Brooklyn,  N.  Y.  70 
Light  cutting  and  stone  engraving  on  lead  blown 
glass. 

JEWEL  CUT  GLASS  CO.,   Newark,   N.  J 73 

Rich  floral  and  mitre  cuttings.  (N.  Y. — Charles 
H.  Taylor,  57  Park  Place.) 

KUPPER,   H.   C,  50-54  Murray   Street 7 

Importer  French  china  dinnerware  and  art  china. 
Representing  Charles  Ahrenfeldt  &  Co.,  and  C.  J. 
Schierholz  &  Sohn. 

LIBERTY  CUT   GLASS   CO.,  Egg  Harbor  City.   N.  J..    10 
Cut  glass  and  electroliers.     (N.  Y. — E.  B.  Dickin- 
son, 317  Fifth  Avenue  Building.) 

MADDOCK  &  MILLER,   53   Barclay  Street 15 

Importers  English  china  and  earthenware.  Agent 
for  Royal  Worcester  Porcelain  Co.,  John  Maddock  & 
Sons,  Allertons,  Lim.,  Price  Bros. 

MAJOR    MFG.    CO.,    461    Pearl    Street 81 

Cement  for  china,  glass  or  earthenware. 

MANHATTAN  BRASS  CO.,  332  East  28th  Street 81 

Kerosene  burners,  gas  and  electric  portables,  sta- 
tioners' goods,  smokers'  articles,  fireplace  fixtures,  etc. 

MAYER  CHINA  CO.,  Beaver  Falls.  Pa 74 

Vitrified  hotel  china. 

METROPOLITAN  CUT  GLASS  CO.,  826  Metropolitan 

Avenue,  Brooklyn ,90 

Light  cuttings  on  blown  ware. 

MILLER,  EDWARD  &  CO.,  Meriden,  Conn 82 

Electric  and  gas  fixtures,  portables  and  showers 
oil  reading:  lamps,  etc.  (N.  Y.— C.  A.  Holbrook,  man- 
ager, 50  Park  Place.) 

MILLS,  GARDNER  &  CO.,  Chicago,  111 5 

,i,    ?ut  #lass'  electric  and  gas  portables  and  showers. 
(N.  Y.— Cox  &  Lafferty,  25  Park  Place.) 

MORIMURA  BROS.,  546-548  Broadway Front  cover 

Importers  all   kinds  Japanese  good-,. 

M  I  LLER,  FRANK  M.,  25  West  Broadway 17 

Pressed  and  blown  tumblers,  stemware,  tableware 
and  novelties. 

MONONGAH  GLASS  CO 17 

•'"  '  '  and  blown  tumblers  and  stemware.  (N 
Y.— Frank  M.  Miller,  25  West  Broadway.) 

\  CUT  GLASS  CO.,  Buffalo,  N.  Y  78 

Cut  glass.     (N.  Y.— C.   B,  &  J.  Warner,  47  War- 
•  Street.) 
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and  blown  tabli  V. — Frank  M. 

Miller,  25  Wesl    Broadway.) 

O'DONNELL,  O    J     32   Pari    Placi  4  ai 

cut  glass,  silver-deposit  ware,  silver-plated  hollov 
iificial  ferns. 

I'll'  I]  O.,   Pittsburgh,   Pa 18 

Mhn.  d   and  upright 

globes,   "il   la  1    electric  decorated    do 

shower    fixture-,    portables,    etc.      (S.    Y. — 15    Murrav 
Street.) 

PITl    URN,    WM.    S.,    44    Murray    Street 19 

china  and  earthenwar> 
for  W.  II.  Grindley  &  Co.  and  Royal  Doulton  Pot) 
I'l'l  i  II     LAM  I'.     BRASS     AND     GLASS     CO 

Pittsburgh,    Pa     J2 

flluminating  glassware,  lamps,  shade-,  domes, 
showers,  electrii    and  ya-  p  hanging  and  dec- 

,1   0ii   iam]  f.   Y.— Geo.   M.   Blust,  *2   V 

Broadway.) 

PLUM!     &       TWOOD  MFG.  CO.,  Waterbury,  Conn. 

Lamp  burners,  kerosene  oil  heaters,  nickel  centre- 
draft    lamp-.      ( X.    Y. — W.    W.    Magee,   man: 
Broadway.) 

PORCELAINES,  G.  D.  A.,  29  Barclay  Street 8 

Importers  Limoges  china  dinner  and  hotel  ware. 

POTOW  \C  GLASS  CO.,  Cumberland.  Md 76 

Lead    blown   glassware,   tumblers,    stemware,   etc.. 
deep  plate   etched  and  light  cuttings.      (N.   Y. —  1 
1  i     Edge,  66  West   Broadway.) 

POUYAT,  J..   &  CO..  33  Park   Place 8 

French   china   dinnerware.   etc. 

RAWSTHORNE,   ROBERT.   ENGRAVING  CO.   Pit 

burgh.    Pa 80 

Half  tones,   zinc   etchings,   wood    engravings,   etc. 

SSLER    &   HASSLACHER    CHEMICAL   CO.,    100 

William  Street 80 

Liquid  bright  gold,  colors,  chemicals  and  oxides 
for  pottery,  glass,  enameled  ware  and  clay  products. 

ROHRBECK,  JOHN  E..  52-54  Grove  Street 76 

Mirror  plateaux,  plateaux  trays,  etc. 

SKELTON,   FREDERICK.  71-73  Murray  Street 17 

Agent  for  H.  C.  Fry  Glass  Co..  Beaver  Valley 
Glass  Co.,  Jefferson   Glass  Co. 

SLIMMON,   ROBT.,   &  CO.,  96  Church   Street 22 

Importer  English  china  and  earthenware.  Agent 
for  A.  J.  Wilkinson's.  Ltd.,  Bourne  &  Leigh.  Upper 
Hanley  Pottery  Works,  J.  H.  Weatherby  &  Sons.  R. 
Sudlow  &  Sons,  Shorter  &  Sons,  and  Collingwood 
Bros. 

STEWART    &    CROCKER.   66   West    Broadway. 18 

Cut  glass  of  every  description;  silver-deposit  ware. 

ST.  LOUIS  CRYSTAL  GLASS  CO.,  Munzthal,  St.  Louis, 

German}- 80 

Fine  table  glassware,  rock  crystal,  etc.  t'X.  Y. — 
E.  Torlotting,  25   West   Broadway,  i 

STRAUS,  L,  &  SONS.  42-46  Warren,  and  116  Chambers 

Streets 3 

Importers  china  dinnerware  and  fancy  lines 
(Limoges.  Schwarzburg,  Carlsbad.  Bavarian,  Silesian). 
bronzes  and  marble  statuary;  cut,  blown  and  pressed 
glass,  cooking  ware,  etc. 

STEUBENVILLE  POTTERY  CO.,  Steubenville,  O..  ..    10 

Dinnerware  and  fancy  goods.  (N.  Y. — E.  B.  Dick- 
inson, 317  Fifth  Avenue  Building.) 

TAKITO,  OGAWA  &  CO.,  156  W.  Lake  Street.  Chicago.     5 
Japanese   china  and  vases.      (N.  Y. — Cox   &  Laf- 
ferty. 25  Park  Place.) 

TAYLOR,  SMITH  &  TAYLOR  CO..  East  Liverpool....    16 
(N.  Y.— W.  C.  Lynch,   New  Grand  Hotel.) 

THARAUD,  J.,  25  West  Broadway 24 

Importer  Limoges  china  dinnerware,  etc.  Agent 
for  L'Union  Ceramique.  formerly  "Chateau"  china. 

THIELER,  E.  R.,  66  Park  Place 9 

Mettlach  wares.     Agent  for  Villeroy  &  Boch. 

TIMBERLAKE,  J.  B..  &  SONS,  Jackson.  Mich 4 

Rubber-covered  and  brass  easels,  lamp  brackets 
and  wire  goods. 
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TURNER  &  SEYMOUR  MFG.  CO.,  Torrington,  Conn..  81 

Mirror  plateaux  and  plateaux  trays,  gas  and  elec- 
tric portables,  candlesticks,  shades,  etc.  (N.  Y. — E. 
Brady,  47  Warren  Street.) 

UNGER,    E.    A..   38    Murray    Street . 22 

Agent    for   Easl    Liverpool    Potteries  Co.,  dinner 
ware,  etc. 

UNITED  STATES  GLASS  CO.,  Pittsburgh,  Pa. ..4  and  26 
Pressed,    iridescent,    and    blown    glassware,    plain, 
etched    and    decorated,    show    jars.    etc.       (N.    Y. — J. 
King  Irwin,  manager,  71-73  Murray  Street.) 

UNITED    Crr    GLASS    CD..    26    Murray    Street 23 

General    line    cuttings    and    open    stock    patterns. 
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VOGT   &   DOSE,  43    Barclay    Streel 14 

Importers  Limoges  china  dinnerware,  fancy  lines, 
and  white  for  decorating. 

WARRIN,  W.   M.,  25   West   Broadway 14 

Agent  for  Brush-McCoy  Pottery  Co.,  Zanesville, 
O.;  West  End  Pottery  Co.,  East  Liverpool;  Union 
Stopper   Co.;   Universal    Supply  and   Mfg.   Co. 

WEDGWOOD,  K.   L.,  71-73  Murray  Street 17 

Agent  for  Josiah  Wedgwood  &  Son,  Ltd.,  china; 
Thos.  Webb  &  Sons,  Ltd.,  rock  crystal. 
WILLIAMSBURG    FLINT    GLASS    CO.,    Boerum    and 

McKibben    Streets,    Brooklyn,    N.    Y 80 

Lamp  chimneys,  gas,  electric  and  lamp  globes, 
fish    globes,   etc.      (N.    Y.—74    Park    Place.) 
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ADDERLV,  W.  A.,  &  CO.,  Longton,  England. 

Dinnerware.     (J.  Davison,   12  Barclay  Street.) 

AHRENFELDT,  CHARLES  &  CO.,  Limoges,  France. 
Dinnerware.     (H.  C.  Kupper,  50  Murray  Street.) 

ALLERTON'S,  LTD.,  Longton,  England. 

Earthenware   and    bone    china.      (Maddock    &   Miller,    53 
Barclay  Street.) 

BACCARAT  GLASS  CO.,   Paris,  France. 

Rock    crystal     electroliers    and    fancy    goods.       (A. 
Gredelue,  43    West   Fourth    Street.) 

BERNARDAUD,  L.,  &  CO.,  Limoges,  Fiance. 

Dinnerware,  etc.     (H.  Churchill,  50  Murray  Street.) 

BOOTHS',  LTD.,  Tunstall,  England. 

Silicon  china  and  royal  semi-porcelain.     (Ed.  Butler, 
67-69   Park   Place.) 

BOURNE  &  LEIGH,  Burslem,  England. 

Dinner,    toilet,    kitchen   and   art   ware.      (Robt.    Slim- 
mon   &  Co.,  96  Church  Street.) 

BRAIN,  E.,  &  CO.,  Fenton,  England. 

Foley  art  china.     (  Ed.  Butler,  67-69  Park  Place.) 

BOURNE,  JOSEPH,   &  SONS,  Derby,  England. 

Brown  and  white  cooking  ware.     (Ed.   Butler,  67-69 
Park  Place.) 

COALPORT  CHINA  CO.,  Coalport,  England. 

Fine  china.     (J.  Davison,   12  Barclay  Street.) 

COLLINGWOOD  BROS.,  Longton,  England. 

China.     (R.   Slimmon  &  Co.,  96  Church  Street.) 

DOULTON  &  CO.,  LTD.,  Burslem,  England. 

Fine  china.     (Wm.  S.  Pitcairn,  44  Murray  Street.) 

FURNIVALS,  LTD.,  Cobridge,  England. 

Dinner,   toilet  and   hotel   ware.      (Geo.    Hamilton,  25 
West  Broadway.) 

GREEN,  T.  G.,  &  CO.,  Church  Gresley,  England. 

Rockingham  and  jet  teapots,  dinner  and  toilet  ware. 
(Ed.  Butler,  67-69  Park  Place.) 

GRIXDLEY,  W.  H.,  &  CO.,  Tunstall,  England. 

Fine    earthenware,    hotel    ware,    vitrified.      (Wm.    S. 
Pitcairn,  44  Murray  Street.) 

GUERIN  &  CO.,  Limoges,  France. 

Service  plates,  dinnerware  and  hotel  goods.     (Guerin 
&  Co.,  33  Park  Place.) 

HACHE,  ALFRED  &  CO.,  Vierzon,  France. 

Fireproof  cooking  china.      (Fondeville   &  Van   Ider- 
stine,  35  Warren  Street.) 

HAMMERSLEY  &  CO.,  Longton,  England. 

Bone  china,  punch  bowls,  teapots,  etc.     (Geo.  Ham- 
ilton, 25  West  Broadway.) 

HAY  I  LAX  D  &  CO.,  Limoges,  France. 

Haviland    china    dinnerware.      (Haviland    &    Co.,    11 
East  36th  Street.) 

HAVILAND,  THEO.  &  CO.,  Limoges,  France. 

French   china   dinnerware.      (Theo.   Haviland   &   Co., 
Fifth    Avenue    Building.) 

JO  XLS,  GEO.,  &  SONS,  Stoke-on-Trent,  England. 

Fine  china.     (J.  Davison,  12  Barclay  Street.) 
KELLER  &  GUERIN,  Luneville,  France. 

Earthenware.       (Fondeville     &     Van     Iderstine,     35 
Warren   Street.) 


L1NGARD,  WEBSTER  &  CO.,  Tunstall,  England. 

Rockingham    and   jet    teapots,    hotel    and    restaurant 
ware,  china  dinnerware.     (Ed.  Butler,  67-69  Park  Place.) 

L'UNION  CERAMIQUE,  Limoges,  France. 

China  dinnerware.     (J.  Tharaud,  25  West  Broadway.) 

MADDOCK,  JOHN,  &  SONS,  Burslem,  England. 

Dinner    and    hotel    ware.      (Maddock    &    Miller,    53 
Barclay  Street.) 

PORCELAINES  G.  D.  A.,  Limoges,  France. 

China  dinner  and  hotel  ware.     (Porcelaines  G.  D.  A., 
29  Barclay  Street.) 

POUYAT,  J.  &  CO.,  Limoges,  France. 

China  dinnerware.     (Guerin  &  Co.,  33  Park  Place.) 

PRICE  BROS.,  Longton,  England. 

Rockingham    and    decorated    teapots.      (Maddock    & 
Miller,  53  Barclay  Street.) 

ROYAL  STAFFORDSHIRE  CHINA,  Fenton,  England. 

Bone     china.       (K.     L.     Wedgwood,     71-73     Murray 
Street.) 

ROYAL  WORCESTER  PORCELAIN  WORKS,  Worcester, 
England. 

China    dinnerware    and    fancy    goods.      (Maddock    & 
Miller,  53  Barclay  Street.) 

SADLER,  JOHN,   Burslem,   England. 

Jet    and    Rockingham    teapots.      (Fondeville    &    Van 
Iderstine,  35  Warren  Street.) 

SCHIERHOLZ,  C.  J.,  &  SOHN,  Plaue,  Thuringia. 

Art  china.     (H.  C.  Kupper,  54  Murray  Street.) 

SHORTER  &  SONS,  Stoke-on-Trent,  England. 

Majolica    ware.       (R.    Slimmon    &    Co.,    96    Church 
Street.) 

SOHO  POTTERY  CO.,  Cobridge,  England. 

Dinner,    tea    and    toilet    ware.       (Ed.    Butler,    67-69 
Park  Place.) 

STANLEY  POTTERY  CO.,  Burslem,  England. 

Vitrified   hotel  ware.      (Fondeville   &  Van   Iderstine, 
35  Warren  Street.) 

STEVENS  &  WILLIAMS,  Brierley  Hill,  England. 

Rock  crystal.     (J.  Davison,  12  Barclay  Street.) 

ST.  LOUIS  CRYSTAL  GLASS   CO.,   Munzthal,  St.   Louis, 
Germany. 

Fine    table   glassware,    rock   crystal,    etc.      (E.   Tor- 
lotting,  25  West  Broadway.) 

SUDLOW,  R.,  &  SONS,  Burslem,  England. 

Rockingham   and  jet   teapots.      (R.   Slimmon   &  Co., 
96  Church   Street.) 

TAKITO,  OGAWA  &  CO.,  Nogoya,  Japan. 

Japanese  china.     (Cox  &  Lafferty,  25  Park  Place.) 

UPPER  HANLEY  POTTERY  WORKS,  Hanley,  England. 
Earthen  dinnerware.     (R.  Slimmon  &  Co.,  96  Church 
Street.) 

VERRERIES  de  PORTIEUX,  Vosges,  France. 

Hotel  and  bar  glassware.     (Fondeville  &  Van  Ider- 
stine, 35  Warren  Street.) 

YILLEROY  &  BOCH,  Mettlach,  Germany. 

Mettlach  ware.     (E.  R.  Thieler,  66  Park  Place.) 

VOGT,  GUSTAV,  Limoges,  France. 

China  dinnerware  and  fancy  lines.      (Vogt   &   Dose, 
43   Barclay  Street.) 
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VON  POSCHINGER,  BENEDIKT,  0  i    el,  Ba 

Roemers  and   fancj    gla      van       (Fondeville  &  Van 
[derstine,  35    Warren   Street.) 

\\  ARRIL<  IW,  G  .  &    SO  i  ong ngland. 

China   tea   ware.     (Ed.    Butler,  67-69   Park    I'lace.) 

WEATHERBY,  J.  II. ,  &  SONS,  Hanlej     I  ngland. 
Printed   and    dei  orated   earl  henware.      I  I ! 
&  Co.,  96  Church   St.,  i  I  I 
WF.ln.Uniil)   ,v   CO.,  Tunstall,   England. 

Hotel  dinnerware.     (Ed,  Butler,  67-69  Pari    Placi 


BB,  1  HOS.,  &  SONS,   LTD.,  Stourbridj  w<L 

L.    Wed 

Strei 

\\  EDGWOOD,  JO    l)  ll    &    SONS,   Etruria,  England. 
and    fani 

71-73  Murraj 

WH  I  J     LTD 

Earthenware.    (R.  Slimmon  &  I  hurch  Stn 

WINK] 

(J.  Davison,  12  Barclay  Stre< 


TRADE    TIPS. 


AN  agent  with  large  experience  in  the  glassware 
line  in  a  European  country  has  informed  an 
American  consulate  that  lie  is  anxious  to  form  busi- 
ness connections  with  American  exporters  of  vases 
and  bowls  of  iridescent  glass.  Correspondence 
should  be  in  German,  if  possible.  For  additional 
information  address  Bureau  of  Manufactures,  Wash- 
ington, D.  C.  and  refer  to  file  number  9327. 

•  • 

Jewell  City,  Kansas. —  T.  M.  Williamson  has 
bought  out  W.  C.  McClung,  and  will  carry  pottery 
and  glassware  hereafter. 

•  * 

Oceanside,  Cal. — Glassware  and  pottery  will  be 
carried  by  J.  Ely  Jones,  who  has  started  the  construc- 
tion of  a  large  retail  establishment.  The  firm  ex- 
pects to  be  in  its  new  quarters  by  October  1. 

•  • 

Bonham,  Tex. —  With  $33,000  capital  stock,  the 
Charles  Davis  Hardware  Co.,  has  been  formed.  Glass- 
ware and  pottery  will  be  featured. 


BUSINESS    BRIEFS. 


C.  W.    Stine  Pottery  Co.,  Zanesville,  O.,  has  in- 
creased its  capital  stock  from  $10,000  to  $.,0,000. 


The  Thomas  Dry  Goods  Store,  corner  King  and 
Society  streets,  Charleston,  S.  C,  has  been  sold 
to  James  Sottile   for  $30,000. 


The  McElhany  department  store,  Fairfield,  la., 
was  completely  destroyed  by  fire.  Loss  $35,000; 
partially   covered  by  insurance. 


Steward  &  Co.,  department  store,  Baltimore  ,Md., 
are  adding  to  their  already  large  establishment.  The 
new  addition  will  give  them  a  total  of  85,000  square 
feet.  

Fire  August  16  totally  destroyed  the  buildings 
27  to  31  Bleeker  street,  this  city.  Among  those  who 
suffered  loss  was  the  Weintraut  Mfg.  Co.,  lamps  and 
brass  goods.     Insured. 


The  new  department  store  of    F.    R.    MacMillan 
&  Co.  in   course   of  erection  at    the  corner   of  Third 


avenue  and  Twenty-first    street,    Saskatoon,    will    be 
completed  by  February,  1913. 


The  Goerke-Kirch  Co.,  of  Newark,  N.  J.,  is 
erecting  a  first-class  and  up-to-date  department  store 
at  Elizabeth,  N.  J.  The  structure  will  be  on  the 
corner  of  Broad  and  West  Jersey  streets. 


Weiler  Bros.,  Victoria,  B.  C,  have  sold  out  to 
the  Canadian  Syndicate,  and  hereafter  will  add  the 
word  "Limited"  to  their  title.  They  will  still  run  as 
an  independent  concern,  however,  buying  their  own 
goods  and  doing  business  just  as  tbey  always  have. 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
drst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\  A/ ANTED — First-class,  experienced  crockery  salesmen  to 
*  '  represent  one  of  the  largest  pottery  concerns  of  the 
United  States.  Only  men  whose  record  will  bear  scrutiny  and 
who  handle  a  desirable  class  of  trade  need  apply.  First-class 
goods,  variety  of  decorations,  line  popular.  In  reply  mention 
experience  and  state  volume  of  sales  past  twelve  months.  Men- 
tion territory  covered,  and  name  your  best  customers.  All 
communications  will  be  regarded  as  strictly  confidential.  Ad- 
dress Box  806,  this  office. 

I  OCAL  and  traveling  salesmen  to  carry,  as  a  side  line  on 
^  liberal  commission,  photographs  and  small  samples  of  easy- 
selling  brass  and  copper  novelties  for  the  writing  desk  and 
library.     Address  Box  810.  this  office. 

SITUATIONS     WANTED. 

r)OSITION  as  manager-buyer  of  china  and  housefurnishing 
'  departments  by  middle-aged  man  of  long  experience  for 
September  1st.  Can  furnish  good  reference.  Address  Box  812, 
this  office. 


FOR     RENT. 

OART  of  sample  room  in  Crockery  Exchange  Building.      Ad- 
'        dress  Box  814,  this  office 


Cut  Glass 

45  West  Broadway, 

NEW   YORK. 


JANSON      &      WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  Stemware  and  Tumblers. 

Office    and    Factory,  683  ILorimer   Street,    Brooklyn,   N.  Y. 


NEW  YORK,  AUG.  29,  1912. 


AT    THE     NEW    GRAND    CENTRAL     PALACE. 
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THE  House  Furnishing  Show  at  the  New  Grand 
Central  Palace  was  opened  Thursday  on  sched- 
ule time.  What  it  lacked  in  the  number  of  exhibits 
was  thoroughly  atoneu  for  by  the  liberal  and  handsome 
displays  made  by  those  who  had  stands  there.  The 
management  worked  hard  to  put  before  the  buyers  a 
representative  exhibition,  and  that  it  was  not  so  was 
not  due  to  lack  of  hard  and  conscientious  work  on 
their  part,  but  rather  to  the  lukewarm  support  given 
them  by  the  manufacturers  and  agents,  who,  always 
skeptical  of  anything  new  in  the  trade  exhibition  line, 
did  not  think  the  buyers  would  attend.  The  partial 
list  of  those  who  did  come,  printed  elsewhere  in  this 
issue,  clearly  refutes  this  idea,  and  the  only  real 
object 'on  heard  was  that  the  manufacturers  should 
have  supported  it  to  a  greater  extent  and  thus  made  it 
more  worth  their  (the  buyers')  while  to  attend. 

We  understand  that  arrangements  have  been 
made  to  hold  another  exhibition  in  February  next, 
and  that  support  has  been  pledged  by  many  who  are 
not  represented  in  the  present  show. 

Considering  all  things,  Messrs.  Fox,  Wyman  and 
Curtis  are  to  be  congratulated  that  under  all  the 
adverse  circumstances  they  have  presented  a  very 
pretty  and  attractive  show  at  which  a  buyer  can  visit 
each  booth  and  be  sure  he  can  place  his  orders  with- 
out molestation  at  the  hands  of  inqusitive  curiosity- 
seekers  or  those  members  of  the  general  public  who 
are  hunting  souvenirs.  That  it  will  entail  a  heavy 
financial  loss  to  the  promoters  is  undoubted,  and  the 
only  way  for  them  to  in  any  way  reimburse  them- 
selves will  be  by  holding  a  more  representative  show 
later   on.     It    will   be   for   the  importers,   manufac- 


turers and  their  agents  to  decide  whether  the  buyers 
desire  it  or  not.  If  they  do,  it  would  seem  a  good 
move  for  the  trade  to  support  it.  There  is  plenty  of 
time  now  for  them  to  make  the  inquiry  and  tell  the 
management  whether  or  not  they  will  support  it,  and 
so  avoid  the  financial  loss  incurred  in  the  present 
instance. 

THE  beautiful  exhibit  that  confronts  one  immedi- 
ately upon  entering  the  Grand  Central  Palace  is 
a  credit  to  the  crockery  and  glass  trades,  and  is  just 
such  a  display  as  might  be  expected  of  Bawo  &  Dotter. 
They  show  the  fine  ''Elite"  dinnerware  from  their 
Limoges  pottery,  English  dinnerware  from  the  fac- 
tory of  J.  &  G.  Meakio,  cut  glass  bearing  well  thought 
out  floral  designs  executed  in  workmanlike  manner 
at  their  own  cut  glass  works,  Honesdale,  Pa. ;  art 
pottery  from  the  Moorcroft  works,  England;  ex- 
quisite dinnerware  patterns  in  rich  red,  royal  blue 
and  gold  from  the  Royal  Crown  Derby  Works; 
and  white  china  for  decorating  purposes. 

The  lamps  are  not  only  artistic,  but  the  prices 
also  make  them  attractive.  There  are  leaded 
domes  and  shades,  umbrella  lamps,  and  lamps  with 
bisque  statuettes  as  standards. 

The  delicate  Dresden  china  figures,  dressed  up 
in  f  ne  silks  and  satins,  to  stand  upon  my  lady's 
bureau,  either  for  illuminating  purposes  (for  some 
have  concealed  electric  bulbs  under  their  skirts)  or 
when  sewing  (an  apron  conceals  a  needle-book,  while 
a  chatelaine  bag  contains  a  reel  of  cotton,  pins,  etc.) 
are  both  useful  and  ornamental. 

Clocks  are    shown   in   great   variety.      The   fine 
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cabinet  work  for  the  tall  grandfather  clocks  is  made 
in  Brooklyn  at  Bawo  &  Dotter's  own  works — the 
mechanism  being  imported. 

Altogether  the  B.  &  D.  exhibit  is  a  monument 
to  themselves  and  an  education  to  buyers. 

A  first  impression  of  L.  Straus  &  Sons'  display 
leads  one  to  exclaim  upon  the  variety  of  patterns  and 
designs  of  the  cut  glass,  china,  lamps,  trays,  etc., 
exhibited.  This  impression  is  succeeded  by  the  reflec- 
tion that,  large  as  is  the  space  occupied,  yet  it  can 
only  be  considered  as  a  mere  indication  of  the  exten- 
sive stock  carried  at  42  Warren  street.  For  instance, 
it  is  possible  to  show  only  about  one-fifth  of  the  120  or 
more  regular  stock  dinnerwaie  designs  at  the  Grand 
Central  Palace.  Similarly  with  imported  cut  glass 
and  rock  crystal.     A  mere  fraction  of  the    downtown 


the  complete  chord     the  harmonic  whole  represented 
by  a  firm  of    world-wide  reputation. 

* 

Louis  Levien's  patented  aluminum  cooking  pot  is 
a  unique  device  having  a  turned  over  flange  under 
which  fits  a  removable  handle,  the  side  of  the  pot 
forming  a  fulcrum.  Louis  certainly  knows  how  to 
attract  a  crowd,  and  hold  it,  too.  Should  everything 
else  fail  him  he  has  a  fortune  awaiting  him  as  a 
"barker"  at  Coney  Island. 


The  Westmoreland  Specialty  Co.,  Grapeville, 
Pa.,  have  two  very  well  arranged  booths  in  the  main 
aisle,  with  George  West  and  W.  R.  Demorest  in 
attendance.  A  prominent  feature  is  a  truly  colonial 
design  in  pressed  glass  tableware,  many  of  the  pieces 


f  Co.^tT  I  A  M  E  R I  CAN  TRAY  CO. 

YEEPERS     I  NATIONAL  SILVER  DEPOSIT  WARE  COm. 


stock  is  exhibited ;  and  yet  this  fraction  is  simply 
bewildering  in  its  variety  of  shapes  and  new  and 
unique  cuttings 

Again,  the  firm  may  in  a  sense  consider  them- 
selves handicapped  by  their  inability — owing  to  exi- 
gencies of  space — to  show  a  more  representative 
selection  of  their  unique  line  of  Dresden  lamps,  yet 
a  glance  at  those  exhibited  will  reveal  beauties  of 
coloring  and  design  which  should  command  immedi- 
ate attention  from  the  buyer.  L.  Straus  &  Sons 
publish  a  descriptive  pamphlet  which  should  be  in 
the  hands  of  everyone  interested. 

The  prevailing  craze  for  fancy  trays  or  waiters 
has  resulted  in  their  taking  up  the  line  in  their  usual 
thorough  manner — the  samples  of  imported  German 
and  Austrian  trays  being  very  attractive. 

While  the  note  struck  by  the  general  display  is 
primarily  one  of  beauty  and  artistic  merit,  there  is 
another — the  keen  price  note;  and  when  you  add 
courteous  attention   and    prompt  delivery   you   have 


being  reproductions  of  the  old  Paul  Revere  silver 
service.  They  are  very  quaint  in  shape.  Many 
colonial  and  other  designs  in  candlesticks  are  shown, 
together  with  vases  of  attractive  styles.  Punch 
bowls,  too,  are  in  great  variety,  while  the  little 
novelties,  such  as  glass  telephones,  automobiles,  etc., 
filled  with  candies,  make  an  interesting  display. 
Another  good  line  is  the  cut  glass,  comprising  bowls, 
fern  dishes,  nappies,  toilet  articles  etc. 

The  Mosaic  Shade  Co.,  of  Chicago,  make  a  great 
showing  with  their  lamps,  shades  and  domes.  The 
science  of  combining  colors  has  been  brought  to  a 
fine  point  by  them,  and  the  changes  that  they  ring 
upon  the  primary  colors  are  marvelous  and  pleasing. 
The  designs,  too,  are  of  more  than  ordinary  merit. 
They  were  at  some  disadvantage,  too,  for  two  or  three 
barrels  of  portables  went  astray  in  transit,  and  quite 
a  number  of  the  shadss  had  to  be  shown  without  the 
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standards  upon  which   to  rest  and  receive   illumina- 
tion. 

The  National  Silver-Deposit  Ware  Co.  make  a 
very  pretty  showing  of  their  wares.  This  is  a  new 
concern,  and  although  price  is  not  the  first  considera- 
tion with  them,  quality  and  orginality  being  the  main 
object,  they  put  articles  on  the  market  that  are  of 
such  good  value  that  many  buyers  recognized  their 
marit  and  placed  acceptable  orders. 

The  American  Tray  Co.  have  an  exhibit  of  fancy 
and  decorated  service  trays  that  attracts  a  good  deal 
of  attention  The  novel  treatments  of  them  is  the 
chief  point  of  merit,  and  the  small  cost  makes  them 
valuable  accessories  to  a  housefurnishing  depart- 
ment. 

* 

Leo  Schlessinger  &  Co.  are  represented  with  a 
variety  of  brass  goods,  from  the  least  expensive  cigar 
ash  tray  to  handsome  serving  trays,  brass  jardinieres^ 
fern  dishes,  umbrella  stands  and  writing  table  sets. 
The  thing  that  attracts  mostly  is  the  fine  finish  on  all 
the   goods.      Messrs.     Levy    and    Adler    (the    latter 


recently  represented  the  Herbeck-Demer  Cu:  Glass 
Co.)  were  in  attendance  at  the  booth. 

The  Fulper  Pottery  Co.  were  not  least  conspicu- 
ous with  their  quaint  Vase  Kraft  lamps  and  odd 
pieces  of  ornamental  pottery.  The  lamps  created 
much  favorable  comment.  Many  new  designs  have 
been  added  since  they  exhibited  at  Madison  Square 
Garden  last  year.  Messrs.  Fulper  and  Parker  are  in 
attendance  in  person,  and  are  having  quite  a  busy 
time  of  it. 

Vacuum  cleaners  were  well  represented,  but 
none  received  more  serious  attention  at  the  hands 
of  buyers  than  the  Bell  electric  suction  sweeper, 
shown  by  the  Albert  Henry  Co.,  of  Rutherford,  N. 
J:  This  particular  cleaning  device  is  as  effective  as 
any  on  the  market,  with  the  one  great  advantage  of 
being  absolutely  the  cheapest  electrically-operated 
cleaner  ever  sold. 

The  Royal  Art  Glass  Co.  have  a  very  pretty 
exhibit.  The  colorings  in  the  art  glass  shades  and 
domes   harmonize   very  well.     They  have  made   the 
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most  of  their  space  and  have  used  great  judgment 
in  making  the  display.  There  are  fifty  or  more 
different  patterns  or  designs,  and  the  values  offered 
are  good.  Their  stand  is  one  of  the  first  that  strike 
the  eye  upon  entering  the  hall,  and  gives  a  favorable 
impression  of  the  whole  show. 


NOTES. 


J.  M.  McCauley  paid  a  call  at  the  Crockery  and 
Glass  Journal  booth  on  Saturday  evening.  His  face 
told  the  story  of  a  p'easant  vacation  at  New  Egypt, 
N.  J.,  which  he  spent  mostly  in  fishing  and  enjoying 
the  simple  life. 

D.  E.  Healey,  formerly  buyer  for  the  Lebeck 
Bros.,  is  now  preparing  to  open  a  new  department  at 
Jacksonville,  Fla.,  for  Cohen  Bros.,  and  has  been 
spending  a  very  busy  month  or  so  in  New  York.      He 


melodies  kept  people  cheerful  in  »f  therm  elves. 

The    exhibition    authorities    ought    to    (ongr<>' 
themselves  upon  this  acquisition       It  certainly  be 
to  keep  up  the  spirits  of  the  exhibitors  in  the  absence 
of  buyers. 


Chas.  Schuller  was  quite  a  figure  at  the 
paying  visits  to  the  var'ous  booths,  admiring  the  ex- 
hibits and  encouraging  tho-e  who  bewailed  the 
absence  of  buyers  He  was  ever  optimistic  regard 
ing  Bawo  &  Dotter's  stand,  which  was  receiving 
patronage  right  along. 


T.   A.    Keller,  buyer    for  Denholm,   McKay  Co., 
Boston,   was  a  very  interested  visitor  at  the    Show 
His  one  lament  was  that  more  firms  were  not  present 
with  exhibits.      He  is  a  firm  believer  in  such  affairs, 
thinks  they  help  buyers  a  great  deal,  and  was  loud  in 
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anticipates  having  an  up-to  date  department  and  will 
open  it  ~>ome  time  in  October.  He  spent  quite  a  little 
time  at  the  Housefurnishing  Show  placing  orders 
with  exhibitors. 


Louis  Levien  stated  on  Saturday  evening  that  if 
the  Show  were  to  close  then  he  would  be  well  satis- 
fied with  the  result  of  his  exhibit. 


On  Monday  John  Ling,  buyer  for  Gimbel  Bros.' 
New  York  store,  was  one  of  the  early  evening  visitors. 
He  paid  his  respects  to  the  various  representatives 
of  the  trade,  and  delighted  some  with  good  orders 


The  furniture  in  the  Crockery  and  Glass  Jour- 
nal booth  is  from  the  old  reliable  home-furnishing 
house  of  Ludwig  Baumann  &  Co 


There  were  times  during  the  week  when  but  for 
the  singing  of  the  colored  troupe  employed  by  the 
Perfection  vacuum  clothes  washer  people  things  would 
have    been    very    dull;    but   the  darkies'    songs    and 


his  praise  of  things  even  as  they  were  The  artistic 
results  achieved  by  those  who  did  exhibit  appealed  to 
him. 


The  Perfection  vacuum  washer  people,  wishing 
to  hold  the  crowd,  also  fed  them.  Perhaps  the  china 
and  glass  men  accomplished  the  same  end  in  another 
manner.  Liquid  refreshment  is  easier  to  dispense 
and  has  a  more  cheering  effect. 


E.  R.  Thieler  spent  half  an  hour  at  our  booth  on 
Tuesday  evening,  and  his  visit  was  very  welcome. 
Mr.  Thieler,  who  evidently  is  developing  the  "hik- 
ing" habit,  had  just  strolled  up  from  his  office  at  66 
Park  Place  as  though  the  walk  was  nothing. 


An  interesting  visit  was  paid  to  us  by  Albert 
Shinske,  buyer  for  S.  &  W.  Bauman,  Third  avenue, 
who  was  accompanied  by  his  able  assistant,  Max 
Roher.  Mr.  Shinske  was  most  enthusiastic  about 
the  state  of  business,  which  he  says  has  increased  to 
double  its  volume  of  six  months  ago. 
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BUYERS     IN     ATTENDANCE. 


FOLLOWING  is  the  list  of    buyers   registered    at 
tbe  official  headquarters  of  the  House  Furnish- 
ing Show  up  to  the  time  of  going  to  press: 

C.  II.  MULHOLLAND, 

Adams  &  Flanigan  Co.,  150th  street  and  Third  Ave., 
\.   Y.  City. 
K.  O.  BOLT, 

Mermod-Jaccard  King  Co.,  St.  Louis,  Mo. 
G.  KING, 

Mermod-Jaccard  King  Co.,  St.  Louis,  Mo, 
X.  C.  METER, 

Strouss  Hirschberg,  Youngstown,  O. 

A.  BINONGER, 

Bav  Ridge  5  to  25  cent  store,  Brooklyn. 
MRS.  A.  BLXXIXGER, 

Bay  Ridge  5  to  25  cent  store,  Brooklyn. 
THOS.  W.  TIDDY, 

Mt.  Carmel,  Pa. 
MISS  A.  TIDDY, 

Mt.  Carmel,  Pa. 
H.  T.  ZUZAK, 

Boonville,  Mo. 
MARK  HESS, 

Bloomingdale  Bros.,  New  York  City. 

B.  MAROWITZ, 

J.  P.  O'Neil,  Keesport,  Pa. 
G.  E.  PASSMORE, 

Siegel  Cooper. 
A.  JACOBS, 

L.  M.  Brandt  Cutlery  Co. 
II.  LEWIS, 

Abram  Cox  Store  Co.,  Philadelphia,  Pa. 
F.  E.  FLEISCHMAN, 

I.  Freemuth,  Duluth,  Minn. 
X.  J.  KLOMM, 

Brooklyn,  X.  Y. 
WM.  N.  NILLS, 

A.  Dupdale  &  Son,  Bennington,  Vt. 
HARRY  A.  XILLS, 

A.  Drvsdale  &  Son,  Bennington,  Vt. 
JOHX  LEWIS, 

Home  Store,  Southern  Pines,  N.  C. 
MR.   I1ARXED, 

Zollenger  llarned  Co.,  Allentown,  Pa. 
L.  G.  WESSELMAN, 

Bailey  Co..  Cleveland,  O. 
MISS  EMMA  STIFFEN, 

William   E.  Grav  Co.,  Cleveland,  O. 
S<  »L  GARFUXKEL, 

Utica,  X.  Y. 
II    A.  GARFUXKEL, 

Win.   F.  Gray  Co.,  Utica,  N.  Y. 
MR.  WOLF, 

A.  S.  Lascelles  &  Co.,  New  York  City. 
CHAS.  FISH  EL, 

L.  Wertheimer,  Xew  York  City. 
THOS.  F.  E.  MAHER, 

Surprise  Store,  Yonkers,  N.  Y. 
CARL  A.  SCHUSTER, 

Koenig  &  Schuster,  Inc. 
FREDERICK  F.  SCHULTZ, 

50  Church  street. 
JACOB  LYONS, 

1644  Fulton  street,  New  York  City. 
MR.  J.  DAVIES, 

J.  C.  Lewis  Co.,  Louisville,  Ky. 

A.  WECHSLER. 

A.  T.  Gunn   Son,  New  York  City. 
M.  L  SHAFER, 

Hillman's,  Chicago,  111. 

B.  B.  GUTH, 

The  H.  &  H.  Mfg.  Co.,  Jersey  City,  N.  J. 
ALFXAXDER  N.  RAU, 

Erie  Art  Metal  Co.,  Erie,  Pa. 

C.  X.  BAXTER, 

J    Bacon  &  Sons,  Louisville,  Ky. 
M.   KLEIXERT. 

14th  Street  Store,  New  York  City. 
M.  KOPF, 

14th  Street  Store,  New  York  City. 

Boston  Store,  Norwalk,  Conn. 
JACOB  RROXXER, 

Spandaner  Strasse,  Berlin. 
L  FELDMAN,  JR.. 

Grand  Leade,  St.  Louis,  Mo. 
WM.   X.  HARDING, 

Multiplex  Display  Fixture  Co.,  St.  Louis,  Mo. 
G.  W.  COOK, 

Mosler-Boin  &  Cook,  Successor,  City  of  Mexico. 
M.  W.  PALMER, 

New  York  City. 


J.  W.  MOOREHOUSE, 

May  Department  Stores  Co.,  Cleveland,  O 
X.  J.  COWLES, 

Carter  &  Co.,  New  York  City. 
G.  F.   WADE, 

Abraham  &  Straus,  Brooklyn. 
FRANK  &  CO., 

114  E.  16th  street,  New  York  City 
W.  P.  BRIGGS, 

Sibley  Lindsay  &  Cur  Co.,  Rochester    X    Y 
M.  WOLDER, 

Wolder  Bros.,  New  York  City 

A.  W.  BAIRD, 

Baird  Co.,  Ltd.,  Shreveport,  La 
M.  DO  IN, 

Hager  &  Brother,  Lancaster,  Pa 

B.  WEILAND, 

Peck  &  Mack  Co.,  New  York  City 
MRS.  B.  WEILAND, 

Peck  &  Mack  Co.,  New  York  City 
N  J.  HICKMOLT, 

Hickmolt  &  Duketh,  Menden,  Mich 
GEO.  H.  LARTER  CO., 

Hickmolt  &  Duketh,  Menden,  Mich 
JULIUS  HAAS, 

Stern  &  Greenberg,  New  York  City 
D.  D.  MacGREGOR, 

TOTTfcCTh^rrf,Cr0ckery  Co>  Lynchburg,  Va. 
LUUIS  LEVY, 

S.  &  W.  Bauman,  New  York  Citv 

C.  H.  LIPPINCOTT, 

C.  F.  Hovey  &  Co.,  Boston. 
MARY  NOVICH, 

N.  Novich,  Waco,  Tex 
J.  H.  FERGUSON, 

J.  Franklin  Miller,  Philadelphia,  Pa 
HARRY  SLOSSAN, 

Simpson  Crawford  Co.,  New  York  Citv 
H.  J.  MOSCOWITZ, 

Simpson  Crawford  Co.,  New  York  Citv 
J.  P.  GORDAN,  " 

C.  V.  Barse  Co.,  Olean,  N    Y 
J.  E.  LEWIS, 

Carson   Pirie  Scott,  Chicago,  III 
R.  T.  SEXTON, 

Chicago,  111. 
J.  HERTZBERRY, 

S.  Kann  Sons  &  Co.,  Washington 
H.  C.  CALISCH, 

L.  W^RThI'me'r,527  W-  1?th  Street'  NCW  Ynrk  Cit>'' 

per  L  Fishel,  New  York  City 
IT) WD.  T.  CALDWELL  &  CO 

New  York  City. 
J.  A.  ADAMS, 

robtVcaird,00-'  Findlay  &  Nonva,k' 

The  Sweeney  Co.,  Buffalo,  N    Y 
A.  B.  SMITH, 

J.  B.  White  &  Co.,  Augusta    Ga 
W.  W.  BALL, 

Montgomery  Fair,  Montgomery     \ln 
FRED  C.  DAY, 

Montgomery   Fair,   Montgomery    Ala 
W.  D.  GILMORE, 

Rike-Kumler   Co.,   Dayton.   O 
A.  E.  NAGLE, 

Wise  Smith  &  Co.,   Hartford    Conn 
A.  F.  POHLMANN, 

Joslin  Dry  Goods  Co.,  Denver,  Colo 
GEORGE  E.  CLAPP, 

CHA^HtLARlf0  ™  C°>  ?1  Laight  Street 

EDW   BONNET3  C°"  ^  New  °rIeans'  L" 

GEORGE"  PEPPLER-'  ^  NeW  0''leanS'  I* 

IK..LFPSTEINge'  "•  R  C,afll'n  CO"  ReadinS'  Pa- 

Ike  Epstein  &  Bro.,  Sherman,  Texas 
J.  A.  THOMPSON. 

A.  E.  Reg  Co.,  Ltd.,  Ottawa. 
GUS   NEWITTER. 
r     G"s  TNAe^"T'  475  Broadway,  New  York  Citv. 

rt-LlA    LACKS, 

London  Feather  Co.,   New  York  Citv 
HENRY  TONJES,  y' 

London  Feather  Co.,  21  W.  34th  street 
H.  M.  HOLLANDER. 

Siegel  Cooper  Co.,  Chicago,   111. 
W.  E.  NOYES, 

W.  T.  Grant  Co.,  New  York  City 
D.  E.  HEALEY, 

Cohen   Bros.,  Jacksonville,  Fla 
C.  M.  BURBAKER, 

American  5  &  10  Cent  Store  Company,  New  York 
City. 
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J.  T.  HOLMES, 

American  5  &  10  Cent  Store  Company,  New  York 
City. 
S.  ECKHAUS, 

S.  Eckhaus.   Baltimore,  Md. 
W.  COOK  SMITH, 

Voigh  Starr  &  Co.,  84  Chambers  street,  N.  Y.  C. 
C.  G.  MAGEE, 

Bawo  &  Dotter,  30  Barclay  street,  New  York  City. 
JOHN  LING, 

Gimbel  Bros.,  New  York  City. 
J.  A.  DAVIS, 

Pen  Traffic  Co.,  Johnstown,  Pa. 
E..D.  GARRISON, 

Sanger  Bros.,  Dallas,  Tex. 
STANLEY  E.  GUNNISON, 

Riteoway  Sales  Co.,  353   Fifth  avenue,   N.  Y.   C. 
W.  F.  HALLEWELL, 

C.  T.  Sherer  Co.,  Worcester,  Mass. 
MISS  A.  H.  GATEL, 

Holzheimer  &  Shaul,  Amsterdam,  N.  Y. 
R.  A.  ISSLEY, 

Barbard  Sumner,  Putnam  Co.,  Worcester,  Mass. 
T.  A.   NEELY, 

Boggs  &  Buhl,  Pittsburgh,  Pa. 
A.  J.  MOIIR, 

A.  J.  Mohr,  Chambersburg,  Pa. 
I..  J.  KORTER, 

J.  Luncheimer  &  Co.,  86th  strict  and  Third  avenue, 
New  York  City. 
JOS.  A.  MACHLER, 

Geo.  C.  Peck  &  Co.,  Pawtucket,  R.  I. 
ARTHUR  O.  BOURNE, 

Geo.  C.  Reeks  &  Co.,  Pawtucket,  R.  I. 
CI  IAS.  SMITH, 

B.  Thomson  &  Co.,  Hartford,  Conn. 
MISS  E.  E.  HELL, 

Reed  &  Hughes  Co.,  Norwich,  Conn. 

A.  T.  RATHBUN, 

John   A.   Roberts  &  Co.,   Utica,   N.    Y. 
S.  WITTSMAN  AND  C.  J.  HILL, 

Peoples  five  and  ten  cent  store,  1521  Third  avenue. 
II.  W.  HMERSON, 

Emerson  &   Fisher,  Ltd.,  St.   Johns,  N.  B. 
I     \.  JOHNS, 

I  he   Potter   Davis   Co.,   Cambridge,  O. 
MISS  E.  GAMBER, 

Rosenthal  &  Ruber,  Binghamton,  N.  Y. 
E.  K.  PORTE, 

Bowman  &  Co.,  Harrisburg,  Pa. 
JOHN  R.  WEBB, 

King  Hdwe.  Co.,  Atlanta,  Ga. 
CHAS.  E.  GRIM, 

Riteoway  Sales  Co.,  353  Fifth  avenue,  N.  Y.  C. 
II.   HAHN, 

If.  F.  Koch  &  Co.,  125th  street,  New  York  City. 
L.  L.  MUNN, 

Arcade  Mfg.  Co.,  Freeport,  111. 

B.  W.  MOUNTJOY, 

L.  S.  Ayers  &  Co.,  Indianapolis,  Ind, 
OSCAR  SELFART, 

Guiterman,  Rosenfeld  &  Co.,  35  So.  William  street. 
New  York  City. 
A.  J.  TOURANGEAU, 

Henry   Morgan  &  Co.,   Ltd.,   Montreal,  Can. 
CHAS  WEBDT, 

261    Pearl   street,    New   York   City. 
TIIOS.  M.  FARREL, 

E.  W.  Edwards,  Rochester,  N.  Y. 
II.  A.  HAYDEN, 

I  layden  Brash  Co.,  Jersey   City,   N.  J. 
A.  DISSENJI, 

Wilhalf  ft   Dessenj i-Mein,    Third  avenue,  N.  Y.  C. 
J    MILLER, 

Homer  &   Be   Mein,    Boston,  Mass. 
NEAL  McCOLGAN, 

Houghton  &   Dutton,   Boston,   Mass. 
I      B    VIcBEATH, 

E.  S.  Brown  Co.,  Fall   River,  Mass. 
I  MOM  \S   DUNLAP, 

The    Thomas    Dunlay    Co.,    Bridgeport,    Conn. 
E.   P    MORSE, 

Houghton  &  Dutton  Co.,  Boston,  Mass. 
J.    F.    1 1  ALL, 

Marvel  Mfg.  C<...  Springfield,  Mass. 

I  I     STACKPOLE, 

nbool  S.  C.  Co.,  New  York  City. 
A.   HAUPTMAN, 

A.   Hauptman,  23  Leonard  street,   New   York  Citv. 
E.   A.   OBERG 

5  Wesl  42d     treet,  New    York  City. 

II  (     BEDLINGTON, 

idwins,  Ltd.,  Montreal,  Can. 
I.     V    I  LI.  I  I 

J.  E.  F(  Itei    463  Ea  I    I  remont.  New  York. 
I  IIOS    A.   Li 

Denholm  &   McKay,  Worcester,  Mass 
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Shai 

'.      !        PO 

d  Co.,  Pi  EL  I. 

J     KL 

nil   Adam 
J.  J    VVL 

Powi 
|i  I.IAN  LYDER, 

23  Wall  street,  New   York  City. 
\SSIS  I  \.\  I    B    S<  HWE1  rZER, 

I.    Bamburgei   8  '  rk,  N.  J. 

M.  KANE  AND   I  .  O.  REISLER, 

261   Kingston  avenue,  Brooklyn. 
J    LEE  RICHARDS, 

Hall    Bros  .   Inc.,  San  Jose,  Cal. 
(HAS.   HERMAN, 

J    R.   Kesner  &   Co.,  23d    5treel   and   Fifth  avenue, 
New    York   City. 
[RVING  W.  GREENWALD, 

30  Chui'  York    City. 

GEO.   \Y.    1ILIX. 

Sunbury  Hdwe.  Co.,  Sunbury,  Pa. 
J     FRANKLIN    MILLER. 

I 'In  Pa. 

J.  M.  CIIAPM  \.\\ 

Carter  \  Chapman,  Columbus,  0 
J.  STEINER, 

Butler    Bros.,    New    York   Citv. 
HARRY  J.  MILLER, 

Miller  Bros.,  Hanover,  Pa. 
S    J.  BENS, 

Flatoull   Mfg.   Co.,   Oakland,  Cal. 
\    I.   DAVIS, 

Weiss  &  Co.,   Will,.  3-Barn 
(  II  VS.  W.  HARDER, 

Montgomery,  Ward  &  Co.,  i  -       111. 

II  VRRY  F.   MARYGWAR1  II. 

Luckeys,   Platl  tV   Co.,   Poughkeepsie,  N.  Y. 
GEO.  J     HEGDEM, 

345   Fifth  avenue,    Nev    York   City. 
GEO.   ECKHARDT, 

Rutherford,   N.    I. 
GEO.  A.  BRAUN, 

Clinton    Paint    &    Supplj    Co.,    Newark,    N.    I. 
\.  DUBUC, 

E.   Dubuc,  Westerly,  R.  I. 
L.   1 1  ASCII  ER. 

W.    J.    Snyder,    Newark,    N.    J. 
M.   STEINWEITZ, 

P.  K.  Carter  &  Co..  66  Reade  street.  N.  Y.  C. 
WILHELM, 

Wilhelm  &  Decsenii,  U)  W.  33d  street,  X.  Y.  C. 
M.  LOLL. 

2789  Broadwav.   New   York  Citv. 
S    SPEXGARN, 

H.    Butterman    Co.,    Brooklyn,    X.    Y. 
C.  W.  YASEXSKI, 

Fairboothew   &    Yasenski. 
F.  H.  TAYLOR, 

Landisco   Co..    Philadelphia.    Pa. 
E.  KREGLER, 

Freeport.  L.  I. 

I.  H.  BAXER, 

Wm.  E.   Peck  eS:  Co.,   116  Broad  street. 

E.  E.  JACKSON, 

Conneaut,  O. 

F.  W.  SYSTOTT, 

Hill  &  Lamphott,  79  Beekman. 
GEO.  F.  SCOTT, 

The  Bazaar,  Clinton.  A I 
A.  B.    HUNT, 

Lebanon.  N.  H. 

II.  E.  KLINE, 

Watt  &  Shand.  Lancaster.  Pa. 
CHAS.  W.  CONANT, 

Porteous  Mitchell  &  Bruan  Co.,  Portland.  Me. 
FRANK  J.  STANLEY, 

Porteous    Mitchell    Co.,    Lawrence,    Mass. 
J.  A.  DONOVAN. 

Robert -on.  Sutherland  Co..  Lawrence,  Mass. 
M.  F.  SLATER, 

Marshall  Matheson  Co.,  Yonkers,  X.  Y. 
OTTO  IIERSCHMAN, 

135   W.   125th  street.   New   York   Citv. 
CI  IAS.   FRANKS, 

Carlass  Carboni  &  Co..  Panama. 
R.  WEINDERLICK, 

Guiterman,  Rosenfeld  &  Co.,  35  So.  William  street, 
New  York  Citv. 
CHAS.  W.  MULLFORD, 

Riteoway   Sales   Co.,   ^5?i    Fifth   avenue.    X.   \.   C. 
N.  ERNEST  FORD, 

The   C.    F.    Wing  &  Co..   New   Bedford,  Mass. 
C.   W.   SPROWI.s;  MRS.   E.   B.   DEW  AND   E.   W. 
ODELL, 

The  John    Shillito   Co.,   Cincinnati,   O. 
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HELEN  GLTCK, 

II.  G.  Weinburger,  254  \V.  129th  street,  N.  Y.  C. 
EMMA  E.  LOVEJOY, 

Jones  IKIwe.  Go.,  Richmond,  Ind. 
HENRY   SEDENBURG   AXI     H.   R.  MACMILLEN, 

Dry  Goods  Alliance,  75  Spring  street,  N.  Y.  C. 
J.  EISENKRAMER, 

Eisburs;.    1654    2d    avenue,    New    York    City. 
GEO.  A    MILLER, 

Ailentown,   Pa. 
GEO.  R.  BELL, 

Fordon   Co.,   Paris,  Ky. 
J.  B.  RATBELL, 

Hartzler   Bros.  Co.,  Baltimore,   Md. 
JOHN'   H.  POST, 

Tremon  King  &  Co.,  Ithaca,  N.  Y. 
M.  S.   RICHARDSON, 

Richardson  &  Co.,  Vicksburg,  Miss. 
GEO.  G.  THIBEDEAU, 

New    Bedford    D.    G.    Co.,   New   Bedford,    Mass. 
HUGO  H.  FREDENFELS, 

Art  China  Co.,  47  W.  36th  street,  New  York  City. 
M.  HAMMAL, 

Hammal.  Riglander  &  Co.,  47  Maiden  Lane,  N.  Y.  C. 
WM.  R.  NIEPER  AND  JOHN  H.  LINDEMAYER, 

Dohrman  Commercial  Agency,  San  Francisco,   Cal. 
H.  I.  CHAFM.W. 

Allied  Pub.  Co.,  165  Broadway,  New  York  City. 
FELIX  A.  J  A  HIM, 

206  Broadwav,  New  York  City. 
GEO.  J.  KIXWARTHY, 

Ludlow,  Vt. 
J.  W.  MOSES, 

Moses,  Croton  Falls,  N.  Y. 
REX  E.  BLINN, 

F.  E.  Beach,  Bridgeport,  Conn. 
E.  V.  LEWIS, 

Lewis  &  Conger,  788  Sixth  avenue,  New  York  City. 
T.  S.  METHVIN, 

Methvin  Hdwe.  Co.,  Columbus,  Ga. 


AT    PITTSBURGH. 


DEPARTMENT  store  buyers  report  a  very  satis- 
factory trade  in  the  china  and  glass  depart- 
ments. The  best  lines  appear  to  have  the  call  ,the  de- 
mand for  "cheap"  goods  being  the  lowest  in  years. 
Cut  glass  is  in  fair  request,  and  dinnerware  is  moving 

nicely. 

•  * 

T.  A  Neely,  buyer  for  Boggs  &  Buhl's  china  and 
glass  departments,  left  last  Saturday  for  As^ury 
Park,  N.  J.,  with  his  family,  where   they  will   spend 

their  vaca'.ion. 

»     • 

Charles  S.  Ellis,  who  is  showing  the  George  H. 
Bowman  Co  's  lines  at  the  Colonial,  is  elated  with  his 
Pittsburgh  trade.  ''We  are  going  ahead  of  all  past 
records  so  far,"  he  says. 

J.  F.  Daley,  who  closed  bis  exhibit  of  the  Brush- 
McCoy  Pottery  Co.'s  lines  at  the  Ft.  Pitt  hotel,  is  now 
working  in  the  Eastern  territory. 

•  • 

The  Hughes  &  Dugan  Co.  is  the  name  of  a  new 
jobbing  concern  recently  formed,  with  offices  at  Ox- 
ford and  Cleveland.  O.  J.  Hughes  is  in  charge  of 
the  former,  while  M.  Dugan  works  out  of  Cleveland. 
China,  glass,  silver  and  linen  are  specialized.  Mr. 
Dugan  was  with  the  George  H.  Bowman  Co.  for  eight 

years. 

•  • 

Joseph  C.  Davis  opened  at  the  Ft.  Pitt  last 
Thursday  with  the  latest  dinnerware   treatments    on 


the  "Frincess  '  shape  of  the  Smith  Phillips  China  Co. 
He  recently  returned  from  a  Western  trip,  and  is  now 
working  Eastward. 

"It  looks  like  old  times,"  said  Watson  W.  Lang, 
of  the  Pittsburgh  office  of  Kinney  &  Levan.  "We 
have  been  working  nights  waiting  on  trade,  and  it  is 
keeping  all  of  us  hustling.  Business  is  certainly 
good  with  this  office." 

Plans  to  errect  a  $1,000,000  hotel  on  the  site  of 
the  Griswold  hotel  in  Smithfield  street  are  maturing, 
and  within  six  weeks  the  task  of  razing  the  present 
structure  will  begin.  Plans  calls  for  the  erection  of 
a  fifteen  story  hotel,  which  will  occupy  almost  an 
entire  block.  The  new  house  will  be  but  a  square 
from  the  Monongahela  House. 

•  • 

The  Bawo  &  Dotter  exhibit  at  the  Hotel  Ander- 
son is  a  busy  place  these  days.  Mr.  Herr  and  his 
assistant  have  been  unusually  active,  the  sales  being 
far  in  advance  of  last  season's  record. 

•  • 

H.  P.  Megahan,  formerly  manager  of  the  house- 
furnishing,  glass  and  pottery  departments  of  the 
Keech  and  Pickering  stores  here,  is  now  with  the 
"Famous"  at  Braddock,  Pa.  He  will  visit  the 
Eastern  market  next  week.  He  succeeded  Mr. 
Klein,  who  left  Braddock  to  eo  to  Hartford,  Conn. 

•  • 

The  marager  of  a  well-known  jobbing  house  in 
this  city  said:  "Tableware  with  us  might  as  well  be 
a  dead  issue,  but  io  cut  and  light  blown  ware  we  are 
doing  about  all  the  business  we  can.  Just  why  table- 
ware is  so  dead  is  really  a  hard  matter  to  understand, 
for  some  of  the  patterns  the  manufacturers  are  show- 
ing are  excellent  propositions." 


KILLED     BY     ELEVATOR. 


TSAAC  T.  WILLIAMS,  58,  was  instantly  killed  at 
1  the  Brush  McCoy  pottery,  Roseville,  O.,  last 
week.  He  attempted  to  step  from  a  moving  elevator,} 
and  was  caught  between  the  floor  and  the  doorsill. 


OBITUARY. 


STMON  MANDEL,  the  last  of  three  brothers  who 
founded  the  department  store  of  Mandel  Brother?, 
Chicago,  died  in  that  city  August  19  at  the  age  of 
seventy-six.  Mr.  Mandel  came  to  this  country  when 
fifteen  years  old,  and  a  few  years  later,  with  his 
brothers,  established  a  small  store  on  Clark  street. 
In  1871  they  were  wiped  out  by  the  great  Chicago 
fire.  Nothing  daunted,  they  established  themselves 
jn  a  small  place  on  Twecty-second  street,  and  a   year 
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later  moved  to  their  present  location  at  State  and 
Madison.  From  this  time  their  growth  was  phe- 
nomenal. Mr.  Mandel  made  his  success  in  life  by 
hard  work,  honest  effort  and  a  firm  belief  in  the 
future  of  Chicago. 


THE    CONDITION     OF     BUSINESS. 


The  buyers  are  here.  The  influx 
New  York,     almost  equals  a  spring   import  season 

in  point  of  numbers,  and,  what  is  more, 
they  are  buying.  The  volume  ordered  so  far  exceeds 
last  year  by  a  very  considerable  amount,  and  a   spirit 


wagons.  There  will  be  a  scarcity  of  Christmas  tree 
ornaments,  as  the  orders  in  the  spring  were  not  any 
to  large,  and  the  sample  lines  have  about  all  been 
disposed  of. 

The  lamp  trade  came  late,  came  in  'a  hurry,  and 
is  about  over,  except  for  the  finer  grades  of  metal 
wares.  The  demand  for  these  has  not  yet  reached 
its  climax. 

German  dinnerware  is  moving  freely,  and  there 
has  been  some  call  for  fancy  short  lines — more  than 
was  noticed  last  year. 

French    manufacturers     are   reporting   a   better 
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NEW    DESIGNS    IN    LIMOGES    CHINA    AT    HAVILAND    &    ABBOT  S. 


of  optimism  prevails  among  them  all.  Department 
store  men  are  buying  as  largely  as  their  superiors  will 
permit;  but,  well  a«  they  ars  doing,  if  che  expected 
retail  trade  materializes  some  of  them  will  have  found 
that  they  did  not  buy  enough.  The  regular  trade 
are  taking  good  quantities,  and  as  a  whole  little 
fault  can  be  found  with  this  week's  business.  The 
only  trouble  has  been  that  in  many  places  it  was 
difficult  to  provide  enough  salesmen  to  wait  on  buyers 
properly.  That  is  the  one  objection  to  having  all  the 
buyers  come    to  New  York  at  the  same  time. 


The  domestic  toy  manufacturers  and  jobbers 
have  had  a  remarkably  good  business.  Goods  made 
in  this  country  are  gaining  in  favor,  being  as  a  rule 
vtron-er  than  the  imported  lines.  This  is  particu- 
larly   true    of    lead    soldiers,  iron    toys    and    express 


business  than  could  be  expected  in  view  of  the  con- 
templated change  in  rates,  and  from  some  sources  we 
learn  that  orders  are  very  good. 


English  manufacturers,  who  were  a  little  late  in 
displaying  their  spring  lines,  report  excellent  busi- 
ness. Orders  so  far  have  fully  equalled  last  year's 
record. 

Manufacturers  of  pressed  glass  are  all  busy,  and 
blown  glass  is  still  in  request  beyond  production. 


Cut  glass  is  moving  freely,  and  manufacturers 
of  the  low  and  medium  priced  wares  have  no  fault  to 
find  with  business. 

Retail  trade  in  and  around  New  York  is  just 
normal,  and  that's  ail.     Another    week    will    make  a 
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difference,  however,  as  the  schools  open  early  this  year 
and  vacation  seekers  will  have  to  be  home  a  week 
sooner  than  usual — which  ought  to  mean  business  for 
the  retailers. 

Encouraging  reports  reach  us  as  to  retail  trade 
outside  of  the  large  cities,  and  even  in  these  there  is 
a  sign  of  revival  of  business. 


SEEMS     TO     HAVE     HIT     THE     HARK. 


The  prospects  are  exceedingly  cheerful.  The 
crops  are  record  breakers,  the  steel  industry  is  boom- 
ing at  advanced  prices.  The  stock  market  is  active,  and 
the  railroads  are  so  crowded  with  freight  that  they 
are  puzzled  to  obtain  cars  to  move  the  crops.  The 
political  situation,  while  very  much  mixed,  does  not 
seem  to  concern  the  merchant  as  much  as  usual. 
The  country  will  not  go  to  the  dogs,  no  matter  who 
is  elected.  The  adjournment  of  Congress  was  re- 
ceived with  a  sigh  of  relief  by  men  of  all  party  affilia- 
tions, and  peace  and  quietude  are  now  expected  for 
some  months. 

Glass    manufacturers    hereabouts 
Pittsburgh  and      report    an     active     season,    with 
Vicinity.  orders  during  the  past  week   fair. 

Salesmen  are  meeting  buyers  who 
have  returned  from  their  vacations  and  this  is  produc- 
ing more  business  than  the  "boys"  received  on  their 
previous  stops.  Factories  are  all  in  operation,  and 
selling  managers  speak  in  an  optimistic  vein  concern- 
ing fall  trade. 

With  an  exception  here  and  there, 

East  Liverpool     all  domestic  pottery  plants  in    the 

and  Vicinity.      Western  district  are  working   full 

time.     Dinnerware  is  selling   well 

this  season,  and  the   demand    for   the   higher-priced 

patterns  appears  to  have  the  lead.     Business   on  the 

specialty  lines  is  increasing.     Demand  for  plain  white 

ware  is  as  strong   as  ever.      Toilet   ware   is   moving 

about  the  same — ilowly.     Increased  business  is.being 

done  in  the  salad  and  plaque  lines. 


IN     THE     "MOVIES"     NOW. 


THE  moving-picture  operator  has  invaded  theg'ass 
and  pottery  industry.  A  contemporary  says: 
"How  porcelain  and  glassware  are  made  at  Carlsrad 
is  fairly  well  shown  in  this  interesting  half-reel.  The 
methods  of  preparing  the  crude  earthenware,  of 
moulding  it,  of  making  and  decorating,  is  pictured. 
Then  the  manner  of  making  the  crystal  ware  is 
shown,  the  retorts  where  the  glass  is  melted  at  a  heat 
of  3,000  degrees  centigrade  are  shown,  the  manner  of 
engraving  the  glassware  being  the  last  of  the  scenes. 
It  is  an  educational  subject  that  might  readily  be 
included  in  school  courses." 


New  York,  August  24,  1912. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir: — Allow  me  to  congratulate  you  upon 
your  magnificient  issue  of  the  Crockery  and  Glass 
Journal  of  August  22.  Without  exception  it  is  one 
of  the  finest,  most  complete,  most  interesting  and 
most  useful  papers  issued,  to  both  buyer  and  seller  as 
well,  that  I  have  ever  seen. 

I  have  gone  over  it  carefully,  page  by  page,  and 
I  cannot  help  but  appreciate  the  many  useful  and 
well  gotten  up  matters.  The  map  is  one  of  the 
cleverest  pieces  of  work  ever  gotten  out  by  any  trade 
magazine  in  the  country.  Its  usefulness  will  be 
greatly  appreciated  by  those  especially  who  come  to 
onr  great  city  but  twice  or  three  times  during  the 
the  year. 

This  issue  of  Aug.  22  will  receive  a  prominent 
space  for  future  reference  in  my  office — a  procedure 
that  will  no  doubt  be  followed  by  a  good  many  of  the 
rest  of  the  boys.  Yours  very  truly, 

Adolph  Rosner. 


New  York, Aug.  23,  1912. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir: — You  certainly  have,  to  use  a  trite 
saying,  eclipsed  all  previous  issues  in  your  current 
number.  The  trade  undoubtedly  should  be  proud  of 
having  such  a  magazine.         Yours  very  truly, 

Wm.   Warrin. 


LIVERPOOL     EXPORTS. 
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NEW    YORK,  AUG.   29.  1912. 


WHOLESALER     VERSUS     JOBBER. 


SOME  of  the  large  wholesalers  of  china  and  glass  in 
the  United  States  object  to  the  term  "jobbers" 
as  applied  to  their  calling,  and  their  official  organiza- 
tion rejected  the  word  as  part  of  its  title,  claiming 
that  it  belittled  their  calling.  From  their  standpoint  it 
does.  "Jobs"  in  the  china  trade  mean  odd  lots  sold 
at  reduced  prices,  and  the  mind  naturally  follows 
the  idea  that  dealers  in  "jobs"  are  "jobbers  " 

Up  to  a  few  years  ago  no  one  made  objection  to 
the  word.  It  was  a  recognized  title,  and  carried  with 
it  no  suggestion  of  dealing  in  "job  lots  "  The  old- 
time  jobbers  held  a  different  position  from  that  of 
to-day.  They  were  distributers  then,  as  they  are 
now,  but  they  bought  differently.  The  manufactur- 
ers in  Europe  would  not  sell  goods  directly  to  them. 
No  matter  how  good  their  credit  was,  they  could  not 
buy — except  possibly  in  England.  Now  in  some 
places  they  can  buy  direct.  In  others,  while  they 
may  make  their  selections  abroad,  New  York  prices 
are  quoted.  The  English  houses  formerly  sent 
salesmen  here,  just  as  our  travelers  visit  the  trade 
throughout  the  States.  Now  all  the  principal 
crockery  makers  of  England  have  resident  represent- 
atives, while  the  French  houses  maintaia  New  York 
offices.  The  Germans  still  do  business  through  the 
New  York  importers,  though  some  of  them  will  sell 
direct.  In  the  old  times  New  York  was  the  only 
place  where  French  and  German  goods  could  be  had 
at  first  hands.     It  is  still  the  headquarters,  but   other 


cities  are  now  sharing  the  business.  The  importers 
were  the  wholesalers  and  the  others  were  distributers, 
and  called  jobbers.  The  importers  were  first  hands, 
just  as  the  factories  on  this  side  are  first  hands. 

We  quite  agree  with  tbe  men  who  want  to  be 
called  wholesalers  that  they  are  not  jobbers  when 
they  become  competitors  with  houses  from  whom 
they  formerly  bought.  But  it  is  going  a  little  too 
far  when  all  jobbers  are  to  be  classed  with  the  big 
importers  as  "wholesalers  "  They  do  sell  in  a 
wholesale  way,  it  is  true;  but  how  is  the  ordinary 
mortal  to  distinguish  between  an  importer  represent- 
ting  a  factory  as  its  agent  and  the  man  who  buys 
from  that  importer  and  supplies  the  retail  trade, 
unless  the  latter  has  some  distinctive  title.  In  all 
other  lines  of  business  the  word  "jobber"  is  used 
freely,  without  the  thought  of  stigma. 

In  the  crockery  and  glass  trade  it  is  difficult  to 
differentiate  between  the  importer,  the  wholesaler 
and  the  "jobber."  The  old-time  importer  now  goes 
to  the  retail  trade,  as  well  as  does  what  we  formerly 
called  the  "jobber."  The  modern  "jobber"  imports 
directly  and  sells  to  the  smaller  houses  as  well  as  to 
the  retailers,  thereby  becoming  a  wholesaler.  The 
factory  formerly  confining  itself  to  the  jobbing  trade 
now  sells  wherever  it  can. 

It  remains,  therefore,  that  there  are  still  three 
classes — the  importer,  who  is  a  wholesaler ;  the  whole- 
saler, who  is  also  au  importer  to  a  certain  extent; 
and  the  man  who  buys  from  the  importer  and  whole- 
saler, and  who  for  want  of  a  better  term  is  still  called 
the  jobber. 


PERSONAL. 


Of     N  attractive  young  lady  who  for  a  number  of 
/  \)      years  cared  for  the  wants  of  art  pottery  buy- 
Y\       ers  la  tne  District,  but    whom    a   discerning 
/      I       man  last  winter  took  away  from  business   to 
v^   preside  over  his   home,  paid    a  visit  to  the 
old    territory   this    week.     Mrs.    Lightner,    formerly 
Miss  Lord,  received  a  hearty  welcome,  and  many  in- 
vitations to  come  again. 

L.A.  Schrage,  of  Schrage  Bros.,  Wilkes-Barre,  Pa  , 
was  in  town  Monday  and  Tuesday.  He  was  on  a  spe- 
cial mission,  and  regretttd  he  could  not  visit  the  Grand 
Central  Palace.  He  says  business  is  improving,  and 
he  looks  for  a  good  trade  this  fall. 

Wm.  Albertson  came  home  from  a  trip  for  the 
Jewel  Cut  Glass  Co.  this  week  which  was  highly 
successful.  He  will  be  in  the  city  for  several  days 
looking  after  visiting  trade. 

S.  P.  Arnold  and  W.  T.  Darden,  travelers  for 
Fondeville  &  Van  Iderstine,  will  leave    Saturday  for 
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the  road.     Mr.   Arnold  goes  first  to  Pittsburgh  and 
Mr.  Darden  strikes  out  for  his  old  Western  territory. 

Wm.  R.  Nieper,  buyer  for  the  Nathan- Dohrman 
Commercial  Agency,  arrived  with  John  M.  Linden- 
mayer  on  Sunday,  after  a  trip  through  all  the  fac- 
tories they  buy  from  on  the  way  from  San  Francisco 
to  New  Vork. 

Fred  C.  Reimer,  who  is  taking  a  vacatiou,  evi- 
dently puts  business  before  pleasure,  for  he  inter- 
rupted his  holiday  and  came  in  from  a  long  distance 
to  meet  a  customer  this  week.  He  was  in  New  York 
for  only  a  day,  and  then  went  back  to  the  woods. 

* 

C.  L.  Dwenger  is  home  from  his  three  months' 
trip  abroad.  He  is  looking  splendidly,  and  feeling  as 
well  as  he  looks. 

<* 

Ferdinand  Schmidt,  secretary  of  the  Regnier  & 
Shoup  Crockery  Co.,  St.  Joseph,  Mo.,  who  has  been 
making  a  short  visit  to  New  York,  left  for  home  Wed- 
nesday night. 

J.  H.  Venon  arrived  home  on  tne  Provence  as 
per  schedule.  He  is  looking  well  and  is  enthusiastic 
about  the  new  goods  he  will  have  to  show. 

Oscar  Zeiller,  with  B.  F.  Drakenfield  &  Co.,  is 
home  from  his  vacation,  which  was  spent  in  Sullivan 
County.  You  only  have  to  look  at  him  to  be  assured 
that  he  benefited  by  the  holiday. 

C.  W.  Hoffman,  buyer  for  the  lamp  department 
of  John  Wanamaker,  arrived  home  on  the  Lusdtania 
last  Friday  after  enjoying  a  honeymoon  trip  through 
Berlin,  Paris,  and  many  other  notable  places. 

Edward  M.  Knowles,  of  East  Liverpool,  left  last 
Thursday  for  an  automobile  trip  through  New 
England.     He  expects  to  be  gone  about  six  weeks. 

* 

J.  D.  O'Neil,  of  the  O'Neil  Department  store, 
McKeesport,  Pa.,  the  largest  buyer  of  glass  and 
pottery  in  that  city,  has  just  been  elected  president 
of  the  Retail  Merchants'  Association  of  Pennsylvania. 

C.  A.  Holbrook,  manager  of  the  New  York  Store 
of  Edward  Miller  &  Co.,  is  taking  a  vacation  at 
Martha's  Vineyard.  He  is  expecied  back  early  next 
week. 

At  the  annual  meeting  of  stockholders  of  the 
United  States  Glass  Co.  on  Wednesday  the  following 


were  elected  directors:  William  M.  Ander?on,  J. 
D.  Ayres,  L.  Z.  Birmingham.  M.  G.  Bryce,  W.  D. 
Georgel  Charles  J.  Kappler,  Joseph  A  Knox,  L.  A. 
Meyran,  David  Yost. 

Fred  Kline,  manager  of  the  Colonial   Co  ,   East 
Liverpool,  is  at  the  Grand  Hotel  This  week. 


IN     TOWN 


Abbreviations— c,  crockery;  g,  glass:  hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 
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HE  following  buyers  have  reported  in  town    since 
our  last  issue: 


B  P  Baxtei,  with  Hennessy  Co,  hf,  Butte,  Mont  215 
Church. 

A  Schaper,  with  Schaper  Bros,  hf,  St  Louis.  60 
Fifth  Ave. 

N  C  Myers,  with  Strouss,  Hirshberg  Co,  hf,  c,  t, 
Youngstown,  O.  315  Fourth  Ave. 

J  B  McManus.  with  Scruggs,  Vandervoot  &  Barney 
D  G  Co,  hf,  St.  Louis.     214  Church. 

S  A  Knill,  with  Denver  D  G  Co,  hf,  t,  Denver. 
Navarre. 

J  J  West,  with  Powers  Merchandise  Co,  hf,  t,  Minnea- 
polis.    214  Church. 

R  A  Ollsley,  with  Barnard,  Sumner,  Putman  Co,  c, 
t,  Worcester,  Mass.     75  Spring. 

G  C  Tonolla,  with  A  Eisenberg,  hf,  c,  Baltimore. 
104  Fifth  Ave. 

D  D  Mac  Gregor,  with  Lynchburg  Crockery  Co,  c, 
Lynchburg,  Va.      Latham. 

W  P  Briggs,  with  Sibley,  Lindsay  &  Curr  c,  Roches- 
ter, N  Y.     454  Broome  street. 

W  S  Aaron,  with  H  E  Westbrook,  c,  Altoona,  Pa. 
Cadillac. 

Miss  M  Badawitz,  with  Shaper  Bros.  D  G  Co,  c,  St 
Louis.     69  Fifth  avenue. 

E  O  Merritt,  with  J  M  High  Co,  c,  Atlanta,  Ga.  20 
West  Twenty-second  street. 

G  R  Bell,  with  Ford  &  Co,  c,  Paris,  Ky.  New  Grand 
Hotel. 

HJ  Bruton,  Bainbridge,  Ga.     Marlborough. 

S  Eckhaus,  Ealtimore.     Herald  Square. 

J  O  Adams,  with  C  F  Jackson  Co,  c,  Findlay.  Mar- 
tinique. 

M  P  Alkon,  c,  Portsmouth,  N  H. 

C  F  Longacre,  with  Bush  &  Bull,  c,  Williamsport, 
Pa.     Grand. 

A  T  Rathbun,  with  J  A  Roberts  Co,  c,  Utica,  N  Y. 

F  Schmidt,  with  Regnier  &  Shoup,  c,  St  Joseph,  Mo. 

L  C  Moses,  with  Boston  Store,  t,  Milwaukee.  31 
Union  square. 

W  K  Andrews,  with  Cleland  &  Simpson  Co,  hf,  c, 
Scranton,  Pa.     Albert. 

A  J  Stumpf,  with  Siegrist  &  Fraley,  t,  Buffalo. 
Herald  square. 

W  K  Cotterell,  with  C  K  Whitner  &  Co,  hf,  Reading, 
Pa.     Navarre. 

B  W  Montjoy,  with  L  S  Ayres  &  Co,  hf,  Indianapolis, 
31  Union  square. 

Mr  Watts,  with  Woodward  &  Lothrop,  hf,  Wash- 
ington, D  C.     334  Fourth  avenue. 

J  F  Dunn,  with  Addison  &  Dunn,  c,  Baltimore. 
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T  Barker,  with  R  H  White  Co,  hf,  Boston,  n-jo 
Broadway. 

W  B  Stanley,  with  Stewart  &  Co,  hf,  Baltimore. 
214  Chuich. 

A  R  Willauer,  with  W  Laubach  &  Sons,  hf,  Easton, 
Pa.     New  Grand. 

Mr  Everle,  with  J  Meihle  &  Son,  hf,  c,  Pottsville, 
Pa.     31  Union  Square. 

W  F  Hallowell,  with  C  T  Sherer  Co,  c,  g,  Worcester, 
Mass.     New  Grand. 

C  W  Sprowls,  with  J  Shillito  Co,  hf,  c,  Cincinnati. 
3,6   Broadway. 

J  A  Keller,  with  Denholm  &  McKay  Co,  hf,  c, 
Worcester,  Mass.     2  Walker. 

G  E  Broughton.  with  Shepard  Co,  hf,  Providence, 
R  I.     220  Fifth  Ave. 

T  ;A  Neely,  with  Boggs  &  Buhl,  c,  g,  Pittsburgh. 
4  Washington  PI. 

F  J  Stanley,  with  Porteous  &  Mitchel  Co,  hf,  Nor- 
wich, Conn.     55  White. 

Chas  Smith,  with  Brown,  Thompson  &  Co,  hf,  Hart- 
ford, Conn.     2  Walker. 

W  E  Round,  with  Stone  &  Thomas,  t,  Wheeling,  W. 
Va.     320  Church. 

J  R  Donovan,  with  Robertson,  Sutherland  &  Co,  hf, 
c,  Lawrence,   Mass.     55   White. 

W  W  Mosher,  with  Sibley,  Lindsay  &  Curr  Co,  hf, 
Rochester   N.  Y.     454  Broome. 

Mr.  Martin,  with  Callender  McAuslan  &  Troup  Co, 
hf.  Providence,  R  I.     2  Walker. 

H  M  Phillips  and  A  J  Kline,  with  Dives,  Pomeroy  & 
Stewart,  hf,  Pottsville,  Pa.     2  Walker. 

J  E  Fronani,  with  Woodward  &  LothropCo,  c,  Wash- 
ington, D  C.     334  Fourth  Ave. 

E  Bonnet,  with  D  H  Holmes  Co,  t,  New  Orleans, 
La.     10  E.  26th  St. 

H  E  Kline,  with  Watt  &  Shand  hf,  Lancaster,  Pa. 
New  Grand. 

R  J  Calm,  with  Dives,  Pomeroy  &  Stewart,  hf.  Read- 
ing, Pa.      2  Walker. 

J  E  Hogan,  with  Shartenberg  &  Robinson,  hf, 
Pawtucket,  R  I.     75  Spring. 

A  J  Torongeau,  with  Henry  Morgan  &  Co,  c, 
Montreal. 

H  C  Bedlington,  with  Goodwin's  Ltd.  c,  Montreal. 


AT     THE     HOUSEHOLD     SHOW. 


BELOW  is  a  list  of  exhibitors  at  the  House  Furnish- 
ing Show  now   being   held  at   the   New   Grand 
Central  Palace,  this  city: 

Albert-Henry     Co.,     Rutherford,      electric     suction 

cleaners. 
American  Tray  Co.,  New  York,  fancy  trays. 
American    Ve-ltite    Co.,  New    York,  gold    and   silver 

plating  powders. 
Atkins  Co.,  Brooklyn,  Spic  and  Span  polish. 
Apex  Appliance  Co.,  Chicago. 
American    Ironing    Machine    Co.,  Chicago,    Simplex 

ironing  machines. 
Bawo  &  Dotter,  New  York,  import  china,  clocks,  etc. 
Benda,  George,  New  York,  Beudalin  bronze. 
Bless  &  Dr*ke,  Newark,  N.  J.  gas  ind  electric  irons. 
Burham  Safety  Razor  Co.,  New  York,  safety  razors. 

on  Brass  Andiorn  Co.,  Boston. 

Cassady- Fairbanks  Mfg.  Co.,  Chicago,  hardware  spec- 
ialties 


Channel  Chemical  Co.,  Chicago,  O'Cedar  products. 

Chicago  Flexible  Shaft  Co.,  Chicago. 

Domestic  Vacuum  Cleaner  Co..  New  York,  vacuum 
sweepers. 

Double  Claw  Hammer  Co.,  Brooklyn,  hammers. 

Dauntley  Pneumatic  Tool  Co.,  New  York  vacuum 
sweepers. 

Grand  Rapids  Refrigerator  Co.,  New  York,  refriger- 
ator. 

Horsman  Co..  E.  I.,  New  York,  dolls. 

"Housefurnishing  Review,"  New  York,  trade  paper. 

Howard  Dustless  Duster  Co. ,  Boston,  dustless  dust- 
ers. 

"Iron  Age  Hardware,"  New  York,  tr?.de  paper. 

Jaegers  Asbestos  Flat  Iron  Wax  Co.,  New  York,  flat 
iron  wax. 

Justice  Co.,  A.  R.,  Philadalphia,  U  Kan  Plate  Polish. 

Kaiser  Mfg.  Co  ,  New  York,  galvanized  wares. 

Keller  Mfg.  Co.,  Philadelphia,  Santo  Vac  cleaners. 

Lindemann  &  Co.,  New  York,  bird  cages. 

McCready  Publishing  Co. ,  New   York,  "Playthings." 

Mosaic  Shade  Co.,  Chicago. 

MacQuarrie,  L.  M.,  New  York,  Wizard  gas  irons. 

Major  Mfg.  Co.,  New  York,  Major  cements. 

Maxwell's  Son,  John,  New  York,  bird  cages. 

Milton  Chemical  Co.,  Boston,  dustless  dusters,  etc. 

National  Carpet  Sweeper  Co.,  Newark,  N.  J.,  sweep- 
ers. 

"National  5,  10  and  25c.  Magazine,"  New  York, 
publication. 

Pelouze  Electric  Mfg.  Co.,  Chicago. 

Pittsburgh  Lamp,  Brass  and  Glass  Co.,  lighting  sup- 
plies. 

Rayo  Co.,  New  York,  Rayo  polishing  cloths. 

Regina  Co.,  New  York,  vacuum  cleaners. 

Reliable  Household  Specials  Mfg.  Co.,  New  York, 
fiatiron  wax. 

Royal  Art  Glass  Co.,  New  York,  lighting  supplies. 

Safety  Gas  Lighter  Co.,  Haverhill,  Mass.,  gas  light- 
ers. 

Sanitary  Brush  and  Mop  Co.,  Cincinnati,  brushes. 

Sanitop  Co  ,  New  York,  milk  bottle  covers. 

Straus  &  Sons,  L. ,  New  York,  china. 

Tiffany  Electric  Mfg.  Co.,  Buffalo,  N.  Y.,  clocks. 

Tower  Mfg.  and  Novelty  Co.,  New  York,  cigar  light- 
ters  and  specialties. 

Vacuum  Specialty  Co.,  New  York,  vacuum  bottles. 

Victor  Mfg.   Newark,  N.  J.,  floor  polishers. 

Westmoreland  Specialty  Co.,  Grapeville,  Pa.,  glass- 
ware. 

Wizard  Products  Co.,  Chicago,  floor  cleaning  special- 
ties. 

Wright  Mfg.  Co.,  Newark,  N.  J.,  smokers'  special- 
ties 


TRIPLICATE   DRESSING    MIRROR   BY   THE   CROWN    NOVELTY    CO. 
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A 


PETITION  was  circulated  in  the  District  with  a 
view  to  closing  the  warerootns  from  Friday 
night  to  Tuesday  morning,  and  a  number  of  firms 
signed.  The  Stock  and  Cotton  Exchanges  will  not 
be  open  on  Saturday,  and  business  in  general  will  be 
nearly  at  a  standstill  on  that  day. 

A  bright  idea  of  Cox  &  Lafferty's  to  show  up 
Nucut  glass  has  been  put  into  execution.  They  have 
constructed  a  box  covered  with  black  velvet  inside 
and  out,  and  installed  in  it  a  punch  bowl.  Above 
this  is  a  concealed  electric  light,  which  by  the  aid  of 
strong  reflectors  sheds  powerful  rays  upon  the  bowl. 
The  result  is  that  the  ware  is  resplendent  in  its 
scintillating  brilliancy,  and  might  be  well  taken  for 
cut  glass  instead  of  only  being  well-made  pressed. 
This  device  in  a  store  should  greatly  stimulate  the 
sale  of  Nucut. 

Val  Bergen  has  an  excellent  display  of  cut  glass 
at  the  New  Grand  Hotel.  He  has  a  lot  of  new  ideas 
and  novelties,  as  well  as  many  new  designs  in  staple 
goods. 

In  fitting  up  their  retail  store  Haviland  &  Co.  are 
following  the  same  color  scheme  that  is  used  in  the 
wholesale  rooms.  They  expect  to  open  its  doors  to 
the  public  the  latter  part  of  October. 

4 

Bawo  &  Dotter  are  pushing  the  work  on  their 
new  building  at  Thirty-third  street,  near  Fifth 
avenue,  the  structure  being  up  as  far  as  the  second 
story  on  the  larger  part  of  the  plot.  It  is  expected 
that  the  building  will  be  ready  for  occupancy  in 
November  or  December. 


der.  It  is  shown  in  a  variety  of  colors,  green  and 
pink  predominating.  There  are  several  uuderglaze 
flow  blue  prints  that  are  remarkably  well  executed, 
the  cutting  of  the  printing  plates  evincing  great  care 
and  minuteness  of  detail.  A  very  striking  decora- 
tion is  in  a  Persian  effect,  both  as  to  design  and 
coloring.  In  this  the  house  must  be  complimented 
on  getting  the  true  Persian  idea. 

a 

The  American  Art  Glass  Co.  have  their  fall  line 
ready,  and  it  is  by  far  the  best  they  have  ever  turned 
out.  They  still  adhere  to  their  policy  of  original 
designs,  and  to  accomplish  this  keep  a  corps  of 
designers  at  work  in  the  factory  under  the  personal 
observation  of  the  principals.  The  result  is  that 
they  get  what  they  want  in  a  practical  way.  It  is 
one  thing  to  make  a  pretty  design  on  paper,  and 
another  to  produce  it  in  a  merchantable  shape. 

H.  H.  Churchill  is  opening  new  lines  from  L. 
Bernardaud  &  Co.  in  French  china  that  are  sure 
to  capture  buyers.  They  are  very  "Frenchy,"  with 
all  the  "chic"  that  has  made  these  delicate  ornament- 
ations so  popular.  They  have  fifteen  open  stock 
patterns — the  choice  of  many  decorations  which  have 
proved  their  worth. 

The  Phoenix  Glass  Co.  have  a  line  of  lamps 
which  are  as  distinctive  as  anything  of  the  kind  thev 
have  ever  turned  out.  The  shapes  are  different  from 
the  ordinary  run,  and  the  color  effects  are  particularly 
pleasing.  The  soft  light  produced  by  their  white 
glass  is  remarkable.  We  say  "white,"  although  it  is 
not  exactly  an  opal,  nor  of  the  same  nature  as  the 
"  iced"  effects      It  is  in  a  class  by  itself. 


W.  S.  Pitcairn  has  the  majority  of  his  new 
samples  now  on  exhibition,  and  the  patterns  this  year 
are  in  advance  over  previous  efforts  in  every  direc- 
tion One  in  particular  is  a  narrow  band  with 
pointed  ornaments  reaching  down  to  the  shoulder  of 
the  plate,  with  a  gold  edge  and  gold  line  on  the  shoul- 


Robert  Slimmon  &  Co.  call  especial  attention  to 
the  great  care  used  in  their  decorations.  In  the  first 
place,  they  are  artistically  correct,  and  are  very 
carefully  put  on,  whether  hand  work  or  decals.  Above 
all,  they  are  so  thoroughly  fired  that  the  decoration 
becomes  an  integral  part  of  the  glaze,  thus  prevent- 
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ing  anything  like  lead  poisoning  which  might  come 
as  the  result  of  easy  firing;  for,  unless  the  mineral 
paints  used  in  ornamenting  pottery  are  thoroughly 
fused  with  the  glaze,  acids,  and  even  hot  meats, 
vegetables  and  gravies,  will  remove  a  minute  portion 
of  the  color.     Buyers  should  always  bear  this  in  mind- 

The  Novelty  Artificial  Flower  Co.  are  importers 
and  manufacturers  of  high-grade  naturally-prepared 
ferns,  palm  trees  and  wax  roses.  They  are  showing 
some  very  pretty  groupings,  and  are  offering  them  at 
popular  prices. 

J.  M.  Uniack  is  at  the  New  Grand  Hotel  with  the 
line  of  lamps  made  by  E.  M.  Uniack  Mfg.  Co.  and 
the  cut  glass  of  the  Hunt  Glass  Co.  He  will  be  here 
the  whole  of  this  week. 

a 

J.  P.  Gordon  is  showing  his  line  ot  samples  from 
the  Jones,  McDuffee  &  Stratton  Co.,  Boston,  at  the 
New  Grand  this  week.  So  far  he  has  had  very 
pleasant  experiences  with  the  local  and  visiting 
buyers. 

a 

W.  M.  Warrin,  who  represents  the  Union 
Stopper  Co  ,  says  that  while  the  name  is  a  misnomer, 
and  prospective  customers  are  apt  to  smile  when  it 
is  mentioned,  when  they  see  the  class  of  fine  pot 
glassware  the  concern  produces  the  smile  is  on  the 
salesman.  The  company  also  makes  a  special  feature 
of  private  mold  work,  especially  for  the  silver- 
deposit  trade. 

The  Turner  &  Seymour  Mfg.  Co  ,  Torrington, 
Conn.,  is  now  manufacturing  the  "Katomirror." 
All  communications  relating  to  this  excellent  toilet 
and  shaving  mirror  should  be  directed  to  the  firm  at 
Torrington,  Conn. 

i2 

W.  H.  Stockdale,  the  New  York  representative 
of  the  Roseville  Po'.tery,  opened  this  week  some  very 
pretty  things.  One  of  them  is  a  cream-co'ored  fern 
dish  in  different  sizes  showing  a  decal  decoration 
representing  the  holly — very  suitable  for  Chrisimas 
trade.       Another   is   a   large   jardiniere    in    Persian 


effects.  The  colors  are  particularly  good  and  bright 
and  the  design  admirably  executed.  He  is  aho  show- 
ing some  matt  green  jardinieres  that  are  the  best  of 
this  kind  of  ware  the  factory  has  ever  turned  out. 
The  new  things  are  certainly  up  to  date. 

As  usual,  the  Crown  Novelty  Co.  is  to  the  fort 
with  new  things  in  toilet  mirrors,  plateaux,  plateaua 
trays  and  shaving  mirrors.  It  is  when  talking  lamps, 
however,  that  S.  Sipser,  the  New  York  manager, 
swells  up  with  pride.  He  certainly  makes  an  ex- 
cellent showing.  The  portables  and  hanging  domes 
are  also  profuse  to  their  variety. 

A  hobo  is  playing  an  old  trick  in  the  streets  of 
the  District.  He  picks  up  a  pair  of  gold  (?)  spectacles 
at  the  heels  of  pedestrians,  and  then  taps  one  on  the 
shoulder,  asking  if  he  has  dropped  them.  With 
whine  he  says  that  he  is  lucky  in  finding  everything 
but  money,  and  offers  to  sell  the  glasses  for  a  dollar. 
If  he  can't  get  that  he  will  take  half  a  dollar,  or  ever 
twenty-five  cents.  Of  course  the  spectacles  are 
worthless. 

Geo.  F.  Bassett  &  Co.  opened  this  week  theii 
new  lines  for  the  fall  season.  They  consist  of  sia 
new  patterns  from  Burgess  &  Leigh,  two  from  James 
Kent,  twenty  on  Bassett  china  and  twelve  on  Freud 
china.  The  English  patterns  are  different  from  any- 
thing the  house  has  ever  shown,  while  those  on  the 
Bassett  China  are  distinctly-wrought  floral  and  geo- 
metric pattern?  in  the  tasteful  style  for  which  tbis 
house  is  noted.  The  French  china  designs  are  new, 
and  in  the  conventional  s'yle  of  the  day.  All  of  the 
lines  are  attractive  and  promise  to  be  good  sellers. 

Haviland  &  Abbot  made  a  display  in  their  window 
this  week  that  attracted  a  good  deal  of  attention — a 
pretty  French  china  dinner  set  with  a  border  pattern 
in  a  continuous  soft  green  color,  touched  above  and 
bilow  with  light  yellow  lines.  The  green  border 
relieved  by  intertwining  pink  forget-me  not  flowers 
and  leaves  of  natural  green  is  very  pleasing  to  the 
eye.  Attraction  is  aided  by  gold  edge  on  ail  pieces 
and  all  handles  half  matt. 


SANITARY    GLASS    KNIl'E,   BY    THF,    JACKSON    GLASS    WORKS,  JACKSON,    MICH. 
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Throughout     this    entire    district 

East  Liverpool      pottery   manufacturers    with    one 

and  vicinity        exception    report  a  good  business, 

and  in  this  case  the  manufacturer 
merely  saiJ:  "August  has  not  come  up  to  our  July 
sales."  "It  we  had  only  been  given  some  of  ihe 
business  we  are  now  receiving  last  spring,  when 
trale  was  slack,  we  would  have  made  a  record  in  our 
sales  department  this  year,"  said  another.  General 
lines  are  selling  well,  dinne rware  taking  the  lesd,  as 
a  matter   of  course,  with    specialties  holding    second 

place. 

•  * 

When  the  Shenango  China  Co  ,  New  Castle,  Pa., 
starts  operations  in  the  plant  of  New  Castle  China 
Co.,  whici  it  recently  a  quired,  it  will  have  a  total 
production  of  about  §400.000  annually.  The  com- 
pany plans  to  increase  its  lines  of  hotel  and  restaurant 
vitreous  china  lines.  Improvements  at  the  new  plant 
are  progressing,  and  it  is  expected  to  be  put  in  opera- 
tion January  1.  The  force  of  m  orkers  will  be  doubled 
by  the  company  when  it  is  operating  both  properties 

to  capacity. 

•  * 

Some  of  th*  potters  who  exhibited  their  lines  at 
Indianapolis  during  the  Independent  Fwe  and  Ten 
Cent  Stores  Owners'  convention  returned  home  with 
nice  orders,  both  for  immediate  and  future  ship- 
ments. 

•  * 

The  many  friends  throughout  the  country  of  Col. 
Will  Rhodes  will  be  pained  to  hear  of  the  death  of  his 
wife,  which  occurred  at  their  home  in  East  Liverpool 
on  August  21.  She  had  been  in  ill  health  for  a  num- 
ber of  years. 

•  * 

J.  A.  Wright,  for  several  years  with  the  Wells- 
ville  China  Co  ,  has  assumed  the  management  of  the 
decorating  department  of  the  Globe  Pottery  Co. 

•  • 

Ferdinand  Schmidt,  buyer  for  the  Regnier  & 
Shcup  Crockery  Co  ,  St.  Joseph  Mo.,  spent  several 
days  here  me  latter  part  of  last  week. 

•  * 

A  meeting  of  citizens  was  held  at  Scio,  O.,  last 
Saturday  evening  to  complete  final  arrangements  for 


the  locating  of  a  pottery  there.  Scio  is  on  the  main 
line  of  the  Pan  Handle  railroad  just  west  of  Steuben- 
ville.  Promoters  pushing  the  project  have  been 
spending  some  time  in  this  vicinity  of  late,  getting 
data  to  present  to  the  Scio  citizens. 

Manufacturers  he-eabouts  who  have  tried  out 
the  scheme  of  selling  dinnerwa-e  through  canvassers 
rom  house  to  house  have  found  that  it  does  not  pay, 
and  the  practice  has  been  given  up.  One  local  company' 
is  said  to  have  lost  between  $2  000  and  $3  000  because 
of  inability  to  collect  the  installment  payments. 

•  • 

George  Bux  on,  representing  the  Potters'  Co- 
Operative  Co  ,  has  returned  home  after  making  a 
trip  through  the  Central  States  territory,  where  he 
said  he  foand  business  in  fine  condition. 

•  * 

William  H.  Griggs,  general  manager  of  the 
Anchor  Pottery  Co.,  Trenton,  N.  J.,  is  spending  his 
vacation  among  old  friends  here.  He  was  at  one  time 
connected  with  the  Smith-Phillips  China  Co.  and  the 
Taylor,  Smith  &  Taylor  Pottery  Co. 

*  * 

Potters  throughout  the  district  have  been  up 
against  tbe  straw  proposition  during  the  past  fort- 
night, there  being  a  remarkable  scarcity.  Old  straw 
is  hard  to  get  at  $24  per  ton,  and  new  straw  is  late  com- 
ing in.  Manufacturers  have  been  borrowing  from  each 
other  to  tide  them  over  until  shipments  arrive.  The 
car  shortage  has  also  been  felt  here,  and  some  ship- 
ments have  been  delayed  on  that  account. 

*  • 

Pottery  and  glass  manufacturers  are  interested 
in  the  passage  at  Washington  a  few  days  ago  of  a 
bill  introduceo  by  Senator  Pomerene,  of  Canton,  O., 
which  provides  for  a  uniform  system  of  bills  of  lad- 
ing and  which  also  regulates  the  transfer  of  such 
bills. 

Pottery  workers  throughout  the  United  States 
are  now  voting  upon  a  proposition  to  hire  an  organ- 
izer, who  shall  receive  a  salary  of  $1,400  per  annum 
and  traveling  expenses  to  work  three  months  in   the 
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East   and   three    months    in    the    West    alternately 
during  the  year.     The  vote  is  to  be  cast  on  or  before 

September  15. 

#  # 

E.  H.  Real,  of  Columbus,  O.,  State  representa- 
tive for  the  Taylor,  Smith  &  Taylor  Pottery  Co., 
spent  a  few  days  at  the  home  office    during  the    past 

week. 

•  * 

Paul  Gilbert  has  become  affiliated  with  the 
Saxon  China  Co.,   Sebring,  O.,  as  a  salesman. 


3* 


M.    B.   Mishler,    a    well-known    Ohio 

Atwater,  O.     stoneware  manufacturer,   has    leased 

the  plant  of  the    Atwater   Stoneware 

Co.,  which  has  been   inactive,    and   will   place   it   in 

operation  within  the  coming  month.     Atwater   is   on 

the  road  from  East  Liverpool  to  Cleveland. 


The  Paden   City   Pottery  Co. 
Paden  City,  W.  Va.     is     planning    to   increase    its 
kiln  capacity.     The  company 
now   operates  two  kilns,  and  may  increase  the  num- 
ber to  four. 

X 

The   Bohemian   Art   Pottery   Co.    at 
DuBois,  Pa.     this  place  is  planning  the  erection  of 
a  new    kiln    house.     It  will  be  a  two- 
story  brick  structure  42  x  120  feet. 


covering  an  extensive  itinerary    through    New    Eng- 
land on  his  vacation,  via  the  gasoline  route. 


AT     BOSTON. 


Harry  B.  Muirheid  was  here  last  week  with  the 
latest  styles  from  Maddock  &  Miller,  New  York. 

Guy  Hawthorne,  buyer  for  the  Jordan,  Marsh 
Co.,  returned  last  week  from  a  buying  visit  to  the 
metropolis. 

Buyers  have  not  begun  to  come  in  from  out-of 
town  as  much  as  might  be  desired,  but  the  general 
belief  is  that  they  cannot  put  off  buying  much  longer, 
as  their  stocks  are  very  low,  and  must  be  replenished 
if  they  expect  to  sell  anything. 


SAN    FRANCISCO    AND  THE     COAST. 


rPHE  Parisian    Novelty   Co.  is  now    carried   on    by 
A       Nathan  Delaman  at  1 .6  Bedford  street. 


PLANS  are  being  made  by  several  crockery  and 
glass  houses  and  department  store  managers  for 
special  exhibitions  on  September  5,  6  and  7,  when 
the  fall  fashion  show  will  be  held  here.  The  stores 
are  making  big  preparations  for  the  event  this  season 
and  other  interests  are  joining  with  them  to  make  the 
affair  a  great  success.  The  Southern  Pacific  railroad 
has  offered  a  one  and  one  third  fare  to  visitors,  and 
the  hotels  and  restaurant  have  agreed  to  decorate 
especially  for  the  occasion  and  participate  in  what- 
ever way  they  can.  A  special  campaign  of  advertis- 
ing is  being  carried  out,  and  it  is  thought  that  a  large 
number  of  visitors  will  be  attracted  to  the  shopping 
centre  of  the  city. 

At  Himmelstern  Bros,  it  is  reported  that  a  new 
"crockery  man"  has  been  born,  as  Julius  Himmelstern 
is  the  proud  father  of  an  eight-pound  bouncing  boy. 
This  is  his  second  son. 


Barney  Finkeloff  is  the  manager  of  the  New 
England  Furniture  Co.,  583  Main  street,  Spring- 
field. 


The  American  Glassware  and  Supply  Co.  is  now 
carried  on  by  Maurice  Kaplan  and  Saul  Brightman 
at  53  and  55  Portland  street. 


Edwin  J.  Tucker,  with  Chase  &  Francis,  is  cover- 
ing the  Pine  Tree  State  this  week.  Mr.  Chase,  of 
this  firm,  has  returned  from  a  recuperative  expedition 
through  the  White  Mountains,  via  motor  car. 

The  Noble  &  Cooley  Co.,  Granville,  Me.,  have 
incorporated  for  $^5,000  to  manufacture  and  deal  in 
toys,  drums  and  wooden  articles. 


Frank  H.  Dunmore,  buyer  of  glassware  and 
china  for  The  Shepard  Co.,  Providence,  and  incident- 
all      one    of   the    most    popular   among   the  trade    is 


Albert  Jasmen,  of  Meyer  &  Frank,  Portland, 
Ore.,  was  a  recent  visitor  to  the  trade  here. 

•  • 

Ben  Schloss.  of  the  Schloss  Crockery  Co,,  is  home 
after  an  extended  trip  in  the  East. 

•  • 

F.  M.  Dunn,  local  representative  for  the  United 
States  Glass  Co.,  is  expected  home  next  week  from 
his  northern  trip. 

At  the  Nathan-Dohrman  store  a  new  line  of 
white  china  for  decorating  is  being  featured  with 
very  good  success. 

R.  B.  Hale,  of  Hale  Bros.,  has  returned  to  San 
Francisco  after  spending  some  time  in  foreign  coun- 
tries as  a  member  of  a  commission  of  the  Panama- 
Pacific  International  Exposition.  The  new  Hale 
building  is  progressing  nicely.  The  contract  for  the 
fixtures  for  the  first  floor  has  been  let,  and  the  work 
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of  installing  them  will  begin  as  soon  as  the  plaster  is 
dry.  ,     , 

E.    W.    Gillette    and    Theodore    Dittell,    of    Los 

Angeles,  representing  a  newly  organized    chinaware 

company,  recently  paid  a  visit  to  Anaheim    to  confer 

with  members  of  the  Board  of  Trade  with  a    view   of 

securing  subscriptions  to  the  enterprise  in    sufficient 

amount  to  justify  them  in  locating  in  that  town.     The 

plant  is  to  cost  $150,000. 

#      • 

H.  Cronemeyer   is   now   ready  for   fall  business 
with  his  Bawo  &  Dotter  lines,     He  has   arranged  for 


A.  A.  Otte,  representing  the  Pittsburgh  Lamp, 
Brass  and  Glass  Co.,  is  home  from  a  very  successful 
trip  and  will  be  at  headquarters  for  some  time,  ex- 
cept for  short  runs  of  a  couple  of  days  out  into  the 
country.     He  reports  a  nice    sale   on    the   company's 

new  portables. 

»     * 

At  the  sample  rooms  of  the  Anglo-American 
Importing  Co.  it  is  reported  that  things  are  looking 
better.  The  traveling  men  are  all  out  on  the  road, 
as  well  as  Mr.  Block,  president  of  the  firm,  who 
makes  trips  regularly  to  the  southern  part  of  the 
State, 


SHOWING     LAMPS     IN     THEIR     NATURAL    SURROUNDINGS. 
One  of  E.  B.  Dickinson's  salesrooms  in  the  Fifth  Avenue  Building. 


exhibits  at  the  Hotel  Oregon,  Portland,  Ore.,  and 
the  Ranier  Grand  Hotel,  Seattle,  Wash.,  during 
>iptember,  which  will  be  supervised  by  J.  Breuner, 
who  is  just  back  from  his  vacation.  The  following 
month  Mr.  Cronemeyer  will  show  the  lines  in  San 
Diego  and  Los  Angeles,  while  the  sample  rooms  here 
will  be  open  to  buyers  the  entire  season 

B  F.  Heastand,  Coast  manager  for  the  Fostoria 
Glass  Co  ,  is  back  from  a  short  vacation  in  the  moun- 
tains and  is  feeling  some  better,  although  he  is  still  not 
able  to  go  on  the  road. 


A     riODEL     CATALOGUE. 


THE  Roessler  &  Hasslacher  Chemical  Co  have 
just  issued  a  catalogue  that  is  a  model  for  con- 
venience. It  is  indexed  like  a  ledger,  and  all  that 
one  has  to  do  is  to  put  his  thumb  on  the  kind  of  goods 
needed,  and  the  book  opens  at  the  proper  place.  We 
have  never  seen  the  idea  used  in  this  way  before, 
and  we  compliment  the  company  on  the  astuteness 
leading  to  its  employment.  The  bcok  is  very  hand- 
somely gotten  up,  and  has  a  ruled  page  for  memoranda 
opposite  each  class  of  goods.  Every  pof.er  will  keep 
it  where  be  can  use  it  frequently. 
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AT    CHICAGO. 


CHICAGO  crockery  and  cut  glar.s  men  are  firm  in 
the  belief  that  this  season  will  be  one  of  the  best 
in  history.  Crdps  are  the  best  in  years.  With  the 
high  price  of  grain  the  farmer  shculd  have  much 
money,  aad  it  is  an  old  s  ory  that  when  the  fanner  is 
prosperous  money  is  easy  from  oDe  end  of  the  country 
to  the  other  Traveling  men  now  on  the  road  are 
sending  in  large  orders.  Merchants  have  not  been 
buving  very  heavily  during  the  past  few  years,  and 
now  that  money  looks  plentiful  they  are  stocking  up 
in  anticipation  of  a  heavy  run  of  trade. 


Business  in  cut  glass  lines  was  probably  ten  per 
cent  better  during  the  summer  of  1912  than  in  the 
correspending  period  in  911.  The  only  drawback 
has  been  the  extremely  slow  collections;  but  this  it  is 
believed  will  be  eliminated  as  soon  as  crops  are 
marketed,  as  no  doubt  the  average  country  mei  chant 
has  been  carrying  his  farmer  customers  until  the  grain 
has  been  sold. 

The  demand  for  china  and  glassware  has  in- 
creased materially  during  the  past  iev  weeks. 


Toys  and  novelties  still  continue  to   sell    heavily. 
CnrUtmas  tales  this  year  are  away  ahead  of  last. 


G    F    Broders,    of    Hartby,  Iowa,  spent    several 
days  in  Chicigo  last  week. 


Among  out  of-town  merchants  here  last  week 
were  A.  L.  Drreben,  Leesville,  La  ;  C.  S.  Haines, 
Selatha,  Kan  ;  H.  Hexter,  L*con,  111.;  H.  H.  Lay, 
Kewanee,  111  ;  W.  H.  Bauer,  Marergo,  la.  ;  A.  S. 
Kemler,  Plattsville,  Wis.;  R.  F.  Short,  Graham, 
Tex.  

C.  B  Price,  of  Wyoming,  Iowa,  placed  a  number 
of  orders  with  Chicago  crockery  men  a  few  days  ago. 


W.  H.  Ca-ew,  Streator,  111.,  called  on  a  number 
of  cut  glass  jobbers  last  week  . 


The  stock  of  the  II  Lesch  Jewelry  Co  ,  which 
failed  recently,  was  sold  at  auction  to  B.  Roth  for 
$4,000.  The  liabilities  amounted  to  over  $35, 000,  and 
a  number  of  cut  glass  houses  were  caught. 


David  F.  Shogren,  with  Moore  &  Evans,  has  re- 
signed his  position  and  gone  into  business  for  him- 
self. 

A.  F.  Brockman,  buyer  of  housefurnishings  for 
The  Fair,  this  city,  has  an  enviable  reputation  as  a 
buyer  in  all  the  large  markets  of  the  woild.  "I 
always    make  it    a  point  to   look    at    all    merchandise 

•:d  me  by  the  vaHous  salesmen, "  says  Mr. 
Brockman.  "During  certain  seasons  an  average  of 
thirty  five  or  forty  salesmen  call  upon  me  every   day. 


and  the  purchases  for  our  housefurnishing  department 
aggregate   nearly   $1,000,000    a   year.       Hard    work 
ambition,  and    sticking  to  one  job    after   finding   the 
work  I  liked  best,   have  been  the  stepping    stones   to 
whatever  success  I  have  acheived  as  a  buyer." 


CUSTOflS  APPRAISERS  TO  BE  INVESTIGATED. 


PRESIDENT  TAFT  last  week  appointed  a  com- 
mitree  of  Government  officials  to  investigate  the 
Board  of  United  St  ites  General  Appraisers  and  ascer- 
tain if  there  has  been  "neglect  of  duty,  malfeasance  in 
office  or  inefficiency,"  on  the  part  of  any  of  the  beard  s 
members. 

President  Taft  named  as  the  investigation 
committee  Chandler  P.  Anderson,  Counselor  for  the 
Stale  Department ;  William  Loeb.  Jr..  Collector  of 
Customs  at  New  York,  and  Winfred  T.  Denison, 
Assistant  Attorney  General  of  the  United  States 
Mr.  Denison  prosecuted  the  sugar  fraud  cases. 

The  Treasu-y  Depa-tment  announced  that  the 
scope  of  the  inquiry  woali  be  broad  enough  to  include 
all  the  activities  of  tne  board,  both  at  New  York  and 
at  ports  throughout  the  country  where  its  members 
hear  customs  appeals. 

The  investigation  will  be  part  of  the  general 
p'an  of  the  Treasury  Department  to  rehabilitate  the 
Customs  Service  as  a  whole,  and,  according  10  an 
official  statement,  "is  the  result  of  complaints  that 
the  work  of  the  board  does  not  give  satisfactory 
results  as  a  portion  of  the  governmental  mechanism 
of  collecting  revenues  from  customs." 

The  Board  of  United  States  General  Appraisers 
is  composed  of  H.  M  Somervile,  president,  Wm. 
B.  Howell,  L.  F.  Fischer,  B.  S.  Watte,  F.  G.  Hay,  C. 
P.  McCelland,  R.  H.  Chamberlain,  and  S.  B. 
Cooper.      Each  receives  a  salary  of  $9,000. 

The  committee  will  be  instructed  to  recommend 
any  desirable  changes  it  may  find  in  the  personnel 
as  well  as  in  the  methods  of  the  board. 


NEW    DESIGN   BY   THE    l'HOEN'IX   GXASS   CO. 
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THERE    ARE    OTHERS. 


THE  crockery  men  are  not  the  only  ones  who  have 
trouble  with  department  stores.  Read  the  fol- 
lowing from  the  Journal  of  Commerce  and  see  if  it 
does  not  cover  the  case  in  our  trades: 

The  policy  of   the    "merchandising   man"  in    re- 
stricting:  the   buyer  to   purchases   for  immediate    re- 


five  separate  orders  for  the  same    staple  material  in 
one  day  from  a  single  house. 

1  The  result  is  that  the  manufacturer  is  obliged 
to  carry  large  stocks.  Not  knowing  what  the  buyer 
will  want  to-morrow,  he  carries  a  wide  assortment  of 
merchandise  that  in  comparison  with  other  years  ap- 
pears stupendous  in  volume.  And,  in  addition,  the 
buyer  holds   him  by  the   throat     The  conbequence  is 


THE^.  DOMINATION     OF     THE     "FIVE     AND     TEN." 
A   PICTORIAL  ALLEGORY  OF  THE  TRADE  SITUATION. 

This  is  the  downtown  crockery  and  glass  district.     The  low-lying  buildings  in  the  foreground  house  the  regular 

goods.     The  Woolworth  edifice  tells  its  own  story. 


quirements  came  in  yesterday  for  a  round  denuncia- 
tion at  the  hands  of  one  of  the  most  important  silk 
manufacturers  in  this  country. 

''Time  was,"  he  said,  "when  a  silk  buyer  was 
allowed  to  use  his  instincts  and  his  judgment  in  con- 
tracting for  immediate,  nearby  and  future  deliveries. 
At  present  the  policy  of  the  merchandising  man,  who 
is  the  tyrant  of  the  shop,  has  reduced  the  average 
buyer  to  a  mechanical  tool.  He  is  ordered  to  spend 
only  so  much  and  so  much.  He  buys  from  day  to 
day,  piece  by  piece.     Why,  we    have  had  as  many  as 


that  merchandise  of  quality  even  is   being  offered  at 
cost  or  below  cost." 

This  manufacturer  had  some  other  very  interest- 
ing comments  to  make.  "The  silk  trade,"  he  said, 
is  like  a  goat  tied  to  a  tree.  It  has  made  every  lap 
arounrl  the  tree  except  one.  Now  it  doesn't  know 
whether  to  wind  or  unwind.  The  happy  manufact- 
urer is  one  who  owes  a  million.  He  can  afford  to  let 
his  friends  worry,  and  they  will  worry  for  him  and 
carry  him  along  carefully,  because  they  prefer  a  live 
to  a  dead  asset." 
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IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
August  27.  1912. 

ANTWERP 

83  packages  cbinaware Strobel&  Wilken  Co 

87        "         gla  sware " 

161        "         toys  " 

BRBMBN 

2  packages  glassware L  Straus  &  Sons 

1        ..  *•  Knautb,  Nachod  &  Kuhne 

••  Miscellaneous  Orders 

earthenware LD  Bloch  &  Co 

china  ware Strobel  &  Wilken  Co 

toys  " 

HAMBURG 

packages  glassware     Fensterer  ft  P  uhe 

<i  "  Frank  &  Co 

..  •«  L  Straus  ft  J>on  e 

••  ••  Lazarus  &  Rosenfeld 

W  R  Noe  &  Sons 

O  O  Friedlander 

FEuler&Co 

••  ••  Fondeville  &  Van  Iderstine 

it  '  Brov  n  Bros 

..  ■•  Geo  Borgteldt  ft  Co 

Sfobel  &  Wilken  Co 

•  •  ••  Miscellaneous  Orders 

"  earthenware Bawo  &  Dottei 

LDBloch&Co 

FBing&Co 

ii  ••  Koscherak  Bros 

O  Goe  z 

E  R  Thieler 

«•  "  Graham  &  Zengei 

««  ••  Geo  Borgteldt  <£  Co 

"  Hi rman  C  Kuy  per 

<•  «• J   Palme 

•  •  ••  Misce"*>ne«->v":  f  >rders 

"         chiniware \V  H  Plummet 

"  "  Bawo  &  Dotter 

••  Strohel  ft  Wilketi  Co 

•i  ••  Miscellaneous  Ordei  s 

toys B  Illfelder  &  Co 

GW  Tracers 

C  B  Rouss 

"  "         Samstag  &  Hilder  Bros 

"  "         Bawo  &  Dotter 

Strobel  &  Wilken  Co 

"  "        ....     Miscellaneous  Orders 

FITJMB 
24  pad  ages  toys Strobel  &  Wilken  Co 


30 
1 

60 
214 

73 

18 

24 

47 

184 

188 

96 

45 

80 

111 

16 

671 

H8 

8i 

13 

18 

81 

15 

2 

8>3 

51 

3 

3b5 

2 

5 

103 

6 

1&9 

7 

17 

7 

82 

222 

623 


HAVRE 


818  packages  chinaware. 
12 


65 

;' 

11 

i        *i 

23 

«! 

152 

" 

16 

1                                    <• 

13 

1  < 

9 

" 

7 

" 

41 

" 

8 

glassware 

61 

•• 

Haviland&  Co 

Bawo  &  Dotter 

H  R  Churchill 

JJ  Hioes 

L  Straus  &  Sons 

...Herman  C  Kupper 

AG  Moment 

J  H  Venon 

Justin  T naraud 

II  Creange 

.Miscellaneous  Orders 
. .  Stewart  &  Ciocker 
.  Miscellaneous  Orders 


LIMOaSf 

298  packages  chinaware Theodore  Haviland  ft  Co 

LIVERPOOL 

5  packages  earthenware The  Rowland  ft  Mar»ellue  C* 

7  "  "  Meakio  &  Ridzway 

i0  "  "  H  C  bdnrnton 

26  "  »  BB.  ote 

13  "  *'  Bawo  ft  Doner 

30  "  Gef  r»e  Hamilton 

46  "  L  Straus  ft  Son* 

2        "  "  Fondeville  ft  Van  Iderstine 

2  "  R  Slimmon  &  Co 

!    4  "  Strobel  ft  Wilken  Co 

34  "  Miscellaneous  Orders 

9  "         gkssware  Lazarus  ft  Rosenfeld 

4  "  "  Geo  Borgf  eidt  ft  Cc 

22  "  Miscellaneous  Orders 

3  "  toys Strobel  ft  Wilken  Co 

LONDON 

9  packages  toys FAO  Schwartz 

2         '  "        Samstag  ft  Hilder  Bros 

13        "  "         Strobel  ft  Wilken  Co 

24        "  Miscellaneous  Orde  s 

ROTTERDAM 
7  packages  earthenware Miscellane<  us  Orders 

31  Lazarus  &  Rose  af eld 

11  "  L  D  Bloch  a   Co 

18         "         glassware Graham  ft  Zenger 

143        "         toys B  LKtlder  ft  Co 

164        "  "         Miscellaneous  Orders 

8OCTHAMPT0N 

50  packages  chinaware Wm  Guerin  ft  Co 

18 
45 
16 

12 

9 

10 

7 


GLASGOW 


HCre»-ge 

A  G  Mjnieit 

i Bawo  &  Dotiei 

Vogt  oc  Dose 

C  L  Dwenger 

L  D  Blocn  &  Co 

Miscellaneous  Draws 


83  packages  glassware HA  Rogers  &  Co 


IMPORTS    AT    PORT    OF     BOSTOIV 

LIVERPOOL 

62  packages  earthenware Jones,  McDuffee  &  <tratton  Co 

25        "  Miscella  eons  Order* 

HAMBURG 

43  packages  earthenware Jones,  McDuffee  ft  Stratton  Co 

55        "  American  Express  Co 

48  "  "  RF  Downing  ft  Co 

7        *'  "  RHSiearnsCo 

4         "  Jordan  Marsh  Co 

7  "  "  Patterson    Wylde  ft  Co 

2         "  "  E  A  Runneils  &  Co 

70  "  "  FWv\oolworth 

1  "  "  Houghton  &  Dutton 

8  "  "  FBehrtndftCo 

49  "  "  Geo  riorgteidi  ft  Co 

1  "  "  Richard  Briggs  Co 

4  «'  *'  LWolf&Co 

113        "  Miscellaneous  Oraere 

ANTWERP 

88  packages  earthenware Jones,  McDuffee  *  Stratton  Co 

22        "  "  FW  Woolworth 

1        "  '"  R  F  Downing  ft  Co 

64  "  "  LWolfftCo 

16        "  Miscellaneous  Orders 

ROTTERDAM 

120  packages  earthenware First  National  Bank 

19        "  "  Hough.on  &  Dctton 

65  "  "  Geo  Borgf  eldt  &  Co 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  vet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


HARDLY  a  mail  deliver}'  is  made  to  our  office  that 
does  not  bear  an  inquiry  for  one  or  more  lines 
listed  under  this  heading.  Orders  have  been  received 
for  large  quantities  and  small  lines,  high-priced 
articles,  as  well  as  cheap  ones.  Complete  lines  of 
lamps  have  been  cleaned  up;  cut  glass  orders  for  250 
and  300  pieces  at  a  time  have  been  sent  in.  One 
advertiser  cleared  out  2,500  plateaux  in  a  short 
time;  another  sold  250  barrels  of  tumblers.  Many 
packages  of  dinnerware,  imported  and  domestic,  have 
been  sold.     And  so  we  might  go  on  for  columns. 

Besides,  there  are  other  advantages.  In  nine 
cases  out  of  ten  every  sale  made  through  this  depart- 
ment is  to  a  customer  that  the  advertiser  has  not 
sold  before.  Hence  a  new  account  is  opened  and 
another  possible  purchaser  secured  for  his  regular 
goods.  A  friend  has  been  made  of  a  buyer  who  got 
just  what  he  wanted  to  help  his  department,  and  this 
buyer  will  naturally  have  him  in  mind  when  wanting 
staple  lines. 

During  the  time  the  Merchandising  Department 
has  been  in  operation  we  have  received  hundreds  of 
letters  endorsing  the  scheme  and  thousands  of  in- 
quiries regarding  the  offers.  Dozens  of  firms  have 
been  enabled  through  its  medium  to  rid  themselves 
of  goods  they  were  otherwise  unable  to   sell. 

Don't  hesitate  to  avail  yourselves  of  its  service. 
Whether  a  buyer,  agent  or  manufacturer,  it  is  at 
your  command. 

Visiting  buyers  while  in  town  are  cordially 
invited  to  step  into  the  Crockery  and  Glass  Journal 
office  and  receive  particulars  about  the  gcods  men- 
tioned below. 

ON     SALE. 

A  121 — 200  plateaux,  10  in.,  at  30  cents  each:  150 
plateaux,  12  in.,  at  4ocents;  150  plateaux,  14  in.,  at 
55  cents.  Nickel-plated  frames,  beveled  glass. 
Fine  for  a  special  sale. 

A  129 — Japanese  berry  set=,  consisting  of  an  8-inch 
bowl  and  six  4^  in~h  plates.  S'x  different  floral 
designs,  two  dcz.  sets  in  a  case,  four  each  of 
six  different  styles.  65c  per  set,  or  $15.60  per 
case.  Ten  cases  only  to  close  out.  Regular 
price,  85c  set. 


A  122 — Heavy  cut  glass  tumblers  with  whirling  star 
and  mitre  cutting  at  $2.75  doz.  and  another  de- 
sign of  whirling  star,  ch^anthemum  and  mitre 
cutting  at  $2  90  doz.  All  guaranteed  first  quality 
lead  blanks  and  the  best  workmanship. 

A  123 — The  best  bargain  ever  offered  in  the  trade  for 
$2  is  a  year's  subscription  to  the  Crockery  and 
Glass  Journal.  The  publishers  will  also  accept 
trial  subscriptions  for  six  month  at  $1.  Send  us 
your  address. 

A  124 — 36  barrels  lime  glass  tumblers,  attractive  sand 
blast  decoration,  at  25  cents  doz  ;  regular  price 
28  cents.  As  the  receiver  in  bankruptcy'  selling 
this  line  has  only  this  quantity  to  offer,  quick 
action  is  recommended. 

A  125 — 34  barrels  plain  tumblers,  all  that  remain  on 
hand,  at  20  cents  a  doz.  If  you  want  them  write 
at  once. 

A  126 —  200  plateaux,  10  in.,  42c; 

150  12  in.,  55c; 

150         "  14  in.,  75c. 

Silver-plated;  high  fancy  feet.  Good  to  help 
round  out  a  sale  of  fern  dishes  or  water  sets.  Ex- 
cellent value. 

A  127 — Artificial  fern  fillers,  6%  in.,  at  $27  per  gross 
is  the  cheapest  we  have  ever  seen  this  class  of 
goods  offered.  Yet  one  of  our  subscribers  will 
execute  orders  at  this  price.  They  are  well  filled, 
specially  made  with  four  large  leaves.  This 
offer  is  made  during  the  holding  of  the  House- 
furnishing  Show,  while  buyers  are  in  town. 

A  128 — Cut  glass  manufacturer  offers  ico8-in  bowls, 
richly  and  elaborately  cut,  at  $2.10  each.  The«>e 
bowls  are  wor'.h  in  regular  way  $2.75. 

A  130 — 4  barrels  Colonial  candlesticks,  7  inch,  presse 
glass,  seconds,  52c  doz. ;  5  barrels  orange   bowls, 
11  inch,  pressed  glass,  seconds,  $1.30  doz. 

A  131 — 13  barrels  pint  blown  jugs,  seconds,  $1  50  doz. 
5   barrels    quart   blown    tankard    jugs,  seconds, 
$1.20  doz. 

A  132 —  20  barrels  9  inch  floral  nappies,  pressed  glass, 
seconds,  97^0  doz.;  10  barrels  7-inch  nappies, 
pressed  glass,  seconds,  55XC  doz. 

A  133 — 3  barrels  4  inch  Colonialnappies,  pressed  glass, 
unfinished,  11c  doz. 

The  above  four  numbers  are  just  what  many 
of  our  subscribers  have  been  asking  for.  Now  is  the 
time  to  get  busy. 

A  13  — A  reliable  firm  offers  the  following — the 
whole  or  none : 

20  8-in.  bowls,  carnation  design,  at  $4  95  doz. 
16  8  in.  nappies,  "  at     4  50     " 

18  7  in.         "  "  at    4  00     " 

6  6  in.         "  "  at    3  50    " 

i85in.         ".  "  at    3.00     " 

16  4^-in.     •'  "  at    2  75     " 

2  doz.  2-pint  jugs,  cut  bottom  star,  aster  design, 
$7  doz. 

Light  cutting  on  blown  ware.  Terms,  f.o.b. 
factory;  regular  charge  for  package. 
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A  1x7 — Buyers  looking  for  really  artistic  stone- 
engraved  glass  vases  at  sacrifice  prices  will  find 
them  listed  below.  The  manufacturers  bear  the 
highest  possible  reputation  for  making  glassware 
of  superior  quality.  150  stone-engraved  lead 
glass  vases — 10,  12,  14  inch.  Regular  prices  $3, 
$4  and  $5  each,  but  as  they  are  discontinuing  the 
pattern  will  let  them  goat  $1.50,  $2  and  $2.50. 
Quantities  to  suit  purchasers;  f.o.b.  New  York; 
usual  charge  for  packages.  Samples  can  be  seen 
in  New  York. 

A  115 — A  china  importing  house  wishes  to  close  out  a 
dinner  pattern  on  account  of  discontinuing  the 
jobbing  end  of  its  business.  The  pattern  is  on 
Ridgway's  English  porcelain,  in  green,  with  a 
gold  edge,  and  cost  $7  50  to  import.  About 
six  crates  in  stock.  Will  close  out  entire  lot, 
a  good  assortment,  at  $6.  Matchings  can  be 
imported  direct  at  $7.50.  Sample  and  list  of 
present  stock  will  be  sent  on  request. 

A  118 — Here's  a  snap  for  someone:  Regular  lead 
blown  tumblers,  made  by  a  firm  of  the  highest  re- 
putation. 

23  bbls    12  oz    taper,    at   35c. 
18     "      17    "        "  50c. 

4 

5 

7 
23 


12   "  Fatima  35c. 

17  "  straight  50c 

18  "        "  50c 

19  "        "  60c. 


24  20  70c. 

3      "    T/4   '*    concave,       25c 
8     "        8   "         "  25c. 

Bbls  50  cents;  f.o.b.  New  York.  Anyone  who 
secures  these  or  any  portion  of  them  (for  they  may 
be  bought  in  quantities  to  suit)  will  make  money. 

A109 — An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz. ,  wkh  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  106  —  15  cases  of  Austrian  china.  Plates,  4^, 
5,  6%  and  7^  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  113 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  $3  a  doz.  Two  and  a  half  doz.  to  a 
bbl. ;  f.o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  enameled  de- 
coration, 30  cents  a  doz.  Usual  charge  for  bbl. 
Good  value;  worth  investigating. 

* 

MERCHANDISE    WANTED. 

63 — Wanted,  all  kinds  of  bottles  in  large   quanti- 
ties for  spot  cash. 


62 — Two-  or  three-light  electric  lamps,  wired, 
21  to  27  inches.  Brass  or  verde  finish, 
round  or  square  base,  complete  with  top  for 
art  glass  shades.  Can  use  quantity  if  price 
is  ri^ht. 

63 — A  firm  is  in  the  market  for  cut  glass  seconds 
and  common  seconds  tableware.  Send  par- 
ticulars. 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

55 — Wanted  a  line  of  cut  glass  seconds. 


PICKUP'S     BODY     FOUND     IN     WO0D5. 


AFTER  two  weeks  of  daily  search  the  body  of  Fred 
W.  Pickup  was  found  August  17  in  the  woods  at 
Ballston  Spa.,  N.  Y  ,  about  a  mile  south  of  where  he 
entered  in  his  flight  from  Dr.  Cornthwaite.  He  bad 
hung  himself  with  his  belt  strap  to  an  alder  sapling, 
dropping  on  his  knees  and  throwing  the  weight  of  his 
body  on  the  strap  in  order  that  he  might  slowly 
strangle  to  death. 

Fred  W.  Pickup  was  forty-two  years  of  age. 
He  was  formerly  a  buyer  for  the  H.  H.  Sturtevant 
department  store  at  Zanesville,  O.,  but  owing  to  ill 
health  had  not  worked  in  some  months,  suffering 
from  nervous  prostration.  It  will  be  remembered  that 
three  weeks  ego  he  was  out  riding  with  Dr.  Corn- 
thwaite and  disappeared  in  the  woods  west  of  the 
village  under  circumstances  that  led  his  family  to  fear 
he  would  commit  suicide.  During  that  afternoon 
and  night  a  continuous  search  was  kept  up,  and  since 
then  hundreds  of  persons  have  been  in  the  woods 
looking  for  him. 


BUSINESS    BRIEFS. 


A  new  crockery,  willow  ware  and  fancy  china 
store  is  being  opened  at  Pottsville,  Pa,,  by  Raubfogel, 
who  also  conducts  a  similar  store  in  Pottstown. 


Incorporation  papers  for  the  W.  R.  Jones  Co., 
which  purposes  to  deal  in  glassware  with  a  capital 
stock  of  100,000,  were  filed  recently  at  Columbus,  O. 


William  R.  Dougherty  is  taking  estimates  on 
plans  for  a  three  story  department  store,  80  feet  by 
240  feet,  to  be  built  at  Easton,  Pa  ,  for  Bush  &  Bull. 


According  to  U.  S.  consular  reports  of  recent 
date,  the  pottery  products  of  the  Province  of  Quebec, 
Canada,  in  1910  were  $  97  526.  In  1911  they  fell  to 
$100  000. 

During  the  recent  national  gathering  of  Elks  at 
Portland,  Ore.,  the  firm  of  M.  Sellers  &  Co.,  of  that 
city,  were  awarded  the  first  prize  offered  lor  the 
prettiest  dscorated  building  maintained  during  the 
convention. 
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Although  four  months  distant,  pot- 
Pittsburgh  and  tery  and  glass  manufacturers  are 
Vicinity  not  waiting  until  the  last  moment 

to  secure  quarters  at  the  Ft.  Pitt 
Hotel  for  the  1913  exposition.  At  this  writing  twenty- 
six  reservations  have  been  made,  and  applications  are 
on  file  from  at  least  that  many  more.  Room  numbers 
have  not  been  assigned,  for  the  reason  that  the  new 
addition  to  the  "Pitt"  has  not  been  completed.  That 
the  exposition  this  year  will  eclipse  all  former  shows 
is  now  being  admitted.  Here  is  the  list  of  reservations 
to  date:  George  H.  Bowman  Co.,  D.  C.  Jenkins  Glass 
Co  ,  Bryce  Bios.  Co.,  Co-operative  Flint  Glass  Co., 
Levien  Cut  Glass  Co  ,  John  B.  Higbee  Glass  Co., 
Cook  Pottery  Co.,  Taylor,  Smith  &  Taylor  Co., 
Rochester  Cut  Glass  Co.,  Buffalo  Pottery,  Quaker 
City  Glass  Co.,  Brush-McCoy  Pottery  Co.,  Indiana 
Glass  Co..  Economy  Tumbler  Co  ,  Cambridge  Glass 
Co.,  Jones  McDuffee  &  Stratton  Co.,  H.  E.  North- 
wood  Co  ,  E.  M.  Uniack  Mfg.  Co.,  United  Cut  Glass 
Co.,  McKee  Glass  Co  ,  Phoenix  Glass  Co,,  West  End 
Pottery  Co.,  S.  Herbert  Cut  Glass  Co.,  Rochester 
Tumbler  Co.,  Meriden  Glass  Co. 


William  H.  Deidrick,  president  of  the  Deidrick 
Glass  Co  ,  Rochester,  Pa.,  stopped  here  last  Friday 
on  his  way  home  from  an  Eastern  business  trip.  He 
is  making  a  specialty  of  gold  deaorated  blown  ware, 
and  says  the  plant  is  working  to  capacity. 


Fill-in  orders  for  soda  fountain  glassware  were 
reported  good  by  Pittsburgh  jobbers  and  glass  manu- 
facturers during  the  past  week.  However,  only 
absolute  needs  in  these  lines  are  being  purchased. 


B.  F.  Pritchard,  who  is  making  an  extended  trip 
in  the  interest  of  the  new  Allen  Cut  Glass  Co., 
of  Johnstown,  Pa.,  opened  at  the  National  Hotel, 
Washington,  last  Monday,  after  showing  in  Balti- 
more. 


Frank  Bannister,  the  former  svell-known  glass 
salesman,  when  in  the  district  a  few  days  ago,  re- 
turning from  Fostoria,  said  that  he  had  lost  all  track 


of  glass  since  he  left  the  trade  and  branched  out  as  a 
promoter.  During  the  last  few  months  he  has 
succeeded  in  locating  several  factories,  one  of  which 
was  in  Oklahoma. 

Thomas  F.  Stevenson,  who  has  been  connected 
with  the  United  States  Glass  Co.  since  its  formation, 
has  retired  from  the  position  of  purchasing  agent, 
and  plans  to  spend  a  year  traveling.  He  is  now  on 
the  Pacific  Coast,  and  upon  his  return  from  there 
contemplates  a  trip  to  Europe. 


W.  J.  Dillon,  who  has  been  showing  the  bar  and 
fancy  glassware  lines  of  the  United  States  Glass  Co., 
returned  to  the  home  office  Monday.  He  will  not 
likely  take  the  read  again  until  October  1. 


Glass  manufacturers  who  ship  extensively  are  be- 
coming somewhat  uneasy  over  the  new  traffic  regula- 
tions of  the  transcontinental  railroads  recently  filed 
with  the  Interstate  Commerce  Commission.  This 
calls  for  an  increase  in  freight  rates  on  commodities 
after  September  2.  The  change  stipulated  means  an 
advance  in  the  rates  between  points  East  and  West, 
but  will  materially  reduce  rates  in  intermountain 
territory. 

H.  McAfee,  formerly  president  of  the  Consoli- 
dated Lamp  and  Glass  Co.,  has  left  for  Canada  with 
his  brother  and  a  party  of  friends  on  a  fishing  trip. 
They  plan  to  spend  three  or  four  weeks  there. 


The  Woods-Lloyd  Co.,  manufacturers  _of  glass 
factory  and  furnace  supplies,  whose  plant  was  des- 
troyed by  fire  here  several  months  ago,  have  let  the 
contract  for  the  erection  of  two  new  buildings.  One 
of  them  will  be  four  stories  high  and  nearly  100  feet 
square. 

The  Jefferson  Glass  Co.,  Follansbee,  W.  Va., 
have  purchased  the  glass  plant  located  in  Toronto, 
Canada,  formerly  conducted  under  the  name  of  the 
Independent  Producers'  Company,  Limited.  The 
plant  there  will  now  be  known  as  The  Jefferson  Glass 
Co.,  Limited,  of  Toronto,  and  will  produce  the  same 
line  of  ware  that  is  made  at  the  Follansbee  plant,  to- 
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gether  with  any  additions  that  are  required  for  the 
Canadian  market.  The  Toronto  plant  is  a  model  one 
in  every  particular,  is  practically  new,  and  of  the 
best  construction.  C.  H.  Blumenauer  will  continue 
in  charge  of  the  Follansbee  plant,  and  v/ill  devote  a 
part  of  his  time  to  the  business  and  sales  department 
of  the  Toronto  plant.  Harry  Schnelbach  will  make 
Toronto  his  permanent  home,  and  will  have  the  man- 
agement of  the  Toronto  plant.  He  is  now  at  Toronto 
and  expects  to  be  able  to  place  goods  on  the  market 
there  on  or  before  September  15.  Both  "Chippen- 
dale" tableware  and  the  lighting  glassware  lines  will 
be  made    at    the   Canadian  plant.     James  G.  Schuel- 


iog  we  can  recall,  and  we  anticipate  that  the  fires  of 
1912-13  will  see  a  larger  volume  of  business,  and  at 
materially  better  prices,  than  for  many  years.  We 
have  re-built  one  of  our  furnaces  this  summer,  and 
are  now  receiving  bids  on  a  steel  and  concrete  struc- 
ture three  stories  high,  to  be  90  x  150  feet.  This  is  to 
supply  all  departments  with  additional  floor  space  re- 
quired." 

The  progress  which  the  industry  is  making  in 
West  Virginia  territory  is  notable.  The  Cential  Glass 
Works  at  Wheeling  is  rebuilding  a  large  portion  of 
its  plant  and  adding  additional  equipment;  the  J  effer- 
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bach    has    been     appointed    superintendent    at    the 
Follansbee  plant. 

At  the  annual  meeting  of  the  Illuminating 
Engineering  Society  which  is  scheduled  to  convene 
at  Niagara  Falls  September  i6-i9)  several  exhibits 
will  be  maintained  by  local  illuminating  glassware 
manufacturers. 

President   W.    E.    Hunter,  of   the 
Morgantown,      Economy  Tumbler  Co.,  says:  "We 
W.  Va.  consider    business   conditions   ex- 

cellent. The  crop  proposition 
through  the  Middle  West  States  is  the  heaviest  in 
years,  and  the  orders  from  this  section  are  already 
reflecting  this  condition.  General  business  conditions 
at  this  time,  in  our  estimation,  are  the  most    promis- 


son  Glass  Co.  at  Follansbee,  is  completing  additions 
to  its  factory  and  erecting  a  large  office  and  sample 
room;  at  Moundsville  the  Fostoria  Glass  Co.  has 
spent  a  large  amount  of  money  in  erecting  new  build- 
ings and  increasing  capacity ;  at  Clarksburg  the  Easton 
Botyle  Co.  has  broken  ground  for  a  new  plant,  and, 
as  stated  below,  the  Wheeling  Tumbler  Co.  is  build- 
ing a  new  plant  at  Warwood. 


Workmen  are  busily  engaged 
Wheeling,  W.  Va.     in  completing  the  construction 

of  the  new  plant  of  the  Wheel- 
ing Tumbler  Co.,  at  Warwood,  just  east  of  here.  It 
is  believed  that  the  new  company  will  be  in  a  position 
to  start  operations  within  six  weeks  or  sooner. 
Wheeling  capital  is  back  of  this  new  industry. 
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ALBERT-HENRY  CO.,  Rutherford,  N.  J 49 

Vacuum  sweepers. 

AMERICAN  ART  GLASS  CO.,  403-407  Broome  Street..    13 
Manufacturers    of   domes,    lamp    shades,    gas    and 
electric  portables. 

BASSETT.  GEO.  F.  &  CO.,  52-54  Park  Place 19 

Importers  English,  Austrian  and  French  dinner 
ware  and  fancy  lines. 

M.  CHAS.,  35  Frankfort  Street 52 

Manufacturer  mirror  plateaux. 

WO  &  DOTTER,  26-34  Barclay  Street 10  and  59 

Importers  French,  German,  Austrian  and  English 
china  dinner  ware,  clocks,  toys,  housefurnishings,  etc. 

BEAVER  VALLEY  GLASS  CO.,  Rochester,  N.  Y 24 

Pressed  and  blown  glassware.  (N.  Y. — F.  Skel- 
ton,  71-73  Murray  Street.) 

BENEDIKT,  H.,  71-73  Murray  Street 54 

Representing  Canonsburg  Pottery  Co.,  Canons- 
burg,  Pa.;  Smith-Phillips  China  Co.,  East  Liverpool, 
Ohio;  Hall  China  Co.,  East  Liverpool,  Ohio;  Wheel- 
ing Decorating  Co.,  Wheeling,  W.  Va.;  Genesee  Cut 
Glass  Co.,  Rochester,  N.  Y.;  Crescent  Cut  Glass  Co., 
Newark.  N.  J.;  Penn.  Lamp  Co.,  Philadelphia,  Pa. 

BERGEN,  J.  D.,  CO.,  Meriden,  Conn 12  and  56 

Rich  cut  glass.  (N.  Y.— Richard.  Kohn,  38  Mur- 
ray Street.) 

BERNARDAUD  L.,  &  CO.,  50  Murray  Street 12 

Importers  French  china,  dinnerware,  etc.  (H.  H. 
Churchill,  manager.) 

BONITA  ART  CO.,  Wheeling,  W.  Va 5 

Decorators  of  French  china.  (N.  Y. — Cox  & 
Lafferty,  25  Park  Place.) 

BRADLEY  &  HUBBARD  MFG.  CO.,  26  Park  Place..  ..   58 
Gas,   electric   and   oil   lamps,   portables,    showers, 
etc. 

BRUSH-McCOY  POTTERY  CO.,  Zanesville,  0 55 

Jardinieres,  pedestals,  fern  dishes,  stoneware, 
jugs,  etc.  (N.  Y. — Wm.  M.  Warrin,  25  West  Broad- 
way.) 

BRYCE  BROS.,  Mt.  Pleasant,  Pa 5'> 

Blown  lead  glass,  stemware,  tumblers,  decanters, 
carafes,  etc.  (N.  Y.— J.  D.  Dithridge,  25  West  Broad- 
way.) 

BUSH  GLASS  CO.,  Lansing,  Mich 5  and  17 

Cut  glass.  (N.  Y.— Cox  &  Lafferty,  25  Park 
Place.) 

BUTLER,  ED.,  67-69  Park  Place 54 

Importer  English  china  and  earthenware,  repre- 
senting Wedgwood  &  Co.,  Lingard,  Webster  &  Co., 
Soho  Pottery  Co.,  E.  Brain  &  Co.,  Jones  Pottery,  T. 
G.  Green  &  Co.,  and  Booths,  Lim. 

CONSOLIDATED    LAMP    AND    GLASS    CO.,    Cora- 

opolis,  Pa 57 

Illuminating  glassware,  decorated  lamps,  gas  and 
electric  portables.  (N.  Y.— Wm.  D.  Dougherty,  66 
West  Broadway.) 

CLARK,  T.  B.,  &  CO.,  Honesdale,  Pa 5 

Cut  glass.  (N.  Y.— Cox  &  Lafferty,  25  Park 
Place.) 

COX  &  LAFFERTY,  25  Park  Place 5 

Representing  Imperial  Glass  Co.,  Bellaire,  O.; 
Seneca  Glass  Co.,  Morpanstown,  W.  Va.;  T.  B.  Clark 
&  Co.,  Honesdale,  Pa.;  Takito,  Ogawa  &  Co.,  Chicago, 
111.;  Bonita  Art  Co.,  Wheeling,  W.  Va.;  Enterprise 
Enamel  Co.,  Bellaire,  O.;  Bush  Glass  Co.,  Lansing, 
Mich.;  Mills,  Gardner  &  Co.,  Chicago,  III. 
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CROWN  NOVELTY  CO.  46  West  Broadway 15 

Electric  and  gas  portables,  shades  and  domes, 
mirror  plateaux,  plateaux  trays,  shaving,  dressing  and 
toilet  mirrors. 

DAVISON,  J.,  14  Barclay  Street 6 

Importer  English  china  and  cut  glass.  Agent  for 
Coalport  china,  Geo.  Jones  &  Sons,  F.  Winkle  &  Co., 
W.  A.  Adderley  &  Co.,  and  Stevens  &  Williams'  rock 
crystal. 

DORFLINGER,  C,  &  SONS,  36  Murray  Street 6 

Fine  table  glass — plain,  cut,  etched,  engraved, 
floral  cuttings  and  rock  crystal  ware. 

DUNCAN  &  MILLER  GLASS  CO.,  Washington,  Pa...      55 
Pressed,  blown  and  decorated  glassware.  (N.  Y. — 
Paul  Joseph,  64  Park  Place.) 

DRAKENFELD,  B.  F.,  &  CO.,  27  Park  Place 56 

Colors  for  pottery,  glass  and  enameled*  ware. 
Decorators'  supplies. 

DEALING,  Wm.,  25  West  Broadway 52 

Glass  tableware,  tumblers,  decorated  lemonade 
sets,  etc.  Agent  for  Cambridge  Glass  Co.,  Dugan 
Glass  Co.,  Belgrade  Glass  Co. 

ECONOMY  TUMBLER  CO.,  Morgantown,  W.  Va 53 

Lead  blown  tumblers,  stemware,  vases,  etched, 
cut  and  plain.  (N.  Y. — Thos.  G.  Jones,  71-73  Murray 
Street.) 

ENTERPRISE   ENAMEL   CO.,   Bellaire,   0 5 

Enameled  ware.  (N.  Y. — Cox  &  Lafferty,  25  Park 
Place.) 

FINKE,  WM.  D.,  45  West  Broadway 48 

Cut  glassware.  Representing  Krantz,  Smith  & 
Co.,  W.  H.  Gibbs  &  Co.,  Toledo;  Star  Cut  Glass  Co., 
Reliance  Cut  Glass  Co. 

FONDEVILLE   &  VAN   IDERSTINE,  37  Warren 10 

Agents  for  Keller  &  Guerin,  French  earthenware; 
Verreries  de  Portieux,  hotel  and  bar  glassware;  Stan- 
ley Pottery  Co.,  vitrified  hotel  ware;  John  Sadler,  jet 
and  rockingham  teapots;  Alfred  Hacbe  &  Co.,  French 
china  dinnerware;  Benedikt  Von  Poschinger,  roemers 
and  fancy  glassware. 

FOSTORIA  GLASS  CO.,  Moundsville,  W.  Va 11 

Pressed  table  glassware;  lead  blown,  cut  and 
etched  ware.  (N.  Y. — John  Nixon,  66  West  Broad- 
way.) 

FRANK  &  CO.,  114-116  East  Sixteenth  Street._ 54 

Aluminum,  brass,  copper  ware,  papier-mache 
goods,  Sarreguemines  cooking  ware,  hotel,  kitchen 
and  household  specialties. 

FRY,  H.  C,  GLASS  CO.,  Rochester,  N.  Y 10 

Lead  blown  cut  glass,  automobile  reflectors  and 
bulls  eyes.  (N.  Y.— Frederick  Skelton,  71-73  Murray 
Street.) 

GOODWIN   &  KINTZ  CO.,  Winsted,  Conn 56 

Gas,  electric  and  combination  fixtures,  portables, 
clocks  and  premium  goods.  (N.  Y. — R.  Grenelle,  25 
West  Broadway.) 

GREDELUE,  A.,  43-51   West  Fourth   Street 55 

Agent  for  Baccarac  glassware,  light  and  deep  rock 
crystal,  electroliers  and  fancy  goods. 

GUERNSEY  EARTHENWARE  CO.,  Cambridge,  O....     8 
Brown  and  white  cooking  ware,  casseroles,  etc. 

GUERIN,   WM.,    &   CO.,   33   Park   Place 8 

French  china,  service  plates,  dinnerware  and  hotel 
goods, 
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HA\  I  LAND  &  CO.,  11    Easl  36th  Streel :>'-' 

[mpoi  ters  I  i.n  Hand  china  dinnei  ws  pon 

and  open  stock. 

H  YVTLAND  &    \.BB(  IT  CO     "<  Ban   a 

[mporters    Frem  h    i  hina    dinnerware    and    t; 
lines,  carrying  open   stock. 

HAVILAND,  THKO.,  &  CO.,  Fifth  Avenue  Buildir, 

Importers  French  china  dinnerware,  for  import 
and  open  stock. 

HAMILTON,  GEO.,  25  West   Broadway 1" 

Importer  English  china  dinm  r  and  hotel  ware. 
Agent  for  Furnival's,   Ltd.,  and    Hammersley  &  Co. 

HERBECK-DEMER   CO.,   Halstead,    Pa 50 

Cut  glass  in  floral  designs. 

HOGAN  MFG.  CO.,  Nepera  Park,  N.  Y 'Is 

Celluloid  salt  and  pepper  caps. 

HOME  AUCTION  CO.,  916  Sixth  Avenue Is 

Sell  china,  glass  and  bric-a-brac  on  commission. 

IMPERIAL   GLASS    CO.,    Bellaire,    O Cover  and  5 

Crystal  and  iridescent  glassware,  etc.  (N.  Y. — 
Cox  &  Lafferty,  25  Park  Place.) 

JANSON  &  WILLS,  683  Lorimcr  Street,  Brooklyn,  N.  Y.   48 
Light  cutting  and  stone  engraving  on  lead  blown 
glass. 

KUPPER,   H.   C,  50-54  Murray   Street ...     7 

Importer  French  china  dinnerware  and  art  china. 
Representing  Charles  Ahrenfeldt  &  v.  Schierholz  sche 
Porzellanmanufactur. 

MAJOR   MFG.    CO.,    461    Pearl    Street 50 

Cement  for  china,  glass  or  earthenware. 

MANHATTAN  BRASS  CO.,  332  East  28th  Street 57 

Kerosene  burners,  gas  and  electric  portables,  sta- 
tioners' goods,  smokers'  articles,  fireplace  fixtures,  etc. 

MAYER  CHINA  CO.,  Beaver  Falls,  Pa »'< 

Vitrified  hotel  china. 

METROPOLITAN   CUT  GLASS  CO.,  826  Metropolitan 

Avenue,  Brooklyn 56 

Light  cuttings  on  blown  ware. 

MILLER,  EDWARD  &  CO.,  Meriden,  Conn 5«S 

Electric  and  gas  fixtures,  portables  and  showers, 
oil  readine  lamps,  etc.  (N.  Y. — C.  A.  Holbrook,  man- 
ager, 50  Park  Place.) 

MILLS,  GARDNER  &  CO.,  Chicago,  111 5 

Cut  glass,  electric  and  gas  portables  and  showers. 
(N.  Y.— Cox  &  Lafferty,  25  Park  Place.) 

MORIMURA  BROS.,  546-548  Broadway 2 

Importers  all  kinds  Japanese  goods. 

MOXONGAH  GLASS  CO 17 

Pressed  and  blown  tumblers  and  stemware.  (N. 
Y. — Frank  M.  Miller,  25  West  Broadway.) 

NOVELTY  ARTIFICIAL   FLOWER   CO.,    1114  Third 

Avenue 14 

Fern   dish   fillers,  ferns,  flowers,  etc. 

XORTHWOOD,  H.,  CO 17 

Pressed  and  blown  tableware.  (N.  Y. — Frank  M. 
Miller,  25  West  Broadway.) 

O'DONNELL,  O.  J.,  32  Park  Place 4 

Lead  blown  cut  glass,  tumblers,  stemware,  heavy 
cut  glass,  silver-deposit  ware,  silver-plated  holloware, 
artificial  ferns. 

PENNSYLVANIA  CHINA  CO.,  Ford  City,  Pa       ..         ..     48 
Dinner  and  Toilet  ware. 

.'IX   GLASS  CO.,  Pittsburgh,  Pa 18 

Illuminating  glassware,  inverted  and  upright  gas 
»es,  oil  lamps,   gas  and   electric  decorated   domes, 
er   fixture-,   portables,   etc.      (N.   Y. — 15   Murray 
Street.) 

PITCAIRN,    WM.    S..    44    Murray    Street 8 

grlish  china  and  earthenware.     Agent 
for  W.  II    Grindlej  &  '  o   and  Royal  Doulton  Pottery. 


PIT!     Bl   RGH     LAMP      BB 

Pittsburgh     Pa  ■  • 

Illuminai  !  -ware,     lai 

I'.i  ..ad way.; 

PLUME  &  ATW  OOD  MFG    CO 
Lamp  burners,  k<  i 
draft   lamp  Y.— W.   W.   Ma-.  27'y 

ad  way.) 

PORCELA1  D.  A.,  29  Barclay  Street 

.rters   Limoges  china  dinner  and  hotel   v. 

POm   \T,  J.,   &  CO.,  33   Park  » 

French  china  dinnerware,  etc. 

RAW  STHORNE,    ROBER1     J 

burgh,    Pa '' 

Half  tones,   zinc  etchifl 

ROESSLEE    &   HASSLACHER    CHEMICAL   CO.    100 

William  Street 

Liquid  bright  gold,  colors,  chemicals  and   o 
for  pottery,  glass,  enameled  ware  and  clay  products. 

ROHRBE(  K.  JOHN"  E.,  52-54  Grove  Street M 

Mirror  plateaux,  plateaux  trays,  etc. 

SKELTON,   FREDERICK.  71-73  Murray    -  50 

Agent   for    H.    C.    Fry    Glass    Co.,    Beaver    Va!1 
Glass  Co.,  Jefferson   Glass  Co. 

SLIMMON,  ROUT..  &  CO.,  96  Church   Stn  16 

Importer  English  china  and  earthenware. 
for  A.   J.   Wilkinson's,    Ltd..   Bourne   &   Leigh,   U] 
Hanley  Potterv  Works.  J    H.  Weathcrby  &-  Sons,  R 
Sudlow    &    Sons.    Shorter    &    Sons,   and    Collingwood 
Bros. 

STEWART    &    CROCKER,   66   West    Broadway 18 

Cut  glass  of  every  description;  silver-deposit  ware. 

ST.  LOUIS  CRYSTAL  GLASS  CO.,  Munzthal.  St.  Louis. 

Germany 56 

Fine  table  glassware,  rock  crystal,  etc.  (N.  Y. — 
E.  Torlotting.  25  West   Broadway.) 

TAKITO,  OGAWA  &  CO.,  156  W.  Lake  Street.  Chicago.     5 
Japanese   china  and  vases.      (N.   Y. — Cox  &  Laf- 
ferty, 25  Park  Place.) 

THARAUD,  J.,  25  Wrest  Broadway « 

Importer  Limoges  china  dinnerware,  etc.  Agent 
for  L'Union  Ceramique.  formerly  "Chateau"  china. 

THIELER,  E.  R.,  66  Park  Place 9 

Mettlach  wares.     Agent  for  Villeroy  &  Boch. 

TIMBERLAKE,  J.  B..  &  SONS,  Jackson,  Mich 4 

Rubber-covered  and  brass  easels,  lamp  brackets 
and   wire   goods. 

TURNER  &  SEYMOUR  MFG.  CO..  Torrington,  Conn..    57 
Mirror  plateaux  and  plateaux  trays,  gas  and  elec- 
tric portables,   candlesticks,   shades,   etc.      (N.   Y. — E. 
Brady,  47  Warren  Street.) 

UNITED  STATES  GLASS  CO.,  Pittsburgh.  Pa... 4  and  2(0 
Pressed,    iridescent,    and   blown   glassware,    plain, 
etched    and    decorated,    show    jars,    etc.      (N.    Y. — J. 
King  Irwin,  manager,  71-73  Murray  Street.) 

VOGT    &   DOSE,  43   Barclay   Street 14 

Importers  Limoges  china  dinnerware,  fancy  lines, 
and  white  for  decorating. 

WARRIN,  W.  M.,  25  West  Broadway 14 

Agent  for  Brush-McCoy  Pottenr  Co..  Zanesville, 
O.;  West  End  Pottery  Co.,  East  Liverpool;  Union 
Stopper   Co.;  Universal   Supply  and   Mfg.   Co. 

WESrMORELAND  SPErIALTY  CO..  Grapeville.  Pa...  50 
Cut  glass  and  tableware.     (W.  R.  Demorest.  38  Murray 
Street.) 

WILLIAMSBURG    FLINT    GLASS    CO.,    Boerum    and 

McKibben    Streets,    Brooklyn.    N.    Y 

Lamp  chimnevs.  gas,  electric  and  lamp  globes, 
fish  globes,  etc.     (N.  Y.— 74  Park  Place.) 
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ADDERLV,  \\  .  A.,  &  CO.,  Longton,  England. 

Dinnerware.     (J.  Davison,  12  Barclay  Street.) 

AHRENFELDT,  CHARLES,  Limoges,  France. 

Dinnerware.     (,H.  C.  Kupper,  50  Murray  Street.) 

BACCARAT  GLASS  CO.,  Paris,  France. 

Rock    crystal    electroliers    and    fancy    goods.       (A. 
Gredelue,  43   West  Fourth   Street.) 

BERNARDAUD,  L.,  &  CO.,  Limoges,  France. 

Dinnerware,  etc.     (H.  Churchill,  50  Murray  Street.) 

BOOTHS',  LTD.,  Tunstall,  England. 

Silicon  china  and  royal  semi-porcelain.     (Ed.  Butler, 
67-69  Park  Place.) 

BOURNE  &  LEIGH,  Burslem,  England. 

Dinner,   toilet,   kitchen   and   art  ware.      (Robt.    Slim- 
mon  &  Co.,  96  Church  Street.) 

BRAIN,  E.,  &  CO.,  Fenton,  England. 

Foley  art  china.     (Ed.  Butler,  67-69  Park  Place.) 

BOURNE,  JOSEPH,   &  SONS,  Derby,  England. 

Brown  and  white  cooking  ware.     (Ed.  Butler,  67-69 
Park  Place.) 

BURGESS  &  LEIGH.  Burslem,  England. 

(Geo.  F.  Bassett  &  Co.    52-54  Park  place  ) 

COALPORT  CHINA  CO.,  Coalport,  England. 

Fine  china.     (J.  Davison,  12  Barclay  Street.) 

COLLINGWOOD  BROS.,  Longton,  England. 

China.     (R.  Slimmon  &  Co.,  96  Church  Street.) 

DOULTON  &  CO.,  LTD.,  Burslem,  England. 

Fine  china.     (Wm.  S.  Pitcairn,  44  Murray  Street.) 

FURNIVALS,  LTD.,  Cobridge,  England. 

Dinner,  toilet  and  hotel  ware.     (Geo.   Hamilton,  25 
West  Broadway.) 

GREEN,  T.  G.,  &  CO.,  Church  Gresley,  England. 

Rockingham  and  jet  teapots,  dinner  and  toilet  ware. 
(Ed.  Butler,  67-69  Park  Place.) 

GRIXDLEY,  W.  H.,  &  CO.,  Tunstall,  England. 

Fine    earthenware,    hotel    ware,    vitrified.      (Wm.    S. 
Pitcairn,  44  Murray  Street.) 

GUERIN  &  CO.,  Limoges,  France. 

Service  plates,  dinnerware  and  hotel  goods.     (Guerin 
&  Co.,  33  Park  Place.) 

HACHE,  ALFRED  &  CO.,  Vierzon,  France. 

French   china   dinnerware.         (Fondeville   &  Van   Ider- 
stine,  35  Warren  Street.) 

HAMMERSLEY  &  CO.,  Longton,  England. 

Bone  china,  punch  bowls,  teapots,  etc.     (Geo.  Ham- 
ilton, 25  West  Broadway.) 

HAVTLAND  &  CO.,  Limoges,  France. 

Haviland    china    dinnerware.      (Haviland    &    Co.,    11 
East  36th  Street.) 

HAVILAND,  THEO.  &  CO.,  Limoges,  France. 

French   china   dinnerware.      (Theo.   Haviland   &   Co., 
Fifth   Avenue    Building.) 

JOXES,  GEO.,  &  SONS,  Stoke-on-Trent,  England. 
Fine  china.     (J.  Davison,  12  Barclay  Street.) 

KELLER  &  GUERIN,  Luneville,  France. 

Earthenware.       (Fondeville     &     Van     Iderstine,     35 
Warren   Street.) 

KENT,  JAMES,  Longton.  England. 

(Geo.  F.  Bassett  &  Co.,  52-54  Fark  place.) 

LIXGARD,  WEBSTER  &  CO.,  Tunstall,  England. 

Rockingham    and   jet    teapots,    hotel    and    restaurant 
ware,  china  dinnerware.     (Ed.  Butler,  67-69  Park  Place.) 

L'UNION  CERAMIQUE,  Limoges,  France. 

China  dinnerware.     (J.  Tharaud,  25  West  Broadway.) 


PEARL  POTTERY  CO.,  Hanley,  England. 

(Geo.  F    Bassett  &  Co.,  52-54  Park  place.) 

PORCELAINES  G.  D.  A.,  Limoges,  France. 

China  dinner  and  hotel  ware.     (Porcelaines  G.  D.  A., 
29  Barclay  Street.) 

POUYAT,  J.  &  CO.,  Limoges,  France. 

China  dinnerware.     (Guerin  &  Co.,  33  Park  Place.) 

ROYAL  STAFFORDSHIRE  CHINA,  Fenton,  England. 

Bone     china.       (K.     L.     Wedgwood,     71-73     Murray 
Street.) 

ROYAL  WORCESTER  PORCELAIN  WORKS,  Worcester, 
England. 

China    dinnerware    and    fancy    goods.      (Maddock    & 
Miller,  53  Barclay  Street.) 

SADLER,  JOHN,   Burslem,   England. 

Jet   and    Rockingham    teapots.      (Fondeville    &    Van 
Iderstine,  35  Warren  Street.) 

v.     SCHIERHOLZSCHE     PORZELLANMAN  UF^  CTUR, 
Plaue,  Thuringia. 

Art  china.     £H.  C.  Kupper,  54  Murray  Street.) 

SHORTER  &  SONS,  Stoke-on-Trent,  England. 

Majolica    ware.      (R.    Slimmon    &    Co.,    96    Church 
Street.) 

SOHO  POTTERY  CO.,  Cobridge,  England. 

Dinner,    tea    and    toilet    ware.      (Ed.    Butler,    67-69 
Park  Place.) 

STANLEY  POTTERY  CO.,  Burslem,  England. 

Vitrified   hotel  ware.      (Fondeville   &   Van   Iderstine, 
35  Warren  Street.) 

STEVENS  &  WILLIAMS,  Brierley  Hill,  England. 

Rock  crystal.     (J.  Davison,  12  Barclay  Street.) 

ST.   LOUIS   CRYSTAL  GLASS   CO.,   Munzthal,   St.   Louis, 
Germany. 

Fine    table    glassware,    rock    crystal,    etc.      (E.    Tor- 
lotting,  25  West  Broadway.) 

SUDLOW,  R.,  &  SONS,  Burslem,  England. 

Rockingham  and  jet  teapots.     (R.   Slimmon   &  Co., 
96  Church   Street.) 

TAKITO,  OGAWA&  CO.,  Nogoya,  Japan. 

Japanese  china.     (Cox  &  Lafrerty,  25  Park  Place.) 

UPPER  HANLEY  POTTERY  WORKS,  Hanley,  England. 
Earthen  dinnerware.     (R.  Slimmon  &  Co.,  96  Church 
Street.) 

VERRERIES  de  PORTIEUX,  Vosges,  France. 

Hotel  and  bar  glassware.     (Fondeville  &  Van  Ider- 
stine, 35  Warren  Street.) 

VILLEROY  &  BOCH,  Mettlach,  Germany. 

Mettlach  ware.     (E.  R.  Thieler,  66  Park  Place.) 

VOGT,  GUSTAV,  Limoges,  France. 

China  dinnerware  and   fancy  lines.      (Vogt   &   Dose 
43   Barclay  Street.) 

VON  POSCHINGER,  BENEDIKT,  Oberzwiesel,  Bavaria. 

Roemers  and  fancy  glassware.     (Fondeville   &  Van 
Iderstine,  35  Warren   Street.) 

WARRILOW,  G.,  &  SONS,  Longton,  England. 

China  tea  ware.     (Ed.  Butler,  67-69  Park  Place.) 

WEATHERBY,  J.  H.,  &  SONS,  Hanley,  England. 

Printed    and    decorated    earthenware.      (R.    Slimmon 
&  Co.,  96  Church  Street.) 

WEDGWOOD  &  CO.,  Tunstall,  England. 

Hotel  dinnerware.     (Ed.  Butler,  67-69  Park  Place.) 

WILKINSON,  A.  J.,  LTD.,  Burslem,  England. 

Earthenware.    (R.  Slimmon  &  Co.,  96  Church  Street.) 

WINKLE,  F.,  &  CO.,  Stoke-on-Trent,  England. 

Earthenware.     (J.  Davison,  12  Barclay  Street.) 
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COAL  IN  WEST  VIRGINIA. 


WEST  Virginia  now  stands  second  in  the  rank  of 
coal  producing  States  of  the  Union,  Pennsyl- 
vania naturally  holding  the  lead  which  it  has  ac- 
quired during  the  last  century.  In  1910  the  produc- 
tion in  West  Virginia  was  about  65,000,000  tons,  or 
about  nine  times  what  it  was  only  ten  years  ago. 

The  first  records  of  coal  produced  in  the  State 
are  those  for  the  year  1863,  when  only  444,648  tons 
were  mined.  There  was  very  little  change  up  to 
1870,  but  then  the  totai  began  to  increase  by  such 
big  jumps  as  from  1,000,000  tons  in  1880  to  65,000,- 
000  tons  in  1910. 

It  is  estimated  that  the  original  supply  of  coal  in 
that  State  equalled  150,000,000,000  tons,  and  that 
about  99  per  cent,  still  remains  in  the  ground.  In 
1909  there  were  664  mines  in  the  State  from  which 
coal  was  being  produced. 

SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
irst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\\  /ANTED — A  young  man  for  general  office  work,  having  ex- 
v "      perience   in   operating   typewriter.       C.    Dorfi.inger    & 
Sons,  36  Murray  Street. 


SITUATIONS     WANTED. 

POSITION  as  manager-buyer  of  china  and  housefurnishing 
I  departments  by  middle-aged  man  of  long  experience  for 
September  1st.  Can  furnish  good  reference.  Address  Box  812, 
this  office. 

\  WANTED — A  position  ss  salesman,  either  to  travel  or  on  the 
*  *       floor,  by  a  young  man  with  twelve  years'  experience_with 
a  prominent  house.     Address  Box  815,  this  office. 

FOR     RENT. 

pART  of  sample  room  in  Crockery  Exchange  Building.  Ad- 
'       dress  Box  814,  this  office. 


Cut  Glass 

45  West  Broadway, 

NEW  YORK, 


JANSON      &      WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  Stemware  and  Tumblers. 

Cffice    and    Factory,  683    Lorimer   Street,    Brooklyn,  N.  Y. 

Any    Shopworn,   Lazy    Stock  ? 

China  and  Glassware,  Bric-a-Rrac  and  Fancy  Goods. 
We  sell  on  commission  or  buy  for  cash. 

HOME  AUCTION  CO.,  916  Sixth  Ave.,  New  York. 


T.  P.  CREAMER. 


Tel    Plaza  6261. 


■  ■  ner  ol  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 

Made   Only  by 

)  Hogan  Mfg.  Co.,  mc.  Nepera  Park,  N.  Y. 

^5«*S  From  specially-prepared  material.  Do  not 
break  or  slip  the  "threads."  Write  for 
Bamples  and  reduced  prices. 


AN     OLO     FRIEND 

UNDER   A  NEW   NAME. 


L'UNION  CERAMIQUE, 


L.    U11IVM1        ULhril'liyUU,  jffft\ 

1 1  r  J-  Z      -  T» 

U.v.    >  I  ormerly    known   as   Chateau    China  J 

is  now  hand'ed  exclusively  in  the  United         — 


States  and  Canada  by 


JUSTIN     THARAUD. 


25  West  Broadway, 


Room    51, 


New  York. 


He  has  on  display  all  the  beautiful  new  creations  in 
LIMOGES  dinnerware  and  fancy  goods  prepared 
for  the  fall  trade.  Messrs.  Maureil,  Chapeau,  Charles 
&  Verrier,  the  makers  of  this  exquisite  china,  are  all 
practical  men,  and  experts  in  their  different  depart- 
ments. The  result  is  that  their  ware  gives  more  than 
ordinary   satisfaction,  and   excellent  values  are   given. 

Visiting  and  local  buyers  are  invited  to 
CALL  AND  SEE  EOR  THEMSELVES. 


Pennsylvania  China  Co. 

FORD    CITY.    PENNA. 


Staple  lines  of  dinner  and  toilet  ware. 

Finest  and  most  successful  variety  of  open 
stock  dinnerware  patterns  offered  by 
any  concern. 


.-  • 


ROCKERY  &  GLASS 
JOURNAL 


NEW    YORK,    SEPT.    5,     1912. 


THB    CONDITION     OF     BUSINESS. 


Business  was  good  last  week  right  up 
New  York,     to  Friday  night.     Following  the  Satur- 

day-to  Monday  holiday  came  wet, 
miserable  weather,  with  the  result  that  this  week 
trade  ha=  been  slow.  Men  on  the  road,  however, 
are  sending  in  good  business,  and  the  mail  orders  are 
very  satisfactory.  Not  only  has  business  taken  a 
good  start  in  New  York,  but  our  advices  from  cor- 
respondents in  various  sections  of  the  country  are  to 
the  effect  that  there  is  a  decided  revival  of  trade. 
The  demand  is  universal,  every  branch  of  the  busi- 
ness receiving  attention,  showingthat  the  market  is 
broadening.  

German  goods  have  been  in  active  request. 
While  the  main  call  is  for  dinnerware,  the  short  lines 
have  received  more  attention  than  at  any  time  since 
buying  began.  Fancy  goods,  too,  have  moved  a  little 
better,  but  ornamental  wares  have  not  yet  got  back 
to  their  old  favor.  

French  goods  have  moved  better  than  could  be 
expected  under  the  circumstances,  as  the  time  was 
short  to  ship  goods  before  the  new  rates  went  into 
effect.  The  announcement,  however,  that  the  time 
had  been  extended  to  September  20  caused  cable 
orders  to  be  forwarded  in  considerable  numbers. 


English  goods  have  moved  freely,  the  demand 
being  largely  for  the  better  grades.  Importers  of 
these  wares  say  the  business  is  very  satisfactory. 


American  crockery  has  been  in  excellent  de- 
mand, and  the  factories  are  fast  working  up  to  capa- 
city. With  a  little  better  price  they  would  be  mak- 
ing good  money,  and  there  are  rumors  that  an  advance 
is  coming.  

Trade  in  pressed  glass,  except  for  table  sets,  has 
been  excellent,  and  the  demand  for  blown  goods  still 
keeps  up,  to  the  astonishment  of  almost  everybody. 
It  is  a  pity,  with  such  a  demand  and  a    short  supply, 


that  the  manufacturers  are  not  getting  better  prices; 
at  the  figures  quoted  it  seems  impossible  that  they 
could  be  making  any  money.  A  five  per  cent  advance 
would  not  materially  affect  the  retail  trade,  and 
would  at  least  encourage  the  producer. 


Cut  glass  is  moving  freely,  particularly  the  low 
and  medium-priced  lines,  and  some  of  the  very  high- 
priced  goods  are  now  being  called  for. 


The  heavy  buying  of  lamps  is  ceasing.  Trade 
was  excellent  for  a  while,  but  the  dealers  now  seem 
to  be  pretty  well  filled  up  with  medium-priced  goods. 
The  high-priced  and  better  grades  of  metal  lamps 
will  next  be  in  demand.  They  are  a  little  sluggish  at 
the  moment;  but  this  is  not  unexpected. 


Japanese  goods  have  been  in  very  active  demand, 
and  the  sales  this  whole  year  so  far  have  been  very 
much  in  excess  of  the  corresponding  period  last  year. 


With  the  ending  of  the  outing  season  better 
things  are  hoped  for  in  the  retail  trade.  Cold  and 
stormy  weather  drove  thousands  of  people  back  to 
New  York  on  Sunday  and  Monday  who  might  have 
remained  till  the  end  of  the  week.  The  schools  open 
next  Monday,  and  this  will  also  bring  home  many 
families. 

Reports  from  interior  points  are  that  retail  trade 
is  improving,  and  the  outlook  is  very  promising  for  a 
good  fall  business. 


East  Liverpool 
and  vicinity 


Pottery  manufacturers  hereabouts 
report  a  fair  volume  of  business 
on  books.  Some  plants  are  re- 
ported to  be  working  more  steadily 

than  others,  but  as  a  whole  the  district  is  fairly  active. 

All  salesmen  are  on  the  road,    and  good   orders   are 

being  sent  in. 


IO 


Good  orders  are  now  being  booked, 

Pittsburgh  and      with    frequent    requests  to  hurry 

Vicinity.  shipments,  indicating  that  dealers 

need  ware  for  immediate  sales.   All 

factories    in   this  locality  are  now   in    operation,  and 

the  fall  season  presents  an  encouraging  outlook. 

Trade  conditions   with   glass    plants 
Follansbee,      here  were    never    better.     Capacity 
W.  Va.  of   manufacturing     departments     is 

being  increased,  and  in  both  table- 
ware and  lighting  glass  orders  are  all  that  could  be 
expected. 


ECHOES     OF     THE     SHOW. 


WHAT  was  lacking  in  quantity  of  attendance  was 
certainly  made  up  in  quality.  The  New  York 
buyers  came  up  at  different  times  and  thoroughly 
inspected  each  exhibit,  looking  for  new  things. 
Many  of  them  placed  orders  or  made  appointments 
for  further  business  talks.  Among  these  were 
George  Lobsitz,  P.  J.  O'Neil,  E.  Burdett  and  Chas. 
Rossner.  J.  H.  Lindenmeyer,  of  the  John  Brenner 
Co.,  Sacramento,  Cal.,  showed  much  interest  in  the 
exhibits,  and  W.  A.  Taylor,  of  the  Landis  Co., 
Philadelphia,  was  quite  an  extensive  buyer.  For 
one  item  alone,  a  window-fastening  device,  he  placed 
an  order  for  rive  thousand. 


"Iron  Age  Hardware"  circulated  the  following 
set  of  questions  and  answers: 

Is  there  a  demand  for  a  properly-conducted  ten 
days'  exhibit?     Yes. 

When  and  how  often  ?  Once  a  year  and  in  the 
summer,  preferably  August. 

Would  you  take  space  ?     Yes. 

Shall  the  public  be  admitted  ?  Yes,  in  the  even- 
ings. 

Is  Grand  Central  Palace  the  place?  Yes. 

What  shall  be  the  price  of  admission  ?  Twenty- 
five  cents  or  free. 

Should  an  association  of  manufacturers  control  ? 
Yes.  

There  were  times  when  thing  were  very  dull  at 
the  Grand  Central  Palace  last  week.  In  the  absence 
of  buyers  brains  were  racked  in  the  endeavor  to  find 
out  how  best  to  amuse  themselves.  When  all  else 
failed  impromptu  processions  were  formed,  the 
"boys"  carrying  mops  as  banners. 


One  enterprising  exhibitor  handed  out  a  little 
folder  which  set  forth  in  large  letters,  "The  Liquor 
Question."  When  opened  the  query  stared  one  in 
the  face:  "Are  you  ever  going  to  buy  a  drink?" 
Immediately  a  procession  was  formed,  and  all  marched 
in  lockstep  for  the — folders. 


ing  ability  and  weight-sustaining  qualities  of  Major's 
cement  They  young  lady  in  attendance  was  very 
energetic  in  demonstrating  it,  and  woe  betide  any- 
one who  contradicted  the  truth  of  her  statements. 


The    Windowphanie     people    gave    away   small 
reproductions  of  the  old  masters  as  souvenirs. 


Eugene  Black,  president  of  the  Perfection 
Vacuum  Clothes  Washer  Co.,  has  some  sound  ideas 
on  trade  expositions  which  if  put  into  operation  would 
mean  success  for  any  such  movement 


L.  Straus  &  Sons,  Bawo  &  Dotter,  Westmoreland 
Specialty  Co.,  each  found  new  customers.  The 
Pittsburgh  Lamp,  Brass  and  Glass  Co.  had  equal 
luck.  The  American  Tray  Co.  and  National  Silver 
Deposit  Ware  Co  ,  although  not  at  all  satisfied  with 
results,  did  quite  a  little  business 


Geo.  N.  Blust  was  a  great  factor  in  keeping 
things  moving,  and  when  he  was  still  the  new  wind- 
mill fans  were  on  the  move.  These,  too,  are  operated 
by  hot  air. 


AT     PITTSBURGH. 


THE  exhibit  of  Bawo  &  Dotter  at  the  Hotel 
1  Anderson,  in  charge  of  A.  Herr,  will  likely 
remain  here  until  early  in  October.  Business  is  said 
to  be  the  best  in  years,  and  a  large  number  of  "dates" 
have  been  booked  in  advance.  From  time  to  time 
the  exhibit  is  augmented  with  new  samples  from 
the  New  York  office. 


The  Japanese  lines  of  the  A.  A.  Vantine  Co.,  of 
New  York,  were  shown  at  the  Hotel  Anderson  by  J. 
Goodbody. 

Charles  Ellis,  in  charge  of  the  George  Bowman 
display  at  the  Colonial,  closed  this  week  and  con- 
tinued onhis  territory. 


S.  T.  Pletcher,  showing  the  new  effects  of  S.  A. 
Weller,  Zanesville,  O.  opened  at  the  Hotel  Anderson 
last  week. 

B.  F.  Pritchard  has  returned  from  an  Eastern 
trip  in  the  interest  of  the  Allen  Cut  Glass  Co  ,  of 
Johnstown,  Pa. 

G.  W.  Johnston  was  at  the  Colonial  with  the 
ho  isefurnishing  lines  of  Bawo  &  Dotter,  and  left 
Tuesday  on  his  Western  trip. 


Many  were  the  wonderful  exhibitions  of  the  hold- 


W.  W.  Lang,  in  charge  of  the  Pittsburgh  office 
of  Kinney  &  Levan,  says:  "All  lines  are  moving 
nicely.  The  chandelier  business  is  good,  and  the 
open  stock  dinner  ware  and  cut  glass  lines  are  sell- 
ing better  now  than  ever." 
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Last  week  O.  J.  O'Donnell  did  the  largest  busi- 
ness he  has  ever  done  in  one  week,  and  says  that 
every  order  he  received  was  through  the  medium  of 
the  Crockery  and  Glass  Journal.  He  naturally 
wonders  why  some  of  the  others  don't  get  in  line  and 
receive  some  of  the  benefits  from  the  kind  of  publi- 
city we  give. 

The  Bush  Glass  Co.  have  sent  to  Cox  &  Lafferty 
some  new  cut  glass  items  that  are  destined  to  be 
popular  among  buyers,  not  for  their  price  alone,  but 
for  their  fine  finish  and  workmanship.  The  brilli- 
ancy and  lustre  of  one  of  the  new  patterns,  on  an 
orange  bowl,  are  remarkable.  It  has  a  chrysan- 
themum star  and  is  well  filled  in  with  mitre  cuttings, 
while  the  nine-inch  bowl  is  very  heavy  and  rich  in  its 
deep  cuttings.  A  two  handled  nine  inch  nappy  is 
also  lustrous  and  well  cut,  while  the  new  eight-inch 
floral  fern  dish,  with  a  marguerite  motif,  is  a  marvel 
at  $12.60  per  dozen.  The  proof  that  these  goods  are 
giving  satisfaction  is  shown  in  duplicate  orders,  one 
large  department  store  having  rs-ordered  in  generous 
quantities  three  times  this  year. 

J.  H.  Venon  has  received  his  new  samples  of 
china  from  Martin's,  and  he  certainly  will  surprise 
the  trade  with  his  selections  of  decorations.  He  has 
gone  far  afield  for  new  ideas  and  has  made  distinct 
departures  in  many  instances.  His  glass  line,  too, 
is  replete  with  excellent  things,  and  the  trade  will 
be  pleased  when  they  see  them. 

"If  people  realized  it,"  said  Robt.  Slimmon,  "a 
well-furnished  plate  rail  in  the  dining  room  is  a  great 
adjunct  to  a  dinner  party.  Look  at  these  plates. 
Here  we  have  Shakespere  cleverly  depicted.  Dickens, 
too,  is  shown  in  sketchy  drawings,  and  here  are 
several  of  the  Presidents  of  the  United  States  Sup- 
pose you  have  :  nished  your  dinner,  and  with  a  good 
cigar  lean  back  in  your  chair.  Your  eyes  naturally 
fail  on  these  plates,  and  you  immediately  start  con- 
versation on  the  subject  depicted.  It  is  a  wonder 
that  everybody  does  not  have  a  few  of  such  plates, 
not  only  because   they   are  ornamental,  but   for   the 


purpose  named.  We  sell  a  lot  of  them,  but  more 
people  could  use  them  to  advantage  if  retailers  would 
only  have  them  to  show." 

Meakin  &  Ridgway's  new  lines  are  now  on  dis- 
play and  their  travelers  are  out  with  the  samples. 
From  Ridgway's  more  than  forty  new  patterns  are 
shown,  as  attractive  as  anything  the  factory  has  ever 
turned  out.  Most  of  the  decorations  are  light  and 
airy,  and  exceedingly  artistic,  both  as  to  design  and 
color.  From  William  Adams  is  shown  a  new  series 
in  Shakesperian  subjects  on  Titian  ware.  The  en- 
graving is  more  than  ordinarily  well  done,  and  the 
pictures  are  selected  with  a  view  to  their  popularity. 

The  United  States  Glass  Co.  are  showing  at  71- 
73  Murray  street  an  entirley  new  line  of  light  blown 
vases  with  optic  effects.  There  are  six  shapes  on  dis- 
tinctly original  lines,  the  elegance  of  outline  being 
their  chief  attraction.  Yet  the  deep  plate  etched  de- 
coration enhances  their  value  considerably.  These 
goods  lend  themselves  very  well  to  decoration  by 
silver-deposit. 
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C.  B.  &  J.  Warner,  47  Warren  street,  are  show- 
ing a  great  variety  of  articles  from  the  Niagura  Cut 
Glass  Co.  bearing  the  popular  "Buffalo"  cutting. 
For  beauty  and  brilliancy  of  finish  this  line  compares 
favorably  with  the  best,  yet  sells  at  prices  that  are 
extremely  low.  The  first  consideration  of  the  manu- 
facturers is  how  to  put  out  a  line  that  guarantees 
repeat  orders.  They  have  certainly  accomplished 
this  with  the  "Buffalo." 

a 

Justin  Tharaud's  new  line  from  L'Union  Ceram- 
ique  is  full  of  pleasant  surprises.  Prominent  among 
the  samples  are  the  ten-inch  service  plates,  which 
are  of  the  flat  pattern,  on  the  order  of  the  English 
plate,  but  with  a  difference.  The  designs  are  as 
elaborate  as  anything  that  has  ever  been  shown  on 
French  china.  The  decorations  are  unique,  showing 
gold  encrustations,  raised  paste  gold  and  beautiful 
floral  colorings,  and  combinations  of  all  of  these 
three     styles   in   great     variety.      There   is  a     new 
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scalloped-edge  plate,  a  new  flat-rimmed  plate,  a  deep 
oyster  plate,  and  fifteen  new  items,  such  as  mayon- 
aise,  celery,  salad  dishes,  etc.  There  are  many  new 
designs  in  dinnerware,  and  some  of  them  will  be 
carried  in  open  stock.  The  decorations  on  thete  are 
different  from  the  conventional  designs,  and  there  is 
an  excellence  of  workmanship  and  selection  that  will 
commend  the  line  to  all  buyers.  As  a  whole  tne 
goods  are  distinctly  different  from  anything  now  on 
the  market. 

Reinhold  Schlegelmilch,  manufacturer  of  the 
well-known  "Schegelmilch"  china  in  Germany,  has 
opened  an  office  in  the  Marbridge  Building,  this  city. 


ties  are  much  better    in  the  new  sample  rooms  and 
the  location  is  more  central. 


CUT     GLASS     STRIKE     SETTLED. 


ON  Wednesday  the  difference  between  the  cut  glass 
manufacturers  of  Brooklyn  and  their  workmen 
were  amicably  adjusted,  and  the  works  will  start  up 
on  Monday. 


SAN    FRANCISCO    AND  THE     COAST. 


FALL  activity  is  beginning  to  strike  the  crockery 
and  glass  business  along  the  Coast,  returning 
travelers  reporting  improved  conditions  and  larger 
orders  all  along  the  line.  Especially  is  this  true  in 
the  agricultural  sections,  where  business  depends 
almost  entirely  upon  the  crops,  which  this  year  are 
heavier  than  for  a  number  of  years  past.  In  the  city 
as  work  gets  underway  for  the  Exposition  an  increase 
in  activity  is  gradually  extending  to  all  lines  ot  busi- 
ness   

S.  J.  Kraemer  says  that  the  advance  samples  of 
Japanese  china  received  by  the  American  Import  Co. 
indicate  that  the  line  for  next  season  will  be  still 
better  in  both  body  and  decoration.  This  he  attri. 
butes  to  the  fact  that  the  Japanese  are  continually 
studying  the  American  market.  Mr.  Merten,  who  is 
looking  after  the  company's  wants  in  the  European 
market,  will  not  return  until  the  first  of  the  year. 


At  the  local  office  of  the  Fostoria  Glass  Co. 
samples  have  arrived  of  a  line  of  blown  ware  with  a 
new  cutting.  Geo.  Bockman  plans  to  make  a  trip 
in  the  northern  part  of  the  State  soon. 


Geo.  A.  Boomer,  local  manager  for  the  Plume  & 
Atwood  Mfg.  Co.,  is  expected  home  from  the  East 
about  September  9,  and  after  going  on  the  road  for  a 
short  trip  will  prepare  to  move  from  his  old  head- 
quarters on  Market  street  to  the  Rialto  building  on 
Mission  street,  where  he  will  probably  be  ready  for 
business  by  the  first  of  October      The  display  facili- 


Sylvester  Baker,  Coast  manager  for  the  Macbeth- 
Evans  Glass  Co.,  is  engaged  this  week  in  moving 
from  the  Hansford  Building  on  Market  street  to  the 
Rialto  building  on  Mission  street,  where  he  has 
secured  more  suitable  quarters. 


J.  A.  Heineberg,    of  the   Cowen-Heineberg    Co. 
is  on  his  vacation  this  week. 


E.  Radney,  of  the  Radney  Tea  Co.,  Chico,  Cal., 
has  left  for  home  after  spending  ten  days  here,  dur- 
ing which  he  placed  orders  with  the  crockery  ind 
wholesalers  for  fall  shipments. 


F.  M.  Dunn,  local  representative  for  the  United 
Glass  Co.,  is  home  after  visiting  the  larger  cities  in 
Oregon  and  Washington,  where  he  says  conditions 
are  greatly  improved  since  his  last  trip  in  that  sec- 
tion. 

A  whole  w'ndow  at  the  Nathan-Dohrman  Com- 
pany's store  the  past  week  has  been  devoted  to 
specials  in  Libbey  cut  glass. 


It  is  said  that  A.  A.  Otte  is  "the  busiest  man  in 
town,"  and  with  some  foundation.  He  returned  from  a 
trip  through  the  northwest  only  about  three  weeks 
ago,  has  since  made  a  trip  to  Southern  California, 
another  to  Humboldt  county,  and  is  now  in  Sacra- 
mento. The  new  Pilabrasgo  lines  seem  to  be  win- 
ners. 

Mr.  Boisman,  of  San  Luis  Obispo,  Cal.,  has  made 
arrangements  to  move  his  tea  and  crockery  store  into 
the  Wade  building. 

Frank  P.  Gibbs,  of  the  manufacturers'  committee 
of  Anaheim,  Cal.,  has  announced  that  promoters  of 
a  china  plant  have  asked  a  subscription  of  $50,000  in 
Anaheim  and  will  float  $50,000  of  preferred  stock  in 
Los  Angeles. 


OBITUARY. 


LAST  Saturday,  Albert  H.  Tatum,  secretary  of  the 
Whitall-Tatum  Co.,  druggists'  glassware,  Glass- 
boro,  N.  J.,  with  New  York  office  at  46  Barclay 
street,  died  at  Seabright,  N.  J.,  aged  thirty-eight. 
He  was  a  member  of  the  Salesmen's  Association. 


'BUlKALo"    CUTTING    BY   THE    NIAGARA   CUT    GLASS   CO. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  wift  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


Visiting  buyers  while  in  town  are  cordially 
invited  to  step  into  the  Crockery  and  Glass  Journal 
office  and  receive  particulars  about  the  goods  men- 
tioned below. 

ON     SALE. 
A  135 — Assortment  of  jardinieres,  pedestals  and  statu 
ary — duplicates  of  samples.     Agent   who   needs 
room  badly  will  sell  them   at    a   sacrifice.     Price 
really  no  object.     Capital  proposition  for   special 
sale. 
A  136 —  70     Quaker    City    hand    vacuum    cleansing 
machines,  retail  price   $15    each,    dealer's   price 
$1 1.50,  wholesale  price    $9.50,10   be   sold   at   $6 
each  in  lots  of  twelve  or  more.     Subject  to   prior 
sale.     This  is  such  a  good  proposition  that  speedy 
action  is   recommended.     Samples   may    be   had 
at   wholesale   price.     F.o.b.   Philadelphia,  2    per 
cent  ten  days. 
A  ,37 50  gross  sleeve  boards  at  a  sacrifice.     A  job- 
ber  is   overstocked   and   in    need   of  the   room. 
They  are  twenty  inches  long  by  five  inches  wide, 
padded  and  muslin  covered.     Ordinary  price  $11 
per  gross  to  wholesalers  and  $15  to  dealers;   will 
be  sold  in  five-gross  lots  or  more  at  $8. 5  o  per  gross 
(a  little  under  6  cents  each.)     Samples  for  the  ask- 
ing.    F.o.b.  Philadelphia,  2  per  cent  ten  days. 
A  I38 — Cut   glass  hair   receivers  and   puff  boxes   at 
$1  75  Per  dozen;    *5    dozen    in  a  barrel.     F.o.b. 
factory;  usual  charge  for  packing. 

A  121 — 200  plateaux,  10  in.,  at  30  cents  each:  150 
plateaux,  12  in.,  at  40  cents;  15c  plateaux,  14  in.,  at 
55  cents.  Nickel-plated  frames,  beveled  glass. 
Fine  for  a  special  sale. 

A  129 — Japanese  berry  sets  consisting  of  an  8-inch 
bowl  and  six  4^ -inch  plates.  Six  different  floral 
designs,  two  doz  sets  in  a  case,  four  each  of 
six  different  styles.  65c  per  set,  or  $15.60  per 
case.  Ten  cases  only  to  close  out.  Regular 
price,  85c  set. 

A.  1 27— Artificial  fern  fillers,  6}^  in.,  at  $27  per  gross 
is  the  cheapest  we  have  ever  seen  this  class  of 
goods  offered.  Yet  one  of  our  subscribers  will 
execute  orders  at  this  price.  They  are  well  filled, 
specially  made  with  four  large  leaves  This 
offer  is  made  during  the  holding  of  the  House- 
furnishing  Show,  while  buyers  are  in  town. 


A  122 — Heavy  cut  glass  tumblers  with  whirling  star 
and  mitre  cutting  at  $2.75  doz.  and  another  de- 
sign of  whirling  star,  chry:-anthemum  and  mitre 
cutting  at  $2. 90  doz.  All  guaranteed  first  quality 
lead  blanks  and  the  best  workmanship. 

A  123 — The  best  bargain  ever  offered  in  the  trade  for 
$2  is  a  year's  subscription  to  the  Crockery  and 
Glass  Journal.  The  publishers  will  also  accept 
trial  subscriptions  for  six  month  at  $1.  Send  us 
your  address. 

A  124 — 36  barrels  lime  glass  tumblers,  attractive  sand 
blast  decoration,  at  25  cents  doz  ;  regular  price 
28  cents.  As  the  receiver  in  bankruptcy  selling 
this  line  has  only  this  quantity  to  offer,  quick 
action  is  recommended. 

A  125 — 34  barrels  plain  tumblers,  all  that  remain  on 
hand,  at  2©  cents  a  doz.  If  you  want  them  write 
at  once. 

A  126 —  200  plateaux,  10  in.,  42c; 

15°  I2  in->  55c; 

150         "  14  in.,  75c. 

Silver-plated;  high  fancy  feet.  Good  to  help 
round  out  a  sale  of  fern  dishes  or  water  sets.  Ex- 
cellent value. 

A  128 — Cut  glass  manufacturer  offers  ico8-in  bowls, 
richly  and  elaborately  cut,  at  $2,10  each.  The*e 
bowls  are  worth  in  regular  way  $2.75. 

A  130 — 4  barrels  Colonial  candlesticks,  7  inch,  presse 
glass,  seconds,  52c  doz.  ;  5  barrels  orange    bowls, 
11  inch,  pressed  glass,  seconds,  $1.30  doz. 

A  131 — 13  barrels  pint  blown  jugs,  seconds,  $1  50  doz. 
5   barrels    quart   blown    tankard    jugs,  seconds, 
$1.20  doz. 

A  132 —  20  barrels  9-ioch  floral  nappies,  pressed  glass, 
seconds,  97^0  doz.;  10  barrels  7-inch  nappies, 
pressed  glass,  seconds,  55/^c  doz. 

A  133 — 3  barrels  4-inch  Colonial  nappies, pressed  glass, 
unfinished,  11c  doz. 

The  above  four  numbers  are  just  what  many 
of  our  subscribers  have  been  asking  for.  Now  is  the 
time  to  get  busy. 

A  13  — A  reliable  firm  offers  the  following  —  the 
whole  or  none: 

20  8-in.  bowls,  carnation  design,  at  $4.95  doz. 
16  8  in.  nappies,  "  at     4.50    " 

18  7  in.         '•  "  at    4.00    " 

6  6-in.         "  "  at    3.50     " 

185-in.         "  "  at    3.00     " 

16  4}£-in.     •'  "  at    2.75     " 

2  doz.  2-pint  jugs,  cut  bottom  star,  aster  design, 
$7  doz. 

Light  cutting  on  blown  ware.  Terms,  f.o.b, 
factory  ;  regular  charge  for  package. 

A  115 — A  china  importing  house  wishes  to  close  out  a 
dinner  pattern  on  account  of  discontinuing  the 
jobbing  end  of  its  business.  The  pattern  is  on 
Ridgway's  English  porcelain,  in  green,  with  a 
gold  edge,  and  cost  $7  50  to  import.  About 
six  crates  in  stock.  Will  close  out  entire  lot, 
a  good  assortment,  at  $6.  Matchings  can  be 
imported  direct  at  $7.50.  Sample  and  list  of 
piesent  stock  will  be  sent  on  request. 
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A  117— Buyers  looking  for  really  artistic  stone- 
engraved  glass  vases  at  sacrifice  prices  will  find 
them  listed  below.  The  manufacturers  bear  the 
highest  possible  reputation  for  making  glassware 
of  superior  quality.  150  stone-engraved  lead 
glass  vases— 10,  12,  14  inch.  Regular  prices  $3, 
$4  and  $5  each,  but  as  they  are  discontinuing  the 
pattern  will  let  them  goat  $1.50,  $2  and  $250. 
Quantities  to  suit  purchasers;  f  o.b.  New  York; 
usual  charge  for  packages.  Samples  can  be  seen 
in  New  York. 

A  118— Here's  a  snap  for  someone:  Regular  lead 
blown  tumblers,  made  by  a  firm  of  the  highest  re- 
putation. 

23  bbls    12  oz    taper,    at   35c. 

18       '      17  "        "  5°c 

4  "      12  "     Fatima        35c. 

5  "      17  "     straight       50c 

7  "      18  "        "  5oC 

23  '      19  "        "  60c. 

24  "      20  "        "  7°c- 
3     "    7/^    '*    concave,       25c. 

8  "        8    "         "  25c. 

Bbls.  50  cents;  f.o.b.  New  York.  Anyone  who 
secures  these  or  any  portion  of  them  (for  they  may 
be  bought  in  quantities  to  suit)  will  make  money. 

A109— An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz.,  wilh  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 

A  106—15  cases  of  Austrian  china.  Plates,  4^, 
5,  6y2  and  7^  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  113 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  $3  a  doz.  Two  and  a  half  doz.  to  a 
bbl. ;  f.o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  enameled  de- 
coration, 30  cents  a  doz.  Usual  charge  for  bbl. 
Good  value;  worth  investigating. 


MERCHANDISE    WANTED. 

63— Wanted,  all  kinds  of  bottles  in  large  quanti- 
ties for  spot  cash. 

62 — Two-  or  three-light  electric  lamps,  wired, 
21  to  27  inches.  Brass  or  verde  finish, 
round  or  square  base,  complete  with  top  for 
art  glass  shades.  Can  use  quantity  if  price 
is  right. 

63 — A  firm  is  in  the  market  for  cut  glass  seconds 
and  common  seconds  tableware.  Send  par- 
ticulars. 

61 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

55 — Wanted  a  line  of  cut  glass  seconds. 


AT    CHICAGO. 


A  PECULIAR  situation  is  presented  here  in  the 
conditions  for  fall  buying.  Merchants  and 
manufacturers  in  all  lines  are  agreed  that  the  outlook 
for  an  exceptional  business  was  never  better  and 
that  the  immense  crops  throughout  the  Middle  West 
and  on  the  Pacific  Coast  will  add  zest  to  the  purchases 
of  both  retailer  and  consumer.  Preparations  are  be- 
ing made  everywhere  to  accommodate  this  increased 
volume  of  business,  and  it  has  been  years  since  the 
prospects  seemed  so  bright.  Notwithstanding  this 
feeling  of  optimism  and  bouyancy,  the  commercial 
agencies  have  sent  out  letters  to  their  subscribers 
advising  them  to  be  careful  of  their  credits  and  to 
make  no  extensions  except  where  unavoidable. 

The  reason  for  this  advice  is  not  clear  to  the 
layman,  particularly  in  the  light  of  what  has  the 
appearance  of  the  largest  potential  business  year  in  a 
long  time  Such  reasons  as  there  are  remain  hidden 
in  the  minds  of  bankers  and  men  of  large  financial 
affairs,  arrived  at  through  the  devious  channels  of 
deduction  peculiar  to  people  who  engage  in  the 
trade  of  buying  and  selling  money.  The  fact  remains 
that  the  advice  is  given  and  that  it  is  being  generally 
heeded. 

Trade  receipts  among  crockery  and  glassware 
merchants  have  been  very  satisfactory  for  several 
months,  and  little  complaint  is  heard.  One  firm 
that  devotes  itself  almost  exclusively  to  cut  glass  and 
fine  chinaware  reports  that  its  business  up  to  and 
including  July  10  of  this  year  was  greater  in  volume 
and  profit  than  that  of  the  entire  year  of  1911.  Such 
reports  as  this,  which  is  by  no  means  isolated,  make 
more  difficult  of  understanding  the  advice  of  the 
mercantile  associations  about  credits.  There  has 
not  even  been  so  much  as  a  hint  of  repetition  of  the 
calamities  of  1907,  and  the  only  plausible  explanation 
seems  to  be  that  in  this  Presidential  year  the  mould- 
ers of  business  opinion  want  to  prevent  the  possibility 
of  a  recurrence  of  the  conditions  of  1907 — that  un- 
fortunate affair  having  dropped  from  a  clear  sky  one 
autumn  day    without  any  warning  or  advance  notice. 

•  * 

C.  O.  Milligan,  of  the  Milligan  Bros.  Pottery  Co., 
Crooksville,  O.,  was  in  Chicago  during  the  week  and 
arranged  with  Ira  Jones  &  Co.,  20  East  Lake  street, 
to  represent  them.  The  firm  manufactures  an  extra 
fine  quality  of  florists'  moulded  flower  pots.  Milligan 
Brothers  succeeded  to  the  business  of  Clark  Brothers, 
who  recently  failed,  taking  over  their  plant  and 
equipment. 

Abraham  Taft  has  bought  out  the  jewelry  and 
cut  glass  business  of  Frank  Opper. 

•  • 

The  death  of  J.  T.  Nace  is  reported  from  his 
home  at  Hamburgh,  Iowa.  "Jake"  Nace  was  one  of 
the  most  widely  known  jewelers  in  southwestern 
Iowa,  and  was  equally  well  known  across  the  line  in 
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Missouri.  He  was  known  to  almost  every  cut  glass 
and  fine  chinaware  agent  in  Chicago,  having  made 
many  trips  to  this  market  to    purchase  goods. 

•  • 

Morimura  Bros  are  getting  ready  to  send  their 
Mr.  Geary  on  an  extensive  trip  Their  stock  was 
never  in  better  shape  nor  presented  a  more  attrac- 
tive appearance  Their  display  rooms  are  in  the 
new  Kesner  building  at  Madison  and  Wabash. 

*  * 

Chicago  merchants  are  all  laying  in  heavy  stocks 
in  anticipation  of  the  bumper  business  that  is  to 
come  in  the  fall.  Glassware,  crockery  and  jewelry 
dealers  all  expect  to  srhare  in  the  general  prosperity, 
and  are  going  at  the  matter  of  preparation  in  their 
usual  characteristic  way. 

♦  » 

Charles  Dvorkin,  the  Milwaukee  avenue  jeweler 
who  recently  disappeared  in  company  with  a  large 
part  of  his  stock,  is  still  among  the  missing.  Many 
creditors  would  like  an  interview  with  him,  among 
whom  are  several  dealers  in  fancy  cutglass.  The 
business  has  been  entirely  discontinued 

•  • 

Robert  Johnston,  representing  the  Rochester 
(N.  Y,)  Cut  Glass  Co.,  recently  visited  the  city  and 
secured  some  nice  business. 

*  » 

The  first  fall  meeting  of  the  Chicago  Association 
of  China,  Glass  and  Allied  Trades  will  be  held  on  the 
evening  of  September  20. 

•  • 

E.  W.  Newton,  representative  of  the  Imperial 
Glass  Co.  and  Economy  Tumbler  Co.,  had  had  the 
scope  of  both  his  authority  and  territory  widened, 
and  will  be  prepared  to  take  care  of  a  much  large 
volume  of  business  in  the  future. 


BASEBALL. 


AGAIN  the  married  men  are  to  pit  their  strength 
against  the  bachelors  on  the  diamond.  Wm.  J. 
Kennedy  is  mustering  the  Benedicks,  while  Sandy 
Ehrlich  is  rounding  up  the  Single  Men.  The  game 
will  be  played  on  Saturday  next,  but  it  has  not  yet 
been  decided  where. 


FLOODS     STOP     OPERATIONS. 


POTTERIES  and  glass  factories  in  the  Washington 
country,  Pa.,  district  were  greatly  inconven- 
ienced by  the  severe  rains  and  floods  of  last  Sunday 
night  and  Monday.  The  Cannonsburg  Pottery  Co., 
at  Cannonsburg,  Pa.,  suffered  some  losses,  while  the 
glass  manufacturing  plants  at  Washington,  Pa.,  were 
put  to  considerable  trouble.  The  creeks  and  streams 
in  that  locality  overflowed  their  banks,  and  managers 
were  unable  to  operate  until  the  waters  receded. 


AT    BOSTON. 


BUYERS  in  town  this  week  included  James  A. 
Healey,  Graniteville;  William  P.  Neil,  Roches- 
ter; Harry  C.  Hopkins,  Dover,  N.  H. ;  Arthur  B. 
Hunt,  Lebanon,  N.  H. ;  George  F.  Scott,  Clinton, 
and  Herbert  H.  Curtiss,  Bangor. 


George  E  Harlow  will  shortly  open  a  furniture 
and  housefurnishings  store  at  Centre  street,  North- 
ampton. 

The  Royal  Worcester  Novelty  Co.  is  now 
conducted  by  Fayette  A.  King  and  Geo.  WT.  Spauld- 
ing  at  21  Woobine  street,  Worcester. 


Geo.  W.  Beals  has  departed   for  a  short   period 
with  the  Southern  States  as  his  objective  point. 


Arthur  B.  Haines,  representing  C.    Dorflinger  & 
Sons,  visited  the  Boston  coterie  last  week. 


The  china  and  glassware  department  of  the 
Gilchrist  Co.  will  be  one  of  the  features  of  the 
establishment.  Frank  A.  Smith,  buyer,  will  have  an 
extensive  line  on  display  at  the  fall  opening. 


The  Outlet  is  now  carried  on  by  Meyer  Wunsch 
and  Samuel  Jaffe  at  1507  Dorchester  avenue,  South 
Boston. 


Another  business  change  is  that  of  the  New 
England  Department  Store,  at  1264  Cambridge 
street,  Cambridge,  being  now  conducted  by  S. 
Zorokeau. 


Farnum's   Variety    Store    at    Riverside   avenue, 
Pottersville,  has  been  purchased  by  Frank  Hathaway. 


The  Boston  Buying  Co.  has  been  petitioned  into 
bankruptcy  by  Geo.  O.  Gustin  and  the  Wm.  M. 
Flanders  Co. 


A.    E.   Zwicker  has  purchased   the  novelty  busi- 
ness of  F.  A.  Millett  at  114  Monroe  street,  Lynn. 


William  R.  Amidon,  foreign  buyer  for  the 
Mitchell,  Woodbury  Co  ,  expects  to  leave  for  Euro- 
pean trade  centres  next  Saturday. 


Charles  Kaiser,  of  Morimura  Bros  ,  New  York, 
will  depart  this  week  for  Philadelphia,  where  he  will 
display  samples  at  the  Bingham  House. 


C.  W.  Conant,  buyer,  for  Porteous,  Mitchell  & 
Braun,  Portland,  stopped  for  a  brief  period  at  the 
Hub  last  week. 
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NEW    YORK,  SEPT.   5.   1912. 


EVERY  dealer  in  the  country  wants  "snaps," 
"jobs,"  or  whatever  name  may  be  applied  to 
cheap  lines;  every  wholesaler  has  at  times  just  such 
things  to  dispose  of.  Our  Merchandising  Depart- 
ment has  proved  a  wonderful  success  in  bringing  to 
gether  those  who  want  something  and  those  who 
have  the  articles  to  sell.  The  department  is  open  to 
all,  and  our  readers  are  invited  to  make  free  use  of  it. 


WHICH     WAY     ARE     YOU     WORKING? 


SALESMEN  who  make  large  sales  are  not  always 
profitable  employees.  The  man  who  has  a  popu- 
lar line  at  low  prices  can  hardly  help  taking  orders; 
yet  he  may  spend  so  much  money  in  traveling,  or  in 
other  ways  make  his  expense  account  so  big,  that  the 
house  nets  little  profit.  He  may  also  be  one  of  that 
class,  few  in  number,  it  is  true,  who  work  for  them- 
selves, rather  than  for  the  house  they  represent.  In- 
stead of  striving  to  get  the  largest  price  they  can, 
they  are  always  favoring  the  buyer.  Of  course,  there 
are  times  when  buyers  should  be  favored.  The  objec- 
tion is  to  the  salesman  who  is  continually  and  habit- 
ually making  the  lowest  prices,  giving  discounts,  mak- 
ing concessions  on  shortages  and  breakage,  giving 
extra  datings — in  short,  doing  all  he  can  to  stand 
well  with  buyers  so  that  if  he  loses  his  job  he  can 
use  his  acquaintance  and  friendship  with  them  to 
help  him  get  another  position. 

The  salesman  who,  while   giving   the    buyer    all 


that  belongs  to  him— watches  his  interests,  gives  him 
pointers,  sees  that  his  orders  are  properly  taken  care 
of,  aad  is  courteous  in  every  way — yet  makes  as  much 
profit  for  his  employer  as  he  possibly  can,  is  working 
for  himself  too,  for  employers  are  not  blind,  and 
valuable  men  are  not  so  plentiful  that  their  claims 
can  be  ignored. 

The  one  way  may  or  may  not  have  its  advantages; 
in  any  event  they  are  but  temporary.  The  other  is 
the  legitimate  way  that  leads  to  permanent  success 


PERSONAL. 


*"!¥     MONG  rhe  Englishmen    who    have    come    to 
\\)      this  country  in  recent  years  one  certainly  has 
Y\       acnieved  popularity.     Geo    H.  Service,  with 
A      I       K.  L.  Wedgwood,  has  made  friends   every- 
V-»  where.     He  has  been  a  hard  and  conscien- 
tious worker,  and    is   entitled    to  a  rest.      He    leaves 
next  Monday  for  a  two  weeks'  vacation  in  Virginia. 
Mr.  Wedgwood  who,  has  been  in  the  Provinces,  will 
be  back  at  his  desk  on  Monday. 

J.  Oliver  Challinor,  assistant  superintendent  of 
Factory  K,  United  States  Glass  Co.,  was  a  visitor  to 
New  York  the  latter  part  of  last  week,  the  guest  of 
J     IrwinKing. 

F.  A  Smith,  with  the  Gilchrist  Co.,  Boston,  was  a 
New  York  visitor  last  week,  and  spoke  very  encourag- 
ingly of  business  with  his  concern. 

A.  H.  Burton,  formerly  with  Maddock  &  Miller, 
is  now  with  Justin  Tharaud,  and  will  travel  with  the 
new  samples  from  L' Union  Ceramique. 

E.  J.  Ridgway,  who  has  been  in  Europe  for  some 
weeks,  arrived  home  on  Wednesday  by  way  of  Canada, 
having  landed  in  Quebec  last  Friday. 

Miss  Marther,  buyer  of  cut  glass,  china  and 
silverware  for  Schaper  Bros  ,  St.  Louis,  Mo.,  returned 
home  on  Saturday  morning  last  after  a  successful 
buying  trip. 

Alfred  B.  Evans  and  Norman  C.  Walker,  with 
Meakin  &  Ridgway,  departed  on  their  regular  tours 
Sunday  night.  Mr.  Walker  strikes  Pittsburgh  and 
works  South  and  West.  Mr.  Evans  goes  to  Philadel- 
phia and  then  up  through  New  England. 

E.  A.  McNicol,  of  the  Potters'  Co-operative  Co., 
East  Liverpool,  was  in  New  York  on  Wednesday  and 
paid  a  visit  to  Cox  &  Lafferty.  He  was  accompanied 
by  C.  A.  Bough,  of  East  Liverpool,  who  does  a  large 
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business  in  making  packages,  crates  and  cases  for  the 
trade.  They  were  on  their  way  home  from  Atlantic 
City.  Mr.  McNicol  said  he  visited  the  five,  ten  and 
twenty-five  cent  exhibition,  at  Indianapolis  recently 
and  was  astonished  at  the  attendance  and  the  amount 
of  business  transacted. 

Leonard  Stock,  with  H.  C.  Kupper,  left  on  Tues- 
day night  for  a  flying  through  the  Middle  West.  It 
is  not  a  general  tour,  and  he  will  not  make  all  his 
usual  towns. 

James  B.  Boote  and  Harry  L.  Seixas,  who  have 
been  abroad  in  the  interest  of  Edward  Boote,  are 
passengers  on  the  Mauretania,  due  Friday. 

* 

Arthur  J.  Bennett,  president  of  the  Cambridge 
Glass  Co.,  arrived  in  New  York  on  Tuesday  from  his 
vacation  at  Atlantic  City,  and  left  for  home  Wednes- 
day night. 

H.  H.  McBride,  of  the  New  York  office  of  the 
United  States  Glass  Co.,  is  home  from  a  fishing  trip 
in  Canada,  feeling  fine. 

E.  Torlotting,  New  York  representative  of  the 
St.  Louis  Crystal  Glass  Co.,  arrived  home  Tuesday 
on  board  the  Lorraine,  and  was  at  his  desk  on  Wed- 
nesday looking  as  fit  as  a  fiddle.  He  says  he  has  some 
beautiful  new  things  in  rock  crystal  on  the  way  here, 
and  when  they  arrive  he  will  make  a  trip  through 
the  country  with  them. 

T.  R.  Burton,  editor  of  the  "London  Pottery 
Gazette."  who  is  in  New  York  attending  the  Congress 
of  Applied  Chemistry,  paid  a  short  visit  to  the  Dis- 
trict on  Tuesday.  He  sails  home  for  on  the  14th,  but 
promises  to  make  a  more  extended  visit  to  the  trade 
at  an  early  date. 

W.  R.  Nieper,  J.  H.  Lindenmeyer,  W.  F.  Hayes 
and  Charles  Schuller  went  this  week  to  visit  the 
Crystal  Cut  Glass  Co.,  Honesdale,  Pa. 

* 

B.  Birch,  of  Freehold,  N.  J.,  was  in  town  Wed- 
nesday, and  kept  several  agents  pleasantly  busy  dur- 
ing his  visit  making  out  orders. 

A.  L.  Merz,  of  the  Merz  Bros.,  Maysville,  Ky., 
visited  many  of  the  agencies  in  the  District  placing 
acceptable  orders.  He  was  enthusiastic  about  the 
crops  and  consequent  good  business  prospects. 

Geo.  F.  Muth,  of  Geo.  F.  Muth  &  Co.,  Washing- 
ton, D.  C,  who  was  in  the  crockery  and  glass  market 
this  week,  says  that  the  co-operative  plan  which  has 


been  started  by  his  firm  by  which  at  certain  periods 
bonuses  are  paid  to  employees  according  to  the 
amount  of  business  done  is  working  to  the  satisfac- 
tion of  all  interested. 

John  Eisenhauer,  of  Frederick,  Md.,  was  repre- 
sented in  the  District  this  week  by  a  lady  buyer. 

* 

Oswald  Medina,  Cuban  correspondent  for  the 
United  States  Glass  Co.,  is  visiting  this  city  on  a  vaca- 
tion, making  his  headquarters  with  the  New  York 
office  of  the  company. 

The  Goshen  Hardware  Co  ,  Goshen,  N.  Y.,  were 
represented  last  week  in  the  crockery  and  glass  dis- 
trict and  many  orders  were  placed. 

C.  F.  Rock,  of  the  Rock  Hardware  Co.,  Lake 
Charles,  La.,  was  in  town  last  week.  He  is  one  of 
the  old-timers  visiting  this  market  and  is  always 
welcome,  whether  he  places  orders  or  not,  although 
he  generally  makes  many  agents  feel  good  by  the 
favors  he  distributes. 


POSTPONED     TILL     SEPTEHBER     20. 


\  DISPATCH  from  Washington  last  Friday  says 
ii  that  the  Treasury  Department  will  accede  to 
the  request  of  the  Limoges  Chamber  of  Commerce  to 
delay  until  September  20  the  new  tariff  on  Limoges 
china,  which  was  to  have  gone  in  effect  September  1. 
The  notice  issued  by  Assistant  Secretary  Curtis  says: 
"The  Department  has  been  advised  by  cable 
from  the  Limoges  Chamber  of  Commerce  that  the 
copies  of  the  new  plan  for  appraisement  of  Limoges 
chinaware  have  not  been  received  by  the  Chamber. 

"An  investigation  has  disclosed  the  fact  that 
owing  to  an  error  in  shipping  directions  the  copies  of 
the  plan  have  gone  astray.  Asa  result  further  copies 
were  forwarded  yesterday  to  Limoges,  and  the  opera- 
tion of  the  new  plan  has  been  postponed  to  Septem- 
ber 20  instead  of  September  1,  as  originally  contem- 
plated. 


GERMAN  CERAfllSTS  TO  VISIT  OUR  POTTERIES. 


AT  the  fall  meeting  of  the  American  Ceramic 
Society  the  organization  will  have  for  its  guests 
visiting  members  of  the  Deutscher  Verein  fnr  Ton 
Zement  und  Kulls  Industrie — the  rather  formidable 
title  of  the  German  Ceramic  Society.  The  visitors 
arrived  in  New  York  on  Monday,  and  after  spending 
several  days  in  sightseeing  left  for  Washington  to 
attend  the  opening  of  the  eighth  International  Con- 
gress of   Applied  Chemistry.     Following   that  meet- 
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ing  the  American  Ceramic  Society  and  the  visiting 
foreign  delegation  will  visit  pottery  plants  in  the 
following  places:  Baltimore,  Philadelphia,  Trenton, 
New  York,  Perth  Amboy,  Pittsburgh,  East  Liver- 
pool, Wheeling,  Zanesville,  Ohio  State  University 
Ceramic  School  and  Chicago.  The  visitors  plan  to 
sail  for  home  Sept.  25. 


IN     TOWN 


Abbreviations — c,  crockery;  g,  glass:   hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 


T 


HE  following  buyers  have  reported  in  town    since 
our  last  issue: 


H  C  Finlayson,  with  Smith  &  Murray,  hf,  Spring- 
field, Mass.     55   White. 

Mr  Nyehardt,  with  Miller,  Rhoads  &  Swartz,  hf,  Nor- 
folk, Va.     320  Church. 

F  H  Sturtevant,  with  Forbes  &  Wallace,  hf,  Spring- 
field, Mass.     2  Walker. 

J  H  Lunham,  with  J  H  Lunham  &  Sons,  hf,  Rome, 
Ga      Herald  square. 

A  P  Spangler,  with  Bush  &  Buhl,  hf,  Easton,  Pa. 
Grand. 

Mrs  Hirshfield,  with  Cohen  Co,  hf,  Richmond,  Va. 
320  Church. 

C  Kuhlman,  with  The  Fair,  hf,  Cincinnati.  214 
Church. 

J  W  Waldorf,  with  Hochschild,  Kohn  &  Co,  hf, 
Baltimore.     320  Fifth  Ave. 

E  D  Garrison,  with  Sanger  Bros,  hf,  Dallas,  Tex. 
Albert. 

J  Hartford,  with  Gilchrist  Co,  t,  Boston.     55  White. 

M  Ludenberg,  with  The  Fair,  t,  New  Orleans.  40 
Lispenard. 

F  A  Montei,  with  Fox  &  Co,  hf,  Hartford,  Cone. 
320  Church. 

E  H  Wade,  with  W  M  Whitney  &  Co,  hf,  Albany. 
41  Union  Square. 

W  A  Koenig,  with  T  Kilpatrick  Co,  hf,  Omaha,  Neb. 
220  Fifth  Ave. 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
September  3.  1912. 

ANTWERP 

7  packages  glassware C  J  Dlerckx 

2        "  "  Graham  &  Zenger 

12  "  "  Strobel  &  Wilken  Co 

100        "  "  Miscellaneous  Orders 

81         "  earthenware L  Straus  &  Sons 

13  "  "  LDBloch&Co 

26        "  "  ERTheiler 

6  "  "  Frank  &  Co 

91  "  "  Bawo  &  Dotter 

50  "  "  Koscherak  Bros 

23  "  "  O  Goetz 

89  "  Miscellaneous  Orders 

55  "  chinawaro Strobel  <fe  Wilken  Co 

174        "  toys " 

7  "         F  WWoolworth  &  Co 

8  "  "         Bawo  A  Dotter 

15         "  "         B  Illfelder  &  Co 

2*19        "  "  ,  Miscellaneous  Orders 


BREMEN 

8  packages  gla-sBware L  Straus  &  Son* 

18  "                   "              Samstaj?  &  Hilder  Brot 

28  "                     "                  A  Steinhardt  &  Bro 

16  "                     "             Strobel  &  Wilken  Co 

369  "                     '•             Miscellaneous  Orr)er» 

34  "         eartbenware Karl  I; 

21  "                    "              Knauth,  Nachod  it  Kuhne 

3  "                     '             Bawo  &  Dotter 

•4  "                    "            Geo  Borgfeldt  &  Co 

411  "                    "            .  .Miscellaneous  Orders 

129  "          chinaware Strobel  &  Wilken  Co 

365  "          toys "                        " 

46  '            *« FAOSchwartz 

«  "            "         CBRium 

21  "            "         A  Steinhardt  &  Bro 

15  "             "         Bawo  &  D»tttr 

64  "            "         Geo  Borgfeldt  &  Co 

189  »            "            F  W  Wool  worth  &  C 

224  "            "         Miscellaneous  Orders 


HAMULI  Ho 

Fensterer  &  Rue  e 

Laxarus  &  Rosenf  eld 

Geo  Borgleldt  &  Cc 

Strobel  &  Wilken  Co 

"  Miscellaneous  Orders 

earthenware Bawo  &  DotteT 

..OGo»:z 

J  Palme 

FBing&  Co 

Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

toys B  Illfoider  *  Co 

Bawo  &  Dotter 

Samstag  &  Hilder  Bros 

Strobel  &  Wilken  Co 

" Miscellaneous  Orders 

LONDON 
15  packages tojs Strobel  &  Wilken  Co 

TRIESTE 
369  packages  glassware A  L  Crawford 

216        "  "  Miscellaneous  Orders 

9        "  toys Strobel  &  Wilken  Co 

LIVERPOOL 

3  packages  earthenware The  Rowland  k.  Maraellus  Co 

43 
3 
5 
5 
2 


71  packages  glassware 

22 

43 

27 

65 

17 

88 

a 

3 

248 

83 

49 
6 

15 
106 

61 


. .  Maddock  &  Miller 
...GFBassett&  Co 
.Meakin  &  Ridgway 

E  Bcote 

Ed  Butler 


SOUTHAMPTON 
64  packages  chinaware Wm  Guerin  &  Co 


19 

255 

26 

11 

4 
15 

8 
23 
41 


63  packages  glassware. 


.Vogt  &  Dose 

Haviland  &  Co 

HCreange 

. . .  Herman  C  Supper 

LD  Bloch&  Co 

Justin  Tharaud 

Bawo  &  Dotter 

HR  Churchill 

.  Miscellaneous  Orders 


F1CMB 


78 

25 

1 


. .   . .  L  Straus  &  Sons 

F  W  Woolworth 

Koscherak  Bros 

Bawo  &  Dotter 

.Miscellaneous  Orders 


IMPORTS    AT    PORT    OF    BOSTON. 

LIVERPOOL 
19  packages  earthenware Jones,  McDuffee  &  Stratton  Co 


20 
2 

1 

24 

1 


. .  Mitchell,  Woodbury  Co 
Rowland  &  Maraellus  Co 

, Stone  &  Downer  Co 

. . .  American  Express  Co 

. . . .  Miscellaneous  Orders 


19 


m_  m'.'Hn'.K-iWjW  i.ik    ^'.".'i'^  '■'"y.'H? ',;["■  }1.^  '  l,'WWW»W^^,:f>{B?.fl»PW!|w'g 


ast  ahb  ^est 


John  Grafton,  a  well-known  pot- 
East  Liverpool  tery  worker  of  this  city,  has  taken 
and  Vicinity,  the  matter  up  with  leading  citizens 
of  Washingtonville,  this  county, 
looking  toward  the  erection  of  a  five-kiln  pottery 
there.  J.  L.  Fitzpatrick  and  J.  N.  Paisley,  of  Wash- 
ingtonville, are  looking  after  the  proposition  in  Wash 
ingtonville.  It  is  planned  to  form  a  company  with  $50,- 
000  capital  stock,  representing  500  shares.  At  the 
same  time  Washingtonville  critizens  are  being  asked 
to  take  $20,000  stock.  Mr.  Grafton  and  his  associates 
plan  to  take  an  equal  number  of  shares.  Pottery 
and  semi-porcelain  specialties  are  to  be  made.  Meet- 
ings are  being  held  at  Washingtonville  at  weekly 
intervals  to  work  out  the  details  of  the  new  proposi- 
tion. 

•  • 

W.  W.  Harker,  of  the  Harker  Pottery  Co.,  and 
George  W.  Thomas,  of  the  Thomas  Electric  Porcelain 
Co.,  are  spending  several  weeks  fishing    at    Muskoga 

Lake,  Canada. 

•  • 

The  West  End  Pottery  Co.  reports  considerable 
success  during  the  last  summer  season  with  the  sale 
of  its  sanitary  fruit  jar  funnel,  the  specialty  being 
the  only  one  of  the  kind  being  made  in  the  district. 
The  firm  claims  that  the  specialty  has  an  advantage 
over  the  granite  or  enameled  ware  funnel,  inasmnch 

as  it  will  not  rust. 

•  • 

Fred  Kline,  general  manager  of  the  Colonial 
Pottery  Co.,  returned  to  the  home  office  last  week 
after  spending  a  fortnight  in  the  Eastern  districts. 
The  Colonial  contemplates  placing  a  new  dinner 
shape  on  the  market  late  this  season,  and  the  con- 
tract for  the  design    will   be   awarded  within   a   few 

days. 

.  *     * 

Decal  salesmen  when  interviewed  this  week  re- 
ported a  heavy  demand  for  dinnerware  treatments 
from  out-of-town  potteries.  The  specialty  salesmen 
also  report  that  the  out-of-town  plants  are  working 
"up  to  the  handle"  and  that  orders  with  these  con- 
cerns  are  heavy. 

•  * 

News  has  been  received  in  the  local  district  by 
machinery   manufacturers   of   the   formation   of   the 


•  Hardstone  Pottery  Co.  at  Cincinnati,  O.,  with  a 
capital  stock  of  $25,000.  Robert  Mitchell  is  at  the 
head  of  the  new  company. 

•  • 
With  twenty-four  kilns  the  plant  of  the  Penn. 
sylvania  China  Co  at  Ford  City  is  working  almost 
to  capacity.  General  Manager  C.  L.  Gray  announced 
to  the  writer  last  week  that  the  company  has  just 
closed  contracts  for  the  purchase  of  eight  new 
exclusive  open  stock  patterns  for  its  dinnerware 
lines,  which  will  be  shown  for  the  1913  trade,  and 
that  the  number  of  exclusive  treatments  would  very 
likely  be  increased  before  the  end  of  October.  Under 
the  management  of  W.  F.  Ellisson  the  sales  depart- 
ment has  shown  a  remarkable  increase  in  business, 
which  has  been  steadily   advancing    during  the   last 

few  weeks. 

*  • 

A  new  series  of  treatments  is  being  shown  for 
the  first  time  on  the  plaque  line  of  the  Taylor,  Smith 
&  Taylor  Pottery  Co.,  known  as  the  "pet  animal 
series."  Horses,  cats  and  dogs  are  being  featured, 
the  "decal"  covering  the  entire  space  of  an  eight- 
inch  plaque.  W.  C.  Lynch,  Eastern  salesman  for 
this  company,  has  been  compelled  to  "take  to  the 
Maine  woods"  on  account  of  illness.  He  is  suffering 
from  an  attack  of  hay  fever  and  asthma.  As  soon  as 
he   is    able   he    will   again    make   a  display  in   New 

tfork. 

*  • 

Hon.  George  F.  Hankins,  of  Lexington,  N.  C, 
who  has  been  in  the  district  for  several  days  buying, 
has  returned  to  the  South.  "Prospects  for  a  large 
fall  business  in  our  territory  this  fall  look  mighty 
encouraging,"  remarked  Mr.  Hankins  before  leav- 
ing. 

*  • 

Among  the  buyers  here  during  the  last  few 
days    was   noted  F.  T.  Blanchard,  of  F.  T.  Blanchard 

&  Co.,  Bristol,  Tenn. 

*  » 

Edwin  M.  Knowles,  vice-president  of  the  Knowles, 
Taylor  &  Knowles   Pottery  Co.,  left  a  few   days  ago 
for   an    Eastern  and  Southern  trip  in  his  automobile 
He  was  accompanied  on  a  part  of  the  journey  by  Fred- 
erick Lawrence,  formerly  with  the  Glebe  Pottery  Co., 


ao 


but    now  general    manager  of  the   North    American 
Mfg.  Co.,  of  Newell,  W.  Va. 

•  * 

"We  are  receiving  more  orders  for  dinnerware 
than  we  are  shipping  and  have  been  for  several 
weeks,"  is  the  report  from  the  offices  of  the  Smith- 
Phillips  China  Co.  "The  new  treatments  in  open 
stock  on  our  'Princess'  plain  shape  are  moving  nicely, 
and  the  demand  for  these  is  increasing.  The  white 
and  gold  patterns  are  also  showing  an  increased  de- 
mand." 

•  • 

All  ware  in  the  former  plant  of  the  Warner- 
Keffer  China  Co.  is  being  packed  and  shipped.  The 
ware  was  bought  at  the  recent  sale  of  this  plant  by 
Samuel  B  Larkins,  of  the  National  China  Co,,  at 
Salineville,  and  is  being  shipped  on  order  from    that 

office. 

»      * 

The  "Holdfast"  baby  plate  specialty,  which  is 
patented  and  being  put  out  exclusively  by  the  D.  E. 
McNicol  Pottery  Co  ,  is  proving  to  be  a  popular  item 
with  buyers.  The  plate  is  being  shown  in  a  number 
of  exclusive  decal  treatments. 

•  * 

Sales  of  dinnerware  with  the  Edwin  M.  Knowles 
China  Co.  so  far  this  year  are  reported  to  be  the  heavi- 
est the  company  ever  experienced.  Future  business  is 
good,  and  that  the  pottery  will  operate  to  capacity 
throughout  the  year  there  is  no  question. 

•  * 

John  T.  Cartwright,  who  has  been  making  a 
Western  trip  in  the  interest  of  the  Cartwright  Bros. 
Pottery  Co.,  has  returned  to  the  home  office.  "Crops 
in  the  West  are  big,  and  business  is  bound  to  be  good 
this  fall,"  said  Mr.  Cartwright  after  his  return. 

•  * 

George  Buxton    opened  at  the  Colonial  Hotel  in 


Pittsburgh  last  week  with  the  lines  of  the  Potters' 
Co-operative  Co.  All  the  new  and  exclusive  treat- 
ments on  the  "Banquet"  and  "Vetus"  dinner  shapes 
of  his  firm  were  exhibited. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 

Shipments 
week  end'g 
Aug.  IT,' 12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

Aug.  17,*12 

Correspond 

ing  period 

1911 

Boston    

345 
164 

25 

308 

77 

4 

34 

14 

37 

114 

228 

3 

65 

"28 
75 

*6 

5929 

4475 
2081 

5253 
944 
569 
756 

339 

51 

164 

338 

4661 

5387 
3009 

7427 
215 
606 
389 
73i 
43 

257 

Philadelphia 

Baltimore  . . . 
San  Francisco    . 
New  Orleans.     . 
Portland  (Me.). . 
Galveston 
Newport  News . . . 
Portland  (Or.).  .. 
Inland  Points 

Total 

1008 

519 

30899 

22725 

From  David  Inglis  &  Co.'s 

Circular. 

TO 

Shipments 
w«tk  end'g 
Aug    10,  "12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

Aug.  10,*12 

Correspond- 
ing period 
1911 

350 
101 
127 

155 

2 

"8 

61 
68 
75 
53 
14 

57 

43" 
5515 
494  5 
2070 
562 

54 

864 
631 

339 
156 
409 

5191 
4756 
7367 
3028 
629 

43 
242 

545 
656 

879 

Philadelphia.    . . 

Newport  News . . 
San  Francisco    .  . 
Portland  (Me.).  . 

Galveston 

Portland  (Or.).. 
Inland  Points 

Total 

743 

328 

19856 

23336 
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Official  announcement  is  made  of 

Pittsburgh  and     the  reorganization  of  the  Western 

Vicinity  sales  department  of  the  Economy 

Tumbler  Co.,  Morgan  town,  W. 
Va.  In  reporting  the  change,  President  W.  E. 
Hunter  of  the  Economy  Co.  says:  "We  have  opened 
an  office  in  the  Ridge  Building,  Kansas  City,  Mo., 
and  have  on  display  there  full  lines  of  our  ware. 
We  are  impelled  to  this  action  by  the  rapid  growth  of 
Kansas  City  as  a  jobbing  center  and  the  bright  future 
from  there  as  a  distributing  center.  The  office  will 
be  iD  charge  of  H.  M.  Anderson,  formerly  with  the 
selling  force  of  the  United  States  Glass  Co.  at  St. 
Louis.  Traveling  men  from  our  Kansas  City  office 
will  cover  Iowa.  Nebraska,  Kansas  and  parts  of 
Missouri  and  Oklahoma.  Mr.  Anderson  is  thoroughly 
acquainted  with  all  this  trade,  is  familiar  with  our 
lines,  and  is  one  cf  the  brightest  and  snappiest 
fellows  we  know." 

Officials  of  the  Pennsylvania  Glass  and  Mfg.  Co., 
who  have  general  offices  in  this  city,  report  that  the 
plant  will  be  placed  in  operation  within  three  weeks, 
making  blown  and  pressed  lighting  glassware.  Sample 
rooms  and  general  offices  have  been  established 
in  the  McCance  Block,  this  city,  under  the  manage- 
ment of  R.  F  Giese.  New  decorating  shop9  have  been 
erected  and  new  tanks  have  also  been  constructed. 


Confirmation  of  reservations  of  space  at  the  Ft. 
Pitt  Hotel  for  the  1913  pottery  and  glass  exposition 
continue  to  come  in.  This  week  final  word  was 
given  to  reserve  space  for  the  following  firms:  Penn- 
sylvania China  Co  ,  Ford  City,  Pa  ;  Turcbin  &  Co., 
lamps  and  brass,  New  York;  and  Deidrick  Glass 
Co.,  tumblers  and  blown  ware,  Rochester,  Pa.  At 
other  hotels  it  is  reported  that  no  reservations 
have  been  made  so  far  for  the  coming  exhibit  season. 


Blown  shops  at  the  plant  of  the  Bellaire    Bottle 
Works,  Bellaire,  O.,   resumed  operations  August  29. 


Walter  G.  Minnemeyer,  general  manager  of  the 
Dugan  Glass  Co.,  Indiana,  Pa.,  was  at  the  Seventh 
Avenue  Hotel  last    week,   and    while   not  displaying 


any  samples  declared  that  he  "just  come  to  town  to 
book  some  business.  He  said  he  could  not  tarry 
long,  as  the  Indiana  Fair  opened  this  week,  and 
he  wanted  to  "be  on  the  ground." 


The  Ideal  Cut  Glass  Co.  is  showing  a  number  of 
new  cuttings  this  season,  the  most  popular  being 
the  diamond  cut  floral  designs. 


Secretary  Martin,  of  the  Lancaster  Glass  Co., 
Lancester,  O . ,  reports  business  with  that  concern 
as  being  good.  The  company  is  always  adding  to  its 
lines — in  fact,  additions  are  being  made  almost  every 
month  A  new  storage  warehouse  has  been  recently 
completed  by  this  company. 


The  Ripley  Glass  Co.  have  placed  something 
really  new  on  the  market  in  the  way  of  decorated 
table  glassware.  On  their  round  and  oval  "Huber" 
shape  a  burnished  gold  edge  treatment  is  being 
shown  which  presents  a  very  dignified  appearance. 
The  treatment  is  the  only  one  of  the  character  on 
the  market.  The  first  samples  were  shown  the  trade 
this  week,  and  within  a  few  days  salesmen  and  resi- 
dent sample  rooms  will  have  a  complete  assortment 
of  the  new  treatment. 

The  United  States  Glass  Co.  report  a  heavy 
demand  for  their  lamp  lines  this  season.  Early 
specifications  have  been  delivered,  and  the  firm  is 
now  filling  many  repeat  orders,  which,  with  the  busi- 
ness coming  in  for  lamps,  makes  the  season  an  un- 
usually busy  one.  A  feature  of  the  lamps  of  this 
company  is  their  all-glass  collar,  the  only  metal  in  the 
collar  being  the  thin  brass  thread.  This  company 
has  just  completed  mailing  to  the  trade  their  new 
No.  116  catalogue,  which  shows  their  new  cuttings 
and  etchings  on  blown  and  heavy  lead  glass  goods. 
A  number  of  new  designs  have  been  adopted  for  the 
coming  fall  season.  W.  I.  Campbell  returned  from 
bis  Southern  trip  last  week. 


"Busy  as  nailers"  is  the  way  business  conditions 
at  the  plant  of  the  Consolidated  Lamp  and  Glass  Co., 
at  Coraopolis,  Pa.,  are  characterized.  This  firm  has 
just  placed  on    the  market  a    new    line  of   lanterns 
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made  of  "Cora"  glass.  These  lanterns  are  made  in 
five  sizes.  The  line  is  a  new  one  with  this  company, 
as  well  as  exclusive.  The  first  samples  were  shown 
n  the  Pittsburgh  district  a  few  days  ago. 


Report  is  current  in  this  district  that  the  Libbey 
Cut  Glass  Co.  have  started  operations  at  a  new 
plant  at  Sandusky,  O. 

Operations  have  been  resumed  in  full  at  the 
plant  of  the  Tarentum  Glass  Co.  The  demand  for 
the  new  cut  lines  of  this  firm,  consisting  of  sugars  and 
creams  and  candlesticks,  is  more  extensive  than  ever. 


Business  with  the  Pittsburgh  offices  of  the 
Mortimer  Glass  Co.  is  reported  to  be  up  to  the 
standard,  and  a  considerable  amount  of  trade  is  be- 
ing booked  for  both  immediate  and  future  delivery. 
The  firm  is  making  a  specialty  of  the  lines  of  the 
Fenton  Art  Glass   Co  ,  of  Williamstown,  W.  Va. 


It  is  said  that  the  Allen  Cut  Glass  Co  ,  at  Johns- 
town, Pa.,  have  capacity  for  150  frames,  and  that 
about  60  frames  are  now  being  worked  steadily. 


Samuel  P.  Kinney,  for  several  years  salesman  for 
the  Economy  Tumbler  Co.,  of  Morgantown  W.  Va., 
has  left  the  firm  to  become  identified  with  the  Cam- 
bridge (O.)  Glass  Co.,  and  has  assumed  the  manage- 
ment of  the  Byesville  plant  of  that  concern.  It  is  the 
intention  of  the  Cambridge  company,  with  Mr. 
Kinney  in  charge,  to  manufacture  a  complete  line  of 
blown  stemware  and  tumblers  at  the  Byesville  plant. 

SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
tirst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\  11  WANTED — Salesman    by  a  prominent   glass  company    in 
v  *       illuminating  and  general  line.     State  age,  experience  and 
salary  expected.     Address  Box  817,  this  office. 

SALESMAN  WANTED— We  have  a  good  proposition  to  offer 
*-*  a  crockery  salesman  who  will  make  a  small  investment  in 
an  established  jobbing  concern.  Negotiations  will  be  confiden- 
tial.    Address  P.  O.  Box  563,  East  Liverpool,  O. 

SITUATIONS     WANTED. 

r)OSITION  as  buyer  of  china  and  glass  by  a  young  man  with 
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seven  years' experience,  f >  r  September  26.       Can  furnish 


good  reference      Address  Box  816,  this  office. 

\  A /ANTED — A  position  ss  salesman,  either  to  travel  or  on  the 
floor,  by  a  young  man  with  twelve  years'  experience  with 
a  prominent  house.     Address  Box  815,  this  office. 


Cut  Gla»» 

45  West  Broadway, 

NEV\     YORK. 
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BUYERS'    GUIDE. 

Importers   of   China,  Glassware,  etc. 

Bawo  &  1  Jotter   5 

Bassett,  Geo.  F.,  &  Co I 

Bernardaud,  L.,  &  Co.,  Limoges,  France 2 

Bonita  Art  Co. ,  Wheeiing   3 

Cox  &  Laff erty 3 

Davison,  John          4 

Fondeville  &  Van  Iderstine  ...         7 

Guerin  Wm.,  &  Co 6 

Gredelue,  A..  New  York   ...  2-> 

Haviland  &  Co 27 

Haviland  &  Abbot  Company           6 

Haviland,  Theodore,  Company  ...             ..               25 

Jone»,  McDuffee  &  Stratton  Co.,  Boston 23 

Porcelaines  G.  D.  A 

Slimmon,  Robt.,  &  Co ..    ..  4 

Thieler,  E.  R 5 

Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co 32 

Consolidated  Lamp  &  Glass  Co.,  Coraopolis. 31 

Goodwin  &  Kintz  Co. ,  Winsted,  Conn 30 

Manhattan  Brass  Co     31 

Miller,  Edward,  &  Co 32 

Plume  &  Atwood  Mfg.  Co 32 

Pittsburgh  Lamp,  Brass  and  Glass  Co 32 

Turner  &  Seymour  Mfg.  Co 31 

Cut  Glass 

Bush  Glass  Co. ,  Lansing,  Mich 3 

Bergen,  J.  D.,  Co.,  Meriden,  Conn 30 

Clark,  T.  B.,  &  Co.,  Honesdale 3 

Dor flinger,  C,  &  Sons 5 

Finke 22 

Fry  Glass  Co. ,  Rochester,  Pa 24 

Herbeck-Demer  Co.,  Hallstead,  Pa 23 

Janson  &  Wills,  Brooklyn 24 

Metropolitan  Cut  Glass  Co. ,  Brooklyn 30 

Mills,  Gardner  &  Co.,  Chicago,  111 3 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y   26 

St.  Louis  Crystal  Glass  Co. 30 

Domestic  Pottery 

Brush-McCoy  Pottery  Co. ,  Zanesville,  O 29 

Boston  Plastic  Art  Co.,  Boston,  Mass 7 

Cartwright  Bros,  Co.,  East  Liverpool 31 

Guernsey  Earthenware  Co.,  Cambridge,  O     6 

Mayer  China  Co.,  Beaver  Falls,  Pa 

Pennsylvania  China  Co.,  Ford  City,  Pa 24 

Takito,  Ogawa  &  Co. ,  Japan 3 

Plateaux  and  Trays. 

Baum,  Charles 26 

Rohrbeck,  John  E 24 

Glassware 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 29 

Beaver  Valley  Glass  Co. ,  Rochester,  Pa 26 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa 39 

Edge,  Thos  G 26 

Economy  Tumbler  Co.,  Morgantown,  W.  Va 

O'Donnell,  O.  J 23 

Potomac  Glass  Co 26 

United  States  Glass  Co  ,  Pittsburgh   ...             . 2 

Williamsburgh  Flint  Glass  Co  30 

Materials 

Drakenfeld.  B.  F.,  &  Co 30 

Roessler  &  Hasslacher  Chemical  Co 30 

Miscellaneous 

Abels  &  Co.  easels                 . 24 

Albert  Henry  Co. ,  Rutherford,  N.J 28 

Enterprise  Enamel  Co.,  Bellaire  3 

Home  Auction  Co     . .             . .           ....             . .  23 

Hogan  Mfg.  Co.,Nepera  Park,  N.  Y 23 

Major  Mfg.  Co *3 

Robert  Rawsthorne  Engraving  Co.,  Pittsburgh 30 

Timberlake,  J.  B    &  Sons,  Jackson,  Mich        2 
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NEW    YORK,    SEPT.    12,     1912. 


THE     CONDITION    OF    BUSINESS. 


Business  has  been  good  this  week  in 
New   York     every  branch  of  the  trade.     There  has 
been  no  boom,  and  the  volume  is  not 
what  it  was  before  the  1907  panic;  but  under  existing 
conditions  must  be  considered  satisfactory.     The  de- 
mand has  been  for  every  kind  of  goods. 


German  importers  found  a  good  sale  for  table- 
ware, and  some  of  the  short  lines  went  exceedingly 
well.  Fancy  and  ornamental  wares  do  not  show 
very  much  improvement. 


One  of  the  encouraging  signs  of  the  times  has 
been  the  ready  sale  for  bric-a-brac,  high  cost  bronzes, 
marble  statuary  and  pedestals.  Importers  of  these 
goods  have  sold  more  this  year,  so  far,  than  at  any 
time  within  five  years,  and  the  dealers  in  this  class  of 
wares  are  jubiliant.        

English  goods  are  meeting  with  about  the  same 
reception  as  last  year.  The  increase,  if  any,  has  been 
small,  although  English  china  shows  a  tendency  in 
that  direction.  

French  china  has  sold  well  in  spots.  The  de- 
mand from  Canada  for  English,  French  and  German 
goods  has  been  very  great  the  whole  year,  and  in  the 
Northwestern  States  business  has  improved  very 
materially.  

American  potters  are  getting  good  business,  with 
excellent  prospects  in  the  near  future. 


Pressed  glass  has  moved  a  little  more  freely,  and 
blown  goods  are  still  in  active  request. 


Cut  glass  is  in  active   demand,  particularly   for 
the  medium  and  low  priced  wares. 

Some  cf  the  lamp   men  experienced  a  pleasant 
surprise  this  week  when  they  received  belated  orders. 


goods  has  begun,  and  the  orders  are  very  satisfactory 
to  the  importers.  

The  toy  trade  still  continues  to  be  very  good. 


Buyers  who  placed  import  orders  in  the  spring 
have  ever  since  been  trying  to  hurry  their  goods 
forward,  and  this  week  the  mails  have  been  deluged 
with  like  requests.  Almost  every  purchase  that  is 
made  has  the  clause  asking  for  immediate  shipment. 


Retail  trade  in  New  York  has  improved  wonder- 
fully, and  department  stores  and  regular  trade  have 
had  good  business.  Gimbel  Bros.,  Higgins  &  Seiter 
and  Greenhut-Siegel-Cooper  Co.  all  have  had  wonder- 
ful success  with  their  special  sales.  Dealers  in  the 
very  highest  grades  of  wares,  however,  report  that 
the  majority  of  their  customers  are  still  out  of  town, 
and  they  do  not  look  tor  a  material  improvement 
until  the  first  of  October.         3 


Reports  from  interior  points  are  to  the  effect 
that  retail  business  has  improved  everywhere  except 
in  some  portions  of  the  South,  where  the  people  have 
not  yet  recovered  from  the  floods  of  early  spring. 
The  outlook  is  exceedingly  encouraging,  however, 
travelers  reporting  that  everybody  is  feeling  good. 


Pittsburgh  and 
Vicinity. 


There  has  been  a  gradual  improve- 
ment    in    the   general    glassware 
business  during  the  past   week — 
orders    being    better     and     more 
liberality  shown  on  the  part  of  buyers.     All  lines  are 
in  demand.      Factories  are  busy,    and   salesmen    are 
sending  in  good  orders. 


East  Liverpool 
and  vicinity 


Fall  buying  for  spring  importation  of   Japanese  moving, 


Potteries  in  this  locality  are  quite 
active,  and  quite  a  lot  of  orders 
for  futuie  delivery  are  being 
received.  While  general  lines  are 
the   greatest    demand    is   for   dinnerware. 
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While  there  13  some  call  for  specialties,  a  major 
portion  of  the  orders  received  for  these  lines  are 
specified  for  future  shipment. 

Potters    and    glass    manufacturers 

Wheeling  and     in  this  territory   admit    that    they 

Vicinity.  have    enough    orders   on    hand    to 

keep  plants  busy  in  all  departments. 

The  floods  of  the  past  fortnight  have  caused  delay  in 

shipments,  but  they  will  soon  catch    up.     Everthing 

presages  an  exceptionally  heavy  fall  season. 


AT    CHICAGO. 


THERE  has  been  a  scarcity  of  buyers  in  the  crock- 
ery and  glass  showrooms,  although  commercial 
men  on  the  road  report  a  fine  trade.  All  the  local 
agencies  and  representatives  are  busy  l  lling  the 
orders  thus  sent  in,  and  all  are  counting  on  a  banner 
business  before  the  holidays. 


D.  C.  Pilkey,  treasurer  of  the  McKee  Glass  Co., 
Jeannette,  Pa.,  spent  several  weeks  recently  in  a  tour 
of  the  Yellowstone  Park,  and  on  his  way  home  stopped 
off  at  Chicago  for  a  chat  with  a  number  of  local 
dealers.  

A  new  lemon  knife  is  being  displayed  in  this 
market  by  Kelly  &  Reasner.  It  is  made  by  the 
Hocking  Glass  Co.  entirely  of  glass  and  consequently 
cannot  corrode.  

R.  A.  L'Ecuyer,  Chicago  representative  of  the 
Jefferson  Glass  Co.,  has  returned  with  his  wife  from 
a  pleasant  vacation  at  Rapid  River,  Wis.  He  fished, 
hunted,  roughed  it,  and  had  a  good,  health-building 
trip. 

H.  B.  Simonds  will  assist  Harry  Warman  in  call- 
ing  on  Chicago  and  adjacent  trade  in  the  interests  of 
the  Brush-McCoy  Pottery  Co. 


C.  H.  Ueberroth,  representing  the  Saxon  China 
Co.  in  Chicago,  has  returned  from  a  visit  to  the  fac- 
tory at  Sebring,  O. 

J.  E.  Boring  has  just  returned  from  a  visit  to  the 
plant  of  the  Crooksville  China  Co.,  which  he  repre- 
sents in  this  territory. 

J.  I.  Warman,  president  of  the  Hartman  Mfg. 
Co.,  has  moved  to  Chicago  and  will  make  his  home  at 
4515  Washington  boulevard. 


A  warm-blooded  statistician  has  compiled  figures 
to  show  that  the  consumption  of  ice  cream  in  the 
United  States  has  increased  from  55,000,000  to  125,- 
000,000  gallons  in  the  last  five  years.  Crockery  and 
glassware    people    have    profited  as  much  as  anyone 


from  this  typical  American  craving  for  cool  stomachs, 
for  every  increased  order  for  the  frozen  goodness 
means  more  china  and  glassware. 


Elaborate  preparations  are  under  way  for  the 
fall  meeting  of  the  Chicago  Association  of  China, 
Glass  and  Allied  Trades,  scheduled  for  the  evening  of 
Friday,  September  20.  While  business  will  be  trans- 
acted, the  fun-making  will  not  be  overlooked,  and 
everyone  is  expecting  an  interesting  meeting. 


HAYNES     POTTERY     TO     BE     SOLD. 


1AHE  receivers  of  D.  F.  Haynes  &  Sons,  Baltimore. 
Md.,  will  sell  the  plant  September  18th,  to- 
gether with  the  molds,  blocks,  models,  etc.,  used  in 
making  toilet  seis,  jardinieres,  tableware  and  special- 
ties; also  raw  materials,  a  lot  of  transfers,  and  the 
office  furniture.  This  sale  is  necessary  to  clear  the 
title  to  the  property.  We  are  informed  that  a  re- 
organization of  the  business  is  already  under  way. 
and  as  soon  as  the  necessary  arrangements  can  be 
made  business  will  be  resumed  at  the  old  stand. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan.  1  to 

ing  period 

Aug.  .4,' 12 

1911 

Aug.  24,*12 

1911 

148 

6077 

4661 

27 

4502 

5387 

72 

2153 

50C9 

33 

5286 

7427 

San  Francisco    . 

40 

984 

215 

New  Orleans.   . . 

12 

581 

606 

Portland  (Me.).. 

756 

389 

Galveston 

35 

374 

731 

Newport  News. . . 

51 

43 

Portland  (Or.).  . 

2 

.... 

166 

Inland  Points 

29 

367 

257 

Total 

393 

21297 

22725 

From  David  Inglis  &  Co.  's  Circular. 


Shipments 

Correspond- 

Exports 

Correspond- 

TO 

month  end'g 

ing  period 
1911 

Jan.  1  to 

ing  period 

Aug   24  '12 

Aug.  24  '12 

1911 

714 

466 

4502 

5419 

New  York    

830 

567 

6008 

4870 

Baltimore 

792 

727 

52S6 

7443 

Philadelphia 

276 

200 

2175 

3031 

"o 

64 

578 

659 

Newport  News  . 

3 

17 

54 

43 

San  Francisco    . 

218 

9»i 

242 

Portland  (Me.). 

22 

653 

545 

Galveston 

35 

188 

374 

731 

Portland  (Or.).. 

20 

172 

Inland  Points 

88 

2 

465 

879 

Total 

3068 

2231 

21248 

2386a 

II 


r 
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Olje  5lew  $?ork 
(Crocker?  att6  <&lass  ^District 


L.  Straus  &  Sons  are  making  one  of  the  largest 
and  most  elaborate  displays  of  electric  lighting  goods 
ever  seen  in  the  District.  Starting  with  boudoir  and 
reading  lamps,  they  run  up  to  pieces  four  feet  high. 
This  line  is  in  Dresden  effects,  with  either  Empire 
or  umbrella  shades,  made  of  cretonne.  The  shapes 
and  designs  are  exquisite.  Prices  range  from  $4  to 
$75.  Another  line  has  pottery  bodies  mounted  in 
gilt  bronze,  with  shades  in  Japanese  designs  to  match 
the  ornamentation  of  the  bodies.  They  are  very  ■ 
fetching,  and  are  admirably  adapted  for  dens  and 
cosy  corners.  The  next  display  is  in  solid  bronze, 
the  standards  being  plain  even  to  severity,  but 
exceedingly  rich  and  artistic.  Following  these  is  a 
large  line  showing  figures  of  men,  women  and 
animals.  These  have  glass  shades,  crystal  and 
colonial,  plain  and  in  clusters  of  grapes.  Prices 
range  from  $3.25  to  $50.  Besides  the  lamps  there  is 
a  long  line  of  real  French  bronzes,  numbering  more 
than  150  samples  —  busts,  single  figures,  pairs 
and  groups.  Add  to  these  the  largest  and  best  line 
of  marble  statuary  and  pedestals  that  the  house  has 
ever  shown,  and  there  is  an  inducement  for  buyers 
such  as  is  rarely  offered. 

a 

Bawo  &  Dotter  have  all  their  new  fall  lines  on 
display  and  can  ship  from  stock  immediately. 
Dealers  who  have  allowed  their  stocks  to  run  low 
will  do  well  to  remember  this.  All  they  have  to  do 
is  to  write  that  they  need  certain  lines,  and  the  house 
will  take  care  of  them,  both  as  to  selection  and  prices. 

Haviland  &  Abbot  opened  this  week  a  line  of 
rich  and  medium-priced  service  plates  which  are  as 
pretty  as  the  firm  has  ever  shown.  One  in  particular 
has  an  encrusted  edge  and  shoulder,  between  which  is  a 
green  decoration,  the  leaf  having  something  of  the 
effect  of  the  laurel.  The  same  design  is  carried  out 
on  the  gold  part.  Another  has  a  printed  gold  de- 
coration almost  covering  the  whole  plate,  leaving  only 
about  two  and  a  half  inches  of  clear  white  in  the  centre. 
It  is  very  effective.  They  have  opened  a  great  many 
patterns  in  short  lines — bread  trays,  comports,  tea- 
pots, sugars  and  creams,  etc.  One  of  their  best  hits 
this  season  is  a  breakfast  set  consisting  of  a  seven- 


inch  plate,  a  five-and-a-half-inch  plate,  cereal  saucer, 
teacup  and  saucer,  egg  cup,  hot  milk  jug,  individual 
teapot,  individual  coffee  pot,  sugar  and  cream — 
seventeen  pieces  in  all.  The  decorations  are  very 
pretty. 

During  the  past  week  the  showrooms  of  Cox  & 
Lafferty,  25  Park  Place,  have  been  very  busy.  Buy- 
ers of  housefurnisbings,  crockery  and  glass  have  been 
trooping  there  in  goodly  numbers.  The  lines  they 
carry  are  so  diversified  that  a  buyer  can  spend  a  good 
deal  of  profitable  time  on  their  two  large  floors. 

The  showroom  of  Morimura  Bros.,  which  at  all 
times  presents  a  busy  aspect,  has  been  more  favored 
than  usual  during  the  past  week.  The  line  of  brown 
bamboo  basket  work  has  received  a  full  share  of 
patronage,  while  the  new  fall  line  of  Japanese  porce- 
lain has  found  much  favor  with  buyers. 

Robt.  Slimmon  &  Co.  want  buyers  to  see  their 
Pekin  pattern  flow  blue  dinner  ware  on  Madrid 
shape.  It  is  the  best  blue  that  Wilkinson  has  ever 
turned  out,  in  an  attractive  pattern,  and  with  a  hard 
glaze  that  is  very  brilliant. 

I.  D.  Hurlbutt,  who  for  twenty-three  years  was 
with  A.  A.  Vantine  &  Co.,  during  twelve  of  which  he 
was  manager  of  their  wholesale  china  department, 
has  established  himself  in  business  at  150  Chambers 
street,  this  city,  making  a  specialty  of  premium  trade. 
He  is  looking  for  two  accounts  suitable  for  syndicate 
uses,  and  invites  correspondence  from  manufacturers 
having  goods  suitable  to  this  class  of  business. 

John  L.  Garvey  has  just  been  appointed  agent 
for  the  Hogan  celluloid  salt  and  pepper  caps. 

The  fine  line  of  portables,  both  gas  and  electric, 
on  display  at  the  Pittsburgh  Lamp,  Brass  and  Glass 
Co. 's  showrooms,  82  West  Broadway,  is  worth  seeing. 
Many  new  things  in  illuminating  glassware  are  there, 
and  the  variety  of  electric  showers  is  equal  to  any- 
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thing  in  its  line  on  the  market.  They  have  as  great 
a  variety  of  illuminating  devices  as  it  is  possible  to 
see  under  one  roof. 

John  Davison  is  sending  out  handsomely  gotten 
up  folders  giving  prices  of  the  open  stock  patterns  he 
is  handling,  together  with  a  lithographic  print  of  the 
most  popular  designs.  The  list  will  prove  valuable 
to  buyers. 

The  Imperial  Art  Glass  and  Lamp  Works,  26 
Sullivan  street,  are  running  full  time  and  are  only 
just  able  to  keep  pace  with  their  orders.  They  are 
making  a  very  popular  line  of  gas  and  electric  port- 
ables, as  well  as  some  very  impressive-looking  domes. 
Their  goods  compare  very  favorably  with  others  in 
the  same  line,  their  main  object  being  to  give  good 
value  for  the  money. 

C.  L.  Dwenger  opened  this  week  a  line  of  lace- 
work  Bavarian  ware  in  fancy  short  lines— berry  bowls, 
bonbons,  pin  trays,  roll  or  bread  trays,  square  and 
round  comports,  olives,  etc.  They  also  show  a  new 
oval  dinner  set  in  wh''te  and  gold  and  a  variety  of 
colored  decorations. 

Wm.  D.  Dougherty  is  showing  for  the  Consolid- 
ated Lamp  and  Glass  Co.  a  variety  of  good-selling 
lines  of  illuminating  glassware.  The  frosted  shades 
with  bright  cuttings  in  good  designs  show  up  beauti- 
fully when  illuminated.  New  shapes  in  gas  and 
electric  shades  at  popular  prices  are  to  be  seen,  over 
a  hundred  new  designs  being  on  exhibition. 

E.  L.  Bates  received  two  very  handsome  samples 
of  cut  glass  this  week — a  two-handled  nappy  and  a 
nine-inch  bowl.     The  cuttings  are  extremely  good. 

E.  R.  Thieler,  American  representative  of  the 
Villeroy  &  Boch  factories,  has  beeD  opening  up  this 
week  at  his  showrooms,  66  Park  Place,  a  large  con- 
signment of  samples  showing  new  styles  and  decora- 
tions in  many  different  lines.  Of  particular  interest 
are  the  new  cereal  and  spice  jars — shown  in  attractive 
sets  and  combinations — and  the  large  array  of  metal- 
bound  trays  of  various  descriptions  from  the  Dresden 
factory.  In  the  former  there  are  severel  new  shapes 
as  well  as  treatments  in  decorative  effects  An 
attractive  feature  of  this  line  is  the  showing  of  ex- 
tremely practical  sets  for  the  kitchen,  some  of  them 
being  shown  complete  with  wooden  cabinets  divided 
into  compartments  for  the  different  jars.  These  sets 
are  made  up  of  cereal  and  spice  jars  attractively 
lettered  with  the  names  of  various  article?,  such  as 
sugar,  rice,  coffee,  tea,  salt,  different  spices,  etc. 
These  are  shown  with  a  variety  of  neat  border  pat- 
terns and  conventional  designs  in  underglaze  enamel 
color  combinations  of  delicate  tints  for  which  the 
Villeroy  &  Boch  factories  are  famed,  and  several  new 


shapes  have  been  added.  Also  in  the  field  of  kitchen 
goods  the  showing  of  jelly  molds  in  a  number  of  r.ew 
shapes  is  worthy  of  special  comment  as  being  a  line 
of  considerable  merit. 

Much  could  be  said  of  the  line  of  metal-bound 
trays  which  has  just  arrived  from  the  other  side. 
There  are  trays  in  all  sizes  and  a  variety  of  shapes, 
while  the  splendid  array  of  new  designs  in  the 
distinctive  Villeroy  &  Boch  style  of  color  work  is 
very  broad  and  attractive.  From  the  same  factory 
has  come  a  line  of  jugs  in  a  wide  range  of  shapes  and 
decorations. 

Another  line  that  should  make  a  strong  appeal  to 
buyers  is  the  showing  of  Mettlach  vases.  Thete  are 
in  the  famous  inlaid  stoneware  and  other  styles 
of  ware,  and  the  decorations  include  Grecian  sub- 
jects in  quite  a  variety  of  styles,  as  well  as  a  wide 
range  of  conventional  designs  of  very  attractive  ap- 
pearance. 

Mr.  Thieler  is  now  opening  up  a  line  of  new 
dinnerware  patterns  that  promise  to  furnish  some 
pleasant  surprises  for  the  trade,  and  visiting  buyers 
should  avail  themselves  of  an  opportunity  to  look 
over  the  new  offerings  in  the  various  departments. 

a 

K.  L.  Wedgwood  has  a  big  line  of  queensware 
on  exhibition.  Years  ago  queensware  was  a  very 
popular  kind  of  earthenware,  and  the  signs  over 
crockery  stores  in  most  cases  bore  the  name.  It  was 
really  C.  C.  ware,  and  gradually  became  known  by 
that  term.  Now  it  is  a  higher  grade  of  C.  C. — better 
made  and  better  finished.  This  line  consists  of  din- 
nerware, desserts,  etc.,  orange  and  other  bowls,  bodies 
for  electric  lamps,  and  a  variety  of  fancy  pieces. 
The  only  decorations  are  the  embossing.  Some  of 
these  are  very  elaborate,  and  the  pierced  plates  are 
like  cobwebs.  The  glaze  is  of  a  rich  old  ivory  tint, 
and  so  beautiful  that  color  ornamentation  would  de- 
tract from  the  quiet  elegance  of  the  ware.  He  also 
shows  some  new  lamp  bodies  in  jasper,  and  has  a  re- 
markably fine  line  of  dinnerware  in  old  Rouen 
effects. 

The  Fostoria  Glass  Co.  are  having  much  success 
with  their  optic  effect  pressed  glass  tableware.  The 
distinctiveness  of  the  shapes  is  one  of  the  attractive 
features  of  this  line.  Hence  its  popularity.  John 
Nixon,  the  city  representative,  never  tires  expatiating 
upon  its  beauty,  and  seldom  does  so  in  vain  when  a 
buyer  is  within  hearing. 

a 

A  new  dressing  mirror  has  just  been  bought  out 
by  the  Crown  Novelty  Co.,  and  those  buyers  to  whom 
S.  Sisper,  the  New  York  representative,  has  shown  it 
have  at  once  seen  its  selling  possibility  and  placed 
orders.  The  mirrors  are  oval  or  rectangular,  as  may 
be  desired,  and  have  on  each  side  arms  that  screw  to 
the  wall  of  the  bathroom.  When  so  adjusted  the 
mirror  may  be  tipped  at  any  angle  to  suit  short  or  tall 
people. 
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MERCHANDISING 

DEPARTMENT. 
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[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


Visiting  buyers  while  in  town  are  cordially 
invited  to  step  into  the  Crockery  and  Glass  Journal 
office  and  receive  particulars  about  the  goods  men- 
tioned below. 

ON     SALE. 

A  139 — One  of  the  largest  manufacturers  of  high 
class  iridescent  glassware  offers  an  eleven-inch 
shallow  berry  bowl  of  beautiful  design  in  the 
most  delicate  tint  of  turquoise  blue  iridescence. 
The  regular  price  is  $2.25  per  dozen,  but  as  he 
wishes  to  popularize  the  article  he  will  sell  at 
$1.50  per  dozen  in  quantities  to  suit  buyers. 
Packed  four  dozen  in  a  barrel;  f.o  b.  factory; 
usual  charge  for  package.     300  dozen  in  stock. 

A  125 — 34  barrels  plain  tumblers,  all  that  remain  on 
hand,  at  20  cents  a  doz.  If  you  want  them  write 
at  once. 

A  136  —  70  Quaker  City  hand  vacuum  cleansing 
machines,  retail  price  $15  each,  dealer's  price 
$11.50,  wholesale  price  $9.50,  to  be  sold  at  $6 
each  in  lots  of  twelve  or  more.  Subject  to  prior 
sale.  This  is  such  a  good  proposition  that  speedy 
action  is  recommended.  Samples  may  be  had 
at  wholesale  price.  F.o.b.  Philadelphia,  2  per 
cent  ten  days. 

A  137 — 50  gross  sleeve  boards  at  a  sacrifice.  A  job- 
ber is  overstocked  and  in  need  of  the  room. 
They  are  twenty  inches  long  by  five  inches  wide, 
padded  and  muslin  covered.  Ordinary  price  $n 
per  gross  to  wholesalers  and  $15  to  dealers;  will 
be  sold  in  five-gross  lots  or  more  at  $8. 5  0  per  gross 
(a  little  under  6  cents  each.)  Samples  for  the  ask- 
ing.     F.o.b.  Philadelphia,  2  per  cent  ten  days. 

A  138 — Cut  glass  hair  receivers  and  puff  boxes  at 
$1  75  per  dozen;  15  dozen  in  a  barrel.  F.o.b. 
factory;  usual  charge  for  packing. 

A  121 — 200  plateaux,  10  in.,  at  30  cents  each:  150 
plateaux,  12  in.,  at  40 cents;  150  plateaux,  14  in.,  at 
55  cents.  Nickel-plated  frames,  beveled  glass. 
Fine  for  a  special  sale. 

A  129 — Japanese  berry  set-,  consisting  of  an  8-inch 
bowl  and  six  4^ -inch  plates.  Six  different  floral 
designs,  two  doz.  sets  in  a  case,  four  each  of 
six  different  styles.  65c  per  set,  or  $15.60  per 
case.  Ten  cases  only  to  close  out.  Regular 
price,  85c  set. 


A  122 — Heavy  cut  glass  tumblers  with  whirling  star 
and  mitre  cutting  at  $2.75  doz.  and  another  de- 
sign of  whirling  star,  chrysanthemum  and  mitre 
cutting  at  $2. 90  doz.  All  guaranteed  first  quality 
lead  blanks  and  the  best  workmanship. 

A  123— The  best  bargain  ever  offered  in  the  trade  for 
$2  is  a  year's  subscription  to  the  Crockery  and 
Glass  Journal.  The  publishers  will  also  accept 
trial  subscriptions  for  six  month  at  $1.  Send  us 
your  address. 

A  124 — 36  barrels  lime  glass  tnmblers,  attractive  sand 
blast  decoration,  at  25  cents  doz  ;  regular  price 
28  cents.  As  the  receiver  in  bankruptcy  selling 
this  line  has  only  this  quantity  to  offer,  quick 
action  is  recommended. 

A  135 — Assortment  of  jardinieres,  pedestals  and  statu 
ary — duplicates  of  samples.     Agent   who   needs 
room  badly  will  sell  them   at    a   sacrifice.     Price 
really  no  object.     Capital  proposition  for   special 
sale. 

A  126 —  200  plateaux,  10  in.,  42c; 

150  12  in.,  55c; 

150  14  in.,  75c. 

Silver-plated;  high  fancy  feet.  Good  to  help 
round  out  a  sale  of  fern  dishes  or  water  sets.  Ex- 
cellent value. 

A  128 — Cut  glass  manufacturer  offers  ico8-in  bowls, 
richly  and  elaborately  cut,  at  $2,10  each.  The*e 
bowls  are  worth  in  regular  way  $2.75. 

A  130 — 4  barrels  Colonial  candlesticks,  7  inch,  presse 
glass,  seconds,  52c  doz. ;  5  barrels  orange   bowls, 
11  inch,  pressed  glass,  seconds,  $1.30  doz. 

A  131 — 13  barrels  pint  blown  jugs,  seconds,  $1  50  doz. 
5   barrels    quart   blown    tankard    jugs,  seconds, 
$1.20  doz. 

A  132 —  20  barrels  9-inch  floral  nappies,  pressed  glass, 
seconds,  97/^c  doz.;  10  barrels  7-inch  nappies, 
pressed  glass,  seconds,  55^0  doz. 

A  l33 — 3  barrels  4-inch  Colonial  nappies, pressed  glass, 
unfinished,  11c  doz. 

The  above  four  numbers  are  just  what  many 
of  our  subscribers  have  been  asking  for.  Now  is  the 
time  to  get  busy. 

A  13  — A  reliable  firm  offers  the  following  —  the 
whole  or  none: 

20  8-in.  bowls,  carnation  design,  at  $4  95  doz. 
16  8  in.  nappies,  "  at     4.50     " 

18  7  in.         "  "  at    4.00     " 

6  6-in.         "  "  at    3.50     " 

185-in.         "  "  at    3.00     " 

16  4>£-in.     •'  "  at    2.75     " 

2  doz.  2-pint  jugs,  cut  bottom  star,  aster  design, 
$7  doz. 

Light    cutting    on   blown   ware.     Terms,    f.o.b 
factory;  regular  charge  for  package. 

A109 — An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz. ,  with  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 
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A  117 — Buyers  looking  for  really  artistic  stone- 
engraved  glass  vases  at  sacrifice  prices  will  find 
them  listed  below.  The  manufacturers  bear  the 
highest  possible  reputation  for  making  glassware 
of  superior  quality.  150  stone-engraved  lead 
glass  vases — 10,  12,  14  inch.  Regular  prices  $3, 
$4  and  $5  each,  but  as  they  are  discontinuing  the 
pattern  willlet  them  goat  $1.50,  $2  and  $250. 
Quantities  to  suit  purchasers;  f  o.b.  New  York; 
usual  charge  for  packages.  Samples  can  be  seen 
in  New  York. 

A  118— Here's  a  snap  for  someone:  Regular  lead 
blown  tumblers,  made  by  a  firm  of  the  highest  re- 
putation. 

23  bbls    12  oz.  taper,    at   35c. 
18     •'      17    "        "  50c. 


IN     TOWN 


Abbreviations— c,  crockery;  g,  glass:   hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 
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1 1 

12 

it 

Fruitina 

35c 

5 

it 

17 

s  ( 

straight 

50c 

7 

(i 

18 

<  t 

<  * 

50c 

23 

11 

•9 

(  I 

a 

60c. 

24 

ii 

20 

<( 

t t 

70c. 

3 

11 

1% 

'1 

concave, 

25c. 

8 

1 1 

8 

t  ( 

1 1 

25c. 

Bbls.  50  cents;  f.o.b.  New  York.  Anyone  who 
secures  these  or  any  portion  of  them  (for  they  may 
be  bought  in  quantities  to  suit)  will  make  money. 

A  113 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  $3  a  doz.  Two  and  a  half  doz.  to  a 
bbl. ;  f.o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  enameled  de- 
coration, 30  cents  a  doz.  Usual  charge  for  bbl. 
Good  value;  worth  investigating. 

A  106 — 15  cases  of  Austrian  china.  Plates,  4^, 
5,  6)4  and  7^  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz.  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  115 — A  china  importing  house  wishes  to  close  out  a 
dinner  pattern  on  account  of  discontinuing  the 
jobbing  end  of  its  business.  The  pattern  is  on 
Ridgway's  English  porcelain,  in  green,  with  a 
gold  edge,  and  cost  $7  50  to  import.  About 
six  crates  in  stock.  Will  close  out  entire  lot, 
a  good  assortment,  at  $6.  Matchings  can  be 
imported  direct  at  $7.50.  Sample  and  list  of 
piesent  stock  will  be  sent  on  requesi. 
3* 

MERCHANDISE    WANTED. 

63— Wanted,  all  kinds  of  bottles  in  large  quanti- 
ties for  spot  cash. 

62 — Two-  or  three-light  electric  lamps,  wired, 
21  to  27  inches.  Brass  or  verde  finish, 
round  or  square  base,  complete  with  top  for 
art  glass  shades.  Can  use  quantity  if  price 
is  right. 

63 — A  firm  is  in  the  market  for  cut  glass  seconds 
and  common  seconds  tableware.  Send  par- 
ticulars. 

4 1 — A  subscriber  is  looking  for  a  line  of  cheap 
dinnerware  assortments  for  a  sale  proposi- 
tion. 

55 — Wanted  a  line  of  cut  glass  seconds. 


THE  following  buyers  have  reported  in  town    since 
our  last  issue: 

Miss    M    E    Reynolds,    with     Dunn,    Taft    &    Co,    c, 

Columbus,  O.     70  Franklin 
M   Schwartz,    with    The    Golden  Rule,  t,  c,  St    Paul. 

Minn.     Rector. 
J  J    Reardon,    with    McAuslan    &    Wakelin    Co,    hf, 

Holyoke,  Mass,      Navarre. 

C  M  Igel,  with  Kaufmann  Bros,  hf,  c,  Pittsburgh. 
200  Fifth  Ave. 

J  A  Armstrong,  with  J  N  Adam  &  Co,  hf,  Buffalo. 
214  Church. 

C  F  Green,  with  Bacon,  Chappell  &  Co,  hf,  Syracuse 
Wolcott. 

A  A  Breton,  with  Shartenberg  &  Robinson  Co,  hf,  t, 
New  Haven.      75  Spring. 

Robt  Orr,  with  Edward  Wren  Co,  hf,  c,  Springfield, 
O.      Herald  Square. 

W  C  MacMillan,  with  Stewart  &  Co,  c,  g,  s,  Balti- 
more.    214  Church. 

A  B  Stutz,  with  B  Lowenstein  &  Bro,  hf,  Memphis, 
Tenn.     22  East    Seventeenth  street. 

MrsC  Phillips,  with  W  Filene's  Sons  Co,  g,  Boston. 
116  West  Thirty-second. 

S  W  Lines,  with  Wm  Porter,  1,  Linesville,  Pa. 

J  A  Beyer,  Saratoga,  N  Y. 

A  Kallman,  with  England  Bros,  hf,  Pittsfield,  Mass. 
320  Church. 

A  H  Riker,  with  R  Fraser,  hf,  Utica,  N  Y.  Union 
square. 


AND     JULIUS     DID     IT. 


THE  recent  birthday  gift  of  8685,000  presented  to 
various  charitable  and  educational  institutions 
by  Julius  Rosenwald,  president  of  Sears,  Roebuck  & 
Co.,  has  aroused  national  interest  in  this  man,  who  a 
few  years  ago  was  practically  unknown. 

Just  how  Julius  Rosenwald  came  to  be  the  head 
of  the  powerful  mail  order  concern  is  interesting.  A 
few  years  ago  Rosenwald's  name  was  unheard  of. 
At  that  time  Richard  Sears  was  the  controlling 
factor  in  the  firm  of  Sears,  Roebuck  &  Co.  The 
Chicago  wholesale  clothing  house  of  Rosenwald  & 
Weil  were  selling  Mr.  Sears  some  goods.  The  bill 
ran  up  into  several  thousands,  and  Mr.  Sears  was 
politely  requested  to  pay.  It  is  said  that  he  came  to 
Rosenwald  &  Weil  and  asked  for  an  extension  of 
credit,  stating  that  while  he  had  some  money  it  wss 
needed  to  put  out  more  catalogues.  With  these 
additional  catalogues,  Sears  said,  money  would  soon 
be  coming  back  in  carload  lots.  The  extension  was 
granted  and  Sears  went  away  happy.  Some  time 
passed  by.  The  bill  grew  larger  and  larger,  and  at  last 
totaled  up  into  many  thousands. 

Again  Sears  was  sent  for.     Rosenwald   &    Weil 
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said  they  must  have  money  now  or  would  proceed  to 
wind  up  affairs.  The  mail  order  man,  it  is  said, 
showed  that  this  policy  would  only  result  in  ruin  for 
him,  and  would  bring  the  clothing  people  but  little, 
and  as  an  alternative  suggested  that  one  member  of 
the  firm  come  over  to  the  mail  order  plant  and  act  in 
any  official  capacity  desired,  so  that  they,  too,  could 
see  the  possibilities  of  the  business.  To  Rosenwald 
&  Weil  this  looked  to  be  about  the  only  chance  to 
secure  their  money,  or  a  part  of  it  at  least,  and  they 
loDked  about  for  someone  for  the  job. 

In  the  firm  at  that  time  was  Julius  Rosenwald, 
probably  the  least  interested  financially,  and  very 
little  heard  of  in  the  world  of  business.  He  came 
down  to  work  in  the  morning,  and  went  home  every 
evening.  He  did  nothing  startling  one  way  or 
another.  The  other  members  of  the  firm  went  into 
executive  session  to  find  someone  to  take  the 
apparently  thankless  task.  At  last  a  brilliant  thought 
took  possession  of  the  directors:  "Let  Julius  do  it!" 
And  accordingly  Julius  Rosenwald,  known  but  little 
outside  his  own  intimate  circle,  took  up  his  new 
duties  without  a  word  of  protest. 

The  rest  is  a  matter  of  history. 


TRADE    TIPS. 


THE  partnership  between  Dennis  &  Griess,  Eldor- 
ado, Neb.,  has  been  dissolved,  J.  A.  Dennis  con- 
tinuing the  business.  Domestic  pottery  and  glass- 
ware are  being  carried. 

Kansas  City,  Kan. — Haskell  Bros,  have  been  suc- 
ceeded by  the  Haskell  Martin  Hardware  Co.,  and  will 
carry  complete  lines  of  domestic  pottery,  glassware 
and  housefurnishings. 

Lewiston,  Mont. — The  Judith  Hardware  Co.  has 
started  in  business  here  and  will  feature  glassware, 
pottery  and  lamps. 

Hunters,  Washington. — A.  P.  Moffat  is  adding 
new  lines  to  his  stock  of  general  merchandise  and  is 
featuring  the  domestic  pottery  and  glassware  stocks. 


Tarrytown,  N.  Y.— The  C.  H.  Burtiss  Co.  has 
been  formed  here  with  $5,000  capital  stock.  Glass- 
ware and  pottery  will  be  carried. 


A  firm  in  Turkey  with  first-class  financial  rating 
requests  catalogues  and  price  lists  of  cheap  petroleum 
lamps,  both  table  and  hanging.  Address  Bureau  of 
Manufactures,  Washington,  D.  C,  giving  file  number 
9491-  

Raleigh,  N.  C. — A  charter  has  just  been  issued 
to  the  Efird  Department  Store. 


ware  Co.,  which   concern    will  also   handle  domestic 
pottery. 

An  American  consular  officer  in  Canada  wants 
to  get  in  touch  with  manufacturers  of  machinery  for 
the  manufacture  of  glass  bottles,  pressed-glass  goods, 
etc.  Address  Bureau  of  Manufactures,  Washington, 
D.  C  ,  and  refer  to  File  No.  9416. 


Loogootee,  Ind. — Catalogues  of  1  to  25  cent 
specialties  in  domestic  pottery  and  glassware  are 
wanted  by  William  Moiser,  who  has  recently  bought 
the  interest  of  A.  W.  Lockwood  in  the  John  Heubner 
Hardware  Co. 

Owensboro,  Ky.— The  T.  J.  Turley  Co.  has  in- 
creased its  capital  stock  from  $75,000  to  $125,000. 
Domestic  pottery,  glass,  silverware  and  lamps  are 
carried. 


BORROWERS,    BEWARE! 


Cleveland,  O. — Catalogues   of  housefurnishings, 
toys  etc.,  are  wanted  by   the  E.  M.  Highland   Hard- 


ON  September  1  an  amendment  to  the  New  York 
State  penal  law  went  into  operation  relating  to 
borrowers'  attempts  to  obtain  property  or  credit  by 
use  of  false  statements,  as  follows: 

1  Any  person  who  shall  knowingly  make  or 
cause  to  be  made,  either  directly  or  indirectly,  or 
through  any  agency  whatsoever,  any  false  statement 
in  writing  with  intent  that  it  shall  be  relied  upon, 
respecting  the  financial  condition,  or  means  or  ability 
to  pay,  of  himself,  or  any  other  person,  firm  or  cor- 
poration, in  whom  he  is  interested,  or  for  whom  he  is 
acting,  for  the  purpose  of  procuring  in  any  form 
whatsoever,  either  the  delivery  of  personal  property, 
the  payment  of  cash,  the  making  of  a  loan  or  credit, 
the  extension  of  a  credit,  the  discount  of  an  account 
receivable,  or  the  making,  acceptance,  discount,  sale 
or  indorsement  of  a  bill  of  exchange,  or  promissory 
note,  for  the.  benefit  of  either  himself  or  of  such 
person,  firm  or  corporation;  or 

2.  Who,  knowing  that  a  false  statement  in  writ- 
ing has  been  made,  repecting  the  financial  condition  or 
ability  to  pay,  of  himself,  or  such  person,  firm  or  cor- 
poration, in  which  he  is  interested,  or  for  whom  he  is 
acting,  procures,  upon  the  faith  thereof,  for  the 
benefit  either  of  himself,  or  such  person,  firm  r  r  cor- 
poration, either  or  any  of  the  things  of  benefit  men- 
tioned in  subdivision  1  of  this  section;  or. 

3.  Who,  knowing  that  a  statement  in  writing  has 
been  made,  respecting  the  financial  conditions  or 
means  or  ability  to  pay,  of  himself,  or  such  person, 
firm  or  corporation,  in  which  he  is  interested,  or  for 
whom  he  is  acting,  represents  on  a  later  day,  either 
orally  or  in  writing,  that  such  statement  theretofore 
made,  if  then  again  made  on  said  day,  would  be  then 
true,  when  in  fact  said  statement  if  then  made  would 
be  false,  and  procure  upon  the  faith  thereof,  for  the 
benefit  either  of  himself  or  of  such  person,  firm  or 
corporation,  either  or  any  of  the  things  of  benefit  men- 
tioned in  subdivision  1  of  this  section, 

Shall  be  guilty  of  misdemeanor  and  punishable 
by  imprisonment  for  not  more  than  one  year  or  by  a 
fine  cf  not  more  than  $1,000,  or  both  fine  and  imprison- 
ment. 

The  practice  which  this  law  seeks  to  correct  has 

resulted  in  heavy  losses  to  banks,  and  the  legislation 

which  resulted  in  the   present  law  is  due  to  the  work 

of  the  New  York  Bankers'  Association. 
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REVIVING    THE    DEMAND    FOR    FANCY     GOODS. 


WITH  everybody  trying  to  do  a  dinnerware  busi- 
ness, it  is  no  wonder  that  competition  is  keen 
and  that  complaint  is  heard  of  the  falling  off  in 
prices.  Efforts  must  be  mad*  to  introduce  salable 
articles  other  than  dinnerware,  and  the  American 
manufacturers  should  be  vitally  interested  in  such  a 
proposition.  They  are  making  a  good  grade  of 
earthenware  which  they  can  sell  up  to  a  certain  point. 
Above  that  the  people  want  china.  But  both  impor- 
ters and  manufacturers  must  see  that  with  everybody 
forcing  tableware  the  time  will  come  when  the 
market  will  be  filled  up.  Reckoning  the  life  of  a 
regular  dinner  set  to  be  five  years,  and  an  open  stock 
pattern  ten  years,  it  does  not  take  a  Solomon  to  see 
that  before  a  great  while  the  homes  of  the  country 
wiil  be  pretty  well  stocked  with  dinnerware. 

There  is  no  reason  why  the  manufacture  of  orna- 
mental goods  should  have  declined.  True,  there 
is  some  excuse  for  their  decreasing  demand  in  large 
cities  like  Nev  York,  where  the  apartment  houses 
are  built  with  small  rooms  having  no  mantelpiece 
or  other  place — except,  perhaps,  a  plate-rail  in  the 
dining  room — whereon  to  display  pottery;  elsewhere 
people  have  just  at  much  room  as  they  ever  had 

Fancy  goods  will  come  into  their  own  again,  and 
the  time  may  be  nearer  than  we  think.  As  a  matter 
of  fact,  there  was  a  little  better  demand  for  this  class 
of  goods  last  spring,  dealers  evidently  having  moved 
some  of  the  surplus  stock  they  had  on  hand — secured 


after  the  panic  in  1907,  when  fancy  goods  were  th 
on  the  market  in  large  quantities  at  cutthroat  pi 
Having  disposed  of  these,  fresh  stocks  in  new  designs 
may  help  to  revive  the  demand  for    ornamental  pot- 
tery. 


THE     BILLION     DOLLAR     CROFJ 


rPHE  crops  and  live   stock    products  of  the  North- 
1       west  States  will    aggregate    a    full    billion    this 
year — an   increase  over  last  year   of   over   $160,000,- 
000. 

Here  is  wealth  indeed — the  fabled  horn  of  plenty 
poured  out  in  lavish  measure.  Here  is  wealth  that 
needs  neither  common  nor  preferred  certificates  to 
make  it  good.  Here  is  the  stock  that  is  always 
quoted  at  par  the  whole  world  round. 

Our  hats  off  to  the  honest  farmer,  the  keeper  of 
our  real  Cave  of  Aladdin. 


PERSONAL. 


WAT!  Down  came  the  little  wire  brush.  "I 
have  killed  more  than  a  million  flies,"  said 
W.  L.  Dorfliuger,  "and  the:  e  are  more  than 
a  million  left.  They  have  been  awful  this 
week,  but  I  am  ridding  the  world  of  as 
many  as  I  can.  I  have  to.  I  try  to  write,  and  the 
little  pests  alight  on  me  and  distract  my  attention. 
More  than  that,  one  alighted  on  the  paper  I  was  writ- 
ing on  and  punctuated  a  quotation  I  was  making, 
changing  the  price  from  $15.00  to  §1,500." 

* 

Louis  Reizenstien  sends  a  postal,  with  a  bit  of 
pottery  as  an  embellishment,  dated  Carlsbad,  August 
26th.  He  was  about  to  leave  for  Paris,  and  sends 
"kind  regards  to  dear  old  New  York."  It  is  counter- 
signed by  Charles  Bonhard,  who  adds  that  the  weather 
there  is  cold  and  wet. 

Henry  Creange  arrived  home  from  Europe  last 
week  on  the  Olvmpic. 

E.  O.  Boehmer,  of  St.  Thomas,  Canada,  was  in 
town  last  Friday  placing  orders  for  Japanese  goods. 
He  says  business  is  booming  in  Canada  and  he  can 
see  no  reason  why  they  will  not  have  a  big.  winter. 

Charles  Vogt,  of  Vogt  &  Dose,  is  a  passenger  on 
the  Provence,  duo  to  arrive  on  Saturday. 

* 

Wm.  D.  Finke  was  in  Pittsburgh  last  week,  and 
several  special  events  were  arranged  to  interest  him — 
first,  a  cloudburst  which  caused  considerable  damage, 
and  then  a  railroad  accident  at  Conway  Yard,   where 
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four  were  killed  and  twenty  injured.  All  the  people 
at  the  Fry  Glass  Works  were  busy  taking  the  dead 
and  injured  from  the  wreck.  On  top  of  this  the  heat 
was  fierce,  and  floods  were  greater  than  usual.  Al- 
together Mr.  Finke  had  quite  an  exciting  time. 

$ 

A.  Weber  leaves  early  next  week  for  a  trip 
through  Eastern  Canada  for  H.  C.  Kupper.  He  has 
many  friends  in  that  territory  and  will  undoubtedly 
do  a  good  business,  not  only  on  that  account,  but 
because  he  has  good  lines  to  show. 

L.  Bernardaud  arrived  in  New  York  from  France 
Friday  on  the  new  steamer  France.  He  comes  to 
visit  his  representative,  H.   H.  Churchill. 

Marion  G.  Bryce,  of  the  United  States  Glass  Co., 
spent  a  day  in  New  York  on  Wednesday.  His  spe- 
cial mission  was  to  call  on  H.  H.  McBride,  who  is 
very  ill. 

James  B.  Boote,  who  arrived  home  from  Europe 
last  Friday,  says  that  he  was  six  weeks  at  the  Pot- 
teries, and  that  it  rained  every  day  but  six.  It  was 
very  cold  and  uncomfortable,  but  he  gained  in  weight 
and  is  looking  unusually  well. 

* 

J.  B.  Cooper  has  been  engaged  by  Haviland  & 
Co.  for  their  retail  department. 

John  J.  Hines  (Blakeman  &  Henderson)  is  a 
passenger  on  the  Savoie,  due  to  arrive  from  Havre  at 
this  port  on  Saturday,  the  14th. 

Louis  Reizenstein,  who  has  been  abroad  buying, 
sailed  for  home  on  the  St.  Paul,  leaving  Europe  on 
the  7th. 

H.    Benedikt  arrived  home  from  Europe  on  the 

Kronprinz  Wilhelm    on    Wednesday    morning.  He 

had  a  very  stormy  voyage,  and  so  much  fog  that  the 
ship  was  a  day  late. 

John  Davison  will  leave  early  next  week  for  a 
flying  trip  to  three  or  four  of  the  principal  Western 
cities  on  a  special  mission  J.  W.  French,  who  travels 
to  the  Coast  for  Mr.  Davison,  left  Sunday  night, 
making  his  first  stop  at  Buffalo.  W.  J.  Noble,  who 
does  the  Middle  West,  also  left  on  Sunday  night  with 
Harrisburg  as  his  first  stop. 

J.  D.  Dobbs,  Southern  representative  of  Geo.  F. 
Bassett  &  Co.,  came  into  New  York  on  Wednesday 
to  get  the  new  samples.  He  speaks  very  encourag- 
ingly of  prospects,  and  says  there  has  been  a  big 
change  in  the  cotten  crop  condition  since  he  was  here 


a  few  weeks  ago.  While  the  yield  will  not  perhaps 
be  as  great  as  in  some  years,  the  staple  is  of  an  excel- 
lent quality  and  will  bring  a  good  price. 

Ex-Senator  Scott,  president  of  the  Central  Glass 
Works,  Wheeling,  W.  Va  ,  spent  a  few  days  in  New 
York  this  week  visiting  his  son  Guy,  who  is  a  captain 
in  the  regular  army. 

E.  N.  Khouri,  of  Amin  N.  Khouri  &  Co.,  has 
started  on  a  trip  through  the  Middle  West  with  a 
line  of  oriental  electric  lamps. 

Robt.  Orr  is  now  with  the  Edward  Wren  Co., 
Springfield,  O.,  having  taken  the  position  of  china  and 
glass  buyer  there  September  1.  He  is  now  in  New 
York  buying,  and  is  registered  at  the  Herald  Square, 
where  he  may  be  found  until  next  Thursday.  His 
successor  at  Dunham  &  Co. 's,  Trenton,  N.  J.,  has 
not  yet  been  appointed. 

H.  H.  McBride,  who  for  many  years  has  been  in 
the  New  York  office  of  the  United  States  Glass  Co., 
is  ill  with  gastritis.  He  went  :o  the  hospital  on  Sat- 
urday, and  later  was  removed  to  his  home.  Mr.  Mc- 
Bride had  just  returned  from  a  vacation  spent  in 
Canada.  He  came  home  feeling  exceedingly  well, 
and  had  little  premonition  of  this  illness,  although 
he  has  had  slight  attacks  of  the  ailment  before. 

* 

Mortimer  Schwartz,  buyer  of  toys  and  china  for 
The  Golden  Rule,  St.  Paul,  Minn.,  was  in  evidence  in 
the  District  this  week.  He  is  stopping  at  the  Hotel 
Rector. 

W.  C.  Cassell,  secretary  of  the  Central  Glass 
Works,  Wheeling,  W.  Va.,  spent  an  hour  in  New 
York  on  Wednesday  on  his  way  to  the  Berkshire 
Hills.      He  will  be  back  in  Wheeling  on  Monday. 


MR.    STRAUS'S     CAREER. 


OSCAR  S.  STRAUS,  who  has  been  named  by  the 
Progressive  Party  in  this  State  as  its  candidate 
for  Governor,  has  enjoyed  a  career  of  peculiar  distinc- 
tion. Born  in  the  little  town  of  Otterberg,  in  Rbenish 
Bavaria,  on  December  23,  1850,  he  was  destined  to 
become  one  of  the  merchant  princes  of  the  New 
World,  and  to  be  called  to  positions  of  high  trust  by 
five  different  Presidents  of  the  United  States  He 
has  been  a  Cabinet  Minister  under  one  and  a  repre- 
sentative at  a  foreign  Court  under  four  others,  while, 
in  addition,  he  has  enjoyed  the  privilege  of  standing 
as  a   delegate  of   the  nation  before  such  an   august 
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tribunal  as  The  Hague  Court  of  International  Arbi- 
tration. 

His  parents  were  small  sheep  raisers  and  mer- 
chants in  the  little  town  where  he  was  born,  and  were 
in  prosperous  circumstances  until,  in  1852,  when  he 
was  only  two  years  old,  his  father,  Lazarus  Straus, 
incurred  the  displeasure  of  the  Government  for  the 
part  he  had  taken  in  the  German  Parliamentary  in- 
surrection of  1848.  The  family  fortune  was  lost,  and 
Lazarus  Straus  was  obliged  to  flee  to  America,  where 
he  settled  in  the  village  of  Talbottom,  Ga.  Two 
years  later  he  sent  for  his  wife  and  family,  so  that 
Oscar  Straus  was  four  years  of  age  when,  with  his 
mother  and  two  elder  brothers,  Isidor  and  Nathan, 
he  came  to  America.  His  father  succeeded  in  estab- 
lishing a  prosperous  business  as  a  general  store- 
keeper in  Talbottom,  and  gave  his  three  sons  excel- 
lent educations. 

When  he  was  thirteen  years  of  age  his  parents 
removed  to  Columbus,  Ohio,  and  at  the  close  of  the 
civil  war  the  family  came  to  this  city,  where  his 
father  established  the  importing  bouse  of  L.  Straus 
&  Sons.  Oscar  Straus  was  graduated  with  honors 
from  Columbia  College,  and  in  1871  completed  his 
course  of  study  at  the  Columbia  Law  School.  He 
practiced  his  profession  for  a  brief  period,  being 
associated  with  the  firm  of  Hudson  &  Straus,  and 
later  with  Stern,  Straus  &  Thompson.  In  1881  he 
abandoned  the  practice  of  law,  and  became  a  mem- 
ber of  his  father's  firm,  with  his  two  brothers.  Later 
the  three  Straus  brothers  became  co-partners  in  the 
stores  of  R.  H.  Macy  &  Co.  and  Abraham  &  Straus, 
in  Brooklyn. 


BUSINESS    BRIEFS. 


A.  H.  Atkins  will  open  a  china,  art  and  book 
store  at  Charles  City,  la.,  October  1. 

t     * 

Charles  Delap  has  opened  an  up-to-date  depart- 
ment store  at  Rockville  Centre,  N.  Y. 

•  • 

Anthony  Cornad,  1638  Myrtle  avenue,  Brooklyn, 
contemplates  starting  a  crockery  and  glass  store  in  a 

few  months. 

•  • 

The  Sterling  Cut  Glass  Co.,  Cincinnati,  O. 
contemplate  erecting  a  two-story  factory  at  Mount 
Adams,  O.,  which  will  cost  about  $25,000. 

•  • 

The  W.  T.  Grant  Co.,  which  operates  a  chain  of 
twenty-five  cent  department  stores,  has  leased  the 
premises  408-10-12  Fulton  street,  Brooklyn,  N.  Y., 
and  expects  to  open    there  October  1. 

•  • 

The  S.  S.  Kresge  Syndicate  have  acquired 
property  in  Scranton,  Pa.,  at  an  expence  of  $90,000 
and  as  soon  as  arrangements   can  be  made  with   the 


present  occupants  a  large  five  and  ten  cent  store  will 
be  opened. 

H.  H.  Brux  will  open  a  new  jobbing  store  at 
Asheville,  N.  C,  about  the  first  of  October.  Mr. 
Brux  has  been  in  the  business  about  twenty  five  years 
at  Charleston.      He  will  carry  glassware,  china,  fa 

furnishings,  etc. 

•  * 

The  figures  at  which  Boggs  &  Buhl,  Pittsburgh, 
aold  out  to  the  May  Co.,  have  never  yet  been  pub- 
lished, as  far  as  we  know.  But  it  is  rumored  that  $1,- 
000,000  was  paid  for  the  goodwill,  and  the  stock  taken 
over  at  inventory  value.  This  seems  to  be  very  favor- 
able deal  for  Boggs  &  Buhl. 

•  • 

Henry  Mayer,  proprietor  of  a  large  department 
store  in  Baltimore,  has  acquired  the  three-story 
building  immediately  adjoining  his  establishment  to 
the  north.  In  its  place  there  will  be  built  a  structure 
to  conform  in  height  and  general  appearance  to  the 
store  now  occupied  by  Mr.  Mayer. 

•  • 

Higgins  &  Seiter  will  be  in  their  new  store  on 
Thirty-seventh  street  October  1.  They  have  already 
commenced  to  move,  and  are  putting  up  the  shelving 
as  rapidy  as  possible.  They  have  done  a  tremendous 
business  ever  since  they  advertised  their  removal 
sale,  and  have  disposed  of  large  quantities  of  gocds. 

•  • 

The  Clay  Products  Exposition  Co.,  which  held 
a  successful  show  in  Chicago  this  year,  is  to  hold  an- 
other in  1913,  beginning  Frebruary  26th  and  lasting 
to  March  8th.  They  have  issued  a  prospectus  which 
they  will  be  glad  to  send  to  anybody.  Address  Sec- 
retary F.  L.  Hopley,  815  Chamber  of  Commerce 
Building,  Chicago. 


OBITUARY. 


GEORGE  BAYLESS,  of  Bayless  Bros.,  wholesale 
crockery  dealers,  Louisville,  Ky.,  died  at  his 
home  in  that  city  September  7,  of  uraemia,  aged 
sixty-five.  He  had  been  in  the  business  for  about 
thirty  years  and  was  highly  regarded  by  the  trade  gen- 
erally. Mr.  Bayless  had  but  recently  returned  from 
a  vacation,  and  was  not  thought  to  be  dangerously  ill 
at  first.      His  demise  therefore  came  as  a  great  shock. 


AN     UNAPPRECIATED     SERVICE. 


THE  motorist  emerged  from    beneath  the    car    and 
struggled  for  breath.      His  helpful  friend  beside 
the  car,  holding  the  oil  can,  beamed  upon  him. 

"I've  just  given  the  cylinder  a   thorough    oiling, 
Dick,  old  man,"  said  the  helpful  friend. 

"Cylinder  !"  said  the   motorist,    heatedly;    "that 
wasn't  the  cylinder;  it  was  my  ear  !" 
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During  the  recent  convention  of 
East  Liverpool  five  and  ten  cent  store  owners  held 
and  Vicinity,  at  Indianapolis  there  were  eighty- 
five  different  exhibits  in  the  hotels, 
and  at  the  Claypool  Hotel  there  were  five  domestic 
pottery  exhibits,  together  with  a  number  of  glass 
shows.  The  potteries  were  the  West  End,  the  East 
Liverpool,  the  Sebring,  Potters'  Co-operative  and 
Trenle.  The  Brush-McCoy  had  an  exhibit  in  charge 
of  Mr.  McDonald,  and  for  several  days  Mr.  Brush 
was  at  the  show.  Local  sales  managers  assert  that 
the  exhibition  of  the  lines  proved  to  be  good  business 
policy.  The  convention  will  be  held  in  Indianapolis 
again  next  year,  and  it  is  likely  that  other  pottery 
manufacturers  will  show  there  at  that  time.  Jobbing 
interests  in  Indianapolis  say  that  so  far  as  sales  were 
concerned  the  convention  was  better  for  business  than 
the  Indiana  State  Fair  week. 

*  # 

J.  F.  McCarty,  of  Pittsburgh,  Pa.,  was  buying  in 
the  district  last  week.  He  has  been  comipg  here  for 
over  fifteen  years. 

Richard  Burrows,  who  for  many  years  bought 
pottery  here  in  bulk  and  shipped  it  to  Pittsburgh  for 
sale,  was  murdered  at  his  home  just  north  of  this  city 
late  last  week.  His  wife  and  another  man  are  being 
detained  by  the  police  here  pending  the  probing  of 
the  murder.  Burrows  had  been  in  the  street-paving 
contracting  business  of  late. 

*  * 

Pottery  supply  men  here  who  feature  raw  pro- 
ducts assert  that  their  business  for  August  was  the 
best  since  1907.     Clay  salesmen  tell  the  same  story. 

*  * 

George  C.  Thompson,  accompanied  by  Mrs. 
Thompson  and  his  son,  Stewart,  left  for  New  York 
last  week  in  their  automobile,  first  going  to  Cleve- 
land, thence  east  through  Buffalo  to  the  metropolis. 

*  « 

Present  indications  point  to  the  fact  that  the  buy- 
ers will  have  a  greater  variety  of  decorations  from 
which  to  select  their  1913  stocks  next  December  and 
January  than  ever.     It  is  possible  that  between  100 


and  200  new  treatments  will  be  shown  in  the  local 
district  alone,  to  say  nothing]  of  those  that  will  be 
adopted  by  "outside"  potteries. 

*  • 

"We  had  the  best  August  since  1907,"  said  an 
official  of  the  East  Liverpool  Potteries  Co.  this  week. 
"We  got  some  nice  business  as  a  result  of  the  recent 
New  York  Household  Show  and  we  also  secured  a 
number  of  new  accounts  through  the  work  of  our 
New  York  representstive." 

*  * 

It  is  said  that  three  new  dinnerware  shapes  will 
be  placed  on  the  market  in  January  by  local  manu- 
facturers, and  as  many  more  will  be  brought  out  by 
outside  potteries. 

M.  J.  Donaldson  is  working  the  Southern  trade 
for  the  Homer  Laughlin  China  Co. 

*  * 

Trade  conditions  with  the  Knowles,  Taylor  & 
Knowles  Pottery  Co.  could  not  be  better  for  this  sea- 
son of  the  year,  the  big  plant  being  worked  full  time 
in  all  departments.  Dinnerware  is  a  leader  with  this 
firm,  and  as  the  variety  of  decorations  is  generous, 
buyers  have  little  or  no  trouble  in  making  selections. 

•     • 

Harry  Cartwright,  of  Cartwright  Bros.,  has  re- 
turned from  a  brief  business  trip  to  Cleveland. 

*  • 

W.  L.  Smith,  of  the  Taylor,  Smith  &  Taylor  Pot- 
tery Co.,  is  home  from  a  Western  trip,  and  reports 
business  conditions  of  the  best. 

*  • 

Charles  W.  Franzheim,  of  Wheeling,  with  several 
other  associates  of  that  city,  has  been  holding  con- 
ferences here  with  a  view  of  establishing  a  sanitary 
pottery  in  this  locality.  J.  M.  May,  who  was  formerly 
identified  with  the  sanitary  pottery  industry  at  Wheel- 
ing, is  interested  with  Mr.  Franzheim  in  the  local  pro. 

position. 

*  • 

Lockett  &  Goodwin,  modeler?,  report  excellent  in- 
dications for  the  future,  particularly  in  the  prepara- 
tion of  new  models  for  the  coming  year.     This  firm 


has  already  had  several  inquiries  relative  to  new 
shapes  and  has  practically  completed  a  particularly 
novel  and    unusually  attractive  design  for  one  of  the 

local  potteries. 

*  • 

Selection  of  the  new  decal  treatments  has  started, 
and  several  manufacturers  have  ordered  exclusive 
editions  for  late  fall  delivery.  It  is  generally  be- 
lieved that  border  decorations  will  predominate. 

*  • 

Monroe  Patterson,  president  of  the  Wellsville 
China  Co.,  and  also  head  of  the  Patterson  Foundry  and 
Machine  Co  ,  was  severely  injured  by  being  struck 
with  a  wagon  tongue  while  standing  near  the  foundry 
a  few  days  ago.      His  condition  is  improving. 


BUYERS'     GRAFT. 


"IT  THILE  I  can  only  corroborate  what  has  already 
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been  charged  against  buyers  on  the  subject 
of  graft,  I  believe  that  salesmen  themselves  are 
largely  responsible  for  the  growth  of  the  practice," 
said  a  well-known  salesman  recently.  "It  stands  to 
reason  that  the  originator  of  the  entertainment  habit 
began  it  of  his  own  initiative,  and  not  because  the 
buyer  asked  him  for  a  dinner  or  a  trip  to  the  theatre. 
It  also  stands  to  reason  that  its  extension  was  due  to 
the  telling  of  one  salesman  to  another  what  he  had  to 
to  do  sell  so-and-so  a  bill,  rather  than  the  telling  of 
so-and  so's  buyer  what  the  first  salesman  did  and 
demanding  the  same  of  the  next  man  who  came 
along. 

"It  is  necessary  to    toady   some   buyers,    but    I 
firmly   believe  that    a  good  part  of  the    entertaining 


now  done  could  be  cut  out  without  6erious  lo 
business.  It  might  be  necessary  to  reduce  it  by  de- 
grees, and  it  would  doubtless  require  cjncerted  a-. 
on  the  part  of  sellers  to  eliminate  or  minimize  it,  but 
in  my  opinion  it  can  be  done.  The  problem  of 
eliminaiing  the  more  serious  forms  of  graft,  the  pay- 
ing of  commissions  and  other  things  that  have  been 
charged,  requires  more  drastic  handling.  The  only- 
way  to  stop  that  kind  of  grafting  is  to  eliminate  the 
buyer  who  does  it. 

"The  graft  question  is  one  of  real  seriousness  to 
salesmen  who  sell  on  commission  and  whose  houses 
allow  them  no  expenses  for  that  sort  of  thing. 
There  are  plenty  of  men  drawing  small  or  medium- 
sized  salaries  to  whom  the  constant  entertaining  of 
buyers  means  pressing  their  own  trousers  and  eating 
fifteen-cent  lunches  when  not  on  parade.  Probably 
if  buyers  realized  fully  what  this  tribute  meant  in 
some  cases  they  would  refuse  to  accept  it,  and  still 
give  business.  My  personal  commissions  are  large. 
as  those  things  go,  but  the  entertainment  habit  cuts 
such  a  hole  in  my  income  every  year  that  I  can't 
afford  to  marry.  And  there  are  lots  of  them  a  great 
deal  worse  off  than  I  am." 


F.   W.   WOOLWORTH  CO.    SALES    LARGER. 


SALES  of  the  F.  W.  Woolworth  Co.  in  August 
amounted  to  §5,170,550,  against  §4,215,526  in 
the  corresponding  month  of  last  year — a  gain  of  22.66 
per  cent.  For  the  eight  months  ended  August  31  the 
sales  were  §35,210,700,  against  §30,383.896  in  the 
corresponding  period  in  1911 — again  of  15  88  per 
cent. 


PRODUCTS    OF    THE     BRUSH-McCOY    POTTERY    CO. 


Mil    |ll|M   HI.KlLnl    |IIJP  I 


m  vrm  i-  m^jmm'mm^ 


^Aroun6  tt>e  (5  lass  an6  Camp 


nes. 


Glass  factories  and  potteries  in  the 

Pittsburgh  and     Western      Pennsylvania      district 

Vicinity  were  hard  hit  by  the  heavy   rains 

of  the  past  fortnight.  Ripley  & 
Co.,  at  Connellsville,  suffered  considerable  inconven- 
ience, while  those  plants  in  the  vicinity  of  Cannons- 
burg  and  Washington,  Pa.,  were  also  troubled  on 
account  of  the  floods.  Shipments  were  held  up  be- 
cause railroads  were  washed  out.  Manufacturers' 
losses  run  into  the  thousands. 


Glass  manufacturers  in  Pennsylvania  who  have 
interests  in  Ohio  took  a  lively  interest  in  the  outcome 
of  the  special  election  in  that  State  Sept.  3,  when 
forty-two  constitutional  amendments  were  voted 
upon.  The  head  of  an  Ohio  glass  factory  when  seen 
in  Pittsburgh  this  week  said:  "Pennsylvania  manu- 
facturers should  take  heed  of  what  has  just  been  done 
in  Ohio.  It  is  now  up  to  the  manufacturers  to  elect 
people  to  the  Legislature  who  will  know  something 
about  the  law,  and  who  are  broad  minded  enough  to 
give  the  manufacturer  a  square  deal.  I  believe  that 
inasmuch  as  some  of  the  amendments  become  opera- 
tive October  1  the  people  have  not  been  given  time 
enough  to  hardly  get  squared  away.  The  amendments 
are,  in  my  mind,  the  most  drastic  which  have  ever 
been  adopted  in  any  State  in  the  Union,  and  a  lot  of 
them  are  in  my  opinion  working  against  the  interests 
of  the  employers." 

A.  A.  ("Bert")  Graeser,  who  has  been  working 
the  Eastern  trade  for  the  Duncan  &  Miller  Glass  Co., 
returned  to  the  home  offioe  and  immediately  arranged 
to  start  out  over  his  Western  route. 


Howard  Evans,  of  the  Macbeth-Evans  Glass 
Co.,  is  spending  several  weeks  in  the  East  on  busi- 
ness. 

The  Macbeth  Evans  Glass  Co. 's  latest  creation 
in  lighting  glassware  is  their  "Georgian"  line  of 
ceiling  bowls  for  semi-direct  lighting.  A  dozen  or 
more  shapes  are  being  displayed  at  the  sample  rooms 
in  the  Wabash  building.  One  of  the  decorations  has 
a  cameo  effect,  the  background  being  blue  with  a 
raised  ornamentation  in  white.       New  shapes  in  the 


Alba  glass   semi-direct  lighting  line  have   also   just 
been  created. 

There  has  been  a  gradual  improvement  in  the 
condition  of  Harry  Duncan,  of  the  Duncan  &  Miller 
factory  at  Washington,  Pa.  He  is  expected  to  be 
able  to  be  out  within  a  few  weeks.  In  the  meantime 
the  factory  is  being  looked  after  by  James    Duncan. 


C.  H.  Blumenauer,  general  manager  of  the  Jeffer- 
son Glass  Co.,  Follansbee,  W.  Va.,  passed  through  the 
district  last  week  on  his  way  home  fiom  the  East. 


No  date  has  yet  been  selected  for  the  organiza- 
tion of  the  new  board  of  directors  and  the  election  of 
officers  of  the  United  States  Glass  Co.  Some  of  the 
members  of  the  board  are  out  of  the  city,  and  no 
meeting  will  be  held  until  they  return. 


The  Boggs  &  Buhl  stores  on  the  Northside,  this 
city,  recently  advertised  a  sale  of  3,197  dozen  or 
38,364  tumblers,  different  shapes  and  ranging  in  size 
from  one  to  fourteen  ounces.  They  were  sold  at  1 2c, 
18c  and  25c  per  dozen,  and  went  like  hot  cakes. 


David  H.  Prosser  has  returned  from  Canadian 
territory,  where  he  was  representing  the  United 
States  Glass  Co.,  while  Walter  F.  Jones  and  S.  R. 
Frazier  have  returned  from  the  Northwestern  routes. 
Robert  Haugh,  in  charge  of  the  export  department 
of  this  company,  is  spending  his  vacation  in  Canada. 


The  large  glass  plant  on  the  Belt  railroad  in 
Fairmont,  which  has  been  idle  for  several  years,  has 
been  leased  and  taken  over  by  the  Monongah  Glass 
Co.  Buildings  will  be  repaired,  new  machinery  in- 
stalled, and  100  men  put  to  work  within  thirty  days. 


Over  $20,000  is  being  spent  by    the 
Wheeling,         Central  Glass  Works    in   increasing 
W.  Va.  its  capacity,  and  when  the  improve- 

ments are  completed  the  firm  will 
possess  the  largest  etching  department  of  any  glass 
plant  in  the  country.  A  large  concrete  building,  220  x 
80,  is  being  put  up,  to  be  used  as  finishing  and  decor 
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ating  departments.  The  basement  will  be  used  for 
needle  etching  work  exclusively.  The  improvement 
will  be  completed  within  a  month  or  so.  The  Central 
is  getting  out  a  number  of  new  stemware  lines  and 
novelties,  several  new  rock  crystal  engravings,  and 
some  new  effects  in  burnished  gold  decorated  ware. 
When  Sales  Manager  William  Cassell  was  asked 
about  the  condition  of  business,  his  answer  was: 
"Fine." 


LOWER     FRIEQHT     RATES     ON     CUT     GLASS. 


A  FTER  a  rehearing  obtained  by  Homer  D.  Carey, 
il  Arthur  L.  Blackmer  and  Thomas  P.  Strittmat- 
ter,  a  committee  of  the  American  Association  of  Cut 
Glass  Manufacturers,  a  reduction  of  cut  glass  frieght 
rates  east  of  the  Mississippi  river  has  been  obtained 
which  will  make  them  one  and  one-half  first  class  in- 
stead of  double  first  class,  as  they  have  been.  This 
means  a  freight  saving  of  25  per  cent  in  the  territory 
affected,  and  should  be  a  stimulus  to  better  trading. 


SAN    FRANCISCO    AND  THE  COAST. 


HAVING  recovered  sufficiently  from  his  illness, 
B.  F.  Heastand  is  able  to  attend  to  business  at 
the  sample  rooms,  and  Geo.  Bockmaa  is  now  covering 
the  northern  part  of  the  State  in  the  interests  of  the 
Fostoria  Glass  Co. 

A.  A.  Otte,  local  manager  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  has  just  returned  from  a 
short  trip  to  Sacramento,  and  will  be  at  headquarters 
for  a  while. 

R.  C  Altschul,  representing  Himmelstern  Bros., 
is  sending  in  some  very  good  orders  from  southern 
California,  while  G.  W.  Halliday  has  just  returned 
from  a  very  successful  trip  in  northern  California. 

*  • 

A  shipment  of  Arequipa  pottery  from  the 
Arequipa  Sanitarium,  Fairfax,  Cal  ,  has  been  received 
by  the  Natban-Dohrmann  Co.  and  te  selling  rapidly. 
The  workmanship  shows  a  decided  improvement  over 

the  previous  pieces. 

*  * 

Mr.  Taft,  of  Taft  &  Pennoyer,  Oakland,  has 
just  returned  from  an  extensive  trip  abroad. 

*  * 

W.  E.  Graves,  manufacturers'  representative,  is 
away  on  a  short  trip  to  Los  Angeles. 

*  • 

J.  A.  Heineberg,  of  the  Cowen-Heineberg  Co.,  is 
back  at  headquarters  after  a  little  outing. 

*  • 

John  G.  Ills  &  Co.  have  moved  their  household 


store  into  the  new  building  at  B35  Mission  street,  ad- 
joining Ottenheimer  Bros. 

•      • 
<)to.    A.     Boomer,    local    representative    of    the 
Plume  &  Atwood   Mfg.  Co  ,  is  home  after  paying  bis 
annual  visit  to  the  company's   headquarters  at  Water- 
bury,  Conn. 

D.  F.  Carries,  who  represents  the  Hoare  Cut 
Glass   Co.    on  the  Pacific  Coast,  is  now  in  the  East 

visiting  the  factories. 

»      • 

Mr.  Bloch,  president  of  the  Anglo-American  Im- 
porting Co.,  has  returned  from  bis  regular  trip  in  the 
southern  part  of  the  State  and  reports  business  very 
good  in  that  section. 


OUR     POTTERY     PRODUCTION     IN      1911. 


THE  production  of  pottery  for  the  fiscal  year  of 
191 1  ending  June  30  last  in  the  United  States 
totaled  §34,518.560  as  against  §33,784,678  for  the 
previous  year,  or  a  gain  of  8733,882.  This  includes 
sanitary  ware,  electric  supplies,  tiles,  terra  cotta  and 
other  articles.  The  valuation  of  general  tableware 
may  be  set  down  as  approximately  §17,000,000. 

Ohio  leads  all  the  other  States  in  production,  the 
valuation  being  placed  at  $14,875,265.  New  Jersey  is 
second  with  a  production  of  §8,401,941,  West  Virginia 
third  with  §2,880,202,  and  Indiana  fourth  with  §1,004, - 

737- 

All  of  these  States  made  gains  for  1911  over  1910, 

but  the  largest  increase  was  in  Ohio,  the  gain  there 
being  §480,553.  West  Virginia  gained  §206,714  and 
Indiana  §48,033. 

New  Jersey  shows  a  loss  of  §186,514.  Other 
States  which  also  lost  in  production  are  Arkansas, 
Colorado,  Kentucky,  Massachusetts,  Missouri,  Penn- 
sylvania, South  Carolina,  Tennessee,  Virginia  and 
Wisconsin. 

New  York  this  year  shows  a  production  in  pottery 
valued  at  §2,178,364,  the  bulk  of  this  being  in  the 
Syracuse  and  Buffalo  districts. 

There  has  been  a  decided  increase  in  the  produc- 
tion of  stoneware  in  all  the  States,  the  largest  growth 
being  in  the  Zanesville,  O.,  territory. 

The  gain  in  Ohio  is  attributed  to  the  increased 
production  of  sanitary  ware,  electric  porcelain  and 
stoneware,  and  art  pottery,  and  in  West  Virginia  to 
the  increase  of  production  in  the  sanitary  pottery 
industry  in  the  Wheeling  district. 

At  Sebring  O.,  a  new  general  ware  pottery  has 
been  started,  and  this  has  added  to  the  production  of 
general  lines. 

In  Pennsylvania  an  additional  plant  has  been 
started  in  the  Cannonsburg  district  while  in  the 
Kittanning  territory  one  plant  has  been  closed. 

The  consumption  of  general  ware  of   American 
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manufacture  is  increasing  annually,  and  plants  in 
this  line  of  business  are  being  given  orders  from 
jobbing  interests  that  herefore  carried  large  stocks  of 
imported  wares. 

Pottery  imports  into  the  United  States  in  191 1 
were  valued  at  $10,638,616  a  decrease  of  over  four 
per  cent.  The  year  1911  marked  the  greatest  value 
for  domestic  pottery  ever  recorded.  The  continued 
advancement  in  quality  ot  ware  is  undoubtedly 
responsible. 


HAMBDKG 


CLEAN  PRODUCER  GAS  FOR  GLASS  FURNACES. 


THE  recent  contract  of  the  Pittsburgh  Plate  Glass 
Co.  for  gas  producer  equipment  marks  a  note- 
worthy advance  in  the  gas-making  art,  in  that  the 
installation  is  guaranteed  to  operate  continuously 
for  periods  of  at  least  two  months  without  even  a 
temporary  shut-down  for  flue  cleaning.  The  con- 
tract covers  three  Chapman  rotary  gas  producers  com- 
plete with  flue  connections,  and  was  awarded  to  the 
Chapman  Engineering  Co.,  Mt.  Vernon,  Ohio. 

This  new  type  of  gas  producer  is  mechanically 
operated  throughout,  and  seems  to  be  successfully 
solving  the  problems  of  the  mechanical  production  of 
a  substitute  for  natural  gas.  In  replacing  natural 
gas  with  producer  gas  at  the  Tarentum  works  of  the 
Pittsburgh  Plate  Glass  Co.  the  passing  of  natural  gas 
in  the  sflass  industry  is  again  emphasized. 


IMPORTS    AT    NEW    YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
September  10.  1912. 

ANTWERP 

18  packages  chinaware Strobel  ft  Wilken  Co 

12  ••         glassware "  " 

15        "         toys  " 

LIMOGES 
243  packages  chinaware Theodore  Haviland  &  Co 

GEN0.4 

37  packages  earthenware H  Creange 

2        "  "  Miscellaneous  Orders 

LIVERPOOL 

4  packages  earthenware The  Rowland  ft  Marsellus  Co 

32        "  "  Maddock  &  Miller 

7  "  "  Bawo  &  Dotter 

99        •«  "  W  S  Pitcairn 

8  "  " H  C  Edmiston 

6        "  "  E  Boote 

19  "  '*  George  Hamilton 

6  "  "  W  H  Hummer 

18        "  "  LStraus&Scns 

13  ••  «'  R  Slimmon  &  Co 

17  "  "  Miscellaneous  Ordfts 

7  "         glassware  Lazarus  &  Rosenfeld 

2        "  " Miscellaneous  Orders 

10      ."         toys Strobel  ft  Wilken  Co 

18  "  "        Geo  Borgfeldt  &  Co 

14  "  "        .  Miscellaneous  Orders 


Fensterer  &  Ruke 

Strobel  &  Wilken  Co 

F  Euler  &  Co 

Eimer  &  Amend 

H  Endemann 

Kmy-Schee  er  Co 

Knauth.  Nachod  &  Kuhne 
Miscellaneous  Orders 


63  packages  glassware 
48 

2 
105         <• 

a 

28 

18 

147 

9  "  earthenware Bawo  &  Dotter 

£50  "  "  Geo  Borgfeldt  &  Co 

6  "  •«  L  D  Bloch  &  Co 

1  "  "  JWygand&Co 

80  "  "  Herman  C  Kupper 

128  "  •«  Miscellaneous  Orders 

112  "         chinaware.   Strobel  &  Wilken  Co 

39  "        toys B  Illfelder  ft  Co 

14  "  "         CBRouss 

580  "  "         F  W  Woolworth  &  Co 

2  "  "        GWTravers 

45  "  «• Bawo  &  Dotter 

8        "  "        Knauth,  Nachod  &  Kuhae 

214        '•  •«        Strobel  ft  Wilken  Co 

436        "  "        ..    .  _ Miscellaneous  Orders 

LONDON 

64  packages  toys Geo  Borgfeldt  &  Co 

12        "  "        F  W  Woolworth  &  C 

BREMEN 

54  packages  chinaware Strobel  &  Wilken  Co 

18         "         glassware ■  " 

468         "  toys "  « 

F1UMB 
28  packages  toys Strobel  &  Wilken  Co 

SOUTHAMPTON 

53  packages  chinaware Wm  Guerin  &  Co 

14        "  "  CLDwenger 

5        «  "  Bawo  &  Dotter 

32        "  "  Miscellaneous  Orders 

HAVRE 

895  packages  chinaware Haviland  &  Co 

23 

4 
11 
33 
26 
31 
39 
41 
96 

9 

4 
72 

1 


.Herman  C  Kupper 

Vogt&Dose 

H  R  Churchill 

"  L  Straus  &  Sons 

J  J  Hines 

"  A  G  Moment 

"  Bawo&Dotttr 

"  Wm  Guerin  &  Co 

" Miscellaneous  Orders 

glassware Stewart  &  Crocker 

" Miscellaneous  Orders 

toys Geo  Borgfeldt  *  Co 

CBRouss 


ROTTERDAM 

16  packages  earthenware Bawo  &  Dotter 

91        "  "  Lazarus  &  Rosenfeld 

88  ••  "  L  D  Bloch  &  Co 

58         "  "  Miscellaneous  Orders 

15        "         glassware Graham  &  Zenger 

57        "         toys B  Illf  elder  &  Co 

27         *  " FAOSchwartz 

604        "  "        Geo  Borgfeldt  &  Co 

89  "  "        Samstag  &  Hilder  Bros 

237        "  "         Miscellaneous  Orders 


IMPORTS    AT    PORT    OP    BOSTON. 

LIVERPOOL 

17  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

4        "  "  AW  Chesterton 

4        "  "  .American  Express  Co 
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HAMBURG 

4 1  packages  earthenware Jones,  McDuffee  &  Stratton  C« 

3  "  "  Jordan  Marsh  Co 

55  "  *              First  Na  ional  Hank 

,0  "  "             Strobel  A  Wilken  C« 

18  "  "            Chas  Emerson  &> en 

32  "  "             E  A  Runnells  &  Co 

42  ..  .. L  Wolf  &  Co 

5  ••  «*            F  Behrend  &  Co 

10  •■  "             R  F  Downing  &  Co 

67  ••  "             American  Express  Co 

5  ••  •«            ....          Patterson   Wylde  &  Co 

31  ••  F  W  Woolworth 

1  ««  <•  R  H  Stearns  Co 

44  «■  "            Geo  Borgfeldt  &  (  o 

2  ••  ••  W  N  Proctor  &  Co 

10  "  "             Houghton  &  Duu<  n 

8  "  ••            BD  Webber 

62  "  "            Miscellaneous  Orders 

ANTWERP 
51  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

7        •«  <•  Stone  &  Dcwner  Co 

39        ••  "  American  Express  Co 

!0        «•  "  L  Wolf  &  Co 

g        <•  «•  Miscellaneous  Oraere 

COPENHAGEN 

4  packages  earthenware Davis  Turner  Co 


SPECIAL     NOTICES. 


AN     EXPOSITION     ON     WHEELS. 


WHEN  the  "Made-ic-Pittsburgh"  train  pulled  out 
of  the  Pennsylvania  Union  Station,  Pittsburgh, 
at  12:01  o'clock  last  Tuesday  morning  to  make  trip 
through  eighteen  States  and  stops  at  fifty  or  more 
cities,  the  Pittsburgh  Lamp,  Bras-s  and  Glass  Co. 
was  the  only  lamp  concern  having  an  exhibit  in  this 
"exposition  on  wheels  "  A  general  line  of  the  pro- 
ducts of  this  company  was  cleverly  arranged. 

While  the  train  was  traveling  through  Michigan 
the  display  was  in  charge  of  Charles  C  Snyder,  mana- 
ger of  the  Detroit  office  of  the  company;  the  route 
covered  between  Chicago,  Milwaukee  and  St.  Paul 
was  turned  over  to  Dan  S.  Stoehr,  of  the  Chicago 
office;  between  Topeka  and  Tulsa,  Okla.,  the  display 
was  under  the  direction  of  S.  E.  Thompson. 

"I  could  not  take  time  to  make  the  trip  myself," 
said  Secretary  W.  H.  McNaugher,  "and  our  Mr. 
Ross  was  too  busy  to  go;  so  we  thought  it  best  to  give 
the  resident  representatives  charge  of  the  traveling 
exhibit  when  the  train  was  going  through  their  terri- 
tory." 

The  portables  were  so  fastened  to  the  display 
racks  in  the  large  express  car  that  the  jolting  of  the 
train  would  not  harm  them.  Wall  brackets  were 
fastened  to  the  side  of  the  car.  A  display  of  fire 
extinguishers  of  this  company  was  also  made. 

The  train  will  go  as  far  north  as  St.  Paul,  as  far 
west  as  Omaha,  and  to  Galveston  on  the  south. 
Louisville,  Memphis,  Cincinnati,  Dayton  and  Colum- 
bus will  be  touched  on  the  return  trip,  which  is 
scheduled  to  end  in  Pittsburgh  at  9  o'clock  the  even- 
ing of  September  28. 


AGENCIES     WANTED. 

I   HAVE  established  an  1  marketing  merchandise  for 

'       the  premium,  trading  stamp  and  ten  cent  syndicates. 

Por  twenty-three  years  I  have  been  connected   wi  fa   A    A. 
Vantine  &  Co.,  and  for  the  last  twelve  year6  was  mana; 
their  wholesale  Japanese  department,  having  full  charge  of  a)] 
the  premium  and  special  trade,   thus  gaining  a  thorough  know- 
ledge  of  their  requirements. 

I  already  have  several  accounts,  but  can  tain  two 

more,  and  will  be  pleased  to  interview  those  desirous  of  placiDg 
business  with  the  trade  above  mentioned. 

Please  reply  by  mail,  stating  class  of  goods  handled,  and  if 
name  are  adaptable  I  will  arrange  a  meeting  to  discuss  details. 

I.  D.  Huklsi  IT, 
150  Chambers  St.,  New  York. 


SITUATIONS     WANTED. 

r)OSITION  as  buyer  of  china  and  glass  by  a  young  man  with 
*  seven  years*  experience,  f<  r  September  26.  Can  furnish 
good  reference      Address  Box  816,  this  office. 

\  J /ANTED — A  position  as  salesman,  either  to  travel  or  on  the 
*  *       floor,  by  a  young  man  with  twelve  years'  experience  with 
a  prominent  house.     Address  Box  815.  this  office. 


Cut  Glass 

45  West  Broadway, 

NEW  YORK. 


JANSON      &     WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  Stemware  and  Tumblers. 

Office    and    Factory,  683    Lorimer   Street,    Brooklyn,   N.  Y. 

Any    Shopworn,   Lazy    Stock  ? 

China  and  Glassware,  Bric-a-Brac  and  Fancy  Goods. 
We  sell  on  commission  or  buy  for  cash. 

HOME  AUCTION  CO.,  916  Sixth  Ave.,  New  York. 


T.  P.  CREAMER. 


Tel    Plaza  6261. 


Sole  Owner  of  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 

Made   Only   by 

Hogan  Mfg.  Co.,  mc.  Nepera  Park,  N.  Y. 

From  specially-prepared  material.  Do  not 
break  or  slip  the  "threads."  Write  for 
samples  and  reduced  prices. 


THE  HERBECK-DEMER  COMPANY, 

Hallstead,  Pa., 

PRODUCERS  OF 

High -Grade  Cut  Glass. 

While  "imitation  may  be  sincere 
flattery,"  honorable  competitors 
will    not    turn    copy-cats  ;    the 
Design  patented       other  kind  will  be  prosecuted. 

No.  42047,  Dec.  26,   1911.  r 


ROCKERY  &  GLASS 
JOURNAL 


MEW    YORK,    SEPT.    19,     1912. 


THE    CONDITION    OF    BUSINESS. 


Business  for  the  week  ending  Wed- 
New  York  nesday  was  very  good,  although  for 
two  days  last  week,  owing  to  the  Jew- 
ish holidays,  there  was  a  slight  let-up.  Visitors  to 
the  city  have  not  been  very  numerous,  but  those  who 
have  been  here  bought  freely.  Road  business  is  excel- 
lent. Travelers  from  every  section  report  that  not  only 
is  buying  good,  but  stocks  are  exceedingly  short  and 
every  order  they  take  is  a  hurry-up  one,  which  argues 
well  for  the  future.  This  shortage  of  stocks  is  be- 
coming very  acute.  For  more  than  two  years  we 
have  been  reporting  a  scarcity  of  goods  in  the  hands  of 
retailers,  and  conditions  are  such  now  that  when  any- 
thing is  sold  it  must  be  replaced  immediately.  The 
imports,  which  are  now  coming  forward  rapidly, 
mitigate  the  evil  in  a  measure,  but  as  the  orders  were 
comparatively  light  in  the  spring,  the  stocks  ariivine 
will  not  be  sufficient  to  meet  the  wants  of  consumers. 
Even  the  jobbers  are  feeling  the  effects  of  short 
stocks.  Business  is  good  with  them  and  they  are 
already  feeling  the  pinch,  particularly  in  foreign 
goods.  The  loss  of  sales  which  will  follow  in  a 
month  from  now  is  sad  to  contemplate.  Department 
stores  which  neglected  to  buy  their  usual  stock  on 
import  are  likely  to  suffer  more  severely  than  the 
regular  trade.  Their  buyers  would  have  bought  had 
they  been  allowed  to  do  so.  It  is  rather  hard  on  some 
of  them,  as  their  departments  will  not  show  the  profit 
they  would  have  done  if  they  had  been  allowed  to  use 
their  own  judgment. 

The  demand  for  goods  is  very  general,  but  is  still 
of  the  hand-to-mouth  variety;  backbone  seemingly 
is  lacking  to  lay  in  stocks  ahead. 


Sales  of  English,  German  and  French  goods  are 
in  excess  of  last  year.  The  American  potters  are  do- 
ing a  little  better,  too,  and  the  glass  business  in  all 
its  branches  is  certainly  better. 


With  such  an  active  demand  it  seems  too  bad  that  a 
little  more  profit  could  not  be  made.  All  manufac- 
turers realize  that  they  ought  to  be  getting  more;  but 
it  is  a  case  of  "one's  afraid  and  the  other  dasn't." 
Each  is  so  afraid  his  neighbor  will  get  the  order  that 
he  does  not  even  stick  out  for  the  best  prices  he 
could  obtain. 

Retail  trade  in  New  York  City  has  been  some- 
what of  a  surprise.  The  special  sales,  so  far  this  sea- 
son, have  been  wonderful  successes,  and  the  regu- 
lar trade  has  been  very  much  better  than  it  was  last 
year  at  this  time. 

Our  reports  from  the  West  and  some  sections  of 
the  South  are  that  retail  trade  is  exceptionally  good, 
and  all  over  the  country  the  indications  are  that  con- 
sumers are  in  a  receptive  mood,  so  far  as  crockery 
and  glass  are  concerned. 


Prospects  brighten  every  day.  The  press  is 
filled  with  comment  on  the  revival  of  trade  in  every 
branch  of  business  all  over  the  country ;  and  that  it  is 
not  merely  newspaper  talk  is  evidenced  by  the  action 
of  the  railroads  in  notifying  the  public  of  the  shor- 
tage of  cars,  the  inability  of  manufacturers  and  con- 
tractors to  get  sufficient  labor,  and  one's  own  ex- 
perience in  endeavoring  to  obtain  merchandise. 


There  is  one  drawback  to  the  rosy  view — the 
slowness  in  collections.  Everybody  is  complaining 
that  bills  are  not  paid  as  promptly  as  they  should  be, 
and  the  reason  is  not  apparent.  Merchants  have 
been  buying  below  their  usual  quantities  for  years. 
They  are  selling  all  the  time,  most  of  them  for  cash, 
and  yet  are  tardy  in  meeting  obligations. 


The  low  prices  for   both  domestic   crockery  and 
glass   is  a   subject   of   comment   by   manufacturers. 


Among  the  glass  plants  of  the 
Western  Pennsylvania  and  West 
Virginia  districts  orders  are  de- 
clared to  be  good,  and  the  fac- 
tories  are   turning    out    their     normal    production. 


Pittsburgh  and 
Vicinity. 


Collections  are  reported  good  in  most  instances. 
The  volume  of  business  for  the  season  far  exceeds 
that  of  the  same  term  of  1911.  Many  letters  and 
telegrams  are  being  received  asking  manufacturers 
to  hurry  shipments,  indicating  that  stocks  are  badly 
depleted. 

Every   plant     is   operating    here- 
East  Liverpool      abouts.      Demand  for  dinner  ware 
and  vicinity        is  strong,  while  the  orders  for  the 
specialty     and     assortment     lines 
show     an    increase.       Higher     priced    dinner     ware 
treatments,  so  far  as  demand  is  concerned,  are  in  the 
lead. 

Pottery  and  glass  manufacturers  in 
Wheeling  and     this  district  report  all  the  business 
Vicinity.  they  can  conveniently  handle,  and 

that  orders  continue  to  pour  in 
daily.  Hotel  china  is  selling  well,  while  lamps  are 
moving  nicely.  Demand  for  blown  and  etched  glass- 
ware is  exceptionally  strong,  while  the  table  lines 
are  moving  better  now  than  previously  this  year. 


AT    BOSTON. 


THE  Mutual  Benefit  Associatiou  of  the  Jordan- 
Marsh  Co  enjoyed  a  pleasant  outing  last 
Saturday,  with  sports  in  abundance,  including  a 
closely-contested  baseball  game. 


Edwin  J.  Tucker,  of  the  firm  of  Chase  &  Francis, 
left  the  first  of  the  week  for  Connecticut  and  Rhode 
Island  territory. 

George  K.  Marshall,  Boston  manager  of  the 
Fostoria  Glass  Co.,  is  covering  the  Berkshires  and 
Connecticut  this  week. 


Albert  Ceresco  has  just  opened  a  dry  goods   and 
novelty  store  at  143  High  street,  Holyoke. 


The  Humboldt  Hardware  Co.  is  now  carried 
on  by  Max  Hoffman  at  147  Humboldt  Ave  ,  Roxbury. 

The  Henry  Siegel  Co.  are  conducting  a  specia 
sale  in  kitchenware  and  china  commemorative  of 
their  seventh  annivers-ary. 


Isidor  Green,  of  Green  Bros.,  Lowell  and  Port- 
land, Me  ,  will  add  another  branch  at  Manchester 
shortly. 

David  Weinstein,  Boston  manager  for  Morimura 
Bros.,  New  York,  has  just  returned  from  his  vacation, 
which  was  spent  in  Gotham. 


Millard  A.  Fuller,  order-booker  for  Mr.  Pingree, 
Boston  representative  of  the  Tajimi  Co.,  has  returned 
from  a  two-months'  trip  which  covered  New  England 


thoroughly.      He  reports  excellent  business  conditions 
in  general. 

Miss  Mary  Brady,  formerly    buyer    of    novelties 
for  the  Felix  Vorenberg  Co.,  has  resigned  her 
tion  there  and  taken  another  with  the    Gi'christ   Co., 
same  department. 

Among  the  buyers  in  town  were  Harry  <^ueen, 
New  Bedford;  Harmon  Davis,  Rockland,  Me.;  Mr. 
Bryant,  for  the  II.  B  Howland  Co.,  New  Bedford; 
David  Dickson,  Lowell;  Saul  Goldberg,  with  B.  Gold- 
berg, Lawrence;  Isidor  Green,  of  Green  Bro«., 
Waterville,  Me. ;  A.  St.  Louis,  for  the  James  Edgar 
Co.,  Brockton;  George  H.  Willhton,  Fall  River;  Mr. 
Wright,  of  T.  L.  Wright  &  Sons,  Rockland;  Mike 
Ryan,  for  the  Bon  Marche  Dry  Goods  Co.,  Lowell; 
F.  W.  Fisher,  with  the  Nelson  Syndicate,  Concord 
and  Lowell;  Arthur  Ellis,  from  Salem  headquarters 
of  Almy,  Bigelow  &  Washburn,  and  William  H. 
Rudderham,  Beverly  branch;  Samuel  P.  Leen  New 
Bedford;  Frank  H.  Dunmore,  with  the  Shepard  Co., 
Providence;  George  F.  Stott,  Clinton;  James  E. 
Bostock,  Taunton;  Harry  Briggs  Co.,  Newport; 
Charles  Conant,  with  Porteous,  Mitchell  &  Braun, 
Portland;  W.  S.  Noyes,  for  the  Grant  Syndicate, 
Lynn,  and  Lewiston,   Me. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan  1  to 

ing  period 

Aug.  31, '12 

1911 

Aug.  31,  '12 

1911 

206 

6283 

4661 

129 

no 

4631 

5497 

13 

2106 

3009 

Baltimore  ...    . 

210 

130 

5496 

7557 

San  Francisco    . 

4» 

1026 

215 

New  Orleans.   . . 

115 

7 

696 

613 

Portland  (Me.). . 

4 

760 

389 

Galveston        .  . 

82 

456 

731 

Newport  News . . . 

5i 

43 

Portland  (Or.).  . 

1 

.... 

167 

.... 

Inland  Points 

2 

369 

257 

Total 

604 

247 

22101 

22972 

From  David  Inglis  &  Co.'s  Circular. 
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Aug   24  '12 
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ing period 
1911 
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Jan.  1  to 

Aug.  :4,'l2 
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ing  period 

1911 

Philadelphia.  . . . 

Newport  News . . 
San  Francisco    .  . 
Portland  (Me.). 

Portland  (Or.).. 
Inland  Points. .. 

714 

830 

792 

276 

70 

3 

210 

22 

35 

20 

SS 

4fc6 
567 
727 
200 
64 
17 

188 
2 

4502 

6008 

52S6 

2175 

573 

54 

981 

653 

374 

172 

465 

5419 
4870 

7443 

3031 

659 

43 
242 

545 
731 

879 

Total. 

3068 

2231 

21248 

23ttl 
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We  mentioned  last  week  that  John  Davison  was 
sending  out  some  very  practical  price  lists.  On  one 
of  them  is  a  bit  of  information  which  will  be  read 
with  interest.  It  concerns  the  origin  of  the  French- 
Noble  pattern.  "The  semi-oriental  design  termed 
'French-Noble'  was  produced  by  the  Coalport  China 
Co.  with  the  object  of  meeting  a  special  demand  for 
something  not  so  'outre'  and  heavy  as  the  ordinary 
Chinese  or  'Japan'  patterns,  but  at  the  same  time  re- 
taining as  much  of  their  character  as  was  customary 
by  the  artists  and  decorators  of  the  Louis  Quinze 
period.  The  border  and  floral  details  are  both 
elegant  and  daintly  executed,  whilst  the  centre  vase 
has  a  certain  Watteauesque  character  which  gives  it  a 
decided  feeling  ot  the  'Ancient  Regime.'  " 


The  line  of  handsome  cut  glass  electroliers  dis- 
played by  Richard  Kohn  from  the  J.  D.  Bergen  Co. 
factory  are  attracting  much  attention  at  the  hands  of 
buyers.  They  are  so  good  in  workmanship  and 
unique  in  design  that  it  is  hard  for  a  buyer  who  sees 
them  not  to  order. 


the  best  portable  ever  put  on  the  market  at  the  price. 
From  the  Bonita  Art  Co.  is  a  French  china  coffee  set 
with  a  Roman  gold  treatment.  The  set  consists  of 
coffee  pot,  six  after-dinner  coffees  and  a  16  inch  tray. 
This  makes  a  very  attractive  set  and  should  sell  well. 
They  have  a  number  of  new  shapes  in  French  china 
with  gold  treatment  which  are  absolutely  new. 

Morimura  Bros  closed  their  wareroom  on  Friday 
of  last  week  because  of  the  funeral  of  the  Emperor 
of  Japan. 

Buyers  looking  for  easels  on  which  to  display  the 
new  goods  they  have  bought  should  consult  J.  B. 
Timberlake  &  Sons,  Jackson,  Mich.,  or  Abels  &  Co., 
460  West  Broadway,  this  city.  They  are  always 
bringing  out  some  new  kind  of  a  plaque  hanger  or 
display  rack.  Rubber-covered  easels,  so  constructed 
that  the  metal  will  not  destroy  decorations  or  scratch 
fine  tables  upon  which  the  goods  may  be  displayed, 
are  made  in  all  shapes. 


Wm  D.  Dougherty,  New  York  representative  of 
the  Consolidated  Lamp  and  Glass  Co.,  is  showing  a 
new  lamp  which  is  attracting  considerable  attention. 
It  is  solid  emerald  green,  body  and  shade  being  octa- 
gonal shape,  and  has  a  bead  trimming.  It  is  in  Mis- 
sion style,  and  bids  fair  to  be  a  good  seller. 


Cox  &  Lafferty  have  just  received  from  the  Im- 
perial Glass  Co.  new  samples  of  "Nuart  electric 
shades  in  colors,  and  some  cut  glass  one",  that  should 
sell  rapidly.  The  designs  are  oiignal  and  the  cut- 
tings are  excellent.  The  prices  speak  for  themselves. 
From  Mills,  Gardner  &  Co.  they  are  showing  a 
new  leaded  art  glass  portable.  The  shade  is  16  inches 
and  has  120  separate  pieces  of  glass,  various  colors. 
The  portable  stands  22  inches  high,  made  for  elec- 
tricity or  gas.  The  price  delivered  is  $6.75  each. 
They  ask  all  buyers  to  call  and  see  it,  claiming  it  is 


According  to  the  latest  advices  the  new  subway 
which  is  to  be  built  under  West  Broadway  will  have 
an  express  station  at  Chambers  street.  It  was  origi- 
nally supposed  that  this  station  would  be  between 
Warren  and  Murray  streets.  There  will  be  a  local 
station  at  Broadway  and  Park  Place. 

H.  H.  Churchill  opened  this  week  the  new  lines 
which  L.  Bernardaud  brought  over  with  him,  and  as 
usual  they  show  progression.  Among  them  is  anew 
oval  shape  with  graceful  lines,  on  which  are  shown 
many  new  patterns  Some  of  the  other  popular  shapes 
are  also  embellished  with  new  decorations.  Among 
them  is  a  combination  of  encrusted  and  bright  gold 
which  gives  a  brilliancy  to  the  ware  that  is  very  pleas- 
ing. Another  very  attractive  designs  hows  panels  with 
a  small  arabesque  figure  in  pink,  the  outlines  being 
in  delicate  blue.  It  is  one  of  those  designs  that  the 
more  you  look  at  it  the  better  you  like  it.     There  is 
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another  with  a  narrow  dark  blue  band  with  gold  lines 
above  and  below  that  strikes  one  favorably  the  moment 
it  is  seen.  The  blue  is  particularly  good.  DozenB  of 
other  pretty  things  are  on  view,  both  in  bands  and 
floral  treatments,  but  the  most  striking  is  an  entirely 
new  line  called  "Chantilly."  The  shape  is  octagon 
and  the  decorations  are  in  the  Japanese  style.  Both 
floral  and  figure  designs  are  employed,  single  and  in 
combination.  Some  are  grotesque,  but  in  all  cases 
the  work  is  so  well  done  that  the  designs  immediately 
command  attention.  Mr.  Bernardaud  is  to  be  con- 
gratulated that  he  has  produced  something  out  of 
the  ordinary  and  very  attractive. 


The  new  factory  of  Stewart  &  Crocker  at  Hawley, 
Pa  ,  has  been  busy  from  the  day  it  opened.  The 
goods  that  they  are  turning  out  are  better  than  ever. 
The  up-to-date  machinery  and  fine  light  enable  their 
workmen  to  use  their  best  efforts  to  advantage. 


E.  B.  Dickinson  opened  on  Friday  of  last  week  a 
new  line  of  thin  china  from  the  Warwick  China  Co. 
The  decoration  is  burnished  gold  of  the  very  best 
quality,  with  a  hair  line  Greek  scroll.  The  potting 
is  of  a  superior  quality  and  the  selection  admirable. 
The  shape  is  a  plain  oval,  with  a  very  pretty  handle, 
and  the  body  and  glaze,  hard  fired,  are  as,  good  as  if 
not  better  than,  anything  before  produced  in  America. 
It  is  semi-translucent,  light  in  weight,  and  altogether 
one  of  the  prettiest  things  ever  turned  out  in  this 
country. 

The  New  York  Telephone  Co.  is  continually  de- 
vising means  to  save  time  in  the  transmission  of 
messages.  One  of  the  latest  is  the  elimination  of  the 
preliminary  "Hello  !"  when  answering  a  call,  and 
the  substitution  of  the  name  of  the  party  called.  For 
instance,  your  'phone  bell  rings.     Instead   of  saying 


"Hello!  "  give  your  own  name'  The  party  calling 
knows  at  once  that  he  has  the  right  firm  on  the  wire, 
and  does  not  have  to  ask :  "Is  thii  Blank  &  Co.? "  and 
get  the  answer,  "Yes,"  before  he  tells  what  he 
wants. 

Not  how  cheap,  but  how  good,  is  the  motto  of 
many  high-class  cut  glass  concerns.  Not  how  good, 
but  how  cheap,  has  been  the  motto  of  some  who 
are  not  now  in  existence.  The  principle  of  the 
Bush  Glass  Co,  Lansing,  Mich.,  is  to  see  how  good 
andjhow  cheap  they  can  make  their  goods  In  an 
advertisement  in  the  Crockery  and  Glas-  Journal 
they  said:  "There  are  more  people  with  two  dollars 
to  spend  for  cut  glass  than  there  are  with  five." 
Therefore  they  have  concentrated  their  efforts  in 
producing  good  wares  for  the  people  with  the  two 
dollars.  The  consequence  is  that  their  shops  keep 
running  full  time  right  along.  They  have  just  issued 
a  new  catalogue,  which  will  be  cheerfully  sent  upon 
application. 

O.  J.  O'Donnell  has  a  surprise  in  store  for  the 
trade  greater  than  his  cut  glass  tumbler  announce- 
ments, and  next  week  will  have  something  to  say 
about  it.  When  he  opened  his  mail  on  Monday  the 
first  thre**.  letters  contained  orders  brought  through 
his  advertisement  in  this  paper,  one  of  them  being 
from  one  of  the  largest  houses  in  New  England. 


Wm.  M.  Warrin,  agent  for  the  Brush-McCoy  Pot- 
tdry  Co. ,  has  just  received  some  new  samples  of  jar- 
dinieres and  pedestals  which  are  among  the  best 
things  the  pottery  has  ever  produced.  A  line  in 
Navarre  green  with  white  enameled  decorations  is  a 
new  conception,  both  as  to.  color  and  ornamentation. 
Another  line  in  old  ivory  has  colored  decorations,  and 
a  line  in  woodland  green  shows  forest  scenes  in  re- 
lief. 


FOLEY     ART    CHINA    AT    EDWARD     BUTLERS. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


Visiting  buyers  while  in  town  are  cordially 
invited  to  step  into  the  Crockery  and  Glass  Journal 
office  and  receive  particulars  about  the  goods  men- 
tioned below. 

ON     SALE. 

A  140 — A  well-known  and  reliable  firm  is  offering 
the  following  excellent  ten  cent  assortment  The 
decorations  are  pretty,  and  nearly  all  the  pieces 
are  large.  There  is  a  choice  of  eight  decals  or 
lace  border  in  gold.  Assortment  consists  of 
15  doz.  handled  teas.  2  doz.  7  in.  bakers 

12     "    plates,  7  in,  flat  2    "      8  in.  dishes. 

6    "        "       7  in.,  deep  2    "      9  in.       *' 

3    "  cake  plates,  8  in.,  2    "      36's    jugs 

2     "     30's        bowls,  2    "      salads. 

Total,  four  gross,  at  $40  80.  Will  sell  not  less 
than  two  gross  at  this  price.     No  charge  for  package. 

A.  139 — One  of  the  largest  manufacturers  of  high 
class  iridescent  glassware  offers  an  eleven-inch 
shallow  berry  bowl  of  beautiful  design  in  the 
most  delicate  tint  of  turquoise  blue  iridescence. 
The  regular  price  is  $2.25  per  dozen,  but  as  he 
wishes  to  popularize  the  article  he  will  sell  at 
$1.50  per  dozen  in  quantities  to  suit  buyers. 
Packed  four  dozen  in  a  barrel;  f.o  b.  factory; 
usual  charge  for  package.     300  dozen  in  stock. 

A  125 — 34  barrels  plain  tumblers,  all  that  remain  on 
hand,  at  20  cents  a  doz.  If  you  want  them  write 
at  once. 

A  136  —  70  Quaker  City  hand  vacuum  cleansing 
machines,  retail  price  $15  each,  dealer's  price 
$1 1.50,  wholesale  price  $9.50,10  be  sold  at  $6 
each  in  lots  of  twelve  or  more.  Subject  to  prior 
sale.  This  is  such  a  good  proposition  that  speedy 
action  is  recommended.  Samples  may  be  had 
at  wholesale  price.  F.o.b.  Philadelphia,  2  per 
cent  ten  days. 

A  121 — 20Q  plateaux,  10  in.,  at  30  cents  each;  150 
plateaux,  12  in.,  at  40 cents;  15c  plateaux,  14  in.,  at 
55  cents.  Nickel-plated  frames,  beveled  glass. 
Fine  for  a  special  sale. 

A  129 — Japanese  berry  set*-,  consisting  of  an  8-inch 
bowl  and  six  4^ -inch  plates.  Six  different  floral 
designs,  two  doz.  sets  in  a  case,  four  each  of 
six  different  styles.  65c  per  set,  or  $15.60  per 
case.  Ten  cases  only  to  close  out.  Regular 
price,  85c  set. 


A  122 — Heavy  cut  glass  tumblers  with  whirling  star 
and  mitre  cutting  at  $2.75  doz.  and  another  de- 
sign of  whirling  star,  chrysanthemum  and  mitre 
cutting  at  $2. 90  doz.  All  guaranteed  first  quality 
lead  blanks  and  the  best  workmanship. 

A  123 — The  best  bargain  ever  offered  in  the  trade  for 
$2  is  a  year's  subscription  to  the  Crockery  and 
Glass  Journal.  The  publishers  will  also  accept 
trial  subscriptions  for  six  month  at  $1.  Send  us 
your  address. 

A  124 — 36  barrels  lime  glass  tumblers,  attractive  sand 
blast  decoration,  at  25  cents  doz  ;  regular  price 
28  cents.  As  the  receiver  in  bankruptcy  selling 
this  line  has  only  this  quantity  to  offer,  quick 
action  is  recommended. 

A  135 — Assortment  of  jardinieres,  pedestals  and  statu 
ary — duplicates  of  samples.     Agent   who   needs 
room  badly  will  sell  them   at    a   sacrifice.     Price 
really  no  object.     Capital  proposition  for   special 
sale. 

A  126 —  200  plateaux,  10  in.,  42c; 

150  I2  in-,  55c; 

150  14  in.,  75c. 

Silver-plated;  high  fancy  feet.  Good  to  help 
round  out  a  sale  of  fern  dishes  or  water  sets.  Ex- 
cellent value. 

A  128 — Cut  glass  manufacturer  offers  ico8-in  bowls, 
richly  and  elaborately  cut,  at  $2,10  each.  Theoe 
bowls  are  worth  in  regular  way  $2.75. 

A  130 — 4  barrels  Colonial  candlesticks,  7  inch,  presse 

glass,  seconds,  52c  doz. ;  5  barrels  orange   bowls, 

11  inch,  pressed  glass,  seconds,  $1.30  doz. 
A  131 — 13  barrels  pint  blown  jugs,  seconds,  $1  50  doz. 

5   barrels    quart   blown   tankard    jugs,   seconds, 

$1.20  doz. 
A  132 —  20  barrels  9-ioch  floral  nappies,  pressed  glass, 

seconds,    97^0   doz.;   10    barrels  7-inch  nappies, 

pressed  glass,  seconds,  55^°  doz. 
A  133 — 3  barrels  4  inch  Colonial  nappies, pressed  glass, 

unfinished,  uc  doz. 

The  above  four  numbers  are  just  what  many 
of  our  subscribers  have  been  asking  for.  Now  is  the 
time  to  get  busy. 

A  13  — A  reliable  firm  offers  the  following  —  the 
whole  or  none: 

20  8-in.  bowls,  carnation  design,  at  $4.95  doz. 
16  8-in.  nappies,  "  at    4.50    " 

18  7-in.        "  "  at    4.00    " 

6  6-in.         "  ««  at    3.50    " 

185-in.         "  "  at    3.00     " 

16  4^-in.    •'  "  at    2.75     " 

2  doz.  2-pint  jugs,  cut  bottom  star,  aster  design, 
$7  doz. 
Light    cutting    on   blown   ware.     Terms,    f.o.b 
factory ;  regular  charge  for  package. 

A 109 — An  unprecedented  offer  of  lead  blown  tumblers, 
9  oz.  and  10  oz.,  with  an  attractive  light  cutting 
of  original  design,  is  made  by  an  out-of-town 
cutter.  These  may  be  had  in  barrel  lots  at  55 
cents  per  doz. ;  usual  charge  for  freight  and  pack- 
ing. Buyers  should  take  advantage  of  this  offer 
while  it  is  open,  and  put  in  orders  for  future 
delivery  as  well  as  immediate  shipment. 
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A  137 — 50  gross  sleeve  boards  at  a  sacrifice.  A  job- 
ber is  overstocked  and  in  need  of  the  room. 
They  are  twenty  inches  long  by  five  inches  wide, 
padded  and  muslin  covered.  Ordinary  price  $1  1 
per  gross  to  wholesalers  and  $15  to  dealers;  will 
be  sold  in  five-gross  lots  or  more  at  $8. 5  0  per  gross 
(a  little  under  6  cents  each.)  Samples  for  the  ask- 
ing.    F.o.b.  Philadelphia,  2  per  cent  ten  days. 

A  138— Cut  glass  hair  receivers  and  puff  boxes  at 
$1  75  per  dozen;  15  dozen  in  a  barrel.  F.o.b. 
factory;  usual  charge  for  packing. 

A  1I7 — Buyers  looking  for  really  artistic  stone- 
engraved  glass  vases  at  sacrifice  prices  will  find 
them  listed  below.  The  manufacturers  bear  the 
highest  possible  reputation  for  making  glassware 
of  superior  quality.  150  stone-engraved  lead 
glass  vases— 10,  12,  14  inch.  Regular  prices  $3, 
$4  and  $5  each,  but  as  they  are  discontinuing  the 
pattern  will  let  them  goat  $1.50,  $2  and  $250. 
Quantities  to  suit  purchasers;  f  o.b.  New  York; 
usual  charge  for  packages.  Samples  can  be  seen 
in  New  York. 

A  118— Here's  a  snap  for  someone:  Regular  lead 
biown  tumblers,  made  by  a  firm  of  the  highest  re- 
putation. 

33  bbls  12  oz  taper,    at  35c. 

18     "  17    "        "  50c. 

4  "  12   "  Fruitina  35c. 

5  "  17   "  straight  50c 

7  "      18  "        "  50c 

23  "  19  "  "  60c. 

24  "  20  "  *'  70c. 
3  "  iY-2.  '*  concave,  25c. 

8  "  8  "  «■  25c. 

Bbls.  50  cents;  f.o.b.  New  York.  Anyone  who 
secures  these  or  any  portion  of  them  (for  they  may 
be  bought  in  quantities  to  suit)  will  make  money. 

A  113 — 3-pint  blown  glass  water  jugs,  stuck-on  handle, 
with  enamel  decorations,  laurel  band  design 
(Empire).  $3  a  doz.  Two  and  a  half  doz.  to  a 
bbl. ;  f.o.b.  factory;  usual  charge  for  barrels. 
Tumblers  to  match,  lead  blown,  enameled  de- 
coration, 30  cents  a  doz.  Usual  charge  for  bbl. 
Good  value;  worth  investigating. 

A  106  —  15  cases  of  Austrian  china.  Plates,  4^, 
5,  6^  and  7^2  inch;  tea  cups  and  saucers, 
vegetable  dishes,  salad  bowls.  The  articles 
mentioned  are  evenly  divided  and  are  put  up  in 
lots  of  46  doz.  or  92  doz  at  90  cents  per  doz.  The 
decoration  is  a  delicate  and  attractive  one  and 
the  body  is  very  good.  F.o.b.  New  York;  usual 
package  charge. 

A  115 — A  china  importing  house  wishes  to  close  out  a 
dinner  pattern  on  account  of  discontinuing  the 
jobbing  end  of  its  business.  The  pattern  is  on 
Ridgway's  English  porcelain,  in  green,  with  a 
gold  edge,  and  cost  $7  50  to  import.  About 
six  crates  in  stock.  Will  close  out  entire  lot, 
a  good  a-sortment,  at  $6.  Matchings  can  be 
imported  direct  at  $7.50.  Sample  and  list  of 
piesent  stock  will  be  sent  on  request.. 
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-Two-  or   three-light    electric  lamps,  wired, 
21     to    27    inches.      Brass    or    verde    finish, 
round  or  square  base,  complete 
art  glass  shades.     Can  use  quantity  if  : 


is  ri^ht. 


A  firm  is  in  the  market  for  cut  glas 

and  common  seconds  tableware.      Seno 

ticulars. 
4i — A  subscriber    is    looking  for  a    line  of  cheap 

dinnerware  assortments  for    a  sale    pro 

tion. 
5; — Wanted  a  line  of  cut  glass  seconds 


STRUCK     BY     AN     AUTOMOBILE. 


I^RANK  J.  BANG,  who  represents  the  Maddock 
A  Pottery  Co.,  was  struck  by  an  automobile  last 
Wednesday  while  crossing  a  street  uptown.  He  did 
not  see  the  machine  and  did  not  know  he  was  run  in- 
to till  he  found  himself  in  the  gutter  with  a  broken 
ollar-bone  and  severe  contusions.  The  driver,  aided 
by  a  policeman,  picked  him  up  and  took  him  to  a  hos- 
pital, where  the  bone  was  set,  after  which  he  was  con- 
ducted to  his  home. 


AT    CHICAGO. 


WHETHER  it  is  the  prospect  of  holiday  buying 
or  only  the  rebound  from  the  rather  dull 
months  of  the  summer,  it  is  undeniable  that  business 
is  booming  with  Chicago  crockery  and  glass  dealers, 
both  wholesale  and  retail.  There  is  an  abundance  of 
business,  and  everybody  seems  to  be  happy. 

•  * 

One  noticeable  feature  of  this  season's  trade  is 
that  fewer  buyers  have  come  to  market  than  in 
former  years.  This  seems  to  be  distinctively  a 
season  for  the  traveling  man.  The  country  merchant 
is  better  posted  than  he  used  to  be.  thanks  to  the 
Crockery  and  Glass  Journal.  He  keeps  abreast 
of  the  times  by  reading  the  advertisements  as  well  as 
the  news,  and  the  market  reports  keep  him  about  as 
well  informed  as  though  he  were  living  at  head- 
quarters. The  lines  of  samples  carried  by  the  travel- 
ing men  are  so  extensive  that  a  very  fair  represen- 
tation of  the  stock  of  the  jobber  is  taken  to  the 
dealer,  and  he  can  buy  with   convenience   and  equal 

cheapness  as  at  home. 

*  • 

The  Ceramic  Decorating  Co.,  of  105  South 
Jefferson  street,  has  opened  a  temporary  salesroom  in 
room  686  of  the  Palmer  House,  in  charge  of  A.  L. 
Renning.  The  company  does  all  kinds  of  decorating 
in  gold  on  plain  china. 


MERCHANDISE    WANTED. 

63 — Wanted,  all  kinds  of  bottles  in  large   quanti- 
ties for  spot  cash. 


J.  B.  McHugh,  representing  the  Steubenville 
(O.)  Pottery  Co.,  spread  his  samples  in  room  510  of 
the  Palmer  House  and  did  a  fine  business.   "Jimmie, " 
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as  the  trade  knows  him,  is   one   of   those   pleasant, 
courteous  fellows   with  whom  merchants  like    to    do 

business. 

*  * 

Among  the  buyers  in  the  city  during"  the  week 
were:  Arthur  Wheelock,  of  A.  H.  Wheelock  &  Co., 
Rockford,  111. ;  Mr.  Lazure,  of  the  Lazure  China  Co., 
Champaign,  111.;  Mr.  Gerlock,  of  the  Bundy-Gerlock 
Tea  Co.,  Milwaukee;  and  J.  H.  Folwell,  ef  the  Fol- 
well  Crockery  Co.,   Davenport,  Iowa. 

♦  * 

Among  the  traveling  men  in  the  city  last  week 
were  J.  B.  McHugh,  for  Steubenville  (O.)  Pottery 
Co. ;  Walter  and  Edward  Minnemeyer,  with  Dugan 
Glass  Co.,  Indiana,  Pa.;  George  Fowler,  with  Trenle 
China  Co.,  East  Liverpool,  O.  The  Shenango  China 
Co.  was  also  represented. 

•  • 

C.  L.  Davis,  president  and  general  manager  of 
the  Ohio  China  Co.,  East  Palestine,  O.,  has  been 
here  during  the  week,  calling  on  the  trade  and 
investigating  the  claims  of  applicants  for  the  position 
of  Chicago  representative  of  his  company. 

#  * 

The  cigar  bill  of  "Jack"  Wilson,  representing 
the  George  H.  Bowman  Co.,  Cleveland,  has  been  a 
little  heavy  this  month  owing  to  the  many  congratu- 
lations of  friends  over  the  fact  that  Mrs.  Wilson  has 
presented  him  with  another  son. 

•     • 

Will  T.  Darden  is  here  calling  on  the  trade  in 
the   interest   of   Fondeville    &    Van    Iderstine,    New 

York. 

*  # 

Jack  Austin  closed  his  line  here  a  day  or  two 
ago,  after  taking  many  orders  for  the   Handel    Co., 

Meriden,  Conn. 

»      • 

Harry  L.  Sexias  was  here  for  a  day  or  two  dur- 
ing the  week,  and  visited  many  of  the  Chicago 
merchants  with  whom  he  has  long  done  business. 

*  « 

Frank  Donaldson,  representing  the  Homer 
Laughlin  China  Co.,    Newell,  W.    Va.,    is   due  here 

next  week. 

♦  * 

Mandel  Bros,  have  opened  their  new  glass  and 
crockery  department  on  the  fourth  floor  of  their  new 
building,  and    it   is   a    beauty.      It   is  in   charge   of 

David  Saunders. 

•  * 

F.  S.  Pickles,  of  the  Buffalo  Cut  Glass  Co.,  is 
around  after  two  weeks  spent  in  a  local  hospital  fight- 
an  attack  of  typhoid  fever. 

»     * 

G.  W.  Milligan  reports  business  better  and  large 
orders  for  the  fine  line  of  cut  glass  carried  by  him  in 

the  Kesner  building. 

*  * 

Glass  and  jswelry  merchants  are  mourning  over 
the  failure  of  Max  Bien,  3100  Michigan  avenue,  as 
there  appears  little  prospect  of  them  realizing  much 


on  their  accounts.  He  opened  business  about  May  1 
and  was  forced  into  involuntary  bankruptcy  Sep- 
tember 6  His  liabilities  are  about  $4,500  and  his 
assets  unknown,  but  supposed  to  be  practically  noth- 
ing. 


AT     PITTSBURGH. 


MANAGERS  of  the  china  and  glass  departments  in 
the  larger  stores  here  report  a  decided  improve- 
ment in  business.  High  grade  dinnerware  is  begin- 
ning to  be  inquired  for,  and  in  glassware  the  light 
blown  and  cut  and  etched  ware  is  moving. 


"Trade  has  been  excellent,"  said  W.  W.  Lang,  of 
the  local  offices  of  Kinney  &  Levan,  "and  the  outlook 
for  a  continuation  of  this  condition  is  certainly  good. " 


Samuel  P.  Arnold,  showing  the  imported  lines  of 
glass,  china  and  earthenware  of  Fondeville  &  Van 
Iderstine,  New  York,  opened  at  the  Hotel  Anderson 
and  remained  until  Wednesday  night.  "Things  have 
been  excellent  all  along  the  route,"  said  Mr.  Arnold. 
He  is  working  towards  the  West. 


B.  F.  Pritchard,  who  has  been  showing  the  Allen 
cut  glass  lines  at  the  Anderson,  left  for  Buffalo, 
Cleveland,  Detroit  and  Philadelphia. 


Thomas  R.  Crock,  representing  the  Jefferson 
Glass  Co  ,  Fol'ansbee,  W.  Va.,  is  arranging  to  start 
out  on  his  fall  trip  and  will  leave  here  within  a  few 
days. 

• 

Eddie  Ledger  was  at  the  Henry  showing  the 
lines  of  W.  S.  Pitcairn. 


Howard  Phillips,  manager  of  the  china  and  glass 
department  of  the  McCreery  stores  here,  is  ill  at  his 
home. 

The  Bawo  &  Dotter  exhibit  at  the  Hotel  Ander- 
son will  remain  until  October  at  least.  A.  Herr 
says:  "  We  are  booking  many  dates  ahead,  and  of 
course  we  are  not  going  to  run  away  from  business." 
Orders  have  been  very  extensive  this  season. 


H.  A.  Feustel  has  been  appointed  buyer  of  pot- 
tery and  cut  glass  for  the  Rub-No-More  Co.,  which  has 
opened  offices  in  suite  3007,  Jenkins  Arcade.  This  is 
a  premium  proposition,  and  two  lines  are  being  given 
their  first  "try  out"  by  the  company.  If  successful, 
the  company  will  go  into  the  premium  business  ex- 
tensively. 

The  lines  of  John  Davison,  New  York,  have  been 
displayed  here  by  Jack  French,  who  established  the 
exhibition  in  the  Hotel  Anderson. 


The  Japanese  lines  of  the  Magi-Momonoi  Co., 
New  York,  were  shown  at  the  Colonial-Annex  Hotel 
here  last  week. 
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TEMPERAMENT     THE     GREAT     REQUISITE. 


A  MAN  may  have  a  profound  knowledge  of  the 
trade  he  represents;  he  may  be  able  to  write 
his  orders  in  a  beautiful  hand  and  spell  like  Noah 
Webster;  he  may  have  dignity,  courtesy,  and  even  be 
deferential  to  obsequiousness;  but  if  he  have  not  the 
quality  of  bonhommie,  good  nature,  and  the  ability 
to  keep  his  heart  off  his  sleeve  he  cannot  attain  the 
highest  success  as  a  salesman. 

Clearly  and  tersely  defined,  a  salesman  is  a  man 
who  can  go  out  on  the  road  and  sell  goods  at  a 
profit;  and  it  is  a  noticeable  fact  that  those  who  reach 
eminence  in  their  profession  are  those  who  sell  large 
quantities  of  goods  at  profitable  prices. 

Long  acquaintance  with  salesmen  reveals  the 
fact  that  a  certain  degree  of  jollity  is  essential  in 
nearly  every  transaction.  The  natural  buoyancy 
of  spirit  which  is  ever  present  in  some  men  seems  to 
be,  and,  in  fact,  is,  the  strongest  characteristic  of 
their  disposition.  There  is  no  such  thing  as  the 
blues;  dull  times  are  unknown  to  them;  and  the 
bluntest  denial  comes  as  a  stimulant.  This  quality 
of  mind  may  exist  in  a  man  to  whom  details  are 
mere  cogs  in  the  machinery  of  the  business  he 
represents.  He  usually  does  not  care  a  rap  how  the 
goods  are  made  or  how  much  difference  there  may  be 
between  his  goods  and  those  of  the  competing  house. 
He  is  not  out  to  discuss  his  competitor,  nor  to  adver- 
tise him.  He  is  out  to  sell  goods  first,  last,  and  all 
the  time ;  and  he  usually  starts  in  to  do  so  with  a  smile 
and  a  handshake  that  revive  the  drcoping   spirit   of 


the  retailer  who  is  kicking  about  business,  and  make 
him  feel  as  though  he  bad  met  a  boom  more  than 
half  way.  Big,  hearty  men,  of  sunny  tempers,  are 
usually  found  in  this  class,  although  there  are  any 
number  of  physically  small  men  who  are  eno- 
with  the  same  attributes.  Length,  breadth  or  thick- 
ness are  not  the  measure  of  a  salesman's  qualities. 
Knowledge  of  business,  education,  determination 
and  judgment  may  all  be  his;  but  it  is  our  belief  that 
temperament  has  more  to  do  with  the  success  of  a 
salesman  than  any  trait  or  acquirement. 


PERSONAL. 


HE  distinction  of  Commander  in  the 
Legion  of  Honor  is  very  rarely  accorded  to 
those  not  of  Gallic  nativity,  and  the  fact  that 
Chas.  E.  Haviland,  head  of  the  house  of 
Haviland  &  Co  ,  a  citizen  of  the  United 
States,  has  been  recently  raised  to  that  honor  is  a 
cause  for  great  pride  and  congratulation  by  the 
trade  of  which  he  is  so  distinguished  a  member. 

Geo.  Mortimer  was  in  New  York  this  week  after 
a  trip  through  the  West  and  said  that  everybody  not 
only  talked  good  business  but  backed  up  their  belief 
in  a  good  fall  trade  by  giving  him  liberal  orders. 

A.  Feiser  (E.  Offner)  arrived  in  New  York  on 
Saturday  from  New  Orleans.  He  says  that  his  city 
has  recovered  from  the  effects  of  the  flood  last  spring 
and  that  business  is  improving  right  along.  He  is  at 
the  Elks  Club. 

H  B.  Parks,  of  Rome,  Ga.,  is  in  the  city  buying. 
He  says  conditions  are  very  fair  in  this  section,  the 
crops  being  especially  fine. 

Joseph  Burroughs  has  associated  himself  with 
Paul  Joseph,  who  represents  the  Duncan  &  Miller 
Glass  Co.  and  others  in  New  York,  and  will  canvass 
the  metropolitan  district.  He  still  retains  his  thermos 
bottles,  and  has  taken  his  samples  over  to  Mr.  Joseph's 
warerooms. 

John  J.  Hines,  who  has  been  in  Europe  for  some 
weeks  and  is  due  «.o  arrive  in  New  York  next  Satur- 
day, received  a  copy  of  our  Household  Show  Number 
at  Limoges.  He  writes  a  postal  card  from  that  city 
saying  that  it  made  very  good  reading. 

* 

C.  L.  Horning  on  September  24  will  have 
rounded  up  twenty-eight  years  of  service  with  C. 
Dorflinger  &  Sons.  It  speaks  well  for  both  employer 
and  employee  that  this  connection  should  last  so 
long.      By  the  way,  to  look  at  Mr.  Horning  one  would 
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scarcely   realize  that   he  had  been  so  many   years   in 
business.     He  must  have  started  in  very  young. 

W.  W.  McGee  left  on  Wednesday  for  Chicago  to 
represent  the  Plume  &  Atwood  Mfg.  Co.  at  the 
funeral  of  Howard  F.  Corrighan. 

E.  R.  Thieler  left  on  Sunday  night  for  a  trip 
through  New  England  and  from  there  West.  He 
expects  to  be  gone  six  weeks. 

W.  S.  Pitcairn,  who  has  been  on  a  business  trip 
West,  is  back  at  his  desk  again. 

A.  B.  Levan,  of  Kinney  &  Levan,  Cleveland, 
and  G.  C.  Robinson,  who  spent  a  few  days  in  New 
York,  left  for  home  on  Saturday. 

H.  Holmeren,  china  buyer  for  the  Denver  Dry 
Goods  Co.,  arrived  in  New  York  on  Monday  morning. 

Chas.  L.  Casey,  president  of  the  Guernsey  Earth- 
enware Co,,  is  taking  a  vacation  in  Michigan.  It  is 
whispered  in  crockery  circles  that  Mr.  Casey  has  re- 
cently become  engaged  to  a  charming  young  lady  who 
is  accorded  the  title  of  the  Belle  of  Cambridge,  O  , 
and  it  is  further  rumored  that  the  wedding  has  been 
set  for  Thanksgiving  Day. 

Theo.  Jones,  of  the  Jones,  McDuffee  &  Stratton 
Co.,  Boston,  was  in  New  York  this  week.  No  one 
who  visits  this  city  is  more  welcome.  He  is  always 
smiling  and  pleasant,  and  has  a  kindly  word  for 
everybody. 

Victor  G.  Wicke,  of  the  Imperial  Glass  Co.,  Bel- 
laire,  O.,  is  spending  the  week  in  New  York,  with 
headquarters  at  Cox  &  Lafferty's. 


ENTERTAINING     THE     GERMAN     CHEfllSTS. 


ACCORDING  to  programme  laid  out  by  Harry  W. 
Smith,  special  chairman  of  committee  on 
arrangements,  in  collaboration  with  Thomas  Sant, 
H  H.  Knowles  and  John  Manor,  about  forty  mem- 
bers of  the  German  Ceramic  Society  were  entertained 
at  East  Liverpool  last  Tuesday  by  the  American 
Ceramic  Society  and  the  United  States  Potters' 
Association. 

The  visitors  arrived  from  Pittsburgh  at  ten 
o'clock  in  the  morning  and  were  taken  in  autos  to 
inspect  the  plants  of  the  American  Sewer  Pipe  Co. 
and  tho  General  Electric  Porcelain  Co.  Luncheon 
was  had  at  the  Kenilworth  Country  Club,  Newell. 

In  the  afternoon  a  tour  was   made  of  the  Homer 


Laughlin  China  Co. 's  plant,  followed  by  a  reception 
at  the  Kenilworth  Country  Club,  after  which  the 
party  made  an  auto  trip  to  Rock  Springs  Park  prior 
to  their  departure  for    Steubenville. 

The  reception  committee  comprised  the  following, 
American  Ceramic  Society — John  Sant,  S.  M.  Fergu- 
son, R  J.  Meakin,  W.  E.  Vodrey,  Joshua  Poole,  Willis 
Cunning,  John  A.  McNicol  and  W.  J.  Allen,  all  of  East 
Liverpool,  and  S.  W.  Walker,  of  Beaver  Falls,  Pa. 
United  States  Potters'  Association — Col.  John  N. 
Taylor.  George  C.  Thompson,  W.  E.  Wells,  H.  A. 
McNicol,  John  Cartwright,  D.  J.  Smith,  S.  M. 
Milligan,  all  of  East  Liverpool,  and  Ernest  Mayer,  of 
the  Mayer  Pottery  Co.,   Beaver  Falls,   Pa. 


GERMAN     POTTERY     TRADE. 


ORDERS  received  by  the  factories  in  this  consular 
district,  writes  Consul  General  Frank  Dilling- 
ham, from  Coburg,  thus  far  this  year  are  said  to  be 
very  satisfactory  and  indicate  a  considerable  increase 
in  the  amount  of  business  that  will  be  done  in  porce- 
lain during  1912.  It  is  claimed,  however,  that  the 
present  high  customs  duties  seriously  interfere  with 
the  exportation  of  the  finer  qualities  to  certain  coun- 
tries, so  that  in  many  cases  only  white  porcelain  is 
now  sold.  This  is  afterwards  decorated  in  the  coun- 
try to  which  it  is  shipped. 


FOREIGN     TRADE     OPPORTUNITIES. 


A  BUSINESS  man  well  acquainted  with  the  glass 
business  and  glass  importers  in  certain  South 
American  countries  informs  an  American  consular 
officer  that  he  would  like  to  be  placed  in  touch  with 
American  manufacturers  of  glass,  such  as  plate, 
mirror,  art,  frosted,  ornamental,  etc.,  who  desire 
iepresentation  in  those  countries.  Address  Bureau 
of  Manufactures,  Washington,  D.  C,  and  refer  to 
File  No.  9507. 

An  American  consul  in  a  prosperous  British 
colony  has  been  asked  to  put  a  business  firm  into 
communication  with  manufacturers  of  or  wholesale 
dealers  in  notions,  novelties,  toys,  etc.,  such  as  are 
commonly  sold  in  five  and  ten  cent  stores  in  the 
United  States.     No.  9502. 


A  firm  about  to  begin  business  in  a  growing 
town  in  the  West  Indies  has  requested  an  American 
consul  to  get  price  of  enamel  and  tin  ware,  glassware 
and  household  and  kitchen  utensils,  for  a  five  and  ten 
cent  store.     File  No.  9512. 


An  importing  and  exporting  firm  in  Greece  writes 
the  Bureau  of  Foreign  and  Domestic  Commerce  that 
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it  has  decided  to  take  up  the  import  trade,  on  a  com- 
mission basis,  exclusively  with  American  houses,  and 
with  this  object  in  view  desires  the  names  of  t  h< 
American  firms  handling,  among  other  commodities, 
glass  and  porcelain  ware,  etc.  The  firm  states  that 
arrangements  are  being  made  with  a  view  to  making 
payments  against  documents  through  some  reputable 
Greek  bank.      Refer  to  file  No.  9486. 


ARTHUR    GIBB    ESTATE    MORE    THAN  $3,000,000. 
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N  executors'  accounting  of  the  estate  of  Arthur 
bb,  for  some  years  a  member  of  the  firm  of 
Frederick  Loeser  &  Co.  of  Brooklyn,  was  filed  Tues- 
day in  the  office  of  the  Surrogate  of  Nassau  county. 
The  executors  charge  themselves  with  $3,171,645.63. 

The  greater  part  of  the  estate  consists  of  stock  in 
the  Brooklyn  department  store  in  which  Mr.  Gibb 
centered  bis  intersts.  This  stock  amounts  to  $2,138,-. 
940.40.  There  is  also  a  personal  estate  of  $2,840.04. 
There  has  been  paid  out  of  the  estate  $1,200,854.92. 
There  is  a  balance  on  hand  of  $1,970,792.71,  which 
will  be  distributed  to  the  legatees. 

Three  sisters,  Mary  Gibb  Alley,  Ada  Gibb  Hes- 
ter and  Edith  Gibb  Kimball,  each  receive  $200,000. 
For  Mr.  Gibb's  mother,  Sarah  N.  Gibb,  is  created  a 
trust  fund  of  $200,000.  Henry  Elmer  Gibb  receives 
$100,000  outright,  and  two  nieces,  Minnie  Gibb  De- 
Mon  and  Alice  Gibb  Goodwin,  receive  $50,000  each. 
Various  legatees  have  already  received  $890,000, 
which  does  not  include  $108,509.09  that  has  been  paid 
to  the  testator's  widow.  The  residuary  estate  goes 
to  Mrs.  Gibb. 

Mr.  Gibb  died  at  his  country  place  at  Glen  Cove 
on  January  13,  1911. 


CROCKERY     SALESflEN     IN     A     FIRE. 


GUESTS  at  the  Hotel  Cadillac,  Detroit,  Mich.,  were 
thrown  into  a  mild  panic  at  2:45  a-  m-  Sunday 
when  fire  broke  out  beneath  the  floor  of  the  Turkish 
room  and  quickly  eating  its  way  over  a  considerable 
area  filled  the  lobby  and  lower  halls  with  smoke. 

Men,  women  and  children  in  various  stages  of 
dress  rushed  down  the  staircases  or  called  for  eleva- 
tors. A  large  number  of  the  guests,  however, 
remained  in  their  rooms,  being  assured  through  the 
private  telephone  system  that  there  was  no  danger. 

Among  those  who  appeared  in  undress  were  Wm. 
Reid,  with  Geo.  Borgfeldt  &  Co  ;  F  A.  Shattuck, 
with  Geo.  F.  Bassett  &  Co.;  E.  E.  Wilgus,  with  the 
Buffalo  Pottery ;  C.  Cunningham,  with  the  Jones,  Mc- 
Duffee  &  Stratton  Co.,  and  Leonard  Stock,  with  H. 
C.  Kupper.      Louis  Koch,   with  Bawo  &  Dotter,    left 


just  before  the  fire,  and  "Uncle  Joe"  Hurd,  with   W. 
S    Pitcairn,  arrived  the  next  morning. 

It  was  rather  an  exciting  time  for  a  while,  and 
after  the  danger  wai  over  some  laughing  comr 
were  made  01  the  appearance  of  the  'boys."  -  ■: 
were  without  their  shirts,  some  earned  their  shoes  in 
their  hands,  while  others  were  in  various  sta^'' 
dress  and  undress.  The  damage  was  confined  to 
ths  Turkish  room,  and  entailed  a  loss  of  about  $12,000. 


PROTECTING     THEIR     RIGHTS. 


|;MIL  HERBECK,  president  of  the  Herbeck- 
1  >  Demer  Co  ,  went  into  the  United  S  ates  Court  in 
Scranton  recently,  before  Judge  C  B.  Witmer,  ieek- 
ing  an  injunction  restraning  Demer  Brothers  from 
infringing  on  a  patent  right  in  the  manufacture  and 
sale  of  cut  glass.  The  Demer  Brothers  have  a  factory 
at  Great  Bend,  Pa.  Judge  Witmer  fixed  September 
25  at  10  o'clock  a.  m.  as  a  date  for  a  hearing  on  the 
petition. 


BUSINESS    BRIEFS. 


The  Pickering  china  store  at  Shenandoah,  Iowa, 
has  been  sold  to  James  Woodward. 


The  Oueen  City  China  Co.   of  Muskogee,    Okla- 
homa, has  been  incorporated;  capital  $10,000. 


Fire  last  week,  originating  in  a  slag  pile,  caused 
considerable  damage  to  the  Pope-Gosser  pottery  at 
Coshocton,  O. 

Canada  imported  earthenware  and  china  up  to 
March  31,  1910,  amounting  to  §513,298.  For  the 
corresponding  time  in  191 1  the  figures  reached  $649,- 
57°-  

The  sale  of  the  bankrupt  stock  of  the  Bryant, 
Gore  &  Bowman  Sales  Co.,  formerly  the  Missouri 
Glas«  Co.,  St.  Louis,  Mo.,  realized  $49,629.30,  and  it 
is  thought  that  about  twenty- five  per  cent  will  be 
paid  to  creditors. 

Higgins  &  Seiter  began  an  auction  on  Monday  of 
this  week  tc  close  out  the  remnants  of  their  stock, 
preparatory  to  moving  to  their  new  store.  The  attend- 
ance was  large  and  fairly  good  prices  were  realized. 


BROWN — I    wonder  if    Smith    would    indorse    my 
note  ? 

Jones  —  How  long  has  he  known  you  ? 
Brown — A  month. 
Jones — I'm  afraid  that's  too  long. 


If 


From  now  on  until  December  the 
East  Liverpool     entire  producing  capacity   of  this 
and  Vicinity,      district    will    be    worked    to    the 
limit.     Some  manufacturers  report 
enough  business  now  on  their  books  to  keep  plants  in 
steady  operation  from  three  to  eight  weeks      Buyers 
are  firm  in  the  conviction  that  large  stocks  will  be  re- 
quired  for   the  late  holiday  trade,  and   are   placing 
orders   accordingly.      The    jobbing    houses    of    the 
country  are  also  buying  heavier,  and  goods  are  being 
rushed  out   as   fast  as  possible.     There  is  also  some 
October  and  November  business  on  the  books. 

*  * 

The  Western  Classification  Committee,  which 
met  in  Chicago  Thursday  of  last  week,  considered 
matters  of  vital  importance  to  the  pottery  and  glass 
industry.  The  executive  committee  of  the  United 
States  Potters'  Association  was  represented  by  George 
C.  Thompson,  of  the  Thompson  Pottery  Co.  The 
railroads  are  making  a  strenuous  effort,  it  is  said,  to 
cancel  all  stop  over  rules,  which  now  permit  of  a  car 
being  partially  loaded  with  pottery  in  the  East  Liver- 
pool district  and  then  shunted  to  Steubenville, 
Sebring,  Zanesville,  or  some  other  place,  to  be  loaded 
to  capacity  with  another  order  for  the  same  buyer. 
At  this  writing  no  decision  has  been  rendered.  The 
United  States  Potters'  Association  is  opposing  this 
intent  of  the  Classification  Committee.  It  will  not 
only  work  a  hardship  upon  the  buyers,  but  will  be  a 
serious  hindrance  to  the  Zanesville  manufacturers. 
Under  the  new  plan  it  is  possible  that  the  buyer 
would  be  compelled  to  pay  an  increased  freight 
charge  on  all  shipments. 

*  • 

Within  a  few  weeks  all  the  stock  in  the  former 
plant  of  the  Warner-Keffer  China  Co.  will  have  been 
cleaned  out.  Packers  are  working  steadily,  and  the 
stock  is  being  effectually  reduced.  There  is  no  inti- 
mation   that   this  pottery  will  resume  operations — at 

least  this  year. 

*  * 

A  meeting  of  the  executive  committee  of  the 
United  States  Potters'  Association  will  be  held  here 
within  a  few  weeks  for  the  purpose  of  deciding  upon 
the  date  for  the  annual  meeting  of  the  organization. 


Sessions  will  be  held  this  year  in  Washington,  it  is  be- 
lieved, but  the  date  and  the  hotel  remain  to  be 
selected. 

Chris  Horton,  one  of  the  owners  of  the  Colonial 
Pottery  Co.,  and  manager  of  the  decorating  depart- 
ment of  that  plant,  is  ill  at  his  home  with  what  physi- 
cians have  designated  "low  fever." 

*  • 

All  salesmen  for  the  Trenle  China  Co.  are  on 
the  road.  H.  K.  Connors  was  at  the  Bingham  House, 
Philadelphia,  this  week;  George  Fowler  was  in  Mil- 
waukee, going  there  from  Chicago;  J.  W.   Mackie  is 

in  Detroit. 

*  « 

"We  are  working  every  department  of  our  plant 
to  capacity,  and  as  the  season  advances'  are  getting 
more  business  than  ever,"  said  John  T.  Cartwright, 
of  Cartwright  Bros.,  this  week.' The  firm  are  having  a 
good  run  on  dinnerware,  while  their  specialties  are 
also  showing  increased  sales. 

*  » 

The  capacity  of  the  decorating  department  of  the 
Smith-Phillips  China  Co.  is  now  being  taxed  heavily, 
although  the  firm  is  employing  all  the  help  it  is  pos 
sible  to  crowd  into  the  department.  The  higher  priced 
patterns  on  the  "Princess"  dinner  shape  are  having 
the  heaviest  demand  of  the  year.  New  treatments 
which  were  brought  out  on  the  "Princess"  in  July  also 
have  been  favorably  received,  some  large  open  stock 
orders  being  placed  for  these. 

*  * 

Residents  of  Washingtonville,  a  small  town  in 
the  northern  part  of  this  county,  have  raised  a  bonus 
of  $20,000  to  insure  the  erection  of  a  five-kiln  pottery 
there.  J.  W.  Grafton,  of  this  city,  is  at  the  head  of  a 
company  which  will  erect  this  pottery,  and  the  con- 
cern will  have  a  capita]  stock  of  $50,000. 

*  * 

The  Knowles,  Taylor  &  Knowles  Pottery  Co.  is 
one  of  the  busiest  plants  in  the  disirict.  The  volume 
of  business  for  the  current  year  far  exceeds  that  of 
previous  seasons.  Dinnerware  is  of  course  being 
featured. 


ao 


DEATH     OF     H.    H.    HcBRIDE. 


HARRY  H.  McBRIDE,  with  the  New  York  office 
of  the  United  States  Glass  Co.,  died  on  Monday 
at  his  home  in  Brooklyn  of  gastritis,  aged  forty  eight. 
He  had  been  afflicted  with  locomotor  ataxia  for  several 
years,  but  was  able  to  attend  to  business.  He  took  a 
vacation  in  August,  which  he  spent  in  Canada.  On 
his  return  he  was  taken  ill,  and  it  was  thought  that  an 
operation  would  have  to  be  performed.  At  the  hos- 
pital it  was  decided  that  it  would  be  useless,  and  he 
went  back  home. 

Mr.  McBride  was  born  in  Philadelphia.  In  1885 
he  went  to  Kansas  City,  intending  to  go  into  the  brick 
business,  but  negotiations  failing  he  took  a  position 
with  Browning,  King  &  Co.,  clothiers.  After  a  few 
months    he  went  into  the  jewelry  business,  but  soon 


HARRY    H.   M  BRIDE. 


gave  that  up.  In  1890  he  went  to  Spokane  and  en- 
gaged in  soliciting  advertising  for  a  newspaper  there 
and  also  one  in  Seattle.  In  the  spring  of  1891  he 
drifted  back  to  Philadelphia,  and  took  a  position 
with  John  Wanamaker.  In  the  fall  of  that  year  he 
became  a  salesman  for  the  United  States  Glass  Co.  in 
Philadelphia,  and  while  there  was  sent  on  the  road  as 
a  "special"  man.  His  success  was  very  great,  and  he 
did  wonders  in  the  way  of  sales.  In  1895  he  was 
transferred  to  the  New  York  office,  where  he  became 
interested  in  the  export  department,  which  he  quickly 
developed  to  large  proportions.  He  made  regular 
trips  to  Porto  Rico  and  Cuba,  and  twice  made  the 
circuit  of  the  globe,  opening  accounts  in  many  places, 
particularly  in  Australia  and  China.  He  had  a 
wonderful  memory  right  up  to  the  last.  His  grasp 
of   details   was  remarkable,  and    he    was   constantly 


appealed  to  by  his  associates  foi  prices/numbers  and 
other  things  about  the  business,  all  of  which  he  could 
answer  offhand,  thereby  saving  much  time  looking  up 
records.  He  will  be  much  missed  in  business  and  by 
a  large  circle  of  friends  to  whom  his-  genial  person- 
ality had  endeared  him. 

He  leaves  a  widow  and  a  son  nearly  sixteen 
years  old,  the  latter  being  in  the  New  York  office  of 
the  United  States  Glass  Co.  He  was  a  member  of  the 
Salesmen's  Association. 

The  funeral  was  held  in   Philadelphia. 


HOW  AkD     r.    COKRIGHAV. 

Howard  F.  Corrighin  died  at  his  home  in  Chi- 
cago Monday  night,  aged  about  forty-five.  Mr. 
Corrighan  was  born  in  Philadelphia  and  in  1887 
obtained  employment  with  R.  J.  Allen  &Co.,  of  that 
city,  as  assistant  to  Albert  E.  Snow.  When  Mr. 
Snow  associated  himself  with  the  Plume  &  Atwood 
Mfg.  Co.  Mr.  Corrighan  went  with  Clark  Bros.,  of 
Trenton,  for  two  years,  and  then  followed  Mr.  Snow 
to  Chicago  when  the  latter  assumed  charge  of  the 
Chicago  office  of  the  Plume  &  Atwood  Mfg.  Co.,  in 
1903  He  remained  with  Mr.  Snow  until  the  latter 
returned  to  New  York,  and  was  then  made  mana- 
ger of  the  company's  Chicago  office,  in  which  position 
he  was  when  he  died.  In  all  he  was  with  the  Plume 
&  Atwood  Mfg.  Co.  for  seventeen  years. 

Three  weeks  ago  Monday  Mr.  Corrighan  came 
East  to  attend  the  company's  salesmen's  meeting  at 
Waterbury,  and  spent  a  few  days  in  New  York. 
Complaining  of  feeling  ill,  he  went  home.  Abcesees 
in  the  stomach  developed,  and  he  was  taken  to  a 
hospital  for  an  operation,  but  died  before  it  could  be 
performed.  Mr.  Corrighan  was  married  twice,  and 
leaves,  besides  a  widow,  a  daughter  by  his  first  wife. 
He  was  a  universal  favorite  both  in  social  and  busi- 
ness circles.  He  was  a  member  of  the  Salesmen's 
Association. 


EXPORTERS  TO  HOLD  ANNUAL  CONVENTION. 


THE  leading  manufacturers  and  exporters  through- 
out the  United  States  will  gather  at  the  third 
annual  convention  of  the  American  Manufacturers' 
Export  Association,  to  be  held  at  the  Hotel  Astor, 
New  York  City,  on  September  20-21.  Many  of  the 
delegates  arriving  about  that  time  from  foreign 
countries  to  attend  the  International  Congress  of  the 
Chambers  of  Commerce  at  Boston  on  September  24 
will  meet  with  the  exporters. 

One  of  the  special  features  of  this  convention 
will  be  the  development  of  extensive  plans  by  which 
the  American  manufacturer  and  exporter  will  reach 
the  maximum  of  efficiency  in  the  trade  expansion 
which  is  bound  to  follow  upon  the  opening  of  the 
Panama  Canal.  Special  reports  will  be  rendered  on 
this  phase  of  the  work. 


21 


Demand     for  the    higher     priced 
Pittsburgh  and     lines     of   lighting     fixtures  is   re- 
Vicinity           ported   to    be    at   its  height,    and 
manufacturers  of    lighting    glass- 
ware are  consequently  very  busy.     The  fad  for  semi- 
indirect  lighting  fixtures  is  steadily  increasing,  while 
calls  for  the  new  effects  in  showers  are  the  best  of 
the  year.  

Among  the  visiting  buyers  in  the  district  during 
the  past  week  were  Mr.  Boyle,  with  the  Arthur  Letz 
Co.,  Los  Angeles,  Cal.,  and  William  R.  Nieper,  with 
the  Nathan-Dohrman  Co  ,  San  Francisco.  Mr. 
Nieper  has  been  "on  the  road"  visiting  manufac- 
turers and  other  connections  since  July,  and  does  not 
plan  to  return  to  the  home  office  until  November. 
He  is  renewing  acquaintances  and  contracts,  and 
cementing  friendships. 


President  R.  P.  Smith,  of  the  Allen  Cut  Glass 
Co.,  Johnstown,  Pa.,  visited  the  city  last  week  and 
said  that  the  company  was  doing  an  excellent  busi- 
ness. The  factory  is  so  arranged  that  the  capacity 
can  be  easily  increased,  and  additional  frames  are  to 
be  installed  ere  the  close  of  the  year. 


Samuel  P.  Kinney,  formerly  with  the  Economy 
Tumbler  Co.,  but  now  manager  of  the  Byesville  plant 
of  the  Cambridge  (O.)  Glass  Co.,  was  a  visitor  here 
last  week. 

An  increased  demand  for  water  sets  is  reported 
by  some  of  the  larger  jobbers.  These  inquiries  are  for 
the  light  cut  patterns,  and  some  liberal  business  has 
been  placed.  

A  brief  meeting  of  the  manufacturers  and  work- 
ers of  pressed  figured  cut  glass  blanks  was  held  dur- 
ing the  past  week  in  the  general  offices  of  the  associ- 
ation in  this  city.  Adjournment  was  taken,  however, 
until  October  10  to  permit  the  gathering  of  additional 
information  anent  the  questions  involved. 


Louis  Reizenstein  returned  home  after  spending 
two  months  in  Germany  and  other  European 
countries  to  find  that  his  firm  had  just  received  the 
contract  to  install  the   Gill  Bros.'  "Parian"   lighting 


shades  in  the  Ft.  Pitt  Hotel  here.  A  complete 
installation  will  be  made  in  the  new  addition,  and 
new  shades  will  replace  those  now  in  use  in  the  old 
part  of  the  house.     Over  2,000  will  be  used. 


A  dozen  or  more  new  designs  in  optic  shape 
blown  vases  are  now  being  shown  by  the  United 
States  Glass  Co.  The  plate  etched  designs  are 
known  as  the  "Aster,"  "Baroness"  and  "Princess." 
The  etchings  are  neat,  and  present  an  attractive 
appearance  in  the  thin  blown   vases. 


The  floods  hampered  operations  at  the  plant  of 
the  McKee  Glass  Co.  at  Jeannette,  Pa.,  for  a  time; 
but  the  factory  is  now  working    to    capacity. 


A  report  has  been  received  in  the  district  that 
the  Mannington  (W.  Va  )  Glass  Works  has  been 
adjudicated  a  bankrupt.  Liabilities  are  placed  at 
$4,754,23  and  assets  $4,800. 


The  Fort  Pitt  Hotel  is  receiving  applications  for 
space  for  next  January's  exhibit  in  a  manner  indicating 
that  the  1913  show  will  be  the  largest  ever  held.  Some 
of  the  manufacturers  who  were  at  other  hotels  last 
year  have  applied  for  rooms  at  the  Fort  Pitt  for  the 
next  exhibit.  Enamel  ware  and  housefurnishing 
houses  are  talking,  it  is  said,  about  making  exhibits 
this  season,  and  if  they  do  the  show  will  have  an 
added  inteiest.  The  new  addition  of  400  rooms  at 
the  Fort  Pitt  will  be  opened  about  October  15. 


The  new  fall  line  of  the  Pittsburgh  Lamp,  Brass 
and  Glass  Co.  is  now  on  display  at  the  sample  room 
here.  The  portables  shown  this  season  are  far  and 
away  ahead  of  any  previous  effort  in  this  direction. 

3* 

The  new  fourteen-pot  furnace  of  the 
Moundsville,     Fostoria  Glass  Co.   will    be    started 
W.  Va.  about  October  i.     When  all  improve- 

ments have  been  completed  about 
the  plant  it  will  mean  employment  for  about  200 
additional  people.  The  company  has  just  installed 
a  120  horse  power  gas  engine  in  the  new  factory 
addition. 
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IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
September  17.  1812. 

ANTWEttP 

196  packages  glassware  B  Guntt  el 

18         "  "  L  Straus*  Sons 

20  "  "  Gr.ham&  Zenger 

8        «•  •«  Fenesterer  &  KuOe 

34        «•  "  Geo  Borgfeldt  &  Co 

44        <«  *<  Strobel  &  Wllken  Co 

181         «♦  "  Miscellaneous  Orders 

2        "  earthenware L  D  Bloch  &  Co 

28  "  "  ERTheiler 

37        "  ■«  .  .OGoeiz 

10        "  "  Koscherak  Brcs 

62        "  "  G  F  Bassett  &  Co 

85        "  "  Bawo  &  Dotter 

21  "  "  . ., L  Straus  &  Soni 

183        "  •' ,  ..Miscellaneous  Orders 

29  '  chinaware Vogt  &  Dose 

22  "  " Justin  Tbarau] 

4        »  " C  J  Dierckx  &  Co 

58        "  " Strobel  &  Wilken  Co 

4        "  "  Miscellaneous  Orders 

2        "  toys B  Illf  elder  &  Co 

20         "  "         C  B  Rtusi 

6  •  "         ...  F  A  O  Schwartz 

166  '•  "         F  W  Wool  worth  &  C 

167  "  "        Strobel  &  Wilken  Co 

273        "  "  ,  Miscellaneous  Orders 


H  A  M  Ji  c  HO 


BREMEN 

2  packages  glassware L  Straus  &  Sors 

17         "  "  

109        »  "  .... 


J  H  Venon 
.  Strobel  &  Wilken  Co 

323  "  "  Miscellaneout  Orders 

27  "  earthenware Karl  U  utter 

2  "  "  Herman  C  Kupper 

48  "  "  L  Straus  &  Sons 

32  "  "  Knauth,  Nachod  &  Kuhne 

2  "  "  Geo  Borgfeldt  &  Co 

182  "  " Miscellaneous  Orders 

98  "         chinaware Strobel  &  Wilken  Co 

19  "  "  GF  Bassett  &  Co 

250  "         xoysv > , .  Geo  Borgfeldt  &  Co 

4  "  "        Knauth,  Nachod  &  Kuh*e 

8  "  "         F  A  O  Schwartz 

11  "  '«         F  W  Woolworth  &  Co 

36  "  "        A  Steinhardt  &  Bro 

8  "  "        Samstag  &  Hilder  Bros 

88  "  "        Bawo  &  Dotter 

432  "  "        ■ Strobel  &  Wilken  Co 

287  "  " Miscellaneous  Orders 

COPENHAGEN 

25  packages  chinaware Royal  Copenhagen  Porcelain  Co 

38        "  "  J  H  Venon 

15        "  "  Miscellaneous  Orders 

TRIESTE 

449  packages  glassware A  L  Crawford 

114        "  "  Miscellaneous  Orders 

6        "         toys Strobel  &  Wilken  Co 

LONDON 

37  pac>  ages  toys Geo  Borgfeldt  &  Co 

9  "  "        Miscellaneous  Orders 

ROTTERDAM 
97  i  ackages  earthenware Geo  Borgfeldt  &  Co 


25 

ee 

128 

65 

83 

5 

268 
94 


L  D  Bloch  &  Co 

Lazarus  &  Rosenfeld 

Miscellaneous  Orders 

glassware Graham  &  Zenger 

toys F  A  O  Schwartz 

Bawo  &  Dotter 

Samstag  &  Hilder  Broi 

" Miscellaneous  Order* 


earthenware 


68  packages  glassware 

190 

5 

5 

8 

141 

29 

416 

17 
1 

10 

6 

18 

2» 

888 

74 

18 

35 

7 

7 

78 

77 

103 

27 

4 

3 

854 

19 

175 

19 

117 

4 

28 

873 

23 

347 

8 

165 

632 


chinaware 


"        toyi , 


i  *< 


Fenaterer  &   J*  oi  *. 

OO  Fried. 

Brow:. 

Knauth.  Nachod  &  Knnne 

H«  rman  C  Kupper 

F  Euler 

Kmy-Scheerer  (Jo 

Eimer  &  Amend 

Lazarut  &  Ko*eaf eld 

Koscherak  Bro* 

W  R  Not  &  Sons 

N  Wapler 

Bawo  &  Dotter 

Strobel  &  Wilken  Co 

Miscellaneous  Order* 

Bawo  &  Dottei 

FBingfc  Co 

O  Goet* 

Samstag  &  Hilder  Bro* 

Graham  &  Zenger 

L  Strain  &  Soi  • 

L  D  Bloch  &  Co 

, Geo  Borgteldt  *  Co 

Lazarus  &  Rosenfeld 

J  Palme 

Herman  C  Kupper 

Miscellaneous  Orders 

Bawo  *  Dotter 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 

B  Illfeider*Co 

. . . .  Samstag  &  Hilder  Bros 
.  Knauth,  Nachod  &  Kuhne 

F  W  Woolworth 

G  W  Travers 

Geo  Borgfeldt  &  Co 

Lazarus  &  Rosenfeld 

, Strobel  &  Wilken  Co 

Miscellaneous  Orders 


FID  MB 


33  package*  glassware J  Palme 

GLASGOW 

19  packages  glassware H  A  Rogers  &  Co 

HAVRE 

5  packages  chinaware Bawo  &  Dotter 

9        "  "  J  H  Venon 

9        "  "  Justin  Tharaud 

13  "  "  Miscellaneous  Orders 

85  "         glassware E  Utard 

19  "  "  Miscellaneous  Order* 

LIMOGES 
54  packages  chinaware Theodore  Haviland  &  Co 

LIVERPOOL 

7  packages  earthenware The  Rowland  k  Marsellu*  C  • 

30        "  "  Maddock  &  Miller 

23  "  "  GFBassett&Co 

11        "  " Meakln  &  Ridgway 

3        "  "  H  C  Edmiston 

24  "  "  RSlimmon&Co 

6  "  "  Ed  Butler 

14  "  "  EBoote 

7  «'  *' Fondeville  &  Van  Iderstine 

20  "  " W  S  Pitcairn 

3  "  George  Hamilton 

4  "  "  Strobel  &  Wilken  Co 

5  "  *'  Miscellaneous  Orders 

95  "         chinaware Theodore  Haviland  &  Co 

42  "  " HRChurchUl 

45  "  H  Creange 

296  "  "  Haviland  &  Co 

14  "  "  Miscellaneous  Orders 

18  "  toys Geo  Borgrfeldt  &  Co 

86  "  "        FW  Woolworth 

5  • '  "        Strobol  *  Wilken  Co 

4  "  " Miscellaneous  Orders 
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IMPORTS    AT    PORT    OF    BOSTON 

LIVERPOOL 

25  pad  ages  earthenware Jones,  McDufTee  &  ^trattoti  Cc 

8 

y 

6 

6 
95 
15 


Mitchell,  Woodbury  Co 
,  ...Richard  Briggs  Co 
. .  Houghton  &  Dutton 
. . .  .Stone  *  D  wrier  t  o 
. .  American  Express  Co 
.  Miscellaneous  Ord-rs 


SAN    FRANCISCO    AND  THE  COAST. 


THE  Fall  Fashion  Show  was  the  principal  event 
in  the  shopping  district  the  past  week.  Al- 
though the  crockery  and  glass  departments  of  the  big 
stores  were  not  allowed  window  display  space,  shop- 
pers did  not  overlook  them.  During  the  show  mer- 
chants from  all  along  the  Coast  gathered  here  in 
convention,  and  a  California  Retail  Dry  Goods  Associ- 
ation was  organized,  with  B.  F.  Schlesinger,  of  the 
Emporium,  as  president. 

The  window  at  Chas.  Brown  &  Sons  attracted 
unusual  attention.  In  it  was  arranged  a  figure  re- 
sembling a  woman  made  entirely  of  objects  to  be 
found  in  a  crockery,  glass  and  hardware  store.  It 
appeared  on  the  opening  morning  of  the  Fashion 
Show,  and  proved  a  worthy  rival  for  the  windows 
containing  elaborate  gowns,  dresses  and  wraps. 


Geo.  Bockman,  representing  the  Fostoria  Glass 
Co.,  has  returned  from  a  successful  trip  in  the  Sacra- 
mento Valley  and  is  about  to  start  down  through  the 
San  Joaquin  valley,  to  be  gone  about  three  weeks. 
B.  F.  Heastand  plans  to  go  on  the  road  again  the 
latter  part  of  the  month,  when  he  will  cover  the 
southern  part  of  the  State.  They  are  putting  forth 
special  effort  with  the  company's  silver-deposit  lines, 
and  so  far  are  'way  ahead  of  last  year's  orders. 


Clifton  Lewis  is  at  headquarters  after  a  three 
weeks'  trip  in  Arizona,  New  Mexico  and  southern 
California  in  the  interest  of  the  Pittsburgh  Lamp, 
Brass  and  Glass  Co  ,  and  reports  good  success  in  those 
sections.  Manager  Otte  will  not  leave  town  again 
until  the  end  of  the  month. 


More  display  space  has  been  gained  by  the  S.  & 
G.  Gump  Co.  by  the  installation  of  a  gallery  along 
the  west  side  of  the  main  store  room. 


The  sale  of  undecorated  Haviland  china,  which 
has  been  in  progress  at  Dorn's  for  the  past  three 
weeks,  has  been  sufficiently  successful  to  induce  the 
company  to  continue  it  for  another  week. 


The  San  Francisco  branch  of  the  Macbeth-Evans 
Glass  Co  ,  under  the  management  of  Sylvester  Baker, 
is  now  comfortably  located  in  the  Rialto  building  at 
Mission  and  New  Montgomery  streets,  where  it  has 
two  spacious  rooms  on  the  second  ffoor.     The  facili- 


ties for  display  are  much  better  than  in  the  old 
Market  street  quarters,  and  more  attention  will  be 
paid  to  this  feature  of  the  business. 


M.  Heymann,  representing  the  Cowen  Heine- 
berg  Co.,  is  covering  the  northwest  and  Joseph  Heine- 
berg  is  making  a  special  trip  to  Chicago,  where  he 
will  remain  for  about  two  months.  J.  A.  Heineberg, 
who  manages  the  local  business,  says  that  trade  is 
picking  up  very  noticeably. 


CROWN     DERBY     KNIVES     STOLEN. 


ON  Saturday  last  Vice-president  Higgs  of  the  A.  J. 
Crawford  Co.  telephoned  from  the  company's 
antique  store  at  253  Pifth  Avenue  to  Alfred  B  Bos- 
som,  the  architect,  of  365  Fifth  Avenue.  Very  deli- 
cately he  asked  Mr.  Bossom  if  he  had  ever  disposed 
of  the  rare  set  of  knives  and  forks  with  the  Crown 
Derby  handles  which  Mr.  Higgs  had  given  to  him  at 
the  time  of  his  marriage. 

"Disposed  of  it!"  repeated  Mr.  Bossom  in 
astonishment.  "I  should  think  not.  We  prize  it  too 
much  for  that.  It  is  safey  under  lock  and  key  at  home 
now." 

"Well,"  said  Mr.  Higgs,  "I  just  thought  I'd  ask. 
That  set  is  here  in  the  store  now.  It  has  just  been 
offered  to  us  for  sale.  Oh,  yes,  I  know  well  enough 
that  it  is  the  same  set,  for  there  isn't  another  like  it 
in  the  world,"  he  went  on  in  answer  to  his  friend's 
wondering  expostulation.  "That  set  with  the  Crown 
Derby  handles  was  fashioned  in  1790  for  the  house- 
hold of  the  Earl  of  Essex,  and  I  would  know  it  if  1 
saw  it  on  sale  in  Bombay." 

Mr.  Bossom  asked  for  a  few  moments'  time  to  in- 
vestigate, and  taking  a  cab  he  hurried  to  his  winter 
home  at  590  Park  avenue,  which  had  been  closed  for 
the  summer  months  while  the  Bossoms  went  to  their 
place  in  White  Plains.  It  did  not  take  long  for  him 
to  learn  that  the  house  had  been  entered  by  burg- 
lars, and  that  the  prized  set  of  knives  and  forks  were 
missing. 

Then  he  got  the  story  from  Mr.  Higgs.  He 
learned  that  a  man  from  Miller's  Louis  XIV.  Antique 
Shop  next  door  had  brought  in  the  set  after  it  had 
been  taken  into  their  store,  from  a  Mr.  Krauss's 
pawnshop  in  Seventh  avenue.  The  Krauss  repre- 
sentative had  been  informed  at  Miller's  that  they 
were  not  buying  anything,  and  the  man  with  thi*  ware 
to  dispose  of  was  shown  on  to  the  Crawford  shop  next 
door. 

At  the  Miller  shop  it  was  learned  that  the  men 
in  charge  had  not  considered  purchasing  the  set  and 
had  passed  on  the  man  who  had  it  in  his  possession  to 
the  dealers  next  door  just  as  a  courtesy,  and  not  be- 
cause they  had  any  interest  in  it  at  all. 

At  Krauss's  it  was  learned  that  some  weeks  ago 
a  young  man  of  good  address  and  excellent  appear- 


*4 


ance  had  brought  the  set  in  with  the  explanation  that 
he  was  leaving  for  England  and  that  in  the  break  up 
of  his  establishment  he  wished  to  dispose  of  the  set  of 
knives  and  forks  for  which  he  foresaw  no  further  use. 
Mr.  Krauss,  while  not  expert  in  judging  antiques,  saw 
there  was  exceptional  value  in  the  set,  and  gave  the 
young  man  $150  on  it.  It  was  not  redeemed,  and 
then  he  sent  it  to  appreciative  Fifth  avenue  to  have  it 
valued. 


SPBCIAL     NOTICES. 


SALESHEN'S     ASSOCIATION      NOTES. 


AT  a  meeting  of  the  Board  of  Management  of  the 
Pottery,  Glass  and  Brass  Salesmen's  Association 
last  Friday  the  following  were  added  to  the  member- 
ship: Lee  Schoenthal,  with  Gimbel  Bros,,  New  York: 
Wm.  J.  McQuilland,  with  Geo.  Borgfeldt  &  Co.; 
Bernhard  Marx,  with  Bing  Bros. ;  Herman  Kashins, 
with  Louis  Levien  Cut  Glass  Co. ;  John  A.  Nixon, 
with  U.  S.  Glass  Co.,  New  York. 

The  death  claim  of  Albert  H.  Tatum  was  ordered 
paid.  

The  present  status  of  the  watch  and  fob  contest 
is  as  follows:  M.  K.  Lindner,  40;  Paul  M.  Phillips, 
R.  E.  L.  Wells,  5  each;  L.  D.  Seixas,  W.  S.  Crevel- 
ing,  4  each;  H.  C.  Bedlington,  3;  H.  S  Clarke,  John 
H.  D.  Rowan,  Thos.  G.  Jones,  John  Nixon,  2  each; 
A.  A.  Bean,  W.  M.  Rogers,  Geo.  A.  Boomer,  H.  J. 
Gute,  W.  W.  Magee,  W.  O.  Wilcox,  George  Hamil- 
ton, F.  M.  Taylor,  Chas.  B.  Konzelman,  Edward 
Butler,  H.  D.  Carey,  A.  J.  Tourangeau,  Wm.  Deal- 
ing, W.  Tracy  Bergen,  E.  R.  Thieler,  H.  R.  Handy. 
F.  W.  Primrose,  A.  A.  K.  Snow,  E.  H.  Bennett, 
John  H.  Ling,  1  each.     Total,  89. 


IN    TOWN 


Abbreviations— c,  crockery;  g,  glass:  hi,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 


THE  following  buyers  have  reported  in  town    since 
our  last  issue: 

W  J  Harkness,  with  Sibley,  Lindsay  &  Curr  Co,  t, 
Rochester,  N.  Y.     454  Broome. 

R  H  Gale,  with  W  Taylor,  Son  &  Co,  hf,  c,  Cleveland, 
51  Leonard. 

F  D  Van  Arsdale,  with  Halle  Bros.  Co,  c,  g,  Cleve- 
land.    220  Fifth  avenue. 

A  S  Hunter,  with  A  S  &  T  Hunter,  hf,  Utica,  N.  Y. 
226  Fourth  avenue. 

F  J  Stanley,  with  Porteous  &  Mitchell  Co,  t,  Nor- 
wich, Conn.     55  White. 

E  D  Garrison,  with  Sanger  Bros,  hf,  Dallas,  Tex. 
15   Mercer. 

D  B  Ryland,  with  D  B  Ryland  &  Co,  c,  g,  Lynch- 
burg, Va.     Grenoble. 

G  H  Guest,  with  Jordan-Marsh  Co,  hf,  Boston.  31 
Union  square. 

J  F  Fronani,  with  Woodward  &  Lothrop,  c,  Washing- 
ton, D  C.     324  Fourth    avenue. 


HELP     WANTED. 

\  a  /AN'I  E\> — Hy  a  youri^  la<ly  .'.  ith  three  years'  ex;  1     ( 
""       the  glass  business  a  position  as  Stenographer  and 
writer.       Address    Mis     The**  a    PoiU     1044  EL  reet. 

Brooklyn,  N.  Y. 

Cut  Glass 

45   West   Broadway, 

NEW    YORK, 
J  ANSON      &      WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  Stemware  and  Tumblers. 

Office    and    Factory,  683    Lorimer   Street,    Brooklyn,  N.  Y. 

Any    Shopworn,   Lazy    Stock  ? 

China  and  Glassware,  Bric-a-Brac  and  Fancy  Goods. 
We  sell  on  commission  or  buy  for  cash. 

HOME  AUCTION  CO.,  916  Sixth  Ave.,  New  York. 


T.  P.  CREAMER. 


Tel.  Plaza  6261. 


Sole  Owner  of  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 


Made   Onl\   b\ 


tiogan  Mfg.  Co.,  mc.  Nepera  Park,  N.  Y. 

From  special  material.      Does  not  break  or 
slip.     Write  for  samples  and  prices. 

J.  L.  (iarvey,  Cit>    Agent.  10  \V.  Broad  wa> .  V  >  . 


THE  HERBECK-DEMER  COMPANY, 

Hallstead,  Pa., 

PRODUCERS  OF 

High -Grade  Cut  Glass. 


The  "  Lotus  "  is  one  of  the  most 
attractive  floral  designs  in  the 
market  to-day.  Prices  reason- 
able. 


"LOTUS." 

Design  patented. 

No.  42047,  Dec.  26,  1911, 


ESTABLISHED    1873. 


A  Brass  and 
Rubber  Covered 

EASELS,  PLACQUE  HANGERS,  Etc. 

Our  new  catalogue  will  be  sent  on  request. 

ABELS  <&   CO. 

Manufacturers. 

460  West  Broadway,  New  York. 


CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    SEPT.    26,     1912. 


JOHN  M.  POPE  DR0P5  DEAD. 


JOHN  M.  POPE,  secretary  of  the  Mercer  Pottery 
Co.  and  one  of  Trenton's  most  prominent  busi- 
ness men,  dropped  dead  at  his  desk  in  his  office  on 
Tuesday  morning.  He  was  attending  to  business  as 
usual  and  was  engaged  in  talking  to  one  of  his  factory 
superintendents  when  he  was  stricken.  He  died  a 
few  minutes  later. 

Although  he  had  been  troubled  with  heart  disease 
for  about  a  year,  his  condition    was   not   considered 


john  m.  rorE. 

alarming  and  was  not  such  as  to  interfere  with  his 
business  duties.  On  Tuesday  he  seemed  as  well  as 
usual,  and  his  sudden  death  was  a  shock  to  his  rela- 
tives and  friends. 

Mr.  Pope  was  prominent  among  the  pottery 
men  of  the  country  and  was  president  of  the  United 
States  Potters'  Association.  He  had  been  connected 
with  the  Mercer  Co.  for  about  thirty-four  years, 
having  worked  his  way  up  from  a  decorator. 

Although  he  had  long  lived  in  this  country,  Mr. 
Pope  was  an  Englishman  by  birth.     He  was  born  at 


Stoke-on-Trent,  England,  fifty-six  years  ago.  He 
came  to  this  country  in  1878  and  entered  the  employ 
of  the  Mercer  Co.  as  a  decorator.  From  that  posi- 
tion he  worked  himself  up  to  the  high  place  he  held  in 
the  pottery  business  at  the  time  of  his  death. 

Besides  bis  widow,  he  leaves  a  daughter  and 
three  sons,  one  of  whom,  Srailey  L.,  was  connected 
with  his  father  at  the  Mercer  Co. 


WILLIAM  COOPER,  manager  of  the  enterprise 
Pottery  Co.,  Trenton,  N.  J.,  also  died  suddenly 
of  heart  disease  in  that  city  September  21.  Mr. 
Cooper  was  not  only  prominent  in  business,  but  was 
also  well  known  as  an  amateur  actor. 


GLOBE     POTTERY     CO.     IN     TROUBLE. 


THE  Globe  Pottery,  a  six-kiln  plant  located  at 
East  Liverpool,  went  into  the  hands  of  a  receiver 
Sept.  24.  Prior  to  the  petition  being  presented  to 
the  court  the  Croxall  Chemical  and  Supply  Co.  filed 
a  claim  against  the  company  for  $503.29.  Judgment 
was  allowed  by  concession. 

Willard  R.  Morris,  sales  manager  of  the  company, 
has  been  appointed  receiver  and  authorized  to  operate 
the  plant  and  continue  the  manufacture  of  ware.  It 
is  said  that  the  assets  of  the  company  exceed  the 
liabilities  and  that  claims  will  be  paid  in  full. 

The  appraisers  appointed  are  W.  N.  Harker,  of 
the  Harker  Pottery  Co.  Charles  C.  Ashbaugh,  of  the 
West  End  Pottery  Co.,  and  W.  E.  Vodrey,  of  the 
Vodrey  Pottery  Co. 


ANOTHER     GOLF     TOURNAMENT. 


THE  invitation  golf  tournament  to  be  held  under 
the  auspices  of  the  Pottery,  Glass  and  Brass 
Salesmen's  Association  is  to  take  piece  on  Thursday, 
October  17,  on  the  Essex  County  Country  Club  links  at 
West  Orange,  N  J.  This  is  on  the  D.  L.  &  W.  R.  R., 
which,  as  everybody  knows,  is  famous  for  its  prompt 
delivery  of  passengers,  in  spite  of  its  facetious  title  of 
Delay,  Linger  and  Wait,     The  last  tournament  was 
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held  along  the  course  of  the  "Weary,"  but  even  that 
train  finally  arrived  with  a  burden  of  golfers  all  anx- 
ious for  the  fray  and  carrying  special  handbags  to 
cart  the  trophies  home  in.  This  time  the  prizes  will 
consist  of  the  Muirheid  trophy — a  very  imposing  look- 
ing and  handsome  loving  cup — and  a  subscription  cup. 

W.  S.  Pitcairn  is  chairman  of  the  committee  and 
will  be  host  of  the  occasion,  as  he  is  a  member  of  the 
club  at  which  the  tournament  will  be  held,  and  those 
members  of  the  trade  wishing  to  join  in  the  game  can 
get  all  particulars  from  him.  Eugene  Peck  is  chair- 
man of  the  handicap  committee. 

The  game  starts  at  9  a.m.  and  will  be  a  thirty  six 
hole  match,  handicap  play.  It  is  anticipated  that 
there  will  be  a  larger  number  of  players  than  have 
ever  participated  in  the  matches  before. 


AT    BOSTON. 


BUYERS  here  included  Thomas  E.  Lemieux, 
Berlin,  N.  H  ;  Mr.  Avery,  of  the  C.  H.  Avery 
Co.,  Nashua.  N.  H. ;  Bernard  J.  Twitchell,  with  R. 
A.  McWhirr  Co  ,  Fall  River;  George  G.  Thibedeau, 
with  New  Bedford  Dry  Goods  Co.;  Mr.  Lawtoc,  with 
Avery  Woodbury  Co  ,  Milford;  Frank  H.  Dunmore, 
with  the  Shepard  Co.,  Providence;  Geo.  Hitchcock, 
of  G.  Hitchcock  &  Co.,  Ware;  Oscar  Davis,  with  J. 
R.  Libby  Co.,  Portland;  William  H.  Rudderham,  with 
Almy,  Bigelow  &  Washburn,  Beverly  branch;  Robert 
A.  Kunnes,  Thompson,  Georgia;  Lawrence  L.  Waite, 
Livermore  Fall-.:,  Maine;  N.  E.  Ford,  for  Charles  F. 
Wing  Co,  New  Bedford;  Mr.  Cate,  wi:h  the  E. 
Morrill  Co,,  Dover,  N.  H.  ;  George  McKenny,  Natick, 
Mass.  ;  Frank  E.  Lamson,  Exeter,  N.  H. ;  E.  B.  Mac- 
beth, with  the  E.  S.  Brown  Co.,  Fall  River;  Mike 
Ryan,  with  Bon  Marche  Dry  Goods  Co  ,  Lowell;  D. 
J.  Donovan,  Salem;  Mr.  Donovan,  with  the  Robert- 
son-Sutherland Co.,  Lawrence;  Arthur  Ellis,  Water- 
ville,  Me. 

The  Jones,  McDuffee  &  Stratton  Co,  have  some 
very  beautiful  effects  in  earthenware  and  china  oyster 
plates ;  also  in  glass  rock  and  cut  crystal.  The  latest  de- 
signs in  dinnerware,  etc.,  are  en  display,  and  general 
business  is  excellent  with  this  firm  in  all  its  branches. 


George  W.  Beals,  Boston  representative  of  the 
Quaker  City  Cut  Glass  Co.,  Philadelphia,  entertained 
Thomas  P.  Stritmatter,  treasurer  of  the  concern,  last 
week. 

The  New  England  Hardware  Co.,  is  a  new  cor- 
poration formed  at  Lynn.  Kitchen-furnishings  will 
also  be  carried,  including  earthenware.  Capital,  $25,- 
000. 

W.  N.  Pingree,  Boston  manager  for  the   Tajimi 
has  returned  from  a  two-months'  visit    through- 


out New  York  State  territory  which  has  been  at- 
tended with  excellent  results.  Millard  A.  Fuller, 
salesman,  left  the  first  of  the  week  for  northern  New 
England. 

Phillip  P.  Maloney,  of  Lawrence,  has  just  opened 
a  novelty  store  in  the  Bay  State  building. 

The  china  and  glassware  business  of  the  Dorton 
Co.,  Providence,  has  been  taken  over  by  L.  Dimond 
&  Sons.      Ralph  Krauss  is  the  new  buyer. 

Morimura  Bros,  have  a  very  attractive  display 
here  of  sandwich  trays,  fruit  baskets,  etc  ,  in  bamboo 
ware  of  a  unique  smoke  color. 


The  Douglas  Specialty  Co.  is   now  carried  on  by 
D  T.  Raymond  at  7  Pearl  street,  Westfield. 


Paul  M.  Phillips,  representing  S  A.  Weller, 
jardinieres,  left  last  week  for  Manhattan,  and  will 
visit  the  up-State  cities,  including  Rochester,  S}ta- 
cuse  and  Buffalo. 

The  Worcester  Novelty  Co.  is  now  under  the 
management  of  Arthur  E.  Graves  at  17  Somerset 
street,  Worcester. 


Several  members  of  the  Boston  trade  have  been 
hit  by  the  failure  of  Sarah  Goldman,  whose  petition 
for  volun'ary  bankruptcy  was  offered  last  week,  in 
which  liabilities  were  stated  as  $191,573,  with 
assets  of  but  8^2,500.  The  accounts  involved  among 
the  Hub  trade  were  small  and  numerous. 


Robert  A.  Kunnes,  of  Thomson,  Ga  ,  where  he 
conducts  a  department  store  of  some  size,  visited  the 
Boston  coterie  in  search  of  "something  new." 

Another  buyer  who  purchased  in  Boston  was  L. 
L.  Waite,  of  Livermore  Falls,  Me.,  who  conducts  a 
variety  store  there. 

E.  R.  Thieler,  representing  Villeroy  &  Boch  in 
New  York,  was  in  town  this  week,  going  from  here  to 
Canadian  centres. 

Charles  H.  Postley,  representing  the  Manhattan 
Brass  Co.,  New  York,  visited  the  Eoston  coterie  this 
week. 


William  R.  Claflin,  representing  Krantz,  Smith 
&  Co.  and  other  well  known  houses,  is  covering  near- 
by territory  this  week 

Felix  Vorenbeag,  of  the  novelty  house  of  F. 
Vorenberg  Co.,  has  returned  from  a  purchasing  ex- 
pedition on  the  Continent. 


Julius   I.  Baer,  of  Louis  Wolf    &  Co.,  is  visiting 
the  Hub  headquarters. 


II 
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The  Imperial  Glass  Co  ,  Bellaire,  O..  have  sent 
a  very  complete  and  varied  line  of  elpctric  light 
shades  to  Cox  &  Lafferty.  They  include  Nuart 
productions  of  beautiful  and  kaleidoscopic  tints  and 
a  great  variety  of  roughed  outside  aud  hand  cut 
decorations,  including  many  floral  and  conventional 
all-over  designs  and  some  most  attractive  border 
decorations.  They  are  all  in  good  taste  and  well 
worked  up. 

4 

At  the  New  York  cffice  of  Wm.  Guerin  &  Co. 
are  now  shown  the  new  samples  from  both  factories. 
The  lines  include  many  new  patterns  in  open  stock 
dinnerware  with  new  treatments  and  colorings. 
Besides  those  from  the  Guerin  plant  there  are  some 
exquisite  bifque  figures  and  some  very  handsome 
vases  in  dark  blue  with  gold  embellishments.  In  the 
bisque  ware  there  is  a  statue  of  Joan  of  Arc  about 
thirty  inches  high,  showing  her  in  armor,  that  is  a 
work  of  art.  The  face  is  lovely,  the  pose  dignified, 
and  the  workmanship  of  the  very  highest  order.  A 
bust  of  Napoleon  is  one  of  the  cleverest  portraits  seen 
in  many  a  day. 


on  the  market  to  day.  They  are  manufacturers  of 
high-grade  cut  glass, -their  ware  being  of  the  "qual- 
ity" sort. 

a 

If  you  have  any  "lazy"  stock,  or  goods  that  ycu 
would  like  to  get  rid  of  before  you  get  your  new  fall 
lines  in,  the  Home  Auction  Co.,  916  Sixth  avenue,  wi.ll 
help  you  to  dispone  of  them.     They  also  buy  for  cash. 

i? 
Some  manufacturers  aim  for  quality  only.  Others 
make  the  price  the  dominating  feature.  The  Guern- 
sey Earthenware  Co  combine  the  two  and  produce 
wares  of  good  quality  at  a  reasonable  figure.  The 
buyer  can  be  assured  of  quality  if  it  is  marked  "Guern- 
sey." 

Fondeville  &  Van  lderstine  have  met  with 
instant  success  in  the  introduction  of  their  new  china 
lines.  The  French  goods  from  Alfred  Hache  &  Co. 
show  a  quality  and  style  in  decoration  that  meet  the 
approbation  of  the  trade,  while  the  lines  from  Saxcny 
have  bsen  a  revelation  both  as  to  quality  and  price. 


The  Bradley  &  Hubbard  Mfg.  Co.  are  showing 
some  new  electric  portables  for  desk  use  in  white 
enamel  on  solid  brass.  They  are  very  dainty  and 
are  designed  to  go  with  desk  sets.  Following  the 
trend,  of  fashion,  they  revived  these  from  models  in 
use  thirty-five  or  forty  years  ago,  but  have  improved 
them  to  meet  present  ideas. 

L.  Bernardaud,  for  whom  H.  H.  Churchill  is 
agent,  has  signed  a  lease  for  a  term  of  years  for  the 
premises  at  46  Murray  street,  a  few  doors  east  of  his 
present  location,  and  will  move  there  on  or  before 
January  1. 

We  hear  that  the  Jeannette  (Pa.)  Cut  Glass 
Shade  Co.  and  the  Crane  Ait  Studio  are  soon  to  be 
represented  in  the  District. 

The  "Lotus,"  manufactured  by  the  Herbeck- 
Demer  Co.,  is  one  of  the  most  attractive  floral  designs 


Robert  Slimmon  &  Co.  received  this  week, 
among  other  goods,  a  new  shape  in  dinnerware  from 
Wilkinson's.  It  is  an  oval  with  a  new  idea  in  the 
shoulder.  It  is  very  graceful  and  takes  decorations 
prettily.  There  are  several  new  patterns  in  color, 
and  two  in  white  and  gold.  One  of  the  latter  has  a 
key  border  in  black  on  the  gold,  and  the  other  has  a 
gold  band  with  black  lines. 

The  Katomirrors  produced  by  the  Turner  & 
Seymour  Mfg.  Co.  are  very  attractive  and  should  be 
good  sellers.  They  are  also  offering  French  bevel 
mirrors,  metal  parts  solid  brass,  higfhly  nickeled  and 
polished,  at  a  very  reasonable  price. 

i? 
Geerge  N.  Blust  is  showing  a  fine  line  of  illumi- 
nating glassware  from  the  Pittsburgh  Lamp,  Brass  & 
Glass  Co.'s  factory  in  what  they  call  the  "Leaf"  line. 
It  is  a  very  delicate  white  casing  on  lead  glass,  with 
a  smooth  outside  satin  finish,  producing  a  very  soft 
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effect  when  illuminated.  It  is  called  the  "Delica." 
The  design  has  been  patented,  as  it  lends  itself  read- 
ily to  any  kind  of  fixture,  and  therefore  is  apt  to  be 
copied.  Two  styles  are  adopted  —  one  in  pure 
"Delica,"  the  other  the  "Lily"  tint. 

E.  J.  Ridgway,  representing  Minton's,  Ltd.,  has 
just  received  a  line  of  email  figures  that  are  excellent 
specimens  of  the  potter's  art.  They  are  useful  as 
well  as  ornamental,  and  can  be  used  for  bon-bons, 
matches,  etc.  The  modeling  is  of  a  very  high  order, 
and  the  colorings  good.  They  are  "revivals"  of 
models  made  years  ago. 

The  Metropolitan  Cut  Glass  Co.,  of  Brooklyn, 
offer  some  very  pretty  lead  blown  tumblers  at  an 
exceptionally  low  price.  The  quality  of  the  metal 
and  the  workmanship  are  alike  excellent. 

John  Nixon  is  showing  a  new  and  practical  salt 
shaker.  Instead  of  round  perforations,  the  top,  which 
is  of  glass  and  screws  on,  has  eight  slots  arranged  in 
star  fashion.  These  give  the  salt  plenty  cf  room  to 
escape  in  theTdesired  quantity,  ard  will  not  clog  up 
when  damp.  There  is  little  doubt  but  that  this 
article  will  become  popular.  The  Fostoria  Glass  Co. 
seldom  put  an  innovation  on  the  market  that  will  not 
stand  the  test  of  time. 

Peters  &  Reed,  Zanesville,  O.,  have  just  sent  to 
Wm  Warrin  a  dandy  line  of  jardinieres,  pedestals, 
fern  dishes,  etc.,  called  "Moss  Aztec."  An  antique 
green  relief  on  a  brorize  cr  dark  brown  ground  is 
particularly  attractive.  The  shapes  and  designs  are 
original. 

A  row  of  seventy-five  feet  of  lamps  makes  quite 
an  exhibit,  and  when  illuminated  would  cause  even  a 
policeman  in  the  White  Light  district,  to  take  notice. 
Such  a  showing  is  made  at  Cox  &  Lafferty'o.  Besides 
these  there  are  hanging  and  inverted  domes,  and 
showers  in  great  variety.  Altogether  ovrer  one 
hundred  and  fifty  lamps,  comprising  odd  decorations 


for  libraries  or  dens,  useful  reading  and  table  lamp», 
hall  lights,  bracket  ar.d  boudoir  lamps,  are  seen  in 
this  very  creditable  display. 

The  new  firm  of  E.  Butler  &  Son,  67  69  Park 
Place,  are  handling  a  fine  line  of  kitchen  and  serv- 
ing utensils  for  hotels,  restaurants  and  homes. 
Included  in  the  variety  of  articles  shown  are  cbafiiDg 
dishes,  fry-pans,  covered  dishes,  coffee  percolators, 
etc  ,  made  in  bimetal,  German  silver,  copper  and 
nickel-plated.  The  new  concern,  which  was  formed 
specially  to  handle  these  goods,  comprises  Edward 
Butlei  and  his  sod,  Harold  S.  Butler. 


NO     STRIKE     IN     NINETEEN     YEARS. 


1AIIE  United  States  Potters' Association  has  accom- 
plished excellent  work  in  adopting  and  maintain- 
ing a  broad  and  liberal  policy  in  dealing  with  labor 
problems,  says  W.  E  Wells  in  "The  Nation's  Busi- 
ness." This  has  proved  eminently  satisfactory  both  to 
the  employers  and  to  the  workmen's  union,  and  has 
resulted  in  practically  steady  employment  and  pre- 
vented the  occurrence  of  any  strike  in  the  entire  pot- 
tery industry  of  the  United  States  for  a  period  of 
nineteen  yea'  s. 

This  association  has  been  largely  responsible  for 
certain  modifications  of  the  administrative  features  of 
the  general  tariff  law  of  the  United  States  which 
render  it  less  difficult  to  ascertain  the  true  values  of 
merchandise  imported  into  this  country  and  less  diffi- 
cult to  detect  and  to  prevent  undervaluations.  The 
association  has  been  largely  responsible  for  the  im- 
provement of  the  basic  quality  and  the  artistic  treat- 
ment of  the  pottery  products  of  the  country.  It 
has  been  responsible  for  a  general  improvement  in 
the  construction  of  the  pottery  plants,  especially  in 
respect  to  sanitary  arrangements  and  the  protection 
of  the  health  of  all  pottery  workpeople.  Some  of  the 
modern  pottery  plants  are  almost  ideal  in  this  fea- 
ture. 


PROM   'is     OF     THE     BRUSH-M.COV     POTTERY     CO. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  .-ppear  here  that  has  not  some  special  or  attractive 
feature  the  main  one  being  price  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interesied  in.] 


Visiting  buyers  while  in  town  are  cordially- 
invited  to  step  into  the  Crockery  and  Glass  Journal 
office  and  receive  particulars  about  the  goods  men- 
tioned below. 

ON     SALE. 

Lead  Blown  Cut  Glass  Tumblers. — 53  cents  per 
dozen.  Three  six-point  stars  and  fan  cutting  on 
selected  blanks.  Not  less  than  barrel  lots  (20 
doz.)  sold.     A  141. 

Cut  Glass  Fern  Dishes. — $1.05  each.  Full  8-inch 
size,  footed  floral  designs,  no  lining.   A  142. 

Eleven-Inch  Berry  Bowls. — $1.50  per  dozen;  regular 
price  £2.25.  Beautiful  design,  delicate  tint  of 
turquoise  blue  iridescence.  Four  dozen  to  the 
barrel.    A  143. 

Duplicate  Samples  at  a  Sacrifice.  —  Jardinieres, 
pedestals,  statuary.  Room  needed;  price  no 
object     A  144. 

Lead  Blown  Cut  Gla.ss  Tumblers. —  55  cents  per 
dozen;  floral  designs;  barrel  lots.   A  145. 

Cut  Glass  Hair  Receivers  and  Puff  Boxes. — $1.75 
per  dozen;  15  dozen  in  a  barrel.     A.  146. 

Stone  Engraved  Glass  Vases. —  10,  12  and  14  inch,  at 
$1  50,  $2  and  $2.50  each.  This  is  just  half  the 
regular  price.     A  147. 

A  123 — The  best  bargain  ever  offered  in  the  trade  for 
$2  is  a  year's  subscription  to  the  Crockery  and 
Glass  Journal.  The  publishers  will  also  accept 
trial  subscriptions  for  six  month  at  $1.  Send  us 
your  address. 

A  130 — 4  barrels  Colonial  candlesticks,  7  inch,  presse 
glass,  seconds,  52c  doz. ;  5  barrels  orange   bowls, 
11  inch,  pressed  glass,  seconds,  $1.30  doz. 

A  131 — 13  barrels  pint  blown  jugs,  seconds,  $1  50  doz. 
5   barrels    quart   blown   tankard    jugs,   seconds, 
$1.20  doz. 

A  132 —  20  barrels  9-ioch  floral  nappies,  pressed  glass, 
seconds,  97/^c  doz.;  10  barrels  7-inch  nappies, 
pressed  glass,  seconds,  S5/ic  doz. 

A  133 — 3  barrels  4-inch  Colonial  nappies,  pressed  glass, 
unfinished,  uc  doz. 

The  above  four  numbers  are  just  what  many 
of  our  subscribers  have  been  asking  for.  Now  is  the 
time  to  get  busy. 


A  140 — A  well-known  and  reliable  firm  is  offering 
the  following  excellent  ten  cent  assortment.  The 
decorations  are  pretty,  and  nearly  all  the  pieces 
are  large.  There  is  a  choice  of  eight  decals  or 
lace  border  in  gold.  Assortment  consists  of 
15  doz.  handled  teas.  2  doz.  7  in.  bakers. 

12     "    plates,  7  in  ,  flat  2    "      8  in.  dishes. 

6     "         "       7  in.,  deep  2     "      9  in.        •' 

3     *'  cake  plates,  8  in.,  2    "      36's    jugs 

2     "     30's        bowls,  2    "      salads. 

Total,  four  gross,  at  $40  80.     Will  sell  not   less 
than  two  gross  at  this  price.     No  charge  for  package. 


AT    CHICAGO. 


THE  china  and  glassware  trade  in  Chicago  is  a 
peculiar  one  this  season  in  that  practically  no 
buyers  have  come  to  market,  and  yet  business  has 
been  flourishing  with  all  the  jobbers,  especially  those 
who  devote  most  of  their  energies  to  the  sale  of  cut 
glass.  There  has  been  heavy  buying  by  jewelers 
and  exclusive  houses  of  single  pieces  for  holiday 
trade,  and  the  chinaware  dealers  say  their  business  has 
been  excellent  in  sets.  Chicago  merchants  evidently 
foresee  a  heavy  demand  for  chinaware  and  glassware 
through  the  holidays  and  into  the  spring  months, 
for  they  have  been  the  most  eager  of  the  buyers 
and  have  placed  the  largest  orders.  Merchants  in  the 
smaller  towns  have  contented  themselves  this  season 
with  buying  from  the  traveling  salesmen.  The 
lines  have  been  so  complete  and  transportation 
facilities  so  good  that  they  have,  for  the  most  part, 
remained  at  home  to  take  care  of  the  business 
incident  upon  the  astounding  crops  that  have  been 
and  are  being  harvested,  and  have  deferred  their 
customary  market  visit  to  another  season.  The  job- 
bers have  missed  them,  but  their  absence  augurs  well 
for  a  prosperous  season. 

*     * 

F.  S.  Pickles,  who  has  been  out  of   the    hospital 

but  two  weeks,  where  he  was  confined  with  an  attack 

of  typhoid  fever,  has  left    for   a    three    weeks'   trip 

through  Illinois  in  the   interest  of   the    Buffalo   Cut 

Glass  Co. 

»     * 

Merchants  here  are  giving  their  best  windows 
up  to  the  display  of  beautiful  glass  and  china  goods. 
Everyone  is  imbued  with  the  belief  that  this  is  to  be 
the  banner  business  season  in  years,  and  all  are 
preparing  to  catch  the  eye  as  well  as  purse  of  intend- 
ing purchasers  No  one  has  been  heard  to  complain, 
and  all  look  to  the  immediate  future  with  optimistic 
vision. 

Miss  C.  Wilzin,  of  the  New  York  house  of  Bawo 
&  Dotter,  i«  exhibiting  her  line  of  cretonne  boxes, 
vases  and  holders,  as  well  as  a  very  complete  line  of 
silk  novelties,  at  the  Chicago  office  of  the  company. 
This  is  Miss   Wilzin's  first   trip   to  this   market,    but 
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she  expresses  herself  as  well  pleased  with  buyers    in 
this  city. 

Wra.  A.  Mentzsr,  of  the  Mentzer-Piaget  Co  ,  left 
last  week  for  the  Pacific  Coast  After  spending 
about  a  week  in  Sacramento  and  Los  Angeles  he  will 
sail  for  Japan  on  his  annual  buying  and  brokerage 
trip.      He  will  be  away  about  three  months. 

•  • 

D.  O  Welty,  Chicago  representative  of  Gillinder 
&  Sons,  is  making  a  trip  to  Kansas  City  and  other 
Western  points  this  week. 

•  * 

E.  H.  Pitkin,  head  of  Pitkin  &  Brooks,  who  has 
been  in  Europe  during  the  summer,  is  expected  back 
the  early  part  of  October. 

•  • 

R.  H.  Loosely,  of  the  Reliance  Glass  Co.,  is 
making  a  trip  to  Middle  Western  points.  He  will  be 
here  again  by  the  end  of  the  week. 

•  * 

Burley  &  Tyrell  have  in  their  Wabash  avenue 
and  Madison  streets  windows  one  of  the  most  effec- 
tive chinaware  displays  that  has  been  seen  in  this 
city  in  a  long  time.  The  dinner  service  des-gn  is  in 
gold  and  old  rose,  giving  the  effect  of  perfect  taste 
and  exdusiveness. 

George  E.  Spinney,  of  the  Chicago  office  of  the 
Fostoria  Glass  Co.,  has  returned  from  a  trip  to 
contiguous,  cities. 

The  crockery  department  of  Rothschild  &  Co.  is 
soon  to  be  moved  to  the  basement  of  the  new  build- 
ing, where  it  will  have  light  and  commodions  quar- 
ters in  charge  of  Miss  Ella  Brennan. 

•  • 

Lucien  W.  Tricou,  buyer  for  Shreve  &  Co.,.  San 
Francisco,  the  largest  jewelry  and  fine  glassware 
establishment  on  the  Pacific  Coast,  stopped  in  Chicago 
on  his  way  to  New  York  and  abroad. 

•  • 

The  following  out  of-town  buyers  were  in  the 
city  last  week:  E.  H.  Stevens,  Waupun,  Wis.;  H.  H. 
Kiger,  Kansas  City;  Mr.  Austin,  of  Austin  & 
Co.,  Battle  Creek,   Mich. 

•  • 

The  earnings  of  Sears,  Roebuck  &  Co.  show  a 
gain  of  twenty-five  per  cent  above  the  first  eight 
months  of  >an,  and  have  occasioned  considerable 
aciivity  in  the  stock  of  this  enormous  business  enter- 
prise. 

C.  P.  Reddrop,  sales  manager  of  the  Summit 
China  Co.,  Akron,  O.,  was  recently  in  the  city. 

»      # 

Earl  Newton  has  been  made  representative  in 
the  Middle  West  of  tne  Imperial  Glass  Co.  and  the 
Economy  Tumbler  Co.,  so  that  his  territory  now 
includes     Wisconsin,      Minnesots.     Michigan,     Ohio, 


Kentucky,    Indiana  and  Illinois        He  has  added   T. 
M.  Wuerzinger  to  his       ei   force. 

•  • 

Carl  Block  has  added  the  line  of  the  Niagara 
Cut  Glass  Co  ,  of  Buffalo,  N.  Y.,  to  his  list  of  special 

ties. 

•  • 

The  china,  glass  and  housefurnishing  depart- 
ment of  the  Boston  Store  has  been  moved  to  the 
eighth  floor.  New  fixtures  have  been  installed,  and 
the  department  will  be  in  charge  of  Peter  Rinkin. 


METTLACH'       WINDOW. 


A  UNIQUE  window  di-play  at  Gimbel  Bros.,  this 
city,  attracted  much  attention  during  the  past 
week.  All  the  goods  were  from  one  house — Villeroy 
&  Boch — and  consisted  of  kitchen  specialties  such  as 
condiment  sets,  etc.  There  was  also  a  fine  assortment 
of  china  trays  with  very  handsome  decorations  and 
mounted  in  many  different  styles.  The  whole  exhi- 
bition was  a  credit  to  the  window  dresser,  and  must 
have  been  gratifying  to  E.  R.  Thieler,  the  agent  for 
the  goods  in  this  country. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 

Shipments 
week  end'g 
Sept    7,  *12 

Correspond 

ing  period 

1911 

Exports 
Jan   1  to 

sect.  T  '12 

Correspond 

ing  period 

1911 

San  Francisco  . . . 

Portland  (Me.).. 
Galveston    .... 
Newport  News . . . 
Portland  (Or.).  . 
Inland  Points 

«7 

92 
14 
64 

5 
6 

2 

U7 

70 

232 

157 

5 

6410 

4723 

2180 

5S0O 

103 1 

702 

760 

456 

51 

167 

369 

4663 
5614 

30:9 
7789 
37J 
618 
389 
731 
43 

257 

Total 

308 

583 

22409 

23555 

From  David  Inglis  &  Co.'s  Circular. 


Shipments 

Correspond- 

Exports 

Correspond- 

TO 

week  end'g 

ing  period 

Jan.  1  to 

ing  period 

Sept    7. '12 

1911 

Sept   7, '12 

1911 

92 
127 

117 
2 

4723 
6341 

5646 

4872 

64 

232 

5^60 

7794 

Philadelphia.  . .. 

14 

70 

2202 

3101 

New  Orleans 

6 

5 

61.9 

664 

Newport  News. . 

54 

43 

San  Francisco    . 

5 

157 

1028 

399 

Portland  (Me.). 

6S7 

545 

.... 

456 

731 

Portland  (Or.).. 

.... 

I"2 

Inland  Points  . . 

21 



488 

879 

Total. 

329 

583 

22380 

24674 
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THE    CONDITION     OF     BUSINESS. 


From  only  a  few  and  widely-scattered  sections  do  we 
have  complaints,  and  for  these  good  reasons  are  given. 


Men  on  the  road  selling  crockery  and 
New  York,     glass  are  meeting  with  excellent  suc- 
cess.   While  mail  orders  are  very  grati- 
fying, taken  as  a  whole,  there  are  some  sections  of 
the  country  where  business  is  not  as  good  as  the  houses 
would  like.  

As  is  usual  at  this  time  of  the  year,  visitors  to 
New  York  are  scarce.  All,  or  nearly  all,  the  big 
buyers  who  visit  the  market  have  been  here,  placed 
their  orders  and  departed.  There  are  a  few  yet  to 
come,  but  as  the  season  is  so  advanced  not  much  is  ex- 
pected of  late  comers. 

A  pleasing  condition  is  that  those  who  have 
bought  are  already  sending  in  repeat  orders,  and,  bet- 
ter still,  in  some  cases  the  "repeats"  are  from  two  to 
three  times  as  big  as  the  original  orders. 


Another  good  sign  is  that  all  kinds  of  goods  are 
in  demand.  Of  course  dinnerware  and  blown  tumblers 
have  the  call,  but  after  that  favors  are  pretty  equally 
divided,  and  French,  German,  English  and  Japinese 
pottery  are  called  for  on  every  hand. 


The  domestic  glass  factories  are  running  full  in 
every  branch,  with  so  large  a  demand  for  blown  goods 
that  every  factory  making  them  is  behind  on  orders. 


The  domestic  potteries  have  no  fault  to  find  with 
the  volume  of  trade,  but  all  are  complaining  that 
there  is  no  money  in  the  business  at  present  prices. 
With  an  active  demand,  that  is  more  liable  to  increase 
than  to  diminish,  it  would  seem  the  part  of  wisdom 
to  refuse  orders  unless  there  was  a  profit.  Under 
the  law  no  combination  can  be  had,  but  if  each  in- 
dividual factory  would  see  that  its  goods  were  listed 
at  a  paying  rate  the  orders  it  did  take  would  show  a 
profit.  There  is  no  use  in  selling  at  a  loss  just  to 
show  a  volume  of  business. 


The  domestic  toy  business  is  better  than  for 
years.  The  foreign  orders  on  import  last  spring  were 
hardly  up  to  the  mark ;  so  now,  when  it  looks  as  if  the 
holiday  trade  was  to  be  big,  buyers  are  filling  in  with 
home-made  wares. 


A  better  demand  has  been  shown  for  the  better 
grades  of  metal  lamps  this  week,  and  manufacturers 
are  feeling  encouraged.  The  lower-priced  goods  sold 
well  in  the  recent  short  but  active  season,  now  about 
over.  

Retail  trade  in  the  city  keeps  up  better  than  ex- 
pected. The  special  sales  were  a  huge  success,  and 
now  the  dealers  in  high-grade  wares  are  beginning  to 
feel  the  influence  of  returning  vacationists. 


The  outloook  is  splendid.  The  farmers  have  had 
wonderful  crops  and  are  beginning  to  realize  on  them. 
The  grape  yield  is  the  finest  in  twenty  years,  both 
us  to  bulk  and  quality.  In  fact  all  fruits  are  prolific 
this  year,  and  growers  have  made  money.  Labor  is 
well  employed — indeed,  is  scarce — and  at  good  wages. 
There  are  no  big  strikes  on  at  present,  and  it  does 
seem  as  if  the  end  of  hard  times  was  at  hand.  The 
only  draw-back  is  in  the  slowness  of  collections. 
Money  is  tight  everywhere.  If  those  who  have  cash 
would  but  loosen  up  the  stringency  would  soon  be  re- 
lieved. 

Each    week   is     more     auspicious 
Pittsburgh  and     than  its  predecessor  in  the  bright- 
Vicinity  ening  promise  of  a  great  business 
season  this  fall.     Large  sales  are 
being  reported  by   all  of   the   glass   manufacturers. 
Politics  have  been    cast  to  the   four    winds.     Orders 
are  coming  into  all  factories  faster  than  manufactur- 
ers can  ship. 

Fall     buying     is     opening    under 

East  Liverpool     unusually     favorable     conditions. 

and  vicinity        Manufacturers  are    quite  satisfied 

with  the   volume   of  orders.     All 

plants  are  busy,  and  the  demand  for  decorated  ware 

is  running  stronger.     Plain  white  is  also  in  demand, 

and  the  call  for  specialties  is  increasing. 


The   pottery  industry    here    is   in   good 
Niles,  O.     shape,  enough  orders  being  on  file  to  in- 
sure steady  operations   throughout   the 
year.     Dinnerware  is  moving  nicely,  and  the  call  for 
specialties  shows  a  marked  advance  over  that   of   the 
last  few  months. 

y 

In  this  section  pottery  manufac- 
Steubenville,  O.      turers  report   an  active  season, 

the  demand  for  dinnerware 
being  the  heaviest  of  the  year.  Plants  are  being 
operated  to  capacity  and  order  files  are  becoming 
crowded. 


CUT  GLASS  MANUFACTURERS  MEET, 


From  interior  points  the   reports  are   also   good. 


A  MEETING  of  prominent  cut  glass  manufacturers 
fi  was  held  at  the  New  Grand  Hotel  on  Tuesday  of 
this  week  to  see  if  some  real  practical  action  could 
not  be  taken  that  would  tend  to  uplift  the  trade  and 
batter  the  business  as  a  whole  The  subject  was 
approached  from  many  angles,  and  hardly  a  point  was 
missed  in  the  discussion.  Another  meeting  will  be 
held  soon. 
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CASH     DISCOUNTS. 


ONE  of  the  most  annoying  things  in  the  trade  is  the 
pernicious  habit  of  some  buyers  in  taking  off  cash 
discounts  on  past  due  accounts  or  on  net  bills.  When 
a  buyer  contracts  to  take  goods  at  a  price,  and  knows 
that  the  terms  are  fixed  at  so  much  off  ten  days  or 
thirty  days  and  net  at  a  certain  time,  he  is  in  honor 
bound  to  abide  by  the  contract.  He  has  no  more 
right  to  take  off  a  cash  discount  if  he  does  not  send 
his  cheque  in  time  than  he  has  to  walk  into  the  credi- 
tor's office  and  abstract  an  amount  equal  to  that  dis- 
count from  the  cash  drawer. 

By  a  strict  interpretation  of  the  law  the  ten  days 
on  which  the  discount  is  allowed  begins  with  the  date 
of  the  invoice.  Payment  is  due  the  creditor  at  his 
place  of  business  ten  days  from  that  date;  but  as  the 
strict  enforcement  of  that  phase  has  not  been  insisted 
upon,  firms  accept  checks  dated  on  the  tenth  day 
after  the  date  of  invoice.  It  may  be  a  little  severe  on 
a  man  so  far  away  from  point  of  shipment  that  it 
takes  two  or  three  days  for  the  invoice  to  reach  him. 
On  the  other  hand,  the  wholesaler  is  subjected  to 
the  same  delay  in  receiving  his  check. 

Another  annoyance  is  where  buyers  group  their 
purchases  for  the  month  and  pay  on  the  fifteenth, 
instead  of  the  tenth,  and  take  off  the  cash  discount 
on  the  whole  on  the  ten-day  basis.  There  might  be 
some  sense  in  grouping  thirty-day  bills  in  that  way,  as 
there  would  be  an  equation;  but  with  ten-day  bills  it 
is  different. 


One  reason  why  these  attempt*  at  unlawful  dis- 
counts are  made  is  because  some  merchants  permit  it. 
Either  because  they  are  hard  up,  or  fearful  of  offend- 
ing a  customer,  they  overlook  the  delinquency  and 
accept  short  payment.  If  they  do  this  with  one  they 
will  soon  do  it  with  many  Buyers  gossip  among 
themselves  and  soon  put  their  friends  "wise  to  the 
game."  But  it  is  a  game  that  two  can  play  at.  A  tricky 
man  is  met  with  tricks,  and  sometimes  these  men  pay 
dearly  It  is  not  an  unknown  thing  to  boost  prices 
on  such  a  customer.  It  is  not  always  possible  to  know 
what  a  new  thing  is  worth,  and  there  are  cases  when 
a  little  "raise"  will  cover  a  lot  of  petty  peculations. 

As  a  matter  of  fact  the  creditor  is  entitled  to 
interest  on  every  past  due  account.  Were  this  en- 
forced it  would  soon  stop  short  payments. 


PERSONAL. 


**Yt     MONO  the    visitors  to    New  York  this   week 

/  \)      is  Louis  A.  Hamilton,  of  Kingston,  Jamaica. 

Y\       Mr.    Hamilton    has  represented    the  Plume 

1      V       &  Atwood  Mfg.  Co.    and  the  Macbeth-Evans 

v^  Co.  very  satisfactorily  for  some  time,   and 

is  now  desirous  of  adding  a  line  of  American  pottery 

and  will  also  take  on  a   line   of   pressed  and  blown 

glass.   He  may  be  addressed  care  of  Plume  &  Atwood 

Mfg.  Co. 

Max  Epstein,  of  Mamaroneck,  N.  Y.,  who  has  a 
furniture  establishment  and  a  five  and  ten  cent  store, 
visited  the  District  and  placed  many  orders  for  a 
variety  of  different  goods. 

D.  L.  McCarthy,  buyer  for  Jonas  Long's  Sons, 
Scranton,  Pa.,  says  that  the  coal  operators  in  his  sec- 
tion are  all  busy,  and  that  as  a  result  he  is  having  an 
excellent  trade. 

Harry  P.  Muirheid  returned  to  the  city  the  latter 
end  of  last  week  after  a  most  successful  trip.  He 
will  remain  here  for  ten  days  or  so  before  returning 
to  the  firing  line.  He  is  very  busy  while  in  town 
working  up  enthusiasm  among  the  golfing  members 
of  the  trade  for  the  Salesmen's  invitation  tournament 
mentioned  in  another  column. 

R.  L.  McMillan,  of  McMillan  Bros.,  Acworth, 
Ga  ,  visited  the  District  with  his  assistant  this  week. 
Good  orders  were  placed  with  different  agencies. 

Mr.  Doorley.  of  Doorley  &  Co.,  Harrisburg,  Pa  , 
was  very  busy  during  the  week  with  a  lady  assistant 
buying  glass  and  china  for  premium  purposes.     He 
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was   also   accompanied    by   a   party    of   friends   who 
wished  to  explore  the  wonders  of  New  York. 

Nathan  Straus,  brother  of  Oscar  S.  Straus,  has 
declined  to  be  a  candidate  for  Presidential  Elector  on 
the  Democratic  ticket.  Mr.  Straus  says  that  on  ac- 
count of  his  brother's  unexpected  nomination  on  one 
ticket  it  would  not  do  for  his  name  to  appear  on 
another. 

Geo.  H.Bowman,  of  the  Geo.  H.  Bowman  Co., 
Cleveland,  sailed  for  Europe  last  week  on  his  regular 
fall  trip. 

Fred.  W.  Hinrichs,  son  of  the  old-time  crockery 
merchant,  C.  F.  A.  Hinrichs,  and  brother  of  Louis 
Hinrichs,  with  L.  Straus  &  Sons,  is  a  candidate  for 
Governor  of  New  York. 

Geo.  W.  Feldman,  of  Franklin,  Pa.,  was  in  town 
this  week.  Besides  buying  for  his  stock  he  purchased 
a  handsome  service  for  a  new  home  that  he  has  just 
built  for  himself. 

John  McCutcheon,  with  C.  H.  Curtis  &  Co., 
Tarrytown,  N.  Y.,  was  a  visiting  buyer  this  week. 

Walter  Schlegelmilch,  the  well-known  porcelain 
manufacturer  of  Germany,  is  in  town  conferring  with 
B.  Twomby,  who  will  represent  the  line  in  New  York 
from  now  on. 

Feeling  the  utmost  confidence  in  the  coming  sea- 
son's business  in  Pensacola,  Fla.,  B.  Gerson  has  been 
buying  much  more  liberally  this  week  than  heretofore 
for  his  firm,  B.  Gerson  &  Co.  He  is  optimistic  about 
business  and  backs  his  feeling  substantially. 

A.  H.  Ledden  paid  a  visit  to  Philadelphia,  Balti- 
more and  Washington  this  week  and  was  well  treated. 
Ic  is  the  old  story  of  the  early  bird  getting  the  worm. 
Mr.  Ledden  does  not  sit  down  expecting  great  things 
to  turn  up,  but  gets  out  and  turns  them. 

W.  P.  Witherell,  representing  the  Edwin  M. 
Knowles  China  Co.,  East  Liverpool,  is  at  the  New 
Grand  Hotel  this  week  with  a  line  of  samples.  He  is 
just  in  from  a  New  England  trip  which  he  said  was  a 
"dandy." 

A.  A.  Bean  was  in  Philadelphia  the  last  few  days 
with  samples  of  the  Laurel  Cut  Glass  Co.'s  goods. 

* 

W.  F.  McNaugher,  secretary  and  assistant  general 
manager  of  the  Pittsburgh   Lamp,  Brass   and  Glass 


Co.,  sent  out  the  following  notice  to  the  Pilabrasgo 
boys,  among  them  George  N.  Blust,  the  New  York 
representative:  "Some  people  get  results  if  kindly 
encouraged.  But  give  me  the  man  who  can  do  things 
in  spite  of . " 

Hugh  Nevins,  with  the  Knowles,  Taylor  & 
Knowles  Co  ,  East  Liverpool,  is  showing  a  full  line 
of  samples  at  the  New  Grand  Hotel. 

* 

H.  J.  Smith,  the  Eastern  road  man  for  Cox  & 
Lafferty,  started  Tuesday  on  his  regular  trip,  making 
Providence,  R.  L,  the  first  stop. 

One  of  the  firm  of  Discoe  Bros.,  Norwich,  Conn., 
was  recently  in  the  District  buying  fine  glass  and 
chinaware.  He  spoke  encouragingly  about  business, 
and  although  not  one  of  the  largest  buyers  placed 
orders  of  larger  size  than  usual. 

*     - 

W.  F.  Wilbur,  of  Norwich,  Conn  ,  was  a  wel- 
come visitor  to  many  of  the  salesrooms  this  week, 
where  he  placed  orders  for  china  and  glassware  in  ac- 
ceptable quantities. 

Guy  M.  Chase  has  been  appointed  successor  to 
Howard  F.  Corrighan,  who  prior  to  his  decease  was 
in  charge  of  the  Chicago  office  of  the  Plume  &  Atwood 
Mfg.  Co. 

Miss  Clayes,  of  San  Francisco,  Cal.,  was  a  new 
visitor  to  the  metropolitan  market  this  season.  Her 
business  is  principally  in  Chinese  embroideries,  bas- 
kets, and  such  goods,  but  she  evidently  sees  the  possi- 
bilities in  certain  kinds  of  glassware  for  treatment  in  a 
novel  decorative  manner,  and  placed  orders  worth 
having  with  a  prominent  agent  in  the  District. 

J.  B.  Will  &  Son  Co.,  Utica,  N.  Y.,  were  repre- 
sented here  a  few  days  ago,  buying  in  good  quantities. 

H.  de  Riesthal,  sen  of  A.  de  Reisthal,  who  years 
ago  was  prominent  as  a  crockery  importer,  has 
taken  a  position  with  the  Simpson-Crawford  Co.,  as 
assistant  to  H.  Moscovitz. 

* 

M.  S.  Kopf,  buyer  of  crockery  and  glass  for  the 
Fourteenth  Street  Store,  is  the  latest  applicant  for 
membership  in  the  Salesmen's  Association. 

F.  P.  Hoerr,  of  Martin  &  Hoerr,  Mankato,  Minn., 
who  is  staying  at  the  Navarre,  has  been  an  energetic 
buyer  in  the  District  during  the  past  few  days.  He 
has  been  away  from  his  home  city  for  quite  a  little 
time,  principally  for  pleasure,  but  with  business  on 
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the  side.  His  buying  certainly  indicates  the  con- 
fidence he  has  in  a  good  fall  trade  in  his  section  of 
the  country. 

J .  Ackley,  of  the  Ackley  China  Co  ,  spent  several 
days  among  the  various  showrooms  last  week. 


IN     TOWN 


Abbreviations— c,  crockery;  g,  glass:  hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 
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HE  following  buyers  have  reported  in  town    since 
our  last  issue: 

G  E  Sweitzer,  with  Ferguson  &  McKinney  Dry  Goods 

Co,  hf,  St  Louis. 
M  O'Hara,  with  Hens-Kelly  Co,  t,  Buffalo. 
Geo  W  Feldman,  c,  Franklin,  Pa. 
H  W  Katz,  with  Gimbel  Bros,  c,  Philadephia. 
J  C  Jensen,  c,  Henderson,  Ky. 
H  Mahler,  c,  Raleigh,  N  C. 
D  L  McCarthy,  with  Jonas  Long's  Sons,  hf,  Scranton, 

Pa.     315  Fourth  Ave. 
J  Pittman,  with  Prescott  Hardware  Co,  hf,  Prescott, 

Ark.     Herald  Sq. 
O  A  Pealer,   with  Berwick  Store  Co,  c,   Berwick,  Pa. 

Grand. 
R  H  Gale,  with   W  Taylor,  Son  &  Co,  hf,  Cleveland. 

New  Grand. 
J  F  Brosseau,  with    E  Malley  &  Co,  hf,  New  Havec, 

Conn.     320  Church. 
W  F  Daley,  with  Barnard,  Sumner,   Putnam   Co,  hf, 

Worcester,  Mass.     75  Spring. 


THE     COMMERCE     COURT. 


THERE  is  no  intrinsic  reason  for  abolishing  the 
Commerce  Court,  says  the  "New  York  Times." 
The  pretext  was  the  declaration  that  the  court  was 
unpopular.  We  have  seen  no  evidence  of  unpopu- 
larity beyond  bald  assertions,  deduced,  apparently, 
from  the  fact  that  the  Supreme  Court  has  overruled 
some  decisions  favorable  to  the  railways.  There  has 
been  no  movement  for  the  abolition  of  the  court  out- 
side of  Congress,  but  there  are  pending  petitions  of 
shippers  for  the  continuance  of  the  court,  and  for  the 
correction  of  the  conditions  which  led  to  the  over- 
ruling of  its  decisions  for  reasons  more  discreditable 
to  Congress  than  to  the  court.  In  fact,  the  abolition 
of  the  court,  instead  of  amending  the  law  of  its 
creation,  seemed  to  be  Congress's  way  of  shifting  to 
the  court  the  blame  belonging  to  itself.  When  the 
court  was  created  it  was  perceived  that  the  Inter- 
state Commerce  Commission  might  make  orders 
from  which  the  railways  should  be  relieved,  or  at 
least  have  an  opportunity  of  asking  relief  and  having 
the  orders  reviewed.  But  no  provision  was  made  for 
cases  in  which  the  commission  denied  relief,  for  the 
reason,  perhaps,  that  it  was  not   thought    likely  that 


the  commission  ever  would    deny  relief    to    shi;. 
Wnatever    the     explanation,    the    fact     is    that    the 

inerce  Court  was  vested  with  jurisdiction  over 
appeals  by  railway*,  but  not  with  jurisdiction 
appeals  by  shippers.  A  case  arose  in  which  a  shipper 
owned  a  railway,  and  the  court  gave  to  that  shipper 
the  same  remedy  that  it  would  have  given  to  any 
railway,  assuming  that  such  must  have  been  the 
intention  of  Congress,  it  not  being  rtasonable  to  allow 
appeals  to  one  class  and  to  deny  them  to  the  other. 

It  is  a  pity  that  the  point  is  so  technical  and 
uninteresting  to  the  general  public  It  ought  not  to 
be  uninteresting,  for  the  reason  that  the  court  de- 
serves well  of  litigants  before  it,  and  that  the  motive 
underlying  the  attack  upon  the  court  is  to  strengthen 
the  commission  where  it  would  seem  already  strong 
enough.  In  the  view  of  the  commission,  its  failure 
to  take  action  is  like  the  failure  of  Congress  to  pass  a 
bill,  aod  the  suitable  remedy  is  to  persist  in  making 
applications  until  the  commission  reviews  and  re- 
verses its  own  action.  Those  who  like  the  commis- 
sion's record  will  approve  the  tendency  to  make  it 
the  final  court  on  railway  affairs,  without  appeal  on 
questions  of  either  law  or  fact.  Those  who  think 
that  questions  of  law  should  be  reviewable  some- 
where and  somehow  will  not  agree  that  there  should 
be  no  appeals  from  the  findings  of  the  commission  as 
to  its  own  powers  or  as  to  its  decisions  upon  matters 
of  policy  in  railway  administration  which  the 
commission  would  like  to  take  over  from  Congress  on 
the  plea  that  legislative  powers  have  been  delegated 
to  the  commission.  To  give  unrestricted  powers 
over  law  and  fact  and  policy  to  a  body  which  is 
neither  elective  nor  representative,  and  whose  con- 
flicts with  the  courts  have  been  unfortunate,  is  a 
proposal  not  fully  understood  and  not  self  demon- 
strating. 


THOSE     EXASPERATING     SIGNS. 


■\T7E  are  particularly  offended  by  the  little  signs  so 
VV  many  business  men  hang  over  their  desks,  says 
the  "Evening  Sun''  —  the  mottoes  which  remind 
them  that  lifs  is  short,  and  the  art  of  grabbing  the 
dollars  is  long,  and  that  they  must  be  up  and  doing. 
You  have  all  seen  the  little  mottoes  we  mean.  Such 
legends  as  "Do  It  Now!''  "Time  is  Money,"  "Be 
Brief,  I  Am  Busy,"  etc.,  arouse  our  ire. 

We  are  seriously  thinking  of  starting  a  crusade 
against  them — introducing  an  opposing  set  of  signs 
and  legends  such  as  "Why  Waste  the  Golden  Hours 
in  Work  ?"  "If  You  Put  It  Off  Until  To-morrow, 
Maybe  the  New  Man  Will  Do  It."  "Leave  Some  of 
the  Toil  for  the  Next  Generation,"  "Go  Rest,  Young 
Man,  Go  Rest,"  Consider  the  Lilies,"  "Who  Eats  the 
Honey  That  the  Busy  Bee  Makes?"  There  are  any 
number  of  others  which  will  instantly  occur  to  the 
gentle  reader. 


*9 


2\,moti9   tl)£    potteries 

"East  ano  X#est 


■    There  is  every  reason  for  believing 
East  Liverpol      that  the   selling  lists   of   domestic 
and  Vicinity,     pottery  will  be  a  bit  higher  during 
1913  than  they   have  been  during 
the  past  few  years.     Pottery  manufacturers  say  that 
with  the  increased  cost  of  raw  materials  and  general 
overhead  expense  prices  should  be  advanced  to  a  rea- 
sonable margin  as  soon  as  possible.     A  few  years  ago 
there  was  a  slight  advance  on  a  few  staples.     Din- 
nerware,  however,  has  been  at  the  same  list  for  years, 
notwithstanding  the  fact  that  the  cost  of  production 

has  steadily  increased. 

•  • 

A  local  pottery  company  booked  a  nice  order  a 
few  days  ago  when  specifications  were  placed  for  deliv- 
ery as  early  as  possible  ot  12,000  dozen  of  a  special  item. 
It  will  require  several  months  to  fill  the  orders. 

•  • 

Orders  for  specialties  are  more  liberal  now  than 
at  any  time  since  last  fall.  The  demand  for  salads, 
jugs  and  novelties  is  strong,  and  as  the  season 
advances  these  goods  will  move  still  more  rapidly. 

*  ♦ 

James  C.  Deens,  sales  manager  for  the  D.  E.  Mc- 
Nicol  Pottery  Co.,  has  returned  to  the  home  office 

after  an  extended  trip. 

•     • 

"We  are  considering  a  number  of  exclusive  treat- 
ments for  our  dinnerware  lines  for  1913,  and  it  will 
be  our  aim  to  have  the  strongest  combinations  possible 
to  assemble,"  said  J.  W.  Irwin,  of  the  E.  M.  Knowles 
China  Co.  "This  has  been  an  excellent  year  for  din- 
nerware, and  we  have  been  working  up  to  the  handle 

all  season." 

#  * 

Orvil  Sebring,  formerly  of  the  Oliver  China  Co., 
of  Sebring,  who  has  been  spending  a  season  in 
Florida,  has  returned  to  the  north. 

•  • 

J.  R.  Warner,  formerly  with  the  Warner- Keffer 
China  Co.,  is  in  California,  where    it  is  said  he  will 

probably  locate. 

#  » 

The  demand  for  the  "Alamo,"  the  white  and  gold 
treatment  on  the  "Princess"  dinnerware  of  the  Smith- 
Phillips  China  Co.,  is  very  great,  and  additional  gild- 


ers have  been  employed  in  order  to  take  care  of  this 
business.  In  the  spring  there  was  a  strong  demand 
for  "decal"  treatments,  but  it  has  now  turned  to  the 
white  and  gold  effects. 

The  elimination  of  seventy-five  per  cent  of 
"thirds"  in  the  manufacture  of  pottery  is  claimed  to 
be  accomplished  by  the  scouring  machine  now  being 
demonstrated  in  the  plant  of  the  Cartwright  Bros. 
The  product  of  this  machine,  which  requires  the  ser- 
vices of  only  two  women  to  operate,  keeps  three  dip- 
pers at  work.  The  installation  of  this  machine 
throughout  the  disttict  is  confidently  anticipated. 

•  • 

Among  the  buyers  here  during  the  past  few  days 
were  the  South  Trenton  China  Co.,  Trenton,  N.  J. 
Novelty  China  Co.,  Cleveland;  Morris  Bergman,  New 

York. 

»     # 

Chris  Horton,  manager  of  the  decorating  depart- 
ment of  the  Colonial  Pottery  Co.,  and  one  of  its  own- 
ers, is  ill  with  typhoid  fever. 

•  • 

Evangelist  "Billy"  Sunday,  who  started  a  six 
weeks'  campaign  here  on  the  15th,  was  not  in  the  city 
long  before  he  wanted  to  visit  a  pottery.  He  went 
first  to  the  plant  of  the  Smith-Phillips  Co.,  and  a  trip 
through  the  Knowles,  Taylor  &  Knowles  pottery 
followed.  The  result  was  that  shortly  afterwards 
300  men  from  the  latter  plant,  headed  by  a  band, 
marched  to  the  tabernacle  to  hear  "Billy"  deliver  one 
of  his  good  ones. 

George  J.  Niebuhr,  representing  the  Hanovia 
Chemical  and  Mfg.  Co.,  Newark,  N.  J.,  spent  several 
days  in  the  district  last  week  with  Percy  Frost,  their 
local  representative. 

Operative  potters  by  a  referendum  vote  have 
knocked  out  the  plan  to  place  an  organizer  in  the 
field.  The  vote  against  the  proposition  in  the  West 
was  larger  than  in  the  East. 

•  • 

Noah  A.  Frederick,  president  of  the  Globe  Pot- 
tery Co.,  after  a  week's  vacation  is  back  at  his  desk. 


Operations  have  been  resumed 
Cannonsburg,  Pa.     at  the  plant  of  the  Cannonsburg 
Pottery  Co.,  which  was  more  or 
less  inconvenienced  by  the  recent  floods. 


Operations  at  the  plant  of  the 
Ford  City,  Pa,  Pennsylvania  China  Co.  are  pro- 
gressing most  favorably,  and  the 
firm  is  booking  the  largest  volume  of  business  in  its 
history.  General  Manager  C.  L.  Gray  reports  the 
selection  of  a  number  of  new  treatments  for  the  com- 
ing season,  all  of  which  will  be  shown  at  the  opening 
of  the  late  fall  campaign. 

3* 

With  a  capital  stock  of  $250,000  the 

Paducah,  Ky.      Paducah    Clay    Products    Co.     has 

been  formed  by  Thomas  L.  Walker, 

ex-postmaster   of    Louisville,  Ky.,  and    others.     The 

company  has   bought  some  valuable    Kentucky  clay 

lands,  and  a  stoneware  plant  will  be  erected. 

M 

Burley  &  Winter,  pioneer  stone- 
Crooksville,  O.  ware  manufacturers  of  this  district, 
whose  plant  is  under  the  manage- 
ment of  John  C.  Talkenberg,  have  started  the  erection 
of  an  additional  stock  room,  which  will  be  built  of 
brick  and  steel  and  occupy  a  site  278  by  175  feet. 
Contracts  were  awarded  several  days  ago. 

The  Nelson  McCoy  Pottery  Co.  has 
Zanesville,  O.  placed  its  employes  under  the  pro- 
tection of  the  Ohio  Workmen's  Com- 
pensation Act.  This  means  that  in  case  of  de3th  or 
injury  while  at  work  the  workman  or  his  or  her  heirs 
will  be  compensated  by  the  State  for  either  loss  of 
time  or  for  death. 

3* 

The  South  Paris  China  and  Pottery 
Paris,  Tenn.     Co.  has  spent  $10,000  for  lands  and 

will  start  the  immediate  construction 
of  a  plant  for  the  manufacturing  of  chinaware  from 
native  clays.  The  pottery  will  be  the  only  one  of  its 
character  in  the  State. 


JUSSERAND     AT     LIMOGES. 


fPHE  French  Ambassador  to  the  United  States, 
A  Jules  J.  Jusserand,  is  visiting  Limoges  for  the 
purpose  of  informing  himself  thoroughly  from  the 
viewpoint  of  the  manufacturers  of  Limoges  china 
concerning  the  difficulties  which  have  arisen  between 
the  United  States  and  France  on  the  subject  of  porce- 
lain valuations  and  duties.  The  Ambassador  will 
have     conferences    with    the     Parliamentary    repre- 


sentatives and  departmental  and  municipal  authori- 
ties, as  well  as  with  the  manufacturer^  and  the  mem- 
bers of  the  Limoges  Chamber  of  Ccmme 

A  long  conference  took  place  on  Monday,  and 
efforts  are  now  well  under  way  towards  finding  a 
working  arrangement  which  shall  be  satisfactory 
both  to  the  United  States  and  to  France. 

At  a  dinner  given  by  the  Chamber  of  Commerce 
in  his  honor  M.  Jusserand  expressed  the  hope  that  a 
satisfactory  solution  of  the  difficulties  respecting 
the  pottery  agreement  would  be  found.  The  forth- 
coming negotiations,  he  said,  would  be  easier  because 
of  the  good  relations  between  France  and  the  United 
States. 


PROPERTY     OWNERS     HIT, 


PROPERTY  owners  along  the  line  of  the  new 
subways  find  themselves  in  the  position  of 
either  having  to  erect  expensive  fire-proof  walls  to 
protect  their  vaults  when  the  subway  contractors 
have  found  it  necessary  :o  break  through  the  existing 
walls  or  of  paying  heavy  additional  premiums  for  their 
fire  insurance.  The  New  York  Fire  Insurance 
Exchange  insists  on  the  one  hand  that  such  fire-proof 
walls  be  constructed,  or  the  premiums  paid  be 
largely  increased,  and  the  Public  Service  Commission, 
on  the  other  hand,  declines  to  require  the  contrac- 
tors to  erect  such  walls. 

As  one  of  the  new  subways  will  be  under  West 
Broadway  and  Park  Place,  the  crockery  mm  will 
suffer.  Coming  as  this  does  on  top  of  the  expense  of 
lowering  vault-lights,  removing  steps  and  railings, 
and  paying  for  the  use  of  vaults  under  the  sidewalks, 
property  owners  are  indeed  hit  hard.  There  is  a 
feeling  that  the  charge  for  vaults  now  made  by  the 
city  is  an  outrage.  It  is  stated  that  in  one  instance 
at  least  the  city  had  already  collected  the  license 
years  ago,  receipts  being  shown  to  that  effect;  and 
others  believe  they,  too,  have  paid,  but  after  fifty 
years  or  more  are  unable  to  produce  proofs. 


SELF=RESTRAINT. 


IT  was  a  very  hot  day,  and  the  fat  drummer  who 
wanted  the  12  :2o  train  got  through  the  gate  at 
just  12:21.  The  ensuing  handicap  was  watched  with 
absorbed  interest  both  from  the  train  and  the  station 
platform.  At  its  conclusion  the  breathless  and  per- 
spiring knight  of  the  road  wearily  took  the  back  trail, 
and  a  vacant-faced  "red  cap"  came  out  to  relieve  mm 
of  his  grip. 

"Mister,"  he  inquired,  "was  you  tryin'  to  ketch 
that  Pennsylvania  train  ?  " 

"No.  my  son,"  replied  the  patient  man.  "No; 
I  was  merely  chasing  it  out  of  the  yard." 
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The  Macbeth-Evans  Glass  Co.,  of 
Pittsburgh  and     this  city,  presents  in  its  illustrated 
Vicinity.          booklet  No.  53  information  of  in- 
terest    on     the    lighting    of    the 
Atlantic  City  Boardwalk.     Since  the  installation  of 
the  new  lighting  system,  which  called  for  the  use  of 
Tungsten   lamps   in      Macbeth-Evans    "Alba"   glass 
diffusing  globes,  additional  beauty  has  been  added  to 
the   lighting   effects   of  this  resort.     The  booklet  is 
being  sent   to   all  those   interested   in  lighting  glass- 
ware.   

H.  J.  Fell,  Southern  representative  of  the  Pitts- 
burgh Lamp,  Brass  and  Glass  Co.,  who  has  been 
spending  a  brief  season  at  the  home  office,  has  re- 
turned to  his  territory.  Harry  A.  Ross,  who  is  in 
charge  of  the  special  sales  department,  has  returned 
from  his  vacation,  which  was  spent  in  the  vicinity  of 
Chautauqua.  

The  Fostoria  Glass  Co.,  Moundsville,  W.  Va. ,  is 
working  on  new  lines  for  the  1913  trade,  and  among 
the  first  items  to  be  prepared  are  some  new  features 
in  stemware.  The  increased  capacity  of  the  Fostoria 
will  permit  the  company  to  make  a  more  extensive 
line  of  blown  ware  than  heretofore. 


Among  the  buyers  from  nearby  towns  visiting  the 
district  last  week  was  Mr.  Stark,  representing  the 
Steubenviile  (O.)  Hardware  and  Supply  Co.,  who  was 
buying  china  and  glassware. 


Demand  for  cut  glass  is  increasing  as  the  holiday 
season  approaches.  Manufacturers  of  these  lines  in 
this  district  report  additional  business,  and  some 
orders  booked  ahead  for  delivery  as  late  as  November. 
Light  cut  effects  in  blown  ware  are  also  being  called 
for,  and  on  the  whole  the  season  on  these  lines  gives 
promise  of  being  an  exceptionally  good  one. 


Operations  were  commenced  in  the  new  plant  at 
Brilliant,  O.,  last  Monday  by  the  Pennsylvania  Glass 
and  Mfg.  Co.,  of  Pittsburgh.  Blown  and  pressed 
illuminating  glassware  will  be  the  principal  product 
of  this  concern.  The  ware  will  be  shown  in  both 
plain  and  decorated,  the  latter  consisting  of  etched, 


sand  blasted,  iridescent  and  colored  effect?.  About 
fifty  people  are  employed.  Announcement  is  made 
that  the  firm  has  appointed  A.  H.  Reed  its  Chicago 
representative,  with  sample  rooms  in  the  Hearst 
Building. 

Repairs  are  now  being  made  to  the  plant  at  Fair- 
mont, W.  Va. ,  recently  taken  over  by  the  Monongah 
Glass  Co.,  and  as  soon  as  these  are  completed  the  com- 
pany will  place  it  in  operation.  This  is  expected  to 
be  within  the  next  thirty  days. 


Anticipating  an  unui-ual  rush  of  business  this  fall 
the  Robert  Rawsthorne  Engraving  Co.  is  increasing 
its  capacity.  Additional  engravers  are  being  pro- 
cured, and  the  capacity  of  the  photo  engraving  de- 
partment augmented. 


The  Ripley  Glass  Co.,  Connellsville,  Pa  ,  has 
started  the  manufacturing  of  blown  ware  on  an  ex- 
tensive scale.  Tumblers  are  to  be  had  in  all  staple 
lines,  both  plain  and  decorated.  The  display  jar 
lines  are  also  having  a  heavy  sale. 


"Cora"  glass,  which  is  being  used  by  the  Con- 
solidated Lamp  and  Glass  Co.,  Coraopolis,  for  its 
lighting  glassware,  is  being  accorded  a  heavy  sale 
this  season.  Recently  the  firm  placed  a  number  of 
new  designs  in  semi-indirect  lighting  bowls  on  the 
market,  and  these  have  proved  to  be  very  popu- 
lar numhers.  Business  with  the  Consolidated  is  good, 
and  the  plant  is  being  worked  to  capacity  in  all  de- 
partments.   

The  Pittsburgh  Cut  Glass  Co  is  offering  several 
new  light  cut  patterns  for  the  fail  trade.  Both 
blown  and  stemware  are  being  featured,  while  a  varied 
assortment  of  cuttings  in  lighting  glassware  is  also 
being  shown  by  this  concern. 


New  creations  are  coming  thick  and  fast  from 
the  United  States  Glass  Co.,  and  it  is  believed  that  by 
the  year  end  the  firm  will  have  the  largest  assort- 
ment of  new  patterns  it  ever  presented  at  ote  time. 
Among  the  items  shown  for. the  first  time  this  week 
is  a  "Mars"    gas    portable,  15    inches  in  height    and 
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with  a  6 '.i -inch  shade,  with  complete  electric  attach- 
ments, except  the  bulb.  The  pattern  is  a  heavy 
figured  design,  while  a  part  of  the  shade  has  a  ground 
glass  effect.  Two  new  designs  in  Colonial  oils  are 
shown — three  sizes  in  each  pattern.  Novelties  are  min- 
iature candlesticks  about  a  inch  in  height.  They 
are  packed  in  a  paper  box  with  candles  included,  and 
are  to  be  used  by  children  and  for  birthday-cake  de- 
corations. 

Operations  are  on  a  full  scale  with  the  Tarentum 
Glass  Co.  at  Tarentum,  Pa.  The  cut  and  engraved 
ware  the  firm  recently  placed  on  the  market  is  hav- 
ing an  excellent  sale. 


HAS     NEW     APPRAISEflENT     PLAN. 


pUY  EMERSON,  a  member  of  the  board  appointed 
vJ  by  Secretary  of  the  Treasury  MacVeagh  to 
investigate  the  appraisement  offices,  has  within  the 
past  month  visited  the  major  portion  of  the  customs 
ports,  in  company  with  the  other  members  of  the 
board,  studying  the  different  appraisement  methods 
used  and  working  on  a  systematic  plan  to  be  adopted 
for  the  future.  It  is  expected  that  the  board  soon 
will  be  ready  to  report  to  the  Secretary,  and  the  re- 
port, if  adopted,  will  be  made  public  before  the  first 
of  the  year. 


TRADE    TIPS. 


THE  Muskogee    Hardware  Co.  has  been  chartered 
at   Muskogee,  Okla.,    with  $50,000   capital   and 
will  handle  crockery  and  glassware. 

Oneonta,  N.  Y. — Fred  M.  and  Louis  M.  Baker 
have  formed  the  firm  of  Baker  Bros,,  and  will  handle 
glassware  and  lamps. 


Boise,  Idaho, —  W.  N.  Sweet  has  bought  the 
interest  of  Benj.  Eastman  in  the  Eastman-Teller 
Hardware  Co  ,  and  the  firm  will  hereafter  be  known 
as  the  Sweet-Teller  Co.  They  will  carry  glassware 
and  lamps. 

A  charter  has  been  issued  to  the  Tobyhanna  (Pa.) 
Souvenir  and  Novelty  Mfg.  Co.    Capital  stock  $6,000. 


Sunrise,  Minn. — Elias  Nordrgren  has  started  in 
business  here,  and  together  with  hardware  lines  will 
carry  domestic  pottery  and  glassware. 


Normangee,  Tex. — Pottery,  glassware  and  house- 
furnishings  will  be  carried  on  a  larger  scale  by  the 
Goolsby  Hardware  Co  ,  which  is  erecting  a  new 
building. 

Normangee,  Tex. — Silverware,  glassware,  china 


and  pottery  in  attractive  stocks  are  carried  by  the 
Normangee  Hardware  and  J*  jrniture  Co.,  which  has 
started  the  erection  of  a  large  business  block. 


Kunge,  Tex  — Geheart  &  NufOtn  are  occupying 
their  new  building  and  a-e  carrying  glassware  and 
domestic  pottery. 

Bast  Liverpool,  O— The  Newman  Dry  Goods  ' 
will  open  a  toy  department  in  the  basement  of  their 
new  store  December  1. 

Hartford,  Ark.— The  Hartford  Hardware  Co. 
has  besn  formed  with  $12,0^0  capital  stock.  Pottery 
and  silverware  will  be  carried  in  liberal  sto'  1 


East  Liverpool,  O — The  Scheff-Newman  Dry 
Goods  Co.  will  open  a  new  toy  department  in  Novem 
ber.  Stock  are  now  being  purchased  for  later  de- 
livery.   

The  Visible  Food  Packing  Co.,  Philadelphia,  has 
been  incorporated  with  a  capital  stock  of  $250,000  to 
manufacture,  sell  and  deal  in  glass  jars,  especially 
California  fruit  jars.  Incorporators;  Charles  J. 
Duettler,  Hamilton  B.  Sharp,  Philadelphia;  Hugh 
C.   Brown,  Wilmington,  Del. 


IMPORTS     AT     NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
September  24.  1912. 

ANTWERP 

100  packages  glassware  B  Guntnel 

24        "  "  Strobel  &  Wilken  C  o 

67        "  "  Miscellaneous  Orders 

6        "         chinaware  Bawo  &  Dotter 

82        "  "  Vogt&Dose 

87        "  "  Strobel  *  Wilker  Co 

5        "  "  ..  ..Miscellaneous  Orders 

23  "  toys Geo  Borgfeldt  *  Co 

86        "  "        Strobel  &  Wilken  Co 

24  "  "  <  Miscellaneous  Orders 

BREMEN 

10'-  packages  chinaware Strobel  &  Wilken  Co 

86        "         glassware... *  " 

15        "  "  Knauth,  Nachod  &  Kuhne 

92        "  " td  iscellaneous  Orderi 

85        "         earthenware tieu  3orgfeldt  &  Co 

28        "  "  Knauth.  Nachod  &  Kuhne 

41        "  "  A  Steinhardt  &  Bro 

5  "  "  Miscellaneous  Orders 

163        "         toys Geo  Borefeldt  &  Co 

8        "  "        GWTravers 

513        "  "        Strobel  &  Wilken  Co 

8        "  "  Miscellaneous  Orde;  s 

LIMOGES 
84  packages  chinaware Theodore  Haviland  &  Co 

GENO.S 

6  packages  to*  s Strobel  &  Wilken  C» 

LONDON 
43  pact  ages  toys  Geo  Borgf  eldt  &  Co 

FIUMB 
4  pad  ages  toys Strobel  &  Wilken  Co 
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12 

8 

3 

5 

54 

62 

21 

8 

5 

121 

227 

272 


packages  glassware 


HAMBURG 

Fensterer  &  Rake 

O  O  Friedlander 

"  •. Lazarus  *  Rosenf eld 

W  R  Noe  <S  Sons 

LD  Bloch&Co 

•«  L  Straus  &  Son  s 

Strobel  &  Wilken  Co 

••  ...    Miscellaneous  Orders 

earthenware bawo  &  Uottei 

F  Bing  &  Co 

«  ,.   .   .E  R  Theiler 

••  ,t N  Wapler 

•«  Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

toy* B  Illfeider  &  Co 

G  W  Trave-  s 

Frank  &  Co 

Geo  Borgteldt  &  Co 

Strobel  &  Wllken  C« 

Miscellaneous  Orders 


8 

15 

25 

14 

3 

3 

9 

8 

23 

2 

21 


LIVERPOOL 

2  packages  earthenware W  S  Pitcairn 

9        ..  ••  H  C  Edmiston 

i  " Meakin  &  Ridgway 

•  »«  L  Straus  &  Sons 

■  »  Maddock  &  M  filer 

■  «•  .  Fondeville  &  Van  Iderstme 

i  "  George  Hamilton 

•«  Ed  Butler 

>  ««  EB<  ote 

G  F  Bassett  &  Co 

>  *•  Miscellaneous  Ordei  s 

'         chinaware Strobel  &  Wilken  Co 

'         toys " 


ROTTERDAM 

53  packag*  s  earthenware  Bawo  &  Dotter 

77        "  "  Lazarus  &  Rosenf  eld 

57        »•  "  Miscellaneous  Orders 

24        "         glassware Graham  &  Zenger 

5        <•         toys F  A  O  Schwartz 

275        "  *'        Geo  Borgfeldt  &  Co 

110        "  "        Samstag  &  Hildet  Bros 

219        ••  "         ; B  Illfeider  &  Co 

50        ••  "        Miscellaneous  Orders 

SOUTHAMPTON 
157  packages  ckinaware Havilandfc  Co 


11 


,  Miscellaneous  Ordeis 


IMPORTS    AT    PORT    OP    BOSTON. 

HAMBURG 

25  packages  earthenware.. Jones,  McDuffee  &  Stratton  Co 

81 

16 

1 

1 

5 

10 

60 

7 

235 

79 

127 

16 

30 

16 

108    " 

59 


.R  F  Downing  &  Co 
. . .  Geo  Borgfeldt  &  Co 

W  N  Proctor  &  Co 

R  H  Stearns  Co 

..  Stone  &  DiwnerC'o 

F  W  Woolworth 

..    L  Wolf  A  Co 

, Jordan  Marth  Co 

. .  American  Express  Co 
...First  Ka  ion?l  Bank 

EA  Runnells  &  Co 

. .  Houghton  &  Dutton 
.Patterson  Wylde  &  Co 
...Strobel  &  Wilken  Co 

B  D  Webber 

. . .  Miscellaneous  Oraers 


ANTWERP 

53  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

12        '•  "  FW  Woolworth 

4        "  "  .....AStowell  Co 

115        "  "  LWolf&Co 


LIVERPOOL 

17  paci-.agts  earthenware Jones,  McDuffee  &  stratton  Co 

1)7         '■  ■•  Mitchell.  Woodbury  r0 

19         "  "  American  Express  Co 

5         "  "  E   Boote 

12         •'  " Rowland  &  Marsellus  Co 

1         "  "  Jordan  Marsh  Co 

8         "  "  Miscellaneous  Crders 


SAN    FRANCISCO    AND  THE  COAST. 


THE  firm  of  Alexander  &  Bayley,  which  has  acted 
as  Pacific  Coa^t  agent  for  Albert  Pick  &  Co.,  of 
Chicago,  is  now  arranging  for  the  opening  of  a  new 
store  in  San  Francisco  on  January  i.  At  that  time 
the  firm  will  be  discontinued,  its  members  having 
associated  themselves  with  Albert  Pick  &  Co.  The 
business  here  will  be  conducted  under  the  firm  name 
of  Albert  Pick  &  Co.  as  a  branch  of  the  Chicago  house. 
Plans  are  now  being  prepared  for  the  erection  of  a 
building  at  Fourth  and  Mission  streets  to  house  the 
new  establishment.  Albert  Pick  &  Co.,  through  the 
San  Francisco  branch  office,  have  been  awarded  the 
contract  for  china,  glass,  etc.,  for  the  new  $2,000,000 
Hotel  Oakland  at  Oakland,  Cal.  The  contract 
amounts  to  about  $20  000,000  and  is  one  of  the  largest 
of  its  kind  let  on  the  Coast  in  years.  The  order  calls 
for  the  Lamberton  china  manufactured  by  the  Mad- 
dock  Pottery  Co.,  Trenton  N.  J.,  for  whom  Albert 
Pick  &  Co.,  are  agents.  New  and  special  services  in 
the  same  brand  of  ware  have  been  lately  executed  for 
the  Hotel  Sutter,  Olymp  c  Club,  and  S;erra  Club,  San 
Francisco,  and  the  Hollywood  Hotel,  Los  Angeles. 


J.  Lee  Richards,  department  manager  for  Hale 
Bros  ,  is  home  after  a  seven  weeks'  purchasing  trip 
in  the  East,  and  has  his  removal  sale  well  under  way. 
Fifteen  extra  girls  have  been  added  to  the  sales  torce, 
and  special  offers  will  be  featured  until  the  first  of 
November,  when  it  is  expected  the  new  building  will 
be  ready  for  occupancy. 


F.  M.  Dunn  left  the  first  of  the  week  for  Pitts- 
burgh to  visit  the  headquarters  of  the  United  States 
Glass  Co.  He  will  be  gone  until  the  latter  part  of 
"next  month.  

Clifton  Lewis,  representing  the  Pittsburgh  Lamp, 
Brass  and  Glass  Co.,  is  calling  on  the  trade  in  the 
eastern  part  of  the  State.  A.  A.  Otte,  local  mana- 
ger, is  making  short  runs  out  to  nearby  towns.  This 
week  he  is  at  Santa  Cruz. 


R.  C.  Altschul  is  sending  in  very  satisfactory 
orders  from  Southern  California  to  Himmelstern 
Bros.,  whom  he  represents  on  the  road. 


At  the  Emporium  the  fourth  annual  September 
sale  of  crockery,  glass  and  household  goods  has  just 
been   completed,   and    P.    D.    Partridge,  department 


■4 


manager,  says  it  was  very  successful  in  all  lines.  He 
is  making  extensive  preparations  for  a  big  holiday 
business.  

A.  W.  Ottenheimer  has  just  returned  from  a  suc- 
cessful trip  in  the  interest  of  Ottenheimer  Bros,  and 
is  now  getting  ready  to  visit  the  trade  in  Salinas 
Valley.  At  the  store  local  business  is  reported  very 
good.  

It  is  thought  that  M.  P.  Meyer,  who  has  been 
quite  ill,  will  be  able  to  resume  his  duties  about  the 
first  of  the  month  as  sales  manager  of  the  Nathan- 
Dohrmann  Co.,  after  an  absence  of  over  a  month. 


BUSINESS    BRIEFS. 


Australia  imported  earthenware  and  china  in  19  o 
valued  at $1,695,000,  and  in  191 1  $2,160,000.  In  1910 it 
imported  glass  to  the  amount  of  $2,025,000,  in  191 1 
$2,510,000. 

Louis  Kaminski,  at  one  time  a  member  of  the 
glass  and  queensware  frm  of  Withmar,  Gray  & 
Kaminski,  will  open  a  stire  at  319  North  Tenth  street, 
St.  Louis,  Mo  ,  for  the  sale  of  glass  and  china. 

•  • 

The  amounts  of  china  and  earthenware  in  the 
bonded  warehouses  of  New  York  on  Aug.  1  were: 
undecorated,  $6,628;  decorated,  $25,003.  In  191 1  the 
figures  were  neaily  the  same,  viz  ,  undecorated, 
$6,217;  decorated,  $23>567- 

*  • 

Bsrg  Brothers,  Market  street,  Philadelphia,  de- 
partment store  proprietors,  have  completed  arrange- 
ments for  the  erection  of  a  $200,000  building  at 
Eleventh  and  Commerce  streets,  which  will  adjoin 
their  present  building,  at  1007-1027  Market  street,  in 
the  rear.     Work  will  be  begun  at  once. 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
tirst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\  a /ANTED — By  a  young  lady  with  three  years'  experience  in 
"  "  the  glass  business  a  position  as  stenographer  and  type- 
writer. Address  Miss  Theresa  Pohs,  1044  Herkimer  Street, 
Brooklyn,  N.  Y. 

/^"iilNA  and  housefurnishing  buyer  wanted  in  foremost  store 
^  in  city  of  80,000.  Must  be  first-rate  business  producer  and 
able  to  get  big  turnover.     Address  Box  818,  this  office. 


Cut  Glass 

45  West  Broadway, 

NEW   YORK. 


Un6«.x    to    '^Advertisements 

—  AWL*  — 

BUYERS'    GUIDE. 


Importers  of  China,  Glassware,  etc. 

Bawo  &  Dotter 5 

Bassett,  Geo.  F.,  &  Co 8 

Bernardaud,  L.,  &  Co.,  Limoges,  France 2 

Bonita  Art  Co. ,  Wheeiing  3 

Cox  &  Laff erty 3 

Davison,  John 4 

Fondeville  &  Van  Iderstine 7 

Guerin  Wm.,  &  Co 6 

Gredelue,  A. ,  New  York ....  29 

Haviland  &  Co 27 

Haviland  &  Abbot  Company     

Haviland,  Theodore,  Company  25 

Kupper,  Herman  C 5 

Porcelaines  G.  D.  A  6 

Slimmon,  Robt.,  &  Co 4 

Thieler,  E.  R 7 

Lamps  and  Brass  Qoods 

Bradley  &  Hubbard  Mfg.  Co  3a 

Consolidated  Lamp  &  Glass  Co.,  Coraopolis 31 

Goodwin  &  Kintz  Co. .  Winsted.  Conn 30 

Imperial  Art  Glass  and  Lamp  Works 30 

Manhattan  Brass  Co  31 

Miller,  Edward,  &  Co  32 

Plume  &  Atwood  Mfg.  Co  32 

Pittsburgh  Lamp,  Brass  and  Glass  Co  32 

Turner  &  Seymour  Mfg.  Co 31 

Cut  Glass 

Bush  Glass  Co.,  Lansing,  Mich 3 

Bergen,  J.  D.,  Co.,  Merideq,  Conn 30 

Clark,  T.  B.,  &  Co.,  Honesdale  3 

Dor flinger,  C,  &  Sons 7 

Finke 24 

Fry  Glass  Co. ,  Rochester,  Pa     .      26 

Herbeck-Demer  Co.,  Hallstead,  Pa  26 

Janson  &  Wills,  Brooklyn 26 

Metropolitan  Cut  Glass  Co. ,  Brooklyn 30 

Mills,  Gardner  &  Co.,  Chicago,  111 3 

St.  Louis  Crystal  Glass  Co 30 

Domestic   Pottery 

Brush-McCoy  Pottery  Co.,  Zanesville,  O 29 

Guernsey  Earthenware  Co.,  Cambridge,  O 6 

Mayer  China  Co.,  Beaver  Falls,  Pa 28 

Pennsylvania  China  Co.,  Ford  City,  Pa 26 

Takito,  Ogawa  &  Co. ,  Japan 3 

Plateaux  and  Trays. 

Baum,  Charles 28 

Rohrbeck,  John  E 28 

Glassware 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 29 

Beaver  Valley  Glass  Co  ,  Rochester,  Pa 26 

Duncan  &  Miller  Glass  Co.,  Washington.  Pa 29 

Economy  Tumbler  Co.,  Morgantown,  W.  Va 28 

Imperial  Glass  Co.,  Bellaire,  O 1 

Krakno  Glass  Co. ,  Pittsburgh   26 

United  States  Glass  Co.,  Pittsburgh 2 

Williamsburgh  Flint  Glass  Co 30 

Materials 

Drakenfeld,  B.  F.,  &  Co .. 30 

Roessler  &  Hasslacher  Chemical  Co 30 

Miscellaneous 

Abels  &  Co.  easels  

Enterprise  Enamel  Co.,  Bellaire  3 

Home  Auction  Co     . .             . .         26 

Hogan  Mfg.  Co.,  Nepera  Park,  N.  Y 26 

Major  Mfg.  Co     31 

Robert  Rawsthorne  Engraving  Co.,  Pittsburgh 30 

Timberlake,  J.  B    &  Sons,  Jackson,  Mich        .  2 


CROCKERY  &  GLASS 
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MEW    YORK,    OCT.    3,     1912. 


THE    CONDITION    OF    BUSINESS. 


Stock  houses  are  doing  a  good  business 
New  York,  these  days.  Visitors  from  nearby 
towns  are  numerous,  and  while  they 
are  taking  only  small  lots  they  repeat  so  often  that 
the  volume  in  the  aggregate  is  of  fairly  good  size. 
Strictly  import  houses  are  getting  good  orders  from 
travelers  on  the  road,  and  the  spring  import  demand 
is  very  encouraging. 

German  goods  have  moved  freely,  and  there  has 
been  a  better  demand  for  short  lines  than  for  some 
time.  While  the  principal  call  is  for  dinnerware, 
fancy  goods  have  been  in  some  request. 


French  dinnerware  from  stock  has  moved  well; 
fancy  goods  have  been  slow. 


English  wares  move  about  the  same  as  last 
year,  and  undoubtedly  would  have  been  livelier  but 
for  the  fact  that  deliveries  have  been  so  slow  that 
dealers  have  not  had  a  chance  to  dispose  of  stock. 


Japanese  goods   are  selling  very   freely,   orders 
placed  for  spring  delivery  being  far  in  excess  of  last, 
year.  

The  call  for  bric-a-brac  is  rather  unexpected;  the 
quantity  of  high  grade  bronzes,  marbles  and  orna- 
mental goods  bought  has  been  much  greater  than  for 
many  long  years. 

The  big  domestic  potteries  seem  to  have  plenty 
to  do,  while  some  of  the  smaller  ones  are  complain- 
ing a  little.  High  grade  ware  has  the  first  call,  some 
of  the  specialties  being  already  oversold. 


Pressed  glass  is  in  fair   request.     The   demand 
for  blown  goods  is  still  greater  than  the  supply. 


Cut  glass  holds  its  own,  and  perhaps  a  little  more, 
there  seemingly  bHng  no  end  to  the  sales  of  these 
goods,  particularly  in  the  lower-priced  ware.     High 


grade  rock  crystal  is  growing  more  and  more  in  favor 
with  discriminating  buyers. 


The  retail  trade  in  and  around  New  York  is  keep- 
ing up  admirably,  and  is  undoubtedly  better  than  it 
was  last  year. 

From  interior  points  nothing  but  good  is  heard, 
and  unless  all  signs  fail  there  will  be  an  immense 
holiday  business,  provided  the  dealers  have  the  goods 
to  deliver. 

The  future  looks  very  bright,  for  the  following 
reasons:  During  August,  1912,  the  reported  earnings 
of  forty-seven  railroada  were  $77,638,413.  These 
same  railroads  reported  $71,361,692  in  191 1  and  $62,- 
°°5.i37  in  1910.  Unfilled  orders  of  the  United  States 
Steel  Corporation  for  the  eight  months  ended  in  Aug- 
ust 31  were  6,163.375  tons  in  1912,  3,695,985  tons  in 
1911,  and  3,537,128  tons  in  1910.  The  value  of  farm 
products  has  increased  from  $4,717,000,000  in  1900  to 
$8,417,000,000  in  1911,  and  is  estimated  at  $8,912,000,- 
000  for  1912.  The  value  of  farms  and  farm  proper- 
ties, which  was  $.0,440,000,000  in  1900,  has  likewise 
doubled,  reaching  a  total  of  $40,991,000,000  in  191 1. 
Bank  clearings  for  the  eight  months  ended  with  Aug- 
31  were  $105,728,996,000  in  191  r.  This  year  they 
were  $113,582,872,000.  The  demand  for  labor  is 
greatly  in  excess  of  the  supply.  According  to  the 
officials  of  the  information  bureau  of  the  Immigration 
Service  the  district  around  Pittsburgh  is  from  75,000 
to  100, oco  men  short.  And  the  demand  from  the 
railroads,  and  steel  and  lumber  industries,  the  brick 
manufacturing  centres  and  farms  continues  unabated 
although  the  immigration  lists  maintain  their  usual 
proportions. 


Some  of  the  glass  manufacturers 
report  a  heavy  volume  of  orders 
coming  in,  while  others  say  that 
trade  is  only  fair.  On  the  whole, 
however,  plants  are  in   active  operation,  and  orders 


Pittsburgh  and 
Vicinity 


now  on  the  books  call  for  delivery  as  late  as  December. 

Decorators  are  busy,  and  the  cut  glass  manufacturers 

admit  they   are  pretty  well  filled  up  with  late  season 

business. 

V 

There  is  a  division  of   opinion  in 

East  Liverpool     this  territory  over   the    condition 

and  Vicinity.      of  business.     All  plants  are  being 

operated,  but  some  manufacturers 

say  their  orders   are    not   as    heavy   as   a   year    ago. 

Dinnerware  is  moving  strongly,  and  as    the   season 

advances  the  demand  for  specialties  grows  stronger. 


The  pottery  business  in  this  territory 
Sebring,  O.       was  never  as  brisk  as  it  is  this  sea 

son.  Every  plant  is  working  to 
capacity.  Dinnerware  is  the  strongest  factor  in  the 
trade  here.  The  production  of  this  district  for  1912 
will  probably  be  twenty  per  cent  greater  than  it  was 
last  year. 


AT    BOSTON. 


GENERAL  business  conditions  in  Boston  and  vicin- 
ity are  very  favorable.  The  Presidential  bug- 
bear seems  to  be  eliminated  from  the  situation,  and 
consequently  some  of  the  chronic  pessimists  are  bud- 
ding forth  into  optimism. 


Frank  H.  Dunmore,  buyer  for  the  Shepard  Co., 
Providence,  visited  New  York  this  week  for  a  short 
stay.  

Justin  Tharand,  representing  L'Union  Ceram- 
ique,  is  at  the  Parker  House  with  the  justly-popular 
"Chateau"  china  line.      

A  new  housefurnishing  store  has  been  opened  on 
Hurd  street,  Lowell,  by  A.  E.  O'Heir&Co. 


A  novelty  store  has  been  started  at  311  Appleton 
street,  Holyoke,  by  Miss  Annie  M.  Kilday. 


O.  J.  Livermore,  of  Livermore  &  Martin,  furni- 
ture, etc.,  Dwight  street,  Holyoke,  has  retired  from 
active  business,  and  James  Parfitt,  the  Main  street 
exponent  of  housefurnishings,  has  become  a  member 
of  the  firm. 

Two  Cambridge  business  changes  are:  The  Ideal 
Furniture  Co.,  at  1223  Cambridge  street,  cow  carried 
on  by  A.  L.  Oppenheim;  and  the  Novelty  Sales  Co., 
now  conducted  by  Carl  E.  Westergreen  at  60  Sydney 
street. 


Murray  F.  Barrows  and  Edward  C.  Perry  are  to 
open  a  tea  and  coffee  business  at  North  Second  street, 
New  Bedford,  shortly.     Firms  of  tbis  sort  distribute 


large  quantities  of   the  cheaper   grades   of 
and  glassware  as  premiums. 

Mr.  Price,  the  new  buyer  for  Bailey's  five  to  fifty 
cent  store,  Boston,  took  up  his  new  duties  on  Tuesday 
last. 

Walter  L.  Woodward,  "seller  '  for  the  Penn- 
sy'vania  China  Co.,  is  making  his  headquarters  at 
Young's  this  week. 

Two  traveling  men  in  town  this  week  were  D. 
W.  Scammell,  for  the  Maddock  Pottery  Co.,  TrentOD, 
and  Alfred  B.  Evans,  with  Meakin  &  Ridgway,  New 
York. 

Harry  B.  Hollis  has  on  exhibition  at  his  show- 
rooms a  very  beautiful  display  just  received  from  the 
Camden  City  Cut  Glass  Co.  Many  of  the  shapes  are 
unique,  and  the  engraving  is  excellent. 


D.  J.  Mahoney,  salesman  for  the  Boston  branch 
of  the  Pittsburgh  Lamp,  Brass  and  Glass  Co.,  has  just 
returned  from  a  trip  throughout  Maine  territory. 

George  A.  Granville  has  re  arranged  his  show- 
rooms so  that  they  appear  to  better  advantage  than 
ever  before.  Mr.  Granville  has  the  largest  display 
of  any  individual  agent  in  town.  Large  lots  and 
plenty  of  them  is  his  idiosyncracy. 


Buyers  in  town  included  Joseph  H.  Donovan, 
for  the  Robertson,  Sutherland  Co  ,  Lawrence;  Mr. 
Perkins,  with  David  T.  Percy  &  Co.,  Bath,  Me.; 
William  H.  Rudderham,  with  the  Almy,  Bigelow  & 
Washburn  Co.,  Salem  (Beverly  branch.) 


SHIPMENTS    OF    DOMESTIC    CROCKERY  TO  OUR 
INSULAR     POSSESSIONS. 


SHIPMENTS  of  domestic  pottery  to  Alaska 
amounted  to  $22,218  for  seven  months  ending 
July,  1910,  $19  537  in  1911,  and  §38,452  in  1912.  For 
the  month  of  July,  191 1,  the  figures  are  $1,698,  and 
for  July,  1912,  $4,001. 

We  sent  to  Hawaii  in  the  seven  months  ending 
July,  1910,  $32,033,  in  1911  $34.34°,  and  in  1912 
$35  064.  For  July,  191 1,  the  amount  was  $3,472, 
and  in  1912  $4,233. 

To  Porto  Rico  for  the  same  period  of  seven 
months  in  1910  we  shipped  $16,048;  in  $1911  $10,097, 
and  in  1912  $11,351.  In  July,  1911,  $1,745;  Jul3',  1912, 
$2,440. 

To  the  Phillipine  Islands  we  shipped  in  seven 
months  ending  July,  19. o,  $1,740;  1911,  $2,049,  an^ 
1912,  $4,243-      For  Jul)7,  19".  ftS12;  J9i2,  $2,663. 
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Ol)£  5lew  ^ork 
Crockery  an6  <&  lass  ^-District 


Bawo  &  Dotter  in  anticipation  of  a  big  demand 
have  arranged  a  display  of  china,  glass  and  fancy 
goods  that  will  be  net  only  attractive  to  buyers,  but 
must  result  in  profit  to  them.  For  the  holidays 
particularly  they  are  showing  bronzes,  Italian  mar- 
bles, clocks,  electroliers,  brass  goods,  fancy  china 
and  dinnerware  that  will  meet  the  requirements  of 
merchants  in  any  section  of  the  country,  and  a  trip  to 
New  York  will  more  than  pay  for  itself.  Prior  to 
removal  to  their  new  building  they  are  offering  un- 
usual bargains  in  certain  lines. 

B.  Tomby,  who  is  sole  representative  in  the 
United  Stales  and  Canada  for  Reinhold  Schlegelmilch, 
has  taken  space  at  No.  73  Fifth  avenue,  where  he 
will  display  full  lines  of  this  famous  china.  He  will 
have  upwards  of  6,000  square  feet  of  space  in  a  well- 
lighted,  up-to-date  loft.  His  goods  are  already  here, 
and  the  advance  samples  are  all  new  conceptions, 
both  as  to  shapes  and  decorations — not  a  single  piece 
having  ever  been  shown  before.  Schlegelmilch 
goods  are  so  well  known  and  so  popular  that  they 
need  no  comment  other  than  that  the  ware  is  better 
and  the  decors  prettier  than  ever.  These  latest 
productions  are  so  fine,  in  fact,  that  they  will  meet 
with  instant  approbation. 

a 

J  H.  Venon  has  his  new  samples  ready,  both  in 
china  and  glass  He  spent  this  week  in  Boston  show- 
ing them.     He  has  some  extraordinary  patterns   and 

values. 

i? 

•'We  are  sending  you  samples  of  our  latest  crea- 
tion, the  No.  1088^  portable,  one  of  the  cutest  lamps 
we  have  ever  produced,  and  which  you  will  fall  in 
love  with  on  sight.  It  can  be  used  in  ladies'  boudoirs, 
hotels,  restaurants  and  also  as  a  desk  lamp."  So 
writes  Nicholas  Kopp  to  George  N.  Blust,  New  York 
manager  of  the  Pittsburgh  Lamp.  Brass  and  Glass  Co. 
This  lamp  is  in  six  finishes  and  six  different  decora- 
tions. 

i- 

L.  Straus  &  Sons  are  showing  a  line  of  French 
pottery-body  lamps  in  Chinese  style,  both  shape  and 
decoration.     The  color  is  the  light  blue  made  famous 


by  Chinese  artists,  and  the  designs  are  typical  of 
that  country.  The  shades  are  Empire  in  shape,  but 
in  color  and  pattern  match  the  bodies.  Others  in 
Chinese  styles  are  mounted  in  solid  gold   bronze. 

a 

The  Fostoria  Glass  Co.  are  showing  three  new 
blown  vases  with  deep  etched  decorations.  The 
shapes  are  good  and  the  conventional  designs  show  up 
well  on  the  clear  crystal  metal. 


Maddock  &  Miller  have  received  from  John 
Maddock  &  Sons  an  excellent  new  design  on  the 
Chinese  order  called  the  "Mandarin."  The  "Olym- 
pic" is  another  new  pattern  from  the  same  factory 
that  is  destined  to  be  popular.  Blue  is  the  pre- 
dominating color,  relieved  by  a  bright  touch  of  red 
and  green  In  the  floral  decoration. 

4- 

The  Goodwin  &  Kintz  Co.  have  recently  put  be- 
fore buyers  an  electric  shower  that  departs  from  the 
beaten  path.  It  follows  designs  of  the  Renaissance 
period,  and  is  carried  out  in  ivory-tinted  bronze  on 
brass.  The  success  that  it  has  achieved  shows  them 
that  buyers  appreciate  their  artistic  endeavors. 

E.  R.  Thieler  has  just  received  two  new  umbrella 
jars  that  are  so  ornamental  in  shape  and  decoration 
that  they  look  like  large  vases.  They  are  made  at 
Villeroy  &  Boch's  Dresden  factory.  One  is  of  peacock 
blue  with  a  lighter  blue  and  tan  decoration,  while  the 
other  is  of  olive  green  with  a  light  green  festoon 
decor.  Each  has  four  handles  and  forms  a  most  im- 
posing piece. 

Theo.  Haviland  &  Co.  have  received  at  their  New 
York  office  samples  of  new  goods  for  spring  delivery, 
and  the  travelers  have  started  on  their  road  trips. 

i- 

The  United  States  Glass  Co.s  "Techo"  pattern 
of  pressed  glass  tableware  has  some  very  attractive 
pieces  in  the  line.  The  oils  and  vinegars  are  particu- 
larly artistic  in  shape.  The  deep  talad  bowls  and  tall- 
footed  comports  are  thoroughly  original  and  are  ex- 
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tremely  desirable  articles  for  the  counters  of  any  glass 
department.  There  are  well-designed  relish  dishes, 
salts,  peppers— iu  fact,  all  the  "Techo"  line  is  well 
worth  while. 

Malone  &  Nicholson  have  just  taken  the  New 
York  agency  for  the  Lyhne  desk  lamp  marketed  by 
the  Beers  Sales  Co.,  Bridgeport,  Conn  The  lamp  is 
adjustable  to  any  angle  and  is  fitted  with  a  mov- 
able reflector  that  will  throw  the  light  in  almost  any 
direction.  This  little  article  is  most  practical  and 
should  have  a  good  run. 

a 

The  phenomenal  business  being  done  by  Frank 
&  Co.,  East  Sixteenth  street,  shows  that  Albert 
Rothschild's  judgment  was  good  when  buying 
abroad  and  that  the  goods  he  selected  are  just  what 
the  American  public  want.  Mr.  Rothschild  is  now 
on  the  road  and  is  keeping  the  office  staff  busy  attend- 
ing to  his  orders  Mr.  Frank,  while  attending  to 
local  affairs,  is  not  behindhand  at  all  in  the  order- 
getting  line,  and  altogether  they  are  very  busy. 

A  new  style  lamp  from  Mills,  Gardner  &  Co.'s 
factory  is  being  shown  at  Cox  &  Lafferty's.  It  has 
an  oak  base  that  stands  on  the  floor,  with  a  brushed 
brass  support  for  the  dome.  Half  way  between  the 
base  and  dome  is  an  oak  table  about  two  feet  in 
diameter  through  which  the  standard  runs.  There  is 
just  enough  room  for  a  person  to  sit  and  write  a 
letter  or  rest  his  book  while  reading.  It  is  a 
decidedly  useful  novelty. 

i? 

Solomon  &  Cross  have  recently  become  the 
agents  for  the  Riera  Manufacturing  Co  ,  739  Forest 
avenue,  Bronx,  makers  of  lamps,  domes  and  showers. 
Their  goods  are  well  worth  seeing,  and  some  excel- 
lent values  are  given  in  illuminating  devices  a  little 
different  from  the  usual  run. 

Haviland  &  Abbot  Co.  have  prepared  a  list  that 
will  be  invaluable  to  buyers  wishing  to  order  parts  of 
dinner  sets  to  make  up  depleted  stocks  or  quote 
prices  to  customers  who  wish  to  replenish  their  sets, 
through  breakage.  This  list  gives  the  composition 
and  prices  of  dinner  and  tea  sets,  etc.,  showing  pieces 
and  prices  in  detail,  and  will  be  mailed  upon  applica- 
tion. It  will  be  a  help  also  when  buyers  wish  to  or- 
der sets  of  different  compositions  than  the  usual. 
Prices  may  be  added  or  subtracted  and  the  cost  of  the 
set  easily  arrived  at. 

The  Consolidated  Lamp  and  Glass  Co  have  sent 
to  their  New  York  representative,  Wm.  D.  Dougherty, 
some  new  inverted  shapes  with  fringes  and  a  design 
a'ong  the  egg-and-dart  order  blown  in  the  glass,  the 
crystal  pieces  having  the  effect  of  a  cut  design.  They 
are  also  made  in  ruby,  gold  dust  and  green,  and 
present   a   handsome   appearance.       Mr.    Dougherty 


has  also  received  a  complete  line  of  the  Cora  lantern 
shades  There  are  five  different  designs  in  these. 
Tne  Cora  is  fjr  sen  indirect  lighting,  and  while 
being  a  good  illuminant  gives  a  soft  lighting  effect. 

The  Buffalo  Pottery  has  just  put  out  nine  new 
border  patterns  on  porcelain  dinnerware  They  are 
mostly  floral,  some  having  festoon  decorations,  others 
conventional,  still  others  sprays  Neatness  and  sub- 
dued coloring  predominate  in  the  decors. 

The  new  pansy  design  just  launched  on  the  mar- 
ket by  the  Niagara  Cut  Glass  Co.,  and  shown  by  C. 
B.  &  J.  Warner,  is  along  a  different  line  to  the  usual 
floral  cutting.  As  indicated  by  its  name,  it  has  the 
pansy  for  its  motif,  but  treated  in  a  new  way.  7  he 
stalks  of  the  flower  and  foliage  are  in  water,  and  the 
cutting  is  so  beautifully  done  as  to  carry  out  this 
effect  very  well. 


IN     TOWN 


Abbreviations— c,  crockery;  g,  glass:  hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 
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HE  following  buyers  have  reported  in  town    since 
our  last  issue: 


D  J  Owler,  with  Callender.  McAuslin  &  Troup  Co,  t, 

Frovidence,  R  I.     2  Walker. 
M    T  Siegrist,  with  Hens-Kelly  Co,  hf.  Buffalo.     31 

Union  square. 
A  H  Baum,  with  M  Goldberg,    hf,  Washington,  D  C. 

15  West  Twenty-sixth. 
T    Barker,    with    R  H    White    Co,    hf,  Boston.      1270 

B'way. 
B  Martin,  with  Callender,   McAuslin  &  Troup  Co,  hf 

Providence,  R  I.     2  Walker. 


CELEBRATES     GOLDEN     WEDDING. 


JOSEPH  HURD,  salesman  with  Wm.  S.  Pitcairn, 
J  celebrated  the  fiftieth  anniversary  of  his  wed- 
ding on  Tuesday,  October  1,  at  his  home  in  Mount 
Vernon,  N.  Y.  The  bride  and  groom  of  fifty  years 
ago  received  the  felicitations  of  their  friends  with 
becoming  grace,  and  many  were  the  wishes  that  they 
might  long  continue  their  wedded  life.  The  happily- 
mated  pair  looked  extremely  young  for  the  age  they 
must  acknowledge.  Mr.  Hurd  said  that  he  did 
not  know  whether  any  were  living  of  tho=e  who 
participated  in  the  marriage  ceremony  of  fifty  years 
ago.  Refreshments  were  served,  toasts  proposed  and, 
tne  guests  had  one  of  the  most  enjoyable  evenings 
imaginable.  Many  handsome  presents  were  made  as 
evidence  of  the  esteem  in  which  the  couple  are  held. 
Among  those  present  were  Mr.  and  Mrs.  Wm.  S. 
Pitcairn,  Mr.  and  Mrs.  Thos.  Smallwood,  John 
Nixon  and  Joseph  F.  O'Gorman. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  w.ll  appear  here  that  has  not  some  special  or  attractive 
feature  the  main  one  being  price  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interesied  in.] 


Visiting  buyers  while  in  town  are  cordially 
invited  to  step  into  the  Crockery  and  Glass  Journal 
office  and  receive  particulars  about  the  goods  men- 
tioned below. 

ON     SALE. 

Decorated  Berry  Sets  —  Consisting  of  8-inch 
berry  bowl  and  six  4-inch  fruits,  $2  50  doz. 
Choice  of  nine  patterns  in  floral  spray  decoration 
and  full  gold  line.     A  148. 

Quart  Blown  Glass  Tankard  Jugs — Seconds,  $1.20 
doz.     A  153. 

Floral  Nappies. — g-inch,    97^'cents   a  doz.    7-inch, 

55/^  cents  doz;  seconds.     A  154. 
Colonial   Candlesticks.  —  52    cents     doz.,     7-inch, 

pressed  glass,   seconds.     A  150. 

Orange  Bowls — $1.30  doz.,  11  inch,  pressed  glass, 
seconds.     A  151. 

Pint  Blown  Glass  Jugs. — Seconds,  $i.5odoz.     A152. 

One  Month's  Reading  Free. — The  Crockery  and 
Glass  Journal  will  be  sent  upon  application  to 
anyone  interested  for  one  month  without  cost. 
Half-yearly  subscription  $1;  annual,  $2:  in 
advance.     A   155. 

Cut  Glass  Electroliers  — $4- 45  each  (25  only.)  14 
inches  high,  shades  G]4  inches  over  all,  attractive 
floral  decign  on  heavy  lead  blank.  Complete  with 
bead  fringe,  silk  cord  and  electric  bulb.  In  lots 
to  suit  purchaser.     A  148. 

Lead  Blown  Cut  Glass  Tumblers. — 53  cents  per 
dozen.  Three  six-point  stars  and  fan  cutting  on 
selected  blanks.  Not  less  than  barrel  lots  (20 
doz.)  sold.     A  141. 

Cut  Glass  Fern  Dishes. — $1.05  each.  Full  8  inch 
size,  footed  floral  designs,  no  lining.   A  142. 

Eleven-Inch  Berry  Bowls. — $1.50  per  dozen  ;  regular 
price  £2.25.  Beautiful  design,  delicate  tint  of 
turquoise  blue  iridescence.  Four  dozen  to  the 
barrel.    A  143 

Duplicate  Samples  at  a  Sacrifice.  —  Jardinieres, 
pedestals,  statuary.  Room  needed;  price  no 
object     A  144. 

Lead  Blown  Cut  Glass  Tumblers. —  55  cents  per 
dozen;  floral  designs;  barrel  lots.   A  145. 


Cut  Glass  Hair  Receivers  and  Puff  Boxes. — $1 .75 
per  dozen;  15  dozen  in  a  barrel.      A.  146. 

Stone  Engraved  Glass  Vases. —  10,  12  and  14  inch,  at 
$1.50,  $2  and  $2.50  each.  This  is  just  half  the 
regular  price.     A  147. 

A  133 — 3  barrels  4-inch  Colonial  nappies, pressed  glass, 
unfinished,  uc  doz. 

A  140 — A  well-known  and  reliable  firm  is  offering 
the  following  excellent  ten  cent  assortment  The 
decorations  are  pretty,  and  nearly  all  the  pieces 
are  large.  There  is  a  choice  of  eight  decals  or 
lace  border  in  gold.     Assortment  consists  of 

15  doz.  handled  teas.  2  doz.  7  in.  bakers 

12     "    plates,  7  in  ,  flat  2    "  8  in.  dishes. 

6     "         "7  in.,  deep  2     "  9  in.        •' 

3     "' cake  plates,  8  in.,  2    "  36's    jugs 

2     "     30's        bowls,  2    "  salads. 

Total,  four  gross,  at  $40.80.     Will  sell  not   less 
than  two  gross  at  this  price.     No  charge  for  package. 


SAN    FRANCISCO    AND   THE  COAST. 


WHILE  but  few  buyers  have  visited  the  local 
sample  rooms  in  the  past  two  weeks,  the 
traveling  representatives  of  the  various  concerns  are 
sending  in  very  satisfactory  orders.  That  fall  and 
winter  business  is  going  to  be  heavy  becomes  more 
and  more  apparent  as  the  season  advances.  Pros- 
pects for  holiday  business  are  especially  promising, 
as  general  conditions  will  warrant  liberal  purchasing 
at  that  time. 

The  season  has  opened  in  good  shape  with  the 
Ba  vo  &  Dotter  lines,  reports  H.  Cronemeyer.  Mr. 
Breuner  has  completed  his  stay  in  Seattle,  Wash., 
and  is  just  finishing  up  showing  the  company's 
samples  at  Portland,  Ore.  Immediately  upon  his  re- 
turn Mr.  Cronemeyer  plans  to  leave  for  Los  Angeles 
and  San  Diego. 

The  Pittsburgh  Lamp,  Brass  and  Glass  Co.'s  two 
new  lines  of  glassware,  one  white  and  the  other  tinted, 
are  being  shown  at  the  local  headquarters  with  very 
good  results. 

B.  F.  Heastand,  Coast  representative  of  the 
Fostoria  Glass  Co.,  is  calling  on  the  trade  in  Southern 
California. 

Percy  N.  Leyland,  representing  J.   &  G.  Meakin 
England,    was  a  recent  visitor  to  the   trade  of  San 
Francisco. 

A.  B    C.   Dohrmann,  of  the  Dohrmann  Commer 
cial  Co  ,  was  looking  after  the  company's  interests  in- 
Los  Angeles  last  week. 

Notice  has    been  received    here   that    Frank    A 
Sebring  and  Charles    L.    Sebring   have   formed  the 
Worcester  China  Co.   at  Sebring,  O.     The   place   of 
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business  in  San  Francisco  will  be  at  717  Market  street, 
under  the  management  of  M.  Emanuel. 


C  A.  Bicon,  of  the  C.  A.  Bacon  Co  ,  has  just 
returned  from  the  Sacramento  Valley,  where  he 
found  trade  in  a  prosperous  condition.  He  is  show- 
ing samples  of  the  new  cut  glass  line  of  the  Westmore- 
land Specialty  Co.  with  very  good  success. 


Geo.  A  Boomer  is  engaged  at  present  in  moving 
the  Plume  &  Atwood  Mfg.  Co.  headquarters  from 
Market  s'.reet  to  the  new  location  in  the  Rialto 
building  on  Mission  street,  where  he  has  secured  two 
large  rooms  on  the  second  floor. 


The  Dohrmann  interests  over  the  State  were  well 
represented  at  the  Nathan-Dohrmann  headquarters 
here  one  day  last  week.  Mr.  Howell,  of  the  Howell- 
Dohrmann  Co.,  Oakland;  Mr.  Drinkler,  of  the 
Drinkler-Dohrmann  Co.,  San  Jose,  and  Frank  White, 
of  the  Parmalee-Dohrman  Co.,  Los  Angeles,  were  all 
here  at  the  same  time 

At  the  new  sample  rooms  of  the  Macbeth-Evans 
Glass  Co.  Manager  Baker  has  arranged  an  attractive 
display  of  that  company's  latest  products.  The 
Georgian  line  in  the  four  different  tints  makes  a  fine 
showing,  as  well  as  the  Alba  indirect  bowl?.  Mr. 
Baker  reports  a  steadily-increasing  business  in  his 
territory.  He  has  recently  secured  contracts  for 
several  large  buildings;  among  them  the  Lipmann- 
Wulfe  department  store  in  Portland,  Ore  ,  and  three 
buildings  in  Salt  Lake  City. 


BLACKMER     SIGNS     FOR     CLOSED     SHOP. 


UNDER  the  terms  of  an  agreement  signed  last 
week  by  Arthur  L.  Blackmer,  treasurer  of  the 
Blackmer  Cut  Glass  Co.,  following  a  conference  with 
Robert  Luckock,  of  Toledo,  O  ,  general  organizer  for 
the  cutters'  divison  of  the  American  Flint  Glass 
Workers'  Union,  the  plant  of  the  Blackmer  Co.,  New 
Bedford,  Mass.,  emplo>ing  thirty  glass  workers,  be- 
comes a  "closed  shop  " 

Mr.  Luckock  was  ca'led  by  officials  of  local  No. 
113  of  the  Glass  Workers'  Union  when  they  failed  in 
their  attempt  to  adjust  some  differences  which  arose 
between  the  Blackmer  company  and  its  union 
employes. 

A  settlement  was  readily  reached  after  the 
grievances  had  been  discussed  and  the  signatures  of 
Mr.  Blackmer,  representing  the  company,  and  Mr. 
Luckock,  representing  the  employes,  were  affixed  to 
the  agreement  under  which  the  company  agrees  to 
run  its  plant  under  the  jurisdiction  of  the  union. 

Agreements  were  also  signed  by  six  other  com- 
panies in  various  parts  of  New  York  State,  Mr. 
Luckock  says,    and    all    the   union  men     who   were 


affected  by  the  trouble  will  be  taken  back  to  work 
without  discrimination.  The  union,  he  says,  expen- 
ded over  $30  000  in  carrying  on  its  recent  campaign 
in  New  York  State. 


A     BIG     CORPORATION     DISSOLVED. 


DETAILS  of  the  sale  of  the  properties  of  the  Hard- 
ware and  Wooden  ware  Mfg.  Co.,  the  big  toy- 
making  corporation  that  has  been  in  the  hands  of  a 
receiver  for  four  years,  have  been  announced.  This 
is  of  importance  to  Granville,  Mass.,  says  the  "Spring- 
field Republican,"  where  the  Noble  &  Cooley  drum 
factory  after  some  nine  years  of  experience  with  a  big 
corporation  is  back  into  the  hands  of  the  original 
owners.  Instead  of  a  partnership,  however,  it  will  be 
a  corporation  the  Noble  &  Cooley  Co.,  with  R.  B. 
Cooley  president  and  treasurer,  and  O.  R.  Noble  vice- 
president  and  secretary.  The  manufacture  of  toy 
drums,  musical  toys,  harps,  mandolins  aDd  tambour- 
ines will  be  continued  as  heretofore.  Mr.  Cooley  has 
been  a  large  factor  in  the  solution  of  the  corporation's 
difficulties,  and  it  was  on  account  of  the  confidence  in 
his  integrity  and  business  knowledge  that  the  Assets 
Realization  Co.  finally  lent  a  hand.  The  sales  in- 
volved much  work  and  great  difficulty,  as  the  individ- 
ual properties  were  located  in  many  different  States. 

Some  time  ago  the  court  accepted  the  bid  of  A. 
A.  Tisdale,  who,  acting  in  behalf  of  the  factory  man- 
agers, offered  $440,000  for  the  properties  of  the 
Hardware  and  Woodenware  corporation.  Difficulties 
were  enconntered  that  held  up  the  settlement,  but  re- 
cently the  transfers  to  the  original  owners  were 
effected.  Some  of  the  properties,  including  the 
Granville  factory  and  the  Wilkins  Toy  Co.  plant  at 
Keene,  N.  H.,  were  bought  outright  from  the  receiver 
by  their  original  owners.  Several  of  the  other  pur- 
chasers effected  financial  arrangements  with  the  Assets 
Realization  Co  ,  so  that  tbey  were  able  to  take  over 
their  properties  direct.  The  Assets  Realization  Co. 
in  other  instances  bought  the  properties  and  is  now 
negotiating  through  R.  B.  Cooley  with  the  former 
owners  for  the  final  sale  and  transfer.  Arrangements 
are  expected  to  be  completed  soon  so  that  the  former 
owners  may  assume  the  title  to  their  properties. 

The  fight  to  save  the  Granville  industry  has  been 
strenuous,  and  the  town  is  indebted  to  Mr.  Cooley  for 
the  result.  In  1903  twenty  factories  scattered 
throughout  the  conntry  formed  themselves  iuto  the 
National  Novelty  Corporation.  Greater  economy  of 
manufacture  and  shipping  was  brought  about 
through  the  consolidation  of  certain  factories  and  the 
elimination  of  other  concerns.  Business  reasons 
caused  a  change  in  financing  the  corporation,  tLe  com- 
piny  then  becoming  the  Hardware  and  Woodenware 
Mfg.  Co.  The  financial  problem  became  acute  dur- 
ing the  pan;c  in  1907,  and  in  1908  the  court  appointed 
as  receiver  the  former  president,  N.  H.  Colwell.   Dur- 
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ing  his  receivership  an  attempt  was  made  to  depreciate 
the  value  of  the  properties,  which  was  frustrated  by 
Mr.  Cooley.  His  efforts  resulted  in  the  displacement 
of  Mr.  Colwell  and  the  appointment  of  A.  H.  Cud 
worth  and  F.  W.  Crandall  in  his  stead.  The  next 
fight  was  to  bring  about  a  ieorganization  or  to  effect 
the  sale  of  the  properties.  Plau  after  plan  was  worked 
out,  but  the  obstacles  encountered  proved  insurmount- 
able. Legal  difficulties  greatly  hindered  and  delayed 
the  work.  Finally  a  nnmber  of  the  former  owners 
joined  together  and  the  problem  was  worked  out. 

For  the  present  the  selling  department  of  all  the 
factories  will  be  vested  in  the  Managers' Sales  Co., 
which  has  been  incorporated  under  the  laws  of  the  state 
of  New  York  to  assume  all  the  responsibility  and  obli- 
gations of  the  receivers  relating  to  sales.  They  will 
carry  out  ail  contracts  with  salesmen,  pay  the  rent  of 
the  New  York  salesroom,  and  such  matters.  All  goods 
will  be  shipped  and  billed  direct  by  the  individual 
facories.  The  stock  of  this  company  is  controlled 
exclusively  by  the  buyers  of  the  plants.  Ralph  B. 
Cooley  is  president  of  the  Managers'  Sales  Company 
and  K.  K.  Mackenzie  is  treasurer. 


AT    PITTSBURGH. 


I^HE  effort  of  the  Pittsburgh  Chamber  of  Commerce 
to  stimulate  buying  in  Pittsburgh  by  running  a 
series  of  trade  excursions  is  having  its  effect.  Wat- 
son W.  Lang,  of  the  Pittsburgh  office  of  Kinney  & 
Levan,  said:  '"Our  business  is  showing  a  decided  in- 
crease on  all  lines.  We  are  busy  from  morn  until 
night  with  buyers  who  have  been  coming  into  the 
city  on  the  trade  excursions.  It  may  be  that  the  Pitts- 
sburgh  Exposition  has  something  to  do  with  it,  but 
I  believe  that  the  trade  excursions  are  bringing  in  the 
bulk  of  the  small  town  merchants.  Our  total  sales 
are   far  and  away  ahead  of  those  of  last  year,  and  the 

end  is  not  in  sight." 

•  * 

Herring  &  Jahn,  importers,  Philadelphia,  are  at 
the  Colonial-Annex,  with  Mr.  Jahn  in  charge,  and  re- 
port good  trade. 
r  *      * 

On  his  way  home  from  the  West,   B.  C.   Miller, 

with    the    William   Koch  Importing   Co.,   Baltimore, 

opened  at  the  Colonial.      "Had  a  dandy  business  all 

along  the  line,  and  things  are  certainly  looking  fine," 

he  said. 

»      » 

Harry  Lewis,  formerly  manager  of  the  china  and 
glass  department  of  the  Pickering  and  Home  stores, 
stopped  here  last  week  on  his  way  West,  accompanied 
by  Mrs.  Lewis.  Instead  of  making  a  journey  to 
South  America,  Mr.  Lewis  will  remain  in  the  United 
States  looking  after  the  hundreds  of  sales  agencies  of 
a  large  manufacturing  concern  in  Philadelphia. 

*  « 

The  goods  and  business  of  the  W.  H.  Keech  Co. 


have  been  bought  out  by  the  Pickering  store,  and  the 
former  concern  has  closed  its  doors.  The  goods  have 
been  removed  to  the  Pickering  store. 

•  • 

E.  E.  Wilgus,  salesman  for  the  Buffalo  Pottory 
was  at  the  Ft.  Pitt  last  Friday  for  a  few  hours  on  his 
way  home  from  a  Western  trip  He  will  stay  in  Buffalo 
only  a  few  days  and  then  go  East,  opening  in  Boston. 
"Business  is  certainly  looking  good,  and  there  is  no 
trouble  to  market  good  merchandise,"  he  said. 

•  * 

Buyers  continue  to  come  into  the  city  to  visit  the 
Bawo  &  Dotter  display  at  the  Hotel  Anderson,  in 
charge  of  A.  Herr.  Every  week  new  samples  are  re- 
ceived, with  the  result  that  the  display  here  is  always 
interesting.     Trade  is  reported  very  good. 

•  * 

Report  is  current  that  the  Boggs  &  Buhl  Co.,  of 
the  Northside,  will  start  the  erection  of  a  large  addi- 
tion to  their  store  next  season — or  as  soon  as  leases  on 
buildings  now  occupied  by  other  merchants  will  ex- 
pire. At  present  the  store  is  "L"  shaped  With  the 
addition  it  will  occupy  almost  a  quarter  of  a  square. 

*      * 

Contracts  will  be  let  next  week  for  the  erection 
of  the  twenty  story  Hotel  Augusta,  which  is  to  occupy 
the  site  of  the  old  Griswold  Hotel  on  Smithfield 
street,  a  square  north  from  the  Monongahela  House. 
The  house  will  contain  over  900  rooms,  it  is  said. 

•  • 

A  well  known  Pittsburgh  scheme  house  during 
the  past  ten  days  placed  an  order  for  $15,000  worth  of 
domestic  pottery.  A  similar  order  was  placed  by  the 
same  house  late  last  January.     Immediate  delivery  is 

specified. 

•  • 

William  J.  Gilmore,  head  of  the  W.  J.  Gilmore 
Drug  Co  ,  well  known  to  cut  glass  manufacturers 
and  importing  houses  handling  cut  glass  as  a  large 
buyer,  is  dead,  aged  seventy. 

•  * 

Fred  Bonneville,  chief  room  clerk  at  the  Hotel 
Henry,  and  well  known  to  hundreds  of  pottery,  glass 
and  china  salesmen,  retired  from  that  position  Octo- 
ber 1  to  become  chief  room  clerk  at  the  new  Statler 

Hotel  in  Cleveland. 

•  • 

J.  E  Finney,  for  many  years  in  charge  of  the 
premium  sales  department  of  the  several  potteries  at 
Sebring,  O.,  and  who  is  now  in  charge  of  the  simi- 
lar sales  department  of  the  Pennsylvania  China  Co., 
of  Ford  City,  Pa  ,  opened  at  the  Colonial-Annex  a 
few  days  ago.     He  says  business  with  the  Ford  City 

plant  is  excellent. 

»     * 

Isidor  Rothstein,    buyer  of  china,    glass,   larp^>c 
and  toys  for  the  Kauffman  stores,  says:  "Dinnerv,«?re 
is  moving  nicely,  the  better  grades  being  in  dema-i.,. 
Toys  are  coining  into  season,  and  we  are  of  the  opiii 
ioa  that  the  fall  and  holiday  business  will  be  the  heav- 
iest we  ever  experienced." 
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THE     POTTERS     ART. 


THE  potter  has  always  been  regarded  as  an  artist. 
For  centuries  all  pottery  was  the  work  of  man's 
hand  alone.  Then  came  the  wheel,  and  until 
recent  years  this  was  the  only  mechanical  adjunct 
employed.  Little  by  little  machinery  has  been 
called  into  play.  The  mixing  vat,  the  bluiger  and 
tbe  press  relieved  the  workman  of  laborious  tasks, 
and  not  only  expedited  production,  but  gave  better 
results.  Then  in  time  came  the  "wooden  man,"  or 
"pull  down,"  and  other  labor-saving  devices  —  all 
good,  but  all  detracting  from  the  time-honored 
prestige  of  the  potter  as  an  artist,  and  putting  him 
more  in  the  class  of  the  artisan,  with  a  prcspect  of 
making  him  a  mechanic. 

Going  back  to  prehistoric  times,  we  exhume 
from  mother  earth  pots  which  are  crude  in  construc- 
tion, but  designed  in  shapes  that  have  never  been 
bettered.  The  lines  have  been  softened  without 
changing  the  contour.  The  decorations  have  im- 
proved. The  brush  has  taken  the  place  of  the  stick 
which  traced  the  ornamentation  on  the  unburned 
clay.  New  pigments  have  been  discovered,  and 
painters  of  pottery  have  become  famous.  In  paren- 
thesis let  it  be  added  that  their  work  has  never 
brought  them  either  the  fame  or  the  remuneration 
they  are  entitled  to  Pottery  painters  are  greater 
artists  than  those  who  paint  on  canvas.  The  latter 
see  their  work  and  can  change  it  as  ne?ds  be.  The 
pottery  painter  not  only    must  have  skill,    but   judg- 


ment and  knowledge  to  determine  what  effect  fire 
will  have  on  his  colors. 

Who  would  have  dreamed  that  the  time  would 
come  when  meohani'.al  means  would  be  employed  to 
take  the  place  of  the  pottery  painter  ?  Decalcomanie 
has  come  co  stay.  At  first  the  transfers  were  stiff, 
crude  and  lacking  in  artistic  merit.  Now  they  vie 
with  artistic  handwork,  and  have  so  cheapened 
production  that  he  is  poor  indeed  who  does  Lot  have 
a  pleasing  bit  of  pottery  in  his  home. 

The  rich  will  still  buy  "hand-painted"  pottery, 
however,  and  machine  decorated  ware  will  bear  th« 
same  relation  to  it  that  chromos  do  to  "hand  painted" 
canvases.  The  potter's  art  is  not  yet  lost,  but  it  if 
certainly  curtailed. 


PERSONAL. 


P  is  not  given  to  everyone  to  celebrate  a  golden 
wedding.  But  "Uncle  Joe"  Hurd,  as  he  is  affec- 
tionately called  by  a  host  of  frieuds,  did  it  last 
Tuesday.  It  is  hard  to  believe  that  he  has  been 
married  so  long,  for  he  does  not  look  as  if  he  bad 
lived  that  number  of  years.  It  is  a  fact,  however, 
"for  he  himself  has  said  it."  He  was  beseiged  all  day 
Tuesday  by  the  "boys"  in  the  District  who  called  to 
extend  their  congratulations  and  ask  in  heaven's  name 
how  old  he  was  when  the  knot  was  spliced.  None 
of  them  would  believe  he  was  more  than  fifteen,  and 
seme  said  that  judging  by  his  present  appearance  he 
must  have  been  about  ten.  Without  venturing  an 
opinion  ourselves,  we  wish  Mr.  and  Mrs.  Hurd  happi- 
ness and  health  till  the  diamond  weddiDg  day  comes! 

Miss  Nagle,  formerly  assisiant  buyer  for  G.  Fox 
&  Co  ,  Hartford,  Conn.,  is  now  buying  crockery, 
glass  and  housefurnishings  for  the  Wise,  Smith  Co., 
of  the  same  city. 

A.  H.  Ledden,  who  recently  returned  from  a 
trip  to  Washington,  Baltimore  and  Philadelphia, 
found  that  buyers  were  all  looking  forward  to  a  good 
season's  trade  and  feeling  cheerful  accordingly. 

Harry  P.  Muirheid  is  on  the  road,  and  to  judge 
from  the  orders  being  sent  in  is  doing  a  good  business. 

W.  R.  Nieper,  with  the  Dohrman  Commercial 
Co.,  San  Francisco,  Cat,  arrived  in  New  York  a 
little  ahead  of  his  schedule.  He  stopped  at  Chicago 
and  Pittsburgh  on  his  way  East,  and  was  planning  to 
visit  some  manufacturing  points  in  New  England 
this  week,  but  because  of  illness  will  postpone  that 
journey  for  a  time.  Mr.  Nieper  is  one  of  the  most 
popular  buyers  coming  to  this  market,  He  was 
resident  buyer  in    New  York    for  many    years,    and 


»7 


when  called  to  San  Francisco  a  few  years  ago  he  was 
tendered  the  unusual  honor  of  a  farewell  dinner, 
which  those  who  were  present  will  remember  as  one  of 
thepleasantest  affairs  ever  held  in  the  District. 

Mr.  Arnold,  of  the  Arnold  Merchandise  Co.,  Mt. 
Vernon,  O.,  was  in  town  buying. 

Mr.  and  Mrs.  S.  E.  Kaufman,  of  Trenton,  N  J., 
are  motoring  through  New  York  and  the  New  Eng- 
land States  for  a  week  or  so.  Mr.  Kaufman  is  a 
prominent  china  dealer  in  the  Jersey  capital. 

G.  W.  Hoagland,  buyer  for  the  Curran  Dry  Goods 
Co.,  Waterbury,  Conn  ,  was  in  town  on  Monday  and 
Tuesday  and  bought  in  larger  quantities  than  ever 
before. 

Frank  H.  Vaughn,'  Eastern  sales  manager  for 
the  Brush  McCoy  Pottery  Co.,  blew  into  town  on 
Monday  and  will  favor  the  city  with  his  presence 
until  Friday.  Mr.  Vaughn  says  that  if  all  the  other 
potteries  are  as  busy  as  theirs  business  is  indeed  good. 

* 

J  Meredith  Miller  has  just  returned  from  a  three 
weeks'  trip  through  New  England,  New  Ycrk,  Penn- 
sylvania and  the  Middle  West.  He  had  a  most 
satufactory  business  and  is  looking  forward  to  an 
excellent  trade  the  coming  season  Mr.  Miller  ex- 
pects to  go  East  again  in  a  week  or  so. 

Justin  Tbaraud  is  registered  at  the  Parker  House, 
Boston,  this  week. 

J.  Howard  Fry  was  a  visitor  last  week  at  Freder- 
ick Skelton's  showrooms,  where  the  sampks  of  the 
H.  C.  Fry  Glass  Co.  are  on  exhibition. 

* 

J.  L.  Lauterbach,  Geo.  Babcock,  W.  G.  Hamilton 
and  Walter  Fishel,  of  the  selling  force  of  the  Strobel 
&  Wiiken  Co.,  have  started  on  their  regular  road 
trips. 

C.  W.  Thomas,  of  Norfolk,  Va.,  and  Washington, 
D.  C  ,  was  in  the  city  last  week.  He  is  so  regular  in 
his  methods  that  when  the  26th  of  September  arrives 
he  is  pretty  sure  to  reach  New  York,  and  he  was  on 
time  this  year. 

* 

Jas  Shaw,  of  the  Cannonsburg  Pottery  Co.,  came 
to  the  city  last  Thursday  to  see  his  New  York  repre- 
sentative,  H.  Benedikt. 

H.  Benedikt's  recent  trip  to  Europe  was  not  one 
of  unqualified  joy.  The  voyage  over  was  stormy,  and 
when  Aey  arrived  of  the  other  side  top  coats   were 


needed.  The  return  trip  was  worse,  and~nearly  put 
Mr.  Benedikt  out  of  commission  entirely.  They 
passed  through  storms  and  hurricanes  till  life  on 
board  was  not  worth  living. 

A.  Peiser  (E.  Offner),  who  has  been  spending  a 
little  time  in  New  York,  left  on  Tuesday  for  home. 
While  here  he  received  excellent  reports  of  the  con- 
dition of  trade  in  his  city. 

Seaver  Jones,  son  of  Geo.  B.  Jones,  who  repre- 
sents the  Johnson  Bros.,  of  Hanley,  England,  was 
married  Tuesday  afternoon  to  Miss  Jean  Gillespie. 
A  reception  was  held  at  "Silver  Springs,"  Orange, 
the  home  of  the  bride. 

* 

J.  H.  Lindenmeyer,  with  the  Dohrman  Commer- 
cial Co.,  San  Francisco,  is  making  his  first  visit  to 
New  York.  He  came  with  W.  R.  Nieper,  stopping 
at  various  points,  and  will  return  late  next  week. 

Geo.  Granvil'e,  Boston  representative  of  A.  H. 
Heisey  &  Co.,  Economy  Tumbler  Co.  and  the  Dugan 
Glass  Co.,  was  in  town  duriDg  the  week  calling  upon 
many  of  his  friends  in  the  District. 

Frank  E.  Fenner  &  Co.,  Waterbury  Conn.,  were 
represented  in  the  city  this  week  by  Mrs.  Frank  E. 
Fenner,  who  buys  for  the  concern. 

Geo.  H.  Kefauver,  wiih  R.  C.  Reynolds,  Troy, 
N.  Y.,  was  an  extensive"  buyer  in  the  New  York  market 
this  week,  and  was  all  the  more  welcome  because  of 
his  confidence  in  the  present  prospects  for  good  busi- 
ness in  the  city  ot  shirts,  collars  and  cuffs. 

S.  B.  Carson,  of  the  company  bearing  his  name, 
was  in  from  Morristown,  N.  J.,  on  Wednesday  and 
made  many  purchases  from  the  various  agencies. 

The  Swope-Nehf  Jewelry  Co.,  Terre  Haute, 
Ind  ,  was  represented  this  week  in  New  York  by 
Chas.  T.  Nehf.  He  placed  many  ordeisfor  fine  china 
and  cut  glass. 

# 

Geo.  Schlueter,  who  runs  a  department  store  at 
Yonkers,  N.  Y.,  favored  the  District  with  a  call  this 
week,  leaving  traces  of  his  visit  with  many  of  the 
agencies. 

H.  F.  Swirles,  buver  for  MacPherson  &  Edward, 
Springfield,  111.,  bought  in  a  manner  last  week  that 
spoke  well  for  his  confidence  in  future  business. 

Harry  B.  Duncan,  of  the  Duncan  &  Miller  Glass 
Co.,  was  in  the  city  this  week,    accompanied  by  his 
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wife.  He  came  in  on  Tuesday  from  Atlantic  City, 
where  he  has  been  recupe rating  since  his  severe 
attack  of  typhoid  fever.  They  left  New  York  on 
Thursday. 

# 
A  grandson  of  C.  Dorfiinger,  the  pioneer  cut  glass 
manufacturer,  was  married  on  Monday  to  Miss  Helen 
Pauline  Ward  at  White  Mills,  Pa.    It  was  a  quiet  affair 
only  the  immediate  relatives  being  present. 


BACK     TO     BROOKLYN. 


THE  Shotton  Glass  Co.  of  Brooklyn,  which  opened 
a  branch  in  Corning  on  account  of  labor  troubles, 
closed  down  the  Corning  establishment  last  week. 
The  company's  notice  posted  at  the  plant  states  that 
the  necessity  of  paying  double  freight  on  ship- 
ments of  blanks  and  finished  product  between  Corn- 
ing and  Brooklyn  creates  an  expense  which  the  com- 
pany finds  advisable  to  avoid  by  returning  to  Brook- 
lyn. 


AT    CHICAGO. 


THE  first  Fall  meeting  of  the  Chicago  Association 
of  China,  Glass  and  Allied  Trades  was  held  last 
week  at  the  Sherman  House.  The  most  important 
matter  discussed  was  the  preparing  of  a  directory  of 
the  members,  showing  lines  represented.  This  will 
be  sent  out  to  more  than  10,000  firms  in  the  Western 
and  Southwestern  States  and  some  Canadian  points. 


F.  K.  Pinckney,  local  manager  for  the  Macbeth- 
Evans  Glass  Co.,  has  arrived  home  from  the  factory. 


A  new  incorporation  is  the  Koolbite  Toy  Co., 
the  incorporants  being  R.  W.  Condee,  Hoyne  Wells 
and  H.  C.  Cunningham. 


H.     L.    Mills,    of    Mills,     Gardner   &   Co.,    has 
returned  home  from  a  vacation. 


The  five-story  brick  and  stone  building  at  North 
State  and  East  Lake  streets,  occupied  for  many  years 
by  Pitkin  &  Brooks,  has  been  leased  by  a  syndicate 
for  ninety  nine  years. 

Harry  C.  Morely  is  now  representing  the  Hart- 
mann  Mfg.  Co.  in  Northern  Illinois. 


The  Diamond  Sales  Co.  representative,  Albert 
May,  is  now  calling  on  the  Chicago  trade,  having 
arrived  here  from  a  trip  in  the  Northwest. 


The  name  of  the  Kimble    Glass   Co. 
changed  to  the  Kimble-Durand  Glass  Co. 


has    been 


Geo.  W.  Johnson,  of  Bawo  &  Dotter's  housefur- 


nishing  department,  visited  the  Chicago  office  re- 
cently and  was  the  gi;est  of  the  local  manager,  Paul 
Fueslein. 

R.  H.  Loosely,  who  represents  the  Reliance  Glass 
Co  ,  reports  business  conditions  particularly  attrac- 
tive in  the  Northwest. 


Geo.  W.  Milligan,  cut  glass,  has  engaged  E.  Rich 
to  look  after  the  city  trade. 


H.  R.  Kelly,  of  Kelly  &  Reasner,  is  visiting  the 
factory  which  his  firm  represents. 


MONTHLY     SUMMARY     OF     IHPORTS. 


THE  imports  of  earthenware,  stone  and  china  ware 
for  the    month  of  July,   191 2,  compared  with 
the  same  month  in  the  preceding  year,  were  as  follows : 


1911 
175  685 


1 912 
$*og  396 


FOR    SEVEN    MONTHS   ENDING   JULY. 

I9IO  I9II  1912 

$5,768,165  $5.8°5-538  $4,890,135 

TOYS. 

191 1  191 2 

$913,338  $893783 


FOR    SEVEN    MONTHS    ENDING    JULY. 
I9IO  I9I I 

$2,938,075  $3  385, 6c8  $ 


1912 
, 108,602 


GLASSWARE. 


191 1 
5»3*.9*3 


1912 
$187  580 


FOR    SEVEN    MONTHS    ENDING    JULY. 

I9IO  I9II  I9I2 

$2,135,479  $1    285,867  $1,136,993 

ARTICLES   OF  METAL   ENAMELED   OR  GLAZED 
WITH  VITREOUS  GLASSES. 


191 1 
§64,636 


1912 
$54,035 


FOR    SEVEN   MONTHS   ENDING   JULY. 
I9IO  I9II  I9I2 

$5*7,243  $429,^4  $410,    09 

Editor's  Note. — No  money  having  been  appro- 
priated for  the  printing  of  the  monthly  summary  of 
imports  by  ths  government,  the  publication  of  these 
very  interesting  figures  will  have  to  be  discontinued 
after  this  issue.  Already  the  economy  has  begun, 
and  we  can  give  only  totals. 


OBITUARY. 


w 


M.  H.  SNYDER,  of  Rutherford,  N.  J.  committed 
suicide  on  Tuesday,  October  1.  He  was  a  man- 
ufacturer of  brass  goods,  and  a  member  of  the  Pot- 
tery, Glass  and  Brass  Salesmen's  Association.  Mr. 
Snyder  was  fifty  years  old,  and  married  the  daughter 
of  Mr.  Zahn,  of  Zahn  &  Bowley,  mirror  manufacturers 
of  Rutherford,  N.  J.,  who  survives  him. 


*9 


.Among   tl)e    potteries 

TEast  anb  Wast 


L- 


It  is  said  that  the  next  meeting  of  the 
East  Liverpol    United  States  Potters'  Association, 
and  Vicinity,    to  be  held  in  Washington  in  Decem- 
ber,  will  be  the  most  important  the 
organization  has  held  in  the  last  decade.     Questions 
will  be  presented  at  this  meeting  of  vital  importance 
to  every  manufacturing  potter  in  the  United  States. 
"There  will  surely  be  something   doing  at  the  next 
meeting,"  said  one  of  the  manufacturers. 

*  * 

The  death  of  John  M.  Pope,  president  of  the 
United  States  Potters'  Association,  was  a  shock  to 
the  manufacturing  fraternity  in  this  district.  As 
soon  as  the  report  was  received  here  Secretary- 
Treasurer  Charles  C.  Ashbaugh  on  behalf  of  the 
association  sent  a  wire  of  sympathy  and  ordered  a 
handsome  floral  piece  sent  to  the  Pope  homestead. 
Mr.  Pope  was  well  known  to  all  local  manufacturers, 
and  his  sudden  death  is  a  matter  of  deep  regret. 

*  • 

John  T.  Cartwright,  of  Cartwright  Bros.,  re- 
turned Monday  from  Chicago  and  other  Southern 
cities  where  he  had  spent  ten  days  on  business. 
Orders  with  this  plant  are  good,  and  the  demand  for 
the  Cartwright  dinnerware  lines  is  the  heaviest  ex- 
perienced so  far  this  year. 

*     * 

Among    the  buyers   in  the   district   during   last 
week   were  J.    H.   Miller,    of  the  J.  H.    Miller   Co., 
Huntington,  W.  Va.,  and  R.  F.  Nutting,  with  the  St 
Louis  Glass  and  Queensware  Co. 

*  * 

In  commenting  upon  the  trouble  of  the  Globe 
Potter)7  Co  the  following  statement  was  made  by  Re- 
ceiver Willard  R.  Morris:  "The  courts  have  given  me 
authority  to  operate  the  pottery,  and  it  went  into  the 
hands  of  a  receiver  as  a  going  and  working  concern. 
We  intend  to  work  up  the  stock  and  dispose  of  it  in 
the  interest  of  the  creditors.  We  have  a  good  stock 
on  hand,  and  just  as  soon  as  the  appraisers  complete 
their  work  and  file  their  report  we  will  resume  opera- 
tions. The  appraisers  went  to  work  last  Friday,  and 
inasmuch  as  it  will  not  take  long  to  complete  their 
task  I  am  of  the  opinion  that  we  will  be  able  to  start 
in  full  within  a  very  few  days.     We  have  some  excel- 


lent business  now  on  file,  and  are  receiving  additional 

orders  every  day." 

•  # 

The  Patterson  Foundry  and  Machinery  Co.  has 
started  the  shipment  of  a  lot  of  pottery  machinery  to 
Medicine  Hat,  Canada,  where  a  new  pottery  is  being 
built.  Stoneware  and  specialties  will  be  manufac- 
tured from  native  clays.  The  installation  of  the 
machinery  is  under  the  direction  of  John  Scott,  ot  this 

city. 

•  • 

The  buyers  who  have  been  coroirg  into  the  mar- 
ket recently  looking  for  "specials"  have  not  always 
been  successful  in  finding  them.  The  manufacturers 
are  not  loaded  with  these  lines,  the  demand  for  general 
staple  goods  having  been  of  such  a  character  that  very 

little  "special"  stuff  has  been  assembled. 

»     * 

No  move  has  been  made  to  rebuild  the  plant  of 
the  East  Palestine  Pottery  Co.,  destroyed  by  fire  sev- 
eral months  ago.  All  the  business  of  this  plant  is 
now  being  taken  care  of  by  the  W.  S.  George  Pottery 

Co. 

•  • 

Fred  Kline,  general  manager  of  the  Colonial  Pot- 
tery Co.,  who  has  been  spending  ten  days  in  the  East 
has  returned  to  his  desk.  "I  find  business  conditions 
very  satisfactory,'  he  said.  "We  are  booking  seme 
nice  orders  fiom  that  territory,  both  for  immediate 
and  future  shipments.  "Chris."  Horton,  manager  of 
the  decorating  shop  of  this  plant,  and  one  of  the  own- 
ers of  the    pottery,  who  has  been  ill  with  a   severe 

attack  of  typhoid  fever,  is  gradually  improving. 

•  • 

The  Smith-Phillips  China  Co.  has  selected  its  en- 
tire line  of  treatments  to  be  offered  the  trade  in  Jan- 
uary, being  among  the  first  to  complete  this  task.  J. 
C.  Davis  started  on  his  Western  journey  this  week. 

•  • 

W.  C.  Brown,  Western  salesman  for  the  Potters' 
Co-Operative  Co.,  is  home  from  a  six  weeks'  Western 

and  Southern  journey. 

•  * 

One  of  the  incorporators  of  the  Belmar  China 
Co.,  of  this  city,  when  seen  by  the  Journal  corres- 
pondent this  week  said  that  just  as  soon  as  some  pre- 
liminary details    were  worked  out  the  plans  of   the 


SO 


company    would    be    announced.      Early    building    is 

planned. 

•  « 

Trade  conditions  were  never  so  favorable  with 
the  Homer  Laughlin  China  Co.  as  this  season.  Or- 
ders on  all  lines  are  good,  and  the  plants  are  working 

almost  to  capacity. 

9ft 

With  a  capital  stock  of 
fit.  Holly  Springs,  Pa.     $100,000  the  Newark  China 

Co.  has  been  formed  by 
Victor  E.  Ulman,  of  Wilmington,  Delaware.  The 
company,  it  is  understood,  will  start  the  erection  and 
operation  of  a  new  plant  at  an  early  date. 

M 

Every    pottery     in    this     district    is 

Sebring,  O.     working  to  capacity,  although  trouble 

is  experienced  in  getting  as  much  help 

as   necessity   requires.     However,  orders   are  going 

forward  with  promptness. 

#  » 

The  first  verdict  received  in  any  of  the  three  suits 
brought  as  a  result  of  an  automobile  accident  at  Nay- 
lor's  crossing,  near  Beloit,  O  ,  October  12,  1910,  in 
which  four  prominent  Sebring  potters  were  killed 
when  their  machine  was  run  down  by  an  electric  car, 
was  returned  a  few  days  ago  in  the  action  brought  to 
recover  $12,000  damages  from  the  Stark  Electric  Co. 
in  behalf  of  Joseph  F.  Snedecker.  of  the  Limoges 
China  Co.  The  verdect  was  for  $8,500.  All  three 
cases  are  practically  he  same,  and  the  outcome  in 
one  will  determine  the  disposition  of  the  others. 

M 

Owing  to  the  Inter-State  Fair  held 
Trenton,  N.  J.     here  this   week  the    pottery   shops 
are    a    little  quiet,   most    of   them 
shutting  down  for  a  few  days  to  enable  their  work- 
men to  attend  the  fair. 

94 

The     scarcity    of    labor    brought 
Crooksville,   O.     about  by  the  general  demand  for 
manufactured  products   has   com- 
menced to  make  itself  felt  in  the  potteries.     In  this 
district  pressers  are  in  demand  and  there  is  no  source 
which  the  supply  can  be  replenished.     Apprentices 
are  being  taken  on  to  do  journeymen's  work  until  the 
ush  is  over. 


BUSINESS    BRIEFS. 


The  F.  W.  Woolworth  Co  ,    except  to  open  their 
new  store  in  the  Dodge  Building,  Dover,  N.  H.,  Octo- 

bsr  4. 

•  * 

Fire  destroyed  the  Mason  &  Parker  Co.  toy  fac- 
tory at  Winchendon,  Mass.,  September  27.     The  loss 

is  estimated  at  $23,000. 

•  • 

Work   will   beg"-    00    the    store    to   be   erected 
by    Crosby    Bros      a     Toneka,    Kan.,  on  October   5. 


When  completed  it  is  said  that  the  firm  will  have 
twice  the  floor  space  of  any  other  mercantile  estab- 
lishment in  Kansas. 

•  • 

The  imports  of  china  and  earthenware  for  the 
seven  months  ending  July  in  191 1  were  $5  £05,538  as 
against  $4,890, 135  for  the  corresponding  time  in  1912 
— a  falling  off  of  9  5,40},  or  almost  a  million  of  dollars. 
In  1910  the  figures  were  larger  than  in  1912,  being 
$5  768,105. 

Mellen  &  Hewes,  Hartford,  Conn.,  are  now  set- 
tled in  their  new  store  in  close  proximity  to  the  shop- 
ping centre  of  the  city.  It  is  a  "daylight  store,"  hav- 
ing so  many  and  large  windows  that  very  little  artifi- 
cial light  is  requre.d.  It  is  up  to  date  in  every,  re- 
spect, and  has  recently  been  stocked  with  new  goods 
in  china,  glass  and  housefurnishings. 

•  • 

John  J.  Gibbons,  of  Oilman,  Collamore  &  Co., 
has  recently  acquired  the  property  45  to  51  vVest 
Twenty-fiifth  street,  which  is  said  to  be  valued  at 
more  than  a  million  dollars.  This  property  was  ex- 
changed for  Mr.  Gibbons'  estate  on  the  Shrewsbery 
River,  near  Little  Silver,  N.  J  ,  known  as  "Shore 
Acres,"  which  is  about  fifty  acres  in  extent. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 


New  York 

Boston      

Philadelphia.  . . 

Baltimore   . 

San  Francisco 
New  Orleans.  . 
Portland  (Me.). 
Galveston 
Newport  News. 
Portland  (Or.). 
Inland  Points 


Total 


Shipments 
week  end'g 
Sept    It  '12 


374 
104 
29 
77 
72 
20 


50 


626 


orrespond 

ing  period 

1911 


460 

42 

110 

220 


844 


Exports 

Jan  1  to 

■ept.  14  'IS 


66S4 

4827 

2209 

5637 

1 103 

722 

760 

456 

51 

217 

369 


2J035 


correspond 

ing  period 

1911 


5123 

5056 

3109 

8009 

372 

618 

389 

740 

43 

260 


24399 


From  David  Inglis  &  Co.'s  Circular. 


Shipments 

Correspond- 

Exports 

Correspond- 

TO 

week  end'g 

ing  period 

Jan.  1  to 

ing  period 

Sept   14  M2 

1911 

Sept  11,'12 

1911 

104 

42 

4827 

56E8 

a  74 

460 

6615 

5332 

77 

220 

5^37 

S014 

Philadelphia.  . . . 

29 

no 

2231 

3211 

20 

.... 

719 

664 

Newport  News. . 

54 

43 

San  Francisco    .  . 

72 

.  • . . 

I  ICO 

399 

Portland  (Me.).  .. 

657 

545 

9 

456 

•    740 

Portland  (Or.).. 

50 

15 

222 

15 

Inland  Points  . . 

106 

488 

9S5 

Total 

626 

962 

23006 

25656 

21 
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Ground  tfyc  (5 lass  art6TCantp 

factories. 


J 


The  market  on  the  more  common 

Pittsburgh  and     numbers  in  the  lighting  glassware 

Vicinity.  lines  shows  a  tendency  to    remain 

more  firm  this  season    that    were 

the  quotatious  of  a  year  ago,     Some  crystal  shades, 

both   upright   and   inverted,    which   last  year   were 

bsat  down  to  as  low  as  twenty-seven  cents  are  being 

held  not  lower  than    thirty-eight  cents   this   season, 

and  the  demand  is  just  as  strong. 


Manufacturers'  agents  report  a  demand  for 
molasses  jugs,  the  reason  being  that  the  "hot  cake" 
season  has  arrived.  The  crystal  colonial-shaped 
jugs  are  selling  the  best,  although  there  is  a  call  for 
the  opal  decoiated  lines. 

A  rotary  display  jar  proposition  is  the  latest 
creation  of  the  Ripley  Glass  Co.  A  large  revolving 
metal  disk  holds  four  or  five  large-capacity  jars.  The 
arrangement  affords  ample  display  of  the  contents 
and  at  the  same  time  is  an  attraction  for  a  store. 


Demand  for  decorated  vases  at  a  popular  price  is 
rather  strong  this  season,  all  manufacturers  having 
these  lines  reporting  good  orders  and  the  bulk  of  the 
business  calling  for  early  deliveries. 


The  McKee  Glass  Co.,  of  Jeannette,  Pa.,  is  show- 
ing a  new  line  of  cut  ware  quite  different  from  any- 
thing heretofore  produced  by  this  firm.  The  pieces 
have  been  placed  on  display  in  the  Pittsburgh  sample 
rooms,  in  charge  of  Watson  W.   Lang. 


Manufacturers  making  blown  ware  have  about 
all  the  business  they  can  conveniently  take  care  of. 
Orders  are  away  ahead  of  the  fall  of  191 1.  In  some 
instances  shipments  are  from  two  to  five  weeks  behind. 


Walter    Minnemeyer,    sales    manager     for     the 
Dugan  Glass  Co.,  is  making  a  Western  trip. 


Reservations  for  the  January  glass  and  pottery 
exhibit  at  the  Ft.  Pitt  Hotel  here  continue  to  come 
in,  the  latest  being  by  the  Westmoreland  Specialty 
Co.,  which  last  season  showed  at  the  Seventh  avenue 
Hotel.  Several  of  the  exhibits  that  had  space  at  the 
latter  house  last  season  will  be  found  at  the  Ft.  Pitt 


next  January.  The  West  End  Pottery  Co.,  of  East 
Liverpool,  announce  that  th^.ir  exhibit  will  open 
earlier  than  heretofore,  and  will  remain  in  the  city 
during  the  entire  month. 


Glass  manufacturers  throughout  the  country  are 
experiencing  no  end  of  trouble  on  account  of  the 
shortage  of  freight  cars — the  worst  in  the  last  five 
years.  Rresident  railroad  representatives  everywhere 
have  notified  consignors  and  consignees  to  load  and 
unload  their  cars  with  all  possible  haste  and  keep  the 
cars  moving.  They  have  also  requested  the  glass  and 
pottery  manufacturers  to  load  cars  as  near  to  full 
capacity  as  possible. 

"Cora"  glass  "lanterns"  for  ceiling  and  shower 
effects,  mide  by  the  Consolidated  Lamp  and  Glass 
Co.,  Coraopolis,  Pa.,  are  reported  to  be  meeting  with 
popular  favor. 

Demand  for  the  several  numbers  in  the  display 
jar  lines  of  the  United  States  Glass  Co.  is  heavier  now 
than  at  any  time  sirfce  the  line  was  shown.  The 
firm  is  at  work  on  new  lines  for  January,  and  these 
may  be  ready  to  show  bjyers  who  visit  the  market 
late  in  December.  

"I  look  for  a  busy  season  this  fall,  and  with  this 
end  in  view  we  are  increasing  our  capacity,"  said 
Robert  Rawsthorne,  of  the  Rawsthorne  Engraving 
Co.  "We  are  securing  additional  engravers,  and  the 
early  samples  we  are  receiving  indicate  that  the 
manufacturers  will  have  more  to  offer  their  trade  in 
1913  than  in  the  last  few  years." 

The    Indiana    Glass    Co     are   run- 
Dunkirk,  Ind.     ning  full   on   two   tanks,  with    the 
prospect  that  the   third   will  be  in 
operation    within   a   week,   when    repairs   will   have 
been  completed. 

M 

The  Cambridge  Glass  Co.  are  work  - 
Cambridge,  O.     ing  up  to  capacity  in  all  branches. 

This  concern  makes  a  larger  variety 
of  glass    than  any  other  single  plant  in  the  country 
with  tableware  as  the  principal  item.       It  is  always 
turning  out  something  new. 


22 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
October  1.  1V)12 

ANTWERP 

219  packages  gli  ssware .B  Gunttel 

«2        "  "  A  Berger  &  Co 

10  "  "  Gr<  ham  &  Zenger 

161        ••  "  Miscellaneous  Oraere 

5  "  earthenware L  D  Bloch  &  Co 

6  "  ••  Herman  C  Ku|  per 

45  "                  "            Bawo  &  Doner 

12  "                   "            Koscherak  Bns 

80  "  "  L  Straus  &  Sons 

11  *•  toyp B  IUfelder  &  Co 

153        •«  " C  B  Roues 

81  •'  "         Strobel &  Wilken Ce 

91        "  "  Miscellaneous  Orders 

BREMEN 

2  packages  glassware .  L  Straus  &  Sol  s 

16        "  "  Samstag  &  Hilder  Bros 

170        '•  "  Miscellaneous  Orders 

16        "         earthenware lieu  Borgfeldt  &  Co 

7  "  "  F  W  Woolworth 

39        «•  "  Miscellaneous  Ordei  s 

244  "         toys Geo  Borgfeldt  &  Co 

27  »  "         C  B  Rouss 

4  "  "         Knauth,  Nachod  &  Kuhne 

387  "  "         ....Strobel  &  Wilken  Co 

lai  "  '*         , Miscellaneous  Ordei  s 

CHRISTIANA 

7  packag'  s  earthenware   Bawo  &  Dotter 

1        »  " M  iscellaneous  Orders 


HAVRE 


65  packages  chinaware . 

9 

5 
12 
20 
44 
17 
61 


Wm  Guerin  &  Co 

...Herman  C  Kupper 

Bawo  &  1  ><>tter 

J  J  Hines 

, Justin  Tnaraud 

AG  Moment 

J  H  Venon 

.  Miscellaneous  Orders 


FIUME 


87  pact  agas  toys Strobel  &  Wilken  Co 


GLASGOW 
12  packages  glassware H  A  Rogers  &  Co 

HAMBURG 

56  packages  glassware     Fensterer  &  Rut e 

15  "  "  Bawo  &  Dotter 

45  "                  '*             LStraus&Sons 

16  "  "  NWapler 

9  "                  "              FEuler&Co 

9  "                   "             Koscherak  Bros 

5  "                  "            J  Palme 

248  "                   "            Eimer&  Amend 

SO  "                   "            Lazarus  <$  Rosenfeld 

65  "  H  Endemann 

416  '*                                 Miscellaneous  Orders 

31  "         earthenware Bawo  &  Dotter 

37  "                   "            OGoelz 

3  "                   "            DeEe.iser&Co 

45  "                                  Hirman  C  Kuiper 

81  "                  "            L  D  Bloch  &  Co 

85  "                  "            LStraus&Soni 

2o0  "                   "             Miscellaneous  Orders 

4»  '        toy* B  IUfelder  &  Co 

2  "        Samstag  &  Hilder  Bros 

FAOSchwartz 

S2  "            "        GWTravers 

118  "            "        Geo  Borgfeldt  &  Co 

406  "            •«        Strobel  &  Wilken  Co 

104  •'            •'        .. Miscellaneous  Orders 


UMOGRB 
148  packages  chinaware. . .    Theodore  Haviland  &  Co 

LIVERPOOL 
28  packages  earthenware W  S  Pitcairn 


2 
8 
4 

29 

2 

12 

85 

14 

6 

4 

5 

2 

78 

9 

4 

4 

48 


"  Bawo  &  Doner 

E  B'  ote 

Ed  Butler 

H  C  EdmistoD 

The  Rowland  &  Marsellus  Co 

"  R  blimmon  &  Co 

Maddock*  Millar 

G  F  Bassett  &  Co 

O  Goez 

"  Meakin  &  Ridsrway 

Knauth.  Nachod  &  Kuhne 

"  Fondeville  &  Van  Iderstine 

Miscellaneous  One  g 

glassware Meakin  &  Ridgway 

" Miscellaneous  Orders 

toys Geo  Borgfeldt  ft  Co 

Strobel  &  Wilken  Co 


ROTTERDAM 
96  packages  earthenware  Geo  Borgfeldt  &  Co 


7 

14 
118 

5 
122 
101 
202 


"  Lazarus  &  Rosenfeld 

L  D  Bloch  <*  Co 

Bawo  &  Dotter 

" Miscellaneous  Orriers 

toys B  Illfelder 

"         Samstag  &  Hilder  Bios 

"        Miscellaneous  Orders 


IMPORTS    AT    PORT    OP    BOSTON 

LIVERPOOL 

68  packages  earthenware Jones,  McDuffee  &  ^tratton  Cc 

47 
11 
56 

5 

5 
25 

4 

1 
19 


COPENHAGEN 


.  .Mitchell,  Woodbury  Co 

F  W  Woolworth 

. .  American  Express  (.  o 
Rowland  &  Marsellus  Co 

Meakin  &  Ridgway 

AW  Chester  c  B 

...   Houghton  &  Duttcn 

Richard  Briggs  Co 

Miscellaneous  Ulcere 


11  packages  earthenware C  J  Pierce  &  Co 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
drst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

BUSINESS     OPPORTUNITIES. 

RESPONSIBLE  manufacturers'  agent  in  Chicago  is  open  to 
represent  strong  line  of  domestic  chiDa,  cut  glass,  or  house- 
furnishings.  Only  A  i  lines  considered.  Address  Box  819,  this 
office. 


Cut  Glass 

45  West  Broadway, 
NT^VS/   YORK. 


Sole  Owner  of  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 

Made  Only  by 

flo^an  Mfg.  Co.,  mc.  Nepera  Park,  N.  Y. 

From  special  material.      Does  not  break  or 
slip.     Write  for  samples  and  prices. 

J.  L.  Garvey,  City  Agent,  10  W.  Broadway,  N.  V. 


CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    OCT.     10,     1912. 


THE    CONDITION    OF     BUSINESS. 


IN     TOWN 


Business  in  New  York  may  be  de- 
New  York       scribed     as     spasmodic.       Cut     glass 

manufacturers  at  this  time  expect  to 
be  busy,  and  in  some  instances  factories  are  running 
at  night,  wh'le  others  are  less  fortunate.  Blown 
glass  continues  in  the  same  excellent  demand  it  has 
enjoyed  so  long. 

The  import  houses  in  china  are  doing  business 
equivalent  to  the  corresponding  period  of  last  year, 
while  the  domestic  potters  are  getting  their  share  of 
the  trade. 

Lamp  manufacturers  and  their  agents  are  hav- 
ing a  good  run  with  their  new  goods,  and  there  is 
great  activity  among  those  representing  illuminating 
glassware. 

Plateaux  manufacturers  are  busier  than  ever, 
their  only  difficulty  being  that  they  cannot  get 
mirrors  in  sufficient  quantities  This  industry  has 
increased  wonderfully  during  the  past  year. 


The  chief  complaint  among  the  agencies  is  of  the 
slow  deliveries  made  by  their  factories;  not  a  lack  of 
orders.  This,  although  an  unfortunate  situation,  is 
a  healthy  sign,  for  it  certainly  indicates  busy  plants. 


A  favorable  commentary  on  the  state  of  business 
in  New  York  generally  is  the  tremendous  number  of 
advertisements  appearing  in  the  daily  papers  under 
the  heading  of  "Help  Wanted."  On  Saturday  last 
one  morning  paper  alone  had  936  requests  formale 
help,  and  576  for  female,  while  on  Sunday  the  same 
paper  had  approximately  2,376  male  and  2,520  female 
wants.  We  call  attention  to  this  fact  to  show  that  trade 
generally  is  good  and  that  there  must  of  necessity  be 
openings  for  many  of  the  unemployed  seeking 
positions  who  will  doubtless  fill  some  of  the  jobs  and 
draw  salaries.  Thus  a  larger  amount  of  money  will 
be  in  the  hands  of  the  wage-earning  public,  who  will 
quickly  find  their  way  to  the  stores  to  buy  daily  and 
household  necessities,  and  among  the  latter  naturally 
will  be  crockery,  glass,  china,  etc. 


Abbreviations — c,  crockery;  g,  glass:  hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 


'pH 


E  following  buyers  have  reported  in  town    since 
our  last  issue : 


W  M  Oddie,  with  American  Trading  Co,  hf,    Cleve- 
land, O.     Grand. 
O   Phillips,   with  McCreery  &  Co,  c,  g,    Pittsburgh. 

214  Church. 
E  G  Garnsey   with  Marshall  Field  &  Co,  c,  1,  Chicago. 

104  Worth. 
W.E  Rowne,   with  Stone  &  Thoma-,  hf,    Wheeling. 

320  Church 
W  H  Rudderham,  with  Almy,  Bigelow  &  Washburn, 

g,  Beverly,  Mass. 
L  H  Bauth,  Geneva.  N.   Y.     Great  North. 
W  W  Dodge,  with  J  G  Myers  Co,  Albany.     Park  Ave. 

Hotel. 
C  E  Myers,  with  Fries  &  Schule  Co,  Cleveland.     320 

Church. 
J  A   Keller,    with    Denholm,    McKay    Co,    Wooster, 

Mass.     2  Walker. 
J  S  Brasseau,  with  E  Malley   Co,  hf,   New    Haven, 

Conn      3:0  Church. 
F  J  Stanley,  with  Porteous  &  Mitchell  Co.,  Norwich, 

Conn      55  White. 
H  Wonderlich,  with  J  Samuels  &  Bros,  t,  Providence, 

R.  I.      Herald  Square. 
G   Peppier,   with  Lord  &  Gage,  hf,  c,  Reading,    Pa. 

214  Church. 
J    W     Waldorf,    with    Hochschild,    Kohn    &    Co,    hf, 

Baltimore.     220  Fifth  Ave. 


IN     MEMORIAH. 


AT  a  meeting  of  the  manufacturing  potters  of 
Trenton,  N.  J.,  held  Tuesday  afternoon,  the  fol- 
lowing resolution  on  the  death  of  John  M.  Pope  was 
adopted: 

We,  the  Trenton  Potters'  Assooation,  assembled, 
do  hereby  desire  to  express  our  sorrow  and  sense  of 
loss  in  the  sudden  calling  away  from  our  ranks  of  our 
late  president,  brother  and  friend,  Mr.  John  M.  Pope, 
and  be  it  resolved  : 

We  have  lost  one  who  by  his  genial  spirit,  his 
winning  personality,  his  cheerful  co-operation,  his 
constant  willingness  to  perform   all  duties  which  de- 
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volved  upon  him,  helped  to  make  our  labor  a  pleasure 
and  added  to  the  value  of  the  work  done. 

His  thoughtful  and  impartial  weighing  of  all 
matters  presented  for  our  consideration,  hii  kindly 
spirit  in  his  rulings  as  our  presiding  officer,  endeared 
him  to  all,  and  his  long  years  of  experience  in  both 
the  commercial  as  well  as  practical  factory  ends  of 
the  pottery  business  esprcialy  fitted  him  for  the 
position  he  held  among  us,  and  gave  to  his  opinions 
a  rare  and  unusual  value. 

We  feel  that  we  have  lost  a  staunch  friend,  a 
good  comrade,  an  efficient  co-worker,  and  a  wise 
counsellor,  and  by  his  death  we  as  an  association 
sustain  a  great  loss. 

We  desire  to  express  our  heartfelt  sympathy 
with  the  bereaved  ones  who  so  suddenly  have  been 
deprived  of  his  loving  care  and  companionship,  and 
in  the  sorrow  and  sense  of  loneliness  which  must  be 
theirs  we  commend  them  to  the  infinite  love  and 
tender  care  of  our  Heavenly  Father,  before  whose 
will  we  all  bow  in  submission. 


AT     BOSTON. 


1 


^HE  crockery  and  glass  trade  is  good  and  bids  fair 
to  improve  every  day  up  to  the  holidays. 


E.  E.  Wilgus,  representing  the  Buffalo  Pottery, 
has  just  returned  from  a  very  successful  Western 
trip.  

George  K.  Marshall,  New  England  agent  of  the 
Fostoria  Glass  Co.,  is  now  traveling  in  Maine. 


M.  A.   Fuller  is  in    Eastern    Massachusetts   this 
v>eek. 


H.  B.  Hollis  says  that  being  election  year  makes 
no  difference  to  him,  and  that  buyers  visit  him  from 
all  parts  of  New  England. 


Edward  Miller  &  Co.  report  excellent  business  in 
their  oil  heaters. 


S.  T.  Lee,  New  Bedford,  has  sold  out  to  the  J. 
G.  McCrory  Co.  

George  A.  Granville  has  opened  a  fine  array  cf 
tankards,  sugars  and  creams,  etc.,  in  light  cuttings 
from  the  Dugan  Glass  Co. 


George  W.  Beals  is  showing  a  new  line  of  domes 
in  rich  effects  and  new  portables  from  the  Redding 
Glass  Co. 


Buyers  in  town  this  week  included  the  Remick 
Furniture  Co.,  Milford,  Mass  ;  G.  M.  Rossman, 
Keene,  N.  H. ;  Joseph  Mar-hler,  for  George  C.  Peck 
Co.,  Pawtucket,  R.  I.;  William  R.  Cummings,  with 
David  Harley  Co.,  and  James  E.  Hogan,  with  Sharten- 
berg  &  Robinson,  Pawtucket,  R.  I.  ;  A.  B.  Merrill, 
Brookline,  Mass.  ;  E.  B.  Belcher,  Winthrop,  Mass. ; 
F.  H.   Dunmore,   with  the  ShepardCo.,  Providence, 


R.  I.  ;  Charles  E.  Gilmore,  with  W.  P.  Chamberlain 
Co.,  Keene  N.  H. ;  G.  C.  &  B.  A.  Stevens,  Marl 
Mass  ;    M.     L.     Vinal,    Somerville,    Ma  Gardner 

Brewer,  Burlington,  \'t.  ;  Mr.  Lawton,  with  the  Avery- 
Woodbury  Co.,  Milford,  Mass.;  Arthur  St.  Louis,  for 
the  James  Edgar  Co  ,  Brocktcn,  Mass  ;  Frank 
Perkins,  for  D.  T    Percy  &  Son?,  Bath,  Me. 

John  O.  Colman,  Middle  West  salesman  for  the 
Mitchell,  Woodbury  Co.,  has  been  at  the  Boston 
headquarters  for  a  few  days  preparatory  to  starting 
on  a  trip,  which  will  keep  him  out  until  Christmas. 


OBITUARY. 


AT  the  ripe  old  age  of  eighty-three,  William 
Whitney,  father  of  H.  B.  Whkney,  with  the 
Phoenix  Glass  Co.,  this  city,  passed  away  at  his  home 
in  Brooklyn  October  9.  The  deceased  was  head 
clerk  at  the  Bingham  Hotel,  Philadelphia,  for  forty 
years,  and  had  a  wide  circle  of  friends  among  the 
traveling  fraternity.  He  retired  a  few  years  ago  and 
resided  with  his  son-in-law  in  Brooklyn.  The  funersi 
will  be  held  in  Philadelphia  on  Friday. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan  1  to 

ing  period 
1911 

Sept.  21,  '12 

1911 

Sept.  21, '12 

33» 

25/6 

7016 

7609 

145 

332 

4972 
2248 

5988 
3269 

Philadelphia.  . . . 

39 

80 

Baltimore  

17b 

78 

5813 

8087 

San  Francisco    . . 

40 

12 

1143 

384 

New  Orleans.   . . 

6 

.... 

-28 

618 

Portland  (Me.).. 

2 

762 

389 

Galveston 

4 

.... 

460 

740 

Newport  News. . . 

5i 

43 

Portland  (Or.).  . 

6 

217 

6 

Inland  Points 

44 

413 

260 

Total.. 

788 

3084 

23823 

27483 

From  David  Inglis  &  Co.'s  Circular. 


TO 

Shipments 
weekend'g 
Sept  21  *12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

Sept  21, '12 

Correspond 

ing  period 

1911 

145 
33» 
1/6 

39 
6 

38 
2 
4 

46 

331 

277 

78 

80 

12 

6 
32 

4972 

6947 

5813 

2270 

725 

54 

1138 

659 

460 

222 

534 

6019 

5609 

S092 

3391 

664 

43 

411 

545 

740 

21 

1014 

New  York    .... 

Philadelphia    .. . 

Newport  News. . 
San  Francisco    . 
Portland  (Me.).  . . 

Galveston 

Portland  (Or.). . 
Inland  Points 

Total 

788 

816 

23794 

264?: 

II 
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The  Imperial  Glass  Co  have  just  put  two  new 
pieces  of  "Nucut"  on  the  market — one  a  six-inch  vase 
with  a  substantial  foot  and  very  attractive  design, 
the  other  a  seven-and  a-half-inch  bowl  that  looks 
almost  equal  to  cut  glass. 

One  of  the  most  delicate  and  artistic  service 
plates  ever  painted  is  to  be  seen  at  the  local  show- 
rooms of  the  Royal  Worcester  Porcelain  Works. 
The  scene  depicts  a  cool-looking  lake  with  a  few  trees 
in  the  background  and  reeds  gently  blowing  in  the 
early  morning  breeze,  a  haze  arising  from  the  water 
permeated  with  a  delicate  primrose  yellow,  the  result 
of  the  rising  sun.  Three  exquisitely-executed 
flamingoes,  gracefully  posed  in  the  water,  form  the 
centre  attraction.  The  border  of  the  plate  has  a  vine 
in  sage  color,  the  grapes  standing  out  in  bold  relief. 
The  artist,   Mr.  Lowell,  is  to  be  congratulated. 

a 

J.  H.  Venon  has  on  display  at  43  West  Fourth 
street  new  samples  of  exceptional  merit  from  his 
foreign  manufacturers,  including  Martin  china  from 
Limoges,  Gustafsberg  china  from  Stockholm,  Kosta 
crystal  and  Reijmyre  glassware  from  Sweden. 

Imitation  is  usually  understood  to  carry  with  it  a 
certain  amount  of  flattery,  but  it  is  the  kind  of  flat- 
tery that  many  glass  cutters  with  original  ideas  would 
rather  have  conspicuous  by  its  absence  The  Herbeck- 
Demer  Co.  stated  in  a  recent  advertisement  that  "a 
number  of  manufacturers  are  running  the  risk  of  pro- 
secution for  infringement  of  our  patented  designs." 
At  least  one  thing  is  impressed  upon  the  minds  of 
the  public  by  this  "ad."  The  designs  are  good  ;  hence 
the  "flattery." 

a 

W.  R.  Demorest  is  showing  an  imitation  revolver 
made  in  glass — butt,  barrel,  trigger  and  chambers 
all  in  exact  reproduction  of  the  real  article. 

Everything  is  moving  rapidly  along  for  the  open- 
ing of  the  "Schlegelmilch"  showrooms  at  73  Fifth 
Avenue,     and    B.     Tomby,  the    United    States   and 


Canadian  representative,  with  his  corps  of  able 
assistants,  is  as  busy  as  he  can  be.  The  opening  is 
set   for  October    15th — next  Tuesday. 

The  newest  thing  from  the  Crescent  Glass  Co., 
Newark,  N.  J.,  on  exhibition  at  the  showrooms  of  H. 
Benedikt  is  a  punch  bowl  called  the  "Rosette"  with 
a  very  well  executed  design  in  panels.  This  is  one 
of  the  most  attractive  new  things  that  has  been  pre- 
sented during  the  past  week. 

The  Goodwin  &  Kintz  Co.  have  just  fitted  up 
Thos.  G.  Jones'  showroom  with  some  very  effective 
lighting  fixtures,  the  shades  being  of  the  Macbeth- 
Evans  Glass  Co.'s  "Alba"  glass.  Mr.  Jones,  always 
an  energetic  worker,  can  now  work  with  ease  after 
dark. 

Burns  &  Bassick  Co.,  Bridgeport,  Conn.,  are 
represented  in  the  District  by  W.  A.  Demorest.  One 
of  their  specialties  is  the  manufacture  of  glass 
drawer-knobs,  which  are  very  popular  at  this  time. 

a 

Solomon  &  Cross  have  just  received  from  the 
New  Jersey  China  Co.  some  samples  in  Belleek  that 
are  as  pretty  as  one  could  wish.  The  shapes  are 
classic  and  the  decorations  beautiful  and  artistically 
correct. 

Ripley  &  Co.  are  constantly  adding  to  their  line 
of  blown  tumblers,  so  that  now  the  assortment  shown 
by  Malone  &  Nicholson  has  assumed  large  propor- 
tions. There  are  also  many  new  things  in  the  pressed 
tableware  line,  including  handsome  tall  footed  fruit 
comports  of  colonial  design,  candlesticks,  covered 
bowls,  water  jugs,  etc.  The  display  jars  are  shown 
in  many  good  shapes. 

Cox  &  Lafferty  have  just  received  from  Takito, 
Ogawo  &  Co.,  Japan,  a  new  line  of  sixteen-inch 
vases  that  would  brighten  up  any  store.  This  assort- 
ment, known  as  the  "Lily,"  has  twelve  varieties, 
each   of    which   is    liberally  decorated    with    highly- 
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burnished  gold,  while  some  have  additional  dull  gold 
patterns.  The  handles  are  of  assorted  styles — griffins, 
lions,  and  highly  decorative  scroll  work.  The 
coloring  of  the  floral  designs  —  chrysanthemums, 
roses,  daisies,  etc.,  is  in  the  inimitable  Japanese 
fashion.      $1.35  each  is  the  astonishing  price. 

The  Economy  Tumbler  Co.'s  line  is  going  strong 
at  the  New  York  end,  Thos.  G.  Jones  keeping  the 
goods  always  before  the  buyers,  who  never  fail  to 
rise  to  the  occasion  and  place  orders. 

4) 

E.  Torlotting  is  showing  handsome  gold  decor- 
ations from  the  St.  Louis  Crystal  Glass  Co  ;  also 
some  very  choice  optic  sweet  pea  vases  with  rock 
crystal  cuttings,  acid  etched  designs  and  gilt  decora- 
tions. Mr.  Torlotting  says  that  he  has  not  taken  a 
sample  order  for  these  goods  that  has  not  brought 
back  many  repeat  orders. 

O.  J.  O'Donnell  is  showing  a  new  iine  of  light 
blown  lead  tumblers  with  coin  gold  decorations  at 
remarkably  low  prices.  The  decorations  are  in  good 
-taste,  and  at  the  figure  he  is  offering  them  he  ought 
to  have  no  difficulty  in  keeping  his  factory  running 
overtime. 

Porcelaines  G.  D.  A.  have  received  their  entire 
line  of  new  samples.  These  are  now  being  arranged 
and  will  be  ready  for  inspection  next  week. 

Bawo  &  Dotter's  road  men  are  all  out  and  busy, 
orders  coming  in  most  satisfactorily. 

Quite  a  few  buyers  were  in  town  this  week,  but 
Tuesday  and  Thursday  failed  to  discover  them  in  the 
crockery  and  glass  district.  We  wonder  what  rela- 
tion the  World's  Series  ball  games  have  to  with  this. 
Those  hailing  from  Boston  had  a  very  proud  demeanor 
on  Wednesday. 

a 

The  stores  on  the  northwest  corner  of  Park 
Place  and  West  Broadway,  now  being  altered,  will 
soon  be  ready  for  occupancy,  and  already  applica- 
tions have  been  made  by  three  agents  in  *he  District. 
Both  the  ground  and  second  floors  will  make  excellent 
display  showrooms  for  crockery  and  glass  men. 

Vogt  &  Dose  have  a  fine  array  of  new  patterns 
in  the  goods  recantly  brought  from  France  by  Charles 
Vogt,  who  selected  the  decorations  for  their  fpecial 
fitness  for  this  market.  One  that  is  particularly 
attractive  has  a  border  of  oak  leaves — either  gold  or 
green,  red  and  green,  or  yellow  and  green.  Another 
having  a  gold  band  under  the  decoration  is  a  very 
pleasing  design.  A  decidedly  new  thing  among 
these  samples  in  an  oval  cover  dish  that  departs  fiom 


the  usual  in  that  the  base  or  foot  is  not  a  continuation 
of  the  oval,  but  develops  somewhat  into  an  ornamen- 
tal column.  This  is  finished  with  coin  gold  banding 
and  matt  handles. 

Villeroy  &  Boch  have  just  sent  to  E.  R.  Thieler 
from  their  Mettlach  and  Dresden  factories  over  400 
samples  of  new  trays  and  coasters,  ranging  in  size 
from  eighteen  inch  to  small  cordial  coasters.  There 
are  a  hundred  different  designs. 


The  highly  artistic  shades  that  Cox  &  Lafferty 
are  showing  fiom  the  Imperial  Glass  Co.'s  factory  are 
resplendent.  The  "Nuart,"  as  the  line  is  called,  is 
proving  extremely  popular,  and  is  shown  in  many 
different  tones,  such  as  pearl  white,  pearl  ruby,  and 
pearl  green. 


EXCELSIOR     ATE     UP     PROFITS. 


EVERY  woman  who  buys  a  ten  cent  vase,  or  a 
twenty-five  cent  jar  of  cold  cream,  or  some  other 
cheap  but  breakable  bit  of  merchandise,  and  finds  it 
wrapped  in  about  a  peck  of  excelsior  and  a  few  square 
feet  of  corrugated  board,  or  maybe  put  in  a  box,  is 
moved  to  wonder  how  the  merchant  could  afford  to 
do  it.  Apparently  one  of  them  has  felt  the  same 
doubt.  He  is  a  dealer  in  glassware  and  ci-ockery, 
and  he  himself  thought  that  there  was  too  much 
excelsior  and  too  little  profit  in  many  of  the  packages 
leaving  his  establishment. 

Calling  the  attention  of  the  head  of  the  wrapping 
department  to  the  apparent  waste,  it  was  pointed  out 
to  him  that  there  was  no  other  way  to  prevent 
breakage,  and  a  little  excelsior  was  not  worth  as 
much  as  the  articles  which  would  otherwise  be  broken. 

The  manager  was  not  satisfied  and  asked  the 
office  for  figures  on  excelsior  and  packing  boxes.  He 
found  that  in  the  past  month  the  cost  of  delivering 
the  goods  had  been  so  great  that  there  was  little 
profit. 

He  thought  the  situation  over  for  several  days 
and  then  he  worked  out  a  solution  which  placed  his 
department  on  a  paying  basis  and  earned  him  pro- 
motion. Each  driver  was  offered  two  cents  for  the 
return  of  every  box  used  in  the  delivery  of  goods. 
This  applied  to  the  whole  store,  but  affected  his 
department  in  particular. 

The  drivers,  anxious  to  earn  the  reward,  which 
often  amounted  to  a  dollar  a  day,  on  delivering  boxes 
offered  to  open  them  to  see  that  the  article  had  not 
been  broken.  The  suggestion  pleased  the  purchasers 
and  they  were  glad  to  accede  when  the  drives  offered 
to  get  rid  of  the  boxes  for  them.  As  only  small 
deliveries  were  handled  in  this  way,  and  but  two  or 
three  minutes  of  the  drivers'  time  required  in  each 
instance',  the  saving  was  considerable. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  '  ■  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


DURING  the  past  week  many  inquiries  have  been 
received  for  the  items  listed  in  this  column,  and 
orders  for  goodly  quantities  placed.  A  feature  of 
these  transactions  is  that  in  nearly  every  case  a  new 
customer  is  added  to  the  books  of  the  merchant,  thus 
enabling  him  to  present  his  full  line  to  new  purchas- 
ers. This  department  has  helped  many  agents  and 
manufacturers  to  get  the  thin  edge  of  the  wedge  in 
places  where  they  had  long  sought  an  entree.  Buy- 
ers, too,  have  been  enabled  to  round  out  special  sales 
by  the  facilities  of  our  Merchandising  Department. 
Send  in  your  requests  for  the  specials  that  you  need, 
Mr.  Buyer,  and  you,  Mr.  Agent  or  Manufacturer, 
send  in  your  special  offers.  No  charge  is  made  for 
the  service. 

ON     SALE. 

Japanese  China  Import  Samples  at  a  sacrifiice  to 
make  room  for  new  goods.  Chocolate  pots  at  54 
cents  each  that  average  higher  than  $1,  and 
everything  else  at  equally  low  prices.     A  156. 

Twenty-Carat  Coin-Gold  Decorated  Tumblers, 
light  blown  lead  glass,  with  extra  wide  pure  gold 
band  at  the  rim, and  a  border  decoration  of  twenty- 
six  lilies  (open  in  the  form  of  a  star)  at  $150 
per  doz.  Value,  $1.80  at  least.  Guaranteed  best 
workmanship.     A  157. 

Silver-Deposit  Ware  Oils  and  Vinegars — 6-oz., 
at  $1  a  pair;  regular  price  $1.50;  75  pairs;  straw- 
berry and  foliage  pattern;  sterling  silver  decora- 
tion. 

Ouart  Blown  Glass  Tankard  Jugs — Seconds,  $1.20 
doz.     A  153. 

Floral  Nappies. — g-inch,  97^  cents  a  doz.  7-inch, 
55^  cents  doz;  seconds.     A  154. 

Colonial  Candlesticks.  — 52  cents  doz.,  7-inch, 
pressed  glass,  seconds.     A  150. 

Orange  Bowls. — $1.30  doz.,  11  inch,  pressed  glass, 
seconds.     A  151. 

Pint  Blown  Glass  Jugs. — Seconds,  $1.50  doz.     A152. 

Decorated  Berry  Sets  —  Consisting  of  8-inch 
berry  bowl  and  six  4-inch  fruits,  $2.55  doz. 
Choice  of  nine  patterns  in  floral  spray  decoration 
and  full  gold  line.     A  148. 


One  Month's  Reading  Free. — The  Crockery  and 
Glass  Journal  will  be  sent  upon  application  to 
anyone  interested  for  one  month  without  cost. 
Half-yearly  subscription  $1 ;  annual,  $2:  in 
advance.     A   155. 

Cut  Glass  Electroliers  —$4. 45  each  (25  only.)  14 
inches  high,  shades  6)4  inches  over  all,  attractive 
floral  de&ign  on  heavy  lead  blank.  Complete  with 
bead  fringe,  silk  cord  and  electric  bulb.  In  lots 
to  suit  purchaser.     A  148. 

Lead  Blown  Cut  Glass  Tumblers. — 53  cents  per 
dozen.  Three  six-point  stars  and  fan  cutting  on 
selected  blanks.  Not  less  than  barrel  lots  (20 
doz.)  sold.     A  141. 

Cut  Glass  Fern  Dishes.—  $1.05  each.  Full  8-inch 
size,  footed  floral  designs,  no  lining.   A  142. 

Eleven-Inch  Berry  Bowls. — $1.50  per  dozen  ;  regular 
price  £2.25.  Beautiful  design,  delicate  tint  of 
turquoise  blue  iridescence.  Four  dozen  to  the 
barrel.    A  143 

Duplicate  Samples  at  a  Sacrifice.  —  Jardinieres, 
pedestals,  statuary.  Room  needed;  price  no 
object     A  144. 

Lead  Blown  Cut  Glass  Tumblers. —  55  cents  per 
dozen;  floral  designs;  barrel  lots.   A  145. 

Cut  Glass  Hair  Receivers  and  Puff  Boxes. — $1.75 
per  dozen;  15  dozen  in  a  barrel.     A.  146. 

Stone  Engraved  Glass  Vases. —  10,  12  and  14  inch,  at 
$1.50,  $2  and  $2.50  each.  This  is  just  half  the 
regular  price.     A  147. 

A  133 — 3  Darrels  4-inch  Colonial  nappies, pressed  glass, 
unfinished,  uc  doz. 

A  140 — A  well-known  and  reliable  firm  is  offering 
the  following  excellent  ten  cent  assortment.  The 
decorations  are  pretty,  and  nearly  all  the  pieces 
are  large.  There  is  a  choice  of  eight  decals  or 
lace  border  in  gold.  Assortment  consists  of 
15  doz.  handled  teas.  2  doz.  7  in.  bakers. 

12     "    plates,  7  in  ,  flat  2    "      8  in.  dishes. 

6    "        "7  in-,  deep  2    "      9  in.       " 

3     "  cake  plates,  8  in.,  2    "      36's    jugs 

2     "     30's        bowls,  2    "      salads. 

Total,  four  gross,  at  $40.80.     Will  sell  not   less 
than  two  gross  at  this  price.     No  charge  for  package. 


BUSINESS    BRIEFS. 


J.  R.  Evans  &  Co.  are  opening  a  new  five  and 
ten  cent  store  in  Hartford,  Conn.  They  have  taken 
the  premises  recently  vacated  by  the  Mellen  &  Hewes 
Co.,  and  expect  to  ooen  the  first  of  November. 

•     • 

It  is  rumored  that  W.  J.  Kittel,  of  Zabriskie 
street,  Jersey  City,  is  desirous  of  disposing  of  his 
silver-deposit  plant,  and  that  Wm.  Haehnl,  of  Lafay- 
ette street,  known  as  "the  barber  mug  man,"  and  A. 
Webber,    of   the    Artistic    Novelty    Decorating   Co., 


M 


Brooklyn,  are  considering  purchasing  it.  Mr.  Haehnl 
formerly  had  some  experience  in  the  silver-deposit 
business  and  knows  its  possibilities. 

*  • 

N.  Pero,  Stafford  Springs,  Conn.,  will  open  a 
new  store  in  the  Hoi  brook  Building  on  Main  street, 
Palmer,  Mass.,  Nov.  i.  He  has  been  in  business  for 
twelve  years  and  has  made  a  success  in  crockery, 
glass  and  notions,  and  it  is  his  purpose  to  open 
branches  as  opportunity  may  occur. 

•  • 

It  may  astonish  the  china  and  earthenware 
importers  to  learn  that  there  is  a  greater  volume  of 
business  done  in  the  United  States  in  imported 
matches  than  in  all  kinds  of  china  and  earthenware 
imported  into  the  country. 


SAN    FRANCISCO    AND   THE  COAST. 


THE  principal  activity  in  the  crockery  and  glass 
trade  at  present  is  on  the  part  of  the  wholesalers 
and  their  representatives  to  get.  in  their  orders  for  holi- 
day goods.  The  managers  of  the  large  retail  depart- 
ments report  a  steadily-increasing  trade  as  the  sea- 
son advances.  Special  sales  of  one  kind  and  another 
are  now  on  hand  in  order  to  stimulate  interest  and  at 
the  same  time  to  clear  out  odds  and  ends. 


M  Block,  president  of  the  Anglo-American  Im- 
porting Co.,  has  returned  from  one  of  his  regular 
trips  in  Southern  California,  and  reports  business 
generally  improving.  The  import  samples  are  com- 
ing in  fast,  and  he  is  looking  for  a  big  holiday  busi- 
ness.   

G.  H.  Otte,  traveling  representative  of  Julius 
Young,  is  calling  on  the  trade  in  the  southern  part  of 
the  State.  

The  Bawo  &  Dotter  lines  are  now  being  shown  in 
Los  Angeles  by  H.  Croiemeyer,  and  will  be  on  dis- 
play in  San  Diego  later  in  the  month.  Mr.  Breuner, 
who  is  now  in  charge  of  the  local  sample  Toom,  re- 
ports a  very  satisfactory  campaign  in  the  Northwest, 
where  he  has  just  been  showing  the  samples. 


A.  B.  C.  Dohrmann  has  returned  from  a  short  visit 
to  the  Dohrmann  interests  in  Los  Angeles. 


Friends  of  M.  P.  Meyer,  retail  sales  manager  of 
the  Nathan-Dohrmann  Co.,  are  glad  to  see  him  back 
at  his  old  post  after  a  six  weeks'  absence  on  account 
of  illness.  

Crushed  by  his  own  automobile  against  another 
machine,  H.  F.  Seiler,  of  the  firm  of  Hill  &  Seiler, 
tea  and  crockery  merchants  of  910  Washington 
street,  was  severly  injured  October  1  when  he 
cranked   his  car  preparatory  to  leaving  his  place   of 


business.  During  his  absence  from  the  car  someone 
had  advanced  the  spark  and  changed  the  gear,  so 
that  the  moment  the  engine  started  the  machine 
moved  forward  at  high  speed,  jamming  Mr.  Seiler 
against  a  second  car  which  was  standing  by  the 
curb.  He  was  taken  to  the  Emergency  Hospital, 
where  it  was  foUnd  that  the  automobile  craDk  bad 
been  forced  completely  through  the  muscles  of  his 
left  leg.  While  seriously  injured,  his  recovery  is 
confidently  expected. 

A.  W.  Ottenheimer  reports  a  very  successful  tnp 
through  the  Salinas  Valley  in  the  interest  of  Otten- 
heimer Bros. 

C.  A.  Bacon,  of  the  C.  A.  Bacon  Co.  made  a  short 
run  to  Salinas  the  end  of  the  week,  and  is  well 
pleased  with  the  prospects  in  that  section 


The  removal  sale  at  Hale  Bros,  is  attracting  a 
great  deal  of  attention,  the  various  departments 
rivaling  each  other  10  see  which  can  make  the  best 
offers.  In  the  crockery  and  glass  department  J.  Lee 
Richards,  manager,  says  there  is  certainly  a  rush. 


AT    CHICAGO. 


THE  Chicago  agency  for  the  American  Gold  Co., 
New  Martinsville,  W.  Va.,  has  been  taken  by 
Harry  Fox,  whc  will  handle  their  line  of  fancy  china 
novelties,  together  with  their  specialty  line  of  coin- 
gold  decorated  dinnerware. 

•  • 

M.  Fellner,  who  has  been  connected  with  the 
firm  of  S.  Lederer  &  Co.  for  some  time  in  the  capacity 
of  buyer,  has    tendered  his  resignation  and  will  soon 

branch  out  for  himself. 

•  • 

The  Fostoria  Glass  Co.  announces  the  addition  of 
Dauiel    E.    Mielke    to  the    sales  force  at  its   Chicago 

branch. 

•  * 

Earl  Newton  has  returned  from  an  extended 
trip  covering  his  territory. 

•  * 

The  branch  of  the  Gleason-Tietout  Co.  located 
at  San  Francisco,  Cal.,  is  in  charge  of  E.  S.  Berdine, 
who  left  this  city  recently  to  take  the  position.  Mar- 
shall Gleason,  Jr.,  is  temporarily  in  charge  of  the 
Chicago  office  pending  an  appointment  to  fill  Mr. 
Berdine's  *\lace. 

The  trade  in  the  crockery  department  of  the 
Boston  Store  under  the  managment  of  Peter  Rinken 
has  increased  to  such  an  extent  that  the  department 
has  been  removed  from  the  basement  to  a  conspicu- 
ous place  on  the  eighth  floor  in  front  of  the  elevators. 
The  entire  department  has  been  fitted  with  mahogany 
furniture  and  showcases. 
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IMPORTS    AT    NEW    YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
October  8.  1912. 


ANTWERP 

2  packagf  s  earthenware  Bawo  &  Dotter 

4        «  «•  LDBloch&Co 

17        ..  .<  L  Straus  &  Sons 

j2        ,,  <i  ...OGoeta 

32        ••  " ..Miscellaneous  Orders 

1  "         glassware L  Straus  &  Son  s 

.jj        „  ii  A  Berger  &  Co 

l5        ..  •< Vogt  &  Dose 

.         „  ••  Miscellaneous  Orders 

3  ..         toye ..... B  Illf  elder  &  Co 

198        „  ..   '"_' FWWoolworth 

\ C  B  Roust 

fi        ,,  <<         Frank  &  Co 

36  ,,  ..  Miscellaneous  Orders 

BREMEN 

2  packages  glassware  A  Steinhardt  &  Bro 

.        „  .«  Knauth,  Nachod  &  Kuhne 

-..  ,,  ••  Miscellaneous  Order i 

87  ••         earthenware Geo  Borgfeldt  &  Co 

32  ..  ..  L  Straus  &  Sons 

20  ..  » BTomby 

37  .,  «.  Karl  Hutter 

„6  „  «.  Miscellaneous  Orders 

283        "         toys Geo  Borgfeldt  &  Co 

*  ,.  ..  F  W  Wool  worth  &  Co 

264  i k 

FAOSchwartz 

2„        „  «.  A  Steinhardt  &  Bro 

.  «.  " C  B  Rouss 

_        ,,  •<  Knauth,  Nachod  &  Kuhne 

._        ,,  ..  Miscellaneous  Ordei  s 

HAMBURG 
87  packages  glassware     Fensterer  &  Rub  e 

„  ««  Eimer  &  Amend 

"        „  ..  LDBloch&Co 

,,  •«  Knauth.  Nachod  &  Kuhne 

4 

..  „  ••  Miscellaneous  Orders 

84 

3  "         earthenware Bawo  &  Dottei 

„  ,,  ••  Herman  C  Kupper 

6  „  ..  ERTheiler 

.  „  «•  , J  Palme 

0  „  •«  ; L  Straus  &  Sons 

Geo  Borgfeldt  &  Co 

^0  ,,  .•  Miscellaneous  Orders 

51  .,        toyi   B  Illfeider  &  Co 

a  .  „  u        . ,   .  _ Miscellaneous  Orders 

LIMOGES 
233  packages  chinaware Theodore  Haviland  &  Co 

HAVRE 

65  packages  chinaware Wm  Guerin  &  Co 

_„        ,,  ••  Porcelaines  G  D  A 

25        ..  "  , JHVenon 

2g        „  •<  Justin  Tharaud 

„.        „  ••  L  Straus  &  Sons 

60        „  :.  H  R  Churchill 

50        ,,  ..  HCreange 

22        ..  •'  C  L  Dwenger 

„  ■•  Herman  C  Kupper 

2jj       «•  ••  Miscellaneous  Orders 


LIVERPOOL 

88  packages  earthenware W  S  Pitcairn 

11  ••  "            G  F  Bassett  &  Co 

42  "  "            Maddock  &  Miller 

4  "  "            Lazarus  &  Rosenfeld 

4  "  "            Fondeville  &  Van  Iderstine 

8  "  "            E  Boote 

6  ••  "           Bawo  &  Dotter 

10  "  "           R  Slimmon  &  Co 

1  ••  "           W  H  Plummer 

5  "  "            Geo  Borgfeldt  &  Co 

3  "  "            ......   Miscellaneous  Ordes 

5  "  glassware  Haviland  &  Co 

4  "  "            Miscellaneous  Orders 

GLASGOW 
26  packages  glassware H  A  Rogers  &  Co 

LONDON 
8  pacVages  toys Geo  Borgfeldt  &  Co 

11  "  "        Samstag  &  Hilder  Bros 

0        "  " Miscellaneous  Orders 

ROTTERDAM 

152  packages  earthenware Geo  Borgfeldt  &  Co 

4        "  "  LDBloch&Co 

37        "  "  Lazarus  &  Rosenfeld 

43        '  "  Bawo  &  Dotter 

67        "  "  M  iscellaneous  Orders 

28        "         glassware Graham  &  Zenger 

4        "  "  Miscellaneous  Orders 

65        "         toys B  Illfeider 

12  "  "        FAOSchwartz 

12        "  " Miscellaneous  Orders 

8ODTHAMPT0N 
20  packages  earthenware H  Creange 

2  '«  "  JJHines 

84        "  "  Miscellaneous  Orders 


IMPORTS    AT    PORT    OP    BOSTON. 

LIVERPOOL 

12  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

5        "  "  E  Boote 

2        "  " RH  Stearns  Co 

16        "  "  American  Express  Co 

47        ••  "  Miscellaneous  Orders 

HAMBURG 

83  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

11        <•  "  Wm  R  Nee  &  Sons 

13  "  "  M  Kirschberger 

8a        "  '  First  Na  ional  Bank 

9  •«  "  Jordan  Marsh  Co 

15        ••  "  Patterson  Wylde  &  Co 

11         «  "  R  H  Stearns  Co 

8  "  "            LE  Knctt  Apparatus  Co 

87  ••  "            Geo  Borgfeldt  &  Co 

5  ««  "              Sttne  &  Dcwner  Co 

67  «■  " FWWoolworth 

19«  "  "            W  N  Proctor  &  Co 

74  «•  "            L  Wolf  &  Co 

120  "  "            American  Express  Co 

19  "  '•            R  F  Downing  &  Co 

33  ••  •«              Strobel  &  Wilken  Co 

16  "  "            Houghton  &  Dutton 

168  "  '*            E  A  Runnells  &  Co 

53  "  "            BD  Webber 

1Q4  •«  "           Miscellaneous  Orders 

ANTWERP 

104  packages  earthenware Jones,  McEuffee  &  Stratton  Co 

71         »  ■«  L  Wolf  &  Co 

2        "  '*  FWWoolworth 

10  "  "  Mitchell,  Woodbury  Co 

21        •»  "  American  Express  Co 

ij        «•  "  Miscellaneous  Orders 


FOUNDED    IN     1874. 
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Representing  the  interests  of  the  Crockery,  China,  Pottery,  Lamp, 
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NEW    YORK,  OCT.   10.  1912. 


OVERBURDENING     THE     BUYER. 


THE  season  is  on  when  buyers  are  placing  orders 
for  spring  import,  and  in  a  month  or  two  purchas- 
ing will  begin  for  fall  delivery  of  staples;  but  the  main 
import  buying  will  not  commence  until  January  and 
February,  when  a  lot  of  money  will  be  expended. 

It  is  the  custom  in  the  department  stores  to 
charge  to  the  crockery  and  glass  department  the 
amount  of  the  import  orders  as  soon  as  these  orders 
are  placed  and  confirmed.  Take  a  department  store 
devoting,  say,  $50,000  to  its  china  department  and 
allowing  its  buyer  to  place  import  orders  to  the  extent 
of  $20,000.  This  he  does  in  February,  the  goods  to 
be  delivered  in  September  and  October.  This  money 
being  charged  up  to  his  department  at  once,  ties  up 
$20,000  of  his  capital  for  seven  or  eight  months, 
leaving  him  only  $30,000  to  run  his  business,  when 
he  is  supposed  to  have  $50,000.  In  figuring  the 
business  of  the  department  his  firm  charges  him 
interest  on  the  $50,000,  reckons  his  profits  on  $50,000, 
and  looks  for  a  turnover  on  the  full  capital,  when  in 


reality    two -fifths    of    that    capital    lies    dormant^for 
more  than  half  the  year. 

A  fair  turnover  for  the  average  departn.  1 
store  is  from  two  to  two-and-a-half  times  the  capital. 
Figured  on  a  basis  of  $50,000  the  buyer  should 
business  of  from  $100,000  to  $135,000  Very  it 
them  do  it,  and  most  of  them  are  in  hot  water  all  the 
time  because  their  department  does  not  make  the 
showing  the  firm  expects.  On  the  other  hand,  if  the 
figuring  were  done  on  a  basis  of  $30,000  for  the  year 
and  $20,000  extra  tor  four  months,  the  department 
would  show  up  a  great  deal  better.  Two  and-a  ha'f 
times  on  $30,000  would  be  $75,000.  Thty  cannot 
turn  the  $20,000  more  than  once.  If  they  do  that 
they  are  doing  remarkably  well,  for  there  are  few 
who  dispose  of  all  their  imports  duriDg  the  holiday*, 
But  allowing  that  they  do,  that  would  give  them 
$20,000  more,  or  a  total  of  $95,000. 

Instead  of  charging  the  full  $20,000  to  the  depart- 
ments when  orders  are  placed,  let  only  §10,000  be 
charged  until  the  first  invoice  arrives;  then  charge  the 
rest.  This  would  relieve  the  buyer  to  that  extent.  And 
every  little  helps  in  his  effort  to  run  his  department 
profitably. 


PERSONAL. 


^~\  Y  the  fraction  of  an  hour  J.  H.  Venon  escaped 
L^  the  accident  on  the  New  York,  New  Haven 
I  I  I  &  Hartford  Railroad  last  Thursday.  He  was 
\.  J  in  Boston,  and  at  a  down-town  ticket  office 
—^  asked  if  there  was  a  'train  to  New  York 
around  noon.  He  was  told  there  was  one  at  twelve 
o'clock  exactly.  Reaching  for  his  money  to  buy  the 
ticket,  he  asked  what  time  that  train  arrived  in  New 
York,  and  was  told  5:42.  While  that  suited  him,  he 
nevertheless  asked  when  the  next  train  left,  and  the 
reply  was  one  o'clock.  He  concluded  that  the  one 
o'clock  train  was  the  b;tter  one,  and  said  he  would 
take  a  ticket  on  that  train.  The  clerk  told  him  that 
he  didn't  sell  tickets  on  the  one  o'clock  train,  and 
that  he  would  have  to  go  to  another  office,  three  or 
four  blocks  away.  Mr.  Venon  debated  for  a  little 
time  whether  to  walk  that  distance  or  not.  He  is 
thanking  his  stars  that  he  did  so. 

Lee  Kohns,  of  L.  Straus  &  Sons,  who  has  been 
abroad  for  several  weeks  for  rest  and  pleasure, 
arrived  in  New  York  on  Saturday  morning.  He 
shows  the  effects  of  his  little  relaxation  and  is  in 
fine  fettle. 

Wm.  Howell,  with  Pitkin  &  Brooks,  Chicago, 
was  a  welcome  visitor  to  the  City  this  week. 

* 

J.  P.  Howatt,  who  was  formerly  with  the  Ashe- 
ville  (N.   C.)  China    Co.,    has  been  attending  to  the 
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affairs  of  Wm.  M.  Warrin  during  the  latter's  visit  to 
the  various  factories  he  represents. 

W.  G.  Klein,  who  until  recently  was  buyer  for 
the  Wise,  Smith  Co.,  is  now  residing  in  Brooklyn, 
while  seeking  to  make  other  satisfactory  arrange- 
ments. 

O.  Phillips,  buyer  of  china  and  glass  for  Mc- 
Creery  &  Co.,  Pittsburgh,  favored  the  District  with 
his  presence  this  week.  Mr.  Phillips  is  quite  an 
exiensive  buyer,  and  is  always  welcome. 

E.  G.  Garnsey,  with  Marshall  Field  &  Co.,  was 
in  town  this  week.  Mr.  Garnsey,  who  generally  buys 
in  large  quantities,  kept  up  his  reputation  by  placing 
many  orders. 

The  American  Trading  Co.,  of  Cleveland,  was 
represented  in  the  District  last  week  by  W.  M. 
Oddie,  who  buys  for  the  housefurnishing  department 
of  that  concern. 

Charles  Schlessing,  with  the  Mail  Order  House, 
was  busy  in  the  District  this  week.  He  says  that  the 
services  being  rendered  by  his  concern  are  much 
appreciated  by  the  merchants,  and  that  the  member- 
ship list  is  growing  daily.  Firms  from  California  to 
Maine  are  receiving  the  benefit  of  the  buying  plan. 

W.  H.  Upham  was  summoned  for  jury  duty  this 
week,  but  was  excused;  owing  to  a  business  engage- 
ment. In  fact,  so  well  did  he  plead  his  case  that  he 
will  not  be  asked  to  serve  again  for  a  year.  Then, 
after  all,  owing  to  the  influx  of  business  in  New  York, 
he  had  to  cancel  his  Boston  engagement. 

O.  J.  O'Doanell  spent  Tuesday  in  Philadelphia, 
and  while  there  visited  the  two  cut  glass  factories  he 
represents  here. 

J..H.  Luxemberg,  Barnsboro,  Pa.,  favored  the 
District  with  his  presence  during  the  week  and  left 
behind  him  acceptable  orders  with  a  number  of 
agencies. 

.  E.  D.  Poulton,  who  conducts  a  jewelry  store  at 
Front  Royal,  Va.,  was  buying  cut  glass  and  fine 
china  this  week  in  the  District. 

J.  Wilson  has  been  engaged  by  B.  Tomby  to 
sell  Schlegelmilch  ware. 

Last  week  we  reported  a  golden  wedding.  This 
week  it's  a  nondescript,  for  we  do  not  recall  a  twenty- 
ninth  aniversary  being  .  called  anything  special. 
Nevertheless,  Geo.  F.  Mackey  has  a  jollification  at  his 


house  to-day,  Thursday,  in  commemoration  of  a 
happy  event  which  took  place  in  1883,  when  he  was 
twenty  years  old.  Never  has  a  year  passed  that 
October  10th  has  not  been  celebrated.  In  fact,  each 
occasion  is  regarded  as  a  golden  wedding. 

A.  S.  Cooper,  of  the  Bermuda  Furnishirg  Supply 
Co  ,  Hamilton,  Bermuda,  was  a  vistor  to  the  crock- 
ery and  glass  market  this  week  and  placed  orders  for 
goods  in  liberal  quantities.  He  was  rejoicing  over 
the  excellent  state  of  trade  made  possible  by  Ameri- 
can tourists,  who  spend  not  only  time,  but  lots  of 
money,  in  this  delightful  British  possession. 

Morua  Hermanos,  of  Hermosilo,  Mexico,  were 
represented  in  the  District  this  week  by  one  of  the 
brothers,  who  has  just  returned  from  Europe,  where 
he  has  been  on  a  buying  expedition.  He  stated  that 
the  revolution  and  skirmishes  that  are  taking  place  in 
Mexico  are  not  affecting  business  in  the  larger  cities. 
It  is  only  the  outlying  districts  that  feel  it.  He 
made  quite  extensive  purchases  here. 

B.  Tomby,  the  representative  in  this  country  of 
Reinhold  Schlegelmilch,  was  in  Philadelphia  on 
Monday,  and  on  Tuesday  evening  went  to  Boston. 

A.  C.  Scroggins,  secretary  of  the  Fostoria  Glass 
Co.,  who  has  been  in  the  city  since  last  Thursday, 
spent  quite  a  little  time  with  the  New  York  repre- 
sentatives, John  Nixon,  66  West  Broadway,  and  Mr. 
Hirsch,  of  the  silver-deposit  branch  on  Broadway. 
He  went  Wednesday  to  Philadelphia  and  on  Friday 
will  go  to  Boston.     From  there  he  will  return  home. 

Mr.  Brodeur,  of  the  Brodeur  Co.,  Montreal,  paid 
a  visit  to  the  city  this  week. 

G.  A.  Gillan  has  relinquished  his  position  with 
W.  E.  Waller,  of  Rutherford,  N.  J.,  and  until  Janu- 
ary 1  will  be  unattached,  unless  some  city  depart- 
ment store  is  looking  for  an  additional  hand  to  help 
in  special  sales,  when  Mr.  Gillan  would  be  glad  to 
negotiate  until  the  begining  of  the  new  year. 

Mr.  Dulin,  of  Dulin  &  Martin,  Washington,  D. 
C,  was  a  caller  during  the  week  at  many  of  the 
agencies  in  the  District. 

Wm.  P.  Horn,  with  the  Lighting  Studio  of  New 
York,  is  doing  a  large  business  with  the  "Doric,"  a 
design  in  lighting  glassware  that  is  finding  much 
favor  with  large  corporations  which  have  extensive 
plants  to  illuminate.     Among  those  who  have  already 
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adopted  the  method  are  the  Pennsylvania  Railroad  at 
their  New  York  Terminal  and  the  management  of 
the  McAlpin  Hotel,  Thirty-fourth  street  and  Broad- 
way. 

Fred  Hess,  with  Cox  &  Lafferty,  is  having  much 
success  with  the  new  illuminating  devices  that  his 
firm  is  putting  on  the  market. 

S.  Sipser  spent  a  day  in  Philadelphia  on  Thursday, 
calling  on  friends  and  customers,  and  was  well 
received. 

Geo.  G.  Peck,  Newburg,  N.  Y.,  was  a  busy  buyer 
during  the  week.  His  order  book  was  working  in 
many  places  on  Wednesday. 

* 

Maurice  Thalman,  who  travels  New  York, 
Connecticut  and  Massachusetts  for  J.  R.  Giboney, 
spent  a  little  time  in  the  city  during  the  week.  He 
says  the  business  in  hotel  supplies  is  quice  brisk. 

A.  Rosner,  buyer  for  L.  Bauman  &  Co.,  was 
placing  orders  for  dinnerware  etc.,  on  Wednesday. 
He  states  that  his  department  last  month  was  forty- 
two  per  cent  ahead  of  last  year,  and,  to  use  his  own 
words,  "October  has  opened  up  like  a  lion."  Last 
Saturday  was  the  biggest  day  in  the  history  of  the  de- 
partment for  sales  of  dinnerware.  Mr.  Rosner  won- 
ders why  some  people  are  complaining  of  the  state 
of  trade.      He  says  they  must  be  chronic  grouches. 

Richard  O'Leary,  with  the  Goodwin  Co  ,  Toronto, 
has  been  very  busy  during  his  visit  to  the  city,  and 
many  of  the  agents  have  reason  to  congratulate 
themselves  upon  receiving  a  call  from  him. 

Among  the  visitors  in  town  this  were:  M.  A. 
Mustin,  Madison,  Ga. ;  K.  C.  Norris,  of  Bradner 
Stores,  Olean,  N.  Y. ;  J.  A.  Merrill,  Portland,  Me.; 
Mr.  Ackiin,  of  Walter  &  Acklin,  Tyrone,  Pa,  ;  Mr. 
Beatty,  of  Beatty  &  Doubleday,  Cooperstown,  N.  Y. ; 
Louis  Selig,  Elizabeth  City,  N.  C. ;  F.  A.  Bixby,  Iron- 
town,  O. ;  L.  J.  Burgess,  Zanesville,  O. ;  C.  R.  Pear- 
sail,  of  Leyson-Pearsall  Co.,  Salt  Lake  City. 


AMERICANS,     LOOK     OUT! 


goods  sold.  Three  finger  bowls  were  purchased  with 
the  intention  of  their  being  sent  to  the  United 
States.  In  view  of  the  American  customs  require- 
ments, particular  inquiry  was  made  as  to  whether  the 
bowls  were  ioo  ytars  old.  The  saleswoman  was  not 
prepared  to  guarantee  the  exact  age,  but  did  guar- 
antee them  as  "old  Sheffield  plate"  and  so  billed 
them.  Afterward  the  purchaser  became  suspicious 
and  submitted  them  to  an  expert,  who  had  no  diffi- 
culty in  determining  they  were  of  modern  make;  in 
fact,  they  were  electroplated  articles,  gotten  up  in 
imitation  of  "Sheffield  plate. "  The  whole  manner  of 
their  fashioning,  the  ornaments  put  on,  the  appear- 
ance of  the  spurious  mark,  which  looked  as  if  it 
might  be  a  workman's  mark  on  the  bottom  of  the 
article,  were  designed  to  allow  the  purchaser,  who 
imagined  he  knew  this  sort  of  work,  to  deceive  him- 
self. 

The  production  of  articles  of  this  description  has 
grown  into  quite  an  induttry,  and  there  is  more  than 
one  large  factory  in  existence  where  goods  are  made 
after  old  Sheffield  designs  and  with  an  antique  appear- 
ance, in  order  that  they  may  be  palmed  off  as  « 'Shef- 
field plate."  Ths  Cutlers  Company  is  determined  to 
stop  this  imposition  on  the  good  name  of  Sheffield  if 
it  is  possible,  and  has  already  secured  a  number  of 
convictions. 

These  precautions  by  the  Cutlers  Company  will 
not  tend  to  make  genuine  specimens  of  this  old  ware 
any  cheaper,  but  they  may  have  the  effect  of  causing 
unscrupulous  dealers  to  think  twice  before  they 
guarantee  as  genuine  articles  of  electroplate  deliber- 
ately made  up  with  the  intention  of  deceiving  unin- 
formed purchasers.  American  visitors  to  England 
desirous  of  purchasing  "old  Sheffield  piate"  should 
insist,  in  every  case,  on  having  the  dealer's  guaranty; 
and  any  refusal  to  furnish  this,  no  matter  what  ex- 
cuse is  given,  should  be  regarded  as  indicating  doubt 
as  to  the  genuineness  of  the  articles  offered  for  sale. 


HOW     IT     WORKS. 


THE  Cutlers  Company  of  Sheffield  has  again 
secured  the  conviction  of  a  firm  of  dealers  in 
antiques  for  contravention  of  the  merchandise  marks 
act  by  applying  a   false  trade   description   to   certain 


North  Baltimore,  O.,  October  5. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir — Relative  to  various  items  listed  in  your 
"Merchandising  Department,"  kindly  have  A  141  ship 
us  a  barrel  tumblers,  A  143  ship  us  one  barrel  11- 
inch  berry  bowls,  A  144  write  us  what  he  has,  A  146 
send  us  circulars  showing  same,  A  147  ditto,  A  130 
write  us  about  orange  bowls  and  candlesticks,  A  132 
write  us  about  his  goods,  A  140  write  us  about  assort- 
ment. Yours  truly 

Stouffer  Bros. 

[It  will  be  noted  that  this  inquiry  includes  items 
from  seven  different  factories  that  are  represented  by 
six  different  agents  in  this  city.  Each  gets  in  touch 
with  a  new  customer,  thus  affording  opportunity  to 
do  further  business  with  regular  goods.] 
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beautifully  -  i>ecorate&  (frame  opiates. 


21 


GERMAN     BRONZE=POWDER     INDUSTRY. 


NUREMBERG  is  the  center  of  the  bronze-powder 
industry  in  Germany.  With  the  exception  of  one 
factory  at  Munich  and  one  at  Frankfort  on  the  Main, 
all  bronze-powder  factories  of  any  magnitude  are 
located  in  Nuremberg  and  Fuerth  and  the  smaller 
towns  in  that  vicinity. 

There  are  here  fifteen  to  eighteen  concerns  of 
considerable  extent  and  about  twenty-five  smaller 
factories,  which  employ  an  aggregate  of  1,200  work- 
men and  turn  out  an  annual  product  of  the  value  of 
about  $3,000,000.  Experienced  workmen  are  paid 
nine  to  ten  cents  per  hour  and  work  ten  hours  a  day, 
except  on  Saturdays,  when  eight  hours  is  the  rule. 
The  few  men  employed  in  the  foundry  departments 
are  slightly  better  paid — about  twelve  cents  per  hour. 
Juvenile  employees  average  about  seven  cents  per 
our.  Practically  no  female  workers  are  employed. 
Almost  without  exception  factories  are  located  where 
cheap  water  power  may  be  had. 

The  raw  materials  used  in  the  manufacture  of 
the  better  grade  of  bronze  powder  are  copper  and 
zinc.  For  cheaper  grades  various  kinds  of  metal 
scraps  from  the  toy  and  other  factories  are  mixed 
with  these  two  basic  metals. 

The  metals,  mixed  in  graphite  crucibles,  are 
placed  in  furnaces,  where  they  are  reduced  to  a  mol- 
ten mass  in  about  five  hours  and  then  poured  into 
molds  and  cast  into  half-round  ingots  about  twelve 
inches  in  length  and  about  five-eighths  of  an  inch  in 
thickness.  The  ingots  are  flattened  under  water- 
power  hammers  and  passed  through  rollers  under 
great  pressure  until  they  are  extended  into  metal 
ribbons  many  yards  in  length.  Before  becoming  so 
brittle  as  to  break  these  ribbons  are  annealed  in  a 
furnace  which  is  fired  only  with  wood.  They  are 
then  cut  into  strips  about  two  yards  long,  tied  into 
bundles  of  approximately  100  each,  and  hammered 
out  still  thinner.  After  being  subjected  to  another 
anuealing  process  two  or  three  of  such  bundles  are 
tied  together  and  again  hammered.  At  this  stage 
the  thin  metal  sheets  are  put  through  a  cleaning  pro- 
cess, tied  into  still  larger  bundles,  and  again  beaten 
out  under  hammer.  When  the  required  thinness  is 
secured  the  sheets  are  cut  and  torn  into  shreds  and 
placed  into  hermetically  closed  iron  boxes,  in  which 
they  are  pounded  into  a  powder  under  vertical  iron 
stamps.  They  are  passed  from  one  stamp  mill  to 
another  until  reduced  to  the  fine  metallic  flour  known 
as  bronze  powder. 

Bronze  powder  is  to-day  invoiced  for  export  at 
20  to  38  cents  per  pound,  according  to  quality,  the 
price  for  a  fair  grade  product  being  about  27  cents 
per  pound.  Extra  fine  grades  sell  as  high  as  $1,  and 
even  more,  per  pound.  These  figures  include  pack- 
ing charges,  insurance,  and  freight  to  Bremen,  which 
amount  to  about  60  cents  per  100  pounds. 

Exports  of   bronze  powder   and  metal   clippings 


(the  raw  materials  for  bronze  powder)  from  Nurem- 
berg to  the  United  States  for  the  last  four  years  were 
as  follows:  bionze  powder — 1907,  $934,732;  1908, 
$408,140;  1909,  $558,336;  1910,  $525,168;  metal  clip* 
pings— 1907,  $80,585;  1908,  $167:401;  1909,  $217,781; 
1910,  $236,799.  These  figures  would  indicate  a  con- 
siderable increase  in  the  manufacture  of  bronze 
powder  in  the  United  States. 


GRAFTING     BUYERS. 


A  SHORT  time  ago  we  published  an  article  on  the 
above  subject  in  which  the  trouble  was  laid  at 
the  door  of  the  salesmen.  The  following,  from  the 
"New  York  Times,"  takes  another  view  of  the  matter: 

"Grafting  on  the  part  of  buyers,  a  phase  of  modern 
business  life  that  has  received  much  condemnation 
from  New  York  manufacturers,  is  well  recognized  in 
the  hat  trade.  According  to  a  statement  made  yester- 
day by  an  official  of  one  of  the  largest  houses  in  this 
line  in  the  country,  the  evil  is  largely  practiced  by 
buyers  of  hats,  and  the  fault  belongs  almost  entirely 
to  the  retailer. 

"The  retailer  is  the  one  fundamentally  to  blame," 
he  said.  "He  employs  a  bright  man,  who  must  have 
refined  tastes,  and  pays  him  a  salary  that  rarely  ex- 
ceeds $35  to  $50  a  week.  This  salary  must  keep  the 
buyer's  family  in  accordance  with  his  position.  He 
represents  large  interests,  and  is  sometimes  em- 
powered to  buy  from  $100,000  to  $500,000  worth  of 
goods  a  year.  His  pay  is  not  commensurate  with 
the  amount  he  handles  for  his  firm,  nor  adequate  to 
maintain  his  household  according  to  his  tastes  and 
needs.  Therefore,  graft  seems  to  him  a  legitimate 
way  of  supplementing  his  income. 

"The  honest  manufacturer,  who  is  willing  to  sell 
at  a  close  margin  and  is  satisfied  with  a  small  profit, 
cannot  gain  access  to  this  autocrat  without  wasting 
much  valuable  time  in  frequent  and  fruitless  visits. 
If  fortunate,  he  may  be  at  last  granted  a  hearing, 
even  given  a  chance  to  show  his  goods;  but  invariably 
they  are  rejected  in  favor  of  the  offerings  of  a  manu- 
facturer who,  in  the  course  of  a  champagne  supper 
or  other  elaborate  entertainment,  has  offered  to  make 
it  worth  the  buyer's  while  to  handle  his  line. 

"Now,  if  the  honest  manufacturer,  who  is  trying 
to  do  right,  applies  to  the  employer  of  the  buyer,  he 
will  meet  with  the  argument  that  'my  buyer  has  full 
charge  of  that  department.  He  is  responsible  for  its 
success,  and  I  cannot  interfere.'  This  shows  that 
the  average  retailer  winks  at  graft,  and  the  consumer 
must  pay  for  it. 

"What  is  the  solution  of  the  problem  ?  Let  the 
retailers  pay  their  buyers  salaries  that  will  remove 
the  temptation  from  them  to  take  bribes.  Or  else 
let  the  heads  of  the  big  concerns  control  the  houses 
they  deal  with." 


aa 


When  asked  if  his  house  had  ever  lost  business 
by  unfair  discrimination,  he  answered: 

"There  is  one  large  department  store  in  this  city 
which  used  to  sell  thousands  of  dollars'  worth  of  our 
goods  a  year.  The  department  was  in  a  flourishing 
condition  when  the  buyer  met  with  a  railroad  accident 
that  eventually  lost  him  his  place.  The  new  buyer 
was  not  interested  in  our  goods  when  he  saw  that 
there  was  neither  entertainment,  presents,  nor  a 
percentage  in  it  for  him.  Quality,  style,  and  right 
prices  were  not  what  he  was  looking  for.  To-day, 
doubtless  as  a  result  of  practicing  similar  tactics  with 
other  sellers  of  honest  merchandise,  the  hat  depart- 
ment of  this  store  now  occupies  about  one-third  its 
former  space.  This  is  conclusive  proof  that  the 
stock  now  carried  is  not  as  satisfactory  to  the  con- 
sumers as  it  was.  The  man  in  authority,  however, 
hold  his  place  because  he  is  getting  a  fair  share  of 
success  with  another  department." 


'DAYLIGHT     LAMPS.' 


THAT  artificial  daylight  has  been  produced  simul- 
taneously in  England  and  Germany,  as  reported 
in  a  cable  dispatch  to  the  New  York  Sun,  is  interest- 
ing, if  true.  The  paper  read  by  Dr.  G.  E.  Kenneth 
Mees  before  the  Illuminating  and  Engineering  Society 
of  London  describes,  according  to  this  dispatch,  a 
light  filter  made  of  dyes  adjusted  to  follow  a  spectro- 
photometric  curve,  which  is  "most  useful  in  the 
correct  matching  of  shades."  If  the  filter  did  not 
absorb  eighty-rive  per  cent  of  the  light  this  "daylight 
lamp"  might  be  used  for  artists  to  work  by  and  for 
the  holding  of  night  classes  in  art  schools.  Dr. 
Voege  of  Hamburg  has  contributed  to  the  Illuminat- 
and  Engineering  Society's  proceedings  an  acconnt  of 
his  method  of  studying  colors  by  gas,  electricity,  and 
other  illuminants. 

The  problem  of  producing  artificial  daylight  is 
not  new.  Mr.  MacFarlan  Moore's  white-light  window, 
consisting  of  a  tube  filled  with  rarefied  carbon  dioxide 
gas  and  swept  by  an  alternating  current,  is  used  in 
department  stores  for  the  matching  of  colors  and  the 
inspection  of  fabrics.  Mr.  Peter  Cooper  Hewitt,  by 
means  of  a  reflecting  surface  coated  with  a  film  of 
rhodamine  dye,  transmutes  the  one  colored  rays  of 
his  mercury  vapor  lamp  into  wave  lengths  varying 
from  its  greenish  light  to  the  red  and  orange  region 
of  the  spectrum.  This  is  very  like  "daylight." 
Flame  and  arc  lamps  a  giving  white  light  similar  to 
that  of  the  sunhave  been  marketed  for  many  years. 
As  yet,  however,  no  scientist  knows  exactly  what  is 
the  value   of  daylight  to  seeing  eyes. 

Probably  it  is  not  the  best  light.  For  one  thing, 
daylight,  more  than  any  of  the  artificial  illuminants, 
has  the  invisible  ultra-violet  rays  which  are  harmful 
to  the  retina.     A  group  of  laboratories  has  been  estab- 


tablished  at  Cleveland,  Ohio,  equipped  by  some 
twenty  manufacturing  companies,  to  find  out  just  how 
different  lights  affect  the  eyes  in  their  varying  de- 
grees and  combinations  of  wave  intensity.  Their 
ai:n  to  learn  how  to  produce  an  efficient  illuminant 
with  the  least  expenditure  of  electrical  power.  It  is 
an  enconomic  question  with  the  companies,  but  in 
order  to  obtain  the  ideal  light  many  problems  re- 
lating to  individual  and  combined  prisma'ic  effects 
that  make  the  eye  the  ultimate  judge  of  their  benefits 
will  be  solved 

Doubtless,  in  producing  the  ideal  light  the  ultra- 
violet and  heat  rays  will  be  eliminated,  as  well  as 
combinations  of  colored  rays  that  produce  spasmodic 
action  of  the  muscles  of  accommodation  used  in 
focusing  the  vision.  For  example,  when  the  eye  is 
accommodated  to  a  blue  light  at  its  extreme  range, 
red  rays  are  found  to  be  completely  out  of  focus.  In- 
deed, thus  far  lights  of  but  one  color  in  the  scale  have 
been  most  efficient  in  producing  well-defined  images 
and  in  enabling  the  eye  to  distinguish  objects  in  de- 
tail. There  are  objections  to  such  lights  for  ordinary 
use,  however,  and  some  compromise  must  be  made 
between  them  and  daylight — a  compromise  which 
should  be  superior  to  both — New  York  Tunes. 


IN     THE     WRONG     BERTH. 


THE  long  train  of  Pullman  sleepers  was  rushing 
toward  New  York  with  its  loads  of  human 
freight.  It  was  still  early,  and  only  a  few  of  the 
passengers  were  astir.  A  china  salesman  in  one  of 
the  lowers  was  awakened  by  a  commotion  at  the 
curtains  of  the  berth  above  him.  A  moment  later  a 
bare  foot  was  thrust  through  the  opening  and  placed 
upon  the  edge  of  his  bed.  A  woman's  voice  spoke  in 
angry  accents. 

'<Look  there,  John  !  I  bought  those  stockings 
yesterday  at  Hunter's  for  25  cents  a  pair,  and  they 
guaranteed  them  not  to  crock.  I'm  going  to  send 
them  back.     Just  see  my  foot  !" 

In  some  bewilderment  the  drummer  beheld  for 
an  instant  a  dainty  foot  upon  which  the  discoloration 
was  unmistakable. 

"Madam,"  he  said,  "the  crocks  belong  on  the 
shelf  across  the  aisle.  "—Judge. 


Too  Late  for  Classification 


BUSINESS    OPPORTUNITIES. 

I  AM  desirous  of  adding  to  my  cut  glass  line  first-class  lines  of 
china,  pressed  and  blown  glassware  and  novelties,  to  repre- 
sent in  and  around  New  York.  Lines  must  be  strong  enough  so 
as  to  warrant  engaging  a  first-class  salesman  for  each  line.  An 
swers  will  be  treated  confidentially.  Louis  Levie.n,  33  Muiray 
Street,  New  York. 
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.Amotioi   tl)e    potteries 

TEast  and  X#est 
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An  unfounded  report   has   been  go- 
East  Liverpool    ing  the  rounds  that  the  Colonial  Pot- 
and  Vicinity,     tery  Co.  would  start    the   manufac- 
turing of  sanitary    ware.       This  is 
incorrect,  and  is   causing   the   company    no   end    of 
annoyance.     General  Manager  Fred  Kline  said:  "We 
are  not  going  to  make  sanitary  ware,  and  never  had 
any  intention  of  doing  so.     How  this  report  started 
no  one  seems  to  know.     We  have  been  getting  hun- 
dreds of  letters  asking  if  it  is  true,  and  have  replied 
to  all  of  them  that  there  is  nothing  in  the  report  what- 
ever.    I  cannot  make  this  statement  strong  enough. 
We  are  going  to  put  a  new  dinner  shape  on  the  market 
late  in  December,  modelers  now  being  at  work  on  it." 

*  » 

The  "Holdfast"  baby  plate  of  the  D.  E.  Mc- 
Nicol  Pottery  Co., is  proving  to  be  one  of  the  specialty 
winners  of  the  season.  It  is  shown  in  a  variety  of 
decorations  and  comes  with  an  attachment  which 
prevents  the  youngster  upsetting  it. 

*  * 

Cecil  E.  Taylor,  Eastern  salesman  for  the  Tay- 
lor, Smith  &  Taylor  Pottery  Co.,  spent  a  few  days  at 
the  home  office  last  week.  "Business  is  good,  and 
we  feel  confident  of  having  a  brisk  fall  trade,"  said 

he. 

*  • 

The  appraisers  have  completed  their  work,  and 
within  a  few  days  operations  will  again  be  resumed 
at  the  plant  of  the  Globe  Pottery  Co.  Receiver 
Willard  R.  Morris  says:  "The  creditors  accept  the  re- 
ceivership as  the  best  plan  for  handling  the  business, 
and  many  letters  promising  support  and  co-operation 
have  been  received.  The  decorating  shop  is  working 
from  stock,  and  shipments  are  being  made  as  usual. 
The  clay  and  kiln  departments  only  are  idle."  The 
statement  is  made  that  the  suit  filed  by  the  Croxall 
Chemical  Co.  was  a  friendly  one,  as  only  by  this  means 
could  the  attorneys  for  the  Globe  get  an  action  in 
court  by  which  matters  could  be  brought  to  a  head. 

*  • 

Report  is  current  that  plans  for  the  erection  of 
a  new  five-kiln  pottery  for  general  ware  manufacture 
at    Washingtonville,  north   of  here,  are  progressing 


favorably.     The  residents  of  that  place  have  agreed 
to  take  $20,000  stock  in  the  concern. 

*  * 

"During  my  recent  trip  through  the  East  I  found 
general  business  conditions  steadily  improving,  and 
this  is  being  reflected  in  the  pottery  industry,"  said 
George  C.  Thompson,  of  the  Thompson  Pottery  Co. 
This  plant  will  work  throughout  the  year  with  a  full 
file  of  orders. 

The  Vodrey  Pottery  Co.  will  place  a  new  din- 
ner shape  on  the  market  late  in  December.  The 
shape  will  be  shown  in  a  dozen  or  more  new  treat- 
ments, some  of  which  will  be  exclusive.  It  is  a 
clever  combination  of  a  plain  and  fancy  line  effect, 
the  handles  of  the  cover  being  somewhat  wider  that 
those  now  generally  in  use. 

*  ♦ 

The  twenty-fourth  annual  meeting  of  the  United 
States  Potters'  Association  will  be  held  in  the 
assembly  room  of  the  Fort  Pitt  Hotel,  Fittsburgh, 
commencing  November  12.  Official  notice  to  this 
effect  will  be  sent  to  the  members  within  a  few  days 

•      * 

While  the  Knowles,  Taylor  &  Knowles  Co.  will 
have  no  new  dinner  shapes  during  1913,  quite  an 
elaborate  line  of  new  treatments  will  be  shown  on 
their  three  plain  shapes — the  "Omar,"  "Romana"  and 
"Lotus."  A  new  catalogue  showing  their  complete 
lines  of  hotel  ware,  particular  attention  being  given 
to  their  new  welded    edge  goods,  is   being    sent    to 

those  interested. 

*  * 

Some  local  pottery  manufacturers  are  experin- 
cing  a  shortage  in  small  male  help,  such  as  mold-run- 
ners, and  the  like.  Because  of  this  one  plant  lost  two 
kilns  during  the  latter  part  of  September. 

*  * 

The  employes  of  the  Homer  Laughlin  China  Co. 
attended  the  "Billy"  Sunday  evangelistic  service  here 
in  a  body  one  night  last  week,  headed  by  W.  E.  Wells 
and  Vice-president  George  W.  Clark.  The  workers 
presented  Mr.   Sunday   with  a  handsome  vase  and  a 
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finely-decorated  bowl  inscribed  "Billy  Sunday,  Octo- 
ber 1,1912."  From  his  pulpit  Sunday  said:  "They 
are  about  the  classiest  articles  I  have  ever  seen." 
The  workers  marched  to  the  Tabernacle  headed 
by  a  band  playing  "Onward,  Christian  Soldiers'" 

*  # 

Serious  inconvenience  is  being  caused  some  of  the 
Western  pottery  manufacturers,  and  especially  so 
during  the  past  week,  by  the  car  shortage.  It  is  almost 
next  to  an  impossibility  to  get  cars  for  loading  just 
when  they  are  wanted.  The  manufacturers  hope 
that  the  shortage  will  be  eliminated  before  the    real 

holiday  rush  comes. 

*  • 

A  report  was  current  early  this  week  that  a 
thirty-kiln  general  ware  pottery  was  about  to  be 
built  here.  Diligent  inquiry  failed  to  find  anyone 
who  really  knew  anything  about  it. 

•  • 

The  McNicol-Corns  Pottery  Co.,  Wellsville,  has 
recently  placed  some  short  dinner  sets,  plaques  and 
assortments  on  the  market  especially  adapted  for  the 
premium  and  scheme  trade. 

•  • 

Wilbur  E.  Brown,  manager  of  the  credit  and 
office  department  of  the  East  Liverpool  Potteries  Co., 
and  Miss  Delia  Richmond,  who  for  several  years  has 
been  connected  with  the  office  department  of  the 
Harker  Pottery  Co. ,  were  married  lasc  week.  Follow- 
ing a  Western  wedding  trip  Mr.  and  Mrs.  Brown  will 
reside  in  this  city. 


SALESHEN'S     ASSOCIATION     NOTES. 


AT  a  meeting  of  the  Board  of  Management  of  the 
Pottery,  Glass  and  Brass  Salesmen's  Association 
on  Monday,  October;,  the  following  were  elected  to 
membership:  Marcus  S.  Kopf,  with  the  Fourteenth 
Street  Store,  New  York;  Phillip  M.  Edminster,  with 
Nathan-Dohrmann  Co.,  San  Francisco;  Harry  C. 
Wiener,  with  the  Howell-Dohrmann  Co.,  Oakland, 
Cal. ;  Leavitt  T.  Thayer,  with  W.  &  A.  Bacon,  Bos- 
ton. 

Death  claims  were  ordered  paid  to  the  benefici- 
aries of  Harry  H.  McBride,  John  M.  Pope,  Howard 
F.  Carrigan  and  William  Snyder. 


Four  new  members  brought  in  were  credited  as 
follows:  M.  K.  Lindner  2,  Paul  M.  Phillips  1,  E.  H. 
Bennett  1. 

The  watch  and  fob  contest  stands  as  below:  M  K. 
Lindner  42,  Paul  M.  Phillips  6,  R.  E.  L.  Wells  5,  L. 
D.  Seixas  and  W.  S.  Creveling4  each,  H.  C.  Bedling- 
ton  3,  H.  S.  Clarke,  John  H.  D.  Rowan,  Tbos.  G. 
Jones,   John  Nixon, '^E.    H.    Bennett,  2    each,    A.    A. 


Bean,    W.  M.    Rogers,  Geo    A   Boomer,  H.    J.    ' 
W.    W.    Magee,    W.    Q.    Wilcox     George   Hamilton, 

F.  M.  Taylor,  Chas  B  Konzelman.  Edward  Butler, 
H.  D.  Carey,  A.  J.  Tourangeau,  Wm.  Dealing,  W. 
Tracy  Bergen,  E.  R.  Thieler,  H.  R.  Handy,  F.  W. 
Primrose,  A.  A.  K.  Snow,  John  H.  Ling,  1  each. 
Total  93. 


STUMBLING     BLOCKS     OF     THE     CREDIT     flAN. 


ii  A  CREDIT  man's  road  is  not  easy.  No,  indeed. 
A  On  the  contrary,  his  life  is  largely  made  up  of 
praying  for  more  business  and  spending  much  time 
afterward  in  vain  regret  that  some,  or  much,  of  it 
had  been  secured,"  said  the  veteran  credit  man  of 
one  of  Chicago's  most  prominent  wholesale  houses. 

"Salesmen  could  do  much  to  relieve  the  anxiety 
and  worry  of  the  credit  man  if  they  would  only  inter- 
est themselves  in  securing  some  positive  information 
about  the  prospective  customer  and  take  as  much 
time  doing  this  as  in  sending  in  the  order  with  the 
customary  glowing  remarks  about  the  wonderful 
amount  of  business  to  be  expected  from  this  newest 
acquisition.  Too  many  salesmen  are  prone  to  re- 
gard everybody  as  "good,"  and  they  are  too  often 
willing  to  take  a  chance. 

"Customers  asking  for  credit  do  not  realize  that 
they  are  practically  borrowing  money,  and  the  same 
safeguards  demanded  by  a  banker  for  the  loan  of 
hard  cash  should  be  required  by  the  jobber.  Why 
isn't  this  the  case  ?  Because  the  dealer  knows  that 
if  one  house  refuses  to  sell  him  there  are  ten  others 
which  are  willing  to  consign  merchandise  on  nearly 
any  terms.  This,  I  believe,  is  a  condition  of  compe- 
tition which  does  not  add  life  and  activity  to  trade. 

"I  know  of  innumerable  instances  where  we 
have  refused  to  ship  goods  to  merchants  until  they 
had  furnished  us  with  details  of  their  ability  to  meet 
the  bills  when  due.  Efforts  to  obtain  a  statement 
from  these  merchants  would,  five  times  out  of  ten, 
cause  them  to  become  exceedingly  offended.  What 
foolishness  and  false  pride!  If  these  same  men  went 
to  a  bank  to  borrow  money  would  they  object  to 
answering  every  and  all  questions  put  to  them  ? 
They  would  not.  Then  why  the  discrepancy  between 
the  bank  and  the  jobbers  ? 

"The  question  of  credits — who  is  good  and  who 
is  not —  is  a  scientific  study,  and  is  the  cardinal 
foundation  of  the  success  of  every  house.  If  the 
average  dealer  would  only  go  into  details,  and  be 
absolutely  honest  with  his  jobber,  he  would  in  a  great 
measure  build  up  his  own  credit  and  many  times 
receive  a  helping  hand.  Again  I  repeat,  why  not 
treat  the  jobber  like  the  banker  ? 

"The  credit  man  has  many  trials.  He  must  take 
the  rosy  reports  of  the  salesman,  bent  on  filling  the 
order  book;  he  must  take  the  rating  agencies' reports, 
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sometimes  woefully  inadequate,  together  with  his 
own  knowledge  of  conditions  of  the  merchant  and 
locality,  and  from  all  this  evolve  the  question  of 
who's  who  in  the  world  of  credit  as  far  as  his  house  is 
concerned. 

"To  make  a  good  showing  for  the  house,  please 
the  salesman,  and  increase  the  business  without 
losses,  is  the  mission  of  the  credit  man,  and,  believe 
me,  the  stumbling  blocks  are  frequent  and  of  large 
size." 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\  11 /ANTED — A  first-class  assistant  buyer  in  the  housefurnish- 
*  *        ing  department   of  a  large  Western  department  store. 
Must  be  thoroughly  posted  in  all  kinds  of  housefurnishings  and 
hardware.     Address  Box  820,  this  office. 

SALESMAN  WANTED  to  handle  our  lines  of  light  cut  glass, 
"^  on  commission,  in  the  States  of  Ohio,  Indiana  and  Michigan. 
Men  of  experience  only  need  apply.  Write  Edw.  F.  Adels- 
perger,  cut  glass  manufacturer,  Tiffin,  Ohio. 

BUSINESS     OPPORTUNITIES. 

C>  ESPONSIBLE  manufacturers'  agent  in  Chicago  is  open  to 
^  *-  represent  strong  line  of  domestic  china,  cut  glass,  or  house- 
furnishings.  Only  A  1  lines  considered.  Address  Box  8 19,  this 
office. 


Cut  Glass 

45  West  Broadway, 

NEW   YORK, 

Celluloid  "Salt  and  Pepper"  Caps 

Made  Only  by 

Hogan  Mfg.  Co.,  inc.  Nepera  Park,  N.  Y. 

From  special  material.      Does  not  break  or 
slip.     Write  for  samples  and  prices. 

J.  L.  Qarvey,  City  Agent,  10  W.  Broadway,  N.  Y. 


JANSON      &     WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  Stemware  and  Tumblers 

Office    and    Factory,  683    Lorimer  Street,    Brooklyn,  N.  Y. 

Any    Shopworn,   Lazy    Stock  ? 

China  and  Glassware,  Bric-a-Brac  and  Fancy  Goods. 
We  sell  on  commission. or  buy  for  cash. 

HOME  AUCTION  CO.,  916  Sixth  Ave.,  New  York. 


Sole  Owner  of  the 
Patent 


T.  P.  CREAMER. 


Tel   Plaza  6261. 


ORIENTAL     GLASS     CO., 

MANUFACTURERS    OF 

Ruby    Stained    and    Decorated   Glassware   In  Opal,  Ivory,  Ruby 
Mat  and  Gold,  Crystal  Mat  and  Qold. 

COLORED    CATALOGUE    AND    PRICK    LIST    ON    APPLICATION. 

Offlo*  and   Worki  i  PITT8BURQH,  PA.,  U.  8.  K 


W  Hn&ex    to    ^Advertisements 

—  AND  — 

BUYERS'    GUIDE. 

Importers  of  China,  Glassware,  etc. 

Bawo  &  Dotter   


Baasett,  Geo.  F.,  &  Co 

Bernardaud,  L.,  &  Co.,  Limoges,  France 2 

Bonita  Art  Co. ,  Wheeiing 3 

Cox&Lafferty 3 

Davison,  John | 

Fondeville  &  Van  Iderstine 7 

Guerin  Wm. ,  &  Co 6 

Gredelue,  A.,  New  York ...  29 

Haviland  &  Co 27 

Haviland  &  Abbot  Company 6 

Haviland,  Theodore,  Company 25 

Slimmon,  Robt.,  &  Co 8 

Thieler,  E.  R 7 

Venon,  J.  H   4 

Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co 32 

Consolidated  Lamp  &  Glass  Co.,  Coraopolis 31 

Crown  Novelty  Co 5 

Goodwin  &  Kintz  Co. ,  Winsted,  Conn 30 

Imperial  Art  Glass  and  Lamp  Works 30 

Manhattan  Brass  Co 31 

Miller,  Edward,  &  Co  32 

Plume  &  Atwood  Mfg.  Co 32 

Pittsburgh  Lamp,  Brass  and  Glass  Co 32 

Turner  &  Seymour  Mfg.  Co 31 

Cut   Qlass 

Bush  Glass  Co. ,  Lansing,  Mich 3 

Bergen,  J.  D.,  Co.,  Meriden,  Conn ..  30 

Clark,  T.  B.,  &  Co.,  Honesdale  3 

Dor fiinger,  C,  &  Sons 7 

Finke 26 

Fry  Glass  Co.,  Rochester,  Pa     28 

Herbeck-Demer  Co. ,  Hallstead,  Pa 28 

Janson  &  Wills,  Brooklyn 26 

Metropolitan  Cut  Glass  Co. ,  Brooklyn 30 

Mills,  Gardner  &  Co.,  Chicago,  111 3 

St.  Louis  Crystal  Glass  Co. .    30 

Domestic  Pottery 

Brush-McCoy  Pottery  Co. ,  Zanesville,  O 29 

Guernsey  Earthenware  Co. ,  Cambridge,  O 6 

Mayer  China  Co.,  Beaver  Falls,  Pa 5 

McNicol,  D.  E.,  Pottery  Co.,  East  Liverpool 6 

Pennsylvania  China  Co.,  Ford  City,  Pa   .  28 

Takito,  Ogawa  &  Co. ,  Japan 3 

Plateaux  and  Trays. 

Baum,  Charles 28 

Rohrbeck,  John  E 5 

Glassware 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 49 

Beaver  Valley  Glass  Co. ,  Rochester,  Pa 26 

Cox  &  Laff erty 3 

Duncan  &  Miller  Glass  Co.,  Washington.  Pa 29 

Economy  Tumbler  Co.,  Morgantown,  W.  Va 5 

Imperial  Glass  Co.,  Bellaire,  0 1 

Krakno  Glass  Co. ,  Pittsburgh     4 

O'Donnell,  O.  J 28 

Oriental  Glass  Co. ,  Pittsburgh         .- .     ...  26 

United  States  Glass  Co.,  Pittsburgh 2 

Williamsburgh  Flint  Glass  Co 3° 

Materials 

Drakenfeld,  B.  F.,  &  Co 3° 

Koessler  &  Hasslacher  Chemical  Co. 30 

Miscellaneous 

Enterprise  Enamel  Co.,  Bellaire 3 

Home  Auction  Co  ...    .         26 

Hogan  Mfg.  Co.,  Nepera  Park,  N.  Y 26 

Major  Mfg.  Co     3' 

Robert  Rawsthorne  Engraving  Co.,  Pittsburgh 30 

Ttoberlake,  J.  B    &  Sons,  Jackson,  Mich a . 


CROCKERY  &  GLASS 
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NEW    YORK,    OCT.     17,     1912. 


TWO     NEW     POTTERIES     FOR     NEWELL. 


EDWIN  M.  KNOWLES,  president  of  the  Edwin 
M.  Krowles  China  Co  ,  Chester,  W.  Va.,  and 
first  vice-pr  sident  of  the  Knowles,  Taylor  &  Knowles 
Pottery  Co  ,  together  with  Thou  as  B.  Anderson, 
general  manager  of  the  K.  T.  &  K  plant,  will  sever 
their  affiliations  with  the  K.  T.  &  K  interests  Janu- 
ary 1.  Messrs.  Knowles  and  Anderson  have  an- 
nounced that  they  will  erect  a  fifteen-kiln  pottery  at 
Newell,  W.  Va. ,  near  the  plant  of  the  Homer 
Laughlin  China  Co.  The  pottery  will  be  400  feet  in 
length,  will  vary  from  one  to  three  stories  in  height, 
and  will  contain  twelve  decorating  kilns.  The 
approximate  cost  has  been  placed  at  $250,000.  With 
seven  kilns  at  the  Chester  plant  the  E.  M.  Knowles 
Co.  will  then  operate  twenty-two  kilns.  Work  on  the 
foundations  will  probably  start  early  in  November. 


As  we  go  to  press  W.  E.  Wells,  of  the  Homer 
Laughlin  China  Co  ,  announces  that  the  company 
will  erect  an  additional  fifteen-kiln  plant  wi'.h  twelve 
decorating  kilns  at  Newell.  Mr.  Wells  says.  'The 
business  of  this  company  has  steadily  grown  until  it 
has  reached  the  capacity  of  the  East  End  and  Newell 
plants.  Assuming  this  growth  will  continue,  it  has 
been  decided  to  anticipate  by  building  a  complete  new 
pottery  of  fifteen  or  sixteen  ware  kilns.  The  ware- 
house, decorating,  clay  shops  and  other  buildings  will 
be  in  proper  proporation  to  the  kiln  capacity." 

The  new  structure  will  be  north  of  the  fifteen- 
kiln  plant  to  be  built  simultaneously  by  the  Edwin 
M  Knowles  China  Co.,  separated  only- by  railioad 
sidings  and  a  street.  The  two  enterprises  are  entirely 
independent. 


A    BIG.    UNDERTAKING    WELL    ACCOflPLISHED. 


THE  moving  of  a  crockery  and  glass  business  is  no 
easy  undertaking,  and  to  be  able  to  close  down 
one  large  establishment  on  Saturday  and  open 
another  on  the  following  Monday  morning  readv  for 
business,  with  stock  in  place  and  samples  all  arranged, 
is  an     accomplishment     that   calls   for    the   highest 


praise.  Clifford  Allen,  manager,  was  told  that  it 
couldn't  be  done.  But  he  set  his  mind  to  the  task, 
with  the  result  that  on  Monday  last  the  new  store  of 
Higgias  &  Suiter  oa  East  Thirty-seventh  street,  near 
Fifth  avenue,  was  opened  and  as  ready  for  business 
as  though  they  had  been  there  for  years  The  move 
uptown  is  a  good  one.  The  location  is  such  that 
they  will  naturally  attract  the  buyers  of  high  class 
crockery,  glass,  fine  china  and  lamps. 


COST= PRODUCTION     IN    THE    GLASS    BUSINESS. 


HOW  much  do;s  it  cost  the  glass  manufacturer  to 
make  a  common  hotel  tumbler  ?  Ditto  an 
eight-inch  nappy  ?  With  one  possible  exception,  it 
is  said  that  not  a  glass  manufacturer  in  the  business 
knows  the  absolute  cost,  and  that  selling  prices  are 
more  or  less  made  upon  the  hit  or  miss  basis.  But 
there  is  liable  to  be  a  change  soon,  so  that  glass 
manufacturers  may  know  just  where  they  are  tit. 
The  introduction  of  a  cost  system  such  as  the  steel 
corporations  maintain,  and  similar  to  that  to  be 
found  in  most  all  large  businesses,  may  be  installed 
in  the  glass  plants.  At  the  last  monthly  dinner  of  the 
manufacturers,  held  in  the  Ft.  Pitt  Hotel,  Pittsburgh, 
Oct.  10,  the)'  listened  with  interest  to  a  talk  given 
by  a  glass-making  expert  in  which  facts  were 
brought  out  that  some  had  not  given  serious  con- 
sideration to  heretofore.  In  order  to  arrive  at  a 
definite  conclusion  or  base  for  the  introduction  of  a 
cost  system  an  effort  will  be  made  at  future  gather- 
ings to  bring  into  their  discussions  facts  which  will 
tend  to  establish  the  ba<=ic  cost  of  several  staple 
items,  and  when  this  has  been  accomplished  to  go 
into  the  cost  of  all  the  others.  While  it  is  admitted 
that  a  profit  is  known  to  be  made  upon  some  items, 
it  is  said  that  others  are  sold  at  a  loss.  The  point 
the  manufacturer  would  like  to  know  now  is,  How 
much  does  it  cost  to  produce  this  or  that  item,  no 
matter  how  large  or  small  ?  Then  he  will  know  just 
how  much  profit  he  is  making  when  he  sells  a  bowl, 
nappy  or  tumbler,  no  matter  whether  by  the  individ- 
ual piece  or  by  the  dozen. 


IO 


THE    CONDITION     OF     BUSINESS. 


A      SALESMAN. 


The  events  of  the  past  week,  while 
New  York      very  interesting  in  themselves,  have 

cot  been  conducive  to  good  business. 
Saturday  was  a  bank  holiday,  and  although  all  the 
showrooms  did  not  clost  clown,  the  majority  of  them 
did  at  noon.  The  baseball  games  had  their  effect, 
for  among  the  buyers  are  a  number  of  fans  to  whom 
the  World's  Series  was  of  mere  importance  than 
business.  Then  again  the  vast  assemblage  of  battk - 
ships  occupied  the  minds  of  a  number  of  people. 
Altogether  the  past  week  has  not  been  one  of  un- 
alloyed joy  to  those  seeking  orders.  This  must  not  be 
construed  to  mean  that  trade  has  been  bad  or  even 
unsatisfactory;  but  simply  that  had  not  these  distrac- 
tions occurred  the  week's  business  would  have  been 
greater.  

The  pressed  glass  situation  is  holding  up  well, 
and  the  demand  for  light  blown  tableware  continues 
excellent.  Glass  cutters  on  heavy  blanks  are  enjoying 
a  good  run  of  orders,  while  the  light  cutting  factories 
are  very  busy.  

Japanese  china  importers  are  starting  in  well  and 
are  landing  a  lot  of  orders. 


French,  German  and  Austrian  china  importers 
are  doing  about  the  average  business  for  the  time  of 
year;  while  the  glass  importers  are  receiving  favor- 
able attention  for  their  fine  rock  crystal  cuttings. 


Lamp  manufacturers  are  not  complaining  at  all 
of  the  trade,  the  one  thing  bothering  them  at  the 
present  time  being  the  slowness  of  collections.  The 
general  impression  is  that  after  the  Presidential  ex- 
citement has  subsided  business  will  be  booming. 


On  the  whole  it  may  be  said  of  the  trade  gener- 
ally in  the  city  that  although  a  little  uneven  there  is  a 
fairly  good  demand. 

The  rush  of  fall  orders  has  started, 
Pittsburgh  and     and    the  glass   manufacturers    de- 
Vicinity,  clare  that  until  the  end  of  the  year 
the  plants  will  be  working  to  capa- 
city.    Any  number  of  requests  are  made  to  have  some 
of  the  smaller  orders  go  forward  by  either  fast  freight 
or  express;  and  that  goods  are  badly  needed  there  is 
no  denying.     Some  of  the  largest  buyers  are   antici- 
pating their  wants  earlier  than  in  previous  seasons. 

A  shortage  of  help  is  in  some.  in- 
East  Liverpool     stances  keeping  down  the  produc- 
and  Vicinity.      tion    of    pottery    in    the    Western 
territory,  the  smaller  plants  being 
the  worst  hit   in  this    respect.     Orders  are  good,  and 
shipments  are  being  made   as   promptly  as   possible 
in  so  far  as  the  facilities  of  the  railroads  will   permit. 


When  the  train  pulls  in  and  you  grab  your  grip. 
And  the  hackman's  there  with  his  frayed  out  whip, 
And  you  caU  on  your  man  and  try  to  be  gay, 
And  all  you  get  is  "Nothing  doing  to  day," 

Then  you're  a  peddler  ' 

By  gad,  you're  a  peddler. 

When  you  get  into  town  and  call  on  your  man ; 
"Can't  you  see  roe,    Bill  ?     "Why,  sure,  I  can." 
You  size  up  his  stock,   make  a  rough  count, 
And  Bill  presently  says:   "Send  the  usual  amount  ' 
Thee  you're  an  order-taker  ' 
By  gad,  you're  an  order-taker. 

When  you  travel  along,  and  everything's  fine, 
And  you  don't  get  up  until  half-past  ni^e; 
When  you  see  each  concern  and  talk  conditions, 
And  write  it  all  home  with  many  additions, 

Then  you  re  a  traveling  man  ! 

By  gad,  you're  a  traveling  man. 

When  you  call  upon  the  trade  and  they  talk  "hard 

times," 
"Lower  prices"  and  decided  declines, 
But  you  talk  and  you  smile,    make    the  world   look 

bright. 
And  send  in  your  orders  every  blamed  night, 
Then  you're  a  salesman  ! 
By  gad,  you're  a  salesman. 

Isaac  H.  Blanchard. 


A     LITTLE     SERMON     BY     "JIM"     STEWART. 


GREAT  stories  of  large  orders  taken  by  salesmen 
are  often  heard  in  Stewart  &  Crocker's  ware- 
room,  which  is  sometimes  called  the  "Cut  Glass 
Exchange,"  on  account  of  the  frequent  congregation 
there  of  cut  glass  men.  These  tales  are  viewed 
from  various  angles  by  "Jim"  Stewart,  who  is 
pretty  good  at  conjuring  orders  from  buyers  himself. 
Last  week  when  the  conversation  was  getting  inter- 
esting "Jim"  spoke  up: 

"It  doesn't  require  salesmanship  to  take  an  order 
for  five  hundred  $3  cut  glass  jugs  at  §2.75,"  said  he. 
"Any  fool  can  give  goads  away.  But  it  is  good 
salesmanship,  and  a  thing  to  be  proud  of,  for  a 
man  to  go  up  ic  competition  with  other  lines  of 
equal  merit  at  equal  prices  and  land  the  order  at 
regular  list  price.  This  shows  the  true  quality  of 
salesmanship,  which  is  born  first  of  absolute  faith  in 
the  quality  of  the  article,  then  sure  knowledge  that 
you  can  deliver  the  goods  up  to  standard  and  on 
time,  and  a  positive  feeling  that  you  are  giving  the 
buyer  good  value  for  his  money.  With  your  system 
full  of  this,  you  next  have  to  possess  the  ability  to 
impart  it  to  your  prospective  customer  in  such  a 
convincing  manner  that  he  has  abiding  faith  in  your 
statements.  Thus  you  have  established  in  him  a 
feeling  of  absolute  confidence  in  you,  which  is  the 
real  basis  upon  which  the  greater  percentage  of 
business  is  done.  When  you  fellows  can  toe  this 
mark  you  can  call  yourself  salesmen." 
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B.  Tomby,  representing  Reinhold  Schlegemilch, 
opened  his  showrooms  at  73  Fifth  avenue,  near  Fif- 
teenth street,  on  the  15th  of  October  as  per  schedule. 
The  spacious  premises  are  replete  with  all  the  latest 
goods  from  the  factories  at  Suhl,  Thuringen,  and 
Tillowitz,  Silesia.  Mr.  Tomby  is  desirous  that  visit- 
ing buyers  and  members  of  the  local  trade  pay  his 
showrooms  a  visit.  Whether  they  buy  or  not,  he 
would  like  to  show  them  his  array  of  samples. 

4> 

O.  J  O'Donnell  is  now  representing  in  New 
York  the  Mound  City  Cut  Glass  Co  ,  Moundsville, 
W.  Va.,  and  has  on  display  their  samples  of  delicate 
light  cuttings  on  pressed  and  blown  glassware  The 
line  is  very  extensive  and  includes  some  excellent 
items. 

a 

Fred  Skelton,  who  has  rooms  on  the  ninth  floor 
of  71-73  Murray  street,  commanding  a  view  of  the 
North  River  and  New  York  harbor,  threw  his  show- 
rooms open  to  the  members  of  the  trade  who  cared 
to  view  the  parade  of  battleships  as  they  steamed  out 
on  Tuesday.  The  procession  lasted  two  or  three 
hours,  and  was  most  impressive.  Mr.  Skelton  thought- 
fully had  printed  a  list  of  the  battleships  and  the  or- 
der in  which  they  passed  out,  so  that  his  guests  might 
tell  exactly  which  were  passing. 

43 

The  Consolidated  Lamp  and  Glass  Co.  have  sent 
to  W.  E.  Dougherty  a  new  line  of  samples  in  illumin- 
ating glassware  known  as  'Bistre."  They  are  of  Cora 
glass  with  delicate  salmon-colored  tints  in  the  decora- 
tive designs. 

a 

The  demand  of  the  buyer  for  "something  differ- 
ent does  not  abate  in  the  least,  and  the  manufactur- 
ers and  representatives  who  can  meet  this  demand 
are  the  concerns  getting  the  orders.  Fondeville  & 
Van  Iderstine  have  recognized  the  call  of  the  retail- 
er and  have  prepared  some  patterns  on  entirely  new 
shapes  of  French  china  dinnerware  that  fill  the  bill 
exactly.  There  are  new  floral  borders,  some  conven- 
tional, and  one  with  small  blue  square  pi  tls  and  an 
occasional  spray  of  roses,  that  are  far  above  the  aver- 


age. One  that  particularly  appeals,  both  for  its 
beauty,  simplicity  and  generally  attractive  appear- 
ance, has  pink  clover  blossoms  with  just  a  few  leaves 
to  give  a  touch  of  green.  The  work  is  all  done  by 
hand  and  is  much  admired  by  those  who  have  seen  it. 
All  the  goods  are  from  Alfred  Hache  &  Co. 's  factory. 


John  Nixon  says  that  he  and  his  associate,  Wil- 
liam Otten,  have  been  kept  on  the  jump  all  the  week 
and  have  even  had  to  have  the  assistance  of  Miss 
Gowan,  the  stenographer,  in  caring  for  the  callers. 


A  new  catalogue  of  T.  B.  Clark  &  Co.'s  cut  glass 
has  just  been  received  by  Cox  &  Lafferty  which  well 
illustrates  the  fine  goods  made  by  this  Hones-dale 
firm.  There  are  sixty-two  pages  and  370  illustra- 
tions, from  individual  salts  to  a  punch-bowl  set 
complete  with  cups  and  mirror  plateaux. 


Harry  Benedikt,  local  representative  of  the 
Smith-Phillips  China  Co.,  says  that  a  purchase  of 
"Princess"  dinner  ware  is  invariably  followed  by  a 
repeat  order. 

The  Utopian  Silver-Deposit  and  Novelty  Co.  are 
showing  a  complete  set  of  Cauldon  china  dinner- 
ware  with  the  handles  of  the  covered  dishes,  etc., 
covered  entirely  with  silver-deposit  and  a  wide  band 
around  all  the  pieces;  also  a  monogram  conveniently 
placed  on  each  piece  of  the  set.  It  is  a  very  hand- 
some novelty. 

i? 

"Navarre  Green"  and  "Decorated  Ivory"  are 
the  names  of  the  two  new  lines  launched  by  the 
Brush-McCoy  Pottery  Co.  this  season,  and  they  are 
receiving  much  attention  from  buyers. 


The  "Katomirror"  made  by  the  Turner  &  Sey- 
mour Mfg.  Co.,  Torrington,  Conn.,  is  making  the 
hit  that  was  expected  of  it.  The  multiplicity  o: 
angles  at  which  you  may  put  it  is  astonishing  It 
may  be  adapted  to  the  use  of  a  tall  or  a  short  person 


with  equal  ease.     For  a  shaving-  mirror  it  equals  any- 
thing that  has  yet  been  put  on  the  market. 

The  Imperial  Art  Glass  and  Lamp  Works,  26 
Sullivan  street,  this  city,  are  enjoying  an  excellent 
run  of  trade.  Of  course  this  is  the  busy  season  for 
all  lamp  makers,  but  they  are  geitingmore  than  they 
anticipated,  and  are  working  hard  to  keep  pace  with 
orders.  Many  new  designs  have  been  brought  out 
recently. 

To  handle  a  line  for  which  there  is  a  constant  de- 


THE     MORMN<i      ROUND. 


FALLOWING  are  the  names  of  the  contestants   in 
to-day's    golf    tournament    on   the   links    of   the 
Essex  County  Country  Club   Orange,  N.  J.,  together 
with  their  net  scores  for  the  first  half,  sent  in  j 
we  go  to  press: 

H.  P.  Muirheid  102,  E.  H.  Peck  101,  H.  G.  Mc- 
Fa-lden  101,  L  S  Owen  99,  A.  A.  Bean  105  J  M. 
Miller  98,  W.  S  Pitcairn  95,  J.  J  Killer  97-  J-  Day 
105  C.  C.  Walbridge  89,  Durcan  Dithridge.  not  com- 
pleted,  L.    S.    Hinman    98,    Geo.    Hamilton    101,    R 


THE     MUIRHEID    TROPHY,    COMPETED     FOR     BY     MEMBERS     OF    THE    TRADE     IN     THIS     WEEKS 
GOLF     GAMES    AT    THE     ESSEX    COI'XTY    COUNTRY     CLUB,    ORANGE,    N.    J. 


mand,  provided  there  is  not  too  much  competition 
and  a  consequent  cutting  of  profit,  is  obviously  the 
thing  to  do.  Therefore  it  would  seem  good  business 
policy  for  buyers  to  push  the  brown  and  white  cook- 
ing ware  of  the  Guernsey  Earthenware  Co. ,  who  in  one 
of  their  "ads"  state  that  "when  a  woman  buys  a 
piece  of  Guernsey  ware  she  finds  it  so  useful,  so 
attractive,  that  she  is  not  satisfied  until  she  has  a  full 
as-ortrnent.  This  is  where  the  profit  comes  in  for 
the  dealer — the  repeat  order." 

Paul  Joseph  is  having  an  excellent  run  of  trade 
The  Duncan  &  Miller  Glass  Co. 's  factory  is  extremely 
busy,  and  a  great  deal  of  this  is  due  to  the  large  busi- 
ness they  do  among  the  silver  deposit  manufacturers. 


Slimmon  97,  E.  F.  Anderson  103,   J.  Court  121. 

The  small  but  enthusiastic  "gallery"  consisted  of 
Alex.  Patterson,  Chas.  Kerr,  John  Nixon,  Henry 
Endemann,  W.  D.  Dougherty,  Jas.  Davison,  Howard 
Handy,  J.  F.  O'Uorman,  and  E.  H.  Bennett. 


TRADE     TIPS. 


THE  Mohr  Hardware  Co  at  Bay  City,  Mich.,  plans 
to  add  a  line   of  housefurnishings,  pottery  and 
glassware. 

The  Darden-Camp  Co  ,  recently  formed  at  New- 
man, Ga. .  with  $5,000  capital  stock,  will  carry  stocks 
of  pottery  and  glassware. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  co  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


AGAIN  the  past  week  many  inquiries  have  been 
received  for  the  items  listed  in  this  column,  and 
orders  for  goodly  quantities  placed.  A  feature  of 
these  transactions  is  that  in  nearly  every  case  a  new 
customer  is  added  to  the  books  of  the  merchant,  thus 
enabliug  him  to  present  his  full  line  to  new  purchas- 
ers. This  department  has  helped  many  agents  and 
manufacturers  to  get  the  thin  edge  of  the  wedge  in 
places  where  they  had  long  sought  an  entree.  Buy- 
ers, too,  have  been  enabled  to  round  out  special  sales 
by  the  facilities  of  our  Merchandising  Department. 
Send  in  your  requests  for  the  specials  that  you  need, 
Mr.  Buyer,  and  you,  Mr.  Agent  or  Manufacturer, 
send  in  your  special  offers.  No  charge  is  made  for 
the  service. 

ON     SALE. 

Vases  and  Jardinieres — A  well-known  pottery  hav- 
ing discontinued  making  underglaze  art  ware,  has 
some  very  desirable  vases  and  jardinieres  to  close 
out  at  bargain  prices  Vases  consist  of  six  dif- 
ferent shapes  and  decorations;  average  from  14 
inch  to  7  inch;  jardinieres  from  14  to  8  inch. 
A  159 

Japanese  China  Import  Samples  at  a  sacrifiice  to 
make  room  for  new  goods.  Chocolate  pots  at  54 
cents  each  that  average  higher  than  $1,  and 
everything  else  at  equally  low  prices.     A  156. 

Twenty-Carat  Coin-Gold  Decorated  Tumblers, 
light  blown  lead  glass,  with  extra  wide  pure  gold 
band  at  the  rim, and  a  border  decoration  of  twenty- 
six  lilies  (open  in  the  form  of  a  star)  at  $150 
per  doz.  Value,  $1.80  at  least.  Guaranteed  best 
workmanship      A  157. 

Silver-Deposit  Ware  Oils  and  Vinegars — 6-oz., 
at  $1  a  pair;  regular  price  $1.50;  75  pairs;  straw- 
berry and  foliage  pattern;  sterling  silver  decora- 
tion. 

Quart  Blown  Glass  Tankard  Jugs — Seconds,  $1.20 
doz.     A  153. 

Floral  Nappies. — g-inch,  97^  cents  a  doz.  7  inch, 
55/i  cents  doz;  seconds.     A  154. 

Colonial  Candlesticks.  —  52  cents  doz.,  7-inch, 
pressed  glass,  seconds.     A  150. 


Orange  Bowls — $1.30  doz,  n  inch,  pressed  glass, 
seconds.      A  151. 

Pint  Blown  Glass  Jugs. ---Seconds,  $1  50  doz.     A152. 

Decorated     Berry     Sets  —  Consisting      of     8-inch 
berry    towl   and    six  4-inch   fruits,    $2.55    doz 
Choice  of  nine  patterns  in  floral  spray  decoration 
and  full  gold  line.      A  148. 

One  Month's  Reading  Free. — The  Crockery  and 
Glass  Journal  will  be  sent  upon  application  to 
anyone  interested  for  one  month  without  cost. 
Half-yearly  subscription  $1;  annual,  $2:  in 
advance.     A   155. 

Cut  Glass  Electroliers— $4.45  each  (25  onlv.)  14 
inches  high,  shades  6l/2  inches  over  all,  attractive 
floral  design  on  heavy  lead  blank.  Complete  with 
bead  fringe,  silk  cord  and  electric  bulb.  In  lots 
to  suit  purchaser.     A  148. 

Lead  Blown  Cut  Glass  Tumblers. — 53  cents  per 
dozen.  Three  six-point  stars  and  fan  cutting  on 
selected  blanks.  Not  less  than  barrel  lots  (20 
doz.)  sold.     A  141. 

Cut  Glass  Fern  Dishes. — $1.05  each.  Full  8  inch 
size,  footed  floral  designs,  no  lining.   A  142 

Eleven-Inch  Berry  Bowls. — $1.50  per  dozen  ;  regular 
price  $2.25.  Beautiful  design,  delicate  tint  of 
turquoise  blue  iridescence.  Four  dozen  to  the 
barrel.    A  143 

Duplicate  Samples  at  a  Sacrifice.  — Jardinieres, 
pedestals,  statuary.  Room  needed;  price  no 
object     A  144. 

Lead  Blown  Cut  Glass  Tumblers. —  55  cents  per 
dozen;  floral  designs;  barrel  lots.   A  145. 

Cut  Glass  Hair  Receivers  and  Puff  Boxes. — $1.75 
per  dozen;  15  dozen  in  a  barrel.     A.  146. 

Stone  Engraved  Glass  Vases. —  10,  12  and  14  inch,  at 
$1.50,  $2  and  $2.50  each.  This  is  just  half  the 
regular  price.     A  147. 

A  133 — 3  barrels  4-inch  Colonial  nappies, pressed  glass, 
unfinished,  11c  doz. 

A  140 — A  well-known  and  reliable  firm  is  offering 
the  following  excellent  ten  cent  assortment  The 
decorations  are  pretty,  and  nearly  all  the  pieces 
are  large.  There  is  a  choice  of  eight  decals  or 
lace  border  in  gold.     Assortment  consists  of 


15  doz.  handled  teas. 

12     "    plates,  7  in  ,  flat 
6     "         "7  in.,  deep 
3     *'  cake  plates,  8  in., 
2     "     30's        bowls, 


2  doz.  7  in.  bakers 
2    "      8  in.  dishes. 
2    "      9  in.       •' 
2  36's    jugs 


2    "      salads. 
Total,  four  gross,  at  $40.80.     Will  sell  not   less 
than  two  gross  at  this  price.     No  charge  for  package. 


A    CROCKERY    man    once    wondered   how    banks 
made  their  money,  but  when  he  procured  a  loan 
he  found  out. 
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B.     B.     HIQ01NS     PASSES     AWAY. 


ON  Thursday,  Oct.  10,  at  his  residence  in  Yonkers, 
B.  B.  Higgins,  founder  of  the  firm  of  Higgins  & 
Seiter,  this  city,  passed  away  at  the  ripe  old  age  of 
eighty-four. 

The  funeral  services,  held  on  Friday  evening, 
were  largely  attended  by  the  employees  of  the  store 
and  members  of  the  trade  generally.  Interment  was 
in  the  family  plot  at  Dixon,  111. 


ried  again  and  in  1884  returned  to  New  York,  leaving 
his  son  in  charge  of  the  business.  Shortly  afterwards 
Arthur  S.  came  to  the  city  to  visit  his  father,  and  de- 
termined to  remain  and  go  into  business  here.  Sell- 
ing his  drug  business,  he  obtained  employment  with 
the  Ovingtons  in  Brooklyn,  and  in  a  remar. 
short  time  felt  competent  to  engage  in  the  business 
on  his  own  account. 

Meeting  Charles  S.  Seiter,  who  was  then   in  the 
employ    of     D.     Lindeborn,     a    crockery    dealer,    at 


B.    B.    HIGGINS    IN     HIS    LIBRARY. 


Mr.  Higgins  was  born  in  Perry,  N.  Y.,  in  1828. 
He  received  a  common  school  education,  and  when 
he  was  nineteen  years  old  bought  a  half  interest  in  a 
drug  store  in  which  his  brother  was  a  partner.  All 
the  money  he  had  to  invest  was  $153,  the  rest  being 
paid  by  notes,  which  he  met  promptly  when  due.  A 
few  years  afterwards  he  sold  out  his  share  and  bought 
a  drug  store  in  Dixon,  111.,  which  he  ran  successfully 
for  thirty  years.  During  this  time  he  developed  a 
passion  for  cattle,  and  established  the  famous  Rock 
River  Breeding  Farm. 

Mr.  Higgins'  first  wife  died  in  1865,  when  his 
son,  Arthur  S.,  was  three  years  old.     In  1881  he  mar- 


No.  4  West  Twenty-second  street,  an  acquaintance 
sprang  up  which  resulted  in  the  organization  of  the 
firm  of  Higgins  &  Seiter.  The  senior  Mr.  Higgins 
furnished  capital  to  the  amount  of  $20,000,  and  each 
was  to  have  a  one-third  interest  in  tbe  profits.  They 
opened  in  1887  at  52  West  Twenty-second  street. 
The  business  prospered,  and  later  on  54  and  56  were 
taken  in.  Then  the  store  on  Twenty  first  street  was 
added,  and  after  a  time  another  on  Twenty  second 
street.  Now  they  have  moved  to  Thirty-seven  street, 
near  Fifth  avenue. 

After  the  death  of  Col.  Seiter  Mr.  B.  B.  Higgins 
became  more  interested  in  the  business,  and  was   at 
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the  store  every  day,  keeping  in  touch  with  all  that  was 
going  on.  His  courteous  manner  and  kindly  dis- 
position endeared  him  to  every  employee  in  the 
establishment,  and  the  patrons  of  the  store  regarded 
him  with  affection  He  was  a  thorough  business  man, 
clearheaded  and  far-seeing,  and  took  a  delight  in 
the  busiaess.  He  lived  with  his  son  in  a  beautiful 
home  at  Yonkers,  where  he  was  surrounded  with 
every  comfort  money  could  procure,  but  preferred  to 
©Qgage  in  mercantile  affairs  rather  than  spend  his 
time  in  the  more  quiet  pursuits  to  which  his  age  en- 
titled hm. 


AT     CHICAGO. 


AMONG  wholesale  and  ret lil  crockery  merchants 
in  this  city  the  general  condition  of  trade  is 
only  fair,  but  still  excellent  compared  with  conditions 
as  they  were  the  first  part  of  the  year.  For  the  past 
several  months  a  steady  increase  in  trade  has  been 
noted,  the  Christmas  business  causing  general 
rejoicing  among  wholesale  men.  Sales  on  cut  glass 
of  the  finer  grades  are  good,  while  on  cheap  grades 
of  crockery  and  flatware  sales  have  held  firm,  but 
shown  httle  increase — an  indication,  dealers  believe, 
that  buyers  desire  a  high  class  article  in  almost  all 
lines.  Collections  are  good,  particularly  from  the 
Southwest  and  the  Northwest,  which  sections  have 
had  bountiful  crops  after  several  years  of  less  than 
ordinary  yields  and  even  failures  in  some  instances. 

*  * 

In  the  case  of  the  Chicago  millionaire,  referred 
to  elsewhere  as  having  been  fleeced  to  the  tune  of 
$10,000  in  the  purchase  abroad  of  100  pieces  of 
porcelain,  it  seems  that  the  entire  lot  had  been 
spoiled  in  the  burning  and  would  have  been  a  total 
loss  to  the  manufacturer  if  he  hadn't  been  struck 
with  the  bright  idea  of  selling  them  as  priceless 
antiques  from  a  royal  table. 

*  * 

Mr.  Richardson,  of  the  Burley  &  Tyrrell  Co., 
says  that  trade  has  been  good  with  them  in  all  high 
grade  lines,  as  the  people  are  being  educated  to  the 
fact  that  it  pays  to  buy  such  goods.  Cheap  stock  is 
hard  to  dispose  of,  he  says. 

*  # 

At  the  Lewy  Jewelry  Co.  Mr.  Lewy  states  that 
the  demand  now  is  for  expensive  and  fancy  grades 
of  cut  glass  almost  exclusively. 

»     * 

D.  F.  Dearborn,  of  the  Pitkin  &  Brooks  Co  , 
who  has  just  returned  from  a  pleasure  trip  to  Wiscon- 
sin and  Michigan,  is  somewhat  "under  the  weather." 
The  firm  has  just  issued  a  new  cut  glass  catalogue 
which  they  claim  has  never  been  excelled.  The 
book  is  handsomely  gotten  up  and  covers  their  entire 
line.  The  new  and  modern  factory  which  the 
company  are  ereccing  ot  Valparaiso,   Ind. ,  to  replace 


their  old  one  destroyed  by  fire  in  Ohio,  will  be  ready 
for  occupancy  about  Nov.    15. 


AT    BOSTON. 


THE  crockery  and  glass  business  is  in  a  very 
1  promising  condition  as  the  holiday  season  ap- 
proaches, and  buyers  are  beginning  to  be  more 
numerous.  There  is  also  an  increase  in  the  number 
of  salesmen  in  town. 


At  Weinesteins  Japanese  rooms  business   is  good 
and  growing  better  every  week. 


The  Ornamental  Art  Glass  Co.  report  business 
as  good  and  think  it  will  increase  daily  when  people 
see  the  quality  of  work  they  do. 


W.  A.  Purington,  with  Harry  B.  Hollis,  has 
just  returned  from  New  Hamshire,  where  he  did  a 
very  succes-ful  business. 


E  W.  Pcarce,  New  England  representative  of 
the  Fidelity  Glass  Co  ,  says  that  business  is  good  and 
prospects  look  better  than  they  did  last  season. 
Business  is  ten  per  cent  ahead  of  191 1  and  conditions 
are  favorable  for  1913. 

Hattori  &  Nishiura  report  business  good  and  they 
are  looking  forward  to  a  good  fall  trade,  as  the  holi- 
days are  coming  on  and  fancy  art  goods  will  be  in  de- 
mand. 


In  town  this  week  was  Edward  E    Wilgus,  with 
the  Buffalo  Pottery. 

F.    O.  Shattuck,  with  George  F.    Bassett  &  Co., 
New  York,  was  in  town  this  week. 


The  Federal  Glass  Co.  reports  business  fair,  aDd 
expects  a  good  fall  trade. 


Among  the  buyers  were  G.  A.  Hodgdon,  Faim- 
ington,  Me.;  G.  W.  Beasley,  Wakefield,  Mass.;  E. 
C.  Alward,  Stoneham  Mass.;  C.  H.  Stanton,  West- 
erly, R.  I  ;  M.  P.  Alkon,  Portsmouth,  N.  H.  ;  Mr. 
Bigelow,  with  W.  G.  Brown  &  Co.,  Gloucester,  Mass.  ; 
M.  F.  Kerr,  Sherbrooke,  Quebec;  Arthur  Jeanotte, 
Nashua,  N.  H. 


CHANGE     OF     NAflE     AND     LOCATION. 


The  Benziger  Co.,  formerly  of  Meriden,  Conn., 
manufacturers  of  fancy  spun  brass  goods,  novelties, 
writing  sets,  etc  ,  have  changed  both  the  name  and 
location  of  their  firm  and  are  now  known  as  the 
Bechard  Mfg.  Co.,  706  708  Townsend  street,  Chicago. 
One  ot  their  leading  lines  is  the  mounting  of  glass, 
either  pressed,  blown  or  cut,  in  many  attractive  ways. 
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FOUNDED     IN     1874. 
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BE     COURTEOUS     IN     ANY     CASE. 


TWO  classes  of  people  visit  every  mercantile  estab- 
lishment, wholesale  and  retail — one  to  buy,  the 
other  to  shop.  It  is  sometimes  difficult  to  determine 
which  is  which.  A  possible  customer  may  go  over 
the  whole  stock,  taking  much  time  and  asking  almost 
endless  questions.  If  he  does  not  buy  he  of  course 
has  his  reasons.  Another  may  be  looked  upon  as  a 
shopper,  and  raturally  does  not  receive  the  best  of 
attention.  Every  merchant  advertises  in  one  way  or 
another  that  "it  is  no  trouble  to  show  goods,"  and 
the  salespeople  are  supposed  to  be  instructed  to  that 
end;  but  it  is  not  human  nature  to  treat  both  classes 
alike. 

No  clerk  in  a  wholesale  store  would  for  a  moment 
think  of  being  otherwise  then  courteous  to  a  regular 
customer,  and  with  a  casual  visitor  will  do  his  utmost 
in  the  hope  of  making  him  a  customer  But  if  these 
casual  visitors  make  several  visits  without  buying  the 
salesman  naturally  dislikes  to  give  up  a  lot  of  his 
time  when  he  feels  that  it  is  wasted.  Consequently 
he  is  sometimes  short  in  his  replies,  inattentive,  and 
listless.  The  visitor  who  does  not  buy  because  he 
sees  nothing  he  can  use  might  in  course  of  time  be  so 
impressed  with  courteous  treatment  that  he  would 
feel  obliged  to  return  the  compliment  and  make  pur- 
chases, or  in  his  frequent  visits  would  find  new  things 
which  he  had  never  seen  before  and  at  prices  that 
would  pay  him  to  buy. 

In  the  retail  stores  the  same  thing  is  going  on  all 
the  time.      It  is  harder  on  the  retail  salespeople,  be- 


cause they  have  n  ore  of  it.  In  New  York  City  there 
are  stores  which  have  a  reputation  for  courteous 
treatment  You  will  hear  women  '•ay  '  I  like  t 
Soandso's  because  the  salespeople  are  always  so  ni<  -. 
and  polite."  Contrariwise,  you  may  hear  otheis  jay 
that  they  never  go  into  such  and  such  a  place  because 
the  help  is  so  inattentive. 

Courtesy  costs  nothing  but  a  little  time  and  pa- 
tience, but  it  is  sure  to  bring  a  money  return  some 
time  or  other. 


PERSONAL. 


*THJ  GOOD  story  is  told  by  J.  S  McMahon,  the 
/  \)  well-known  Canadian  crockery  man,  who 
y\        was  visiting  in  the  District    this  week.     In 

A  V  his  early  youth  Mr.  McMahon  was  in  the 
v-»  employ  of  Arthur  Bigelow,  of  Hamilton, 
Ont.,  and  part  of  his  duties  was  to  keep  clean  a  des- 
sert set  of  eighteen  pieces  that  had  been  on  exhibition 
for  many  years,  during  which  it  had  been  marked  at 
many  prices.  Starting  in  at  about  §25,  it  had  been 
reduced  from  time  to  time  until  the  figure  finally 
reached  $6.  One  day  after  young  McMahon  had  put 
a  very  fine  polish  on  this  particular  set  he  was  ap- 
proached by  someone  in  authority  with  a  card  bear- 
ing the  ptice  $110  and  was  instructed  to  put  the  set 
in  the  window  with  that  ticket  on  it.  Inside  of  half 
an  hour  the  goods  were  sold.  Truly,  things  are  some- 
times worth  just  as  much  as  is  asked  for  them. 

Walter  Church,  representing  Geo.  Hamilton, 
who  has  been  in  New  England  since  September  1,  is 
in  Providence  this  week  and  will  continue  his  journey 
on  through  his  territory  until  Thanksgiving  Day. 

James  R.  Court,  of  the  Pacific  Coast  Importing 
Co.,  is  staying  at  the  Hotel  Astor  while  in  town.  He 
has  been  an  energetic  visitor  in  the  crockery  and 
glass  district  duriDg  the  past  week. 

* 

Wm.  Murdock,  Brandon,  Manitoba,  was  a  busy 
buyer  in  town  last  week. 

* 

J.  H.  Crowley,  of  the  Great  Department  Store, 
Lewiston,  Me  ,  showed  by  his  action. in  the  District 
this  week  that  he  has  great  confidence  in  the  future 
for  business,  and  many  of  the  agencies  have  reason 
to  congratulate  themselves  upon  the  fact  that  he  paid 
them  a  visit.  Mr.  Crowley  is  staying  at  the  Fland- 
ers. 

Moses  Hess,  the  well-known  buyer  of  housefur- 
nishings  for  Bloomingdale  Bros.,  wishes  to  live  the 
rest  of  his  life  in  peace  and  retirement.  For  upwards 
of  thirty  years  "Moe"  has  been  with  this  firm,  and 
now  thinks  he  will  make  way    for   a   younger    man. 
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His  position  has  not  been  filled  yet,  and  until  it  is  he 
will  continue  to  head  the  department  rather  than  put 
his  employers  to  inconvenience. 

* 

S.  R.  Henderson,  Philadelphia  representative  of 
the  Liberty  Cut  Glass  Co  ,  Egg  Harbor,  N.  J.,  was  a 
visitor  to  the  city  on  Monday. 

E.  R.  Thieler  is  progressing  merrily  upon  his 
handshaking  trip  through  the  West.  His  main 
object  in  making  a  tour  of  the  country  this  year  is  to 
enlighten  buyers  as  to  the  merits  of  Mettlach  ware  and 
to  let  them  know  that  steins  and  tankards  of  inlaid 
stoneware  are  not  the  only  things  manufactured  by 
Villeroy  &  Boch ;  that  housefurnishing  items  in  the 
pottery  line  are  worthy  of  their  consideration.  He 
is  expected  home  next  Thursday. 

A.  H.  Demorest,  formerly  of  Demorest  &  Co., 
sailed  on  Tuesday  to  spend  the  winter  at  New 
Orlando,  Florida. 

s$ 

A.  J.  Bennett,  president  of  the  Cambridge,  (O.) 
Glass  Co.,  spent  some  little  time  in  New  York  this 
week  in  consultation  with  his  New  York  representa- 
tive, Wm.  Dealing. 

Geo.  Hamilton  expects  to  start  on  his  usual  trip 
to  Philadelphia,  Baltimore  and  Washington  on 
Monday. 

Geo.  H.  Service  returned  from  Philadelphia  on 
Wednesday  after  a  very  successful  trip  to  Boston. 

K.  L.  Wedgwood  left  for  Boston  on  Wednesday. 
He  will  continue  from  there  on  a  trip  which  will  take 
him  as  far  West  as  Kansas  City.  He  is  not  expected 
back  until  December. 

A.  H.  Sharp,  the  Buffalo  representative  of  the 
Fostoria  Glass  Co.  and  the  Buffalo  Pottery,  came  to 
the  city  last  Friday.  During  his  stay,  which  lasted 
till  Wednesday  evening,  he  made  the  rounds  of  his 
friends  in  the  District  and  had  an  excellent  time. 

E.  Fronani,  buyer  of  china  and  cut  glass  for  the 
Woodward  &  LothropCo.,  Washington,  D.  C. ,  arrived 
in  town  on  Tuesday  Mr.  Fronani,  who  is  very  popu- 
lar, not  only  because  of  the  orders  he  places,  but  also 
on  account  of  his  personality,  visited  many  of  the 
agencies  and  was  welcomed  everywhere. 

Among  the  buyers  in  town  were:  H.  A.  Koll, 
with  A.  Hamburger  &  Sons,  Los  Angeles;  J. 
Kohnfelder,  with  Siegel-Cooper  Co.,  Chicago;  G. 
Louis,  with  Woodward  &  Lothrop  Co.,  Washington; 


F.  J.  Flach,  with  Mabley  &  Carew  Co.,  Cincinnati; 
A.  A.  Breton,  with  Shartenberg  &  Robinson,  New 
Haven,  Conn.:  J.  H.  Hahn,  with  Lion  D.  G.  Co  , 
Toledo;  L.  Newbrick,  with  Crowley,  Melner  &  Co., 
Detroit;  W.  P.  Briggs,  with  Sibley,  Lindsay  &  Curr 
Co.,  Rochester,  N.  Y. 


AN     HONORABLE     CAREER. 


JEROME  JONES  passed  his  seventy-fifth  birthday 
Oct  13.  From  errand  boy  to  head  of  the  corpora- 
tion of  the  Jones,  McDuffee  &  Stratton  Co  ,  Boston, 
tells  in  a  sentence  his  career.  Some  time  ago  Mr. 
Jones  delivered  an  address  before  the  High  School 
of  Commerce  in  that  city,  from  which  we  make  a 
few  extracts  as  showing  the  rules  that  have  governed 
his  own  life. 

"Confidence  is  a  key  which  the  successful  young 
man  must  always  possess.  He  must  be  filled  with 
the  dssire  to  make  the  most  of  himself  and  his  oppor- 
tunities.    He  must  enter  on  his  work  with  enthusiasm 


JEROME   JONES. 

and,  in  order  to  be  worth  anything,  this  enthusiasm 
must  have  energy  and  application  to  sustain  it. 

'•The  fitness  for  success  that  comes  from  these 
necessary  characteristics  is  seldom  or  never  found 
outside  a  life  of  good  habits.  A  young  man  makes  a 
serious  mistake  when  he  endeavors  to  serve  two 
masters,  the  good  and  the  bad.  He  cannot  conceal 
his  conduct  long  from  his  employers,  for  it  is  bound 
to  show  itself  in  some  unmistakable  manner.  Bad 
habits,  are  the  cause  of  keeping  many  a  young  man  in 
an  inferior  position  when  he  is  otherwise  competent. 

"Young  men  should  remember  that  ability  is  not 
alone  the  secret  of  success  No  matter  how  distinctive 
that  ability  may  be,  it  is  the  young  man  who  can  be 
trusted  that  is  wanted,  the  man  of  cleanly  life,  ability 
and  energy,  with  whom  his  employers'  interests  are 
always  safe." 

The  Atlantic  Conference,  to   which     Mr.    Jones 


i8 


belongs,  celebrated  the  affair  by  a  dinner  at  the 
Exchange  Club.  A.  Shuman  presided,  and  in  the 
course  of  his  speech  said:  "We  dedicate  this  day  to 
our  old  friend  Jerome  Jones.  We  grasp  him  by  the 
hand  with  all  the  fervor  of  old-time  friendship,  and 
wish  him  a  long  continuance  and  an  overflowing 
measure  of  this  world's  blessings:  health,  prosperity, 
the  love  of  family,  the  respect  and  esteem  of  his  fellow 
citizens,  the  blessing  of  the  companionship  of  old 
friends  " 


DUPED     BY     BOGUS     ANTIQUES. 


IT  was  revealed  at  a  hearing  of  customs  protests  in 
Chicago  last  week  that  a  Chicago  capitalist  had 
recently  been  defrauded  out  of  $10,000  by  paying  this 
amount  for  100  pieces  of  porcelain  which  he  believed 
to  be  valuable  antiques. 

In  connection  with  the  swindle,  Chief.  Examiner 
George  P.  Davis,  of  the  Appraiser's  office,  said:  "Only 
about  ten  per  cent  of  European  antiques  brought  into 
Chicago  are  real.  Europe  is  not  allowing  the  old 
treasures  to  come  over  here,  and  the  fakers  as  aeon- 
sequence  are  practicing  immense  frauds  on  Ameri- 
cans with  money  One  Chicagoan  purchased  100 
pieces  of  what  he  believed  to  be  antiques,  but  they 
were  really  the  product  of  a  modern  pottery  in  Aus- 
tria. 

Mr.  Davis  refused  to  declare  who  the  purchasers 
was,  saying  that  the  latter  did  not  know  he  was  de- 
ceived, and  still  thought  he  had  a  prize. 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
October  15.  1612. 

ANTWERP 

4  packages  chinaware Strobel  &  Wilken  Co 

6        "  glassware "  " 

4  "  toys Geo  Borgfeldt  &  Co 

27  '*  "        Strobel  &  Wilken  Co 

BKEMEN 

85  packages  earthenware  Geo  Borgfeldt  &  Co 

90        "         chinaware Strobel  &  Wilken  Co 

34         "         glassware ,       '  " 

60        "  M  iscellaneous  Orders 

439        "         toys Strobel  &  Wilken  Co 

COPENHAGEN 

5  packages  earthenware Bawo  &  Dotter 

16        "  "  Geo  Borgfeldt  &  Cc 

2         '*  Miscellaneous  Orde>  s 

857        "  toys Geo  Borgfeldt  &  Co 

F1UMB 
88  packages  toys Strobel  &  Wilken  Co 

KOBE 

28  packages  chinaware A  A  Vantine  &  Co 

489        "  ■«  Knauth,  Nachod  &  Kuhne 

828        «  •«  Miscellaneous  Ordt  rs 


44  packages  glassware 

0 

66 

134 

15 

8 

66 

400 

229 

47 

22 

41 

8 

5 

21 

32 

26 

104 

14 

3 

3 

7 

869 

1:8 


HAMBORO 

Fensterer  Sc  Kurt 

F  Bing  &  Co 

...    Eimer  &r  Amend 

Kmy-Scheeer  Co 

..    .  H  Endemann 

F  Euler  &  Co 

Strobel  &  WilkeD  to 

Miscellaneous  Orders 

chinaware Strobel  Sc  Wilken  Co 

eartnenware bawo  &  Dottei 

Koacherak  Bros 

O  Got  z 

J  Palme 

Graham  St  Zenger 

L  Straus  &  Sots 

L  D  Bloch  &  Co 

Herman  C  Knj  per 

Miscelia'-e' 

toys    B.Illfe4derft  Co 

" C  B  Roues 

Samstag  &  Hilder  Bros 

G  W  Travers 

Strobel  &  Wilken  Co 

"         ...         Miscellaneous  Orders 

LIVBRPOOL 

8  packages  earthenware The  Rowland  &  Marsellut  Co 

10        "  "  F  W  Woolworth 

86  "  "  Maddocka  Mil  .• 

2         "  "  E  B'  ote 

4        "  *'  Fondeville  &  Van  Iderstine 

10  "  "  Ger;r„«  Hbmilton 

6  "  H  C  Edmiston 

1  "  "  W  S  Pi  cairn 

4         "  "  Strobel  &  V.  |  fa     Co 

27  "  "  Miscellaneous  Ordes 

14         "  glafsware   L  Straus  &  So   s 

14        "  "  Miscellaneous  ora-rs 

19        "  toya Strobel  &  Wilken  Co 

LONDON 

1 1  packages  toj  1 Strobel  &  Wilken  Ce 

ROTTERDAM 

28  package  s  earthenware  Bawo  &  Dotter 

11         "  "  L  D  Bloch  &  Co 

45        "  "  Lazarus  &  Rose  nf  eld 

69         "  "  Miscellaneous  Orders 

48         "         glassware Graham  &  Zenger 

9  "  " Miscellaneous  Ore  <-rs 

248         "  toys B  Illfelder 

2  "  "         F  A  O  Schwartz 

201  "  "        Samstag  &  Hildet  Bros 

87  "  "         Geo  Borgteldt  &  Co 

14  "  "         C  B  Rouss 

139        "  " Miscellaneous  Oraers 

SOUTHAMPTON 

7  packages  chinaware L  D  Bloch  *  Co 


IMPORTS    AT    PORT    OF    BOSTON. 

LIVERPOOL 

19  packages  earthenware Jones,  McDuffee  &  Stratton  Cc 

80  '•  Mitchell,  Woodbury  Co 

1        "  "  E  Boote 

8  "  "  Rowland  &  Marsellus  Co 

6        "  "  Meakin  &  Ridgway 

1  "  "  Jordan  Marsh  Co 

2  "  "  Richard  Briggs  Co 

9  "  '*  Miscellaneous  Orders 

COPENHAGEN 
2  packages  earthenware R  F  Downing  &  Co 

CHINA    AND    JAPAN 

28  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

42        "  "  Miscellaneous  Oraer6 
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.Antony   tl)e   ;p°tter*e5 

"East  and  X#est 


Within  four  weeks  the  annual  meet- 
East  Liverpool  ing  of  the  United  States  Potters' 
and   Vicinity.    Association    will     convene     in     the 

assembly  room  of  the  Ft.  Pitt  Hotel, 
Pittsburgh,  and  it  is  freely  predicted  here  that  the 
attendance  this  year  will  far  exceed  that  at  the  last 
Washington  meeting  Some  very  important  matters 
will  come  before  the  Association  this  year.  It  is  also 
hinted  that  following  this  meeting  some  interesting 
changes  may  be  brought  about  in  the  pottery  busi- 
ness. Unless  something  unforseen  comes  up  in  the 
meantime,  it  is  reasonable  to  believe  that  Harry  D. 
Wintringer,  president  of  the  Steubenville  (O.)  Pot- 
tery Co  ,  will  be  elected  president  of  the  Association 

for  1913. 

*  * 

Fred  Kline,  general  manager  of  the  Colonial  Pot- 
tery Co.,  spent  the  past  week  in  the  larger  Western 
cities.  Chris  Horton,  who  has  been  ill  with  typhoid 
fever,  is  able  to  be    at  the  plant  again,  but  is   rather 

weak. 

•  • 

Collections  are  good.  One  manufacturer  said: 
"We  are  collecting  more  money  than  we  are  shipping 

goods." 

•  • 

J.  W.  Makey,  who  represents  the  Trenle  China 
Co.  in  the  Middle  West,  has  completed  his  trip  and  is 
at  the  home  office.  H.  K.  Connor  is  still  in  the  East, 
and  George  B.  Fowler  is  continuing  in  the  Western 
field. 

Edward  Clinton,  a  well-known  local  jobber,  who 
has  been  spending  a  season  along  the  Great  Lakes  for 
the  benefit  of  his  health,  has  returned. 

*  • 

An  official  of  the  Pennsylvania  China  Co.,  at  Ford 
City,  Pa.,  is  authority  for  the  statement  that  the  com- 
pany is  now  doing  the  best  business  in  its  history. 
There  are  fourteen  kilns  at  this  plant,  and  two  or 
three  of  these  will  be  converted  into  the  manufactur- 
ing of  electric  porcelain  specialties.  This  branch  of 
the  business  will  be  under  the  management  of  H.  L. 
Patterson,  while  the  general  ware  manufacture  will 
continue  under  the  direction  of  C.  L.  Gray.  The 
company  will  bring  out  a  number  of  new  dinnerware 


treatments  in  January,  and  will  show  them  at  the  Ft. 

Pitt  exhibit. 

*  • 

With  the  advent  of  the  parcels  post  the  pottery 
manufacturers  will  be  enabled  to  make  many  small 
shipments  that  have  to  be  made  now  by  express. 
This  will  prove  to  be  a  great  advantage  to  large  de- 
partment store  buyers  who  may  have  an  order  for  a 
special  matching  of  only  a  few  pieces. 

*  * 

Among  the  buyers  in  the  district  during  the  last 
few  days  have  been  W.  A.  Barren,  of  the  Barren 
Crockery  Co.,  New  York,  and  Pete  Rinken,  of  the 
Boston  Store,  Chicago.  Srveral  were  in  the  district 
from  the  East  looking  for  "discards,"  but  little  was 

to  be  secured. 

*  • 

W.  L.  Smith,  president  of  the  Taylor,  Smith  & 
Taylor  Fottsry  Co  ,  La^  returned  from  a  brief  South- 
ern trip  wherein  business  and  pleasure  were  com- 
bined. The  company  is  showing  a  series  of  three 
farm  scenes  on    a  nine-inch  plaque  which  is  proving 

to  be  an  excellent  seller. 

»      » 

Will  S.  George,  president  of  the  W.  S.  George 
Pottery  Co.,  East  Palestine,  O.,  will  leave  within  a 
few  days  for  an  extended  Western  business  trip 
which  will  take  him  probably  as  far  as  the  Coast. 
The  planis  of  this  company,  both  here  and  at  Cannons- 
burg,  Pa.,  are  working  to  capacity. 

«      * 

Frank  H.  Croxall,  a  son  of  Jesse  Croxall,  who 
with  the  latter's  three  brothers  succeeded  the  Ben- 
netts, who  established  the  pottery  here,  died  in  a 
Pittsburgh   hospital    Thursday   night     following   an 

operation,  aged  sixty-one. 

*  » 

The  Cartwright  Bros,  continue  to  have  excel- 
lent success  with  their  underglaze  blue  dinnerware 
treatment.  Sales  are  heavy,  and  the  demand  is  in- 
creasing. 

*  * 

The  Hall  China  Co.  "all  but"  sold  their  plant 
during  the  last  ten  days.  The  firm  was  offered  a 
good  price  for  its  property  by  the  Board  of  Education, 
as  it  was  desired  to  erect  a  high  school   thereon.     A 


petition  was  presented  to  the  East  Liverpool  council 
seeking  the  vacation  of  an  unused  alley,  but  this 
was  refused.  This  is  what  caused  the  sale  of  the  pot- 
tery site  to  fall  through. 

»  # 
Judge  Day  of  the  Federal  court  at  Cleveland  has 
approved  the  final  report  of  H.  H.  Knowles,  receiver 
in  the  Warner-Keffer  China  Co.  bankruptcy  case,  and 
has  ordered  the  trustee  to  m  ike  payments  The  prop- 
erty of  the  company  was  recently  sold  for  $24,230. 

•  • 
Joseph  G.  Lee,  general  manager  of  the  Potters' 
Mining  and  Milling  Co.,  assumed  the  general 
management  of  the  several  plants  of  the  Knowles, 
Taylor  &  Knowles  Pottery  Co.  on  vVednesday, 
succeeding  Thos.  B.  Anderson,  who  will  become 
identified  with  the  construction  of  the  new  plant  at 
Newell,  referred  to  elsewhere.  Mr.  Anderson  and 
Vice-president  E.  M.  Knowles  have  both  retired 
from  active  connection  with  the  K.  T.  &  K.  f?.ctorv. 


At  a  special  meeting  of  the 
Cannonsburg,  Pa.     board      of      directors      of    the 

Cannonsburg  Pottery  Co.  the 
"upper  pottery,"  or  plant  No  1,  owned  by  this 
company  and  in  full  operation,  was  sold  to  the 
W.  S.  George  Pottery  Co.,  of  East  Palestine,  O. 


SEVENTY     YEARS     OF     BUSINESS. 


GIMBEL  BROS,  are  celebrating  the  seventieth 
anniversary  of  the  founding  of  the  first  Gimbel 
store  in  Vincennes,  Ind.  It  was  not  much  of  a  store 
in  comparison  with  the  firm's  enterprises  to-day  in 
this  city,  Milwaukee  and  Philadelphia,  yet  it  was  the 
first  step  in  industrial  progress  that  has  made  the 
firm's  name  known  from  the  Atlantic  to  the  Pacific. 

Adam  Gimbel,  a  Bavarian  immigrant,  was  the 
founder  of  the  firm.  He  landed  in  New  Orleans  so 
poor  that  his  first  job  was  as  a  longshoreman  on  the 
levees.  Vincennes,  .vhere  he  made  his  real  start, 
was  then  a  trading  post  where  hunters  exchanged 
their  furs  and  skins  for  food  and  clothing.  Often 
they  were  cheated  in  the  bargain.  Adam  Gimbel  did 
not  believe  in  profits  thus  obtained.  Opening  a 
small  store,  he  announced  his  intention,  greatly  to 
the  consternation  of  his  clerk,  of  putting  into  prac- 
tice his  belief  that  there  should  be  a  fixed  value  for 
each  article  sold  and  that  no  larger  sum  should  be 
asked  for  it  and  no  smaller  sum  accepted. 

His  one-price  novelty  soon  showed  that  he  had 
the  right  idea.  His  store  prospered  until  it  became 
an  institution.  He  also  originated  the  rule  that  goods 
were  to  be  taken  back  and  money  refunded  where  a 
purchaser  was  not  satisfied, — a  policy  his  sons  have 
continued. 

In  1887  the  second  Gimbel  store  was  opened  in 


Milwaukee,  and  later  came  the  hu^' 
in  Philadelphia  and  New  York. 

The   house    of    Gimbel    now    consists    of    Jacob, 
Issac,    Daniel,    Charles,  Ellis  A.,  and  L<  Gim- 

bel, son->  of  Adam  Gimbel,  and  Bernard  F.  Gimbel 
and  Oscar  Greenwald,  his  grandsons.  They  have 
14,000  employes  in  Milwaukee,  Philadelphia  and 
New  York;  the  combined  stock  of  their  efc'ablii-h- 
ments  represents  a  total  value    of  $14  and 

the  stores  have  altogether  sixty  four  acres  of  floor 
space. 


THE     FOOLISHNESS     OF     IT. 


^">0  a  certain  extent  cut  glass  is  a  luxury,  and  there 
is  no  necessity  for  cutting  the  price  or  skimping 
the  workmanship  on  luxuries.  Those  who  are  in  a 
position  to  buy  such  things  would  much  prefer  a  per- 
fect article  and  one  of  merit  from  ihe  viewpoints  of 
excellence  of  finish  or  beauty  of  design  man  to  pay 
the  same  price  for  a  more  pretentious  article  that  has 
suffered  in  execution  through  being  made  to  sell  at  a 
cut  rate.  The  public  is  not  at  fault,  but  the  manu 
facturers  themselves,  who  are  willing  to  cut  prices  in 
order  to  keep  their  factories  busy. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


Shipments 

correspond- 

Exports 

Correspond 

TO 

wtii  end'g 

ing  period 

Jan  1  to 

ing  period 

Sept.  28  '12 

1911 

Sept.  £8  '12 

1911 

New  York    

141 

178 

-15- 

7S77 

Boston 

150 

123 

jl« 

6111 

Philadelphia.  . . . 

96 

148 

2  344 

34  17 

Baltimore 

495 

841 

6308 

8928 

San  Francisco 

1143 

384 

New  Orleans. 

40 

119 

768 

737 

Portland  (Me.). 

762 

389 

Galveston 

4 

460 

744 

Newport  News     . 

.... 

51 

43 

Portland  (Or.). 

217 

6 

Inland  Points 

9 

.... 

422 

260 

T"tal 

931 

1413 

24754 

2S856 

From  David  Inglis  &  Co.'s 

Circular. 

Shipments 

Correspond- 

Exports 

Correspond. 

TO 

month  end'g 

ing  period 

Jan.  1  to 

ing  period 

Sept   24  *12 

1911 

Sept  24  "12 

1911 

Boston 

480 

639 

4982 

6058 

New  York    

983 

769 

6591 

5639 

Baltimore 

547 

649 

5*35 

S092 

Philadelphia. 

1S2 

373 

2357 

3404 

148 

5 

726 

664 

Newport  News   . 

54 

43 

San  Francisco 

157 

169 

1138 

411 

P.-rtland  (Me.).  . . 

6 

659 

545 

Galveston 

86 

13 

460 

744 

Portland  (Or.).. 

50 

21 

222 

21 

Inland  Points 

76 

138 

541 

1017 

Total 

2715 

2776 

23963 

2663S 
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.Arourt6  H)e  (Blass  au6  Camp 

factories* 


The    J.  B     Higbee    Glass    Co.,    of 

Pittsburgh  and     Bridgeville,    Pa  ,  has  been    main- 

Vicinity.  taining   a    clever    exhibit    at    the 

Pittsburgh   Exposition  this  season 

to    demonstrate    the    Higbee    Sanitary    Bottle.     The 

display  is  in  charge  of  Robert  G.  West.     Four  bottles 

are  used   in  the    demonstration.     Two    of    these    are 

filled  with  cracked  ice       The  bottles  are  then  placed 

in  a  tray  of  water  which  is  kept  boiling  throughout 

the  day.     Result — no  loss  of  ice.     Two  other  bottles 

are  filled  with  hot  water,  and  tnese  placed  into  holes 

drilled  in  a  large  cake  of  ice.     The  demonstration  has 

sold  over  4.000  bottles  since  the  Exposition  opened,  a 

few  weeks  ago 

Harry  Duncan,  of  the  Duncan  &  Miller  Glass  Co., 
Washington,  Pa  ,  has  been  spending  a  season  at 
Atlantic  City  since  his  severe  attack  of  typhoid  fever, 
and  as  a  result  has  gained  strength  rapidly. 


The  Oriental  Glass  Co  ,  manufacturers  of  dec- 
orated tableware  and  specialties,  is  maintaining  two 
display  and  working  booths  at  the  Pittsburgh  Exposi- 
tion this  season.  The  company  is  one  the  original 
exhibitors,  having  shown  its  lines  here  when  the  Ex 
position  opened,  over  twenty  years  ago. 


M  S.  Wallace,  of  the  Boston  office  of  the  United 
States  Glass  Co.,  who  returned  to  the  Hub  this  week 
after  spending  a  season  here,  was  entertained  last 
Thursday  evening  at  the  home  of  E.  T.  W.  Craig, 
city  salesman  for  the  "States." 


"Delica"  white  glass,  upon  which  brown  tint 
effects  are  worked  out,  is  the  latest  creation  of  the 
Pittsburgh  Lamp,  Brass  and  Glass  Co.  It  is  being 
used  with  excellent  results  on  the  glassware  for  the 
shower  and  semi  indirect  lighting  fixtures.  Roman 
gold,  brushed  brass  and  ivory  effects  are  late  crea 
tions  added  to  the  fixture  lines,  while  a  new  and  ex- 
clusive shade  possesses  a  water  lily  effect,  the  latter 
being  a  very  novel  treatment.  The  company  is  do- 
ing an  excellent  business,  every  department  being 
worked  to  capacity.  Additions  are  being  made  to  the 
sales  force  of  the  company,  and  the  officials  are  mak- 
ing every  effort  to  gather  into  the  organization  the 


best  salesmen  possible.  D.  J.  Matroney  i-  now  rep- 
resenting the  company  in  New  England  territory, 
working  out  of  the  Boston  office,  vhile  J.  J.  Young 
is  covering  Kentucky,  Tennessee  and  Mississippi. 


Among  the  buyers  iu  the  district  during  the  past 
week  was  Leon  Neubrik,  with  Crowley,  Milner  & 
Co.,   Detroit. 

The  Tarentum  Glass  Co.  has  reserved  space  at 
the  Fort  Pitt  Hotel  for  its  January  display,  and  will 
open  early.  The  exhibit  will  be  in  charge  of  S  Q. 
Hamilton.  The  Westmoreland  Glass  Specialty  Co. , 
of  Grapeville,  Pa.,  which  exhibited  at  the  Seventh 
Avenue  Hotel  last  season,  will  be  at  the   Ft.  Pitt   in 

»9!3-  

"Uncle"  Billy  Patterson,  in  charge  of  the  sales 
department  of  the  Star  City  (W.  Va. ,)  Glass  Co.,  has 
returned  from  a  business  trip  to  the  Pacific  Coast. 
The  Star  plant  is  working  to  capacity. 


Charles  Weible,  general  manager  of  the  L.  E. 
Smith  Glass  Co.,  Mt.  Pleasant,  Pa.,  has  returned  from 
a  business  trip  through  the  Eastern  territory. 


The  Westmoreland  Specialty  Co.  is  making  a 
silvered-barrel  pistol,  the  handle  being  done  in  black. 
The  whole  thing  is  solid  glass,  and  is  unlike  any 
specialty  of  the  character  now  on  the  market. 


President  W.  E.  Hunter,  of  the  Economy  Tum- 
bler Co  ,  spent  a  few  days  in  Pittsburgh  labt  week. 
He  declared  business  at  the  factory  was  excellent,  all 
the  blown  lines  selling  well 


The  United  States  Glass  Co  has  prepared  illustra- 
tions of  its  new  "Venus"  and  "Mars"  glass  portables, 
which  will  be  sent  the  trade  immediately.  The 
"Venus"  stands  twenty-one  inches  high,  and  has  a 
seven-inch  shade.  Both  standard  and  shade  are 
heavy  pressed  figured  patterns  and  possess  the  new 
satin  finish  exclusive  with  this  company.  The  "Mars" 
portable  is  a  lighter  figured  pattern,  standing  sixteen 
inches  in  height  and  has  a  six-inch  shade.  The  latter 
possesses  the  satin  finish,  but  the  standard  is  bright 
crystal.       Each  portable   possesses  complete  electric 


wiring  and  equipment,  and  is  packed  separately  in    a 
re-shipping  corrugated  board  case 


land,  in  1910,    the  personnel  of  the  firm  remains  un- 
changed. 


At  the  conference  between  the  manufacturers' 
committee  and  one  representing  the  workers  held  in 
the  Glass  Association  headquarters  at  Pittsburgh 
last  week,  in  which  differences  existing  in  the  manu- 
facturing of  lime  blanks  were  under  discussion, 
amicable  adjustments  were  reached  in  each  dispute. 


The  Libbey  Glass  Co.  has  operations 
Toledo,  O.      under  way  for    equipping    its    factory 
with  electric  drive,  and  is  installing  a 
50  kw.  motor-generator  set,  twenty-six  motors  rang- 
ing from  t]/2  to  100  hp  ,  and  switchboard. 


BAMBERGER'S     NEW     STORE. 


LAST  Wednesday  L.  Bamberger  &  Co.,  Newark, 
N.  J.,  opened  their  new  two-million  dollar 
store.  Like  many  other  great  enterprise?,  it  had  its 
inception  in  a  very  modest  way;  the  original  store 
occupying  less  than  one-half  of  one  floor  of  the  old 
building  just  vacated.  Here,  however,  were  sown 
the  seeds  of  enterprise  which  ripened  rapidly.      Here 
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was  conceived  the  ideal  which  the  present  great  store 
typifies. 

The  new  Bamberger  store  is  an  L- shaped 
structure  of  pure  Gothic  architecture,  with  144  feet 
on  Market  street,  235  feet  on  Halsey  street  and  117 
feet  on  Washington  street  It  has  been  spoken  of  as 
one  of  the  most  unique  commercial  structures  in 
America. 

No  expense  has  been  spared  in  the  erection  of 
the  new  buildiug  or  on  any  of  its  interior  fittings  or 
furnishings.  The  edifice  itself  was  designed  by  one 
of  the  most  famous  architects  in  the  country. 

The  present  firm  of  L.  Bamberger  &  Co.  was 
established  in  February,  1893,  by  Louis  Bamberger, 
Louis  M.  Frank  and  Felix  Fuld.  With  the  exception 
of  Louis  M.    Frank,   who  died  in  Lucerne,    Switzer- 


SAN    FRANCISCO    AND    THE   COAST. 


IV  /TOST  every  wholesale  crockery  or  glasshouse  is 
t»l  represented  on  the  road  at  the  present  time. 
and  orders  are  fully  up  to  expectations.  Few 
country  buyers  have  visited  the  local  sample  roomi 
this  fall,  so  the  traveliag  men  are  securing  most  of 
the  business  Ooe  jobber  here  remarked  that  it 
hardly  paid  any  more  to  maintain  a  sample  room,  as 
but  few  buyers  place  their  orders  in  that  way.  They 
are  satisfied  to  order  from  illustrations.  Besides,  the 
traveling  men  get  the  preference  in  most  cases. 
This  particular  jobber  started  a  branch  in  one  of  the 
Northern  cities  a  few  months  ago  and  was  forced  to 
give  it  up  in  a  short  time,  although  he  bad  in  charge 
a  man  who  had  done  an  excellent  business  through 
the  Northwest  when  on  the  road. 


F.  Yost,  of  the  Yost-Dohrmann  Co.,  Stockton, 
Cal.,  is  spending  a  few  days  at  the  Dohrmann 
headquarters  here. 

F.  Stahl,  manager  of  the  crockery  department  of 
the  John  Breuner  Co.,  Sacramento,  Cal.,  was  a 
recent  visitor  in  San  Francisco. 


Articles  of  incorporation  have  been  filed  in  Los 
Angeles  for  the  Western  Lamp  Co.  with  a  capital 
stock  of  $50,000  The  directors  are  W.  H.  Taylor, 
Alfred  P.  Fuller,  Albert  Hoskjng,  E.  L.  Perkins, 
Leo  V.  McLaughlin. 

C.  M.  Davis  spent  a  few  days  in  San  Francisco 
in  the  interest  of  Harrison  &  Harrington. 


Mr.  Cleavering,  representative  of  the  Phoenix 
Glass  Co.,  was  among  the  recent  visitors  to  the 
trade  here. 

The  headquarters  of  the  Baker-Smith  Co.  have 
been  moved  from  the  Hanford  building  on  Market 
street  to  the  second  floor  of  the  Rialto  building  on 
New  Montgomery  street.  A.  Lloyd,  manger,  is 
calling  on  the  trade  in  Los  Angeles  this  week. 


Geo.  A.  Boomer,  local  representative  of  the 
Plume  &  Atwood  Mfg.  Co.,  is  making  a  short  trip  in 
the  southern  part  of  the  State,  accompanied  by  C. 
Kutz.  

Sylvester  Baker  left  a  few  days  ago  for  Los 
Angeles  in  the  interest  of  the  Macbeth-Evans  Glass 
Co.  From  there  he  plans  to  work  his  way  to  Den- 
ver, and  then  to  make  a  trip  to  the  factory,  before 
calling  on  the  trade  in  the  northwest. 


B.  F.  Heastand,  Coast  manager  for  the  Fostoria 
Glass  Co.,  has  returned  from  a  successful  trip  in 
Southern   California.     Samples  of  the  new   vintage 
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deep  etching  have  arrived  at  the  local  sample  rooms 
and  are  being  shown  to  good  advantage. 


O.    F.  Sutherland,  representing  Geo.    F    Bassett 
&  Co  ,  is  calling  on  the  Western  trade. 


A.  A.  Otte,  local  manager  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co  ,  left  the  first  of  the  week 
for  Ogden,  Utah  He  will  be  gone  about  six  weeks, 
calling  on  the  trade  as  far  east  as  Denver,  and  com- 
ing home  by  way  of  the  northwest. 


VACUUM     CLEANERS     IN     FRANCE. 


THE  Havre  consulate  has  received  so  many  letters 
from  American  manufacturers  of  vacuum  clean- 
ers as  the  result  of  a  brief  report  which  it  recently 
made  on  the  subject  of  their  introduction  abroad  that 
a  more  definite  and  extended  report  seems  called  for, 
writes  Consul  James  E.  Dunning  from  Havre. 

Vacuum  cleaning  is  nothing  new  in  Europe;  the 
individual  household  machine,  however,  is  a  compara- 
tive novelty.  This  is  preeminently  an  article  which 
should  be  handled  at  large  trade  centers  only, 
through  general  agents  who  will  themselves  take 
care  of  local  territory  and  publicity. 

Havre  is  too  small  a  territory  to  be  interesting 
to  American  manufacturers,  the  total  population 
being  under  200,000  and  concerned  entirely  with 
agriculture  and  the  port.  The  fact  is  that,  with  the 
exception  of  Marseilles,  none  of  the  French  provincial 
cities  is  large  enough  or  independent  enough  to 
warrant  separate  treatment,  and  in  order  to  secure 
the  best  results  an  agency  should  be  secured  in  Paris 
for  the  whole  of  France.  There  are  several  firms  in 
Paris  having  their  own  corps  of  local  agents,  together 
with  catalogue  systems  and  other  forms  of  publicity. 
American  manufacturers  desirous  of  extending  their 
foreign  trade  could  get  in  touch  with  one  of  these 
firms  through  the  consulate  general  or  the  American 
Chamber  of  Commerce  in  Paris. 

Catalogues  and  other  literature,  properly  trans- 
lated and  carefully  distributed,  would  bring  in  a 
certain  number  of  inquiries  and  possibly  orders,  but 
without  an  agent  on  the  spot,  holding  a  stock  of 
machines  for  sale  and  for  demonstration,  no  steady 
progressive  business  can  be  counted  upon.  Firms 
not  desirous  of  immediately  establishing  a  general 
agency  in  France  might  intrust  the  translation  and 
distribution  of  their  catalogues  to  some  reliable 
person  in  the  territory  acquainted  with  business  and 
trade  conditions  here,  thus  at  all  events  assuring 
themselves  that  their  literature  would  be  delivered 
to  likely  buyers  only;  but  as  I  have  already  stated,  I 
do  not  believe  that  anything  more  than  a  certain 
number  of  scattered  orders  would  result.  Possibly, 
however,  among  those  receiving  catalogues  in  this 
way  a  real  live  agent  might  be  found.  It  is  abso- 
lutely  essential,  however,  that  all  literature  for   use 


in  France  should  be   in    the    French   language,    and 
prices  should  be  quoted  in  French  money. 

Havre  is  the  natural  importing  point  for  Ameri- 
can goods  coming  to  France,  and  duty  is  nearly 
always  paid  here.  American  firms  wishing  to  obtain 
a  French  tariff  ruling  on  their  machines  should  send 
to  the  Havre  consulate  a  clear  and  explicit  blue 
print,  together  with  a  photograph  of  the  cleaner, 
showing  exactly  of  what  it  is  constructed  and  the 
form  of  power  which  it  uses. 


SPECIAL     NOTICES. 


Sole  Owner  of  the 
Patent 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
irst  and  fifty  cents  for  each  following  insertion  lor  each  half  incb 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

INFORMATION  wanted  as  to  whereabouts  of  H.  A.  Robb,  cut 
*  glass  salesman,  formerly  of  Pittsburgh,  Pa.  Address  Box 
821.  this  office. 


HELP     WANTED. 

\\t  ANTED — A  first-class  assistant  buyer  in  the  housefurnish- 
*  *        ing  department   of  a  large  Western  department  store. 
Must  be  thoroughly  posted  in  all  kinds  of  housefurnishings  and 
hardware.     Address  Box  820,  this  office. 


Cut  Glass 

45  West  Broadway, 

NEW   YORK. 

Celluloid  "Salt  and  Pepper"  Caps 

Made  Only  by 

Hogan  Mfg.  Co.,  mc.  Nepera  Park,  N.  Y. 

From  special  material.      Does  not  break  or 
slip.     Write  for  samples  and  prices. 

J.  L.  Garvey,  City  Agent,  10  W.  Broadway,  N.  Y. 


JANSON      &     WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  Stemware  and  Tumblers. 

Office   and    Factory,  683    Lorimer  Street,    Brooklyn,  N.  Y. 

Any    Shopworn,   Lazy    Stock  ? 

China  and  Glassware,  Bric-a-Brac  and  Fancy  Goods. 
We  sell  on  commission  or  buy  for  cash. 

HOME  AUCTION  CO.,  916  Sixth  Ave.,  New  York. 

T.  P.  CREAMER. Tel    Plaza  6261. 

FRANK    HOLLAND    &    SON, 

Manufacturers  of  Mills,  Spindles,  Lathes,  acd  supplies 
of  every  description  for  the  Cut  Glass  Trade, 


Established   1892. 


683  Lorimer  St.,  Brooklyn,  N.  Y. 


ORIENTAL     GLASS     CO., 

MANUFACTURERS    OF 

Ruby    Stained   and    Decorated   Glassware  in  Opal,  Ivory,  Ruby 
Mat  and  Oold,  Crystal  Mat  and  Gold. 

COLORED    CATALOGUE   AND    PRICK   LIST    ON   APPLICATION. 

Office  and  Work*  i  PITTSBURGH,  PA.,  U.  8.  A. 
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II  Inbtx    to    Z&bvtrlls&mtnts 

AND 

BUYERS'    GUIDE. 

Importers  of  China,  Glassware,  etc. 

Bawo  &  Dotter       ...  

Bassett,  Geo.  F.,  &  Co 

Bernardaud,  L.,  &  Co.,  Limoges,  France     

Bonita  Art  Co.,  Wheeling     

Cox&Lafferty 

Davison,  John  ....  ...    

Fondeville  &  Van  Iderstine 

Guerin  Wm.,  &  Co     

Gredelue,  A..  New  York  

Haviland  &  Co 

Haviland  &  Abbot  Company 

Haviland,  Theodore,  Company     


4 

8 

2 

3 

3 

S 

7 

6 

....  29 

27 

6 

25 

Kupper ,  Herman  C 7 

Slimmon,  Robt.,  &  Co     5 

Thieler,  E.  R 7 

Venon.  J.  H 4 

Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg    Co     32 

Consolidated  Lamp  &  Glass  Co.,  Coraopolis 31 

Crown  Novelty  Co 26 

Goodwin  &  Kintz  Co..  Winsted,  Conn 30 

Imperial  Art  Glass  and  Lamp  Works 30 

Manhattan  Brass  Co 31 

Miller,  Edward.  &  Co 32 

Mills,  Gardner  &  Co.,  Chicago 3 

Plume  &  Atwood  Mfg.  Co       32 

Pittsburgh  Lamp,  Brass  and  Glass  Co     32 

Turner  &  Seymour  Mfg.  Co 31 

Cut  Glass 

Bush  Glass  Co.,  Lansing,  Mich 3 

Bergen,  J.  D.,  Co.,  Meriden,  Conn 30 

Clark,  T.  B.,  &  Co.,  Honesdale 3 

Dorfiinger,  C,  &  Sons 6 

Finke 23 

Fry  Glass  Co.,  Rochester,  Pa                 28 

Herbeck-Demer  Co.,  Hallstead,  Pa 28 

Janson  &  Wills,  Brooklyn 23 

Li bbey  Glass  Co.,  Toledo,  O 8 

Metropolitan  Cut  Glass  Co.,  Brooklyn 30 

Mills,  Gardner  &  Co. ,  Chicago,  111 3 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y   26 

St.  Louis  Crystal  Glass  Co 30 

Domestic   Pottery 

Cartwright  Bros,  Co.,  East  Liverpool     24 

Brush-McCoy  Pottery  Co.,  Zanesville,  0 29 

Guernsey  Earthenware  Co.,  Cambridge,  O 6 

Pennsylvania  China  Co.,  Ford  City,  Pa             28 

Takito,  Ogawa  &  Co. ,  Japan 3 

Plateaux  and  Trays. 

Baum,  Charles 28 

Rohrbeck,  John  E ...    . 


Glassware 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 

Beaver  Valley  Glass  Co.,  Rochester, Pa 

Cox  &  Lafterty 

Duncan  &  Miller  Glass  Co.,  Washington.  Pa. 

Edge.  Thos  G 

Krakno  Glass  Co  ,  Pittsburgh     . .         ...... 

Oriental  Glass  Co.,  Pittsburgh 

Potomac  Glass  Co , 

United  States  Glass  Co  ,  Pittsburgh 

William8burgb  Flint  Glass  Co  


Materials 

Drakenfeld.  B.  F.   &  Co     ,     . 

Holland,  Frank,  &  Son,  Chicago 

Koessler  &  Hasslacher  Chemical  Co  . . . 

Miscellaneous 

Abels  &  Co    easels 

Enterprise  Enamel  Co.,  Bellaire  

Home  Auction  Co  ... 

1  Mfg.  Co.,  Nepera  Park,  N.  Y. . . . 

Major  Mfg 


24 

29 
26 

3 
29 
26 

4 
23 
26 

2 
30 


30 

23 
30 


Just  Leaders  for  Your  Cut  Glass 
Department. 


Mirror  Plateaux  That  Sell. 


Robert  Rawsthorne  Engraving  Co.,  Pittsburgh     30 

Tlmberlake,  J.  B    &  Sons,  Jackson.  Mich  . 2 


We  make  a  full  line'  of  mounted  plateaux  at  popular  prices. 
Mitre  cutting  to  order,     

JOHN  E.  ROHRBECK, 

Office  and  Factory,  52  and  54  Grove  Street,  New  York  City. 

1912  SPECIALTIES. 


Cartwright  Bros., 


EAST   LIVERPOOL,  OHIO. 


Semi-Vitreous  China  Body. 


(THE    NEW    BODY.) 


Our  new  Glendora  dinner  shape  is  made  of  this  body,  and 
is  a  handsome  one,  both  for  jobbers,  retailers  and  departmen 
stores. 

25  specialties  of  this  body  are  being  shown  in  plaques 
salads,  fish,  game,  fruit,  berry  and  cake  sets  and   m"  ly  other 
Decorations  are  the  best  trie  market  affords. 

Write  ui  about  these  new  line*. 


CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    OCT.    24,     1912. 


CHAS.     W.     FRANZHEIM     PASSES     AWAY. 


pHARLES  W.  FRANZHEIM,  aged  59,  from  1896 
v^  to  1900  president  of  the  Uaited  States  Potters' 
Association,  and  formerly  president  of  the  Warwick 
China  Co.  and  the  Wheeling  Potteries  Co.,  died  at 
his  home  at  Echo  Point,  a  suburb  of  Wheeling,  W. 
Va. ,  on  Tuesday  morning. 

Mr.  Franzheim  was  born  in  Wheeling  February 
3,  1853.  He  received  his  early  education  in  the 
Wheeling  public  schools  and  afterwards  entered 
Bethany  college,  from  which  he  graduated  with  the 
class  of  '72  with  the  degree  of  C.  E.  The  year  after 
he  was  made  receiving    teller  of  the  First    National 


CHARLES    W.   FRANZHEIM. 


bank,  now  the   Bank  of  the   Ohio  Valley,  and    con- 
tinued in  that  capacity  up  to  1876. 

Though  prominent  in  a  diversity  of  business 
activities,  Mr.  Franzheim  found  in  the  pcfttery  busi- 
ness his  chief  field  of  endeavor.  He  was  one  of  the 
original  inorporators  of  the  Wheeling  Pottery  Co.. 
and  from  1889  to  1893  was  president  and  general 
manager  of  the  Warwick  Ch;na  Co.  When  the 
Wheeling  Potteries  Co.  was  organized  he  was  made 
president  and  general  manager  of  the  merged  com- 
pany. He  was  president  of  the  Riverside  company 
and    of  the  Avon    Faience    company    and    later    was 


made  president  and  general  manager  of  the  two 
companies  when  they  were  merged. 

Mr.  Franzheiin's  latest  activity  was  the  organiza- 
tion of  the  Colonial  Supply  Co.,  which  only  recently 
placed  on  the  market  a  line  of  sanitary  ware  of  which 
he  was  the  patentee.  Of  late  years  he  had  given  much 
of  his  time  to  this  line  of  invention  and  he  died  at  a 
time  when  he  was  on  the  point  of  seeing  the  company 
firmly  established. 

The  funeral  services  were  held  from  his  la~e 
residence  Thursday  afternoon. 


C.  Eisman,  Beacon  avenue,  Jersey  City,  who  has 
operated  a  decorating  shop  for  upwards  of  eighteen 
years,  died  recently. 


FAKE     HURDER     TALE     PUZZLES     POLICE. 


IN  an  attempt  to  determine  who  was  responsible  for 
the  stories  circulated  for  the  last  four  weeks  that 
a  young  girl  employe  of  Abraham  &  Straus  was  mur- 
dered in  the  department  store  of  that  firm  in  Brook- 
lyn and  her  body  concealed  in  a  locker,  the  Kings 
County  Grand  Jury  began  an  investigation  at  the  re- 
quest of  the  firm  last  week. 

The  firm  of  Abraham  &  Straus  is  giving  all  the 
aid  in  its  power  to  the  authorities  in  an  effort  to  get 
at  the  bottom  of  the  matter  and  has  issued  the  follow- 
ing statement: 

"For  two  weeks  we  haved  one  everything  possible 
to  run  down  the  origin  of  a  preposterous  and  utterly 
unfounded  rumor  that  someone  had  been  murdered, 
or  a  body  discovered  in  a  lecker  in  this  store.  We 
have  opened  our  store  to  the  investigation  of  police, 
Coroner,  £»nd  State  Labor  Department  and  requested 
the  authorities  to  help  us  to  find  out  who  started 
the  slander,  or  why  it  was  started,  all  without  result. 

"After  a  thorough  investigation  on  our  own 
account,  we  found  that  no  one  was  unaccountably  miss- 
ing from  our  staff  of  employes,  that  no  one  had  been 
assaulted  and  that  no  body-finding  and  nothing  upon 
which  to  base  in  the  slightes-t  way  the  story  <  f  finding 
a  body  had  occurred  here  at  any  time.  All  we  could 
discover  was  that  someone  telephoned  the  newspapers 
and  followed  this  up  with  anonymous  letters. 

"We  have  not  been  able  to  find  who  started  the 
slander,  and  can  find  no  motive  for  such  rr. alicious- 
ness.       The  police,  Coroner,    and  others   have    teen 


investigating  the  rumor  night  and  day  until  every 
authority  in  the  city  knows  the  thing  to  be  absolutely 
false. 

"The  anonymous  letter  writing  continues,  how- 
ever, and  we  believe,  in  justice  to  all  concerned,  the 
District  Attorney  should  be  asked  to  investigate  the 
matter.  How  his  investigation  will  proceed  is  a 
matter  for  him  to  decide. 

"Everyone  who  has  investigated  the  story 
realizes  that  the  details  given  in  the  anonymous 
letters  prove  the  whole  slander  to  be  merely  malici- 
ous, or  the  work,  as  some  believe,  of  an  insane 
person.  It  is  extraordinary  that  so  preposterous  a 
story  should  have  gained  credence  with  no  founda- 
tion;  but  in  justice  to  everyone,  we  have  asked 
the  District  Attorney  to  take  che  matter  up  and 
make  a  thorough  investigation." 


LOWER  RATE  FOR  DOHESTIC  HOTEL  WARE. 


t^  W.  DAKIN,  who  has  been  before  the  Interstate 
j.  Commerce  Commission  at  Washington,  D.  C, 
in  the  interest  of  shippers,  says  that  the  United  States 
Potters'  Association  has  persuaded  the  classification 
committee  to  place  hotel  china  in  the  same  classifica- 
tion as  earthenware. 


THE    CONDITION    OF     BUSINESS. 


This  week  trade  conditions  have 
New  York,      assumed   their     normal     state.      The 

baseball  fans  have  settled  down,  the 
fleet  has  sailed  away,  and  those  visitors  to  the  city 
who  were  "combining  business  with  pleasure"  have 
found  time  to  visit  the  warerooms.  From  the  men  on 
the  road  come  the  most  encouraging  reports.  One 
importer  who  returned  from  a  trip  this  week  said 
that  he  had  secured  three  times  the  amount  of  orders 
received  last  season. 


The  complaint  of  the  glass  men  is  still  of 
inadequate  shipments  from  the  factories.  New 
orders  continue  to  pour  in,  both  by  mail  and  from 
buyers  visiting  the  salesrooms.  Orders  for  light 
blown  tableware  are  still  in  the  ascendant,  while 
heavy  cut  glass  is  enjoying  its  share  of  the  run  cus- 
tomary at  this  time  of  the  year.  In  many  cases 
factories  are  running  day  and  night. 


Domestic  pottery  continues  in  excellent  demand. 


The  Japanese,  who  are  showing  such  aptitude  in 
putting  attractive  dinnerware  and  fancy  goods  on  the 
market,  are  enjoying  the  results  of  their  enterprise. 


In  spite  of  the  great  variety  of  new  lamps,  both 
gas  and  electric,  and  the  enormous  variety  of  new 
illuminating  glassware,  all  the  manufacturers  seem 
to  be  enjoying  a  brisk  run  of  trade.     There  was  never 


a  time  in  the  history  of  lighting  with  such   an  a 
ment  of  devices  to  choose  from,  or  a  greater  number 
of  manufacturers  presenting  their  goods  to  buyers. 
Yet  in  many  cases  they  find  it  necessary  to  run  their 
factories  overtime. 


The  same  condition  still  exists  in  the  mirror 
plateaux  business — inability  of  the  manufacturers  to 
get  goods  out  fast  enough  to  fill  orders  on  time. 


As     the     holiday     season     draws 
Pittsburgh  and     nearer    the    glass    manufacturers 
Vicinity  find  themselves  more  crowded  with 

business  than  ever.  The  demand 
for  early  shipments  is  increasing,  but  the  mantrfac- 
turers  cannot  make  more  speed  than  the  railroads  will 
allow — this  being  caused  by  the  car  shortage.  Special- 
ties are  active  and  blown  ware  is  at  the  height  of  its 
demand,  but  tableware  is  rather  slow. 


All  potteries  in   the  Western  dis- 
East  Liverpool     trict     are     working    to     capacity. 
and  Vicinity.       Dinnerware  is  moving  better  this 
year  than  ever   before.     The    de- 
mand for  specialties  is  not  as  extensive  as  heretofore, 
but  those  potteries  in  this  business  appear  to  be  having 
a  fairly  satisfactory  trade.     Collections  are  pronounced 
good. 


IN     TOWN 


Abbreviations— c,  crockery;  g,  glass:  hf,  housefurnishings, 
1,  lamps;  t,  toys;  s,  silverware. 


T 


HE  following  buyers  have  reported  in  town    since 
our  last  issue: 


L.    S.    Miller,    with   Goldberg   Bros.,  hf,  c,    Detroit. 

Longacre. 
W.    O.  Day,   with    Miller   &    Rhoads,  hf,  Richmond, 

Va.     55  White  street. 
J.    Schauberger.    with  Carter    Dry  Goods  Co.,  t,  hf, 

Louisville,  Ky.     43  Leonard  street 
J..  F.  Brosseau,  with   E.  Malley  Co.,  hf,  New  Haven, 

Conn.     320  Church  street. 
W  R  Frickles,  with  Leinbach  &  Co,  c,  g,  Lancaster, 

Pa.     New  Grand. 
W  P  Briggs,   with  Sibley,    Lindsay  &  Curr  Co,  c,  g, 

Rochester,  N.  Y.  454  Broome  street. 
H  W  Hummel,  Charleston,  S  C.  Latham. 
W  S  Johnson,  with  Johnson-Lewis  Co,  g,   Syracuse, 

N  Y.      Hotel  Aldine. 
C  A  Scudder,c,  g,  Athens,  Ga.     Great  Northern. 
M   Rosenberg,   with  Quaker  City  Home  Supply   Co, 

hf,  Philadelphia.     Victoria. 
H  Goodman,   with  the  Philadelphia  Yellow  Trading 

Stamp  Co,  Philadelphia.     Cadillac. 
Mrs    Phillips,  with    W.    Filene's  Sons   Co,  c,  Boston. 
.    1 1  6  West  Thirty  second  street. 
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Buyers  seeking-  novelty  combined  with  the 
artistic  can  do  no  better  than  see  the  dinnerware  L. 
Bernardaud  &  Co  have  prepared  for  19 13  delivery. 
The  line  of  "Cbantilly"  ware  is  increased  by  many 
new  and  quaint  conceptions.  The  chief  attraction 
in  the  decoration  of  this  ware  is  its  oriental  touch. 
Corean  figures,  tropical  trees  and  exotic  birds  are 
introduced  with  great  delicacy.  The  ''Olympia" 
shape  is  very  good,  and  many  decorations,  consisting 
of  cobalt  blue  bands  and  gold  borders  in  a  variety  of 
different  treatments,  are  shown.  One  charming 
design  is  a  cluster  of  pink  hawthorn  b'ossoms  alter- 
nating with  leaves,  surrounded  by  a  heavy  border  of 
gold  and  a  fine  gold  line. 

Since  his  return  from  a  visit  to  his  various  factor- 
ies Wm.  Warrin  is  looking  and  feeling  better  than  he 
has  done  for  many  months.  While  away  he  arranged 
with  the  Peters  &  Reed  Pottery  Co.  to  become  their 
general  sales-manager  for  the  United  States,  and  is 
appointing  sub-agents  throughout  the  country  to  mar- 
ket their  line  of  art  jardinieres,  pedestals,  fern  dishes, 
etc.  The  Brush-McCoy  line,  which  he  also  repre- 
sents, is  going  strong,  the  new  designs  recently  put 
on  the  market  receiving  very  favorable  attention  at 
the  hands  of  buyers. 

Thos.  G.  Jones,  representing  the  Economy  Tum- 
bler Co.,  says  that  the  new  light  cuttings  from  this 
faciory  are  pleasing  buyers,  and  that  repeat  orders 
are  coming  in  constantly. 

i? 

Bates  &  Ledden,  65  West  Broadway,  have 
brightened  up  and  rearranged  their  showroom  so  that 
it  looks  very  attractive.  Owing  to  the  deft  manipula- 
tion of  C.  J.  Gillan,  until  recently  buyer  for  W.  E. 
Waller,  Rutherford,  N.  J.,  the  various  lines  show  to 
much  better  advantage. 

a 

Buyers  of  Limoges  china  will  not  be  disappointed 
this  season  in  the  aggregation  of  new  things  on  dis- 
play at  Porcelaines  G.   D.  A.     Two  new  shapes  have 


been  prepared  which  for  elegance  of  outline  and  de- 
sign are  bound  to  win  admiration.  They  are  known 
as  "Silver"  and  ''Vendome,  Plain."  Three  or  four 
hundred  treatments  are  applied  to  these  shapes,  Tun- 
ing from  inexpensive  to  high  priced,  and  each  "fills 
the  bill." 

The  Fostoria  Glass  Co.  are  showing  a  varied  line 
of  blown  glass  vases  with  deep  plate  etched  designs 
of  more  than  usual  attractiveness.  Few  buyers  of 
this  class  of  goods  see  them  without  placing  an  order. 

E.  R  Thieler,  who  recently  returned  from  his 
"handshaking  trip"  through  the  Middle  West,  is  de- 
lighted at  the  reception  he  received,  and  particularly 
pleased  that  the  scheme  of  advertising  inaugurated 
for  popularizing  Mettlach  ware  has  proved  success- 
ful. 

Morimura  Bros,  are  showing  an  excellent  line  of 
dinnerware  and  fancy  articles,  both  useful  and  orna- 
mental. The  samples  evince  the  wonderful  ability  of 
the  Japanese  in  combining  their  own  decorative  ideas 
with  those  of  European  decorators.  The  touch  of 
the  oriental  that  they  cannot  get  away  from  harmon- 
izes beautifully. 

While  the  season  for  aolls  is  continuous — for  is 
there  ever  a  time  when  a  little  girl  does  not  want  a 
new  one  ? — Christmas  is  of  course  the  time  par  excel- 
lence for  their  selling,  and  it  behooves  managers  of 
departments  displaying  dolls  to  have  the  latest  and 
best  equipment  for  this  purpose.  J.  B.  Timberlake 
&  Sons,  Jackson,  Mich.,  have  a  patented  adjustable 
doll  stand  in  three  sizes  that  is  admirable  for  making 
an  attractive  exhibit. 

The  Roya)  Worcester  Porcelain  Works  are  show- 
ing in  their  New  York  showrooms  a  beautiful  selec- 
tion of  "Sabrina '  ware.  The  extraordinary  color 
effects  on  this  ware  are  the  outcome  of  chemical  ex- 
periments which  have  shown  that  porcelain  saturated 
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A-ith  solutions  of  certain  metallic  salts  acquire  a  dis- 
tinction and  beauty  not  obtainable  by  other  methods. 
This  ware  does  not  belong  to  the  colored-glaze  group 
of  pottery,  the  coloring  being  produced  in  the  paste 
itself  before  the  glaze  is  applied. 


ARTISTIC     LIGHTS     FOR     THE     HOME, 


THE  lighting  of  the  home  is  a  problem  that  re- 
quires as  serious  consideration  as  the  decorating 
of  wall  or  ceiling  and  the  choice  of  furniture.  There 
is  a  philosophy  of  lighting  as  well  as  a  philosophy  of 
lights. 

The  choice  of  the  kind  of  light  is  largely  a  mat- 
ter of  convenience.  There  is  no  doubt  that  the  old- 
fashioned  candle,  so  far  as  softness  and  artistic  effect 
are  concerned,  was  ideal;  but  modern  ingenuity  has 
solved  the  problem  of  giving  us  candle-like  illumina- 
tion with  electric  light. 

Candelabra,  each  branch  equipped  with  electric 
bulbs,  are  made  in  many  artistic  designs.  When 
shades  are  slipped  o/er  the  bulbs  the  result  is  a  softly, 
shaded  light  that  closely  approximates  the  be  ty  of 
candlelight. 

In  a  country  house  candlelight  ischarming  For 
illuminating  the  dinner  table  or  for  lighting  the  sit- 
ting room  en  some  idle  rainy  evening,  when  noihing 
particular  is  to  be  done  indoors,  it  is  delightful. 
Cheap  candlesticks  in  pretty  shapes  are  to  be  bought 
very  reasonably  in  the  shops. 

Sometimes  in  attics  in  the  country  are  to  be  found 
old  brass  candlesticks  incrusted  with  verdigris.  Their 
appearance  may  discourage  the  uninitiated,  but 
patience  and  a  little  rubbing  will  restore  the  candles 
to  their  pristine  brightness.  In  cleaning  candlesticks 
of  this  sort  household  ammonia  will  be  found  very 
useful  Dip  the  flannel  rag  with  which  you  scour  the 
candlesticks  in  the  ammonia  before  rubbing  it  over 
the  sand  soap,  then  scour  vigorously.  Sometimes  a 
little  of  the  ammonia  brushed  over  the  verd;gris  be- 
fore it  is  cleaned  will  help  to  loosen  the  crust.  If  it 
is  very  thick  the  outer  layer  may  sometimes  be 
scraped  off.  Boiling  in  salt  and  vinegar  will  help  to 
brighten  the  candlesticks 

Glsss  or  china  candlesticks  are  inexpensive  and 
cheap.  The  Delft  models  are  particularly  pretty, 
especially  if  finished  with  shades  of  Delft  blue. 

The  care  of  candlesticks  is  important.  They 
should  be  inspected  every  day,  cleaned  and  filled 
when  necessary.  The  candles  should  be  changed 
about,  so  that  those  in  a  pair  of  sticks  are  both  kept 
the  same  length.  Brass  candlesticks  require  polsh- 
ing  twice  a  week,  and  glass  ones  must  be  washed 
almost  every  day.  If  the  candles  are  removed  and 
the  sticks  set  on  a  paper  before  or  above  the  stove 
all  the  superfluous  wax  may  be  easily  taken  off  by 
rubbivg  with  a  soft  cloth. 

The  housewife   can  save    the    ends   of    the    wax 


candles.     They    are    useful    on    ironing    day. 
candles  may  be  made  from  them  by  melting  the  can- 
dles,  taking  out    the  bits  of  wick  and  then  rur. 
the  wax  into  paper  molds  in  which  a  wick    is  sus- 
pended. 

Lamps  either  for  oil  or  for  electric  light  are 
receiviug  the  attention  of  the  most  gifted  designers, 
and  some  wonderfully  pretty  shapes  are  beirig 
turned  out.  Some  of  these  are  in  bron/.e,  silver,  glass 
or  fine  china. 

Wickerware  lamps  are  quite  a  new  notion  and 
have  no  brass  to  polish,  no  china  body  to  wash,  nor 
even  a  china  shade.  Even  the  shade  is  wicker 
covered.  These  lamps  come  in  all  sizes  and  are 
pointed  and  stained  in  tints  matching  the  furniture. 

Even  where  the  home  is  lighted  by  electricity 
the  pleasure  of  soft  lamplight  is  not  quite  to  be  dis- 
pensed with,  and  these  lamps,  therefore,  will  prob- 
ably become  more  than  popular. 


AT     PITTSBURGH. 


THE  china  and  glass  departments  in  all  the  larger 
stores  here  are  doing  a  good  business,  and  the 
managers  believe  that  from  new  until  the  end  of  the 
year  there  will  be  "one  grand  rush."  Goods  are  being 
ordered  in  accordingly. 

The  large  sample  rooms  of  Kinney  &  Levan  will 
be  renovated  and  improved  to  r.  ceivet  he  1913  goods, 
which  will  be  coming  in  within  a  few  weeks.  More 
varied  lines  will  be  shown  than  has  been  the  custom 

heretofore. 

*  * 

Jobbers  maintaining  headquarters  here  say  they 
are  away  ahead  of  last  year  on  sales,  and  that  the 
country  buyers  have  been  ordering  far  more  liberally 

than  anticipated. 

*  * 

Harry  A.  Thomas  showed  the  Tuska  lines  at  the 
Colonial-Annex  Hotel  last  week. 

*  » 

William  J.  Sullivan  spent  a  few  days  here  last 
week  showing  the  latest  creations  of  the  Mound  City 
Cut  Glass  Works,  Moundsville,  W.  Va. 

*  • 

H.  J.  Schmitt  was  at  the  Colonial  displaying  a 
complete  line  of  silk  shades  of  the  Waldo  Co.  for 
lamps,  candlesticks  and  electric  fixtures. 

*  # 

R.  T.  Rogers  has  been  working  the  Eastern 
Ohio  trade  during  the  past  fortnight  in  the  interest  of 
Bawo  &   Dotter 
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AS  there  ever    a  man  "  big  "  enough  to  honestly 
admire  his  competitor  ? 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  co  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  "Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


AGAIN  the  past  week  many  inquiries  have  been 
received  for  the  items  listed  in  this  column,  and 
orders  for  goodly  quantities  placed.  A  feature  of 
these  transactions  is  that  in  nearly  every  case  a  new 
customer  is  added  to  the  books  of  the  merchant,  thus 
enabling  him  to  present  his  full  line  to  new  purchas- 
ers. This  department  has  helped  many  agents  and 
manufacturers  to  get  the  thin  edge  of  the  wedge  in 
places  where  they  had  long  sought  an  entree.  Buy- 
ers, too,  have  been  enabled  to  round  out  special  sales 
by  the  facilities  of  our  Merchandising  Department. 
Send  in  your  requests  for  the  specials  that  you  need, 
Mr.  Buyer,  and  you,  Mr.  Agent  or  Manufacturer, 
send  in  your  special  offers.  No  charge  is  made  for 
the  service. 

ON     SALE. 


A  Bargain- 

2 

doz. 

plates,  banquet, 

6  in 

2 

CI                           It 

7  in 

2 

teas 

I 

bowls,  oyster, 

36s 

I 

"       fancy, 

36s 

I 

plates,  deep, 

7  m 

y 

y 

y 
y 
y 

"       coale, 

coupes, 

nappies, 

dishes, 
•  i 

jugs, 

6  in 

7  in 

7  in 

8  in 
10  in 

30s 

y 

nappies, 

8  in 

ye 

covered  dishes 

7  in 

1  gross — %  10. 
Choice  of  eight  different  decals  and  lace   border  in 
gold.     A  159. 


Another  Bargain — 

3      doz.     plates, 


7  in 


3 

1 1 

teas, 

1 

1 1 

bowls, 

36s 

1 

1 1 

plates, 

6  in 

1 

11 

dishes, 

8  in 

1 

■  1 

1 1 

7  in 

y 

1 1 

nappies, 

6  in 

y 

11 

coupes, 

6  in 

y 

*  t 

cakes, 

10  in 

H 

11 

jugs, 

36s 

H 

it 

1 1 

24s 

y 

*  1 

dishes, 

10  in 

1  gross  — $10. 
Choice  of  eight  decals  or  lace  border  in  gold. 


A  160. 


Vases  and  Jardinieres. — A  well-known  pottery  hav- 
ing discontinued  making  underglaze  art  ware,  has 
some  very  desirable  vases  and  jardinieres  to  close 
out  at  bargain  prices.  Vases  consist  of  six  dif- 
ferent shapes  and  decorations;  average  from  14 
inch  to  7  inch;  jardinieres  from  14  to  8  inch. 
A  159 

Japanese  China  Import  Samples  at  a  sacrifiice  to 
make  room  for  new  goods.  Chocolate  pots  at  54 
cents  each  that  average  higher  than  $1,  and 
everything  else  at  equally  low  prices.     A  156. 

Twenty-Carat  Coin-Gold  Decorated  Tumblers, 
light  blown  lead  glass,  with  extra  wide  pure  gold 
band  at  the  rim, and  a  bordor  decoration  of  twenty- 
six  lilies  (open  in  the  form  of  a  star)  at  $150 
per  doz.  Value,  $1.80  at  least.  Guaranteed  best 
workmanship.     A  157. 

Silver-Deposit  Ware  Oils  and  Vinegars — 6-oz., 
at  $1  a  pair;  regular  price  $1.50;  75  pairs;  straw- 
berry and  foliage  pattern;  sterling  silver  decora- 
tion. 

Quart  Blown  Glass  Tankard  Jugs — Seconds,  $1.20 
doz.     A  153. 

Floral  Nappies. — 9-inch,  97^  cents  a  doz.  7-inch, 
55^  cents  doz;  seconds.     A  154. 

Colonial  Candlesticks.  —  52  cents  doz.,  7-inch, 
pressed  glass,  seconds.     A  150. 

Orange  Bowls. — $1.30  doz,  11  inch,  pressed  glass, 
seconds.     A  151. 

Pint  Blown  Glass  Jugs. — Seconds-,  $1.50  doz.     A152. 

Decorated  Berry  Sets  —  Consisting  of  8-inch 
berry  bowl  and  six  4-inch  fruits,  $2.55  doz. 
Choice  of  nine  patterns  in  floral  spray  decoration 
and  full  gold  line.     A  148. 

One  Month's  Reading  Free. — The  Crockery  and 
Glass  Journal  will  be  sent  upon  application  to 
anyone  interested  for  one  month  without  cost. 
Half-yearly  subscription  $1 ;  annual,  $2:  in 
advance.     A  155. 

Cut  Glass  Electroliers  —$4.45  each  (25  only.)  14 
inches  high,  shades  6}4  inches  over  all,  attractive 
floral  de&ign  on  heavy  lead  blank.  Complete  with 
bead  fringe,  silk  cord  and  electric  bulb.  In  lots 
to  suit  purchaser.     A  148. 

Lead  Blown  Cut  Glass  Tumblers. — 53  cents  per 
dozen.  Three  six-point  stars  and  fan  cutting  on 
selected  blanks.  Not  less  than  barrel  lots  (20 
doz.)  sold.     A  141. 

Cut  Glass  Fern  Dishes. — $1.05  each.  Full  8  inch 
size,  footed  floral  designs,  no  lining.   A  142. 

Eleven-Inch  Berry  Bowls. — $1.50  per  dozen;  regular 
price  862. 25.  Beautiful  design,  delicate  tint  of 
turquoise  blue  iridescence.  Four  dozen  to  the 
barrel.    A  143 

Duplicate  Samples  at  a  Sacrifice.  —  Jardinieres, 
pedestals,  statuary.  Room  needed;  price  no 
object     A  144. 
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Lead    Blown    Cut  Glass  Tumblers.—  55.  cents   per 

dozen;  floral  designs;  barrel  lots.   A  145. 
Cut  Glass  Hair  Reci  and  Puff    Boxes.—  $1.75 

per  dozen;  15  dozen  in  a  barrel.     A.  146. 
Stone  Engraved  Glass  Vases. —  10,  12  and  14  inch,  at 

$1  50,    $2  and  $2.50  each.       This  is  just  half  the 

regular  price.     A  147. 
A  133—3  barrels  4-inch  Colonial  nappies.pressed  glass, 

unfinished,  uc  doz. 

A  140— A  well-known  and  reliable  firm  is  offering 
the  following  excellent  ten  cent  assortment  The 
decorations  are  pretty,  and  nearly  all  the  pieces 
are  large.  There  is  a  choice  of  eight  decals  or 
lace  border  in  gold.     Assortment  consists  of 

15  doz.  handled  teas.  2  doz.  7  in.  bakers. 

12     "    plates,  7  in  ,  flat  2    "      8  in.  dishes. 

6    "        "7  io  ,  deep  2    "      9  in. 

3     •' cake  plates,  8  in.,  2    "      36's    jugs 

2     "     30's        bowls,  2    "      salads. 

Total,  four  gross,  at  $40.80.     Will  sell  not   less 
than  two  gross  at  this  price.     No  charge  for  package. 


LAST     WEEK'S     GOLF     GAME. 


THE  most  successful  golf  tournament  of  the 
crockery,  glass  and  lamp  fraternity  took  place 
Thursday  of  last  week  on  the  links  of  the  Essex 
County  Country  Club,  Orange,  N.  J.  If  ever  there 
wa*  an  ideal  host  W.  S.  Pitcairn  is  the  man,  and  he 
exerted  his  faculty  in  that  direction  to  the  utmost. 

The  highly  enchusiastic  "gallery"  consisted   of 
Alexander  Patterson,   John  Nixon,    James    Davison 
Henry  Endemann,  Win.    D.  Dougherty,   Chas.  Kerr 
J.    F.    O'Gorman,    Howard    H.    Handy,    and    E.    H 
Bennett. 

The  players  were  H.  P.  Muirheid,  Eugene  H 
Peck,  H.  G  McFaddin,  L.  S.  Owen,  A.  A.  Bean,  J 
J.  Miller  and  his  son,  J.  Meredith  Miller,  J.  Day,  C 
C.  Walbridge,  J.  Dunc.n  Dithridge,  L.  S.  Hinman 
Geo.  Hamilton,  Robt.  Slimmon,  E.  F.  Anderson,  J 
Court,  and  W.  S.  Pitcairn. 

From  a  golf  standpoint  the  least  said  the  better, 
for  only  one  man  out  of  the  sixteen  scored  less  than 
a  hundred  in  the  first  eighteen  holes. 

At  the  end  of  the  morning's  play  C.  C.  Walbridge 
was  low  man  with  97  gross  and  89  net;  the  nearest  to 
him  being  E.  H.  Peck,  scratch,  who  made  the   holes 

in  101. 

Around  one  o'clock  a  very  enticing  lunch  was 
prepared  by  Mine  Host  Pitcairn;  and  to  judge  from 
the  empty  platters  and  the  lack  of  talking  during  the 
repast  everyone  enjoyed  it  hugely. 

After  luncheon  the  game  proceeded  in  foursomes, 
Messrs.  Pitcairn,  Walbridge,  Hinman  and  Peck  tee- 
ing off  first.  There  were  several  who  could  not 
finish  the  game  owing  to  the  evening  drawing  in  a 
little  earlier  than  anticipated. 

The  result  showed  H.  P.  Muirheid  low  gross  man 
at  194,      ;t  as  he   was   the   donor   of    the    trophy    he 


would  not  take  it,  which  brought  C.  C.  Walbridge 
next  low  gross  at  195  Here  a  peculiar  situation 
developed.  Mr.  Walbridge  not  being  a  crockery,  glass 
or  lamp  man,  and  feeling  that  the  trophy  presented 
to  members  of  the  trades  for  competition  should  be 
taken  only  by  some  one  in  the  business,  also  re: 
it.  This  brought  Eugene  H.  Feck  next  in  line  with 
196,  who  after  much  persuasion  was  induced  to 
become  its  recipient.  The  subscription  trophy,  for 
which  Mr.  Walbridge  thought  he  might  properly  be 
eligible,  was  awarded  to  him  as  low  net  champion. 

The  interesting  and  enjoyable  ceremony  of  filling 
the  trophies  with  champagne  then  took  place.  The 
winners  were  not  contented  that  they  should  be  filled 
once,  and  would  have  replenished  them  again  and 
again  had  the  assemblage  allowed  it. 

The  crowning  feature  of  the  day  occurred  when 
the  ever-jovial  "Billy"  Pitcairn  suggested  that  all 
those  who  had  not  already  gone  home  should  stay  to 
to  dinner  with  him  at  the  club.  These  were  Alex- 
ander Patterson,  Arthur  Bean,  C  C.  Walbridge  J.  D. 
Dithridge,  Geo.  Hamilton,  J  Court,  Joseph  J. 
O  Gorman,  Howard  H.  Handy  and  E.  H.   Bennett. 

The  star  of  this  gathering  was  Mr  Patterson, 
who  fairly  bubbled  over  with  stories  in  broken  Eng- 
lish of  the  German  variety.  His  rendition  of  "Barbara 
Freitchie,"  recited  by  a  supposed  German  witness  of 
the  historic  event,  was  one  of  the  most  entertaining 
things  of  the  evening.  Stories  were  in  order  from 
everybody.  Songs  and  choruses  were  followed  by 
impromptu  dancing  of  Scotch  and  Irish  jigs,  and  the 
evening  was  pronounced  the  most  enjoyable  thing  that 
had  ever  taken  place  in  connection  with  the  golfing 
experiences  of  the  trade. 


SAN    FRANCISCO    AND   THE  COAST. 


HOLIDAY  orders  are  now  coming  in  in  good 
shape,  according  to  reports  at  the  various 
wholesale  houses,  and  the  goods  are  being  shipped  as 
rapidly  ?.s  possible  in  order  to  avoid  a  rush  a  little 
later  in  the  season.  Indications  point  to  a  very  good 
holiday  trade,  in  anticipation  of  which  merchants  all 
along  the  Coast  are  stocking  up  quite  heavily. 

•  • 

A.  Berndt,  with  the  W.  W.  Diamond  Co., 
Honolulu,  and  connected  with  the  Dohrmann 
Commercial  Co.,  of  this  city,  is  spending  a  few  days  in 

San  Francisco. 

*  * 

Jack  French  is  calling  on  the  trade  in  the  inter- 
est of  John  Davison,  New  York. 

*  * 

The  Cowen-Heineberg  travelers  have  completed 
their  trips  for  the  year  and  will  spend  most  of  their 
time  at  headquarters  until  after  the  holidays. 

•  • 

All  the  travelers  for  Ottenheimer  Bros    are  out 
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on  the  road  and  sending  in  very  satisfactory  orders. 
M.  C.  Ottenheimer  reports  business  generally  good 
and  the  holiday  season  opening  in  splendid  shape. 

•     • 

R.  C.  Altschul,  representing  Himmelstern  Bros., 
has  just  returned  from  a  satisfactory  trip  in  the 
southern  part  of  the  State. 

»     * 

The  Nathan-Dohrmann  Co.  is  running  a  special 
sale  on  plates,  including  about  300  kinds  ranging  in 

price  from  ten  cents  up. 

*  * 

A.  Ellern,  representing  G.  M.  Thurnauer  &  Bros., 
New  York,  is  calling  on  the  San  Francisco  trade  this 

week. 

*  • 

Geo.  T.  Klueger,  buyer  for  Theodore  Davis  & 
Co.,  Honolulu,  is  spending  a  few  days  here  placing 
orders  for  immediate  delivery. 

*  * 

F.  A.  Gummer  is  now  ready  for  business  in  his 
new  store  at  421-429  East  Weber  avenue,  Stockton, 
Cal.,  with  a  complete  stock  of  furniture,  carpets, 
crockery  and  glassware. 


AT     BOSTON. 


Lucerene  Cut  Glass  Co.,  of  Pittston,   Pa.,  was  also  in 
town. 


The    Mitchell,    Woodbury    Co.    has  just   opened 
import  sample  of  English  1913  china  patterns. 


E.  E.  Wilgus  has  just  started  out  on  a  trip  to 
Maine  for  the  Buffalo  Pottery. 

Buyers  in  town  this  week  included  Henry  C. 
Smith,  Brunswick,  Me  ;  E.  B.  McBeth,  for  E.  S. 
Brown  Co.,  Fall  River,  Lloyd's  five  and  ten  cent 
store,  Maynard;  C.  Hitchcock,  Ware;  Mr  Nisson,  for 
Sennett  Bros.,  Arctic,  R.  I. ;  Ralph  Krauss,  for  L. 
Dimond  &  Sons,  Providence,  R.  I.;  James  E.  Hogan, 
for  Shartenburg  &  Robinson  Co.,  Pawtucket,  R.  I. 


S.    A.    WELLER     PLANT     DESTROYED. 


1AHE  S.  A.  Weller  pottery  plant  at  Zanesville,  O. 
suffered  serious  loss  by  fire  on  Friday  of  last 
week.  The  entire  plant  on  Sharon  Avenue  was 
destroyed.  Estimated  loss  $30,000;  fully  covered  by 
insurance.  It  is  not  decided  yet  whether  to  rebuild 
or  not. 


OALESMEN  in  town  this  week  were  Tom  Small- 
O  wood,  of  Porcelaines  G.  D.  A.;  Mr.  Weiss,  of  Wil- 
liam Guerin  &  Co.,  and  Abe  Hays,  of  Cook  Pottery 
Co.  ■ 

The  Shepard  Norwell  Company  will  have  a  glass 
and  china  department  of  large  proportions  very  soon. 
Frank  H.  Dunmore  will  do  the  buying  for  this  branch 
of  tha  business,  

Mr.  Hawthorne,  with  the  Jordan-Marsh  Co  ,  says 
that  business  is  very  good. 


E.  C.  Hunt,  Norwood,  Mass.,  will   open  another 
store  in  the  Roxbury  district,  Boston. 


Thomas  H.  Lohr,  formerly  with  the  Indiana 
Glass  Co.,  now  representing  the  Hawkins  Glass  Co., 
has  been  in  Boston  this  week.  This  is  his  first  trip 
to  this  city  for  the  company. 


J.  W.  Power,  164  Federal  street,  has  move*d  into 
more  commodious  quarters,  and  has  added  to  his 
lines  the  Crown  Novelty  Co. 


M.  Byrne,  who  previously  bought  cut  glass  for 
Wilson  Bros  ,  has  severed  his  connection  with  that 
firm. 


Wm.  H.  Bush,  representing  the  Beaver  Valley 
Cut  Glass  Co.  and  the  Newark  Cut  Glass  Co.,  was  a 
visitor  this    week.       Oliver     S.    Atherholt,    for    the 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 


New  York 

Boston    

Philadelphia.  . . 

Baltimore 

San  Francisco 
New  Orleans.  . 
Portland  (Me.). 
Galveston  . .  . 
Newport  News . 
Portland  (Or.). 
Inland  Points 


Total 


Shipments 
week  end'g 
Oct   5,' 12 


293 

103 

35 

130 

44 
94 


2 
25 


726 


Correspond- 
ing period 
1911 


228 

120 

61 

32 

168 

35 

'56 


Exports 
Jan  1  to 
Oct.  5. '12 


7450 

5*25 

2379 

6438 

1187 

862 

762 

460 

51 

219 

447 


705      25480      29601 


Correspond 

ing  period 

1911 


8105 

6231 

3478 

8960 

552 

772 

389 

800 

43 
11 

260 


From  David  Inglis  &  Co.'s  Circular. 


TO 

Shipments 
week  end'g 
Oct   5  '12 

Correspond- 
ing period 
1911 

Exports 
Jan.  1  to 
Oct  5,'12 

Correspond- 
ing period 
1911 

Philadelphia.  ... 

Newport  News. . 
San  Francisco    .  . 
Portland  (Me.).  . 

Portland  (Or.).. 
Inland  Points  . . 

103 

293 
130 

35 
94 

44 

2 
29 

120 

228 

32 

61 

6 

44 

"56 

50 

1 

5225 

7381 

6433 

2401 

859 

54 

1182 

659 

460 

224 

574 

6262 

6015 

8965 

3500 

789 

43 

455 

545 

800 

71 

1018 

Total 

730 

598 

25057 

28463 
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NEW    YORK,  OCT.  24,   1912. 


Some    buyers    are    more    critical    than     others. 
They  are  supposed  to  know  conditions,  and  yet  e 
little  while  the  manufacturer  or  importer  gets  a    lot 
of  ware  back  with  a  curt  letter  saying  t.  If  are 

"not  perfect."  and  cannot  be  used.  Nine  times  out 
of  ten  it  will  be  found  on  investigation  that  a  set  has 
been  sent  to  tome  worran  who,  because  she  paid 
what  she  considers  a  big  price,  examines  each  piece 
critically  to  find  a  flaw.  Detecting  so-r.e  imperfection, 
she  immediately  returns  the  pieces,  or,  more  than 
likely,  the  whole  set.  The  retailer,  as  the  easiest 
way  out  of  it,  sends  it  back  to  the  wholesaler.  If 
the  salespeople  would  only  explain  to  customers 
that  they  cannot  expect  perfection,  and  that  they  are 
getting  more  for  their  money,  no  matter  what  price 
they  pay,  than  in  any  other  commodity  they  may 
buy,   it  would  help  a  whole  lot. 

People  do  not  realize  when  they  pay  ten  dollars 
for  a  dinner  set  bow  much  they  are  getting  for  their 
money.  The  woman  who  buys  a  cup  and  saucer  for 
ten  cents  does  not  know  that  from  the  time  the  clay 
is  dug  out  of  the  ground  till  the  article  is  offered  for 
sale  is  about  two  years,  and  that  it  has  passed  through 
from  twenty  to  thirty  operations,  depending  on  the 
class  of  ware.  Yet  she  expects  perfection  for  ten 
cents. 


CRYING     FOR     THE     MOON. 


PERSONAL. 


IF  the  fact  that  a  perfect  piece  of  china  or  earthen- 
ware has  never  been  made,  and  probably  never 
will  be,  could  only  be  instilled  in  the  minds  of  con- 
sumers a  lot  of  trouble  would  be  saved.  In  the 
cheaper  goods  it  is  an  impossibility  to  produce  a  set  ! 
without  faults.  Out  of  one  hundred  sets  that  come 
through  the  kiln  it  might  be  possible  to  select  one  or 
two  that  would  stand  a  critical  examination  by  cull- 
ing the  whole  lot.  They  would  no:  be  perfect,  but 
they  wou'd  come  as  near  as  possible.  But  consider 
what  the  potter  would  have  to  charge  for  such  a  set! 
He  has  taken  the  very  best  of  the  whole  hundred  to 
get  those  two.  To  obtain  two  more  fairly  good  sets  he 
must  make  his  selection  from  discards.  By  the  time 
he  has  picked  out  ten  passable  sets  he  has  ninety  that 
he  will  find  hard  work  to  market.  To  come  out 
whole  he  would  have  to  charge  the  major  cost  of  the 
lot  to  ten  sets,  in  ratio  as  they  range  in  quality.  It 
would  be  difficult  to  convince  a  buyer  that  he  ought 
to  pay  a  much  larger  price  for  the  best  one  of  the  ten 
than  for  the  last;  and  when  he  compared  the  figures 
on  the  culls  as  against  the  first  selection  he  would 
tear  his  hair. 

Yet  in  a  way  this  is  just  what  every  manufac- 
turer does.  He  divides  his  output  into  firsts,  seconds, 
thirds  and  run  of-kiln.  The  average  buyer  knows 
this,  is  accustomed  to  it,  and  accepts  it.  He  will- 
ingly pays  more  for  firsts  than  for  thirds,  but  he  would 
not  pay  for  such  a  close  selection  as  above  outlined. 


/  ^^T"^* — »HE  only  way  to  get  good  results  from 
your  men  is  to  treat  them  well,"  said  Mr. 
Lafferty,  of  Cox  &  Lafferty,  to  a  repre- 
sentative of  the  Crockery  and  Glass 
Journal  this  week  "If  an  order  comes  in 
from  a  man's  territory,  whether  he  has  seen  the  firm 
or  not,  we  credit  him  with  the  commissions  right  away. 
While  he  is  working  for  us  we  stand  by  him  and  give 
him  all  the  opportunity  we  can."  Both  members  of 
this  firm  have  had  wide  experience  in  the  selling 
fiald,  and  know  just  what  good  treatment  means. 

Geo.  H.  Bowman,  of  the  Geo.  H.  Bowman  Co., 
Cleveland,  who  has  been  abroad,  is  a  passenger  on 
the  Provence,  due  Saturday. 

A.  B.  Levan,  of  Kinney  &  Levan,  Cleveland, 
who  has  been  making  a  short  trip  to  Europe,  is  ex- 
pected to  arrive  in  New  York  next  week.  He  has 
been  buying  for  the  new  store  to  be  opened  April  1. 
This  will  be  one  of  the  largest  crockery  stores  in  the 
country,  having  a  frontage  of  100  feet,  a  depth  of 
450,  and  seven  stories  high. 

Geo.  H.  Mylkes,  Burlington,  Vt. ,  paid  visits  to 
many  agencies  in  the  District  during  the  week.  He 
says  he  can  see  ^oods  to  better  advantage  in  show- 
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rooms  and  get  lines  that  are  more  to  his  liking  than 
by  ordering  from  catalogues  or  visiting  salesmen. 

J.  H.  Venonis    working  his  way  Eastward,  and 
expects  to  be  home  October  28. 

Chas.   Konzelman,    New  York  representative  of 
the  Handel  Co..  is  serving  on  a  jury  this  week. 

'Henderson  Bros.,  Walton,  N.  Y„  were  repre- 
sented by  one  of  the  firm  in  the  District  last  week  and 
placed  a  number  of  orders. 

O  H.  Brown,  Adams,  N.  Y.,  who  was  accom- 
panied by  his  wife  on  his  visit  to  the  city  recently, 
says  he  finds  Mrs.  Brown  of  great  aid  in  buying  goods 
suitable  to  his  market. 

The  Wanamaker  establishments  at  Philadelphia 
and  New  York  were  both  represented  in  the  District 
during  the  week.  John  Hawthorne  was  spied  in  a 
prominent  importing  house,  and  Robert  Glenn  was 
there  shortly  after. 

During  his  stay  in  the  city  Carl  Meyers,  with 
Lewis  &  Neblett  Co.,  Cincinnati,  is  living  at  the 
Breslin. 

The  John  Carson  Co.,  Denver,  were  represented 
in  the  city  this  week  by  their  new  buyer,  Mr.  Robin- 

Frank  R.  Martin,  with  the  Cowell-Hubbard  Co., 
Cleveland,  arrived  in  New  York  on  Wednesday 
morning  for  a  short  stay.  He  says  business  is  fine- 
which  is  not  to  be  wondered  at  when  one  considers 
what  a  beautiful  and  well-selected  stock  he  carries. 

Louis  Reizenstein,  of  Pittsburgh,  is  making  one 
of  his  rapid  visits  to  New  York  this  week.  His  busi- 
ness has  greatly  increased  since  he  added  an  addi- 
tional wareroom  for  the  display  of  dinner  sets.  This 
room  is  one  of  the  most  attractive  of  its  kind  any- 
where in  the  country.  Like  the  rest  of  his  stock, 
this  line  contains  many  patterns  not  seen  elsewhere. 

James  Leary,  buyer  for  the  Manufacturers'  Out- 
let Co  Providence,  R.  I. ,  was  an  active  purchaser  in 
the  District  this  week.  He  says  that  the  improved 
condition  of  business  warrants  his  putting  in  a  good 
stock. 

Arthur  S.  Higgins,  of  Higgins  &  Seiter,  was 
married  Oct.  16  to  Miss  Nellie  Bertha  Bauman, 
daughter  of  Mr.  and  Mrs.  Henry  J.  Bauman,  at  Mount 


Vernon,  N.  Y.     Mr.  and  Mrs.  Higgins  will  be  at  home 
after  December  4  at  Home  Acre,  Yonkers. 

J.  B.  Stocking,  of  Westfield,  Mass.  thinks  condi- 
tions in  his  State  warrant  him  buying  in  larger 
quantities  than  before.  He  is  consequently  staying 
a  little  longer  in  the  District  than  usual. 

* 

W.  L.  Belcher,  of  Jessup,  Ga.,  has  no  reason  to 
complain  of  the  welcome  he  received  at  the  various 
agencies  he  visited  this  week,  nor  had  the  agents 
themselves  cause  for  anything  but  congratulation 
after  his  visit. 

Walter  Schlegelmilch  and  B.  Tomby  are  on  a 
hurry-up  trip  to  the  Middle  West  which  must  ter- 
minate in  time  for  Mr.  Schlegelmilch  to  board  the 
"George  Washington"  on  October  31.  He  will  be  in 
this  country  again  early  in  the  new  year  in  order  to 
be  on  hand  for  the  opening  of  the  import  season. 

With  a  complete  line  of  samples  from  J.  Pouyat  & 
Co  's  Limoges  factory  Walter  E.  Knowles  sailed 
forth  early  this  week  on  an  extensive  trip  throughout 
the  country. 

J.  Meredith  Miller  is  taking  a  trip  this  week  to 
Philadelphia,  Baltimore  and  Washington  with  a  full 
line  of  samples  of  Royal  Worcester  porcelain. 

Wm.  Dealing  entertained  T.  E.  A.  Dugan, 
treasurer  of  the  Dugan  Glass  Co.,  Indiana,  Pa.,  dur- 
ing the  week. 

W.  A.  B.  Dalzell,  president  of  the  Fostoria 
Glass  Co.,  made  a  call  Wednesday  on  his  New  York 
representative,  John  Nixon. 

W.  H.  Nichols,  Newton,  N.  J.,  was  in  New  York 
this  week  laying  in  a  stock  of  fine  china,  glass  and 
lamps  for  his  fall  trade. 

Discoe  Bros.,  Norwich,  Conn.,  were  represented 
in  the  District  this  week. 

Quite  an  energetic  buyer  this  week  was  A  Lores 
Gonzales,  of  Gonzalez  Pakin  Co.,  San  Juan,  Porto 
Rico.  This  firm  comprises  seven  brothers,  all  hard 
and  conscientious  workers.  Mr.  Gonzalez  is  staying 
at  the  Broadway  Central  while  in  town. 

Lewis  H.  Bown,  of  the  Buffalo  Pottery,  enter- 
tained at  luncheon  at  Max'si  n  Buffalo  on  Wednes- 
day Chas.  Weiss,  of  Guerin  &  Co.  ;  Ed.  Ross,  of 
Haviland  &  Co. ;  A.  A   Forrester,  from  Staffordshire, 
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England;  E.  D.  Fischer,  assistant  manager  of  the 
National  Lead  Co.;  L.  Sharp,  of  the  Fostoria  Glass 
Co.,  and  a  representative  ot  the  Crockery  and  Glass 
Journal. 

Registered  at  the  Iroquois  Hotel,  Buffalo,  on 
Wednesday  were  Kennard  L  Wedgwood,  Alfred  D. 
Evans,  Ed.  Ross  and  Chas.  Weiss. 


A     CONVERT'S     CONFESSION. 


October  24,  191 2. 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir:  I  have  at  Jast  golfed  !  And,  after  a 
most  pleasant  experience  on  the  links  of  the  famous 
Essex  County  Country  Club,  regret  that  I  have  for  so 
long  a  time  been  missing  the  joys  of  golfing  and 
golfers. 

The  players  are  genial,  sociable  and  cheerful  in- 
dividuals— charming  hosts  whose  hospitality  is  as 
broad,  boundless  and  beautiful' as  the  course  they 
travel  over. 

I  can  be  pardoned  if  I  confess  to  a  feeling  of 
reverence  when  going  over  the  golf  course  of  the 
Essex  County  Country  Club,  because  I  realized  that 
I  was  treadiDg  on  holey  ground. 

It  was  a  delightful  experience  after  the  pleasure 
on  the  links  to  joy  in  the  club  house  when  the  games 
were  over  !  Then  the  spirits  of  the  enthusiastic 
golfers,  combined  with  their  cheery  and  genial  roles, 
as  hosts  knew  no  bounds!  Good  songs,  witticism, 
stories,  with  the  "spirits'  of  the  cccasion,  caused  a 
regretful  feeling  when  the  time  of  departure  was 
reached 

The  Round  Table  has  the  record  of  many  meet- 
ings of  good  fellowship,  but  none  ever  exceeded  that 
or  my  pleasant  experience  at  the  last  Golf  Tourna- 
ment of  the  Pottery,  Glass  and  Brass  Salesmen's 
Association  held  at  the  Essex  County  Country  Club. 

Yours  truly, 
A.  H.  P. 


QUEER     USES     OF     GLASS. 


IT  would  seem  that  in  these  days  there  is  no  limit  to 
the  uses  made  of  glass.  Among  the  most  extra- 
ordinary may  be  cited  that  of  the  bridge  spanning 
the  Royal  Gorge  of  the  Arkansas  river  in  Colorado. 
This  bridge  may  be  said  to  be  half  a  mile  high,  for  it 
reaches  from  one  cliff  to  the  other  of  the  gorge,  with 
a  deep  chasm  beneath  it.  The  floor  of  this  wonder- 
ful bridge  is  made  of  plate  glass  one  and  a  half  inch 
in  thickness  set  in  a  steel  framework. 

In  Lyons  pavements  of  glass  have  been  in  use 
for  some  time.  They  are  constructed  of  ceramo- 
crystal,  ceramic  stone,  old  devitrified  glass,  and  are 
laid  in  the  form  of  blocks  eight  inches  square,  each 
block  containing  16  parts  in  the  shape  of  checkers. 
It  is  said  that  these  blocks  are  so  closely  fitted  to- 
gether that  water  cannot  pass  between  them.  The 
whole  pavement  presents  the  odd  effect  of  a  huge 
checker-board. 

In  Germany  they  manufacture  glass  telegraph 
poles  near  Frankfort.     The  glass  mass  whereof  these 


poles  are  made  is  strengthened  by  interlacing  and 
interwinin^  with  strong  wire  thr»-  -.  .' \  .  *.  trted 
that  the  glass  poles  show  their  superiority 
wooden  ones  by  reason  of  their  resistance  to  the 
ravages  of  insects  in  tropical  countries  and  against 
the  climatic  influence  of  rain,  snow  and  sleet  in  other 
countries. 

The  ingenious  Germans  also  devised  glass  water 
pipes,  having  a  covering  of  asphalt  to  prevent  frac- 
ture. These  are  employed  in  many  parts  of  the 
empire,  and  it  is  claimed  that  they  afford  thorough 
protection  against  moisture  in  the  action  of  acids 
and  alkalies,  and  also  that  they  cannot  be  penetrated 
by  gases. 


BUSINESS    BRIEFS. 


The  department  store  of  John  L.  Woods  &  Co  , 
Lynbrook,  N.  Y.  has  been  purchased  by  Geo.  Winter. 

*  * 
The  Smith-McCord-Townsend  Dry  Goods  Co.  has 

bought  the  stock  of  the  William-Smith  Co.,  Pueblo, 
Col. 

*  * 

The  S.  A.  Weller  Pottery  No.  2,  at  Sharon  ave- 
nue, Zanesville,  O.,  was  damaged  by  fire  October  18. 

Fully  insured. 

*  « 

The  Imperial  Art  Ware  Co.  have  purchased  the 
business  of  W.   J.   Kittle,  95  ZabrLkie  street.  Jersey 

City  Heights, 

*  * 

The  Kennerly-Schockley  Co.,  Salisbury,  N.  Y., 
one  of  the  largest  retail  department  stores  at  that 
place,  has  changed  hands 

*  * 
The  pottery  works  of  Richard   C.  Remmey  Sons 

Co.,  Philadelphia,  were  destroyed  by  fire  October  16. 
The  loss  is  estimated  at  $50,000. 

*  * 

Beam  Bros.  &  Co.,  Milford,  N.  Y.,  department 
store,  will  dissolve  partnership  and  close  up  the  busi- 
ness. Clarence  Beam,  one  of  the  firm,  will  open  an- 
other store  at  Cooperstown,  N.  Y. 

*  * 

The  fifteenth  anniversary  of  the  founding  of  the 
O.  T.  Johnson  Co  ,  Galesburg,  111.,  was  celebrated 
last  week.  Some  special  feature  marked  every  day 
of  the  entire  week,  and  thousands  attended. 

>     * 

The  A.  B.  G.  Novelty  Co.  is  the  title  of  a  new 
concern  recently  incorporated  with  W.  R.  Armstrong 
president,  E.  L.  Bates  treasurer  and  G.  G.  Gillan 
secretary.     The  factory  is  in  Jersey  City,  N.  J. 

*  • 
Schedules  in  bankruptcy  of  Solomon  Singer,  five 

and  ten  store,  3293  Third  avenue,  this  city,  show 
liabilities  §4,370  and  assets  §2,682,  consisting  of  stock 
|i,8oo,  fixtures  $700,  cash  $4,  balance  in  bank  Si;S 
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.Amon^   H)e    jpotterits 

TEast  and  Wist 


With  the  construction  of  thirty 
East  Liverpool  new  general  ware  kilns  the  pro- 
and  Vicinity,      duction  of  pottery  in  the  eastern 

Ohio  territory  will  be  greatly 
increased  during  the  coming  year.  As  exclusively 
announced  in  the  Crockery  and  Glass  Journal  last 
week,  the  Edwin  M.  Knowles  Pottery  Co.  will  erect 
a  new  fifteen-kiln  plant,  and  the  Homer  Laughlin 
China  Co.  will  also  add  a  fifteen-kiln  plant — both  ac 
Newell.  Within  the  last  few  years  about  sixty-five 
kilns  have  gone  out  of  the  general  ware  business — 
viz.,  the  Bell  Pottery,  Findlay,  O.,  7  kilns;  Bell 
Pottery,  Columbus,  O.,  7;  Columbus  (O.)  Pottery,  6; 
American  China  Co.,  Toronto,  O,  7;  Warner- 
Keffer  China  Co.,  East  Liverpool,  6;  Wheeling, 
(W.  Va.)  Potteries  Co.,  16;  Goodwin  Pottery  Co., 
East  Liverpool,  8:  Brunt  Pottery  Co.,  East  Liverpool, 
6;  While  this  number  of  kilns  have  gone  out  of 
commission,  others  have  taken  their  place — viz  ,  the 
recently  constructed  pottery  at  Cannonsburg,  Pa.  j 
the  Saxon  China  Co.,  Sebring,  O.,  has  built  a  new 
nine-kiln  plant,  the  French  China  Co.  at  the  same 
place  has  added  several  kilns,  and  the  Trenle  China 
Co.,  has  built  two.  With  the  erection  of  thirty 
during  the  comiog  season  the  increase  will  not  total 
the  number  of  kilns  that  have  been  retired.  How- 
ever, the  additional  capacity  proves  that  the  American 
pottery  industry  is  looked  upon  by  conservative 
manufacturers  as  one  which  is  bound  to  increase  as 

the  years  roll  by. 

•  • 

Receiver  Willard  Morris,  of  the  Globe  Pottery 
Co  ,  has  been  authorized  by  the  court  to  spend  $2,000 
for  materials,  and  within  a  few  weeks  all  departme  ts 
will  be  on  full  time.  The  shortage  of  help  in  the 
district  is  being  felt  in  this  as  in  some  other  plaifts. 

•  • 

The  shortage  of  flat  ware — plates  and  fruits — is 
more  marked  than  for  many  months.  Manufacturers 
are  borrowing  from  one  another  all  that  "the   other 

fellow"  can  spare. 

•  • 

The  report  that  following  the  Pittsburgh  meeting 
of  the  United  States  Potters'  Association  an  adjourn- 
ment would  be  taken  to  Washington  is  denied  by  the 


officials  of  the  Association.  One  said:  "There  will 
be  only  one  meeting,  and  that  at  the  Ft.  Pitt  Hotel, 
commencing  Nov.  12.  I  cannot  see  what  we  could 
do  after  this  meeting  by  holding  another  in  Washing- 
ton.      There's    nothing   in   the    report,   so   far   as    I 

know." 

*  # 

Rudolph  Gaertner,  the  well-known  pottery 
supplies  dealer  of  New  York,  spent  a  few  days  here 
last  week  visiting  the  local  offices  and  calling  upon 
the  manufacturers  hereabouts. 

*  • 

T.  A.  McNicol,  sales  manager  for  the  Potters' 
Co-operative  Co.,  has  returned  from  a  brief  Western 
trip. 

"I  had  the  extreme  pleasure  of  turning  down  a 
two-carload  order  to-day,"  said  one  of  the  best  known 
manufacturers  in  the  district  recently.  "The  day  is 
past  when  the  manufacturers  will  permit  the  buyer  to 
make  his  own  pricts." 

The  last  of  the  ware  in  the  warehouses  of  the 
Warner-Keffer  China  Co.'s  plant  was  shipped  last 
week.  Joseph  Manor,  who  has  been  looking  after 
the  chattels,  spent  this  week  in  taking  an  inventory 
of  the  machinery,  etc.  Whether  this  plant  will  ever 
resume  operations  cannot  be  learned  at  this  time. 

*  • 

Six  commodities  used  by  pottery  and  glass  manu- 
facturers  took   a  jump  during   the   past  few   days 

cyanide,  cobalt,  chloride  of  lime,  oxide  of  tin, 
prussiate  of  potash  and  soda.  Cobalt  has  been 
advanced  to  nin  =  ty  cents. 

»     • 

The  demand  for  the  "Hold-Fast"  baby  plate,  the 
new  specialty  of  the  D.  E.  McNicol  Pottery  Co.,  is 
growing  steadily.  The  plate  is  to  be  had  in  a  variety 
of  new  decorations  and  is  proving  a  good  proposition 
for  retailers. 

The  "Alamo"  or  white  and  gold  treatment  on 
the  "Princess"  shape  of  the  Smith-Phillips  China 
Co.     is   having   a   heavier   sale    this   fall   than    ever 
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before.       This  is  an  open  stock  proposition,  and  the 
company  prides  itself  upon  its  quality. 

*  * 
Although  the  A.  E.  Hull  Co.  spent  close  to  $30,- 
000  in  making  improvements  to  their  stoneware 
plant  at  Crooksville,  O.,  during  the  past  season, 
they  now  announce  that  an  additional  kiln  will  have 
to  be  added  to  take  care  of  increasing  business. 

The  D.  E.  McNicol  Pottery  Co.  want 
Lisbon,  O.  the  court  to  declare  a  claim  against 
their  property  in  East  Liverpool  held 
or  pretended  to  be  held  by  Margaret  De  La  Valliere 
and  husband  to  be  null  and  void,  and  in  order  to  have 
this  done  have  commenced  an  action.  The  property 
in  question  was  sold  to  Ellen  O'Conner  in  1904  by 
Mrs.  De  La  Valliere.  Through  some  oversight  Mrs. 
O'Conner  failed  to  have  the  deed  recorded  and  it  has 
since  become  misplaced  or  lost.  Mrs.  De  La  Valliere 
now  claims  to  have  some  interest  in  the  property, 
but  the  McNicol  company  deny  it  and  want  the  court 
to  so  hold. 


AT    CHICAGO. 


IN  the  Chicago  crockery  trade  there  has  been  a 
marked  improvement  within  the  past  few  weeks. 
While  the  holiday  demand  has  its  influence  in  produc- 
ing present  conditions  and  prospects  for  the  next 
two  months,  the  general  sentiment  is  that  the  im- 
provement in  the  tone  of  trade  is  substantial  and  will 
outlast  the  holiday  season. 


The  cut  glass  factories  of  Chicago  and  all  the 
large  dealers  in  the  product  of  those  establishments 
are  in  a  rush  of  business  such  as  they  have  never 
known  before.  It  is  a  practical  impossibility  for 
most  of  the  dealers  to  keep  up  with  their  orders  as 
promptly  as  they  would  like,  and  it  is  reported  that 
some  of  the  factories  have  accepted  orders  which  they 
may  find  it  beyond  their  capacity  to  fill  on  time. 


J.  H.  Venon  was   exploiting  French   chinaware 
and  Swedish  glass  in  Chicago  last  week. 


Norman  C.  Walker,  with  Meakin  &  Ridgway,  New 
York,  was  in  Chicago  last  week. 


John    V.   Stock,  with  B.    Gunthel,  after  visiting 
Chicago  left  for  the  West. 


P.  B.  Tinker,  Hejworth  building,  is  one  of  the 
largest  dealers  in  cut  glass  in  Chicago.  The  manu- 
facturers represented  in  his  headquarters  are  .  Krantz, 
Smith  &   Co.,   Honesdale,   Pa.;  H.   C.  Fry  Glass  Co  , 

Lester,  Pa  . ;  Rochester  Cut  Glass  Co.,  same  place; 
Empire  Cut  Glass  Co.,  Flemmgton,  N.  J.;  Toledo 
(O.)  Cut  Gl^ss  Co.,  and  the   Chicago  Cut  Glass  Co. 


During  the  past  year  Mr.  Tinker  has  been  obliged  to 
double  the  capacity  of  his  shipping  facilities  and 
quarters,  and  he  will  be  obliged  to  double  again  at  an 
early  day. 

William  H.  Schreiber,  of  the  New  York  off 
Bawo  &  Dotter,  recently  visited  Paul  Fueslein. 


H.  A.    Marshall  of  the  Fostoria  Glass  Co  ,  spent 
last  Sunday  in  St.  Louis. 


Mills,  Gardner  &  Co.,  whose  factory  is  in  St. 
Charles,  111.,  and  business  headquarters  on  the  eigh- 
teenth floor  of  the  Heyworth  buildmg,  have  adopted 
an  attractive  name  for  their  new  32-piece  set  of  cut 
glassware — the  "Booster  Assortment."  They  are 
making  special  offers  to  the  trade  of  reduced  prices  if 
the  goods  be  taken  at  once,  '  the  reduction  to  be 
charged  to  advertising  account." 


All  Chicago  shippers  and  receivers  of  merchandise 
accept  with  satisfaction  bordering  on  enthusiasm  the 
announcement  of  plans  for  great  increase  of  the 
terminal  facilities  of- the  city.  For  a  long  time  com- 
plaint has  been  made  concerning  decays  in  the  receipt 
and  forwarding  of  goods  caused  by  lack  of  room  in 
the  train  yards.  At  present  that  room  will  accom- 
modate not  to  exceed  some  5,oco  cars.  Twelve  of  the 
great  railroads  entering  the  city  have  agreed  upon  a 
plan  for  increasing  the  space  to  such  an  extent  that 
there  will  be  room  for  15,000. 


The  practice  of  the  Boston  Store,  Chicago,  of 
allowing  commissions  to  the  salespeople  in  addition  to 
regular  salaries  has  resulted  in  largely  increased 
sales  in  the  crockery  and  glass  department.  In  this 
way  also  a  test  of  ability  is  made  and  a  standard  of 
improvement  is  established.  For  the  active,  bright, 
ready  and  clever  clerks  will  be  bound  to  increase  the 
business  transacted  by  them,  since  that  increase 
means  an  addition  to  their  incomes.  The  selling 
force  has  a  most  practical  and  effectual  encourage- 
ment for  the  exercise  of  courtesy,  patience  and  tact, 
for  each  becomes  a  sharer  in  the  profits  of  the 
establishment. 


CAN'T     RAISE     BAGGAGE     RATES. 


THE  regulation  to  restrict  further  the  size  and 
limit  the  weight  of  personal  baggage  of  travelers, 
adopted  substantially  by  all  the  railroads  in  the 
United  States,  was  suspended  October  21  by  the  Inter- 
States  Commerce  Commission  until  AprilJ29. 

The  suspended  regulation  provided  that  on  any 
piece  of  baggage  the  greatest  dimension  of  which 
exceeded  45  inches  an  additional  charge  for  each 
additional  inch  would  be  made  to  equal  ten  pounds  of 
excess  weight;  and  that  no  piece  of  baggage  the 
greatest  dimension  of  which  exceeded  70  inches 
would  be  transported  in  any  baggage  car. 


^Arourt6  tl)e  (Blass  and  Camp 

factories* 


Glass   manufacturers   in  this  dis- 
Pittsburghand     trict,  pottery  manufacturers  in  the 
Vicinity.  East  Liverpool  territory,  and  buy- 

ers of  their  goods  in  the  Southern 
markets,  are  elated  over  the  announcement  that,  com- 
mencing December  2,  through  fast  freight  service 
will  be  inaugurated  from  Pittsburgh  and  New  Orleans 
via  the  Ohio  and  Mississippi  rivers.  With  freight 
rates  far  below  the  steam  roads,  the  glass  and  pottery 
manufacturers  contend  that  buyers  in  the  Southern 
markets  will  welcome  this  means  of  transportation. 
A  company  with  a  capital  stock  of  $3,000,000  has 
been  foimed  in  this  city  to  start  this  service.  Large 
freight  lighters  are  being  bought  and  others  will  be 
built  to  take  care  of  the  increased  tonnage  that  is 
bound  to  result.  These  lighters,  which  will  require 
only  about  ten  days  to  make  the  trip  between  Pitts- 
burgh and  New  Orleans,  will  be  placed  at  the  disposal 
of  all  pottery  and  glass  manufacturers.  Three  or 
four  300-ioot  steel  boats  will  be  placed  in  the  Pitts- 
burgh-New Orleans  trade  next  year.  With  the 
opening  of  the  Panama  Canal  shipments  can  then  be 
made  by  the  all-water  route  to  the  Pacific  Coast. 
Manufacturers  admit  that  the  possibilities  of  quick 
service  by  this  method  of  transportation  far  exceed 
those  afforded  by  the  railroads. 


When  one  walks  through  the  large  sample  rooms 
of  the  United  States  Glass  Co.  so  many  new  creations 
in  glass  attract  attention  that  old-time  items  escape 
notice.  On  the  third  floor  is  a  lamp  thirty-six  years  old. 
It  was  made  for  exhibition  purposes  for  the  Centen- 
nial Exposition  in  Philadelphia  by  the  old  Adams 
factory,  which  was  taken  over  when  the  "States"  was 
organized.  It  is  about  thirty-six  inches  high,  has  an 
opal  glass  standard,  crystal  bowl  about  twelve  inches 
in  diameter  and  five  inches  deep.  The  chimney  is 
fifteen  inches  high.  The  lamp  is  one  of  the  treasures 
of  the  sample  room. 

Glass  manufacturers  in  the  Pittsburgh  district 
last  Friday  received  telegrams  announcing  that  the 
Mexican  rebel  forces  had  seized  the  customs  ware- 
houses at  Vera  Cruz,  and  asking  if  shipments  and 
stocks  should  be  insured.     Immediate  replies  in  the 


affirmative  were  forwarded,  so  that  in  the  event  of 
hostilities  continuing  the  manufacturers  are  pro- 
tected. 

The  McKee  Glass  Co.,  Jeanette,  Pa.,  is  very  busy, 
and  by  the  end  of  the  year  anticipates  having  every 
furnace  it  possesses  under  fire.  The  cutting  depart- 
ment of  this  company  is  working  to  capacity. 


The  Oriental  Glass  Co.  is  having  considerable  suc- 
cess with  its  "Coral"  assortment  of  souvenir  special- 
ties. This  glass  is  made  by  the  Duncan  &  Miller  Co. 
and  decorated  by  the  Oriental.  The  assortment  con- 
sists of  twelve  items,  there  being  one  and  two  gross 
in  a  package.  The  demand  for  this  assortment  has 
been  exceptionally  strong  of  late. 


James  Merry,  of  the  Indiana  Glass  Co  ,  Dunkirk, 
Ind  ,  spent  a  few  days  in  the  district  last  week. 


"Bert"  Wallace,  manager  of  the  Boston  offices  of 
the  United  States  Glass  Co.,  returned  to  the  East 
last  week  after  spending  a  fortnight  at  the  home 
office  here  and  at  his  former  home  in  Washington 
county. 

Manufacturing  facilities  are  being  augmented  at 
the  Connellsville  plant  of  Ripley  &  Co.  In  the  blown 
department  orders  are  very  strong. 


The  demand  for  glass  portables  is  so  strong  just 
now  that  manufacturers  are  unable  to  keep  up  with 
orders. 

Trade  conditions  with  the  Rochester  Cut  Glass 
Co.  were  never  better  than  are  being  experienced  this 
season.  The  specialty  of  this  concern  is  tumblers, 
and  new  patterns  for  1913  trade  are  now  being  con- 
sidered. 

Among  the  buyers  in  the  district  during  the 
week  was  Mr.  Fritz,  representing  Butler  Bros.,  New 
York.  

A  new  buyer  of  lighting  glassware  in  the  Pitts- 
burgh district  is  the  Architectural  Bronze  Co.,  with 
offices  and  sample  rooms  in  the  Jenkins  Aracde  Build- 


ing.     The  company  constructs  showers,  chandeliers 
and  other  fixtures  from  special  designs. 


A  report  is  current  that  a  new  lighting  glassware 
plant  is  to  be  erected  at  Fostoria,  O.,  and  that  the 
resident  of  that  city  have  raised  $7,500  of  a  desired 
fund  of  $10,000.  The  names  of  those  back  of  the 
project  are  withheld  for  the  present.  It  is  said  that 
some  well-known  Pittsburgh  glass  makers  will  become 
associated  with  the  new  company. 


Robert  G.  West,  for  a  number  of  years  secretary 

of  the   John  B.  Higbee  Glass    Co.,    Bridgeville,   Pa, 

has  severed  his    connection  with  that   company    and 

has  become  associated  with  the  sales  department   of 

the  Pittsburgh  Lamp,  Brass  and  Glass  Co.    Mr.  West 

left  Pittsburgh  Sunday  night  for  a  trip  over  his  new 

territory. 

M 

Starting  from    an    overheated 
New  riartinsville,     kiln,    and    fanned    by  a   strong 
W.  Va.  breeze,  fire  destroyed  the  plant 

of  the  American  Gold  Co.  last 
week.  The  company  was  just  getting  ready  to  start 
on  its  holiday  orders.  The  building  was  a  three- 
story  frame,  located  in  the  northern  part  of  the  city. 
The  plant  will  likely  be  rebuilt. 


IMPORTS    AT    NEW    YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
October  22.  1912. 

ANTWERP 

253  packages  glassware B  Guntbel 

1  "                  "            CJDierckx&Co 

26  *'                   "            Penesterer  &  Rube 

83  "                  "            L  Straus*  Sons 

8  "                  "            ABerger&Co 

71  "                  "           E  Tcrlotting 

6  "                  "             Graham  &  Zenger 

16  "                  "            Strobel  &  Wilken  Co 

267  "                  " ..Miscellaneous  Orders 

16  "         earthenware L  D  Bloch  &  Co 

44  "                   "            ERTheiler 

28  "                  "            Koscherak  Bros 

3  "                   "            Fensterer&  Rube 

66  "  "  GFBassett&Co 

6  "                   "            Frank  &  Co 

67  "  "  L,  Straus  ft  Sons 

89        "  "  Geo  Borgfeldt  &  Co 

8  "  "  DeKeyser&Co 

127  "  "  Miscellaneous  Ordei  s 

19  '  chinaware .Vogt  &  Dose 

19  "  "  Miscellaneous  Ordei  s 

toys FAO  Schwartz 

87        "  "        Bawo  ft  Dotter 

15        "  '•        GWTravers 

8        "  "         B  Illfelder  &  Co 

53        "  "        C  B  R«uei 

18        "  "         Knauth,  Nachod  &  Kuhne 

Koscherak  Bros 

128  •'  "         Strobel  &  Wilken  Co 

91        "  Miscellaneous  Orders 


';0  packages 
85 

a  At  hi  hi, 

'Ji 

,, 

OO  Friedlander 

287 

., 

W  R  Not  &.  Sons, 

111 
5 

15 



W  H  Plummer 

. .  N  Waaler 

31 

.. 

. .  .Strobel  ft  Wilken  C'j 

334 

•• 

. .  Miscellaneous  Order* 

57 
2 

53 
58 

225 

461 

5 

82 

821 
0 
20 
S6 
21 
10 

370 
34 

119 

802 
10 

171 


earthenware bawo  &  Dotter 

Karl  Hutter 

F  Bing  ft  Co 

Lazarus  &  Rosea/ eld 

L  D  Bloch  &  Co 

P  W  Woo  worth  ft  C  > 

J  Palme 

Knauth,  Nachod  ft  Kuhne 

Geo  Borgteldt  ft  Co 

"  Frank  &  Co 

He  rroan  C  Kupper 

GFBassett&Co 

O  Go*'  z 

L  Straus  ft  Sons 

Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

toys B  Illfeider  ft  Co 

F  W  Woolwortb 

Bawo  &  Dotter 

Strobel  ft  Wilken  Co 

"         .- Miscellaneous  Orders 


1,261     "  "         :.    .      • 

BREMEN 

8  packages  glassware L  Straus  &  S01  s 

89        "  "  J  H  Venon 

8  "  "  Samstag  &  Hilder  Bros 

42        "  "  Strobel  ft  Wilken  Co 

205        "  "  Miscellaneous  Orders 

15        "         earthenware tiev>  Borgfeldt  &  Co 

54        "  "  Miscellaneous  Orders 

44        "         chinaware Strobel  &  Wilken  Co 

878        "         toys " 

185        "  "        F  W  Woolworth  ft  Co 

20        "  "        C  B  Rouss 

9  "  "        Bawo  &  Dotter 

114       "  " Miscellaneous  Orders 

riUMi 

78  packages  glassware L  Straus  &  Sons 

87        "  "  . . .  F  W  Woolworth 

20        "  "  Koscherak  Brcs 

GEN04 
6  packages  chicaware Bawo  &  Dotter 

25        "        '  "  HCreange 

GLASGOW 

20  packages  glassware H  A  Rogers  &  Co 

LIMOGES 
1£9  packages  chinaware Theodore  Haviland  &  Co 

LIVERPOOL 
20  packages  earthenware The  Rowland  ft  Marsellus  Co 


23 

14 

6 

6 

18 

10 

28 

128 

33 

8 

8 

16 

11 

6 

18 

8 


Maddock  &  Miller 

E  Bcote 

"  Fondeville  &  Van  Iderstine 

"  Bawo  &  Dotter 

O  Goets 

H  C  Edmiston 

" .Meakin  &  Ridgway 

W  S  Pitcairn 

"  .    Miscellaneous  Orders 

glassware Meakin  &  Ridgway 

W  H  Plummer 

"  Miscellaneous  Orders 

toys Geo  Borgfeldt  &  Co 

F  W  Woolworth 

Strobel  &  Wilken  Co 

"        Miscellaneous  Orders 


»3 


HAVRE 

126  packages  cbinaware Wm  Guerin  &  Co 

2J         "  "  Vogt  &  Dose 

3  ••  •«  Bawo  &  Dotttr 

23  "  "  Geo  Borgfeldt  &  Co 

18        "  " Justin  Tbaraud 

171         "  •'  Miscellaneous  Orders 

115        "  glassware E  Utard 

10  "  "  ..    M  iscellaneous  Orde;  • 

LONDON 
9  pad  ages  tovs Strobel  &  Wilken  Co 

IMPORTS    AT    PORT    OF    BOSTON 

LIVERPOOL 

87  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

9        "  "  Richard  Briggs  Co 

1         "  " St.ne  &  D  wner  Co 

1  »  "  Jordan  Marsh  Co 

2  "  "  Rowland  &  Marsellus  Co 

4  "  " E  Boote 

83        "  "  American  Express  Co 

7        "  "  R  Slimmon  &  Co 

56        "  "  Miscellaneous  Orders 

HAMBURG 

25  packages  earthenware Jones,  McDuffee  &  StrattoD  Co 

86  "■  "  Stone  &  Downer  Co 

6        "  " F  Behr-?nd  &  Co 

85        "  "  American  Express  Co 

24  "  "  L  E  Km  tt  Apparatus  Co 

9        "  "  Houghton  &  Dutton 

184  "  "  E  A  Runnells  &  Co 

18  "  "  Strobel  &  Wilken  Co 

16  "  "  Patterson  Wylde  &  Co 

87  '«  "  FWWoolworth 

2  "  "  Lazarus  &  Roeenfeld 

11  "  "  Jordan  Man-h  Co 

1  "  "  WN  Proctor  &  Co 

R0  "  ' S  W  ManUrig 

88  "  "  Geo  Borgfeldt  &  Co 

28  "  " L  Wolf  A  Co 

16  "  "  R  F  Downing  &  Co 

13  "  '•  -.Miscellaneous  Orders 

ANTWERP 
66  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

19  "  "  American  Express  Co 

9        "  "  RF  Downing*  Co 

1        "  "  ...   Miscellaneous  Orders 

ROTTERDAM 
22  packages  earthenware First  National  Bank 

26  "  "  American  Express  Co 

1        "  "  Miscellaneous  Orders 

CHINA    AND    JAPAN 
10  packages  earthenware Miscellaneous  Orders 


WHY     HE     FAILED. 


T  OWN  a  small  business  established  thirty  years  ago. 

A  In  that  time  I  have  seen  many  of  my  competitors 
come  into  the  field  and  attain  riches  and  position.  I 
can  not  expect  to  do  the  thing  over  now.  I  am  too 
old  to  live  my  life  again  and  must  accept  my  mistake 
as  philosophically  as  I  can. 

"  However,  I  am  quite  willing  to  tell  others  as 
best  I  can  the  causes  that  keep  me  down.  If  any 
young  man  starting  into  business  can  draw  a  lesson 
from  my  experience  I  gladly  give  him  the  benefit.     I 


see  others  who  are  making  the  same  mistake  that  I 
made,  and  the  sad  part  of  it  is  that  such  men  never 
know  why  they  have  failed. 

"  In  conducting  my  business  I  never  did  anything 
different  or  important.  I  just  let  things  drift,  hoping 
that  all  would  work  out  for  good.  I  devoted  no  time 
to  the  proper  display  of  my  merchandise  and  gave  no 
attention  or  thought  to  advertising.  Selling  plans  to 
stimulate  trade  and  to  give  my  store  publicity  were 
never  used. 

"  I  just  moved  along  in  the  same  old  rut  into 
which  I  had  drifted  at  the  beginning.  I  never  at- 
tempted to  light  my  store  as  it  should  have  been,  and 
might  have  been,  and  never  attempted  to  make  it 
attractive.  I  neglected  all  my  opportunities  and  have 
no  wish  to  attempt  to  dodge  the  issue  now.  My 
failure  is  my  fault.  I  do  not  care  to  have  my  name 
published.  I  only  want  other  merchants  to  know  that 
a  business  which  is  not  planned  and  which  is  not  in 
accord  with  the  methods  of  the  times  is  a  failure. 

"  I  had  no  comprehensive  scheme  of  business.  I 
see  clearly  why  I  failed  and  I  see  now  a  hundred  ways 
in  which  I  could  have  built  up  trade  and  given  my 
store  a  reputation." 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
tirst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

INFORMATION  wanted  as  to  whereabouts  of  H.  A.  Robb,  cut 
*  glass  salesman,  formerly  of  Pittsburgh,  Pa.  Address  Box 
821.  this  office. 


HELP    WANTED. 

WANTED— A  first-class  assistant  buyer  in  the  housefurnish- 
ing  department  of  a  large  Western  department  store. 
Must  be  thoroughly  posted  in  all  kinds  of  housef  urnishings  and 
hardware.     Address  Box  820,  this  office. 

SUPERINTENDENT  wanted  for  cut  glass  factory,  sixty-five 
frames;  good  salary;  economical  town  to  live  in.      Appli- 
cants must  have  executive  ability.     Address  Box  822,  this  office. 


Sole  Owner  of  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 

Made   Only  by 

Hogan  Mfg.  Co.,  mc.  Nepera  Park,  N.  Y. 

From  special  material.      Does  not  break  or 
slip.     Write  for  samples  and  prices. 

J.  L.  Garvey,  City  Agent,  10  W.  Broadway,  N.  Y. 


JANSON      &     WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  StemwareJ[and  Tumblers. 

Office   and    Factory,  683    Lorimer  Street,    Brooklyn,  N.  Y. 

Any    Shopworn,   Lazy    Stock  ? 

China  and  Glass-ware,  Bric-a-Brac  and  Fancy  Goods. 
We  sell  on  commission  or  buy  for  cash. 

HOME  AUCTION  CO.,  916  Sixth  Ave.,  New  York. 

T.  P,  CREAMER.  Tel.  Plaza  6261, 


24 


Untax    to    TA6vertlsements 


6 
25 
5 
7 
7 


BUYERS'    GUIDE. 
*>• 

Importers  of  China,  Glassware,  etc. 

Bawo  &  Dotter 4 

Bassett,  Geo.  F.,  &  Co 8 

Bernardaud,  L.,  &  Co.,  Limoges,  France 4 

Bonita  Art  Co.,  Wheeling   3 

Cox&Lafferty 3 

Davison,  John     :    5 

Fondeville  &  Van  Iderstine 7 

Guerin  Wm,  &  Co ° 

Gredelue,  A.,  New  York 29 

Haviland  &  Co 27 

Haviland  &  Abbot  Company     

Haviland,  Theodore,  Company 

Slimmon,  Robt.,  &  Co 

Thieler,  E.  R 

Venon,  J.  H 

Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co  3a 

Consolidated  Lamp  &  Glass  Co.,  Coraopolis 31 

Imperial  Art  Glass  and  Lamp  Works  '    30 

Manhattan  Brass  Co   31 

Miller,  Edward,  &  Co  32 

Mills,  Gardner  &  Co.,  Chicago 3 

Plume  &  Atwood  Mfg.  Co 32 

Pittsburgh  Lamp,  Brass  and  Glass  Co 32 

Turner  &  Seymour  Mfg.  Co 3' 

Cut  Glass 

Bush  Glass  Co.,  Lansing,  Mich 3 

Bergen,  J.  D.,  Co.,  Meriden,  Conn 30 

Clark,  T.  B.,  &  Co.,  Honesdale  3 

Dor flinger,  C,  &  Sons 6 

Fry  Glass  Co. ,  Rochester,  Pa     .    28 

Herbeck-Demer  Co.,  Hallstead,  Pa  28 

Janson  &  Wills,  Brooklyn 23 

Metropolitan  Cut  Glass  Co. ,  Brooklyn 30 

Mills,  Gardner  &  Co. ,  Chicago,  111 3 

St.  Louis  Crystal  Glass  Co 30 

Domestic   Pottery 

Cartwright  Bros,  Co.,  East  Liverpool     

Brush-McCoy  Pottery  Co. ,  Zanesville,  O 29 

Guernsey  Earthenware  Co.,  Cambridge,  O 6 

Mayer  China  Co.,  Beaver  Falls,  Pa 24 

McNicol,  D.  E  ,  Pottery  Co.,  East  Liverpool 26 

Pennsylvania  China  Co.,  Ford  City,  Pa 28 

Takito,  Ogawa  &  Co.,  Japan 3 

Plateaux  and  Trays. 

Baum,  Charles 28 

Rohrbeck,  John  E 24 

Glassware 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 29 

Beaver  Valley  Glass  Co. ,  Rochester,  Pa 26 

Cox  &  Lafferty 3 

Duncan  &  Miller  Glass  Co.,  Washington.  Pa 29 

Edge,  Thos  G 2 

Economy  Tumbler  Co.,  Morgantown,  W.  Va 26 

Imperial  Glass  Co.,  Bellaire,  O 1 

Krakno  Glass  Co  ,  Pittsburgh     26 

O'Donnell,  O.  J   26 

Oriental  Glass  Co.,  Pittsburgh         30 

Potomac  Glass  Co 2 

United  States  Glass  Co  ,  Pittsburgh 2 

Williamsburgh  Flint  Glass  Co  30 

Materials 

Drakenfeld.  B.  F. .  &  Co 30 

Holland.  Frank,  &  Son,  Chicago 

Roessler  &  Hasslacher  Chemical  Co 30 

Miscellaneous 

Abels  &  Co.  easels         28 

Enterprise  Enamel  Co.,  Bellaire  3 

Home  Auction  Co     23 

Ho;<an  Mf^.  Co.,  Nepera  Park,  N.  Y 23 

Major  Mfg.  Co       31 

Robert  Rawsthorne  Engraving  Co.,  Pittsburgh     30 

TimbeTlake,  J.  B     &  Sons,  Jackson,  Mich  .      1 


Just  Leaders  for  Your  Cut  Glass 
Department.  t 


Mirror  Plateaux  That  Sell. 


We  make  a  full  line  of  mounted  plateaux  at  popular  prices. 
Mitre  cutting  to  order     

JOHN   E.  ROHRBECK, 

Office  and  Factory,  52  and  54  Grove  Street,  New  York  City. 


MAYER 


SOLD  TflROUGR  THE  TRADE 
CORRESPONDENCE  INVITED 

BEAVER  FALLS,  PENNA 


ROCKERY  &  GLASS 
JOURNAL 


NEW    YORK,    OCT.    31,     »9ia. 


THE    CONDITION 

Business   in    the   crockery   and   glass 
New  York,      trade  throughout  the  country  is  good. 

One  of  our  staff  who  has  just  returned 
from  the  West  after  visiting  nineteen  cities  and 
towns  in  seven  States  found  an  excellent  condition 
of  affairs,  so  far  as  volume  of  business  is  concerned. 
In  Pennsylvania  and  West  Virginia  the  glass  factories 
are  all  running  full,  and  in  mo,t  cases  are  behind  m 
shipments.  Orders  are  coming  in  every  day,  and  the 
packing  departments  are  crowded  to  their  utmost. 
For  the  first  time  in  many  years  the  iron  works  in 
this  section  are  all  in  full  blast,  working  day  and 
night  turns,  and  giving  employment  to  tens  of  thou- 
sands of  workmen,  with  payrolls  reaching  prodigious 
figures.  These  workmen  are  lavish  spenders  and 
are  either  paying  back  debts  or  buying  new  goods, 
which  include  pottery  and  glass;  while  the  glass- 
workers  in  turn  are  patronizing  other  industries. 

In  the  Western  pottery  centres  like  conditions 
prevail.  Not  onlv  are  the  factories  crowded  to 
capacity  and  drawing  on  their  reserve  stocks,  but 
are  already  booking  orders  for  1913  delivery  at 
advanced  prices.  

While  in  both  pottery  and  glass  the  orders  are 
numerous,  it  must  be  noted  that  as  a  rule  they  are 
for  small  amounts  for  immediate  delivery;  but  in 
every  case  prompt  shipment  is  required. 

Although  the  volume  of  business  is  large,  it  is 
not  entirely  satisfactory.  Prices  are  too  low,  and 
the  numerous  small  orders  are  expensive  to  .fill. 
Manufacturers  cannot  understand  why.  with  not  only 
a  present  active  retail  demand  and  a  continuous  good 
future  trade  assured,  dealers  are  not  willing  to  at 
least  order  a  small  stock  in  anticipation. 

The  jobbing  trade  in  all  the  cities  reported  an 
excellent  business.  Some  of  those  who  were  com- 
plaining in  the  late  spring  and  early  summer  that 
buyers  were  not  taking  their  usual  quantities  now 
say  that  the  delinquents  are  more  than  making  good 


OF    BUSINESS. 


and  are  buying  in  excess  of  the    same  period  at  the 
corresponding  time  of  last  year. 

Visits  to  the  retail  establishments  disclosed  an 
activity  not  seen  for  a  long  period.  In  not  a  single 
instance  was  there  any  complaint  of  lack  of  business; 
on  the  contrary,  there  was  a  smiling  assurance  that 
everything  was  all  right,  except  perhaps  that  it  was  a 
little  difficult  to  obtain  wares.  In  spite- of  the  fact 
that  the  retailers  are  opening  their  import  goods 
ordered  in  the  spring,  they  find  that  they  are  short 
on  many  things.  This  is  owing,  possibly,  to  the  fact 
that  the  import  orders  placed  in  the  early  part  of  the 
year  were  at  least  twenty-five  per  cent  less  than 
normal.  The  uncertainty  of  what  the  year  would 
bring  forth  made  buyers  cautious,  and  some  of  them 
are  now  regretting  that  they  did  not  order  more. 

Travelers  for  New  York  houses,  met  on  the  road, 
were  finding  an  excellent  business  where  they  could 
deliver  from  stock,  and  a  very  good  trade  for  spring 
imports.  In  view  of  the  present  demand  they  are 
urging  their  customers  to  place  bigger  orders,  but 
are  not  always  able  to  overcome  the  conservative 
feeling  which  has  prevailed  for  so  long.  Instances 
occur  every  day  where  they  meet  buyers  who  are 
sorry  they  did  not  buy  more  in  the  spring  and  yet 
cannot  be  induced  to  anticipate  the  future  to  any 
great  extent.  

In  New  York  City  the  stock   houses  are  doing  a 

great  business-cannot  find  packers   enough  to   meet 

their  wants.     Some  of  the  houses  are  working  nights 

and  are   from  three   to  six  days  behind  in  shipments. 

The  strictly  import   houses  are  getting  good  returns 

from  their  travelers,  but  as  the  buyers   are  so   busy 

marketing  their  wares  they   have   not   time  to  visit 

New  York,  and  there  is  an  apparent  dullness  in   the 

warerooms.     It   is  only  seemingly  so,    because    with 

the  work  required  to  forward  imports  and  with    the 

mail  orders  coming  in,  they  are  really-busy. 

On  every  hand  all  over  the  country  there  is  but 
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one  opinion  expressed  as  to  the  future.  The  most 
conservative  feel  that  1913  is  going  to  be  a  great 
year  for  our  business— not  only  from  the  fact  that 
the  whole  country  is  prosperous,  but  because  the 
demand  for  crockery  and  glass  has  been  so  light 
during  the  past  three  years  that  it  is  believed  con- 
sumers must  of  necessity  replenish  supplies. 

Trade  conditions  among  the  glass 

Pittsburgh  and     manufacturers     in     the    Western 

Vicinity.  territory   are     all    that    could    be 

expected    for   this    season    of    the 

year.      Every  plant  is    active,    but    the    shortage    of 

small  help  is  being  felt  in  a  general  way.     Cut  lines 

are  meeting  with  a  heavy  demand,  and    the    sale   of 

tableware  is  showing  an  increase. 


firm  occupies  a  large  portion  of  Nineteenth  and 
Twentieth  streets,  the  eight  story  building  on  the 
northwest  corner  of  Fifth  avenue  and  Nineteenth 
street,  and  the  building  at  129  and  131  Fifth  Avenue 
near  Twentieh  street. 

The  story  of  the  theft  of  the  Holland  crown 
jewels  is  said  to  he  interwoven  with  that  of  the  firm'6 
foundation.  In  1825  Samuel  Lord,  an  iron  founder, 
and  George  W.  Taylor,  warden  of  the  Bridewell 
prison,  were  close  friends.  From  a  prisoner  Mr. 
Taylor  learned  that  the  jewels  were,  in  the  hands  of  a 
criminal,  then  on  the  sea,  bound  for  New  York. 
The  story  goes  that  he  met  the  thief  down  the  bay, 
recovered  the  jewels  and  received  the  reward  of  $50,- 
000,  with  which  the  firm  began  business  at  No.  47 
Catharine  street  in  1826. 


Activity  in  the  pottery  business  is 
East  Liverpool     at  its  height.     Buyers  are   asking 
and  Vicinity.       for  rush   shipments.     Dinnerware 
is,    of   course,     the    best     seller. 
Specialties  are  showing  an  increase  in  demand    with 
the  approach  of  the  holiday  season.     Collections   are 
reported  good.     Mail  orders    are  strong,  and    sales- 
men are  also  forwarding  good  business  direct. 


AT     BOSTON. 


LORD     &     TAYLOR     TO     HOVE     UPTOWN. 


LORD  &  TAYLOR,  whose  retail  dry  goods  store 
at  Broadway  and  Twentieth  street  has  been 
familiar  to  New  Yorkers  for  more  than  a  generation, 
have  decided  that  the  time  has  come  to  establish  a 
new  headquarters  in  the  uptown  Fifth  avenue  shop- 
ping centre,  and  they  have  taken  a  large  plot  for  a 
new  store  on  the  west  side  of  Fifth  avenue,  between 
Thirty-eighth  and  Thirty-ninth  streets.  A  ten-story 
building  of  artistic  design  is  to  be  erected  there  at 
once,  and  is  expected  to  be  ready  for  occupancy  early 
in  1914. 

A  move  of  this  sort  has  long  been  expected. 
Rumors  have  been  current  of  such  a  change  for  two 
years,  and  it  was  said  yesterday  at  the  offices  of  the 
firm  that  it  had  been  quietly  looking  about  for  a  de- 
sirable site  for  four  years.  The  chief  difficulty  was 
to  find  one  large  enough  and  centrally  located. 

The  new  Lord  &  Taylor  home  will  be  in  marked 
contrast  to  the  small  store  where  George  Washington 
Taylor  and  Samuel  Lord  established  the  business  in 
1826,  eighty-six  years  ago,  at  47  Catharine  street. 
In  1833  a  branch  store  was  opened  at  255  to  261  Grand 
street,  and  a  little  later  the  entire  business  was 
moved  there,  adding  adjoining  property  in  Chrystie 
and  Forsyth  streets.  In  1872  the  firm  moved  to 
Broadway  and  Twentieth  street,  on  the  southwest 
corner,  but  the  Grand  street  store  was  retained  until 
1902.  Several  additions  to  meet  the  increasing 
business  have  been  added  from  time  to  time,  and  the 


I^HE  Gilchrist   Co.  held   their  formal  opening  this 
week,    and  enjoyed  a    phenomenal   business    in 
the  crockery  and  glass  department. 


C.  Robinson  says  that  the  Jordan  Marsh  Co  and 
the  F.  Vorenburg  Co.  will  buy  no  more  cut  glass 
this  year. 

A.  Scroggins,  Jr  ,  secretary  of  the  Fostoria  Glass 
Co.,  Moundsville  W.  Ya. ,  visited  Boston  1   st  week. 


The  electrical  show  now  drawing  to  a  close  has 
emphasized  the  importance  of  the  new  indirect  reflec- 
tors. Many  new  effects  were  shown  by  Harry  B. 
Holhs. 


Miss  Brady,  formerly  with  F.  Vorenburg  Co  ,  is 
now  with  the  Gilchrist  Co. 


Mr.  Marshall  is   now  traveling  in  Vermont  for 
the  Fostoria  Glass  Co. 


Buyers  in  town  this  week  were:  M.  J.  Ryan,  for 
Bon  Marche  Dry  Goods  Co.,  Lowell;  Mr.  Peck,  of  the 
Peck  Leach  Furniture  Co.  Taunton;  Thomas  Keller, 
with  Denholm  &  McKay  Co.,  Worcester;  F.  A. 
French,  for  the  Barton  Co.,  Manchester,  N.  H  :  B.  J. 
Twitchell,  for  R.  A.  Mc Whirr  Co  ,  Fall  River;  Mr. 
Wilson,  for  George  S.  Co'man  &  Co.,  Fall  River;  F. 
H  Dunmore,  with  the  Shepard  Co  .  Providence,  R. 
I  ;  F.  M.  Meserve  &  Son,  Barr  Mills,  Me. ;  George  W. 
Fuller,  Salem;  W.  E  Manger,  Hyde  Park;  Mr. 
Conroy,  Fall  River;  Mr.  Baff,  Plymouth;  Miss 
Hosmer,  with  the  George  H.  Cleaveland  Co.,  Camden, 
Maine;  Mrs.  E.  Mudgett,  Belfast,  Maine;  R.  S. 
Crowell,  Hyannis;  George  W.  Ouimby  Art  Store, 
Augusta,  Maine;  J.  F.  Murphy,  Middleboro,  Mass.; 
Frank  S.  Wright,  Natick;  C.  H.  McKenzie,  Rumford, 
Maine;  Mr.  Shepard,  with  the  P.  W.  Rogers  Co., 
Lynn;  Mr.  McKenney,  with  the  Atlantic  Tea  Co., 
Natick. 
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Bawo  &  Dotter  are  distributing  folders  bearing  a 
picture  of  their  new  store,  18-20  West  Thirty-third 
street,  printed  in  colors  and  showing  a  fine  front  for 
display  windows,  both  on  the  ground  floor  and  the 
floor  above.  On  the  inside  of  the  folder  is  a  map  of 
New  York,  embracing  from  Twenty-third  street  on 
the  south  to  Fifty-fifth  street  on  the  north,  while 
Lexington  avenue  is  the  east  side  limit  and  Ninth 
avenue  the  west.  The  location  of  the  new  building 
is  printed  in  red  and  is  the  first  thing  that  attracts 
the  eye.  The  hotels  and  railroad  depots  within  this 
compass  are  printed  in  black  squares,  so  that  the  map 
will  be  very  useful  for  buyers  who  are  not  thoroughly 
acquainted  with  this  portion  of  New  York. 

"Never  have  I  been  so  busy,  or  compelled  to 
work  so  hard  to  execute  orders,  as  at  the  present 
time,"  says  John  E.  Rohrbeck.  Of  course  there  is  a 
reason.  Mr.  Rohrbeck  does  not  try  to  make  his  "pile" 
all  in  a  month,  but  is  satisfied  with  a  reasonable 
profit  on  his  output.  His  plateaux  are  of  good 
design,  well  constructed,  and  his  orders  are  consci- 
entiously executed.     Hence  his  success. 

The  Crown  Novelty  Co.  have  been  most  success- 
ful with  their  new  swinging  mirror.  It  is  really  not 
to  be  wondered  at,  for  it  is  a  very  useful  contrivance 
and  at  the  same  time  inexpensive.  Every  woman 
who  sees  it  immediately  desires  to  own  one.  When 
the  fair  sex  are  attracted  by  an  article  it  is  a  fore- 
ordained winner. 

The  "Venus"  electric  lamp  is  anew  thing  put  on 
the  market  by  the  U.  S.  Glass  Co.  It  is  of  pressed 
lime  glass  and  is  quite  attractive.  The  surface  is 
ground,  while  the  design  of  chrysanthemum  and 
foliage  between  deep  borders  of  imitation  mitre 
cutting  shows  up  in  bright  relief. 

L.  Straus  &  Sons  are  showing  a  large  line  of 
English  crystal  in  stemware,  vases,  ?alad  and  rose 
bowls.  These  goods  bear  all  the  characteristics  of 
high  grade  English  ware,  and  are  very  beautiful, 
both  in  shape  and  decoration.  They  also  have  long 
lines    of     French    crystal    ware   and  a   particularly 


elaborate  line  of  Bohemian  glass.     All    these  goods 
are  marked  at  remarkably  low  prices. 

E.  R.  Thieler  has  just  received  a  wonderful 
shipment  of  new  goods  from  Villeroy  &  Boch.  The 
household  sets,  which  have  been  sent  in  very  great 
variety,  are  the  most  useful  things  that  housekeepers 
can  have  in  their  kitchens,  and  for  this  reason  should 
be  very  quick  sellers  in  a  crockery  department. 
There  are  many  new  dinner  ware  patterns  in  this 
shipment,  and  the  toilet  ware,  too,  runs  along  entirely 
different  lines  and  is  extremely  attractive. 

a 

The  Toledo  Star  Co.,  represented  in  the  District 
by  Wm.  Finke,  has  sent  in  an  array  of  samples  of 
beautifully-executed  stone  and  copper  wheel  engrav- 
ing on  light  blown  lead  glass.  The  poppy  is  used  as 
a  motif  of  one  of  the  most  delicate  and  well-conceived 
designs  that  we  have  seen  for  some  time.  An  apple 
blossom  decoration,  too,  is  unusual. 

9 

C  B.  &  J.  Warner  are  showing  some  very  attrac- 
tive pieces  in  what  they  call  "Buffalo"  cutting.  A 
nappy  made  in  seven,  eight,  nine  and  ten  inch  sizes, 
and  a  celery  dish,  both  of  which  are  shown  in  our 
advertising  columns,  are  well  worthy  of  attention 
from  heads  of  cut  glass  departments. 

a 

The  Central  Glass  Works,  Wheeling,  are  displny- 
ing  at  their  local  showrooms  three  new  lines,  the 
English  primrose  forming  the  motif  for  the  two 
most  attractive  ones,  with  a  Grecian  key  border 
between  the  floral  designs.  The  "Lense"  pattern, 
the  third,  has  an  oval  in  the  centre  with  engraved 
circles  around.  Many  new  shapes  are  being  brought 
out  this  season,  including  a  grape  wash  with  optic 
effect,  and  two  new  hotel  jugs,  pint  and  quart  sizes. 

The  Diedrick  Glass  Co.,  Rochester,  Pa.,  is  now 
represented  in  the  District  by  A.  P.  Doctor.  The 
samples  comprise  a  line  of  fine  blown  glassware 
decorated  with  English  coin  gold,  the  design  they 
are  pushing  being  a  Grecian  key  border.  They  also 
do  monogram  work. 
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CHICAGO     CLAY     PRODUCTS     EXPOSITION. 


HAMBCRG 


THE  first  "Clay  Products  Exposition,"  held  this 
\ear,  was  a  most  pronounced  success.  It 
served  its  double  purpose  of  attracting  buyers  and 
pleasing  visitors— thus  directing  popular  attention 
and  public  favor  to  the  merits  of  the  goods  exhibited. 
Plans  for  the  second  Exposition,  to  be  held  in  the 
Chicago  Coliseum  February  26  to  March  8,  1913, 
are  on  a  scale  altogether  in  advance  of  those  for  the 
other  affair.  To  a  large  degree,  the  object  of  hold- 
ing these  great  expositions  is  to  call  the  attention  of 
the  American  people  to  the  superiority  of  the  clay 
products  made  in  this  country  over  any  other  pro- 
duced. The  testimony  of  many  prominent  persons 
in  all  leading  walks  of  life  has  been  given  to  the 
effect  that  such  purpose  was  carried  into  effect  by  the 
1912  exhibit.  The  management  fulfilled  every 
promise  made  in  the  matter  of  the  size  of  the  affair 
and  the  number  and  variety  of  objects  shown.  Now 
it  is  purposed  to  secure  a  still  greater  number  and 
variety  of  articles  to  be  placed  on  exhibition.  The 
claims  of  the  American  clay  pottery  to  excellence 
have  been  demonstrated.  The  demonstration  is  to 
be  emphasized  and  enforced.  The  subject  is  of  vital 
importance  to  all  producers  of  American  clay  prod- 
ucts and  to  the  whole  American  people, 

It  is  hoped  by  the  management,  and  by  thousands 
of  outsiders  not  directly  interested  in  American  clay 
pottery  products,  that  the  importance  of  this  second 
Exposition  may  be  appreciated  and  that  there  may  be 
an  increase  in  the  number  of  exhibitors  proportionate 
to  the  importance  of  the  interests  at  stake. 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
October  29.  1912. 

BREMEN 

9  packages  glassware A  Steinhardt  &  Bro 

5        "  "  Samstag  &  Hilder  Bros 

11        "  "  Knauth.  Nachod  &  Kuhne 

27        ••  "  Strobel&  Wllken  Co 

3  8         "  Miscellaneous  Orders 

36        "  chinaware Strobel  &  Wilken  Co 

143         "  earthenware lieu  Borgfeldt  &  Co 

1  "  " FWWoolworth 

88        "  "  Karl  Hutter 

27        "  "  Knauth,  Nachod  &  Kuhne 

82        "  "  Miscellaneous  Orders 

140  "  toys Geo  Borgfeldt  &  Co 

376  "  "         F  W  Wool  worth  &  Co 

4  "  "        GWTravers 

48  "  "         A  Steinhardt  &  Bro 

2  "  •'         Knauth,  Nachod  &  Kuhne 

288  "  "        Strobel  &  Wilken  Co 

208  Miscellaneous  Order  s 

ANTWERP 
24  packages  toji Strobel  &  Wilken  Co 

GLASGOW 
26  packages  glassware H  A  Rogers  &  Co 


GO  packages  glassware 
7 

230 
32 
50 


.  ..Fensterer  A   t>  mt  it 

Frank  &■  Co 

Eimer  &  Amer-d 

.Strobel  &  Wiiken  Co 
Miscellaneous  Order* 


12  "          earthenware ba wo  &  Dotter 

84  «'                   '•            O  Goez 

6  "                    "            J  Palae 

11  ••  Geo  Borgteldt  &  Cc 

21  "                    •• Miscellaneous  Order? 

53  "          chinaware     Bawo  &  Dotter 

166  "                    "             Strobel  &  Wilken  Co 

8  "  "  Misoellaoeom  Orders 

76  '        toyi    B  Illfelder  6c  Co 

182  "            ••         Strobel  &  Wilken  Co 

96  "            ■•        Miscellaneous  Orders 

LIMOGES 

83  packages  chinaware Theodore  Haviland  &  Co 

LIVERPOOL 

6  packages  earthenware The  Rowland  tt  Marsellua  Ce 

3  "  "  L  Straus  &  Sons 

5  "  " H  C  Edmiston 

37  "  -            W  S  Pi  cairn 

6  "  " Meakin  &  Ridgway 

9  '  "            Bawo  &  Dotter 

21  "  "            R  Slimmon  &  Co 

48  "  "             Geo  Borgieldt  <fc  Cc 

84  "  "  Maddock  &  Miller 

1         "  "  W  H  Plummer 

4  "  "  Fondeville  &  Van  Iderstine 

8         "  "  E  Bcote 

34  "  " Miscellaneous  Orders 

5  "  glas  ware  Haviland  &  Co 

24  "                   "            Miscellaneous  Orders 

17  "          toys Strobel  &  Wilken  Co 

LONDON 

28  pac'  ages  toys  Geo  Borgfeldt  &  Co 

11        "  "        Samstag  &  Hilder  Bros 

ROTTERDAM 

70  1  ackages  earthenware Geo  Borgfeldt  &  Co 

11  "  Lazarus  &  Rosenfeld 

93        "  "  L  Straus  &  Sons 

4        "  "  FBing&Co 

35  "  "  LDBloch&Co 

95        "  "  Bawo  &  Dotter 

28         '«  "  Miscellaneous  Orders 

19         "         glassware Graham  &  Zenger 

4  "  "  Miscellaneous  Orders 

178        "         toys B  Illfelder 

265        "  "        Samstag  &  HildeT  Bros 

16         "  "         C  B  Rouss 

5  "  "         FAO  Schwartz 

100        "  " Miscellaneous  Orders 


IMPORTS    AT    PORT    OF    BOSTON. 

LIVERPOOL 

4  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

5  "  '  Mitchell,  Woodbury  Co 

1  "  "  Stone  &  Downer  Co 

4        ■■  "  Richard  Briggs  Co 

2  "  "  ...     Rowland  &  Marsellus  Co 

2  "  "  E  Boote 

13  "  "  Bigelow  Kennard  &  Co 

11  "  "  A  W  Chesterton 

3  "  AStowellCo 

36  "  " Miscellaneous  Orders 

CHINA    AND    JAPAN 

14  packages  earthenware Jones,  McDuffee  &  Stratton  Co 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  co  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  "Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


THIS  week  has  been  no  exception  to  its  forerunners. 
Many  inquiries  for  lines  have  been  received, 
among  them  an  order  for  twenty-five  cut  glass 
electroliers.  Another  dealer  wants  $1,000  barrels  of 
cut  glass  tumblers,  and  yet  another  a  similar  quantity 
of  needle-etched  tumblers  and  many  small  lines. 

If  a  buyer,  send  in  your  requirements  for  the  com- 
ing holiday  trade.  If  a  manufacturer,  send  in  your 
special  offer  right  away.     No  charge. 

ON     SALE. 

A  Bargain — 

2  doz.  plates,  banquet,  6  in 

2  "  "            "  7  in 

2  "  teas 

i  "  bowls,  oyster,  36s 

1  "  "        fancy,  36s 

1  "  plates,  deep,  7  in 

y  "  "       coale,  6  in 

y2  "  coupes,  7  in 

y2  "  nappies,  7  in 

Yz  "  dishes,  8  in 

y?  "  "  10  in 

%  "  jugs,  30s 

yi  "  nappies,  8  in 

y>  "  covered  dishes  7  in 


1  gross — $10. 
Choice  of  eight  different  decals  and  lace   border  in 
gold.     A  159. 


Another  Bargain — 

3      doz.     plates, 


7  in 


3 

'       teas, 

1 

'       bowls, 

36s 

1          ' 

'       plates, 

6  in 

1          ' 

'       dishes, 

6  in 

1          ' 

<          >i 

7  in 

%          ' 

'      nappies, 

6  in 

% 

'       coupes, 

6  in 

V* 

'      cakes, 

10  in 

'      jugs, 
<          *  * 

36s 

24s 

X       ' 

'      dishes, 

10  in 

1  gross  — $10. 
Choice  of  eight  decals  or  lace  border  in  gold.     A  160. 

One  Month's  Reading  Free. — The  Crockery  and 
Glass  Journal  will  be  sent  upon  application  to 
anyone  interested  for  one  month  without  cost. 
Half-yearly  subscription  $1;  annual,  $2:  in 
advance.     A  155. 


Vases  and  Jardinieres. — A  well-known  pottery  hav- 
ing discontinued  making  underglaze  art  ware,  has 
some  very  desirable  vases  and  jardinieres  to  close 
out  at  bargain  prices.  Vases  consist  of  six  dif- 
ferent shapes  and  decorations;  average  from  14 
inch  to  7  inch;  jardinieres  from  14  to  8  inch. 
A  159. 

Japanese  China  Import  Samples  at  a  sacrifiice  to 
make  room  for  new  goods.  Chocolate  pots  at  54 
cents  each  that  average  higher  than  $1,  and 
everything  else  at  equally  low  prices.     A  156. 

Twenty-Carat  Coin-Gold  Decorated  Tumblers, 
light  blown  lead  glass,  with  extra  wide  pure  gold 
band  at  the  rim, and  a  bordnr  decoration  of  twentv- 
six  lilies  (open  in  the  form  of  a  star)  at  $150 
per  doz.  Value,  $1.80  at  least.  Guaranteed  best 
workmanship.     A  157. 

Silver-Deposit  Ware  Oils  and  Vinegars — 6-oz., 
at  $1  a  pair;  regular  price  $1.50;  75  pairs;  straw- 
berry and  foliage  pattern;  sterling  silver  decora- 
tion. 

Decorated  Berry  Sets  —  Consisting  of  8-inch 
berry  bowl  and  six  4-inch  fruits,  $2.55  doz. 
Choice  of  nine  patterns  in  floral  spray  decoration 
and  full  gold  line.     A  148. 

Cut  Glass  Electroliers—  $4.45  each  (25  only.)  14 
inches  high,  shades  6)4  inches  over  all,  attractive 
floral  de&ign  on  heavy  lead  blank.  Complete  with 
bead  fringe,  silk  cord  and  electric  bulb.  In  lots 
to  suit  purchaser.     A  148. 

Lead  Blown  Cut  Glass  Tumblers. — 53  cents  per 
dozen.  Three  six-point  stars  and  fan  cutting  on 
selected  blanks.  Not  less  than  barrel  lots  (20 
doz.)  sold.     A  141. 

Cut  Glass  Fern  Dishes. — $1.05  each.  Full  8-inch 
size,  footed  floral  designs,  no  lining.   A  142. 

Eleven-Inch  Berry  Bowls. — $1.50  per  dozen;  regular 
price  382.25.  Beautiful  design,  delicate  tint  of 
turquoise  blue  iridescence.  Four  dozen  to  the 
barrel.    A  143. 

Lead  Blown  Cut  Glass  Tumblers. —  55  cents  per 
dozen;  floral  designs;  barrel  lots.   A  145. 

Cut  Glass  Hair  Receivers  and  Puff  Boxes. — $1.75 
per  dozen;  15  dozen  in  a  barrel.     A.  146. 


NOT     AS     BAD     AS     REPORTED. 


THE  fire  at  S.  A.  Weller's  pottery,  Zanesville,  O., 
was  not  as  serious  as  first  reported,  being  con- 
fined to  the  engine  room,  mould  room  and  red  ware 
room,  the  latter  being  mainly  devoted  to  flower  pots. 
The  art  department  was  not  injured  at  all.  Naturally 
such  a  disaster  will  inconvenience  business  to  a  more 
or  less  extent,  but  Mr.  Weller  hopes  to  be  able  to 
keep  up  his  deliveries  and  attend  to  orders  in  good 
shape. 


■«4 


AT     CHICAGO. 


AMONG  no  class  of  business  men  in  the  country 
has  more  careful  study  been  made  of  the  possi- 
bilities and  probabilities  of  market  conditions  likely 
to  result  from  the  incidents  and  excitements  of  a 
Presidential  election  year  than  in  the  ranks  of 
Chicago's  leading  crockery  manufacturers  and  dealers. 
With  the  campaign  at  its  height,  these  men  hav'e 
taken  a  careful  account  of  existing  conditions  as 
shown  by  their  orders  and  the  reports  of  the  state  of 
their  lines  of  trade  throughout  the  country.  The  re- 
sult is  unanimous  agreement  that,  all  things  con- 
sidered, the  trade  of  1912  is  excellent  and  that  no 
possibility  now  seems  to  exist  for  any  injury  to  the 
business   of   to-day   or    that  which    is    to  follow   the 

national  election. 

*      * 

A  visit  to  the  great  establishment  of  the  Burley 
&  Tyrrell  Co.  found  employers,  managers  and  em- 
ployes all  driven  wi;h  work  incident  to  the  filling  of 
large  orders.  The  concern  is  prominent  in  manu- 
facturing, wholesaling  and  retailing,  and  its  repre- 
sentatives are  in  a  position  to  speak  with  authority 
concerning  the  conditions  of  trade  in  all  departments. 
F.  P.  Armbruster,  vice-president,  talked  freely  in  re- 
gard to  the  business  of  the  year  so  far  and  of  the 
prospects  for  the  remaining  months  and  the  coming 
winter.  "It  is  putting  it  mildly."  said  he,  "to  say 
that,  in  spite  of  this  being  a  Presidential  year,  busi- 
ness has  been  at  least  as  good  as  that  for  19 11 — and 
1911  was  a  good  year  for  us.  In  common  with  all 
classes  of  careful  business  men,  we  had  looked  for- 
ward to  this  year  with  at  least  some  degree  of  appre- 
hension. But,  as  time  has  passed,  it  has  been  note- 
worthy that  politics  seem  to  have  very  slight,  if  an}', 
influence  on  our  business.  Our  wholesale  trade  has 
been  very  satisfactory  and  a  good  volume  has  been 
maintained  in  our  retail  lines.  On  all  sides  the  results 
of  the  election,  whatever  they  may  be,  have  been 
discounted,  and  we  do  not  anticipate  any  interference 
with  business  no  matter  who  may  be  chosen  to  occupy 
the  White  House.  While  local  demand  has  been 
satisfactory  there  has  been  a  marked  increase  in 
orders  for  our  St.  Paul  house.  In  fact,  our  observa- 
tion is  that  the  best  business  of  the  year,  and  especi- 
ally just  at  this  time,  is  reported  from  the  North- 
west." 

•      • 

Similar  conditions  were  found  in  the  immense 
establishment  of  Pitkin  &  Brooks.  Large  orders  are 
received,  especially  for  the  best  grades  of  china  and 
cut  glass  goods.  The  condition  of  affairs  in  the  place 
was  indicated  by^the  busy  tone  in  every  department — 
clerks,  salesmen  and  other  employes  being  driven  to 
keep  up  with  the  demands  of  their  positions. 

IN  THE  CUT  GLASS  TRADE. 
No  change  is  reported  in  the   condition    of    the 
cut  glass  business,  except  that  orders  continue  to  be 


received   of   still  larger   proportions  and  greater  fre- 
quency if  possible  than  at  latest  previous  report! 

*  » 

G.  W.  Milligan,  Heyworth  Building,  states  that 
he  will  have  difficulty  in  filling  his  orders.  Some  of 
the  factories  have  reached  a  point  where  they  are 
forced  to  decline  to  attempt  to  fill  orders  on  which 
anything  like  a  time  limit  is  set.  Mr.  Milligtn  says 
that  a  considerable  proportion  of  this  year's  de- 
mands are  for  some  of  the  most  expensive  classes  of 
goods. 

>• 

AMONG  THE  RETAILERS. 

In  all  the  lines  of  retail  trade  the  most  excellent 
reports  are  made  of  the  condition  of  business.  As  a 
rule,  the  real  holiday  trade  has  not  begun.  B  t 
inquiries  and  some  sales  already  made  to  those  who 
obey  the  injunction  to  "Buy  your  holiday  gifts  early" 

indicate  an  enormous  trade  before  the  year  closes. 

•  • 

An  unusual  inquiry  is  made  for  some  of  the  finer 
and  more  expensive  imported  grades  of  chinaware. 
Sales  are  likely  to  be  small,  but  such  trade  is  reckoned 

to  indicate  improved  means  on  the  part  of  the  people. 

•  • 

The  better  grades  of  American-made  goods  are 

being  sold  in  generous  quantities. 

*  » 

The  demands  on  the  manufacturers  and  whole- 
salers for  goods  of  excellent  quality  is  explained  by 
the  conditions  in  some  of  the  leading  retail  establish- 
ments. Many  of  these  report  that  inquiries  and 
advance  sales  of  holiday  goods  indicate  that  this 
year's  sales  will  be  in  large  degree  of  finer  and  more 
expensive  articles  than  for  several  years.  Especially 
is  this  the  case  in  the  matter  of  cut  glass.  As  a  ru!e 
a  very  large  proportion  of  would-be  buyers  have 
learned  to  discriminate  in  the  matter  of  the  real 
quality  of  different  kinds  of  glassware.  The  demands 
for  the  cheaper  qualities  are  giving  away  to  requests 
for  "the  real  thing."  The  fact  that  an  article  is  real 
cut  glass  no  longer  proves  universally  satisfactory. 
Would-be  buyers  have  learned  the  trick  of  "ringing" 
specimens  presented  by  dealers  and  deciding  by  the 
sound  whether  the  articles  are  made  of  lead  glass  or 
of  the  material  in  which  lime  has  been  used. 


OBITUARY. 


WILLIAM  H.  TAMS,  one  of  the  best  known 
operative  potters  in  Trenton,  N.  J.,  died  Octo- 
ber 22  at  his  home,  51  Yard  avenue,  that  city,  after 
an  illness  of  nearly  three  weeks.  Mr.  Tams  hcd  been 
connected  with  the  pottery  trade  for  about  forty-five 
years  and  was  employed  at  the  plant  of  the  Greenwood 
China  Co.  On  October  3  he  was  compelled  to  give 
up  his  work  there  because  of  poor  health. 


Louis  Grittlefield,  who  for  fifty  years  was  in  the 
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retail  glass  business  in  IFulton  street,  Brooklyn,  N. 
Y.,  and  who  retired  several  years  ago,  died  October 
24  at  his  home,  7  Willow  street,  that  city,  in  his 
eighty-first  year. 

Joseph  E.  Adams,  for  many  years  in  charge  of 
the  shipping  department  of  the  Owens  Glass  Co., 
Fairmont,  W.  Va.,  died  October  19,  aged  forty-five. 


Robert  McLane,  aged  seventy-five,  a  native  of 
Pittsburgh,  d'ed  at  Rochester,  Pa.,  early  this  week. 
He  was  the  promoter  of  the  Keystone  Pottery  Co., 
Rochester,  and  president  of  the  former  Keswick 
China  Co.,  same  place — both  old-time  concerns. 


Henry  Heuman,  recently  connected  with  John 
Wygand  &  Co.,  died  of  Bright's  disease  on  Monday, 
Oct.  28.     He  was  forty-six  years  old. 


REBATERS     FINED     AND     IMPRISONED. 


AFTER  the  Government  had  presented  a  strong 
case  against  Jules  E.  Bernard,  of  the  forward- 
ing firm  of  Bernard,  Judae  &  Co.,  Chicago,  for  receiv- 
ing rebates  from  the  Baltimore  and  Ohio  Railroad  on 
shipments  of  imported  merchandise,  his  counsel  on 
Wednesday  entered  a  plea  of  guility.  Bernard  was 
then  sentenced  to  one  day's  imprisonment  and  fined 
$2,000. 

August  Bonteaux,  Maurice  Ascher,  Oscar  F. 
Kosche  aud  Albert  E.  Grasser,  also  under  indictment 
for  receiving  rebates  from  the  Baltimore  and  Ohio 
Railroad,  followed  suit  by  entering  pleas  of  guilty. 
All  of  them,  with  the  exception  of  Grasser,  who  was 
let  off  with  a  suspended  sentence,  were  given  a  day  ' 
imprisonment  and  fined.  Kosche  was  fined  $2, coo 
and  Bonteaux  and  Ascher  $1,000  each. 


A     NEW     HOTEL     FOR     WHEELING 


TO  meet  the  need  for  a  modern,  up  to-date  hotel  in 
Wheeling,  W.  Va.,  E.  B.  Carney,  present  pro- 
prietor of  the  Windsor,  has  formed  a  new  company 
and  will  erect  on  the  site  of  the  old  building  a  twelve- 
story  structure  which  will  be  second  to  none  in  its 
arrangements  It  will  be  fireproof,  built  above  high- 
water  line,  will  have  207  guest  rooms,  every  one 
provided  with  hot  and  cold  running  water,  telephones, 
etc.,  and  there  will  be  about  fifty  rooms  with  baths  at 
$1.50  a  day.  It  will  have  three  electric  elevators,  a 
roof  garden,  and  a  sun  parlor,  or  loggia,  running  the 
full  front  of  the  building  facing  the  water,  commodi- 
ous lounging  rooms,  writing  rooms,  billiard  and  pool 
room,  private  dining  rooms — in  short,  everything 
that  goes  to  make  up  a  modern  hotel.  The  building 
is  to  cost  about  $400,000,  and  the  stock  has  all  been 
subscribed.     The  work  of  tearing   down    will   com- 


merce immediately,  and  it  is  promised  that  the  hotel 
will  be  ready  for  occupancy  Sept.  1,  1913.  A  feature 
that  will  interest  the  trade  is  the  fact  that  there  will 
be  twenty-seven  large  sample  rooms. 


SAN    FRANCISCO    AND    THE  COAST. 

THE  traveling  men  for  local  houses  who  dropped 
into  town  this  week  are  even  more  enthusiastic 
over  business  in  the  outlying  territory  than  those 
who  came  in  earlier.  As  the  holiday  season  approaches 
merchants  are  stocking  up  freely,  not  only  in  novel- 
ties and  single  pieces  of  china  and  cut  glass,  but  in 
complete  table  services.  This  is  due  largely  to  the 
fact  that  merchants  were  inclined  during  the  summer 
to  do  "hand-to-mouth"  buying,  and  now  they  are 
forced  to  buy  in  considerable  quantities. 


R.etailers  here  are  beginning  to  offer  suggestions 
for  Thanksgiving  by  showing  tables  set  with  complete 
services — china,  glass  and  silverware. 


F.  M.  Dunn,  Coast  msnager  for  the  United  States 
Glass  Co.,  has  returned  after  paying  a  visit  to  the 
factory.     He  was  away  for  five  weeks. 


Geo.  A.  Boomer,  local  representative  for  the 
Plume  &  Atwood  Mfg.  Co.,  is  just  home  from  a  short 
run  to  the  southern  part  of  the  State,  and  reports 
prospects  for  business  very  bright  in  that  section.  He 
is  planning  to  leave  the  end  of  the  week  for  a  three 
weeks'  trip  in  the  Northwest. 


R.  H.  Smith,  representing  S.  A.  Weller,  is  again 
calling  on  the  Coast  trade. 


Among   the   buyers   in    town    this  week  was  F. 
Stahl,  for  the  John  Breuner  Co.,  Sacramento. 


E    T.  Richardson,  of  the  Richardson,  Hunt  Co., 
Ogden,  Utah,  was  a  recent  visitor  to  the  trade. 


Mr.  Halliday,  traveler  for  Himmelstern  Bros., 
is  spending  a  tew  days  at  headquarters  after  a  very 
successful  trip  through  Humbolt  county. 

A.  B.  C.  Dohrman,  president  of  the  Dohrman 
interests,  is  looking  after  business  in  Los  Angeles 
this  week.  

J.  H.  Lindenmeyer,  with  the  Dohrmann  Com- 
mercial Co.,  who  has  been  touring  the  United  States 
with  W.  R.  Nieper,  merchandise  manager  of  the 
company,  is  expected  home  within  a  few  days. 


F.  Yost,  of  the  Yost-Dohrmann  Co.,  Stockton; 
Mr.  Drinkler,  of  the  Drinkler-Dohrmann  Co.,  San 
Jose;  and  Mr.  Howell  of  the  Howell-Dohrmann  Co., 
Oakland,  all  met  at  the  Dohrmann  headquarters  here 
this  week. 
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NEW    YORK,  OCT.-31,   1912. 


THE  shortage  of  small  help  is  seriously  inconveni- 
encing both  potteries  and  glass  factories,  particu- 
larly in  the  Western  section  of  the  country.  Boys 
are  a  necessity  in  glass  factories,  as  they  are  nimble 
and  quick  and  do  work  which  grown  men  find  hard  to 
accomplish.  The  boys  seem  to  feel  their  importance, 
and  strike  on  the  slightest  provocation.  The  only 
remedy  lies  in  perfecting  machinery  which  will  do 
some  of  the  work  of  the  boys,  as  was  the  case  in  the 
potteries  years  ago  when  the  "pull-down"  was  in- 
vented. 


STOCK  UP  !  YOU'LL  NEED  THE  GOODS. 


WHILE  in  many  branches  of  the  trade  a  disposition 
is  manifested  to  delay  orders  for  goods  till 
late  in  the  holiday  season,  indications  in  all  directions 
point  to  an  immense  business  in  practically  every 
line.  Manufacturers,  wholesalers  and  jobbers  are 
not  at  all  alarmed  over  the  delays  on  the  part  of 
retailers,  except  in  so  far  as  they  may  result  in  a 
clamor  for  goods  impossible  to  obtain  later  on.  They 
have  been  all  through  just  such  things  before.  Some  of 
the  retailers  delay  in  the  hope  of  securing  lower  prices 
and  consequent  greater  profits.  This  is  a  delusion,  of 
course;  but  numbers  continue  to  hold  it.  Then,  too, 
there  is  the  natural,  old-ti-re  desire  to  hold  on  to 
money  just  as  long  as  possible.  All  the  same,  the 
general  holiday  trade  is  to  be  immense.  Times  are 
good.  Labor  is  employed.  Collections  are  excellent. 
Small  traders   in  the  country  are  ordering  in    larger 


quantities  than  ever  before.  Many  of  them  confess 
that  whereas  they  thought  they  ordered  in  too  great 
quantities  last  year.  sto:ks  are  rum.  as   to 

justify  and  demand  large  increases  now.     The  u 
is  upon  us  for  merchants  to  prepare  to  meet  unusual 
demands. 


PERSONAL. 


ONCE  in  a    while    it  is  our  pleasure  to  mention 
men  who  have  given  long  service  as  employes 
of  firms,  and  this  week  we  congratulate  Monis 
Appel  on  the  fact  that  on    Saturday  next  he 
will  have  rounded  out  twenty-seven  years  of 
continuous  service  with   L.  Straus  &  Sons      He    will 
celebrate  it  by  attending  a  Wilson  and  Straus  ratifica- 
tion meeting  and — in  some  other  ways. 

Oscar  Zeiller  completed  his  twenty  fifth  year  with 
B.  F.  Drakenfeld  &  Co  oa  Saturday  last.  This  was 
a  two-fold  event,  for  it  aho  marked  the  fifteenth  anni- 
versary of  his  wedding. 

B.  Baker,  who  has  recently  become  associated 
with  John  Hawthorne  at  Wanamaker's,  was  much  in 
evidence  this  week  in  the  District,  and  bought  in 
acceptable  quantities.  He  is  well  liked  and  wel- 
comed in  every  salesroom,  for  he  knows  his  require- 
ments and  has  an  air  of  decision  that  makes  it  a  pleas- 
ure to  do  business  with  him. 

Thos.  Attridge,  buyer  fd  the  lamp  department 
of  Gimbel  Bros.,  New  York,  was  active  this  week 
among  the  showrooms  of  the  lamp  mauufacturers. 
His  department  is  one  of  the  most  attractive  in  the 
city  and  evinces  a  great  deal  of  thought  on  his  part 
regarding  the  most  artistic  and  pleasing  manner  in 
which  to  display  his  goods. 

Fred  Skelton  made  a  flying  trip  to  Philadelphia 
last  week  to  see  five  big  users  of  the  glassware  he 
handles,  and  the  next  day  he  traveled  on  to  Washing- 
ton. We  do  not  mean  literally  that  the  ever  up-to- 
date  Frederick  actually  chartered  an  areoplane;  but 
he  says  that  if  every  day  were  as  good  as  these  two 
he  would  soon  be  able  to  own  one. 

B.  F.  Drakenfeld,  of  the  well  known  color  house, 
arrived  in  New  York  Monday  on  the  Geo.  Washing- 
ton. Mr.  Drakenfeld  has  been  abroad  on  a  combined 
visit  of  business  and  pleasure. 

One  of  the  busiest  men  in  the  trade  is  T.  Kino- 
Irwin,  New  York  manager  of  the  United  States  Glass 
Co.  It  is  his  willingness  to  give  personal  attention 
to  the  minutest  detail  that  enables  him  to  hold  his 
trade    and  gain   new    customers.     No   caller   is   too 
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insignificant  to  be  received  by  him;  hence  his  popu- 
larity. 

* 

S.  J.  Watts,  representing  Woodward  &  Lothrop, 
Washington,  D.  C,  favored  the  District  with  his 
presence  during  the  past  week. 

A.  J.  Fondeville,  of  Fondeville  &  Van  Iderstine, 
sailed  for  Europe  last  Saturday  on  a  hurried  trip. 

There  will  be  rejoicing  in  the  George  H.  Service 
family  on  Saturday,  when  Mrs.  Service,  who  has 
been  in  England  for  the  last  four  months,  returns  to 
these  shores.  Mrs.  Service,  who  is  a  native  of 
Brierly  Hill,  Staffordshire,  sailed  Friday  last  on 
board  the  "Celtic"  from  Liverpool. 

The  F,  E  Beach  Co.,  Bridgeport,  Conn.,  were 
represented  here  during  the  week.  The  buyer  wasn't 
at  all  stingy  with  ordeis,  either. 

While  Charles  Blumenauer,  president  of  the 
Jefferson  Glass  Co.,  Follansbee,  W.  Va.,  was  driving 
in  his  motor  car  with  D.  G.  Sinclair,  a  wealthy 
banker  of  Steubenville,  O.,  they  were  run  down  by  a 
another  car  going  thirty-five  to  forty  miles  an  hour, 
and  got  the  worst  of  it.  Mr.  Sinclair  was  seriously 
injured,  and  is  now  in  the  hospital.  Mr.  Blumenauer 
was  shaken  up  and  bruised,  but  had  no  bones  broken 
and  is  able  to  attend  to  business. 

F.  Torlotting  will  probably  start  on  his  usual  trip 
through  the  country  with  his  new  samples  just  after 
Election  Day.  He  still  has  two  casks  to  get  out  of 
public  storage,  when  he  will  immediately  pack  his 
trunks  and  begin  his  tour. 

E.  J.  Touhill,  who  recently  joined  the  sales  force 
of  Fondeville  &  Van  Iderstine,  has  just  completed  a 
most  successful  trip  to  Boston. 

Wm.  M.  Warrin  spent  a  few  days  in  Boston  this 
week  with  the  agent  he  has  appointed  to  care  for  the 
art  goods,  jardinieres,  pedestals  and  fern  dishes 
manufactured  by  the  Peters  &  Reed  Pottery  Co> , 
Mr.  Warrin  is  having  much  success  with  these  goods 
and  will  show  them  at  the  coming  exhibition  in 
Pittsburgh. 

A.  R.  Marryatt,  with  the  McKanna  Cut  Glass 
Co.,  Honesdale,  Pa.,  was  a  visitor  to  the  metropolis 
during  the  week. 

Miss  Jane  Lee,  associate  editor  of  the  "Pictorial 
Review,"  was  a  welcome  visitor  to  the  District  this 
week.     Miss  Lee  writes  interesting  articles  for  house- 


keepers, putting  before  them  the  latest  goods,  most 
useful  contrivances,  and  all  the  unique  appliances 
that  are  on  the  market.  Her  column  is  highly  valued 
by  subscribers,  and  duly  appreciated  by  the  manu- 
facturers whose  goods  she  is  thereby  popularizing. 

Mr.  Phillpot,  head  of  the  hotel  department  at 
Wanamaker's,  has  relinquished  his  position. 

A.  J.  Mitchell,  Jr.,  president  of  the  Pioneer  Cut 
Glass  Co.,  Carbondale,  Pa  ,  and  his  manager,  G.  F. 
Schiessler,  were  visiting  the  trade  in  the  District 
this  week. 

Italo  Fronani,  buyer  for  Woodward  &  Lothop, 
Washington,  D.  C,  was  busily  engaged  in  the 
District  during  the  week  placing  many  orders  for 
the  holiday  trade.  Mr.  Fronani  is  staying  at  the 
Prince  George  while  in  the  city. 

H.  Gnatz  was  here  this  week  buying  china  and 
glass  for  Gimbel  Bros.,  Philadelphia. 

C.  Sumberg,  Utica,  N.  Y.,  a  jobber  and  retailer 
of  china,  glass  and  housefurnishings,  was  here  this 
week  laying  in  a  good  stock  for  the  holiday  season. 

J.  A.  King,  buyer  for  Geo.  Ferguson  Co.,  New 
Rochelle,  N.  Y.,  feels  very  bright  about  the  condition 
of  business  in  his  town  and  placed  many  good  orders 
in  the  District  this  week. 

MacLackin  &  Oram,  of  Tuxedo,  N.  Y.,  were 
represented  in  the  city  this  week  by  Mr.  Oram,  who 
states  that  business  in  his  locality  is  very  good  and 
the  outlook  most  promising. 

Louis  Hollweg,  of  Indianapolis,  was  in  New 
York  for  a  few  days  this  week. 

F.  W.  Dohrmann,  of  the  Dohrmann  Commercial 
Co  ,  arrived  from  Europe  Monday  on  the  Geo.  Wash- 
ington and  will  proceed  to  San  Francisco  the  latter 
part  of  the  week. 

The  Three  Millers  Co.,  Boston,  were  in  the  glass 
market  buying  confectioners'  supplies. 

M.  K.  Lindner,  New  York  representative  of  the 
Dohrman  Commercial  Agency,  San  Francisco,  started 
on  Tuesday  evening  for  Pittsburgh,  from  whence 
he  will  go  to  Liverpool,  and  then  on  to  East  Wheel- 
ing. From  there  he  will  make  Chicago,  where  be 
v* ill  meet  W.  R.  Nieper,  who  will  leave  New  York 
next  week.     (Mr.  Nieper,  as  has  already  been  stated 
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in  these  columns,  has  been  seriously  indisposed  since 
he  came  to  New  York,  but  has  sufficiently  recovered 
to  be  able  to  stand  the  journey  home.)  From 
Chicago  they  will  journey  together  to  San  Francisco. 

S.  O  Paull  and  C.  B.  Ott,  of  the  Eagle  Glass  and 
Mfg.  Co.,  Wellsburg,  W.  Va.,  spent  some  time  with 
their  New  York  representatives,  Malone  &  Nichol- 
son, this  week. 

Julius  Palme  sailed  on  Tuesday  last  for  Bremen 
on  board  the  Kaiser  Wilhelm  der  Grosse.  He  will  visit 
the  various  factories  whose  interests  he  cares  for  in 
this  country  and  will  return  probably  the  early  part 
of  next  year. 

Ichizayemon  Morimura,  founder  of  the  house  of 
Morimura  Bros,  in  Japan,  celebrated  the  seventy- 
second  anniversary  of  his  birth  on  Monday,  October 
28.  Mr.  Morimura  still  takes  an  active  part  in  the 
business  and  has  been  an  important  factor  in  develop- 
ing the  trade  in  Japanese  china  in  this  country.  In 
fact,  previous  to  his  interest  in  the  matter  very  little 
utilitarian  ware  was  sent  to  the  United  States.  It  is 
very  pleasing  to  him  to  look  back  with  satisfaction  at 
the  wonderful  increase  in  this  business,  and  to  be 
able  to  point  to  ware  that  is  the  equal  of  any  such 
goods  that  come  to  American. 

G.  H.  Guest,  buyer  for  the  Jordan-Marsh  Co., 
Boston,  favored  the  city  with  his  presence  during  the 
week. 

Scheuer  Bros.  Co.,  Sandusky,  O.,  were  repre- 
sented here  during  the  week  by  A.  J.  Scheuer.  He 
feels  jubilant  over  the  condition  of  business  in  his 
section  of  the  country  and  placed  large  orders. 

J.  Long  &  Sons,  Scranton,  Pa.,  were  placing 
many  orders  in  the  District  during  the  past  few  days 
through  D.  L.  McCarthy. 


GETTING     SOMETHING     FOR     NOTHING. 


u\\  7E  often  hear  of  buyers  who  refuse  to  subscribe 
W  for  a  trade  journal,"  writes  an  editor,  "bas- 
ing their  refusal  to  do  so  upon  the  ground  that  ic  is 
the  advertising  that  makes  such  a  publication  a  profit- 
able venture  and  that  it  is  to  the  publisher's  interest 
to  see  that  it  gets  into  the  buyer's  hands  without  any 
cost  to  him.  Such  a  buyer  loses  sight  entirely  of  two 
important  facts.  First,  that  he  is  shutting  himself 
out  from  the  news  of  the  trade,  and  often  missing 
advertised  opportunities  that  would  pay  his  subscrip- 
tion many  times  over;  secondly,  that  Uncle  Sam  has 
certain  rules  that  he  insists  upon  being  obeyed  if  the 


journals  are  to  retain  their  privilege  of  going  through 
the  mail  at  second-class  rates,  with  the  sending  of 
papers  to  non-subscribers  limited  A  postal  inspector 
may  at  any  time  demand  to  see  the  list  of  paid  sub- 
scribers, and  if  the  regulations  are  Dot  being  lived  up 
to  severe  penalties  are  imposed. 

"A  buyer  taking  this  view  is  not  only  standing 
in  his  own  light  and  shutting  out  opportunities  that 
would  be  valuable  to  him,  but  also  puts  himself  in 
the  attitude  of  receiving  favors  if  he  accepts  anything 
without  paying  for  it — always  an  unfortunate  posi- 
tion for  a  buyer." 

All  this  applies  equally  as  well  to  the  buyer  of 
crockery,  glass  and  houselurnishings  as  to  the  class 
this  article  was  originally  written  for.  Therefore  we 
put  it  before  them  to  consider,  and  should  it  catch 
the  eye  of  one  or  two  non-subscribers  to  the  Crockery 
and  Glass  Journal  we  hope  they  will  think  it  over. 


CROCKERY     MEN     TO     PARADE. 


THE  china  and  crockery  men  have  formed  a  Wilson 
and  Marshall  Club,  and  will  parade  with  other 
trade  associations  on  November  2.  A  meeting  was 
held  this  week  at  which  Henry  Witte  was  elected 
president,  Edward  F.  Anderson  vice  president,  W. 
S.  Pitcairn  secretary,  Edward  Butler  treasurer,  and 
Geo.  B.  Jones  without  any  special  duties  assigned. 
Any  member  of  the  trade  desiring  to  join  this  associ- 
ation with  a  view  to  the  parade  may  get  further  in- 
formation by  addressing  W.  S.  Pitcairn,  44  Murray 
street. 


WANT     MORE     TIME. 


A  REPRESENTATIVE  of  a  number  of  importers 
il  of  English  chinaware  left  Wednesday  night  for 
Washington  to  call  on  Assistant  Secretary  Curtis  of 
the  Treasury  in  reference  to  the  issuance  of  an  order 
by  the  Department  postponing  for  thirty  days  the 
operation  of  the  new  schedule  of  market  prices  in  the 
appraisement  of  English  china. 

On  July  1  the  English  manufacturers  of  china- 
ware  advanced  their  prices  5  per  cent  on  goods  ordered 
subsequent  to  that  date.  Already  a  number  of  in- 
voices have  been  forwarded  to  this  side  in  which  the 
new  prices  are  given,  and  the  importers  fear  that  un- 
less the  Department  issues  such  a  notice  goods  that 
will  come  in  at  the  old  prices  will  be  advanced  by  the 
appraisers  to  the  new  rates.  It  takes  the  manufactur- 
ers four  to  five  months  to  ship  an  order  ordinarily,  and 
under  the  circumstances  the  chinaware  that  is  coming 
in  now  from  England  is  chinaware  that  was  purchased 
at  old  prices.  The  appraiser  can,  by  direction  of  the 
Treasury,  set  a  date  when  the  new  prices  will  become 
operative. 
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Construction  of  the  new  fifteen- 
East  Liverpool  kiln  plant  for  the  Edwin  M. 
and  Vicinity.  Knowles  China  Co.  will  be  started 
in  Newell  within  the  next  ten 
days.  Immediately  afterwards  work  on  the  new 
fifteen-kiln  Laughlin  pottery  will  also  begin.  Dirt 
obtained  through  excavation  for  the  former  will  be 
used  for  "filling  in"  purposes  at  the  Laughlin  plant. 
It  is  the  opinion  of  the  architects  that  it  will  require 
about  a  year  to  complete  them.  Both  properties 
will  be  ground-floor  buildings,  with  the  exception  of 
the  department  for  pressers  and  moldmakers,  which 
will  be  on  the  second  floor.  Machinery  will  be 
electrically  driven.  Officials  of  both  concerns  have 
visited  all  recently  built  potteries  for  the  purpose  of 
obtaining  ideas,  and  where  possible  former  plans  will 
be  improved  upon.  It  is  the  intention  of  the  builders 
to  make  the  two  new  plants  the  "last  word"  in  pot- 
tery construction. 

•  # 

Officers  and  chairmen  of  the  various  committees 
of  the  United  States  Potters'  Association  have  started 
work  on  their  annual  reports  to  be  presented  at  the 
meeting  to  be  held  at  Ft.  Pitt  Hotel,  Pittsburgh,  com- 
mencing November  12. 

W.  G.  Jackson,  Western  salesman  for  the  Taylor, 
Smith  &  Taylor  pottery,  has  returned  to  the  home 
office,  completing  his  early  fall  trip. 

•  * 

J.  R.  Warner,  until  recently  connected  with  the 
management  of  the  Warner-Keffer  Pottery  Co.,  has 
returned  here  from  California,  where  he  spent  several 
weeks.  "It's  a  great  country,  and  I  expect  to  locate 
there  a  little  later  on,"  he  said. 

•  • 

The  line  of  tankards  and  jugs  being  shown  this 
season  by  the  Potters'  Co-operative  Co.  is  the  longest 
and  most  elaborate  in  treatment  the  company  has 
ever  placed  in  its  sample  room.  The  burnished  gold 
and  floral  effects  are  brought  out  in  a  manner  that 
has  surpassed  all  previous  efforts   of  the  concern  in 

this  direction. 

•  • 

George   S.    Davis,    Western    salesman    for    the 


Knowles,  Taylor  &  Knowles  Co.,  is  spending  several 
days  at  the  local  offices.  A.  P.  McPherson,  who  is 
covering  the  Middle  States  territory,  has  completed 
his  first  trip  for  this  company. 

•  • 

Among  the  buyers  visiting  the  district  last  week 
was  Mr.  Osbourne,  of  Osbourne,  Boynton  &  Osbourne, 

Detroit. 

•  * 

The  Taylor,  Smith  &  Taylor  Co.  are  showing 
three  new  treatments  on  the  plaque  line  which  are 
proving  very  popular  with  all  classes  of  buyers.  The 
scenes  are  taken  from  the  "countryside"  and  possess 
a  rural  tinge  which  is  bound  to  attract  the  eye.  The 
"decal"  is  exclusive  with  that  concern. 

•  * 

The  Edwin  M.  Knowles  Pottery  Co.,  through 
their  Eastern  representative,  W.  W.  Witherell,  have 
arranged  for  space  at  the  Ft.  Pitt  Hotel  for  a  large 
disp^y  in  January.  All  the  new  dinnerware  treat- 
ments will  be  shown  at  this  time. 

•  • 

"We  never  did  a  better  business  than  that  which 
is  being  offered  us  this  fall,"  said  President  Samuel 
Larkin,  of  the  National  China  Co  ,  Salineville,  O. 
"Our  dinnerware  is  having  an  exceptionally  strong 
sale,  while  our  line  of  specialties  is  also  moving  in  a 
manner  that  is  pleasing  to  us.  Every  department  of 
our  plant  is  working  to  capacity,  and  orders  are 
good." 

t        Dinnerware  is  moving  steadily  with  the  McNicol- 
Corns  Co  ,  Wellsville.     The  firm  is  making  a  feature 

of  underglaze  blue. 

•  » 

The  Pittsburgh  Chamber  of  Commerce  has  taken 
up  with  Charles  C.  Ashbaugh,  as  secretary  of  the 
United  States  Potters'  Association,  the  matter  of 
making  shipments  to  Texas  points  by  the  Baltimore- 
Galveston  route,  which  is  to  be  established  within 
the  next  thirty  days.  Shipments  to  these  points  are 
now  made  via  rail  to  New  York,  thence  South  by 
boats.  By  taking  the  new  point  of  shipment — Balti- 
more— the  Texas  buyers  will  save  from  fifty  to  one 
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hundred  psr  cent  of  present  freight  charges,  for  the 
rate  to  Baltimore  from  the  local  district  is  much  less 
than  it  is  to  New  York.  The  water  rate  to  Galveston 
is  very  low,  and  reshippmg  from  Galveston  is  more 
convenient  and  speedier. 

•  • 

Selection  of  treatments  for  1913  continues  to 
occupy  the  time  of  those  in  charge  of  the  decorating 
department  of  the  Knowles,  Taylor  &  Knowles  Co. 
The  firm  will  continue  to  show  its  three  popular 
shapes — "Omar,"  "Ramona"  and   "Lotus" — all  plain 

dinner  patterns. 

•  » 

Fred  Kline,  general  manager  of  the  Colonial 
Pottery  Co.,  has  returned  from  a  ten  days'  business 
trip  to  Chicago  and  the  Southwest.  He  says  orders 
were  never  better  than  this  season. 

•  • 

A  new  glaze  room  50  by  50  feet  is  being  built  at 
the  plant  of  the  Crooksville  China  Co. 

»      • 

A  one  story  brick  addition  to  the  kiln  department 
of  the  Buffalo  Pottery's  plant  at  Buffalo,  N.  Y.,  is 
is  being  built. 


ordered  from  abroad,  It  is  contended  that  the  (0  ■ 
manufacturer  has  worked  out  his  "decals "  to  ^uit  the 
foreign  made  ware,  but  when  it  comes  to  placing  the 
same  treatment  on  American  ware  the  colors  will  not 
fire  out  as  desired.  This  is  the  first  time  that  American 
colors  have  been  shipped  to  German  "decal"  manu- 
facturers. 

J.  B    House,  of  San  Francisco,  Pacific 

Sebring,  O.     coast    representative    of    the    E.     H. 

Sebring  China  Co  ,    was   confined  to 

his  room  in  an  Alliance,   O.,   hotel  for    a   couple   of 

weeks,  suffering  from  bruises  sustained  in  a  railroad 

accident,  but  is  now  able  to  be  about  again. 

•  • 
Boys  employed  in  the  clay  shops  of  some  of  the 
Sebring,  O.,  potteries  went  out  on  strike  early  this 
week,  claiming  that  one  of  their  number  had  not 
bsen  permitted  to  work  out  his  two  weeks'  notice. 
Developments  revealed  the  fact  that  when  the  boy 
was  given  his  notice  he  did  not  return  to  "work  it 
out"  and  spread  the  report  that  he  was  not  allowed  to 
do  so.  The  jiggermen  went  after  new  boys,  and  the 
clay  shops  are  now  running  as  usual. 


In  order  to  create  local  interest  in  the  manufac- 
turing of  pottery,  General  Manager  J.  B.  Lessell,  of 
the  Paden  City  (W.  Va  )  Pottery  Co  ,  made  an 
immense  display  of  the  ware  of  this  plant  in  one  of 
the  largest  stores  in  Sistersville,  just  south  of  Paden 

City. 

»     * 

The  purchase  of  400  acres  of  land  in  McCracken 
county  by  Thomas  L.  Walker,  formerly  postmaster  at 
Lexington,  Ky.,  involved  $52,000.  It  is  the  purpose 
of  the  new  company  to  ship  clay  on  a  large  scale  from 
the  McCracken  county  clay  fields  to  the  Ohio  potter- 
ies 

•  * 

"We  have  sold  everything  except  the  building," 
said  Charles  Goodwin,  of  Goodwin  Bros.,  who  discon- 
tinued business  some  time  ago.  Since  then  all  the 
ware,  raw  materials  and  machinery  have  been  sold  off 

from  time  to  time. 

•  # 

The  capital  stock  of  the  W.  S.  George  Pottery 
Co.,  East  Palestine,  O.,  has  been  increased  from 
$300,000  to  $500,000.  The  increase  will  be  used 
in  betterment  of  the  plants. 

•  • 

It  is  estimated  that  American  pottery  manufac- 
turers lose  thousands  of  dollars  annually  by  reason 
of  imperfect  "decals."  In  a  great  many  instances, 
where  a  certain  color  of  green  is  used  on  the  "decal" 
it  fires  out  brown.  In  order  to  overcome  this,  a  local 
color  manufacturer  has  studied  the  proposition  care- 
fully for  the  last  two  years,  and  the  matter  has  now 
reached  the  point  where  the  potters  are  specifying 
the  local  manufacturer's  colors   when    "decals"   are 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 


New  York 

Boston 

Philadelphia.  . . 

Baltimore 

San  Francisco 
New  Orleans.  . 
Portland  (Me.). 
Galveston 
Newport  News. 
Portland  (Or.). 
Inland  Points 


Total 


Shipments 
week  end'g 
Oct.  12,  *12 


241 
42 
49 

118 
45 
21 


S5 
8 


609 


Correspond- 
ing period 
1911 


153 
66 
72 

263 

'5 
11 

93 
7 

20 

2 


Exports 

Jan  1  to 

Oct.  12,  '12 


7691 

5267 

2428 

6556 

1232 

8S3 

762 

460 

5i 

304 

455 


26089 


Correspond 

ing  period 

1911 


8258 

6297 

3550 

9223 

567 

783 

389 

893 
5° 
3i 

262 


30303 


From  David  Inglis  &  Co.  's  Circular. 


TO 

Shipments 
week  end'g 
Oct.  12,  '12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

Oct.  12,  '12 

Correspond 

ing  period 

1911 

Philadelphia.  . . . 

Newport  News . . 
San  Francisco    .  . 
Portland  (Me.).  . 

Portland  (Or.).. 
Inland  Points. .. 

42 

241 

118 

49 

21 

45 

85 
8 

66 

153 

263 
72 
11 

7 
3 

93 
1 
2 

5267 

7622 

6556 

2450 

880 

5+ 

1227 

657 

460 

309 

582 

6238 

6108 

922S 

3572 

800 

50 

458 

545 

893 

72 

1020 

Total.. 

tog 

671 

26066 

29134 

ai 
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factories. 


Report  is  current  that  before  the 

Pittsburgh  and     year  ends  leases  will  be  taken  of 

Vicinity.  commodious  quarters  in  the   new 

office  building  of  the  First  National 

Bank  of  this  city  by  a  large  concern.     The  name  of 

the  company  is  not  given,  but  official  announcement 

of  the  details  is  promised  within  a  few  weeks. 


Orders  continue  to  pile  up  in  the  office  of  the 
United  States  Glass  Co.,  and  an  official  of  the  com- 
pany remarked  to  the  writer:  "Business  is  good — 
very  good.  The  demand  for  all  lines  is  the  best  of 
the  year."  

The  "ivory  finish"  portable  of  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.  is  proving  to  be  a  mighty 
popular  offering  this  season.  Both  the  standard  and 
shade  possess  this  character  of  finish,  which  gives  the 
item  a  very  pleasing  appearance,  and  something  out 
of  the  ordinary.  

W.  B.  Andrews,  for  twenty  years  or  mere  mana- 
ger of  the  Chicago  offices  of  the  United  States  Glass 
Co.,  has  severed  his  connection  with  that  company 
to  take  up  another  line  of  business.  Mr.  Andrews 
entered  the  Chicago  office  when  it  was  under  the 
management  of  A.  W.  Boggs,  starting  at  the  bottom 
of  the  ladder  and  working  up  to  the  top.  He  will  be 
succeeded  by  F.  T.  Renshaw,  who  has  been  his 
assistant  for  a  number  of  years.  The  name  of  the 
latter's  successor  not  yet  been  announced. 


Among  the  most  recent  reservations  contracted 
for  at  the  Ft.  Pitt  Hotel  for  the  January  exhibit  are 
the  following:  New  Martinsville  (W.  Va.)  Glass  and 
Mfg.  Co  ,  Allen  Cut  Glass  Co.,  Johnstown,  Pa.,  and 
special  rooms  for  the  salesmen  of  the  United  States 
Glass  Co.  

When  President  Enoch  Rauh  of  the  Pittsburgh 
Credit  Men's  Association  announced  the  make  up  of 
his  committees  for  the  fiscal  year  he  did  not  forget 
the  glass  and  pottery  people.  On  the  Fraudulent 
Failures  and  Prosecutions  Committee  Frank  E. 
Freese,  of  the  Ripley  Glass  Co.,  was  named,  while  on 
the  Business  Literature  Committee    F.  G.   Schenck, 


of  the  Dernier  &  Schenck  China  and  Glass  Co.,  was 
designated. 

All  framesof  the  Allen  Cut  Glass  Co.,  Johnstown, 
Pa.,  are  working  to  capacity,  and  business  with  this 
latest  addition  to  the  cut  glass  business  is  declared  to 
be  of  the  best.  All  patterns  are  meeting  with  heavy 
sale. 

According  to  information  received  in  glass  circles 
here  during  the  last  few  days,  the  former  plant 
of  the  Brox  &  Ryall  Glass  Co  ,  at  Port  Jervis,  N.  Y., 
will  be  started  at  an  early  date  on  the  manufactur- 
ing of  lighting  glassware 


Work  is  progressing  slowly  upon  the  construction 
of  the  new  plant  of  the  Wheelmg  Tumbler  Co.,  which 
is  being  built  at  Warwood,  W.  Va.,  a  suburb  of 
Wheeling. 

B.  F.  Pritchard,  who  has  been  on  the  road  for 
the  past  month  covering  Eastern  and  Western  terri- 
tory for  the  Allen  Cut  Glass  Co.,  has  returned  to  his 
offices  here.  "I  find  business  conditions  good  every- 
where," said  he,  "and  the  buyers  anxious  for  early 
deliveries,  anticipating  a  heavy  fall  business." 


Ripley  &  Co.  report  heavy  sales  on  their  blown 
ware  lines,  and  that  orders  for  their  tableware  show 
a  decided  increase  during  the  past  fortnight.  The 
Ripley  concern  is  having  great  success  with  its  dis- 
play jar  line,  which  is  one  of  the  largest  now  on  the 
market. 

The  Fenton  Art  Glass  Co  ,  Williamstown,  W. 
Va. ,  has  added  a  cutting  department  to  its  plant. 
The  building  is  a  concrete  block  structure  A  dozen 
frames  have  been  installed,  and  others  are  to  be 
added  from  time  to  time.  The  entire  line  of  this 
concern  is  shown  in  Pittsburgh  by  the  Mortimer  Glass 
Co.  

The  D.  C.  Jenkins  Glass  Co.,  of  Kokomo,  Ind., 
will  place  their  new  plant  in  operation  shortly. 


Report  has  it  that   another   glass   concern   is  to 
start  in  business  at  Shadyside,  O.,  south  of  Bellaire. 


Walter  Clulo  and  John  Tragressor,  of  Martin's  Ferry, 
O.,  are  said  to  be  the  prime  movers  in  this  plan.  Gas 
and  electric  lighting  ware  will  be  the  product. 


Work  on  the  addition  to  the  plant  of  the  Mound 
City  Glass  Co.,  at  Moundsville,  W.  Va  ,  is  progressing 
rapidly,  and  it  will  be  ready  for  occupancy  within  a 
few  weeks.  

An  additional  furnace  is  being  added  at  the  plant 
of  the  Haskins  Glass  Co.,  at  Martin's  Ferry,  O.,  the 
main  offices  of  which  are  located  in  Wheeling.  Busi- 
ness with  the  company  is  pronounced  fine. 


The  Union  Stopper  Co.,  at  Morgantown,  W.  Va., 
have  just  added  a  tank  of  two  pots  capacity 

3* 

The   steel  tank  at  the  Tarentum 

Tarentum,  Pa.     Glass  Co.  's  plant  fell  last  week  with 

a  crash  that  could  be  heard  for  half 

a  mile.     A  flood    followed,    which,  however,    did  no 

particular   damage.     The  loss    of   the   tank    will    be 

about  $800. 

M 

Wilbert  Voitle  entertained  the  mem- 

Moundsville,     bers  of  the   Fostoria  Glass  Co.  office 

W.  Va.  force   one    evening    recently    at   his 

home   on  Ffth  street,   Moundsville, 

W.  Va.     The  evening  was  a  very  pleasant  one,  games 

and  music  furnishing  the  principal  diversions.     About 

twenty   were   present.      A   tempting    luncheon    was 

served  at  a  seasonable  hour. 

5* 

The  branch  of  the  Monongah 
Fairmont,  W.  Va.  Glass  Co.  formerly  a  property 
of  the  National  Glass  Co.  has 
just  been  placed  in  operation.  One  hundred  addi- 
tional men  are  given  employment.  This  number 
will  be  doubled  as  early  as  convenience  will  permit. 
The  company  now  has  about  1,200  men  working. 


TEXAS     LOOMING     UP. 


TEXAS  bids  fair  to  become  a  rival  of  New  Jersey 
in  certain  brands  of  glassware  and  pottery. 
Numerous  finds  of  superior  glass  sand  and  potters' 
clay  are  extending  these  industries  to  different  parts 
of  the  State  Already  investments  in  the  glass  in- 
dustry of  the  State  amount  to  nearly  $9,000,000  and 
there  are  thirty  clay-burning  establishments  making 
all  classes  of  products. 

A  new  glass  factory  is  just  starting  at  Wichita 
Falls  which  will  employ  250  experienced  glass  blow- 
ers and  workers.  It  is  expected  that  an  export  trade 
will  be  done  with  Latin-American  countries  as  well 
as  local  and  domestic  trade  North  and  East. 

Among  the  principal  clay  products  manufactured 
are  glazed  and  unglazed  earthenware,  jugs,  flower 
pott,  sewer  pipe,  and  vitrified,  fire,  front  and  common 


clay  brick.  As  the  practice  of  sub-irrigation  is  ex- 
tending considerably  through  the  State  and  alfo  pipe 
drainage,  the  use  of  vitrified  pipe  is  rapidly  increas- 
ing Many  fine  beds  of  clay  and  glass  sand  remain 
unexploited,  due  to  lack  of  near  railroad  lines. 


BUSINESS    BRIEFS. 


W.  J.  Kennedy  has  opened  a  new  china  store  at 
Winfield,  Kan. 

The  Goldstein  Ten  Cent  Co.  have  opened  a  new 
store  at  Atlanta,  Ga. 

Miss  Lela  Martin  is  arranging  to  open  a  five  and 
ten  cent  store  at  Silver  Lake,  Ind. 

The  Alderman  Toy  and  China  Co.  is  the  name  of 
a  new  company  just  started  at  Raleigh,  N.  C.     The 

concern  was  formerly  the  J.  D.  Riggan  Co. 

•  • 

Paulson  Bros.,  Tacoma,  Wash.,  dealers  in  one  to 
twenty-five  cent  goods,  have  moved  to  new  and  much 
larger  quarters  and  will  extend  their  business. 

•  • 

C.  B.  &  J.  Warner,  47  Warren  street,  have  in- 
corporated with  a  capital  stock  of  §125,000.  Incor- 
porators: C.  B.  Warner,  J.  Warner,  S.  G.  Isaacs. 

•  • 

The  Diehl  Pottery  Co.,  Trenton,  N.  J.,  has  been 
reorganized  with  a  capital  stock  of  §150,000  and  will 
reopen  the  old  potteries  near  Quakertown  shortly. 

•  • 

The  O'Connor-Kelly  Co.,  Watertown,  N.  Y.f 
have  recently  moved  into  a  new  and  larger  building, 
and  have  devo:ed  much  more  space  to  their  crockery 
department  in  the  basement. 

•  • 

Cohen  Bros,  opened  their  new  department  store 
at  Jacksville,  Fla.,  last  week.  D.  E.  Healy,  manager 
of  the  china  and  glass  department,  had  his  hands  full 
wailing  on  the  throngs  in  attendance. 

•  * 

The  Hazel- Atlas  Glass  Co.,  Washington,  Pa., 
are  erecting  a  large  sto- age  building  opposite  their 
Atlas  factory  which  will  have  a  frontage  of  189  feet 
and  a  depth  of  145.  The  building  will  be  thirty- 
three  feet  high. 

•  • 

The  members  of  the  Imperial  Art  Ware  Co., 
which  is  not  an  incorporated  concern,  are  as  follows :  C. 
W.  Girsch,  W.  J.  Hildenbrand  and  Max  Langer. 
They  will  continue  the  business  of  W.  J.  Kittel,  man- 
ufacturer of  silver  and  gold   deposit  on  glass  and  fine 

china. 

•  • 

Kesner's  store,  on  Sixth  avenue,  is  celebrating 
its  first  anniversary  this  week.  All  departments  are 
vieing  with  each  other  to  lead  in  attractiveness. 
Charles  Herman,  manager  of  the  crockery,  glass  and 
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THIS     IS 

Your  Profit 

Per  Machine. 

At  this  cost  price  ($16)  you  have 
absolutely  no  competition. 


The  Albert- Henry  Co., 


Sole  Distributers, 


138  Woodward   Ave., 


RUTHERFORD,  N.  J. 


WRITE     FOR     PARTICULARS. 


E  are  open  to  discuss  exclusive 
territory  for  this  Electric  Suc- 
tion Cleaner  in  U.  S.  A.  or  Canada. 

Get  your  application  in  soon,  as  we 
are  rapidly  covering  the  country. 


Guaranteed  Universal  Motor. 


M 


lamp  department,  is  not  behind  in  this  direction  and 

makes  an  excellent  showing. 

»      * 
At  a    meeting   of    the  board  of  directors  of  the 
United  States  Stamping  Co.,  at  Moundsville,  W.  Va  , 
a  dividend  of  i>^  per    cent  on    the  capital    stock  has 
been  declared,  payable  November  i. 

SPECIAL     NOTICES. 


-3n6ex    to    ^Advertisements 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
rirst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

WANTED— By  broker  with  well-established  glass  business 
aline  of  popular-priced  dinnerware  for  1913.      Address 
Box  824,  this  office. 


WANTED. 

SEVERAL  china  salesmen,  experienced  in 
^  German  china  and  dinnerware,  to  cover 
the  West  and  Canada.  Only  such  with  ex- 
cellent references  as  to  character,  habits  and 
experience  need  apply.  Good  wages  to  the 
right  parties.      Address  Box   10,  this  office. 


BUSINESS    OPPORTUNITIES. 

WANTED — A  line  of  well-finished,  popular-priced  cut  glass 
upon  a  commission  basis  for  the  Central  States,  by  a  party 
who  now  has  an  established  business  with  the  best  trade  in  the 
territory.  Line  must  have  merit  and  be  completely  catalogued. 
Address  Box  823,  this  office. 


Sole  Owner  of  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 

Made  Only  by 

Hogan  Mfg.  Co.,  mc.  Nepera  Park,  N.  Y. 

From  special  material.      Does  not  break  or 
slip.     Write  for  samples  and  prices. 

J.  L.  Oarvey,  City  Agent,  10  W.  Broadway,  N.  Y. 


JANSON      &     WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  Stemware]jand  Tumblers 

Office    and    Factory,  683    Lorimer   Street,    Brooklyn,  N,  Y. 

Any    Shopworn,   Lazy    Stock  ? 

China  and  Glassware,  Bric-a-Brac  and  Fancy  Goods. 
We  sell  on  commission  or  buy  for  cash. 

HOME  AUCTION  CO.,  916  Sixth  Ave.,  New  York. 


T.  P.  CREAMER. 


Tel   Plaza  6261. 


FRANK     HOLLAND    &    SON, 

Manufacturers  of  Mills,  Spindles,  Lathesrand  supplies 
of  every  description  for  the  Cut  Glass  Trade, 


GUIDE. 


BUYERS' 

Importers  of   China,  Glassware,  etc. 

Bawo  &  Dotter    

0 

.  Limoges,  France 

Wheeiing  


Bassett,  Geo.  F 
Bernardaud,  L . , 
Bonita  Art  Co. 
Cox  &  Laff erty .... 

Davison,  John     

Fondeville  &  Van  Iderstine 

Guerin  Wm.,  &  Co 

Gredelue,  A.,  New  York 

Haviland  &  Co 

Haviland  &  Abbot  Company 
Haviland,  Theodore,  Company 

Kupper,  Herman  C 

Slimmon,  Robt.,  &  Co 

Thieler,  E.  R 

Venon,  J.  H 


Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co  

Consolidated  Lamp  &  Glass  Co.,  Coraopolis. 

Crown  Novelty  Co 

Imperial  Art  Glass  and  Lamp  Works 

Manhattan  Brass  Co     

Miller,  Edward.  &  Co 

Mills,  Gardner  &  Co. ,  Chicago 

Plume  &  At  wood  Mfg.  Co     

Pittsburgh  Lamp,  Brass  and  Glass  Co  

Turner  &  Seymour  Mfg.  Co 


Cut  Olass 

Bush  Glass  Co.,  Lansing,  Mich 

Bergen,  J.  D.,  Co.,  Meriden,  Conn. . . . 

Clark,  T.  B.,  &  Co.,  Honesdale  

Dorhinger,  C,  &  bons 

Fry  Glass  Co.,  Rochester,  Pa  ..    . 

Herbcck-Demer  Co.,  riallstead,  Pa   .  . . 

J  anson  &  V\  lhs,  Brooklyn 

Metropolitan  cut  Glass  co.,  Brooklyn. 

Mills,  Gardner  &  Co.,  Chicago,  111 

Niagara  cut  Giass  Co.,  rsurtaio,  N.  Y 
St.  .L.OU1S  Crystal  Crlass  Co 


Domestic   Pottery 

Cartwright  Bros.  Co.,  East  Liverpool     

Brush-McCoy  Pottery  Co.,  Zanesville,  O. . . . 
Guernsey  Earthenware  Co.,  Cambridge,  O   . 

Mayer  China  Co..  Beaver  Falls,  Pa 

McNicol,  D.  E  ,  Pottery  Co.,  East  Liverpool. 
Pennsylvania  China  Co.,  Ford  City,  Pa  .  .. 
Takito,  Ogawa  &  Co. ,  Japan 


Plateaux  and  Trays. 


Baum,  Charles 

Rohrbeck,  John  E , 

Glassware 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 

Beaver  Valley  Glass  Co.,  Rochester, Pa 

Cox  &  Lafierty 

Duncan  &  Miller  Glass  Co.,  Washington.  Pa. 

Edge.  Thos  G     

Economy  Tumbler  Co..  Morgantown,  W.  Va 

Imperial  Glass  Co.,  Bellaire,  O 

Krakno  Glass  Co  ,  Pittsburgh     

Oriental  Glass  Co.,  Pittsburgh         , 

Potomac  Glass  Co , 

United  States  Glass  Co  ,  Pittsburgh 

Williamsburgh  Flint  Glass  Co  


Established   1892. 


683  Lorimer  St.,  Brooklyn,  N.  Y. 


Materials 

Drakenfe'd.  B.  F.  &  Co 

Holland,  Frank,  &  Son,  Brooklyn 

Roessler  &  Hasslacher  Chemical  Co 

Miscellaneous 

Abels  &  Co    easels  

Enterprise  Enamel  Co.,  Bellaire 

Home  Auction  Co     ..  .    ... 

Hogan  Mfg.  Co.,  Nepera  Park,  N.  Y 

Major  M  fg.  Co  

Robert  Rawsthorne  Engraving  Co.,  Pittsburgh". 
Timberlake,  J.  B &  Sons,,  Jackson,  Mich  _    .  . . , 
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CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    NOV.    7,     1912. 


THE    CONDITION    OF    BUSINESS. 


The  past  week  was  a  little  quiet 
New  York,      in  the  city.     Far-away  buyers    would 

not  leave  their  homes  to  come  to  the 
market,  partly  because  they  did  not  want  to  lose  their 
votes,  but  principally  because  they  are  all  so  busy 
that  they  have  no  time  for  visiting.  Mail  orders  and 
orders  from  travelers  continue  exceedingly  good. 
The  stock  houses  in  New  York  have  about  all  they 
can  attend  to.  

The  English  importers  report  that  their  business 
is  fully  up  to  last  year,  and  undoubtedly  would  have 
been  much  greater  were  it  not  for  the  delay  in  the 
delivery  of  ware.  The  factories  on  the  other  side  are 
crowded  with  orders.    

The  demand  for  French  china  has  been  good, 
but  the  uncertainty  of  how  the  new  tariff  list  will 
work  has  resulted  in  the  holding  up  of  shipments — 
much  to  the  disgust  of  people  who  are  awaiting 
import  arrivals.  

Orders  from  stock  for  German  china  are  fair,  but 
there  is  a  noticeable  falling  off  in  receipts.  Nearly 
half  a  million  less  has  been  received  than  up  to  the 
corresponding  date  of  last  year. 


Japanese  importers  are  doing  the  biggest  busi- 
ness they  have  done  for  many  a.  year,  both  from 
stock  and  for  spring  import. 


Our  reports  from  domestic  potteries  are  to  the 
effect  that  orders  are  piling  in  on  them  to  such  an 
extent  that  stocks  are  being  rapidly  depleted.  The 
advance  in  prices  for  1913  has  been  well  received 
by  the  trade,  and  some  heavy  orders  have  already 
been  placed  for  spring  delivery. 


The  glass  factories  are  all  working  to  capacity, 
and  business  is  in  a  much  healthier  condition  than 
for  a  long  time.  While  there  has  been  no  marked 
increase  in  prices,  there  certainly  has  been  no  cutting 


of  late.  As  a  matter  of  fact,  manufacturers  are  turn- 
ing down  business  except  at  current  rates,  and  there 
is  every  indication  that  a  material  advance  will  be 
made  next  year. 

Cut  glass  is  in  active  demand,  every  factory  hav- 
ing about  all  it  can  do  Many  manufacturers  are 
refusing  to  fix  a  date  for  deliveries  between  now 
and  the  first  of  the  year,  and,  while  endeavoring  to 
take  care  of  all  buyers,  tell  them  they  must  take  their 
chances  of  getting  the  goods  before  Christmas  on 
orders  placed  now. 

The  lamp  business  is  in  a  very  good  condition, 
the  demand  for  fine  goods  being  exceedingly  pleas- 
ing. The  bulk  of  orders  for  decorated  lamps  were 
placed  weeks  ago,  but  still  those  who  make  a 
specialty  of  this  line  are  getting  very  satisfactory 
business. 

The  demand  for  toys  is  very  great.  The  domes- 
tic manufacturers  are  crowded  with  orders  from  both 
jobbers  and  retailers. 

Retail  trade  is  good  everywhere,  and  there  is  a 
decided  shortage  of  goods  Some  of  the  buyers  say 
.they  can  get  all  the  goods  they  want.  They  do  not 
get  all  they  need.  It  is  true  that  there  are  always 
goods  in  the  market,  but  the  desirable  wares  are 
scarce  and  hard  to  get,  and  they  will  be  scarcer  in  the 
early  spring.  If  buyers  are  wise  they  will  place 
orders  for  spring  delivery  at  the  earliest  possible 
moment,  for  it  is  the  consensus  of  opinion  that  1913 
is  going  to  be  a  great  year  for  the  sale  of  crockery 
and  glass. 

So  heavy  is  the  late  season  busi- 

Pittsburgh  and     ness    that  one  of  the  largest  West 

Vicinity.  Virginia  glass  factories  has  notified 

its  salesmen  not  to  accept  any  more 

orders  for  this  year's  delivery.     No  such  notification 


IO 


has  as  yet  been  issued  by  Western  Pennsylvania  glass 
manufacturers,  although  the  factories  are  crowded. 
The  majority  of  buyers  are  asking  that  goods  be 
shipped  immediately. 

Pottery     manufacturers     in      this 

East  Liverpool     territory  are  swamped  with  orders, 

and  Vicinity.       and  shipments  are  being  made    as 

fast  as  transportation  facilities  will 

permit.     Time  has   been  found  to  prepare  new  lines 

for  the  coming  year,  however,  and  some  of  these  will 

be  readv  to  show  the  trade  next  month. 


Both  art  pottery  and  general  ware 
Zanesvllle,  O.     manufacturers  in  this  territory  have 

a  good  volume  of  business  on  hand. 
There  is  a  tendency  to  change  lists  for  the  new  year 
because  of  the  advance  in  the  cost  of  raw  materials 
used  in  these  lines. 


AT    BOSTON. 


BUYERS  here  this  week  included  Fred  Bodwell,  for 
Burrows  &  Sanborn,  Lyon;  Jos.  A  Donovan, 
for  Robertson,  Sutherland  Co.,  Lawrence;  M.  Lawton, 
for  Avery  &  Woodbury  Co.,  Milford;  L.  Robinson, 
Laconia  N.  H. ;  Mr.  Peck,  of  Peck  Leach  Co.,  Taun- 
ton; Mr.  Keller,  of  Woonsocket,  R.  T. ;  L.  P.  Cole, 
Falmouth;  Mrs.  E.  A.  Davis,  Wellesley;  M.  J.  Ryan, 
for  Bon  Marche,  Lowell;  W.  O.  Harding,  Stoneham; 
C.  H.  McKenzie  and  G.  A.  Brady,  of  the  McKenzie 
Mercantile  Co  Rumford,  Me.;  George  W.  Quimby 
Art  Store,  Augusta,  Me. ;  F.  H.  Whitney,  Greenville, 
N.  H. ;  Hanover  Dry  Goods  Store.  Hanover;  D wight 
P.  Palmer,  Belfast,  Maine;  C.  H.  Plummer  Art  Store, 
Melrose;  Miss  M.  A.  Stout,  Ormoni.  Florida;  Hobson 
&  Eaton,  North  Conway,  N.  H. ;  George  W.  Fuller, 
Salem;  Mr.  Lester,  with  J.  C.  Eaton  &  Co.,  Lyndon- 
ville,  Vt. ;  John  Flanders,  with  F.  N.  Joslin  Co, 
Madden;  Herbert  Mansir,  Richmond,   Maine. 


C.  J.  Robinson,  who  was  credited  in  our  last  issue 
with  the  statement  that  the  Jordan-Marsh  Co.  and 
the  F.  Vorenberg  Co.  would  buy  no  more  cut  gla«s 
this  year,  desires  us  to  make  emphatic  denial. 


The  C.  E.  M.  Specialty  Co.,  dealers  in  novelties 
and  glassware,  6  Jaques  avenue,  Worcester,  is  now 
carried  on  by  C.  E.  Masury. 


The  new  sales-room  of  the  Arts  and  Crafts  Society, 
9  Park  street,  was  opened  recently. 


George  A.  Granville  has  been  appointed  manager 
of   the    Boston  office  of  the  Allen  Cut  Glass  Co.,  of 


Johnstown,    Pa.,  and  will  represent  that  concern    in 
the  New  Kngland  States — traveling  out  of  Boston. 


Napoleon  Pero,  of  Stafford  Spring,  Conn.,  is  to 
open  a  five,  ten  and  twenty-five  cent  store  at  Palmer, 
Mass. 


The  Worcester  Cut  Glass  Works,  17  Herman 
street,  is  now  conducted  by  John  A  Franson,  Carl  J. 
Osson,  and  H.  Lee,  of  Worcester. 

The  Macdale  Glassware  Co.,  32  Oliver  street,  is 
now  carried  on  by  J.  McCaffrey. 


The  Eureka  Novelty  Co  ,  32  Temple  street,  Eos- 
ton,  is  now  managed  by  Alvin  C.  Goddard. 

George  H.  Leners  has  opened  a  china  store  at 
Hingham,  Mast. 

Salesmen  here  included  Oscar  Kopel,  for  Row- 
land &  Marsellus  Co.,  New  York;  John  J.  Hines, 
with  Blakeman  &  Henderson,  New  York;  W.  C.  R. 
Williamson,  with  Onondaga  Pottery  Co  ,  Syracuse; 
Arthur  Blackmer,  of  Blackmer  Cut  Glass  Co.,  New 
Bedford. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 


New  York 

Boston 

Philadelphia.  . . 

Baltimore 

San  Francisco 
New  Orleans.  . 
Portland  (Me.). 
Galveston  . .  . 
Newport  News 
Portland  (Or.). 
Inland  Points 


Total 


Shipments 

w««k  end'g 
Oct.  19.  '12 


263 

183 

33 

49 

1 

25 
46 


604 


Correspond- 
ing period 
1911 


28S 
236 
130 
119 
78 
4 


2 

9 
47 


910 


Exports 

Jan  1  to 

Oct.  19,  '12 


7953 

5450 

2461 

6605 

1233 

908 

-62 

£06 

51 

309 

455 


26693 


Correspond 

ing  period 

1911 


8543 

6533 

3680 

9342 

645 

787 

389 

893 

52 

40 

309 


3i*i3 


From  David  Inglis  &  Co.'s 

Circular. 

Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan.  1  to 

ing  period 

Oct    19    *12 

1911 

Oct.  19,  '12 

1911 

183 
262 

235 

285 

5450 
7884 

6563 

6453 

49 

198 

6605 

9426 

Philadelphia.  .. 

33 

130 

2483 

3702 

New  Orleans 

25 

4 

905 

804 

Newport  News . . 

2 

54 

52 

San  Francisco    . 

1 

78 

1228 

536 

Portland  (Me.). 

659 

545 

Galveston  .... 

46 

506 

893 

Portland  (Or.). . 

5 

I 

3H 

73 

Inland  Points 

10 

47 

592 

1067 

Total 

614 

980 

t66fo 

30114 

II 
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Another  consignment  of  "Nuart"  shades  has  been 
received  by  Cox  &  Lafferty  from  the  Imperial  Glass 
Co.'s  factory  which  excel  all  previous  production. 
Such  kaleidoscopic  colors  have  never  been  seen  in 
lighting  glassware  at  the  price  these  goods  are  offered. 


of  the  season.  Single  flowers  are  worked  in  so  as  to 
give  the  appearance  of  a  border  pattern,  and  yet  it  is 
neither  a  spray  nor  a  border.  The  color  is  a  flow 
peacock,  illuminated.  The  blossoms  are  very  grace- 
ful, and  the  engraving  beautifully  executed. 


One  of  the  cut  glass  agents  in  the  District  re- 
ceived an  acknowledgement  of  a  large  order  which  he 
had  just  sent  in  to  his  factory,  accompanied  by  the 
following  from  the  superintendent  of  the  works: 
"Your  order  is  to  be  started  to-day,  but  as  the  hunt- 
ing season  has  just  opened  there  are  only  four  men  at 
workout  of  twenty-four  who  could  attend  to  it."  If 
pleasure  interferes  with  business,  give  up  business. 

a 

Edward  Miller  &  Co.  sent  to  Mr.  Holbrook, 
their  New  York  representative,  last  week  one  of  the 
prettiest  lamps  they  have  ever  made.  It  is  in  white 
enamel,  with  dome  shade  to  match.  The  delicate 
tracery  of  the  open  work  on  the  shade  is  a  work  of 
art,  as  is  the  design  of  the  standard.  The  glass  is  in 
soft  colors,  matching  the  metal  as  nearly  as  possible. 
The  whole  idea  is  admirable. 

E.  R.  Thieler  is  showing  one  of  the  largest 
assortments  of  condiment  sets  to  be  seen  in  New  York. 
The  variety  of  decorations  shown  on  these  useful 
kitchen  articles  is  astounding.  The  convenience  of 
these  pieces  to  the  housewife  is  unquestioned,  and 
their  popularity  is  demonstrated  by  the  numerous 
repeat  orders  that  are  coming  in. 

a 

E.  L.  Bates  is  now  the  local  representative  of  the 
Maiden  China  Co.,  decorators  of  high-class  china, 
Maiden,  Mass.,  which  has  entirely  recovered  from  its 
fire  and  is  in  full  swing  again.  This  company  has  been 
reorganized.  Mr.  Mann,  formerly  with  the  Goodwin 
Pottery  Co  ,  has  bought  the  interest  of  the  retiring 
partner  and  becomes  one  of  the  active  managers. 

Robt.  Slimmon  &  Co.  have  just  opened  from  the 
Upper  Hanley  Pottery  Co.  one  of  the  cleverest  designs 


The  Consolidated  Lamp  &  Glass  Co.  have  sent  to 
Wm.  D.  Dougherty,  their  New  York  representative, 
some  very  attractive  new  designs  in  "Argenta"  light- 
ing glass.  One  which  is  more  than  ordinarily  good 
has  an  etched  panel  of  foliage  with  a  conventional 
medallion  in  the  centre.  The  new  "Cora"  etched 
line  also  has  an  extremely  good  design  known  as  the 
"Classic." 

a 

Frederick  Skelton  is  having  great  success  with 
the  specialties  of  the  H.  C.  Fry  Glass  Co.  The 
artistic  productions  this  factory  turns  out  are  worth 
the  attention  of  any  buyer.  The  line  of  stemware, 
tumblers,  etc.,  from  the  Beaver  Valley  Glass  Co.  will 
also  be  found  interesting. 


Anyone  seeking  the  really  artistic  in  domestic 
glass  tableware  will  not  be  disappointed  with  the 
display  at  the  showrooms  of  J.  Duncan  Dithridge, 
where  the  fine  blown  lead  glass  samples  from  Bryce 
Bros.  Co.'s  factory  at  Mount  Pleasant,  Pa.,  are  being 
exhibited.  With  this  factory  the  hit  or-miss  policy 
is  aot  adopted  with  regard  to  desigus.  A  pattern  is 
made  only  after  careful  thought,  and  the  result  is 
that  when  finally  adopted  it  is  soon  in  great  demand. 

The  Jewel  Cut  Glass  Co.  are  so  busy  that  they 
are  running  night  and  day  to  keep  place  with  orders. 

When  a  woman  has  the  misfortune  to  break  a 
valued  piece  of  china,  glass,  or  any  kind  of  brie  a- 
brac,  her  first  thought  is  of  cement  with  which  to 
mend  it,  and  if  she  can't  get  a  bottle  from  the  first 
china  store  she  goes  to,  her  opinion  of  that  store 
naturally  is  not  very  high.  In  order  to  encourage 
the  china  and  glass  dealer    to  carry  a    stock  of  this 
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commodity,  and  thus  obviate  the  necessity  of  the 
purchaser  going  to  the  drug  store  for  it,  the  Major 
Mfg.  Co.  are  giving  away  three  dozen  bottles  to 
every  buyer  who  purchases  a  gross. 

The  rich  and  handsome  electroliers  that  Richard 
Kohn  exhibits  from,  the  J.  D.  Bergen  Co.,  Meriden, 
Conn.,  are  selling  in  unprecedented  numbers 
for  expensive  articles  of  this  class.  When  we  say 
expensive  we  don't  mean  extravagantly  high  in 
price,  for  they  are  not,  considering  that  they  are 
distinctly  high  class  goods.  The  selection,  too,  is 
large,  and  those  buyers  who  are  appealing  to  the 
class  of  people  using  cut  glass  illuminating  devices 
will  find  electroliers  at  moderate  figures  as  well  as 
the  more  costly. 

a 

C.  B.  &  J.  Warner,  47  Warren  street,  are  making 
special  prices  on  several  of  their  leaders  which  are 
appealing  greatly  to  the  trade.  Their  "Leo"  cut 
glass  orange  bowl  is  a  good  example.  Buyers  who 
have  not  seen  this  should  write  in  at  once  and  get 
full  information  while  the  offer  holds  good. 


we  cannot  make  satisfactory  deliveries.  It  is  an  un- 
fortunate position  to  be  in  to  have  to  dodge  customers 
who  are  clamoring  for  goods.  ( ' ji  Bourse  it  is  a 
healthy  state  for  the  glass  trade,  but  from  an  agent's 
standpoint  it  leaves  a  great  deal  to  be  desired." 


TRADE     TIP5. 


THE  Greenviile  Hardware  Co.  has  bought  the 
business  of  G.  W.  Stevens  &  Sons  at  Green- 
ville, Mich.  Among  the  lines  handled  are  domestic 
pottery  and  glassware. 


Alamosa,  Cal. — The  Hampton  Hardware  and 
Furniture  Co.  has  been  formed  with  $25,000  capital 
to  do  a  retail  and  jobbing  business.  Housefurnisb- 
ings,  pottery  and  glassware  will  be  carried. 


Alhambra,  Cal. — Of  the  $25,000  capital  stock  of 
Alhambra  Hardware  Co  ,  §16,000  has  been  subscribed 
and  paid  in.  Glassware,  lamps  and  pottery  will  be 
carried. 


Business  at  the  New  York  showrooms  of  S.    A. 

Weller  has  been   extremely  good  recently,  and    Mr. 

Lightner  has  every  reason    to  be  satisfied  with   the 
results  of  his  efforts. 

a 

E.  Torlotting's  new  samples  exceed  in  beauty 
anything  that  has  yet  come  out  of  the  St.  Louis 
Crystal  Glass  Co.'s  factory.  There  is  a  great  variety 
of  vases  in  entirely  new  shapes,  with  rock  crystal 
cuttings,  etched  desigus,  and  rich  gold  encrustations. 
A  new  shaped  punch  bowl  is  along  entirely  new 
lines.  Also  a  new  shape  in  mayonnaise  dishes  that 
is  exceptionally  good. 

Geo.  N.  Bluit  has  received  some  new  samples  of 
"Delica"  white  illuminating  glassware  from  the 
Pittsburgh  Lamp,  Brass  &  Glass  Co.  The  domes  and 
shades  are  beautifully  etched  in  plain  white,  and 
when  illuminated  the  designs  show  up  with  a  fascin- 
ating delicacy.  The  factory  is  so  busy  at  the  preaent 
time  that  it  behooves  buyers  wishing  goods  for  holi- 
day trade  to  place  their  orders  without  delay,  or 
deliveries  cannot  be  promised. 


A  glass  representative  in  the  District  this  week 
informed  the  writer  that  his  business  was  never  in  a 
worse  condition  that  at  present.  This  was  a  startler, 
so  the  scribe  asked  for  an  explanation  "Did  you 
see  me  dodging  telephone  messages  and  getting 
someone  else  to  answer  for  me  ?"  queried  the  agent. 
"All  those  messages  are  coming  in  from  customers 
who  want  their  goods,  and  the  factory  is  so  busy  that 


Waterville,  Minn.  —  C.  H.  Bliss  has  bought  out 
Martin  &  Kabne.  Glassware  and  domestic  pottery 
will  be  stocked. 


Pittsburgh,  Pa. — General  Manager  Porter  of  the 
Pennsylvania  Hardware  Co.,  Penn  and  Highland 
avenue,  announces  that  he  will  soon  be  ready  to 
install  lines  of  lamps,  lighting  glassware,  domestic 
pottery  and  some  general  glassware. 


Meadowbrook,  W.  Va  ,— The  Hill  Store  Co.  has 
been  formed  with  $50,000  capital  stock  by  J.  C.  Hill, 
P.  M.  Robinson.  O.  E.Swartz  and  R.  D.  Fallon. 


Hartford,  Ark.— The  Hartford  Hardware  Co. 
has  opened  its  new  place  of  business  and  is  making  a 
special  feature  of  glassware,  lamps  and  pottery. 
Catalogues  of  glassware  are  wanted  by   this  concern. 


Somerville,  Tex. — Lang  Bros,  have  doubled  the 
capacity  of  their  store  and  are  now  handling  house- 
furnishings,  glassware  and  pottery  lines. 


East  Liverpool,  O. — Newman,  Sheip  &  Co.  will 
op;n  a  toy  department  in  the  basement  of  their  dry 
goods  store.  Send  literature  to  Maurice  Newman, 
the  buyer.  

Cairo,  111. — J.  S.  Johnson  has  started  in  business 
here  and  is  handling  large  stocks  of  domestic  pottery 
and  glassware. 

Jamestown,  Kan.  —  Edward  Fitzgerald  has 
removed  into  a  larger  building,  where  bigger  stocks 
of  glassware  and  pottery  may  be  carried. 


MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  co  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  'Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


ON     SALE. 

A  Bargain- 

2     d 

2           ' 

dz.     plates,  banquet, 

6  in 

7  in 

2           ' 

1        teas 

I           ' 

I           ' 

I           ' 

'        bowls,  oyster, 
•             "        fancy, 
'        plates,  deep, 
'            "       coale, 

36s 

36s 

7  in 
6  in 

%'    ' 

'        coupes, 

7  in 

'       nappies, 

•        dishes, 

7  in 

8  in 

#     ' 

<            <  i 

10  in 

H     ' 

jugs, 

30s 

H     ' 

'        nappies, 

'        covered  dishes 

8  in 

7  in 

1  gross — $10. 
Choice  of  eight  different  decals  and  lace  border  in 
gold.     A  159. 

Another  Bargain — 


3 

doz.     plates, 

7  IE 

3 

"       teas, 

1 

"       bowls, 

36s 

1 

"       plates, 

6  in 

1 

'       dishes, 

6  in 

1 

<          >t 

7  in 

X 

"      nappies, 

6  in 

% 

"       coupes, 

6  in 

% 

"      cakes, 

10  in 

H 

'      jugs, 

36s 

*A 

c          0 

24s 

% 

'      dishes, 

10  in 

1  gross  — $10. 
Choice  of  eight  decals  or  lace  border  in  gold.     A  160. 

One  Month's  Reading  Free. — The  Crockery  and 
Glass  Journal  will  be  sent  upon  application  to 
anyone  interested  for  one  month  without  cost. 
Half-yearly  subscription  $1 ;  annual,  $2:  in 
advance.     A  155. 

Cut  Glass  Fern  Dishes. — $1.05  each.  Full  8-inch 
size,  footed  floral  designs,  no  lining.   A  142. 

Vases  and  Jardinieres. — A  well-known  pottery  hav- 
ing discontinued  making  underglaze  art  ware,  has 
some  very  desirable  vases  and  jardinieres  to  close 
out  at  bargain  prices.  Vases  consist  of  six  dif- 
ferent shapes  and  decorations;  average  from  14 
inch  to  7  inch;  jardinieres  from  14  to  8  inch. 
A  159. 


Japanese  China  Import  Samples  at  a  sacrifiice  to 
make  room  for  new  goods.  Chocolate  pots  at  54 
cents  each  that  average  higher  than  $1,  and 
everything  else  at  equally  low  prices.     A  156. 

Twenty-Carat  Coin-Gold  Decorated  Tumblers, 
light  blown  lead  glass,  with  extra  wide  pure  gold 
band  at  the  rim, and  a  border  decoration  of  twenty- 
six  lilies  (open  in  the  form  of  a  star)  at  $150 
per  doz.  Value,  $1.80  at  least.  Guaranteed  best 
workmanship.     A  157. 

Silver-Deposit  Ware  Oils  and  Vinegars — 6-oz., 
at  $1  a  pair;  regular  price  $1.50;  75  pairs;  straw- 
berry and  foliage  pattern;  sterling  silver  decora- 
tion. 

Decorated  Berry  Sets  —  Consisting  of  8-inch 
berry  bowl  and  six  4-inch  fruits,  $2.55  doz. 
Choice  of  nine  patterns  in  floral  spray  decoration 
and  full  gold  line.     A  148. 

Cut  Glass  Electroliers — $4.45  each  (25  only.)  14 
inches  high,  shades  (>l/t  inches  over  all,  attractive 
floral  de&ign  on  heavy  lead  blank.  Complete  with 
bead  fringe,  silk  cord  and  electric  bulb.  In  lots 
to  suit  purchaser.     A  148. 

Lead  Blown  Cut  Glass  Tumblers. — 53  cents  per 
dozen.  Three  six-point  stars  and  fan  cutting  on 
selected  blanks.  Not  less  than  barrel  lots  (20 
doz.)  sold.     A  141. 

Silver-Deposit  Ware. — 100  pairs  sugars  and  creams, 
formerly  sold  at  t$6  a  dozen  pairs,  for  $4  a 
dozen.  Excellent  design  and  well  covered  with 
heavy  deposit.     A  161. 

Eleven-Inch  Berry  Bowls. — $1.50  per  dozen  ;  regular 
price  $2.25.  Beautiful  design,  delicate  tint  of 
turquoise  blue  iridescence.  Four  dozen  to  the 
barrel.    A  143. 

Lead  Blown  Cut  Glass  Tumblers. —  55  cents  per 
dozen;  floral  designs;  barrel  lots.  A  145. 

Cut  Glass  Hair  Receivers  and  Puff  Boxes. — $1.75 
per  dozen;  15  dozen  in  a  barrel.     A.  146. 


CONCERNING     CHRONIC     LEAD     POISONING. 


WHILE  a  good  deal  has  been  discovered  with  regard 
to  acute  lead  poisoning,  comparatively  little  is 
known  on  the  subject  of  the  chronic  form ;  but  recent 
experiments  by  Straub,  published  in  the  "  Farben 
Zeitung,"  tend  to  throw  some  light  on  the  matter. 
Accurately  weighed  quantities  of  lead  sulphate  or 
carbonate  were  injected  under  the  skin  of  animals,  so 
as  to  enable  the  corporeal  fluids  to  act  on  these  sub- 
stances and  convey  them,  in  a  state  of  solution,  into 
the  circulation.  In  the  course  of  time  all  the  animals 
experimented  upon  contracted  lead  poisoning,  chiefly 
in  the  central  nervous  system,  and  death  ensued,  on 
the  average,  at  the  end  of  sixty  days.  In  all  cases  a 
residuum  of  deposit    poison   was   detectable,  and  the 
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amount  of  poison  transmitted  to  the  system  could  be 
ascertained.  In  cats  this  quantity  averaged  o.  1 5  grm. 
Whilst  no  ponderable  amount  of  lead  could  be  traced 
in  the  brain,  spinal  marrow,  liver  muscles,  etc., 
quantities  up  to  15  milligrammes  were  found  in  the 
excretions  The  average  absorptions  from  the  sub- 
cutaneous deposit  into  the  circulation  appears  to  be 
2-3  milligrammes  per  diem,  most  of  which  is  after- 
wards excreted.  Why  the  central  nervous  system 
should  be  specially  affected  by  this  constant  flow  of 
lead  through  the  organism  has  not  yet  transpired, 
but  it  may  be  due  to  the  burden  imposed  on  the 
functions  of  the  nerves.  These  experiments  afford 
an  indication  of  how  chronic  lead  poisoniug  can  be 
prevented.  Since  the  poison  tends  on  the  one  hand  to 
attack  the  central  nervous  system,  and  on  the  other 
to  pass  away  in  the  excretions,  it  is  evident  that  the 
latter  process  should  be  facilitated,  the  flow  of  lead 
to  the  central  nervous  system  being  diverted  as  far 
as  possible  The  means  whereby  these  objects  can 
be  achieved  must,  however,  be  ascertained  by  experi. 
ment. 


AT    CHICAGO. 


IMPORTERS,  wholesalers  and  retailers  all  unite  in 
pronouncing  business  excellent.  Collections  con- 
tinue good,  and  the  outlook  is  that  the  year  will  come 
to  a  close  most  satisfactorily. 

*     * 

C.  E.  Roehling,  of  Pitkin  &  Brooks,  says  that 
business  is  especially  good  in  the  country  districts 
throughout  the  wide  area  of  States  covered  by  the 
trade  of  the  house.  Their  immense  new  building  is 
practically  completed  and  will  be  one  of  the  finest  in 
the  country  devoted  to  the  crockery  trade.  Most 
of  the  equipments  are  in  place  and  the  new  structure 
will  be  ready  for  business  soon. 


panied  by   his   bride,    he   having   married    while  in 
Japan. 

Earl  NewtOD,  Western  representative  of  the 
Imperial  Glass  Co.,  had  as  a  visitor  lately  Victor  G. 
Wicke,  general  manager  of  the  works. 

•  • 

O.  Helm,  with  the  Ira  Jones  Co.,  is  preparing  for 
a  trip  to  the  Middle  West. 

•  • 

The  headquarters  of  R.  H.  Loosely,  president  of 
the  Reliance  Glass  Co.,  have  been  moved  to  the 
Heywortb  Building. 

The  recently-announced  increase  of  demurrage 
charges  does  not  apply  to  the  Pennsylvania  lines 
alone,  as  all  roads  entering  Chicago  are  in  the  arrange- 
ment. Nominally,  of  course,  the  object  of  the  in- 
crease  in  cost  to  consignees  of  freight  is  to  force  more 
promptitude  in  unloading  cars.  It  is  said  to  be  the 
custom  of  some  consignees  to  delay  unloading  to  such 
an  extent  as  to  interfere  seriously  with  the  business  of 
others.  Against  such  a  condition,  the  railroad  com- 
panies assert,  the  increase  in  demurrage  will  prove 
an  effectual  barrier.  At  the  same  time  there  are  not 
lacking  business  men  who  feel  that  the  advanced 
charges  are  in  the  line  of  a  purpose  to  evade  the  con- 
sequences of  the  opposition  of  the  Interstate  Com- 
merce Commission  against  increased  freight  rates. 

•  • 

Complaints  continue  to  be  heard  concerning  the 
scarcity  of  freight  cars  for  the  transportation  of 
goods.  To  a  considerable  degree,  probably,  the 
real  condition  is  the  result  of  lack  of  terminal  facili- 
ties rather  than  lack  of  cars. 

•     • 

To  a  large  extent  trade  in  the  stores  ot  the  re- 
tailers is  in  the  line  of  goods  intended  for  holiday 
gifts,  and  at  present  is  rather  slow — would-be  pur- 
chasers, of  fine  goods  especially,  awaiting  a  later  date. 


For  something  like  seventeen  years  Walter  B. 
Andrews  has  been  associated  with  the  United  States 
Glass  Co.  as  the  manager  of  its  Chicago  house,  dur- 
ing which  time  he  has  acquired  an  extensive  acquaint- 
ance with  the  trade  and  established  a  large  circle  of 
personal  friends.  He  has  now  resigned  that  position 
and  made  arrangements  to  enter  business  for  himself, 
securing  the  lines  of  the  Monongah  Glass  Co  ,  Fair- 
mount,  W.  Va. ,  and  the  Co-operative  Flint  Glass  Co., 
Beaver  Falls,  Pa.  His  headquarters  will  be  in  the 
Atlas  Building.  The  name  of  his  successor  as  repre- 
sentative of  the  United  States  Co.  is  not  announced. 

•      • 

Returning  from  an  extended  trip  in  Japan,  J.  M. 
Takito,  of  the  firm  of  Takito,  Ogawa  &  Co.,  says  that 
he  purchased  in  the  Orient  the  finest  general  line 
ever  brought  to  this  country.     Mr.  Takito  is  accom- 


IN  THE  CUT  GLASS  TRADE. 

No  diminution  is  reported  in  the  immense  demand 
for  cut  glass.  The  only  complaint  is  in  rela.ion  to  <fe- 
lay  in  filling  orders.  Shipping  facilities  are  taxed  to 
their  capacity  and  shipping  clerks  are  forced  to  work 
in  relays,  day  and  night,  in  some  of  the  large  houses. 
There  is  an  unusual  demand  for  especially  large  and 

extensive  pieces. 

*     » 

It  would  be  difficult  for  an  uninformed  person  to 
imagine  the  furore  created  every  now  and  then  by  a 
sale  of  the  little  almost,  nondescript,  cut  glass  articles 
which  are  bought  for  various  purposes — most  of 
them,  probably,  for  salt  receptacles  for  the  table, 
depositories  for  pins,  etc.  These  articles  are  simply 
the  "cut-off"  bottom  parts  of  table  glasses  which  have 
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been  broken.  Many  tumblers  are  broken  in  packing 
and  transportation.  Some  time  ago  somebody  hav- 
ing on  hand  a  considerable  number  of  these  smashed 
or  fractured  glasses  cut  off  the  injured  portions  near 
the  bottoms  and  offered  them  for  sale  in  department 
stores  and  "five-and-ten-cent"  establishments.  They 
were  placed  in  show  cases  and  on  counters  at  very  low 
prices,  and  the  demand  was  immediate  and  tremen- 
dous. The  ability  to  buy  "real  cut  glass"  articles  for 
a  few  cents  proved  a  sufficient  temptation  for  thous- 
ands of  persons  to  invest. 

•  • 
A  few  years  ago  when  the  announcement  was 
made  that  lime  blanks  could  be  used  in  the  place  of 
lead  in  the  manufacture  of  cut  glass  something  like  a 
genuine  scare  was  caused  among  the  cut  glass  men. 
If  the  quality  of  glass  produced  were  to  equal  that 
made  by  the  use  of  the  lead  there  surely  would  be  a 
revolution  in  the  business.  New  processes  would  be 
necessary  and  new  machinery  would  have  to  be 
secured — the  whole  involving  enormous  expense  all 
along  the  line  and  reduced  profits  for  everybody.  In 
no  part  of  the  country  was  the  excitement  over  the 
matter  greater  than  among  the  manufacturers  and 
dealers  in  Chicago.  To-day  the  whole  thing  is 
ignored  by  those  interested  in  the  cut  glass  trade. 
In  fact,  the  scare  is  almost  forgotten.  For,  while  the 
process  succeeded,  the  quality  of  the  glass  was  not 
satisfactory.  There  was  no  such  "ring"  in  the  glass 
articles  as  delighted  the  ears  of  purchasers  of  the 
genuine  old-style  goods.  If  there  is  anything  which 
pleases  the  ultimate  buyer  and  user  of  cut  glass  it  is 
the  tone  of  the  music  produced  by  striking  an  article. 
That  tone  could  not  be  produced  on  the  new  goods. 
And  in  addition  they  lacked  the  weight  usually 
reckoned  by  users  as  one  of  the  tests  of  genuineness. 

»     * 

In  lighting  glassware  there  are  many  new  and 
beautiful  designs,  The  invention  and  introduction 
of  new  lighting  processes,  both  gas  and  electric,  have 
furnished  occasion  for  exercise  of  the  ingenuity  of 
modelers  and  manufacturers  and  the  artistic  ability 
of  decorators.  Large  orders  are  received  for  the 
placing  of  many  of  the  most  beautiful  and  expensive 
of  these  goods  in  the  palatial  homes  of  rich  men  in 
Chicago  and  its  vicinity.  And  so  large  a  trade  ha? 
been  established  with  other  sections  of  the  country 
that  Chicago  is  assuming  position  as  a  leading  city  for 
business. 


BUSINESS    BRIEFS. 


Trustees  of  the  Bryant,  Gore  &  Bowman  Sales 
Co.,  St.  Louis,  have  filed  their  first  report  with 
Referee   in    Bankruptcy    Coles,     showing   that  they 

have  realized  over  $64  000. 

•     • 

Frederick  Loeser  &  Co  ,  Brooklyn,    have    been 


incoporated  with  a  capital  $3,000,000.     The  directors 

are    H.  Elmer  Gibb.  Ernest  J.  Hanford,    William  G. 

Cooper,  Walter  Hammitt,  Alden    S.    Swan,    August 

Quortrup,  H.  L.  Pratt. 

•     • 

The  Irby  &  Gilliland  Co.,  Memphis,  Tenn.,  which 
recently  went  into  the  hands  of  a  receiver,  has  filed  a 
petition  in  bankruptcy  in  the  United  States  court. 
The  assets  of  the  company  are  scheduled  at  $94,176.- 
88,  while  the  liabilities  are  listed  at  $97,716  24. 


THE     "STATES"     NEW     HEAD. 


THE  new  president  of  the  United  States  Glass  Co., 
Pittsburgh,  Marion  G.  Bryce,  has  been  engaged 
in  the  business  of  glass  manufacturing  for  thirty- 
four  years,  twenty-one  of  which  have  been  devoted 
to  the   interests  of  the  company  of  which  he   is   now 


MARION    G.  BRYCE. 

the  head,  having  begun  as  a  salesman  when  the 
company  was  organized  in  189 1.  He  has  always  been 
deservedly  popular  among  his  associates  and  in  the 
trade  generally.  He  is  in  the  prime  of  life  and 
eminently  fitted  for  the  duties  of  the  important 
position  to  which  he  has  risen  through  long  years  of 
diligent  application  and  well-directed  effort. 


0 


NE  of  the  most  difficult   things   in  the  world  is  to 
learn  to  take  a  hint  gracefully. 


FOUNDED    IN     1874. 
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NEW    YORK,  NOV.   7.  1012. 


THE  election  of  Marion  G.  Bryce  as  president  of 
the  United  States  Glass  Co.  gives  universal 
satisfaction,  not  only  to  his  associates,  but  to  the  trade 
at  large.  He  is  a  thoroughly  practical  glassman — 
active,  genial  and  clear-headed — and  congratulations 
are  extended  to  both  him  and  the  company 


NOW     FOR     BUSINESS. 


POLITICS  being  out  of  the  way,  business  now  has 
a  clear  field.  There  never  was  a  campaign  that 
hampered  business  so  little  as  the  campaign  that  has 
j'ist  passed  into  history,  said  the  New  York  "Sun" 
the  day  after  election.  Even  so,  there  was  more  or 
less  marking  time,  for  the  feeling  that  Presidential 
politics  must  be  a  detriment  to  business  survives. 
But  it  was  to  be  noticed  that  business  tugged  at  the 
leabh  to  get  to  the  front. 

The  most  progressive  thing  in  America  to-day  is 
business,  and  not  the  new  party  nor  any  other  party. 
No  longer  is  the  drag  of  the  panic  of  1907  felt; 
actually  there  was  a  reaction  last  year  from  the  long 
depression,  and  ever  since  business  has  been  steadily 
on  the  up  grade.  There  is  not  an  industry  that  has 
not  moved  forward  and  upward.  In  the  building 
trades  there  is  something  like  a  boom.  Commercial 
transactions  have  greatly  increased  in  volume.  It  is 
some  years  since  there  were  so  many  buyers  as 
visited  New  York  this  autumn,  and  they  almost 
doubled  their  orders  of   last   year.     On    top  of   the 


general  improvement  came  the  certainty  of  bumper 
crops;  then  the  last  vestige  of  doubt  vanished  that 
business  meant  business.  The  corn  harvest  will  be 
nearly  3  000,000  bushels;  cotton  equals  the  fine  crop 
of  last  year,  wheat  almost  breaks  all  records,  and  the 
potato  yield  does.  More  rails  must  be  iaid  and  cars 
built  to  move  the  crops,  and  the  iron  and  steel 
industry  begins  to  flourish  as  it  has  not  done  for  some 
time.  The  demand  for  rough  as  well  as  skilled  labor 
is  now  greater  than  the  supply,  but  fortunately  there 
is  an  abnormal  rush  of  immigrants  to  this  country. 

A  few  figures  of  actual  production  will  show  that 
•prosperity  is  at  our  doors.  Iron  ore  shipments  on 
the  great  lakes  were  the  largest  on  record  in  August 
and  September,  and  "Iron  Age"  estimates  that  the 
year's  output  will  be  the  greatest  ever  known  by 
29,000,000  tons.  Copper  production  is  60  per  cent, 
higher  than  last  year's.  One  hundred  and  six  out  of 
1*8  cities  report  larger  clearings  in  manufactured 
goods  than  las:  year.  Railroad  earnings  increased 
10  34  per  cent,  in  July  over  July,  191 1,  and  the  returns 
for  August,  a  dull  month,  showed  an  increase  of  8.79 
per  cent.  For  the  first  time  since  December,  1907, 
the  railroads  reported  a  net  shortage  of  cars  in  Sep- 
tember, the  number  being  8,620.  At  the  close  of 
August  the  balance  of  trade  was  $228,288,675  i° 
favor  of  this  country. 

There  is  work  for  everybody.  Let  everybody  go 
to  work.  Not  even  a  change  in  the  national  adminis- 
tration can  prevent  the  coming  of  prosperity. 


PERSONAL. 


OME  men  have  the  faculty  of  making  friends 
of  everyone  they  meet.  Such  is  H.  Minton 
Robinson,  of  the  celebrated  English  firm  of 
Minton's,  who  has  been  spending  a  few 
weeks  in  this  country.  It  was  his  first 
visit,  but  he  will  certainly  come  again.  And  the  re- 
gret expressed  at  his  departure  on  the  Carmania  last 
Saturday  shows  how  welcome  he  will  be. 


C.  M.  Beach,  New  Milford,  Conn.,  visited  the 
District  this  week,  accompanied  by  Mrs.  Beach,  who 
helps  in  making  selections  of  china,  glass  and  house- 
furnishings. 

Geo.  Hamilton  sailed  on  the  Oceanic  for  England 
on  Saturday  last.  He  will  remain  away  for  six  weeks 
visiting  his  various  factories  and  making  arrange- 
ments for  new  goods. 

Robt  Frankston,  formerly  with  Barker  Bros., 
Los  Angeles,  Cal.,  has  accepted  the  position  as  mana- 
ger of  the  crockery,  glass  and  housefurnishing  goods 
department  of  Hale  Bros.,  San  Francisco,  and  opened 
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up  October  31   with  one  of  the  finest  displays  on  the 
Pacific  Coast. 

S.  H.  Correll,  former  buyer  for  Butler  Bros.,  is 
now  with  Cox  &  Lafferty,  in  charge  of  their  crockery 
and  cut  glass  departments. 

E.  R.  Trost,  Dundee,  N.  J.,  who  was  hurt  in  a 
train  accident  at  East  Rutherford,  N.  J.,  has  left 
the  hospital  and  is  able  to  attend  to  business  to  a 
limited  extent— at  any  rate,  supervise  the  buying  of 
goods  for  the  holiday  trade. 

W.  A.  Page  has  relinquished  his  position  has  super- 
intendent of  the  lamp  factory  of  the  Stork-Bates  Sher- 
wood Co.  to  engage  with  the  New  York  Belting  and 
Packing  Co.  as  city  salesman. 

E.  L.  Bates  took  a  hurried  trip  to  Naugatuck, 
Conn.,  last  week  on  important  business  in  the  cut 
glass  line. 

W.  E.  Waller,  Rutherford,  N.  J.  is  contemplating 
putting  a  woman  at  the  head  of  the  housefurnishings, 
crockery  and  glass  department,  instead  of  a  man,  as 
heretofore. 

Wm.  D.  Dougherty,  who  has  been  traveling 
through  the  Province  of  Ontario,  returns  with  a  feel- 
ing of  great  satisfaction. 

Buying  art  ware  for  his  drapery  department,  Mr. 
Moody,  with  Newcombe,  Endicott  &  Co.,  Detroit, 
Mich.,  was  busy  in  the  District  during  the  week.  He 
only  buys  decorative  ware,  but  is  a  good  judge  of  the 
selling  qualities  of  this  class  of  goods  and  usually 
makes  excellent  selections. 

George  Hoagland,  buyer  for  the  Curran  Dry 
Goods  Co.,  Waterbury,  Conn.,  ran  into  the  city  on 
Monday  last  and  left  sundry  orders  for  china,  glass- 
ware and  cut  glass. 

C.  G.  Blumenauer,  president  of  the  Jefferson 
Glass  Co. ,  made  a  hurried  trip  to  New  York  this  week 
on  business. 

Thos.  Pinder,  who  is  now  representing  S.  W. 
Farber,  manufacturer  of  brass  and  copper  mountings 
for  cooking  and  serving  dishes,  has  just  returned  from 
an  extensive  Western  trip.  He  will  remain  in  the 
city  till  after  the  holidays. 

* 

D.  K.  Irwin,  New  York  manager  of  the  United 
States  Glass  Co.,  returned  on  Saturday  from  a  visit 
to  Pittsburgh.     Besides  visiting  factory  R  he  took  in 


two  or  three  others.  He  is  well  pleased  with  condi- 
tions and  is  looking  forward  to  a  big  and  prosperous 
year. 

H.  M  Phillips,  buyer  for  Dives,  Pomeroy  & 
Stewart,  Pottsville,  Pa.,  blew  into  town  on  Wednes- 
day of  this  week  and  left  many  traces  of  his  visit  in 
the  different  houses. 

Hochschiid,  Kohn  &  Co.,  Baltimore,  were  repre- 
sented here  during  the  past  week  by  J.  W.  VValdorf, 
who  buys  the  china  and  housefurnishings. 

C.  E.  Johnston,  the  popular  buyer  of  crockery, 
toys  and  housefurnishings  for  G.  M.  McKelvey  & 
Co.,  of  Yo  ingstown,  O.,  was  in  evidence  in  the 
District  during  the  past  week,  and  by  the  orders  he 
was  placing  is  anticipating  a  good  year  in  1913 

Among  the  buyers  of  housefurnishings  during 
the  week  were  A.  Kallman,  with  England  Bros., 
Pittsfield,  Mass.;  T.  Barker,  with  R.  H.  White  Co., 
Boston,  and  H.  F.  Watts,  with  Woodward  &  Lothrop, 
Washington,  D.   C. 


WHY     THE     SALESMAN     MUST     INCREASE 
HIS     SALES. 


IN  building  a  good  house  they  usually  start  with  a 
good,  strong,  substantial  foundation.  The  top  is 
reached  last.  From  the  cellar  up  the  building  goes 
on,  one  brick  and  stone  at  a  time,  carefully  laid  and 
securely  fastened  to  stay. 

So  with  your  success  in  selling,  look  your  founda- 
tion over:  your  health,  appearance,  character  of 
self  and  firm;  your  selling  talk,  credits,  delivery, 
etc.  Your  foundation  O.  K.,  look  around  for  material 
to  build  with:  customers  that  stick  to  you,  new  cus- 
tomers, new  accounts. 

So  many  salesmen  travel  in  a  rut.  They  never 
go  out  among  prospects.  They  pass  them  by-.  They 
plod  along  among  the  old  accounts.  The  old  accounts 
are  valuable,  of  course;  but  successful  selling  means 
spreading  out,  taking  on  new  business,  opening  new 
accounts,  adding  new  goods  to  the  line. 

You  have  simply  got  to  call  on  every  person  or 
firm  in  your  territory  who  buys  competitors'  goods  of 
the  same  character  as  those  you  carry.  The  material 
you  need  is  there.  New  accounts;  spread  out;  line 
up  the  prospects  and  canvass  them  thoroughly. 

Plugging   is   tiresome   work,  and    keeping  ever 
lastingly  at  it  is  tedious  until  you  see   what  it  brings 
you.     When    you  see    what  it   brings  you   in    selling 
success,  however,  it  will  be   impossible    to  hold    you 
down. 

Get  into  condition  every  morning.     Be  watchful 
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of  your  personal  appearance  and  the  character  of  self 
and  firm  you  represent.  Be  frank  and  truthful. 
Know  your  line.  Interest  those  who  give  you  an  au- 
dience. Do  not  stuff  nor  write  "phony"  orders. 
Be  aggressive  and  show  confidence  in  your  line  and 
what  you  say.  Study  your  argument  and  see  that 
the  customer  agrees.      Hustle  for  new  business. 

To  do  this  means  successful  sales  for  you. — Henry 
Baxton. 


A     QUICK     DEAL. 


CHAS.  COX,  of  Cox  &  Lafferty,  once  owned  ahorse 
for  which  he  gave  $450,  and  a  rig  and  harness 
which  cost  him  $350  more.  While  on  Riverside  Drive 
one  day,  accompanied  by  his  wife,  the  horse  took  a 
notion  to  do  a  little  cross  country  stunt,  and  finally 
landed  with  his  forelegs  on  a  bench  and  peered  over 
the  driveway  to  the  tracks  below,  evidently  contem- 
plating a  leap.  Mr.  Cox  managed  to  get  the  animal 
where  he  belonged,  but  not  until  after  both  he  and 
Mrs.  Cox  had  experienced  somewhat  of  a  fright. 

"Rather  a  high-spirited  horse!"  remarked  a 
passerby. 

Yes,  "said  Mr.  Cox,"  How  much  money  have 
you  in  your  poclet? 

"Isn't  that  rather  an  impertinent  query?"  re- 
turned the  stranger. 

"It  would  be  under  some  circumstances;  but  not 
these,"  said  Mr.  Cox. 

"Well,  if  you  must  know,"  said  the  man,  smil- 
ingly, after  he  had  examined  his  pocket-book,  "the 
sum  total  is  $81.50." 

"Give  me  the  eighty  dollars  and  take  the  horse 
and  rig.     I  don't  want  to  drive  him  any  more  " 


SAN    FRANCISCO    AND   THE  COAST. 


THE  season  has  closed  here  for  Bawo  &  Dotter, 
even  the  samples  having  been  sold.  H.  Crone- 
meyer  reports  a  very  satisfactory  season  all  along  the 
Coast.   '  

A.  A.  Otte,  local  manager  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  is  in  Seattle,  Wash.,  this 
week  homeward  bound,  after  making  a  complete  tour 
of  his  territory.  He  is  expected  at  headquarters  next 
week. 

Hale  Bros.'  new  department  store  has  been  com- 
pleted and  the  formal  opening  took  place  October  31. 
The  manager  of  the  household  department  reports  a 
big  business  during  the  removal  sales,  making  Octo- 
ber the  biggest  month  this  year. 


The  travelers  for  Himmelstern  Bros,  are  out  on 
the  road  again  after  spending  a  few  days  at  head- 
quarters and    are  putting    forth    their  best  efforts  in 


view  of  the  $500  prize  which    is    to    be    awarded    at 
Christmas 

Mr.  Takito,  of  Takito,  Ogawa  &  Co  ,  Chicago, 
spent  a  few  days  here  visiting  Himmelstern  Bros., 
their  agents,  on  his  way  back  from  Japan,  where  he 
has  been  for  the  past  four  months.  He  brought  a 
nice  line  of  samples  for  next  year  with  him. 


D.  Biedermann,  traveler  for  the  Marsh  &  Kidd 
Co.,  has  just  returned  from  the  southern  part  of  the 
State,  where  he  booked  some  good  orders  for  gas  and 
electric  shades. 

M.  F.  Wynkoop  was  up  from  Los  Angeles  this 
week  on  a  short  business  trip.  He  reporis  business 
very  good  in  that  section. 


Holiday  goods  have  been  moving  very  satisfac- 
torily at  Ottenheimer  Bros.  They  have  three  men  on 
the  road  at  the  present  time,  and  all  are  sending  in 
fine  orders.  A.  W.  Ottenheimer  is  covering  the 
southern  part  of  the  State,  H.  B.  Altschul  the  northern 
part,  and  John  A.  Sauer  the  Sacramento  Valley 


M.  P.  Meyer,  retail  sales  manager  for  the  Nathan- 
Dohrmann  Co.,  is  in  Los  Angeles  on  a  short  business 
trip. 


ARTISTIC     STONEWARE. 


BUTTER-CROCKS  which  are  a  joy  to  behold,  fir- 
kins and  bowls  and  pipkins  made  beautiful  for 
everyday  use,  formed  the  important  part  of  an  ex- 
hibit of  art  pottery  and  stoneware  which  opened  at 
the  School  of  Industrial  Art,  Broad  and  Pine  streets, 
Philadelphia  last  week. 

They  are  the  work  of  students  in  the  school,  who 
have  been  conducting  experiments  throughout  the 
summer. 

The  various  objects  are  in  salt  glaze — that  brown- 
ish-gray familiar  to  generations  of  American  house- 
keepers and  which  has  never  been  decorated,  except 
in  the  crudest  smears,  since  colonial  days.         ^ 

The  jars  and  pots  were  turned  on  a  wheel,  and 
while  yet  unbaked  were  adorned  with  scratched-out 
designs,  or  in  some  instances  the  design  was  left  in 
relief  while  the  rest  of  the  surface  was  lowered. 
Color  was  then  applied,  smaltz  for  the  rich  dark 
blue,  iron  for  the  chestnut  brown,  and  tin  or  white  clay 
for  the  whites,  and  the  whole  fired. 

After  the  heat  reaches  a  certain  point  salt  is 
poured  inlo  openings  in  the  kiln,  and  while  the  sub- 
stance does  not  touch  thepoitery  the  fumes  produce  a 
glaze  which,  with  the  intense  heat,  makes  a  surface 
which  is  the  toughest  which  can  be  produced  on  clay. 

The  result  of  the  summer's  work  shown  at  the 
exhibition  is  epoch-making  of  its  kind,  and  character- 
istically American. 


»• 
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.Among   tlje   fioltzvits 


TEast  ano  \#est 


Every  manufacturer  in  the  district 
East  Liverpool  reports  business  exceptionally 
and   Vicinity,      strong,    mainly   due    to   the   fact 

that  the  holiday  rush  season  is  on. 
The  majority  of  the  orders  now  coming  in  are  marked 
for  immediate  shipment.  The  ware  is  being  sent  out 
as  speedily  as  possible,  and  it  is  reasonable  to  believe 
that  few  merchants  will  be  disappointed.  Still,  buy- 
ers should  anticipate  their  wants  as  far  in  advance  as 
possible  if  they  desire   to  get  goods  in   time  for  late 

holiday  sale. 

•  • 

Joseph  Davis,  Western  salesman  for  the  Smith- 
Phillips  China   Co.,    spent   last   week    at   the   home 

office. 

•  * 

The  Mayer  Pottery  Co  ,  Beaver  Falls,  Pa.,  has 
awarded  the  contract  for  the  erection  of  its  factory 
addition,  including  an  office  building,  and  construction 

is  to  start  at  once. 

•  • 

The  "Dutch  Room"  at  the  Ft.  Pitt  Hotel,  Pitts- 
burgh, will  probably  be  occupied  by  the  United 
State  Potters'  Association  for  its  convention,  com- 
mencing November  12.  The  Assembly  Room  was 
found  to  be  too  noisy  during  the  last  meeting,  be- 
cause of  its  closeness  to  the  Penn  avenue  traffic. 

•  • 

A  report  was  in  circulation  this  week  that  one 
pottery  manufacturer  would  add  seven  kilns  to  his 
plant  early  next  year,  thereby  doubling  its  capacity, 
and  that  another  firm  would  add  three.  With  the 
construction  of  the  thirty  at  Newell,  the  East  Liver- 
pool district  will  add  forty  kilns  to  its  producing 
capacity  during  the  next  twelve  months. 

>     • 

Frank  A.  Crowl,  of  Waterloo,  Iowa,  Western 
salesman  for  the  Smith-Phillips  China  Co.,  was 
summoned  home  last  Thursday  on  account  of  the 
death  of  his  aged  mother  at  Lisbon,  O  ,  the  county 
seat.     The   family  were  formerly   residents   of   this 

city. 

•  # 

The  Hall  China  Co.  has  begun  the  manufacture 
of  a  new  line  of  goods — the  first  of  the  kind  to  be 
made  here — viz.,  vitreous  porcelain  coffee-urn  liners 


and  steam  tables  jars.  In  the  past  these  have  been 
made  of  stoneware,  but  users  say  they  are  not  of  the 
standard  attained  by  the  vitreous  porcelain  liues. 

•     * 

P.  E.  Mueller,  general  representative  of  the 
Palm,  Fechteler  Co  ,  New  York,  spent  several  days 
here  last  week,  calling  on  the  manufacturers.  It  was 
his  first  visit  to  the  district  in  months. 

•  • 

Within  a  year  it  is  possible  that  two  sanitary  pot- 
teries will  be  in  operation  in  this  city.  One  of  the 
plants  to  be  used  for  this  purpose  is  now  engaged  in 
manufacturing  general  ware;  the  other  is  at  present 
devoted  to  the  production  of  electric  porcelain  sup- 
plies. 

•  » 

The  D.  E.  McNicol  Pottery  Co.  report  excellent 
sales  on  their  "Hold-fast"  baby  plate.  Retail  dealers 
and  jobbers  say  it  is  taking  splendidly  with  consum- 
ers. 

•  • 

J.  C.  Thompson,  treasurer  of  the  Thompson 
Pottery  Co.,  who  has  been  ill  at  home  for  several 
weeks,  is  now  on  the  road  to  recovery. 

•  • 

The  announcement  in  the  Journal  recently  of 
improved  transportation  facilities  on  the  Ohio  River 
brought  many  inquiries  to  the  offices  of  pottery  manu- 
facturers here  concerning  the  shipment  of  ware  by 
that  route.  Another  illustration  of  the  fact  that  the 
Journal  gives  the  buyers  the  news  of  the  trade,  and 

gives  it  first. 

•  • 

Additional  acreage  west  of  the  plant  of  the 
Homer  Laughlin  China  Co.,  at  Newell  W.  Va.,  has 
been  bought  by  George  W.  Clark,  Wsetem  sales- 
manager  for  the  Laughlin  interests.  While  Mr. 
Clark  does  not  say  what  he  will  do  with  it,  it  is 
thought  that  it  will  be  used  for  extensions  to  Laurel 
Park,  which  is  owned  by  him. 

Improvements  are  contemplated  at 
Zanesville,  O.     the  plant  of  the  Brush  McCoy  Pot- 
tery Co.  early  in  the  year  which  will 
greatly  increase  the  production  of  the  company.     More 


J* 


jiggers  are  already  being  installed  with  this  end  in 
view.  Some  advanced  specialties  for  1 913  are  now 
being  shown,  the  most  interesting  of  which  is  the  new 
"Art  Navarre"  line  of  jars,  pedestals,  etc.  This  ware 
is  almost  of  a  vitreous  body,  possesses  a  remarkable 
ring,  and  is  treated  in  a  soft  matt  green  background 
with  white  or  ivory-colored  figures  in  relief. 


W.  T.  Gillinder,  president  of 
Philadelphia,  Pa.  Gillinder  &  Sons,  has  resigned 
and  taken  the  plant  at  Port 
Jervis,  N.  Y.,  formerly  owned  by  Brox  &  Ryall. 
His  brothers,  James  and  Edwin,  go  with  him.  Mr. 
Gillinder  has  endeared  himself  to  all  his  employes, 
and  as  a  token  of  their  esteem  he  was  presented  with 
a  handsome  loving  cup.  Edgar  A.  Gillinder  has 
become  the  new  president  of  the  Philadelphia  concern 
and  will  control  the  two  factories.  He  is  a  son  of  the 
original  James  Gillinder  and  uncle  of  William,  James 
and  Edwin.  The  house  is  one  af  the  oldest  in  the 
business,  and  has  always  stood  high  in  the  estimation 
of  the  trade. 


It    is  rumored    that    the  W.  S. 

East  Palestine,  O.     George   Pottery   Co.  will  build 

a  new  pottery  plant  heTe  in  the 

near  future.     As  announced  last  week,  the  company 

has  increased  its  capital  stock  from  $300,000  to  $500,- 

000. 

J.  &  E.  Mayer,  who  have  been 
New  Brighton,  Pa.  supplying  potteries  and  kind- 
red industries  with  gold  lustre, 
pyrometric  cones,  and  other  supplies,  for  about  thirty 
years,  have  been  incorporated  under  the  same  name. 
There  is  absolutely  no  change  whatever  in  the  busi- 
ness, except  that  it  is  incorporated.  It  is  in  no  way 
connected  with  the  Mayer  China  Co. 


The  Cannonsburg  Pottery  Co.'s 
Cannonsburg,  Pa.  plant  No.  2,  as  before  announced, 
has  been  acquired  by  W.  S. 
George,  who  was  an  officer  of  the  company,  in  ex- 
change for  his  interest  in  the  two  plants.  So  that 
now  the  Cannonsburg  Pottery  Co.  are  operating  Plant 
1  and  have  nothing  to  do  with  Plant  2.  The  company 
will  continue  to  operate  under  its  old  title  as  an 
entirely  independent  concern,  Plant  2  being  operated 
by  the  VV.  S.  George  Pottery  Co.  of  East  Palestine,  O. 


MORE     TERHINAL     FACILITIES     PR0.1ISED 
FOR     CHICAGO. 


PENNSYLVANIA'S     GLASS     SAND     PRODUCTION. 


W1 


ITHOUT  awaiting  final  decision  on  the  part  of 
other  lines  in  regard  to  the  details  of  the  pro- 
ject to  furnish  terminal  facilities  at  Chicago  for  1- 
cars  --accommodations  for  only  4,000  or  5,000  cars  now 
exist — the  Chicago  and  Northwestern  R.  R.  Co.  will 
extend  a  six-track  system  from  a  point  near  River 
Forest,  111  ,  on  the  system's  Chicago  and  Omaha 
division,  to  the  New  Proviso  yards.  Tne  present 
capacity  of  those  yards  is  to  be  increased  so  that  from 
6,000  to  10,000  cars  can  be  accommodated.  This  will 
give  the  Northwestern  the  second  largest  terminal 
facilities  controlled  by  any  one  railroad  system  in  the 
world,  the  largest  being  the  Pittsburgh  yards  of  the 
Pennsylvania  railroad.  When  the  downtown  yardage 
is  taken  into  consideration,  the  facilities  of  the  North- 
western are  claimed  to  be  unequalled  by  those  of  any 
other  system.  The  cost  of  of  the  txtension  of  lines 
and  of  the  land  and  its  preparation  is  estimated  to  be 
$2,500,000. 


USE     COMMON     TERMS. 


PENNSYLVANIA  produces  thirty  per  cent  of  all 
the  sand    used    in    glassmaking   in    the    United 
States — about  400,000  tons. 


IF  a  dealer'  does  not  adequately  describe  his  goods 
he  cannot  expect  people  to  understand  what 
they  are.  One  of  the  greatest  mistakes  made  in 
advertising  is  that  of  giving  scant  descriptions  of 
goods.  The  nearer  an  advertisement  is  made  to 
represent  the  goods,  the  better  is  the  advertisement. 
The  plainer  the  offer  can  be  made,  the  more  takers 
it  wiil  get.  The  easier  you  make  it  for  people  to  get 
your  goods,  the  more  of  them  you  will  attract.  Ii 
they  have  to  make  a  lot  of  inquiries  before  they  know 
exactly  what  you  mean,  they  are  likely  to  find  it  too 
much  trouble.  If  you  make  a  perfectly  direct  and 
distinct  offer,  and  your  competitor  makes  one  which 
is  weakened  by  ambiguity,  you  are  going  to  get  the 
trade.  No  question  about  that.  People  like  to  be 
able  to  get  just  what  they  want  and  to  talk  about  it 
in  an  intelligent  manner.  If  they  thoroughly  under- 
stand about  an  item  or  proposition  it  will  not  take  so 
much  time  to  sell  them. 

One  of  the  many  things  which  keep  a  great 
many  advertisements  from  being  plain  is  the  use  of 
trade  or  technical  terms  in  describing  the  goods 
advertised.  A  merchant  knows  so  well  what  the 
terms  are  and  what  they  mean  that  he  thinks  every- 
body else  knows. 

When  the  writer  was  advertising  manager    in   a 

department  store  one  of  the  greatest  difficulties    was 

in  getting  descript'ons  of  the  goods.     Sometimes  the 

buyers    would   use  terms  that    sounded   like  Greek. 

Upon  inquiring  as  to  the  meaning   the   reply   would 

often  be:  "Oh,  everybody  knows  what  that  means. 
There  is  no  need  of  saying  anything  else."  But 
everybody  did  not  know,  and  of  this  fact  "yours 
truly"  was  a  very  convincing  example. — Richardson 
Impressions. 
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•Around  tl)£  (Btass  an6  Camp 

factories. 


"I  want  to  congratulate  the  Jour- 

Pittsburgh  and     nal   on     its   report     of   increased 

Vicinity  facilities  for  water  transportation 

to  the  Southern  markets,"  said 
Traffic  Manager  A.  H.  Fisher,  of  the  United  States 
Glass  Co.,  this  week.  "Our  company  stands  read)' 
to  maKe  large  shipments  into  Southern  territory  by 
the  water  route  just  as  soon  as  through  boats  are 
operated  between  Pittsburgh  and  New  Orleans.  In 
the  past,  to  reach  New  Orleans  v»e  have  been  com- 
pelled to  have  transfers  of  freight  made  at  Cincinnati 
and  Memphis,  and  this  has  caused  more  or  less 
breakage.  With  through  boats  in  operation  the 
Southern  buyer  is  put  in  a  position  where  he  will 
save  thousands  of  dollars  annually  in  freight  bills. 
The  Journal  is  doing  a  good  work  in  bringing  the 
question  of  water  transportation  to  the  attention  of 
its  readers." 

W.  B.  Andrews,  until  recently  manager  of  the 
Chicago  office  of  the  United  States  Glass  Co.,  has 
resigned  to  go  into  business  for  himself  as  manufac- 
turers' agent.  

"Because  of  an  unlooked-for  increase  in  business 
for  our  blown  department  we  have  been  compelled  to 
practically  double  the  capacity  of  that  part  of  our 
plant,"  said  Frank  Freese,  with  Ripley  &  Co. 


At  a  meeting  of  the  board  of  directors  of  the 
United  States  Glass  Co.  October  30  the  following 
officers  were  elected:  Marion  G.  Bryce,  president; 
Ernst  Nickel,  secretary  and  treasurer;  Harvey 
Wilson,  assistant  secretary  and  treasurer;  William 
M.  Anderson,  manager  manufacturing  department; 
Marion  G.  Bryce,  manager  commercial  department; 
Ernst  Nickel,  manager  accounting  department.  The 
board  also  created  an  advisory  committee,  to  succeed 
the  old  executive  committee,  consisting  of  Marion  G. 
Bryce,  William  M.  Anderson,  Ernst  Nickel,  James 
F.  Challinor,  S.  A.  Bryce,  Edwin  W.  Bryce. 


Former  president  J.  A.  Knox,  who  resigned  his 
position  with  the  "States"  last  week,  states  that  he 
will  go  into  business  for  himself,  handling  glasshouse 
supplies  and  everything  in    the  way  of  raw  materials 


that  have  to  do  with  the  manufacture  of  glass.  Mr. 
Knox  leaves  the  "States"  with  the  best  wishes  of  all 
with  whom  he  has  labored  during  his  connection  with 
that  corporation. 

Operations  have  been  started  at  the  new  plant  of 
the  Pennsylvania  Glass  and  Manufacturing  Co  , 
Brilliant,  O.,  under  the  management  of  R.  S.  Giese, 
with  offices  in  the  McCance  Block,  this  city.  Light- 
ing glassware  is  being  featured. 


Harry  Duncan,  of  the  Duncan  &  Miller  Glass 
Co.,  Washington,  Pa,  has  completely  recovered 
from  his  recent  severe  illness.  '  I  feel  better  now 
than  I  ever  did  in  my  life,"  he  said  a  few  days  ago. 


Every  glass  factory  in  the  West  is  busily  engaged 
getting  molds  made  for  new  lines  which  will  be 
shown  at  the  Ft.  Pitt  glass  and  pottery  exhibit  in  this 
city  next  January.  Whether  or  not  as  many  will  be 
shown  the  coming  season  as  last  remains  to  be  seen. 
One  of  the  manufacturers  asserts  that  it  does  not  pay 
to  have  only  two  or  three  lines;  others  say  that  he  is 
taking  a  chance  when  he  presents  a  lot,  for  if  only  a 
few  sell  he  has  lost  the  cost  of  the  molcts  on  the 
others. 

General  Manager  David  Fisher,  of  the  New 
Martinsville  (W.  Va  )  Glass  and  Mfg.  Co.,  writes: 
"We  are  getting  out  two  new  lines,  one  colonial  and 
one  figured,  and  they  are  both  superior  to  any  we 
have  ever  shown.     They  will  be  ready  by  December 


S.  F.  Elkins,  general  manager  of  the  Krakno 
Glass  Co.,  this  city,  says  that  the  demand  for  lighting 
glassware  this  season  is  the  heaviest  experienced 
since  1907.  This  company  has  just  placed  in  its 
sample  room  several  new  lines  of  treatments  and 
shapes  in  gas  and  electric  shades  which  are  admitted 
to  be  distinct  novelties. 


R.  P.  Smith,  president  of  the  Allen  Cut  Glass 
Co.,  Johnstown,  Pa.,  when  in  the  district  this  week 
said  that  the  plant  is  now  working  forty  frames  and 
that  more   could  be  used  to  advantage   just   at   this 


22 


time.  The  plant  has  additional  room  for  twenty 
frames,  and  these  may  be  installed  within  a  few 
months.  The  firm  contemplates  opening  a  large 
sample  room  in  Pittsburgh,  where  a  sample  piece  of 
every  cutting  will  be  displayed  under  the  manage- 
ment of  B.  F.  Pritchard. 


Robert  G.  West,  formerly  with  the  Higbee  Glass 
Co.,  but  now  with  the  Pittsburgh  Lamp,  Brass  and 
Glass  Co  ,  returned  home  to  vote  and  again  left  for 
the  road  Tuesday  night.    . 


MONTHLY     SUMMARY     OF     IflPORTS. 


THE  imports  of  earthenware,  stone  and  china  ware 
for  the  month  of  August,  19 12,  compared  with 
the  same  month  in  the  preceding  year,  were  as  follows : 


1911 
51,143,716 


1912 
11,172,490 


FOR   EIGHT   MONTHS   ENDING    AUGUST. 

I9IO  I9H  I912 

$7,088,432  $6,949,254  $6,062,625 

TOYS. 

1911  1912 

$1,262,442  $i,354,584 

FOR   EIGHT   MONTHS   ENDING   AUGUST. 
I9IO  I9II  I912 

$4,189,185 


$4,648,obo 
GLASSWARE. 


,463,186 


1911 
$211,856 


1912 
5226,425 


FOR   EIGHT  MONTHS   ENDING   AUGUST. 
I9IO  I9II  1912 

$2,418,879 


$1,497,723  $1,363,418 


ARTICLES   OF  METAL   ENAMELED   OR  GLAZED 

WITH  VITREOUS  GLASSES. 

1911  1912 

$53,76o       $46,767 

FOR   EIGHT  MONTHS   ENDING   AUGUST. 
I9IO  I9II  1912 

$604,912  $482,884 


$457,176 


A     REAL     SALESGIRL. 


WHEN  Billie  Burke  played  an  engagement  at 
Atlanta,  Ga.,  recently,  Miss  Ida  Campbell,  a 
salesgirl  in  charge  of  Mrs.  Wm.  Lycett's  china  studio 
on  Peachtree  street,  admired  her  immensely  and 
desired  above  all  things  to  have  a  talk  with  the 
charming  little  actress.  With  faint  hope  that  Miss 
Burke  would  respond  she  mailed  a  little  folder  from 
the  studio  and  also  wrote  a  note  saying  she  would 
be  "so  pleased"  to  show  her  "all  the  pretty  things." 
She  had  almost  forgotten  about  the  matter  when 
a  winsome  young  woman  with  reddish  hair  walked 
in  and  announced  that  she  was  Miss  Burke.  Her 
young  admirer  promptly  displayed  her  prettiest 
wares.  She  had  no  intention  of  making  a  sale,  and 
when  the    actress   asked  that  this  piece  and    that   be 


laid  aside  she  was  amazed  beyond  measure.  The  bill 
amounted  to  $200.  Miss  Burke  wrote  the  check  and 
asked  that  the  china  Ve  sent  to  ber  Northern  home. 

That  box  was  doubtless  the  best  packed  oackage 
of  china  that  ever  went  out  of  Atlanta. 


LEAD     GLAZE     IN     ENGLAND. 


GREAT  BRITAIN,  with  an  army  of  7,000  pottery 
workers,  has  been  studying  the  evils  of  the  trade 
through  a  commission  which  has  reported  optimis- 
tically in  a  big  volume  to  the  effect  that  poisonous 
lead  glazes  are  to  be  eliminated  by  more  laws  and 
closer  inspections. 

"Potters'  rot"  is  the  old,  deadly  ailment  of  the 
pottery  worker.  The  name  is  colloquial,  indicating 
the  deterioration  of  the  lungs  and  the  respiratory 
organs  through  inhalation  of  the  fine,  flinty  particles 
which  come  of  the  shaping  and  finishing  of  the  pot- 
tery piece.  These  particles,  floating  dry  in  the 
atmosphere,  are  drawn  into  the  lungs  and  set  up  irri- 
tations, which  are  the  beginning  of  the  general 
breakdown  of  the  system,  especially  as  the  worker 
approaches  middle  life. 

Plumbism  is  that  other  attendant  evil,  brought 
about  through  the  lead  glazes  which  continue  so 
largely  in  use  in  the  British  potteries.  Plumbism 
attacks  the  young  worker,  and  the  young  woman  is 
its  special  mark.  Sufficently  poisoned,  the  young 
person  may  become  totally  blind,  an  arm  may  drop 
paralyzed  and  helpless,  the  face  may  become  drawn 
and  withered,  and  the  whole  body  virtually  helpless 
from  the  encroachment  of  the  poison.  Or,  if  the 
woman  worker  escape  all  these,  the  influence  of  the 
poison  may  render  her  incapable  of  motherhood 
should  she  later  become  a  wife. 

Considering  conditions  among  the  British  pottery 
workers,  the  recent  report  of  the  departmental 
commission  upon  the  evils  of  the  shop  is  looked  upon 
as  academic  and  impossible  of  results.  The  govern- 
mental inspectors  are  too  few  in  number  to  bring 
about  radical  reforms,  and  the  commission  recom- 
mends an  inside  inspector  in  each  shop  who  will  act 
as  foreman  perhaps  and  incidentally  report  the 
non-observance  of  the  laws,  new  and  old. 

"All  splashes  of  glaze  falling  upon  the  benches 
or  surrounding  objects  shall  be  immediately  removed," 
is  one  of  the  suggestions  of  the  report,  to  which  the 
British  critics  are  asking,  "Who  will  remove 
them  ?"  Shall  his  employer,  paying  him  a  foreman's 
wage  for  net  results,  allow  of  his  squandering  time  in 
seeing  to  the  removal  of  mere  glaze  splashes  upon 
bench  or  other  object  ?  And  unless  someone  inside 
shall  have  the  liberty  of  the  action  an  army  of 
government  officials  will  be  necessary  for  the  inspec- 
tions. 

Just  one  woman  commissioner  has  made  a  stroke 
at  reducing   the  evil.      Gertrude  Tuckwell,  who   has 
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worked  among  the  potters  and  knows  their  lives, 
declares  that  the  time  is  past  when  lead  is  necessary 
in  the  glazing  processes.  In  view  of  this  she  is 
demanding  a  schedule  of  pottery  products  which 
shall  hereafter  be  glazed  with  something  other  than 
lead.  To  this  list  the  Home  Office  would  have  power 
to  make  additions,  while  on  the  part  of  the  consuming 
public  gradually  it  would  learn  to  discern  between  the 
poisonous  and  non-poisonous  products  and  cut  the 
lead  glazed  pottery  from  the  markets. 


IMPORTS    AT    NEW    YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
November  5.  1912. 

ANTWERP 
(J  packages  toys Strobel  &  Wflken  Co 

1  »  " C  B  R*usi 

10  "         earthenware L  D  Bloch  &  Co 

5        •«  "  Herman  C  Kupper 

11  "  «•  ...   .ERTheiler 

19        ««  "  Bawo  &  Dotter 

4        ••  ■«  L  Straus  &  Son  b 

49        «»  "  Miscellaneous  Orders 

28        "         chinaware Strobel  &  Wilken  Co 

BREMEN 

26  packages  chinaware Strobel  &  Wilken  Co 

57        "         glassware '  " 

176        "         toys " 

COPENHAGEN 

2  packages  earthenware Bawo  &  Dotter 

17        «•         glassware Fenesterer  &  Ruhe 

71        "         toys tieo  Borgf eldt  &  Co 

GENOji 
1  package  glassware H  Creange 

3  ••  "  Miscellaneous  Orders 

HAVRE 

110  packages  chinaware Wm  Guerin  &  Co 

28        "  " J  H  Venon 

27  •>  •  Bawo  &  Dotter 

4  »  "  Haviland  &  Co 

qq        ••  " Miscellaneous  Orders 

130        •'         glassware E  Utard 


GLASGOW 


27  packages  glassware. 


.  H  A  Rogers  &  Co 


11 

3 

14 
12 
11 

9 
12 

3 
17 
49 
46 


LIVERPOOL 

6  package*  earthonwaro The  Rowland  ft  Marsellus  Co 

8        <  "  Bawo  &  Dotter 

Maddock  &  Miller 

•  "  L  Straus  &  Sons 

•  " Meakin  &  Ridgway 

•  »«  R  Slimmon  &  Co 

t  " H  C  Edmiston 

«  "  W  S  Pitcairn 

«  "  E  Boote 

•  " W  H  Plummer 

«  "  . .    Miscellaneous  Ordei  e 

'         chinawaie. J  Davison 

toys Strobel  &  Wilken  Co 


TRIESTE 


53  packages  glassware. 

28        " 

16 

12 

17 


.   ..   .  L  Straus  &  Sens 

J  Palme 

Koscherak  Bros 

,F  W  Wool  worth  &  C 
Bawo  &  Dotter 


HAMBURG 

49  packages  glassware     Fensteror  &  Rut  e 

109  "                   "            Eimer&Amend 

10  "                                Kmy-Scheerer  Co 

15  " .  H  Endemann 

101  "  Geo  Borgfeldt  &  Co 

38  "                   "            LDBloch&Co 

6  "                  "           Strobel  &  Wilken  Co 

106  "                   "            Miscellaneous  Orders 

53  "         earthenware Bawo  &  Dotter 

5  "  " Frank&Co 

9  "                  " J  Palme 

H  "                   "            ..OGootz 

10  "  FBing&Co 

61  Koscherak  Bros 

19  "                   "            Herman  C  Kupper 

103  "                                Miscellaneous  Orders 

38  "         chinaware Strobel  &  Wilken  Co 

8  "                  "           Miscellaneous  Ordors 

136  "       toys B  Illfolder  *  Co 

G  W  Travers 

8  "  "        Knauth,Nachod&  Kuh»e 

9  "  "        CBRonss 

52°  "            "        Geo  Borgfeldt  &  Co 

87  "        Strobel  &  Wilken  Co 

46  "           "        ••   .- Miscellaneous  Orders 

ROTTERDAM 

109  packages  earthenware Geo  Borgfeldt  &  Co 

17  "                  "           Bawo  &  Dotter 

16  "  "  LDBloch&Co 

6  "  "  Lazarus  &  Rosenfeld 

35  "                   "            GFBassett&Co 

1  "  Miscellaneous  Orders 

2  "         toys FAOSchwartz 

157  "            "        Samstag  &  Hilder  Bros 

54  " Miscellaneous  Orders 


IMPORTS    AT    PORT    OP    BOSTON. 

LIVERPOOL 

22  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

18        "  '  Mitchell,  Woodbury  Co 

2  "  "  ,..  American  Express  Co 

25        "  "  WNProctor&Co 

1        "  " Rowland  &  Marsellus  Co 

3  "  " Miscellaneous  Orders 

ANTWERP 

83  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

1        "  "  Mitchell  V  oodbury  &  Co 

1  "  "  Jordan  Marsh  Co 

11        "  "  American  Express  Co 

2  "  "  ....  Miscellaneous  Orders 

COPENHAGEN 
82  packages  earthenware C  J  Pierce  &  Co 

■ 1=7 

SPECIAL    NOTICES. 


LONDON 

11  packages  toys  Geo  Borgfeldt  &  Co 

5        ••  "        Miscellaneous  Orders 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

SITUATIONS     WANTED. 

AN  experienced  salesman,  well  posted  in  domestic  pottery, 
wishes  to  connect  with  good  factory  from  January  ist. 
Am  well  acquainted  in  Middle  West  and  South.  Best  of  refer- 
ence furnished.     Address  Box  825,  this  office. 

EXPERIENCED  wholesale  buyer,  with  perfect  knowledge  of 
American  needs,  posted  on  the  European  market  and  ac- 
quainted with  manufacturers  of  dolls  and  toys,  china  and  glass- 
ware, housefurnishing  goods,  stationers'  supplies,  fancy  goods, 
notions  and  small  wares,  is  open  for  engagement  January  ist. 
Would  consider  proposition  from  large  department  store.  Ad. 
dress  Box  826,  this  office. 
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Unbtx   to   ^Advertisements 


—  AND  — 

BUYERS'    GUIDE. 

Importers  of  China,  Qlassware,  etc. 

Bawo  &  Dotter   4 

Bassett,  Geo.  F.,  &  Co 8 

Bernardaud,  L.,  &  Co.,  Limoges,  France 4 

Bonita  Art  Co.,  Wheeling 3 

Cox&Lafferty 3 

Davison,  John     5 

Fondeville  &  Van  Iderstine .     .  ^ 

Guerin  Wm.,  &  Co  ...   .    6 

Gredelue,  A.,  New  York     29 

Haviland  &  Co 27 

Haviland  &  Abbot  Company          6 

Haviland,  Theodore,  Company 25 

Jones,  McDuffee  &  Stratton  Co.,  Boston 26 

Kupper,  Herman  C 

Slimmon,  Robt.,  &  Co 5 

Thieler,  E.  R 7 

Venon,  J.  H 7 

Lamps  and  Brass  Goods 

Bradley  &  Hubbard  Mfg.  Co  3» 

Consolidated  Lamp  &  Glass  Co.,  Conopolis 31 

Imperial  Art  Glass  and  Lamp  Works 30 

Manhattan  Brass  Co  31 

Miller,  Edward,  &  Co 32 

Mills,  Gardner  &  Co. ,  Chicago 3 

Plume  &  Atwood  Mfg.  Co     32 

Pittsburgh  Lamp,  Brass  and  Glass  Co 32 

Turner  &  Seymour  Mfg.  Co 31 

Cut  Glass 

Bush  Glass  Co.,  Lansing,  Mich 3 

Bergen,  J.  D.,  Co.,  Meriden,  Conn 30 

Clark,  T.  B.,  &  Co.,  Honesdale 3 

Dorflinger,  C,  &  Sons 6 

Fry  Glass  Co.,  Rochester,  Pa     28 

Herbeck-Demer  Co.,  Hallstead,  Pa  7 

Janson  &  Wills,  Brooklyn 24 

Metropolitan  Cut  Glass  Co. ,  Brooklyn 30 

Mills,  Gardner  &  Co.,  Chicago,  111 3 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y   

St.  Louis  Crystal  Glass  Co 30 

Domestic   Pottery 

Cartwright  Bros,  Co.,  East  Liverpool     

Brush-McCoy  Pottery  Co. ,  Zanesville,  O 29 

Guernsey  Earthenware  Co.,  Cambridge,  O     6 

Mayer  China  Co.,  Beaver  Falls,  Pa 26 

McNicol,  D.  E  ,  Pottery  Co.,  East  Liverpool 24 

Pennsylvania  China  Co. ,  Ford  City,  Pa 28 

Takito,  Ogawa  &  Co. ,  Japan 3 

Plateaux  and  Trays. 

Baum,  Charles 28 

Rohrbeck,  John  E a6 

Glassware 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa i9 

Beaver  Valley  Glass  Co. ,  Rochester,  Pa 26 

Cox  &  Lafferty .... 3 

Duncan  &  Miller  Glass  Co.,  Washington.  Pa i9 

Edge,  Thos  G 2 

Economy  Tumbler  Co.,  Morgantown,  W.  Va 28 

Oriental  Glass  Co.,  Pittsburgh         , ._  j0 

Potomac  Glass  Co 2 

United  States  Glass  Co,  Pittsburgh 2 

Williamsburgh  Flint  Glass  Co  , 30 

Materials 

Drakenfeld.  B.  F. ,  &  Co 

Holland,  Frank,  &  Son,  Brooklyn 

Roessler  &  Hasslacher  Chemical  Co 


30 


30 


Miscellaneous 


Abels  &  Co.  easels  - 

Enterprise  Enamel  Co.,  Bellaire 3 

Home  Auction  Co 
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Hogan  Mfg.  Co.,  Nepera  Park,  N.  Y.  . . 

<I  Mfg.  Co     '...'.'..'..'.'.'.'.'.'.','.'.  31 

Robert  Rawsthorne  Engraving  Co.,  Pittsburgh ,  "  "  30 

Tunberlake,  J.  B    &  Sons,  Jackson,  Mich  .    ....'.....'.  2 


HOLDFAST  BABY  PLATE. 


Locks  on  the  table  or  high  chair.  Turn-over  edge.  High 
class  juvenile  decorations  rich  with  gold. 

The  best  fall  and  Xmas  specialty  of  the  year. 

Every  china  department  needs  this  plate,  and  those  offering 
it  find  it  a  ready  and  profitable  seller. 


The  D.  E.  McNICOL  POTTERY  CO., 


East  Liverpool,  Ohio. 


SIX-KILN     POTTERY 

FOR   SALE    OR    LEASE. 

An  exceptionally  good  business  opportunity  is 
offered  in  a  six=kiln  pottery  located  at  East 
Liverpool,   Ohio.  This  plant  is  fully   equipped 

with  all  machinery,  tools,  moulds,  saggers,  etc., 
and  can  be  placed  in  operation  within  thirty 
days.  All  pottery  plants  now  in  operation  are 
running  to  full  capacity  and  are  unable  to  take 
care    of  orders.  The  future  of  this  business 

looks    better  than"  ever.  New    potteries    are 

under  construction  and  old  ones  will  be  fully 
utilized.  „This  is  an  excellent  opportunity  for 
the  right  party. 

For  full  particulars,  address 

J.  L.  HIGLEY, 
1032  Engineers   Building,  Cleveland,  O. 


Sole  Owner  of  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 

Made  Only  b\ 

Hogan  Mfg.  Co.,  mc.  Nepera  Park,  N.  Y. 

From  special  material.      Does  not  break  or 
slip.     Write  for  samples  and  prices. 

J.  L.  Garvey,  City  Agent,  10  W.  Broadway,  N.  Y. 


JANSON      &     WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 

Engravings  on  Blown  Stemware  and  Tumblers. 

Office    and    Factory,  683    Lorimer   Street,    Brooklyn,  N.  Y. 

Any    Shopworn,   Lazy    Stock  ? 

China  and  Glassware,  Bric-a-Brac  and  Fancy  Goods. 
We  sell  on  commission  or  buy  for  cash. 

HOME  AUCTION  CO.,  916  Sixth  Ave.,  New  York. 

T.  P.  CREAMER.  Tel.  Plaza  6261. 


CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    NOV.    14,     1912. 


THIRTY-FOURTH     ANNUAL    CONVENTION     OF    THE 
UNITED    5TATES    POTTERS'    ASSOCIATION. 


FOR  many  years,  with  few  exceptions,  the  United 
States  Potters'  Association  has  met  in  Washington, 
D.  C,  in  the  first  week  of  December.  This  year  the 
association  convened  in  Pittsburgh  at  the  Fort  Pitt  Ho- 
tel. One  of  the  main  reasons  for  holding  the  meeting  in 
November  was  because  it  has  become  the  practice  dur- 
ing the  last  few  years  for  the  large  buyers  to  get  to 
market  before  December,  and  it  became  necessary  to  ad- 
just terms,  discounts,  etc.,  before  the  market  opened. 

The  clans  gathered  early,  and  there  were  the  usual 
meetings  and  greetings.  Easterners  do  not  see  much  of 
their  Western  confreres  during  the  year,  and  the  West- 
ern men  do  not  meet  each  other  outside  of  their  own 
towns  very  frequently,  so  there  was  a  pleasant  reunion. 

The  following  answered  roll  call : 

Kilns. 
Harry    D.    Wintringer,    Steubenville    (O.)    Pot- 
tery Co 7 

E.  L.  Henderson,  Carrollton  (O.)  Pottery  Co 7 

R.  E.  Henderson,  Carrollton  (O.)  Pottery  Co 

James    Pass    Onondaga    Pottery    Co.,    Syracuse, 

N.    Y 12 

J.  L.  Bennett,  Crooksville   (O.)   China  Co 6 

Guy  E.  Crooks,   Crooksville   (O.)    China  Co 

Charles    F.    Gosser,     Pope-Gosser     China     Co., 

Coshocton,    0 7 

Joseph      Mayer,      Mayer      China      Co.,      Beaver 

Falls,    Pa 5 

C.     L.     Gray,     Pennsylvania     China     Co.,     Ford 

City,   Pa 17 

W.  G.  George,  W.  S.  George  Pottery  Co.,  East 

Palestine,   0 21 

R.  N.  Logan,  \V.  S.  George  Pottery  Co.,  East 
Palestine,    O 

O.  H.   Sebring,   French  China  Co.,   Sebring,  O..       9 

Frank    A.    and    Charles    Sebring,    Sebring    (O.) 

Pottery   Co 7 

Limoges   China   Co.,   Sebring,   0 7 

Tritt   Pottery   Co.,    Niles,    0 6 

(Represented  by  Frank  A.  Sebring.) 

Charles  Howell  Cook,  Cook  Pottery  Co.,  Tren- 
ton,  N.  J 10 

Ambrose    G.    Dale,    International    Pottery    Co., 

Trenton,    N.    J 6 

William  Burgess,  Trenton,  N.  J 

John  N.  Taylor,  Joseph  G.  Lee  and  Homer  J. 
Taylor,  Knowles,  Taylor  &  Knowles  Pot- 
tery Co.,  East  Liverpool,  0 32 

\V.  E.  Wells,  Charles  I.  Aaron,  Marcus  Aaron 
and  Louis  J.  Aaron,  Homer  Laughlin  China 
Co.,  East  Liverpool,  0 62 


W.  L.  Smith,  W.  L.  Smith,  Jr.,  W.  C.  Lynch, 
Taylor,  Smith  &  Taylor  Pottery  Co.,  East 
Liverpool,   0 10 

Edwin  M.  Knowles,  Thomas  B.  Anderson,  Ed- 
win M.  Knowles  China  Co.,  East  Liver- 
pool, 0 7 

W.  W.  Harker,  Harker  Pottery  Co.,  East  Liver- 
pool,  0 12 

Robert T.  Hall,  Hall  China  Co.,  East  Liver- 
pool, 0 5 

C.  C.   Ashbaugh,   West   End   Pottery   Co.,   East 

Liverpool,   0 6 

George  C.  Thompson,  Thompson  Pottery  Co., 
East  Liverpool,   O 

Dale    D.    Thompson,    Thompson    Pottery    Co., 

East    Liverpool,    0 15 

W.  S.  Burford  and  J.  J.  Purinton,  East  Liver- 
pool Potteries  Co.,  Wellsville,  0 6 

N.  A.  Frederick,  Globe  Pottery  Co.,  East  Liver- 
pool,  0 6 

John  W.  Vodrey,  Vodrey  Pottery  Co.,  East 
Liverpool,   0 6 

D.  E.  McNicol,  and  John  A.  McNicol,  D.  E.  Mc- 

Nicol  Pottery  Co.,  East  Liverpool,  0 12 

John   T.    Cartwright,    Cartwright    Bros.    Pottery 

Co.,  East  Liverpool,  O ;...       7 

T.  A.  McNicol,  Potters'  Co-operative  Co.,  East 

Liverpool,    0 11 

Albert  W.  Corns,  Samuel  Frost,  McNicol-Corns 

Pottery  Co.,  Wellsville,  0 5 

Chris    Horton    and    John    McDonald,    Colonial 

Pottery  Co.,   East   Liverpool,   0 6 

Joseph     T.     Smith     and     William     H.     Phillips, 

Smith-Phillips  China  Co.,  East  Liverpool,  O.       6 

G.  A.  Trenle,  Trenle  China  Co.,  East  Liver- 
pool,  0 5 

John    George    and    W.    A.    Shaw,    Cannonsburg 

(Pa.)    Pottery    Co 10 

Charles    L.    Casey,    Guernsey    Earthenware    Co., 

Cambridge,    0 6 

H.  R.  Wylie,  H.  R.  Wylie  China  Co.,  Hunting- 
ton,   W,    Va • 7 

Thomas  Darragh,  Salem  China  Co.,   Salem,  O..       6 

Daniel  Cronin  and  E.  J.  Smith,  Standard  Pot- 
tery Co.,  East  Liverpool,  0 12 

ASSOCIATE  MEMBERS. 

George  J.  Niebuhr,  Hanovia  Chemical  Co.,  New- 
ark,  N.  J. 

Werner  Malsch  and  Harry  W.  Smith,  Roessler  & 
Hasslacher   Chemical   Co.,    New   York. 

Dewit  D.  Irwin,  Potters'  Supply  Co.,  East  Liver- 
pool,   O, 

Alex  McBane,  East  Liverpool  Sagger  Mfg.  Co,., 
East  Liverpool,  O. 

II  L  Harris,  Pacific  Coast  Borax  Co.,  New  York, 
N.  Y. 
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York,    N.   Y. 

O    C.  Garver,  National  Lead  Co..  rgh,    Pa. 

Will  Ceramic    Tn  East 

Liverpool 

J.    G.    Kaufmann,    Ch  s    &    Lamp  ,     Pitts- 

burgh,   I 

Edmond  J.  Huott,  Pottery  &  Glass,  New  York. 

-     i      0'» an,  Pottery,   Glass  &   Brass   Salesman, 

New  York. 

M    K     Zimerman,   Crockery    &  rournal,   New 

York,   N.   Y. 

J.    11.    Simms,    Simms    Printing    Co.,    Last    Li 

.1.  Gates' McCoy,  ■'   Flinl  &  SPar  Co''  Tren" 

ton,   N.   T. 

\t  eleven  o'clock  on  Tuesday  morning,  Vice-President 
Wintringer  called  the  meeting  to  order  and  spoke  as 
follows : 

I  am  o-lad  to  greet  you  on  our  thirty-fourth  anniver- 
sary but"  join  with  you  all  in  the  regret  that  we  do  not 
have  with  us  the  one  in  whom  we  had  placed  our  lead- 
ership this  year;  and  in  the  lamented  death  of  John  M. 
Pope  our  association  has  not  only  lost  a  valued  mem- 
ber, but  we  individually  mourn  the  loss  oi  a  clean,  up- 
right business  associate. 

I  am  conscious  of  much  more  than  a  passing  desire 
that  I  might  be  able  to  serve  you  satisfactorily  and  par- 
ticularly to  bring  out  with  emphasis  those  points  that 
are  so  important' to  us  just  now.  As  an  organization  we 
have  grown  steadily  and  safely  over  a  period  of  more 
than~a  third  of  a  century,  until  now  we  are  producing 
annually  in  our  own  lines  probably  $17,000,000  worth 
of  finished  product.  A  study  of  the  government  statis- 
tics for  the  past  three  years  reveals  some  satisfactory  in- 
formation, chief  of  which  is  the  authentic  report  of  the 
total  importations  for  the  last  government  fiscal  year 
were  $9,997,698,  as  compared  with  $11,411,665  for  the 
period  previous,  and  $11,021,126  for  1910.  This  would 
certainly  indicate  that,  granted  only  reasonable  protec- 
tion  as  had  in  the  few  years,  for  the  more  thorough  de- 
velopment of  artistic  and  graceful  shapes  and  decora- 
tions, and  especially  for  the  promotion  of  greater  pride 
in  our  product,  we  still  have  larger  and  more  satisfac- 
tory fields  to  enter. 

In  this  connection,  I  should  like  to  respectfully  sub- 
mit an  observation  I  have  made  on  the  matter  of  our 
decorations.  It  is  that  in  the  past  three  years,  probably 
greater  progress  has  been  made  in  decorating  dinner- 
ware  in  this  country,  than  in  any  previous  period  of  twice 
that  duration,  and  I  am  convinced  that  this  is  only  the 
beginning  of  what  we  may  hope  for  in  this  direction 
in  the  future. 

There  is  now  much  greater  scope  for  the  individuality 
of  the  manufacturer,  due  largely  to  the  advent  of  decalco- 
maniae,  and  as  a  consequence  there  are  hardly  two  dec- 
orated dinner  lines  of  precisely  the  same  merit  or  style. 
This  should  tend  to  the  production  of  higher  class  goods 
of  distinct  merit  and  the  more  we  give  play  to  our  am- 
bitions  along  this   line,   the   larger  the   field  exposed  to 
our  vision,  and  the  more  removed  we  are  from  the  ne- 
ity  of  ruinous  price  cutting.     Therefore,  I  suggest 
that  we  seriously  consider  any  and  all  means  at  our  com- 
mand as  an  organization  to  encourage  development  both 
in  qualitj   and  shapes  of  our  product,  as  well  as  the  just 
tnt   feature   of   decorating  and   treating  these 
inner  suit  to  bring  us  recognition  and  en- 
nent. 

ir  your  consideration  a  proposal  that  we  dis- 

aratages  of  an  organization  separate  and  i 

tirely   i  his,  and  compo  ed  of  superintendents,  clay 

shop  foremen,  heads  of  decorating  departments,  etc.,  in- 

purely  social  in  its  function-,  and  to  meet 

tonth  for  a  modesl  banquet,  providing  for  a 

or  addr<  mutual  interest  and  for  gen- 

s  that  will  tend  to  develop 'and 

cn'  "   '■  men     It  sems  to  me  that  such  a  project 


would  help  us  greatly  and  tend  to  the  better  developma^ 
of  the  men   ive  arc  training  for  these  van-. 

It   is  unfortunate  that  wc  are  confronted  by 
tion  bsolutely  requiring  a  efl 

of  prices  for  our  product,  and  it  is  quite  out  of  the 
lion  for  us  to  ignore  the  f  a  readjustment  ofl 

prices  to  rai  i  tl  manufacturing 

needed  to  remind  you  of  the  number  of  us  who  fell  byfl 
the   wayside   during  the  ar,  and   ;  njH 

quite  within  our  right  to  encourage  each  other  to  pufl 
price-  on  our  goods  that  are  fair  and  reasonable,  andfl 
that   will   permit   us   to   continue   the   bu  avfl 

our    capital    invested    in.      This,   however,   is   action  be-H 

id  the  pro\  in<  e  of  tin  ^riffl 

mind  that  no  infraction  of  the  law  shall  be  permitte^H 
I  here  may  be  apprehension  in  -ome  quarters  that  wefl 
are  in  danger  of  suffering  a  serious  setback  by  the  in-« 
coming  administration,  but  personally  I  cannot  see  thefl 
slightest  justification  for  a  Democratic  Congress  reduc-B 
ing  the  tariff  on  pottery,  for  I  think  of  all  protected  in-J 
dnstries  it  has  been  demonstrated  beyond  possibility  ofa 
argument,  that  our  industry  has  only  fairly  and  reasooS 
ably  been  protected,  and  we  are  all  in  position  to  show  I 
that  every  cent  of  the  tariff  on  pottery  has  gone  directljM 
to  the  employe  and  absolutely  nothing  retained  by  thel 
manufacturer.  It  is  therefore,  difficult  to  conceive  anyl 
change  in  the  pottery  schedule  of  the  tariff  even  by  al 
Democratic  administration,  for  it  means  nothing  else! 
than  a  readjustment  of  wages  to  meet  whatever  reduc-S 
tion  i>  made.     We  invite  the  scrutiny  to  our  busi-« 

ness  and  all  the  records  to  substantiate  our  representa-1 
tions,  and  while  it  may  not  be  necessary  to  "cross  thel 
bridge  before  we  come  to  it"  yet  at  this  season  it  surely! 
docs  not  seem  amiss  to  clearly  and  definitely  set  forth  ourl 
true  condition  as  regards  the  effect  of  a  tariff  rduction.  j 

It  is  surely  appreciated  by  us  all  that  in  recent  years 
we  have  had  no  friction  with  our  employed,  and,  further-  ] 
more,  due  to  the  excellent  service  of  our  Labor  Com- 
mittee,   we    are    getting    more    intelligent    consideration 
from  the  Brotherhood;  so  it  would  seem. 

The  day  is  past,  at  least  in  our  industry  when  we  can- 
not get  vexatious  labor  difficulties  adjusted  by  arbitra- 
tion in  a  fairminded  and  honorable  manner. 

Our  association  has  suffered  in  the  past  year  in  the  loss 
of  several  prominent  members.  I  have  already  referred 
to  the  death  of  our  late  president,  and  closely  following 
that  came  the  news  of  the  taking  away  of  still  another 
former  president,  the  late  Charles  \Y.  Franzheim.  These 
gentlemen  were  both  high  types  of  American  manhood, 
and  we  shall  sadly  miss  the  benefit  of  their  council  and 
the  pleasure  of  our  association  with  them.  I  am  also 
called  upon  to  report  the  death  of  Joseph  Chetwvnd,  one 
of  our  es+eemed  members,  and  that  of  Walter  S.  Blake- 
ley  an  honorary  member  and  who  is  well  known  to  all 
of  you. 

In  due  time  may  I  suggest  we  take  action  upon  and 
send  fitting  tribute  of  our  respect  and  sympathy  to  the 
bereaved  families. 

In  the  absence  of  accurate  information  I  am  only  able 
to  state  that  approximately  40  kilns  in  the  general  ware 
business  have  gone  out  of  existence  during  the  past  year, 
ami  from  information  available  now  it  seems  that  the 
thriving  town  of  Newell,  W.  Ya..  is  to  have  30  additional 
kilns  in  operation  some  time  next  year,  which  will  still 
leave  our  productive  capacity  about  the  same  as  it  has 
been  during  the  past  two  years.  However,  it  is  gratify- 
ing to  note  that  the  manufacturer  of  china  is  slowly  but 
surely  getting  a  substantial  footing  in  our  country,  as  is 
evidenced  by  the  distinct  merit  and  excellence  of  the 
product  of  the  Warwick  China  Co.,  of  Wheeling.  W.  Ya. 

( reneral  business  conditions  throughout  the  country 
seem  very  good,  and  it  is  to  be  hoped  that  we  may  chare 
in  the  promised  activity  and  prosperity  ocer  the  next 
year.  Other  matters  of  interest  and  treated  more  in  de- 
tail will  be  brought  out  by  the  reports  of  the  various 
committees. 

I  thank  you,  gentlemen,  and  desire  to  express  the  hope 
that  the  various  matters  brought  up  for  your  considera- 


II 


tion  may  be  handled  to  your  entire  satisfaction  and  to 
the  ultimate  good  of  our  association." 

Immediately  following  the  address  of  Mr.  Wintringer, 
the  meeting  went  into  executive  session,  during  which  a 
lengthy  report  was  made  by  First  Vice-President  Will- 
iam Burgess  concerning  his  work  during  the  past  year. 

At  a  late  hour  Tuesday  afternoon,  Col.  John  N.  Tay- 
lor, chairman  of  the  Executive  Committee,  presented  his 
annual  report  as  follows: 

Your  Executive  Committee  begs  leave  to  report  that 
during  the  past  year  the  activities  of  the  committee  have 
been  centered  largely  in  the  overseeing  of  the  work  of 
our  Executive  Commissioner  along  tariff  matters.  The 
report  of  the  Commissioner  will  embody  in  detail  the 
work  accomplished. 

It  became  the  duty  of  the  committee  on  account  of  the 
lamented  death  of  our  president,  John  M.  Pope,  to  take 
action  in  regard  to  the  presiding  officer  of  this  conven- 
tion, and  by  unanimous  action  Mr.  Wintringer,  the  sec- 
ond vice-president,  was  chosen  to  act  as  president  of  the 
association. 

We  beg  further  to  report  that  the  conditions  of  the 
American  pottery  industry  are  very  gratifying,  and  from 
the  present  outlook  these  conditions  will  continue  for 
some  time  to  come. 

The  committee  desires  to  express  satisfaction  as  to  the 
work  accomplished  along  the  lines  of  customs  investiga- 
tion, and  recommends  that  they  be  authorized  to  con- 
tinue the  work  along  the  same  lines. 

The  report  of  the  Labor  Committee  was  presented  by 
W.  E.  Wells,  secretary-treasurer  of  the  Homer  Laughlin 
China  Co.,  Newell,  W.  Va.,  as  follows: 

It  has  been  observed  that  the  happiest  nation  is  the 
one  without  a  history.  It  is  equally  true  that  conditions 
are  best  in  our  industry  when  the  Labor  Committee  has 
nothing  to  report.  This  being  the  off-year  for  the  gen- 
eral ware  labor  agreement,  there  has  been  but  little  con- 
troversy over  the  question  of  wages,  and  but  little  dis- 
cussion on  that  subject. 

Our  people  have  not  been  governed  for  so  long  by 
joint  wage  agreements,  the  conditions  of  which  have 
been  consistently  enforced  on  both  sides,  that  all  parties 
concerned  have  come  to  accept  those  conditions  as  the 
final  law  of  the  trade.  With  every  year  the  useless  at- 
tempt to  evade  features  of  the  agreement  are  less  fre- 
quent. 

During  the  year  now  nearing  an  end  it  is  probably  true 
that  there  has  been  less  friction  between  employer  and 
employe  than  in  any  preceding  year  for  the  past  two 
decades. 

The  plan  is  working  well  insofar  as  it  preserves  pleas- 
ant relations  betwen  the  office  and  the  shop.  This  would 
be  true  even  to  a  greater  extent  were  it  not  for  the  un- 
wise and  insincere  agitation  now  so  widespread,  which 
aims  to  create  unrest  among  the  laboring  classes,  solely 
for  political  ends.  The  high  average  intelligence  of  pot- 
tery workmen  protects  a  majority  of  them  against  the 
mania  for  Socialism  and  kindred  fads,  but,  as  in  all 
trades,  there  is  a  certain  percentage  of  emotional,  super- 
ficial men  who  cannot  distinguish  between  professing 
and  doing,  and  who  are  easily  persuaded  by  political 
quacks  into  a  spirit  of  antagonism  towards  all  employ- 
ers, their  own  in  particular. 

If  there  is  one  industry  more  than  another  in  which 
the  workmen  should  be  satisfied  with  the  share  they  get 
of  the  proceeds  of  the  business,  it  is  that  of  American 
pottery  making. 

It  is  apparent  to  every  intelligent  man  that  some  pot- 
tery firms  are  now  paying  out  in  operating  expenses 
every  dollar  they  take  in,  and  that  some  are  mortgaging 
their  plants  to  meet  payrolls.  Even  the  more  successful 
are  merely  making  margins  enough  to  cover  deprecia- 


tion and  pay  a  nominal  interest  upon  investment.  The 
evidence  of  these  facts  is  so  abundant  that  "he  who  runs 
may  read." 

Another  fact  that  every  workman  knows,  who  knows 
anything  about  general  labor  conditions,  is  that  the  aver- 
age wages  paid  in  the  potteries  are  as  high  as  the  aver- 
age in  any  other  industry  of  equal  importance  on  earth 
and  higher  than  the  majority. 

A  few  striking  points  brought  out  by  the  National 
Census  report  upon  manufacturers  of  Ohio  are,  first, 
the  average  wages  are  higher  in  the  potteries  of  that 
state  than  in  any  other  lines  of  manufacturing  of  the 
same  magnitude ;  second,  the  investment  is  larger  in  pro- 
portion to  annual  output  or  turnover;  third,  the  wages 
paid  are  larger  in  proportion  to  total  manufacturing: 
cost;  and,  fourth,  the  profits  are  a  smaller  percentage 
upon  business  done  and  upon  capital  invested. 

If  the  workmen  are  not  getting  a  square  deal  in  the 
potteries  then  they  never  did  have  one,  ana  they  never 
will  have  one  in  this  vale  of  tears.  Knowing  this  and 
realizing  what  sacrifices  have  been  made  for  the  better- 
ment of  our  employes,  what  efforts  have  been  made  to 
deserve  and  preserve  their  good  will,  and  co-operation, 
it  is  exasperating  to  have  even  a  small  percentage  of 
them  turned  against  us,  and  taught  to  preach  disloyalty 
right  in  the  shops  by  the  blatant  spouting  of  lazy,  igno- 
rant incompetents,  parading  under  the  banner  ot  Social- 
ism. 

Unfortunately  some  other  political  parties  are  tarred 
by  the  same  stick.  It  is  becoming  quite  the  fashion  to 
play  for  votes  by  preaching  that  the  factory  workmen 
are  getting  the  worst  of  it.  This  was  the  text  of  a  good 
many  demogogues  during  the  recent  campaign,  and  if 
unrest  has  resulted,  the  workmen  themselves  are  not 
so  much  to  blame  as  the  unscrupulous  political  agitators. 

The  pity  of  it  all  is  that  in  the  end  the  reaction  strikes 
the  workman.  These  pretended  friends  of  labor  are  in 
reality  laborers  worst  enemies.  We  can  onry  hope  the 
forthcoming  administration  will  not  put  to  the  test  the 
popular  theory  that  the  best  way  to  help  the  working- 
men  is  to  kick  the  foundation  from  under  the  business  of 
his  employer. 

The  last  thing  that  any  patriotic  citizen  of  America 
can  hope  for  is  that  the  time  will  come  in  this  country 
when  business  shall  cease  to  be  the  football  of  politics. 


WEDNESDAY'S  SESSION. 

At  the  opening  session  on  Wednesday  morning,  Jo- 
seph Mayer,  of  the  Mayer  Pottery  Co.,  Beaver  Falls, 
Pa.,  as  chairman  of  the  Statistics  Committee,  presented 
the  following  report: 

The  production  of  earthenware  and  china  in  the 
United  States  such  as  is  made  by  the  members  of  our 
association  is  for  the  year  1911  as  follows: 

W.  G.,  semi-porcelain  and  C.  C.  wares $14,366,521 

Vitrified  China  ware    2,057,985 


Total    $16,424,236 

These  figures  are  given  by  the  United  States  govern- 
ment Bureau  of  Statistics  and  show  a  decrease  of  $318,- 
870  from  the  year  1910.  It  is  unfortunate  that  a  labor 
report  cannot  be  procured. 

Importations  for  pottery  ware  for  the  years  ending 
June  30,  1910,  1911  and  1912  were  as  follows: 

Country.  1910.  1911.  1912. 

United    Kingdom $2,277,571  $2,608,333  $2,179,489 

Austria-Hungary     ....  827,356  706.345  672,584 

France    1,797,504  1,800.537  1,486,376 

Germany    4,018,561  4,662.604  4.102,139 

lapan    1,257,197  1.245.613  1.231,426 

All  others    342.937  388,233  325,684 


Total    $11,021,126 

Not  decorated   $1,196,740 

Decorated    9,359,176 

All  others  465,210 


$11,411,665 

$1,150,375 

9,708,948 
552,342 


$9,997,698 

$962,179 

8,553.443 

482,076 
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From  January  1  Until  August  31. 

S—r1  v.:::-.  fc     &     I   $ 

All  others... 355,127  339,604  311,440 

Total     $7,088,432        $6,949,254        $6,062,625 

re  have  been  several   deaths,  among  them  being 
TohnM.  Pope,  our  president;  Ch  g^SH 

rmer  president;   H  hetwynd,  and  W.  J.  Bla 

fey  ,rary  member.     No  do  U     resolutions 

will  be  made  expressing  our  sorrow  and  sympathy . 

During  the  year  the  following  firms  have  gone  into 
liquidation:  The  American  I  hina  Ca,  Toronto  0.,  D. 
F  Haynes  &  Co.,  Baltimore,  Md. ;  William  Brunt  lot- 
tery Co.,  East  Liverpool,  O. ;  Warner  Kcffer  China  Co., 
East  Liverpool,  O.  _  ,    _.     , 

The  Goodwin  Pottery  Co.,  of  East  Liverpool,  O.,  has 
also  discontinued  operations. 

One  plant  of  the  W.  S.  George  Pottery  Co.,  East  Pal- 
estine, O.  was  burned  down  and  not  rebuilt. 

The  Kittanning  plant  of  the  Pennsylvania  China  Co., 
is  not  in  operation. 

It  is  generally  understood  that  the  plans  are  com- 
pleted for  two  fifteen-kiln  plant,  to  be  built  at  Newell. 
W.  Va. ;  one  by  the  Homer  Laughlin  China  Co.,  and  one 
by  the  Edwin  M.  Knowles  China  Co. 

The  National  China  Co.,  of  Sabneville,  C,  has  started 
the  construction  of  three  new  kilns  and  a  large  ware- 

llOllSC 

The  New  Jersey  Pottery  Co.,  of  Trenton,  N.  J.,  has 
turned  a  portion  of  its  capacity  into  the  manufacture 
of  sanitary  ware,  and  it  is  understood  they  expect 
eventually  "to  make  sanitary  ware  the  bulk  of  their  out- 
put. 

Discussions  of  suggestions  made  in  the  address  of 
President  Wintringer  in  his  opening  address  Tuesday 
morning  occupied  practically  all  of  the  time  of  the 
Wednesday   morning's  session. 

The  salient  feature  of  this  session,  however,  was  that 
referring  to  the  formation  of  a  separate  and  distinct  or- 
ganization of  heads  of  departments  and  factory  super- 
intendents and  managers,  the  purpose  of  which  was  to 
bring  enlightenment  to  the  trade  at  large.  It  is  pro- 
posed at  these  meetings  to  have  papers  read  on  different 
topics  relative  to  the  manufacturing  of  pottery,  which 
will  be  followed  by  discussions.  It  was  pointed  out -by  a 
number  of  those  taking  part  in  the  discussions  that  much 
good  was  to  be  accomplished  by  such  a  plan,  and  that 
in  the  end  the  value  of  the  workman  would  be  increased, 
botli  as  an  individual  and  to  the  firm  as  well.  One  mem- 
ber of  the  association  went  so  far  as  to  say  that  "when 
a  craftsman  was  employed,  he  should  be  employed  at 
a  rate  of  wage  commensurate  with  bis  knowledge.  If  he 
was  a  valued  workman,  lie  should  receive  the  highest 
wage  possible  to  pay." 

]n  order  that  the  suggestion  in  reference  to  the  for- 
mation of  such  an  independent  organization  should  be 
brought  to  a  successful  termination,  the  proposition  was 
placed  in  tl  band  of  a  committee  composed  of  Thomas 
1!.  Anderson,  of  the  Edwin  M.  Knowles  Pottery  Co.; 
Ch-  ig  of  the  Sebring  Pottery  Co.,  and  Josiah 

I  .  Smith,  of  the  Smith-Phillips  China  Co.  This  com- 
mittee will  make  an  early  report  to  the  executive  com- 
mittee, which  commit!'  power  to  take  final  and 
defi               on. 

n  at  this  point  elected  W.   E,  Wells,  of 
the    Homei    Laughlin    China    Co     .1     the   association's 


representative  and  member  with  power  to  act  for 
sociation  in  the  councils  of  the  Am  iber  of 

(  omrro  r<  e.     Tl  e  identify 

with  this  body,  but  no  one  had  been  delegated  up  I 
hum   to  ad  for  the  association  in  tru  of  an  in- 

dividual repn  -<  illative. 

olutions  of  respect  were  read  on  the  d  '  ex- 

President    John    M.    Pope,    ex-President    Charles    W. 
Franzheim,  Joseph  Chetwynd  and  Thomas  McNicoL 

An  interesting  feature  of  the  last  session  was  that  rela- 
tive to  the  employment  jointly  by  the  association  and 
the  National  Brotherhood  of  Operative 
inspectors  for  potteries  in  the  east  and  west  with  a  view 
of  bettering  working  conditions  for  the  operatives.  A 
year  ago  both  organizations  appropriated  a  fund  of  $5- 
000  each  which  was  to  be  used  in  the  establishment  of  a 
tuberculosis  hospital  for  pottery  workers.  Joint  com- 
mittees when  they  met  saw  after  an  investigation  that 
the  sum  would  not  last  long,  and  the  suggestion  was 
made  that  inspector-  be  employed,  their  findings  to  be 
made  binding  on  both  sides.  The  salaries  of  these  in- 
spectors would  be  paid  half  and  half  by  both  organi- 
zations 

There  is  some  discussion  going  on  as  to  the  character 
of  the  inspector  that  should  be  employed,  whether  he  be 
a  physician  or  a  professional  workman — one  well  ac- 
quainted with  the  trade.  The  Potters'  Association,  how- 
ever, is  agreed  to  anything  that  will  work  to  the  best 
interests  of  the  workmen,  and  it  was  made  a  matter  of 
official  record  that  the  association  agree  to  pay  half  the 
salaries  of  the  two  inspectors,  and  their  traveling  ex- 
penses. Selection  of  inspectors  is  expected  to  be  made 
at  an  early  date. 

George  C.  Thompson,  chairman  of  the  Nominating 
Committee,  made  the  committee  report,  which  resulted 
in  the  election  of  the  following  officers : 

Harry  D.  Wintringer,   President Steubenville,   O. 

Wm.  Burgess,  First  Vice-President Trenton.  N.  J. 

Frank  A.  Sebring,  Second  Vice-President. ..  .Sebring,  Ohio 
Will  S.  George,  Third  Vice-President. .  .East  Palestine,  Ohio 
John  T.   Cartwright.Sec.-Treas East  Liverpool,  Ohio 

EXECUTIVE  COMMITTEE. 

John   N.  Taylor,  Chairman East  Liverpool,  Ohio 

W.   L.   Smith East   Liverpool,   Ohio 

Charles  Howell  Cook Trenton,  N.  J. 

\\  .  E.  Wells Newell,  W.  Va. 

H.  A.   McNicol    East  Liverpool,  Ohio 

C.  Cashbaugh East  Liverpool,  Ohio 

George  C.  Thompson   East  Liverpool,  Ohio 

II.  X.  Harker East  Liverpool,  Ohio 

A.   G.   Dale    Trenton,   N.  J. 

E.  M.   Knowles East  Liverpool,  Ohio 

Charles  F.   Gosser Coshocton,  Ohio 

LABOR  COMMITTEE. 

W.  E.  Wells,  Chairman Newell,  W.  Va. 

H.  N.  Harker   East  Liverpool,  Ohio 

F.  B.   Mellor Trenton,    N.  J. 

John  N.  Taylor Ea-st  Liverpool,  Ohio 

W,   L.  Smith East  Liverpool,  Ohio 

Thomas  A.  McNicol East  Liverpool,  Ohio 

F.   A.   Sebring Sebring,   Ohio 

.Moses    Collear    Trenton,    N.    J. 

( '.eorge  C.  Thompson  East  Liverpool,  Ohio 
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ART  AND   DESIGN   COMMITTEE. 

Thomas  A.  McNicol,  Chairman East  Liverpool,  Ohio 

C  harles  May   Trenton,  N.  J. 

James  Pass Syracuse,  N.  Y. 

Chris.  Horton East  Liverpool,  Ohio 

H.   R.  Wylie    Huntington,  W.  Va. 

MEMBERSHIP  COMMITTEE. 

John  T.  Cartwright,  Chairman East  Liverpool,  Ohio 

Charles    Sebring    Sebring,  Ohio 

\Y.   W.   Harker    East   Liverpool,  Ohio 

W.  H.  Phillips   East  Liverpool,  Ohio 

PRICE  LIST  COMMITTEE. 

A.  G.  Dale,  Chairman    Trenton,   N.  J. 

W.    E.    Wells Newell,    W.    Va. 

Hugh  L.   McNicol East  Liverpool,  Ohio 

Josiah  T.  Smith   East  Liverpool,  Ohio 

W.  L.  Smith,  Jr East  Liverpool,  Ohio 

M.   F.  Albricht    Carrollton,    Ohio 

RECEPTION  COMMITTEE. 

Edwin  M.  Knowles,  Chairman   East  Liverpool,  Ohio 

John  A.   Campbell Trenton,   N.  J. 

Marcus  Aaron  Pittsburg,  Pa. 

KILN  AND  FUEL  COMMITTEE. 

James  Pass,  Chairman   Syracuse,  N.  Y. 

Henry  Comfort   Trenton,  N.  J. 

Charles   I.   Aaron Pittsburg,    Pa. 

John   W.   Vodrey East   Liverpool,   Ohio 

Thomas   Carragh Salem,    Ohio 

John  George Canonsburg,  Pa. 

E.  L.  Henderson  Carrollton,  Ohio 

HISTORIAN. 
Henry  Brunt  Baltimore,  Md. 

TRANSPORTATION  COMMITTEE. 

Marcus  Aaron,   Chairman Pittsburgh,   Pa. 

John  A.  Campbell    Trenton,   N.  J. 

John  Maddock Trenton,  N.  J. 

John  A.  McNicol East  Liverpool,  Ohio 

Samuel   B.   Larkins    Salineville,    Ohio 

H.  R.  Wylie  Huntington,  W.  Va. 

AUDITNIG  COMMITTEE. 

Dale  D.  Thompson,  Chairman East  Liverpool,  Ohio 

Robert  T.  Hall East   Liverpool,   Ohio 

Edwin  M.  Knowles   East  Liverpool,  Ohio 

STATISTIC  COMMITTEE. 

Joseph  Mayer,  Chairman   Beaver  Falls,  Pa. 

Louis    I.    Aaron Pittsburgh,    Pa. 

G.  A.  Trenle  East  Liverpool,  Ohio 

Ambrose   Cartwright East  Liverpool,   Ohio 

Geo.  W.  Ashbaugh  East  Liverpool,  Ohio 

C.  L.  Gray   Ford  City,  Pa. 

Paul  G.  Duryea   Trenton,  N.  J. 

MACHINERY  COMMITTEE. 

Patrick  McNicol,  Chairman  East  Liverpool,  Ohio 

Homer  J.  Taylor East  Liverpool,  Ohio 

Geo.  W.  Bowers  Mannington,  W.  Va. 

Oliver  Vodrey   East  Liverpool,  Ohio 

Guy   Crooks    Crooksville,   Ohio 

Fred.  Sebring   Sebring,   Ohio 

MATERIALS  COMMITTEE. 

D.  E.  McNicol,  Chairman East  Liverpool,  Ohio 

Robert  T.  Hall  East  Liverpool,  Ohio 

Dan  Cronin  East  Liverpool,  Ohio 

Will  E.  Vodrey East  Liverpool,  Ohio 

John  George  Canonsburg,  Pa. 

H.  N.  Harker  East  Liverpool,  Ohio 

The  retirement  of  Charles  C.  Ashbaugh  as  secretary- 
treasurer  came  as  a  surprise  to  some,  but  it  was  known 
to  others  that  he  desired  to  retire  from  the  work  of  that 
office.  In  going  out  of  office,  both  he  and  the  secretary- 
elect,  John  T.  Cartwright,  were  lauded  for  their  work  in 
behalf    of    the   association.      Mr.    Cartwright   has   been 


chairman  of  the  Membership  Committee  for  a  number 
of  years. 

THE  BANQUET. 

The  banquet,  which  was  held  in  the  Assembly  Room 
of  the  Ft.  Pitt  Hotel  was  admired  for  its  simplicity  and 
for  the  good  fellowship  that  prevailed. 

A  greater  kiln  capacity  was  represented  at  this  ban- 
quet than  at  any  other  event  of  the  character  the  asso- 
ciation ever  fathered.  This  will  be  noted  by  a  glance  at 
the  list  of  those  gathered  about  the  festal  board. 


W.  E.  Wells. 
H.    D.    Wintringer. 
William  Burgess. 
John    N.   Taylor. 
W.  L.  Smith,  Sr. 
W.  L.  Smith,  Jr. 
T.  A.  McNicol. 
Henry   P.  Knoblock. 
Harry   W.   Smith. 
Werner  Malsch. 
Dale  Thompson. 

Harris. 

J.   G.  Kauffmann. 
J.  Mertz    Franzheim. 
Joe  F.  O'Gorman. 
John  T.  Cartwright. 
Gus  Treule. 
E.  J.  Huott. 
W.   C.   Lynch. 
Guy  Crooks. 
George  C.  Thompson. 
Chris    Horton. 
Albert  Corns. 
Albert  Pickens. 
Thomas  W.  Morris. 
M.  K.  Zimmerman. 
L.  I.  Aaron. 
W.  G.  Coxon. 
Geo.  G.  Dyer. 


Congressman  A.  J.  Barchfield. 

J.  T.  Smith. 

J.  Gates  McCoy. 

J.   H.   Simms. 

Rev.   R.  J.  Beard. 

John    McNicol. 

Daniel  Cronin. 

Thomas  Darragh. 

J.   M.   Manor. 

Wffl  Burford. 

C.  C.  Ashbaugh. 

E.   L.   Henderson. 

R.  E.  Henderson. 

George.   Neibuhr. 

W.  W.  Harker. 

Joseph  Mayer. 

Charles  H.  Cook. 

C.  L.  Gray. 
James    Pass. 
Thomas  B.  Anderson. 
Arthur  W.  Shaw. 

D.  W.  Irwin. 
Charles  Sebring. 
C.   I.  Aaron. 
Homer  J.  Taylor. 
H.  W.  Wylie. 

A.  G.  Dale. 

E.  M.   Knowles. 
Marcus  Aarons. 


One  incident  that  stood  out  more  prominent  than  any 
other  was  the  feeling  of  optimism.  Quite  a  few  of  the 
speakers  referred  to  the  growing  business  and  pros- 
perity of  the  country,  and  here  and  there  a  whisper  was 
to  be  heard  of  business  being  booked  far  into  next  year 
by  some  of  the  firms  represented. 

At  the  coffee  and  cigars  stage  President  Wintringer 
rose  and  said :  "We  have  a  clean  slate  and  a  just  cause, 
and  time  appears  to  be  hanging  lightly.  We  have  spent 
a  most  profitable  day  together  in  a  business  way,  and 
now  comes  the  relaxation.  It  is  now  my  pleasure  to  in- 
troduce to  you — although  he  needs  no  introduction — that 
silvered-tongued  orator  of  the  American  pottery  indus- 
try, W,  E.  Wells,  of  the  Homer  Laughlin  China  Co." 

"There  is  one  thing  that  I  like  to  do,"  said  Mr.  Wells, 
"and  that  is  to  eat  at  the  Ft.  Pitt  Hotel.  We  always  eat 
from  American-made  china  and  we  drink  from  Ameri- 
can-made glassware.  In  looking  over  this  vast  throng 
to-night,  I  cannot  but  help  become  a  bit  serious  for  the 
moment.  It  was  twenty-five  years  ago  or  more  that  we 
had  wjth  us  on  just  such  occasions  as  this  those  old 
wheel-horses  of  the  American  pottery  business,  John 
and  James  Moses,  the  elder  Vodrey  Homer  Laughlin, 
the  Cartwrights,  the  Piersons,  C.  C.  Thompson,  Joe 
Chetwynd,  the  Goodwins.  But  they  are  not  here  to- 
night.   Not  one  of  the  old  guard  is  represented  to-night. 

"I  am  going  to  reverse  the  order  of  things  a  bit  just 
now,  and  start  the  speaking  ball  rolling.  In  calling  upon 
one  who  always  is  asked  to  speak  last,  he's  to  be  first 
to-night,  and  this  refers  to  George  C.  Thompson." 
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Mr.  Thompson  confined  his  remarks  along  business 
lines,  and  among  other  things  said:  "It  is  an  abso- 
lute fact  that  high  tariff  does  not  produce  high  prices. 
American  industries  properly  protected  will  produce 
goods  at  less  cost,  and  will  give  manufacturers  an  op- 
portunity to  pay  American  workmen  a  decent  American 
wage.  We  can  ask  for  a  fair  price  for  our  goods  and 
not  fear  any  action  of  the  Federal  Government.  No 
honest  industry  has  anything  to  fear.  We  don't  antici- 
pate any  serious  trouble  during  the  incoming  administra- 
tion and  I  firmly  believe  that  we  have  naught  to  fear." 

"There  is  one  man  well  known  to  us  all  whom  we 
miss  here  tonight,"  said  Mr.  Wells,  rising.  "He  is  one 
that  has  been  identified  with  our  business  for  nearly 
two  score  years,  and  he  is  also  one  who  has  entertained 
us  and  made  us  smile  upon  many  occasions.  I  refer 
to  George  M.  Jaques,  of  the  Crockery  and  Glass  Jour- 
nal, who,  because  of  ill  health,  is  detained  at  his  home. 
But  I'll  leave  the  subject  of  The  Press'  in  the  hands 
of  Thomas  W.  Morris,  a  former  resident  of  East  Liver- 
pool, and  now  a  well-known  newspaper  man  of  Pitts- 
burgh." 

Mr.  Morris  said: 

We  all  miss  that  good  old  scout  of  pottery  journal- 
ism, George  M.  Jaques,  and  we  miss  him  very  much. 
We  have  all  known  him  for  many  years,  and  it  is  with 
deepest  regret  that  we  note  his  absence  from  this  hos- 
pitable board  tonight  deeper  perhaps  because  the  word 
has  gone  abroad  that  this  tried  and  sturdy  member  of 
the  Fourth  Estate  is  not  as  well  physically  as  his  friends 
always  wish  him  to  be.  He  was  ever  one  of  us,  a 
joyous,  -happy  fellow,  whose  laugh  and  song  and  genial- 
ity breathed  a  splendid  spirit  of  optimism,  always  as 
welcome  as  a  sunny  morn  after  a  season  of  storm.  You 
know  him  as  the  hard  man  of  business,  the  conscien- 
tious framer  of  editorial  thought,  have  looked  upon, 
him  as  the  successful  man  of  affairs  as  one  who  fought 
his  battle  with  the  determination  to  win,  and  who  bore 
his  burden  in  the  heat  of  the  day  without  complaint  or 
clamor,  but  worked  with  that  honesty  of  purpose  which 
has  its  own  reward — you  who  knew  him  thus,  I  say, 
did  not  know  the  other  side  of  this  man  who  has  been 
our  friend  and  companion  on  many  such  occasions  as 
this.  But  I  know  that  down  in  the  pleasant  little  Jersey 
town  where  he  is  wont  to  spend  the  nights  of  his  sum- 
mer months  the  children  laugh  in  glee  as  he  passes  on 
his  way  to  the  train  that  is  to  bear  him  to  the  busy  city 
every  working  day.  They  love  to  grasp  his  hand,  to 
romp  in  response  to  his  cheery  greeting,  to  know  him 
and  to  love  him  during  the  few  minutes  he  has  to  give 
them.  That's  the  George  M.  Jaques  of  his  other  life 
- — the  real  man,  the  humanitarian.  They  give  him  their 
affection,  not  because  he  is  George  M.  Jaques,  success- 
ful publisher  and  pottery  expert,  but  because  ne  is  their 
friend  and  their  companion,  one  in  whom  they  find  their 
faith,  knowing  it  will  not  be  betrayed.  It  is  left  for  few 
men  to  be  honored  thus,  and  I  seriously  question  whether 
George  M.  Jaques,  down  deep  in  his  heart,  good-fellow- 
well-met  as  he  is,  ever  found  as  much  pleasure  in  occa- 
sions  such  as  this  as  he  has  found  romping  on  the  sands 
with  those  friends  who  knew  him  for  his  real  worth. 

miss  him  to  be  sure.  We  are  sorry  he  is  not  here. 
It  is  needless  to  say  that  not  one  of  us  does  not  hope 
for  him  a  speedy  return  to  his  accustomed  health  and 
vigor. 

"For  the  second  time  in  the  history  of  the  associa- 
tion banquets,  a  Methodist  minister  is  a  guest,"  said  Mr. 
Wells.  He  then  introduced  the  Rev.  W.  A.  Beard,  of 
Emanuel  Chapel,  East  Liverpool,  O. 


'1  he  speaker  declared  that  it  was  the  duty  of  any 
minister  who  hoped  to  become  successful  in  his  work  to 
mingle  with  the  men  of  labor  and  bu  '  and  fl 

who   did    not   look   Upon   their   work   as   one   of  an 
uplift  character. 

Ambrose  G.  Dale  was  introduced  as  a  bachelor  from 
Trenton,  N.  J.  "Why  is  it?"  asked  the  toastmaster; 
to  which  Mr.  Dale  replied :     "I  am  not  a  hopeless  bach- 


HARRY    D.   WINTRINT.ER. 


elor,  and  I  hope  to  demonstrate  this  fact  ere  long  by 
the  aid  of  my  good  friend  Charles  Howell  Cook." 

Dr.  A.  J.  Barchfield,  Republican  Congressman  from 
the  Pittsburgh  district,  said: 

The  cause  for  which  you  have  been  contending  is  not 
lost.  It  momentarily  rests.  Just  as  sure  as  the  sun  will 
arise  and  shine  on  the  morrow,  just  so  sure  there  will 
be  born  in  due  time  a  new  party  that  will  stand  for 
protection  for  all  American  industries.  I  wish  the  in- 
coming Executive  every  good  that  can  be  accomplished, 
and  in  this  also  I  wish  him  Godspeed.  I  will  do  all  that 
I  can  within  my  power  to  assist  him  to  give  a  continu- 
ance of  the  present  prosperity  of  this  great  country. 

After  an  election,  we  are  all  Americans — not  partis- 
ans. I  believe  that  your  industry  is  not  going  to  be 
destroyed.  You  will  continue  to  pay  your  American 
workmen  an  American  wage,  and  furthermore  you  will 
be  permitted  to  have  that  profit  which  you  are  justly  en- 
titled to.  No  party  ever  existed  except  that  party  which 
afforded  protection  to  American  industries,  and  just  as 
sure  as  the  sun  set  to-night,  you  will  find  that  in  due 
time  the  old  guard  will  come  back — bigger,  greater,  bet- 
ter than  ever  in  the  history  of  the  Republic. 

Never  in  the  history  of  the  Republic  has  politics  been 
so  divorced  from  business  as  it  has  been  this  year — as  it 
is  now.  I  sincerely  hope  that  it  will  always  continue  to 
be  so. 

I  do  not  look  for  an  extra  session  of  Congress.  The 
people  want  to  do  business.  The  people  want  to  develop 
the  great  recourses,  and  it  is  my  judgment  that  nothing 
is  contemplated  and  nothing  will  be  attempted  or  done 
to  disturb  the  present  business  prosperity  of  the  countrv. 

H.  R.  Wylie,  of  Huntington,  W.  Va.,  spoke  of  the 
great  development  work  that  was  being  done  in  West 
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Virginia  and  declared  that  this  work  was  just  merely 
started.  He  also  predicted  a  great  future  for  the  Ameri- 
can pottery  industry  in  that  State. 

Charles  Howell  Cook  told  of  the  high  character  of 
the  ware  that  is  being  made  in  Trenton,  and  supple- 
mented his  statement  by  saying  that  Mrs.  E.  H.  Harri- 
man,  widow  of  the  great  railroad  king,  had  only  recently 
secured  from  a  Trenton  pottery  a  service  for  her  home 
that  was  superior  to  any  made  in  the  world. 

Interesting  remarks  were  made  by  Marcus  Aarons, 
of  the  Homer  Laughlin  China  Co.,  about  the  game  of 
golf,  while  J.  H.  Simms,  of  East  Liverpool,  and  one  of 
the  first  writers  from  the  Western  district  for  the 
Crockery  and  Glass  Journal,  told  of  some  incidents 
connected  with  the  early  life  of  the  pottery  industry  in 
the  East  Liverpool  district. 


THE     FRIENDLY     TIP. 


A  SUCCESSFUL  general  manager  of  one  ox.  the 
largest  corporations  in  the  country  once  said: 
"A  kick  is  never  justified,  and  I  never  want  to  hear 
complaints  without  a  suggested  remedy." 

A  man  who  kicks  about  everything  that  was 
ever  done  has  usually  never  done  anything  himself. 
Just  criticism  and  not  fault-finding  is  the  thing. 
There  is  a  vast  difference  between  the  two. 

Fault  finding  is  usually  the  growl  of  the  discon- 
tented— one  who  sights  the  defect  but  has  no  remedy 
to  offer.  Right  criticism  recognizes  the  fault  and 
suggests  at  once  a  cure,  and  whether  from  a  friend 
or  foe  is  worthy  of  consideration,  oftentimes  marking 
stepping  stones  for  greater  efficiency. 

No  man's  work  is  perfect.  Faults  can  be  found 
in  the  great  masters,  but  the  composition  as  a  whole 
is  wonderful. 

They  are  always  telling  us  of  "the  only  way,"  but 
you  will  find  there  are  people  galore  who  get  there  by 
an  entirely  different  route.  Details  of  accomplish- 
ment are  sooner  or  later  superseded  by  improved 
methods  Precedent  is  a  tough-skinned  affair,  and  it 
is  not  easy  to  step  out  of  the  shadow  into  the  white 
light  of  a  new  way,  with  the  criticism  a  successful 
position  always  attracts. 

The  wise  one  seeks  a  more  economical  and  better 
way  of  doing  things,  and  the  man  who  holds  to  old 
methods  is  working  in  a  rut,  which,  to  quote  Chalmers, 
differs  from  a  grave  only  in  the  length  and  breadth. 

No  matter  how  capable  a  man  may  be,  working 
steadily  at  a  certain  thing  often  clouds  his  vision  and 
he  finds  it  hard  to  recognize  defects  in  his  work. 
The  fresh  view  of  an  outsider  is  helpful,  as  he  sees 
things  from  an  entirely  different  viewpoint. 

Perfection  comes  in  the  elimination  of  weak 
points,  and  the  addition  of  every  attribute  of  strength. 
A  young  man  may  gain  a  great  deal  by  the  simple 
study  of  books  at  home,  but  hard    experience,  severe 


competition  and  criticisms  temper  him  to  hold  a  posi- 
tion of  success.  Washington  could  never  have  met 
the  crisis  of  his  time  had  he  not  gained  strength  in 
the  rough  school  of  many  hardships,  nor  could  Lin- 
coln have  successfully  handled  the  affairs  of  his 
administration  had  he  not  studied  and  conquered 
himself. 

The  pupil  only  cheats  himself  with  the  idea  of 
advantage  when  the  teacher  overlooks  the  critical 
examination  of  his  papers.  Every  just  criticism 
should  prove  an  asset.  Look  inside  and  see  if  it  is 
right.  If  it  is,  weed  out  the  bad  growth.  Don't  be  a 
sensitive  plant,  curling  up  at  the  slightest  touch. 
The  men  who  get  ahead  are  those  with  an  open  mind, 
letting  in  all  the  sunlight  of  improvement  to  scatter 
the  shadows  of  error.  A  friend  criticizes,  a  kicker 
knocks,  the  friend  having  only  the  desire  to  improve 
your  work ;  but  in  either  case  look  within  for  the  truth. 

We  all  have  our  weak  points.  Getting  ruffled 
at  the  criticisms  is  a  pretty  good  sign  of  inherent 
weakness.  Don't  quail  at  the  first  shot  and  cease 
working,  and  don't  be  stubborn,  for  persisting  in  your 
stubbornness  will  surely  lessen  your  efficiency.  If  you 
get  a  friendly  tip,  fix  it  up,  make  good. — Glassworker. 


SAND    AND    LIMESTONE    FOR    GLASS    MAKING. 


I^HE  United  States  Geological  Survey  has  received 
so  many  requests  for  information  concerning 
glass  sand  that  the  stock  for  free  distribution  of  the 
principal  special  bulletin  on  this  subject  has  been  ex- 
hausted. The  Survey  has  therefore  republished,  in 
the  advance  chapter  from  Mineral  Resources  for  191 1 
on  "Glass  Sand,  Other  Sand,  and  Gravel,"  by  E.  F. 
Burchard,  the  essential  facts  given  in  the  former  pub- 
lications, although  there  has  been  no  opportunity 
since  1906  for  supplementary  'field  work  in  the  areas 
described  nor  for  new  field  work  in  other  areas. 

During  1905  and  1906  several  important  glass- 
manufacturing  districts  were  visited  by  Survey  ge- 
ologists, and  careful  investigation  has  been  made  of 
the  sands  and  other  raw  material  used  in  the  manu- 
facture of  glass.  The  results  of  this  work  are  sum 
marized  in  Mr.  Burchard's  report. 

The  data  were  derived  from  a  brief  study  of  the 
glass  sands  of  certain  States  in  the  Mississippi  basin 
and  West  Virginia.  Glass  manufacture  admits  of 
such  slight  variations  in  the  character  of  its  raw 
materials  that  the  materials  described  are  regarded  as 
representing  very  fairly  the  grade  demanded  for  the 
industry  at  large  The  report  will  serve  as  a  guide 
to  persons  who  wish  to  know  whether  certain  sand- 
stones or  limestones  may  be  suitable  for  glass  mak- 
ing. 

A  copy  of  the  report  may  be  obtained  free  on 
application  to  the  Director  of  the  Geological  Survey, 
Washington,  D.  C. 


I« 


MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  i  ppear  here  that  has  not  some  special  or  attractive 
feature  the  main  one  being  price  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


THIS  week's  offerings  by  manufacturers  and  agents 
are  all  good  items  for  the  holiday  trade,  and 
buyers  will  do  well  to  investigate.  Should  they 
wish  for  other  lines  and  will  communicate  their  wants 
to  the  editor  of  this  department,  they  can  doubtless 
be  secured. 

ON     SALE. 

One  Month's  Reading  Free  —  The  Crockery  and 
Glass  Journal  will  be  sent  without  cost  for  one 
month  to  anyone  sufficiently  interested  to  write 
for  it. 

Clocks,  125  in  number,  12  patterns,  ranging  in  size 
from  ten  inches  to  fourteen  inches  high,  fitted 
with  American  movements,  guaranteed  three 
years,  finished  in  gold  or  copper  plate,  $99.38  the 
lot.      Worth  from  85  cents  to  $2  each.     A162. 

Cut  Glass  Oils,  2  barrels  (94  in  all)  half  pinwheel 
and  half  hobstar  cutting,  perfect  goods,  heavy 
Hanks,  brilliantly  finished,  globe,  t-quat  and  coni- 
cal shapes  in  even  proportions,  at  $11.75  Per  doz. 
Worth  $14.     A  163. 

Cut  Glass  5-Inch  Footed  Comports — Well  covered 
with  floral  pattern — beaded  top,  cut  star  bottom 
— $7.5operdoz.  Cheap  at  $10.  Immediate  ship- 
ment.    A  164. 

Cut  Glass  Vases — Special  for  holidays.  10  inch, 
fancy  shape,  beautiful  hand  cut  floral  designs, 
$7  50  per  doz.  Worth  $10.  Immediate  ship- 
ment.    A  165. 

Deep  Salad  Bowls— Full  lustre  tints  in  shaded  green 
to  golden  yellow  and  combination  light  green  and 
pink.  Average  g}4  inch;  three  shapes  and  six 
decorations.  Six  doz.  in  package,  six  different 
styles,  $1.75  per  doz.     A  166. 


NEW     PRESIDENT     FOR     IRVING     BANK. 


ROLLIN  P.  GRANT,  vice-president  of  the  Irving 
National  Bank  for  the  past  five  years,  has  been 
unanimously  elected  president  of  that  institution. 
Mr.  Grant  is  one  of  the  best  known  of  the  younger 
bankerB  in  New  York  City  and  has  probably  as  wide  a 


banking  acquaintance  as  any  banker  in  the  East.    Pn-.r 
to  his    election    as  vice-president  he    was   cashier,  so 
that  he  brings  to  his    new  position  a  thorough    train 
ing. 

Mr.  Grant  i-ucce(ds  Lewis  E.  Pierson,  who  re- 
signed the  first  of  November  to  become  a  partner  in 
the  wholesale  grocery  firm  of  Austin,  Nichols  &  Co. 

Jmringthe  early  part  of  the  coming  year  the 
Irving  National  Bank,  tow  located  at  the  corner  of 
Broadway  and  Chambers  street,  will  move  into  much 
enlarged  quarters  in  the  new  Woolworth  Building. 


AT     PITTSBURGH. 


MANAGERS  of  china  and  glass  departments, 
visiting  salesmen  and  managers  of  jobbing 
houses  all  report  a  normal  condition  of  trade.  Retail 
buying  has  been  good?,  especially  on  dinnerware  ar_d 
cut  glass.  The  jobbing  houses  report  that  orders 
with  them  far  exceed  the  business  for  the  same  time 
of  last  year.  The  salesmen  in  the  district  during  the 
past  ten  days  are  pltased  with  local  orders." 

*  • 

"In  our  china  and  glass  department  we  are  very 
busy,"  said  Isadore  Rothstein,  manager  of  that  de- 
partment of  the  Kauffmann  store.  "We  can  also  re- 
port a  nice  trade  in  lighting  goods." 

*  » 

Mrs.  J.  A.  Baxter,  one  of  the  largest  buyers  of 
white  imported  china  in  the  district,  had  a  display  cf 
hand- painted  china  at  the  Liberty  Exposition  last 
week.      Her  studio  is  at  Wilkmsburg,  Pa. 

*  • 

Oliver  S.  Atterholt,  representing  the  Luzerne 
Cut  Glass  Co.,   Pittson,  Pa.,  displayed  his  line  here  a 

few  days  ago. 

#  » 

S.  A.  Pletcber,  representing  S.  A.  Weller,  Zanes- 
ville.  O.,  who  was  seen  at  the  Anderson,  announced 
that  the  Weller  lines  would  be  greatly  improved  and 
enlarged  for  the  new  season. 

•  • 

H.  K.  Connor  was  showing  the  lines  of  the  Trenle 
China  Co.,  of  East  Liverpool,  O.,  at  the  Anderson. 

*  • 

J.  F.  Daley,  representing  the  Brush-McCoy  Pot- 
tery Co.,  who  was  at  the  Ft.  Pitt,  left  the  district  for 
the  Eastern  territory. 

George  E.  Orr  stopped  at  the  Ft.  Pitt  and  dis- 
played the  lines  of  the  Burley  &  Tyrrell  Co.,  Chicago. 

•  • 

The  Excelsior  Brass  Works,  Reading,  Pa.,  were 
represented  here  during  the  last  few  days  by  Alfred 

Grimshaw. 

•  • 

W.  W.  Lang,  in  charge  of  the  Pittsburgh  branch 
of  Kinney  &  Levan,  has  been  compelled  to  remain  on 
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duty  at  night    in  order  to    take    care    of   out-of-town 
trade.      All    lines    shown  in    the    Pittsburgh    sample 

room  have  had  a  good  demand  so  far  this  fall. 

»      * 
J.  H.  Venon  displayed  his  lines  of  fine  china  in  an 

attractive  manner  at  the  Colonial-Annex. 

*  * 

Edward  Boote  was  at  the  Ft.  Pitt  last  week  with 

samples  of  his  general  lines. 

*  • 

L'Union  Ceramique,  of  Limoges,  France,  was  rep- 
resented here  by  Justin  Tharaud. 

*  * 

F.    Baldini  -showed   the  latest   creations   of   the 

Moriconi  Statuary  Co.,  of  Cincinnati. 

*  # 

Stoneware  lines  of  the  Keystone  Pottery  Co.. 
Crooksville,  O.,  were  displayed  here  during  the  past 
week. 

Baccarat    glassware  was    featured  in  the    display 

made  at  the  Ft.  Pitt  a  few  days  ago  by  A.  Gredelue. 

*  * 

Charles  Ellis,  representing  the  George  H.  Bow- 
man Co.,  Cleveland,  opened  at  th  e  Colonial-Annex 
Monday  morning,  and  remained  here  the  entire 
week. 


RECEIVERS     FOR     BUTLER     STORES. 


CHARLES  F.  WEED  and  Milroy  H.  Gibson  have 
been  appointed  receivers  for  William  S.  Butler 
&  Co.,  Inc.,  Boston,  the  Gilchrist  Co  ,  and  Every- 
body's Store.  William  E.  Butler,  who  recently  shot 
himself  in  his  offices  at  the  store,  was,  until  May  i, 
19 1  2,  treasurer  and  managing  officer  of  the  three  con- 
cerns. 

The  petition  requesting  the  appointment  of  re- 
ceivers alleges  that  William  S.  Butler  &  Co.,  Inc., 
owes  $700,000,  and  has  assets  consisting  of  merchan- 
dise, equipment  and  stock  valued  at  $250,000. 

The  assets  of  the  Everybody's  Store,  consisting 
of  merchandise,  are  valued  at  $250,000,  while  the 
Gilchrist  Co.  claims  assets  of  $500,000.  Frederick 
H.  Nash,  counsel  for  the  Gilchrist  property,  stated 
that  the  Gilchrist  Co.  and  Everybody's  Store  were 
solvent. 


THE     VERY     LATEST     FEMININE     FAD. 


A  DESPATCH  from  Washington  says  that  society 
was  startled  at  a  recent  dance  when  Mrs.  Nicho- 
las Longworth  appeared  in  slippers  with  cut  glass 
heels.  She  wore  a  gown  the  train  of  which  was 
divided  in  two  parts,  and  as  she  stepped  it  parted 
long  enough  to  give  one  a  glimpse  of  the  sparkling 
heels. 

This  innovation  suggests  great  possibilities. 
While  the  Hon.  Mrs.  Longworth  is  no  longer  an  in- 
mate of  the  White  House,  her  position  as  the  daughter 
of  the  First  Lady  of   the  Land  for  seven  years   gives 


her  a  standing  even  yet.  If  the  incident  is  true  she 
has  started  what  may  prove  to  be  a  profitable  fad  for 
the  glass  cutters,  who  can  get  out  shoe  heels  in  col- 
onial designs,  rock  crystal  effect,  deep  etched, 
needle  etched  and  mitre  cuttings.  Monograms  in 
gold  would  undoubtedly  be  fetching,  and  different 
colored  glass  could  be  used  to  match  the  ladies' 
gowns.  It  men  should  adopt  the  idea  the  heel  could 
be  made  hollow  for  those  living  in  Prohibition  towns. 
It  would  do  away  with  "boot-legging." 


BUSINESS    BRIEFS. 


The  Tower  Mfg.  and  Novelty  Co.,  306  Broadway, 
will  move  to  its  new  building  at  326  Broadway,  this 
city,  about  Dec.  1. 

Involuntary  bankruptcy  proceedings  have  been 
filed  against  Kirsch  Bros.  Co.,  general  dry  goods 
dealers,  Shreveport,   La, 


This  week  R.  H.  Macy  &  Co.  are  celebrating  the 
twelth  anniversary  of  their  occupancy  of  the  store  at 
Thirty-fourth  street  and  Broadway. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan  1  to 

ing  period 

Oct.  26,  '12 

1911 

Oct.  26,  '12 

1911 

208 

91 

8161 

8634 

103 
12 

116 

5553 

6649 
3746 

66 

2473 

Baltimore  

337 

210 

6942 

9552 

San  Francisco  . . . 

12 

1245 

645 

6 

100 

914 

887 

Portland  (Me.)... 

.... 

11 

762 

400 

Galveston       ... 

26 

.... 

532 

893 

Newport  News. . . 

.... 

51 

52 

Portland  (Or.).  .. 

a 

.... 

311 

40 

Inland  Points  ... 

.... 

1 

455 

310 

Total., 

706 

595 

27399 

31808 

From  David  Inglis  &  Co.'s  Circular. 


TO 

Shipments 
month  end'g 
Oct.  26,  '12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

Oct.  26,  '12 

Correspond- 
ing period 
1911 

571 

IIOI 

1 109 
13S 
185 

102 

72 

94     . 
60 

621 

905 

154+ 

364 

140 

109 

125 

11 

149 

52 

50 

5553 

8092 

6942 

2495 

911 

54 

1240 

659 

532 

316 

601 

6679 

6544 

9636 

3768 

804 

152 

536 

556 

893 

73 
1067 

Philadelphia.  . . . 

Newport  News. . . 
San  Francisco    .  . 
Portland  (Me.).  .. 

Portland  (Or.)... 
Inland  Points. .. . 

Total.. 

3432 

4070 

27395 

30708 

FOUNDED     IN      1874. 
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gives  him  a  little  over  thirty  per  cent  profit  on  hi» 
selling  price.) 

That  the  trade  is  in  a  receptive  mood  for  higher 
rates  is  evidenced  by  the  ease  with  which  the  English 
importers  advanced  their  prices  this  summer.  Ameri- 
can prices  are  well  below  English  figures  and  can 
stand  a  considerable  advance.  With  the  great  im- 
provement in  the  quality  of  ware  made  by  the  best 
domestic  potters  there  is  absolutely  no  reason  why 
they  should  not  get  a  living  profit  on  their  products. 
One  of  the  plants  that  abandoned  the  field  always  had 
a  reputation  of  making  as  good  pottery  as  any  in 
the  country,  and  a  five  per  cent  advance,  which 
would  nJt  have  been  felt  by  the  retailer,  would  have 
meant  a  profit  to  them  and  the  cotinuance  of  an  old 
old-established  business. 

A  m art  has  been  made  in  the  right  direction. 
.Some  of  the  potteries  will  ask  more  for  their  goods. 
The  others  should  have  enough  backbone  to  follow 
suit.  There  is  going  to  be  business  enough  for  every- 
body. Suppose  that  at  first  an  order  or  two  is  lost  ? 
Better  so  than  to  sell  without  profit.  "That  way  mad- 
ness lies." 


NEW    YORK,  NOV.   14,   1912. 


PERSONAL. 


THE     DAWN     OF     A    NEW     ERA. 


NOTICES  have  been  sent  out  announcing  that  buy- 
ers will  have  to  pay  more  for  domestic  crockery 
next  year.  It  is  about  time.  Within  a  few  months 
no  less  than  three  potteries  in  East  Liverpool  have 
shut  down  completely,  and  another  is  working  under 
a  receivership.  These  plants  did  not  stop  because  of 
want  of  orders  so  much  as  because  there  was  no 
money  in  potting.  Prices  had  been  cut  until  there 
was  nothing  left.  Now,  under  the  stimulus  and  en- 
couragement of  the  advance,  manufacturers  are  again 
plucking  up  their  courage.  Two  new  potteries  are  to 
be  built  at  Newell,  and  kilns  are  to  be  added  at  a  num- 
ber of  existing  plants. 

Naturally,  buyers  try  to  purchase  as  cheaply  as 
possible,  and  if  one  manufacturer  breaks  his  price  the 
fact  is  used  to  assail  the  next,  and  when  he  suc- 
cumbs, good-by  to  the  market. 

It  really  does  not  matter  to  the  retailer  what  he 
pays  for  goods  as  long  as  the  prices  are  within  rea- 
son; but  he  must  be  assured  that  he  is  buying  as  low 
as  his  competitor.  As  a  matter  of  fact,  he  is  better  off 
if  he  pays  higher  prices,  for  if  he  is  a  merchant  he  will 
add  the  same  percentage  for  profit;  and  it  does  not 
take  a  Solomon  to  see  that  if  he  adds  fifty  per  cent  to 
an  article  that  he  formerly  bought  for  seventy  five 
cents,  but  for  which  he  now  pays  one  dollar,  he  is 
making  more  money.  (Let  it  be  said  right  here  that 
fifty  per  cent  is  the  smallest  that  can  be  added  to  cost 
if  the  retailer  expects  to   make  money,  for    that  only 


*-W     FTER    eighteen     months'    rest     Tbos.    Carr, 

/  W      former  president  of  the  Warwick  China  Co., 

Y\        w*^   return    to    Wheeling  about   November 

A      \       2oth.       He  spent  the    summer  at    Vineyard 

v^   Haven,  Mass.,   after    a  winter  in    Florida. 

He  arrived  in  New  York  on  Saturday   night  to  visit 

friends.     He   has  no  plans  for  the  future,  beyond  the 

fact  that  having  had  a  long  vacation  he  wants  to  get 

back  into  some  kind  of  business.      What  it  will  be  he 

does  not  know. 

John  Roth,  of  Peoria,  111.,  made  a  flying  trip  to 
New  York  last  week. 

* 
Bradford  Noyes,  Charleston,  W.  Va.,  has  decided 
to  again  start  up  in  business,  and  was  in  the  District 
this  week  laying  in  a  stock  of  china  and  glassware. 

$ 

S.  H.  Stratton,  of  the  Jones,  McDuffee  &  Strat- 
ton  Co.,  Boston,  spent  a  day  in  New  York  this  week 
on  his  way  home  from  the  South,  where  he  had  been 
to  attend  the  wedding  of  his  daughter. 

# 

W.  S.  Pitcairn  will  sail  for  Europe  next  Saturday 
on  the  Caronia.  It  will  be  a  quick  trip,  as  he  does 
not  intend  to  spend  over  a  week  or  ten  days  in  the 
potteries. 

H.  H.  Griggs,  buyer  of  china  and  housefurnish- 
ings  for  Scott,  Griggs  Co.,  Cleveland,  was  a  welcome 
visitor  to  the  District  last    week,  not  only  because  of 


the  orders  he  placed,  but  because  of  his  genial    per- 
sonality, which  makes  him  friends  wherever  he  goes. 

E.  Torlotting  writes  from  Cincinnati  that  business 
is  more  than  up  to  expectations. 

Judging  by  the  orders  he  was  placing  during  the 
past  week,  E.  E.  Schleh,  who  buys  for  the  Thompson 
Gibson  Co.,  Williamsport,  Pa.,  is  anticipating  a 
record-breaking  year  in  his  section  of  the  country. 

* 

E.  J.  Touhill  has  gone  to  Philadelphis,  Baltimore 
and  Washington  for  Fondeville  &  Van  Iderstine. 

Covington  &  Peyton,  Charlottesville,  Va.,  were 
represented  in  town  the  latter  end  of  last  week  by 
Mr.  Covington,  who  was  buying  quite  a  good  deal  of 
fine  china. 

Wm.  Andrews  is  now  with  Bloom ingdale  Bros, 
under  Mr.  Hughes,  the  new  housefurnishings  buyer. 

J.  E.  Philpott  is  now  with  Gimbel  Bros.,  New 
York,  as  head  of  the  hotel  contract  department — a 
similar  position  to  that  which  he  recently  held  with 
John  Wanamaker. 

J.  J.  Hines,  of  Blakeman  &  Henderson,  is  plug- 
ging for  business  this  week  in  Pittsburgh. 

Adam,  Meldrum  &  Anderson,  Buffalo,  were  plac- 
ing many  orders  during  the  past  week  through  their 
buyer,  P.   Schaeffer. 

P.  L.  Beck,  representing  the  Baltimore  (Md.) 
Bargain  House,  ran  in  the  latter  part  of  last  week  and 
left  orders  with  a  number  of  houses. 

J.  D.  Dobbs,  Southern  representative  of  Geo.  F. 
Bassett  &  Co.,  made  a  flying  trip  to  New  York  this 
week,  remaining  only  two  or  three  days. 

Robert  A.  May,  vice-president  and  general  mana- 
ager  of  George  Phillips  &  Co.,  cut  glass  manufactur- 
ers, Montreal,  Canada,  was  in  the  District  this  week 
calling  upon  friends  and  business  acquaintances.  He 
is  staying  at  the  Manhattan  Hotel. 

R.  L.  Hay,  Jacksonville,  Fla.,  who  spent  the 
week  in  New  York,  with  a  side  trip  to  Boston,  will 
leave  for  home  Saturday  night. 

George  F.  Briggman,  of  Webster  &  Briggman, 
cut  glass  manufacturers,  Naugatuck,  Conn.,  was  in 
the  city  on  Tuesday  of  this  week  in  consultation  with 


their  New  York  agent,  E.  L.  Bates.  Mr.  Briggman  is 
seriously  considering  enlarging  the  factory.  He  says 
they  have  enough  business  to  keep  them  going  for  six 
months  with  the  present  capacity. 

Louis  Levien  is  on  a  handshaking  trip  through 
the  West. 

David  Saunders,  buyer  for  Mandel  Bros. ,  Chicago, 
was  in  New  York  this  week  placing  orders  for  holiday 
goods. 

Alexander  H.  Patterson  and  Eugene  H.  Peck,  of 
the  Phoenix  Glass  Co.,  spent  Friday  and  Saturday  of 
last  week  in  Boston. 

Wm.  Dougherty,  with  the  Consolidated  Lamp  & 
Glass  C°-i  returned  on  Wednesday  from  a  trip  to 
Toronto  and  seemed  much  pleased  with  the  world  in 
general.      His  jolly  face  was  wreathed  in  smiles. 

James  Shaw,  president  of  the  Cannonsburg  Pot- 
tery Co  ,  was  in  town  on  Thursday  of  this  week  to 
talk  over  matters  with  H.  Benedikt,  the  New  York 
representative. 

# 

E.  M.  Uniack,  Jr. ,  who  until  recently  was  the 
New  York  representative  of  the  Onondaga  Pottery 
Co.,  has  affiliated  himself  with  the  Cook  Pottery, 
Trenton,  N.  J.  and  will  carry  their  samples  through- 
out the  West  next  year. 


POTTERY  VALUATION  STANDS. 


ALTHOUGH  Jules  Jusserand,  the  French  Ambass- 
ador, requested  Secretary  of  the  Treasury  Mac- 
Veagh  to  suspend  the  operation  of  the  recently- 
adopted  plan  of  appraising  china  and  pottery  im- 
ported from  Limoges,  France,  claiming  that  the 
methods  of  calculating  French  values  upon  which 
duty  is  based  were  erroneous  in  some  respects,  the 
Secretary,  expressing  confidence  in  the  general  prin- 
ciple of  the  new  scheme,  declined  to  make  the  sus- 
pension, but  said  that  the  Treasury  Department 
would  willingly  correct  any  errors. 


BOSTON     vs.     NEW     YORK. 


BOSTON  is  still  making  a  strong  effort  to  get  some 
of  the  shipping  now  coming  to  New  York. 
Jerome  Jones  has  been  made  chairman  of  a  new 
committee,  and  is  devoting  much  time  to  the  further- 
ance of  the  project.  He  says  that  Boston  is  twelve 
hours  nearer    Europe    than  is  New   York,  has  thirty- 
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five  feet  of  water  at  low  tide,  and  is  only  six  miles 
from  the  open  sea.  They  have  plans  for  commodious 
docks,  are  about  to  build  a  new  Custom  House,  and 
unless  New  YorK  wakes  up  this  port  will  find  that 
Boston  has  taken  trade  away  from  it.  Five  years 
hence  may  see  a  big  change. 


lamps  since  the  first  of  the  month,  and  the  manufac- 
turers are  feeling  very  comfortable  over  the  situation. 


THE    CONDITION     OF     BUSINESS. 


The  demand  for  immediate  delivery  is 
New  York,  very  active.  Orders  are  not  for  large 
quantities,  but  they  come  numerously 
every  day,  and  sometimes  two  and  three  times  a  day, 
and  the  houses  which  handle  stock  goods  have  all 
they  can  attend  to.  The  men  on  the  road,  too,  are 
sending  in  good  orders  for  immediate  delivery. 


Orders  for  spring  delivery,  while  about  normal, 
are  giving  the  importers  some  concern,  as  they  know 
there  is  going  to  be  difficulty  in  (getting  goods  from 
Europe.  Every  factory  abroad  is  crowded  to  the 
doors  with  orders  for  their  home  trade,  and  unless 
American  buyers  get  their  requisitions  in  early,  and 
make  them  large,  they  are  likely  to  be  left  out  in  the 
cold. 

We  have  held  all  along  that  there  was  a  shortage 
of  foreign  goods  in  the  market,  and  this  is  now 
proved  by  the  report  of  the  Department  of  Commerce 
and  Labor,  which  shows  that  the  imports  of  all  kinds 
of  European  china  are  $1,020,000  less  for  the  nine 
months  ending  Sept.  30,  1912,  than  they  were  for  the 
corresponding  period  of  191 1. 


The  American  manufacturers,  while  they  did  a 
fair  trade  in  the  spring,  did  not  increase  their  sales 
over  the  year  before,  if  they  equalled  them,  up  to  the 
first  of  July,  but  now  they  are  simply  over-whelmed 
with  orders.  Whether  they  can  get  out  enough 
between  now  and  the  first  of  January  to  equal 
last  year's  sales  is  a  question. 


Manufacturers  of  glass  are  very  busy.  Almost 
all  kinds  of  ware  are  in  demand,  but,  as  has  been  the 
case  all  along,  blown  goods  have  the  lead.  Many 
factories  are  behind  in  shipments,  but  are  doing  their 
best  to  catch  up. 

Foreign  glass  has  fallen  off  about  $200,000.  This 
is  not  a  very  big  discrepancy,  but  it  is  enough  to 
show  that  the  early  import  orders  were  not  as  large 
as  last  year. 

Cut  glass  is  still  in  active  demand,  and  every- 
body is  busy  at  the  factories. 


The  domestic  doll  and  toy  trade  is  much  better 
than  it  was  last  year.      Everybody  is  busy. 


The  Japanese  importers  are  so  busy  that  there  is 
a  likelihood  that  they  will  shut  down  taking  orders 
by  the  first  of  February  for  fall  deliveries,  for  if  they 
continue  to  come  in  as  they  have  been  doing  the 
potteries  in  Japan  will  noc  be  able  to  fill  them. 


Retail  trade  in  New  York  is  fairly  good.  There 
is  no  rush,  but  most  of  the  dealers  are  a  little  ahead 
for  the  month  of  October  over  last  year.  Retail 
trade  in  the  suburban  districts  is  good,  and  our  re- 
ports from  the  West,  beginning  at  Buffalo  and  Pitts- 
burgh and  extending  to  the  Pacific  Coast,  are  to  the 
effect  that  it  is  a  long  time  since  so  many  goods  were 
sold.  With  such  conditions  the  retailers  will  come 
to  market  in  the  spring  ready  to  buy  largely.  They 
must  if  they  expect  to  have  goods  to  sell. 

Business  is  normal  in  glass  circles. 
Pittsburgh  and     Every  plant  is  working    about  to 
Vicinity.  capacity,  with  orders  piled   up  on 

the  books  in  a  manner  not  experi- 
enced heretofore  this  season.  Buyers  are  wanting 
goods  in  a  hurry.  Shipments  are  being  made  as  fast 
as  production  and  transportation  facilities  will  per- 
mit. 

Capacity    business   is  reported   in 
East  Liverpool     the  majority  of  the  potteries.   Ship- 
and   Vicinity.      ments  of  ware  during  the  last  two 
months,     and     especially     during 
October,    were    far   in  excess  of  the  records  of  191 1. 
New  shapes  and  specialties  for  1913  are  being  arranged 
for.  and   on  the    whole  the  condition   of  trade  is  con- 
sidered good. 


FOREIGN     FREIGHTS. 


The  lamp  trade  holds  up  unusually  well.     There 
has  been    an    increasing   demand    for   higher   grade 


THE  importers  have  a  hard  problem  to  meet,  as 
the  foreign  steamship  lines  are  about  to  advance 
freights,  and  this  in  the  face  of  a  declining  market. 
The  falling  off  of  imports  of  china  and  earthenware 
up  to  Oct.  1  has  been  more  than  a  million  dollars, 
and  in  toys  almost  half  as  much.  Prices  have  been 
steadily  falling  for  years,  except  in  the  case  of  Eng- 
lish wares,  which  this  year  have  been  advanced  a 
trifle.  An  endeavor  is  being  made  to  show  the  freight 
agents  what  a  hardship  it  would  be  to  make  the 
importers  pay  higher  rates,  but  so  far  no  impression 
has  been  made.  The  transatlantic  lines  are  all  in  a 
combination.  There  is  no  law  on  the  other  side  of 
the  water  to  prevent  trusts,  and  the  carriers  are  in 
one  of  the  strongest  that  has  ever  been  formed. 
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Crockery  attb  <&la$5  THstrict 


SOME  showrooms  have  a  monotony  about  them 
that  makes  them  unattractive,  while  others  hold 
the  interest  of  an  observer  so  much  that  he  does 
not  want  to  leave.  Yet  the  former  may  have  just  as 
attractive  lines  of  goods;  but  less  taste  and  judgment 
have  been  used  in  their  arrangement.  Robert 
Slimmon  &  Co.'s  showroom  contains  two  or  three 
hundred  dinnerware  patterns  so  tastefully  displayed 
that  they  at  once  enlist  attention,  a  wonderful  assort- 
ment of  Rockingham  and  jet  teapots,  and  toilet  ware 
which,  while  not  obtrusive,  is  bound  to  be  noticed. 
The  art  ware,  jardinieres  and  pedestals  are  arranged 
in  such  a  way  that  one  can  picture  how  decorative 
they  would  be  in  a  home,  and  the  fancy  novelties 
catch  the  eye  in  passing  so  that  one  has  to  stop  and 
pick  up  a  piece  for  examination.  Altogether  Mr. 
Slimmon  has  a  sample  room  that  is  extremely  inter- 
esting. 

W.  F.  Rood  is  continually  receiving  new  samples 
of  candlesticks  from  the  Tarentum  Glass  Co.  Both 
the  etched  and  colonial  lines  are  very  attractive,  and 
re  orders  are  the  rule. 

Wm.  Dealing  is  showing  a  very  handsome  line  of 
punch  bowls  from  the  Cambridge  Glass  Co.  One  in 
particular  has  four  chrysanthemum  stars  gracefully 
encircled  by  large  leaves  in  satin-etched  finish.  The 
dull  foliage  forms  a  pleasing  contrast  to  the  bright 
stars.  He  also  has  samples  of  light  blown  crystal 
from  the  Dugan  Glass  Co.  in  light  cuttings  of  delicate 
design. 

John  Wanamaker  has  just  placed  a  large  order 
for  the  Onondaga  Pottery  Co.'s  dinnerware  for  his 
restaurant,  as  has  also  the  management  of  the  Hotel 
St.  George,  Brooklyn.  The  goods  for  the  latter 
concern  were  ordered  through  L.  Barth  &  Son,  and 
placed  with  A.  H.  Ledden,  the  New  York  representa- 
tive. 

Clifford  J.  Flack  has  opened  a  showroom  at  127 
Franklin  street,  and  is  displaying  a  line  of  light 
blown  cut  glass  jugs  and  tumblers  from  the  Toledo 
Paper  Co  ,  Toledo,  Ohio.  The  concern  makes  only 
this  particular   class  of  goods,    and   is   consequently 


able  to  put  out  a  strong  line  at  most  attractive  prices. 
The  designs  are  all  good  and  the  work  carefully 
executed.  Mr.  Flack  is  assisted  by  his  brother,  R. 
S.  Flack. 

On  or  about  December  1  Richard  Kohn,  New 
York  manager  of  the  J.  D.  Bergen  Co.,  will  remove 
his  samples  from  38  Murray  street  to  32  Park  Place 
— Cox  &  Lafferty's  old  showroom.  This  will  give 
him  two  fine  double  windows  on  the  street  front  for 
display,  and  very  spacious  ground  floor  showrooms. 

The  Guernsey  Earthenware  Co  's  casseroles  have 
been  going  well.  The  mounting  trade  has  been  very 
brisk,  and  Ledden  &  Bates  have  been  doing  more 
than  their  share  in  this  particular  line. 

E.  R.  Thieler  showed  a  representative  of  the 
Crockery  and  Glass  Journal  an  order  from  one 
concern  for  200,000  pieces  of  one  line,  25,000  of 
another,  and  100,000  of  another.  Mr.  Thieler  is  to 
be  congratulated  upon  being  able  to  land  such 
contracts. 

An  irate  customer  one  day  this  week  complained 
to  John  Nixon,  agent  of  the  Fostoria  Glass  Co.,  that 
goods  which  should  have  been  delivered  had  not 
arrived.  Mr.  Nixon  explained  that  they  had  been 
shipped  according  to  promise,  said  the  blame  was  on 
the  railroad  company,  and  produced  bill  of  lading  to 
prove  it.  The  buyer  said  that  did  not  get  him 
the  goods,  which  were  sadly  needed.  They  were  for 
a  fair  which  was  to  be  held  for  only  three  days,  and 
if  not  received  in  time  would  be  of  no  use.  As  a 
joke  Mr.  Nixon  said:  "Well,  if  the  goods  don't  come 
to-morrow  I'll  give  you  some  pictures  to  show  them." 

"By  Jove!"  "said  the  man;  "that's  an  idea. 
Maybe  they'll  do  just  as  well." 

John  now  thinks  he'll  try  the  scheme  on  some 
others  who  are  clamoring  for  goods. 

A  very  handsome  border  decoration,  delicate 
yet  bold,  to  be  seen  at  L.  Bernardaud  &  Co.'s  show- 
rooms, 50  Murray  street,  comprises  a  cluster  of  roses 
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connected  with  a  chain  of  forget-me-nots,  the  outer 
edge  having  a  band  of  gold  with  a  black  key  border 
thereon.  The  handles  are  solid  matt  gold.  Already 
orders  for  it   have  been  booked  in  goodly  quantities. 

While  in  the  District  this  week.  E.  H.  Rush,  of 
the  Marguerite  Mfg.  Co.,  Brooklyn,  talked  interest- 
ingly of  the  mother-of-pearl  situation.  His  concern 
use  a  great  deal  of  it  for  the  tops  of  pepper  and  salt 
shakers,  and  he  says  that  recently  the  price  has  gone 
up  300  per  cent  For  goods  that  used  to  cost  forty 
cents  he  now  has  to  pay  $1.50.  The  product  is  now 
in  the  hands  of  English  syndicates,  and  the  demand 
of  Great  Britain  is  so  large  that  America  has  difficulty 
in  getting  what  it  wants  at  reasonable  rates 

a 

Frederick  Skelton  has  just  taken  over  the  agency 
for  Caine's  China  Studio,  Akron,  O  ,  and  has  on  dis- 
play at  71  Murray  street  a  beautiful  assortment  of 
hand  painted  specialties  and  novelities  on  Limoges 
china.  The  decorations  are  very  artistic  and  on 
shapes  that  have  been  well  selected. 


AT    CHICAGO. 


BUT  slight  changes  are  to  be  noted  in  the  tone  or 
volume  of  the  crockery  business  in  Chicago. 
Whatever  is  reported  is  in  line  with  the  continued  im- 
provement of  the  last  few  weeks.  Delays  in  ship- 
ments of  goods  resulting  from  the  shortage  of  freight 
cars  continue.  In  order  to  fill  rush  orders  on  extra 
fine  goods  some  of  the  big  dealers  have  had  recourse 
to  the  express  companies. 


The  demand  for  high-grade  crockery  continues 
and  increases.  Here  and  there  are  calls  for  special 
pieces  or  small  sets  of  very  fine  goods  for  individual 
holiday  gifts. 

The  subject  of  discussion  at  the  next  meeting  of 
the  Chicago  Association  of  China,  Glass  and  Allied 
Trades,  to  be  held  at  the  Grand  Pacific  Hotel  Novem- 
ber 15,  will  be  "The  Merits  of  Good  Advertising." 
Special  efforts  are  making  to  secure  a  large  attend- 
ance. Dinner  will  be  served,  a  la  carte,  at  six  o'clock. 
The  leading  speakers  for  the  affair  are  to  be  R.  R. 
Shuman,  advertising  manager  of  the  Liquid  Car 
bonic  Co. ;  G.  G.  Place,  of  the  Chicago  Advertising 
Men's  Association;  and  a  representative  of  the 
Chicago  Jewelers'  Association,  not  yet  named.  After 
the  regular  speeches  the  subject  will  be  open  for 
discussion.  The  members  of  the  entertainment  com- 
mittee of  the  Association  are  Ira  A.  Jones,  of  the  Ira 
A  Jones  Co.;  R.  G.  Kimble,  with  Roseville  Pottery 
J.  C.  iJeBow,  with  Manning,  Bowman  &  Co.; 
Hugh  E.  King,    with  Queen    City  Silver  Co, ;   F.   W. 


Gardner,  of  Mills,  Gardner  &  Co  ;  D.  H.  Stoehr,  with 
Pittsburgh  Lamp,  Brass  and  Glass  Co.,  and  Samuel 
J.  Natkin,  of  -'TneFair."  The  Association's  officers 
are  Hayden  B.  Marshall,  with  the  Fostoria  Gla;^ 
president:  Paul  Fueslein,  with  Bawo  &  Dotter,  vice- 
president;  James  A  Aye,  secretary-treasurer.  The 
chairman  of  the  executive  committee  is  Emil  Jvsch- 
wege,  with  Louis  Wolf  &  Co.,  and  Edward  Beltz,  with 
the  same  firm,  is  at  the  head  of  the  membership  com- 
mittee. 

The  retailers  continue  to  report  heavy  and  in- 
creasing trade  and  look  forward  to  an  exceptionally 
fine  holiday  season. 

The  quarters  for  the  business  of  R.  H.  Loosely, 
manager  of  the  Reliance  Glass  Co  ,  on  the  fifth  flcor 
of  the  Heyworth  building,  being  found  too  small,  he 
has  moved  to  commodious  and  couvenient  rooms  in 
suite  1303  of  the  same  building. 


Announcement  comes  of  the  wedding  of  Mi-,s 
Cora  Brook,  who  recently  resigned  the  position  held 
by  her  for  the  past  ten  years  in  the  local  office  of  the 
Pittsburgh  Lamp,  Brass  and  Glass  Co.,  to  Charles  E. 
Holland,  of  Washington,  111. 


James  B.    McHugh,    Western   representative  of 
Gillinder  &  Sons,  has  been  on  a  visit  to  the  factory. 


Arthur  Harrison,  formerly  connected  with  the 
Chicago  office  of  Gill  &  Co.,  has  succeeded  Marshall 
Gleason  as  manager  of  the  local  office  of  the  Gleason- 
Tiebout  Glass  Co.  

Three  years  ago  Fredrick  T.  Renshaw  came  from 
the  Pittsburgh  office  of  the  United  States  Glass  Co., 
to  take  a  position  in  the  Chicago  office  of  the  con- 
cern. A  few  days  ago  he  was  appointed  manager 
here.  •       

Arrangements  have  been  made  by  Mills,  Gardner 
&  Co.  to  market  a  device  invented  by  Charles  L.  Pat- 
terson whereby  a  plate  used  by  a  baby  may  be  held 
firmly  in  place  on  the  "high  chair."  It  is  called  the 
"Non-skid  Baby  Plate." 


O.  W.  Eckland,  of  the  Central  Cut  Glass  Co.,  has 
returned  from  a  trip  to  his  factory  at  St.  Louis. 


There  is  no-let  up  in  demand  for  cut  glass.  The 
new  factory  of  Pitkin  &  Brooks,  at  Valparaiso,  Ind., 
is  in  full  operation  and  is  turning  out  an  immense 
quantity  of  goods.  Some  beautiful  new  designs  have 
been  placed  on  the  market. 


The  entire  eighth  floor  of  the  Boston  Store  has 
been  turned  over  to  the  display  and  sale  of  crockery, 
glassware,  art  goods,  silverware,  housefurnishings, 
etc. 
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It  has  been  estimated  that  the 
East  Liverpool  Edwin  M.  Knowles  China  Co  ,  of 
and  Vicinity.  Chester,  W.  Va  ,  and  the  Homer 
Laughlin  China  Co. ,  of  East  Liver- 
pool, O.,  will  spend  upwards  of  $500,000  in  the  con- 
struction of  the  two  new  fifteen-kiln  plants,  in  Newell, 
W.  Va.  That  of  the  former  company  will  occupy  a 
site  285  by  700  feet.  The  walls  will  be  of  firebrick 
and  the  floors  concrete.  Every  modern  convenience 
in  sanitation,  heating  and  lighting  will  be  installed. 
Electric  motive  power  will  be  used.  The  entire  pot- 
tery will  be  protected  by  a  sprinkler  system.  It  is 
the  purpose  of  the  company  to  have  the  most  up-to- 
date  pottery  manufacturing  plant  in  the  world.  The 
officers  of  the  Edwin  M  Knowles  China  Co.  are  as 
follows:  president,  Edwin  M  Knowles,  the  son  of 
Isaac  W.  Knowles,  one  of  the  pioneer  pottery  manu- 
facturers of  America;  vice-president,  Joshua  Poole,  a 
manufacturing  potter  of  many  years'  experience  both 
in  England  and  the  United  States;  secretary  and 
general  manager,  Thomas  B  Anderson,  who  is  also  a 
practical  potter;  treasurer  and  sales  manager,  J.  W. 
Irwin,  who  has  had  years  of  experience  in  this  line  of 

business 

•  * 

The  site  of  the  Homer  Laughlin  plant  will 
measure  600  by  300  feet,  and  the  walls  of  this  plant 
also  will  be  of  firebrick  construction.  It  will  cost 
about  $200,000,  the  machinery  alone  calling  for  up- 
wards of  $50,000.  The  report  that  the  company  would 
commence  the  manufacturing  of  sanitary  pottery  is 
denied  absolutely.  W.  E.  Wells  said:  "We  never  even 
thought  of  it — it  has  never  been  even  suggested." 

#  * 

PJans  for  the  starting  of  a  sanitary  pottery  in 
East  Liverpool  have  been  completed  by  Thomas  V. 
Milligan,  of  the  Chamber  of  Commerce.  A  long  lease 
has  been  taken  on  the  former  plant  of  the  General 
Electric  Porcelain  Co.,  and  a  $50,000  stock  company 
formed.  W.  J.  Mays,  a  well-known  sanitary  pottery 
manufacturer  of  Wheeling,  W.  Va.,  is  interested  in 
the  new  company  and  will  be  the  general  manager. 

*  # 

Samuel  B.  Larkin,  of  the  National  China  Co., 
Salineville,  announces  that  because   of  the   increase 


in  the  business  of  the  company  an  order  has  been 
issued  for  the  immediate  construction  of  one  addi- 
tional glost  and  two  additional  bisque  kilns,  a  pair  of 
large  decorating  kilns,  and  a  three-story  addition 
to  the  warehouse.  These  improvements  are  expected 
to  be  completed  by  January  1,  when  the  company  will 
have  a  capacity  of  nine  kilns. 

*  • 

The  new  dinnerwars  shapes  to  be  placed  on  the 
market  for  the  January  trade  will  all  be  of  a  plain 
character.  The  day  of  the  fancy  shape  is  fast  dis- 
appearing, largely  because  the  plain  shape  admits  of 
a  higher  character  of  decoration  not  possible  to  obtain 

on  the  fancy  shape. 

»     * 

Miss  Carrie  Thomas  was  in  the  district  a  few  days 
ago  placing  orders  for  immediate  delivery  for  the 
McClure  Syndicate,  of  Atlanta,  Ga. 

*  • 

"We  are  operating  on  a  very  good  scale,  and 
business  is  looking  fine  with  us,"  said  Willard  R. 
Morris,  receiver  of  the  Globe  Pottery  Co.  "The  de- 
corating department  is  working  full  time." 

*  • 

A  number  of  new  treatments  on  salads  are  being 
shown  by  the  Ohio  China  Co.,  of  East  Palestine.  Two 
new  berry   sets  have  also  been  added  to  the   lines  of 

this  concern. 

*  • 

Secretary  William  H.  Phillips,  of  the  Smith-- 
Phillips  China  Co.,  said  to  the  writer  this  week  that 
the  demand  for  iheir  "Alamo,"  or  plain  white  and  gold 
ware,  is  the  heaviest  this  fall  the  firm  ever  experi- 
enced. It  is  claimed  that  the  gold  used  in  this  treat- 
ment is  the  most  costly  that  can  be  procured,  and  that 
it  is  of   a   character  that  "won't  wear  off." 

*  * 

Joseph  G.  Lee,  general  manager  of  the  Knowles, 
Taylor  &  Knowles  Pottery  Co.,  spent  a  few  days  in 
Pittsburgh  last  week  with  friends. 

*  # 

Never  in  the  history  of  the  Homer  Laughlin 
China  Co.  have  the  three  plants  been  so  actively  en- 
gaged in  manufacturing  as  at  present.  All  depart- 
ments are  working  full  time,      Holiday  business  is  ex- 
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ceptionally  strong.  With  an  increase  of  fifteen  more 
kilns  the  company  will  continue  to  hold  its  command- 
ing position  in  the  American  pottery  trade 

•  * 
Modeleis  and  designers  in  the  potteries  are  busy 
preparing  the  new  things  that  v. ill  be  offered  the 
trade  next  year.  Some  manufacturers  are  satisfied 
that  their  shapes  and  treatments  of  this  year  will 
stand  another  season  in  the  market,  while  others  will 
put  our.  the  present  shapes  with  different  decorations. 
The  men  who  decide  upon  the  offerings  have  been 
looking  over  the  field  very  carefully, for  they  anticipate 
some  hard  competition  before  another  twelve  months 
have  passed,  and  all  of  them  are  of  the  opinion  that 
they  must  go  before  the  buying  public  with  goods  of 
merit  if  they  want  the  business. 


AT     BOSTON. 


rpHE  crockery  and  glass  industry  around  Boston  is 
1  in  a  very  heal:hy  condition.  Trade  is  picking 
up,  although  the  buying  is  still  being  done  in  small 
lots.  Thanksgiving  and  holiday  sales  keep  the 
majority  on  the  move. 

John  J.  Reed,  220  Devonshire  stieet,  has  been  a 
subscriber  of  the  Crockery  and  Glass  Journal  for 
thirty-five  years.  

W.  M.  Pingree,  Boston  representative  of  the 
Tajimi  Co  ,  one  of  the  largest  distributers  of  Japanese 
goods,  reports  that  business  is  improving  rapidly. 
His  pre-ho'iday  sales  are  large,  and  everything 
promises  a  very  busy  season. 


George  H.  Guest,  bousefurnishings  buyer  for  the 
Jordan-Marsh  Co..  has  returned  from  a  short  visit  to 
New  York. 


Andrew  Pendelton,  with  Mitchell,  Woodbury 
Co.,  had  a  narrow  escape  from  a  very  serious  injury 
recently,  being  struck  by  an  automobile  on  his  way 
home  from  the  store.     He  is  now  recovering  rapidly. 


Boston  business  men  were  greatly  shocked  last 
Friday,  when  the  news  spread  through  the  city  that 
Wm.  E.  Butler,  president-of  the  W.  S.  Butler  Co., 
had  committed  suicide  when  in  a  state  of  mental 
aberration,  due  to  worry  and  overwork.  Mr.  Butler 
was  an  official  of  the  Boston  Chamber  of  Commerce, 
and  was  only  thirty  nine  years  old. 


Cut  glass  vases  and  flower  baskets  for  wedding 
and  birthday  gifts  in  very  attractive  and  artistic  de- 
signs are  featured  this  week  by  the  Jones,  McDuff-se 
&  Stiatton  Co. 


has   been  on    an    extended    selliDg   trip    in   his   auto 
through  New  England  this  fall. 


J\  Vorenbirg  Co.  is  celebrating  its  twenty -first 
anniversary  this  week. 

Salesmen  in  town  included  H.  J.  Smith,  repre- 
senting Cox&  Lafferty,  New  York,  and  H.  F  Macken- 
zie, for  Stewart  &  Crocker,  Hawley,  Pa. 


'-eo.  M.  Turner,  formerly  assistant  buyer  of 
kitchen  furnishings  for  the  Denholm  &  McKay  Co., 
Worcester,  has  gone  with  W.  G.  Brown  &  Co.,  Glou- 
cester, as  buyer  of  crockery,  glassware,  housefurnish- 
ings,  cut  glass  and  trunks. 


Jj.  J.  Mahoney  is  now  traveling  for  the  Pittsburgh 
Lamp  and  Brass  Co.  through  the  New  England  terri- 
tory. 

The  Shepard,  Norwell  Co.  are  making  extensive 
alterations  for  a  crockery,  glass  and  lamp  depart- 
ment. Frank  H  Dunmore,  with  the  Shepard  Co, 
Providence,  R.  I  ,  will  buy  the  crockery  and  glass, 
and  Miss  Lewis  will  buy  the  lamps. 


Gould  Lessling  and  Mr.  Knorr  have  been 
appointed  assistants  to  T.  Barker,  buyer  of  crockery, 
glas'sware  and  housef  urnishings  for  R.  H.  White  &  Co. 
Mr.  Lessling  has  taken  the  place  of  Mr.  Kemp. 


Buyers  in  town  this  week  were  J.  D.  Tinker,  Dan- 
ville, Vermont;  Gilley  &  Patten,  Bradentown,  Florida; 
Frank  E  C.  Chapman,  Taunton;  S.  S.  Hartwell, 
Gloucester;  E.  H.  Davis  &  Co  Wellesley;  Frank  W. 
Lester,  Watertown;  Geo.  L.  Desauluiers,  Woon- 
socket,  R.  I. ;  B  J.  Twitcheli,  for  McWhirr  Co.,  Fall 
River;  Edwin  P.  Watts,  Weymouth;  George  W. 
Alden,  Brockton;  George  H.  Thibedeau,  for  the  New 
Bedford  Dry  Goods  Co. ;  F.  H.  Dunmore,  with  the 
Shepard  Co.,  Providence,  R.  I  ;  C.  N.  Harlowe, 
Orange;  George  M.  Turner,  with  W.  G.  Brown  & 
Co.,  Gloucester. 


CUT     GLASS     flEN     HEET. 


L.  E.  Sweetser,  cut  glass   manufacturer's  agent, 


I^HE  executive  committee  of  the  National  Associa- 
tion of  Cut  Glass  Manufacturers  met  at  the 
New  Grand  Hotel  on  Tuesday  night  in  a  session  last- 
ing from  7  p.  ru.  to  2:30  a.  m.  Besides  routine  busi- 
ness, arrangements  were  discussed  for  the  meeting 
and  banquet  to  be  held  on  December  12th,  at  the 
Imperial.  The  following  were  elected  to  mem- 
bership: C.  Dorfiinger  &  Sons,  Libbey  Glass  Co.,  H. 
C.  Fry  Glass  Co.,  Pairpoint  Corporation,  and  Wicker- 
man  &  Hughes.  AmoDg  those  present  at  the  meet- 
ing were  Messrs.  Blackmer,  Marsden,  Strittmatter, 
Cochrane,  Atterholt  Sells,  Shotton  and  Taylor, 
with    H.   D    Carey,  president,  in  the  chair. 
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factories. 


Official    announcement     has    just 
Pittsburgh  and     been  made  of  the  formation  of  the 
Vicinity  Pittsburgh  Lamp,  Brass  and  Glass 

Co  of  Canada,  which  of  course  is 
a  branch  of  the  well-known  local  corporation  of  that 
name.  The  board  of  directors  consists  of  Nicholas 
Kopp,  W.  F.  McNaugher,  J.  S.  Douthett,  W.  L. 
Curry  and  H.  L.  Brooks.  The  officers  are:  president, 
Nicholas  Kopp;  vice-presiden*;  and  secretary,  W.  F. 
McNaugher;  treasurer,  J.  S.  Douthett;  assistant 
treasurer,  H.  L.  Brooks;  Canadian  representative, 
R.  E.  Davis.  The  headquarters  of  the  new  corpora 
tion  will  be  at  London,  Ontario,  the  present  location 
of  the  Canadian  sample  rooms  of  the  company.  The 
idea  of  forming  the  Canadian  company  was  to 
facilitate  the  handling  of  the  Canadian  business  of 
the  concern,  and  it  is  therefore  empowered  to  deal  in 
and  manufacture  glassware,  lamps,  p  rtables  and 
fixtures  for  electric,  gas  and  oil  illumination,  and  also 
Kopp's  railroad  and  marine  signal  glass.  Business 
conditions  with  the  Pittsburgh  office  are  all  that 
could  be  desired.  Orders  are  plentiful,  and  inquiries 
concerning  1913  continue  to  come  in  in  a  manner 
indicating  that  business  will  be  on  a  larger  scale  than 
ever  before. 

The  Western  Glass  and  Pottery  Association  has 
just  sent  to  the  membership  a  little  booklet  giving  the 
names  of  all  members  of  the  Association  since  its 
organization,  January  29,  1906.  The  Association  has 
paid  $3  900  in  death  claims  up  to  July  last,  at  an 
average  cost  per  member  per  year  of  only  $4  75. 
There  have  been  thirteen  deaths  in  the  Association 
since  its  organization,  as  follows:  James  H.  Roseman, 
1906;  Edward  Seeney,  John  C.  McNichol  and  Fred- 
erick Seegers,  1907;  Frank  R.  Carr,  1908;  Elmer 
Hughes,  1909;  John  Patterson,  H.  S.  Lincoln  and  H. 
D  Murray,  1910;  Ernest  L.  Slocum,  1911;  Daniel  C. 
Hemingray,  Daniel  R.  Marshall  and  Walter  Lindsay, 
1912.  The  annual  meeting  of  the  Association 
will  be  held  at  the  Ft.  Pitt  Hotel  next  January,  ar.d 
it  is  possible  that  the  annual  banquet  will  be  held 
at  the  same  place. 

One  of  the  most  important  meetings  of  the  Glass 
Manufacturers'  Club  held  since  its   formation   took 


place  Thursday  night,  when  the  child  labor  problem 
was  discussed.  Such  noted  men  as  W.  D.  George, 
president  of  the  Child  Labor  Association,  and  Prof. 
S  S.  Baker,  district  superintendent  of  the  Pittsburgh 
public  schools,  spoke.  This  is  the  first  meeting  the 
club  has  held  since  a  standard  uniform  cost  system 
was  discussed. 

E.  T.  W.  Craig,  city  salesman  fer  the  United 
States  Glass  Co  ,  is  spending  several  weeks  in  the 
Western  territory.  Advertising  Manager  Harry 
Cushwa  has  returned  from  a  brief  business  trip  to 
the  Tiffin,  O.,  factory. 

M.  W.  Gleason,  of  the  Gleason-Tiehout  Co., 
Brooklyn,  N.  Y.,  was  in  the  district  last  Friday,  and 
paid  a  pleasant  visit  to  the  Pittsburgh  Glass  Associa- 
tion headquarters. 

The  Tarentum  Glass  Co.  is  showing  two  very 
neat  treatments  in  optic  and  plain  sugars  and  creams. 
Both  are  moving  nicely. 


The  demand  fur  highly-colored  vases  of  various 
sizes  is  said  to  be  the  heaviest  ever  experienced. 
Always  a  good  proposition  for  holiday  trade,  this 
year  they  are  particularly  so. 


The  same  may  be  said  of  candlesticks.  Business 
on  all  lines  is  strong,  and  buyers  are  asking  manu- 
facturers to  send  shipments  with  all  possible  haste. 


The  shortage  of  freight  cars  continues.  Not- 
withstanding the  fact  that  about  1,500  new  cars  were 
rolled  into  the  Pittsburgh  district  recently,  little 
relief  was  noted  by  glass  manufacturers,  who  are  in 
urgent  need  of  more.  Lake  navigation  closes  next 
Wednesday,  and  this  will  divert  cars  to  other  points. 


Ira  M  Clark,  the  well-known  specialty  salesman, 
in  charge  of  the  selling  campaign  of  the  Higbee 
Sanitary  Bottle,  said  to  the  writer  that  the  showing 
of  the  new  bottle  to  thousands  of  people  at  the  two 
Pittsburgh  expositions  created  a  flood  of  orders. 
While  sales  were  made  at  the  booths,  the  orders  were 
delivered  by  dealers,  and  in  this  way  the  business  of 
the  retailers   was  increased.     Mr.  Clark  believes  that 
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wonderful  possibilities  exist   for  a  large  trade  in  this 
bottle  during  the  coming  year. 


The  Consolidated  Lamp  and  Glass  Co.  are  running 
strong  this  season,  the  demand  for  their  new  effects 
in  gas  and  electric  lighting  glassware  being  the 
largest  ever  experienced  There  is  not  an  idle 
department  in  the  ptant,  and  shipments  are  being 
made  as  fast  as  railroad  facilities   will  permit. 


A  conference— the  second  of  the  kind —  was  held 
in  Toledo,  O.,  on  the  8th  inst.  between  a  committee 
representing  the  glass  workers  and  one  representing 
the  manufacturers  of  bulbs.  An  increase  in  wages  in 
some  departments  of  this  business  is  being  sought. 


The  United  States  Glass  Co  has  about  concluded 
changes  in  the  arrangement  of  its  selling  force,  as 
follows: 

The  St  Louis  office  will  be  closed,  and  the 
manager,  H.  M.  Kelly,  will  be  located  at  Factory 
"U,"  Gas  City,  as  sales-manager  of  that  factory.  St. 
Louis  will  be  taken  care  of  by  the  Southern  repre- 
sentatives, Messrs  Dillon  and  Campbell. 

Mr.  Bryant,  of  the  New  York  office,  will  be 
transferred  to  Factory  "R"  as  sales  manager  of  that 
factory. 

Harry  Cushwa,  at  present  manager  of  the  adver- 
tising department  at  main  office,  will  be  transferred 
to  Glassport  as  sales  manager  of  factories  "G,"  "O" 
and  "N." 

Henry  Nickel  will  succeed  Mr.  Cushwa.  Blaine 
Walker  will  be  advanced  to  Nickel's  territory,  and 
Hugh  Adams,  now  in  the  main  office,  will  take 
Walker's  territory. 

E.  T.  W.  Craig  will  be  in  charge  of  the  specialty 
department,  which  includes  show  jars,  packers' 
goods,  etc 

The  policy  of  having  commercial  men  at  some  of 
the  factories  is  new  with  the  company.  It  is  thought 
that  more  direct  methods  between  factories,  sales- 
men and  customers  will  be  mutually  beneficial. 


The  following  additional  reservations  at  the  Ft. 
Pitt  Hotel  for  the  glass  show  in  January  are 
announced:  Heisey  Glass  Co.,  Smith-Phillips  China 
Co  .Pennsylvania  China  Co  ,  Economy  Tumbler  Co., 
Vodrey  Pottery  Co  ,  Uniack  Mfg.  Co.,  Dorflinger  Cut 
Glass  Co.,  Paden  City  Pottery  Co.,  New  Martinsville 
Glass  and  Mfg.  Co  .,Sterling  Cut  Glass  Co.,  Rochester 
Tumbler  Co.,  S.  Herbert  Cut  Glass  Co.  The  entire 
list  now  numbers  over  fortv  exhibitors. 


OBITUARY. 


AS  the  result  of  a  paralytic  stroke  while   attending 
to  his  work  at  the  Knowles,  Taylor  &  Knowles 
pottery,    East  Liverpool,   Nov.  4,  John  Barnes,  aged 


about  forty,  of  McKinnon  avenue,  Northside,  died  at 
the  City  hospital  the  same  evening,  without  having 
regained  consciousness.  Barnes  was  employed  at 
the  Buckeye  end  of  the  K.  T.  &  K.  plant  as  a  kiln 
hand,  and  was  working  at  his  bench,  preparing  a 
sagger  for  the  kiln,  when  he  was  noticed  by  his  shop- 
mates  to  suddenly  topple  over,  and  all  efforts  to 
revive  him  were  unsuccessful. 


Mrs.  Sarah  D  Cook,  mother  of  Charles  Howell 
Cook,  the  well-known  potter  cf  Trenton,  N.  J.,  died 
last  week,  aged  eighty.  She  was  noted  for  her 
charities  and  was  a  prominent  worker  in  the  Presby- 
terian  Church. 


FOREIGN     CHINA     TO     COME     IN     FREE. 


SOME  time  ago  Congress  passed  a  law  concerning 
the  free  importation  of  shipbuilding  materials  and 
ship  equipment.  It  was  necessary  to  define  exactly 
what  was  equipment,  with  the  result  that  the  rules, 
which  will  be  published  in  a  short  time,  will  state  that 
china  and  glassware  come  under  that  head  and  will  be 
admitted  free 


IMPORTS     AT     NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
November  12.  1912. 

ANTWEBP 
177  packages  glassware b  Guntcel 

11  "  "  .C  JDierckx&Co 

65        " Miscellaneous  Orderi 

4  "         chinaware  ..   Strobel  &  Wilken  Co 

2        "         earthenware  L  Straus  &  Som 

1        "  Fensterer  &  Ruhe 

10  "  "  Bawo  &  Dotter 

78  "  "  Miscellaneous  Orders 

12  "         toys Geo  Borgfeldt  &  Co 

9  "  "        B  Illfelder  &  Co 

18        '«  "        Strobel  &  Wilken  Co 

6        "  " Miscellaneous  Orders 

GENOA 

28  packages  earthenware H  Creange 

125        "  "  Miscellaneous  Orders 

NAPLES 
6  packages  earthenware  Geo  Borgfeldt  &  Co 

BREMEN 

35  packages  chinaware Strobel  &  Wilken  Co 

18        "         glassware Sams  tag  &  Hilder  Bros 

11  "  "  A  Steinhardt  &  Bro 

164        "  "  Strobel  &  Wilken  Co 

497        "  "  Miscellaneous  Orders 

17  "         earthenware lieu  Borgfeldt  &  Co 

42        "  "  Karl  Hutter 

18  "  "  Miscellaneous  Orders 

153        "         toys Strobel  &  Wilken  Co 

8  "  " Bawo  &  Dotter 

162        "  "        FWWoolworth 

5  "  "        FAO  Schwartz 

19  "  "         A  Steinhardt  &  3ro 

9  "  "        GWTravers 

160        "  "        Geo  Borgfeldt  &  Co 

180        "  "  Miscellaneous  Orders 
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LIVERPOOL 

6  packages  earthenware The  Rowland  &  Marsellus  C* 

11  "  Meakin  &  Rldgway 

1  ••  •• W  H  Plummer 

4  •  •«  Bawo  &  Dotter 

24  "  «•  F  WWoolwortb 

6  «  '•  Lazarus  &  Rose  nf  eld 

6  ••  »«  H  C  Edmiston 

4  «•  •«  Geo  Borgfeldt  &  Co 

55  «•  »  Maddock  &  Miller 

18  «■  "  Fondeville  &  Van  Iderstine 

7  •«  •«  R  Slimmon  &  Co 

27  »  "  GFBassett&Co 

54  ••  ••  , .    Miscellaneous  Orders 

17  "         chinawaie J  D*vi?on 

68  «•  "  W  S  Pitcairn 

9  ■«  •«  Miscellaneous  Order s 

2  "         toys Strobel  &  Wilken  Co 

10  "  "        Geo  Borgfeldt  &  Co 

HAVRE 

27  package    chinaware  L  Straus  &  Sons 

2  *«  ««  J  J  Hines 

3  •«  ••  Miscellaneous  Orders 

ROTTERDAM 
85  packages  glassware Graham  &  Zenger 

2  ••  "  Miscellaneous  Orders 

GLASGOW 
%Z  packages  glassware H  A  Rogers  &  Co 

HAMBURG 
22  packages  glassware     Fensterer  &  Ruhe 

7  "  "  Herman  C  Kupper 

42        "  '  Kmy-Scheerer  Co 

6  «*  "  Knauth,  Nachod  &  Kuhne 

16  "  "  O  O  Friedlander 

6  "  "  Frank  &  Co 

11  "  "  Eimer&  Amend 

79  "  H  Endemann 

28  "  "  Geo  Borgfeldt  &  Co 

9        "  "  Brown  Bros 

34  "  "  Strobel  &  Wilken  Co 

385  "  "  Miscellaneous  Orders 

49  "         earthenware Bawo  &  Dottei 

9  "  " J  Palme 

87  "  "  , ...  Herman  C  Kupper 

79  "  "  LDBloch&Co 

3  "  "  - NWapler 

84  "  Lazarus  &  Rosenfeld 

16  "  "  Koscherak  Bros 

82  "  "  ..OGoetz 

54  •*  "  L Straus*  Sons 

2        "  "  GFBassett&Co 

82  "  "  ERTheiler 

8  "  "  FBing&Co 

11  "  "  Eimer&  Amend 

11  •'  "  W  H  Plummer 

15  "  "  Fenesterer  &  Ruhe 

14  "  "  Geo  Borgfeldt  &  Cc 

304  "                  "            Miscellaneous  Orders 

42  "         chinaware Strobel  &  Wilken  Co 

55  '        toys B  Illfelder  &  Co 

37  "            "        Bawo  &  Dotter 

88  "  "        Samstag  &  Hilder  Bros 

106  "           " Strobel  &  Wilken  Co 

71        "  "        , Miscellaneous  Orders 


HAMBURG 
4 1  packages  earthenware Jones,  McDuff ee  &  Stratton  Co 


IMPORTS    AT    PORT    OF    BOSTON. 

LIVERPOOL 

18  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

11.       "  '  Mitchell,  Woodbury  Co 

2        "  "  Richard  Brlggs  Co 

4        "  " Miscellaneous  Orders 


28 
86 

7 

168 

15 

26 

86 

9 

4 

4 

77 

52 

£5 

129 

13 

81 

4 

3 

29 

198 


, Stone  &  Downer  Co 

. .  .Patterson  Wylde  &  Co 

F  L  Roberts  &  Co 

,    . .  .American  Express  Cc 

Strobel  &  Wilken  Co 

. .  L  E  Knc  tt  Apparatus  C  d 
.Mitchell  V  oodbury  &  Co 

First  Na  ional  Bank 

R  H  Stearns  Co 

, . . .  .Lazarus  &  Ro6enfeld 

Geo  Borgfeldt  &  Co 

R  F  Downing  &  Co 

E  A  Runnells  &  Co 

F  W  Woolworth 

Houghton  &  Dutton 

L  Wolf  &  Co 

, Jordan  Marsh  Co 

W  N  Proctor  &  Co 

B  D  Webber 

. . .  Miscellaneous  Orders 


SAN    FRANCISCO    AND   THE  COAST. 

HALE  BROS.'  new  store  on  the  corner  of  Market 
and  Fifth  streets,  San  Francisco,  has  a  splendid 
crockery  department.  All  the  fixtures  are  of 
solid  mahogany,  giving  a  very  rich  appearance. 
The  crockery  and  household  departments  occupy 
practically  the  entire  basement,  half  of  the  space 
being  devoted  to  china  and  glassware,  the  other  half 
to  household  goods.  A  handsome  marble  street 
entrance  to  the  basement  will  prove  a  great  drawing 
card,  becaue  of  its  convenience  to  shoppers. 

*  • 

W.  R.  Nieper,  merchandise  manager  for  the 
Dohrmann  Commercial  Co  ,  who  has  been  visiting 
the  various  factories  in  the  United  States  for  the  past 
three  months,  is  expected  home  this  week,  accom- 
panied by  M.  K.  Lindner,  New  York  manager  for  the 
company. 

A.  M.  Alexander,  of  Alexander  &  Bayley,  local 
managers  for  Albert  Pick  &  Co.,  Chicago,  is  in  the 
southern  part  of  the  State  on  a  short  business  trip. 

•  * 

Geo.  A  Boomer,  Coast  manager  for  the  Plume  & 
Atwood  Mfg.  Co.,  is  calling  on  the  trade  in  the 
northwest,  but   is  expected  back  at  headquarters  on 

the  iSth. 

*  * 

Sylvester  A.  Baker,  local  representative  for  the 
Macbeth- Evans  Glass  Co.,  is  in  Seattle,  Wash  ,  this 
week,  and  from  there  plans  to  leave  for  a  visit  to  the 
factories  by  way  of    Denver.     He  will   return   here 

about  December  7. 

•  * 

New  samples  are  expected  at  the  local  showrooms 
of  the  Fostoria  Glass  Co.  and  the  Edwin  M.  Knowles 
China  Co.,  and  as  soon  as  they  arrrive  B.  F.  Heastand, 
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agent  for  the  two  companies,  plans  to  take  a  trip 
through  the  southern  part  of  the  State.  Geo.  Bock- 
man  has  just  returned  from  a  successful  trip  in  the 
San  Joaquin  valley. 

F.  M.  Dunn  reports  having  had  very  good 
success  so  far  with  the  United  States  Glass  Co.'s  new 
electroliers,  electric  candlesticks  and  toy  candlesticks. 
He  says  trade  was  particularly  good  on  his  last  trip, 
when  he  secured  a  lot  of  orders  for  spring  delivery. 

•  • 

Geo.  Klugel,  who  was  in  town  for  several  weeks 
buying  stock  for  Theodore  Davis  &  Co.,  Honolulu, 
left  for  home  last  week. 

•  • 

A.  A.  Otte,  local  manager  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  is  at  home  for  a  few  days 
after  making  a  complete  circuit  of  his  territory  wesi 
of  Denver.     His  next  trip  will  be  Southern  California. 

•  » 

Irving  Morris  has  leased  the  store  at  534  Clement 
street,  where  he  will  soon  open  the  Richmond 
Bazaar.  Crockery,  glassware,  household  and  novelty 
goods  will  be  carried  in  stock. 

•  • 

W.  P.  Baueom,  jeweler  at  Porterville,  Cal  ,  has 
added  a  line  of  cut  glass  to  his  stock. 

•      * 

The  two-story  frame  building  at  2798  Mission 
street,  occupied  as  a  crockery  store  by  A.  Lindman, 
was  slightly  damaged  by  fire  a  few  days  ago. 

* 

The  Alfred  Stahel  &  Sons  Crockery  Co.,  San 
Diego,  Cal.,  has  increased  the  capacity  of  its  new 
store  at  Sixth  and  C  streets  by  the  addition  of  a  large 
balcony.  House  wares,  cutlery  and  bathroom  fixtures 
have  been  moved  to  the  new  space,  where  they  can 
be  displayed  to  better  advantage,  at  the  same  time 
relieving  congestion  in  other  departments. 


are  placed  beautiful  bronzes,  unusual  bits  of  sixteenth 
century  wood  sculpture  and  famous  bit«  of  pottery. 
At  the  sides  of  the  room  are  cates  inclosing  arrange- 
ments of  the  work  of  Lal'que,  the  jewtler  who  works 
in  glass;  small  marbles,  and  especially  valuable  pieces 
of  crystal  and  ivory. 

Besides  a  varied  display  of  "Haviland  china,"  all 
from  the  company's  factories  at  Limoges,  there  is  a 
wonderful  collection  of  Sevres  and  a  large  assort- 
ment of  English  crystal,  all  in  exclusive  patterns 
controlled  by  this  house. 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  lor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

SITUATIONS     WANTED. 

A  N  experienced  salesman,  well  posted  in  domestic  pottery 
**  wishes  to  connect  with  good  factory  from  January  1st 
Am  well  acquainted  in  Middle  West  and  South.  Best  of  refer- 
ence furnished      Address  Box  825,  ibis  office. 

EXPERIENCED  wholesale  buyer,  with  perfect  knowledge  of 
*-'  American  needs,  posted  on  the  European  market  and  ac- 
quainted with  m  inufacturers  of  dolls  aDd  to)  s,  china  and  glass- 
ware, housefuraishiag  goods,  stationers'  supplits,  farcy  goods 
noiions  an  '  small  wares,  is  open  for  engaten.ent  January  ist. 
Would  consider  prop  >s,tion  from  large  department  store.  Ad- 
dress Box  826,  tHs  office. 

pUT  GLASS  MANUFACTURERS.  ATTENTIONI-A  live 
'—'  cut  glass  salesman  wants  connection  with  a  good  h'  use  for 
1913.  Can  furnish  satisfactory  references.  Address  Box  827, 
this  "ffice. 

EXPERIENCED  wholesale  buyer,  w.th  accurate  knowledge  of 
*-*  American  needs,  posted  in  the  European  market,  and  ac- 
quainted with  the  manufacturers,  soon  to  take  up  his  permanent 
residence  ab  oad,  would  act  as  representative  cf  a  few  of  the 
larger  American  firms  who  desire  to  get  into  direct  communica- 
tion with  the  makers  of  toys  and  dolls,  china  and  glassware, 
houseturnishing  go  ids.  stationers'  supplies,  fancy  gooes,  notior  s 
and  small  wares.  For  full  particulars  addrtss  Box  830,  this 
office. 


NEW     SHOP     SOURCE     OF     JOY. 


THE  opening  of  Haviland  &  Co.'s  new  shop,  at 
No  11  East  36th  street,  has  been  a  great  source 
of  joy  to  lovers  of  beautiful  things  throughout  the 
city.  Arthur  Veel  Rose,  the  company's  manager, 
spent  many  months  planning  the  arrangement  of  the 
shop,  and  he  is  being  heartily  congratulated  by  all 
visitors  on  the  wonderful  result. 

The  beautiful  things  with  which  he  had  to  work 
are  attractively  displayed.  The  showrooms  on  the 
first  and  second  floors  are  the  only  ones  to  be  opened 
this  week.  They  are  hung  with  a  rich  red  tapestry, 
specially  designed  and  executed  in  France,  and  the 
soft  carpet  is  of  the  same  rich  red. 

Long  tables  extend  the  length  of  the  room,  and 
they  are  broken  by  dull  green  pedestals,  upon  which 


HELP     WANTED. 

WANTED — A  1  salesman  for  Ohio  and  Indi?na  to  carry  cut 
glass  as  a  side  line  for  the  coming  year.      Address  Box 
828,  this  '  ffice 

\  »  ,  ANTED—  By  a  New  York  importing  house,  a  high  grade 
*  "      crockery  salesman.     A  liberal  salary  to  the  right  man. 
Give  references,  stating  territ'  ry  formerly  covered,  and  sa.ary 
received  heretofore.     Address  Box  829,  this  office. 


WANTED — One  of  the  most  prominent  concerns  in  their  line 
of  b-smess  desires  a  traveler  o  reprtsent  them  in  about 
forty  of  the  largest  cities  in  the  East  and  Mirdle  Wtst  In 
applying  please  give  age,  height,  religion,  etc  .also  references, 
which  must  be  of  the  highest.  Excellent  opportunity  for  pro- 
gressive and  ambitious  man— no  others  need  apply.  Address 
Progress  ve   this  office. 


FRANK    HOLLAND    &    SON, 

Manufacturers  of  Mills,  Spindles,  Lathes,  and  supplies 
of  every  description  for  the  Cut  Glass  Trade, 


stablished   1892. 


683  Lorimer  St.,  Brooklyn,  N.  Y. 


CROCKERY  &  GLASS 
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NEW    YORK,    NOV.    21,     1912. 


THE    CONDITION    OF    BUSINESS. 


Business  in  the  warerooms  was  erratic 
New  York,  this  week.  While  tbe  stock  houses 
did  some  trade,  the  orders  were  for 
small  amounts.  Buyers  are  too  busy  selling  their 
goods  to  spend  much  time  in  the  warerooms,  and  as 
it  is  getting  so  close  to  the  end  of  the  year  no  one  is 
stocking  up.  Mail  orders  have  been  good.  The 
timidity  of  buyers  regarding  laying  in  anything  be- 
yond immediate  wants  is  evidenced  by  the  fact  that 
during  the  week  several  importers  received  requests 
to  send  goods  on  consignment.  This  is  not  unusual, 
in  a  way,  but  that  so  many  should,  within  a  limited 
time,  make  the  offer,  and  for  large  amounts,  indicates 
a  demand  for  goods  and  at  the  same  time  an  unwill- 
ingness on  the  part  of  the  retailers  to  purchase.  They 
feel  they  can  sell,  but  will  not  take  any  risks. 


Men  on  the  road  have  done  a  fair  business.  The 
uncertainty  as  to  tariff  matters,  in  addition  to  the  con- 
servatism which  has  so  long  prevailed,  retards  large 
orders. 

The  demand  for  French,  German  and  Austrian 
goods  is  fair,  but  nothing  like  what  ii  ought  to  be 
when  the  condition  of  the  market  is  considered. 


Japanese  porcelains  are  in  active  request,  and  it 
looks  more  and  more  as  if  the  importers  would  have 
to  shut  down  taking  orders  earlier  than  usual. 


Excellent  reports  come  from  the  domestic  potter- 
ies, which  are  said  to  be  crowded  to  the  doors,  and  the 
feeling  of  optimism  is  enhanced  by  the  inquiries  for 
goods  at  the  advanced  prices  for  19 13. 


The  glass  factories  are  just  as  busy  as  they  can 
be.  Almost  every  kind  of  good*  seem  to  be  in  demand, 
with  a  tendency   towards  the  better  class. 


The  cut  glass  factories  have  orders  enough  on 
hand  in  most  cases  to  run  them  to  the  first  of  the  year 
if  they  do  not  take  another.     Everything  from   the 


cheapest  to  the  best  is   called  for,  and  every   depart- 
ment is  rushed  to  the  utmost. 


The  lamp  trade  is  in  fine  shape.  Everybody  is 
busy,  and  there  is  a  scarcity  of  goods  because  buying 
of  the  finer  grades  was  delayed  until  the  last  moment. 
The  manufacturers  are  not  mind-readers  and  could 
not  stock  up  in  advance.  The  consequence  is  that 
the  retailers  are  writing  and  wiring  for  deliveries 
which  if  they  had  had  a  little  foresight  would  have 
been  made  long  ago. 

Domestic  dolls  and  toys  are  in  great  request,  and 
manufacturers  are  behind  in  shipments. 


Retail  trade  has  improved  a  little  this  week,  but 
there  is  room  for  betterment.  Consumers  seem  to 
be  imbued  with  the  same  idea  aS  the  retailers  and  are 
putting  off  their  purchases  Later  on  they  will  come 
in  and  want  everything  in  a  hurry. 


Never  in  the  history  of  the  crockery  and  glass 
trade  has  there  been  so  few  goods  in  the  hands  of 
retailers.  Not  having  anticipated  their  wants  to 
any  appreciable  extent,  they  are  now  clamoring  for 
goods  and  are  losing  sales  every  day  because  they 
cannot  meet  the  demands  of  their  customers.  They 
will  not  order  until  the)' have  sold  what  they  have  on 
hand,  and  then  are  disappointed  that  they  cannoi  get 
what  they  want.  With  such  conditions  now,  before 
the  holiday  trade  begins,  what  will  it  be  after  the 
first  of  January  ?  The  foreign  factories  have  no  stocks 
on  hand,  are  busy  with  their  home  markets,  and 
while  in  ordinary  times  orders  could  be  filled  in  from 
six  weeks  to  two  months  it  looks  now  as  if  k  would 
take  from  four  to  eight  months  to  get  anything  from 
Europe.  By  the  middle  of  December  the  American 
factories  will  be  out  of  goods.  The  only  thing  left 
for  the  retailers  will  be  the  odds  and  ends  which  they 
have  passed  by  all  the  year.  It  would  seem  to  be  a 
wise  thing  for  them  to  look  conditions  squarely  in  the 
face  and    take  a  chance,  which  is  ten   to  one  in  their 


favor,  and  place  orders  now  for  spring  delivery. 
Business  is  booming  in  every  other  trade,  and  the 
crockery  men  are  coming  in  for  their  share  from  now 
on  if  they  will  but  take  advantage  of  their  opportuni- 
ties. 

There  has  been   an  effort   on  the 

East  Liverpool     part    of    local    pottery     manufac- 

and   Vicinity.      turers  to  get   orders   off   quickly, 

for  it  is  the  general  belief  that  as 

the  season  advances  there  will  be  such  a  rush  on  the 

part  of  buyers  to  get  additional  stocks  that  it  will  be 

impossible    to     accommodate    all    with    promptness. 

There  is  still    a  shortage  of  freight  cars,  and   this  is 

not  helping  the  situation  any. 


Business  with  glass  manufacturers 

Pittsburgh  and     in  this  territory  is  the  heaviest  of 

Vicinity.  the     year.       In     some     instances 

manufacturers  have  been  refusing 

orders  that  call  for  shipment  on  or  before  December 

15.     All  lines  are  selling  well. 


Conditions  in  general  pottery  and 
Crooksville,  O.  stoneware  lines  in  this  section  are 
of  the  best.  Plants  are  increasing 
their  capacity,  and  the  managers  anticipate  big  busi- 
ness for  the  coming  year.  Orders  for  all  grades  of 
ware  are  up  to  normal.  Not  an  idle  pottery  exists  in 
this  territory. 


HAVILAND  &    ABBOT   CO.  PURCHASE  THE    NEW 
YORK  BUSINESS  OF  PORCELAINES  Q.  D.  A. 


PORCELAINES  G.  D.  A.  have  closed  their  New 
York  office  and  withdrawn  their  American 
agency;  hereafter  they  will  sell  at  Limoges  to  custom- 
ers visiting  the  factory. 

The  Haviland  &  Abbot  Compauy  have  purchased 
all  the  samples,  merchandise,  including  the  special 
designs  formerly  shown  by  Porcelaines  G.  D.  A.  at 
this  same  address,  and  will  receive  orders  for  these  or 
the  newer  patterns  that  are  constantly  arriving.  They 
have  also  purchased  from  Porcelaines  G.  D.  A.  all  un- 
filled orders  on  the  books  and  will  deliver  them  to  the 
customers  under  the  same  terms,  discounts  and  prices 
as  quoted  at  the  time  these  orders  were  placed  with 
Porcelaines  G.  D    A. 

Shipments  from  Limoges  from  among  these  un- 
filled orders  are  already  on  the  way  and  will  soon  be 
in  the  hands  of  the  dealers.  While  thus  adding  the 
importation  business  formerly  done  in  this  country  by 
Porcelaines  G.  D.  A.  and  which  will  naturally  here- 
after constitute  the  important  portion  of  their  busi- 
ness, the  Haviland  &  Abbot  Company  will  continue 
their  repacked  stock,  as  formerly,  and  will  carry  at  all 


times  in  New  York  a  large  and  well-assorted  stock  of 
the  O.  D.   A.  Limoges  wares. 

Edgar  W.  Abbot  has  resigned  as  president  and 
treasurer  of  the  Haviland  &  Abbot  Company,  and  for 
the  next  year  the  officers  will  be  as  follows:  Frank  P. 
Abbot,  president;  Edgar  W.  Abbot,  vice-president; 
Alfred  E.  Abbot,  treasurer;  Thomas  Small  wood,  Jr  , 
secretary. 


NEW     YORK     vs.     BOSTON. 


LAST  week  we  mentioned  the  fact  that  Boston  was 
striving  to  get  some  of  the  shipping  trade  com- 
ing to  New  York  and  that  it  was  time  New  Yorkers 
woke  up.  The  Merchants'  Association,  which  has 
done  so  much  for  our  city,  has  started  an  agitation  to 
not  only  to  retain  the  business,  but  to  expand  it.  The 
iooofeet  piers  necessary  to  accommodate  the  new  big 
liners  will  undoubtedly  be  built,  and  everything  pos- 
sible will  be  done  to  maintain  the  supremacy  of  New 
York.  Meanwhile  the  Association  has  appointed  com- 
mittees to  visit  the  merchants  who  are  not  affiliated 
with  the  Association  with  a  view  to  increasing  its 
membership.  The  first  day's  canvass  netted  237, 
among  them  being  a  number  of  the  crockery  trade. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 

Shipments 

week  end'g 
N«v.  2,  '12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

Nov.  2,  '12 

Correspond 

ing  period 

1911 

210 
130 

45 
43 
74 
57 
1 
28 
15 

"18 

167 
83 
38 

129 
69 

2 

8371 

5683 

2518 

69S5 

1319 

97i 

763 

560 

66 

311 

473 

8801 
6732 
3784 
9681 

714 
887 
400 
893 
52 
40 
312 

San  Francisco    . . 
New  Orleans.   . . 
Portland  (Me.).. 
Galveston 
Newport  News . . . 
Portland  (Or.). 
Inland  Points     . 

Total.. 

621 

488 

28020 

32296 

From  David  Inglis  &  Co.'s  Circular. 


TO 

Shipments 
week  end'g 
Nov.  1,  '12 

Correspond- 
ing period 
1911 

Exports 
Jan.  1  to 
Nov.  1,  '12 

Correspond 

ing  period 

1911 

130 
210 
43 
45 
57 
15 
74 

23 

50 

83 
167 
129 

38 

'09 
1 

5683 
8302 
6985 
2540 
968 
69 

1314 
659 
560 
3i6 
651 

6762 

Philadelphia.  . . . 

Newport  News . . 
San  Francisco    .  . 
Portland  (Me.).  . 

Portland  (Or.).. 
Inland  Points  . . 

6711 

9765 

3806 

804 

152 

605 

556 

893 

73 

1068 

Total.. 

652 

487 

18047 

31195 
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district 


THE  Crockery  District  is  in  a  shameful  condition. 
For  weeks  the  streets  have  been  torn  up.  First 
the  removal  of  encroachments  of  buildings  on  the 
sidewalks  caused  inconvenience  and  dirt.  Then  came 
the  laying  of  water  pipes,  making  trucking  difficult 
because  of  the  excavation.  The  air  is  full  of  dust, 
and  when  it  rains  the  mud  is  awful.  And  the  end  is 
not  yet,  for  in  a  little  while  work  will  begin  on  the 
new  subway.  It  will  be  months  before  the  streets  are 
again  in  normal  condition. 

a 

Another  new  line  of  shades  Nuart  glass  for  gas 
and  electric  fixtures  has  been  brought  out  by  the  Im- 
perial Glass  Co.  and  is  on  display  at  Cox  &  Lafferty's 
showrooms.  This  time  the  ware  is  of  emerald  green, 
frosted  outside,  with  decorations  in  border  styles. 
The  sizes  vary  from  shades  for  single  bulbs  up  to 
those  large  enough  to  cover  a  cluster  of  lights. 

The  new  line  of  "Avon"  dinnerware  from  the  Can- 
nonsburg  Pottery  Co. 's  factory  is  now  on  view  at  H. 
Benedikt's  showroom,  71-73  Murray  Street.  This  is 
a  much  higher  grade  line  of  decoration  than  this  con- 
cern has  hitherto  made,  and  buyers  who  have  seen  it 
are  high  in  their  praise,  backing  their  impressions  of 
approval  with  substantial  orders.  The  "Avon"  is  a 
plain  shape  in  good  taste. 

42 

The-  Beaver  Valley  Glass  Co.  are  very  proud  of 
their  line  of  light  blown  glass,  and  justly  so.  Fred- 
erick Skelton  has  just  received  an  order  to  fit  out  the 
summer  palace  of  President  Gomez,  Maracay,  Vene- 
zuela, with  Beaver  Valley  glass,  the  set  to  be  decor- 
ated with  his  crest  in  deep  etching. '  The  way  Mr. 
Skelton  put  it  was  this:  "The  President  wanted  the 
best  American  glassware,  and  I  g^t  the  order,  see  ?  " 


Julius  E.  Bieber,  until  recently  with  Fensterer& 
Ruhe,  has  become  the  United  States  and  Canadian 
manager  for  Vereinigte  Lausitzen  Glaswerke-A-G.  of 
Germany,  which  concern  has  many  factories  and 
makes  glassware  of  every  description  Mr.  Bieber 
has  taken  offices  and  showrooms  in  the  Irving  Build- 


ing, Nos.  i  and   2  Hudson  street,  and  is  devoting  his 
energies  to  doing  business  with  large  importers. 

& 

J.  J.  Hines  (Blakeman  &  Henderson)  is  handling 
a  special  line  of  patent  fire-proof  cooking  ware  hav- 
ing adjustable  handles  with  steel  bands  to  go  around 
the  casseroles,  thus  forming  crock  saucepans  of  them, 
so  that  they  may  readily  be  put  on  or  off  the  fire. 
The  ware  itself  is  treated  in  various  colors  and  some 
of  it  is  decorated  with  floral  designs  and  gold  bands. 

F.  W.  Reichenbacher  has  taken  the  New  York 
agency  for  the  Imperial  Art  Ware  Co.,  of  Jersey  City, 
manufacturers  of  fine  silver  deposit  ware.  They  have 
recently  moved  their  factory  from  Zabriskie  street  to 
Congress  street,  where  they  have  more  commodious 
premises. 

Maddock  &  Miller  will  move  from  their  present 
quarters  at  the  corner  of  West  Broadway  and  Barclay 
street  to  50  Murray  street,  in  the  same  building  with 
Herman  C.  Kupper.  They  will  have  half  of  the 
ground  floor  and  the  two  floors  immediately  over  this. 
They  expect  to  move  in  some  time  between  January 
and  May. 

i? 

Theo.  Haviland  &  Co.  have  just  received  notice 
from  Washington  that  the  Patent  Office  has  granted 
them  patents  on  all  the  designs  they  have  applied  for. 
It  will  be  their  policy  in  the  future  to  patent  all  their 
decorations. 

i? 

Cox   &    Lafferty    have   just   received    from    the 
Seneca  Glass  Co.  a  new  deep  plate  etching   on  turn 
biers   and  tableware.     The  decorations   consists  of  a 
beautifully-executed  garland  of  roses  and  foliage. 

Sales  are  as  often  made  by  suggestion  as  by  direct 
appeal.  This  has  never  been  more  successfully  dem- 
onstrated than  by  the  Major  Cement  Co.,  who  have 
induced  many  of  the  dealers  to  place  in  a  conspicu- 
ous place  an  advertising  device  that  catches  the  eye 
of  the  passer-by,  who  is  immediately  reminded  of  the 


broken  china  at  home  and  buys  a  bottle  of  cement  on 
the  spot.  In  order  to  aid  the  dealer  in  selling  this 
product  and  secure  him  against  loss  the  Major  Cement 
Co.  offer  anyone  who  will  put  in  a  dozen  bottles  a 
guarantee  that  if  they  do  not  sell  within  a  reasonable 
time  their  jobber  will  take  them  off  their  hands. 


OBITUARY. 


JOSEPH  SCHMIDT,  of  Louis  Wolf  &  Co.,  died  in 
J  Erlanger,  Germany,  of  liver  trouble,  on  Monday, 
November  17,  in  his  forty-eighth  year.  Mr.  Schmidt 
was  born  in  Germany  and  came  to  this  country  when 
about  sixteen  years  old.  He  landed  in  Boston  and 
obtained  employment  with  Horace  Partridge  &  Co. 
He  remained  with  them  until  1897,  when  he  went 
with  Louis  Wolf  &  Co.  as  a  salesman.  In  the  fall  of 
!898  he  made  his  first  trip  to  Europe  as  a  buyer, 
and  became  a  member  of  the  firm  in  1900. 

He  left  New  York  May  10  to   make  his   foreign 
purchases   not  in  very  robust  health,  and  five  weeks 


JOSEPH     SCHMIDT, 
From  a  snapshot  taken  abroad. 

ago  broke  down.  He  leaves  a  widow,  but  no  children. 
He  has  a  mother  living  in  Boston.  His  own  home 
was  really  in  Erfurt,  Germany. 

Mr.  Schmidt  was  a  man  of  fine,  sterling  quali- 
ties. He  was  perhaps  the  most  popular  buyer  who 
went  from  this  side  to  Europe,  and  wa6  esteemed  for 
his  personal  qualities  as  much  as  for  his  business 
capacity.     He  was   an    indefatigable    worker,    never 


tiring,  and  had  a  graep  of  the  business  both  here  and 
abroad  that  was  remarkable.  He  was  genial  to  his 
employees,  willing  to  aid  them  in  every  way,  and 
had  recently  been  educating  two  understudies  to 
succeed  him.  He  will  be  greatly  missed,  both  in  the 
trade  and  his  social  circle. 


John  J.  Jones,  Wheeling,  W.  Va.,  one  of  the 
original  stockholders  of  the  Fostoria  Glass  Co.,  died 
Nov.  1 1  of  a  complication  of  diseaset. 


William  Albert  Batterman,  nephew  of  the  late 
Henry  Batterman,  the  Brooklyn  ^merchant,  died  on 
Friday  at  his  home  in  Union  Course,  L.  I.  He  was 
for  many  years  one  of  the  managers  of  the  Batterman 
store. 


SALESHEN'S     ASSOCIATION      NOTES. 


A  MEETING  of  the  Board  of  Management  of  the 
Association  was  held  in  the  office  of  the  secretary 
on  Wednesday  of  this  week,  with  President  Wells  in 
the  chair.  In  the  absence  of  the  secretary  John 
Nixon  acted  in  that  capacity. 

The  following  new  members  were  elected: 
Ernest  Albert  Steiner,  with  Geo.  Borgfeldt  &  Co. ; 
James  Robert  Court,  managing  director  of  the  Pacific 
Coast  Import  Co.,  Vancouver,  B.  C.  ;  George  E. 
Bruorton,  Jr.,  buyer  for  The  ShepardCo.,  Providence, 

R.   I. 

*     * 

The  Salesmen's  Association  will  meet  in  the 
Crockery  Board  of  Trade  rooms  on  November  30 
for  the  purpose  of  nominating  officers  for  the  en- 
suing year.  This  is  an  important  meeting,  and 
every  member  should  make  it  a  point  to  be  present. 
It  comes  on  a  Saturday,  when  business  is  quiet  and 
they  can  find  time  to  attend.  Another  thing  the 
members  should  do  is  try  and  help  the  president  get 
the  thousand  members  he  wants  before  he  retires 
from  office.  The  net  membership  to-day  is  960.  If 
the  boys  get  busy  there  is  no  reason  why  forty  more 
can  not  be  obtained.  New  York  City  and  nearby 
have  been  culled  pretty  thoroughly,  but  the  outlying 
districts  have  plenty  of  material,  and  if  the  vice- 
presidents  throughout  the  country  will  exert  them- 
selves the  desired  end  will  be  accomplished. 


MUST     PAY     DUTY     ON     ADVANCE. 


TH  E  Custom  House  authorities  on  Wednesday  ruled 
that  English  earthenware  shipped  after  the 
advance  in  prices  was  made,  even  though  bought  be- 
fore the  advance  went  into  effect,  must  pay  duty  on 
the  advanced  rate.  The  importers  will  undoubtedly 
appeal  from  this  decision. 


xs 


MERCHANDISING 

DEPARTMENT. 
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[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  co  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


WE  are  including  this  week  the  fine  lines  listed  last 
week,  but  this  will  be  the  last  time  they  appearf 
the  offers  being  open  only  for  this  length  of  time; 
so  that  if  any  of  our  readers  want  these  goods  they 
had  better  send  for  particulars  while  they  are  avail- 
able. We  could  call  special  attention  to  items 
under  number  A  167,  as  not  only  being  of  special 
value,  but  just  the  kind  of  goods  that  will  sell  during 
the  holidays,  the  assortment  being  exceptionally 
good  The  other  numbers,  too,  are  selected  with  the 
holiday  trade  in  view. 

ON     SALE. 

Japanese  China  Berry  Sets,  chocolate  and  coffee 
pots,  bread  plates,  cake  plates,  fruit  and  berry 
dishes,  ten-inch  salads — between  300  and  400 
pieces  altogether.  All  hand-painted  on  Japanese 
china,  most  of  the  items  on  white  bone  china. 
The  lot  includes  forty  vases.  16-inch  and  14  inch. 
They  are  all  import  samples  and  can  be  bought  at 
$50  less  than  import  prices.  Over  100  per  cent 
profit  can  be  made  on  them.  Will  be  sold  in  lots 
to  suit  purchaser.  Room  needed  for  new  sam- 
ples.    A  167. 

Cut  Glass  5-Inch  Footed  Comports — Well  covered 
with  floral  pattern — beaded  top,  cut  star  bottom 
— $7.50  per  doz.  Cheap  at  $10.  Immediate  ship- 
ment.    A  164. 

English  Bone  China  Cups  and  Saucers — 100  doz. ; 
values  from  $2  to  $9  per  doz.  To  close  out  will 
sell  at  $1  50  per  doz.  in  ten  doz.  lots  or  more.  A 
1 69. 

English  Dinnerware — Dark  blue  decoration,  Willow 
effect.  An  excellent  pattern  that  is  being  closed 
out.  Had  a  big  run  at  $7  per  £.  Will  now 
sell  at  75  cents  doz.  pieces — covered  dishes  and 
cup  and  saucer  being  counted  as  one  piece.  There 
are  approximately  3,786  pieces,  which  will  be  sold 
in  reasonable  assortments  to  suit  purchasers' 
convenience.  Illustrations  and  further  particu- 
lars on  application.     A  170. 

One  Month's  Reading  Free  —  The  Crockery  and 
Glass  Journal  will  be  sent  without  cost  for  one 
month  to  anyone  sufficiently  interested  to  write 
for  it. 


Fancy  French  Goods — Import  samples,  consisting 
of  sugars  and  creams,  footed  salads,  chop  dishes, 
cups  and  saucers  and  bread-and-butter  plates. 
184  pieces  for  $160.  This  is  25  per  cent  off  im- 
port price.  Or  would  sell  reasonable  assortment 
in  smaller  lots.     A  168. 

English  Dinnerware — Between  700  and  800  pieces — 
cup  and  saucer  and  covered  dishes  being  counted 
as  one  piece.  Fine  tapestry  effect  pattern,  some- 
what oriental;  formerly  sold  at  $8.50  per  £. 
Will  sell  reasonable  assortments  to  suit  purchas- 
ers' convenience  at  $1  per  doz.  pitces.     A  171. 

Clocks,  125  in  number,  12  patterns,  ranging  in  size 
from  ten  inches  to  fourteen  inches  high,  fitted 
with  American  movements,  guaranteed  three 
years,  finished  in  gold  or  copper  plate,  $99.38  the 
lot.      Worth  from  85  cents  to  $2  each.     A162. 

Cut  Glass  Oils,  2  barrels  (94  in  all)  half  pinwheel 
and  half  hobstar  cutting,  perfect  goods,  heavy 
blanks,  brilliantly  finished,  globe,  squat  and  coni- 
cal shapes  in  even  proportions,  at  $11.75  Per  doz. 
Worth  $14.     A  163. 

Cut  Glass  Vases — Special  for  holidays.  10  inch, 
fancy  shape,  beautiful  hand  cut  floral  designs, 
$7  50  per  doz.  Worth  $10.  Immediate  ship- 
ment.    A  165. 

Deep  Salad  Bowls — Full  lustre  tints  in  shaded  green 
to  golden  yellow  and  combination  light  green  and 
pink.  Average  g}4  inch;  three  shapes  and  six 
decorations.  Six  doz.  in  package,  six  different 
styles,  $1.75  per  doz.     A  166. 


USEFUL     INFORMATION. 


The  Bill  of  Lading. 

A  BILL  of  lading  given  by  a  steamship  company  at 
port  of  shipment  is  an  acknowledgement  that 
it  is  in  possession  of  the  goods  and  binds  itself  to 
deliver  them  to  consignee  at  destination.  The  rail- 
way company  that  receives  the  goods  from  the  steam- 
ship company  is  equally  a  party  to  the  contract;  so 
that  when  the  importer  receives  his  bill  of  lading  he 
is  in  effect  in  possession  of  the  goods  if  consigned 
to  his  order  or  endorsed  over  to  him,  and  the  carriers 
are  bound  to  either  deliver  them  to  him  or  pay 
him  a  reasonable  price  for  same. 

There  are  some  merchants  who  do  not  seem  to 
inderstand  the  value  of  the  bill  of  lading,  and,  not- 
withstanding that  their  goods  were  sold  subject  to 
draft  for  acceptance  at  the  agreed  number  of 
days  from  date  of  shipment,  hesitate  to  keep  faith 
with  the  manufacturer  or  shipper  in  accepting  draft 
because  the  goods  have  not  arrived. 

The  buyer  should  not  overlook  the  fact  that  he  is 
liable  to  the  consignor  at  due  date  for  payment, 
whether  he  accepts  the  draft  or  not.  The  acceptance 
of  the  draft  is  a  business  courtesy  to  the  shipper   as 
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well  as  part  of  the  contract.  The  merchant  who 
knows  the  value  of  his  bill  of  lading  and  refuses  to 
honor  drafts  because  goods  have  not  arrived  is  not 
entitled  to  credit. 

Claims  For  Loss  or  Breakack. 
The  rule  of  the  trade  it  that  loss  or  breakage 
after  goods  are  shipped  complete  as  per  invoice  and  in 
good  order  is  at  buyer's  risk,  and  his  claim  is  on  those 
who  last  handled  the  goods  in  transit,  who  are  bound 
to  deliver  them  in  like  good  order  as  tbey  received 
them.  The  last  carrier's  receipt  to  the  preceding 
carrier  indicates  the  condition  in  which  the  goods 
were  received,  so  that  the  damage,  if  any,  can  be 
located.  Tbe  manufacturer  or  seller  completes  his 
part  of  the  contract  when  he  delivers  the  goods  to 
the  transportation  company. 


T. ^Springer,  sales   manager   for  Robert  Johns,    and 
consolidated  with  the  Johns  business  here. 


AT    CHICAGO. 
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ANUPACTURERS'  representatives,  jobbers  and 
wholesalers  continue  to  represent  the  Chicago 
crockery  trade  as  excellent.  In  some  lines  it  is  far 
in  excess  of  what  was  anticipated. 


Arthur  Harrison,  representing  the  Gleason-Tie- 
bout  Glass  Co.,  Brooklyn,  and  Warwick  Martin,  of 
Lippincott  Glass  Co.,  left  Monday  of  this  week  on  a 
Western  trip.  

The  presence  in  the  Chicago  market  of  some 
rock  crystal  goblets  selling  at  in  the  neighborhood  of 
$300  a  dozen  is  one  of  the  striking  illustrations  of  the 
present  demand  for  really  good  goods  at  high  prices. 


D.  F.  Dearborn,  the  veteran  and  well-posted 
representative  of  Pitkin  &  Brooks,  says  most  emphati- 
cally that  he  sees  no  reason  why  present  conditions 
should  not  continue.  Of  course,  he  remarks,  nobody 
can  prophesy  exactly  what  sort  of  tariff  legislation 
we  may  have.  But  we  have  gone  through  with  a  Presi- 
dential election  without  the  least  symptom  of  busi- 
ness disturbance,  and  are  face  to  luce  with  a  future 
full  of  promise.  There  is  not  the  slightest  reason 
for  discouragement  or  slackening  in  enterprise,  but 
every  ground  for  hope  and  assurance  of  the  continua- 
tion, even  increase,  in  conditions  now  existing. 


Burley  &  Co.  are  at  present  featuring  the  Lowes- 
toft pattern  on  English  china  manufactured  by  W. 
T  Copeland  &  Co  and  carried  in  open  stock.  Also 
a  very  complete  assortment  of  English  bone  china, 
comprising  forty  open  stock  patterns. 


The  long-time  Chicago  manager  for  the  Great 
Northern  Mfg.  Co.,  John  C.  State,  has  resigned  to 
give  his  attention  to  his  large  private  business 
affairs.     The  local  business  will  be  taken  over  by  W. 


A  welcome  visitor  at  the  Chicago  office  of  the 
United  States  Glass  Co.  has  been  Edward  Grieg,  of 
the  concern's  sales  department. 


Jack  Austin,  representing  the  Handel  Co., 
Meriden,  Conn.,  has  been  looking  over  the  Chicago 
field. 

T.  <).  Ogawa.  of  Takito,  Ogawa  &  Co.,  has  gone 
to  Japan,  and  is  expected  to  be  absent  for  nearly  a 
year. 

A  large  stock  of  Japanese  hand-painted  china, 
secured  by  the  Hartman  Mfg.  Co.  is  being  closed  out 
at  a  very  rapid  rate. 

D.  H.  Stoehr,  manager  of  the  Chicago  house  of 
the  Pittsburgh  Lamp,  Brass  and  Glass  Co.,  has  gone 
to  Pittsburgh  to  visit  the  factory. 


R.  H.  Loosely,  local  representative  of  the  Reli- 
ance Glass  Co.,  .Tiffin,  O.,  has  gone  to  that  city  to 
visit  the  factory. 

While  on  his  way  to  San  Francisco,  M.  K. 
Lindner,  New  York  buyer  for  the  Dohrman  Com- 
mercial Company,  stopped  over  a  few  days  in 
Chicago. 

William  M.  Oddie,  representing  the  George  H. 
Bowman  Co.,  Cleveland,  O.,  was  here  a  few  days  ago. 


C.  A.  Gossard,  of  Washington  Court  House, 
Ohio,  has  been  one  of  the  welcome  visitors  to  the 
trade  within  the  last  few  days. 


S.  F.  McLoughlin,  representing  Donnelly,  Coli- 
ger  &  Co.,  Des  Moines,  Iowa,  was  in  the  city  a  few 
days  ago. 

Large  quantities  of  imported  chinaware  come  to 
Chicago  by  way  of  Halifax,  or  some  other  Canadian 
port,  and  because  of  misinformation  or  lack  of  infor- 
mation on  the  part  of  some  customs  official  at  the 
border  there  have  been  some  tedious  delays  in  ship- 
ping the  sealed  cars  through  to  destination.  Con- 
signees were  obliged  to  conform  with  rules  not  laid 
down  in  any  statutes  or  Treasury  regulations.  The 
matter  has  been  investigated,  and  it  is  thought  there 
will  be  no  further  trouble. 


Among  the  outside  buyers  in  the  Chicago 
market  during  the  last  few  days  has  been  Henry 
Birkenbusch,  of  Pekin,  Ohio. 


In  cut  glass  the  season's  trade  continues  immense 
and  is  increasing  as  the  year  draws  to  a  close.  At 
the  headquarters  of  the  J.  D.  Bergen  Co.  it  was 
stated   that  one  style  of   hanging  electroliers    is   so 


»5 


popular   that    the   calls   are   altogether   beyond   the 
immediate  facilities  of  the  manufacturers  to  supply. 


William  Howell,  of  Pitkin  &  Brooks,  who  is  in 
Europe  on  a  combined  business  and  pleasure  trip,  is 
expected  to  be  back  in  Chicago  just  before  Christmas. 


Never  before  in  the  history  of  the  trade  has  such 
an  immense  quantity  of  the  cheaper  grades  of  cut  glass 
been  put  on  the  Chicago  market  as  at  present.  The 
department  stores  make  enormous  displays.  In  the 
line  of  silver-deposit  ware  also  the  exhibits  are 
beyond  anything  heretofore  known. 


BUSINESS    BRIEFS. 


Green  Bros,  have  opened  a  five  and  ten  cent  store 
at  Manchester,  N.  H.  

The  Leader  Variety  Store  has  been  opened  by  H. 
Hanson  at  Power  Lake,  N.  D. 


A  five,  ten  and  fifteen  cent  store  has  been  opened 
by  R.  S.  Avery,  at  Dinerba,  Cal. 


Stoge  Bros,  are  building  an  addition  to  their  cut 
glass  factory  at  Lawrenceville,  N.  Y. 


J.  D.  Hill  has  sold   his  five,  ten   and  twenty-five 
cent  store  at  Birmingham,  Ala.,  to  W.  J.  Arant. 


The    Kanawha   Glass   Co.,  Charleston,    W.    Va., 
will  open  its  plant  about  the  middle  of  December. 


The  Canadian  Porcelain  Co.,  Ltd.,  with  head- 
quarters at  Hamilton,  has  been  incorporated  for  $300,- 
000.  

The  American  Five  and  Ten  Cent  Co.,  of  New 
York,  will  open  a  new  store  in  Louisville,  Ky. ,  in  the 
near  future.  

J.  R.  Evans  &  Co.  have  opened  a  branch  five  and 
ten  cent  store  in  New  Haven,  Conn.,  in  the  store 
formerly  occupied  by  the  Mellen-Hewes  Co. 


The  Spokane,  Washington,  Dry  Goods  Co. , 
owner  of  the  Crescent  and  Palace  department,  stores, 
has  increased  its  capital  from  $500,000  to  $1,000,000. 


The  so-called  "Bath-tub  Trust,"  after  months  of 
litigation,  has  been  dissolved  on  the  ground  that  the 
combination  was  in  restraint  of  trade,  though  not  a 
trust.  

In  the  matter  of  Andrew  H.  Hoag,  Referee-in- 
Bankruptcy  Seaman  Miller  has  called  a  meeting  of 
creditors  to  be  held  in  his  office,  2  Rector  street,  on 
Dec. "5  at  one  o'clock  in  the  afternoon,  to  hear  the  final 
report.  If  the  accounting  is  approved  the  amount 
remaining  for  dividends  will  be  declared,  if  there  are 


funds  applicable  thereto,  and  the  trustee  will  ask  for 
his  discharge. 

Work  on  the  new  three-story  building  to  be 
occupied  by  the  Muller  Co.  as  a  department  store 
at  Lake  Charles,  La.,  is  progressing  rapidly  and  the 
company  expect  it  to  be  ready  for  occupancy  by  the 
first  of  March,  When  complete  it. will  be  the  largest 
store  of  its  kind  between  New  Orleans  and  Houston. 


Geo.  V.  Millar  &  Co.,  Scranton,  Pa.,  celebrated 
their  twenty-fourth  anniversary  November  14.  Ex- 
tensive preparations  had  been  made  for  the  occasion 
and  there  was  the  richest  display  of  both  Old  and  New 
World  ware  that  has  ever  been  offered  in  that  city. 
Crowds  thronged  the  store  and  testified  their  appreci- 
ation by  liberal  purchases. 


The  Imperial  Department  Store  Co.,  with  head- 
quarters at  Carlisle,  Pa.,  has  been  thrown  into  bank- 
ruptcy, and  Elmer  W.  Ehler,  of  Harrisburg,  has  been 
appointed  receiver.  The  bankrupt  firm  operated  a 
number  of  department  stores  in  the  lower  end  of  the 
State.  Their  main  branches  are  at  Harrisburg  and 
Carlisle. 

Sales  of  the  F.  W.  Woolworth  Co.  for  October  in- 
creased $778,781,  or  about  17  per  cent  over  those  of 
the  previous  month,  when  they  amounted  to  $4,730,- 
140.  Total  sales  for  the  first  ten  months  of  the  year 
amount  to  $45,455,445,  compared  with  $39,400,211 
for  the  same  period  in  191 1.  Indications  are  that  total 
sales  for  the  full  fiscal  year  ending  December  3  1  will 
reach  $60,000,000. 


PEDESTAL   AT    F.  BING   &    CO.  S    SUCCESSORS. 
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NEW    YORK,  NOV.  21,   1912. 


OUR  East  Liverpool  correspondent  writes  thattbere 
is  probability  of  a  large  increase  of  kilns  at 
Newell.  Rumors  have  been  rife  for  some  time  that 
a  strong  endeavor  would  be  made  to  establish  a  series 
of  plants  there  to  include  the  manufacture  of  every 
kind  of  ware,  the  object  being  to  concentrate 
buying.  It  would  be  a  decided  advantage  to  pur- 
chasers if  they  could  within  a  limited  area  buy  the 
ordinary  run  of  semi-porcelain  in  one  plant,  hotel 
ware  in  another,  and  so  on  through  C  C,  rock  and 
yellow,  thin  china  and  fancy  goods,  buying  sufficient 
quantities  of  each  to  make  a  carload,  thereby,  saving 
freights.  It  is  a  great  scheme,  and  may  be  worked 
out. 


equilibrium  of  the  best-balanced  traveling  man,  with 
the  certain  result  that  his  sales  will  fall  off 

Some  employers  lack  commercial  morality,  and 
after  making  certain  arrangements  with  representa- 
tives try  to  hedge,  and  through  some  excuse  or  ether 
get  out  of  paying  commissions  as  agreed. 

It  pays  both  firm    and  salesman    to    work    on    a 
reciprocal  basis  and  in  perfect  harmony.      Under  any 
other  circumstances  both  will  suffer.     The  represen- 
tative cannot  do  himself  justice,  and  the  concern 
not  get  its  full  share  of  orders. 


PERSONAL. 


ONE  night  recently  W.  T.  Altvater,  who  travels 
the  metropolitan  district  for  the  Roseville 
Pottery,  from  the  New  York  branch,  aligated 
from  a  southbound  Hudson  River  train  at 
177th  street  with  a  grip  of  samples  to  take  a 
trolley  to  his  home  in  the  Bronx.  It  was  late  and  he 
was  in  a  hurry.  Espying  a  car  at  the  station,  he  was 
about  to  run  for  it,  when  a  man  in  citizen's  clothes 
stopped  him  and  wanted  to  know  what  he  had  in  his 
bag.  He  told  him  and  started  to  get  on  the  car  when 
the  man  again  detained  him,  at  the  same  time  throw- 
ing open  his  coat  and  displaying  as  hield.  He  said 
he  would  have  to  see  what  wab  in  the  grip,  explain- 
ing that  he  was  a  member  of  the  Mt.  Vernon  police 
force.  After  inpecting  the  contents  of  the  bag  the 
officer  apologized,  stating  that  there  had  been  so 
many  burglaries  that  orders  had  been  issued  to 
inspect  all  packages.  Only  the  night  before  he  had 
stopped  a  man  with  a  mandolin  case  full  of  silver, 
the  proceeds  of  a  robbery.  What  Altvater  wants  to 
know  is,  does  he  look  like  a  burglar  ? 

Geo.  H.  Guest,  buyer  for  the  Jordan-Marsh  Co., 
Boston,  was  seen  in  the  District  during  the  week 
accompanied  by   Mr.  Hatch,  of  the    contract    depart- 

ment. 


FRICTION     CLOQS     THE     WHEELS. 


TH  E  firm  that  gets  the  best  results  out  of  its  travel- 
ing salesmen  is  the  one  that  keeps  them  happy 
and  contented,  affords  them  all  the  aid  it  can,  lives 
up  to  all  agreements,  and  in  the  event  of  any  doubt 
gives  the  benefit  to  the  man  on  the  firing-line.  To 
harass  a  man  when  he  is  away  from  home  puts  him 
in  a  poor  humor  to  sell  goods;  whereas  if  he  is  feel- 
ing contented  and  certain  of  his  firm  he  will  go 
ahead  and  do  fifty  per  cent,  better  business. 

Some  firms  are  irregular  in  remittances,  either 
through  carelessness  or  intent.  Whatever  the  rea- 
son, no   surer    way    could    be    devised    to  upset    the 


G.  WT.  Gavitt,  Plainfield,  N.  J.,  was  in  town  on 
Tuesday  placing  orders  for  dinnerwar-*. 

Roy  Ince,  salesman  for  Frank  Miller,  who  is  on 
a  little  vacation  to  enjoy  a  few  days'  hunting  in  the 
mountainous  district  around  Cumberland,  Md  ,  writes 
that  his  train  ran  through  a  snow-storm  which  held 
them  up  for  many  hours,  and  was  also  responsible 
for  a  bad  freight  wreck. 

George  S.  Brush,  general  manager  of  the  Brush- 
McCoy  Pottery  Co.,  was  in  town  last  week  making 
important  arrangements  regarding  bis  lines  for  next 
year's    business.       He     is  going    to    push     the    new 
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Navarre  lines  harder  than  ever,  and  the  way  business 
looks  the  new  factories  that  are  operating  will  have 
all  thev  can  do. 

H.  Bermas  was  down  town  this  week  for  Jas. 
McCreery  &  Co. 's  stores. 

Cut  glass  and  fine  china  were  being  sought  by 
Wm.  Rowland,  New  Brunswick,  N.  J.,  in  the  District 
this  week. 

H.  B.  Thistle,  who  covers  New  York  State  for 
Cox  &  Lafferty,  was  in  town  this  week  consulting 
with  his  principals. 

Invitations  are  out  for  the  wedding  of  Miss  Clara 
Rogers  to  Charles  Leslie  Casey,  of  the  Guernsey 
Earthenware  Co  ,  which  will  take  place  November  27 
at  the  Methodist  Episcopal  Church,  Barnesville,  Ohio, 
where  the  bride  lives.  The  engagement  of  these 
popular  people  was  announced  in  the  early  fall  at  a 
dinner  given  at  the  bride-elect's  home  in  Barnesville, 
and  since  that  time  many  pre-nuptial  affairs  have 
been  given.  The  wedding  will  be  a  brilliant  affair, 
aud  will  bring  together  representatives  from  many  of 
the  best  families  in  southeastern  Ohio.  After  Janu- 
ary 11  they  will  be  home  at  214  North  Ninth  street, 
Cambridge,  O. 

Frank  H.  Vaughn,  who  was  in  town  this  week  to 
meet  G.  S.  Brush,  has  renewed  his  contract  with  the 
Brush-McCoy  Pottery  Co.  for  another  year.  Mr. 
Vaughn  is  Eastern  sales  manager  and  has  been 
responsible  for  building  up  the  trade  of  this  concern 
to  a  very  great  extent.  He  has  represented  them 
for  upwards  of  four  years,  with  headquarters  at 
Boston. 

A.  W.  Mackenzie,  with  Meakin  &  Ridgway,  is 
home  from  an  extensive  Western  trip  which  took  him 
to  the  Pacific  Coast.  He  returns  very  well  satisfied 
with  conditions,  saying  that  wherever  he  went  the 
very  best  of  spirits  prevailed. 

B.  Tomby  sailed  for  Europe  last  week  and  will 
begone  until  just  before  Christmas.  Meanwhile  P. 
Duhrssen  presides  over  the  establishment. 

Percy  J.  Beaumont,  president  of  the  Union  Stop- 
per Co.,  Morgan  town,  W.  Va.,  was  in  town  last  week 
in  consultation  with  his  New  York  representative, 
Wm    M.    Warrin. 

Wm  M.  Oddie,  of  the  Geo.  H.  Bowman  Co., 
arrived  in  New  York  on  Thursday  morning  of  this 
week  He  has  just  made  a  trip  as  far  south  as  New 
Orleans  and  west  to  the  Coast.     He  says  he  had  the 


biggesl  trade    in  his    history   and   found   everybody 
jubilant. 

Ed.  Straub,  bookkeeper  at  the  Central  Glass 
Works,  Wheeling,  W.  Va  ,  is  recovering  from  an 
attack  of  diphtheria.     He  had  a  close  call. 

Just  Peterson,  who  has  had  charge  of  the  Royal 
Copenhagen  Porcelain  Works  showroom  at  16  West 
33d  street,  leaves  for  Denmark  January  2,  where  he 
will  spend  two  months  with  friends  and  relatives.  He 
will  then  return  to  this  country,  going  right  on  to 
the  State  of  Washington  to  associate  himself  in  busi- 
ness with  a  big  manufacturing  and  mining  concern 
near  Spokane.  Mr.  Peterson  reluctantly  severs  his 
connection  with  his  present  firm,  but  he  has  had  such 
a  flattering  offer  to  go  to  the  Northwest  that  his  busi- 
ness judgment  compels  him  to  take  this  step.  His 
pleasant  face  and  genial  manner  will  be  missed. 

T.  A.  McNicol,  of  the  Potters'  Co-operative  Co., 
is  in  town  this  week,  consulting  with  his  representa- 
tives, Cox  &  Lafferty. 

Frank  Boyland  is  the  new  buyer  for  Clelland, 
Simpson  Co.,  Scranton,  Pa. 

Mr.  Godet,  of  Godet  &  Young,  Hamilton,  Ber- 
muda, spent  a  few  days  in  the  city  this  week  purchas- 
ing goods  for  holiday  trade. 

Wm.  Warrin  has  just  returned  from  a  trip  to 
Philadelphia,  where  he  has  appointed  an  agent  to 
look  after  the  lines  of  vases  and  jardinieres  from  the 
factory  of  the  Peters  &  Reed  Pottery  Co.  He  reports 
most  satisfactory  business  in  this  new  line  of  goods 
and  is  encouraged  by  the  excellent  results  accom- 
plished by  his  various  agents. 

H.  J.  Smith,  who  travels  for  Cox  &  Lafferty  in 
New  England  and  Pennsylvania,  is  home  for  a  few 
days.  He  will  return  later  in  the  week  to  Boston,  and 
when  his  business  is  finished  there  will  return  to  New 
York  prior  to  going  to  the  factories,  after  which  he 
will  take  a  little  vacation. 

Emil  Bronnum  will  arrive  on  December  17  with 
new  creations  from  the  Royal  Copenhagen  Porcelain 
Works. 

Among  the  others  buyers  in  town  were  A.  J. 
Kline  and  R.  J.  Calm,  with  Dives,  Pomeroy  &  Stew- 
art, Harrisburgh  and  Reading,  Pa.  ;  A.  S.  Hunter, 
with  A.  S.  &  T.  Hunter,  Ut.ca,  N.  Y. ;  W.  W. 
Mosher,  with  Sibley,  Lindsay  &  Curr  Co.,  Rochester, 
N.  Y.  ;  H.  E.  Claus,  with  Duffy,  Powers  Co.,  Roches- 
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ter,  N.  Y. ;  H.  M.  Hollander,  with  Siegel,  Cooper 
Co.,  Chicago;  C.  M.  Igel,  with  Kaufman  Bros., 
Pittsburgh. 


AN     ORIGINAL     AND     EXCELLENT     BOOKLET. 


WE  are  in  receipt  of  a  very  handsome  booklet 
from  Limoges,  France,  showing  the  pottery 
plant  of  Theodore  Haviland  &  Co.  Its  thirty-two 
pages  each  contain  an  illustration,  the  cover  bearing  a 
view  of  the  exterior  of  the  plant.  The  first  shows 
Mr.  Theo.  Haviland  with  his  collaborators  of  the 
office  force.  This  is  followed  by  a  picture  showing 
the  heads  of  the  different  departments;  then  interior 
views  interspersed  with  photographic  groups  of  the 
workmen  and  women  throughout  the  establishment. 
It  is  the  first  time  anything  exactly  of  this  kind  has 
been  done,  and  it  is  intensely  interesting.  The  men 
are  a  sturdy-looking  lot,  and  the  women  are  remark- 
ably good-looking  The  brochure  will  undoubtedly 
be  preserved. 


AT     BOSTON. 


RETAIL    trade  has  been    a  little    quiet  this    week, 
but  the  wholesalers  are    doing  a  very  good  busi- 


ness. 


Salesmen  in  town  include  Ray  FisK,  representing 
the  Consolidated  Lamp  and  Glass  Co.,  Coraopolis; 
and  F.  O.  Shattuck,  for  Geo.  F.  Bassett  &  Co.,  New 
York. 


Buyers  in  town  were  E.  B.  Macbeth,  for  E.  S. 
Brown  &  Co.,  Fall  River;  J.  F.  Leary,  for  J.  Samuels 
&  Bros.,  Providence;  Mr.   Stewart,  Holyoke,  Mass. 


Paul  Phillips,  New  England  represtentative  of 
S.  A  Weller,  Zanesville,  Ohio,  started  for  the  factory 
Wednesday  and  will  not  return  until  the  latter  part 
of  December. 


James  Shaw,  secretary  of  the  Cannonsburg 
Pottery  Co.,*  was  in  Boston  this  week,  and  arranged 
with  J.  S.  Dawes  to  represent  this  concern  in  New 
England. 

At  a  hearing  in  the  receivership  proceedings  of 
William  S.  Butler  &  Co.  and  allied  concerns,  in  the 
United  States  District  Court,  Boston,  Charles  H. 
Tyler,  of  Tyler  &  Young,  representing  the  lessor  of 
the  Gilchrist  Co.  property,  stated  that  he  has  a  client 
who  is  prepared  to  take  over  the  entire  interests  of 
the  Butler  companies  providing  that  an  immediate 
examination  can  be  made  of  the  stocks  of  merchandise 
and  book  accounts  Counsel  for  the  receivers  stated 
that  he  is  willing  to  give  Mr.  Tyler's  client  all  the 
assistance   possible   to     further     his   end.      Former 


United  States  District  Attorney  Boyd  Jones  6tated 
that  he  and  Mr.  Morgan  represent  a  great  many  of  the 
on  and  New  York  credit  men,  divided  in  amounts 
as  follows:  $167,000  against  Gilchrist  Company,  $172,- 
000  against  the  Butler  Company  and  $58,000  against 
Everybody's  Store.  He  did  not  want  the  decree 
appointing  Messrs  Weed  and  Gibson  receivers 
vacated. 


Horace  P.  Hunt,  representing  the  Harker 
Pottery  Co.,  East  Liverpool,  and  the  National  China 
Co.,  Salineville,  Ohio,  has  made  his  headquarters  in 
Springfield  for  the  remainder  of  this  year,  traveling 
western  Massachusetts  and  southern  New  England, 
while  his  brother,  Homer  F.  Hunt,  is  managing  the 
Boston  office 

W.  A.  Purington  has  just  returned  from  a  trip 
through  northern  Massachusetts. 


WHO'S     TO     BLAME? 


IF  goods  craze  it's  not  the  fault  of  the  ware,  nor  the 
factory,  nor  the  kiln,  nor  anything;  it's  only  an 
optical  illusion,  if  we  are  to  believe  the  many  excuses, 
which  are  undoubtedly  true  because  they  are  given 
by  those  famous  Band  of  Hope  men,  the  Knights  of 
the  Grip.  Nor  is  it  crazing  alone  that  needs  assuring 
excuses.  The  king  of  all  excuses  was  given  to  a 
merchant  down  South  some  time  ago. 

Several  packages  of  English  goods  were  bought 
for  delivery  at.  a  certain  time,  but  they  did  not  arrive. 
Days  raniato  weeks,  and  weeks  into  months,  before 
the  goods  reached  their  destination — so  long  a  time 
elapsed,  in  fact,  that  the  honest  and  truthful  Knight 
who  had  sold  them  once  more  wended  his  way  to 
town  on  his  next  trip. 

On  entering  the  merchant's  store  of  course  a 
kick  was  coming.  The  ire  of  the  placid  merchant  was 
aroused.  "  Why  didn't  my  goods  arrive  on  time  ?  " 
he  asked.  "The  holiday  season  is  over,  sales  were 
missed " 

"  Now,  wait   a   moment  !  "    says  the    Knight    of 

Truth.     ''You    see,  Mr. ,  it    was  like  this:     You 

remember  that  several  months  ago  England  was  in 
the  throes  of  an  immense  strike.  In  fact,-  it  was  so 
large  that  it  almost  reached  our  own  shores.  Your 
goods  were  made  up  early,  so  as  to  insure  prompt 
delivery,  and  sent  to  the  docks;  but  the  shipping  was 
all  tied  up;  nothing  could  be  done;  Atlantic  traffic 
was  at  a  standstill.  Your  goods  were  among  the  first 
to  arrive  at  the  docks,  and  as  other  goods  came  they 
were  placed  in  front  of  them,  and  so  on  for  weeks 
goods  were  piled  high  around  and  above  yours.  At 
last,  when  the  strikeended,  and  ships  began  again  to 
move,  your  goods  being  at  the  bottom  of  the  immense 
pile  were  the  last  to  be  shipped.  Now  you  can 
readily  see  why  they  were  delayed." 
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-Among   tfye    jpotteries 

TEast  anb  >#est 


Manufacturers  of  general  pottery 
East  Liverpool  are  quite  pleased  with  the  volume 
and  Vicinity.       of  business  they  have  been  favored 

with  during  the  past  year,  and 
confidently  believe  that  in  19 13  all  records  for  the 
production  of  American  pottery  will  be  greatly 
exceeded.  They  are  certainly  preparing  for  it.  The 
kiln  capacity  of  the "  Western  district  is  being  in- 
creased by  the  erection  of  thirty-three  kilns—thirty 
at  Newell,  W.  Va.,  and  three  at  Salineville,  O.  Re- 
port has  it  also  that  the  kiln  capacity  at   other  points 

is  to  be  augmented. 

*  • 

The  unofficial  announcement  that  probably  forty- 
two  more  kilns  would  be  built  in  Chester  and  Newell, 
W.  Va.,  within  the  next  eighteen  months  has  come  as 
a  surprise  to  the  general  pottery  world.  It  is  now 
reported  upon  reliable  authority  that  if  the  citizens 
of  Chester  raise  a  fund  of  $15,000  as  a  bonus  the 
Taylor,  Smith  &  Taylor  Co.  will  build  an  additional 
twelve-kiln  plant.  This  proposition  is  now  in  such 
shape  that  it  is  believed  the  plant  will  be  built.  It  is 
also  said  that  when  the  two  new  fifteen-kiln  potteries 
are  completed  at  Newell  by  the  Homer  Laughlin 
China  Co.  and  the  Edwin  M.  Knowles  Co.  an  addi- 
tion of  fifteen  kilns  will  be  made  to  both  plants. 
With  these  additional  kilns  completed,  at  a  cost  of 
over  861,000,000,  the  Homer  Laughlin,  Edwin  M. 
Knowles  and   Taylor    Smith  &  Taylor  interests   will 

control  over  150  kilns. 

•  • 

Details  concerning  the  recent  pottery  transaction 
at  Cannonsburg,  Pa.,  have  just  come  to  light.  W.  S. 
George,  president  of  the  W.  S.  George  Pottery  Co., 
East  Palestine,  O.,  was  financially  interested  in  the 
Cannonsburg  concern.  A  year  ago  this  company 
built  an  additional  pottery  at  Cannonsburg,  and  it  is 
said  the  financial  interest  of  Mr.  George  in  the  con- 
cern represented  about  the  cost  of  its  construction. 
On  his  retirement  from  that  company  he  therefore 
took  over  the  new  pottery,  which  he  is  now  operating. 
The  officers  of  the  Cannonsburg  Pottery  Co.  are  as 
follows:  president,  John  George;  secretary,  James 
Shaw;  treasurer,  John  C.  Morgan.  The  plant  has  a 
capacity  of  six  glost,  four  bisque  and  ten  decorating 


kilns.  The  New  York  representative  of  the  company 
is  H.  Benedikt,  No.  71  Murray  street.  In  January 
the  firm  will  exhibit  at  the  Ft.  Pitt  Hotel,  Pittsburgh, 
W.  A.  Shaw  being  in  charge.  A  new  plain  dinner 
shape  will  be  shown  in  a  variety  of  exclusive  treat- 
ments. 

It  is  said  that  the  Knowles,  Taylor  &  Knowles 
Pottery  Co.  will  show  fifcy  or  more  new  treatments 
on  their  three  dinner  ware  shapes,  the  "Omar," 
"Lotus"  and  "Ramona."  The  arc  director  of  this 
concern,  John  McDonald,  is  admitted  to  be  one  of 
the  cleverest  decorating  managers  in  the  district. 

*  * 

Supplies  salesmen,  more  particularily  the  "decal" 
men,  say  that  judging  from  the  manner  the  manu- 
facturers are  buying  a  large  business  is  anticipated 
for  the  early  part  of  the  year.  While  the  number 
of  high-priced  decal  patterns  sold  this  season  is  larger 
than  in  past  years,  there  has  also  been  a  good  sale  on 
the  more  popular-priced  treatments. 

*  * 

Sanitary  pottery  is  to  be  made  in  the  East 
Liverpool  district  at  last.  During  the  latter  part  of 
December  one  or  two  kilns  of  the  Colonial  Pottery 
Co.  will  be  devoted  to  its  production.  This  company 
will  be  the  first  in  East  Liverpool  to  make  this  class 
of  goods.  The  remaining  kilns  will  continue  to  be 
used  for  the  manufacturing  of  dinner  and  hotel  ware. 

*  * 

Harry  Watkins,  for  twenty-one  years  connected 
with  the  manufacturing  department  of  the  Knowles, 
Taylor  &  Knowles  Co.,  his  last  position  being  that  of 
manager  of  the  "Buckeye"  and  "China"  works,  has 
resigned.  He  will  become  identified  with  the  Edwin 
M.  Knowles  China  Co.  Mr.  Watkins  has  been 
succeeded  by  Thomas  Davidson,  formerly  with  K.  T. 
&  K.,  but  for  the  last  few  years  with  the  East  End 
plant  of  the  Homer  Laughlin  China  Co 

*  * 

"Verona"  will  be  the  name  of  the  new  plain 
shape  to  be  placed  on  the  marlet  at  an  early  date  by 
the  Taylor,  Smith  &  Taylor  Co.,  of  Chester. 
President  W.   L.    Smith  says  that  the  treatments   on 


this  shape  will  be  the  most  attractive  the  market 
affords,  and  that  no  expense  has  been  spared  to  give 
both  shape  and  decorations  a  distinctive  individuality. 

»     * 

The  McNicol-Corns  Pottery  Co.,  Wellsville,  O., 
has  discontinued  manufacturing  its  colonial  shape,  a 
new  plain  dinner  shape  taking  its  place.  . 

*  • 

The  Mayer   China   Co.,   Beaver  Falls,    Pa.,  have 

started  the  erection  of  a  new  addition  to   their  plant 

which  will  cost  in  the  neighborhood  of  $10,000.     Some 

attractive  open  stock  patterns  in  vitreous  hotel  ware 

will  be  displayed  at   the  Fort  Pitt  Hotel,    Pittsburgh, 

in  January. 

»      ♦ 

Improvements  which  are  being  made  to  the  plant 
of  the  National  China    Co.,    at    Salineville,    O.,    will 
cost  in  the  neighborhood  of  $10,000.     Work  has  been 
started  on  the  three-kilns,  decorating  kilns  and  ware 
house,  and  everything  is  expected  to   be    completed 

early  in  January. 

*  • 

The  decorating  kiln  capacity  of  the  Edwin  M. 
Knowies  Co  ,  at  Chester,  W.  Va  ,  is  being  aug- 
mented by  the  construction  of  an  additional  kiln.  It 
is  planned  to  have  the  improvement  completed  within 
a  month.  The  sale,  of  dinner  ware  with  this  firm 
this  year  is  the  most  extensive  the  firm  has  ever 
experienced  since  it  started  business 

*  • 

Mrs.  W.  H.  Phillips,  wife  of  Secretary-treasurer 
Will.  H.  Phillips,  of  the  Smith-Phillips  China  Co., 
has  left  for  a  trip  through  Spain  and  other  European 
countries.       Mr.    Phillips    contemplates   joining   her 

later  on. 

*  * 

The  committee  in  charge  of  the  proposed  new 
co-operative  restaurant  at  the  Knowies,  Taylor  & 
Knowies  Pottery  Cq.  announced  that  the  work  of 
preparing  two  large  rooms  in  the  "Red  Building"  of 
the  plant  for  the  innovation  would  be  inaugurated 
this  week.  Two  large  rooms  will  be  utilized  for  the 
purpose,  one  being  arranged  especially  for  ladies  and 
the  other  for  gentlemen.  Coupon  books  will  be  sold 
to  employes  desirous  of  taking  advantage  of  the 
opportunity.  The  company  will  purchase  all  neces- 
sary supplies  for  the  restaurant.  Coffee  will  be  sold 
at  2^  cents  per  cup,  sandwiches  3  cents  each,  and  soup 
at  2^  cents.  A  fairly  good  meal  may  be  purchased 
for  15  cents.  A  full  line  of  tobacco  and  cigars  will 
also  be  carried.  Within  a  few  days  cooks  and  waiters 
will  be  chosen.  Michael  Lynch,  foreman  of  the 
Buckeye  clay  shops,  has  been  named  as  member  of  the 
committee  to  succeed  Harry  Watkins,  resigned. 


OREAT     POTTERY     COLLECTION      AT     AUCTION. 

C'kEAT  interest  is  taken  by  English  ceramic 
J  perts  in  the  forthcoming  sale  of  L  M.  Solon's 
wonderful  collection  of  pottery  and  porcelain  I 
held  at  Stoke  on-Trent  November  22  and  23  Solon, 
who  has  been  associated  with  two  of  the  greatest 
of  modern  factories — Sevres  and  Mintons — and  who 
is  the  inventor  of  the  pate-sur-pate  method,  is  con- 
sidered the  greatest  living  authority  on  ceramic  art. 
His  collection  is  of  real  historic  importance,  since 
it  was  formed  methodically  and  with  the  definite  pur- 
poses of  illustrating  the  march  and  progress  of  the 
potter's  art  in  Staffordshire  and  to  supply  the  genera 
ceramic  history  of  England  a  mass  of  important  and 
trustworthy  materials. 


AT     PITTSBURGH. 


SYSTEM  removes  from  the  brain  superfluous  detail 
and  leaves  it  free  to  plan  and  create. 


ONLY  a  few  salesmen  have  been  making  this   dis- 
trict during  the  past  ten  days,  and  as  the  seaaon 
grows  older  the  visits  will  become  less. 

•  * 

Bawo  &  Dotter's  display  at  the  Anderson  contin- 
ues to  be  doing  us  much  business  as  ever,  and  no  da'.e 
has  been  announced  by  A.    Herr  as  to    the    time    the 

"show"  will  end. 

«      • 

W.  W.  Lang,  in  charge  of  the  Kinney  &  Levan 
display,  says  that  the  business  of  the  last  few 
months  has  been  the  best  since  the  Pittsburgh  sample 

room  was  opened. 

•  * 

Bu3rers  of  china  and  glass  in  all  large  department 
stores  say  that  retail  trade  is  good.  "We  are  having 
a  most  excellent  run  on  dinner  ware,"  said  Manager 
Rothstein,  at  the  Kaufmann  store.  "Sales  of  cut 
glass  are  on  the  increase,  and  the  demand  for  Jap- 
anese lines  is  aLo  growing." 

•  • 

Charles  Ellis,  who  was  at  the  Colonial  with  the 
George    H.    Bowman    &  Co.  lines,  has  left    for   other 

territory. 

»      * 

R.  Raffius,  president  and  general  manager  of  the 
Detroit  Art  Metal  Co.,  displayed  his  line  in  the 
district  a  few  days  ago.  The  firm  makes  a  specialty 
of  metal    spinnings  for  all  kinds  of  gas  and    electric 

combination  fixtures. 

•  • 

The  Onondaga  Pottery  Co.,  Syracuse,  N.  Y., 
had  a  display  at  the  Ft.  Pitt  in  charge  of  W.  C.  R. 
Williamson.      The  latest  treatments    in    dinnerware 

were  shown. 

•  • 

Charles  T.  Woolley,  with  the  Mitchell,  Wood- 
bury Co.,  Boston,  made  a  brief  stop  here  a  few  days 

ago. 

•  • 

William  H.  Schreiber  displayed  the  lines  of  Bawo 
&  Dotter  at  the  Colonial  for  a  brief  season. 
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One  of  the    most  prominent  glass 

Pittsburgh  and     manufacturers  in  the  district  said 

Vicinity.  this  week:     "Seldom  have   trade 

conditions  been  more  encouraging 

than. they  are  now.     Signs  of  prosperity  are  evident 

everywhere   one  casts  an   eye.     If  any    clouds   have 

been    overspreading  the    business   horizon    they  are 

hard  to  find  now.     From  all    points  of   the   country 

come  reports  of  big   crops  and  big  business.     Basic 

conditions  show  that  politics  is  no  longer  a  bugaboo." 


Cambridge  Co.,  and  in  company  with  President  Arthur 
J.  Bennett   will  show  the  Cambridge  and   Byesville 
lines  at  the  Ft.   Pitt  in  January. 


A  conference  was  held  last  Thursday  in  the 
offices  of  the  Glass  Association  in  this  city  between 
the  engravers'  committee  and  one  representing  the 
manufacturers  of  engraved  goods.  Some  differences 
that  have  come  up  during  the  last  few  months  were 
amicably  adjusted.  The  demand  for  engraved  glass- 
ware has  made  a  marked  advance  during  the  last  few 
months,  and  late  season  orders  are  ahead  of  those  a 
year  ago.  

The  McKee  Glass  Co.,  Jeannette,  Pa.,  will  soon 
be  ready  to  show  a  part  of  the  lines  it  will  offer  the 
1913  trade.  The  cut  ware  is  said  to  be  the  best  the 
firm  has  yet  produced. 

Adam  Duval,  a  salesman  for  the  Luzerne  Cut 
Glass  Co..  Pittston,  Pa.,  was  in  the  district  last  week. 
He  is  a  brother  of  William  Duval,  salesman  for  the 
Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 


The  United  States  Glass  Co.,  following  plans 
agreed  upon  recently,  will  soon  have  sample  rooms 
established  at  several  of  their  factories  in  order  to 
facilitate  their  business  organization.  H.  W.  Cushwa, 
who  will  be  in  charge  of  their  Glassport  factory,  will 
start  within  a  few  days  to  arrange  the  sample  room  a 
that  plant. 

The  Cambridge  (O.)  Glass  Co.  will  come  into  the 
market  January  1  with  an  elaborate  line  of  blown  and 
stemware,  many  of  the  items  being  from  ideas 
advacned  by  S.  P.  Kinney,  the  well-known  glass  sales- 
man. A  complete  line  of  bar  goods  will  also  be 
shown.  L.  S.  Crain,  formerly  salesman  for  the  Fos- 
toria  Glass  Co.,  of    Moundsville,  W.  Va.,  is  with  the 


At  a  meeting  of  the  glass  men  held  in  the  Dutch 
Room  of  the  Ft.  Pitt  Hotel  last  Thursday  night  the 
child  labor  question  was  discussed,  and  several  ex- 
cellent addresses  were  made.  About  sixty  manufac- 
turers were  present. 

About  fifty  manufacturers  have  made  reserva- 
tions for  space  at  the  Ft.  Pitt  Hotel  in  Januar)'  up  to 
this  writing,  and  more  are  expected  to  be  heard  from. 
It  is  believed  that  buyers  will  come  into  the  Pittsburgh 
market  in  larger  numbers  the  coming  season  than 
ever  before.  Buying  throughout  the  past  year  has 
been  light,  and  it  is  thought  that  orders  will  continue 
to  be  so  until  buyers  see  the  new  lines.  .The  follow- 
ing additions  to  the  Ft.  Pitt  reservation  list  are  an- 
nounced: Rochester  Tumbler  Co  ,  S.  Herbert  Cut 
Glass  Co.,  Sterling  Cut  Glass  Co.,  Paden  City  Pottery 
Co.,  E.  M.  Uniack  Mfg.  Co  ,  Dorfiinger  Cut  Glass 
Co.,  A.  H.  Heisey  &  Co.,  Smith-Phillips  China  Co., 
Cannonsburg  Pottery  Co.,  Pennsylvania  China  Co., 
Economy  Tumbler  Co.,  Trenle  China  Co  ,  New  Mar- 
tinsville Glass  Co. 

The  Pittsburgh  Lamp,  Brass  &  Glass  Co  announce 
unusual  success  in  the  sale  of  their  latest  creation,  the 
'  University"  portable,  which  is  to  be  had  for  either 
gas  or  electrical  use.  It  is  done  in  a  soft  green  color, 
and  has  been  sold  in  liberal  quantities  to  all  who  have 
seen  it. 

Sales  Manager  Frank  E.  Freese,  of  Ripley  & 
Co.,  says  that  their  "Rotary  Salesman"  has  proved  a 
great  success.  This  is  a  display  proposition  for  the 
sale  of  bulk  goods,  and  consists  of  a  metal  stand  with 
a  central  disc  which  revolves.  On  this  disc  are 
five  depressions  in  which  are  placed  five  two-gallon 
glass  jars  These  jars  are  so  constructed  that  they 
are  as  nearly  air  tight  as  is  possible  to  make  a  jar 
without  hermetically  sealing  it.  The  jars  are  made 
of  clear  crystal  glass,  and  the  general  appearance  of 
the  device  is  attractive  and  ornamental. 


Glass  chicken  fountains,  one  of  the  leading  speci- 


alties  made  by  the  Smith  Glass  Co.,  Mt.  Pleasant, 
Pa.,  will  be  featured  at  all  poultry  shows  during  the 
coming  winter  season. 

The  Industrial  Glass  Co., 
Cameron,  W.  Va.  Cameron  W.  Va.,  has  been  in- 
corporated to  manufacture 
lanterns,  globes,  milk  bottles  and  all  kinds  of  glass- 
ware. Capital  $25,000.  Incorporators:  James  A. 
Frank,  Wellsburg,  W.  Va. ;  J.  I.  Srague,  Charles  E. 
Lancaster  and  Lloyd  Strope,  Cameron,  W.  Va. ;  D.  T. 
Burton,  Moundsville,  W.  Va. 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
November  19.  1912. 

ANTWERP 

327  packages  glassware   B  UuntDel 

18        "  "  ...        C  J  Dierckx  &  Co 

27        "  "  Geo  Borgfeldt  &  Cc 

39        ••  "  L  Straus  &  Sods 

8  •'  " A  Berger  &  Co 

193        "  "  Miscellaneous  Orders 

6        '  earthenware Herman  L  Kupper 

9  ••  "  E  R  Thieler 

1        "  "  Graham  &  Zenger 

38  "  "  L  Straus  &  bons 

29  "  " Koscherak  Brt  s 

61  "  " Bawo  &  Dotter 

18  "  "  Geo  Borgfeldt  &  Co 

43  '  chinaware Vogt  &  Dose 

15  "  "  Miscellaneous  Orders 

4  "         toys B  Illf  elder  &  Co 

13  "  " Strobel  &  Wilken  Co 

5l'  "  "         Miscellaneous  Orders 


BRBMEN 

5  packages  glasswar L  Straus  &  Sol  s 

J  H  Venon 

Strobel  &  Wilken  Co 

"  Miscellaneous  Orders 

earthenware lieu  Borgfeldt  &  Co 

L  D  Bloch  &  Co 

"  Knauth.  Nachod  &  Kuhne 

"  Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

toys Geo  Borgfeldt  &  Co 

FWWoolworth 

A  Steinhardt  &  Bro 

G  W  Travers 

F  A  O  Schwarti 

" KDauth,  Nachod  &  Kuh»e 

Samstag  &  Hilder  Bros 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 


36 

177 

774 

49 

17 

57 

72 

18 

281 

294 

18 

3 

6 

3 

7 

126 

873 


GENO.A 


1  package  chinaware Bawo  &  Dottei 

FIUMB 
54  packages  glassware Koscherak  Bros 

ROTTERDAM 

]  86  ]  a'jfcages  earthenware  Geo  Borgfeldt  &  Co 

9 
19 
25 
7 
78 
7 
17 


L  D  Bloch  &  Co 

Lazarus  &  Rosenfeld 

Miscellaneous  Orders 

toys FAO  Schwartz 

Samstag  &  Hilder  Bros 

B  lllfelder  &  Co 

Miscellaneous  Order? 


2  packages  glassware 

4 

4 
16 
88 

4 

4 

6 
12 
46 
25 
86 
96 
26 
37 

1 
38 
81 


HAMBURG 

Fensterer  &  Kute 

OO  Friedlander 

Lax  1 1  u-  &  Rosenfeld 

Strobel  &  Wilken  Co 

Miscellaneous  Order* 

earthenware LD  Bloch  &  Co 

O  Go** 

J  Palrne 

L  Straus  &  Soc  t 

Koscherak  Bros 

Lazarus  &  Rosenfeld 

Geo  Borgfeldt  &  Cc 

.    ..  .  .  Miscellaneous  <>rdert 

chinaware.     Strobel  &  Wilken  Co 

toys    B  lllfelder  *  Co 

Bawo  &  Dotter 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 


LIVERPOOL 
26  packages  earthenware Bawo  &  Dotter 

2  "  "  Maddock  &  Miller 

3  "  "  W  H  Plummer 

80  "  "  H  C  Edmiston 

47  '•  "  Geo  Borgfeldt  &  Co 

6  "  "  E  Boote 

33  "  " Meakin  &  Ridgway 

25  "  "  LD  Bloch*  Co 

6  "  "  O  Goelz 

2  "  "  Fondeville  &  Van  Iderstine 

12  "  "  ...FWWoolworth 

17  "  "  R  Slimmon  &  Co 

23  "  "  Miscellaneous  Orders 

8  "         glassware  Lazarus  &  Rosenfeld 

2  "  "  Miscellaneous  Orders 

3  **         toys Strobel  &  Wilken  Co 

GLASGOW 
82  packages  glassware H  A  Rogers  &  Co 


IMPORTS    AT    PORT    OF    BOSTON. 

LIVERPOOL 

58  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

2 

3 

7 

1 

6 
46 
42 


Rowland  &  Marsellus  Ce 

Meakin  &  Ridgway 

Richard  Briggs  Co 

Jordan  Marsh  Co 

, F  W  Miller  &  Co 

'.   .American  Express  Co 
. .   Miscellaneous  Orders 


ANTWERP 

49  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

20        '•  "  FWWoolworth 

51        "  "  .  American  Express  Co 

8        *'  " Miscellaneous  Orders 

HAMBURG 
4  packages  earthenware Jones,  McDufiee  &  Stratton  Cc 


7 

24 

38 

IS 

1 

15 

2 

4 

15 

15 

9 

1 

79 

17 

6 

7 

31 


. . .   Houghton  &  Dutton 

American  Express  Co 

L  Wolf  &  Co 

. .  .Patterson.  Wylde  &  Co 

Jordan  Marsh  Co 

R  F  Downing*  Co 

W  N  Proctor  &  Ce 

E  A  Runnells  &  Co 

F  Behrend&  Co 

Geo  Borgfeldt  &  Co 

First  National  Bank 

.  .L  E  Knctt  Apparatus  Co 

B  D  Webber 

•  Mitchell  V  oodbury  &  Co 

Wm  R  Noe  &  Sons 

.  ...  Stone  &  Dtwner  Co 
Miscellaneous  Oraere 
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Don't  Put  it  Off 
Any  Longer! 


EVERY  year,  after  the  publication  of  our  Holiday 
Number,  we  are  the  recipients  of  complaints 
from  those  advertisers  who  delayed  sending  in  copy, 
that  their  announcements  were  placed  too  far  back 
in  the   paper. 

Yet  what  else  could  we  do?  As  we  have  said 
over  and  over  again,  ADVERTISEMENTS  ARE  PRINTED 
IN  THE  ORDER  RECEIVED. 

We  want  to  please  you.  We  want  to  give  you 
a  good  position.  Help  us  to  do  so  by  sending  in 
your  copy   NOW. 

CROCKERY  AND  GLASS  JOURNAL, 

92  West  Broadway,  New  York. 
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SAN    FRANCISCO    AND    THE  COAST. 


THE  wholesalers  are  well  pleased  with  the  way  the 
year's  business  is  winding  up.  Most  of  them 
have  completed  their  trips  for  the  year,  although  a 
few  men  are  still  out  and  will  continuet  to  make  short 
runs  into  the  country  until  right  up  to  the  holidays. 
Orders  for  holiday  goods  are  especially  gratifying  this 

year. 

»      « 

In  all  lines  of  retail    trade  the  most  encouragiug 

reports  are  made.     Thanksgiving  specialties  continue 

to  be  the  principal  feature,  and  while  Christmas  shop 

ping  has  hardly    begun,  inquiries   are  beginning    to 

come    in,  and  a  few  sales  are  being  made  for  holiday 

delivery. 

*      • 

P.  D.  Partridge,  manager  of  the  Emporium  de- 
partment, is  very  optimistic  over  the  prospects  for  a 
big  holiday  trade  this  year.  This  week  he  is  prepar- 
ing for  a  final  Thanksgiving  sale,  and  as  soon  as  that 
is  over  he  will  feature  his  first  Christmas  display. 


the  company,  and  from  there  they  journeyed  home- 
ward together.  While  away  Mr.  Lindner  visiteO 
New  York,  Pittsburgh,  East  Liverpool,  Wheeling  and 
Chicago. 

Ottenheimer  Bros,  report  an  excellent  jobbing 
business  in  holiday  lines.  They  have  shipped  out  all 
Christmas  deliveries  and  their  stock  is  well  cleaned 
up  A.  W.  Ottenheimer  is  showing  the  regular  lints 
in  the  Salinas  valley  and  J.  A.  Sauer  in  the  San 
Joaquin  valley.      Both  are  sending  in  good  orders. 

•  » 

Much  excitement  prevails  at  Himmelstern  Br- 
as the  time  approaches  for  the  giving  away  of  $r 
the  salesman  selling  the  most  dinnerware    pattern?. 
At  present  R    C.  Altschul  is  in  the    lead,  but  Alber* 
Groeschel  is  a  close  second. 

•  * 

Alfred  Stahel  &  Sons,  San  Diego,  have  just  com- 
pleted their  new  electrical  appliance  department,  and 
it  is  proving  a  very  satisfactory  adjunct  to  the  firm's 
business. 


W.  F.  Dohrman,  president  of  the  Dohrman  Com- 
mercial Co.,  and  Mrs.  Dohrman  have  just  arrived  in 
San  Francisco  after  a  six  months'  trip  to  Europe. 

•  • 

A.  A.  Otte,  coast  manager  for  the  Pittsburgh 
Lamp,  Brass  &  Glass  Co.,  is  calling  on  the  trade  in 
the  southern  part  of  the  state. 

»     * 

C.  A.  Bacon,  of  the  C.  A.  Bacon  Co.,  is  calling  on 
the  trade  in  Stockton  and  the  surrounding  territory. 

•  • 

A.  L.  Conger  has  been  in  Los  Angeles  the  past 
week  soliciting  orders  for  the  A.  L.  .Conger  Co. 

•  • 

Among  the  visitors  to  the  trade  this  week  is  E. 
B.  Hill,  representing  A.  H.  Heisey  &  Co. 

*  * 

Mr.  Shirley  was  a  recent  visitor  to  the  San  Fran- 
cisco trade  in  the  interest  of  Maddock  &  Miller. 

* 

Mr.  Doll,  manager  of  the  W.  S.  George  Pottery 
Co.,  East  Palestine  O.,  is  spending  a  few  days  in  San 

Francisco. 

*  * 

Breuner's  have  added  to  their  crockery  depart- 
ment the  entire  salesroom  formerly  occupied  by  the 
Arts  and  Crafts  furniture  section  and  are  making  the 
enlarged  quarters  the  occasion  for  special  offers  in 
china,  silver  and  glassware. 

.      • 

W.  R.  Nieper,  merchandise  manager  of  the 
Dohrmann  Commercial  Co.,  has  returned  to  head- 
quarters from  his  trip  of  factory  inspection  across  the 
United  States.  He  was  quite  seriously  ill  in  New 
York,  but  has  practically  recovered  now.  At  Chicago 
he  met  M.  K.  Lindner,  New  York  representative    of 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  tor  u>< 
irst  and  fifty  cents  for  each  following  insertion  tor  each  half  inct 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

SITUATIONS     WANTED. 

CXPERIEXCED  wholesale  buyer,  with  perfect  knowledge  of 
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American  needs,  posted  on  the  European  market  and  ac- 


quainted with  manufacturers  of  dolls  and  toys,  china  and  glass- 
ware, housefurnishing  goods,  stationers'  supplies,  fancy  goods 
notions  and  small  wares,  is  open  for  engagement  January  1st. 
Would  consider  proposition  from  large  department  store.  Ad- 
dress Box  826,  this  office. 

pUT  GLASS  MANUFACTURERS.  ATTENTION!— A  live 
^  cut  glass  salesman  wants  connection  with  a  good  house  for 
1913.  Can  furnish  satisfactory  references.  Address  Box  827, 
this  office. 


HELP     WANTED. 

\  *  /ANTED — A  1  salesman  for  Ohio  and   Indiana  to  carry  cut 
"  *        glass  as  a  side  line  for  the  coming  year.      Address  Box 
828,  this  office. 

WANTED — By  a  New  York  importing  house,  a  high  grade 
crockery  salesman.  A  liberal  salary  to  the  right  man. 
Give  references,  stating  territory  formerly  covered,  and  saiary 
received  heretofore.     Address  Box  829,  this  office. 


JANSON      &     WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  Stemware  and  Tumblers 

Office    and    Factory,  683    Lorimer   Street,    Brooklyn,   N.  Y. 


Sole  Owner  of  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 

Made   Only  by 

Hogan  Mf£.  Co.,  mc.  Nepera  Park,  N.  Y. 

From  special  material.       Does  not  break  or 
slip.     Write  for  samples  and  prices. 

J.  L.  Oarvey,  City  Agent,  10  W.  Broadway,  V  >  . 


CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    NOV.    28,     1912. 


THE    CONDITION    OF    BUSINESS. 


V 


It  has  been  a  rather  quiet  week  in  the 
New  York,  wholesale  district.  Mail  orders  have 
fallen  off  to  some  extent  and  the  trav- 
elers are  finding  the  buyers  too  busy  to  give  them 
much  attention.  In  many  cases,  particularly  in  the 
neighborhood  of  New  York,  the  department  stores 
have  given  orders  that  only  the  most  pressing  needs 
shall  be  bought.  There  is  nothing  unusual  in  this. 
The  same  condition  obtains  every  year  at  this  time. 


Austrian  and  German  goods  are  coming  in  freely, 
although  the  bulk  of  the  orders  placed  last  spring 
have  now  been  delivered.  Those  delivered  in  the 
earlier  part  of  the  fall  have  been  largely  sold  already, 
and  some  of  the  dealers  are  sorry  that  they  didn't  buy 
more. 

The  shipment  of  French  goods  has  been  almost 
entirely  suspended,  waiting  the  decision  of  the 
appraisers  under  the  new  list.  It  is  said  that  goods 
entered  in  the  Custom  House  a  month  ago  have  not 
yet  been  passed  upon  by  the  authorities. 


English  goods  are  very  slow  in  delivery,  and  the 
importers  are  harassed  continually  by  inquiries  as  to 
when  buyers  will  get  their  wares. 


Japanese    wares   still   continue  in  good   request, 
and  stock  orders  have  been  coming  in  right  along. 


The  domestic  potteries  are  working  to  capacity 
and  are  behind  in  their  shipments.  It  is  from  kiln  to 
car  in  many  cases. 

The  glass  factories  have  about  all  they  can  do,  and 
are  not  piling  up  stock.  There  is  very  little  question 
but  that  their  prices  will  be  materially  advanced  next 
year.  On  some  items  an  advance  has  already  been 
made.  

Cut  glass  factories  are  full  up  with  orders,  and 
many  of  them  will  find  it  difficult  to  clear  their  books 
before  Christmas. 


Retail  trade  in  and  around  New  York  improved 
somewhat  during  the  week,  aided,  perhaps,  by  the 
opening  of  the  opera  season  and  the  Horse  Show, 
these  two  functions  bringing  many  out-of-town  visi- 
tors who  made  holiday  purchases  while  in  the  city. 


Retail  trade  in  inland  cities  is  reported  in  pretty 
good  shape,  and  buying  is  more  brisk  than  it  was  last 
year — in  fact,  for  three  or  four  years  back.  It  is  very 
curious  that  while  retailers  all  over  the  country  are 
very  optimistic  they  will  not  anticipate  their  wants 
to  any  appreciable  extent.  They  know  that  the 
wholesale  market  is  almost  bare;  that  business 
abroad  is  wonderfully  good;  that  the  domestic  manu- 
facturers are  crowded  with  orders — all  of  which 
means  that  it  is  going  to  take  time  to  get  goods  next 
spring — and  yet  they  are  buying  as  little  as"  possible, 
both  for  immediate  and  future  delivery.  Some  of 
them  have  a  good  supply  of  fancy  goods,  it  is  true, 
and  they  are  forcing  the  sale  of  old  stock ;  but  these 
cannot  last  forever,  and  their  staples  are  about  ex- 
hausted, leaving  them  with  but  few  defirable  goods 
and  the  certainty  that  it  will  take  a  long  time  to  get 
wares,  both  foreign  and  domestic.  \/Yhat  some  of 
them  will  do  for  January  sales  is  a  question. 


Every  pottery  manufacturing  plant 
Sebring,  O.     in    this   territory   is    working   to   the 

limit  of  capacity.  Immediate  orders 
are  strong,  and  a  considerable  amount  for  future 
shipment  are  also  piling  up. 


Pottery  manufacturers  are  experi- 

East  Liverpool     encing  a  shortage  of  help  in  some 

and   Vicinity,      departments,      and      are     having 

trouble  in  getting   all    the  goods 

from  the   kilns   they   need.     The   holiday   rush    this 

year  gives  promise  of  being  the  heaviest  ever  experi- 


IO 


enced.     Inquiries  for  1913  lines  have  started  to  come 
in. 

Through  the  Western  glass  terri- 
Pittsburgh  and     tory  the  manufacturers  complain 
Vicinity.  of  the  insistence  of  buyers  in  want- 

ing their  goods  immediately.  It  is 
impossible  to  comply  in  all  cases.  They  are  working 
their  plants  to  capacity,  but  the  volume  of  business  is 
so  heavy  that  every  order  cannot  be  shipped  upon  re- 
ceipt. 

SAN    FRANCISCO    AND    THE  COAST. 


in    1861,    continuing  for  twenty-six    years,  when    he 
retired. 


ORDERS  are  still  coming  in  freely  from  the  travel- 
ing men  in  the  country  districts,  both  for  holiday 
goods  and  regular  lines.  At  the  retail  establishments 
attention  is  being  called  to  china,  cut  glass  and  allied 
lines  as  appropriate  for  Christmas  gifts.  In  several 
windows  cards  appear  giving  very  good  reasons  why 
reservations  should  be  made  early  for  holiday  goods. 


A.  A.  Otte.  Coast  manager  for  the  Pittsburgh 
Lamp,  Brass  and  Glass  Co.,  returned  the  first  of  the 
week  from  Los  Angeles  and  is  now  visiting  the  trade 
in  the  Sacramento  valley.  Mr.  Lewis  at  the  sample 
rooms  reports  very  good  success  with  the  new  samples 
of  glassware  in  white  and  delicate  tints. 


F.  M  Dunn,  local  manager  for  the  United  States 
Glass  Co.,  is  making  a  short  trip  to  Sacramento  and 
surrounding  towns.       

Mr.  Sainson  is  spending  a  few  days  here  while 
calling  on  the  Pacific  Coast  trade  in  the  interest  of 
L    Bernardaud  &  Co. 


Another   visitor  to  the  trade  this    week  was  Mr. 
Cardon,  representing  J.  H.  Venon. 


M.  P.  Meyer,  retail  sales  manager  for  the  Natnan- 
Dohrmann  Co  ,  reports  very  good  returns  from  the 
special  Thanksgiving  display  of  table  services,  and 
states  that  some  orders  are  being  placed  for  holiday 
delivery.  

C.  A.  Bacon,  of  the  C.  A.  Bacon  Co  ,  has  just  re- 
turned from  a  trip  through  the  San  Joaquin  valley. 


Mr.  Ledger    called   on   the  San    Francisco    trade 
this  week  in  the  interest  of  W.  S.  Pitcairn. 


G.  Dorn,  of  Dorn's  Ceramic  Supply  Co  ,  says 
orders  are  coming  in  earlier  than  usual  for  hand- 
painted  china,  and  that  the  present  indications  point 
to  a  big  holiday  trade. 

Frederick  A.  Will,  founder  of  the  Will  &  Fink 
bazaar,  of  this  city,  died  at  his  home  November  15, 
following  an  illness  of  ten  days.  He  was  born  in 
Albany,  N.  Y.,  in  1837,  and  engaged  in  business  here 


MARKETING     DINNER     WARE. 


Boston,  Nov.  19,  1912 
Editor  Crockery  and  Glass  Journal. 

Dear  Sir:  As  dinner  sets  are  subject  to  such  a 
variety  of  treatments,  the  decorations  in  many  cases 
being  very  pronounced,  it  is  not  necessary,  neither  is 
it  good  business  judgment,  for  a  salesman  to  sell 
duplicate  patterns  to  merchants  doiog  business  in 
the  same  city.  As  a  rule  salesmen  avoid  this,  but 
some. in  their  anxiety  to  swell  their  sales  will  secure 
orders  for  sets  of  same  patterns  from  several  mer- 
chants in  a  city,  and  the  result  of  the  competition 
created  is  that  the  pattern  is  discarded  by  each 
customer  to  whom  he  sold.  He  had  better  have 
made  one  permanent  customer  than  several  short- 
line  ones.  It  is  especially  important  to  sell  qui'e 
different  patterns  to  furniture  dealers  than  treatmer  ts 
s  j1  J  to  department  stores,  as  many  furniture  houses  sell 
on  credit  and  must  secure  substantial  profits  In  tact, 
good  profits  must  be  secured  by  all  who  handle  the 
line,  as  the  sale  of  dinner  ware  is  comparatively 
small  and  the  expense  of  handling  large.  Manufac- 
turers must  proiuce  controlled  patterns  and  not  sell 
duplicate  treatments  to  competing  merchants,  in 
order  to  make  it  worth  while  for  dealers  to  handle 
dinner  ware. 

J.  S.   Dawes, 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


Shipments 

Correspond- 

Exports 

Correspond 

TO 

week  end'g 

ing  period 

Jan  1  to 

ing  period 

N«v.  9.  '12 

1911 

Nov.  9,  '12 

1911 

360 

272 

8731 

9°73 

85 

147 

5768 

6879 

47 

2565 

3784 

376 

28S 

7361 

9969 

San  Francisco  . . . 

10 

70 

1329 

784 

New  Orleans.   . . . 

13 

SO 

984 

937 

Portland  (Me.).. 

.... 

763 

400 

Galveston 

9 

560 

902 

Newport  News . . . 

1 

66 

53 

Portland  (Or.).  . 

9 

320 

40 

Inland  Points 

15 

488 

312 

Total 

915 

837 

28935 

33133 

From  David  Inglis  &  Co.'s  Circular 


TO 

Shipments 
week  end'g 
Nov.  8,  '12 

Correspond- 
ing period 
1911 

Exports 
Jan.  1  to 
Nov.  8,  '12 

Correspond 

ing  period 

1911 

85 

360 

376 

47 

13 

10 

9 
II 

105 

277 
28S 

50 
1 

70 

9 
3 

5768 

8662 

7361 

2587 

981 

69 

1324 

6^9 

560 

325 

662 

6867 

Philadelphia.  . . . 

Newport  News. . 
San  Francisco    .  . 
Portland  (Me.). 

Portland  (Or.).. 
Inland  Points  . . 

69S8 
10053 

3806 
854 
153 
675 
556 
902 

73 
1071 

Total. 

911 

803 

2S95S 

31998 

1 1 


F* 
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Ol)£  5lew  PorK 
Crocker?  att6  <&lass  ^District 


WHILE  the  various  agencies  the  past  week  lacked 
the  activity  that  comes  from  the  presence  of  out- 
of-town  buyers,  who  at  present  are  busy  at  home 
selling,  the  representatives  were  kept  on  the  jump 
inventing  excuses  to  local  purchasers  for  lack  of 
deliveries  and  dodging  telephone  calls  from  irate 
customers  who  were  clamoring  for  goods. 

In  the  New  York- office  of  the  Pittsburgh  Lamp, 
Brass  and  Glass  Co.  there  are  no  less  than  250 
separate  and  distinct  patterns  in  lamps  and  portables 
to  choose  from,  divided  between  gas  and  electricity. 
On  the  portables  they  have  a  great  variety  of  new 
dome  shades  with  holders  at  the  top,  doing  away  with 
rings.  The  shades  are  shown  in  all  sorts  of  art 
decorations.  Among  the  finishes  used  on  the  stand- 
ards are  bright  brass,  dull  brass,  oxidized,  verde 
antique,  gilt,  ivory,  bronze,  crystal,  and  a  novel  finish 
which  they  call  "oleve."  They  have  dispensed  with 
a  great  number  of  their  old  numbers,  and  are  show- 
ing the  largest,  cleanest  and  most  varied  stock  they 
have  ever  had. 

Cox  &  Lafferty  announce  that  on  and  after  Dec- 
ember 15  there  will  be  on  exhibition  at  their  show- 
rooms, 25  Park  Place,  a  complete  line  of  samples  from 
the  Brush-McCoy  Pottery  Co.,  comprising  jardinieres, 
pedestals,  umbrella  stands,  fern  dishes,  vases  and 
other  decorative  pottery;  also  jugs,  basins,  and  other 
articles  in  the  housefurnishing  lines  made  by  this 
plant.  Cox  &  Lafferty  are  going  to  enter  upon  an 
active  campaign  in  this  line  and  expect  to  do  a  very 
large  trade. 

In  the  Royal  Copenhagen  Porcelain  showrooms 
are  some  exquisite  examples  of  silver  ware  made  by 
George  Jansen,  of  Copenhagen.  They  are  all  hand- 
wrought,  each  vpiece  being  designed  and  made  by 
himself. 

Herman  C.  Kupper  has  an  aggregation  of  open 
stock  patterns  from  Chas.  Ahrenfeldc  that  is  hard  to 
beat.  The  shapes  and  decorations  are  all  original. 
It  has  long  been  the  policy  of  the  pottery  to  get  away 
from  what  other  people   are  making  and  produce  de- 


signs distinctly  its  own.  Another  point  which  they 
make  is  the  care  in  the  selection  of  the  ware.  When 
the  goods  reach  the  dealer  they  are  always  as  good, 
and  often  better,  than  the  sample. 

a 

L  Bernardaud  &  Co.  have  been  most  successful 
with  their  import  goods  this  season.  The  new  things 
have  found  favor  right  along  the  line,  while  the  open 
stock  patterns,  of  which  they  have  fifteen  or  more, 
have  been  in  good  demand. 

a 

W.  F.  Rood  has  been  doing  an  excellent  business 
during  the  past  year  for  the  Tarentum  Glass  Co. 
Their  punch  bowl  line  is  particularly  strong,  while 
the  old-fashioned  glass  stand  and  hand  lamps  have 
had  quite  a  run.  The  tableware  is  standard  and  has 
been  as  popular  as  ever. 

The  exhibition  of  lamps  at  Bawo  &  Dotter's  is  one 
of  the  most  attractive  in  the  District.  The  variety  is 
so  great  that  any  taste  can  be  satisfied,  and  the  price 
of  such  a  wide  range  that  any  purse  can  be  accommo- 
dated. 

The  Buffalo  Pottery's  new  dinnerware  patterns 
are  receiving  much  favorable  attention  at  the  hands 
of  Eastern  buyers.  A.  H.  Ledden,  their  local  repre- 
sentative, has  been  extremely  successful  with  them 
here  and  also  in  Philadelphia,  Baltimore  and  Wash- 
ington.    They  are  well  worth  it. 

At  this  season  of  the  year  the  demand  for  plateaux 
is  quite  extensive,  and  when  buyers  place  orders  they 
want  quick  delivery.  John  E.  Rohrbeck,  52  Grove 
street,  has  a  fully-equipped  factory,  does  his  own  glass 
cutting  and  silvering,  makes  his  own  lrames  and  elec- 
troplates them,  and  can  make  and  ship  goods  at  a 
speed  that  is  sometimes  astonishing. 

For  holiday  goods  a  buyer  will  find  at  Villeroy  & 
Boch's  showrooms  a  great  a&sortment  of  items  in  the 
well-known  Mettlach  inlad  stoneware  which  cannot 
fail  to  appeal,     Useful   things,  such    as  trays,  coast- 
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ers,  etc.,  are  in  great  profusion,  and  nothing  gives  E. 
R.  Thieler  greater  pleasure  than  explaining  their 
merits. 

Geo.  B.  Jones,  New  York  representative  of  John- 
son Bros.,  England,  shows  a  new  shape  called  the 
Chantilly  that  is  as  pretty  asp.cimenof  potting  as  one 
needs  to  see.  It  is  embossed,  beautifully  modeled, 
and  takes  all  kinds  of  decorations  well.  He  has  a  lot 
of  new  patterns  on  the  other  shapes,  the  majority  of 
them  being  light  and  delicate. 

It  you  need  essels,  plate  racks,  plaque  hangers, 
you  will  do  well  to  consult  Abels  &  Co.,  460  West 
Broadway.  They  have  the  right  goods  and  the  right 
prices.  They  will  send  you  their  catalogue  on  re- 
quest. 

S.  Sipser,  in  common  with  agents  for  other  lines, 
is  having  his  troubles  in  keeping  his  customers 
supplied  with  plateaux.  His  showroom  is  so  blocked 
with  goods  awaiting  shipment  and  new  ones  coming 
in  that  he  has  hardly  room  to  stir  around.  He  is 
negotiating  for  further  space,  and  will  probably  take 
another  large  room  in  the  building  for  use  as  a 
stock  and  storage  rcom. 

a 

James  Stewart,  proprietor  of  the  "Cut  Glass  Ex- 
change," known  as  Stewart  &  Crocker,  Inc  ,  is  a  real 
benefactor.  It  had  been  noticed  and  forcibly  re- 
marked upon  by  crockery  and  glass  agents  that  West 
Broadway  was  so  dusty,  by  reason  of  the  great  traffic, 
that  it  was  impossible  for  the  girls  to  keep  the  sam- 
ples clean  for  half  an  hour  at  a  time,  and  "Jim"  saw 
the  necessity  for  prompt  and  decisive  action.  So 
Thursday  a  week  ago  he  bethought  him  of  the  gallant 
ex  football  player,  Bill  Edwards,  Commissioner  of  the 
Street  Department,  and  immediately  laid  his  case  be- 
fore that  gentleman.  Mr.  Edwards  saw  the  justice 
of  the  complaint,  and,  impressed  by  the  polite  manner 
of  "Gentleman  Jim,"  said  that  not  only  should  the 
water  cart  be  on  West  Broadway  within  an  hour,  but 
that  it  should  constantly  parade  this  section  of  the 
city.  So  every  two  hours  now  the  strange  spectacle 
is  presented  of  the  water  wagon  in  the  Crockery  and 
Glass  District;  and  should  any  of  the  agents  or  their 
employees  wish  to  climb  aboard  no  objection  will  be 
made. 


NEW     CROCKERY     SHOP. 


IT  is  so  unusual  these  days  for  a  new  exclusive 
crockery  and  glass  store  to  start  that  the  fact  is 
worthy  of  special  mention.  Miss  E.  Hodgins,  who 
was  formerly  with  Brayton's,  in  Buffalo,  and  who  is 
well  known  to  salesmen,  is  president  of  a  company 
that  has  opened  a  high  art  china,  glass  and  silverware 
store  at  G62  Main  street,  that  city.      Henry  G.  Jarvis 


is  secretary  and    treasurer,  and  '  Knighr 

was  alto  at  Brayton's,  will  be  with  them.     They  have 
a  capital  stock  of  $25,00* 


MONTHLY     SUMMARY     OF     IflPORTS 


I^HE  imports  of  earthenware,  stone  and  china  ware 
for  the  month  of  September,  1912,  compared  with 
the  same  month  in  the  preceding  year,  were  as  follows : 


191 1 

$986,061 


1912 
$985,817 


FOR    NINE    MONTHS    ENDING    SBPIF..'.' 
l'>IO  I  9  I  I  I912 

$6,952,939  $6,839,559  |5,970,90I 

TOYS. 

1 9 1  1  1  <j  1  2 

$1,038,284  $917,176 

FOR    NINE    MONTHS    ENDING    il.l'TEMIER. 
I9IO  I9II  I  9  I  2 

$5.3'8.233  $5,302,242  -045.130 


GLASSWARE. 


191 1 

$207,488 


1912 
$223  626 


FOR    MNE    MONTHS    ENDING    SEl'TEMBER. 

I9IO  I9II  I912 

$2,674,660  $1,705,211  $1,587,044 

ARTICLES   OF  METAL   ENAMELED   OR  GLAZED 
WITH  VITREOUS  GLASSES. 


191 1 
'70,487 


1912 
$55-927 


FOR    MNE    MONTHS    ENDING    SEPTEMLER. 

I9IO  I9II  I912 

$666,007  $553,371  $513.  '©3 


FOUNT   AT    F.  BING   &   CO.*S   SUCCESSORS. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  spef-ial  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature  the  main  one  being  price  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item- 
that  you  are  interested  in.] 


THE  other  day  H.  Bermas,  buyer  for  the  Jas. 
McCreery  Co  's  stores,  related  a  little  story  of  a 
good  "buy"  he  made  some  time  ago.  He  purchased 
twenty-five  lamps  for  $72 — that  is,  $2.88  each  By 
judicious  advertising  he  sold  every  one  at  $12  98 
each,  making  a  profit  of  $252.50  on  an  outlay  of  $72. 
This  shows  it  pays  to  look  for  bargains.  Look 
over  the  items  mentioned  below.  You  may  be  able 
to  pick  up  something  you  can  use. 

ON     SALE. 

Cut  Glass  Lavender  Salt  Jars — 12  doz.,  good  shape 

and  well    cut,    worth  $1.50  each;   will  sell  at  90c. 

A  173 
Cut    Glass   Sugar    Sifters — 12    doz,  good   cutting, 

silver-plated  tops,  worth  $1  each.     Will  take  $4  50 

per  doz.  to  clear  the  lot.     A172 

Cut  Glass  Bowls — 9-inch,  15,  only,  rich  cutting,  full 
lead  blanks,  regular  price  $3.75  each.  Will  sell 
for  $2.75.     A  174. 

Clocks — 50  assorted,  three  different  patterns,  varying 
in  size  from  ten  to  twelve  inches  high,  half  in  gold 
finish,  half  in  bronze,  at  78)^  cent  each,  1  cent  each 
extra  for  packing.  Exceptionally  good  items  for 
holiday  trade.     A  17  1. 

Japanese  China  Berry  Sets,  chocolate  and  coffee 
pots.,  bread  plates,  cake  plates,  fruit  and  berry 
dishes,  ten-inch  salads — between  300  and  400 
pieces  altogether.  All  hand-painted  on  Japanese 
china,  most  of  the  items  on  white  bone  china. 
The  lot  includes  forty  vases.  16  inch  and  14  inch. 
They  are  all  import  samples  and  can  be  bought  at 
$50  less  than  import  prices.  Over  100  per  cent 
profit  can  be  made  on  them.  Will  be  sold  in  lots 
to  suit  purchaser.  Room  needed  for  new  sam- 
ples.    A  167. 

English  Dinnerware — Dark  blue  decoration,  Willow 
effect.  An  excellent  pattern  that  is  being  closed 
out.  Had  a  big  run  at  $7  per  £>.  Will  now 
sell  at  75  cents  doz.  pieces— covered  dishes  and 
cup  and  saucer  being  counted  as  one  piece.  There 
are  approximately  3,786  pieces,  which  will  be  sold 
in  reasonable  assortments  to  suit  purchasers' 
convenience.  Illustrations  and  further  particu- 
lars on  application.     A  170. 


English  Bone  China  Cups  and  Saucers — 100  doz.  ; 
values  from  $2  to  $9  per  doz.  To  close  out  will 
sell  at  $1.50  per  doz.  in  ten  doz.  lots  or  more.  A 
169. 

One  Month's  Reading  Free  —  The  Crockery  and 
Glass  Journal  will  be  sent  without  co^t  for  one 
month  to  anyone  sufficiently  interested  to  write 
for  it. 

Fancy  French  Goods — Import  samples,  consisting 
of  sugars  and  creams,  footed  salads,  chop  dishes, 
cups  and  saucers  and  bread-and-butter  plates. 
184  pieces  for  $160.  This  is  25  per  cent  off  im- 
port price.  Or  would  sell  reasonable  assortment 
in  smaller  lots.     A  168. 

English  Dinnerware — Between  700  and  800  pieces — 
cup  and  saucer  and  covered  dishes  being  counted 
as  one  piece.  Fine  tapestry  effect  pattern,  some  - 
what  oriental;  formerly  sold  at  $8.50  per  jQ. 
Will  sell  reasonable  assortments  to  suit  purchas- 
ers' convenience  at  $i  per  doz.  pitces.     A  171. 


OPPORTUNITY     FOR     CROCKERY     MEN. 


LAST  December  saw  about  half  as  much  space 
taken  for  exhibits  in  the  Chicago  Clay  Products 
Exposition  as  has  been  taken  up  to  the  present  time 
for  the  1913  affair.  From  this  statement  may  be 
gained  some  idea  of  the  great  and  widespread  inter- 
est now  manifested  in  the  preparations  for  the  Ex- 
position of  the  coming  year.  The  show  this  year  had 
an  attendance  of  150,000.  Of  course  there  is  no 
basis  on  which  an  approximation  can  be  made  in  re- 
gard to  the  attendance  for  the  coming  affair.  But  so 
great  evidences  of  interest  are  presented  on  all  sides 
as  to  justify  the  assurance  that  the  number  of  visi- 
tors will  be  very  much  larger  than  before. 

Very  rarely  is  opportunity  presented  for  manu- 
facturers of  any  line  of  gcods  to  present  the  merits  of 
those  goods  to  150,000  persons  in  the  course  of  a  few 
days,  and  by  demonstration  to  illustrate  the  practical 
value  of  their  products.  In  these  Expositions  chance 
is  given  for  this  sort  of  publicity.  In  addition  to 
what  are  known  ordinarily  as  clay  products,  crockery 
wares  will  have  place  in  the  great  number  of  exhibits. 
As  the  Exposition  of  19 12  was  the  occasion  of  an 
immense  number  of  sales  of  goods,  so  the  coming  affair 
will  be  one  of  receipt  and  filling  of  orders  as  well  as 
of  merely  placing  articles  on  exhibition. 

Announcement  is  made  by  the  management  that 
sufficient  space  has  been  disposed  of  to  justify  the 
opening  of  the  exhibition  at  once  were  such  a  step 
desirable.  At  the  same  time  the  quarters  are  so 
large  that  plenty  of  room  will  te  afforded  for  all  man- 
ufacturers and  dealers  desiring  to  place  goods  before 
the  public.  All  inquirers  for  space  or  information 
should  address  the  Exposition  Company,  815  Cham- 
ber of  Commerce  building,  Chicago. 


M 


AT    CHICAGO. 


1AHE  Chicago  market  for  crockery  and  glassware 
shows  no  special  changes  in  volume  or  tone 
since  the  last  report.  The  packing  and  shipping 
departments  of  the  large  houses  are  more  busy  than 
ever  before  in  the  effort  to  fill  all  orders  for  the  holi- 
day trade.  Orders  by  mail,  through  traveling  men 
or  direct  from  dealers  seem  to  be  increasing  as  the 
year  draws  to  an  end.  Buyers  are  scarce.  Very  few 
have  been  in  the  market  during  the  last  week. 
Many  of  those  who  do  come  are  proprietors  of  small 
stores  in  country  places  who  have  delayed  sending  in 
their  orders.  They  come  personally,  rather  than 
send  representatives,  because  of  desire  for  actual 
study  of  the  situation  and  examination  of  stock.  A 
considerable  proportion  of  the  small  country  dealers 
bought  in  excess  of  requirements  last  year.  Such 
men  come  merely  to  secure  stock  to  fill  up  broken 
lines  Others  who  bought  less  than  their  trade 
showed  to  be  required  now  find  it  necessary  to  lay  in 

stock. 

*     * 

Jobbers,  wholesalers  and  manufacturers'  repre- 
sentatives report  increased  demand  from  retail  stores 
in  Chicago  and  in  the  cities  and  towns  in  this  imme- 
diate section.  In  fact,  the  requirements  of  the  local 
trade  are  in  excess  of  those  of  any  preceding  year, 
During  191 2  a  considerable  number  of  new  stores 
have  been  started  which  include  crockery  and  china- 
ware  in  their  stocks.  At  the  beginning  most  of  them 
laid  in  very  limited  supplies.  The  orders  now 
received  from  them  constitute  an  appreciable  feature 

of  the  season's  trade. 

*  * 

Hugh  E.  King,  representing  in  this  section 
Fessenden  &  Co.,  has  been  on  a  visit  to  the  company's 

headquarters. 

•  • 

About  the  middle  of  December  the  Pittsburgh 
Lamp,  Brass  and  Glass  Compaay  will  entertain  their 
office  managers  and  assistants  in  Pittsburgh.  By 
that  time  all  the  business  for  the  present  year  will 
have  been  finished  and  all  look  forward  to  an  enjoy- 
able four  days'  sojourn  at  the  co  npany's  headquarters. 
D.  H.  Stoehr,  manager  of  the  Chicago  office,  and 
Mort.  S.  Goldstone,  also  of  the  Windy  City  office, 
will  be  among  those  present. 

•  • 

W.  C.  Reasner,  of  Kelly  &  Reasner,  spent  last 
week  visiting  the  seven  factories  they  represent. 
The  members  of  this  firm,  together  with  R  H. 
Loosley,  own  and  operate  the  Reliance  Glass  Co., 
Tiffin,  O.  At  no  time  during  the  past  year  has  this 
concern  experienced  a  dull  period,  and  the  year  just 
ending  is  unquestionably  the  greatest  in  the  history 

of  the  business. 

*  # 

Miss  Cora  Brooks,  who  for  the  past  ten  years  has 
been  employed  as  stenogragher  and  general  assistant 


in  the  local  offices  of  the  Pittsburgh  Lamp,  Brass  and 
Glass  Co  ,  has  resigned  her  position  to  become  the 
helpmate  of  Charles  C.  Holland.  The  newly. married 
couple  are  living  in  Washington,  111.  Mr«.  Holland's 
place  has  been  taken  by  Miss  Jane  Perrin. 

•  • 

Ray  J.  Morgan  is  another  of  the  local  fraternity 
who  jusc  made  a  short  final  trip  for  191 2  to  close  up 
some  odds  and  ends  here  and  there. 

•  • 

All  of  Ira  A  Jones' men  are  now  off  the  road 
and  in  the  office  getting  their  samples  in  readiness  fcr 
1913.  Mr.  Jones  is  daily  in  receipt  of  new  products 
of  his  various  factories,  all  of  which  he  is  quite 
enthusiastic  over. 

The  only  charge  to  be  noted  in  the  Chicago 
retail  crockery  line  is  in  the  increased  volume  of 
busines?.  The  depdrtment  stores  have  been  among 
the  large  buyers  of  retail  stock.  And  while  as  usual 
these  s-ores  carry  large  amounts  of  less  expensive 
articles,  they  hc.ve  more  goods  of  higher  quality  this 

year  than  ever  before. 

•  • 

Ic  is  noticeable  in  the  trade  of  some  of  the  large 
installment  houses  that  an  unusual  proportion  of 
sales  just  now  are  in  the  line  of  fine  quality  tableware. 

*      • 

An  unusually  large  quantity  of  rather  high  class 
imported  chinaware  is  sold  in  some  of  the  smaller 
retail  stores.  In  fact,  this  condition  is  of  such  pro- 
portions as  to  make  a  real  change  in  the  character  of 
the  business  of  such  stores.  In  some  degree  the 
situation  is  accounted  for  by  the  fact  that  no  inconsid- 
erable number  of  these  buyers  belonged  originally  to 
the  nationality  which  furnished  the  chinaware  for 
importation  into  this  country. 

•  * 

Takito,  Ogawa  &  Co.,  manufacturers  and  import- 
ers of  Japanese  goods,  156  West  Lake  street,  have  just 
received  an  enormous  consignment  of  samples,  1,000 
in  number,  no  two  pieces  alike.  Not  one  of  these 
pieces  is  for  sale.  Orders  received  are  sent  to  Japan 
for  filling,  the  goods  coming  through  to  Chicago 
afterward  by  direct  importation.  The  collection 
includes  a  great  number  of  beautiful,  artistically-fin- 
ished articles. 

•  * 

Opposition  to  useless  and  extra  expensive  holt- 
day  gifts  by  working  girls  has  been  started  by  a 
number  of  Chicago  women  in  the  shape  ofanorganiz 
ation  which  already  has  a  large  membership,  and  it  is 
hoped  that  the  list  will  be  increased  to  thousands 
before  the  coming  of  Christmas.  Dr.  Lena  K. 
Sadler,  president  of  the  Association,  says:  "It  is  not 
the  purpose  of  Chicago  women  to  eliminate  the  good- 
fellowship  of  Christmas.  What  we  hope  to  do  is  to 
give  the  girls  a  chance  to  declare  against  the  'list'— 
that  bugaboo  of  Christmas  which  bankrupts  the  purse 
and  wrecks  the  nerves  of   so  many  working   girls   at 
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this  season."  It  is  planned  for  the  leaders  of  the 
movement  to  visit  organizations  of  working  girls  and 
endeavor  to  inculcate  opposition  to  all  Christmas 
giving  of  useless  presents  and  of  those  beyond  the 
reasonable  means  of  the  givers. 

•  * 

The  selling  force  of  Bawo  &  Dotter  has  secured 
a  valuable  recruit  in  the  person  of  John  Diehl,  formerly 
a  traveler  for  the  Chicago  house  of  Louis  Wolf  &  Co. 

•  * 

E.  H.  Peck,  general  manager  of  the  Phoenix 
Glass  Co.,  and  George  W.  Wehr,  of  the  Phoenix 
factory,  visited    E.  H.  Fox,  the  Chicago  manager   of 

the  company,  last  week. 

•  • 

R.  Jacobu*,  of  A.  G.  Jacobus  &  Sons,  Verona,  N. 
J.,  was  the  guest  of  their  local  representatives, 
Repenning  &  Pauly,  last  week. 

•  • 

Lyman  B.  Glover,  E.  M.  Blaine,  Tom  Murray, 
Harry  C.  Moir  and  Harry  C.  Marshall  have  taken  out 
articles  of  incorporation  as  the  "Clark  Street  Busi- 
ness Men's  Association."  Their  purpose  is  to  take 
steps  toward  making  Clark  street  the  great  "show" 
thoroughfare  of  the  loop. 

»     * 

W.  J.  Graft,  Boscobel,  Wis..  J.  W.  Neasham, 
Ottumwa,  Iowa;  Earl  Lewis,  Des  Moines,  and  L.  F. 
Stark,  Hilbert,  Wis. ;  have  been  among  the  late 
buyers  in  the  Chicago  market. 

«     ♦ 

The  opening  of  the  new  store  of  A.  C.  Ferguson 
Co.  in  Terre  Haute  has  led  to  considerable  purchases 
from  Chicago  jobbers  and  wholesalers. 

•  • 

Henry  L.  Laurenburg  is  on  a  hurried  trip  to  the 
East  to  make  cnoice  selections  of  imported  goods. 

•  * 

J.  M.  Forsinger  has  returned  from  his  visit  to 
several  Eastern  businesss  centers. 

•  * 

G.  W.  Grant,  Janesville,  Wis.,  has  been  in  town 
to  complete  additions  to  his  holiday  stock  of  cut  glass. 

•  * 

Edward  Waara,  senior  member  of  the  firm  of 
Edward  Waara  &  Sons,  has  been  among  the  Chicago 
dealers  lately  replenishing  his  stock  with  goods  to 
meet  the  holiday  demands. 

•      • 

The  Chicago  office  at  the  Crooksville  China  Co. 
J.  E.  Boring,  manager,  makes  a  splendid  display  of 
goods  at  136  West  Lake  street. 

•  • 

After  the  exercise  of  much  patience  and  over- 
coming the  bitter  opposition  of  a  large  number  of 
members  of  the  city  council,  Marshall  Field  &  Co. 
have  been  successful  in  their  efforts  to  secure  per- 
mission to  excavate  under  Washington  street.  The 
purpose  is  to  construct  a  fine  passageway  from    tbeir 


present  establishment  to  connect  with  the  new  build- 
ing to  be  erected  on  the  southwest  corner  of  Wash- 
ington street  and  Wabash  avenue. 

•     * 

The  rebuilding  and  refurnishing  of  the  store  of 
the  H.  A.  Camps  Co.,  Appleton,  Wis.,  have  resulted 
in  considerable  purchases  from  the  dealers  of  Chicago. 


CUT  GLASS  TRADE  STILL  ENORMOUS. 

In  no  line  is  business  so  rushing  as  in  the  cut 
glass  trade.  Nothing  like  present  conditions  has 
ever  been  known  before  among  the  dealers.  The 
jobbers  and  wholesalers  in  many  cases  are  unable  to 
secure  goods  from  the  factories  in  such  quantities 
and  with  such  promptitude  as  the  requirements  of 
their  patrons  demand.  So  far  it  is  not  reported 
that  any  of  the  factories  decline  to  receive  orders. 
But  their  facilities  are  taxed  to  the  utmost,  and  in 
many  cases  serious  delays  in  filling  orders  are  re- 
ported. Of  course,  the  regular  season  for  ordering, 
as  such  seasons  are  reckoned  usually,  is  ended.  But 
the  orders  continue.  From  many  sections  they 
increase  in  number  and  volume.  The  close  of  1912 
shows  no  "between-season"  slackening  in  business. 
One  season  overlaps  the  other. 

•     • 

The  shipping  facilities  of  the  Chicago  dealers  are 
reported,  in  many  cases,  to  be  inadequate  for  present 
requirements.  Packing  and  shipping  forces  of  men 
and  women  are  working  overtime,  and  in  some  estab- 
lishments day  and  night  forces  are  employed.  And 
the  fact  mentioned  heretofore,  that  even  small 
dealers  in  little  cities  and  town  in  the  Wesi  and 
Northwest  are  ordering  high  class,  high-priced 
goods,  remains    one   of   the    significant  facts   of   the 

situation. 

»      # 

While  all  the  department  stores  are  carrying 
very  large  stocks  of  the  cheaper  grades  of  cut  glass 
articles,  still  their  showcases  and  shelves  contain 
considerable  stocks  of  very  expensive  goods.  This 
condition  is  true  also  of  the  smaller  retail  stores. 


PORTERS'     TIPS. 


DURING  the  year  ended  June  30,  1911,  the  Pull- 
man Company  carried  623,182,757  passengers. 
The  annual  report  gives  no  statistics  on  the  proportion 
of  those  who  gave  tips  and  those  who  didn't.  But  let 
us  assume  that  the  latter  constituted  only  a  fourth  of 
the  total  number  of  passengers  and  that  the  others 
banded  out  an  average  gratuity  of  twenty-five  cents 
each.  Tnis  would  fix  the  total  amount  paid  by  the 
traveling  public  for  the  attentions  of  the  porters  at 
$116,844,266. 
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NOW     IS     THE     TlflE. 


FOR  the  amount  of  capital  invested,  the  hazards 
incident  to  the  business,  and  the  high  wages  paid 
its  employees,  the  pottery  business  has  for  several 
years  past  been  one  of  the  least  remunerative,  to  the 
pottery  owners,  compared  with  most  any  other  indus- 
try in  the  country.  Prices  are  low,  and  cost  and  ex- 
penses of  production  have  been  constantly  increasing, 
and  but  a  few  potteries  have  been  fortunate  enough, 
after  taking  care  of  their  pay  rolls  and  fixed  charges, 
to  show  a  small  percentage  of  profit  as  a  return  on 
their  investment,  labor,  and  the  difficulties  incuried 
in  conducting  their  business. 

The  time  is  at  hand  to  improve  these  conditions 
by  advancing  prices  sufficiently  to  enable  the  manu- 
facturers to  earn  a  fair  profit. 

There  is  scarcely  a  staple  line  but  what  has  under- 
gone an  advance  in  price.  The  steel  industry  shows 
advances  almost  daily  in  the  selling  price  of  its  pro- 
ducts. Premiums  are  being  paid  for  preferences  in  the 
matter  of  deliveries.  A  man  who  is  largely  interested 
in  the  lumber  business  stated  recently  that  they  did  not 
have  to  send  out  salesmen  now  to  sell  their  products. 
They  simply  made  up  a  list  the  end  of  each  week  as 
to  what  they  would  be  able  to  ship  the  following  week 
and  mailed  it  to  their  customers.  Returns  from  this 
alone  brought  more  orders  than  they  could  fill  if  they 
had  twice  the  capacity. 

A  leading  coal  operator  recently  remarked  that  a 


customer  had  wired  him  for  ten  carloads  of  coal  at  $1 
per  ton.  He  wired  in  reply  that  his  best  price  on  ten 
cars  was§i.  10.  Customer  immediately  replied  :  '  Quo- 
tation accepted;  ship  immediately.''  A  few  days  later 
the  same  customer  wired:  "Will  you  accept  order  for 
twenty-five  cars,  immediate  delivery,  $1  10  per 
"Coal  operator  wired:  "Best  price  §1.25  per  ton." 
Reply  received  was:  "Book  order  at  your  price;  ship 
quickly." 

Now,  with  such  conditions  existing  in  other  line?, 
why  should  not  the  pottery  industry  have  an  'inning" 
of  its  own  ?  It  is  certainiy  deserving  of  reward  in 
the  way  of  better  prices  in  view  of  the  conditions  ex- 
isting in  the  past  five  years  The  question  is  purely 
up  to  each  one  of  the  manufacturers,  and  if  tach 
one  will  ask  an  advance  of,  say,  approximately  ten  to 
fifteen  per  cent,  which  is  very  small  indeed  compared 
with  that  in  other  lines  of  business,  then  the  tendency 
of  prices  will  be  upward  and  prospects  for  showing 
earnings  on  the  profit  side  of  the  balance  sheet  will  be 
greatly  enhanced. 


PERSONAL. 


HE  Middle  Western  representative  of  the 
Mitchell,  Woodbury  Co.,  Boston,  John  O. 
Coleman,  has,  after  consideration,  decided  to 
make  his  future  home  and  headquarters  in 
Peoria.  111.,  inasmuch  as  such  a  move  on  his 
part  will  enable  him  to  see  his  customers  oftener,  and 
consequently  keep  in  closer  touch  with  them. 

Leonard  W.  Stock  has  just  returned  from  a  trip 
through  the  Middle  West  in  the  interest  of  Herman 
Kupper,  and  says  that  never  has  he  known  trade  so 
good.  His  only  regret  was  that  he  had  no:  tie  goods 
to  deliver  to  those  with  whom  he  could  have  done 
business. 

H.  R.  Torbert,  of  the  Onondaga  Pottery  Co., 
Syracuse,  was  in  town  last  Friday  in  consultation 
with  A  H.  Ledden,  the  New  York  representative,  to 
settle  one  or  two  large  contracts. 

Jacob  Gelz,  of  the  Montreal  China  and  Glass  Dec- 
orating Co.,  came  to  New  York  last  week  and  bought 
many  new  designs.  The  company  has  increased  its 
capital,  and  extra  road  men  will  be  put  on  to  push 
business. 

That  jury  duty  has  to  be  performed  sooner  or 
later  is  almost  as  certain  as  death  and  taxes.  A  few 
weeks  ago  W.  Upham  gave  valid  excuse  why  he 
should  be  let  off,  but  it  was  for  only  a  short  time. 
He  had  to  put  in  last  week  as  a  juror.     This  week  F, 
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W.  Reichenbacher  is  making  two  dollars  a  day  over  in 
Brooklyn  performing  the  same  duty. 

G.  C.  Gillan,  erstwhile  buyer  for  Sir  Win.  E. 
Waller,  Rutherford,  N.  J.,  paid  a  visit  to  Boston  last 
week  on  a  new  business  venture  that  he  has  under- 
taken. 

The  Thomas  .Co  ,  of  Quebec,  Canada,  was  in 
the  District  last  week.  Mr.  McCaghey,  proprietor  of 
of  the  business,  made  some  excellent  purchases. 

The  Sheldon  Housefurnishing  Co.,  Wakefield, 
R.  I.,  placed  many  orders  in  New  York  for  crockery, 
glass  and  kindred  lines  last  week. 

H.  Singer,  Haverstraw,  N.  Y.,  was  buying  quite 
a  little  in  the  District  last  week. 

A.  B.  Stockholm,  Poughkeepsie,  N.  Y.,  was  rep- 
resented in  the  District  last  week  by  Mr.  Young, 
who  bought  inappreciable  quantities,  anticipating  the 
good  times  that  are  ahead. 

The  Smith  &  Murray  Co.,  Bridgeport,  Conn  ,  and 
Smith  &  Murray,  Springfield,  Mass.,  were  both  repre- 
sented in  the  District  last  week  by  separate  buyers. 
These  are  entirely  different  corporations. 

J.  H.  Hahn,  buyer  of  housefurnishings  and  china 
for  the  Lion  Dry  Goods  Co.,  Toledo,  Ohio,  is  looking 
towards  next  year  as  a  record-breaker  and  was  there- 
fore laying  in  a  good  stock  this  week. 

Marshall  Field  &  Co.,  Chicago,  were  placing 
orders  in  the  District  the  past  week  through  Miss  J. 
Mann. 

J.  M.  &  W.  Westwater,  Columbu?,  Ohio,  were  rep- 
resented in  the  District  during  the  week  by  one  of  the 
brothers,  J.  Westwater. 

F.  C.  Hoth,  with  the  H  aviland  &  Abbot  Co. ,  came 
in  Monday  night  from  his  trip  and  reported  a  good 
trade  up  to  a  week  ago,  when  he  found  buyers  too 
busy  to  attend  to  him.  He  further  found  that  every- 
body was  pleased  with  the  condition  of  trade  and  all 
expected  a  big  year  in  1913 

Frank  E.  Fenner,  Waterbury,  Conn.,  was  rep:: 
sented    in  the    market  by  his  better    half  this   week. 


Mrs.  Fenner,  like  all  her  sex,  when  occupying  the 
position  of  buyer  of  household  necessities  is  at  her 
best,  knowing  from  personal  experience  just  the 
things  that  will  take  with  the  ladies. 

Herman  Germain  was  in  the  District  on  Tuesday 
buying  for  the  chain  of  five  and  ten  cent  stores 
which  are  operated  under  the  name  of  the  Herman 
Germain  Co.  in  and  around  New  York. 

* 

L.  Lehman  &  Co.,  Dover,  N.  J.,  were  represented 
in  the  market  last  week  by  Mr.  Hrller  and  Miss  Stack- 
house,  who  made  extensive  purchases. 

C.  Woursell  is  here  this  week  buying  for  his 
firm,  C.  Woursell  Co.,  Calgary,  Alberta,  Canada.  He 
was  accompanied  by  his  foreign  buyer,  who  sailed 
for  Europe  on  Wednesday. 

'* 

E.  K.  Ortiz,  of  Mamaroneck,  N.  Y.,  visited  the 
city  this  week  and  made  many  purchases  of  crockery, 
glassware  and  housefurnishings. 

H.  Wonderlich  was  in  the  market  makiDg  selec- 
tions for  J.  Samuel  &  Bros  ,  Providence,  R.  I. 

Port  Jervis,  N.  Y.,  was  represented  last  week  by 
two  of  the  leading  merchants  of  that  city  who  handle 
china,  glass  and  housefurnishings — to  wit;  J.  Bippas 
and  A.    Porter. 

Miss  Jones,  buyer  for  Harrison  &  Dalley,  Nyack, 
N.  Y.,  was  in  town  late  last  week  and  made  many 
purchases. 

Sam  K.  Yarwood  has  engaged  with  Geo.  F. 
Bassett  &  Co.  as  store  salesman. 

William  Burgess,  vice-president  of  the  U.  S. 
Potters'  Association,  was  a  witness  on  Monday 
before  the  committee  investigating  the  Board  of 
General  Appraisers.  He  testified  that  on  numerous 
occasions  the  appraisers  of  china  had  rendered  deci- 
sions favoring  the  importers,  to  the  disadvantage  of 
the  domestic  manufacturers. 

Harry  P.  Muirheid,  much  to  the  regret  of  the 
people  in  the  District,  will  retire  from  the  crockery 
business  December  31.  He  has  long  been  president 
of  the  Belle  Mead  Sweets  Co.,  whose  business  has 
grown  to  such  an  extent  as  to  now  require  all  his 
attention.     Success  to  him! 
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OBITUARY. 


WILLIAM.  E.  DOUGHTY,  an  old-time  crock- 
ery salesman,  died  in  Baltimore  November  22, 
of  a  complication  of  diseases,  aged  seventy-three. 
He  was  in  the  Confederate  army  and  was  one  of  the 
guards  at  Libby  prison.  After  the  war  he  engaged 
with  R.  P.  Bailey  &  Co.,  crockery  merchants,  Balti- 
more, and  remained  with  them  for  twenty  five  years1. 
He  then  went  with  J.  Leopold  &  Co.,  but  retired  from 
business  a  year  ago. 


»I     WILL!" 


NOT  for  a  long  time,  if  ever,  has  an  announcement 
of  so  great  interest  and  importance  to  the 
Chicago  crockery  and  glassware  trade  been  made  as 
that  which  marked  tbe  proceedings  of  the  November 
meeting  of  the  Chicago  Association  of  China,  Glass 
and  Allied  Trades.  This  association  is  but  about  one 
year  old,  and  includes  in  its  membership,  so  far,  but 
about  forty-two  firms — total  membership  about  100. 
And  yet  this  young  organization  announces  that 
arrangements  have  been  completed,  the  ground  se- 
lected, the  plans  drawn  and  the  financial  certainty 
assured  for  the  erection  of  an  immense,  beautiful 
building  seventeen  stories  high,  to  cost  $1,000,000 
and  be  completed  for  occupancy  May  1,  1914,  for  ihe 
exclusive  use  of  the  branches  of  trade  represented  in 
the  Association.  It  will  be  called  the  Crystal  Build- 
ing. 

The  meeting  was  the  first  held  by  the  organiza- 
tion since  the  close  of  the  summer  vacation.  It  had 
been  announced,  in  notices  sent  to  members,  that 
short  addresses  would  be  delivered  and  that  "'import- 
ant matters"  would  be  discussed  by  all  who  desired  to 
take  part  in  the  proceedings.  But  comparatively 
few  of  those  who  accepted  the  invitation  had  any  idea 
of  the  immensity  of  the  proposition  to  be  presented 
or  of  the  completeness  with  which  arrangements  had 
been  made  for  carrying  the  plans  into  execution. 
And  the  public  had  not  been  taken  into  the  confidence 
of  those  having  the  matter  in  charge.  The  publica- 
tion of  the  announcement  of  the  certainty  of  the 
erection  of  such  a  building  was  a  genuine  surprise  to 
Chicago's  business  men  and  an  eye-opener  to  the 
general  public  concerning  the  size,  the  importance 
and  the  progressiveness  of  the  crockery  and  glassware 
interests. 

The  building  will  be  the  first  of  its  size  to  be 
erected  in  the  world  for  the  exclusive  use  of  one  line 
of  commercial  interests.  As  the  home  of  a  single 
branch  of  any  one  business,  its  planning  comes 
immediately  after  the  announcement  of  arrangements 
made  for  a  great  structure  for  the  use  the  advertis- 
ing men  of  Chicago.  Mr.  Gam,  of  Gant  &  Chase, 
architectural  engineers,  was  present  at  the  meeting 
and  explained  the  plans  and  exhibited  prints. 


The  addressess  and  the  announcement  and  sub- 
sequent remarks  were  preceded  by  a  unique  a  la  carte 
feast.  President  Hayden  A  Marshall,  of  the  Fostoria 
Glass  Co  ,  acted  as  toastmaster.  The  formal  speeches 
of  the  occasion  were  delivered  by  G  G.  Place,  of  the 
Chicago  Advertising  Men's  Association,  and  R.  K. 
Shuman,  advertising  manager  for  the  Liquid  Car- 
bonic Co.,  the  latter  talking  on  the  value  and  the 
beneficial  results  of  co  operation  in  business  interests. 

The  site  for  the  building,  although,  as  stated, 
selected  and  secured,  is  not  announced.  It  is  assured, 
however,  that  it  is  on  one  of  Chicago's  most  valuable 
and  advantageous  business  corners.  The  plans  in 
connection  with  the  whole  matter  have  been  formu- 
lated largely  and  pushed  energetically  by  President 
Marshall,  Vice-president  Paul  Fueslein,  ot  Bawo  & 
Dotter,  and  Secretary  Treasurer  James  H.  Aye. 
The  lower  four  floors  will  be  utilized  for  retail  stores. 
Above  will  be  located  the  offices,  exhibition  rooms 
and  sales  quarters  of  the  jobbers  and  wholesalers.  It 
would  appear  from  assurances  given  that  a  large 
number  of  first-class  retailers  are  known  to  be  ready 
to  move  into  the  building  so  soon  as  it  shall  be  ready 
for  occupancy.  And  the  members  of  the  Association 
will  be  able  to  secure  quarters  at  a  considerable 
reduction  on  present  floor-room  space. 


AT     PITTSBURGH. 


AS  the  season  advances  the  number  of  salesmen 
who  visit  the  district  shows  a  decided  increase. 
Local  merchants  say  that  they  have  bought  pretty 
heavily  for  present  year's  requirements,  and  that  the 
only  business  the  f  aiesmen  now  receive  is  that  known 
as  "fill-ins."  Lccal  department  stores  are  having  a 
brisk  trade,  and  the  exclusive  china  and  glass  shops 
report  a  nice  increase  in  business.  There  is  a  con- 
siderable amount  of  holiday  buying  done  now,  many 
of  these  purchases   being  marked  "to  be  called  for." 

•  • 

F.  C.  Winship,  representing  the  H.  C.  Fry  Glass 

Co.,  Rochester,   Pa.,  was  in    the   district   last   week 

showing  the  latest  creations  of  this    company  both  in 

blown  and  cut  wares. 

*     » 

The  Bawo  &  Dotter  exhibit  at  the  Hotel  Ander- 
son will  close  within  a  few  days.  A.  Herr  has  sent 
out  his  "last  call,"  and  this  is  producing  a  bit  of  late- 
season  business  from  stock. 

•  » 

J.  H.  Messier,  representing  the  Art  Glass  Mfg. 
Co  and  the  W.  H.  Stavenhagon  Co  ,  manufacturers 
of  showers  and  lamps,  was  here  last  week. 

•  * 

Located  at  the  Ft  Pitt  hotel  was  Thomas  Small- 
wood,  Jr.,  showing  the  French  china  of  Haviland  & 
Abbot  Co. 
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It  is  just  possible  that  four  sanitary 

East  Liverpool     potteries  will   be  operated  in  this 

and  Vicinity.       district  ere   another   year    passes. 

The  Colonial  Pottery  Co   plans  to 

work  two  kilns  on  sanitary,  firing  its   first  kiln  eady 

in  January.     J.  F.  Mays,  of  Wheeling,  is  expected  to 

start  two  plants  here,  taking  over  two  potteries  now 

on   the  idle  list.     It  is  also  reported  that  experiments 

on  sanitary  lines  are  being  made  at  Sebring. 

•  • 

The  advance  in  prices  has  begun.  The  list  on 
all  teas  hereafter  will  be  $1.60. 

*  * 

The  new  plain  shape  which  will  be  featured  by 
the  Taylor,  Smith  &  Taylor  Co.  in  January  is  now 
being  shown  for  the  first  time  in  the  Western  terri- 
tory by  W.  G.  Jackson,  who  is  making  his  last  trip 
of  the  season.  Tne  new  treatments,  while  bordeiing 
on  the  conventional,  are  decidely  attractive,  and  some 
excellent  open  stock  orders  are  being  secured  for  the 

exclusive  patterns. 

*  » 

Among  the  buyers  in  the  district  during  the  past 
week  have  been  the  following:  Walter  Briggs,  with 
Sibley,  Lindsay  &  Curr,  Rochester,  N.  Y.  Mr.  Park- 
hurst,  with  the  Kress  Co.,  New  York;  Julius  Levy, 
New  York;  H.  P.  MacGregor,  Wheeling,  W.  Va. 

»     * 

T.  A.  McNicol,  sales  manager  for  the  Potters' 
Co-Operative  Co  ,  spent  several  days  in  the  East  last 
week  on  business.  This  concern  is  arranging  to  bring 
out  a  number  of  exclusive  treatments  on  its  dinner 
patterns  for  1913. 

The  co-operative  lunch  room  was  opened  at  the 
Knowles,  Taylor  &  Knowles  pottery  November  21, 
and  resulted  in  a  marked  decrease  of  business  in  the 
lunch  rooms  of  cafes  in  the  vicinity  of  the  big  pl.nt. 
The  firm  is  not  financially  interested,  the  whole  affair 
being   in   charge   of  a   committee   appointed  by   the 

workers. 

•  * 

Construction  of  two  additional  glost  kilns  has  been 
started  at  the  plant  of  the  Thompson  Pottery,  the 
foundations  being   finished  this  week.     On    the  tract 


of  vacant  land  on  the  opposite  side  of  the  railroad 
from  the  plant  the  firm  will  erect  a  model  decorating 
shop,  and  this  will  be  connected  wi:h  the  main  build- 
ing by  a  bridge  over  the  railroad.  With  the  addi- 
tional kilns  the  capacity  of  the  Thompson  plant  will 
be  increased  to  eighteen. 

*  * 

Willard  R.  Morris,  receiver  of  the  Globe  Pottery 
Co.,  received  an  order  of  court  to  file  his  first  account- 
ing this  week.  Those  identified  with  the  industry 
here  assert  that  Mr.  Morris  has  done  remarkably  well 
towards  increasing  the  business  of  this  plant  since  he 
has  been  in  charge,  and  that  in  due  time  he  will  place 
the  company  once  more  upon  a  sound  basis.  Business 
in  general  at  the  Globe  is  steadily  increasing. 

*  • 

All  salesmen  of  the  Smith-Phillips  China  Co. 
were  at  the  home  office  last  week  getting  information 
and  advancing  ideas  on  the  new  lines  for  the  coming 
year.  The  list  included  J.  C.  Davis,  W.  L.  Young, 
Frank  S  Crowl,  and  H.  Benedikt,  of  New  York  The 
selection  of  ware  by  this  firm  is  declared  to  be  the 
closest  that  is  made  in  the  country. 

*  * 

Construction  of  the  two  new  fifteen-kiln  potteries 
at  Newell,  W.  Va.,  by  the  Edwin  M.  Knowles  China 
Co.  and  the  Homer  Laughlin  China  Co.  is  progress- 
ing in  a  very  satisfactory  manner.  It  is  believed 
that  the  plants  will  be  able  to  start  clay  working  by 

July  1  next  year. 

*  # 

It  is  now  said  that  the  Taylor,  Smith  &  Taylor 
Co.  will  go  ahead  with  the  erection  of  a  new  twelve- 
kiln  plant  at  Chester  W.  Va.,  where  their  present 
plant  is  located.  The  citizens  of  Chester  have  about 
completed  the  task  of  raising  a  bonus  of  $.  5.000  fcr 
this  purpose.  Chester  will  then  have  a  capacity  of 
twenty-seven  in  all,  including  those  of  the  Edwin  M. 

Knowles  Co. 

*  • 

George  Bryan,  for  a  number  of  years  identified 
with  the  Elite  sanitary  pottery  at  Trenton,  N.  J.,  has 
arrived  in  East  Liverpool  for  the.  purpose  of  assuming 
the  management  of  the  sanitary  ware  department  of 


the    Colonial    Pottery  Co.,  and    the  first    kiln   of  this 
ware  is  expec  ed  to  be  fired  early  in  January 

•      • 
Chris    H.  Ueberroth,    Chicago  representative  of 
the  Saxon  China  Co.,  Sebring,  O.,  was  in  the  district 
last  week  looking  for  a  glass  line  to  represent  in  the 
Chicago  territory. 

The  D.  E.  McNicol  Pottery  Co.  reports  an  excel- 
lent demand  for  its  new  dinner  service,  "Ideal." 
which  is  being  shown  in  a  number  of  exclusive  open 
stock  treatments.  This  concern  also  reports  a  heavy 
demand  for  its  new  "Holdfast"  baby  calendar  plates 
and  souvenir  plaques. 

M 

Every  pottery  here  is  crowded  with 

Sebring,  O.       business,  and  as  the  season  advances 

the  demand  grows  stronger.      E.  H. 

Sebring,  president  of  the  E    H.  Sebring  Pottery  Co., 

is  making   a  trip  through  the  West,  and    early    this 

week  was  in  Los  Angeles  territory. 

*  • 
Sanitary  ware  may  be  made  here  after  the  first  of 
th  i  year.  Experimental  pieces  have  been  made  at 
the  Oliver  plant  the  past  two  weeks,  and  the  results 
have  been  eminently  successful.  The  beginning,  it  is 
understood,  will  be  in  a  very  modest  way.  Perhaps 
ten  or  twelve  journeymen  and  two  apprentices  will 
be  worked  at  the  outset.  If  the  plan  works  as  well  as 
expected  general  ware  men  now  employed  at  the 
Oliver  will  probably  be  transferred  to  the  Saxon  shop, 
which  has  nine  kilns  and  is  only  operating  six  at  pres- 
ent. The  Saxon  is  one  of  the  last  Sebring  shops  con- 
structed and  has  ample  accommodations,  it  is  said,  to 
take  care  of  all  men,  or  at  least  the  larger  portion  of 
them,  now  employed  at  the  Oliver.  The  Sebring  in- 
terests intend  to  give  the  sanitary  business  a  thorough 

trial. 

5* 

General  Manager  Guy  Crooks,  of 
Crooksville,  O.     the    Crooksville   China  Co.,   is  an 

optimist  concerning  the  outlook 
for  1913,  and  says  that  not  only  is  business  very  good, 
but  that  it  is  getting  better.  So  much  so  that  the  com- 
pany is  compelled  to  build  a  new  glost  kiln,  which 
will  be  started  early  in  January.  A  new  glaze  room 
has  been  completed,  and  an  entire  new  equipment 
been  installed.  Some  excellent  new  exclusive  treat- 
ments will  be  shown  in  open  stock  on  the  dinner  lines 
late  in  December  for  next  year's  trade. 

9* 

The    H.    R.     Wyllie    China 
Huntington,  W.  Va.      Co.    will  place  a  new    plain 
dinner  service   on  the  mar- 
ket  at  the  beginning  of    the   year.     The  treatment, 
said    Mr.  Wyllie,   will    be  very  artistic.     Speaking  of 
business,  he  said:   "This fall  season  has  been  the  best 


we  have  ever  experienced  in  point  of  volume,  and 
prospects  for  next  year's  business  are  highly  encourag- 
ing. 


AT     BOSTON. 


JUDGING    from  the    number   of  buyers  inspecting 
the    wholesalers'    showrooms,    and  the    way  the 
salesmen  drive  their  pencils,  business  is  good. 

Retail  trade  has  picked  up  a  little  this  week,  and 
although  orders  are  small  they  are  numerous. 


Buyers  in  town  were  Mr.  St.  Louis,  for  the  James 
Edgar  Co.,  Brockton;  Geo.  Alden,  of  the  Geo  Alden 
Co.,  Brockton;  H.  Davis.  Rockland,  Maine,  buying 
for  his  Rockland  and  Belfast  stores;  F.  H.  Dunmore, 
the  Shepard  Co.,  Providence,  R.  I  ;  Mr.  Holden,  of 
Holden  &  Stone,  Pittsfield;  Mrs.  M.  E.  McNeil, 
Stoneham  ;  R.  Rhoades,  Lowell;  Jacob  Obazian,  Nan- 
tucket; J.  A.  Murray,  VVinchester;  Mr.  Fuller,  of  the 
W.  S.  Fuller  Co  ,  Mansfield. 


H.  C.  Hollis  is  showing  three  new  patterns  of 
stone  engraving  on  thin  blown  blanks  by  the  Central 
Glass  Works,  Wheeling,  W.  Va. 


Eaton  &  Whipple  Co.,  Fitchburg,  Mass.,  are  ex- 
pecting to  move  into  their  new  quaarters  the  first  of 
the  year. 

Warren  K.  Ford,  with  Mitchell,  Woodbury  Co., 
who  was  recently  operated  on  for  appendicitis,  has 
left  the  hospital  and  is  expected  to  be  at  his  desk  next 
week. 


THE     GRAMMARIAN. 


APPLYING  for  a  situation  as  typewriter,  and  being 
asked  how  he  stood  in  grammar,  he  came  back 
with  something  like  this:  "Say,  take  it  from  me, 
grammar  was  my  long  suit.  On  the  start  off  I  was  up 
against  it  hard.  Couldn't  get  it  through  my  noodle. 
Fell  down  every  time  I  went  to  a  class.  Finally  I 
says  to  myself:  "Look  here,  old  kid,  it's  up  to  you 
You've  got  to  cut  out  this  funny  business  and  take  a 
brace  or  you'll  see  your  finish,  the  surest  thing  you 
know.'  Well,  I  studied,  believe  me.  And,  say,  when 
it  came  to  the  final  exams,  did  I  lose  out  ?  Not  on 
your  life.  I  was  right  there  with  bells  on.  There 
was  certainly  some  class  to  the  way  I  answered  those 
quizzes.  A  cold  mark  of  95  when  it  was  all  over. 
Not  so  worse,  eh?  Can  you  beat  that?  How  did  I 
do  it?     You  can  search  me." 


w 


OULD  you  hire  yourself  for  the  job  were  you  the 
boss  ? 
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Tractor 


The    use   of     decalcomanie    upon 
Pittsburgh  and     glass  is  expected  to  be  one  of   the 
Vicinity            innovations  offered  the  trade  early 
in  the  new  year.     R.   E.  Spencer, 
of    East    Liverpool,  is  said  to  have  perfected  a    decal 
that  will  ''fire  up"  on  opal  glass.     Several   manufac- 
turers have  tested  the  new  treatment  and  say  that   it 
works  successfully.        

There  is  a  tendency  towards  a  "tightening"  of 
prices,  and  many  of  the  lower-priced  items  will  have 
a  higher  list  starting  January  i.  Notices  have  been 
sent  to  the  trade  by  one  manufacturer  that  the  price 
of  his  hotel  tumblers  has  been  advanced,  effective 
immediately.  

Every  glass  manufacturer  in  the  State  is  wonder- 
ing just  how  far  the  Pennsylvania  Legislature  will  go 
at  its  next  session  in  passing  laws  that  will  concern 
his  plant,  directly  or  indirectly.  In  the  rooms  of  the 
Pittsburgh  Chamber  of  Commerce  last  week  a  hear- 
ing was  given  manufacturers  in  all  lines  by  a  Legis- 
lative Committee  upoi  the  subject  of  possible  new 
bills.  The  repeal  of  the  mercantile  tax  is  one  that  is 
being  urged  in  a  most  strenuous  manner  by  the  retail 
dealers.  Workmen's  compensation  legislation  similar 
to  that  recently  adopted  in  Ohio  is  also  a  keen  possi- 
bility. Shortening  thej  hours  of  labor  is  another 
matter  that  is  causing  grave  concern. 


pieces  of  the  new  line  have  been  seen  in  the   district 
during  the  last  few  days. 


"I  am  of  the  opinion  that  more  buyers  will  visit 
the  glass  and  pottery  exhibit  in  Pittsburgh  next 
January  than  ever  before,"  said  a  well-known  glass 
salesman  this  week.  "I  have  just  completed  a  long 
trip,  and  I  find  stocks  exceedingly  short.  Even  the 
jobbers  are  not  loaded.  The  buyers  tell  me  they  are 
keeping  stocks  down  to  the  limit  this  season,  so  that 
they  can  come  down  into  the  market  in  January  and 
place  their  orders  for  the  latest  lines,  and  that,  all 
things  considered,  they  contemplate  buying  heavily." 


The  Dugan  Glass  Co  ,  Indiana,  Pa,  has  started 
the  manufacturing  of  a  heavy  colonial  line  of  crystal 
goods,  and  the  entire  line  will  be  shown  in  the  dis- 
trict during  the  Pittsburgh  show.      Some  of  the    first 


"If  anybody  can  tell  the  difference  between 
Robert  Junor,  of  Hamilton,  Ont.,  and  his  brother 
William,  of  Toronto,  I'll  give  him  a'handsome  prize," 
said  Louis  Reizenstein  on  Tuesday.  The  former 
was  in  Pittsburgh  last  week  attending  a  Masonic 
meeting,  and  of  course  he  called  upon  his  old  friend 
Louis. 

"Why,  how  do  you  do,  William?"  was  the  latter's 
greeting. 

"You're  wrong,"  said  the  visitor;    "I'm  Robert." 

"Show  me!"  demanded  Louis.  Whereupon 
Robert  pulled  certain  papers  from  his  pocket,  and  all 
bets  were  declared  off. 

"You  can't  tell  'em  apart  to  save  your  life," 
reiterated  Mr.  Reizenstein. 


Light  cut  glass  will  be  a  new  feature  with  the 
Frenton  Art  Glass  Co.,  of  Williamstown,  W.  Va., 
within  a  short  while.  A  few  of  the  pieces  of  the  new 
line  have  been  shown,  end  business  is  now  being 
booked. 

Several  new  table  lines  will  be  shown  by  the 
McKee  Glass  Co.  in  the  early  part  of  December. 
The  firm  is  exceptionally  busy  on  its  cut  lines,  about 
fifty  frames  working  steadily  on  these  goods  at  the 
Jeannette  factory.  The  footed  and  silver-lined  fern 
dishes  which  this  plant  recently  placed  on  the  market 
are  proving  very  popular. 


Trade  conditions  were  never  better  with  the 
Pittsburgh  Lamp,  Brass  and  Glass  Co.  than  at  present. 
Every  factory  of  this  concern  is  working  to  the  limit. 
Orders  are  strong  from  ail  parts  of  the  country,  and 
the  concern  will  show  a  record  business  for  the 
current  year. 

Additions  to  the  list  of  reservations  at  the  Ft. 
Pitt  Hotel  for  the  annual  glass  and  pottery  exhibit 
continue  to  be  received.  Over  fifty  have  been  made 
to  date.  A  special  bulletin  board  has  been  ordered 
for  the  roster,   which  will  be  displayed   in    the  lobby 


during  the  exhibit.  The  latest  additions  are  Eagle 
Glass  and  Mfg.  Co.,  Wellsburg,  W.  Va.,  Dugan 
Glass  Co,  Indiana,  Pa.;  Hockins  Glass  Co.  and 
Martin  Glass  Co.,  Lancaster,  O. 


IMPORTS     AT     NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
November  26.  1912. 

ANTWBttP 

4  packages  chinaware Strobel  &  Wilken  Co 

22        "         toys  " 

BREMEN 

18  packages  glassware A  Steinhardt  &  Bro 

19  «•  "  J  H  Venon 

4  •<  "  .  Strobel  &  Wilken  Co 

878        "  «•  Miscellaneous  Orders 

120        "         earthenware <ieu  Borgfeldt  &  Co 

40  "  "            L  Straus  &  bons 

1  ••  "  B  Totuby 

93  "  "            O  Goeiz 

42  "  "            Knauth,  Nachod  &  Kuhne 

9  "  "  . .  Bawo  &  Doner 

45  "  "  Miscellaneous  Orders 

9  "         chinaware.   Strobel  &  Wilken  Co 

6  "         toys F  A  O  Schwartz 

228  "  "        F  W  Woolworth 

5  "  "         Knauth,  Nachod  &  Kuhae 

28  "  "'       Strobel  &  Wilken  Co 

134        "  "  Miscellaneous  Orders 

COPENHAGEN 

9  packag*  s  earthenware  Bawo  &  Dotter 

9        »  •«  Geo  Borgfeldt  &  Co 

8        "         glassware  Fenesterer  &  Ruhe 

6  "  "  * Miscellaneous  Orders 

HAMBURG 
22  packages  glassware     Fensterer  &  Rut  e 

4  "  '«  Frank  &  Co 

29  "  "  L  Straus  &  bons 

26        "  "  FEuler&Co 

45  "  '  BrovnBros 

84        "  "  O  O  Friedlander 

572  "  "  W  R  Noe  &  Sons 

12  •'  "  Knauth,  Nachod  &  Kuhne 

24  "  "  Strobel  &  Wilken  Co 

66  '*  " Miscellaneous  Orders 

26  "         chinaware Strobel  &  Wilken  Co 

11  •«         earthenware L  D  Bloch  &  Co 

3        "  " Lazarus  &  Rosenfeld 

46  "  "  Geo  Borgfeldt  &  Co 

13  "  "  Bawo  &  Dotter 

1&9        "  " Miscellaneous  Orders 

19        "        toys... B  Illfelder  &  Co 

5  "  "        Strobel  &  Wilken  Co 

154        "  "        Miscellaneous  Orders 

LIVERPOOL 

2  packages  e&rthenware The  Rowland  &  Marsellus  Co 

17        "  "  Meakin  &  Ridgway 

7  "  "  EBoote 

53        "  "  Maddock  &  Miller 

16        "  " GFBassett&Co 

49        "  "  W  S  Piicairn 

8  "  "  Strobel  &  Wilken  Co 

44        "  " Miscellaneous  Orders 

10  "         chinawae J  D->v^on 

11  "  "  W  S  Pitcairn 

2  "  Miscellaneous  Orde's 

•  "         toys Geo  Borjffeldt  &  Co 

Bawo  &  Dotter 


HAVRE 

16  pickaxes  chinaware Harilandifc  Lo 

GLABGOW 

28  packages  glassware H  A  Rogers  &  Co 

rums 
11  packages tovi Strobel  &  Wilken  Co 

8OOTHAMPT0N 

2  packages  chinaware Wm  Guerin  *  Co 

2         "  "  J  J  Hii.es 

9         "  Miscellaneous  Oraert 


IMPORTS    AT    PORT    OP    BOSTON. 

LIVERPOOL 

44  packages  earthenware Jones,  McDuffee  <fc  ^tratton  Co 

55 

5 

1 
147 

7 

8 

2 
18 


COPENHAGEN 


. .  Mitchell,  Woodbury  Co 
Rowland  &  Marsellus  Co 

W  N  Proctor  &  Co 

. .  .American  Express  Co 

Richard  Brlggs  Co 

G  F  Bassett  &  Co 

R  F  Downing  &  Co 

. .   Miscellaneous  Orders 


15  packages  earthenware C  J  Pierce  &  Co 


DOLL     MAKING     IN     GERriANY. 


THE  old  home  of  the  doll  is  Thuringia,  especially 
the  town  of  Sonneberg,  12  miles  from  Coburg. 
Most  of  the  poorer  families  in  and  around  Sooneberg 
are  engaged  in  this  industry,  which  is  the  chief  source 
of  revenue  of  the  population,  giving  employment  for 
the  whole  year.  The  work  demands  a  great  deal  of 
practice  and  skill,  as  well  as  time  and  trouble.  The 
inhabitants  start  making  dolls  while  very  young,  and 
by  constant  practice  are  finally  able  to  work  with 
astonishing  accurancy  and  speed.  In  the  doll  indus- 
try only  some  special  part  of  the  dolls  is  made  by 
each  person.  Some  make  the  bodies,  others  the 
heads,  and  still  others  the  arms,  hands,  etc.  By  this 
division  the  work  is  done  much  quicker  and  better. 

The  heads  are  first  molded,  and,  when  sufficiently 
dry,  the  eyes  are  cut  out  by  a  skilled  worker  with  a 
very  thin,  sharp  knife  This  is  extremely  delicate 
work  because  all  of  the  sockets  have  to  be  of  uniform 
size  or  the  eyes  do  not  fit.  After  being  burned,  the 
heads  are  painted,  waxed,  or  glazed,  depending  on  the 
material  from  which  the  heads  are  made.  The  arms, 
legs  and  hands  are  produced  in  a  similar  but  sim- 
pler manner,  as  the  painting  consists  only  in  giving 
the  necessary  flesh  color,  while  the  heads  must  have 
rosy  cheeks,  red  lips,  and  dark  or  light  eyebrows,  de- 
pending on  the  color  of  the  eyes.  The  setting  of  the 
eyes  and  making  and  attaching  of  the  wigs  involve  a 
number  of  other  processes. 

The  doll  industry  is  now  commencing  to  make 
the  '"character  doll"  in  restricted  numbers.  The 
model  is  made  by  an  artist  and  the  molds  are  then 
copied  from  this  model.     The  painting  of  these  dolls 
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THANK  YOU! 


A    NUMBER   of  advertisers  who  had  reserved  space 
in  our  forthcoming   Holiday  Number  responded 
to  the   request  in   last  week's   issue  to  forward  copy 
without  further  delay. 

To  these  our  thanks,  and  the  assurance  that 
they  have  profited  thereby,  for  ADVERTISEMENTS 
ARE  PRINTED  IN  THE  ORDER  RECEIVED. 

CROCKERY  AND  GLASS  JOURNAL, 

92  West  Broadway,  New  York. 
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is  done  with  especial  care,  and,  consequently,  their 
price  is  considerably  higher  than  that  of  the  commoner 
type  of  doll. 

The  assembling  of  the  different  parts  of  the  dolls 
is  often  very  complicated.  The  best  jointed  dolls 
have  stout  elastic  cord  on  the  inside,  to  which  the 
movable  parts  are  attached.  A  special  branch  of  the 
industry  is  devoted  to  the  making  of  dresses  and  hats. 
The  latest  Parisian  styles  are  copied  in  dressing  the 
larger  sized  dolls,  and  the  creations  turnen  out  com- 
pare very  favorably,  in  miniature,  with  the  original. 


THE     NATURAL     GAS     SITUATION. 


SEVENTY-FOUR  million  dollars  was  the  value  of 
the  natural  gas  produced  in  this  country  for 
191 1.  While  there  was  a  decrease  in  quantity  from 
the  output  of  1910,  the  figures  for  the  two  years  be- 
iQg  509,155,309  000  and  508,353  241,000  cubic  feet, 
the  value  of  the  production  in  1911  was  nearly  four 
million  dollars  greater  than  that  of  1910,  a  gain  of 
4. 76  per  cent.  The  increase  in  demand  for  natural 
gas  from  consumers  of  all  kinds,  according  to  David 
T.  Day,  of  the  United  States  Geological  Survey,  in  a 
report  on  the  production  of  natural  gas  in  1911,  just 
published  by  the  Survey,  makes  the  supply  of  gas  a 
matter  of  growing  seriousness.  Beyond  question 
the  natural  gas  that  can  be  furnished  in  many  of  the 
fields  of  the  United  States  is  simply  a  function  of  the 
capital  invested  in  natural-gas  lines,  and  especially 
in  power  plants  for  pumping  the  gas.  But  the 
safety  of  such  large  investments  decreases  in  propor- 
tion as  the  unsatisfied  demand  becomes  indicative  of 
a  failing  supply. 

In  Ohio  and  Indiana  the  yield  has  diminished  so 
rapidly  as  to  stop  the  investment  of  the  further 
capital  necessary  to  increase  production.  One  im- 
portant feature  bearing  on  the  production  of  natural 
gas  during  1911  was  the  excessive  demand  for  it  in 
Kansas  City,  Mo.  This  caused  a  board  of  public 
utilities  to  create  a  commission  headed  by  Erasmus 
Haworth,  Sate  geologist  of  Kansas,  to  investigate 
the  probable  duration  of  the  supply  of  gas  to  Kansas 
City.  In  his  report  Mr.  Haworth  expresses  the 
opinion  that  a  supply  of  natural  gas  sufficient  for  the 
needs  of  the  city  is  not  possible  for  longer  than  three 
or  four  years. 

Pennsylvania  was  the  greatest  consumer  of 
natural  gas  in  191 1,  with  an  output  of  154,475,376,000 
cubic  feet;  Ohio  was  second,  with  122,123,029.000 
cubic  feet;  West  Virginia  was  third,  with  80.868,- 
645,000  cubic  feet;  and  Kansas  fourth,  with  77,861,- 
143,000  cubic  feet.  The  Kansas  figure  includes  gas 
piped  from  Kansas  and  consumed  in  Missouri, 
also  gas  piped  from  Oklahoma  into  Kansas  and 
Missouri        In      1911      Pennsylvania   used      103,227,- 

000  cubic  feet  for  manufacturing  and  10,221,153, 
000  cubic  feet  for  other   industrial  purposes — power, 


etc.      A'est  Virginia  used  50  1  ;o  046  000  cubic  feet  for 

manufacturing     and    16  000     cubic    feet    for 

other  industrial  purposes  Kansas  used  46.570  417,- 
000  and  3,602.355000  cubic  feet  for  manufacturing 
and  other  industrial  purposes,  respectively. 

On  December  31,  191 1,  there  were  10  809  produc- 
tive wells  in  Pennsylvania,  4,755  in  West  Virginia, 
4,717  in  Ohio,  2.633  'n  Indiana,  and  2,004  in  Kansas. 
The  total  number  of  producive  wells  in  the  United 
Sues  on  that  date  was  28,428. 

During  the  last  three  \ears  the  separation  of  the 
more  volatile  grades  of  gasoline  from  natural  gas 
issuing  from  oil  wells  has  become  a  profitable  in- 
dustry of  increasing  importance.  The  industry  did 
not  progress  as  rapidly  in  191 1  as  was  expected. 
Undoubtedly  it  will  eventually  become  a  settled  and 
flourishing  business,  for  millions  of  cubic  feet  of  gas 
that  is  now  wasted  on  leases  might  be  converted  into 
gasoline,  should  the  demand  and  price  warrant  it. 
The  United  States  Geological  Survey  last  year  at- 
tempted to  compile  figures  of  production  of  ga-oline 
from  natural  gas,  but  many  plants  were  operated  inter- 
mittently and  no  records  were  kept  of  the  output. 
Statements  from  such  producers  could  only  be  esti- 
mated. However  crude  the  method  of  manufacture, 
a  report  of  the  quantity  ot  ga-oline  produced  shows 
an  output  in  1911  of  7,425,839  gallons,  with  an 
estimated  value  of  $531,704. 

A  copy  of  the  report  may  be  obtained  free  on 
application  to  the  Director  of  the  Geological  Survey, 
Washington,  D.   C 


BREAKING     IT     GENTLY. 


"AlfAMMA!"  cried  the  little  daughter,  joyfully. 
1V1  "Oh,  mamma,  do  you  know  what  I'm  going  to 
give  you  for  Christmas  ?" 

"Why,  no,  darling,"  answered  the  fond  mother. 
"But  if  you  can't  wait,  tell  me  now.  I'll  be  just  as 
surprised." 

"Well,  mamma,  I'm  going  to  get  you  a  cut  glass 
salad  dish." 

"That  would  be  beautiful,  dearie;  but  mamma 
has  a  cut  glass  salad  dish  already." 

"No,  you  haven't,  mamma.  You  did  have  one, 
but  I  just  knocked  it  off  the  sideboard  and  busted  it." 


Too  Late  for  Classification. 


HELP     WANTED. 

\  X /ANTED — A  salesman  for  Western  Pennsylvania,  Eastern 
*  *       Ohio  and  Westtrn  New  York  having  a  thorough  know- 
ledge of  the  china  and  glassware  business  atd  an  established 
trade.     Fisher,  Bkuce  &  Co.,  Philadelphia. 

WANTED — By  the  largest  department  store  in  the  most 
progressive  city  in  the  Northwest,  assistant  buyer 
thoroughly  posted  in  china,  crockery,  glassware,  1  mps  and 
housefurmshing  lines  Sp  endid  opportunity  for  the  right  man. 
Address,  giving  lull  particulars  and  references,  Box  831,  this 
office. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 

NEW  YORK 


THE  FIFTH  AVENUE  BUILDING 

Fifth  Avenue,  Broadway  and  23d  Street 
MADISON  SQUARE 


OFFICES  : 

301,  302,  303,  304,  306,  308,  310,  312 
314.  316   318 


YOU     NEVER     CAN     TELL. 


SOME  time  ago  a  Chicago  drummer  went  up  against 
a  poker  game  in  Kansas  City.  His  flirtation 
with  the  goddess  of  chance  proved  indifferently 
successful,  and  the  evening  wore  away  without  any 
sign  that  his  advances  were  making  the  slightest 
impression.  And  then,  without  warning,  he  looked 
down  at  his  hand  and  discovered  that  the  lady  was 
not  only  smiling  upon  him,  but  was  positively  invit- 
ing him  to  elope.  To  put  the  matter  more  prosaic- 
ally, he  was  holding  a  royal  flush. 

Needless  to  say,  things  began  to  happen  just 
about  that  time.  The.  fortunate  drummer  lit  a  fresh 
cigar  and  carelessly  toi-sed  his  watch  into  the  pot. 
Raise  succeeded  raise  until  the  kitty  commenced  to 
look  as  if  it  had  swallowed  a  mastiff.  The  drummer 
spent  the  time  between  raises  planning  a  little  tiip 
to  Atlantic  City.  And  then  the  goddess  decided 
that  she  was  in  danger  of  losing  her  reputation. 

Whether  it  was  that  the  limit  cracked  the  rafters 
on  its  way  to  the  roof,  we  are  not  informed,  but  as 
the  drummer  leaned  over  to  rake  in  his  winnings  the 
ceiling  over  the  table  gave  way  and  a  seventy-five 
pound  chunk  caught  him  just  above  the  medulla 
oblongata.  When  he  recovered  consciousness  he  was 
in  a  hospital  cot,  wondering  who  confiscated  the 
stakes. 

The  moral  of  this  heartrending  tale  is,  of  course, 
never  to  play  cards  without  first  examining  the  ceil- 
ing. 


SPECIAL    NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
Srst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 

HELP     WANTED. 

\» /ANTED — By  a  New  York  importing  house,  a  high  grade 
"  '       crockery  salesman.     A  liberal  salary  to  the  right  man. 
Give  references,  stating  territory  formerly  covered,  and  salary 
received  heretofore.     Address  Box  829,  this  office. 
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CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    DEC.    5,     1912. 


THE    CONDITION    OF    BUSINESS. 


Owing  to  the  occurrence  of  the  Thanks- 
New  York,      giving  holiday  business  has  been  very 

quiet  in  the  District.  The  few  visitors 
who  appeared  were  after  specialties  only,  and  in  rare 
instances  placed  import  orders  for  spring  delivery. 
Mail  orders  were  numerous,  but  for  small  amount6, 
although  we  hear  of  one  or  two  good  orders  for  im- 
port. The  men  on  the  road  found  buyers  too  busy  to 
attend  to  them,  and  the  majority  came  in  to  dine  with 
their  families.  In  'he  aggregate  business  was  about 
what  could  be  expected  at  this  time  of  the  year. 


In  foreign  goods  German  and  Austrian  wares 
were  about  the  only  ones  moving.  Importers  of 
these  lines,  while  having  their  own  goods,  are  not 
hampered  as  much  as  those  handling  other  lines,  and 
the  bulk  of  the  imports  having  arrived  they  are  turn- 
ing their  attention  now  to  next  year's  displays. 


French  goods  are  still  held  up  in  the  Custom 
House.  Many  cases  of  samples  are  in  the  appraisers 
stores.  Whether  it  is  because  the  new  list  is  puzzling 
to  them,  or  from  some  other  cause,  the  samples  are 
not  passed.  Meanwhile  shipments  are  held  up  and 
the  importers  are  besieged  by  inquiries  as  to  when 
they  are  likely  to  get  their  orders  filled.  Both  retail- 
ers and  jobbers  are  complaining  because  of  the  loss  of 
sales  incurred  by  thedecention  in  the  Custom  House. 


English  goods  are  coming  in  slowly,  owing,  it  is 
said,  to  the  inability  of  the  manufacturers  to  get  out 
goods  enough  to  supply  both  the  home  and  foreign 
trade.  The  potteries  in  England  are  working  over- 
time trying  to  catch  up. 


The  Japanese  trade  still  holds  its  own,  and  it  is  a 
question  of  how  much  longer  importers  will  take 
orders.  Many  of  the  Japanese  potteries  are  already 
filled  to  capacity,  and  in  some  cases  orders  are  re- 
fused.   

The  American  potteries  are  doing  a  wonderful 
business.       Despite   advancing  prices  manufacturers 


find  no  difficulty  in  getting  orders.  So  busy  are 
they  that  the  winter  shut-down  will  probably  be 
only  over  the  holidays.  The  customary  closing  for 
repairs  will  be  very  brief. 


Domestic  glass  is  now  moving  freely  in  every 
direction  and  there  is  a  decided  stiffening  of  prices, 
particularly  in  blown  goods.  It  is  a  long  time  since 
these  manufacturers  have  had  so  much  business  on 
their  books. 

Cut  glass  is  in  active  demand,  and  all  the  factor- 
ties  have  orders  enough  on  hand  to  keep  them  run- 
ning until  Christmas  Prices  still  continue  low,  but 
there  is  a  possibility  that  after  the  first  of  January 
there  will  be  a  decided  advance. 


The  lamp  business  is  good,  and  the  factories  are 
crowded  to  their  utmost  to  meet  demands.  Owing 
to  the  bulkiness  of  this  class  of  products  manufac- 
turers are  not  able  to  stock  up  to  any  extent,  and  the 
result  is  that  everybody  is  working  on  order. 


Retail  trade  in  the  city  is  only  fair.  It  is  notice- 
able, however,  that  the  dealers  in  the  most  expensive 
goods  are  making  the  fewest  complaints.  Outside  of 
a  few  of  the  department  stores  loss  of  sales  undoubt- 
edly occurs  by  reason  of  low  stocks  Those  who 
carry  quantity  and  variety  are  getting  the  best  busi- 
ness. Retail  trade  in  the  suburban  districts  is  better 
in  proportion  than  it  is  in  the  city,  while  in  the 
Middle  and  Far  West  demand  exceeds  supply. 


The  future  is  very  rosy.  It  is  expected  when 
the  jobbers  come  to  market  that  they  will  be  obliged 
to  place  large  orders  in  spite  of  the  uncertainty  in 
tariff  matters.  They  have  this  to  go  on,  however:  if 
there  is  any  change  in  the  tariff  it  will  be  to  a  lower 
schedule.  Outside  of  crockery  and  glass,  business 
throughout  the  country  is  wonderfully  good,  and  it 
would  be  absurd  to  suppose  that  the  crockery  mer- 
chants are  not  to  have  their  innings. 
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Glass  manufacturers  in  this  terri- 
Pittsburgh  and     tory    are    experiencing   the    best 
Vicinity  year-end  business  in  years.     Some 

slight  relief  in  the  car  shortage  is 
noticeable  this  week.  Manufacturers  are  doing  the 
best  they  can  to  get  orders  out  as  speedily  as  possi- 
ble. 


AT     BOSTON. 


East  Liverpool 
and  Vicinity. 


Letters,  telegrams  and  telphone 
messages  are  being  received  by 
pottery  manufacturers  to  hurry 
shipments.  The  season  is  un- 
usually active.  It  is  admitted  that  many  orders  are 
on  the  books  of  some  firms  that  will  not  get  shipped 
this  season.  In  one  instance  a  manufacturer  made 
shipments  last  week  of  goods  that  should  have  gone 
out  in  early  September. 


CUT     GLASS     ASSOCIATION     BANQUET. 


THE  Cut  Glass  Association  will  meet  next  Thurs- 
day, Dec.  12,  and  after  the  transaction  of  busi- 
ness will  dine  at  the  Imperial  Hotel,  this  city.  The 
Association  has  done  much  good  in  the  short  time  it 
has  been  in  existence,  and  if  the  plans  now  under 
consideration  are  carried  out  will  do  much  more. 
President  Carey  and  Secretary  Blackmer  have  worked 
hard  for  almost  a  year,  and  they  must  feel  gratified 
at  the  fruition  of  their  labors. 


IROQUOIS     CHINA     CO.    REORGANIZED. 


AT  a  recent  meeting  of  the  directors  of  the  Iroquois 
China  Co.  the  final  details  completing  the  reor- 
ganization of  the  company  were  perfected.  The  mort- 
gage securing  the  company's  $100,000  of  bonds  has 
been  cancelled  and  released,  and  the  capitalization 
increased  to  $200,000,  of  which  $180,000  has  been 
issued,  leaving  $20,000  standing  in  the  treasury  for 
future  needs. 

The  present  board  of  directors  is  as  follows: 
Walter.  B.  Kerr,  Syracuse,  N.  Y. ;  Edward  Hatch,  Jr., 
and  Albert  A.  K>rr,  New  York  City;  Frederick  B. 
Kerr,  Clearfield,  Pa  ;  C.  H.  Canby,  Chicago.  The 
officers  are:  Walter  B.  Kerr,  president;  Edward  Hatch, 
Jr.,  treasurer;  Albert  B.,Kerr,  secretary.  William 
Cannan,  Jr. ,  formerly  of  the  Onondaga  Pottery  Co.,  is 
superintendent  of  the  concern. 

The  pottery  is  conceded  to  be  one  of  the  best  in 
the  United  States,  and  with  the  ample  new  capital 
provided  by  the  reorganization  the  business  will  be 
rapidly  pushed  to  the  capacity  of  the  plant. 

The  company  will  continue  to  specialize  in  the 
manufacture  of  vitrified  china  of  the  highest  grade 
for  hotels,  clubs  and  similar  purposes.  A  complete 
new  line  of  high  grade  decorations  will  be  presented 
to  the  trade  in  the  early  spring. 


1)  ETAIL  business  has  been  exceptionally  good  this 
V  week,  especially  in  the  large  department  stores 
where  holiday  goods  are  now  being  displayed.  One 
store,  it  is  said,  has  spent  over  $12,000  for  flower 
decorations. 

"Do  your    Christmas  shopping  early '."   replaces 
the  ball-game  signs  on  the  street  cars. 

The  jobbing  business  shows  signs  of  letting  up. 

Mr.  Levy,  of  the  Crown  Novelty  Co.,   visited    J. 
Power,  his  New  England  representative,  this  week. 


William  Swain,  with    Goodwin  &   Kintz  Co.,  re- 
ports a  very  large  trade  with  his  line  in  this  territory. 


Horace  P.  Hunt  has  just  returned  from  Spring- 
field, where  he  has  made  his  headquarters  since 
September,  and  expects  to  return  again  to  that  city 
about  Jan.  5.  Homer  F.  Hunt  left  Boston  this  week 
on  a  short  trip. 

Buyers  in  town  included  R.  B.  Andrews,  Leo- 
minster; A.  St  Louis,  with  the  James  Edgar  Co., 
Brockton ;  M.  Lamoureux,  Spencer ;  B  .  Goldberg,  of  B. 
Goldberg  &  Son,  Lawrence;  Mrs.  Sill,  of  H.  A.  Sill, 
Hartford,  Conn.;  Nelson  Crosskill,  Foxboro;  Mr. 
Gleason,  with  Butman  &  French,  Gloucester;  Old 
Town  Tea  Co.'s  representative  from  Old  Town, 
Maine. 


CHINA     INDUSTRY     OF     LIMOGES 


THE  biennial  report  of  commercial  and  industrial 
statistics  of  the  city  of  Limoges  and  the  Depart- 
ments Haute- Vienne,  of  which  Limoges  is  the  capital, 
gives  the  following  data  on  the  china  industry  for 
the  calendar  year  1910: 

China  factories  in  the  Department,  most  of  which 
are  located  in  and  around  Limoges,  number  34. 
Kaolin  taken  from  quarries  aggregated  12,491  long 
tons.  The  number  of  active  kilns  was  128,  the  capa- 
city of  which  was  11,823  metric  tons,  or  419,283  cubic 
feet.  The  number  of  firings  was  2,823,  of  which  2,- 
703  were  with  coal  and  120  with  wood.  The  coal 
consumed  amounted  to  67,670  long  tons,  and  wood  to 
45,802  cubic  feet.  The  production  of  china  was 
valued  at  $3,377,500.  The  weight  of  the  china  ex- 
ported to  the  United  States,  including  packing,  was 
6,507  long  tons,  valued  at  $1,560,142,  or  42.6  percent 
of  the  total  production.  The  number  of  employees, 
male  and  female,  was  about  9,000.  Wages  paid 
amounted  to  $1,544,000.  The  work  day  averaged  ten 
hours. 

These  statistics  are  compiled  by  the  Limoges 
Chamber  of  Commerce.  They  are  the  only  local  sta- 
tistics available  and  are  considered  reliable. 
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Schierholz  vases,  statuettes  and  baskets  make  as 
fine  presents  as  anyone  need  ask  for.  H.  C.  Kupper, 
New  York  representative,  has  some  fine  examples,  and 
the  trade  cannot  do  themselves  any  better  favor  than 
to  take  a  look  at  them.  They  are  artistic  to  a  degree 
and  highly  appreciated  by  lovers  of  fine  pottery. 

Solomon  &  Cross,  25  West  Broadway,  are  show- 
ing a  very  handsome  ar-ray  of  Willets  Belleek  china 
made  by  the  New  Jersey  China  Pottery  Co. ,  Trenton, 
N.  J.  This  ware  is  well  known  in  the  trade,  but 
those  who  have  not  seen  the  new  designs  and  decora- 
tions are  not  familiar  with  the  great  strides  forward 
that  the  makers  have  been  taking.  Decorations  of 
unusually  good  taste,  on  shapes  of  artistic  outline,  in 
encrusted  gold,  acid  etched,  burnished  gold  and 
silver  are  all  to  be  found  among  the  samples. 


The  Imperial  Art  Glass  and  Lamp  Works,  26 
Sullivan  street,  are  showing  some  very  unique  lamps 
with  statues  and  grouped  figures  as  standards.  Their 
new  styles  of  portables  have  caught  on  so  well  that 
they  have  been  taxed  to  their  utmost  to  fill  orders. 
These  goods,  which  vary  in  price  from  $3.50  to  $7  00, 
are  as  good  value  as  we  have  seen  in  many  a  long 
day.  There  are  pierced  brass  and  filligree  borders 
backed  up  with  art  glass  in  a  variety  of  colors  that 
evince  much  thought  in  working  out  the  designs. 

a 

Extensive  alterations  are  being  made  by  C  B.  & 
J.  Warner  in  their  showrooms,  47  Warren  street. 
New  windows  are  being  put  in  that  will  give  them 
much  better  display  space.  Their  business  has  made 
rapid  progress  during  the  past  year. 

Japanese  ware  is  becoming  more  popular  each 
day,  particularly  so  since  the  designs  and  decorations 
are  conforming  more  generally  to  occidental  tastes. 
Cox  &  Lafferty  are  showing  some  beautiful  new 
bureau  sets,  tea,  coffee  and  chocolate  sets.  Although 
gold  is  more  or  less  prominent  in  most  of  the  decora- 
tions, it  is  not  obtrusive.     In  fact,  the  manufacturer?, 


Takito,  Ogawa  &  Co.,  Nogoya,  Japan,  have  succeeded 
in  producing  very  quiet  and  artistic  designs. 

a 

While  the  showroom  of  the  Royal  Copenhagen 
Porcelain  Works  at  16  West  Thirty  third  street  is 
replete  with  new  things,  what  strikes  one  upon 
entering  is  the  variety  of  unusual  pieces  of  pottery 
with  charming  decorations.  The  art  fayence  ware  is 
becoming  extremely  popular.  The  odd  shapes  and 
artistic  finish  compel  admiration.  Those  buyers  who 
are  looking  for  "something  different"  will  find  it  here, 

a 

John  Davison  is  in  receipt  of  a  few  samples  of 
Coalport  china  in  which  some  new  ideas  in  gold 
etched  work  are  shown.  They  are  very  beautiful  and 
an  advance  over  even  the  good  work  this  pottery  is 
always  producing.  He  has  also  some  new  white  and 
gold  ware  from  Winkle's  that  will  surely  take  with 
the  trade,  new  features  being  shown  both  in  shape 
and  decoration.  It  is  hard  to  produce  anything  new 
in  tea  cups,  but  it  has  been  done  this  time. 

The  front  of  Haviland  &  Abbot  Co. 's  building 
to-day  looks  as  good  as  the  day  it  was  first  putin.  All 
the  fine  quartered  oak  of  which  the  doors  and  window 
frames  are  made  has  been  scraped  and  varnished 
and  the  pillars  and  other  woodwork  painted  a  dark 
green,  forming  a  subdued  contract  which  looks  most 
dignified,  in  keeping  with  the  business  of  this  well- 
established  house. 

Bawo  &  Dotter  can  make  deliveries  for  holiday 
needs  if  orders  are  placed  now.  They  have  a  fine 
stock  of  bronzes,  Italian  marbles,  clocks,  electroliers, 
fancy  china  and  dinnerware.  This  season  they  are 
giving  better  prices  than  ever  before  and  a  greater 
variety  of  goods  to  choose  from. 

Hugh  C.  Edmiston  is  showing  one  of  the  most 
remarkable  effects  in  pottery  that  has  ever  come  to 
our  notice.  Tile  plaques  with  excellent  portraits  of 
Lincoln  and  Queen    Victoria  are  molded  in  relief  in 
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the  biscuit.  A  single  dip  in  brown  glaze,  and  the 
pictures  assume  the  appearance  of  having  been 
painted.  The  effect  is  produced  by  the  running  of 
the  glaze  on  the  raised  parts  and  by  its  concentration 
on  the  low  parts  as  it  dries,  thus  bringing  out  the 
high  lights. 

Mettlach  inlaid  stoneware  makes  one  of  the  hand- 
somest lines  of  Christmas  gift  goods  that  one  can 
imagine,  and  E.  R.  Thieler  carries  in  stock  for 
immediate  delivery  some  specialties  that  are  well 
worth  investigating. 

The  American  Art  Glass  Co.  are  preparing  some 
excellent  samples  for  next  year.  They  are  absolutely 
original  and  high  class,  and  yet  designed  to  sell  at 
popular  prices.  Their  selling  force  for  next  year 
will  be  Jacob  Hartman  for  the  West,  S.  B.  Clark  for 
New  England,  and  Lyman  &  Co.  with  showrooms  at 
Cincinnati. 


banner  year  in  the  hi»toryof  the  crockery,  chinaware 
and  pottery  business.  A  most  gratifying  condition 
with  the  trade  is  the  assurance  on  all  sides  that  the 
businese  for  the  coming  year  will  equal  that  of  1912 
and  probably  surpass  it  in  volume. 


AT    CHICAGO. 


ALL  of  the  indications  pointing  to  an  immense 
volume  of  trade  by  the  Chicago  crockery  and 
chinaware  establishments  for  the  closing  cf  the  year 
are  being  fulfilled.  The  one  possible  obstacle  which 
has  seemed  to  stand  in  the  way  of  the  greatest  possi- 
ble volume  of  business  has  been  removed  in  consider- 
able degree  by  the  expediting  of  consignments  of 
chinaware  from  the  Old  World.  Importations  of 
high  grade  goods  have  been  ordered  in  large  amounts. 
A  large  proportion  of  these  goods  has  arrived  or  is 
being  rushed  by  fast  freights  to  this  city. 


Very  few  buyers  are  in  the  market  just  now.  But 
orders  are  coming  in  great  numbers  from  smaller 
dealers  throughout  the  West  and  Northwest.  Many 
of  such  dealers  make  a  practice  of  delaying  their 
orders  until  the  last  minute.  Now  they  are  being  re- 
ceived in  great  numbers.  Especially  is  this  the  case 
in  connection  with  expensive  goods  going  in  small 
consignments  to  druggists,  dry  goods  dealers  and 
''general  stores"  the  proprietors  and  managers  of 
which  make  special  displays  of  chinaware  for  the  holi- 
day trade.  Manufacturers'  representatives,  jobbers, 
wholesalers  and  dealers  generally  are  working  their 
employes  overtime  in  the  endeavor  to  fill  late  orders. 
Employes  in  packing  rcoms  and  clerks  in  shipping 
departments  are  doubled  in  numbers  and  are  working 
day  and  night.  Of  late  there  has  been  a  great  im- 
provement in  the  shipping  facilities  of  the  freight 
roads  and  consignments  of  goods  are  going  to  retail- 
ers with  greater  promptitude  than  was  possible  dur- 
ing the  months  when  freight  men  were  busy  in  mov- 
ing the  crops. 

The   year  just    drawing  to   its  close   has  been   a 


Various  elements  have  combined  to  cause  vexa- 
tious delays  in  the  arrival  in  Chicago  of  stocks  of  Old 
World  chinaware.  The  effects  of  the  great  strikes  in 
England  have  not  disappeared.  During  the  continu- 
ance of  the  labor  troubles  it  was  an  impossibility  for 
the  great  ocean  transportation  companies  to  handle 
with  any  sort  of  promptitude  goods  consigned  to  deal- 
ers in  this  country.  Whatever  may  be  the  exact  truth 
in  the  matter,  it  did  appear  that  the  worst  sort  of  de- 
lays happened  to  the  shipping  of  chinaware  and  cut 
glass  goods  It  is  charged  that  the  steamship  com- 
panies, for  some  unexplained  reason,  put  almost  all 
other  classes  of  goods  ahead  of  these.  Then  there 
were  delays  in  some  important  shipments  across 
Canada.  A  considerable  proportion  of  the  chinaware 
consigned  to  the  port  of  Chicago  from  foreign  manu- 
facturers is  landed  in  Halifax  or  other  eastern  points 
of  Canada  and  transported  through  Canada  in  customs- 
sealed  cars.  At  the  border  some  of  the  customs 
officials  conceived  the  idea  that  the  goods  could  not 
be  allowed  to  pass  unless  the  invoices  were  presented 
for  inspection.  To  prevent  extraordinary  delays  some 
of  the  consignees  forwarded  their  invoices.  Again, 
in  the  cases  of  some  of  the  consignments  from  the 
Continent,  allegations  of  undervaluation  have  been 
made,  resulting  in  holding  the  goods  by  customs 
officials  pending  official  investigation  of  the  charges. 
These  and  some  unfortunate  minor  matters  have 
combined  to  cause  unusual  and  unfortunate  delays  in 
the  delivery  of  valuable  and  mu^h  desired  goods  to 
Chicago  consignees  who  had  regarded  the  consign- 
ments as  among  the  desirable  factors  of  the  holiday 
trade.  

After  what  has  been  stated  in  this  correspondence 
in  relation  to  the  Chicago  trade  in  cut  glass,  it  is 
almost  impossible  to  find  words  that  will  furnish  an 
adequate  idea  of  the  extent  of  the  b  siness.  It  would 
seem  like  exaggeration  to  use  the  adjectives  which 
come  to  mind  after  an  extended  trip  of  inquiry  among 
ihe  representatives  of  the  great  factories.  And  yet 
no  language  conveying  an  adequate  idea  of  the  situa- 
tion would  be  extravagant.  Every  manufacturer's 
agent,  every  Chicago  manager  for  cut  glass  factories, 
every  jobber,  every  wholesaler  and  every  dealer,  big 
and  little,  all  unite  in  the  unanimous  statement  that 
nothing  like  present  conditions  ever  was  known  be- 
fore in  this  market  Forces  of  packers  and  clerks  in 
shipping  departments  are  working  day  and  night  in 
the  effort  to  comply  with  orders.  Practically  all  the 
fac.ories  are  behind  in  filling  the  demand  of  the  clos- 
ing days  of  the  year  Some  of  the  factories  have 
found  it  necessary  to  decline  to  receive  orders  for 
goods  required  for  prompt  delivery.     And  a  very  sat- 


isfactory  condition  of  the  trade  lies  in  the  fact  that 
there  is  every  prospect  of  continued  big  business  for 
the  coming  year.  The  present  demand  and  that  which 
has  marked  the  trade  for  the  last  few  weeks  have  not 
been  the  result  simply  of  holiday  requirements.  They 
indicate  another  year  of  unprecedented  business  in 
the  cut  glass  line. 

Although  as  a  matter  of  course  the  new  patterns 
in  shapes  and  decorations  of  chinaware  for  the  com- 
ing season  are  not  displayed  in  stock,  some  samples 
have  been  received  for  inspection.  Full  supplies  will 
arrive  with  the  coming  of  the  new  year.  In  most 
cases,  judging  from  the  samples,  there  are  no  radical 
departures  from  the  more  popular  patterns  of  the 
present  year.  Some  of  the  styles,  however,  are  most 
admirable — original  in  design  and  artistic  in  embel- 
lishment and  finish.  There  are  a  few  returns  to  pat- 
terns of  a  past  age,  suggestive  of  the  most  chaste  of 
the  chinaware  of  our  grandfathers'  days  and  of  an 
earlier  period.  The  majority  of  samples,  however, 
are  on  a  somewhat  conventional  order.  The  most 
acceptable  and  popular  with  the  experts  are  beautiful 
combinations  of  the  ordinary  types  with  the  highest 
style  of  work  in  the  "new  art"  processes  and  finish. 
These  combinations  are  especially  effective  in  the 
range  of  larger  articles  of  dinnerware.  C.  E.  Roehr- 
ling,  the  expert  in  Pitkin  &  Brooks'  establishment,  is 
enthusiastic  over  the  effects  in  some  of  the  combina- 
tions, which  he  asserts  will  prove  very  popular,  especi- 
ally in  the  high  grade,  high  priced  chinaware.  J.  E. 
Boring,  Chicago  manager  of  the  Crooksville  China 
Company,  136  West  Lake  street,  calls  attention  to  a 
collection  of  work  in  which  the  "new  art"  principles 
are  carried  into  effect  with  success  likely  to  prove  very 
popular  in  the  finish  of  chinaware  of  a  decidedly 
cheaper  class.  Mr.  Boring  will  visit  his  factory 
between  now  and  the  holidays. 


The  leading  chinaware  decorating  studios  of 
Chicago  report  a  larger  business  this  year  than  ever 
before.  Especially  has  this  been  the  case  in  the 
preparation  of  goods  in  supply  of  the  holiday  demand. 
One  Chicago  institution,  the  Pickard  Studios,  48-53 
Ravenswood  Park,  is  one  of  the  largest  establishments 
of  the  kind  in  the  country.  It  has  all  the  most 
modern  and  approved  appliances  for  the  transaction 
of  its  business  and  employs  a  large  force  of  artists. 
Mr.  Pickard  states  that  there  is  not  a  town  of  5.000 
population  in  the  country  in  which  a  special  repre- 
sentative of  the  studios  is  not  located.  Even  in  some 
places  of  smaller  size  such  representatives  are  doing 
business.  The  demand  this  year  for  gODds  for  the 
holiday  trade  has  been  unprecedented.  The  finished 
products  are  disposed  of  in  large  proportions  by 
jewelry  stores,  drug  establishments,  and  by  art  china- 
ware  dealers.  The  Chicago  China  Decorating  Works, 
2219  Halsted  street,  also  report  very  large  holiday 
business.  The  goods  from  these  works  are  dis- 
tributed through  the  country  by  Chicago  jobbers  and 


wholesalers.  Other  decorating  establishments  make 
similar  reports,  showing  that  the  volume  of  business 
for  this  year  ha?  been  unprecedentedly  large,  that  the 
holiday  trade  has  been  very  satisfactory  and  the 
prospects  for  the  future  are  of  the  best  kind. 


Ira  A.  Jones  left  Chicago  Thanksgiving  Eve  to 
visit  his  factories. 

Earl  W.  Newton,  of  the  Nucut  factory,  will 
shortly  leave  on  a  trip  to  Bellaire,  0-iio.  He  is 
expected  to  return  in  time  for  participation  in  the 
Christmas  festivities. 

Paul  Fueslein,  representing  Bawo  &  Dotter,  is 
going  to  New  York  tor  the  holidays. 


R.  H.  Loosley,  Chicago  manager  for  the  Reliance 
Glass  Company,  is  on  a  trip  to  the  West,  expecting 
to  return  just  before  the  holidays. 


Henry  Fox,  who  has  been  the  Chicago  represent- 
ative of  the  Harker  Pottery  Company,  East  Liver- 
pool, O.,  will  have  Wisconsin  added  to  his  territory 
after  the  first  of  the  year. 


Thomas  Schollenberger,  one  of  Chicago's  prom- 
inent dealers  in  cut  glass,  has  had  made  a  special 
cigar  for  his  own  use  and  that  of  friends  who  may 
be  the  objects  of  his  hospitality.  On  each  of  the 
fragrant  "smokers"  is  an  artistically  wrought  label 
bearing  these  words:  "Tom  Schollenberger,  the 
Glass  Man." 

D.  H.  Stoehr,  manager  of  the  Chicago  head- 
quarters of  the  Pittsburgh  Lamp,  Brass  and  Glass 
Company,  will  be  one  of  the  speakers  at  the  banquet 
to  be  given  by  the  company  in  Pittsburgh  Dec.  20, 
the  closing  date  of  the  three  days'  sessions  to  beheld 
by  the  corporation's  managers  from  various  parts  of 
the  country. 

Arthur  Harrison,  local  manager  for  Gleason- 
Tiebout,  has  arrived  home  from  a  ten  days'  trip,  dur- 
ing which  time  he  did  an  excellent  business. 


Back  in  1857,  five  years  before  the  outbreak  of 
our  civil  war,  Albert  Pick  started  in  the  crockery 
jobbing  business  in  Chicag6.  The  business  has 
grown  to  large  proportions  and  is  carried  on  tc-day 
by  the  Albert  Pick  &  Co.  corporation,  208  20  West 
Randolph  street,  with  Charles  Pick,  son  of  the 
founder,  as  president.  S.  W.  Bergstresser,  long  in 
the  employ  of  the  company,  speaking  for  the  business 
of  the  house,  says  trade  has  never  been  better, 
although  it  has  increased  with  each  year  of  the 
establishment's  history.  The  company  is  about  to 
open  a  new  branch  in  San  Francisco.  The  company 
makes  a  specialty  of  furnishing  chinaware  for  hotels, 
restaurants  and  public  and  semi  public  institutions 
generally.     Its  business  extends  practically  all  over 


M 


the  country.  During  the  year  just  closing  the  erec- 
tion of  many  fine  hotels  in  different  parts  of  the 
United  States,  especially  in  the  South,  the  West  and 
the  Southwest,  has  furnished  occasion  for  demand  for 
large  quantities  of  specially-made  chinaware.  At 
the  same  time,  the  establishment  of  many  extensive 
first-class  restaurants  has  added  to  the  demand.  This 
matter  of  furnishing  hotels,  restaurants,  etc.,  with 
chinaware  constitutes  an  entirely  separate,  individ- 
ual branch  of  the  crockery  trade.  The  Pick  &  Com- 
pany concern  appears  to  have  a  monopoly  in  this  line 
of  business  in  many  parts  of  the  country.  Just  now 
there  is  a  large  local  demand  for  elegant  chinaware 
to  be  used  in  Chicago  restaurants  and  hotel  dining 
rooms  in  connection  with  the  holiday  festivities.  For 
restaurants  and  hotels  are  making  preparations  on  a 
larger  scale  than  ever  before  for  the  entertainment  of 
the  immense  crowds  of  patrons. 


F.  D.  McAulty,  the  Detroit  representative  of  Ira 
A.  Jones  Company,  recently  visited  Chicago. 


The  display  rooms  of  Walter  B.  Andrews,  repre- 
senting the  Co  operative  Flint  Glass  Company,  the 
Monongah  Glass  Company,  etc.,  have  been  moved  to 
the  Atlas  block,  30  East  Randolph  street,  where  Mr. 
Andrews  has  a  large  display  of  beautifnl  and  useful 
goods. 

A  pleasure  trip  of  considerable  extent  has  just 
been  completed  by  O.  W.  Eckland,  representative  of 
the  Central  Cut  Glass  Co. 


E.  H.  Fox,  Chicago  manager  for  the  Phoenix 
Glass  Company,  has  had  as  visitors  Geo.  W.  Wehr, 
from  the  concern's  factory  in  Pennsylvania,  and 
Eugene  H.  Peck,  of  the  company's  New  York  office. 


The  most  attractive  display  ever  made  here  by 
the  Morimura  Bros,  is  now  to  be  seen  in  the  exhibi- 
tion rooms  of  M.  J.  Geary,  manager  of  the  Chicago 
office  of  the  company. 

W.  E.  Hunter,  president  of  the  Economy  Tum- 
bler Co.,  Morgantown,  W.  Va  ,  has  been  in  Chicago 
visiting  Earl  W.  Newton,  his  representative  in  this 
city. 

Christopher  Ueberroth  has  just  returned  from  a 
visit  to  the  factory  of  the  Saxon  China  Company, 
Sebring,  Ohio. 

Clyde  Reasner,  of  Kelly  &  Reasner,  has  just 
returned  from  a  visit  to  the  factories  represented  in 
Chicago  by  his  company. 


J.  P.  Mann,  of  the  firm  of  Morris,  Mann  & 
Reilly,  delivered  an  address  on  "Trade  Extens'on" 
before  the  recent  meeting  of  the  Chicago  Jewelers' 
Association.     It  was  a  speech  filled  with  the  sort  of 


energy  and  enterprise  which  Mr.  Mann  displays  in 
his  business  and  contained  many  features  of  deep 
interest  and  great  value. 


Harry  Warman,  representing  the  Hartman  Manu- 
facturing Company,  has  come  back  home  after  a  trip 
in  the  South  and  West. 


Samples  of  electric  fixture  blown  bowl«  in  large 
sizes  for  indirect  lighting,  claimed  to  be  superior  to 
most  articles  of  the  kind,  have  been  received  in  the 
Chicago  headquarters  of  the  Phoenix  Glass  Company. 
Some  handsome  samples  of  shades  in  imitation  of 
silk  ?.re  seen  in  the  same  place— the  shades  being  in 
neutral  tints,  giving  a  soft  effect  to  the  light. 


SALESHEN'S      ASSOCIATION      NOTES. 


rPHE  regular  meeting  to  nominate   officers   of   the 
A       Salesmen"s  Association  was  held  in  the  Crockery 
Board  of  Trade  rooms   Nov.  30  at  noon.     The  atten- 
dance   was    small    in  comparison   with  the    animated 
session    held    last    year.     After   the    reading    of   the 
minutes   the   secretary,    J.    F.    O'Gorman,  said    that 
while   it  was  contrary   to   all    precedence    he    would 
nominate  R.  E    L  Wells  for  a  third  term,  and  spoke  of 
the  grand  work  that  had  been  done  in  the  two  years 
of   his    administration.     The    motion    was  properly 
seconded,    but   before   it   could   be     put   Mr.    Wells 
declined  the  honor.     Mr.  Nixon   then  nominated  W. 
W.  McKee,  who  now  holds  the  office  of  vice-president. 
This     motion     being     seconded,    nominations    were 
closed.     E.   F.    Anderson   and    A.    H.    Ledden  were 
nominated  for  vice-president,  and  the  following  terri- 
torial  vice-presidents   were  then   nominated   in   the 
order  named:      California,  M.  K.  Lindner;  Chicago, 
W.   L.   Mirrielees;  St.  Louis,  J.    D.  Bergen;  Buffalo, 
A.  H.  Sharpe;  Boston,  Paul   M.  Phillips;  Baltimore, 
John  H.  D.  Rowan;  Philadelphia,  L.  A.  Carter   and 
Geo.  R.   Reinhart;  Pittsburgh,  Thos.   A.    Neely   and 
W.  W.    Lang.     For  secretary,   J.    F.    O'Gorman;  for 
treasurer,  Geo.  Hamilton;  for  directors,  three   to   be 
elected  for  a  term  of  three   years   each    to   take   the 
places  of  Henry  Endemann,  Chas.  H.  Taylor  and  A. 
A.  Bean,  whose  terms  of  office  expired,  the  following 
nominations    were    then    made:       R.     E.    L.    Wells 
Henry  Endemann,  Chas.  R.  Kerr,  C.  L   Horning,  A. 
A.  Bean  and  E.  R.  Thieler. 

•     • 

As  the  meeting  was  cilled  simply  for  nominations 
no  other  business  could  be  transacted,  and  an  infor- 
mal discussion  was  held  about  the  dinner.  While  the 
consensus  of  opinion  was  that  the  dinner  should 
be  held  about  the  middle  of  February,  the  kind  of 
dinner  and  where  it  should  be  held  was  left  tc  the 
discretion  of  the  board  of  directors. 


»s 


MERCHANDISING 

DEPARTMENT. 
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[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  to  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  '-Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


IN  last  week's  issue  we  attributed  to  H.  Bermas, 
buyer  for  the  McCreery  stores,  a  clever  business 
transaction  in  the  matter  of  buying.  Through  some 
bungle  which  we  are  at  a  loss  to  explain,  his  name  was 
substituted  for  that  of  H.  Windhorst,  now  with  Cox 
&  Lafferty,  who  consummated  the  deal  while  in  the 
employ  of  a  large  furniture  house  in  this  city  a  year 
or  so  ago.  As  it  was,  we  gave  the  credit  for  this 
deal  to  one  who  had  no  claim  on  it — an  error  we 
much  regret.  

This   week's  offerings  are  nearly  all  such  as  will 
make  good  Christmas  gifts. 

ON     SALE. 

Gas  Portables,  Mission  style,  brass  finish,  eleven- 
inch  square  shade,  with  bead  fringe;  assorted 
colors  of  glass,  $1.75  each,  f.o.b.  New  York. 
Packed  three  doz.  in  case.  $1.50  charge  for  case 
and  packing.     A  175. 

Duplicate  Samples  art  pottery,  matt  green  and 
glaze  decorations,  consisting  of  jardinieres,  ped- 
estals, fern  dishes,  umbrella  stands,  vases,  etc., 
to  be  sold  at  once  to  make  room  for  other  goods, 
at  33 )  3  per  cent  less  than  usual  price.     A  176. 

Tall  Glass  Cut-Flower  Vases — 33  doz  ,  assorted, 
14-inch,  i^-inch  and  20-inch,  three  different 
patterns;  regular  price $3  50,  $6,  and  $15  per  doz. 
respectively.  25  per  cent  discount  allowed  off 
these  prices.     An  ideal  holiday  purchase.     A  177. 

Glass  Orchid  Vases — 29  doz.,  assorted,  eight  and  ten 
inch,  excellent  designs;  regular  price  $3.50  and 
$6  respectively.  Special  discount  of  25  per  cent 
allowed  off  this  lot.     A  178. 

Austrian  China  Chocolate  Sets  (6  cups  and  saucers 
and  pot),  well  decorated  in  white  and  gold  bord- 
ers, heavy  bands,  floral  designs,  sprays,  etc. ;  22 
different  designs  ranging  in  price  from  $3  to  $5. 
Will  make  up  assortments  of  five  or  ten  sets  and 
sell  at  $2  a  set.     A  179. 

English  Hand-Painted  Pottery  Vases  (Rookwood 
effect),  each  piece  signed  by  the  artist;  extremely 
handsome;  regular  price  ranges  from  $1.50  up  to 
$8  each.  Purchasers  can  make  their  own  selec- 
tions at  $30  per  dozen.  A  fine  opportunity  for 
buyers  of  art  pottery  to  present  bargains  to  their 
Christmas  shoppers.     A  180. 


Cut  Glass  Oil  and  Vinegar  Bottles — Pinwheel  de- 
sign, all  hand  cut,  brilliant  polish,  well  finished; 
worth  $1.50:  at  96  cents  each.     A  181. 

Hand  Painted  Tiles  in  massive  oak  frames,  Dutch 
subjects,  each  signed  by  the  artist.  In  three 
sizes.  Regular  price,  $2.50  to  $6  each.  Will  sell 
in  assorted  lots  of  99  (33  of  each  size)  at  $1.45 
each.     A  182. 

Practical  Cameras  that  will  take  pictures  1%  x  \% ; 
regular  wholesale '  price  in  large  quantities,  34 
cents  each.  Will  sell  at  i2>^c.  each  for  the  lot 
(2,177)  or  J5  cents  each  in  500  lots.  Complete  out- 
fit consisting  of  developer,  developing  tray,  mag- 
net and  plate.  Would  easily  retail  at  50  cents. 
A  183. 

Cut  Glass  Lavender  Salt  Jars — 12  doz.,  good  shape 

and  well    cut,   worth  $1.50  each;  will  sell  at  90c. 

A  173 
Cut    Glass   Sugar    Sifters — 12    doz,  good   cutting, 

silver-plated  tops,  worth  $1  each.     Will  take  $4  50 

per  doz.  to  clear  the  lot.     A172 

Cut  Glass  Bowls — 9-inch,  15,  only,  rich  cutting,  full 
lead  blanks,  regular  price  $3.75  each.  Will  sell 
for  $2.75.     A  174. 

Clocks — 50  assorted,  three  different  patterns,  varying 
in  size  from  ten  to  twelve  inches  high,  half  in  gold 
finish,  half  in  bronze,  at  78^  cent  each,  1  cent  each 
extra  for  packing.  Exceptionally  good  items  for 
holiday  trade.     A  171. 

One  Month's  Reading  Free  —  The  Crockery  and 
Glass  Journal  will  be  sent  without  cost  for  one 
month  to  anyone  sufficiently  interested  to  write 
for  it. 


AT    PITTSBURGH. 


THE  Pittsburgh  display  of  Bawo  &  Dotter  which 
has  been  maintained  at  the  Hotel  Anderson  dur- 
ing the  past  three  months  will  soon  close.  A.  Herr 
observed  his  thirtieth  anniversary  "eating  turkey  in 
Pittsburgh"  on  Thanksgiving.  It  is  said  that  the 
record  has  not  been  equaled  by  another  salesman 
Visiting  the  Pittsburgh  district  in  any  line. 


James  H.  Ferguson,  representing  G.  M.  Thurn- 
auer  &  Bro.,  spent  several  days  here  last  week  dis- 
playing housefurnishing  lines. 


The  Economical  Electric  Lamp  Works  of  the 
General  Electric  Co.,  New  York,  was  represented 
here  last  week  by  L.  Schott,  who  visited  the  depart- 
ment store  trade. 


W.  W.  Lang,  manager  of  the  Pittsburgh  office  of 
Kinney  &  Levan,  Cleveland,  says  that  the  record  of 
sales  for  this  year  sets  a  new  high  water  mark  for  the 
local  office.  The  large  display  room  is  being  im- 
proved and  renovated  in  preparation  for  the  new 
1913  lines. 
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NEW    YORK,  DEC.   5.   1912- 


WE  know  of  three  positions  where  salesmen  can 
earn  $2,500  a  year  each,  and  of  five  positions 
where  men  can  earn  $1,250  a  year.  Here  are  chances 
for  men  in  jobbing  or  retail  houses  to  get  on  the 
road. 


DO     NOT     DELAY     BUYING. 


IN  ovJr  regular  reports  of  the  condition  of  trade  we 
have  continually  said  that  stocks  were  light. 
Oar  information  on  this  point  came  from  various 
authentic  sources,  including  personal  observations 
made  on  an  extented  tour  throughout  the  country  by 
the  writer.  The  fact  that  nearly  every  buyer  is  now 
writing  and  telegraphing  for  goods  confirms  our  state- 
ments. 

Unless  all  signs  fail  there  is  a  big  year  ahead. 
The  goods  ordered  for  fall  delivery,  yet  to  come,  will 
be  but  a  flea-bite  should  the  expected  demand  arrive, 
and  it  is  well  to  be  prepared.  Some  timid  souls  may 
think  that  the  next  Congress  will  make  such  changes 
in  the  tariff  that  they  had  better  wait.  It  will  take 
some  time  to  revise  the  schedules,  and  in  the  mean- 
while goods  may  be  bought  and  old.  In  any  event 
the  changes  will  be  slight,  for  the  number  of  points 
taken  off  the  tariff  does  not  mean  that  the  same 
percentage  as  there  are  points  will  be  taken  off  the 
goods. 

It  is  true  there  are  goods  in  the  market,  but 
quick-moving    wares  on    which  a  profit    can  be  made 


are  hard  to  get.  If  buyers  will  look  ahead  a  little 
and  order  now  for  early  spring  delivery  they  can 
hardly  make  a  mistake.  The  American  potteries  are 
crowded  to  their  capacity ;  the  same  is  true  of  the 
glass  factories ;  and  owing  to  the  immense  home  trade 
all  the  foreign  establishments  are  behind  in  their 
shipments. 

The  tariff  is  nut  going  to  affect  the  domestic  fac- 
tories. Prices  are  so  low  that  they  cannot  go  lower; 
on  the  contrary,  higher  rates  will  undoubtedly  prevail ; 
they  have  already  been  advanced  in  many  instances. 
So  it  will  be  good  merchandising  to  buy  now,  when 
goods  are  at  the  lowest  figure. 


PERSONAL. 


HIS  week  William  Dealing  certainly 
proved  his  salesmanship  ability.  He  had  to 
appear  at  New  Brunswick,  X.  J.,  to  identify  a 
gold  watch  and  an  overcoat  that  had  been  burg- 
larized from  his  home  in  Ridgewood,  X*.  J., 
last  December,  the  Public  Prosecutor  needing  his 
presence  at  court  in  order  to  convict  the  burglar. 
During  the  session  Dealing  talked  cut  glass  to  his 
attorney  and  finally  landed  an  order.  The  lawyer 
remarked  that  he  was  the  first  salesman  who  had  ever 
sold  him  anything  while  the  court  was  in  full  session, 
right  before  the  judge  and  jury.  Not  only  did  he 
sell  the  glassware,  but  was  paid  some  nine  or  ten  dol- 
for  his  trouble  by  the  State. 

V.  Lilliston,  formerly  salesman  in  the  contract 
department  at  Strawbridge  &  Clothier's,  Philadelphia, 
has  been  engaged  by  the  United  States  Glass  Co.  as 
salesman  at  their  Chicago  branch,  and  started  in  on 
December  2.  Mr.  Lilliston  is  a  very  capable  fellow 
and  an  acquisition  to  the  sales  force. 

Charles  L.  Casey,  president  of  the  Guernsey 
Earthenware  Co.,  was  married  November  29  to  Miss 
Clara  Rogers,  of  Barnesville,  Ohio.  The  wedding 
was  an  unusual  social  event  and  largely  attended. 
After  the  wedding  journey  Mr.  and  Mrs.  Casey  will  re- 
side in  Cambridge,  Ohio.  Congratulations  are  ex- 
tended. 

C.  H.  Becker,  of  the  Becker  Hazelton  Co.,  Dubu- 
que, Iowa,  is  in  town  this  week  making  his  annual 
pre-holiday  visit  to  pick  up  specialties.  Of  course  he 
will  be  here  again  for  the  import  season. 

O.  H.  Brown,  of  Spring  Lake  and  Asbury  Park, 
sails  on  the  King  Albert  of  the  North  German  Lloyd 
for  Cairo,  Egypt,  and  will  go  up  the  Nile  as  far  as  the 
second  cataract.     After  that  he  will  make    a  tour  of 


i7 


the  Holy  Land,  returning  about  the  middle  of  Febru- 
ary. 

F.  J.  Castline,  with  Pitkin  &  Brooks,  Chicago,  is 
spending  a  few  days  in  New  York  looking  at  advance 
samples. 

J.  W.  French,  with  John  Davison,  came  in  from 
his  far  Western  trip  on  Tuesday.  He  always  does 
business,  and  this  time  more  than  ever. 

John  Fisher,  recently  with  Louis  Wolf  &  Co  ,  bas 
signed  with  C.  B.  &  J.  Warner  to  represent  them  in 
the  South,  west  of  the  Mississippi. 

Warren  S.  Creveling,  who  is  selling  Guernsey 
earthen  cooking  ware,  blew  into  the  city  on  Saturday 
last  week  so  that  he  might  attend  the  meeting  of  the 
Salesmen's  Association  and  nominate  A.  H,  Ledden 
for  vice-president. 

Abe  Hays,  representing  the  Cook  Pottery  Co., 
Trenton,  N.  J.  was  in  town  on  Tuesday,  He  is 
always  welcome  in  the  District,  where  he  has  a  host 
of  friends. 

E.  Torlotting  returned  from  his  usual  trip  with  a 
well-filled  order-book  on  Sunday  evening. 


J.  H.  Law,  of  Asheville,  N.  C,  came  to  the  city 
on  a  sad  errand  last  week.  His  mother,  who  was 
ninety-two  years  old,  died  on  Sunday,  November  24. 

A.  B.  Marryatt  has  made  a  contract  with  C.  B. 
&  J.  Warner  to  carry  their  line  of  cut  glass  and  rep- 
resent them  exclusively  on  and  after  January  1. 
The  territory  he  will  cover  is  southeast  of  the  Missis- 
sippi, where  he  has  a  fine  connection. 

Mrs.  Furman  T.  Foy,  whose  husband  conducts  a 
jewelry  store  in  Jenkintown,  Pa.,  was  in  the  city  on 
Tuesday  of  this  week  buying  cut  glass. 

Frank  J.  Bicknall,  of  the  Tilden-Thurber  Corpor- 
ration,  Providence,  R.  I  ,  was  in  town  this  week  pick- 
ing up  a  few  specialties  for  the  holidays  and  incident- 
ally hurrying  up  import  orders.  He  says  1912  so  far  is 
'way  ahead  of  anything  the  house  has  done  in  twelve 
years,  and  they  still  have  all  the  month  of  December 
to  reckon  on. 

William  Walker,  assistant  engineer  at  Ludwig 
Baumann's,  was  badly  burned  on  Wednesday  night  of 
last  week  when  he  tried  to  put  out  a  blaze  from  a 
leak  in  a  gaspipe  in  the  warehouse.  The  leak  had 
been  set  fire  to  in   an  effort   to  locate    it,  and    when 


Walker  climbed  up  an  eighteen-foot  ladder  and  threw 
a  bucket  of  water  on  it  the  blaze  broke  out  with  new 
strength  and  blew  him  into  a  heap  of  coal  with  his 
oily  clothing  afire.  Walker  was  taken  to  Bellevue 
Hospital. 

* 

Walter  Andrews,  formerly  with  the  United  States 
Glass  Co.  in  Chicago,  and  recently  appointed  mana- 
ger of  the  Chicago  office  of  the  Monongah  Glass 
Co.,  spent  a  day  in  New  York  this  week  on  his  way 
to  the  factory  from  Boston,  where  he  had  been  mak- 
ing a  brief  visit. 

Frekerick  Skelton  spent  all  last  week  making 
the  rounds  of  the  various  factories  he  represents, 
hurrying  up  deliveries  of  orders  he  had  taken. 

Emil  Fleer,  the  ersiwhile  china  salesman,  who  is 
now  on  a  plantation  down  in  North  Carolina,  spent  a 
few  days  in  New  York  this  week.  Outdoor  life  and 
horseback  riding  seem  to  agree  with  him,  for  he  is  as 
plump  as  a  partridge. 

* 

S.  P.  Arnold,  the  well-known  china  salesman, 
has  engaged  with  Bawo  &  Dotter  for  next  year 

W.  B.  Graham  is  a  busy  man  these  days  fitting  up 
his  new  showrooms.  On  his  recent  trip  to  Germany 
he  arranged  for  the  sole  agency  in  this  country  of 
another  large  china  manufacturer.  Details  will  be 
given  later. 

Judging^by  the  strength  of  his  hand-clasp,  Mr. 
Lightner,  local  representative  of  S.  A.  Weller,  must 
have  the  heart  of  an  elephant  It  is  one  of  those 
greetings  that  linger  long  in  the  memory — a  "pleasure 
that  is  almost  pain."  It  would  be  interesting  to  see 
Jack  Hines  and  Lightuer  engage  in  a  handshaking 
contest. 

Ferdinand  Mayer,  of  Charles  Mayer  &  Co., 
Indianapolis,  importers  of  china,  glass  and  silverware, 
is  spending  a  few  day  in  the  city.  He  is  registered 
at  the  Wolcott. 

Snow  has  not  been  seen  in  Atlanta,  Ga.,  for 
thirty-five  years  until  this  year.  M.  Liebman,  a 
crockery  and  glass  salesman,  who  has  just  returned  to 
this  city,  was  in  Georgia  during  the  week  of  Novem- 
ber 28th,  and  says  that  the  inhabitants  were  much 
interested  in  the  phenomenon. 

W.  H.  Briggs,  manager  of  the  Anchor  Pottery 
Co  ,  TrentOD,  N.  J. ,  was  a  passenger  on  the  train  that 
was  wrecked  at  Glen  Lock,  Pa.,  November  27.  He 
was  badly  injured  and  was  taken  to  the  hospital  at 
Westchester,  Pa.  He  is  not  expected  to  be  out  for 
two  or  three  weeks. 
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OBITUARY. 


ON  Tuesday  morning,  F.  Victor  Ashchoff,  who  for 
twenty-three  years  has  been  with  Geo.  F.  Bassett 
&  Co.,  died  of  heart  trouble,  aged  forty-five.  Mr. 
Ashchoff  was  born  in  Berlin,  Germany,  and  at  an 
early  age  came  to  America  with  his  family.  They 
went  to  Minnesota,  but  after  a  few  years  there  young 
Ashchoff  came  to  New  York  and  obtained  employ- 
ment with  Julius  Palme.  From  there  be  went  with 
Geo.  F.  Bassett  &  Co.  and  worked  up  to  the  position 
of  cashier.  Last  spring  he  was  taken  ill  and  went  to 
Europe,  where  he  stayed  for  five  months.  On  his  re- 
turn he  went  back  to  work,  but  was  obliged  to  give 
up  in  a  few  weeks.  He  was  highly  respected  by  all 
who  knew  him  A  widow  and  two  children  survive 
him.  He  was  a  member  of  the  Salesmen's  Associa- 
tion. 

Dr.  William  H.  Shouse,  a  former  well-known 
wholesale  dealer  in  pottery  for  many  years  in  Cincin- 
nati, died  suddenly  November  24  of  heart  failure, 
aged  seventy-five. 

Thomas  Lippincott  Camerden,  sixty-eight  years 
old,  a  wholesale  dealer  in  glassware  and  druggists' 
sundries  at  No.  148  VVilliam  street,  this  city,  died  of 
heart  disease  November  28  at  his  home,  No.  121  West 
Seventy-eighth  street. 


SAN    FRANCISCO    AND   THE  COAST. 


PRACTICALLY  all  the  manufacturers' representa- 
tives have  completed  their  trips  for  the  year, 
and  except  for  two  or  three  who  are  planning  to  visit 
their  factories  within  the  next  two  or  three  weeks 
they  will  spend  the  next  month  getting  out  orders 
and  making  arrangements  for  next  year's  business. 
All  seem  to  be  well  pleased  with  the  volume  of  busi- 
ness handled  this  year,  and  anticipate   a   very   good 

spring  business. 

•  • 

The  local  retail  establishments  are  making  a 
good  showing  now  of  their  lines  suitable  for  gifts. 
Many  are  pushing  regular  table  services  as  well  as 
individual  pieces  of  hand  painted  china,  cut  glass,  etc. 

Geo.  S.  Davis,  representing  the  Knowles,  Taylor 

&  Knowles  Co  ,  is  calling  on  the  trade  this  week. 

•  » 

All  the  travelers  for  Ottenheimer  Bros,  are  still 
out  on  the  road,  and  continue  to  send  in  good  orders. 
City  business,  Mr.  Ottenheimer  says,  is  hardly  up  to 

expectations  just  now. 

•  • 

F.  Siem  is  in  Los  Angeles  this  week  in  the  inter- 
est of  the  Dohrmann  Commercial  Co. 

•  » 

Geo.  A.  Boomer,  local  manager  for  the  Plume  & 
Atwood  Mfg.  Co  ,  has  completed  a  very  successful 
trip   in  .the  northwest,  and  is  now   at   headquarters 


until  after    the  first  of  the  year.      He  says    the   new 
line   embossed  in  classic  design  for  gas  and  electric 

fixtures  is  taking  very  well. 

•  • 

Sylvester  Baker,  Coast  manager  for  the  Macbeth- 
Evans  Co.;  is  expected    home  about  Dec.    10,    after 

spending  a  week  or  so  at  Pittsburgh. 

•  • 

Articles  of  incorporation  have  been  filed  at 
Portland,  Ore.,  of  the  Western  Glass  Co.,  with  a 
capital  stock  of  $100,000,  by  Albert  Backus,  R.  J. 
Boethelt    and    T.    J.    Conway     for     the    purpose    of 

engaging  in  the  manufacture  of  glass  products. 

•  • 

The  Gerurtz  Furniture  Co  ,  of  Portland,  Ore., 
has  moved  into  its  new  twelve-story  building  at 
Fifth  and  Adler  streets  with  a  complete  line  of  house- 
furnishings.  The  third  floor  of  the  establishment  is 
given  over  to  the  crockery  and  glassware  department 

and  the  offices. 

•  • 

B.  F.  Heastand,  Coast  representative  for  the 
Fostoria   Glass   Co.,  plans  to   leave   the  end   of   the 

week  for  a  three  weeks'  visit  to  the  factory. 

•  • 

A.  A.  Otte  has  completed  his  trips  for  the  year  in 

the  interest  of  the  Pittsburgh  Lamp,  Brass  and  Glass 

Co.,  and  will  leave  about  the  middle  of  the  month  for 

Pittsburgh  on   a   short  trip.     He   6ays   business   has 

kept   up   very   satisfactorily   on  both   portables   and 

glassware,  it  being    difficult    at    times  to  handle  the 

orders. 

»      • 

H.    Cronemeyer,    local     manager   for    Bawo     & 

Dotter,  is  getting  ready  for  the  1913  import   season. 

Samples  are  now  on  the  way  both  from  the  East  and 

Europe,  and  next  week  he  expects  to  have  a  complete 

line  of  dinnerware  on  display. 

•  * 

F.  M.  Dunn,  Coast  manager  for  the  United 
States  Glass  Co.,  is  at  headquarters  after  a  short  run 

to  the  Sacramento  Valley. 

•  • 

Work  on  the  big  brick  warehouse  for  the  Nathan 
Dohrmann  Co.,  which  is  being  erected  in  Townsend 
street,  near  Fifth,  is  progressing  nicely,  the  structure 
being  about  half  completed. 


ONE     EFFECT     OF     THE     NEW     LIST. 


THE  delay  in  passing  goods  at  the  Custom  House  is 
causing  serious  inconvenience  and  a  great 
expense  to  hotels.  Two  large  caravanseries  that  are 
about  to  open  have  not  yet  received  their  china,  and 
the  dealers  who  sold  them  can  give  no  assurance  as  to 
when  they  can  deliver.  The  hotels  must  open  when 
the. time  comes,  and  they  will  have  to  substitute  what- 
ever the  dealer  may  be  able  to  send  them.  They 
have  selected  ware  in  keeping  with  their  furnishings, 
and  to  be  deprived  of  the  use  of  the  proper  table 
service  at  the  opening,  when  a  grand  display  is  made, 
is  exasperating. 
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Because   of  the   rush  of   business 
East  Liverpool     now    being     experienced   by    the 
and   Vicinity,      potters,     purchasers    are    paying 
higher  prices  for  goods  providing 
they   are   guaranteed    immediate    delivery.       When 
asked  on  Tuesday  if  he  would  get  all  orders  shipped 
this  year  that  are  now  on  the  books  a  local  sales  man- 
ager answered:  "Not  by  a  long  shot!     We  do  not  see 
why  we  cannot  take  advantage   of  the  situation   and 
get  a  better  price  for  our  goods,"  he  continned,  "and 
we  find  that  buyers  are  not  kicking  about  this." 

•  • 

Thomas  A.  Copperstone,  salesman  for  the  Vodrey 
Pottery  Co,  who  was  in  the  district  last  week,  was 
compelled  to  leave  for  his  home  in  Ft.  Wayne,  Ind., 
last  Saturday  afternoon,  suffering  with  a  cold  and 
rheumatism. 

Col.  Will  A.  Rhodes  has  become  identified  with 
the  sales  department  of  the  West  End  Pottery  Co. 
He  is  also  looking  after  a  lot  of  special  work  in  the 
office,  and  will  no  doubt  prove  a  valuable  addition  to 
the  electrical  force. 

The  first  report  of  Receiver  Willard  R.  Morris  of 
the  Globe  Pottery  Co.  was  filed  this  week.  While  no 
official  statement  has  been  made  by  the  court,  it  is 
common  report  that  the  company  has  made  an  excel- 
lent showing  under  the  management  of  Mr.  Morris 
during  the  last  sixty  days. 

•  • 

Hon.  G.  F.  Hankins,  of  Lexington,  N.  C,  a 
large  pottery  broker  of  that  city,  was  here  this  week 
making  plans  for  lines  for  the  coming  season.  He 
contemplates  another  trip  to  the  district  in  January. 

•  • 

"Panama"  is  the  name  of  the  new  plain  dinner 
shape  which  is  being  shown  tor  the  first  time  this 
week  by  the  Potters'  Co-operative  Co.  It  will  be 
treated  in  twelve  exclusive  controlled  patterns,  be- 
sides a  number  of  others.  The  "Banquet"  dinner 
service  has  also  been  given  a  number  of  new  dresses, 
and  with  the  two  the  company  will  have  the  best 
offering  in  dinnerware  that  has  been  shown  by  their 
salesmen  in  years.     George  Buxton,  the  popular  sales- 


man, who  has   been  connected  with  this  firm  for  the 
past  year,  is  now  in  charge  of  the  decorating  shops  of 

this  concern. 

•  • 

The  Decorative  Supply  Co.,  which  recently  took 
larger  sample  rooms  in  the  Moreland  Arcade  here, 
reports  that  its  business  for  the  past  year  has  proved 
a  record-breaker.  "It  is  better  than  we  anticipated, 
and  we  look  forward  to  even  better  results  in  1913. 
Our  new  lines  have  met  with  much  favor,  both  the 
open  stocks  and  the  exclusives, "  said  an  official  of  the 
company. 

"We  are  making  greater  plans  for  our  dinner- 
ware  lines  for  1913  than  ever  before,"  said  Manager 
Fred  Kline  of  the  Colonial  Pottery  Co.  "We  will 
have  our  new  plain  dinner  shape  ready  for  the  trade 
within  two  weeks,  and  it  will  be  treated  in  ten  exclu- 
sive patterns.  The  entire  191 3  line  will  be  the  larg- 
est the  Colonial  has  ever  shown,  both  in  dinnerware, 
specialties  and  in  the  hotel  lines.  The  latter  is  to  be 
had  in  both  plain  and  decorated." 

•  • 

Information  has  been  received  here  that  the  Hard- 
stone  Pottery  Co.  has  been  formed  by  W.  F.  Gwynn 
and  Robert  Mitchell  of  Cincinnati,  with  a  capital 
stock  of  $25,000, 

Work  has  been  started  on  the  additions  which  are 
being  built  to  the  plant  of  the  PopeGosser  China  Co., 
at  Coshocton,  O.  The  new  lines  for  1913  are  nearing 
completion,  and  seme  handsome  exclusive  treatments 
will  be  shown  in  January. 

•  * 

More  or  less  inter-buying  of  white  ware  by  the 
pottery  manufacturers  of  this  district  is  now  being 
done  It  is  almost  an  impossibility  for  the  manufac- 
turers to  keep  up  with  their  orders.  Hence  the  buy- 
ing of  white  ware  from  one  another  when  it  is  possi- 
ble. 

•  * 

The  number  of  employes  of  the  National  China 
Co.,  Salineville,  will  be  greatly  increased  when  the 
company  completes  the  erection  of  its  additional  kilns 
and  warehouses,  according  to  General  Manager  Sam- 
uel B.  Larkin.     These  improvements  are  expected  to 


be  finished  in  January.  The  National  is  making  a 
special  feature  of  the  jobbing  trade  and  has  conformed 
tts  lines  with  this  end  in  view. 


other   lines,  will   remove  to  new   salesrooms  at    1115 
Broadway,  southwest  corner  of  Twenty-fifth  street. 


The  facilities  of  the  decorating  shop  of  the  Tritt 

China  Co  ,  Niles,  O.,  have  been  largely  increased. 

•  • 

Pennsylvania   railroad   officials  here  assert  that 

the  total  shipments  of  pottery  outof  the  local  district 

for  191 2  will  be  at  least  one-third    greater  than  those 

of  191 1.     This   is  considered    an  excellent  record   in 

view  of   the   fact  that  there  are   three   plants  in  the 

territory  that  have  been  idle  all  season. 

• 

In  order  that  the  shipment  of  decorated  orders 
may  be  facilitated,  the  Homer  Laughlin  China  Co.  is 

working  its  decorating  department  nights. 

•  • 

Some  business  is  being  booked  by  local  manufac- 
turers for  January  shipment.  On  all  sides  it  is  re- 
ported that  the  outlook  for.  continued  big  business 
throughout  the  new  year  is  most  promising. 

•  • 

A  second  new  kiln  is  being  erected  at  the  Crooks- 
ville,  O.,  plant  of  the  A.  E.  Hull  Pottery  Co. 

•  * 

In  the  matter  of  the  bankruptcy  of  the  Warner- 
Keffer  China  Co.  applications  have  been  made  to  the 
referee,  C.  C.  Connell,  for  the  following  allowances: 
Brookes  &  Thompson,  attorneys,  $145;  Fred  Klein, 
labor,  $300;  Joseph  F.  Manor,  labor,  $300;  Beulah 
Smith,  labor,  $57.25;  J.  R.  Warner,  labor,  $300;  H. 
F.  Weber,  labor,  $62,50;  James  Browning,  labor,  $14; 
J.  L.  Higby,  labor,  $300.  Referee  Connell  set  Dec.  9 
for  hearing  this  petition.  A  five  per  cent  dividend  has 
already  been  declared  in  this  case,  and  if  all  priority 
claims  are  allowed  in  full  there  will  be  nothing  left 
for  the  general  creditors. 


DESIGNS     FOR     AMATEUR     CHINA     RAIMhPS. 


BUSINESS    BRIEFS. 


The  McCuen  Store  at  Montpelier,  Vt,  has  opened 

a  toy  department. 

*  » 

The  Golden  Eagle  Dry  Goods  Co.,  Denver,  Col., 
are  planning  the  erection  of  a  twelve-story  department 

store,  which  will  cost  $2,350,000. 

*  # 

With  $20, coo  capital  stock,  the  Tennessee  Hard- 
ware Co.  has  been  formed  at  Humboldt,  Tenn.,  and 
will  handle  stocks  of  domestic  pottery,  glassware  and 

lamps. 

•  • 

The  Scruggs-Vandervoort  &  Barney  Dry  Goods 
Co  ,  St.  Louis,  Mo.,  has  extended  its  store  to  include 
the  first  floor  of  the  Century  building,  facing    Olive, 

Ninth  and  Locust  streets. 

•  • 

On  or  about  Jan.  1  Ignaz  Straus  &  Co.,  684 
Broadway,  who  handle  Japanese   porcelains,    among 


A  CLEVER  scheme  to  increase  business  has  been 
inaugurated  by  Geo.  W.  Davis  &  Co.,  Roches- 
ter, X.  Y.,  who  are  sending  out  a  supplementary  cat- 
alogue, together  with  a  little  pamphlet,  adv  rtieing 
designs  for  the  use  of  amateurs.  As  the  prices  of  the 
designs  range  from  ten  to  fifty  cen's,  no  one  can  re- 
fuse to  purchase  because  of  the  expense. 


HAVE     MADE     GOOD     SALES     THROUGH     US 


New  York,  Dec  3,  1912. 
Editor  Crockery  and  Glass  Journal. 

We  beg  to  thank  you  for  the  various  inquiries 
sent  to  us  for  goods  that  we  have  listed  in  the  Mer- 
chandising Department  of  your  paper,  and  are  pleased 
to  report  several  good  sales  made  through  this  medium. 
We  think  this  is  a  clever  scheme,  and  one  that  should 
be  supported  by  buyers  and  manufacturers  alike. 

Thanking  you  for  the  interest  you  have  shown  in 
our  lines,  and  with  regards,  we  beg  to  remain, 
Very  truly  yours, 

C  B.  &  J.  Warner. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 

Shipments 
weekend'g 
N»v.  16. '12 

Correspond- 
ing period 
1911 

Exports 

Jan  1  to 

Nov.  16,*12 

Correspond 

ing  period 

1911 

248 
170 

35 
214 

27 
7 

10 

3 

122 

65 

82 

3 

19 

7 
16 

8979 

5938 

2  too 

7575 

1356 

^91 

763 

£70 

66 

323 

488 

9J95 

6944 

3866 

9969 

784 

940 

400 

921 

53 

47 

328 

San  Francisco  . . . 
New  Orleans.   . . 
Portland  (Me.).. 
Galveston 
Newport  News   . . 
Portland  (Or.).  . 
Inland  Points 

Total 

714 

314 

29649 

33447 

From  David  Inglis  &  Co.'s  Circular. 


TO 


Boston 

New  York 

Baltimore 

Philadelphia.  . . 
New  Orleans. . . 
Newport  News. 
San  Francisco 
Portland  (Me.). 

Galveston 

Portland  (Or.). 
Inland  Points. . 


Total . 


Shipments 
weekend'g 
Nov    16  '12 


170 

248 

214 

30 

7 

27 

10 

3 

18 


727 


Correspond. 

ing  period 

1911 


59 
122 

77 
3 


19 

7 
12 


299 


Exports 

Jan.  1  to 

Nov.  16*12 


5938 
8910 

7575 

2617 

988 

69 

1351 

659 

570 

328 

680 


29685 


Correspond 

ing  period 

1911 


6926 

7110 
10053 

3883 
857 
153 
675 
556 
921 
83 

10S3 


32297 
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Slowly  the  character   of  the  new 

Pittsburgh  and     lines    which    will   be   shown   the 

Vicinity.  buyers  in   1913  is  being  disclosed. 

In  lighting  effects  the  Macbeth- 
Evans  Co.  has  a  number  of  handsome  new  creations 
ready.  One  exclusive  offering  is  a  sectional  leaf 
semi-indirect  lighting  shade,  manufactured  from 
Alba  glass.  The  fixture  which  is  used  with  this  is 
also  of  a  design  to  be  had  only  from  this  firm.  There 
are  six  leaves,  making  the  complete  circle.  The 
mold  of  the  leaf  is  so  made  that  even  the  veins  of  the 
leaf  are  apparent.  A  new  line  of  portables,  known  as 
"Arts  and  Crafts,"  is  a  distinct  novelty.  These  are 
about  fifteen  inches  in  height,  and  the  treatments  are 
of  a  character  possessing  the  effects  indicated  by  the 
name.  Brown  and  green  predominate  in  the  decora- 
tive treatments.  

Five  new  tableware  patterns  have  been  arranged 
for  the  1913  trade  by  the  United  States  Glass  Co.,  but 
the  details  of  the  lines  are  not  yet  announced.  There 
will  also  be  a  number  of  new  treatments  shown  in 
etched  and  cut  ware  and  in  the  blown  and  stem  lines. 
Quite  a  few  specialties  will  also  be  shown.  One  of 
the  table  lines,  the  "Sheraton,"  will  comprise  over 
100  pieces,  which  will  make  it  the  most  complete 
table  line  the  company  has  ever  issued.  Samples 
will  be  ready  for  inspection  within  a  few  days. 


agement  of  the  United  States  plant  there.  At  the 
same  time  D.  H.  Cushwa  took  charge  at  Glassport, 
Pa.,  and  H.  M.  Kelly  at  the  Gas  City,  Ind  ,  factory. 


While  many  manufacturers  are  getting  out  new 
lines,  here  and  there  one  hears  of  the  inability  of 
other  manufacturers  to  give  any  attention  whatever 
to  new  creations.  One  Ohio  manufacturer  is  reported 
to  have  been  so  crowded  with  orders  for  191 2  lines 
that  he  has  not  undertaken  to  get  even  one  new  spe- 
cialty for  the  coming  year.  Yet  he  will  exhibit  in 
Pittsburgh  as  usual. 

The  Monongah  Glass  Co.  is  making  a  patented 
fly  catcher  which  is  guaranteed  to  "produce  results." 


F.  Lloyd  Bryant,  formerly  connected  with  the 
New  York  office  of  the  United  States  Glass  Co.,  spent 
last  Friday  and  Saturday  at  the  home  office,  en  route 
to  Tiffin,  O.,  where  be  last  Monday  assumed  the  man- 


"We  are  getting  a  nice  lot  of  business,  and  our 
trade  is  growing,"  said  Daniel  Taylor,  of  the  Daniel 
Taylor  Co  ,  this  week.  The  company  has  its  offices 
in  the  German  National  Bank  Building,  this  city,  and 
is  showing  a  varied  line  of  lighting  and  other  glass 
products. 

Glass  manufacturers  are  "swamped"  with  busi- 
ness. One  said  that  it  is  an  utter  impossibility  to 
make  goods  as  fast  as  wanted.  Plants  as  a  rule 
throughout  the  district  are  working  night  and  day. 


With  the  advent  of  the  parcels  post  system,  effec- 
tive January  1,  both  glass  and  pottery  manufacturers 
will  avail  themselves  of  the  opportunity  to  make 
small  shipments  under  it  provisions.  They  should  at 
once  make  application  either  to  their  local  post  office 
or  to  the  Postal  Department  at  Washington  for  zone 
maps  and  complete  rate  sheets. 


Paul  G.  Willits,  secretary  and  general  manager 
of  the  clay  pot  manufacturing  firm  of  that  name,  this 
city,  has  just  closed  a  deal  for  the  purchase  of  several 
hundred  acres  of  clay  lands  in  Kentucky,  the  deposits 
in  which  will  be  used  in  the  manufacturing  of  glass- 
house pots.  

The  lighting  goods  department  of  the  Joseph 
Home  store  here  has  just  been  awarded  the  contract 
for  the  lighting  and  glass  fixtures  for  the  $65,000  busi- 
ness building  being  built  by  the  James  H.  Matthews 
Co.  The  Architectural  Bronze  Co.,  with  offices  in 
the  Jenkins  Arcade,  secured  the  lighting  fixtures  and 
glass  contract  for  the  new  Kenyon  Opera  House, 
which  is  nearing  completion. 


The  new  plant  of  the  Pennsylvannia  Glass  and 
Mfg.  Co.,  Brilliant,  O.,  is  working  to  capacity  on 
lighting  glassware.  A  feature  is  also  made  by  this 
company  of  ruby  lantern  globes.     Business  with  the 


company   is  good,  and    further  additions  to  the  plant 
are  contemplated  early  in  the  new  year. 


HAMBURG 
82  packages  glassware L  Straus  &  Sort 


The  following  agreement  anent  pressed  blanks 
was  reached  at  the  recent  manufacturers'  and  workers' 
conference  held  in  this  city: 

"Definition  of  a  pressed  blank:  A  figured  pressed 
glass  article  made  and  finished  exclusively  for  cut- 
ting. 

"Lead  blanks  for  cutting  shall  be  made  at  Fry 
moves  and  wages  when  two  molds  are  used,  and 
Libbey  moves  and  wages  when  one  mold  is  used,  turn 
work. 

"Lime  glassi  blanks  shall  be  made  at  a  move  of 
ten  per  cent  less  than  present  listed  pressed  ware 
moves,  unlimited  turn  work,  at  Fry  blank  wages;  the 
shop  to  be  paid  for  all  good  wares  selected  in  excess 
of  move. 

"This  new  list  to  become  effective  October  14, 
1912. 

"It  is  understood  that  all  nappies  in  lime  glass 
shall  not  be  made  at  a  less  move  than  when  made  in 
lead. 

"It  was  further  agreed  that  Messrs.  Rowe  and 
Kunzler  would  compile  a  list  showing  the  moves  and 
wages  of  the  various  articles  now  listed  in  Fry  and 
Libbey  lists  when  made  from  lime  glass  for  cutting." 


IMPORTS    AT    NEW    YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
December  3.  1912. 

ANTWERP 
174  packages  glassware  B  Guntnel 

25  "  "  LStraus&  Sons 

23        "  "  Geo  Borgleldt  &  Co 

144        ••  " Miscellaneous  Orders 

129        "         earthenware Bawo  &  Dottei 

26  "  "  ERThieler 

1  ««  *'  Koscherak  Bros 

83        "  "  G  F  Bassett  &  Co 

7  "  "  Fensterer&  Ruhe 

26  "  "  Miscellaneous  Orders 

80  '  chinaware Vogt  &  Dose 

2  "  "  LDBloch&Co 

22  "         toys Strobel  &  Wilken  Co 

319        "  "        ....  ^ Miscellaneous  Orders 

BREMEN 

3  packages  chinaware Strobel  &  Wilken  Co 

14        "  toys " 

HAVRE 
102  packages  chinaware Wm  Guerin  &  Co 


8 
4 

28 
S3 
61 
8 
82 


.  Haviland  &  Co 

J  J  Hines 

J  H  Venon 

Bawo  &  Dotter 

.Miscellaneous  Orders 

glassware Stewart  &  Crocker 

"  Miscellaneous  Orders 


COPENHAGEN 

10  packages  glassware     Fensterer  &  Ruhe 

21        "         chinaware. J  H  Venon 

ROTTERDAM 

20  packages  earthenware Geo  Borgfeldt  &  Co 

4        "  "  Bawo  &  Dotter 

12        "  "  Miscellaneous  Orders 

GLASGOW 
24  packages  glassware H  A  Rogers  &  Co 


19 

18 

10 

2 

8 

:i4 

17 

% 

427 

6 

718 

6 

18 

44 

11 

16 

21 

181 

26 

6 

18 

27 

831 

85 

4 

110 

62 

13 

343 


Feneeterer  &  Rube 

Geo  Borgfeldt  &  Co 

OO  Friedlander 

1..WH  Plummer 

Herman  C  Kupper 

....    .  H  Endemann 

N  Wapler 

F  Euler  &  Co 

Eimer  &  Amend 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

earthenware L  D  Bloch  &  Co 

Bawo  &  Dotter 

Gr*  ham  <£  Zenger 

Koscherak  brc  s 

J  Palm. 

O  GooH 

. . .  F  W  Woolworth 

Knauth,  Nachod  &  Kuhne 

Herman  C  Kupper 

Lasarus  &  Roseafeld 

Miscellaneous  Orders 

toys B  Illfelder  *  Co 

•  ••• Frank  &  Co 

F  W  Woolworth 

Samstag  &  Hilder  Bros 

Strobel  &  Wilken  Co 

Miscellaneous  Ordei t 

LIVERPOOL 

18  packages  earthenware The  Rowland  *  Maraellui  C  • 

L  Straus  &  Sons 

Fondeville  &  Van  Iderstine 

E  Boote 

H  C  Edmiston 

Meakin&  Ridgway 

W  H  Plummer 

George  Hamilton 

WS  Pitcairn 

Maddockfc  Miller 

G  F  Bassett  &  Co 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 

toys Strobel  &  Wilken  Co 

Geo  Borgfeldt  &  Co 


4 

2 

4 

15 

18 

1 

82 

59 

19 

28 

4 

87 

1 
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IMPORTS    AT    PORT    OP    BOSTON. 

LIVERPOOL 

41  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

1        "  "  Richard  Brlggs  Co 

4  "  Meakin  &  Ridgway 

8        "  "  Rowland  &  Marsellua  Co 

13        "  "  AWChestertc« 

HAMBURG 

78  packages  earthenware Jones,  McDuffee  &  Stratton  Ce 

6  "  Houghton  &  Dutton 

78  "  "  American  Express  Co 

258  "  "  BD  Webber 

8  "  "  WNProctor&Ce 

3  "  "  Stone  &  Dcwner  Co 

5  "  "  RF  Downing*  Co 

87  "  "  Patterson,  Wylde  &  Co 

20  "  "  Geo  Borgfeldt  &  Co 

82  "  "  Mitchell  W  oodbury  &  Co 

46  "  ■  First  N  a  ional  Bank 

91  "  "  E  A  Runnells  &  Co 

78  "  "  - LWolf&Co 

125        '•  "  Miscellaneous  Orders 

ROTTERDAM 
77  packages  earthenware  Mitchell,  Woodbury  Co 

6  "  "  .  Houghton  &  Dutton 


Last  Call. 


TD  insure  insertion  in  our 
Holiday  Number  all  copy 
for    advertisements    must   be 
sent  in  immediately. 


Crockery  and  Glass  Journal, 

92   West  Broadway,  New  York. 
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ANTWERP 

26  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

48        ••  "  American  Express  Co 

IS        ..  ••  LWolf&Co 

1        ■■  ••  Jordan  Marfh  Co 

10        "  '  Mitchell,  Woodbury  Co 

8        ••  «•  ,    ..   Miscellaneous  Orders 

CHINA    AND    JAPAN 

26    >a<  kagf  s  earthenware Jones,  McDuffee  &  Stratton  Co 

13        ••  ••  ....   Miscellaneous  Orders 


SPECIAL     NOTICES. 


$4,250     FOR     PORCELAIN     GROUP. 


AT  a  sale  at  Christie's,  London,  recently,  a  porcelain 
Vienna  group  of  a  lady,  gentleman  and  three 
children,  7^  inches  high,  brought  $4,25°-  Other 
articles  sold  and  the  prices  realized  were  as  follows: 
A  porcelain  Dresden  group  of  lovers  seated  beneath  a 
tree  with  a  lamb  and  a  dog,  on  plinth  encrusted  with 
flowers,  10%  inches  high,  $3,570;  a  Dresdon  group  of 
a  girl  and  a  harlequin  with  a  bird  cage  and  a  pug 
dog,  7^  inches  high,  $3,265  ;  a  pair  of  Chinese  famille 
verte  figures  of  boys,  KangHo  period,  12  inches 
high,$2)94o. 


POOR  OUTLOOK  FOR  CREDITORS. 


IT  is  said  that  the  outlook  for  the  creditors  of  the 
Universal  Supply  &  Mfg.  Co.,  Wellsburg,  W.  Va., 
which  is  now  in  bankruptcy,  is  not  very  promising. 
Its  assets  have  been  appraised  at  about  $5,500;  against 
this  there  are  claims  of  general  creditors  amounting 
to  about  $9,000.  There  are  also  said  to  be  claims  of  lien 
creditors  of  upwards  of  $30,000.  It  is  expected  that 
there  will  be  considerable  litigation  over  the  assets. 
Some  houses  that  had  supplied  the  company  with 
goods  on  credit  want  to  regain  possession  of  such 
property,  which  is  now  in  the  hands  of  the  trustee. 

The  active  management  of  the  concern  was  in  the 
hands  of  its  president,  Henry  R.  Taggert.  Taggert 
had  formerly  been  at  Rutherford,  N.  J  ,  where  he 
manufactured  celluloid  caps  for  salt  shakers.  The 
Hogan  Mfg.  Co.,  of  Nepera  Park,  N.  Y.,  which  owns 
the  patent  on  such  celluloid  caps,  asserted  that  Tag- 
gert was  making  his  goods  in  violation  of  that  patent ; 
and  litigation  had  been  instituted  against  him  in  New 
York  and  New  Jersey.  He  then  closed  up  in  New 
Jersey,  and  was  later  at  Grafton,  W.  Va.,  with  the 
company  which  is  now  in  bankruptcy. 

The  creditors  of  the  bankrupt  are  not  the  only 
ones  who  are  worrying.  As  the  patent  laws  render 
anyone  who  deals  in  infringing  articles  liable  as  a 
"contributory  infringer,"  some  glass  factories  which 
nad  obtained  celluloid  caps  from  the  defunct  Uni- 
versal Co.  on  its  "guarantee"  to  repay  any  damages 
for  infringing  the  Hogan  patent  are  a  little  anxious 
now  to  know  just  where  they  stand,  with  their 
"guarantor"  in  bankruptcy. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
first  and  fifty  cents  for  each  following  insertion  ror  each  half  incb 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 


PROPOSALS. 

Albany,  N.  Y.,  November  30,  1^12. 
PEALED  proposals,  subject  to  the  usual  conditions,  will  be  re- 
^  ceived  up  to  two  p.m.  December  [9,  1  r,i2,  for  furnishing  the 
State  hospitals  for  the  insane  with  crockery  and  glassware  for  a 
period  of  one  year  from  April  1,  1013.  Deliveries  to  be  made  for 
periods  as  shown  on  printed  specifications.  For  further  infor- 
mation apply  to  the  Committee.  Address  all  proposals  to  the 
Purchasing  Committee  for  State  Hospitals,  Room  138,  Capitol, 
Albany,  N.  Y. 


HELP     WANTED. 

\  \  /ANTED— A  salesman  for  Western  Pennsylvania,  Eastern 
*  *       Ohio  and  Western  New  York  having  a  thorough  know- 
ledge of  the  china  and  glassware  business  aEd  an  established 
trade.     Fisher,  Bruce  &  Co.,  Philadelphia. 

\X7 ANTED — By  the  largest  department  store  in  the  most 
"v  progressive  city  in  the  Northwest,  assistant  buyer 
thoroughly  posted  in  china,  crockery,  glassware,  lamps  and 
housefurnishing  lines.  Splendid  opportunity  for  the  right  man. 
Address,  giving  full  particulars  and  references,  Box  831,  this 
office. 

\\  /ANTED— Salesman  on  commission  for  Illinois,  Wisconsin, 
v  *       Minnesota,  Iowa,  Missouri  and  Kansas,  to  sell  well-known 
line  of  art  glass  lighting  devices.      Good  line  and  good  house. 
No  objection  to  side  lines.     Address  Box  832.  this  office. 


SITUATIONS     WANTED. 

SALESMAN  in  Philadelphia  and  surrounding  district  with  es- 
tablished trade  among  five  and  ten  cent  and  housefurnish- 
ing stores  will  take  a  line  of  pottery  ware  on  commission.  Ad- 
dress F.  J    T.,  1733  N.  Twenty-ninth  St.,  Philadelphia. 


TO     LET. 

TO  SUBLET — Large,  light  office  and  showroom,  20x30  feet, 
in  Fifth  Avenue  Building,  Twenty-third  street  and  Fifth 
avenue.  Greatly  reduced  rent.  Apply  Room  965,  Fifth  Avenue 
Building. 


THE  LEIPSIC  FAIR  FOR  THE  SHOWING  OF 
COLLECTIONS  OF  SAMPLES 

of  porcelain  and  all  ceramic  goods,  glass,  metal, 
leather,  wooden  goods,  baskets,  paper,  Japanese  and 
Chinese  goods,  dolls,  toys,  musical  instruments, 
jewelry,  soap,  perfumery,  sporting  and  fancy  goods, 
household  utensils  of  all  kinds,  as  well  as  similar 
goods  of  every  description,  begins  on 

MONDAY,    MARCH    3d,    1913. 

Most  of  the  exhibits  will  be  on  view  for  one  week 
only.  Accommodations  for  visitors  during  the  Fair 
may  be  secured  through  the  "Verkehrs-Verein," 
Handelshof. 

BY     ORDER    OF 

The  Council  of  the  City  of  Leipsic. 

Leipsic,  October  30th,  1912. 


CROCKERY  &  GLASS 

JOURNAL 


NEW    YORK,    DEC.     12,     1912. 


THE    CONDITION    OF    BUSINESS. 


Trade  is  very  quiet  in  the  wholesale 
New  York,      district.     Buyers  are  too  busy  to  come 

to  town  or  pay  attention  to  visiting 
salesmen.  Mail  orders,  while  numerous,  are  for  small 
amounts  and  almost  solely  for  matchings  No  one 
cares  to  stock  up  before  the  first  of  January.  A  great 
change,  however,  may  be  expected  then. 


The   wholesalers    who    come  to  look  at  advance 
samples  are  about  due  to  select  their  staples. 


New  goods  for  spring  importation  are  arriving, 
and  the  house  forces  will  soon  be  busy  pricing  and 
placing  the  new  wares. 


November  sales  footed  up  a  little  better  than  was 
expected.  So  few  buyers  were  here  that  the  apparent 
dullness  was  a  little  disheartening,  and  many  were 
surprised,  when  the  total  footings  were  made,  to  find 
how  many  goods  had  really  been  sold. 


The  wholesalers  throughout  the  country  have 
had  plenty  to  do  right  up  to  date,  and  both  they  and 
the  retailers  are  complaining  of  a  shortage  of  goods. 
Many  a  man  is  sorry  that  he  did  not  buy  more  largely 
in  the  beginning  of  the  year. 


Custom  House  troubles  still  impede  French 
importers,  and  some  of  them  are  paying  the  duties 
under  protest  when  they  are  successful  in  getting 
their  goods  passed  upon,  which  is  not  often.  At  the 
appraisers'  stores  they  say  that  importations  are  com- 
ing in  so  fast  that  they  cannot  handle  all  of  them  with 
the  celerity  desired,  and  add  that  the  china  men  are 
not  the  only  ones  who  are  bringing  in  merchandise. 


Retail  trade  in  the  city,  while  good,  is  not  rush- 
ing. Considerable  complaint  was  heard  last  week 
over  the  volume  of  business,  which  has  not  increased 
in  proportion    to  that   in    other   lines,  if  reports  are 


true.  Perhaps  in  some  of  the  department  stores  the 
proprietors  themselves  are  to  be  blamed  It  certainly 
is  not  the  buyers'  fault,  for  if  most  of  them  had  had 
their  own  way  they  would  have  hrd  a  larger  and  bet- 
ter stock  to  draw  from.  An  incident  which  occurred 
in  an  uptown  department  store  last  week  may  prove 
instructive.  One  of  two  ladies  who  had  been  inspect- 
ing the  department  said  in  the  hearing  of  the  writer, 
who  was  waiting  to  see  the  buyer:  "Come  !  let  us  go 
to  Soandso's;  I  see  nothing  here  I  would  buy.  It 
seems  to  me  the  assortment  is  very  poor."  How 
many  times  we  have  said  that  sales  are  lost  because 
of  lack  of  variety  and  quality. 


Our  reports  from  the  factories,  both  crockery 
and  glass,  are  to  the  effect  that  business  is  booming. 
The  domestic  potters  are  booking  orders  for  1913  far 
in  excess  of  last  year,  and  there  are  instances  where 
the  total  output  for  next  year  has  already  been 
placed.  The  glass  factories  will  hardly  be  able  to  fill 
orders  now  on  the  books  before  the  first  of  January, 
and  from  inquiries  from  large  buyer*  it  is  evident 
that  when  the  new  goods  are  displayed  they  will  book 
good  business. 

The  outlook  is  better  than  ever.  The  first  govern- 
ment reports  as  to  winter  wheat  were  received  this 
week,  and  they  are  as  good,  or  better,  than  last  year 
at  this  time.  The  iron  and  steel  mills  are  crowded 
with  orders  and  every  wheel  is  turning.  It  is  true 
that  Wall  street  is  temporarily  in  the  dumps.  The 
war  scare  in  Europe  affects  securities  adversely,  while 
it  serves  to  uphold  prices  in  foodstuffs,  and  if  there 
should  be  a  general  war  abroad  our  cereals  and  meats 
would  be  in  great  demand. 


The  one  cloud  is  the  uncertainty  of  tariff  matters, 
and  this  is  more  sentiment  than  anything  else.  It 
seems  to  be  a  foregone  conclusion  that  the  schedules 
are  to  be  lowered;  but  the  country  lived  through  the 


Wilson  bill   reduction  and    it  will    probably  survive 
under  the  Wilson  administration. 

This  month's    shipments    will    be 
Pittsburgh  and     good,    but   naturally   the    volume 
Vicinity.  will  not  be  up  to  that  of    Novem- 

ber, for  few  goods  will  be  wanted 
shipped  after  next  week.  Inquiries  for  1913  lines  are 
numerous,  and  some  business  for  the  new  year  has 
already  been  booked.      Prices  have  a  higher  tendency. 

Great  efforts   are    being    made    to 
East  Liverpool     get  all  the  holiday  shipments  out 
and   Vicinity,     on  time,  but  it  is  admitted  that  all 
orders  cannot   be  filled.     In  order 
to  get  goods  some  buyers  are  paying  a  higher   price 
than  list.     That   better  figures  will  be  obtained    for 
American  pottery  during  the  coming  year  than  here- 
tofore is  undoubted. 


SAN    FRANCISCO    AND   THE  COAST. 


HOLIDAY  shopping  is  the  principal  feature  at 
present  in  the  retail  trade,  orders  being  placed 
quite  freely  for  cut  glass,  fine  china,  art  goods  and 
regular  table  services  as  well. 

The  Emporium  is  not  going  to  keep  open  even- 
ings at  all  before  the  holidays,  contrary  to  its  former 
custom  and  that  of  most  of  the  other  stores,  for  the 
reason  as  announced  by  the  management,  that  it  be- 
lieves the  public  can  be  best  served  by  a  satisfied  and 
contented  sales  force.  Paul  D.  Partridge,  manager 
of  the  crockery  and  glass  department,  as  well  as  all 
the  other  department  managers,  is  using  this  fact  as 
an  argument  for  early  shopping. 


The  Cowen-Heineberg  Co.  is  receiving  its  new 
samples  and  will  be  ready  to  start  its  travelers  all  out 
on  the  road  again  just  after  the  first  of  the  year. 


Geo.  W.  Clark    is  calling  on  the  trade  this  week 
in  the  interest  of  the  Homer  Laughlin  China  Co. 


F.  Siem,  with  the  Dohrmann  Commercial  Co.,  has 
just  returned  from  a  short  trip  to  Los  Angeles. 


F.  M.  Dunn,  Coast  manager  for  the  United  States 
Glass  Co.,  has  completed  his  trips  for  the  year,  and 
reports  a  very  satisfactory  business. 


J.  Lee  Richards,  manager  of  the  household  de- 
partment at  Hale  Bros.,  reports  a  very  good  business 
since  the  opening  of  the  new  store  a  month  ago. 


Himmelstern  Bros,  report  a  very  pleasant  visit 
from  Arthur  Bennett,  of  the  Cambridge  (O.)  Glass 
Co.     Leo  Himmelstern  will  leave  soon  for  a  month  or 


six    weeks'    visit  to  the  company's  connections  in  the 
East.  

M.  Cronemeyer,  local  representative  of  Bawo  & 
Dotter,  is  in  receipt  of  a  complete  line  of  dinnerware 
samples. 


THE     ANNUAL     TILE     CALENDAR. 


WHAT  has  become  one  of  the  institutions  of  the 
trade — the  annual  tile  calendar  of  the  Jones,  Mc- 
Duffee  &  Stratton  Co.,  Boston — is  now  being  sent  out. 
The  picture  on  the  1913  souvenir  represents  Pier  46, 
Mystic  Wharves,  Boston,  with  the  steamers  "'Den  of 
Crombie,"  "Jesseric"  and  "Amsteldyk"  lying  there 
This  pier,  which  is  906  feet  long,  is  one  of  those  put 
forth  as  a  rival  to  those  of  New  York. 


The  new  calendar  of  the  Roessler  &  Hasslacher 
Chemical  Co.  is,  as  usual,  a  handsome  piece  of  work. 
The  picture  represents  a  pretty  young  woman  resting 
against  a  well-curb,  with  an  oriental  jar  on  the  stone- 
work. Behind  is  a  thicket  of  oaks,  the  dark  green 
serving  as  a  fine  background  for  the  white  dress. 
The  pose  is  excellent  and  the  flesh  tints  lifelike. 
Recipients  will  find  it  a  decided  ornament  to  their 
offices. 


A     GIRL     WHO     KEPT     HER     HEAD. 


rpHAT  the  District  coatains  its  heroines  was  dem- 
1  onsirated  on  Tuesday  evening  when  a  fire 
occurred  in  the  Handel  Co  's  showrooms,  64  Murray 
street.  Miss  Edna  Rose,  the  stenographer,  and 
Charles  Konzelman,  the  manager,  had  occasion  to 
stay  a  little  later  than  usual,  having  quite  a  heavy 
mail,  and  it  was  after  six  o'clock  when  the}1  left  the 
office  together.  When  they  had  reached  the  street  and 
crossed  over  to  Warren  street  Mr.  Konzelman  asked 
Miss  Rose  where  the  mail  was,  and  she  found  she 
had  left  it  behind  her.  So  she  posted  off  back  for  it. 
When  she  was  taken  up  in  the  elevator  and  opened 
the  showroom  door  she  was  confronted  with  dense 
smoke,  and  a  blaze  was  shooting  out  of  the  little 
workroom  off  the  end  of  the  showroom.  She  imme- 
diately asked  Otto,  the  elevator  man,  to  do  what  he 
could  to  check  the  fire  while  she  telephoned  to  the 
fire  department;  then  after  helping  to  secure  all  the 
water  available  for  the  elevator  man  she  jumped  into 
the  elevator,  operating  it  herself,  and  went  from  floor 
to  floor  to  warn  all  the  other  tenants  of  the  building. 
Meanwhile  the  engines  arrived,  and  the  firemen  soon 
extinguished  the  flames. 

The  origin  of  the  blaze  is  unknown.  The  fire 
marshal  can  not  account  for  it,  nor  can  Mr.  Konzel- 
man. It  was  thought  that  it  probabty  was  caused  by 
rats  gnawing  matches.  It  could  not  have  been  the 
electric  wires,  as  the  lights  were  in  order.  The 
damage  is  estimated  about  $1,000. 
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THE  chief  complaint  among  agents  this  week  is  of 
cancellations  of  orders  that  factories  cannot 
deliver  in  time  for  the  holiday  trade.  This  is  partic- 
ularly hard  on  the  factory  representative.  He  has 
put  a  lot  of  hard  work  into  securing  the  orders,  only 
to  lose  the  result  at  the  end. 

Consumers  are  evidently  including  the  open- 
stock  patterns  of  the  Haviland  &  Abbot  Co.  among 
their  holiday  purchases,  for  retailers  are  sending  in 
hurry-up  orders.  And  no  wonder.  The  decorations 
of  this  house  are  always  tasteful,  dignified  and 
refined.  Loud,  gaudy  patterns  find  no  place  in  their 
open  stock  selections. 

The  ice  water  pitcher  is  apt  to  fall  into  disuse  if 
all  hotel  proprietors  follow  in  the  steps  of  the  man- 
agement of  the  New  Hotel  McAlpin,  which  has 
adopted  in  its  stead  the  vacuum  bottle  for  which 
Joseph  Burroughs  is  local  agent.  An  order  has  been 
placed  for  1,500,  and  eaeh  guest  rom  in  this  gigantic 
hotel  will  be  provided  with  one. 

Plateaux  are  still  in  great  demand,  and  J<~>hn  E. 
Robrbeck  is  taxed  almost  to  his  capacity.  Still  he- 
says  that  he  can  accommodate  a  few  of  his  old  cus- 
tomers if  they  get  caught  short  before  the  buying 
rush  is  over. 

A  very  handsome  electrolier  is  being  put  before 
buyers  by  C  B.  &  J .  Warner,  agents  for  the  Niagara 
Cut  Glass  Co.,  Buffalo,  N.  Y.  This  lighting  device 
is  one  of  the  best  at  the  price  offered,  and,  as  their 
advertisement  states,  is  a  shining  example  of  the 
kind  of  goods  they  make. 

The  District  still  lacks  salesmen  Experienced 
men  seem  to  be  as  scarce  as  hen's  teeth,  and  there 
are  many  chances  for  bright  young  men  to  start  in 
and  learn  the  business. 

Requests  for  open  stock  goods  to  fill  in  are  being 
received    by    L.    Bernardaud    &    Co.    in     gratifying 


quantities.  Of  course  this  is  pleasing  to  Harry 
Churchill,  as  it  is  a  distinct  indorsement  of  the  good 
taste  of  his  firm  in  choosing  dinnerware  patterns  to 
suit  this  market. 

Herman  C.  Kupper  has  a  splendid  line  of  open 
stock  dinnerware  from  Chas  Ahrenfeldt.  They 
range  all  the  way  from  simple  sprays  up  to  elaborate 
borders  with  gold  incrustations.  The  wisdom  of  hav- 
ing original  patterns  is  proved  by  the  success  of  their 
designs,  many  of  them  running  for  years  and  selling 
just  as  well  now  as  when  they  were  introduced.  The 
newest  naturally  have  the  call  at  present,  and  buyers 
putting  them  in  stock  are  assured  of  sales  for  a  long 
time  to  come. 

a 

The  Buffalo  Tottery  gets  customers  to  take  an  in- 
terest in  its  ware  by  furnishing  them  with  pamph- 
lets descriptive  of  the  decorations.  These  little  book- 
lets, supplied  with  the  dealer's  name  printed  thereon, 
help  to  increase  trade  materially.  A  dealer  who 
encloses  an  interesting  description  of  the  exploits  of 
Dr.  Syntax  or  the  legend  of  the  Willow  pattern  plate 
with  his  bills  has  many  visits  from  his  customers  to 
the  special  counter  where  the  display  is  made. 

M 
Many  are  the  souvenirs  given  away  during  the 
year  to  help  get  business.  Whether  the  principle  is 
a  good  one  or  not  is  not  the  question  now ;  it  is  suffici- 
ent that  manufacturers  do  at  times  give  quite  hand- 
some presents.  Clocks  seem  to  be  popular.  They  are 
useful,  and  sometimes  quite  ornamental.  In  the 
latter  class  many  attractive  designs  are  on  view  at  C. 
B.  &  J  Warner's  showrooms,  47  Warren  street, 
which  would  be  welcomed  by  any  buyer  as  a  reminder 
that  someone  had  good  goods  to  sell. 

The  steady  stream  of  local  buyers  and  store- 
keepers from  surrounding  towns  within  a  radius  of 
fifty  or  a  hundred  miles  of  the  city  pouring  into  Bawo 
&  Dotter's  warerooms  shows  that  buyers  are  prepar- 
ing for  the  holiday  rush.  And  the  packing  depart- 
ment tells  the  story  clearer  than  that.    Case  after  case, 


IS 


barrel  after  barrel,  are  being  shipped.     Surely  times 
are  good  with  B.  &  D. 

This  is  the  time  of  year  when  present-giving  is 
uppermost  in  one's  mind.  To  find  something  differ- 
ent, something  that  is  as  useful  as  it  is  novel,  and  at 
the  same  time  not  freakish  or  outlandish,  yet  withal  not 
beyond  the  means  of  the  ordinary  person,  is  quite  a 
difficulty.  The  Bonita  Art  Co.,  Wheeling,  W.  Va., 
have  prepared  many  articles  decorated  with  a  solid 
covering  of  Roman  gold  on  fine  French  china,  and  on 
exhibition  at  Cox  &  Lafferty's  showrooms,  that  just 
live  up  to  the  above  requirements.  Many  of  them 
are  packed  in  silk-lined  boxes  ready  to  ship  and  make 
attractive-looking  packages. 


The  way  the  United  States  Glass  Co.  describe 
the  blanks  upon  which  their  "Valencia"  etched  line 
of  tableware  is  made  is  particularly  appropriate — 
"full-toned,  resonant  blank. "  It  brings  to  mind  im- 
mediately the  clear,  bell-like  ring  of  the  saucer  cham- 
pagnes, finger  bowls  and  goblets.  The  metal  is  cer- 
tainly all  that  can  be  wished  for. 


AT    CHICAGO. 


WHOLESALERS  and  retailers  alike  all  have 
their  hands  full,  and  report  the  most  satisfac- 
tory season's  trade  in  the  history  of  the  business. 
There  has  been  a  fair  degree  of  relief  in  the  matter 
of  the  shortage  of  freight  cars,  and  the  operation  of 
the  new  demurrage  regulations  has  resulted  in  the 
more  rapid  furnishing  of  facilities  for  shipments. 

•  • 

F.  Senior  Pickles,  for  a  number  of  years  con- 
nected with  the  Buffalo  Cut  Glass  Co.,  and  who  is  at 
present  on  a  visit  to  England,  will  upon  his  return 
the  first  week  in  January  join  the  forces  of  the  Geo. 
H.  Bowman  Co.,  Cleveland. 

•  • 

W.  J.  Newman,  son  of  John  Newman,  a  Chicago 
jeweler,  is  now  in  the  employ  of  G.  W.  Milligan,  Kes- 
ner  building,  and  will  have  charge  of  the  cut  glass  and 
silverware  departments. 

»      • 

According  to  reports,  those  previously  interested 
as  officials  of  the  Crum-Howell  Co.,  generally  spoken 
of  as  the  Vacuum  Cleaner  Trust,  who  since  failing 
for  more  than  $7,000,000  have  been  appearing  under 
tbe  name  of  the  Vacuum  Cleaner  Co  ,  of  New  York, 
are  going  to  make  an  effort  to  put  all  tbe  other  vacuum 
cleaner  concerns  out  of  business  or  compel  them  to 
pay  royalties  on  the  patents  which  they  claim  to  own 
or  control.  It  is  understood  that  eight  or  nine  of  the 
smaller  concerns  have  already  agreed  to  pay  royalties 
rather  than  put  up  a  fight.     Other  concerns  through- 


out the  country  are  now  organizing  what  will  be 
known  as  the  Independent  Vacuum  Cleaner  Manu- 
facturers' Association,  and  if  necessary  will  raise 
$100,000  to  fight  the  Vacuum  Cleaner  Co. 

•  • 

B.  F.  Heastand,  San  Francisco  representative  of 
the  Fostoria  Glass  Co.,  Moundsville,  W.  Va.,  spent 
several  days  in  the  company's  Chicago  office  en  route 

to  New  York. 

•  • 

Earl  Newton,  Chicago  representative  of  the 
"Nucut"  lines,  visited  tbe  factory  at  Bellaire,  Ohio, 
this  week. 

Hayden  A.  Marshall,  manager  of  the  Chicago 
office  of  the  Fostoria  Glass  Co.,  is  now  in  the  East. 
He  visited  his  factory  en  route. 

•  • 

The  Koch  Cut  Glass  Company  has  completed  its 
arrangements  for  moving  from  its  old  stand  to  more 
commodious  quarters  in  the  Mailers  Building. 

•  • 

The  lighting  department  of  the  Chicago  office  of 
the  Gill  Bros.  Co.,  from  the  head  of  which  Arthur 
Harrison  recently  resigned,  is  to  be  placed  in  the 
hands  of  J.  F.  Briggs,  former  salesmanager  for  the 
Fostoria  Glass  Specialty  Co. 

•  • 

J.  J.  Hines,  representing  Blakeman  &  Henderson, 
has  been  in  the    city  for  a  few  days  with    his  line    of 

French  chinaware. 

•  • 

Several  of  the  well-known  Chicago  cut  glass  men 
went  to  New  York  to  attend  the  meeting  of  the 
National  Association  of  Cut  Glass  Manufacturers 

«      * 

At  the  stores  of  Pitkin  &  Brooks,  the  Burley  & 
Tyrrell  Co.,  and  others,  increased  numbers  of  salesmen 
and  clerks  are  on  duty.  The  stores  for  weeks  have 
been  crowded  with  customers.  Especially  extensive 
and  fine  are  the  displays  in  the  crockery  and  glassware 
rooms  of  the  big  department  stores.  In  these  places 
the  rush  of  customers  is  so  great  that  in  order  to 
secure  the  attention  of  salesmen  it  is  necessary  for 
would  be  customers  to  do  their  shopping  early  in  the 

day. 

•  • 

Still  the  controversy  goes  on  over  the  relative 
merits  of  the  various  systems  of  lighting.  The 
advocates  of  the  "direct,"  the  "indirect"  and  "semi- 
indirect"  methods  all  continue  strong  in  their  adher- 
ence to  their  choice  and  stout  in  their  arguments. 
Tastes  in  regard  to  material,  decorating  and  form 
differ  about  as  widely  as  do  opinons  in  regard  to  the 
systems.  Alabaster,  glass,  earthenware,  a  composi- 
tion of  bronze  metal  and  plaster,  and  even  wood,  are 
used  in  the  various  styles  of  construction. 

•  • 

One  of  the  busiest  men  in  Chicago  is  Hugh  E. 
King,  manufacturers'  agent.  He  says  that  the  rush 
of  business  is  so  great  that  no  soliciting  has  been  done 
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for  the  last  thirty  days,  all  of  the  time  and  the  facili- 
ties of  his  office  being-  required  for  filling  orders. 

*     • 

When  the  cut  glass  business  reaches  a  degree  of 
magnitude  where  Chicago  representatives  of  factories 
have  for  weeks  ceased  to  solicit  orders,  when  it  has 
been  next  to  an  impossibility  for  orders  on  hand  to 
be  filled,  and  when  factory  managers  have  appealed 
to  the  Chicago  houses  for  information  as  to  the  possi- 
bility of  returning  any  part  of  their  stocks  in  order  to 
supply  demands  from  other  sections  of  the  country, 
the  trade  is  certainly  ''going  some."  All  day  and  all 
night  the  packers  and  the  shipping  clerks,  working 
in  relays,  are  kept  busy. 


Co.,  Syracuse,  N.  Y.,  died  Dec.  3,  aged  seventy-four 
He  had  been    connected  with  the  concern  for   many 
years  and  was  highly  respected. 


BUSINESS    BRIEFS. 


Fire  broke  out  on  the  top  floor  of  McArthur's 
department  store,  St.  Paul,  Minn  ,  Dec.  11  and 
caused  a  loss  of  $250,000. 

*      • 

The  S.  S.  Kresge  Co.,  controlling  a  chain  of  five 
and  ten  cent  stores,  reports  sales  for  the  eleven 
months  ended  November  30  amounting  to  $8,582,623, 
an  increase  of  $2,004,790  over  last  year's  figures,  being 
a  gain  of  30.47  per  cent.  The  sales  for  November 
were  $978,915,  against  $691,878  in  191 1,  a  gain  of 
41.48  per  cent. 


OBITUARY. 


WILLIAM  VANDERBILT  HIGGINS,  an  old- 
time  crockery  salesman,  died  at  Detroit,  Dade 
County,  Florida,  November  28,  aged  seventy-six. 
Mr.  Higgins  was  born  in  Williamsport,  Pa.  At  an 
early  age  he  learned  the  printing  business,  and  for  a 
time  was  engaged  on  a  local  paper  in  his  native  town. 
Later  he  moved  to  Springfield,  Mass.,  where  he  ran 
a  newspaper  for  a  while  and  then  opened  a  crockery 
store.  It  was  not  a  financial  success,  and  he  went  on  the 
road  selling  the  product  of  the  Union  Pottery,  Trenton, 
N.  J .,  leaving  them  later  to  go  with  the  Onondaga  Pot- 
tery, Syracuse,  N.  Y.  Then  he  was  with  the  Wheeling 
Potteries  Co.  for  about  twelve  years,  and  after  leav- 
ing them  traveled  at  different  times  for  the  Buffalo 
Pottery,  the  Pope-Gosser  China  Co.  and  the  Globe 
Pottery.  For  more  than  a  year  he  had  been  in  very 
poor  health,  and  a  few  months  ago  went  to  visit  his 
daughter  at  Detroit,  where  he  died.  He  was  "a  fel- 
low of  infinite  jest,"  with  a  fund  of  amusing  stories, 
and  was  a  great  propounder  and  originator  of  conun- 
drums. He  was  a  fine-looking,  genial  man  and  made 
many  friends.  Everybody  liked  him,  and  will  learn 
with  sorrow  of  his  death.  He  was  a  member  of  the 
Salesmen's  Association. 


William  Henry  Deidrick,  president  of  the  Dei- 
drick  Glass  Co.,  Rochester,  Pa.,  and  a  resident  of 
East  Liverpool,  O  ,  tor  years,  died  in  the  Rochester, 
Pa.,  General  Hospital  last  Saturday  morning  from 
pneumonia,  aged  forty  eight. 

Mr.  Deidrick  was  one  of  the  best  known  pottery 
salesmen  in  the  United  States.  He  was  first  employed 
by  the  Burford  Pottery  Co.,  and  was  later  identified 
with  the  William  Brunt  Pottery  Co.  He  was  also  with 
the  Potters' Co-operative  Co.,  leaving  that  company  to 
form  the  Dresden  Co.  at  Salineville,  O.,  now  operated 


M.  Williams,  treasurer  of  the  Onondaga  Pottery 


WILLIAM   H.   DIIDRICK. 

by  the  National  China  Co.  Following  that  connec- 
tion he  was  one  of  the  organizers  of  the  Sevres  China 
Co.,  late  the  plant  operated  by  the  Warner-Keffer 
China  Co.  From  there  he  went  with  the  American 
China  Co.,  Toronto,  O.,  and  after  a  brief  season  with 
that  company  formed  the  United  Stores  of  America,  a 
large  jobbing  company.  While  with  the  Sevres  Co. 
he  obtained  patents  upon  a  printing  press  for  pottery 
decorating  purposes,  and  later  so  improved  this 
machine  that  it  was  used  for  decorating  glassware, 
the  first  machine  being  installed  in  the  plant  of  the 
Fostoria  Glass  Co.,  at  Moundsville,  W.  Va.  Subse- 
quent improvements  upon  this  machine  were  made, 
and  he  formed  the  Deidrick  Glass  Co.,  took  space  in 
the  plant  of  the  Rochester  Tumbler  Co.,  and  was 
doing  a  record  business  in  the  sale  of  decorated  blown 
glassware  at  the  time  of  his  death. 

A  fortnight  ago,  while  in    Chicago,  Mr.  Deidrick 
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complaiied  of  being  ill  and  was  advised  to  go  home. 
He  did  so  and  after  remaining  there  a  few  days  went 
to  his  factory  at  Rochester.  He  became  ill  again 
while  at  the  home  of  his  son  in  Beaver,  Pa.,  and  from 
there  was  remove  i  to  the  hospital,  where  he  i 
He  is  survived  by  hi?  wife  and  son,  Harry,  general 
manager  of  the  Deidrick  Glass  Co. 


of  their  holdings  and  for  an  additional  amount  equal 
thereto. 


USEFUL    INFORMAT.ON. 


Corporations. 

A  CORPORATION  is  an  artificial  person  created 
by  law  to  transact  such  business  as  may  be  set 
forth  in  its  articles  of  incorporation,  says  F.  S.  Tipson, 
C.  P.  A.,  in  nis  work  entitled  "Commerical  Law."  It 
has  the  right  of  succession  or  continuance,  regardless 
of  change  in  its  membership.  A  joint  stock  company, 
while  similar  to  a  corporation  in  form  and  as  to  its 
methods  of  transacting  business,  is  more  in  the  nature 
of  a  partnership  as  regards  the  individual  liability  of 
its  shareholders. 

A  sole  corporation  is  a  single  individual  possessed 
of  corporate  powers.  Such  corporations  do  not  exist 
in  the  United  States.  Examples  in  England  are  the 
Sovereign,  and  bishops  of  the  Established  church. 

A  corporation  aggregate  is  a  collection  of  individ- 
uals united  in  one  body.  It  is  an  artificial  person, 
but  capable  of  transacting  such  business  as  it  may  be 
entitled  to,  the  same  as  a  natural  person. 

All  contracts,  deeds,  mortgages,  leases  and  other 
instruments  binding  on  a  corporation  should  be  signed 
by  the  president  and  the  secretary,  who  derive  their 
autbority  from  the  directors,  as  expressed  by  resolu- 
tions recorded  in  the  corporation  minute  book. 

Each  stockholder  receives  a  stock  certificate 
statin0'  on  its  face  the  number  of  shares  of  capital 
stock  he  is  entitled  to,  his  name,  and  the  par  value  of 
the  shares.  The  stub  of  the  stock  certificate  contains 
the  same  particulars,  which  are  posted  to  the  individ- 
ual account  of  the  stockholder  in  the  shares  ledger. 

When  a  stockholder  desires  to  transfer  he 
executes  a  bill  of  sale  and  power  of  attorney  author- 
izing the  transfer — a  proper  form  for  which  is  printed 
on  the  other  side  of  the  certificate.  This  indorsed 
certificate  is  then  handed  to  the  proper  officer  of  the 
corporation,  who  cancels  it  and  issues  new  certificates 
— recording  the  transaction  on  the  transfer  books.     • 

The  principal  rights  of  stockholders  are  (i)  to 
vote  at  meetings  held  for  the  election  of  officers;  (2) 
to  participate  in  profit  earned  if  distributed  in  the 
form  of  dividends. 

A  stockholder's  liability  is  generally  limited  to 
the  amount  of  his  investment  as  evidenced  by  the 
amount  of  capital  stock  he  holds.  If  the  corporation 
becomes  bankrupt  he  loses  the  amount  he  has  invested 
and  has  no  further  liability.  The  stockholders  of 
National  banks  are,  however,  liable  for  the  par  value 


AT     PITTSBURGH. 


THE  Pittsburgh  sample  rooms  of  Kioney  &  Levan 
A  have  been  the  scene  of  great  activity  during 
the  last  fortnight.  The  entire  sales  and  office  forces 
have,  upon  several  occasions,  been  compelled  to 
remain  on  duty  until  after  midnight  in  order  to  get 
all  business  for  the  day  cleaned  up.  The  year  as  a 
whole  has  proved  to  be  the  most  satisfactory  of  any 
since  the  Pittsburgh  branch  was  established. 


A.  Herr,  who  has  been  in  charge  of  the  display 
of  Bawo  &  Dotter  at  the  Hotel  Anderson,  retired 
from  the  local  field  this  week  "It  has  been  a  good 
season  all  the  way  through."  he  said  to  the  writer. 


William  Kyle,  representing  the  Quaker  City 
Brass  Co  ,  of  Philadelphia,  was  in  the  district  show- 
irg  a  line  of  brass  novelties,  gas  and  electric  port- 
ables. 

Jack  French  was  seen  at  the  Hotel  Anderson 
showing  the  John  Davison  lines. 


Howard  Jenkins,  of  the  D.  C.  Jenkins  Glass  Co., 
of  Kokomo,  Ind  ,  is  at  the  Ft.  Pitt  this  week. 


The  list  of  reservations  for  the  glass  exposition  at 
the  Ft.  Pitt  in  January  continues  to  grow.  The 
complete  roster  will  be  announced  within  the  next  ten 
days. 


ASKS     $50,000     FOR     ODE     TO     CHINA     CUP. 


TO  restrain  Messrs.  Beinthal  &  Newmam,  of  this 
city,  publishers  and  sellers  of  picture  cards,  from 
publishing  a  verse  she  declares  she  wrote,  Mrs.  Lida 
L.  Higgins  Glenerne,  of  Boston,  has  brought  an 
action  in  which  she  demands  $50,000  damages.  The 
lines  she  thinks  worth  the  sum  read: 

I  wish  I  were  the  china  cup 

From  which  you  drink  your  tea; 

For  then  I'd  know  at  every  sup 
You'd  give  a  kiss  to  me 

Published  on  Christmas  cards  these  lines  are 
being  disposed  of  all  over  the  country.  Mrs.  Higgins- 
Glenerne  says  she  is  an  author  and  has  written  num 
erous  poems  and  other  literary  productions  and  is 
well  known  as  a  writer  under  her  present  name  and 
under  her  maiden  name,  Lida  Lewis  Watson. 


w 


HEN  a  man  talks  to  you  about  bad  luck  he  more 
than  likely  means  bad  management. 


is 


MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  co  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature,  the  main  one  being  price.  In  writing  to  the  "Merchan- 
dise Editor"  for  particulars  please  quote  the  number  of  the  item 
that  you  are  interested  in.] 


This   week's  offerings  are  nearly  all  such  as  will 
make  good  Christmas  gifts. 

ON     SALE. 

Gas  Portables,  Mission  style,  brass  finish,  eleven- 
inch  square  shade,  with  bead  fringe;  assorted 
colors  of  glass,  $1.75  each,  f.o.b.  New  York. 
Packed  three  doz.  in  case.  $1.50  charge  for  case 
and  packing.     A  175. 

Tall  Glass  Cut-Flower  Vases — 33  doz  ,  assorted, 
14-inch,  i$-inch  and  20-inch,  three  different 
patterns;  regular  price $3  50,  $6,  and  $.5  per  doz. 
respectively.  25  per  cent  discount  allowed  off 
these  prices.     An  ideal  holiday  purchase.     A  177. 

Glass  Orchid  Vases — 29  doz.,  assorted,  eight  and  ten 
inch,  excellent  designs;  regular  price  $3  50  and 
$6  respectively.  Special  discount  of  25  per  cent 
allowed  off  this  lot.     A  178. 

Austrian  China  Chocolate  Sets  (6  cups  and  saucers 
and  pot),  well  decorated  in  white  and  gold  bord- 
ers, heavy  bands,  floral  designs,  sprays,  etc.  ;  22 
different  designs  ranging  in  price  from  $3  to  $5. 
Will  make  up  assortments  of  five  or  ten  sets  and 
sell  at  $2  a  set.     A  1 79. 

English  Hand-Painted  Pottery  Vases  (Rookwood 
effect),  each  piece  signed  by  the  artist;  extremely 
handsome;  regular  price  ranges  from  $1.50  up  to 
$8  each.  Purchasers  can  make  their  own  selec- 
tions at  $30  per  dozen.  A  fine  opportunity  for 
buyers  of  art  pottery  to  present  bargains  to  their 
Christmas  shoppers.     A  180. 

Cut  Glass  Oil  and  Vinegar  Bottles — Pinwheel  de- 
sign, all  hand  cut,  brilliant  polish,  well  finished; 
worth  $1.50:  at  96  cents  each.     A  181. 

Hand  Painted  Tiles  in  massive  oak  frames,  Dutch 
subjects,  each  signed  by  the  artist.  In  three 
sizes.  Regular  price,  $2. 50  to  $6  each.  Will  sell 
in  assorted  lots  of  99  d^  of  each  size)  at  $1.45 
each.     A  182. 

Practical  Cameras  that  will  take  pictures  1%  x  i}i  ; 
regular  wholesale  price  in  large  quantities,  34 
cents  each.  Will  sell  at  i2j^c.  each  for  the  lot 
(2,177)  or  x5  cents  each  in  500  lots.  Complete  out- 
fit consisting  of  developer,  developing  tray,  mag- 
net and  plate.  Would  easily  retail  at  50  cents. 
A  183. 


Lead  Blown  Tumblers — Selected  blanks  cut  with 
three  six-point  stars  and  fans ;  9  oz.  ;  in  barrel  lot  s 
48  cents  a  dozen  (bbls  contain  20  to  30  doz). 
Immediate  delivery  of  25  bbls.     A  184. 

Clocks — 50  assorted,  three  different  patterns,  varying 
in  size  from  ten  to  twelve  inches  high,  half  in  gold 
finish,  half  in  bronze,  at  78^  cent  each,  1  cent  each 
extra  for  packing.  Exceptionally  good  items  for 
holiday  trade.     A  171. 

One  Month's  Reading  Free  —  The  Crockery  and 
Glass  Journal  will  be  sent  without  cost  for  one 
month  to  anyone  sufficiently  interested  to  write 
for  it. 


FAMOUS     HOTEL     BURNED. 


FIRE  completely  destroyed  the  Gibson  House,  Cin- 
cinnati, on  the  night  of  the  10th.  This  hotel 
for  many  years  shared  with  the  Burnett  House  the 
patronage  of  traveling  men.  It  was  in  the  neighbor- 
hood of  the  crockery  and  jewelry  stores  and  conveni- 
ent of  access  for  buyers.  The  department  store  of 
Rendigs-Lothmann  was  also  destroyed.  Loss  and 
insurance  not  known  at  this  writing. 


LIVERPOOL     EXPORTS* 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  Co 
Liverpool. 


TO 

Shipments 
weekend'g 
Nev.  i3,'12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

Nov.  23,'12 

Correspond 

ing  period 

1911 

214 
241 

81 
285 
11 
74 
4i 
8 

3i 

30 

223 

122 

go 

88 

10 

39 

"38 

9*93 

6179 

2681 

7860 

1367 

1065 

804 

578 

66 

354 

5i8 

9418 
7066 

San  Francisco  . . . 
New  Orleans.   ... 
Portland  (Me.)... 
Galveston 
Newport  News. . . 
Portland  (Or.).  .. 
Inland  Points 

3956 

10057 

794 

940 

439 
921 

53 

47 

366 

Total 

1016 

610 

30665 

34057 

From  David  Inglis  &  Co.'s 

Circular 

Shipments 

Correspond- 

Exports 

Correspond 

TO 

weekend'g 

ing  period 

Jan.  1  to 

ing  period 

Nov    16  '12 

1911 

Nov.  16,'12 

1911 

Boston 

170 

59 

5938 

6926 

248 

122 

8910 

7110 

214 

7575 

10053 

Philadelphia.  . . . 

30 

77 

2617 

3883 

7 

3 

988 

857 

Newport  News. . 

69 

153 

San  Francisco    .  . 

27 

1351 

675 

Portland  (Me.). 

659 

556 

Galveston 

10 

19 

570 

921 

Portland  (Or.). . 

3 

7 

328 

80 

Inland  Points 

18 

12 

680 

1083 

Total 

727 

299 

29635 

32297 

FOUNDED     IN     1874. 
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NEW    YORK,  DEC.   n,   1912. 

FROM  Washington  comes  the  news  that  the  tariff 
will  be  taken  up  schedule  by  schedule,  begin- 
ning with  "A,"  immediately  after  the  first  of  January. 
The  hearing  on  schedule  "B" — earths,  earthenware 
and  china — will  begin  January  5. 


AS  showing  what  can  be  done  by  well  directed 
effort,  the  Merchants'  Association  of  New  York 
has  added  more  than  1,500  to  the  membership  in  its 
recent  campaign,  bringing  the  total  to  above  3,000. 


BEGINNING  January  1,  1913,  ordinary  postage 
will  not  be  valid  for  payment  of  postage  on  mail 
matter  of  the  fourth  class,  nor  will  the  regular  post- 
age-due stamps  be  valid  tor  the  collection  of  postage 
on  short-paid  matter  of  the  fourth  class  Parcel-post 
stamps  and  parcel-post  due  stamps  are  not  valid  for 
payment  of  postage  or  postage  due  on  matter  of  the 
first,  second  or  third  class. 


ADVANTAGE     OF     GOOD     DISPLAY. 


EVERY  up-to-date  retailer  knows  the  advantage  of 
a  good  window  display  and  makes  the  most  of 
such  space  to  present  his  goods  so  that  customers  will 
be  attracted  and  come  in  to  make  purchases  or  at 
least  inquire  prices. 

The  wide-awake  wholesaler  who  has  windows 
does  the  same  thing.  And  when  only  office  or  show- 
room space  is  available  takes  the  same  care  in  the  dis- 


play of  samples,  so  that  they  will  not  only  show  their 
value  as  salable  goods,  but  impress  the  buyer  with 
their  attractive  qualities  for  adorciDg  his  own  de- 
partment. Where  this  method  is  adopted,  6ales  are 
increased,  new  customers  are  added,  and  old  account* 
increased. 

But,  alas  !  not  all  wholesalers  will  take  the 
trouble.  It  is  astonishing  how  many  agents  are  care- 
less about  this  important  matter — how  dusty  and  un- 
cared  for  the  samples  seem.  It  is  really  surprising 
how  some  people  can  do  business  when  such  an  im- 
portant sales  aid  is  neglected. 


PERSONAL* 


y-^*ROM[glass  to  gas  is  a  long  step,  but    Chas.  H. 

Y~J    Taylor,  president  of  the  Jewel  Cut    Glass  Co., 

I  (        has  taken  it.      He  is  largely  interested  in  the 

^         Zanesville    Gas    and  Electric    Co  ,  which    has 

several    prolific  gas  wells   and    contracts  from 

eighty-five    per  cent  of  the  consumeis  in  Zanesville 

signed    up  to  take  its  gas  at  about  twenty  cents  per 

thousand.     Owner  of  stock  in  this  company — and  Mr. 

Taylor  is  one  of  the  largest — are  to  be  congratulated, 

as  from    present   appearances   the  dividends  will  be 

large — so   large  that  the   cut  glass  business  will  look 

like — well,  put  it  where  you  please.     If  you  have  any 

spare  money  to  invest,  see  Chas.  H.  Taylor. 

Harry  G.  Mills,  Eastern  representative  of  the 
Homer  Laughlin  China  Co.,  is  off  the  road  for  the 
balance  of  the  season  to  take  a  well-  deserved  rest.  He 
has  done  a  phenomenal  business  this  year  and  sees  a 
bigger  one  in  the  future. 

The  road  salesmen  for  the  Western  department 
of  Edward  Miller  &  Co.  have  discontinued  their 
traveling  for  1913  after  having  had  a  very  satisfactory 
year.  Chas.  N.  Gilmore  will  spend  the  holiday 
vacation  at  his  home  in  Cleveland;  A.  F.  Warren  at 
Evanston,  111.;  H.  H.  Grimm  at  St.  Louis;  L.  H. 
King  at  Albuquerque,  New  Mexico;  and  A.  L. 
Brunn  Jr.  at  Rogers  Park.  111.  A.  L.  Brunn  Sr.  will 
continue  looking  after  the  general  business. 

A.  Major,  president  of  the  Major  Mfg.  Co.,  Brook- 
lyn, met  with  an  accident  recently  in  which  he  nar- 
rowly escaped  losing  his  left  hand.  His  hand  was 
caught  in  the  belt  of  the  fan  wheel  of  his  automobile 
and  his  thumb  and  first  finger  were  seriously  cut  and 
had  to  be  stitched.  It  will  be  some  days  before  he 
can  run  his  machine  again. 

* 

Heni-y  Saul,  who  four  years  ago  was  with  Bawo 
&  Dotter,  has  returned  to  the  old  house.  In  the 
meantime  he    has   been  with    Hollweg    &    Reese,    of 
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Indianapolis.      Mr.  Saul    has  a  lot    of  friends    in    the 
trade  who  will  be  glad  to  hear  he  is  back. 

O.  L.  Sutherland,  Western  traveler  for  Geo.  F. 
Bassett  &  Co.,  came  home  last  week.  He  is  not 
given  to  talk  about  how  much  he  has  done,  but  from 
the  cordial  greeting  he  received  from  his  firm  when 
he  arrived  one  may  guess  that  he  made  good,  as 
usual. 

C.  E.  Doll,  of  the  W.  S.  George  Pottery  Co., 
East  Liverpool,  was  in  New  York  for  a  short  time 
this  week.     He  says  business  is  booming. 

W.  S.  Pitcairn  is  a  passenger  on  the  Mauretania, 
due  here  the  last  of  the  week.  A  nasty  rumor 
appeared  in  the  Monday  morning  papers  to  the  effect 
that  the  big  ship  had  suffered  a  mishap.  There  was 
much  relief  when  later  it  was  learned  that  all  was 
well. 

H.  J.  Gute,  manager  of  the  San  Francisco  offices 
of  the  Macbeth-Evans  Glass  Co.  and  the  Manning- 
Bowman  Co.,  sends  us  a  photograph  of  a  corner  in 
his  showroom.  It  is  very  handsomely  furnished  and 
contains  a  fine  display  of  the  firms'  goods. 

Charles  C.  Schneider,  the  Detroit  representative 
of  the  Pittsburgh  Lamp,  Brass  and  Glass  Co.,  is 
agitating  the  question  of  a  centrally-located  building 
in  that  city  to  be  used  entirely  by  out-of-town  manu- 
facturers for  the  exhibition  of  wares  by  their  agents. 

A  L.  Brunn,  Jr.,  who  is  still  in  his  teens,  made 
his  maiden  trip  a  few  days  ago  for  the  Western  sales 
department  of  Edward  Miller  &  Co.  and  from  the 
success  of  his  first  trip  we  think  he  will  be  a  "chip  off 
the  old  block." 

R  E.  L  Wells,  with  L.  Straus  &  Sons,  and  inci- 
dentally president  of  the  Salesmen's  Association,  left 
on  Monday  for  a  trip  through  the  West.  It  is  a 
matter  of  regret  that  he  will  not  be  present  at  the 
annual  meeting;  but  business  comes  before  pleasure. 
He  will  be  back  for  the  dinner,  though,  which  is 
something. 

Captain  Wm.  D.  Finke,  the  well  known  cut  glass 
man,  has  been  appointed  on  the  military  staff  of  the 
incoming  Governor.  Commenting  on  the  appoint- 
ment, Mr.  Sultzer  said:  "I  have  endeavored  to 
select  men  whose  reputations  as  soldiers  are  unsur- 
passed. These  have  the  highest  recommendations 
from  their  commanding  officers,  and  I  believe  they 
will  fully  merit  the  honor."  Mr.  Finke's  military 
history  is  as  follows:  Private  Company  A.,  13th 
Regt.  Heavy  Artillery,  June  5,  1901 ;  Corporal,  Jan. 
17,    1002;    First    Lieutenant   as    Battalion    Adjutant, 


April  6;  1903;  First  Lieutenant  Coast  Artillery 
Corps,  Jan.  23,  1908,  with  original  rank;  Captain 
Coast  Artillery  Corps,  June  14,  1909 — detailed  as 
Adjutant  13th  Artillery  District;  qualified  in  the 
basic  course  for  Coast  Artillery  Reserves  U.  S.  Army 
Oct.  22,  1912;  attained  the  grade  of  "Distinguished 
Expert"  in  rifle  shooting. 

Miss  Charlotte  M.  Haberkorn  is  meeting  with 
great  success  as  a  designer  of  lamps  for  the  McMurty 
Mfg.  Co.,  Denver. 

Thomas  Pinder  has  entered  the  employ  of  Kniffen 
&  Demorest,  the  hotel  china  and  supply  men  on 
Murray  street.  He  takes  the  position  until  recently 
filled  by  A.  C.  Dorner,  who  resigned  to  become 
traveler  in  the  northern  part  of  Canada  for  the  Pacific 
Coast  Importing  Co.,  making  his  headquarters  at 
Vancouver.  Mr.  Pinder  is  well  equipped  with  a 
knowledge  of  the  trade,  a  large  circle  of  acquaintance 
and  great  perseverance.  With  these  three  assets  he 
cannot  fail. 

Harry  L.  Seixas,  with  Edward  Boote,  is  home 
for  the  season.  He  says  business  with  him  has  been 
very  good. 

Chas.  Weiss,  with  Wm.  Guerin  &  Co.,  who  is 
now  home  for  the  balance  of  the  season,  says  business 
was  fine   from  the  time  he  started  till  he  came   back. 

H.  R.  Shirley,  with  Maddock  &  Miller,  was  visit- 
ing the  home  office  last  week  preparatory  to  next 
season's  campaign. 

Harold  Parmelee,  son  of  the  late  Frank  S.  Par- 
melee,  so  well  and  favorably  known  to  many  of  the 
old  crockery  and  housefurnishing  buyers,  was  in  the 
city  to  see  Wm.  Warrin.  Mr.  Warrin  was  for 
eighteen  years  in  the  employ  of  the  elder  Mr.  Par- 
melee— in  fact,  it  was  with  him  that  he  gained  his 
knowledge  of  the  crockery  trade,  Mr.  Parmelee  is 
now  in  the  publishing  business,  but  would  welcome 
an  opportunity  to  break  into  the  pottery  field. 

Charles  Cox,  of  Cox  &  Lafterty,  started  on  a  ten- 
day  trip  this  week  to  visit  all  the  different  factories 
that  his  firm  represents. 

Howard  Fry,  of  the  H.  C.  Fry  Cut  Glass  Co., 
was  in  town  this  week. 

The  whole  sales  staff  from  the  Cox  &  Lafferty 
agency  are  to  start  on  a  trip  to  the  Imperial  Glass 
Co.'s  factory  at  Bellaire,  Ohio,  and  that  of  the  Seneca 
Glass  Works  at  Morgantown,  W.  Va.,  on  Sunday 
night;     Among  the  party  will  be  Charles  Phillips,  F. 
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G.  Peters,  H.  J.  Smith,  S.  Keejjan  and  A.  Ferris. 
They  will  be  away  a  week  or  ten  days,  and  while 
storing  up  much  valuable  information  will  doubtless 
manage  to  have  a  good  time. 

Kennard  L.  Wedgwood  sailed  on  Saturday  for 
Bermuda  to  bring  home  his  wife,  who  has  been  stay- 
ing there  while  he  was  in  Europe.  They  will  be  here 
shortly  after  the  new  year. 

King  Irwin,  New  York  manager  of  the  United 
States  Glass  Co.,  is  making  another  of  his  frequent 
visits  to  Pittsburgh. 

A.  A.  Brenton,  with  Shartenberg  &  Robinson, 
New  Haven,  Conn  ,  was  in  the  market  for  housefurn- 
ishing  goods  this  week. 


BANQUET  OF  THE  WESTERN  ASSOCIATION. 


THE  annual  banquet  of  the  Western  Pottery  and 
Glass  Association  will  take  place  at  the  Fort  Pitt 
Hotel,  Pittsburgh,  on  the  night  of  January  14.  For 
the  first  time  ladies  will  be  among  the  invited  guests. 


OLD     FIRM     DISSOLVES. 


THE  old-established  and  successful  wholesale  and 
retail  china  and  glassware  concern  of  Sohm, 
Ricker  &  Weisenhorn,  Quincy,  111  ,  is  dissolved. 
Edward  Sohm,  the  senior  partner,  and  John  B. 
Ricker  retire  from  the  partnership,  and  George  C. 
Roantree,  one  of  the  best  traveling  salesmen  on  the 
road,  buys  into  the  concern.  The  new  interests,  in- 
cluding a  silent  partner  of  considerable  means,  will 
incorporate  under  the  name  of  the  Roantree-Weisen- 
horn  China  Co. 

Said  Mr.  Sohm:  "The  change  has  been  con- 
templated for  some  time,  or  since  the  death  of  my 
brother,  Joseph  Sohm,  a  partner,  who  died  a  year 
ago  last  September.  I  did  not  feel,  after  having  put 
in  forty-eight  years  in  this  business,  that  I  cared  to 
become  a  part  of  any  reorganization  that  seemed 
necessary  to  meet  the  demands  of  the  business 
which  is  ever  on  the  advance  and  which  under  the 
new  organization  should  be  even  more  successful. 
Mr.  Ricker  also  desired  to  retire,  so  we  began  quietly 
to  cast  about  for  the  right  persons  of  experience  who 
should  join  with  William  Weisenhorn  in  forming  a 
stock  company.  In  Mr.  Roantree  the  new  concern 
finds  just  that  individual. 

"Mr.  Roantree  represented  our  concern  on  the 
road  for  eight  years,  starting  early  in  the  new  cen- 
tury, and  since  severing  his  service  with  us  has  repre- 
sented Burley  &  Tyrell   Co.,   Chicago.     He  was  the 


most  successful  traveling  -salesman  we  ever  had. 
With  the  new  company  he  will  occupy  the 
of  general  manager  and  buyer,  while  Mr.  Weisen- 
horn will  be  office  manager,  a  position  he  is  well 
fitted  for.  There  will  belittle  change  in  the  force.  I 
likely  will  go  East  with  Mr.  Roantree  to  assist  in  his 
import  buying,  travel  some,  and  take  a  little  rest, 
which  I  feel  that  at  my  time  of  life  I  can  enjoy." 


HOMER     LAUQHLIN'S     BEAUTIFUL     PARK. 


AFTER  years  of  devotion  to  an  ideal  and  the  ex- 
penditure of  a  fortune,  Homer-Laughlin,  founder 
of  the  Homer  Laughlin  potteries  in  East  Liverpool, 
is  declared  by  scenic  artists  and  landscape  gardeners 
to  have  created  in  Los  Angeles,  Cal.,  one  of  the  most 
beautiful  parks  of  equal  size  in  any  part  of  the  world. 

The  park,  which  has  been  named  in  honor  of  the 
originator  and  owner,  comprises  about  thirty-five 
acres  and  fronts  on  Los  Felitz  avenue  at  the  entrance 
to  Griffith  park.  Originally  it  was  intended  by  Mr. 
Laughlin  as  his  country  home. 

During  the  past  six  or  seven  years  Mr.  Laughlin 
has  spent  more  than  $100,000  in  improving  the  tract. 
Thousands  of  trees,  plants  and  shrubs  brought  from 
tropical  and  semi-tropical  countries  now  are  reaching 
their  natural  growth  and  line  the  various  driveways 
and  bridle  paths  that  follow  the  contour  of  the  hills 
and  vales. 

Long  before  Hollywood  and  finally  Los  Angeles 
had  grown  in  extent  to  include  the  Laughlin  park 
within  their  limits  the  spot  had  been  a  favored  place 
for  its  sightliness  and  beauty.  Some  time  in  the  '8o's 
James  Lick,  scientist  and  philanthropist,  and  father 
of  the  Lick  observatory,  became  the  owner  of  this 
property  and  started  to  improve  it,  employing  similar 
ideas  to  those  now  effected.  As  a  consequence  of 
the  effort  on  the  part  of  Mr.  Lick  there  now  is  a 
beautiful  driveway  bordered  on  each  side  by  a  line  of 
dignified  palms  some  twenty  years  old. 

Since  the  park  presented  the  ideal  topography, 
scenery,  climate,  location  and  all,  Mr.  Laughlin 
spared  no  expense,  and  the  Laughlin  park  in  its 
present  stste  is  a  veritable  beauty  spot  comparing 
with  nothing  else  in  California,  except  possibly 
Adolphus  Busch's  gardens  at  Pasadena. 


BIG     DIFFERENCE. 


A  YOUNG  fellow  sidled   into  a  business  house,  un- 
reeled his  line  of  talk,  told  them    that    he  was  a 
1912  graduate,  and  offered  his  services.     The  head  of 
the  firm  looked  the  graduate  over  casually. 
"I  have  no  position  to  offer  you,"  he  said. 
"You  misunderstand,"  responded  the  graduate. 
"What  I  want  is  a  job." 

Two  minutes  later  he  was  at  work. 
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.Amoit^   tye   .Jpotterles 

"East  ano  XsPest 


Nearly  every  manufacturer  in  this 

East  Liverpool     district  is  working  night  and    day 

and  Vicinity       on    the  new  lines   which  his  plant 

will  display  in  January.  In  a  few 
instances  the  lines  have  been  arranged  completely, 
but  in  others  much  work  remains  to  be  done.  The 
treatments  on  the  new  dinner  lines  will  be  of  a  much 
higher  character  than  heretofore,  and  buyers  will  be 
shown  a  better  class  of  American  wares  than  they 
ever  before  looked  upon. 

*  » 

In  order  to  get  a  line  on  the  new  1913  effects, 
some  of  the  larger  interests  have  had  their  represen- 
tatives in  the  district  during  the  last  few  days.  Mr. 
Wright,  representing  the  C.  E.  WheelockCo.,  Peoria, 
111.,  was  here,  as  were  Messrs.  Davis  and  Braisted,  dis- 
tributers for  the  northwestern  territory,  working  out 
of  Minneapolis.  Other  buyers  here  were  W.  J.  Ford, 
with  Burley  &  Tyrrell,  Chicago;  G.  F.  Hankins,  Lex- 
ington, N.  C. ;  B.  O.  Chapman,  with  Ogden,  Merrill 
&  Greer,  St.  Paul;  E.  S  Freschie,  Philadelphia;  Mc- 
Donald Bros.,  Minneapolis.  A  number  of  others  are 
expected  to  arrive  next  week. 

•  • 

The  entire  decorated  line  of  the  Potters'  Co-Oper- 
ative  Co.  is  being  re-organized.  The  samples  that 
have  been  displayed  in  the  spacious  showrooms  dur- 
ing the  past  season  h-.ve  been  sold  and  their  place  will 
be  taken  by  all  new  effects.  It  is  the  intent  of  this 
company    to   increase  and  greatly  improve  the  lines 

for  19 13. 

*  * 

In  order  that  the  capacity  of  their  plant  may  be 
still  further  augmented,  the  Trenle  China  Co.  has  in- 
stalled a  sixty  horse-power  gas  engine. 

#  * 

All  possible  haste  is  being  made  upon  the  con- 
struction of  the  two  fifteen-kiln  potteries  at  Newell, 
W.  Va.,  by  the  Edwin  M.  Knowles  China  Co.  and  the 
Homer  Laughlin  China  Co.  The  architects  say  that 
it  may  be  possible  to  complete  them  ahead  of  the  origi- 
nal scheduled  time. 

# 

George  B  Fowler,  for  a  number  of  years  con- 
nected  with   the   Trenle   China    Co.    as  a   salesman 


traveling  through  the  Western  and  Northwestern  ter- 
ricory,  has  resigned,  and  will  become  identified  with 
the  Edwin  M.  Knowles  Co.  January  1. 

*  * 

The  new  plain  dinner  shape  of  the  Colonial  Pot- 
tery Co.  for  1913  will  be  named  the  "Liberty."  The 
way  the  name  was  selected  is  rather  interesting.  The 
office  stenographers  were  asked  to  submit  suggestions. 
These  were  typed,  and  when  a  stranger  entered  the 
office  he  was  asked  to  select  one.  A  visitor  picked  up 
a  cover  dish  and  saw  the  Colonial  trade-mark  stamp, 
the  colonial  bell.  "Why  not  stamp  the  word  "Lib- 
erty" just  above  it  ?"  he  suggested.  "That  settles 
it,"  said  Mr.  Kline;  'Liberty'  is  the  name."  The 
new  shape  will  be  shown  in  an  elaborate  series  of  ex- 
clusive treatments. 

*  * 

Harry  Horwell  last  Octobei  completed  eighteen 
years' continuous  service  with  the  Globe  Pottery  Co., 
most  of  the  time  being  spent  as  manager  of  the  clay 
and  kiln  departments.  The  Globe  is  working  to 
capacity  in  its  decorating  department,  while  the  man- 
ufacturing end  is  about  up  to  normal  under  the  man- 
agement of  Receiver  Willard  R.  Morris. 

*  * 

The  two  additional  kilns  being  built  by  the 
Thompson  Pottery  Co.  will  be  ready  for  use  within  a 
fortnight.  Which  caused  President  George  C.  Thomp- 
son to  remark:  "If  another  manufacturer  adds  fifteen 
kilns  at  a  time,  and  we  only  add  two,  how  long  will  it 
take  us  to  catch  up  to  the  capacity  of  the  other  fel- 
low ?"  With  this  addition  the  Thompson  plant  will 
have  a  capacity  of  eigthteen  kilns. 

*  * 

J.  T.  Mays,  formerly  with  the  Wheeling  Potter- 
ies Co.,  has  completed  the  formation  of  the  com- 
pany which  will  take  over  the  Ohio  Porcelain  Co. 
plant  and  manufacture  sanitary  ware.  The  final 
meeting  was  held  last  week,  and  the  bulk  of  the 
stock  has  been  subscribed. 

»     • 

Manufacturers  is  this  locality  will  ship  probably 
twenty-five  tons  of    pottery   on  the    Ohio-Mississippi 
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packet  Queen  City  when  that  boat  leaves  on  its  maiden 
Pittsburgh-New  Orleans  trip  early  in  January.  Large 
Southern  buyers,  it  is  said,  would  much  rather  ship  by 
river  from  this  point  than  by  rail,  on  acccount  of  the 
non-delay  in  receiving  their  goods  and  the  cheapness 
of  the  rate. 

Steam  table  jars  and  coffee  urns,  made  from 
vitrified  white  porcelain  by  the  Hall  China  Co.,  of 
this  city,  are  proving  to  be  among  the  special  lines 
made  here  that  are  having  a  decided  success,  and  the 
plant  is  working  almost  to  capacity  on  these  speciai- 
ties.  The  fact  that  the  ware  does  not  crack  or  craze 
makes  them  more  desirable  for  restaurant  and  hotel 
purposes    than    most    other  lines.     See    illustrations 

elsewhere  in  this  issue. 

*  • 

Joint  committees  of  the  United  States  Potters' 
Association  and  the  National  Brotherhood  of  Opera- 
tive Potters  met  in  East  Liverpool  early  this  week 
for  the  purpose  of  selecting  an  inspector  for  potteries 
as  was  agreed  upon  at  the  annual  meeting  of  the 
former  organization  held  in  Pittsburgh  last  month. 
Dr.  C.  H.  Bailey,  of  East  Liverpool,  was  selected 
for  the  potteries  in  the  Western  district.  The 
inspector  for  the  Eastern  district  will  not  be  selected 
for  a  fortnight  or  thereabouts.  Suggestions  made 
by  the  inspector  are  to  be  lived  up  to  both  in  spirit 
and  action.  A  fund  of  $10,000  is  available  for  the 
payment  of  the  salaries  and  traveling  expenses  of  the 
inspectors.  This,  innovation  in  the  business  is  in- 
augurated with  a  view  to  increase  the  health  and  work- 
ing conditions  of  the  operatives  and  have  the  potter- 
ies kept  in  the  best  possible  condition. 

•  • 

The  following  statement  has  just  been  issued 
jointly  by  the  Homer  Laughlin  China  Co.  and  the 
Knowles,  Taylor  &  Knowles  Co.  : 

The  report  which  has  been  generally  circulated 
pertaining  to  a  consolidation  of  the  potteries  of  the 
Homer  Laughlin  China  Company  of  Newell,  W  Va. , 
and  the  Knowles,  Taylor  &  Knowles  Company  of  East 
Liverpool,  O.,  is  entirely  sensational  and  without 
foundation  in  fact.  Such  a  matter  has  never  been 
considered  in  any  manner  or  form. 

The  Homer  Laughlin  China  Co. 

The  Knowles,  Taylor  &  Knowles  Co. 


On  January  28  a  meeting  of  the 
New  Castle,  Pa.     Sienango  Pottery  Co.  will  be  held 

for  the  purpose  of  taking  action 
upon  a  resolution  of  the  board  of  directors  which 
authorizes  an  increase  in  the  capital  stock  from  $150,- 
000  to  $230,000,  the  additional  $80,000,  it  is  said,  being 
intended  for  use  in  the  placing  in  operation  of  the 
plant  of  the  New  Castle  Pottery  Co.,  which  was 
purchased  by  the  Shenango  interests  early  in  the 
summer.  The  Shenango  plant  is  being  operated 
under  the  management  of  James  M.  Smith. 


SALESflEN'S      ASSOCIATION      NOTES. 


THE  annual  meeting  of 
will  be  held  in  the  r 


)f  the  Salesmen's  Association 
rooms  of  the  Crockery  Board 
of  Trade  on  Tuesday,  Dec.  17,  at  10:30  a.  m..  to  count 
the  ballots  for  officers  and  to  transact  whatever  busi- 
ness may  come  before  it.  It  is  to  be  hoped  that 
sufficient  interest  in  this  meeting  will  be  manifested 
to  bring  out  a  crowd. 

Some  of  the  members  do  not  seem  to  realize  how 
important  their  Association  is.  Aside  from  the  social 
aspect,  it  is  the  cheapest  insurance  in  the  world,  and 
scores  of  widows  Lave  found  that  to  have  $300  cash 
in  hand  within  a  few  hours  of  the  death  of  their 
husbands  was  worth  while.  For  this  reason  alone,  if 
for  nothing  else,  the  members  ought  to  see  that  their 
dues  and  assessments  are  paid  promptly,  and  they 
should  make  it  their  business  to  attend  the  meetings 
and  have  a  voice  in  the  doings.  If  they  do  not 
attend,  and  things  do  not  go  according  to  their  ideas, 
then  they  have  no  right  to  complain. 

Go  to  the  meeting  next  Tuesday,  and  if  you  have 
any  ideas  to  advance  don't  be  afraid  to  get  up  and 
speak  right  out  in  meeting. 

By  the  way,  fifty  members  are  required  to 
complete  the  1,000.     Who  will  help  get  them  .r 


POTTERY     OUTPUT     OF     NEW     YORK. 


ONONDAGA  county  figures  conspicuously  in  the 
annual  report  of  John  M.  Clark,  State  geologist 
and  director  of  the  State  Museum,  which  has  just  been 
made  public.  In  relation  to  clay  materials,  it  is  set 
forth  in  the  report  that  Onondaga  county  held  first 
place  in  1911  in  production,  having  yielded  an  output 
valued  at  $912,892.  In  the  preceding  year  it  was 
fourth  in  the  list  of  the  counties,  its  potteries  having 
yielded  an  output  of  $832  892. 

"The  potteries  at  Syracuse  were  the  most  impor- 
tant factors  in  the  production  of  clay  materials,"  says 
the  report,  which  points  out  that  Ulster  county  ranks 
second  and  Erie  county  third  as  the  largest  producers 
of  clay  materials. 

"The  clay  beds  of  Long  Island,  Staten  Island 
and  Onondaga  county  have  supplied  some  stoneware 
clay  and  some  common  earthenware  clay,"  writes  Dr. 
Clark.  The  report  says  further  that  notwithstanding 
the  limitation  of  resources,  the  pottery  industry  has 
shown  a  fairly  steady  growth,  the  output  in  the  State 
for  the  year  1911  having  been  valued  at  $2,196,854, 
the  largest  ever  recorded. 

In  dealing  with  natural  gas,  Dr.  Clark  says  it 
occurs  in  Marcellus  and  other  sections  of  Onondaga 
county.  

YOU    cannot   get    the    price    unless    you    have  the 
courage  to  ask  it. 
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-Around  tt>e  (Blass  aito  Camp 

factories. 


That  glass  manufacturers  will  ask 
Pittsburgh  and     higher    prices     for     their     goods 
Vicinity  hereafter  is  conceded.     In  a  num- 

ber of  factories  the  lists  are  being 
revised,  and  where  it  is  found  that  goods  are  being 
sold  too  low  they  are  advanced  Where  it  is  thought 
that  some  items  are  being  sold  at  an  inflated  value 
the  lists  are  shaved  accordingly.  An  equitable 
basis  is  being  sought  for  all  goods.  While  objections 
are  to  be  expected  from  some  of  the  buyers  of  glass- 
ware anent  the  revision  of  the  lists,  the  manufacturers 
say  that  they  cannot  see  their  way  clear  to  continue 
to  sell  items  at  less  than  it  costs  to  make  them. 


Ripley  &  Co.  have  sent  out  notices  that  hereafter 
hotel  tumblers  will  be  sold  at  36  cents. 


At  a  meeting  of  the  Glass  Manufacturers'  Club 
in  the  Ft.  Pitt  Hotel  Thursday  night  the  principal 
speakers  were  W.  E.  Langdon  and  J.  T.  Fuller,  who 
spoke  upon  "Costs."  These  gentlemen  illustrated 
their  remarks  by  charts  and  photographs  showing  all 
departments  in  the  factory  through  to  the  warehouse. 


A  double  glass  decanter  was  shown  in  the  district 
during  the  past  week  by  Louis  Reizenstein,  the  well- 
known  china  and  glass  dealer  of  this  city,  which 
attracted  much  interest.  It  is  made  of  crystal  and 
ruby  Bohemian  glass,  the  engraved  pattern  being 
after  a  famous  painting.  The  stopper  is  cut,  as  is  a 
border  around  the  base 


The  Phoenix  Glass  Co.  is  hard  at  work  on  its 
new  lines  to  be  displayed  at  the  Ft.  Pitt  Hotel  in 
January  by  Harry  B  Whitney.  In  the  meantime  the 
first  samples  will  be  shipped  to  the  New  York  office. 


"We  are  very  busy  making  illustrations  of  the 
new  1913  lines  of  glass,"  said  Robert  Rawsthorne,  of 
Rawsthorne  Bros.,  engravers,  this  city.  "Some 
very  novel  effects  are  being  introduced,  and  I  believe 
that  on  the  whole  the  new  lines  will  prove  to  be  the 
most  attractive  the  manufacturers  have  brought  out 
in  years." 

The  higher  grades  of  glassware,  both  engra/ed, 


cut,  table  and  lighting,  are  selling  better  this  fall  than 
the  more  popular-priced  goods. 


Harry  A.  Ross,  of  the  sales  department  of  the 
Pittsburgh  Lamp,  Brass  and  Glass  Co.,  has  been 
confined  to  his  home  on  account  of  a  threatened 
attack  of  typhoid  fever.  His  condition  has  improved, 
however,  and  he  is  expected  to  be  out  within  a  few 
days. 

J.  A.  Knox,  formerly  president  of  the  United 
States  Glass  Co.,  has  entered  the  glass  and  pottery 
supply  business,  and  has  taken  offices  in  the  Fitzsim- 
mons  Building,  Fourth  avenue,  this  city.  It  is  the 
intent  of  Mr.  Knox  to  handle  everything  in  the  raw 
material  line  these  manufacturers  use.  He  has 
already  booked  some  excellent  business,  and  says 
that  the  outlook  is  decidedly  encouraging. 


All  the  lighting  glass  used  in  the    new    Kenyon 
Opera  House  of  this  city  is  the  product   of  the    Mac 
beth-Evans   Glass   Co.,  the  Alba    being   particularly 
suited  to  semi-indirect  illumination. 


N«w  table  lines  and  specialties  for  1913  will  be 
shown  by  the  McKee  Glass  Co.  during  the  latter  part 
of  the  month.  The  company  has  been  at  work  on 
these  patterns  for  several  months,  and  the  samples 
are  now  being  assembled. 


Louis  Fritz,  of  the  New    York   office    of   Butler 
Bros.,  was  in  the  district  during  the  past  week. 


Next  week  all  the  new  lines  of  the  United  States 
Glass  Co.  will  be  arranged  in  their  spacious  sample 
rooms  at  the  general  offices  in  this  city.  As  before 
announced,  this  firm  will  have  five  new  lines  of  table- 
ware, one  of  which  will  contain  more  than  100  items. 
Additional  effects  in  cut  and  etched  wares  are  also 
being  developed,  and  the  lines  may  possibly  be 
shown  in  their  entirety  next  week. 


The  Krakno  Glass  Co.  is  showing  a  number  of 
new  shapes  in  3hades,  both  for  gas  and  electric,  and 
also  new  treatments,  some  of  which  are  scenic  in 
character.     The   sales   department   is   being   largely 


extended,  the   company    now    being    represented    in 
about  twenty  States.     

Samples  of  new  table  lines  and  specialties  are 
being  received  by  the  Oriental  Glass  Co.  for  decora- 
tive experiment.  Some  lines  may  stand  decorating; 
others  say  not.  The  only  way  to  find  out  is  to  try 
them.  

Inquiries  concerning  new  lines  for  the  coming 
year  are  getting  to  be  more  numerous  as  the  season 
advances.  Inasmuch  us  buying  throughout  the  year 
has  been  done  on  a  conservative  basis,  it  is  thought 
that  stocks  will  be  well  cleaned  out  during  the  holi- 
day season  and  that  dealers  will  place  large  orders 
during  the  first  part  of  the  new  year. 


Representatives  of  Armstrong  &  Lytle,  this  city, 
have  just  returned  from  Canada,  where  contracts 
were  closed  for  the  erection  of  the  new  plant  of  the 
Atlas  Glass  Co.,  at  St.  Pierre,  Canada.  The  company 
will  manufacture  pressed  table  glassware  and  bottles 
and  will  work  five  shops  on  lamp  chimneys.  It  is 
said  that  the  company  will  spend  over  $100,000  on 
the  new  works. 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
December  10.  1912. 

ANTWERP 

103  packages  glassware £  Guntcel 

8        "  "  ABerger&Co 

186        "  " ■  ..Miscellaneous  Orders 

6        "         earthenware L  Straus  &  noli 

8        ••  '•  C  J  Dierckx  &  Co 

4        •«  •«  He- man  C  Km  per 

3  "  "  Lazarus  &  Rosenf  eld 

4  '•  "  Frank  &  Co 

1  •«  "  Graham  &  Zengei 

8         "  "  Dt  Keyset  &  Co 

6        "  toys B  lilt  elder  &  Co 

20         "  " bawu  &  Oottei 

10        "  " Strobel  &  Wilken  Co 

15  "  "         ..   . Miscellaneous  Orders 

BREMEN 
34  packages  chinaware ...Strobel  &  Wilken  Co 

2  "  glassware '  " 

8        "  "  J  H  Venon 

218        "  "  Miscellaneous  Order* 

2  "  earthenware Bawo  &  Dottet 

6  "  "  LDBloch&Co 

40  "  "  Karl  Butter 

95  "  "  Geo  Borgteldt  &  Co 

7  "  "  Graham  &  Zenger 

40  "  "  Knauth.  Nachod  &  Kuhne 

16  "  "  Miscellaneous  Order 8 

134  "  toys Strobel  &  Wilken  Co 

5  "  "         Geo  Borgfeldt  &  Co 

92  "  "         Miscellaneous  Orders 

F1UMB 

81  packages  glisswsre Koscherak  Bros 

29         "  "  J  Palme 

U        "  "  LStrausfc  Sons 

3  "  Miscellaneous  Orders 

16        "  toyo Strobel  &  Wilken  Co 


COPENHAGEN 

16  packages  chinaware Royal  Copenhagen  Porcelain  ',<j 

5  "  chinaware Bawo  *  Dotter 

LONDON 
12  pack  age*  toys  Geo  Borgfeldt  A  Co 

6  "  " Pawo  &  Dotter 

8         "  "         Samstag  &  Hilder  Bros 

8        "  "         FAObcdwiru 

LIVERPOOL 

2  package!  eartnen  war* The  Rowland  ft  Marsellus  Ce 

24        "  "  W  8  Pitcairn 

82         "  "  Maddock  &  Miller 

6         "  "  L  Straus  &  Sent 

18  "  " Meakin  &  Ridgway 

8  "  "  H  C  Edmiston 

19  •«  "  GFBassett&Co 

2        "  "  Fondeville  &  Van  Iderstine 

21  "                    "            R  Slimmon  &  Co 

28  "                    "            E  Boote 

15  "                                  George  Hamilton 

6  "                    "            W  H  Plummer 

14  "                     "          ^ Miscellaneous  Orders 

9  "  toys Geo  Borgfeldt  &  Co 

8  "            "         Bawo  Jt  Dotter 

21  "  Miscellaneous  Orde  s 

SOUTHAMPTON 

2  packages  chinaware Bawo  &  Dotter 

1        "  "  H  Creange 

1  "  "  J  J  HiLes 

2  "  "  Miscellaneous  Orders 

Hamburg 

82  package?  chinaware Strobel  &.  Wilken  Co 

6        "  gla  sware "  •• 

28        "  toys  " 


IMPORTS    AT    PORT    OF     BOSTON. 

LIVERPOOL 

12  packages  earthenware Jones,  McDuflfee  &  -^tratton  Co 

31         "  "  MitCDeli    *   o -dbury  &  Co 

1         "  "  Richard  Brtggs  Co 

87         "  "  American  Express  Co 

5         "  "  Miscellaneous  Uraere 


AT     BOSTON. 


HB.  HOLLIS  has  gone  to  Camden,  X.  J.,  to  visit 
-  the  Camden  City  Cut  Glass  Co.,  whose  line  he 
represents,  to  get  out  new  lines  for  next  year,  and 
will  stop  off  at  New  York  on  his  way  back. 


Mr.  Dunn,  manager  of  the  Boston  office  of  the 
Pittsburgh  Lamp,  Brass  and  Glass  Co.,  leaves  for  the 
factory  this  week,  accompanied  by  Mr.  Mahoney. 


J.  W.  Power  reports  a  phenomenal  business  with 
his  cretonne  lamps  and  candle  shades.  He  says  the 
trade  is  using  more  cretonne  and  silk  shades  this  year 
than  for  the  past  five  years,  and  it  looks  as  though 
they  are  coming  into  fashion  again. 


Buyers  in    town  include    Geo.  M.  Turner,  for  W. 
G.  Brown  &  Co.,  Gloucester,  Mass. 


NEW    YORK,    DEC.     19,     1912. 


THE    CONDITION    OF    BUSINESS. 


The  season  of  1912  is  closed.  Sales  for 
New  York      immediate  delivery  during-  the  past  week 

were  almost  nothing-,  although  some 
orders  were  placed  for  early  spring  importations.  No 
one  expects  buying  to  be  done  during  Christmas  week, 
and  the  lack  of  sales  at  this  time  is  no  criterion  of  busi- 
ness conditions.  Next  week  it  is  expected  that  some  of 
the  large  wholesalers  will  be  in  the  market  to  look  at 
advance  samples. 


The  import  lines  for  1913  are  coming  in  with  every 
steamer,  and  unless  they  are  held  up  in  the  Custom 
House  will  be  displayed  in  good  time. 


The  American  manufacturers  of  pottery  are  in 
high  feather-  Not  only  are  they  crowded  to  the  doors 
with  orders  for  immediate  delivery,  but  they  are  book- 
ing orders  for£next  year  at  a  rate  that  will  fill  them  up 
early  in  the  season.  vSome  of  them  are  already  refus- 
ing to  take  more  business  at  any  price.  Perhaps  if  they 
had  waited  a  little  they  could  have  obtained  still  higher 
figures  than  they  have.  With  the  demand  as  great  as 
it  is  there  ought  to  be  no  trouble  in  getting  a  good 
profit  out  of  their  wares  next  year. 


The  glass  men  are  in  about  the  same  position  as 
the  crockery  men:  business  is  rushing,  the  factories  are 
behind  in-  shipments,  and  inquiries  are  coming  thick 
and  fast  for  next  year's  supplies.  They,  too,  are  in  a 
position  to  ask  more  money  for  their  wares.  In  point 
of  fact,  the  retailers  are  expecting  to  pay  more.  Tt  is 
better  for  them  if  they  do.  It  has  been  shown  time  and 
again  that  the  more  retailers  pay,  the  bigger  profit 
they  make.  Prices  never  keep  consumers  from 
purchasing.     If  they  need  crockery  and  glass  they  buy. 


The  only  condition  necessary  is  that  the  retail  store- 
keeper must  feel  sure  that  he  is  buying  as  low  as  his 
next-door  neighbor. 


Tlie  advance  orders  now  coming  to  the  manufac- 
turers are  sure  indications  of  a  big  trade.  It  should 
not  be  necessary  to  advise  those  who  have  not  yet 
bought  to  place  orders  early.  We  advised  early  buying 
during  the  summer  to  meet  the  holiday  trade.  Those 
who  followed  our  advice  have  profited.  We  say  now: 
Buy  early,  and  buy  as  much  as  your  business  will 
stand. 

The  crockery  trade  in  Boston  has  little  fault 
Boston     to  find  with  business.     The  wholesalers  have 
done  a  splendid  trade.    Some  say  that    this 
has  been  the  best  year  they  ever  had. 

V» 

The  wholesale  trade  in  Chicago  this  fall 
Chicago      has  been  tremendous.      Right   up  to    this 

writing  retailers  arc  asking  for  quick  ship- 
ments and  are  taking  anything  they  can  get  to  fill  out 
orders.  The  new  Association  which  has  been  formed 
to  boom  the  trade  in  Chicago  is  doing  a  big  work,  and 
results  are  already  apparent.  In  addition  to  "I  will  !" 
they  will  soon  be  saying  "I  did." 


Business    with    the    manufacturers 
Pittsburgh  and     for    the  year  now  closing  shows  an 
Vicinity.  increase    over  the   volume  in    1911. 

Commencing  with  the  third  quarter', 
orders  started  to  come  in  large  volume,  and  this  condi- 
tion continued  throughout  the  balance  of  the  year.      The 
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manufacturers  are  a  unit  in  the  belief  thai  the  favorable 

condition  will  be  maintained  during  the  coming  yeai 

While  the  total    volume  of  bi 
East  Liverpool     done  bj  the  We  tern  pottery  manu- 
and  Vicinity       facturers  during  fhepa  i  was 

the  largest  ever  handled,  the  in- 
creased kiln  capacity  assured  for  the  coming  year  will 
enable  a  still  greater  production .  Thequality  of  Amer- 
ican pottery  is  being  steadily  improved,  and  the  manu 
facturers  will  receive  better  prices  for  their  product  dur- 
ing the  coming  season. 


A     UNIQUE     CONCERN. 


EVERY  dealer  in  art  wares  is,  or  ought  to  be. 
acquainted  with  the  wonderful  productions  of 
the  v.  Schierholz'sche  Porzellanmanufactur,  at  Plane, 
Thuringia.  But,  aside  from  the  few  buyers  who  visit 
the  establishment,  no  one  inthis  country  has  any  concep- 
tion of  the  magnitude  of  the  factory,  and  particularly  of 
its  surroundings.  The  first  building  was  erected  in  LSI  7. 
just  outside  of  Plane,  amid  the  most  romantic  scenery. 
Little  by  little  additions  were  made  until  now  the  fac- 
tory covers  acres  of  ground  and  550  hands  arc  em- 
ployed . 

In  the  beginning  only  the  crudest  kinds  of  ware  were 
made.  In  a  few  years  ware  after  the  style  of  that  made 
in  Dresden  was  produced,  and,  improving  year  by  year, 
they  are  now  making  goods  that  are  as  fine  as  anything 
that  comes  froni  Germany,  and  in  designs  that  will  com- 
pare favorably  with  the  work  of  the  best  sculptors  of 
Europe. 

In  addition  to  the  ornamental  goods  and  tableware 
they  are  also  making  chemical  ware,  and  have  achieved 
such  a  reputation  that  their  goods  are  regarded  as  stan- 
dard. People  familiar,  with  chemistry  will  know  how 
exacting  chemists  are.  The  ware  must  be  well  made, 
well  finished,  equal  to  the  tests  of  acids  and  high  tem- 
peratures, and  must  have  numerous  other  qualifica- 
tions. 

So  far  the  manufacturers  do  not  differ  from  other 
makers  of  high  grade  goods.  There  is  only  the  excel- 
lence of  their  ware  to  distinguish  them  from  others. 
But  they  arc  unique  in  that  they  are  also  brewers,  farm- 
ers  and  dispensers  of  a  mineral  table  water. 

In  1852  a  small  brewery  was  erected  close  to  the 
porcelain  works.  This  has  grown  as  the  pottery  grew 
until  now  it  is  a  large  establishment,  known  all  over 
Lany,  and,  like  the  wares  made  in  the  pottery,  the 
i  of  tin-  best  quality.  A  spring  of  mineral  water 
was  found  on  the  place  early  in  its  history.  The  pro- 
prietors and  employees  noted  its  purity  and  crystal 
clearness.  Gradually  the  neighbors  began  to  ask  for 
it:  then  tl  eople  oi  the  city.  Finally  it  became  their 
business  to  bottle  and  sell  the  water,  which  is  now  a 
populai    i  i    Germany. 

;tli  thepottery  is  a  large  farm  which  not 
ts  of  the  proprietors  and  the  work- 


any  products    ar< 
phis  is  sold    in   ti'1 

there  being   in  the   neighboi  100 

of  i  attle  and    500  to  i  ■■  ;       Own 

Hand,    a  •■■''    all  the 

d  for  the  Dtt 
their  factory  and  farm  are  made  on  the  pli 

That    all    these    interests  ma 
proprietors  reside   on    the  premises,  Ix-arin^   the    same 
relation    to  their  workpeople   as    the  ol< 
bore    to  their    vassals.      They  are   lords    of  the  manor, 
but   with   no    feeling    of    servitude  on   the   part    of    the 
tenants.      The     relations    are  rather    thos 
family,    the   head    of    which    is   particularly    soli< 
for  its  welfare.      Schools  are  provided,  entertainments 
are    given,  the  health   of  the    people  looked  after,    and 
everything  possible  done  for  their  comfort  and  improve- 
ment. 

It  is  fitting  that  the  proprietors  of  such  a  vast  a 
gation  of  interests  should  be  properly  housed,  and  a 
large  and  impressive-looking  castle,  architecturally  suit- 
ing the  surrounding  country,  has  been  built  for  them.  It 
faces  a  beautiful  lawn,  and  flower  gardens  adorn  the 
place.  Many  large  and  beautiful  trees  surround  the 
house  and  gardens,  the  whole  forming  a  pretty  picture. 
This  and  other  views  are  shown  on  page  6  of  this 
issue.  The  interior  of  the  castle  is  a  model  of  artistic 
furnishing.  Added  to  the  modern  conveniences  of 
electric  lighting,  tiled  bathrooms  and  steam  heat,  are 
antiques  in  furniture,  pottery  and  glass,  while  the  walls 
are  adorned  with  pictures  that  are  worth  a  kind's  ran- 
som. They  entertain  largely  and  are  prominent  socially, 
the  name  Schierholz  beiny  one  of  the  best  known  in 
German  v. 


GROWTH     OF     THE     "FIVE-AND-TEN." 


I^HIS  year  the  F.  W.  Woolworth  Co.  has  made  con- 
siderable progress  in  acquiring  and  establishing 
additional  five-and-ten-cent  stores  throughout  the 
world.  Almost  one  hundred  new  stores  have  been 
added  since  the  first  of  the  year,  and  the  company 
now  has  640  stores  in  the  United  States  and  Canada 
and  eighteen  stores  in  England.  The  company  has 
negotiations  now  under  way  which  will  probably  re- 
sult in  the  acquisition  of  at  least  fifteen  more  stores  be- 
fore the  closing  of  the  current  year.  The  syndicated 
five-and  ten  cent  stores  in  the  United  States  total  1,- 
100.  Other  syndicate  stores  besides  the  Woolworth 
are  the  S  H.  Kress,  125  stores;  S.  S.  Kresge  89,  and 
J.  G.  McCrorey,  125.  The  independent  five-and-ten- 
cent  stores  in  the  United  States  number  about  2,000. 
It  is  estimated  that  out  of  144  944  general  stores  in  the 
United  States  ten  per  cent  are  interested  in  five- 
and-ten-cent  goods.  Of  the  15.000  variety  stores  thirty 
per  cent  are  interested  in  five-and-ten-cent  goods, 
and  of  6,1,20  novelty  and  racket  stores  forty  per  cent 
are  interested  in  this  line.  Of  1,500  department  stores 
only  two  per  cent,  and  of  27,000  dry  goods  stores  only 
one  per  cent. 


£ut  t&lass  Vase 
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PHE  old  Crockery  District  is  still  on  the  map,  and 
1  while  there  will  be  some  changes,  with  two  ex- 
ceptions they  will  be  local.  Everybody  will  be  sorry  to 
lose  Bawo  &  Dotter.  They  have  been  located  on  Bar- 
clay street  for  more  than  forty  years,  and  it  will  seem 
strange  not  to  see  them  in  their  old  place.  Shortly 
after  the  first  of  January  they  will  go  to  Thirty-third 
street,  into  one  of  the  finest  buildings  uptown,  conveni- 
ent to  all  the  hotels  and  railroad  stations. 


Graham  &  Zenger  will  move  to  Fifth  avenue,  be- 
tween Fifteenth  and  Sixteenth  streets.  They  are  fitting 
the  wareroom  up  in  a  very  elegant  manner,  and  it  will 
be  one  of  the  handsomest  places  in  town. 

L.  Bernardaud  &  Co.  will  install  themselves  a  few 
doors  east  of  their  present  location,  and  have  put  the 
store  new  in  fine  order. 

Maddock&  Miller  move  to  54  Murray  street.  They 
will  get  more  room,  will  be  easier  of  access,  and  have 
greater  facilities  for  displaying  their  wares. 

±* 

B.  F.  Drakenfeld,  who  have  been  anchored  on  the 
corner  of  Park  Place  and  Church  street  for  so  long  that 
they  seem  to  belong  to  the  spot,  will  move  early  next 
year  to  48  Murray  street,  occupying  the  whole  building. 
They  have  long  been  cramped  for  room,  and  will  now 
have  a  store  with  space  enough  to  handle  their  ever  in- 
creasing business . 

From  now  on  buyers  will  find  it  a  little  harder  to 
cover  the  territory.  In  the  downtown  district  there  are 
upwards  of  180  firms  in  the  area  bounded  by  Broadway, 
Greenwich,  Barclay  and  Chambers  streets.  Then  come 
the  Broadway  houses  near  Spring  street.  From  there 
to  West  Fourth  street  is  a  big  jump,  and  a  bigger  one 
to  vSixteenth  street  and  Irving  Place,  where,  together 
with  the  Eigtheenth  street  firms,  there  is  quite  an  aggre- 
gation. Over  on  Fifth  avenue,  near  Fifteenth  street, 
are  two  more  houses.  The  next  spot  is  the  Fifth  Ave- 
nue  Building,   where    four  firms  are  domiciled.     From 


there  to  Thirty-fifth  and  Thirty-seventh  streets  is  an- 
other leap.  Above  Chambers  street  there  are  twenty- 
five  firms  in  our  lines.  This  scattering  is  bad.  If 
there  were  one  location  uptown  corresponding  to  the 
downtown  district  everybody  would  be  glad.  Most  of 
the  buildings  in  the  latter  are  old  and  lacking  in  mod- 
ern equipments,  but  with  the  condition  of  business  as  it 
has  been  for  the  last  few  years  most  of  the  representa- 
tives feel  that  they  are  not  warranted  in  paying  the 
rents  necessary  to  get  the  fine  buildings  and  conveni- 
ences. That  eventually  the  trade  will  go  uptown  is 
almost  certain,  however.  When,  will  depend  on  where 
they  can  congregate. 

a 

While  only  a  few  of  the  new  goods  for  next  year 
have  been  shown,  enough  have  been  seen  to  form  an 
opinion  as  to  what  they  will  be.  In  both  china  and 
earthenware  the  general  trend  of  design  and  decoration 
will  be  toward  simplicity.  As  far  as  colorings  are  con- 
cerned, the  pinks  and  greens  seem  most  in  favor, 
though  nearly  every  color  that  has  been  sold  at  all  for 
the  past  few  years  will  be  seen.  Also  there  will  be 
some  heavy  patterns,  and  in  shapes  the  antiques  that 
were  popular  years  ago  will  be  revived.  By  the  way, 
the  fact  that  these  old  shapes  and  patterns  are  again 
popular  is  proof  of  what  has  often  been  stated  in  these 
columns — that  when  a  really  good  design  is  brought  out 
it  is  good  for  all  time;  and  if  the  manufacturers  would 
settle  on  a  few  good  patterns  and  stick  to  them,  only 
bringing  out  one  or  two  a  year — not  each  season — it 
would  be  a  good  thing  all  around.  The  average  life  of 
a  dinner  set  is  five  years;  so  the  consumer  is  not  in  the 
market  again  for  that  length  of  time.  Of  course  there 
must  be  something  new  every  year,  but  two  or  three  new 
shapes  and  forty  or  fifty  new  patterns  each  season,  or 
twice  a  year,  by  the  same  manufacturer,  are  neither 
necessary  nor  desirable. 

In  furnishing  the  glassware  for  the  McAlpin  Hotel, 
the  seidels  were  supplied  to  John  Wanamaker  by  A.  P. 
Doctor  from  the  Central  Glass  Works,  and  the  decanters 
by  Frederick  Skelton  from  the  Jefferson  Glass  Co.'s 
factory. 
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IMPORTS     AT     NEW     YORK. 

Pertaining  to  China.  Crockery,  Glass,  etc.,  for  the  week  ending 
December  17.  1U12. 

ANTWERP 

215  packages  glassware   B  Gantnel 

8        „  4t  L  Straus  &  Sons 

„         ,,  ..  Penesterer  &  Rune 

...         „  ..  Miscellaneous  Orders 

2  ••  china*  are Strobel  &  Wilken  Co 

5        •'         eartnenware L  Straus  &  sons 

.         ,,  ..  DeKeyser  &  Co 

5         ,,  .<  • O  Goe  z 

.„  ..  Bawo  &  L)otier 

24        ,.  ..  Miscellaneous  Orrt'-rs 

,,         toys FAOSchwartz 

a        ,.  <.  Frank  &  Co 

15        ..  .. Strobel  &  Wilken  Co 

BBBMEN  .     „    _ 

12  packages  glassware A  Steinhardt  &  Bro 

.„„        „  ..  Miscellaneous  Orders 

>8        -         chinaware Strobel  &  Wilken  Co 

13  ••  earthenware bawo  &  Uottel 

O  Goeiz 

,fl  „  ..  L  Straus*  Son  a 

7  ..  «•  Graham  &  Zenger 

75  .,  ••  Knauth.  Nachod  &  Kunne 

,,6  „  ..  Geo  Borgteldt  &  Co 

.,  „  .•  Miscellaneous  Orders 

lb3  ..         xoys Strobel  &  Wilken  Co 

t  .. F  A  O  Schwartz 

3  ,.  .<         Knauth,  Nachod  &  Kuhae 

169  ..  •• Miscellaneous  Orders 

HAVRE 

3  packages  chinaware Haviland&  Co 

,         ,.  «•  Miscellaneous  Orders 

106        "         glassware ••   ...EUtard 

LIVERPOOL 

7  packages  earthenware The  Rowland  &  Marsellus  C» 

19         ..  ..  Maddock  &  Millet 

,a        <<  •«  R  Slimmon  &  Co 

10        ..  ••  ; , F  W  Woolwortb 

7  ..  "  E  B<  ote 

y        ••  "  Georee  Hamilton 

2;  "  W  S  Pitcairn 

j4  ••  ••  Miscellanroii?  Ordcs 

ago  "  chinaware Haviland  &  (  o 

10  •«         toys Geo  Borgfeldt  &  Co 

6  ••  ••         ,. Miscellaneous  Orde  s 

HAMBDKO 

40  packages  glassware L  Straus  &  Sons 

40        "  '  Kmy-Scheerer  Co 

3  "  "  Strobel*  Wilken  Co 

161         ■•  •'  Miscellaneous  Orr  e  s 

12  "  earthenware L  D  Bloch  &  Co 

4  "  *« J   Palme 

8  "  "  Herman  C  Kupper 

26  "  "  Eimer  &  Amend 

89  "  "  Lazarus  <*  Rosenfeld 

10  "  "  F  W  Wooiworth  &  C 

8  "  "  B  Tomby 

47  ••  "  Miscellaneo"^  Orders 

18  "  chinaware Strobel  *  Wilken  Co 

i<6  "         toys B  Illfelder  &  Co 

67  "  "         Geo  Borjjieldt  &  Co 

28  "  "        Samstag  &  Hilder  Bros 

12  "  "         Knauth,  Nachod  &  Kuhne 

82  "  "        Strobel  &  Wilken  Co 

£05  " Miscellaneous  Orders 

GLASGOW 
24  packages  glassware HA  Rogers  &  Co 

ROTTERDAM 
47  packages  glassware Graham  &  Zenger 

, Miscellaneous  Orderi 


IMPORTS     AT     PORT    OP    BOSTON. 

LIVERPOOL 

82  packages  earthenware Jones.  McDurJe*  &  -»rattOD  Ct 

8        "  "  Richard  Brig^s  Co 

2        «•  "  St  ne  &  D'  wner  Co 

7        "  "  AW  ChtstertoE 

17    •    "  "  American  Express  Cc 

61         "  "  Miscellaneous  Oraert 

ANTWERP 
25  packages  earthenware Jonei,  Mel  uftVe  <*  Stratton  (  o 

4        "  "  R  P  Downing  &  Co 

20        "  " .American  hxpreFS  Co 

1         "  "  ..   MisccllaLeout  Uraers 


AT    CHICAGO. 


rPlJE  wholesale  holiday  trade-  continues  to  be- immense. 
1  Special  orders  continue  to  arrive  in  increasing 
numbers.  It  would  appear  that,  in  many  cases,  the 
retailers,  especially  in  smaller  cities  and  towns,  were 
by  no  means  prepared  for  the  rush  of  business  which 
they  have  found  pressing  upon  them. 

» 

All  of  the  retail  dealers  agree  that  business  this 
year  is    the  largest    in    the  history    of  the    trade.     The 

stores  are  crowded,  and  the  indications  are  that  this  con- 
dition will  continue  right  up  to  Christmas  Eve. 

Many  of  the  cut  glass  factories  are  unable  to  fill 
their  orders.  A  marked  case  is  that  of  the  Johnson: 
Carlson  Co.,  represented  by  the  Ira  A.  Jones  Co.  Nb 
orders  have  been  accepted  by  that  concern  for  six 
weeks,  and  the  company  will  have  all  it  can  do  to  fill 
the  orders  received  before  that  time. 

•      • 

The  superior  grades  of  goods  made  in  the  American 
cut  glass  factories  continue  to  lead  in  popularity  among 
persons  qualifiied  to  judge  of  values.  This  is  especially 
true  in  connection  with  the  output  of  the  Chicago  fac- 
tories. 

«      * 

George  \V.  Pettee,  the  Chicago  representative  of 
the  Tuthill  Cut  Glass  Co..  Middletown,  N.  Y.,  has 
practically  closed  up  a  large  holiday  trade  and  will 
spend  a  few  weeks  at  his  winter  home.  La  Belle.  Fla. 

»     * 

Included  in  the  list  of  buyers  who  have  been  in 
Chicago  within  the  last  few  days  are:  M.  J.  Rystrom. 
St.  Charles,  111.:  S.  O.  Adams.  Polo,  111.;  M.  Plain, 
Aurora,  111.;  F.  H.  Coburn,  East  Troy.  Wis.:  B.  D. 
Robinson,  Albion,  Mich.:  Jay  Johnston,  Estherville, 
Iowa:  L.  J.  Crawford,  Burlington.  Wis.:  R.  S.  Xicoll, 
Kenosha,  Wis.:  J.  E.  Mieks.  Elkhart.  Ind.:  J.  C.  Mahon. 
Aurora,  111. 

Pitkin  6:   Brooks  have  leased   the  three  rive-story 
and  basement  buildings  8  to   18  East  Lake  street  foi 
term  of  years  from    May  1  next  at  an  aggregate    rental 
of  $145,000. 
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THIS    is  one  of  the    designs    on    which    we    have 
been   granted    letters    patent.       It    will    be    our 
policy  to   patent  our  designs   hereafter. 


THEODORE  HAVILAND  &  CO 

FIFTH  AVENUE  BUILDING, 

Fifth   Avenue   and   Twenty-Third    Street,  New  York. 


2* 


A     FEW 


Fancy  Japar 


Morimur 


c 


5    N.  Wabash   Avenue, 
CHICAGO,     ILLS. 


MPORT     LINES     NOW 


546  and  548 
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JMENS    OF 


se  Porcelain 


/I 


Brothers 


DY     FOR     INSPECTION. 


way,  New  York. 


144  Congress   Street, 
BOSTON,    MASS. 
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THE 


Taylor,  Smith  &  Taylor  Co., 


i« 


EAST    LIVERPOOL,    OHIO, 


Announce  their   new  Dinner   Service, 


VERONA," 


Ready  for   delivery 
January    1st,   1913. 
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The  Ethics  of 
Pottery  Decoration, 


-   y  -  •■■  -   z~~ 


IT  may  be  doubted  by  a  great  many  whether  there  is 
any  justification  for  the  use  of  the  term  "ethics"  in 
connection  with  decoration,  says^a  writer  in  the  London 
"Pottery  Gazette."  Like  the  famous  chapter  on  snakes 
in  Ireland,  one  can  only  say  that  there  are  none. 
"While  we  may  not  entirely  subscribe  to  the  extreme 
views  of  Ruskin  with  regard  to  the  influence  of  art  on 
our  civilization,  it  is  certain  that  there  is  something 
beyond  the  mere  momentary  satisfaction  or  disgust 
with  which  good  or  bad  art  inspire  the  discriminating 
observer. 

There  are  indeed  many  excellent  business  persons 
who  consider  such  talk  as  the  mere  jargon  of  the  long- 
haired and  velvet  jacket  cult,  and  who  scoff  at  these 
ideas  as  of  no  practical  commercial  value,  and  inconse- 
quence not  worth  a  moment's  consideration.  To  such, 
and  indeed  to  a  great  many  more,  there  is  no  distinction 
between  what  we  are  pleased  to  call  good  and  bad  art, 
or,  to  put  it  more  correctly,  art  that  is  elevating  and 
refining,  and  a  debased  form  of  decoration  that  is  bad 
for  all  concerned — producer  and  buyer  alike. 

Art  is  certainly  more  potent  for  good  than  evil,  for 
while  the  vilest  specimens  of  bad  pottery  may  engender 
vituperations  to  be  visited  on  the  culprit  responsible, 
with  a  possible  mild  desire  to  break  the  offending 
example  over  his  head,  on  the  other  hand  the  ever- 
recurring  delight  and  satisfaction  with  which  we  regard 
a  beautiful  and  tasteful  piece  of  pottery  is  a  real  asset 
to  the  sum  of  human  happiness  and  pleasure. 

It  is  to  be  feared  that  such  considerations  have 
little  weight  with  many  of  those  who  provide  us  with 
our  daily  pots.  "Will  it  sell?"  is  the  great  point. 
Whether  it  ought  to  sell,  or  even  whether  it  ought  to 
be  produced,  are  questions  for  simple-minded  people 
whose  business  education  has  been  neglected.  "Yes, 
it  may  be  bad  art,  but  it  sells,"  is  the  triumphant 
retort  that  is  brought  out  to  effectually  silence  the 
ardent  reformer,  and  the  nearest  lunatic  asylum  would 
seem  to  be  the  fittest  place  for  the  misguided  individual 
who  would,  in  the  face  of  this,  wish  to  suppress  what 
was  proving  financially  successful  because  of  its  bad- 
ness. 

Still,  although  it  is  like    a  voice  crying  out  of   the 


wilderness,  the  protest  must  be  made.  In  the  sister 
art  of  literature  the  evil  is  recognised  and  provided  for, 
in  a  way.  It  is  true  the  effects  are  more  open  and 
glaring,  and  often  they  are  such  that  our  favorite 
prudish  instincts  are  violated,  which  will  ensure  their 
quick  suppression.  But  the  point  is  that  general 
opinion  ordains  that  vicious  literature  is  an  evil,  that  it 
exercises  a  deleterious  influence  on  the  mind,  and  as 
such  should  be  banned.  Such  literature  has  notoriously 
a  large  sale  before  it  is  stopped,  and  therefore  from  a 
strict  business  point  of  view  is  a  most  desirable 
commodity.  The  purely  commercial  arguments  are 
not  allowed  to  be  valid  in  this  case — the  public  prosecu- 
tor steps  in  and  the  unlucky  publisher  may  find  himself 
on  the  wrong-  side  of  a  jail  wall  very  speedily.  The 
suggestion  that  we  should  have  a  censor  of  pottery 
decoration,  who  should  ruthlessly  condemn  all  below  a 
certain  standard,  will  perhaps  be  considered  too  fan- 
tastic for  words;  perhaps  the  better  plan  is  to  try  and 
convince  the  purveyor  of  such  goods  that  it  is  to  his 
best  interest  to  amend  his  ways. 

To  do  this  it  would  be  desirable  that  he  should  at 
least  be  able  to  distinguish  between  good  and  bad  art, 
and  a  third  category,  which  is  the  indifferent.  To  say 
that  a  certain  amount  of  confusion  exists  among  many 
of  our  manufacturers  on  this  subject  is  to  only  feebly 
state  the  case;  it  is  in  many  instances  an  amazing 
ignorance.  And,  to  do  them  justice,  they  are  quite 
ready  to  admit  it. 

"What  we  want."  said  a  traveler,  on  returning 
from  a  somewhat  fruitless  journey,  "is  something  in 
the  'Adam'  style!"  "And  who  might  Adam  be?" 
innocently  inquired  the  head.  "I'm blest  if  I  know," 
confessed  the  ingenuous  traveler,  "but  it  is  what  is 
going  now."  Whether  the  two  held  a  lingering 
suspicion  connecting  the  Garden  of  Eden  with  this 
strange  requirement  of  the  trade,  who  shall  say?  But 
doubtless  a  hurried  search  among  authorities  would 
dissipate  such  ideas,  and  no  doubt  in  due  course  shapes 
and  desig'ns  would  appear  in  more  or  less  a  travesty  of 
a  style  which  might  or  might  not  be  adapted  for  such  a 
purpose. 

In  another  case  a  manufacturer,  while  grudgingly 
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admiring-  a  design,  deprecated  its  Introduction  cm  the 
ground  of  its  being  "too  arty"  for  his  trade-.  It  is  a 
number  of  year  ago  now  since  a  new  shape  was  shown 
to  the  writer  by  the  proprietor  oJ  a  flourishing  business 
with  "Teat  pride  as  being  absolutely   "the  thing." 

"But  what  are  these  little  serolls  and  meaningless 
embossments  for?"  was  inquired.  "That,"  exclaimed 
he,  with  an  astonished  and  pitying  air,  "is  the  New 
ROCOCO!"    and  indeed  it  was. 


Ions  celebrity    if  only    by    some    hap;.  they 

could  light  on  it.      Their  only  ho;,  like  the 

proverbial  drowning  man  does  to  the 
other  wanderer  who  has  apparently  obtained  a  clue  to 
the  position.  This  they  do  with  a  trust  and  faith 
which,  though  complimentary,  is  very  annoying  to  the 
successful  one.  They  admit  frankly  and  freely, 
contemptuously,  what  is  manifestly  apparent,  that  they 
have  never  studied  art  or  the    principles  of    decor; 


In  still  another  case  a  design  had  been  introduced 
embodying  an  adaptation  of  a  variety  of  Odontoglossum . 
"Yes,"  said  the  happy  possessor,  on  being  congratu- 
lated,   "that  is  the  Horchid  !" 

These  happy  little  incidents  are  not  pointed  out  to 
cast  ridicule  on  a  worthy  and  enterprising  business 
people,  but  to —  well,  bluntly,  to  show  that  they  do  not 
what  they  are  talking  about.  The  unfortunate 
point  about  it  is  that  they  do  not  seem  to  recognise  any 
necessity  that  they  should. 

To  others  the  subject  presents  itself  as  an  intricate 
puzzle,  a  sort  of  labyrinth  in  which  they  may  find 
themselves  wandering  at  a  great  expense,  without 
guide    or    direction,  and   yet    almost  within  view    of    a 

derful.  Eldorado  of  phenomenal  sales  and  marvel- 


and  one  sees  that  they  have  more  than  half  a  belief 
that  the  thing  is  downright  humbug.  They  have  a 
shrewd  suspicion  that  such  principles  do  not  exist,  or  if 
they  do  they  are  the  means  of  strange  and  uncanny 
productions  being  evolved,  that  above  all  things  will 
not  sell.  That  there  is  some  justification  for  this 
position  is  due  to  the  attitude  that  the  ultra  artistic 
fraternity  have  taken  up  and  maintained  in  and  out  of 
season  with  regard  to  the  decoration  of  potter}-. 

Upwards  of  thirty  years  ago  an  eminent  professor 
of  art,  lecturing  in  the  district,  showed  us  conclusively. 
if  you  accepted  his  premises,  with  the  simple  aid  of  a 
piece  of  chalk  and  a  blackboard,  that  absolutely  all  our 
ideas  on  pottery  design  were  entirely  and  preposter- 
ously worng.      The  humor  of  the  affair  lay  in  the  fact 
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that  many  of  the  leading  local  authorities  in  these 
matters  appeared,  judging-  from  their  applause,  to  be 
in  entire  agreement  with  these  sentiments.  The  pro- 
fessor was  congratulated  on  his  inspiring  and  instruc- 
tive address;  he  had,  indeed,  as  one  of  them  pointed 
out,  "given  them  something  to  think  about."  He 
apparently  had  not  given  them  anything  to  act  upon, 
for,  extraordinary  to  relate,  these  inspired  and  instructed 
individuals  went  back  to  their  respective  manufactories 
and  proceeded  in  the  same  old  bad  way  as  before. 

The  fact  is  that  such  drastic  changes  are  impractic- 
able; and,  indeed,  if  they  were  not,  are  undesirable. 
More  eclectic  views  must  be  admitted;  there  is  not  one 
standard  of  art,  but  many.  Whether  it  is  desirable  that 
all  the  numerous  fads  and  phases  that  other  art  in- 
dustries have  passed  through  the  last  few  years  should 
have  been  reflected  in  pottery  is  questionable.  Pottery 
decoration  is  in  the  position,  whether  advantageous  or 
not,  of  being  grounded  on  principles  and  traditions  of 
its  own.  The  particular  developments  of  the  various 
modern  schools  of  stylists,  from  the  severely  ugly  to 
the  sinuously  fantastic,  have  scarcely  touched  our  in- 
dustry, much  to  the  disgust  of  their  exponents.  Ex- 
travagant ideas  and  chimerical  departures  from  the 
normal  have  never  popularised  themselves  among  us. 
They  have  arisen,  developed,  and  faded  away  without 
exercising  any  influence  on  our  conservative  industry. 
The  freaks  finds  little  favor.  One  reason  for  this  may 
be  found  in  the  innate  conservatism  of  the  public  taste. 
The  veneration  in  which  old  pots  are  held,  not  only,  be  it 
noted,  by  the  collector  and  connoisseur,  but  by  the  house- 
proud matron  in  her  thousands  (a  sentiment  not  always 
discriminating  as  to  quality)  has  its  influence  on  the 
judgment  and  appreciation  at  the  purchasing  period. 
A  corroboration  of  this  will  be  found  in  the  fact  that 
although  we  may  follow  various  changes  and  novelties 
which  fashion  ordains,  we  always  eventually  come  back 
to  the  old  styles — modernised,  may  be — but  still  essen- 
tially the  same.  Such  a  revulsion  is  taking  place  at 
the  present  time. 

But  this  is  not  to  say  that  we  must  keep  in  the 
same  old  rut  for  ever;  we  cannot  always  be  working  on 
the  past.  And  if  we  must  make  new  bricks  we  must 
have  new  straw.  Ethics  no  less  than  commercial 
prudence  demand  not  only  high  technical  knowledge 
and  training,  but  intellectual  insight  into  the  meaning  of 
art.  We  must  also  have  genius  if  we  can  get  it.  But 
the  way  the  majority  of  potters  are  going  about  it  is,  to 
say  the  least  of  it,  not  worthy  of  the  importance  of  the 
subject.  Putting  it  on  a  purely  commercial  basis,  can 
it  be  explained  how  it  is  that  in  other  allied  art  indus- 
tries employers  are  engaging  the  best  designers  in  this 
and  other  countries  and  paying  them  comparatively 
huge  sums  for  their  work — sums  as  represented  in 
pounds  what  the  pottery  manufacturers  would  trans- 
late into  shillings  ?  These  people  are  to  be  considered 
as  astute  business  men,  and  presumably  itmust  pay 
them  to  do  this.  If  they  are  in  the  right  the  potter  is 
unquestionably  in  the   wrong.      And  it  should  be  also 


noted  that  some  of  these  goods  for  which  such  designs 
are  commissioned  are  of  an  ephemeral  nature — wall- 
papers, chintzes,  and  textile  fabrics.  How  much 
more  necessary  should  it  be  that  pottery,  which  is  in- 
tended as  a  durable  and  lasting  product,  should  afford  a 
medium  for  the  best  and  finest  designs. 

But  whatever  style  fashion  may  ordain  for  the 
moment,  there  is  one  consideration  that  must  outweigh 
all  others  if  we  mark  progress  in  our  art.  This  is  the 
quality  of  sincerity.  Honest  and  conscientious  work,  as 
apart  from  pretentious  utility,  the  assuming  of  a  virtue 
which  is  not  there,  is  a  basis  that  is  unquestionably 
sound.  Unfortunately,  the  crow  dressed  in  peacock's 
feathers  is  no  new  feature  in  present-day  pottery.  The 
public  maybe  deceived  into  buying,  to  their  subsequent 
regret,  but  these  deceptive  allurements  have  such  an 
abnormal  death-rate,  and  such  a  succession  of  crows  are 
required,  each  new  one  having  to  be  more  gaudily 
decked  out,  that  it  might  occur  to  their  creator  that 
possibly  some  other  method  might  produce  better  results 
with  less  worry  and  trouble.  If  the  ingenuity  often  dis- 
played in  endeavouring  to  make  a  five-shilling  article 
look  like  a  half-guinea  one  was  expended  in  making  the 
five-shilling  article  honestly  worth  that  amount,  we 
should  gain  not  only  in  character  but  in  art. 

It  is  strange  that  the  manufacturer  of  unimpeach- 
able character  who  in  commercial  matters  is  honesty 
itself  will  deliberately  perpetrate  decorative  frauds  on 
the  public  with  an  unblushing  ingenuousness  which  is 
amazing.  In  fact,  the  better  the  deception  the  more  he 
will  pat  himself  on  the  back.  "The  world, ' '  as  Bassanio 
sententiously  observes,  "is  still  deceived  with  orna- 
ment, ".and  the  present  day  gives  point  to  this  ancient 
maxim. 

The  full  appreciation  of  the  pure  and  beautiful  is 
not  a  heaven-sent  gift  showered  on  all  alike;  the  germ 
of  it  is  there,  no  doubt,  but  a  little  understanding  and 
cultivation  are  required  for  its  development;  and  the 
sooner  we  set  about  getting  it  the  better  it  will  be  for 
us,  buyer  and  seller  alike. 


ARTISTIC     FEELING     IN     EARLY     POTTERY. 


|  T  must  always  be  an  open  question  how  much  credit 
*■  for  artistic  feeling  can  be  given  to  primitive  races, 
says  "The  Potter's  Craft."  The  production  of  pottery 
was,  at  first,  the  supplying  of  a  need.  Clay  offered  a 
medium  for  the  making  of  household  utensils  which 
were  at  once  fire-proof  and  impervious.  The  work  does 
not  belong  strictly  to  the  earliest  stages  of  civilization, 
but  is  a  development  of  advancing  refinement.  Crude  and 
unprepared  clays  were  used  for  the  most  part,  but  the 
makers  could  scarcely  have  been  conscious  ot  the  charm- 
ing color-play  produced  by  the  burning  of  a  red  clay  in  a 
smoky  fire. 

The  pottery  of  the  Indians  is  artistic  in  the  sense  of 
being  an  expression  of  an  indigenous  art,  ana  much  of  it 
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is  beautiful,  though  whether  the  makers  possessed  any 
real  appreciation  of  beauty  is  open  to  doubt. 

The  pottery  was  exclusively  the  work  of  the  women. 
No  wheel  was  employed,  but  the  ware  was  mainly  con- 
structed by  coiling.  Long  strips  of  clay  were  rolled  under 
the  hands  and  made  of  uniform  size,  and  these  were  then 
coiled  iu  spiral  form,  the  rolls  being  welded  together  with 
water.  After  proceeding  a  certain  height,  the  walls  of  the 
growing  jar  would  become  weak  under  their  own  weight. 
The  piece  would  then  be  set  aside  to  undergo  a  partial 
emng,  upon  which  the  work  would  be  carried  for- 
ward another  stage.  The  shape  being  completed  and 
partially  dried,  the  maker  would  work  over  the  whole 
surface  with  stones  or  simple  tools  until  the  marks  of  the 
coils  had  disappeared  and  the  walls  had  reached  a  suffi- 
cient thinness.  Much  skill  was  exercised  in  accomplish- 
ing this. 

Many  of  the  Indian  forms  are  transitional.  The  basket, 
the  gourd  and  the  bark-made  jar  gave  ideas  of  shapes  to 
the  potter.  Indeed,  it  is  sometimes  evident  that  clay  ves- 
sels were  constructed  as  linings  to  wicker  forms,  the 
outer  layer  of  twigs  being  afterward  burned  off.  The 
firing  was  performed  in  the  open  flame  without  any  pro- 
tection; a  fact  which  accounts  for  the  great  irregularity 
found  in  quality  and  color. 

The  decorations  used  by  the  Indian  women  were  of  the 
type  common  to  unglazed  wares.  The  clay  was  incised 
or  embossed  and  natural  earths  were  used  as  pigments. 
This  accounts  in  great  measure  for  the  fitness  which  may 
be  observed  in  aboriginal  decoration.  There  is  an  ab- 
sence of  garish  artificial  coloring,  nor  is  there  any  strain- 
ing after  effect  but  instead  there  is  shown  a  sober  strength 
and  a  sane  expression  of  values  which  would  do  credit 
to  a  modern  designer. 

America  is  fortunate  in  possessing  abundant  relics  of 
primitive  times,  but  it  cannot  be  doubted  that  in  other 
lands  similar  work  was  done,  making  allowance,  of 
course,  for  the  characteristic  variations  in  national  traits. 
The  potter's  craft  is  of  such  a  nature,  using  an  omni- 
present material  and  requiring  the  minimum  of  tools, 
that  almost  every  nation  on  the  globe  has  practised  it.  In 
some  it  has  never  been  developed  beyond  the  narrow 
limits  of  the  age  of  stone;  in  others  it  has  reached  the 
utmost  perfection  of  cultured  skill. 


THE     DEPARTMENT     STORE'S     BEGINNING. 


THE  department  store  of  to-day  first  saw  the  light 
in  the  sunny  land  of  France  forty-two  years  ago 
— in    1869  to  be   exact — when   a   venturesome   Parisian 
divided  a  large  building  into  numerous  departments,  each 
of  which  was  devoted  to  the  sale  of  a  special  class  of 
ids. 

Paris  looked  and  gasped,  then  admired,  and  finally  pat- 
ronized the  departure     It   succeeded,  and  then  just  to 
1  imitation  is  the  sincerest  flattery  a  number  of 
similar  stores  sprang  into  being. 


Two  or  three  years  later  the  first  department  store  in 
this  country  was  born  in  Boston.  Associated  with  the 
enterprising  proprietors  was  that  pirate  of  fortune,  ki 
at  that  time  as  plain  Jim  Fisk  ;  he  had  not  then  become 
a  '  olonel,  nor  had  he  hoisted  the  black  flag  on  the  finan- 
cial  seas  that  beat  around  Wall  Street.  He  was  a  clever, 
hustling,  Yankee  pedler  who  had  driven  a  gaudy  and 
gorgeous  pedler's  wagon  up  and  down  New  England. 

After  Boston,  Chicago  entered  the  field;  New  York 
was  a  bad  third,  although  Philadelphia  disputes  the  claim. 
Then  like  mushrooms  department  stores  sprang  up  all 
over  the  country,  until  to-day  there  is  not  an  overgrown 
town  anywhere  that  does  not  boast  of  an  establishment 
in  humble  imitation  of  the  great  metropolitan  palaces  of 
commerce. 

"It  takes  as  much  generalship  to  organize  a  business 
like  this  as  to  organize  an  army,"  said  President  Grant 
at  the  opening  of  a  department  store  in  Philadelphia  in 
1877.  This  statement  to-day  seems  to  be  almost  modest 
when  it  is  borne  in  mind  that  there  are  now  two  stores 
in  this  country  in  which  the  salaries  paid  at  certain 
periods  are  at  the  rate  of  Si 5,000  a  day,  or  $90,000  a 
week,  equal  to  $4,500,000  a  year — a  sum  approximating 
one-fifteenth  of  the  public  debt  of  the  United  States  in 
1792.  These  figures  include  of  course  the  salaries  paid 
not  only  to  the  sales  people  whom  one  sees  but  also  to  the 
"dead  help,"  the  delivery  people,  office  people,  drivers, 
watchmen,  etc.,  whom  one  never  sees. 

There  are  several  stores  which  employ  from  4.000 
persons  at  slow  time  up  to  8.000  during  the  Christmas 
holidays  and  have  payrolls  averaging  $10,000  a  day  or 
$3,000,000  a  year.  There  is  one  store  which  at  Christ- 
mas, 1910,  had  a  population  in  two  cities  of  14.700.  That 
would  indicate  a  payroll  of  more  than  $20,000  a  day 
for  that  period,  or  at  the  rate  of  more  than  $6,000,000 
a  year. 

What  is  the  value  of  the  stock  that  the  pretty  sales- 
girls and  their  diplomatic  colleagues  deftly  persuade  the 
public  to  buy?  From  $5,000,000  to  $7,000,000.  the  lat- 
ter being  the  valuation  about  Christmas  time.  The  stock 
contains  anything  from  a  spool  of  cotton  costing  a  penny 
to  a  piece  of  antique  lace  costing  $1,000  a  yard,  from 
a  five-cent  scarf  pin  to  a  $50,000  necklace,  from  a  fur 
piece  costing  $1  to  a  sable  wrap  worth  $15,000. 

The  shabbily  dressed  mother  can  buy  a  tiny  pair  of 
shoes  for  a  quarter  of  a  dollar,  and  the  daughter  of  a 
millionaire  can  be  fitted  with  the  daintiest  footwear  that 
a  hundred  times  that  amount  will  hardly  pay  for.  Meats, 
vegetables,  wines,  everything  to  eat  and  drink  can  be 
bought  there.  Musical  instruments,  antique  rugs,  even 
airships,  are,  if  not  on  the  shelves,  on  the  floor.  Some 
stores  have  a  real  estate  department. 

A  man  walked  into  one  of  London's  biggest  establish- 
ments a  short  time  ago  and  said  he  wanted  to  buy  a  king- 
dom. He  was  not  regarded  as  a  lunatic.  The  superin- 
tendent regretted  that  they  had  no  kingdoms  for  sale, 
but  he  thought  he  could  get  a  duchy  or  a  principality  or 
even  a  small  republic  hidden  away  in  a  corner  of  France 
or  Italy. 
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OUR     LATEST 


The  Panama 


Dinner     Service. 


-«1    ^^__._,^^^     IT— ^51 


The  newest  offering  on   the  American    market.      JUST    OUT.      Don't  fail 
to   look   it  over  while   in    East   Liverpool  during  January. 

Our  BANQUET  DINNER  SERVICE  will  be  shown  in  many  new 
decorations,  and,  as  before,  we  will  be  in  the  lead  on  SPECIALTIES. 
As  a  jobbing  proposition  our  line  has  always  been  acceptable,  and  we 
have  it  a  little  better  now  than  ever  before  in  Assortments,  Toilet  Ware, 
Cable   and    Hotel   China,  Druggists'   Sundries,  etc. 


THE 


Potters'  Co-Operative  Co 


East    Liverpool,  Ohio. 


REPRESENTATIVES 


NEW     YORK,  Geo.  Buxton.  BOSTON, 

Cox  &  Lafferty,  25  Park  Place.  W.  C.  Browne.  Chase  &  Francis,  122  Pearl  St. 
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PILABRA5GO. 


This   Line   Means   Much   to  Your   Prolits 

You  Should  Look  It  Over 

^  We'll  cut  out  our  opinion  of  Pilabrasgo.  You  aren't  interested  in  what  any 
manufacturer  thinks  about  his  own  goods.  You  want  to  know  where  you  come 
in.     We'll  tell  you  : 

The  Pilabrasgo  Oil,  Gas  and  Electric  Goods  is  the 
big  money-making  line  for  you 

(^  That's  a  pretty  sensible  reason  for  your  consideration.  Let's  get  down 
to  brass  tacks.  The  Pilabrasgo  line  is  the  snappiest,  prettiest,  cleanest-cut 
ine  on  the  road.  It's  chuck  full  of  ginger — and  it  sells.     But  that's  not  all : 

Pilabrasgo  gives  you  two  things  that 

you  cant  be  sure  of  in  any 

other  line: 


ABSOLUTE  ORIGINALITY 
— The  glass  and  metal  parts  of  Pil- 
abrasgo goods  are  designed  by  our 
o<wn  men  and  made  entirely  in 
our  o7t>n  shops.  Imitation  is  im- 
possible until  it's  too  late.  Keeping 
Pilabrasgo  to  the  front  is  keeping 
your  store  a  jump  ahead  of  cheap 
competition. 


FIXED  RESPONSIBILITY— 

The  Pilabrasgo  line  is  the  only  one 
you  can  buy  where  complaints  can 
not  be  met  with — "Oh,  well,  you  see, 
we  don't  do  that  part  of  the  work.'' 
When  you  sell  Pilabrasgo  to  your 
customer  you  knotb  just  where 
every  little  part  of  it  comes  from. 


What   Pilabrasgo   Is: 

tfl  Everything  for  light — that's  Pilabrasgo.  From  the  common  kerosene 
lamp  to  the  elaborate  electric  portable — gas  and  electric  glassware — domes — showers — wall  fixtures — that's 
Pilabrasgo.     Every  piece  designed  in  our  famous  art  department  and  made  completely  in  our  own  shops. 

^  It  isn't  a  question  of  what  we  think  or  what  we  want  you  to  do.  It's  a  question  of  your  own  selfish  interests. 
You  can't  afford  to  ignore  Pilabrasgo,  simply  because  Pilabrasgo  is  the  profitable  line  for  you.  IT  PAYS 
YOU.     That's  why  you  should  see  it. 

^  Pilabrasgo  is  on  display  at  all  these  different  show  rooms.  Go  to  see  it — it's  worth  while.  Or  drop  us  a 
card  and  we'll  send  a  man  with  photographs.  But — one  way  or  another — get  Pilalrasgo  into  your  store — 
IT  PAYS. 

The  Pittsburgh  Lamp,  Brass  and  Glass  Co., 

General  Offices,  Pittsburgh,  Pa. 

r  BRANCHES  :=  ===== 


Boston,  127  Federal  St.         New  York,  82  West  Broadway.         Philadelphia,  731  Arch  St.         Baltimore,  122  W.  Baltimore  St. 
Buffalo,  611  Main  St.  Cleveland,  203  Caxton  Bldg.  Detroit,  68  Griswold  St.  Chicago,  110  S.  Wabash  Ave. 

St.  Louis,  701  Locust  St.       London,  Ontario,  113  Wortley  Road,  R.  E.  Davis,  Representative.     San  Francisco,  718  Mission  St. 


ff  By  the  way,  there'll  be  a  special  Pilabrasgo  exhibit  during  the  Pittsburgh   Convention  in  January, 
to  see  it.     Make  a  note  of  this. 
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The  Samples  of  our  new 

1913  IMPORT  LINES 

will  be  ready  for  inspection  about 
February  1st. 


■■- 


In  German  and  Austrian  Dinner- 
ware  we  are  bringing  out  a  number 
of  new  decorations  which  are  ex- 
tremely attractive. 

In  FANCY  CHINA,  BISC,  Etc.,  we 
show  complete  assortments. 

Special  values  in  STEM  GLASS- 
WARE, plain  and  engraved. 

Excellent. Novelties  in  SOUVENIR 
CHINA  and  CUT  GLASS. 


%Pjwtel^WMm,  Gh 


591    Broadway,  New  York. 


CHICAGO     OFFICE,    325     WEST     ADAMS     STREET. 
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TO     THE     TRADE 


We  take  pleasure  in  announcing  that  our 


1913  IMPORT  LINES 


will  be  ready  February  1st.  Anticipating  a  year  of  business 
prosperity,  we  have  made  every  possible  effort  to  increase 
and  broaden  our  lines  in  every  department.  We  shall  sustain 
our  reputation  in  Dolls  and  China,  excelling  all  previous  efforts, 
while  our  extensive  and  selected  line  of  Imported  Toys  will 
show  many  new  conceptions  and  novelties. 

Confident  of  our  ability  to  satisfy  the  most  critical  buyer, 
we  solicit  your  continued  patronage.     Your  inspection  invited. 

With  thanks  for  past  favors,  and  extending  compliments 
of  the  season. 

Louis  Wolf  6v  Co. 


Established  1870. 


IMPORTERS    AND    COMMISSION    MERCHANTS. 

Dolls,  Toys,  Decorated  Chlnaware,  Bric-a-Brac,  Vases, 

Aluminum  Ware,  etc. 


NEW  YORK  : 

221-227  Fourth  Ave. 


CHICAGO  : 

315  to  317  West  Adams  St 


BOSTON  : 

102-106  Pearl  St, 


FACTORY.  SONNEBERG.  GERMANY 
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Pottery  Making  in  England  and  America. 


A    COMPARISON    OF    METHODS. 


IT  is  sometimes  a  matter  of  inquiry  how  it  has  come  to 
pass  that,  inasmuch  as  American  potters  derived 
their  prime  knowledge  almost  exclusively  from  Eng- 
land, the  practice  should  have  become  so  radically  dif- 
ferent. It  can,  however,  be  shown  that  the  changes 
which  have  been  made  are  almost  wholly  those  which 
have  arisen  out  of  the  exigency  of  cost.  Labor  in  Eng- 
land is  cheap,  absurdly  cheap,  when  judged  by  Ameri- 
can standards.  In  this  country  the  high  cost  of  labor 
has  led  to  necessary  economies  in  this  direction,  and 
these,  in  turn,  have  enforced  radical  changes.  These 
points  will  be  made  clear  in  a  review  of  the  methods  in 
vogue  in  both  countries. 

The  difference  will  be  found  to  lie  not  so  much  in 
the  actual  making'  of  the  wares  as  in  the  preparation  of 
the  materials,  or,  in  other  words,  in  the  organization 
and  methods  of  the  slip-house. 

At  the  time  when  English  wares  were  being  evolved 
from  the  product  of  the  crude  natural  clay  to  the  more 
or  less  complicated  mixture  which  now  obtains,  there  was 
little  or  no  machinery  in  the  slip-house.  The  blung- 
ers  were  rectangular  tanks  set  below  the  level  of  the 
floor  and  lined  with  heavy  slabs  of  slate.  One  of  these 
was  set  apart  for  each  brand  of  clay,  usually  one  ball 
clay  and  one  china  clay.  The  tank  was  half  filled  with 
water  and  the  clay  was  shoveled  in,  only  a  slight  regard 
being  paid  to  quantity.  After  a  reasonable  time  for 
soaking  the  slip-makers  attacked  this  with  long-handled 
hoes  which  were  worked  up  and  down  after  the  manner  ot 
a  dasher  churn.  The  hoe  made  a  hollow  sound  as  it 
entered  the  fluid  and  thus  doubtless  originated  the  term 
'  'blungering. ' '  After  an  hour's  strenuous  work  the  clay 
was  worked  up  sufficiently  to  form  slip.  Meanwhile 
the  flint  and  Cornwall  stone  (spar  is  but  little  used  in 
England)  have  been  ground  in  water  at  the  mill.  The 
larger  factories  run  their  own  mills;  the  smaller  ones 
buy  from  centrally-located  establishments.  Of  late 
years  the  cylinder  mills  have  been  largely  adopted,  but 
in  the  time  under  consideration  the  paved  buhr  mill  was 
the  only  one  used.  The  material  was  fed  to  the  mill 
pan  in  small  pieces  and  the  grinding  continued  until  the 


clay  was  considered  fine  enough.  It  was  then  run  down 
into  a  "wash  tub,"  a  circular  vat  half  filled  with  water, 
and  after  stirring  was  allowed  to  settle.  The  clear 
water  was  then  allowed  to  run  away  and  the  suspended 
material,  flint  or  stone,  was  drawn  off  to  within  six 
inches  of  the  bottom  of  the  vat.  All  the  settlings  were 
returned  to  the  mill  with  the  next  charge.  Thus  only 
the  ground  material  which  was  fine  enough  to  remain 
in  suspense  was  used  in  the  mix.  Before  the  era  of 
pumping,  this  "slop,"  as  it  was  and  is  called,  was  con- 
veyed to  the  slip-house  in  buckets.  Later  it  was  con- 
sidered a  marvelous  improvement  to  have  a  long 
wooden  trough  into  which  the  slop  was  poured,  to  flow 
by  gravity  into  the  slip-house.  If  the  material  was 
ground  outside  the  pottery  it  was  commonly  delivered  in 
large  tin  cans  resembling  those  now  used  for  the  trans- 
portation of  milk. 

All  was  now  ready  for  the  mixing,  which  was 
always  performed  by  measure.  The  modern  method 
differs  from  this  only  in  the  use  of  machinery.  The 
clays  are  still  blunged  separately,  but  this  is  now  done 
in  closed  iron  tanks  or  in  large  open  containers  of  wood . 
In  either  case  the  motion  is  supplied  by  one  or  more 
shafts  propelled  by  power.  Pumps  are  used  almost  ex- 
clusively for  conveying  the  liquid  materials  from  place 
to  place. 

The  mixing  process  has  not  changed  in  any  appreci- 
able deg'ree,  probably  because  the  English  potter  has 
not  found  any  improved  method.  When  the  foreman 
enters  the  slip-house  to  make  the  body  mix,  he  finds  a 
large  square  tank  or  "ark"  for  the  mixing,  and  beneath 
the  floor  are  similar  arks  each  containing  a  separate 
material  in  the  slop  condition.  Each  has  been  carefully 
lawned  or  screened,  and  it  is  certain  that  every  bit  of 
the  material  is  fit  to  enter  the  mix.  The  slip-maker 
now  brings  a  jug  filled  with  one  of  the  fluid  clays  and 
the  foreman  weighs  a  pint  of  this  with  great  care.  He 
may  either  have  the  material  brought  to  a  predetermined 
weight  or  he  may  ascertain  the  actual  weight,  and,  by 
means  of  calculated  tables,  ascertain  the  volume  of 
fluid  which  is  necessary.     For    example,  a  pint    of   ball 
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clay  should  weigh  twenty-four  ounces.  His  recipe 
may  call  for  fifteen  inches  of  this,  lit  if  it  weighs  less 
he  must  use  more,  and  vice  versa.  The  necessary 
quantity  of  the  first  material  is  then  pumped  into  the 
mixing-  ark,  the  depth  being  gauged  with  great  accu- 
racy. This  method  is  then  followed  with  one  material 
after  another  until  the  mix  is  completed.  The  whole- 
mass  is  then  stirred  by  a  revolving  paddle  for  an  hour, 
and  finally  the  finished  slip  is  strained  through  two  or 
three  decks  of  lawn  into  the  receptacle  provided,  which 
is  called  the  "finished  ark." 

The  filter-press  is  a  comparatively  modern  inven- 
tion. In  the  olden  time  slip  was  made  into  clay  on  the 
slip  kiln.  This  was  a  line  of  open,  shallow  tanks  built 
of  brick,  under  which  there  passed  a  series  of  flues.  A 
fire  was  kept  burning  day  and  night  and  the  excess  of 
water  was  slowly  evaporated.  The  process  was  slow 
and  not  over  cleanly,  but  the  potter  of  the  old  days  will 
affirm  that  the  clay  made  on  the  kiln  worked  far  better 
than  that  made  on  the  filter  press.  Of  course,  the  '  'good 
old  days"  are  proverbially  the  best,  but  in  this  ease 
there  is  good  reason  for  the  opinion  because  the  clay 
became  partly  "aged"  on  the  kiln.  The  first  filter 
presses  were  made  of  wood  with  large  leaves.  In  fact, 
there  are  many  even  now  who  would  not  use  iron  filter 
presses  because  of  the  danger  of  staining  the  clay  with 
rust  and  iron  specks.  The  pug-mill  is  an  even  later 
invention.  There  are  many  old  potters,  even  in  this 
country,  who  remember  the  "clay  hole"  in  the  pottery 
shop,  with  the  "wedging  block"  beside  it.  Perhaps 
conditions  have  altered  quite  lately,  but  we  remember 
the  percentage  charged  the  potters  for  "pugging-," 
marking  the  introduction  of  the  pug-mill  after  the  prices 
had  been  settled.  The  pug-mill  is  not  an  entirely  satis- 
factory tool.  It  has  been  found  that  a  short,  dry  clay 
is  made  worse  by  being  pugged,  and  in  some  places  the 
French  rolling  table  has  been  introduced  as  an  improve- 
ment. This  device  undoubtedly  secures  a  better  work- 
ing clay,  but  its  output  is  quite  limited. 

The  English  method  will  be  seen  to  have  certain 
important  advantages.  Each  material  is  cleansed  sepa- 
rately, and  irregularities  in  the  mix  are  avoided.  The 
factor  of  varying  moisture  is  eliminated.  All  the  materi- 
als are  used  wet,  and  it  does  not  matter  if  a  clay  has 
contained  five  or  fifteen  per  cent  moisture.  Th  eground 
materials,  being  floated,  are  in  a  proper  state  of  fine- 
ness— a  point  which  is  vital  to  the  construction  of  a  good 
body  clay. 

The  disadvantages  of  the  method  are  time  and  cost. 
It  takes  far  longer  to  make  a  ton  of  clay  by  this  process 
than  it  does  by  the  American  plan;  moreover,  it  de- 
mands the  presence  of  an  expensive  foreman  for  a  good 
share  of  his  time.  It  is  no  common  occurrence  for  the 
foreman  to  spend  a  whole  forenoon  in  the  slip-house,  to 
the  necessary  neglect  of  other  duties. 

The  American  methods  are  quite  different.  The 
materials  are  received  at  the  plant  in  a  dry  or  nominally 
dry  condition.  The  flint  and  spar  have  been  ground 
dry  by  the  the  miller  and  are  expected  to  serve  without 
further  pi  oil       The   slip-house  is  provided    with 

platform  scales,  having  a  number   of   weighing   arms. 


These  'an  be  set  at  any  desired  point  and  the  whole 
locked  behind  a  shutter  which  conceals  the  position  of 
the  weights  but  allows  the  levers  to  move.  A  tally 
board  is  provided  which  calls  for  so  many  weighings  of 
No.  1,  so  many  of  No.  I,  and  so  forth.  The  materials 
are  brought  to  the  scales  in  barrow  beds,  each  load 
being  adjusted  to  the  proper  weight.  After  weighii 
the  load  is  wheeled  to  the  blunger  and  dumped.  The 
whole  mix  is  then  blunged  at  one  operation,  and,  of 
course,  the  American  blunger  is  of  very  large  size 
compared  with  the  English.  After  a  sufficient  time  for 
the  blunging-  operation  the  mix  is  run  through  a  series 
of  lawns.  The  lawn  or  bolting  cloth  is  often  of  woven 
brass  wire,  sometimes  of  silk.  The  mesh  varies  from 
80  to  120  to  the  linear  inch.  The  mesh  used  in  England 
is  from  100  to  160,  according  to  the  grade  of  ware  to 
be  produced.  Passing  through  the  lawn,  the  fluid  is  al- 
lowed to  fall  into  a  large  containing  vessel  set  beneath 
the  floor  of  theslip-house.  This  vessel  is  known  as  the 
agitator,  because  in  it  the  material  is  kept  in  constant 
motion  by  means  of  a  shaft  with  attached  paddles. 
The  function  of  the  agitator  is  to  receive  the  finished  slip 
from  the  blunger  and  to  hold  it  in  readiness  for  the 
filter-press.  It  is  usualy  larg-e  enough  to  contain  more 
than  one  complete  charge,  so  that  the  operation  of 
blunging  can  go  on  continuously,  even  if  the  filter-press 
should  be  temporarily  out  of  use. 

Powerful  pumps  now  take  up  the  fluid  clay  and 
force  it  into  the  chambers  of  the  filter-press.  The 
water  escapes  through  the  walls  of  the  cloth  lining,  and 
the  clay  retained  within  is  stiffened  to  a  plastic  condi- 
tion. When  this  has  been  attained  the  presss  is  opened, 
the  cloth  unfolded,  and  the  solid  leaves  of  clay  are  fed 
to  the  pug-mill.  The  pug-mill  is  a  vertical  cylinder 
within  -which  is  a  shaft  armed  with  blades  set  at  an  angle. 
These  blades  reach  nearly  to  the  inner  surface  of  the 
cylinder;  so  that  the  clay  is  not  only  kneaded  but  is 
subjected  to  a  heavy  pressure.  At  the  bottom  of  the 
mill  is  a  side  opening  about  eight  inches  in  diameter, 
and  through  this  the  clay,  now  smooth  and  homogene- 
ous, is  forced  in  the  form  of  a  cylinder.  This  is  separ- 
ated by  a  cutting-  wire  into  sections  of  convenient 
length  which  are  either  conveyed  to  a  cellar  for  storage 
and  mellowing  or  are  sent  at  once  on  an  elevator  to  the 
potting  shop.  The  supreme  advantage  of  this  plan  is 
speed  and  consequent  economy.  When  the  foreman 
has  set  the  scales  and  locked  the  shutter  he  has  no 
further  concern  with  the  mix  except  as  to  general 
oversight.  The  work  can  be  done  by  the  regular  slip- 
house  force,  supplemented  by  inexpensive  labor  in  the 
wheeling  and  shoveling.  The  machinery,  of  course, 
needs  the  attention  of  a  skilled  mechanic,  but  this  is 
the  case  everywhere.  The  disadvantages  are,  first,  the 
factor  of  moisture.  In  calculating-  the  proportions  of 
the  mix,  allowance  will  be  made  for  average  moisture, 
but  considerable  variations  are  always  occurring,  and  if 
these  Were  to  be  closely  watched  a  good  deal  of 
valuable  time  would  be  expended.  There  are  some 
superintendents,  doubtless,  who  give  attention  to  this, 
but  it  is  a  question  whether  they  would  not  save  time 
by  adopting  the  wet  method  of  England  in  its  entirety. 
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Secondly,  there  is  the  matter  of  lawning  the  whole  mix 
at  once.  There  must  be  a  certain  percentage  of  refuse 
which  the  lawns  are  intended  to  reject  and  do  reject, 
but  there  are  no  means  of  knowing-  from  which  of  the 
several  materials  this  refuse  has  come.  It  may  be 
froni  a  consignment  of  short  ground  flint;  it  may  be 
from  a  dirty  ball  clay;  nobody  knows.  And,  thirdly, 
there  is  the  error  and  irregularity  arising  fronT  the  use 
of  ground  flint  and  spar.  The  preparation  of  this 
material  is  beyond  the  control  of  the  pottery  manufac- 
turer and  it  is  quite  certain  that  large  variations  occur 
which  are  unsuspected.  This  is  not  a  criticism  of  the 
miller.  He  may  prepare  and  sell  his  material  in  per- 
fect good  faith,  but  he,  himself,  is  in  the  hands  of  his 
workmen,  and  no  workman  is  infallible.  By  the  Eng- 
lish plan  of  water  suspension,  error  in  grinding  is 
almost  completely  eliminated,  because  the  coarse  mate- 
rial simply  subsides  and  is  sent  back  to  be  re-ground. 
Furthermore,  it  is  certain  that  material  which  has  been 
water-ground  is  more  easily  worked  into  the  clay  mix 
than  that  which  has  been  ground  dry. 


These  are  the  facts  as  they  appear  after  a  long- 
experience  and  a  close  study  of  methods  on  both  sides 
of  the  water.  It  is  not  to  be  expected  that  American 
potters  will  change  their  plans  in  favor  of  the  older  and 
more  careful  process.  It  may  not  even  be  desirable 
that  they  should  do  so.  At  the  same  time,  it  is  un- 
doubted that  each  can  learn  something  from  the  other. 
In  the  preparation  of  a  pottery  body  there  is  a  marvel- 
ously  wide  margin  of  safety.  If  it  were  not  so  the 
many  variations  which  are  constantly  occurring  would 
assuredly  result  in  disaster.  Every  now  and  then,  as 
every  potter  knows,  a  disease  will  appear,  become 
acute,  diminish,  and  finally  vanish.  Like  the  wind,  it 
"bloweth  where  it  listeth,"  and,  like  the  wind,  no  man 
seems  to  be  able  to  tell  whence  it  comes  or  whither  it 
goes.  But  there  must  be  a  reason,  a  cause,  for  every 
effect,  and  it  is  by  a  careful  watch  over  materials  and  a 
more  perfect  understanding-  of  processes  that  the  prac- 
tical potter  may  find  that  prevention  which  is  prover- 
bially better  than  a  cure. — Charles  F.  Binns,  in"The 
Clay  Worker." 


Old-Time  Chinaware   in   New   England. 


MOST  interesting  and  fascinating  are  the  collections 
of  quaint,  old-time  New  England  china,  says  a 
writer  in  the  "New  England  Grocer  and  Tradesman." 
In  Colonial  times  nearly  all  the  china  used  in  New  Eng- 
land households  was  imported  from  England.  Some, 
perhaps,  came  from  France  and  other  parts  of  Continental 
Europe,  but  this  found  a  place  only  on  the  tables  and 
sideboards  of  the  wealthy.  Peter  Faneuil  and  John  Han- 
cock, two  prosperous  merchants  of  quite  different  types, 
took  great  satisfaction  in  lavish  expenditures  for  their 
homes,  particularly,  and  they  took  pride  in  the  display 
of  tableware,  china,  pewter,  glass  and  silver,  and  by  al- 
most every  vessel  bound  for  Europe  one  or  both  of  these 
Boston  merchant  princes  entrusted  commissions  to  the 
captain  to  place  orders  in  London  for  the  purchase  of 
something'  to  enhance  the  lavishness  of  their  sideboards 
and  tables. 

The  china,  which  in  those  days  was  confined  almost 
entirely  to  plates,  cups,  saucers  and  bowls,  was  turned  out 
by  the  best  potters  of  England  at  a  time  when  the  making 
of  china  was  a  fine  art.  We  have  only  to  refer  to  the 
beautiful  blue  decorated  ware  of  the  time,  which  must 
not  be  confused  with  blue  ware,  are  of  very  inferior  quality, 
both  as  to  workmanship  and  decoration,  which  appeared 
at  various  periods  from  about  the'  close  of  the  Revolution 
until  the  middle  of  the  nineteenth  century,  and  it  was 
only  when  pottery  began  to  be  manufactured  on  a  large 
scale  in  the  United  States  that  cheap  tableware  began  to 
displace -the  beautiful  and  artistic  china  which  was  im- 
ported into  New  England  from  the  old  country.     There 


were  several  manufacturers  in  England  who  possessed  in- 
ternational renown,  and  these  potters  were  more  anxious 
to  improve  upon  their  art  and  to  turn  out  even,  better 
ware  than  they  were  to  increase  their  product  at  the  ex- 
pense of  workmanship  and  quality.  Witness  plates  such 
as  are  found  in  many  old  farmhouses  even  to-day,  and 
in  many  private  collections,  that  have  done  service  almost 
daily  for  a  hundred  years,  and  even  more  in  some  cases. 
They  may  be  intersected  by  a  network  of  tiny  cracks, 
but  they  are  as  firm  and  serviceable  to-day  as  they  ever 
were,  and  the  enamel,  although  covered  with  a  network 
of  almost  microscopic  cracks,  is  as  beautiful  and  lus- 
trous now  as  it  ever  was.  The  potters  of  England  ori- 
ginated a  part  of  their  art,  and  a  portion  if  it  they 
adopted  from  other  countries,  principally  from  Holland 
and  France.  A  contemporary  of  this  period  was  a  man 
named  Wedgwood,  who  spent  nearly  all  his  life  experi- 
menting in  order  to  obtain  certain  glazes  and  lusters 
that  were  among  the  lost  arts.  Wedgwood  was  striving 
to  obtain  two  results,  one  a  beautiful  lustrous  blue,  and 
another  an  enamel  similar  to  the  enamel  which  appears 
upon  the  famous  Portland  vase.  He  perfected  his  prod- 
ucts until  he  was  turning  out  that  most  beautiful  china- 
ware,  known  as  Wedgwood  ware.  The  first  production 
is  still  manufactured  at  the  Wedgwood  works,  England, 
and  the  color  is  a  beautiful  blue,  almost  crystal  in  its 
brilliancy.  This  ware,  decorated  with  white  enamel  in 
relief,  and  other  forms  of  cameos  and  reliefs,  is  very 
beautiful.  In  later  times  other  colors  have  appeared, 
among  them  green  and  a  sort  of  straw  yellow,  but  they 


do  not  hold  the  same  place  with  the  lover  of  Wedgwood 
ware  that  the  blue,  white  enamel  decorated  ware  does. 

In  modern  times,  and  until  the  present,  table  china 
has  been  imported  very  largely  from  Europe,  and  espe- 
cially has  Germany  entered  the  field  with  great  varieties 
of  ware  of  all  qualities  and  prices.  But  perhaps  the  best 
known  of  European-made  china  is  the  Limoges,  which 
is  by  no  means  cheap,  but  which  is,  at  the  same  time, 
procurable  at  such  a  moderate  price  that  it  is  entirely 
within  the  means  of  almost  all  people  who  like  good 
quality  of  china  for  their  daily  use.  Some  very  beautiful 
things  in  the  way  of  china  come  from  France,  but  Eng- 
land still  sends  us  the  finest  staples  in  chinaware,  and 
English  made  ware  of  any  brand  is  good  enough  to 
satisfy  almost  all  critical  persons,  so  far  as  ware  for 
everyday  use  is  concerned. 

In  our  best  chinaware  stores  we  find  two  kinds  of  china 
which  are  not  only  very  beautiful  and  rich,  but  which, 
while  rather  expensive,  are  yet  not  so  expensive  that 
those  *who  are  desirous  of  investing  in  china  of  very  high 
grade  occasionally  cannot  indulge  their  taste  and  their 
fancy.  One  of  these,  known  as  Belleek,  is  made  in 
Ireland.  One  of  the  qualities  which  renders  the  Belleek 
ware  so  beautiful  is  its  extreme  delicacy  of  texture,  its 
fineness,  and  its  almost  egg-shell  thinness.  So  beautiful 
is  the  structure  of  Belleek  that  it  is  almost  translucent. 
The  other  quality  which  makes  it  incomparable  is  the 
magnificent  glaze,  which  is  said  to  be  made  from  a 
certain  species  of  seaweed  which  is  common  on  the  Irish 
coast.  Purchased  in  Ireland,  this  Belleek  china  is  not  so 
very  expensive,  but  in  this  country  the  duty,  together 
with  the  enormous  breakage  to  which  it  is  subjected  in 
the  course  of  importation,  renders  it  an  expensive  china 
to  buy.  Purchasers  of  Belleek  should  be  careful,  for  some 
dealers  are  not  over  and  above  particular  in  certain  re- 
spects and  will  show  to  and  a  sell  a  customer  a  ware 
marked  Belleek,  which  is  not  Irish  Belleek,  but  which  is 
made  in  this  country.  Royal  Worcester  is  another  very 
beautiful  English  ware. 

About  the  middle  of  the  nineteenth  century  the  Ameri- 
can potters  multiplied  greatly  and  soon  flooded  the  market 
with  cheap  but  durable  and  serviceable  grades  of  earth- 
enware. One  of  these  was  known  as  ironstone  china, 
and  it  was  in  great  vogue  from  the  fifties  to  the  seven- 
ties. It  was  a  heavy  ware,  rather  thick,  but  was  not  at  all 
objectionable  in  appearance,  and  it  held  the  market  for 
the  cheaper  grade  a  great  many  years.  Then  followed 
a  perfect  avalanche  of  pottery  manufactured  in  the  United 
States,  some  of  it  with  trade-marks  and  brands,  others 
with  none.  Imitations  came  upon  the  market,  and  to- 
day it  takes  an  expert  to  discriminate  between  the  various 
grades  of  genuine  English  and  French  china  and  certain 
'cs  of  American-made  ware. 
Within  the  last  twenty-five  to  fifty  years  pottery  as  a 
fine  art  has  been  cultivated  in  this  country  and  to-day 
certain  potteries  are  turning  out  ware  which  for  its 
uty  and  from  an  artistic  standpoint  is  fully  equal  to 
some  of  the  art  work  turned  out  in  France  and  England. 
We  may  cite  as  an  example  of  American  art  pottery  the 
luct  of  the  pottery  at  Keene,  N.  H.,  known  as  Hamp- 


shire ware.     There  are  various  brands  of  ware  which  very 
clo  hire  ware,  but  on  examination 

it  will  be  found  that  there  are  differences  in  the  enamel 
indeed,  defects  that  place  the  Hampshire  ware  far  above 
anything  that  has  been  made  in  imitation  of  it.  Last 
summer,  while  in  Manitou,  Colorado,  we  visited  an  art 
re  where  Colorado  gems,  minerals  and  high  class  art 
works  of  various  kinds  were  sold.  Among  other  things 
we  noticed  in  the  window  some  vases  and  pitchers  that 
bore  a  very  strong  resemblance  to  the  Keene  Hampshire 
ware.  We  asked  the  attendant  if  the  pottery  in  the  win- 
dow was  really  Hampshire  ware.  She  assured  us  that 
it  was.  The  ware  did  not  bear  the  imprint  of  the  Keene 
pottery,  and  on  examination  of  the  enamel  showed  that 
in  firing  certain  effects  had  been  produced  which,  to 
anyone  at  all  familiar  with  the  Keene  ware,  would  brand 
it  as  not  the  real  thing,  beautiful  as  it  was.  In  the  first 
place,  there  are  certain  characteristics  of  the  Hampshire 
ware  which  are  entirely  unlike  anything  that  has  been 
made  in  imitation.  Furthermore,  whenever  a  result  simi- 
lar to  the  one  noted  in  the  article  in  the  store  at  Manitou 
is  obtained  in  the  Keene  pottery  it  is  purely  accidental, 
and  not  considered  in  the  regular  line  of  work,  by  any 
means,  and  it  is  never  allowed  to  go  upon  the  market. 
In  the  Keene  pottery  when  a  collection  of  ware  has  been 
taken  from  the  furnace,  having  just  been  fired,  it  is  taken 
to  a  roorn  very  closely  guarded  and  there  each  piece  is 
carefully  examined  for  defects  or  for  unusual  results 
produced  in  the  process  of  firing.  These  are  scrupulously 
set  aside.  To  the  casual  observer  they  seem  perfect,  and 
it  really  seems  wicked  to  dispose  of  these  beautiful  pieces 
as  they  are  disposed  of  at  this  pottery.  They  are  without 
compunction  broken  to  bits,  for  nothing  must  go  out  that 
is  not  absolutely  perfect  in  every  detail,  and  if  here  and 
there  the  enamel  has  run  a  little  it  is  considered  that  the 
piece  is  imperfect  and  it  is  treated  accordingly. 

The  difference  in  the  quality  and  texture  of  china  is 
due  principally  to  the  clay  from  which  it  is  made.  There 
are,  as  far  as  we  know,  no  clays  native  to  this  country 
that  are  so  well  fitted  to  the  manufacture  of  fine  china  as 
those  found  in  France,  England  and  German)',  and  the 
manufacturers  in  the  United  States  have  never  been  able 
to  equal  the  European  artisans  in  the  manufacture  and 
application  of  glazes  and  lusters.  A  secret  of  the  firing 
of  fine  china  decorated  with  enamels  and  lusters  and 
colors  is  that  the  colors  and  lusters  themselves  shall  not 
run  together.  They  must  fuse  just  sufficiently  to  harden 
them  and  to  bring  out  the  luster,  but  they  must  not  fuse 
sufficiently  to  allow  them  to  run  together.  This  is  some- 
thing which  is  to  be  acquired  only  by  long  practice,  and 
in  England,  where  the  art  of  making  china  has  been 
handed  down  from  generation  to  generation,  from  father 
to  son,  the  processes  have  been  perfected,  retained  and 
guarded  as  priceless  family  secrets.  But  for  the  manu- 
facture of  serviceable,  everyday  ware,  which  finds  daily 
use  in  the  homes,  in  hotels,  restaurants,  dining  cars  and 
similar  places,  the  United  States  has  only  one  competitor, 
and  that  is  Germany,  which  country  has  a  faculty  for 
turning  out  cheaper  things  than  any  other  country  in  the 
world,  save  Japan. 
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Ferdinand  |Jing  &  £o/s  Successors 

Reie  york :  Paris : 

67=69  Iroing  place,  43  Rue  de  Paradis, 

(5text  to  tb<t  Comer  of  "ElgbUeittb  St.) 


Importers  of 


Bronze  ana  marble  statuarp. 

Garble  ana  terra  Cotta  Fountains, 
Bencbes,  Vases,  etc-,  etc., 

For  Interior  Decoration  and  Garden  iSse. 

6lectric  Bronzes  ana  Camps, 
extensive  Assortment  of  Camp  Sbaaes. 

Dresden  China. 
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P.  K.  CLARK,  President.  F.  B.  CLARK,  Sec'y-Treas. 

THE  

American  Manufacturers'  Co., 


OF    NEW    JERSEY, 


REPRESENTING 


Domestic  and  Foreign  Manufacturers. 

Pottery,   Glass,   Gas    and    Electric    Portables, 
Cut   Glass,  Statuary,  Enameled    Ware, 

Fancy  Goods. 


\\\\\\\\\\\\\\\\\\\\\\\\\\\\\\\\\\\v 


Equipped  with  an  experienced  corps  of  travelers  whose  combined  efforts  enable 
us  to  market  the  entire  factory  product  of  those  who  have  not  yet  established  an 
efficient  selling  organization  of  their  own,  or  of  those  who  do  not  wish  to  add  the 
burden  of  marketing  a  product  to  the  responsibilities  of  manufacturing  it. 


.\\\\\\\\\\\\\\\\X\\N\\\\NN\\\\\W\\N 


WIDE  EXPERIENCE  WITH  THE  PREMIUM  TRADE. 
SPECIAL  FACILITIES  FOR  DISPOSING  OF  CLOSE-OUT  LINES. 


CORRESPONDENCE    INVITED. 


411  Market  St.,  Philadelphia,  Pa. 
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La  Porcelaine  Limousine 


FORMERLY 


P   L 


LIMOGES 
FRANCE 


M.  Redon 


LIMOGES    CHINA 


Alfred  G.  Moment,  Agent,  25  West  Broad 

New  York. 


way, 
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C.  DORFLINGER  &  SONS 

call    attention   to   their 
extensive   lines   of 

TABLE   SERVICE 

Plain,  Engraved,  Etched,   Floral    and    Mitre    Cuttings 
and    Rock   Crystal. 


Our  reputation,  after  sixty  years  of  continuous 
glass  making,  stands  back  of  every  piece  made, 
and   our  trade=mark   label  is  our  guarantee. 


TMPC 


A  visit  to  our  showrooms  should  prove  of  interest, 
and  dealers  are  invited  to  call. 


36   Murray  Street,  New   York. 


5' 


The  Retailer  and  the  Manufacturer. 


nr*  HE  merchant  buys  his  merchandise  at  so  much  per 
*      dozen;  adds  his  selling  cost,   rent,   insurance,  heat 
and  light,  office  and  other  overhead   expenses,  then   his 
profit — and  the  price  ticket  is  ready.     It  is  a  compara- 
tively  easy   way   of   getting   to   the    selling   price.      The 
manufacturer  has  no  such  sinecure.     He  has   the  same 
problem  in  computing  his  selling  price  that  confronts  the 
merchant,  plus  a  few  others  that  make  his  lot  an  unenvi- 
able one.     He  has  the  dangerous  (a  mistake  might  ruin 
his  business)  and  very  difficult  job  of  turning  raw  mate- 
rial, bought  at  so  much  per  pound  or  yard,  into  a  finished 
product  selling  at  so  much  per  dozen  or  gross.     The  re- 
tailer marks  up  a  garment  at  $2.98.     It  may  be  that  this 
garment  went  through  fifty  operations  and  a  dozen  ma- 
chines before  it  was  ready  to  be  shipped  to  the  retailer. 
The  cost  of  each  of  these  operations  the   manufacturer 
has  to  determine  in  arriving  at  his  selling  price — to  say 
nothing  of  the  fluctuations  of  raw  material,  the  deprecia- 
tion of  machinery,  etc.,  etc.     Every  item  of  expense,  and 
the  manufacturer  never  knows   when  he  has  not   over- 
looked something,  must  be  borne  by  the  finished  product, 
There  is  one  item  that  few  retail  merchants  realize  they 
arc  paying  for  when  they  make  their  remittances  to  the 
'manufacturer.    That  is  the  element  of  risk — the  insurance 
against  a  bad  or  late  season.     It  is  of  supreme  import- 
ance to  the  retail  merchant.     This  must  not  be  confused 
with  credit  insurance.     The  careful  manufacturer  has  no 
dread  of  losses  through  bad  accounts  or  general  business 
depression.     He  has  this  item  covered  just  as  easily  as 
the  item  of  possible  fire  losses.     He  knows  that  under 
ordinary  conditions  a  certain  per  cent  of  his  total  business 
\vill  be  uncollectible.     By  providing  for  double  this  per- 
centage in  his  prices,  he  is  practically  safe  against  losses 
of  this  kind.     The  risk  of  doing  business  is  something 
entirely  different.     It  is  the  chance  every  business  man 
takes  when  he  invests  his  money. 

A  few  simple  examples  will  make  the  point  clear. 
Fifteen  years  ago  there  was  practically  no  market  for 
automobiles.  The  man  who  financed  the  inventor's  ideas 
was  more  of  a  gambler  than  a  business  man.  The  invention 
might  never  have  materialized  into  a  product  of  general 


consumption.  But  this  speculative  financier  realized  that 
if  the  invention  did  succeed  he  would  reap  enormous 
profits.  And  he  was  entitled  to  them.  He  was  entitled — 
until  competition,  which  grows  in  direct  proportion  to  the 
stability  of  a  business,  had  set  in — to  an  extra  profit  as  a 
compensation  for  the  risk  he  took.  Again,  the  printing 
1  usiness  is  extra  hazardous.  A  slight  mistake,  failure  to 
deliver  on  time,  or  what  not,  will  throw  the  job  back- 
on  the  printer's  hands — and  the  job  isn't  worth  the  raw 
material,  to  say  nothing  of  the  labor.  For  this  risk  the 
printer  is  entitled  to  an  extra  profit.  You  can  borrow  on 
United  States  bonds  at  a  lower  rate  of  interest  than  you 
can  on  the  bonds  issued  by  the  Government  of  Cuba, 
though  the  Cuban  securities  may  be  paying  a  higher  in- 
terest. The  element  of  risk  enters  into  the  computing  of 
prices  to  a  greater  extent  than  is  commonly  believed. 

.Now  the  manufacturer  of  any  article  of  apparel  gov- 
erned by  the  fickleness  of  style  fixes  his  prices  in  accord- 
ance with  the  risk  style  imposes  upon  him.  And  here  is 
where  the  retailer  comes  in.  When  the  merchant  forces 
the  manufacturer  to  assume  the  entire  burden  of  ascer- 
taining the  popularity  of  styles,  the  merchant  has  to  pay 
for  it.  The  writer  was  informed  by  a  manufacturer  who 
does  a  business  of  $200,000  a  year  that  his  samples  cost 
him  between  five  and  ten  thousand"  dollars  a  year — and 
he  is  selling  garments  which  retail  at  from  $1.50  to  $5.00. 
He  carries  a  line  of  nearly  two  hundred  different  styles, 
although  only  half  of  them  sell.  He  employs  a  designer 
at  fifty  dollars  a  week  whose  entire  time  is  occupied  in 
originating  styles.  He  carries  $2,000  insurance  on  his 
patterns.  To  be  safe,  he  must  add  ten  per  cent  to  the 
cost  of  the  material  and  labor  to  cover  this  item  of  risk. 

The  question  which  every  retailer  will  naturally  ask  is : 
"How  can  I  help  this,  when  I  don't  know  what  styles  are 
going  to  take  ?"  True.  No  one  is  omniscient  when  the 
riddle  of  style  presents  itself.  It  is  all  guess  work.  The 
only  answer  to  this  question  is  that  "faint  heart  never 
won  fair  lady" — the  fair  one  in  this  case  being  the  added 
profits. 

There  was  a  time — and  that  is  only  a  few  years  ago — 
when  orders   for   fall   delivery   were  placed  in   the  first 
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thn  ths  of  the  year.     By  April  first  the  manufac- 

turer had  his  plant  running  on  orders  to  be  delivered  in 
August,  Sip  nber  and  October.  He  took  very  little 
risk.  In  November  and  December  of  the  previous  year, 
when  his  season  was  over,  he  had  made  up  his  samples. 
That  was  his  entire'  risk.  After  lie  had  his  orders  in. 
his  object  was  to  turn  out  good  merchandise  at  as  little 
expense  as  possible  and  make  good  deliveries.  He  made 
up  some  stock  to  take  care  of  duplicate  order-.  There 
was  no  ten  per  cent  risk  insurance  to  add  on  the  cost  of 
production.  The  merchant  put  this  nice  little  item  on 
to  his  price  as  compensation  for  the  losses  due  to  had 
judgment  in  placing  his  orders.  If  he  was  stocked  up 
after  the  season  he  wasn't  worried,  for  he  had  made  a 
comfortable  profit  on  what  lie  did  sell  and  the  surplus 
could  be  gotten  rid  of  at  a  sale. 

But  now  the  custom  prevails  of  delaying  orders  until 
the  last  minute  -until  the  merchant  has  compared  a  doz- 
en different  lines  and  has  tried  to  ascertain  the  trend  of 
the  season's  styles.  He  has  samples  sent  to  him  by  ex- 
press prepaid  and  fools  himself  into  the  belief  that  he  is 
fooling  the  manufacturers.  It  must  he  remembered  that 
the  manufacturer  is  just  as  wise  as  the  retailer  and  is 
just  as  determined  to  make  a  living.  If  he  intends  to  stay 
in  business  he  must  pile  the  cost  of  making  these  samples 
"for  purpose  of  comparison"  (and  therefore  much  better 
and  costlier  than  the  regular  goods),  plus  the  cost  of  ex- 
pressage,  on  to  the  price  of  his  garment. 

Furthermore,  if  he  gets  his  first  orders  in  in  July  and 
August  for  Septemher  delivery  the  manufacturer  is  forced 
to  risk  a  guess  at  styles  in  order  to  keep  his  plant  busy. 
It  would  be  impossible  for  him  to  fill  his  fall  orders  if  he 
were  to  keep  his  plant  idle  until  they  come  in  in  July. 
He  takes  a  chance  and  makes  up  stock.  For  taking  this 
chance  he  puts  an  extra  profit  on  the  merchandise,  not 
deliberately,  hut  by  an  indirect  method  which  he  himself 
would  not  construe  as  adding  on  a  profit.  Nevertheless 
he  does,  and  this  is  how  making  up  stock  involves  any 
or  all  of  the  several  items  of  expense,  to-wit,  storage, 
insurance  in  storage,  commission  and  interest  charges  for 
borrowed  capital,  sacrifice  of  discounts,  office  labor  and 
system  necessitated  by  the  keeping  track  of  stock,  (some- 
times a  complicated  business  when  loans  are  negotiated 
on  storage  collateral),  and  losses  due  to  depreciation  of 
the  value  of  the  merchandise  after  the  season.  All  these 
items  are  taken  into  consideration  when  computing  costs 
•Mid  prices. 

Lei  us  assume  that  these  charges  increase  the  cost  of 
the  product  over  the  ordinary  cost  ten  per  cent.  The  raw 
material  plus  labor  plus  overhead  expenses  (not  includ- 
ing the  above  items)  all  total  up  to  100%.  The  charges 
created  by  carrying  stock  bring  this  up  to  110%.  To 
this  In  manufacturer  adds  his  profit  of  10%,  making 
his  rice  \-fl''<  .    There's  the  "nigger  in  the  wood- 

pile."    IF  takes,  and  is  entitled  to,  a  profit  on  the  cost 
I.  and  speculating,  aside  from  his  regular 
profit.      Moreover,  while  all  the  other  charges  for  carry- 
ing an  he  carefully  computed,  the  losses  due  to 
of  stock  carried  over  is  entirely  problematic; 


and  to  secure  himself  the  manufacturer  allows  hit 
much   latitude   a-    competition    will   permit.      It   is   evident 
that    be    i      piling    on   profits   be  I    the   risk 

taking  and  of  which  he  is  relieving  the  retailer. 

An)    one   who  is   familiar  with  the  mercantile  fief 
who   ha-    followed    its    trend    during    the    past    fi . 
know-  that  the  manufacturer  is  assuming  the  entire  bur- 
den of  business.     He  i-  forced  to  owing  to  the  unwilling- 
ness of  other-  in  the  process  of  distribution  to  take  their 
-hare  of  the  risk  and  thus  perform  their  proper  fundi- 
Even   the   wholesaler   waits   until   the   last  minute  before 
placing  hi-  orders.     The  larger   wholesalers   who  appre- 
ciate  the   situation,   who  are  real  merchants,  place  their 
older-  long  in  advance,  and  for  that  reason,  even  though 
they  are  mercilessly  close  buyers,  the  manufacturer  like- 
to  deal  with  them.    Rut  the  smaller  wholesalers  buy  their 
-ale-men-  samples  in  February  and  March  (not  in  De- 
cember and  January  as  they  used  to)  and  if  the  sam; 
bring  orders  they  transfer  these  orders  to  the  manufac- 
turer; the  latter  is  forced  to  take  the  risk.     Whole-alers 
who  do  this  kind  of  business  are  doomed,  for  the  manu- 
facturer will  not  sell  to  them  except  as  a  last  resort  or  at 
prices  which  will  make  it  impossible  for  them  to  compete 
with  the  better  class  of  wholesalers. 

Again  the  retailer.  There  was  a  time  when  the  buyer 
in  the  large  department  store  really  knew  merchandi-e. 
He  could  pick  a  winning  style  and  could  tell  a  good  value 
in  the  dark.  Such  buyers  are  almost  extinct.  They  are 
not  wanted  except  in  such  highly  specialized  lines  as 
furniture,  expensive  gowns,  jewelry,  etc.  For  cheap  or 
medium  priced  goods  of  general  consumption  a  cheaper 
method  of  buying  is  employed.  A  number  of  manufac- 
turers are  requested  to  submit  samples.  All  the  samples 
of  the  same  price  are  piled  together ;  a  person  of  ordinary 
taste  and  knowledge  can  readily  select  the  best  value  out 
of  each  pile.  No  high-priced  specialist  is  required.  The 
samples  are  selected ;  it  then  is  up  to  the  merchandise 
man  to  pass  upon  the  order.  In  this  way  the  buyer  has 
become  an  ordinary  clerk — and  the  manufacturer  stands 
the  risk. 

Should  the  merchandise  man  feel  shaky  about  a  certain 
line  he  stipulates  at  the  bottom  of  his  order  to  the  manu- 
facturer :  "Returnable  in  good  condition  after  October 
first."  And  even  if  he  does  not  so  stipulate  he  has  no 
hesitation  in  sending  back  unsold  goods  after  the  season 
because  they  were  "not  up  to  the  samples  submitted." 
The  manufacturer  wants  his  money  and  wants  his  re- 
tailer's business  next  year.  He  may  object  strenuously 
to  taking  back  merchandise  which  is  not  worth  the  ma- 
terial and  labor  put  into  it ;  but  after  a  little  correspond- 
ence he  does.  Apparently  he  is  getting  "the  dirty  end 
of  the  stick."  As  a  matter  of  fact,  he  piles  all  these  ad- 
ditional costs  on  the  merchandise,  plus  an  extra  profit  for 
the  risk  involved.  It  is  the  merchant  who  stands  the 
loss  of  profit  which  accompanies  the  relief  from  risk. 

The  writer  is  informed  by  the  Pacific  coast  representa- 
tive of  an  eastern  manufacturer  that  the  retailers  in  his 
section  prefer  to  pay  the  difference  between  freight 
charges  and  express  charges  in  order  to  avoid  ordering 
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in  advance  of  the  season.  Sometimes  this  increases  the 
cost  of  the  merchandise  15%.  Yet  the  retailer  is  willing  to 
sacrifice  profits  in  order  to  be  relieved  from  risks.  He 
is  no  longer  a  merchant,  a  business  man;  he  approaches 
more  nearly  the  status  of  a  delivery  man.  To  the  manu- 
facturer who  shoulders  the  entire  hazard  the  profits  are 
due.  A  review  of  the  credit  agency  books  will  show 
that  the  average  manufacturer  is  much  wealthier  than 
the  average  retailer. 

But  there  is  a  limit  to  the  amount  of  costs  and  profits 
that  the  merchandise  will  bear.  Competition  among 
manufacturers  enters  into  the  process  and  calls  a  halt. 
What  then?  The  manufacturer  cannot  cut  down  on  his 
prices;  the  cold  facts  and  figures  on  his  books  show  him 
that  to  dig  into  his  profits  is  dangerous,  might  mean  ruin 
if  the  season  is  much  below  normal.  Still  the  cut- 
throat competition  of  mush-room  fly-by-night  manufac- 
turers must  be  met.  What  can  he  do?  There  are  two 
means  of  salvation :  cheapening  the  merchandise,  or 
finding  a  new  and  more  profitable  market.  The  first 
is  a  very  dangerous  proposition.  Many  a  manu- 
facturer has  ruined  his  business  by  delivering  poorer 
merchandise  than  he  has  contracted  for.  Besides,  it  is 
immoral.  It  is  the  second  method  that  is  the  safer  and 
more  sensible  way  of  meeting  competition  that  leaves 
no  room  for  profit.  It  is  the  one  that  all  retailers  should 
beware  of. 

When  you  eliminate  the  wholesaler  and  the  retailer  the 
only  market  left  for  the  manufacturer  is  the  consumer. 
Every  manufacturer  is  forced  to  think,  because  of  the 
conditions  above  outlined,  of  selling  direct  to  the  con- 
sumer through  the  medium  of  mail  orders.  When  a 
hundred  think,  one  acts ;  and  when  one  acts,  the  other 
ninety-nine  think  harder.  One  needs  no  diagram  to  see 
the  result. 

There  are  thousands  of  manufacturers  who  sell  under 
assumed  names  direct  to  the  consumer.  There  are  as  many 
others  who  subsidize  by  means  of  unlimited  credit  and 
financial  backing  mail  order  enterprises  which  are  appar- 
ently independent.  Others  do  it  openly,  and  yet  in  so 
clever  a  way  as  to  deceive  the  retailers  into  believing  it 
is  for  their  benefit.  I  refer  to  the  manufacturers  who 
advertise  "if  your  merchant  does  not  keep  these  blanks, 
we  shall  send  you  one  on  receipt  of  price ;  money  re- 
funded if  not  satisfactory."  Do  you  see  the  loophole? 
Few  manufacturers  are  so  big  as  to  be  able  to  sell  to 
retailers  in  every  corner  of  the  country.  There  are  ham- 
lets and  villages  and  even  small  cities  which  have  not 
enough  stores  to  warrant  the  expense  of  sending  a  sales- 
man there.  In  these  places  the  mail  order  manufacturer 
cannot  offend  his  retail  trade.  Yet  it  is  these  places  which 
respond  most  readily  to  mail  order  advertising.  And 
even  in  those  cities  where  the  manufacturer  does  sell  to 
.the  retail  store — how  can  the  retail  merchant  know  what 
trade  is  being  diverted  from  him  to  the  manufacturer 
with  whom  he  is  competing  and  from  whom  he  is  buying 
his  merchandise?  Yet  the  manufacturer  is  secure  from 
censure  by  the  phrase  "if  your  merchant  cannot  supply 
you,"  etc. 


In  view  of  the  conditions  described  in  the  foregoing 
paragraphs  many  manufacturers  feel  justified  in  going 
into  the  mail  order  and  retail  store  field.  The  manufacturer 
assumes  the  risk  forced  upon  him  by  the  retailer.  He 
must  be  recompensed  for  assuming  this  risk.  It  is  im- 
possible to  get  bigger  profits  out  of  the  retailer;  he  goes 
to  the  consumer.  Unless  the  retailer  reverts  to  the  for- 
saken occupation  of  retail  merchant;  unless  the  retailer 
relieves  the  manufacturer  of  some  of  the  burden  of  busi- 
ness, the  manufacturer  will  get  all  of  the  profits  which 
legitimately  belong  to  the  retailer.  And  unless  something 
checks  this  trend,  beware  the  day  of  the  parcels  post. — 
Frank   Chodorov,   in   "Retailing." 


SAVING     COST     IN     BUSINESS. 

BUSINESS  men  are  finding  out  that  it  pays  to  try  to 
make  what  may  seem  at  first  to  be  small  economies. 
Not  long  ago  a  manufacturer  was  negotiating  for  the 
purchase  of  a  thirty  horse-power  electric  motor  to  oper- 
ate new  machinery  which  his  plant  had  found  it  neces- 
sary to  install.  The  engine  running  the  remainder  of  the 
machinery  was  already  worked  to  its  greatest  capacity, 
or  at  least  so  those  in  charge  believed.  At  this  juncture, 
says  "Business,"  an  expert  was  called  in. 

By  simply  changing  the  lubricants  he  got  more  than 
fifty  horse-power  over  the  former  limit  from  the  original 
engine.  Not  only  did  he  save  the  purchase  of  the  new 
motor,  but  actually  reduced  the  yearly  cost  of  lubricants 
by  fifteen  per  cent. 

In  a  cotton  mill  there  was  a  similar  experience  when 
one  department  found  that  it  would  be  necessary  either 
to  install  a  new  engine  of  greater  power  or  add  an  elec- 
tric motor  to  the  present  equipment.  By  the  substitu- 
tion of  better  lubricants  intelligently  selected  and  used 
the  extra  load  was  handled  by  the  old  engine. 

It  is  a  common  thing  to  see  a  concern  putting  on  the 
screws  as  to  printing,  writing,  illustrating,  etc.,  in  their 
campaigns  by  mail  and  then  to  ignore  the  factor  of  post- 
age altogether.  The  spectacle  of  thousands  of  booklets 
being  put  into  the  mail  with  a  two-cent  stamp  attached 
when  each  envelope  just  tips  a  little  over  the  one-cent 
limit  reminds  one  of  the  suburbanite  who  refuses  to  start 
for  his  train  until  the  last  minute  and  then  misses  it  by 
five  feet. 

"But  is  a  very  serious  thing,"  the  writer  continues;  "I 
have  known  it  to  make  a  difference  of  $2,000  in  one 
mailing — a  sum  which  might  have  been  saved  by  the 
application  of  some  forethought  and  sense. 

"By  setting  their  catalogue  in  5^2  instead  of  6  point 
type  a  mail  order  firm  saved  $75,000  in  one  year.  Their 
bill  for  postage  alone  is  in  the  neighborhood  of  $45,000 
a  month.  Other  great  mail  order  houses  spend  even 
more  on  postage.  One  of  these  saved  $52,000  by  alter- 
ing the  paper  used  in  the  catalogue  and  by  trimming  the 
paper  close  to  the  type  page. 

"As  a  matter  of   fact,  no  house   should  ever  plan  a 
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catalogue,  booklet  or  anything  else  without  taking  into 
account  the  postage  first.     The  printer's  dummy  should 

be  weighed,  and  by  n an      ; Id  thi     vrappei  or  en 

fi  i]  gotten.     Sometime  ■  ighl  papei 

w  ill  ,sa\  •  dollars.     For  largi  there 

in    vei       i"  i  ial  kinds  i  if   papei    made   w  hii  h 
savings  through  redui  tion  oi    w  eight. 

"One  of  the  biggesl    fortunes  in  the  publishing  bu  i 

in       was  built  through  l  ncle  Si ■■■  >ing  interpre 

tations  of  the  second-cla  po  tage  laws  until  mure  re- 
run years.  I  In  publisher  was  enabled  to  print  books 
under  the  technical  classification  of  periodical  libraries 
and  send  his  mechandise  anywhere  at  a  cent  a  pound. 

"<  >ne  single  concern  which  had  been  spending  $50,- 
000  a  year  on  various  kinds  of  circular  matter,  gotten 
out  under  first-class  postage,  saved  $28,000  out  of  its  fol- 
lowing  year's  appropriation  and  did  mure  business  by 
using  matter  going  out  under  third  class.  A  certain 
Boston  concern  some  time  ago  spent  $1,000  on  a  folder 
going  out  under  third-class  postage  and  got  back  $44,- 
000  worth  of  business. 

"A  Chicago  mail  order  house  once  made  an  experi- 
ment which  proved  to  them  that  not  more  than  10  or  20 
per  cent,  of  the  postmasters  sent  out  such  notifications. 
As  each  of  their  catalogues  represented  a  considerable- 
sum,  and  as  postage  on  each  was  22  cents,  a  plan  was 
finally  put  through  so  that  if  word  came  from  a  post- 
master at,  let  us  say,  Utica,  N.  Y.,  telling  of  a  wrongly 
addressed  catalogue  lying  there  the  company  got  some 
one  else  in  Utica  who  desired  to  have  a  catalogue  call 
at  the  post-office  and  by  payment  of'  one  cent  take  the 
catalogue  which  was  there  wrongly  addressed  to  an- 
other individual. 

"But  this,  while  a  big  saving,  did  nothing  to  obviate 
the  situation  created  by  the  negligence  of  80  to  90  per 
cent,  of  postmasters  to  notify  the  firm  when  the  cata- 
logues lay  there,  uncalled  for.  Feeling  that  it  was  not 
fair  to  lose  this  money  through  negligence  of  post-ofhee 
employes  the  matter  was  taken  'up  at  Washington,  and 
arrangements  were  finally  made  to  overcome  this.  A 
total  of  $2,000  a  month  was  saved  by  this  careful  plan- 
ning and  by  a  trip  to  Washington,  a  saving  which  other 
concerns  can  now,  too,  share." 


PLEA  FOR  BETTER  TASTE  IN  BRIC=A=BRAC. 


SOME  men  cannot  distinguish  between  a  tort  and  a 
cause  for  fervent  gratitude.  For  example,  a  house 
owner  in  an  elegant  suburb  is  just  suing  a  former  ten- 
ant for  damage  to  bric-a-brac.  Now,  as  the  fear  of 
the  Lord  is  the  beginning  of  wisdom,  so  the  indiscrimin- 
ate slaughter  of  domestic  bric-a-brac  is  the  starting  point 
ilture.  Unhappily  it  is  still  a  prime  article 
of  faith  in  too  many  American  households  that  noth- 
0  taste  a  ti  >m  1  if  converting  the 

family  besl   room  into  a   mu  eum  ol        thetic  horror  or 
hop  china  shop. 
A  lady  in  one  of  Boston's  suburbs,  sealed  in  a  glit- 


tering   mahogan)    chair   upon    a    rug   that    fairly 

I  to  the  neighborhood  at  largi 
upon   which   she  might   rent  her  furnished  h< 

ded  by  a  pathetic  glance  round 
upon  the  >en  ied  miscellan 
1  nai  I.     and    the    petitionarj  ddn't 

"No,"  said  the  man  in  search  me  with  a  hypo- 

critical smile  that  would  have  made  the  ruse  Mona  Lisa 
look  like  an  embarras  ol  girl,  "put  them  all  up; 

I  really  shouldn't  care  to  be  responsible  for  such  th 

Brii  i-   not  a  very  old  word  upon  the  lips  of 

everyday   America  mg  before  it   was   known   one 

found  in  the  usually  darkened  parlor  of  comfortable 
village  homes  a  portable  pyramidal  arrangement  of 
shelves  in  black  walnut,  called  the  "what-not,"  bearing  a 
varied  assortment  of  small  objects  in  glass,  clay,  wood 
and  metal.  These  things  really  were  what  we  now  call 
bric-a-brac,  though  as  yet  the  word  was  not  usually 
applied  to  the  contents  of  the  what-not.  There  was  a 
double  advantage  in  that  article  of  furniture,  since  it 
concentrated  the  hideous  array  of  useless  trifles  in  a 
single  spot  and  thus  assured  to  the  eye  that  re-t  which 
is  impossible  when  such  objects  are  dispersed  about  the 
room.  Again,  the  arrangement  of  bric-a-brac  upon  the 
what-not  was  favorable  to  that  form  of  domestic  mercy 
which  conies  in  the  guise  of  disaster.  A  neglected  and 
overactive  child  or  a  well-directed  wind  could  bring  peri- 
odical ruin  to  the  what-not  and  its  frail  contents. 

Xow  that  the  what-not  has  gone  out  of  fashion  and 
cattered  outrages  upon  taste  have  acquired  a  new 
and  fictitious  value  as  bric-a-brac,  no  such  merciful  acci- 
dents can  bring  wholesale  relief.  Meanwhile,  there  is 
reason  to  believe  that  aesthetics  specially  flourish  in  re- 
gions subject  to  the  visitations  of  earthejuakes,  solely  be- 
cause of  the  frequency  with  which  domestic  bric-a-brac 
is  reduced  to  comminuted  fragments. 

It  is  tentatively  suggested  to  dwellers  in  less  happy 
climes,  where  the  phenomena  of  nature  are  not  thus 
favi  arable  to  the  cultivation  of  pure  taste,  that  something 
might  be  done  for  culture  by  the  annual  institution  of 
a  game,  to  be  called,  let  us  say,  "bull  in  the  china 
shop."  All  the  accumulated  trifles  of  the  previous 
twelvemonth,  acquired  by  inheritance,  gift  or  purchase  in 
moments  of  aberrant  taste,  could  be  carried  to  a  con- 
venient spot  outside  the  house  and  ranged  in  order  upon 
fence,  table  or  "horse." 

Members  of  the  family,  armed  with  stones,  golf  balls 
1  >r  1  »ther  appropriate  missiles,  could  then  take  turns  at 
the  glittering  array.  What  a  chorus  of  laughter  and 
applause  would  greet  her  who  fetched  down  Uncle  Eben- 
ezer's  diving  nymph  or  him  who  winged  Aunt  Eliza's 
Dresden  shepherdess,  cousin  Mehitable's  climbing  mon- 
key in  painted  bisque  or  the  latest  inherited  ancestral 
horror  of  whatever  material.  Suitable  prizes  could  be 
offered  for  the  best  shots,  preferably  in  the  form  of  an- 
nual tickets  to  the  Museum  of  Fine  Arts,  admission  to 
first  rate  lecture  courses  in  aesthetics  or  illustrated  books 
upon  pottery,  painting  or  sculpture. 

The  net  result  of  these  annual  games  in  several  mil- 
lion American  households  would  be  a  gradual  gratifica- 
tion of  taste  and  the  accumulation  of  excellent  road  metal 
in  untold  tons. — Boston  Transcript. 
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Wheelin 
Stamping 
Company 

Wheeling,  W.  Va. 


MANUFACTURERS    OF 


Lamp  Burners 

Lamp  Trimmings 

Lanterns 

Screw  Tops  for  Bottles 


We  make  a  larger  variety  of  cheap, 
medium  and  high  grade  burners  than 
any  other  manufacturer  in  this  country. 

The  combustion  of  our  burners  is 
perfect,  insuring  a  large,  white,  brilliant 
light. 

In  appearance  our  burners  are  neat 
and  compact.  They  are  also  strong, 
rigid  and  well  made. 

We  have  added  new  No.  1,  No.  2  and 
No.  3  burners  to  our  line. 
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FLINT, 


FELDSPAR, 

SILICA  WASH. 


Grinders  of   Flint,  Feldspar  and  Silica  Wash  for 
the   pottery  and   foundry  trade. 

Your  business  is  solicited. 

Samples  of  all    our    raw   materials  are    cheer- 
fully furnished   to  those  interested. 


THE 


Potters  Mining  and  Milling  Co. 

OFFICE  AND  MILLS  AT  LAUGHLIN,  OHIO, 

EAST    LIVERPOOL,    OHIO. 


B.  C.  SIMMS,  Pres.  H.  A.  McNICOL,  Vicc-Prcs.  JOSEPH  G.  LEE,  Sec.  and  Treas. 


- 
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TEstablisbei  1857. 


"Incorporated  1896. 


Olje  Vodre?  Jp°^err  &°*> 


tfttakers  of  lb*  best 


White  Granite  ana  Semi  porcelain, 


;plain  an6    i)ecorate6. 


"East    Civerpool,  Ol)io. 


3tew  shapes  an6  decorations  for  1913.  Advance  samples  now 
read?*  (Tall  an6  inspect  our  lines  wfyen  visiting  tl)e  market. 
1ft  will  pay  vou. 
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A.  GREDELUE 
Jaccarat  Glasswar 

43  to  51  West  Fourth  St.,  New  York. 

Comer   Washington  Square. 

e 

Table  Glassware,  plain,  etched  and  engraved 

Toilet  Ware,  plain,  cut  and  gilt 

Goods  for  mounting  and  silver  deposit 

Special  lines  for  Perfumers 

Deep  and  Light  Rock  Crystal 

Colonial  Cuttings 

Gold  Decorations 

Blanks 

Electric  Chandeliers,  Electroliers, 

Ceiling  Lights,  Brackets,  etc. 

THE  SUCCESS  OF  OUR  LIGHT  CUTTINGS  THIS  SEASON 
WAS  IMMEDIATE.     WE  HAD  EXPECTED  IT,  OF  COURSE; 
BUT   hARDLY  TO  SUCH  AN  EXTENT       THE  SAMPLES 
NOW  ON  DISPLAY  ARE   VERY  ATTRACTIVE  AND  A1 
MODERATE  PRICES. 

Orders  Will  Be  Taken  for  Spring  Delivery. 

1 
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Handling  Christmas  Sales  in  the  Big  Stores. 


IT  is  a  good  thing-  for  the  shopkeepers  that  Christmas 
comes  when  it  does;  or  at  any  rate  that  it  doesn't 
come  in  September,  says  a  writer  in  the  New  York 
"Sun."  If  the  department  stores,  for  instance,  had  to 
expand  their  forces  with  such  suddenness  as  would  be 
necessary  right  after  the  summer  dull  season  there- 
would  be  almost  hopeless  confusion. 

As  it  is,  there  is  a  steady  increase  of  trade  through 
the  fall  months,  so  that  by  Decerhber  the  stores  are 
already  striking  a  good  gait.  The  problem  of  handling 
the  rush  of  the  final  few  weeks  is  enormous  neverthe" 
less.  For  a  month  before  Christmas  there  are  thousands 
of  jobs  looking  for  people  to  fill  them. 

Some  of  them  are  taken  by  students  from  school  or 
from  college  who  earn  some  needed  money  in  this  way. 
Others  are  filled  by  girls  or  women  who  do  not  work 
throughout  the  year,  but  earn  their  Christmas  money  by 
selling  other  people  Christmas  goods.  According  to 
"Business' '  the  names  of  all  such  persons  are  kept  on  file 
from  year  to  year  in  the  stores  where  they  have  worked, 
and  they  are  notified  as  the  need  for  them  appears. 

More  come  from  other  business  houses — concerns 
whose  work  is  slack  at  this  season.  Many  of  these 
people  are  above  the  average  intelligence,  and  this 
makes  up  for  their  lack  of  training. 

There  are  also  the  manufacturing  departments  of 
the  large  stores,  from  which  a  number  of  salespeople 
may  be  drafted.  It  is  a  time  of  year  when  these  folks 
would  be  laid  off,  and  though  the  clerkship  may  not 
offer  the  salary  they  ordinarily  obtain,  they  are  glad 
to  take  it  as  a  filler. 

The  non-selling  forces — inspectors,  wrappers,  cash" 
ierSj  packers,  checkers,  delivery  boys  and  drivers — are 
augmented  in  the  same  manner.  To  give  those  experi- 
enced in  selling  an  opportunity  to  devote  their  whole 
time  to  that  work  other  employees  are  frequently  put 
behind  the  counters  whose  whole  duty  it  is  to  replace 
goods  shown  to  customers  after  the  salesperson  has 
finished  with  them. 

With  the  beginning  of  October  the  active  training 
and  keying  up  of  all  the  store's  force  is  commenced. 
Those  concerns  which  conduct  a  regular  school  for  the 
training   of    employees  not  only  insist  upon  a  general 


attendance,  but  make  the  instruction  more  detailed,  and 
no  one  is  allowed  to  graduate  until  he  has  proved  his 
ability  to  meet  every  requirement  called  for  in  his  work, 
and  above  all  to  do  these  tasks  speedily. 

For  example,  the  wrappers,  taken  in  divisions  so 
that  each  has  to  report  at  school  two  or  three  mornings 
each  week,  are  not  only  instructed  as  to  the  proper  way 
of  wrapping  every  kind  of  package,  but  are  also  taught 
the  correct  sizes  of  sheets  of  paper  to  use.  They  must 
know  the  dimensions  of  each  sized  sheet  as  well  as  the 
bags,  or  envelopes,  in  use. 

As  these  people  also  inspect  and  handle  the  cash 
for  each  purchase  they  are  required  to  demonstrate 
their  ability  to  detect  at  a  glance  any  mistake  on  the 
part  of  salespeople,  as  well  as  their  own  familiarity  with 
the  sales  check  and  also  with  money. 

At  different  hours  the  schoolroom  is  occupied  by 
various  branches  of  the  selling  force,  and  aside  from  the 
rigid  training  in  connection  with  the  routine  operations 
of  making  sales  practical  talks  are  given  on  the  quality, 
style,  durability  and  economy  of  the  goods  they  handle. 

This  year  the  management  of  one  great  store  hired 
a  trained  specialist,  who  makes  it  his  business  to  teach 
others  the  value  of  organization  and  salesmanship,  to 
speak  twice  each  morning  during  the  month  of  October 
to  the  various  departments. 

Toys  are  as  distinctly  a  part  of  a  child's  Christmas 
as  fireworks  are  of  his  Fourth  of  July.  The  toy  depart- 
ment of  a  store  has  an  indifferent  business  at  other 
times  of  the  year,  but  its  importance  at  the  holiday 
season  carries  it  toward  the  top  of  the  list.  Purchasers 
in  this  department  frequently  come  with  the  determina- 
tion of  buying  more  than  a  single  article.  This  fact 
has  caused  some  stores  to  issue  a  special  toy  transfer 
check,  good  nowhere  but  in  that  department,  and 
designed  not  only  to  simplify  the  purchase  of  a  number 
of  articles,  but  yet  more  to  aid  the  store  during  this 
rush  season  in  getting  out  its  orders. 

Another  special  sales  check,  used  only  for  cash 
purchases  taken  by  customers  and  in  departments 
where  smaller  goods  are  sold,  is  also  issued  for  the 
Christmas  rush.  These  checks  are  put  in  the  hands  of 
the  salespeople  whose  counters  are  supplied  with  local 
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\  ck  is  so  simple  I  ha!  almost'  92   per 

,i    the    i  mil    required   to  make    ou1    the    reg  ulai 
check  is  saved  b     its  use. 

The  local  cashiers  just  referred  to  are  yet  another 
featur  it  this  time.  Some  stores  u:  -  a 
manj  a:  f  1 1 1  ■  oi  them  for  the  holidays.  Each  oi  these 
g-iris  ,  given  w  ha1  is  tei  med  a  cagi  I  his  being  a  box 
with  a  wire  top  just  largi  enough  to  hold  an  ordinary- 
sized  till.  She-  is  then  allotted  a  convenient  space  al 
the  counter  and  supplied  each  morning  with  $15.00  in 
change.  With  the  combination  of  this  local  cash  and 
simplified  sales  check  the  selling  capacity  of  a  counter 
may  be  increased  to  a  marked   degrei 

Most  Stores  look  upon  a  Christinas  season  as 
commercial^  poor  if  their  business  does  not  at  least 
double  itself.  Just  what  this  increase  means  to  the 
packing,  shipping  and  delivery  departments  it  is  hard 
to  realize.  If  the  workers  in  these  departments  have 
been  fully  occupied  with  the  regular  volume  of  busi- 
ness it  would  seem  that  a  doubling  of  the  force  would 
keep  things  moving  at  about  the  same   rate. 

In  reality  much  more  is  necessary.  While  the 
forces  are  doubled,  the  space  devoted  to  their  work 
remains    about    the    same.      In    most    stores    twiee    the 


numbi  must    be    hand! 

numbii    o  ce  usually  di 

tin-  normal    amount   of  business.     And  of  course  much 

oi    ill  help  is  inexperienced,  and    some    of   it    is 

incapable. 

This  is  one  of  the  few  departments  of  thi 
stores  that  are  not  familiar  to  the  public.      Away  down 

all  the    basements    ^iven  over  to  trade  then 
low-ceilinged  floor  filled  with  bins  and  ml  small 

Somewhere  down    there    you    will  find  one    of 
the  busiest  men  in  the  whole  establishment.      This  man 
will  tell  you  that  he    began  in  October  to  get  read 
Christmas. 

First  he  plans  the  arrangement  of  his  floor. 
Then  he  goes  through  the  file  of  extra  help  he  had  last 
year.  He  knows  he  can  count  on  only  about  20  per 
cent,  of  it  this  time.  Next  he  considers  the  fib 
more  recent  applicants  and  makes  a  careful  estimate 
of  how  many  he  can  depend  on. 

Many  stores  look  to  the  wholesale  houses,  with 
which  business  is  slack  at  this  time,  for  their  extra 
packers.  This  has  been  systematized  so  that  many  of 
them  return  year  after  year  to  the  same  department 
store  for  the  Christmas  work. 


Our  Borax   Production. 


ACCORDING  to  the  United  States  Geological 
Survey,  there  was  considerable  increase  in  the 
production  of  borax  in  the  United  States  in  1911  over 
that  of  1910.  the  output  for  last  year  being  53  330 
short  tons,  valued  at  $1,569,151,35  compared  with 
42,357  tons  in  1910,  valued  at  $1,201,842  The 
quantities  stated,  however,  represent  the  crude 
material  mined.  This  crude  ore,  now  being  mined 
in  California,  which  State  furnished  practically  the 
entire  product  of  borax  in  the  United  States,  is 
almost  entirely  colemanite,  which  is  a  borate  of  lime. 
As  mined  the  product  varies  considerably  in  its  con- 
tent of  anhydrous  boric  3cid. 

Borax  Lake  and  Lake  Hachinhama,  two  small 
lakes  near  Clear  Lake,  in  California,  about  80  miles 
north  of  S3n  Francisco,  first  produced  borax  on  a  com- 
mercial scale  in  1864.  At  first  borax  was  obtained 
by  evaporating  the  lake  water,  but  this  method  was 
later  supplemented  by  collecting  and  washing  the 
natural  borax  crys'.als  which  were  found  imbedded  in 
the  mud  on  the  bottom  of  the  lake. 

Still  later  the  so-called  marsh  or  dry  lake  borax 
deposits  were  discovered,  a  considerable  number  of 
which  were  developed  in  western  Nevada.  Fish 
Lake,  Columbus,  Rhodes,  and  Teals  marshes,  in 
southwestern  Nevada'near  the  California  line,  Searles 
Dry  Lake,  Cane  Lake,  Saline  Valley,  and  Death 
Valley,  in  California,  were  among    the  places   where 


the  more  important  deposits  of  this  type  were  mined. 
Many  of  these  marshes  were  far  from  lines  of  transpor- 
tation when  borax  was  first  shipped  from  them  and  the 
product  was  generally  hauled  to  the  railroad  by  horse 
or  mule  teams  over  long  roads  through  the  desert. 

The  borax  industry  was  established  on  essentially 
its  present  bar-is  when  the  bedded  deposits  of  the 
calcium  borate  mineral  colemanite  w.  re  first  found  in 
Death  Valley  in  1882  and  in  the  following  year  at 
Calico,  about  five  miles  from  Daggett,  Cal.  Borax 
and  boric  acid  are  now  derived  wholly  from  these  de- 
posits of  borate  of  lime,  the  mineral  colemanite  fur- 
nishing practically  all  the  output.  Since  these  cole- 
manite mines  have  been  worked  on  a  large  scale  the 
marsh  or  dry-lake  deposits  have  been  neglected.  In- 
stead of  being  crystallized  from  mixtures  of  other 
salts  obtained  from  marsh  deposits,  borax  is  now 
made  exclusively  in  the  refineries  of  the  large  borax 
companies  in  California  and  at  eastern  points 

The  production  of  borax  in  191 1  was  the  largest 
in  the  history  of  the  United  States,  except  that  for 
1906,  when  the  output  was  58,173  short  tons,  but  the 
value  of  the  production  in   191 1  was  greater. 

A  copy  of  a  report  on  the  production  of  borax  in 
191 1  by  Charles  G.  Yale  and  Hoyt  S.  Gale,  just 
issued  by  the  United  States  Geological  Survey,  may 
be  obtained  free  upon  application  to  the  Director  at 
Washington,  D.  C. 
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FEAR  is  a  poison,  an  evil,  and  the  root  of  many  evils 
Pear  dwarfs  men,  cripples  business,  shuts  the  door 
in  the  face  of  opportunity.     Fear  is  the  root  of  distrust, 

and    distrust  is  the  root  of  dishonesty. 

Distrust  makes  an  employer  unjust  to  his  employes. 
Distrust  makes  the  employes  unjust  to  their  employer. 
Neither  is  loyal  to  the  other  because  neither  trusts  the 
other.  Fear  of  his  empoyer's  will,  right  or  wrong", 
saps  the  employe  of  the  exercise  of  the  discretion  that 
makes  men  strong  and  replaces  it  with  a  servility  that 
makes  men  weak. 

The  great  captains  of  industry  are  those  who  have 
been  great  enough  to  trust  their  employes,  to  develop  the 
strength  of  their  assistants  and  associates,  and  to  let 
them  share  in  the  fruits  of  the  work  of  their  brains  and 
hands. 

The  little  captains  of  industry  have  remained 
little — will  always  remain  little — because  they  arc  too 
small  in  soul  to  trust  or  to  reward. 

The  great  servants  in  the  business  world  are  they 
who  have  had  no  fear  of  their  employers;  who  had  -the 
courage  to  oppose  their  employers  when  they  knew 
that  their  employers  were  wrong. 

Fear  is  a  cowardice.  Fear  is  an  acknowledgment 
of  inferiority.  Fear  invites  tyranny  from  the  man  or 
corporation  feared — and  usually  gets  it.  Fear  on  the 
part  of  a  salesman  that  he  may  not  land  an  order 
invites  the  condition  feared. 

If  I  am  afraid  of  a  dog,  the  dog  knows  it,  and 
though  the  beast  is  small  and  I  am  large,  my  fear  gives 
him  the  courage  to  attack  me.  Conversely,  trainers  of 
wild  beasts  subbue  their  lions  and  tigers  because  they 
are  feaidess  of  them,  and  against  their  courage  the 
strength  of  the  wild  beasts  is  turned  to  water. 

"Knocking"  is  a  mean  expression  of  fear.  Men  of 
courage  do  not  "knock."  That  is  the  pastime  of 
cowards.  "Knocking"  is  an  acknowledgment  of 
inferiority — a  confession  of  jealousy — a  public  exhibi- 
tion of  a  craven  heart. 

When  brave  men  and  women  feel  sure  that  a 
superior  in  authority  is  in  the  wrong  they  tell  him  so 
to  his  face — eye  to  eye;  and  in  nine  cases  out  of  ten 
discover  that  they  are  mistaken.  When  cowardly  men 
and  women  know,  or  think  they  know,  that  a  superior 
officer  is  in  the  wrong  they  shut  their  mouths  about  it 
in  his  presence  and  cackle  about  it  like  a  lot  of  silly 
hens  when  behind  his  back. 


When  equals  in  station  in  an  office  or  factory 
"knock"  each  other  it  is  because  they  are  jealous  of 
each  other,  distrust  each  other,  fear  each  other.  Every 
business  is  honeycombed  to  a  greater  or  less  extent 
with  this  mutual  distrust  among  men  who  shotdd  co- 
operate shoulder  to  shoulder.  And  the  businesses 
most  afflicted  with  this  disease  are  those  that  have  the 
most  fear  and  cowardice    and  distrust  at  the  top. 

Self-distrust  is  a  swift-going  cancer,  and  the  law' 
of  self-preservation  demands  the  instant  use  of  the 
surgeon's  knife,  no  matter  how  painful  the  operation 
to  both  employer  and  employed. 

Fear  stupifies.  Fear  of  loss,  by  the  head  of  a 
business,  saps  that  business  of  right  gain.  Fear  of 
hard  times  brings  hard  times. 

Rogues  reap  fortunes  by  sowing  seeds  of  fear,  and 
those  fortunes  come  more  quickly  and  surely  than  by 
any  other  means  they  could  use. 

Say  that  money  is  too  easy,  interest  too  low,  wages 
too  high,  people  are  enjoying  luxuries  instead  of  buy- 
ing watered  stocks.  The  remedy  is  so  easy  —  laugh- 
ingly so.  Just  start  a  wail  of  "hard  times"  in  a  few 
subservient  organs,  and  the  howl  is  echoed  and  re- 
echoed in  every  corner  of  the  land — in  the  midst  of  a 
prosperous  plenty. 

Capital  is  a  coward.  Manipulators  know  that.  Its 
cowardice  can  always  be  depended  on.  Factory  orders 
are  cut  in  two,  in  the  face  of  absolute  demand.  Men 
are  laid  off.  Advertising-  campaigns  are  nipped  in  the 
bud.  "Retrenchment"  is  shrieked  all  along  the  line. 
Feared  sowed  by  a  designing  few  swiftly  germinates 
into  panic — panic  first  in  the  hearts  of  employers;  then 
panic  and  want  in  the  homes  of  the  employed. 

Worry  is  fear — turned  blue.  Worry  invites  the 
thing'  feared.  Worry  is  a  confession  that  the  worrier  is 
inferior  to  the  man  or  thing  worried  about. 

Jealousy  is  fear — turned  yellow.  Jealousy  is  a  con- 
fession of  inferiority  to  the  person  against  whom  its 
yellow  darts  are  aimed. 

Hate  is  fear — turned  black.  Hate  is  soul  darkness 
in  the  midst  of  light.  Hate  is  an  acknowledgment  of 
inferiority  to  the  person  hated. 

Anger  is  fear — gone  mad.  Anger  is  a  deadly 
poison — physical  and  mental.  A  bee's  angry  sting  is 
but  an  expression  of  its  fear.  A  cat  in  a  corner, 
frenzied  with  apparent  rage,  is  but  a  cat  that  is  scared. 

Fear  invites  drunkenness.     The  drunkard  drinks  on 
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i    tic!  to  face  sober  stomach  and  nerves, 

i    intemperance,  because   men   bu 
robbed  of  courage.      Lacking   coiiragi 
their  own,  the  weak  rush  to  borrow  courage— "German 

rage" — and    the   weaker   the}    are  at   the   start   the 

completely   they   lose  all  the  courage  they    ever 

Fear's  children  —  Anger,  Distrust,  Jealousy, 
Cowardice,  Discouragement — an'  powerful  in  leading 
their  victims  to  over  indulgence  that  leads  to  cowardly 
forgetfulness. 

Eliminate  Fear  and  her  children  from  business,  and 
you  won't  need  any  prohibition  laws.  The  liquor  prob 
lem  will  largely  solve  itself,  for  fearless  men  are  men 
of  poise  and  balance  and  self-control, 

Men,  if  you  are  men,  cut  out  fear  as  you  would  a 
cancer.  Fear  keeps  you  poor — in  pocket,  in  mind,  in 
heart.  Fear  hinds  you  hand  and  foot  in  the  race  of  life. 
Fear  is  the  root  of  every  unworthy  thought  or  act. 

Shake  it  off!  Walk  through  life  with  the  calm 
confidence  of  the  man  who  can,  and  doors  of  preferment 
will  open  to  you  unbidden.  —  R.  R.  Shuman,  in  "Class- 
worker. " 


AMERICAN      PRESSED     GLASSWARE. 


SAYvS  the  "Encyclopedia  Britanniea"  in  its  article  on 
glass:  "The  most  brilliant  effect  is  produced  by 
cutting,  but  molding  or  pressing  is  much  cheaper,  and 
this  branch  of  the  art  has  now  reached  a  high  state  of 
excellence.  Class  formed  by  pressing  in  molds,  known 
distinctly  as  pressed  glass,  is  peculiarly  an  English  in- 
dustry. Although  molded  glass  has  existed  from  early 
Roman  times,  it  is  only  within  the  present  century  that 
the  modern  industry  has  been  developed,  and  the  trade 
of  late  years  has  assumed  important  dimensions." 

The  writer  in  the  "Encyclopedia  Britanniea"  is 
quite  right — with  one  most  important  exception. 
Pressed  glass  is  by  no  means  a  distinctively  English  in- 
dustry; on  the  other  hand,  it  was  invented  in  the  United 
vStates,  and  was  manufactured  in  this  country  seven 
years  before  it  was  introduced  into  England  by  its  Ameri- 
can inventors.  The  invention  of  pressed  glassware 
is  to  be  attributed  to  a  carpenter  who  knew  nothing 
whatever  about  the  glass  business.  In  1827  there  ex- 
isted a  little  glass  making  plant  in  Sandwich,  Mass.  A 
local  carpenter  got  the  idea  that  molten  glass  could  be 
pressed  into  any  desired  shape.  Experienced  glass  mak- 
regarded  the  idea  as  absurd,  but  it  was  tried,  and 
successfully.  It  was  not  until  1X34  that  the  manufac- 
ture of  pressed  glass  by  means  of  metallic  molds,  in  imi- 
tation of  cut  glass,  was  introduced  into  England  by 
Messrs.  Richardson,  of  Stourbridge.  This  is  not  the 
only  instamx-  in  which  contributors  of  the  "Britanniea" 
appear  to  have  been  carried  away  by  excess  of  British 
patriotism. 

Prior  t<  tion  of  the  process  for  pressing 

varc  it  had    always    been   blown   either  offhand  or 

in  a  mold,  which  requh  iter  skill   and   more  time 

n  the  pi  i.      From   its  invention  down 


to  186  ■  e  of  flint 

^iass,  the  ingredients  of  which  were  the  best  of 
pearl  ash,  refined  saltpetre  and  oxide  of  lead.  This 
composition  made  a  very  good  crystal  glass,  and  in- 
ferior qualities  were  made  of  what  was  then  known  as 
German  flint  or  lime  Hass,  which  was  made  from 
ash,  lime,  nitrate  of  soda  and  sand.  Such  glass,  apt  to 
crack  and  poor  in  appearance,  was  used  principally  in 
common  tumblers  and  some  lamp  chimneys.  Lime- 
glass  was  so  inferior  in  purity  and  lustre  that  it  could 
not  compete  with  the  more  expensive  kind;  that  is,  flint 
glass,  or.  as  it  is  sometimes  called,  lead  glass.  Thirty- 
seven  years  after  the  first  kdass  press  was  constructed 
another  and  most  important  discovery  was  made  which 
completely  revolutionized  the  pressed  glass  industry. 
William  Leighton,  Sr.,  of  a  glass  manufacturing  firm 
of  Wheeling,  W.  Vat..,  made  a  series  of  experiments  in 
the  substitution  of  bicarbonate  of  soda  for  soda  ash,  and 
with  a  better  proportion  of  the  batch;  that  is.  with  pure 
sand,  lime  and  nitrate  of  soda.  He  succeeded  in  pro- 
ducing a  very  clear,  brilliant  e,iass  at  a  cost  for  the 
batch  of  not  more  than  one-third  of  lead  glass  or  flint 
glass.  Other  improvement  rapidly  followed,  notably  in 
machinery  of  various  sorts  for  increasing  the  speed  of 
production. 

The  characteristics  of  pressed  glassware  manufac- 
tured in  the  United  States  are  purity  of  color,  excellence 
of  design  and  finish  and  cheapness  of  cost. 

For  fifteen  or  twenty  years  American  pressed  .^lass 
tableware  has  met  with  a  great  deal  of  favor  in  many 
foreign  markets.  It  is  sold  liberally  in  Germany  and 
in  other  parts  of  Europe,  and  such  notable  shipments 
have  been  made  to  Australia  as.  for  example,  one 
single  shipment  in  1900  consisting  of  ten  carloads,  or 
more  than  1,500,000  pices.  No  more  striking  com- 
mentary on  the  advantages  offered  by  American  glass- 
ware can  be  offered  than  a  reference  to  the  fact  that  it 
is  sold  freely  in  Belgium — the  home  of  cheap  glassware, 
and  in  competition  with  Belgian  productions  in  other 
parts  of  the  world.  American  manufacturers  never 
put  out  the  "seconds,"  as  is  the  custom  with  the 
Belgians,  for  example,  among  whose  products  encount- 
ered in  some  of  Belgium's  export  markets  are  to  be 
found  goblets  far  out  of  plumb  and  tumblers  whose 
rims-  describe  astonishing  curves.  Such  goods  in 
American  factories  are  immediately  consigned  to  the 
scrap  heap. 

The  molds  in  which  pressed  glassware  are  now 
made  are  of  bronze  or  iron,  with  gTeat  accuracy  of 
surface,  and  the  articles  themselves  are  finished  by  fire 
polishing — a  process  also  of  American  invention,  that 
involves  reheating  sufficient  to  melt  the  thin  superficial 
stratum  of  the  glass  so  that  the  roughness  incidental 
to  molding  is  removed,  and  a  smooth  and  more  brilliant 
effect  produced. 

In  this  connection  it  may  be  noted  that  other  very 
important  inventions  in  the  glass  manufacturing 
business  are  also  to  be  credited  to  Americans.  The 
sand  blast — a  method  of  engraving  figures  on  glass  or 
metal  or  cutting  away  or  boring  holes  by  a  rapid 
stream  of  sharp  sand —  was  invented  by  B.  C.  Tilghman. 
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GEO.  F.  BASSEIT  &  CO., 


52  and  54  Park  Place, 


NEW     YORK. 


"The  Dinncrwarc  House  of  America. 


>» 


WE  ARE  SOLE  AGENTS  IN  THE  UNITED  STATES  FOR 


England. 


BURGESS  &   LEIGH,      ] 
PEARL   POTTERY  CO., 
JAMES   KENT,  j 

BASSETT  CHINA,  f  Austria. 

A.  &   D.  CHINA,  [France. 
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One  of  Our  Attractive 


New  Patterns  for  1913. 


THIS     pattern,    silver  -  decorated,     will     attract     every 
admirer  of  the   higher-priced   silver  -  deposit   ware. 

During    January    our    FOUR     NEW    LINES    will    be 
on  display  in   Room  639,  Fort  Pitt   Hotel,  Pittsburgh,  Pa. 


Indiana  Glass  Co., 


Dunkirk,    Indiana. 


BRANCH    SAMPLE    ROOMS: 


Baltimore,  Hanover  and    Lombard    Sts. 
Boston,  20  Federal   Street. 
New  York,  66  West   Broadway. 
Buffalo,  523    Main   Street. 


Chicago,  30    East   Randolph   Street. 
Kansas   City,  436    Ridge    Building. 
Philadelphia,   1007    Filbert   Street. 
St.   Louis,  325    Locust   Street. 
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NEW  DESIGNS,  BOTH  IN  SHAPES  AND  PATTERNS,  WILL  BE  SHOWN 
EARLY  IN  JANUARY  IN  ALL  LINES  BY 

JOHN   DAVISON, 


WHO    IS    SOLE    AGENT    FOR 


Coalport  China, 

Geo.  Jones  &  Sons, 
F.  Winkle  &  Co., 


W.  A.  Adderley  &  Co., 
Stevens  &  Williams, 


"Rock   Crystal." 


ALL  MAKERS  IN  THE  FRONT  RANK  OF  ENGLISH  PRODUCTIONS. 


No.  12  Barclay  Street,  New  York. 
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WW)  tl)e  Old,  Old  Wish, 


"fl  Itterrp  Cbristmas 


and 


fl  fiappp  Hcu)  year!" 
H^essrs.  Robert  ftliiuition  &  fa 

96  Cburcb  Street,  Reiu  york, 


extend  to  pou  a  Deartp  invitation  to  call  at  the  abooc  address 

and  look  over  the  attractive  line  of  goods  thep  are  offering  for 

pour  inspection 

.  .  .  from  .  .  . 


A  complete  assortment 
of  the  latest  novelties 
as  well  as  the  shapes 
and  patterns  which 
through  their  obvious 
merits  have  become 
standards. 


Jl.  %  Wilkinson's,  £td. 
Bourne  $  Ceigb. 
lipper  ftanlep  pottcrp  Co. 
%  l>.  Weatberbp  $  Sons. 
R.  Sudloio  S)  Sons. 
Sborter  $  Sons,  majolica. 

.  .  .  and  .  .  . 

Collingujood  Bros.,  CDina 
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The  Seller  and  The  Buyer. 


Pi  IE  various  elements  which  enter  into  the  make-up 
1  of  the  most  successful  business  life  all  have  some 
avenue  leading  up  to  some  form  of  courtesy.  The 
exercise  of  courtesy  in  the  business  relations  between 
buyer  and  seller  never  fails  to  re-act  to  the  benefit  of 
both.  We  all  know  that  this  virtue  is  very  much  more 
prevalent  with  the  sellers  than  with  the  buyers.  This 
is  not  because  the  buyer  is  usually  occupying  the  more 
independent  side  of  the  negotiation;  it  is  really  because 
he  does  not  know  any  better  and  has  never  awakened 
to  the  fact  that  the  seller  is  usually  in  a  position  to 
render  more  assistance  and  be  of  more  benefit  to  the 
buyer  than  the  buyer  to  the  seller.  I  am  speaking 
now  of  the  two  as  classes,  writes  J.  J.  Ltrmm,  in  the 
"Hardware  Dealers'  Magazine,"  and  readily  admit 
that  there  are  a  good  many  people  on  the  buying  side 
who  have  a  full  appreciation  of  the  value  of  courteous 
treatment  toward  the  poor  salesman. 

Inasmuch  as  this  accomplishment  called  courtesy 
is  recognized  as  so  valuable  an  asset  in  all  walks  of 
life  that  we  have  generalized  the  term  into  the  much 
used  household  phrase  "common  courtesy,"  then  why 
should  it  not  be  a  more  valuable  asset  when  specialized 
into  business  courtesy  ?  We  are  all  too  prone  to  for- 
get that  this  commodity  costs  nothing  and  that  the 
extension  and  use  of  it  will  bring  returns  when  we 
least  expect  it.  I  venture  to  say  that  every  seller  can 
recall  many  instances  when  a  little  act  of  courtesy 
extended  without  the  thought  of  commercial  return  has 
resulted  in  favors  that  were  of  intrinsic  value. 

In  suggesting  that  the  salesman  generally  repre- 
sents a  saturated  solution  of  courtesy  I  must  not  be 
understood  as  passing  out  a  bouquet  of  flowers  that 
may  be  worn  upon  all  occasions.  It  is  part  of  his 
business  to  represent  the  essence  of  politeness  toward 
his  prospective  customer,  but  he  too  frequently  extends 
it  no  further.  There  is  a  quality  of  all  human  acts  and 
tendencies  which  is  reflected  by  the  purpose,  or  rather 
by  the  inner  promptings,  of  those  acts  and  tendencies. 
There  must,  then,  be  various  qualities  of  this  species  of 
politeness.  With  some  it  is  a  bubbling  over  of  their 
very  nature,  and  pours  oirt,  not  with  offensive  effusion, 
but  in  a  smooth,  kindly  way  that  never  fails  to  draw 
people  nearer  to  each  other.     Such  favored  ones  do  not 


have  to  think  that  they  are  trying  to  conduct  a  business 
transaction  in  order  to  put  up  a  proper  front.  They 
are  always  equally  courteous  toward  all  whom  they 
meet,  whether  car  porter,  hotel  waiter,  'bus  driver  or 
bootblack . 

Here  is  where  the  virtue  is  sadly  lacking  in  a  great 
many  traveling  salesmen.  If  they  gained  no  other 
advantage  from  treating  with  kindly  consideration  all 
those  with  whom  they  come  in  contact  at  hotels,  depots 
and  on  trains,  and  where  no  business  is  in  apparent 
prospect,  they  would  at  least  get  a  lot  of  practice  that 
would  have  a  tendency  to  make  the  act  seem  more 
natural  when  used  at  a  critical  and  all-important 
moment,  and  consequently  be  more  effective. 

Let  me  introduce  here  the  Standard  Dictionary 
definition  of  this  word  courtesy:  "Politeness  originat- 
ing in  kindliness  and  exercised  habitually."  Could 
more  be  said  if  volumes  were  written  ?  Does  qualify- 
ing the  term  by  prefixing  the  word  "Business"  change 
the  definition  ?  If  it  does,  it  certainly  cannot  be  along 
the  line  of  improvement.  I  fully  realize  that  the  sales- 
man often  has  small  reason  for  his  courtesy  to  originate 
in  kindliness  toward  the  fellow  he  is  dealing  with,  and 
his  only  apparent  incentive  to  be  even  polite  is  to  get 
the  business.  In  such  eases  I  beleive  that  we  might 
be  fully  justified  in  coining  another  sphere  for  "busi- 
ness courtesy."  It  is  difficult,  if  not  impossible,  to 
entirely  eliminate  the  selfish  and  perfectly  excusable 
desire  to  secure  the  business  as  the  original  incentive; 
but  no  harm  is  ever  done  by  kindly  treatment,  and 
habitual  acts  of  that  nature  will  make  it  so  much  easier 
to  practice  under  adverse  conditions  that  it  is  well 
worth  while. 

There  is  another  side  to  this  question  which 
applies  more  to  the  relations  of  competing  interests 
than  to  the  personal  or  individual  element;  and  yet 
this  phase  cannot  be  analyzed  without  reverting  to 
some  extent  to  the  qualities  of  the  individual  disposition. 
I  refer  to  the  customs  and  usages  between  varying  as 
well  as  competing  factions,  which  might  be  more  fully 
understood  if  called  business  etiquette. 

It  is  very  desirable  that  a  salesman  be  well  posted 
regarding  the  product  of  a  competing  firm,  and  there 
are  avenues  for  legitimately  acquiring"  that  knowledge. 
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ii  for  a  moment  to  convey  the  idea  that 
this  information  is  desirable  for  the  purpose  of  critical 
;,i son.  This  has  long  sinci  been  recognized  as  a 
bad  policy  purely  from  a  business  standpoint.  The 
time  has  passed  when  one  manufactufer  must  go  a 
roundabout  way  to  get  a  catalogue  of  his  competitor; 
on  the  contrary,  it  is  frequently  [the  custom  to  solicit 
unasked  an  exchange  of  literature. 

I  call  it  a  commendable  extension  of  business 
courtesy,  as  well  as  adherence  to  strict  integrity,  for 
one  corporation  to  decline  secret  information  offered 
by  a  dishonest  employee  of  another  competing  linn. 
for  a  consideration,  but,  instead,  advise  the  other 
parties  of  the  matter. 

The  many  associations  of  manufacturers  and  other 
interests  arc  really  mediums  for  the  greater  extension 
of  helpful]  courtesies  between  their  members.  They 
unite  for  the  avowed  purpose  of  correcting  evils  that 
may  exist  in  that  particular  industry  which  could  not 
be  eliminated  by  individual  effort;  to  promote  conditions 
that  will  be  a  general  benefit  to  all,  and  to  influence 
legislation  for  the  apparent  good  of  the  many,  but  too 
often  resulting  in  a  sacrifice  of  everything  but  the 
personal  gain  of  of  a  few.  There  may  be  some  times 
when  we  might  feci  justified  in  the  thought  that  it  was 
an  act  of  courtesy  to  exercise  that  influence  and  that  it 
would  be  a  very  unappreciative  body  not  to  recognize 
it  as  such.  The  success  of  these  associations,  however, 
is  dependent  upon  the  eliminatioti  of  personal  selfishness 
and  avaricious  sentiment.  For  the  full  realization  of 
the  fruits  of  these  organizations,  made  up  as  they  are 
of  competing  firms,  it  is  absolutely  necessary  that  each 
one  respect  the  tenets  of  the  organization,  and  treat 
their  competitors  with  that  honest  consideration  which 
they  expect  extended  toward  them.  The  purpose  of 
these  bodies  is  for  mutual  benefit.  Von  are  reaping 
your  share  when  you  are  assisting  the  others.  Your 
harvest  will  be  in  proportion  to  the  seed  you  sow. 

A  condition  where  the  practice  of  politeness  origin- 
ates only  in  the  apparent  necessity  of  exercising  a 
technical  semblance  of  the  virtue  in  order  to  retain  the 
job,  is  the  manner  of  answering  questions  by  far  too 
many  clerks  in  public  and  semi-public  capacities.  I 
have  observed  many  instances  where  questions  were 
answered  in  any  kind  of  manner  that  would  fail  to  give 
the  knowledge  sought,  seemingly  because  the  question 
was  not  clothed  in  just  the  proper  form  to  be  unmistak- 
ably explicit,  although  the  information  desired  was 
perfectly  plain.  Others  will  answer  in  such  an  absent- 
minded  and  disinterested  manner  as  to  shake  your 
confidence  in  the  accuracy  of  their  reply. 

No  one  appreciates  simple  courteous  treatment 
more  than  a  salesman.  No  one  is  more  ready  than  he 
that  appreciation. 

Xo  one  is  in  position  to  render  more  real  assistance 


to  tiic  buyer.      \o  one  will   go  faith 

than  the    salesman  to  give   valuable  informal 

buyer  who  has  been  just  courteous. 

It  is  not  necessary  for  a  buyer  to  give  btl 
salesman  in  order  to  cultivate    his    friendship.      1 
heard    salesmen   say    that  they  felt   happier   and 
friendly    toward    all    humanity,    more    enthusiastic 
encouraged   for  tasks  ahead,  after  leaving  the  06 
some  buyer  where  thev  never   sold  an  order  than   when 
departing    from     the    chilly   walls     of   another   buyer's 
domicile  with  a  good,  fat  order  in  their  jeans.     Which 
of     those    buyers   would     that      salesman    favor     when 
opportunity  presented   itself? 

The  personality  of  a  salesman  is  the  most  imp- 
ant  item  of  his  stock  in  trade.  All  the  other  ingredients 
that  enter  into  his  composition  may  be  more  or  less 
readily  absorbed  by  all  with  study  and  practice:  but 
with  the  personal  element  the  desire  to  excel  may  not 
always  contuin  the  faculty  to  acquire. 

The  "born  salesman"  owes  his  idiosyncracy 
birth  entirely  to  an  abnormal  development  of  natural 
politeness  originating  in  kindness.  There  are  buyers 
who  arc  so  wrapped  up  in  their  conceited  opinion  of 
their  ability  to  perform  their  duties  without  being  in 
the  least  affected  or  influenced  by  the  personal  attributes 
of  the  salesman.  They  will  probably  take  exceptions 
to  my  statement  that  there  is  always  a  tendency 
toward  individuals  with  whom  we  deal  which  varies 
according  to  certain  qualities  of  mind  that  are  difficult 
to  define:  and  where  there  is  a  marked  difference  in  this 
respect  between  two  persons  one  will  be  unconsciously 
favored  in  preference  to  the  other.  There  are  many 
ways  in  which  he  may  legitimately  extend  this  favorit- 
ism. 

Granting",  therefore,  that  a  purchasing  agent  d 
feel  more  friendly  to  one  salesman  than  to  another  in  a 
greater  or  less  degree,  it  must  be  due  to  some  feature 
or  points  of  his  personal  makeup.  Is  not  politeness 
originating  in  kindiness  and  exercised  habitually  the 
principal  characteristic  of  one  who  is  popular  and  a 
general  favorite  in  business  relations  as  well  as  others? 
When  I  infer  that  this  qualification  is  classed  with  the 
birthmarks,  don't  understand  me  as  conveying  the  idea 
that  few  are  so  blessed.  The  actual  situation  is  not  so 
discouraging  as  that.  By  cultivation  and  effort  we 
often  find  talents  we  thought  never  existed,  and  even 
though  you  may  not  find  it  to  such  an  extent  as  exists 
in  the  so-called  natural  born  salesman,  by  habitual 
exercise  it  is  capable  of  wonderful  improvement  at  the 
expense  of  no  inconvenience. 

The  constant  reward  in  the  shape  of  peace  of  mind 
and  happiness,  aside  from  the  commercial  phase  of  the 
proposition,  to  those  who  exemplify  "'politeness  orig- 
inating in  kindliness  and  exercised  habitually"  makes 
it  well  worth   while. 
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Development  of  the  Check. 


THE  definition  of  "check"  given  by  the  negotiable  in- 
struments law  of  New  York  is  this:  "A  check  is  a 
bill  of  exchange  drawn  on  a  bank,  payable  on  demand." 

In  Europe  checks  may  be  drawn  upon  a  merchant 
if  he  is  prepared  to  honor  them.  It  is  probable  that 
the  American  courts  would  admit  the  same  principle, 
says  the  "Bankers  Magazine,"  if  the  merchant  made  it 
his  business,  and  it  was  known  to  the  public  that  he  did 
so,  to  honor  such  instruments. 

Checks  in  America,  Great  Britain,  France  and  most 
other  countries  must  be  paid  by  the  drawee  on  pre- 
sentation; any  contract  for  delay  notwithstanding.  In 
English  and  American  law  they  must  be  presented 
within  "a  reasonable  time"  from  date,  and  in  France 
within  five  days  from  date  in  case  of  a  local  check  and 
eight  clays  in  the  case  of  one  drawn  in  another  place. 

Post-dated  checks,  however,  are  payable  only  on 
or  after  the  date  they  bear.  There  is  nothing  to  pre- 
vent the  payment  of  an  old  check  if  there  are  funds  in 
the  hands  of  the  banker  for  the  purpose,  but  the  delay 
releases  the  indorsers. 

Bills  of  exchange  were  used  many  years  before 
Christ,  and  references  here  and  there  in  Greek  and 
Latin  authors  show  that  transfer  orders  for  money  were 
not  unknown.  These  transfer  orders,  however,  lacked 
some  of  the  negotiability  of  the  modern  check  in  not 
being  transferable  to  order. 

The  check  as  known  to  the  modern  world  had  its 
origin  among  the  London  goldsmiths,  who  received 
money  for  safe  keeping  and  permitted  its  transfer  by 
means  of  written  orders.  But  it  wasn't  until  the 
middle  of  the  ninteenth  century  that  the  use  of  checks 
became  general.  Their  use  in  Europe  is  constantly 
increasing,  but  its  extension  has  been  hampered  by 
certain  conditions.  One  of  these  is  that  in  Europe  a 
bank  paying  a  check  is  not  responsible  for  identification 
of  the  holder. 

When  checks  came  into  general  use  in  England 
they  were  almost  invariably  made  payable  to  bearer. 
When  drawers  began  to  make  them  payable  to  order 
the  bankers  got  a  section  into  the  stamp  act  of  1853 
which  specifically  relieved  them  from  liability  for 
wrongful  payment  except  as  regards  the  signature  of 
the  drawer. 

From  the  standpoint  of  the  banker  this  system  has 


much  advantage  over  the  American  system,  since  it  re- 
lieves him  of  responsibility.  It  results  in  giving  to 
checks,  however,  so  great  a  degree  of  negotiability  that 
when  lost  or  stolen  they  have  practically  the  character 
of  currency  and  can  be  cashed  without  difficulty  by  the 
finder. 

There  is  strong  opposition  among  the  European 
banks  to  adopting  the  American  system  of  requiring 
the  personal  identification  of  each  holder  of  a  check  pre- 
senting it  for  payment.  But  a  solution  of  the  difficulty 
was  found  at  an  early  date  in  England  by  the  adoption 
of  what  is  called  the  crossed  check. 

This  means  that  two  parallel  lines,  about  three- 
eighths  of  an  inch  apart,  are  drawn  across  the  face  of  a 
check,  to  indicate  that  it  differs  from  the  ordinary  check. 
The  original  purpose  of  this  so-called  crossing  was  to 
permit  the  insertion  between  the  lines  of  the  name  of  a 
bank.  Where  such  a  crdssing  appeared  it  meant  that 
the  check  was  payable  only  by  deposit  in  a  bank  account 
and  not  in  cash  over  a  bank's  counter.  In  other  words, 
only  a  man  who  had  an  account  could  collect  such  a 
check,  and  he  could  only  have  it  put  to  his  credit  and 
not  paid  in  cash  directly. 

So  well  established  had  the  system  become  in  Eng- 
land that  where  the  transverse  lines  appear  with  only 
the  words  "and  company"  between  them  it  is  taken  to 
mean  that  the  check  may  come  back  through  any  bank 
to  the  institution  on  which  it  is  drawn,  but  that  it  can- 
not be  paid  by  any  bank  in  currency  to  the  holders  ex- 
cept at  its  own  risk.  When  the  name  of  the  institution 
through  the  check  is  to  be  paid  is  inserted  in  the  cross- 
ing it  is  called  "specially  crossed;"  where  no  name  is 
inserted  it  is  defined  as  "generally  crossed." 

The  result  of  this  system  is  that  a  crossed  check  in 
the  hands  of  a  dishonest  holder  cannot  be  collected  with- 
out great  difficulty.  A  dishonest  holder  might  con- 
ceivably forge  an  indorsement  to  himself,  but  if  he  de- 
posited it  in  his  account  he  could  readily  be  traced  as 
the  forger;  and  few  forgers  can  afford  to  maintain  bank 
accounts  in  their  own  names  for  the  purpose  of  execut- 
ing forgeries. 

Forgery  was  one  of  the  great  perils  of  early  bank- 
ing. Less  than  a  century  ago  the  Bank  of  England 
prosecuted  142  persons  in  a  single  year  for  complicity  in 
forgeries.     The  crime  was  then  punishable  with  hang- 
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A  distinctive  paper  was  adopted  by    the  bank  in 
arefully  guarded, 
counterfeiters  who  stole  some  of  the  paper  in 
jven    senten  ed  to  pena]  servitude  for  life,     F01  g 
ery  by  professionals  has  declined  of  late  years  but  ama- 
teurs still  yield  to  the  temptation   of  doctoring  checks. 
The  greatest  discouragement  to  these   grentry  lias  been 
the  adoption  of  safety  papers. 

Other  devices  have  been  tried,  like  the  hank  punch 
and  the  use  of  indelible  ink,  but  neither  has  given  the 
results  of  specially  prepared  paper.  The  bank  punch  is 
unwieldy  for  generally  use,  and  it  has  been  demon- 
strated that  filling  up  the  punches  with  paper  pulp  is  a 
simple  matter.  Indelible  ink  does  not  become  incor 
porated  with  the  fibre  of  the  paper  and  can  he  removed 
with  a  metallic  eraser. 

Safety  tints  also,  as  manufactured  by  the  ordinary 
lithographer,  although  they  have  been  on  the  market 
for  forty  years,  have  not  proved  a  complete  protection. 
If  such  tints  are  really  sensitive  they  are  also  sensitive 
to  moisture,  and  on  this  account  cannot  he  easily 
handled  in  the  ordinary  course  of  business.  The 
moisture  of  the  hand  frequently  removes  ;i  portion  of 
the  tint,  thus  givingto  a  genuine  document  the  appear- 
ance of  having  been  altered. 

Many  of  these  tints,  moreover,  while  appearing 
sensitive  when  first  printed,  easily  become  oxidized  and 
in  a  short  time  become  fast  tints,  which  offer  no  pro- 
tection whatever.  It  is  a  difficult  matter  to  print  a 
sensitive  tint  without  smudging,  and  on  this  account 
the  lithographer  or  printer  frequently  loses  sight  of  the 
safety  feature  and  in  order  to  produce  a  good-looking, 
piece  of  work  leaves  out  the  very  ingredient  which 
should  make  the  tint  sufficiently  sensitive. 

The  best  security  against  alterations  of  all  kinds 
should  be  found  in  the  paper  itself  upon  which  the 
document  is  written.  The  great  value  of  the  distinctive 
paper  lies  in  the  fact  that  the  user  of  such  paper  when 
once  he  is  familiar  with  its  distinctive  character  can 
thereafter  be  assured  that  he  is  getting  the  real  article 
and  not  merely  a  lithographed  check  which  can  be 
altered  without  removing  the  back-round. 

At  the  great  central  banks  of  Europe  the  distinc- 
tive paper  for  bank  notes  is  usually  manufactured 
under  the  direct  supervision  of  the  bank.  Less  efficient 
safeguards  in  many  cases  are  employed  for  checks.  In 
the  I'nited  States  the  distinctive  paper  for  bank  notes 
and  paper  money  is  made,  under  a  careful  system  of 
counting  and  checking,  in  a    Massachusetts  paper  mill. 

The  first  use  of  safety  paper  for  checks,  which   hr 
0     es    quite    different   factors   from    bank   note    paper, 
dates  ba  !  half  a  century.      Since  1871  it  has  been 

nufactured   on   a   commercial    scale    by    means    of    a 
seer  cess  which  hai   been  carefully  guarded.     This 

so  made   that    during  the   process   of  manufac- 
ture there  is  combined  with  the  white  hod)-  of  the  paper 
ornamented  with  a  distinctive  design 
ou  :  ible  upon  the  surface  of  the 

r. 

'I'lc  o  i  equisitc  of  distinctive- 


ness, at   '  'hat  the  paper  i- 

every     attempt     ai    alteration.       The    ornamental    tint 
turns  white  under  either  acid  or  mi  ,  and 

it  is  of   uch  a  that  after  being 

annot  he  restored  by  any  known  pro 
Practically    all    expri  ompany    money   orders 

issued  in  the  I'nited  Stat  I      tiada  are  now  printed 

upon  safety  papers.  Many  railway  companies  use  them 
for  their  tickets,  passes  and  other  negotiable  vouchers, 
and  the  American  Tobacco  ('ompany  and  its  allied  com- 
panies print  their  premium  coupons  on  such  paper* 
with  distinctive  designs  which  cannot  be  counterfeited. 
The  history  of  the  evolution  of  the  money  order  is 
interesting.  The  old  form,  adopted  in  1864,  was 
changed  in  1894  to  meet  the  demand  for  greater  simpli- 
city of  form.  A  second  change  was  made  in  1899  in 
order  to  make  the  order  conform  more  nearly  to  other 
commercial  paper  daily  passing  through  the  banks. 
The  new  form  lent  itself  so  readily  to  alteration,  how- 
ever, that  the  number  of  such  cases  rose  rapidly  and  a 
committee  appointed  in  L905  promptly  recommended  the 
adoption  of  safety-  paper. 

The  properties  of  the  new  form  are  such  that  the 
original  writing  cannot  be  altered  without  so  changing 
the  color  of  the  paper  as  to  make  the  forgery  apparent, 
and  in  the  few  cases  of  attempted  fraud  which  arose  the 
alteration  was  easily  detected. 


HARDEN    VASE,    AT    FERDINAND    BING    .\     CO.   S    SUCCESSORS. 
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ONE   OF   THE   MANY 

new  and  novel  articles  prepared  and 
ready  for  your  inspection  the  first  of  the  New  Year. 


New  things  in 

Pressed, 

Blown, 

Etchings 

and  Cut 
patterns. 

All  ready  for 
1913. 


Our  new  lines 

of  Tableware  we 

consider  better 

than  ever. 

5 

big  new  patterns. 

Write  for 

illustrations  with 

prices. 


No.  53.        Electric  Candle— Complete. 


MANUFACTURED    BY 


United  States  Glass  Co., 


PITTSBURGH,    PA. 


BRANCH     OFFICES     IN 


New  York,  71-73   Murray  St. 

Boston,  127   Federal  St. 

San   Francisco,  Cal.,  682   Mission   St. 


Philadelphia,  11th   and    Market  Sts. 
Chicago,  30   E.  Randolph   St. 


Baltimore,  110  Hopkins  Place 

Los  Angeles,  117  to  123  Winston   St. 

Denver,  1430  Arapahoe  St. 
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M  R  Y  E  R-6H I  Nft 

The  Mayer  China  Co. 

BEAVER     FALLS,    PA. 


Vitrified  Body  and  Hard  Giazc 

For  use   in    Hotels,  Clubs,  Restaurants, 
Institutions,  etc. 

Plain  White — Round  Edge— Thick. 


Decorated — Color  Lines — Underglaze  Border  Patterns — 
Badges — Names — Honograms,  etc. 


Our  Mr.  A.  E.  Mayer  will  be  in  Room  No.  710, 
Fort  Pitt  Hotel,  Pittsburgh,  with  a  full  line  of 
samples  during  January. 
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BUY  OPEN-STOCK  PATTERNS  THAT  SELL. 


BLUE  CORN  FLOWER  BORDER,  No.  5855— LONGCHAMPS  SHAPE. 


\Y/E  have  twenty  mode  rate- priced  open-stock  patterns  of  Limoges 
**      dinnerware  that    will    please  your  customers  and   not  over- 
tax their   pocket-books,  yet   will   leave  an  exceptionally  good  profit 
for  the  dealer. 

Artists  of  high  repute  are  responsible  for  the  designs,  the 
best  of  workmanship  is  used  in  applying  them,  and  only  •  the 
most  experienced  potters  are  engaged  in  the  making  of  the 
ware. 

We  also  have  upwards  of  1 ,500  different  articles  in  White 
Limoges  China  for  decorating. 

Send  for  illustrations  and   prices. 


Vogt  &  Dose, 


43    BARCLAY    STREET, 


NEW    YORK    CITY. 
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A  New  Type  of  Gas  Producer/ 


Ne 


I^HE  announcement  of  several  large  gas  producer 
contracts  recently  awarded  the  Chapman  Engineer- 
ing Co.  calls  attention  to  a  radically  new  type  of  gas 
producer.  This  machine  is  the  invention  of  W.  B. 
Chapman,  of  11  Broadway,  New  York  City.  It  is 
manufactured  by  The  C.  &  G.  Cooper  Co.,  of  Mt. 
Vernon,  Ohio,  who  are  also  largely  interested  in  the 
Chapman  Engineering  Co. 

This  gas  producer  performs  three  distinct  opera- 
tions, one  for  each  of  the  three  steps  necessary  to  the 
process  of  making  producer  gas,  viz: 

1.  Mechanical  feeding  and  spreading  the  fuel. 

2.  Mechanical  agitation  of  the  entire  fire  bed. 

3.  Mechanical  removal  of  the  ash. 

These  in  brief  are  the  three  fundamental  ideas 
around  which  this  producer  is  built.  Earlier  types  of 
mechanical  producers  have  partially  performed  some  of 
these  functions,  but  none  has  achieved  the  complete 
mechanical  control  of  all  three  of  the  necessary  steps. 

AUTOMATIC    FEED. 

The  first  unique  feature  of  this  producer  is  that  its 
"mechanical"  feed  has  no  mechanical  parts. 

Another  feature  is  that  fine  and  coarse  coal  are 
handled  simultaneously  without  separating  the  coarse 
from  the  fine.  Heretofore  in  mechanical  feeds  a  spout 
or  bell  has  been  resorted  to,  with  the  result  that  the 
fine  fuel  drizzled  off  from  the  end  of  the  spout  into  the 
centre  of  the  producer,  and  the  coarse  fuel  bounded  from 
the  spout  with  sufficient  force  to  carry  it  to  the  walls. 
This  invariably  resulted  in  a  separation  of  the  fine  from 
the  coarse  coal  in  the  fire  bed,  very  much  to  the  detri- 
ment of  the  operation  of  the  producer.  With  the  Chap- 
man feed  this  separation  is  made  impossible. 

The  fuel  chamber  is  stationary  and  has  no  bottom. 
It  has  a  capacity  of  1000  pounds  of  coal — enough  to 
last  for  half  an  hour.  The  lower  edge  is  water-cooled. 
As  the  revolving  fire  bed  comes  under  the  chamber  a 
fresh  supply  of  fuel  is  spread  over  the  surface,  thus 
constantly  keeping  the  level  of  the  fire  bed  up  to  the 
bottom  of  the  fuel  chamber. 

The  lower  edge  of  the  fuel  chamber  is  beveled  so 
as  to  produce  a  down-stroking  effect  upon  the  fire  bed 
as  it  passes  under  it,  thus  "rubbing  in"  the  fresh 
fuel. 

An  interesting  feature  of  this  feed  is  that  it  is  the 


only  one  that  will  feed  the  coal  in  unevenly  as  condi- 
tions require.  Heretofore  the  effort  has  been  to  drop 
the  coal  evenly  over  the  fire  bed.  This  is  wrong.  Coal 
should  be  fed  into  a  gas  producer  unevenly,  for 
obviously  when  holes  and  crevices  start  to  form  in  the 
surface  of  the  fire  bed  more  coal  is  required  at  these 
points  than  elsewhere. 

The  fuel  chamber  also  prevents  a  rush  of  soot  into 
the  flues  each  time  fresh  fuel  is  charged  into  the  pro- 
ducer. The  tarry  .gas  first  given  off  from  the  coal  in 
the  fuel  chamber  must  pass  down  through  the  hotter 
fire  at  the  bottom  of  the  chamber  before  it  can  escape  to 
the  flue.  This  reduces  the  amount  of  tarry  smoke  in 
the  gas. 

The  Illinois  Steel  Co.  made  a  continuous  test  of 
this  feed  for  the  month  of  August,  1911,  at  their  works 
at  vSouth  Chicago.  As  compared  with  the  operation  of 
the  hand-poked  producers  at  this  plant  this  test  showed 
the  following  results: 

1.  An  increase  of  19.1  per  cent  in  the  strength  of 
the  gas. 

2.  A  decrease  of  42  per  cent  in  quantity  of  steam 
required  per  ton  of  coal  gasified. 

3.  The  elimination  of  83  per  cent  of  the  soot  de- 
posited in  the  flues.  After  nine  months'  trial  of  this 
machine,    they    ordered    four  more. 

AGITATING    WITHOUT    AX    AGITATOR. 

The  second  distinctive  feature  of  this  machine  is 
the  means  used  for  agitating  the  fire  bed.  Some  years 
ago  the  Chapman  Co.  discovered  that  the  best  method 
of  agitating  a  gas  producer  was  to  revolve  one  half  of 
the  fire  bed  over  the  other,  thus  setting  up  a  twisting 
and  shearing  action  through  out  the  entire  fire  bed.  The 
producer  is  therefore  divided  horizontally  through  the 
hot  zone  into  an  upper  and  lower  section,  and  the  two 
sections  are  made  to  revolve  in  the  same  direction,  but 
at  different  speeds. 

Each  section  of  the  wall  carries  with  it  that  portion 
of  the  fuel  bed  which  it  surrounds.  Thus  the  maximum 
amount  of  agitation  is  produced  through  the  hot  zone, 
where  it  is  most  required.  The  unique  feature  of  this 
second  step  in  the  process  is  that  adequate  agitation 
is  obtained  without  recourse  to  an  agitating  member. 

Agitating  arms  or  beams  are  limited  in  their  action 
to  a  comparatively  small  portion  of  the  fire  bed  at  any 
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i  time,  thus  leaving  the  balance  of  the  fire.'  bed  to 
become  disorganized.  It  is  claimed  that  agitating 
members  in  the  fire  bed  leave  in  their  wake  a  gap  or 
recess  detrimental  to  the  operation  of  the  producer,  and 
they  burn'off  in  about  six  months,  in  spite  of  being  water- 
cooled,  if  fhey  project  into  the  hottest  portion  of  the 
fire. 


holes  become  rapidly  large,  and  ature 

about  them  increases  until  the  fusing  point  of  the 
reached,     (linkers  then  start  to  form    ab  h    of 

hot  spots,  and  when  onee  formed  it  is  a  mar 
considerable  difficulty   to  remove  them.     If  the  e, 
sively  hot  spots  are  avoided  and   the  uneven  cond 
prevented  there  will  Ik-  no  (linkers. 


PREVENTION    OF    CLINKERS. 
The  chief  difficulty  in  manufacturing  producer  gas  is 
revention  of  clinkers.     Clinkers  arc  caused  by  ex- 
cessively hot  spots  in  the  fire  bed.     These  hot  spots  are 
caused  by: 

Inadequate  feeding  and  spreading  of  the  coal. 
Uneven  agitation  of  the  fire  bed; 

.en  distribution  of  the  air  blast. 
Uneven  removal  of  the  ashes. 

'     onditions  in  a  producer  make'  blow-holes, 
"chimneys"  or   "pipes"    in   the  fire  bed.      If  left  alone 


In  this  producer  the  twisting'  of  the  upper  half  of 
the  fire  bed  over  the  lower  shears  off  the  holes  as  they 
tend  to  form.  This  action,  tog-ether  with  the  fuel 
spreader  and  the  continuous  ash  removal,  effectually 
prevents  the  formation  of  clinkers. 

This  freedom  from  blow  holes  is  evidenced  in  the 
unusually  low  temperature  of  the  gas  (about  1200°  P) 
and  also  in  the  lack  of  soot.  So  small  is  the  amount  of 
soot  made  that  the  company  has  recently  entered  into  a 
contract  guaranteeing  that  an  installation  of  three  of 
these  producers  will  operate  continuously  for  two  months 
without  requiring  a  shut-down  for  flue  cleaning. 
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Candelabrum 

3iy   IFostorta   (Blass   Co. 
Sbaocs  by  26awo  an6  "Potter. 
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ASH    REMOVAL. 

The  removal  of  the  ash  is  accomplished  in  an 
equally  novel  manner.  The  ashes  are  first  ground  be- 
tween the  sides  of  the  stationary  corrugated  air  box  or 
"ash  crusher"  and  the  revolving  corrugated  wall  of  the 
lower  section.  In  mechanical  producers  the  crushing 
of  the  ashes  is  a  very  necessary  preliminary  to  their  re- 


feet  in  the  height  required  for  the  gas  hoirse  and  founda- 
tion. 

There  is  little  or  no  advantage  in  removing  the 
ashes  mechanically  if  they  cannot  be  removed  continu- 
ously. Heretofore  all  mechanical  ash-remeving  devices 
have  been  intermittent,  operating  for  possibly  an  hour 
once  or    twice  in    twenty-four  hours.      This    invariably 


STATIONARY 
FUEL   CHAMBER 


CHARGING   FLOOR 


UPPER 
REVOLVING 
SECTION 


FUEL 
SPREADER 


AIR    DISTRIBUTOR 


LOWER 

REVOLVING 

SECTION 


ASH 
SCOOP 


moval,  as  otherwise  an  occasional  large  chunk  would 
block  the  operation.  After  the  ashes  have  been  crushed 
they  are  forced  up  to  the  top  of  the  ash  pan  by  three 
adjustable  ash  plows.  These  three  ash  plows  are  kept 
continually  in  operation,  and  are  easily  adjusted  when 
occasion  requires,  which  is  not  often. 

As  fast  as  the  ashes  are  lifted  to  the  surface  of  the 
water  in  the  ash  pan  they  are  automatically  scooped  up 
and  carried  to  the  required  point  for  automatic  discharge. 
The  fact  that  the  ashes  in  being  removed  are  removed 
upward  instead  of  downward  makes  a  saving  of  several 


resulted  in  a  badly-disorganized  fuel  bed,  requiring 
several  hours  to  rectify. 

As  a  result  of  the  joint  action  of  the  automatic  fuel 
spreader,  the  twisting  of  the  fire  bed,  and  the  continu- 
ous removal  of  the  ash,  this  producer  may  be  made  to 
gasify  a  ton  of  coal  an  hour — at  least  twice  the  capacity 
of  the  ordinary  hand-operated  producer,  and  at  the 
same  time  the  quality  of  the  gas  is  greatly  improved  and 
more  uniform. 

In  ordinary  practice  with  the  old  style  hand  oper- 
ated   producers    the  gas    usually  varies    about  20  per 
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u'enl  in  strength  during  each  day,  while  the  weekly 
variation  is  usuallj  ovei  I"  pei  cent.  The  <  Ihapman 
Engineering  Co.  belie         i>       have    established   anew 

>rd  for  unit'ornhu  of  ga  -  production.  The  greatest 
amount  of  variation  in  a  two  weeks'  test  recently  was 
only  aboul    ' '  •  pi 

of  this  machine  have  hern  worked  oul 
with  unusual  care;  no  expense  seems  to  have  been 
ipared.  For  example,  the  supporting  rollers  run  on 
high  carbon  steel  pins,  and  are  provided  with  brass 
bushings.  These  rollers  are  cast  in  a  ehil!  and  ground. 
Separate  rollers  are  used  to  take  the  side-thrust:  all 
rollers  are  mounted  in  pairsset  inequalizing  yokes;  all 
bearings  are  provided  with  large  oil  wells  filled  with 
waste  after  the  manner  of  railroad  ear.  The  faster 
gears  run  in  oil.  Steel  castings  are  used  extensively 
both  in  the  -ears  and  throughout  the  balance  of  the 
construction. 

Six  years  of  continuous  effort  were  put  upon  this 
producer  before  it  was  ready  to  be  placed  upon  the 
market. 


TRADE     MARKS. 


AROSE  may  smell  as  sweet  by  any  other  name,  ac- 
cording to  one  William  Shakespeare,  but  a  trade- 
mark? Never!  Wherefore,  the  immortal  bard's  equally 
immortal  query,  "What's  in  a  name?"  finds  conclusive 
refutation  in  a  certain  corner  of  the  Interior  Department, 
where  the  entire  business  of  those  employed  is  to  grant, 
classify  and   register — names! 

Eighty-two  thousand  people  have  paid  out  good  money 
to  Uncle  Sam  for  the  exclusive  right  to  use  a  chosen 
name  or  mark  of  their  various  products  offered  the  pub- 
lic, says  the  Washington  "Star."  And  this  bureau  of 
the  Government — the  trade-mark  division  of  the  United 
States  Patent  Office — makes  it  possible  daily  for  certain 
names  to  be  worth  millions  to  their  owners  and  others  so 
worthless  that  even  the  Bard  of  Avon  must  chuckle 
in  his  grave. 

The  registration  of  trade-marks  is  fast  assuming  tre- 
mendous proportions.  One  can  purchase  scarcely  a 
single  article  for  general  use  nowadays  that  does  not 
bear  some  name  or  mark  to  distinguish  it  from  its  host 
of  competitors — wearing  apparel,  foods,  drinkables, 
plumbing  utensils,  fences,  ploughs  and  a  thousand  and 
one  other  products  in  household  use. 

Pick  up  the  first  article  at  hand,  and  provided  the 
de  label  is  intact  it  i-  a  safe  conjecture  that  some- 
ill  he  found  a  mark  beneath  which  is  that  tan- 
talizing lilt  I-  ■  pre  ion,  "Trade-Mark,  Registered."  The 
nation  of  man  ha  been  stretched  to  the  breaking 
point,   and   all    the   nam'      and    figures   of   earth,   air   and 

ed  to  in  an  endeavor  to  obtain 
a  phrase  that   will  catch   and   hold   the  public's  attention. 

Including  th<  nov    pending  there  are  fully   100,- 


ooo  d<\  ii i     i  red  or  i 

Patenl  i  >fn<  <-.     And  still  I  'n<  1.    Sam  is  be 

file  ivlm  h  hid-  fair  to  overflow  two  large  rooms  in  r< 

ing  the  designs  and  nan  en.     The  last  po 

combination  seems  to  have  arrived,  but  strai|  "then 

flock   upon   their  heel-,  and   -till   other-. 

It  was  forty-one  yearf  ago.  away  back  in  1870,  that 
the  tn-  1  trade  ma  a ■  passed  0  new- 

law-    have    been    made,   and   many    of   the  *rade- 

mark-  are  no  longer  in  existence.  The  pre-ent  law  is 
even  now  under  proposed  change  on  the  part  of  the 
Commissioner  of  Patents,  Edward  B.  Moore. 

One  of  the  simplest  definitions  ever  given  for  the 
term  trade-mark  i-,  "A  trade-mark  i-  one'-  commercial 
signature."  To-day  that  commercial  signature  ha-  he- 
come  so  important  a  factor  in  business  that  it  tab 
most  equal  rank  with  the  "good  will,"  and  should 
eral  large  business  concern-  now  in  existence  sell  out 
their  good-will  they  could  demand  many  hundred-  of 
thousands  of  dollars  simply  for  these  little  device-  that 
brought  their  product-  before  the  public. 

When  one  desires  to  register  a  trade-mark,  he  should 
send  to  the  trade-mark  division  an  application,  con-jst- 
ing  of  a  statement,  petition  and  declaration.  The  first  is 
a  statement  of  the  good-  upon  which  it  is  desired  to  use 
the  trade-mark,  the  petition  i-  a  reque-t  for  it-  registra- 
tion, and  the  declaration  i-  an  oath  as  to  the  truth  of 
the  preceding  statements.  With  this  must  go  a  pen  and 
ink  drawing  of  the  device  it  i-  de-ired  to  register,  and 
also  a  fee  of  $10.  But  one  thing  else  has  to  accompany 
all  this,  and  one  which  is  the  most  important  of  all. 
This  is  either  a  label  or  outer  package  cover,  or  what- 
ever is  used  to  cover  the  good-  sold,  showing  that  the 
trade-mark  for  which  registration  is  sought  had  been  in 
actual  use  before  the  application  is  made.  The  length 
of  time  it  has  been  used  is  immaterial — it  may  be  ten 
years  or  even  a  single  day. 

There  is,  however,  another  way  of  procuring  the  ex- 
clusive right  to  use  a  trade-mark,  and  that  is  by  using 
it.  If  after  it  has  been  used  on  your  goods  another  at- 
tempts to  use  it  likewise,  he  can  be  prosecuted  on  the 
gruund  of  attempt  at  fraud  under  the  common  law.  This 
is  one  instance  in  which  the  common  law  holds  and  in 
which  the  claim  of  priority  stands  good.  Of  course, 
it  is  to  be  proved  that  it  is  yours  through  actual  use. 
When,  then,  is  it  necessary  to  go  to  the  expense  and 
trouble  of  obtaining  registration  for  a  trade-mark?  The 
answer  is  twofold.  When  a  trade-mark  has  been  duly 
registered,  it  is  prima  facie  evidence  that  it  is  your  prop- 
erty. In  the  case  of  suit,  if  your  case  is  won  three  times 
the  cost  of  damages  may  be  obtained,  whereas  in  the 
other  instance  only  damages  could  be  obtained.  In  the 
case  of  winning  the  suit,  too,  all  die-,  copfes.  etc 
the  trade-mark  similar  to  yours  would  be  destroyed. 
And  perhaps  most  important  of  all  is  the  fact  that  in  the 
case  of  a  registered  trade-mark  suit  can  be  brought  in 
the  Federal  courts,  and  the  outcome  thus  made  a  pub- 
lic record. 
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BERNARDAUD 
FRENCH    CHINA 


MANUFACTURED     BY 


L.  Bernardaud  &  Co., 


LIMOGES,    FRANCE. 


IV/E  shall  be  prepared  to  show  during  the  import  season  of  191 3  novel - 
^  '  ties  in  decorations  not  to  be  found  elsewhere ;  also  two  new  shapes 
in  dinnerware.  We  carry  in  stock  in  our  "New  York  warerooms  a  large 
number  of  open  stock  patterns  for  the  accommodation  of  the  trade.  We 
claim  Quality,  Style  and  General  Excellence,  together  with  Unique  Designs. 

Illustrated  booklet  of  these  decors  will  be  sent  on  application. 

Import  or  stock  orders  solicited. 


OFFICE     AND     SALESROOMS: 


L.  Bernardaud  &  Co., 


46  Murray  Street,  New  York. 
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K.  T.  &K. 


CHINA 


THE 


Knowles,  Taylor  &  Knowles  Co. 

extends  the  compliments  of  the  season 
to  its  many  friends  and  patrons,  whose 
splendid  patronage  has  made  the  year 
191 2  the  best  in  its  experience  of  fifty- 
eight  years. 

The  K.,T.  &  K.  sales  for  19 12  have  by  far 
exceeded  those  of  any  year  in  thejiistory 
of  this  company.  The  shapes  and  decor- 
ations have  been  especially  attractive. 
New  lines  are  offered  for  191 3  which  even 
excel  those  of  the  present.  Advance  or- 
ders are  encouraging,  and  the  outlook  for 
an  increased  volume  of  business  is  hopeful. 

East  Liverpool,  O. 
Christmas,  1912. 


K.T.AK.CO. 
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Ob«   Tftnowles.  Caylor  £f   "MitowUs  Co. 
"TEast  Tlverpool.  Ol)lo. 
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Geo.  L  Ashworth   &   Bros., 

HANLEY,     ENGLAND. 

.^0R7y/£         Fine  old-fashioned  dinnerware  shapes  and  patterns  j±p&®fy>{ 

*?*    in  prints ;  also  high  color  effects.     Octagon  Salad  ^fe^ 

- S  Sets.  Rail  Plates,  Hotel  Ware.  etc.  rTTr^-— 53—— 

£~_F  INTENT  [RONSTO^ 


,HANLEY, 


,';  ..:■!  .  j.t.-l.^I.'-i'-S^ 


ENGLAND ENGLAND 

Crown  Staffordshire  Porcelain  Co., 

FENTON,    ENGLAND. 

2£  High-Grade  Bone  China   in  exclusive  designs   at  moderate  prices  2& 

.  <3£>  ,       Dinnerware,  Teaware,  Vases,  Wicker  China  Baskets — the  famous       .  ® 
ek""ho         Powder  Blue  color  in  unique  effects.  enKSm 


zm£k  Lovatt  &  Lovatt, 

LANGLEY    MILL,    ENGLAND. 


Original  makers  of  LANGLEY  WARE— Vitreous  Teapots,  Hot 
Water  Jugs,  Coffee  Pots,  and  a  complete  line  of  Vitreous  Cooking 
•VaR^-  Ware  articles. 


AMERICAN    AGENT: 


HUGH  C.  EDMISTON 

43  West  Fourth  Street,  New  York. 
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No.  1— Double   Column   Newspaper  Cut. 
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folERjAD^HLI^ 
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Homer)aughlinchina 

We  carry  the  largest  stock  in  this  part  of  the  state  of  the 
celebrated  Homer  Laughlin  China.  The  stock  is  kept  fresh 
and  inviting  by  frequent  arrivals  of  the  newest  designs. 

The  excellent  Laughlin  dishes  are  made  in  America  at 
the  largest  pottery  in  the  world,  by  a  force  of  two  thousand 
artists  and  skilled  workmen.  Laughlin  dishes  look  better 
and  last  longer  than  ordinary  dishes  because  they  are  better 
made. 

You  can  always  be  sure  of  setting  your  table  in  good 
taste  with  Homer  Laughlin  China.  The  prices  will  appeal 
to  you  for  dinner  sets  or  just  such  pieces  as  you  may  want. 

Come  in  soon  and  let  us  talk  over  the  needs  of  your 
china  closet. 


No.  2— Double   Column   Newspaper   Cut. 


You  can  get  the  celebrated  Homer  Laughlin  China  here  in  an  assort- 
ment of  the  choicest  designs  either  in  complete  sets  or  a  few  pieces  at  a  time. 
You  can  start  your  set  now,  perhaps  with  cups,  saucers  or  plates  and  you 
can  get  the  other  pieces  from  time  to  time,  at  your  convenience,  for  years  to 
come,  because  Homer  Laughlin  China  is  made  in  America  in  the  largest 
pottery  in  the  world;  and  it  is  always  easy  to  get  matchings.  It  lasts  so  well 
that  the  old  pieces  will  look  as  good  as  the  new  when  your  set  is  complete. 

We  like  to  talk  about  these  excellent  dishes  and  we  want  you  to 
come  in  soon  and  let  us  tell  you  and  show  you  some  good  reasons 
for  furnishing  your  table  with  Homer  Laughlin  China, 

The  prices  will  appeal  to  you. 


This  page  illustrates  some  of 
the  newspaper  cuts  furnished 
gratis  to  the  good  customers 
of 

.  .  .  THE  .  .  . 

Homer  Laughlin  China 
Company, 

Newell,  W,  Va.,  and  East  Liverpool,  Ohio. 


No.  3. 

Single  Column    Newspaper 
Cut. 


HOMERjAUGHLIN^ 
CHINA 

WE  have  the  exclusive  sale, 
for  this  vicinity,  of  some 
of  the  nicest  patterns  in  the 
celebrated  Homer  Laughlin 
China. 

It  has  been  made  in  this 
country  for  forty  years  in  the 
largest  pottery  in  the  world. 

Almost  every  housewife 
owns  some  dishes  stamped  en 
the  under  side  with  the  name 
"Homer  Laughlin"  and 
knows  something  of  the  excel- 
lence of  this  most  durable  and 
beautiful  ware. 

Come  in  soon  and  look  at  the 
newest  things  in  dinner  sets  or 
separate  pieces  just  as  wanted. 
The  prices  are  inviting. 
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Notes  on  Glazes. 


N? 


A  T  a  recent  meeting-  of  the  English  Ceramic  Society 
» »  at  Stoke  on  Trent,  Staffordshire,  Dr.  Mellor 
contributed  some  exceedingly  interesting  "Notes  on 
Glazes,"  an  account  of  which  we  copy  from  the  London 
"Pottery  Gazette."  Some  of  these  notes,  he  said,  had 
been  made  by  him  in  watching  the  failures  of  trails  by 
pottery  students  from  time  to  time  in  the  laboratory. 
It  was  these  failures  which  stimulated  one  to  research. 
If  there  were  no  losses  in  pottery  he  feared  it  would 
be  the  most  insipid  and  distasteful  profession  under  the 
sun.  It  was  when  things  began  to  go  wrong  that  they 
learned  something,  and  it  was  only  when  something 
occurred  to  demand  the  active  operation  of  their  brains 
that  life  became  worth  living.  He  had  set  himself  to 
try  to  find  out  what  took  place  in  a  glost  oven  with  two 
different  types  of  glaze  after  the  "clammings"  were 
closed  and  firing  commenced.  They  would  assume  that 
the  ware  was  dipped  and  dried  in  the  usual  way.  Now, 
if  the  surface  of  the  glaze  were  magnified  a  little  they 
would  observe  all  the  constituents  mixed  more  or  less 
homogeneously  together — a  bit  of  flint,  a  bit  of  frit, 
perhaps,  a  bit  of  white  lead,  a  bit  of  china  clay,  and  so 
on.  This  awful  mixture  was  fired,  and  resulted,  when 
the  oven  was  drawn,  if  proper  conditions  were  given, 
in  a  nice  glossy  film  on  the  surface  of  the  ware.  They 
could  look  upon  the  dried  unfired  glaze  as  the  opening- 
act  of  an  interesting  drama,  the  final  act  being  the 
drawing  of  a  beautiful  product  from  the  oven. 

With  the  aid  of  his  colleag-ues  in  past  volumes  of 
the  "Transactions"  several  side  issues  had,  he  thought, 
been  settled;  some  had  not.  He  considered,  for 
example,  they  had  settled  that  question  of  the  actiyn  of 
the  glaze  on  the  body.  He  considered  that  sections  they 
had  produced  and  arguments  they  had  submitted  had 
proved  conclusively  that  the  glaze,  during  the  time  it 
was  maturing,  was  incessantly  attacking  the  body,  so 
that  near  the  surface  of  the  body  in  the  finished  article 


there  was  concentrated  solution  of  body  and  glaze,  a 
nearly  saturated,  and  in  many  cases  a  fully  saturated 
solution,  because  they  had  something  from  the  body 
crystallising'  out  again.  The  concentration  of  this 
solution  gradually  decreased  as  they  approached  the 
surface  of  the  glaze.  This  was  due  to  the  fact  that 
what  was  dissolved  from  the  body  did  not  diffuse  very 
readily  in  the  glaze.  He  took  it  that  they  had  fair 
proof  of  that  gradual  decrease  in  concentration  towards 
the  surface  of  the  glaze.  It  seemed  quite  obvious  when 
one  considered  it  carefully,  and  he  was  rather  startled 
when  it  was  put  to  him  by  the  chairman  of  the  recent 
Lead  Commission  that  that  fact  was  contradicted  by 
two  eminent  witnesses,  who  maintained  that  there  was 
only  a  mechanical  difference  between  a  fritted  lead 
glaze  and  a  raw  lead  glaze  of  the  same  ultimate  com- 
position. He  had  been  asked  by  the  chairman  of  that 
Commission  what  he  would  say  in  face  of  that.  The 
question  was  a  somewhat  difficult  one,  because  he  did 
not  think  facts  could  be  argued,  and  after  some  cogita- 
tion he  replied  that  he  should  be  disposed  to  treat  it 
very  much  in  the  same  way  as  if  two  eminent  astrono- 
mers affirmed  the  world  was  flat.  He  felt  that  that 
was  just  about  the  attitude  they  should  take  upon 
a  point  like  that.  It  had  been  discussed,  and,  he 
thought,  settled  in  past  numbers  of  the  "Transactions," 
and  therefore  he  thought  that  the  most  kindly  inference 
they  could  draw  was  that  those  two  eminent  witnesses 
had  not  read  those  celebrated  volumes  of  the  English 
Ceramic  Society. 

There  were,  of  course,  ways  and  means  of  observ- 
ing what  was  taking  place  during  the  actual  firing. 
The  potter's  way  was  to  draw  out  trials  at  certain 
specified  stages  of  the  firing.  The  sudden  cooling  of 
the  trial  fixed  the  glaze,  and  the  method  was  a  g-ood  one. 
The  scientific  way  was  to  observe  the  operation  in  an  elec- 
tric furnace  fitted  with  a  contrivance  enabling  them  to  see 
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i slighl     mag-nifii  ation,    what    was 

went  "i!  i"  outline  observations  he 
ith  a     erj    iimple   I    pe  oi  glaze.     The  first 

beat  in  mind  was  thai  no  matter  whether  fhey 
started  with  red  lead  or  whiti    lead,  a1  between  600  and 

either  oJ  those  materials  would  be  converted 
into  [i  i  de.  He  did  not  say  that  the  lead  oxide 
formed  would  be  in  the  same  condition  when  formed 
from  the  calcination  of  the  respective  types  of  raw  lead, 
but  he  did  say  it  would  be  lead  oxide  in  either  case. 
Now,  lead  oxide  melted  at  between  say  870  and  880  de-. 
but  a  most  curious  thing  was  that  200  deg.  below  that 
point  it  would  start  reacting  with  siliceous  materials 
and   form    quite   a  fusible   substance,  and  he   wanted    to 


and  flint    n<  iparativel 

low    '  ture,  and  oniekh     form    a  fusible  y):> 

result  b  iratively  fluid  gte  ng 

a   smooth    surfac< — fil  Of  that 

surfao  have  somethh  later,     iiul 

/'■  of  that  type  would  hardly  do  for  earth'  and 

china,    foi     several    reasons.      It   was    so  active    that    it 
would   readilj  attack  underglaze  colors.       M  it 

would  easily  scratch,  and  was  liable  to  run  clown        i  i 
in    her  types  of   ware     it   was.    therefore,    nc  to 

iewhat  complicate  the  glaze. 
Describing  the  method  of  accomplishing  this   com- 
plication  by    a    suitable    formula.    Dr.    Mellor  said    he- 
wanted   for  the   moment  to  assume  they  were    dealing 
with  everything  raw — and  by  a  little  finesse  they  could 
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emphasise  that  point  as  much  as  ever  he  could.  At 
that  lower  temperature  they  had  chemical  action  taking 
place,  and  a  lead  silicate  formed  which  was  quite 
fusible.  That  had  been  amply  proved  by  experiments 
which  they  had  made  on  the  melting  point  of  lead  oxide 
on  rock  crystal  and  platinum  respectively.  In  the 
former  case  the  melting  point  was  found  to  be  between 
650  and  700  deg.  In  the  latter  it  was  more  in  accord- 
ance with  what  was  laid  down  in  the  text  books.  The 
a  curious  one,  but  one  which  had  to  be 
oned  with. 

Another   curious  fact    was  the  speed  at  which    lead 

did    its   work,    which    he   would    also    emphasise. 

1     !    ad  0    ide   in  a  -daze  the  lead  oxide 

to    work  very   quickly,  as  soon    as  ewer  there 

if    temperature.     When    it 

ling!     rapid  in  dissolving  sufficient 

e.      It  would  dissolve- 


put  everything  in  raw,  even  in  an  earthenware  -daze — 
they  would  now  be  dealing  with  materials  which  were 
liable  to  give  off  gas  at  an  awkward  time,  so  that  when 
the  lead  attacked  these  materials  it  was  liable  to  form  a 
fusible  mass  from  which  gases  were  being  evolved 
freely.  lie  had  tried  to  picture  a  cross  section  of  such 
a  -laze.  It  was  common  to  see  badly  blistered  ware, 
and  such  a  -laze  would  show  numerous  bubbles  being 
generated,  and  undissolved  bits  of  china  clay  and  quartz 
floating  about.  Every  now  and  then  a  bubble  would 
expand,  burst,  and  settle  down  again.  An  unfritted 
-laze  of  that  type  would  have  a  bubbling,  frothy  mass 
on  the  surface,  bad  from  several  points  of  view.  The 
bubbling  would  only  slacken  down  as  the  materials 
which  gave  off  gases  were  dissolved  and  merged  in  the 
solution  which  they  called  the  -laze.  A  bubble  i 
might  come  up  late  in  the  firing,  rise  to  the  suri 
burst,  and    before   the  glaze  had  had   time  to  level   itself 
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Up  the  ware  might  be  drawn  from  the  glost  oven.  If  it 
was  a  fairly  large  bubble  they  would  call  it  a  "blib," 
the  smaller  ones  would  form  "pin-holes,"  whilst  an  ex- 
tremely large  bubble  mig'ht  leave  a  bare  path.  Immedi- 
ately before  the  smooth  surface  was  formed  the  surface 
itself  would  appear  to  be  very  egg-shelly.  It  was  un- 
desirable to  have  all  that  work  being  done  on  the  ware 
itself;  consequently  the  potter  tried  to  get  some  of 
these  operations  performed  beforehand  in  the  frit-kiln, 
which  would  keep  things  steadier  on  the  surface  of  the 
ware  itself  during  firing. 

Now,  he  was  not  going  to  attempt  to  discuss  all  the 
principles  which  decided  what  materials  in  a  glaze 
should  be  fritted  and  what  should  not,  but  he  had 
selected  just  one  or  two  points  for  his  present  remarks. 
They  would  obviously  try  .their  best  to  frit  as  much  as 
possible  of  the  material  which  was  likely  to  give  off  gas, 
as  well  as  those  materials  which  only  dissolved  slowly. 
Slowly  dissolving  materials  had  not  sufficient  time  to 
get  into  solution  in  the  glost  oven,  and  potters  dealing 
with  colored  glazes  would  be  perfectly  clear  on  that 
point.  Difficult  colors  formed  from  such  substances 
as  manganese  were  always  fritted,  because  a  glost  oven 
had  to  be  fired  within  reasonable  time.  Now,  whilst 
there  were  practical  advantages  in  arranging  for  a  frit 
to  be  fairly  fusible,  it  was  inadvisable  to  carry  this  too 
far,  for  if  the  frit  were  very  fusible  it  was  liable  to 
form  a  vitreous  section  on  the  surface  af  the  other 
materials  before  the  decomposition  had  proceeded  very 
far.  That  could  be  easily  demonstrated  by  an  experi- 
ment. The  thing  to  aim  at,  he  thought,  in  dealing 
with  a  raw  lead  glaze  was  to  try  to  yet  the  frit  to  melt 
at  the  same  temperature  as  the  lead  oxide. 

A  well-known  cure  for  one  type  of  blistering  was 
the  addition  of  china  clay.  He  must  confess  his  sur- 
prise at  the  effectiveness  of  the  remedy.  At  first  siyht 
it  seemed  as  if  the  fault  should  be  cured  by  making  the 
ylaze  more  fusible,  so  as  to  get  the  blistering  completed 
earlier  in  the  firing.  If  this  argument  were  followed, 
stiffening  the  glaze  by  adding  china  clay  should  aggra- 
vate the  difficulty.  He  believed,  however,  that  the  china 
clay  acted  by  keeping  the  glaze  more  open  and  porous 
during  the  period  the  g-ases  were  beiny  given  off,  and 
this  reduced  the  risk  of  forming  bubbles  in  the  glaze 
itself.  There  was  no  doubt  about  the  reality  of  the 
remedy,  but  the  usual  explanation  might  be  all  wrong. 
The  use  of  a  smoked  frit  was  an  illustration  of  the 
same  thing.  The  smoke  acted  as  a  sort  of  buffer 
between  the  particles,  retarding  the  fluxes.  Until  that 
smoke  had  burned  out  it  was  impossible  to  secure  a 
proper  solution.  It  took  some  time  to  burn  off  the 
carbon  entangled  in  the  frit,  and  if  that  were  not 
allowed  for  in  the  glost  oven  the  ware  would  be,  so 
to  speak,  short-fired. 

Now,  if  the  lead  oxide  in  a  glaze  were  all  fritted,  its 
activity  would  be  diminished,  and  consequently  such 
glazes  did  not  mature  so  rapidly  as  raw  lead  glazes — 
glazes  made  with  unfritted  lead.  This  was  particularly 
the  case  with  so-called  low  solubility  glazes.  In  a 
general  way  a  glaze  compounded  with  a  low  solubility- 


frit  did  not  mature  so  rapidly  as  a  glaze  of  the  same 
ultimate  composition  in  which  the  lead  was~used  raw. 
Boric  oxide  introduced  as  borax  or  boric  acid  must  be 
fritted  on  account  of  the  solvent  action  of  water.  The 
activity  of  these  compounds  was  lessened  in  a  complex 
frit,  particularly  in  a  lead  frit,  and  for  this  and  another 
more  cogent  reason  known  to  most  of  those  dealing 
with  low  solubility  glazes  it  was  advisable  to  employ 
two  frits,  one  containing  the  lead  oxide  and  the  other  a 
simple  borate  frit.  The  latter  enabled  the  glaze  to 
mature  rapidly,  and  helped  to  alleviate  some  of  the 
disadvantages  attending  the  use  of  low  solubility  frits, 
due  in  a  great  measure  to  slow  action.  Lead  glazes — 
matured  slowly — did  not  usually  show  such  a  bright, 
sparkling  surface  as  rapidly  matured  lead  glazes.  The 
phenomenon  appeared  to  be  the  result  of  at  least  two 
causes.  It  had  been  demonstrated  in  past  work  of  the 
Society  that  the  surfaces  of  fusible  silicates  melted  at  a 
lower  temperature  than  the  interior.  This,  and  surface 
tension,  caused  lead  glazes  to  present  particularly 
bright,  sparkling  surfaces.  Secondly,  the  surface  of  a 
lead  glaze  was  constantly  losing,  etc.,  by  volatilisation 
whilst  it  was  being  fired,  and,  in  consequence,  once  the 
surface  film  was  developed,  the  longer  the  firing  were 
cohtinued,  the  duller  would  become  the  surface  of  the 
glaze.  Hence,  altogether  apart  from  the  dangers 
arising  from  devitrification,  it  was  important,  once  the 
glaze  was  matured,  to  cool  as  rapidly  as  possible  with- 
out risk  of  "dunting,"  etc.  If  the  surface  of  the  glaze 
became  dulled  by  volatilisation  of  lead  it  could  only  be 
brightened  by  retiring  at  a  higher  temperature  than 
before,  followed  by  rapid  cooling. 

There  was  an  interesting  side  issue  to  the  volatilis- 
ation of  lead.  The  vapor  pressure  of  a  fluid  in  a  con- 
fined space  was  always  the  same  providing  the  tempera- 
ture was  constant.  The  higher  the  temperature  the 
greater  the  pressure,  and  conversely.  Now,  a  closed 
saggar  might  be  regarded  as  a  closed  vessel,  and  the 
molten  glaze  might  be  regarded  as  a  fluid,  containing 
lead  oxide.  They  would  first  suppose  the  saggar  to  be 
unwashed.  Lead  vapor  would  pour  from  the  surface 
of  the  glaze  until  the  vapor  pressure  had  reached  a 
certain  constant  value.  It  must  have  that  value  before 
equilibrium  could  be  established.  Now,  the  saggar 
walls  had  the  property  of  rapidly  combining  with  the 
lead  vapor,  and  thus  removed  lead  vapor  from  the 
atmosphere  of  the  saggar.  As  a  result  more  and  more 
lead  vapor  came  from  the  surface  of  the  ware  in  order 
to  restore  the  right  pressure.  They  would  suppose 
now  that  the  inside  of  the  saggar  were  smeared  with  a 
wash  rich  in  lead.  Much  of  the  lead  required  to  keep 
up  the  vapor  pressure  in  the  saggar  to  its  normal 
value  would  come  from  the  saggar  walls,  and  little  from 
the  ware  itself.  There  was  also  less  vapor  lost  by 
absorption.  Assuming  that  the  bottoms  of  the  saggars 
were  also  smeared  with  lead  wash,  the  only  way  in 
which  the  vapor  could  be  lost  was  by  escaping  through 
cracks  in  the  sag'gar  through  absorption  by  the  wad  clay, 
and  through  absorption  by  the  thimbles.  The  saggar 
wash  was,  therefore,  employed  to  prevent  "sucking." 
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to  deal  with  the  power  oi  absorption 
sssed  by  the  thimbles  with  which  the  ware  came 
into  contacl  during- firing,  Dr.  Mellor  pointed  out  that 
the'  pressure  of  the  lead  vapor  was  reduced  in  the 
immediate  neighborhood,  and  consequently  lead  vapor 
poured  in  from  all  sides  to  restore  the  pressure,  includ- 
ing the  surface  of  the  glaze.  The  action  in  some  eases 
must  be  extri     .  iolent,   because  it  was  not  uncom- 

mon to  find  the  glaze  not  only  dry,  but  blistered.  To 
obviate  such  a  condition  of  things  it  was  necessary  to 
provide  a  source  of  vapor  supply  other  than  from  the 
ware,  and  by  employing  the  wash  for  the  saggars  the 
potter,  so  to  speak,  tricked  nature,  allowing  her  to  take 
what  pressure  she  required  from  the  saggar  wash  and 
not  from  the  ware.  What  he  had  said  about  ware  in 
the  vicinity  of  thimbles  applied  equally  to  ware  in 
proximity  to  imperfectly  washed  saggarwalls.  Where- 
ever  lead  escaped  there  was  a  drain  on  the  surface  of  the 
ware,  which  was  very  undesirable.  It  was  quite  clear 
that  they  could  not  prevent  lead  volatilising,  but  they 
could  trick  it  by  allowing  the  volatilisation  to  come 
from  something  they  did  not  care  about. 

The  concluding  portion  of  Dr.  Mellor's  notes  dealt 
with  the  question  of  leadless  glazes.  Nearly  all  the 
possible  changes  had,  he  said,  been  rung  with  the 
ordinary  glaze  constituents  for  leadless  glazes,  and  the 
best  results  had  been  obtained  with  "dazes  containing  a 
relatively  large  amount  of  boric  acid.  lie  gave  a 
formula  for  a  type  of  leadless  glaze  likely  to  be  the 
least  troublesome,  but  even  with  the  best  of  these  lead- 
less glazes  he  did  not  think  anyone  could  maintain  that 
they  were  anything  like  so  reliable  as  glazes  containing 
lead.  The  greater  the  proportion  of  frit  in  these  lead- 
less "lazes  the  better  would  be  the  result.  Of  course, 
should  there  be  an  explosion  on  Mars  and  some  new 
material  be  shot  down  on  the  earth,  it  might  be  just  the 
very  thing  they  were  looking  for,  but  so  far  the  potter 
had  not  succeeded  in  finding  a  suitable  substitute  for 
lead  in  glaze. 


MUSTACHES. 


A  MUSTACHE  is  a  small  body  of  hair  entirely, 
surrounded  by  face.  When  it  becomes  of  age  and 
has  poise  enough  to  be  taken  into  a  barber  shop  with- 
out producing  hysterics  on  the  part  of  the  manicure  girl 
it  is  no  longer  a  mustache  within  the  purview  of  this 
It  is  then  an  integral  part  of  the  countenance, 
ou  cease  to  notice  it  any  more  than  you  would 
a  man's  ear,  or  his  derby  or  his  wife. 

Mustaches    are  like    hope.      They    spring   eternal. 
And  after  they  have  been   springing  for  two  weeks  or 
so  they  are  like  hope  deferred,  and  give  you  ingrowing 
pains  and  make  you  hate  the    sight  of  a  mirror.      They 
all  begin  in    the  same  way.      Yon  forget    to    shave  for 
two  mornings  hand  running  and  on  the  third   day  you 
ssly  in  the  mirror  and  note  with  astonish- 
that  your  upper  lip  is  showing  signs  of 
: nper  cro 


I',      Jove'''     you    excla;-  "I    believe    I    could 

raise  a  mustache  in  two  weeks  '  Why  I 
right  now  than  Jones  has,  and  Jones  has  been  cultivat- 
ing his  for  a  month.  Mm!  I  believe  I  would  W,k  well  in  a 
mustache.  It  would  give  me  an  older  look.  I'd  prob- 
ably get  more  business  by  looking  a  little  older.  Guess 
I'll  give  it  a  try." 

So  you  give  it  a  try.  At  the  end  of  the  first  week 
you  are  somewhat  hurt  to  note  that  your  latent  ability 
to  raise  a  mustache  is  just  about  as  latent  as  it  was 
when  you  started.  Moreover,  the  fellows  in  the 
are  beginning  to  include  it  in  the  conversation.  They 
stop  at  your  desk  and  ask  you  if  you  are  growing 
something  on  your  upper  lip.  And  you  smile  pleas- 
antly and  say  no — that  you  inherited  it  and  are  merely 
keeping  it  for  family  reasons.  And  Jones  says  he 
hopes  it  will  be  becoming,  and  Smith  mutters  some- 
thing to  the  effect  that  it  may  be  coming,  but  it  hasn't 
arrived  yet,  and  you  kick  the  office  eat  clown  stairs  and 
wish  you  hadn't  spent  $1.25  on  that  last  bottle  of  hair 
tonic. 

The  end  of  the  second  week  finds  you  staring 
wildly  into  a  barber's  face  and  begging  him  to  take  it 
off  at  any  price,  To  take  it  off!  He  takes  it  off. 
You  sit  up  in  the  chair,  draw  along  breath  and  silently 
hand  out  a  fifty-cent  tip.  As  you  step  into  the  street 
birds  begin  to  sine;.  The  laughter  of  children  is  wafted 
gently  to  your  ears.  It  is  a  beautiful  world.  You 
return  to  your  room,  take  down  the  hand  mirror  and 
apologize  to  your  face  for  an  hour  and  a  half.  And 
then  you  step  forth  into  the  world  again,  a  free  man. 


TURKISH    POTTERY    MERCHANT. 
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YOU  ARE  INTENSELY  INTERESTED 


In  thatt  little 
word 


SALE. 


So  let  us  talk 
about  it. 


Of  course  you  hope  your  sales  in  1913 
will  be  larger  in  volume  than  last  year — 
hut  what  are  you  doing-  to  make  them 
greater  ? 

The  lines  of  goods  you  handle  ARE  A 
GREAT   DETERMINING  FACTOR. 

We  manufacture  the  popular,  quick- 
selling,  quality  kind.  That  is  what  you 
want— and  we  want  your  trade.  Is  it 
not  time  to  put  the  soft  pedal  on  the 
ginger  letters  and — do  something  ? 

Make  us  SHOW  YOU.  Write  us 
TO-DAY. 


tjfj* 


H.R.Wyllie  China  Co. 


Huntington,  W.  Va. 


MANUFACTURERS  OF 


Scmi-Porcclain  Dinnerware,  Art  Specialties  and  Novelties. 
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Christmas  Time,  1912. 
TO  THE  TRADE  : 

With  business  good  and  prospects  bright  the  great  point  of 
interest  to  you  is,  what  can  you  get  NEW,  ATTRACTIVE  and  PROFITABLE 
to  sell  the  coming  year? 

See  our 

IDEAL  DINNER  LINE 

CARNATION  DINNER  SET 

DECORATED  ASSORTMENTS 
CALENDAR  PLATES 
PLAQUES 

BABY  PLATES 

In  Staple  goods  for  jobbing  purposes  we  have  the  greatest 
variety  turned  out  by  any  one  pottery,  giving  you  particular  ad- 
vantage in  combination  shipments  direct  to  your  trade,  for  we  can 
furnish  you  the  following  lines  : 

SEMI-PORCELAIN 

WHITE  GRANITE 

C.  C.  (SEMI-GRANITE) 
ROCKINGHAM 

YELLOW  WARE. 

We  would  be  pleased  to  quote  you  and  send  illustrations  of  the 
above  lines,  and  particularly  would  be  pleased  to  have  you  visit 
our  sample  room  to  inspect  our  products  in  person. 

THE  D.  E.  McNICOL  POTTERY  COMPANY, 

East  Liverpool,  Ohio. 

Bos  ton  Of  f i  ce: 

Chase  &  Francis, 

122  Pearl  St. 


See  IDEAL  Dinner  Set  on  opposite  page. 
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'IDEAL"    SHAPE.        DECORATION     2088. 


Manufactured   by 

obe  TD.TE.  5Zlc^ticol  "pottery  (To. 

TEajt  ""Liverpool.   Oblo. 
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New  Martinsville  Glass  Mfg.  Co., 


NEW  MARTINSVILLE,  W.  VA. 


THIS  IS  "ONE  OF  THEM"  FOR  1913. 


Watch   for  the  other   line,  which   will  be  equally  as  £ood,  and 
will  appear  a   little   later  on. 

A  full   line  of  each  pattern,  both  in  plain   and  Gold  Decorated, 
is   ready  for  delivery.      Ask   for   illustrations  and   prices. 

Both    lines    will    be  on  display  at   Pittsburgh  during  January, 
Room   716,  Fort   Pitt  Hotel. 


New  Martinsville  Glass  Mfg.  Co., 


NEW  MARTINSVILLE,  W.  VA. 
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DB 


Established    1779 

GRAND    PRIX    PARIS   1889 

HIGHEST  AWARDS 

CHICAGO  1893 

SAN    FRANCISCO  1894 

ATLANTA  1895 

ST.  LOUIS  1904 

COPENHAGEN 
PARIS 


Established    1779 

TWO   GRAND    PRIX    PARIS 

1  900 

TWO   GOLD   MEDALS 

PARIS   1900 

GRAND     PRIX     BRUSSELS 

1910 

HIGHEST   AWARD 

DRESDEN    1897  &   1901 

LONDON 

AMSTERDAM 


ROTdL    COPENMdQEN    PORCELAIN. 
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\Y/E  have  prepared  for  you,  after  great  thought  and  research,  with  an  idea  of  adaptability  to  the 
American  market,  a  beautiful  line  of  new  dinnerware  patterns  and  art  goods. 

The  new  creations  in  COPENHAGEN  ART  FAYENCE  have  so  impressed  themselves  upon 
true  lovers  of  useful  pottery  along  artistic  lines  that  a  REAL  demand  has  set  in.  Arts  and  crafts 
shops,  fine  china  dealers  and  department  stores  handling  fine  goods,  that  have  not  put  in  our 
line,  should  come  in  and  see  the  wonderful  new  things  that  are  on  display. 


s\\\\\\\\\\\\\\\\\\\\\\\V\\\\\\\\\\\V 


Royal  Copenhagen  Porcelain  Co., 

Agents  Royal  Copenhagen  Porcelain  and  Danish  Arts, 
16    WEST    THIRTY-THIRD    STREET.  NEW    YORK    CITY. 


••••••• 
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ONE  OF  THE  MANY  OPEN  STOCK  DINNERWARE  PATTERNS  IN   EXQUISITE  COLORINGS. 


i°5 


From  an  English  Point  of  View. 


IT  is  an  excellent  thing  once  in  a  while  to  "see  oiirsel's 
as  ithers  see  lis,"  and  the  opportunity  is  afforded  in 
the  following- notes  contributed  to  the  London  "Pottery 
Gazette"  by  a  correspondent  who  was  here  in  Septem- 
ber attending  the  Eighth  International  Congress  of 
Applied  Chemistry. 

"New  Yorkers  are  naturally  proud  of  their  city, 
and  are  inclined  to  ask  one,  even  somewhat  prematurely, 
what  one  thinks  of  it,"  he  writes.  "To  these  inquiries 
there  is  only  one  possible  reply.  New  York  is  just  New 
York,  and  one  cannot  judge  it  fairly,  having  no  standard 
but  its  own  to  measure  it  by.  New  York  is  something 
like  London  in  its  vast  size  and  heterogeneous  cosmo- 
politanism; something  like  Paris  in  its  wide,  straight 
(  and  often  ill-paved  and  badly  lighted)  streets;  some- 
thing like — ,  but,  after  all,  as  has  been  said,  New 
York  is  just  New  York,  and  what  that  means  I  will  try 
in  some  measure  briefly  to  describe. 

"The  most  characteristic  feature  of  New  York 
architecture  is,  perhaps,  the  sky-scraper.  If  you  build 
one  of  the  greatest  cities  of  the  world  on  a  narrow, 
rock  island,  it  is  bound  to  expand  along  the  line  of  least 
resistance.  Out  into  the  suburbs  it  goes,  and  goes  very 
far  indeed.  Downward  the  limit  is  soon  reached;  only 
five  floors  or  so  when  you  have  to  blast  every  inch  of 
the  way  with  dynamite;  but  upward  all  is  clear,  and 
jron  framework  cased  in  stone  or  concrete  can  be  piled 
story  upon  story  to  a  height  of  forty  floors,  or  fifty,  or 
even  more.  The  Woolworth  Building,  the  latest  mon- 
ster, will  be  750  ft.  high  when  finished.  This  is  being- 
erected  by  the  company  owning  the  ten  cent  stores,  the 
equivalent  of  our  6/^d.  bazaars.  Within  the  sky-scrap- 
ers accessibility  is  assured  by  a  series  of  hydraulic  lifts 
running  express  or-  slow,  and  worked  by  means  of 
cylindrical  tanks  at  the  tops  of  the  building.  The 
numbering  and  arrangement  of  the  rooms  is  carried  to 
quite  a  pitch  of  systematic  perfection.  Inter-communi- 
cating telephones  link  together  the  multitudinous  cells 
of  these  human  hives. 

"The  sky-scrapers  make  the  streets  around  them 
shady  and  dark,  and  the  owners  solve  the  problem  of 
"ancient  lights"  by  buying  up  the  surrounding  property. 
Some  curious  effects  are  produced  by  the  canyon-like 
arrangement  of  the  streets  when  a  high  wind  is  blowing. 
The  Flatiron  building,  although  it  is  by  no  means  the 
largest,  is  one  of  the  greatest  sinners  in  this  respect.  Be- 
fore leaving  this  subject  I  may  mention  that  I  was  told  by 
many  New  Yorkers  that  the  limit  has  now  been  reached 


in  regard  to  these  structures;  they  are  all  new  as  yet, 
and  no  one  knows  how  long  their  materials  will  last 
against  the  severe  extremes  of  the  New  York  climate, 
and  how  soon  some  unsuspected  decay  or  unforseen 
weakness  may  cause  a  terrible  disaster.  Moreover, 
the  return  on  the  invested  capital  does  not  allow  of  much 
provision  for  depreciation. 

"The  sky-scrapers,  however,  are  not  by  any  means 
the  only  large  buildings.  There  are  many  other  fine 
structures,  including  the  Metropolitan  Museum  of  Art 
and  the  handsome  new  Public  Library.  In  the  former 
is  to  be  seen  a  rich  and  varied  collection  of  ancient  pot" 
tery,  and  in  the  latter  are  some  interesting  blue  Wedg- 
wood dishes  (not  jasper)  decorated  with  views  of  old 
New  York. 

"The  sky-sign  as  an  advertisng  agency  is  carried 
to  its  greatest  perfection  in  New  York,  though  many  of 
the  most  successful  signs  are  being  reproduced  all  over 
the  States  and  in  other  countries  too — I  doubt  whether 
English  nerves  would  ever  endure  them.  They  are  all 
founded  on  the  same  principle,  that  of  the  building  up 
a  picture  with  different  colored  electric  lamps  and  pro- 
ducing the  appearance  of  motion  by  instantaneously 
extinguishing  and  re-igniting  certain  series  of  the 
lights.  The  most  famous  are  the  Chariot  Race,  the 
Winking  Eye,  the  Skipping  Girl,  the  Painting  Girl 
(advertising  a  certain  well-known  enamel),  and  the  kit- 
ten playing  with  a  spool  of  silk  and  moving  its  paws  and 
tail. 

"Food  is  dear  in  New  York  if  you  want  the  best, 
but  you  can  get  a  huge  amount  of  inferior  quality  at  a 
sufficiently  low  rate.  At  the  time  of  my  visit  a  great 
discussion  was  going  on  as  to  high  prices  and  the  cost  of 
living.  One  explanation  advanced  was  the  large  value 
of  the  unit,  the  dollar,  equal  to  4s.  2d.,  as  against  the 
shilling,  franc,  mark,  etc.,  of  European  countries.  In 
pursuing  my  investigation  into  this  subject,  I  sampled 
almost  every  grade,  from  the  Waldorf-Astoria  to  the 
Dairy  Lunch,  at  no  inconsiderable  risk  to  my  Depart- 
ment of  the  Interior.  I  found  that  meat  was  dear  and 
not  very  good;  fish  plentiful,  but  not  reliable  in  hot 
weather;  fruit  fairly  cheap  and  of  great  variety.  Many 
of  the  supplies  of  all  kinds  are  taken  from  cold  storage 
and  are  not  fresh  from  market.  Much  of  the  food  is 
iced,  and  iced  water  is  drunk  in  huge  quantities,  to  the 
great  detriment  of  the  digestion.  Alcoholic  drinks  are 
by  no  means  so  generally  consumed  as  in  England,  ex- 
cept among  certain  sets.      The  same  applies  to  tobacco. 
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The  im   n     ion  is    gaining   ground  that  the    man    who 

clrinl  iki     i i  is  wasting    time  and  health 

which  mighl  be  more  profitably  employed  at  work. 

"What  has  been  said  with  regard  to  the  cost  of 
food  applies  also  to  clothes.  The  best  is  very  expen- 
sive, the  lowest  priced  is  very  inferior;  but  in  this,  as 
in  many  things,  the  New  Yorkers  believe  in  the  policy 
of  the  scrap-heap,  and  prefer  a  cheap,  showy  article 
which  is  soon  worn  out  to  a  more  costly  one  which  will 
last  a  long  time. 


north    and      outli     Clinked    diagonally    by    the    famous 
"Broadwa      )    and    also,    with    a   few  exceptions 
i  by  numbers.  This  makes  it  easy  for  the  j, 
trian  to  find  his  way  about,  but  the  height  of  the  build- 
mid  the  straightness  of    the   thoroughfares    n 
the    distances   extremely   deceptive,    and    the    wayfarer 
soon  has  tostudy  the  many  means  of  mechanical  trans- 
port.     Of  these  the  best  is  the  "subway,'"    an    under- 
ground railway  reaching  far  out  into  the  suburbs,  twenty- 
five  miles  in  length  and  costing $60,000,000 to  construct. 


LIBBEY     CUT     GLASS    OX     DISPLAY     BY     THE     O.     T.    JOHXSOX     CO.,    GALESBURG,    ILL. 


"Rents  are  high,  and  flats  arc  fast  superseding 
single  dwellings  even  in  the  suburbs.  The  servant 
problem  is  acute,  and  is  dealt  with  by  the  installation  of 
well-plumbed  toilet  fixtures,  heating  pipes,  etc.,  which  - 

ce  do    i    tii   manual  labor  to  a  small  minimum. 

Qsi1  in  New  York  is  rendered  easy  by  a  multi- 
ple vices.  Except  in  the  business  quarter  at 
the  extreme  so  long  narrow  island  on  which 
the  city  is  built,  the  I  run  east  and  west,  and  are 
numbered  consecutively,  now  reaching  beyond  220. 
These  streets  are  inters,  cted    I.      wide  avenues  running 


The  fare  is  a  nickel  (2j4d.)  for  any  distance,  and  an  ex- 
cellent service  is  maintained  up  and  down  town,  both  on 
the  fast  and  slow  lines.  This  subway  is  very  convenient, 
but  sometimes  terribly  crowded — strap-hanging  being 
the  general  rule  on  the  morning  and  evening  train. 

"Byway  of  a  contrast  there  is  the  elevated  rail- 
way, traversing  some  of  the  principal  streets  and  ave- 
nues. The  clattering  trains  run  overhead  on  rails  sup- 
ported by  iron  girders  and  pillars.  It  is  an  ugly  and 
noisy  institution,  but  quick  and  serviceable,  and  very 
well  patronized. 
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Japanese    Vase 
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There  are  also  plenty  of  electric  tramcars,  or  sur- 
face ears,  taxi  cabs  (very  costly),  a  few  motor  'buses, 
"stages,"  also  expensive,  and  even  a  certain  number 
of  surviving  hansom  cabs.  The  other  traffic  of  the 
streets  is  infinitely  diversified,  from  the  motor  car  of 
the  millionaire  to  the  dock  lurry  and  humble  hand- 
barrow.  Many  of  the  horses  arc  lean  and  skinny,  but 
there  is  a  good  sprinkling  of  .sturdy  animals  of  the  mus" 
tang  type. 

"Now  a  few  words  about  the  New  Yorkers  them- 
selves, and  I  need  not  be  afraid  of  offending  them,  for 
I  have  little  but  good  to  record.  Indeed,  it  would  be 
absolutely  ungrateful  to  find  fault  with  those  who  gave 
me  such  an  invariably  kind  and  cordial  reception.  Of 
course,  New  York  is  a  comparatively  young  city,  and 
the  people  have  all  the  exuberance  of  youth.  They  like 
the  appearance  of  bigness  in  everything,  and  even  what 
we  hear  about  their  vices  is  comparable  to  the  swagger 
of  a  young-  man  who  likes  to  appear  a  bit  worse  "than  he 
really  is.  Drawn  from  all  the  races  of  the  world,  the 
Xew  Yorkers  are  amazingly  versatile,  and  all  sorts  and 
conditions  of  men  are  to  be  found  among  them;  but  the 
business  class  are  hearty,  hospitable,  hard  working. 
Strenuous  themselves  in  labor  and  in  recreation,  they 
show  little  toleration  for  the  '  'job-picker, ' '  the"knocker' ' 
the- "groucher,"  and  the  "slacker,"  but  they  readily 
extend  the  right  hand  of  good  fellowship  to  those  who 
are  willing  to  work  and  are  more  afraid  of  idleness  than 
of  any  occupation.  They  are  amazingly  open-minded 
and  receptive  of  new  ideas,  being  ever  willing  alike  to 
"swap  varns"  or  to  exchange  business  information. 
And  I  was  delighted  to  find  that  to  a  man,  they  had 
nothing  but  the  kindliest  and  friendliest  feeling  towards 
the  Old  Country. 

"Labor  in  New  York  is  very  strongly  organised, 
and  the  trade  unions  exercise  a  powerful  influence  on 
industrial  conditions,  both  through  the  media  of  votes 
and  strikes.  Monday,  September  2,  was  "Labor  Day," 
an  institution  something  on  the  lines  of  our  English 
Bank  Holidays,  but  far  more  strictly  observed.  Ex- 
cept for  absolute  necessities,  all  works,  shops  and 
offices  were  closed  to  allow  of  the  employees  taking  a  day 
off,  to  be  spent  in  a  general  "jollification."  About  20,- 
000  men  and  women  marched  in  procession  down  Fifth- 
avenue — the  Oxford  street  of  New  York — with  bands, 
placards  and  banners.  They  kept  their  ranks  admir- 
ably, yet  walked  at  ease,  illustrating  thus  the  combina- 
tion of  discipline  with  freedom  which  enables  the  United 
States  to  absorb  so  many  diversified  elements  and  turn 
them  all  into  good  citizens.  Recruits  from  many  races, 
English,  Irish,  Germans,  Italians,  and  negroes  of  every 
shade,  were  represented  in  the  procession,  which  took 
eighty-minutes  to  pass  a  given  point  at  a  slow  walk. 
The  members  of  the  various  unions  were  oftten  dis- 
tinguished by  wearing  uniform  hats  and  shirts.  A 
number  of  vehicles  of  almost  every  kind  ( except  the 
hearse)  lent  for  the  sake  of  advertisement  were  gaily 
decorated,  and  formed  the  cavalry  of  this  army  of  or- 
ganized  labor.     Collections    were    taken    all  along  the 


route  for  the  members  of  one  union  who  had  been  on 
strike  for  eleven  weeks,  and  before  I  left  New  York  I 
learned  that  they  had  won  the  fight. 

"The  Panama  Canal  and  its  influence  on  interna- 
tional trade  was  one  of  the  subjects  of  my  inquiries.  I 
found  the  New  Yorkers  to  be  fully  alive  to  its  possibili- 
ties both  with  regard  to  facilitating  trade  with  the  Paci- 
fic Coast  of  North  and  South  America,  and  to  stimulat- 
ing the  industries  of  Central  America  and  the  West 
Indies.  The  much-agitated  question  of  tolls  was,  I 
learned,  regarded  as  merely  an  electioneering  move. 
"If  we  have  made  an  agreement  we  must  keep  to  it, 
whatever  the  consequences,"  was  the  dictum  of  the 
business  men  of  New  York. 

With  regard  to  the  probable  increase  in  the  export 
of  Chinese  and  Japanese  pottery  to  the  Eastern  States 
and  to  Europe,  this  was  not  regarded  as  likely  to  do  any 
lasting  damage  to  the  present  sources  of  supply.  The 
low-priced,  inferior,  Japanese  imitations  of  European 
goods  have  gone  out  of  favor  in  the  New  York  market 
on  account  of  their  poor  quality.  The  high-class  native 
art  products  of  both  China  and  Japan  are,  on  the  con- 
trary, always  welcome,  but  they  command  a  special  mar- 
ket of  their  own  which  is  not  affected  by  any  competi- 
tor. 

"This  brings  me  to  those  of  my  observations  which 
more  particularly  affect  the  pottery  and  glass  industries. 
The  sum  of  the  answers  to  the  familiar  question,  "How's 
trade  ?' '  was  "Very  good  indeed, ' '  not  only  in  the  States, 
but  throughout  the  Western  Continent  from  Canada  to 
Argentina.  The  one  message  given  to  me  to  convey  to 
British  manufacturers  was  "We  want  the  goods."  On 
every  hand  I  heard  complaints  on  account  of  slow  de- 
livery, resulting  in  the  loss  of  orders  and  the  dissatis- 
faction of  customers.  Of  course  I  excused  our  manu- 
facturers on  the  grounds  of  the  coal  strike,  the  Wakes 
holidays,  etc.  But  the  answer  was:  "Well,  if. they  can't 
let  us  have  the  goods,  other  countries  will."  It  was 
pointed  out  to  me  that  British  exports  of  pottery  to  the 
U.  S.  A.  were  declining',  and  that  in  spite  of  the  in- 
crease of  the  population. 

"Besides  Japan,  which  has  already  been  men- 
tioned, France,  Germany  and  Austria  are  the  chief 
competitors  to  be  met  in  the  New  York  market,  the  first- 
named  supplying  fine,  hard  porcelain  and  fii-eproof  ware, 
and  the  others  mostly  cheap  china  and  earthenware. 
The  American  potteries  are  now  turning  out  some  good- 
class  dinner-ware  with  fair  success  to  make  up  for  the 
loss  of  their  home  market  for  toilet  ware,  which  has 
largely  been  spoilt  by  the  adoption  of  special  sanitary 
fittings,  lavatories,  baths,  etc.,  in  houses,  flats,  and 
hotels. 

"With  regard  to  the  class  of  goods  for  which  there 
is  an  opening  in  the  New  York  market,  the  axiom  still 
holds  true  that  "Nothing  is  too  good  for  the  American 
purchaser."  He  makes  money  quickly  and  he  likes  to 
spend  it  freely,  and  if  one  piece  of  ware  costs  a  little 
more  than  another  that  is  an  additional  reason  for  him 
to  prefer  it.     The  goods  must  be  richly  decorated,    but 


no 


tasteful  and  no1  ovei  01  nate.     [ndi  i  d,  jusl  now  there  is 
cable  1  mi  "ii  plain  \\  hiteand  gold.     Jasper,  too, 
in  the  well  known  classic  models,  is    m    good  demand 
owing  tie  oi  Adam  stj  le  ol  decoration  and  of 

Chippendale  and  Hepplewhite  im  niture.     Some  sp 

goods  find  a   scope    in    New    Vork    i,- ore    than    in 

Europe.     Thus  finger-bowls  are    in   use   even   in  quite 

humble  homes  and  restaurants,    and  would    find  a  »d 

sale  if  supplied  in  cheap  potter}  and  -lass,  llano  0 
foundation  plates  on  which  those  for  other  course 
laid  are  also  used  at  dinners;  and  such  plates,  of  the  vcr\ 
best  makes  and  lavishly  decorated,  arc  sold  by  the 
dozen.  Choice  coffee  cups  and  bouillon  cups,  too,  are 
in  good  demand,  other  special  openings  which  might 
be  exploited  are  electrical  apparatus  of  all  kinds,  door- 
plates,  and  porcelain  cups  for  collecting  turpentine  in 
the  forests  of  the  South. 

"With  regard  to  the  glass  trade  much  the  same 
conditions  prevail  as  have  been  already  mentioned  in 
connection  with  potters-,  except  that  American  competi 
tion  is  much  more  effective.  Thanks  to  a  good  SUppbj 
of  raw  materials,  to  the  use  of  natural  gas  as  fuel  and 
an  abundance  of  trained  labor,  drawn  in  some  measure 
from  the  Old  Country,  American  glass  manufacturers 
have  forged  rapidly  ahead,  and  are  now  turning  out 
some  very  creditable  productions  in  pressed  and  cut 
goods,  and  in  the  "figured  blanks."  Indeed,  one  en- 
thusiast informed  me  that  they  had  'Got  the  world 
licked  in  everything  except  perhaps  rock  crystal.'  I 
thanked  him  politely  for  leaving  us  that  little  section 
of  the  trade  domain,  and  he  kindly  took  my  remark  all 
in  good  part.  As  regards  cheap  glassware,  some  of  the 
American  productions  are  quoted  at  remarkably  low 
figures;  certain  pieces  of  cut  glass  which  I  saw  were 
labelled  with  what  an  English  maker  would  consider- 
only  about  a  fair  price  for  the  blanks  !  But  the  fact  re- 
mains that  in  the  very  best  goods  the  beautiful  and  costly 


article    mam  .'.  ntain 

then  pite  all  the  odds  against  them.     V. 

the  '.  •  1     '  is  in   request  British  wares  alwa 

good  1  h; 

I     i  ited  a  number   of  the  retail  pottery  : 

'  stores  in  New  Vork  (    I  I  saw 

magnificent  premises  and  some    wonderful  collec- 
.  the  variety  of  the  stock  held  being  simply 
amazing.     At  the  gigantic  establishment  of  John  Wana- 
maker,  where    a   very    hi^h-class  trade    is  done,  I    was 
pleas.  e    that    Mr.    Hawthorne,    a    brisk    North 

Stafforshire  gentleman,  manager  of  the  pottery  and  ^lass 
department,  is  making  a  specialty  of  English  goods. 
This,  indeed,  is  a  feature  of  the  whole  store,  English 
articles  being  favored  by  the  well-to-do  customers  in 
lartments.  The  arrangement  of  the  pottery 
at  another  <>f  the  great  stores — Gimbel's — was  highly 
attractive.  On  separate  tables,  covered  with  white 
cloths,  services  of  dinner  ware  were  set  out.  each 
marked  with  the  country  of  its  or- in,  but  with  no  indiea 
tion  of  the  maker's  name,  every  set  being  offered  on 
its  own  merits,  and  plainly  priced.  Mirror-topped  tables 
were  used  with  excellent  effect  for  the  display  of  glass- 
ware. Alto-ether,  as  many  as  105  tables  are  thus  em- 
ployed, as  well  as  stands  and  cabinets,  one  of  the 
rules  of  Mr.  Lin-,  the  capable  manager  of  the  depart- 
ment, being  'Nothing  on  the  floor.' 

"In  conclusion  I  must  express  my  thanks  to  the 
various  gentlemen  who  so  willingly  supplied  the  infor- 
mation from  which  the  above  article  has  been  compiled. 
I  only  regret  that  space  does  not  permit  me  to  mention 
more  of  them  by  name.  On  this,  my  first  visit  to  New 
York,  it  was  not  a  case  of  making  friends,  but  of  finding 
them  ready-made.  Thanks  to  the  kind  reception  which 
I  met  with  everywhere  I  have  brou-ht  away  a  rich 
store  of  friendly  recollections  and  pleasant  memories 
gathered  in  the  great  capital  of  the  United  States." 
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Our  new  Department. 


AUR  "NEAR  CUT"  Brand  Tableware  and  Novelties  are  well  known  and 
established  for  QUALITY.     Extra  efforts  have  been  made  on  this  line, 
and  we  shall  show  some  very  choice  new  designs  for  J  9  J  3. 

We  now  ask  your  attention  to  our  NEW  DEPARTMENT.  We  are 
producing  a  most  excellent  line  of  high  grade,  lead  blown  stemware,  tumblers,  etc., 
both  in  plain,  optic,  needle  etched,  deep  plate  etched  and  light  cut  patterns. 

Extreme  care  has  been  given  to  the  making  of  the  staple  bar  goods,  our 
patterns  'for  size  and  shapes  being  exact  duplicates  ol  the  old  ROCHESTER 
STANDARDS. 

We  have  in  addition  to  these  standard  lines  some  new  original  shapes  and 
designs  for  J  9  J  3  which  will  appeal  to  high  grade  trade.  These  will  be  produced 
in  extra  rich  quality  metal,  and  will  bear  comparison  with  the  best. 

The  combination  of  our  pressed  tableware  and  lamps,  iron  mould  blown 
goods  and  general  novelties,  with  this  new  lead  blown  line,  will  make  an  assort- 
ment most  complete  for  a  buyer  to  inspect. 

Our  facilities  for  taking  care  of  your  requirements  are  well  established,  and 
all  we  ask  is  a  continuance  of  your  patronage,  believing  that  we  shall  be  better 
able  to  serve  your  wants  during  J  9  J  3  than  before. 

FULL  EXHIBITION  of  all  new  lines,  pressed  and  blown,  will  be  made  at 
the  FORT  PITT  HOTEL,  PITTSBURGH,  during  January,  J9J3,and  you 
are  invited  to  inspect  and  compare  for  quality  and  design. 


Che  Cambridge  Glass  Companp, 

Cambridge,  Ohio. 
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Jones,  McDuffee  &  Stratton  Co. 

Iffinz  "potter?,  (biass  an6  TLamp  5tlerct)ants, 

25   to    39    FRANKLIN.  CORNER    HAWLEY    ST.,  (Ten   Floors),  BOSTON,  MASS.. 

Offer  the  following   STOCK    PATTERNS  of   Decorated  Ware,  which,  being  carried  in  abundant  lines,  both  open  and 
in  original  packages,  can  be  supplied  promptly,  and  at  lowest  market  values : 


W.  T.  Copeland  &  Son. 
Ridgways. 


Johnson  Bro 


BLUE  SPODE'S  TOWER, 

MONTEREY, 

Flow  Blue  MEISSEN,  Onion  pattern 

Old  Blue  WILLOW. 

The  ORLOPF, 

The  NAPLES  WREATH, 

The  MELBA 

The  BRIDAL  WREATH,  Hotel 

The  GENEVA.  Hotel, 

The  MILAN.  Hotel 

The  DUSSELDORF 

G.-een  Illuminated  FLORENTINE, 

The  REGENT, 

The  BALMORAL 

The  SANTOS   White  and  Gold, 

The  ST.  MALO,  Apple  Green  and  Gold, 

The  HAVELLA. 

The  SIMPLON 

The  GROSVENOR, 

The  BARODA, 

The  MIKADO,  Green  and  Gold, 

The  ARNO 

The  CASPIAN 

The  PONTRACINA 

The  VALENCIA  LACE,  Hotel, 

The  GOLDEN  CHAIN, 

The  WINDERMERE,  printed  and  gold, 

The  HANSA, 

The  SENATE, 

The  ATHENS,  Cobalt  and  Gold 

MARENGO 

The  HOFBURG,  Flow  Blue  and  Gold, 

The  PERSIAN, 

The  ROSALIND,  Green  aid  Gold, 

The  EMPIRE, 

The  DEVONSHIRE, 

Old  BLUE  CANTON  China,  Hong  Kong. 

Old  BLUE  FITZHUGH  China,      " 

Green  and  Gold  MEDALLION  Canton  China,  Hong  Kong 

The  FONTENAY,  R.  Delinieres  &  Co. 

The  LAFAYETTE,  Villeroy  &  Boch,  Dresden. 

LACE  BORDER  and  ROSETTE,  Royal  Worcester  Porcelain  C-, 

Green  FESTOON, 

The  VIGORNIA  China,  White  &  Gold  Encrusted, 

The  MALVERN ,  MULBERRY  and  DOVE, 


Alfred  Meakin,  Ltd. 


W.  H.  Grindley  &  Co. 


Upper  Hanley  Pottery  Co. 
Samuel  Ford  &  Co. 


Doulton  &  Co 
Haviland  &  Co.  China. 


The  ALEXANDRA.  Booths,  Ltd. 

The  MARQUIS, 

The  TUNBRIDGE  China, 

The  BELGRADE, 

The  ST.  LAZARE  SPRAY, 

The  CHARONNE, 

TheDONHOFF, 

The  SPRINGTIME 

The  MONTEBELLO, 

TheSONDERBURG, 

The  NORMA, 

The  MAYENNE, 

The  PRINCESS, 

The  AMSTEL. 

The  ST.  GEORGE,  Gold  Encrusted] 

The  FRONTENAC, 

The  COUNTESS, 

The  MIRAMAR, 

The  AUTUMN  LEAF, 

The  LISBON, 

The  CA8TIGLIONE, 

The  MALABOR,  Hotel, 

EMPIRE  WREATH, 

The  BALUSTERE,  Hotel, 

The  CALVADOS,  Encrusted  Gold, 

FONTAINBLEAU, 

BLEU  DE  FOUR,  Encrusted  Gold.     The  NAVARRE. 

White  and  Gold  Encrusted,  the  LORRAINE, 

The  ATHENA. 

The  NARBONNE,  Green  Band  and  Gold  Lace, 

The  FULDA,  Austrian  China. 

TheMUNICH. 

The  GRENADA, 

The  LONATO, 

The  INNSBRUCK, 

The  BARONIAL.  White  and  Gold,  Bavarian  China. 

TheMETTENBURG, 

The  LOUVRE,  Theodore  Haviland  &  Co 

The  ARDENNES, 

ALTADENA,  Border  Hotel,  John  Maddock  &  Sod 

Royal  Dresden  BLUE  ONION  Porcelain,  Crossed  Swords  brand. 

MEISSEN  CHINA  (Dresden)  Blue  Onion. 

The  ODESSA,  White  and  Gold  Encrusted,  John  Aynsley  &  Co. 


Porcelaines  G  D  A  Chin?. 


J.  Pouyat 


Also,  Grindley's  W.  G.  and  Johnson's  White  Semi-Porcelain ;  Alfred  Meakin's  W.  G.,  Haviland  White,  Gold  and 
Decorated  China;  also  Staffordshire,  German,  Japanese  and  French  China  Novelties;  also  the  best  things  from  the  Greenwood 
Pottery  Co.,  Lenox,  Onondaga  China,  Knowles,  Taylor  &  Knowles,  and  others. 

Concerning  the  CANTON  CHINA  mentioned  above,  we  have  been  direct  importers  of  these  wares  for  about  forty 
years  and  carry  them  in  stock  in  full  line  at  all  times.  We  believe  our  stock  of  Canton  China  for  quality  and  selection  will 
compare  favorably  with  others,  to  say  the  least. 

New  Stock  Patterns  constantly  being  added  ;  and  while  we  mean  to  be  able  to  match  up  past  stock  patterns,  we  are 
having  the  best  up-to-date  new  stock  patterns. 

Our  facilities  for  readily  matching  STOCK  PATTERNS  will  be  appreciated  when  we  state  the  fact  that  we  have 
MORE  THAN  9,000  BINS  occupied  in  our  sixteen  lofts. 

'Stock    Patterns"   which    cannot    be    readily    matched    cause    more    annoyance    than 
profit. 


JONES,    McDUFFEE    ($L    STRATTON    CO.,    Boston. 
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Edgemore  Shape.      Pattern  No.  380  |  G. 

One  of  twenty  exclusive  decorations  for  1913. 


Ot)<z.    4^op*-<Bo55er  <Zt)ina  (To. 

(Tosbocton.  Ohio. 
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S.  Herbert  Cut  Glass  Co., 


•   •   • 


.  AND  .  . 


Shotton  Cut  Glass  Works, 


Salesrooms,  48  West  Broadway, 


NEW  YORK  CITY. 


3£ 


^ 


Lines  for  1913  ready  January  1st,  in- 
cluding new  shapes  and  cuttings;  also 
novelties  different  from  anything  here- 
tofore shown  in  the  market.  Your 
inspection   invited. 
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Ob«    "^rlsiocrat    of 
American     (Thina. 

Works  : 

3*<2W   ^ork  Office: 

X#!)£elina,,                                            TE.  !&. "Dickinson, 

W.   Va.                                                                                                       TFiftb  ^V.ve.  »lo<j. 

Coloring  Power  of  Iron  Compounds  in 

Burned  Clays." 


THE  phenomena  which  attend  the  production  of 
color  in  unglazed  clay  wares  have  attracted  the 
attention  of  many  investigators.  It  has  been  shown 
that  iron  is  the  most  prolific  colorant  and  that  a  great 
variety  of  hues  are  produced  by  it.  These  hues  are  in- 
fluenced by  the  amount  of  iron  present,  by  the  form  in 
which  the  iron  occurs,  by  other  ingredients  in  the  clay, 
and  by  the  nature  and  temperature  of  the  burning. 

The  subject  was  first  investigated  by  Herman  A. 
Seger,  whose  collected  works  have  been  translated  by  the 
American  Ceramic  Society.  He  says:  "It  is  known  that 
the  color  goes  through  all  the  variations  from  white 
through  yellow,  orange,  red,  blue,  brown,  up  to  black; 
all  those  colors  are  produced  by  the  combinations  of 
iron;"  and  again:  "It  is  known  that  the  oxide  of  iron, 
which  in  the  majority  of  cases  must  be  considered  the 
only  coloring  constituent,  may  produce  a  great  variety 
of  shades  from  yellowish  red  to  violet  black,  according 
to  its  state  of  division,  and  it  will  always  assume  a 
darker  color  when  the  clay  is  exposed  to  a  high  tem- 
perature." 

The  normal  burning  of  a  red  clay  takes  place  under 
oxidising  conditions;  hence  the  iron  will  always  ulti- 
mately become  ferric  oxide  unless  it  is  partly  combined 
as  a  silicate.  Nevertheless  the  original  source  of  the 
iron  seems  to  be  of  profound  significance  in  its  influence 
upon  color.  Prof.  Orton  says: ' '  The  ferruginous  miner- 
als which  are  most  commonly  found  in  clays  are: 

(a)  Ferric  oxide,  anhydrous  or  in  various  stages  of 
hydration. 

(b)  Ferrous  carbonate. 

(c)  Ferric  sulphide  or  pyrite. 

(d)  Ferrous  silicate  minerals,  like  biotite,  horn- 
blend,  and  many  others. 

(e)  Ferric  sand  minerals,  like  magnetite,  menaccan- 
tie,  chromite,  etc. 

It  is  from  the  first  three  minerals  that    we    derive 

the  principal  beneficial  or  detrimental  effects  of  iron." 

And  again,  '  'The  effect  of  these  various  minerals  on 


*  By  Charles  F.  BinnsandC.  H.  Makeley.  Paper  contributed 
to  the  International  Congress  of  Applied  Chemistry  in  New  York, 
September,  1912. 


the  color  of  clays  is  not  in  itself  strongly  marked  or 
characteristic.  That  is,  as  good  a  red  color  maybe  de- 
veloped from  a  clay  containing  its  iron  as  ferrous  car- 
bonate as  from  ferric  hydroxide.  Ferric  sulphide  is  in- 
variably found  in  granular  form.  These  granules  may 
be  large  or  small,  but  they  are  never  small  enough  to 
give  a  red  color." 

Certain  opinions  have  been  advanced  also  by  the 
above  quoted  writers  upon  the  influence  of  the  other 
ingredients  of  the  clay  upon  the  color  of  the  iron.  It 
is  admitted  on  all  sides  that  lime  exerts  a  powerful 
effect  in  producing  a  buff  color  in  a  clay  which  other- 
wise would  burn  red.  Magnesia  has  a  similar  influence, 
but  somewhat  less  marked.  The  substance  upon  which 
there  is  difference  of  opinion  is  alumina.  Seger  says: 
"If  we  wish  to  classify  the  clay  according  to  the  colors 
which  the  mass  assumes  on  burning  we  can  divide  them 
into  four  groups: 

(1)  Clays  high  in  alumina  and  low  in  iron.  These 
burn  white  or  to  a  scarcely  noticeable  color. 

(2)  Clays  high  in  alumina  containing  moderate 
amounts  of  iron;  their  color  ranges  from  pale  yellow  to 
buff. 

(3)  Clays  low  in  alumina  and  high  in  iron,  the 
brick  clays  burning  red. 

(4)  Clays  low  in  alumina,  high  in  iron  and  lime, 
the  brick  clays  burning  yellow,  or  clay  marl." 

Prof.  Orton  "cannot  give  unconditional  assent. 
The  evidence  Seger  marshals  is  strong  and  undoubtedly 
points  to  his  conclusion.  But  if  it  were  true,  then  syn- 
thetic mixtures  should  easily  give  the  buff  color,  whieh 
has  not  been  the  writer's  experience.  We  certainly 
find  an  amazing  uniformity  in  the  color  of  buff  burning- 
clays,  while  their  iron-alumina  ratios  fluctuate  very 
greatly.  Some  fire  clays  contain  40  per  cent  of  alumina 
and  0.5  per  cent  of  iron,  and  burn  to  a  good  buff. 
Others  contain  15  or  20  per  cent  of  alumina  and  2.5  to 
4  per  cent  of  iron  and  burn  to  almost  exactly  the  same 
tint.  Other  clays  of  different  geological  history,  con- 
taining about  the  same  alumina  and  iron,  burn  to  a  fine 
red  color." 

The  present  investigation  was  undertaken  with  the 
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burning  clays,  but  the  mixture:  made  were  very  much 
mori.  than  would   be   the  ease   with   natural 

clays.  The  foundation  of  the  mixtures  is  an  English 
plastic  ball  clay  which,  together  with  the  iron,  forms 
j.0  per   cent  of  the  mass.     The    remaining    60  pei 

ound  quartz  in  the  first  member  and  pure  alumina 
in  the  last.  The  intermediate  members  contain  40  and 
mi  per  cent  of  the  quartz  and  20  and  40  per  cent  of  the 
alumina  respectively;  the  iron  content,  calculated  as 
ferric  oxide,  is  2.5  per  cent  in  the  first  line,  5  per  cent 
in  the  second,  and  10  per  cent  in  the  third,  these 
amounts  being  subtracted  from  the  ball  clay  so  that  the 
iron  content  is  constant  in  a  horizontal  direction,  and 
the  other  ingredtents  are  constant  in  a  vertical  direc- 
tion. 

The  first  series  was  made  up  with  commercial 
ferric  oxide,  the  whole  mixture  being  ground  together  in 
water  in  a  porcelain  ball  mill.  An  inspection  of  the 
results  shows  that  no  red  color  can  be  expected  from 
this  source.  The  prevailing;  tone  is  a  pinkish  grey,  the 
color  being  somewhat  lightened  as  the  content  of  alu- 
mina increases.  At  the  lower  fire  the  alumina  produces 
no  change  in  hue,  but  simply  a  lighter  tint.  This  is 
probably  due  to  the  fact  that  the  alumina  is  more 
bulky  than  the  quartz,  and,  consequently,  the  whiten- 
ing effect  is  greater.  At  the  greater  heat,  however, 
the  tone  of  the  color  is  changed,  as  the  alumina  increases, 
to  buffs  of  various  strength.  This  is  especially  the 
case  at  the  5  per  cent  iron  content,  though  it  is  appar- 
ent in  every  instance. 

In  the  second  series  the  iron  was  introduced  as  a 
precipitate,  thus  simulating  the  effect  of  limonite.  A 
solution  of  ferrous  sulphate  was  prepared,  and  the 
volume  necessary  to  contain  the  proper  amount  of  iron 
was  added  to  the  clay  mixture  after  grinding-.  Suffici- 
ent ammonia  to  precipitate  the  hydroxide  was  then 
mixed  with  the  fluid,  which  was  then  washed  free  from 
ammonium  sulphate.  It  was  not  found  necessary  to 
oxidise  the  solution  in  advance,  as  the  clay  speedily 
changed  from  green  to  orange  from  atmosphere  influ- 
ence. The  results  are  interesting'.  At  the  lower  fire  a 
number  of  reds  appear.  The  alumina  shows  the  light- 
ening' al:  utioned,  but  no  actual  change  of  hue. 
At  the  higher  temperature,  however,  there  are  some 
marked  changes,  especially  in  the  .S  per  cent  iron.  Here 
are  two  excellent  :  lors  showing  that  alumina  has 
a  marked  effect  when  the  heat  is  sufficient  to  cause  it  to 
'  ;  that  alumina  is  powerless  to  overcome 
ii  on  stands  as    high    as  10   per 
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In  the  fourth  and  last   scries  pyrite  was  the  source 
of  the   iron.      The    procedure  was    the  n  the 

third  series.     Some  interesting-  developments  have  arisen 

i  he  fact  that  the  pyrite  has  oxidised  in  part  a 
clay  samples  were  slowly  dried.  In  this  the  result  may- 
be regarded  as  a  combination  of  series  1  and  ser 
Where  the  clay  has  dried  rapidly,  as  on  the  edges,  the 
iron  appears  as  the  anhydrous  oxide,  but  where  a  previ- 
ous oxidation  has  taken  place  the  effect  appears  as 
though  the  hydrous  oxide  has  been  formed.  At  the 
higher  temperature  there  is  an  interesting-  array  of  buff 
colors,  especially  at  the  5  per  cent  iron  content. 

There  are  certain  points  which  appear  evident  from 
these  experiments: 

(1)  It  is  not  possible  to  produce  red  colors  in  burned 
clay  by  the  use  of  pulverised  iron-bearing  minerals, 
however  finely  they  may  be  ground,  but  buff  tones 
produced  under  the  influence  of  alumina  and  at  a  tem- 
perature at  which  the  alay  approaches  vitrification. 
These  buff'  colors  are  apparently  due  to  the  blending-  of 
a  multitude  of  minute  brown  specks. 

(2)  Red  colors  are  the  result  of  a  precipitation  of  a 
collodial  iron  compound  in  the  clay  mass.  This  precipi- 
tation apparently  results  from  a  solution  of  ferrous 
sulphate  which  is  itself  the  result  of  the  oxidation  of 
pyrite,  either  becoming-  oxidised  with  the  separation  of 
limonite  or  meeting  with  carbon  dioxide  in  some  form, 
with  the  resulting  precipitation  of  ferrous  carbonate. 
This  is  the  only  way  of  explaining  the  statement  of 
Prof.  Orton,  quoted  above,  that  "as  good  a  red  color 
may  be  developed  from  a  clay  containing-  its  iron  as 
ferrous  carbonate  as  from  ferric  hydroxide.*'  Siderite 
does  not  decompose  under  ordinary-  conditions,  and  in 
the  finely-ground  form  no  red  is  produced. 

(3)  Pyrite  is  responsible  for  several  phenomena. 
As  already  stated,  it  is  the  parent  of  other  forms  of  iron; 
and  while  it  is  true,  as  stated  by  Orton.  that  the 
granules  of  pyrite  "are  never  small  enoug-h  to  produce 
a  red  color,"  it  is  also  true  that  pyrite  is  extremely 
susceptible  of  oxidation.  Unless  the  clay  containing' 
this  mineral  is  dried  very  rapidly,  ferrous  sulphate,  and 
ultimately  ferric  hydroxide,  will  be  found.  There  are 
examples  of  this  in  the  specimens  shown;  in  fact,  in 
these  there  is  the  actual  birth  of  a  red  clay. 

(4)  Alumina  is  undoubtedly  responsible  for  the  pro- 
duction of  buff  colors,  and  in  this  the  opinion  of  Seger 
is  confirmed.  At  the  same  time  it  must  be  admitted 
that  the  effect  of  alumina,  added,  as  in  these  experi- 
ments, in  the  pure  form,  may  be  different  from  that  of 
combined  alumina.  Possibly  the  different  behaviour  of 
clays  with  a  similar  content  of  alumina  and  iron  may  be 
accounted  for  in  this  way. 
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Macy's,  and  Its  History. 


|  N  1874  L.  Straus  &  Sons  made  arrangements  with 
*  R.  H.  Macy  to  open  in  his  store  on  Fourteenth  street 
a  special  department  in  the  basement  for  their  china, 
crockery  and  glassware.  There  for  the  first  time  under 
one  roof  dry  goods  and  home  furnishings  were  sold.  It 
marked  the  beginning  of  the  department  store  idea,  and 
on  this  fact  Macy's  claims  its  distinction  as  the  "original 
department  store." 

When  R.  H.  Macy  opened  the  store  in  1848  he  adopt- 
ed four  principles  which  were  an  innovation  at  that  time. 
They  were  fixed  prices  and  no  discounts  to  any  one ;  odd 
prices,  such  as  9  cents,  14  cents,  and  so  forth,  absolute 
cash  selling  and  no  credit  to  any  one,  and  prices  which 
were  as  low  and  lower  than  the  prices  in  other  stores, 
even  after  the  haggling  which  invariably  preceded  pur- 
chasing in  those  days.  It  was  on  these  principles  that 
the  house  of  R.  H.  Macy  &  Co.  grew. 

Through  the  years  of  evolution  from  1858  to  the  pres- 
ent day  Macy's  adhered  to  its  principles  of  integrity.  The 
proprietors  saw  the  city  spreading,  saw,  the  transition 
of  transportation  from  the  old  bobtail  horse  cars  ana 
rattling  omnibuses  to  the  cable  car  and  the  elevated  trains 
drawn  by  queer  humpbacked  little  locomotives.  They 
saw  the  realization  of  an  age  of  rapid  locomotion  and 
observed  other  manifestations  of  sudden  expansion  of 
the  great  city. 

Messrs.  Isidor  and  Nathan  Straus,  with  their  father 
foresaw  the  beginning  of  the  inevitable  trend  toward  the 
north,  and  toward  the  close  of  the  century  prepared  for 
the  change  little  thinking  that  they  were  to  make  a  move 
that  would  revolutionize  the  entire  shopping  system  of 
the  city,  establish  new  activities  for  business  houses,  of- 
fice buildings,  banks  and  hotels  and  swing  the  social  cen- 
tre of  the  metropolis.  They  figured  the  new  methods  of 
transportation,  saw  that  where  Broadway  and  Sixth  ave- 
nue crossed  was  fast  becoming  the  most  congested  point 
in  the  city,  and  in  May,  1901,  announced  their  faith  in 
the  future  of  the  locality  by  making  public  plans  for  a 
magnificent  nine-story  building. 

Rowland  H.  Macy  was  born  in  Nantucket,  Mass.,  Au- 
gust 29,  1822.  After  receiving  a  common  school  educa- 
tion and  when  fifteen  years  old  he  followed  the  bent  of 
many  other  Nantucket  boys  and  went  out  on  a  whaling 
voyage.  Three  or  four  years  at  sea  were  enough  to  dis- 
pel any  delusion  of  fame  in  that  direction  and  he  set  out 
in  the  world  to  seek  his  fortune.  He  was  an  apprentice 
at  nothing,  but  a  master  of  determination,  bright  and  en- 
terprising.    He  went  to  Boston.     There  about  the  year 


1845  he  became  acquainted  with  George  W.  Houghton,  an 
importer,  who  seemed  to  take  a  fancy  to  him.  Miss 
Houghton,  the  importer's  sister,  fell  in  love  with  the  ener- 
getic youth  and  married  him.  The  bridegroom  started 
a  needle  and  thread  store.  This  ran  for  five  years  with 
indifferent  success.  In  its  waning  days  the  gold  fever 
of  1849  swept  the  country.  Mr.  Macy  went  West.  He 
became  a  grocer  at  Marysville,  Cal.,  in  the  days  of  high 
boom  prices,  flourished  for  four  years  and  then  showed 
signs  of  losing.  With  about  $3,000  which  he  had  man- 
aged to  save  Mr.  Macy  came  back  East  to  open  a  store 
at  Haverhill,  Mass.  Four  years  of  bad  business  wrecked 
him. 

Once  again  he  headed  into  the  West,  this  time  going 
to  Superior  City,  at  the  head  of  Lake  Superior,  where  he 
speculated  in  real  estate.  Unfortunately  for  him  the 
whole  country  was  prostrated  by  the  panic  of  1857  and 
Mr.  Macy  was  swept  away  in  an  avalanche  of  adversity. 

With  only  a  few  dollars  left  he  came  to  New  York- 
city  and  tempted  fate  once  more  in  a  little  "general 
store"  at  204  and  206  Sixth  avenue,  just  below  Four- 
teenth street. 

In  1868  it  became  necessary  for  Mr.  Macy  to  buy  the 
corner  store,  which  he  turned  into  a  haberdashery.  A 
year  later  a  third  store  was  purchased  and  a  department 
of  toys  added.  From  that  time  on  the  remaining  build- 
ings in  Sixth  avenue  between  Thirteenth  and  Fourteenth 
streets  were  incorporated  in  the  establishment,  until  it 
occupied  the  whole  block  front  in  the  avenue  and  150 
feet  in  Thirteenth  and  Fourteenth  streets.  Other  de- 
partments were  opened  fast,  such  as  house  furnishing 
goods,  confectionery,  soda  water,  books  and  stationery, 
boys'  clothing,  ladies'  underwear  made  on  the  premises, 
crockery,  glassware  and  silverware,  dressmaking,  dress 
goods,  upholstery  and,  lastly,  a  restaurant  for  the  women 
shoppers. 

Mr.  Macy  continued  as  the  sole  impelling  genius* of 
the  business  until  1872,  when  he  took  into  partnership 
A.  R.  La  Forge,  and  in  the  year  1874  Robert  M.  Valen- 
tine was  admitted,  when  the  firm  of  R.  H.  Macy  &  Co. 
was  incorporated.  The  business  was  the  most  extensive 
of  its  kind  in  the  United  States.  It  employed  more  than 
1.000  persons  and  during  the  holidays  from  2.000  to 
3,000. 

The  story  of  the  Straus  family,  which  has  played  an 
important  part  in  the  history  of  the  Macy  store,  is  no  less 
romantic. 

The  head  of  this  family  was  Lazarus  Straus.  He  and  his 


wife  Sara  lived  in  a  little  Bavarian  town  along  the  Rhine, 
and  there,  on  February  6,  1845,  was  born  to  them  Isidor. 
Three  years  later  came  Nathan  on  Januarj  31,  1848,  and 
then  Oscar  S.,  on  Decembei  23,  1850.  Father,  mother 
and  three  sons  came  to  this  country  in  1854  and  settled 
hi  Talbottom,  Ga.  The  boys  received  the  nucleus  of  their 
education  there,  tsidor  later  being  graduated  from  the 
Washington  and  Lee  University,  Nathan  coming  to  this 
city  and  finishing  in  the  public  school  hen-,  while  Oscai 
was  graduated  from  Columbia  College. 

Isidor  was  anxious  to  enter  West  Point,  but  the  Civil 
War  made  this  impossible.  Two  years  later  opportunity 
came  for  him  to  go  to  England  as  agent  for  an  import- 
ing company  undertaking  certain  shipbuilding  contracts 
He  was  in  Europe  until  the  end  of  the  war. 

His  father,  meantime,  had  removed  to  Columbus,  Ga., 
and  was  thinking  seriously  of  going  to  Philadelphia  to 
start  anew  in  business.  The  son  favored  this  city.  His 
advice  prevailing,  the  family  came  to  New  York  and  the 
firm  of  L.  Straus  &  Son  was  formed  to  deal  in  earthen- 
ware in  Warren  street.  Success  led  them  to  branch  out 
soon  into  porcelain  and  glassware,  and  as  the  other  sons 
of  Lazarus  Straus  came  of  age  at  which  they  could  en- 
ter business  the  firm  name  was  changed  by  making  a 
plural  of  the  second  section. 

In  1874  the  firm  of  L.  Straus  &  Sons  opened  a  china 
and  glassware  department  in  R.  H.  Macy  &  Co.'s.  In  the 
early  part  of  1877  Mr.  Macy's  health  began  to  fail  and 
he  was  ordered  by  his  physician  to  try  the  efficacy  of  the 
German  baths.  When  he  arrived  in  Paris  he  was  too  ill 
to  proceed  further.  His  strength  rapidly  declined  and 
he  died  in  the  latter  part  of  March,  1877.  Mr.  La  Forge 
and  Mr.  Valentine  then  took  over  the  firm's  business. 
Mr.  La  Forge  died  the  next  year  and  Charles  B.  Web- 
ster succeeded  him.  Mr.  Valentine  died  in  1879  and  Mr 
Webster  conducted  the  business,  which  contmued  to 
grow.  The  Messrs.  Straus  devoted  their  time  and  en- 
ergy solely  to  the  china  and  glassware  department  until 
1888,  when  they  were  taken  into  the  firm,  the  partners 
then  becoming  Mr.  Webster,  Mr.  Isidor  Straus  and  Mr. 
Nathan  Straus.  Under  the  new  management  the  various 
departments  of  the  house  were  enlarged,  until  a  gigantic 
business   was   developed. 

The  Straus  brothers  were  among  the  first  to  recognize 
that  the  great  shopping  section  of  the  future  was  to  be 
located  in  the  neighborhood  of  Greeley  Square,  and  on 
.May  15,  1901,  the  firm  made  public  the  fact  that  they 
had  bought  twenty-two  pieces  of  property  on  the  west 
side  of  Broadway,  between  Thirty-fourth  and  Thirty- 
fifth  streets. 

One  month  later  the  Pennsylvania  Railroad  made  ap- 
plication for  a  tunnel  railroad  to  extend  under  Manhat- 
land    from  Jersey   City  to  Long  Island,   with  the 
ion    occupying   four   blocks   within    a    stone's 
Macy's.     One  marvel  piled  upon  another,  and 
i  a  few  months  the  Rapid  Transit  Commission  an- 
noun  nsions  to  the  subways  which  had  been 

planned  already,  and  William  G.  McAdoo  gave  out  spec- 
for  the  M  md  Manhattan  Railroad,  winch 


to  rim  under  the  North  River  to  New  Jersey  points 
and  have  a  hi>4  underground  terminal  in  Herald  Square. 


GLASS     CHRISTMAS     TREE     ORNAMENTS. 


*T**HE  German  center  of  the  glass  Christmas  tree 
1  ornament  production  is  in  the  Thuringian  moun- 
tains, twenty-five  miles  distant  from  Coburg,  where 
almost  the  entire  population  is  dependent  on  this 
industry,  says  a  government  consular  report.  It  is 
here  that  Christmas  is  really  appreciated,  and  man, 
wife  and  child  work  uninterruptedly,  even  the  smallest 
children  helping  as  soon  as  they  can  use  their  hands. 
In  the  small  village  of  Lauseha,  at  the  end  of  the 
branch  railroad  line  running  from  Coburg,  the  largest 
quantities  of  the  glittering  Christmas  tree  ornaments 
are  made. 

Fine  glass  blowing  is  done  in  every  house  and  hut, 
and  the  majority  of  the  inhabitants  who  work  on  these 
articles  show  great  talent  and  dexterity  in  producing 
the  delicate,  fragile  balls,  stars,  etc.  The  glass  tubes 
are  bought  by  the  inhabitants  from  a  local  glass 
factory,  being  either  of  thick  or  thin  glass,  depending 
altogether  on  the  article  to  be  produced. 

To  blow  the  various  ornaments  these  tubes  are  held 
over  a  gas  flame,  which  comes  out  of  a  sort  of  Bunsen 
burner  affixed  to  the  edge  of  the  table,  so  arranged 
that  air  can  be  mixed  with  the  gas  by  means  of  a  bellows 
worked  by  the  foot.  The  tubes  are  in  this  manner 
heated  to  a  point  where  they  become  soft,  and  a  light 
"puff  of  breath"  is  then  sufficient  to  expand  the  glass 
mass. 

The   professional  blowers  understand  how  to*  give 

the  mass  of  glass  every  possible  form  simply  by  blow- 
ing and  pulling.  They  make  animals  of  every  descrip- 
tion, a  specialty  of  theirs  being  reindeer  with  their 
delicate  legs  and  huge  antlers.  Then  there  are  airships 
and  balloons,  flying  the  American  flag  if  intended  for 
the  United  States,  while  the  commoner  glass  Christmas 
tree  ornaments,  known  to  every  ehild,  are  made  in  pro- 
fusion. 

Perhaps    the    most    difficult   article    made    is     the 

imitation  carnation  or  rose,  where  every  individual 
petal  has  to  be  formed  separately  and  then  attached  to 
the  body.  This  is  done  by  heat;  the  various  parts 
being  fused  on,  as  is  also  the  ease  when  the  bodies  of 
animals  have  their  legs,  ears,  and  all  other  protruding 
parts  attached. 

Although  the  glass  article  is  then  finished  it  has  a 
very  lifeless,  disappointing  appearance,  and  can  not  be 
sold  till  the  necessary  "charm  and  grace"  is  given  by 
means  of  "color."  All  the  beaut}-  of  the  light  glass 
articles  is  brought  out  by  the  shining,  sparkling  color. 

The  glass  blower  does  not  attend  to  this  branch  of 
manufacture,  because  highly  colored  glass  is  very 
seldom  used,  for  the  simple  reason  that  it  is  too  expen- 
sive. The  coloring  of  the  glass  ornaments  is  generally 
attended  to  by  women  and  children.  When  a  finer 
article  is  desired  it  is  given  into  more  artistic  hands 
which  understand  how  to  use  a   brush. 
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We  make  every  kind  of  glassware  for  lighting  purposes :  plain, 
opalescent,  colored  frosted  and  prismatic — and  Alba. 

Our  Shades,  Globes  and  Spheres 

are  made  in  a  variety  of  shapes  to  meet  every  illuminating  requirement— 
accurately  designed  to  diffuse,  concentrate  or  distribute  light  efficiently — get 
the  most  lighting  value  from  the  current  or  gas  used. 

For  Store  Lighting.         For  Home  Lighting. 


Alba  Lighting  Fixtures 
give  the  most  attrac- 
tive, and  so  most  prof- 
itable, illumination  — 
profitable  because  it 
not  only  increases 
trade,  but  gets  the 
best,  and  the  most 
accurate,  work  from 
your  employees. 


Alba  Shades  and 
Globes  give  the  softest, 
pleasantest  light — the 
most  economical,  and 
the  most  decorative 
because  it  not  only  is 
handsome  of  itself,  but 
brings  out  the  full 
beauty  of  its  surround- 
ings. 


For  practically  every  lighting  purpose,  everywhere,  Alba  is  best.  It 
makes  the  most  of  the  current  used;  it  softens  glare,  but  does  not  cause  heavy 
shadows;  it  is  very  easy  to  clean,  so  runs  least  risk  of  breakage. 

We  Advertise  Extensively 

in  publications  of  national  circulation  for  the  benefit  of  our  dealers,  carrying- 
on  a  campaign  for  good  lighting,  offering  engineering  help  in  planning 
installations,  etc.,  and  directing  customers  to  their  local  retailers. 


INFORMATION. 

Send  for  our  literature  about  different  kinds  of  illumination  and  the  glassware  most  suitable  for  each. 

FOR    GENERAL  INFORMATION— send  for  catalogue  No.  42  of  Shades  and  Globes— Alba  and  the 
many  other  kinds  we  make  for  electricity  and  gas. 

FOR  COMMERCIAL  LIGHTING— send  for  catalogue  No.  47  of  Alba  Lighting  Fixtures  for  stores, 
offices  and  all  other  public  places. 

FOR  HOME  LIGHTING— send  for  illustrated  Catalogue  No.  42  or  Book  No.  49  on  Semi-indirect 
Illumination. 

FOR  PRINCIPLES  OF  GOOD  LIGHTING— send  for  book  on  Scientific  Illumination  No.  48. 
Our  Illuminating  Engineering  Department  is  at  your  service. 


Macbeth=Evans  Glass  Company, 

PITTSBURGH. 

Sales-  and  Show-rooms  also  in  New  York,  Chicago,  Philadelphia,  Boston,  Toronto. 
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EDWIN  M  KNOWLES 
CHINA  CO 


•        »        •        •  ^*S  I)  w        •        ♦        •        4 

"Edwin  Mt.lftnowles  (Tl)ina  (To. 

Mtakers  of 

— ^^^  Semi -Vitreous  "porcelain,  ^ — 

TEast  ^Liverpool,     Ofyio. 


iDintterware  Our  Specialty. 

Mew  ano  Original  decorations. 
Shapes  :    \#estover,    Cumberland — plain  ;     ^ZZt.  Vernon — fane?. 


Ol)io   Covered   3ua,s — attractive  decorations. 


THIS     TRADE     MARK 


EDWIN  M  HNOWLES 
CHINA  CO. 

STAMPED   ON   THE   BOTTOM   OF  EVERY  PIECE   OF  WARE 

WE   MAKE   IS  A  GUARANTEE  OF   DURABILITY 

AND  EXCELLENCE    OF   FINISH. 


1  2i 


MZanufacturefc  bj 

Obe  TE6win  322.  linowlcs   (Tl)ina  do. 

TEast  Tlverpool.   Ob'O- 
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Superior   Iron 

....  FOR  .... 

Mold  Castings. 


TRADE 


Vanad-iroN 


MARK 


H.  L  DIXON  COMPANY, 


P.  O.  Box    140. 

PITTSBURGH,  PA. 
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The    Stamp   of  Quality. 


JOHNSON  BROS 
ENGLAND 

Johnson  Bros.  (Hanley),  Limited, 

Makers  of  the  World- Famous 

ENGLISH    EARTHENWARE. 

NONE  BETTER  MADE. 


The  new  shape,  "Embossed  Chantilly" — for  lit  13 — should  increase 
the  demand  in  America  for  our  Superior  Semi-Porcelain  White  Dinner 
Ware. 

Should  you  want  white  dinner  ware  of 

BEAUTIFUL  SHAPE, 

VERY  BEST  EMBOSSMENT, 

FINEST  MODELING, 

examine  the  "Chantilly"  before  deciding. 

We  have  new,  elaborate  patterns  on  both  Nos.  1  and  2  "West- 
wood"  plain  shapes ;  also  on  "Chantilly." 


GEO       B.     JONES,  FACTORIES: 

American  Representative,  Hailley  and  Tlinstall, 

New  York  Office,  46  West  Broadway.  ENGLAND. 
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1HAD  occasion  to  call  on  a  business  man  one  day  in 
regard  to  a  matter  as  important  to  him  as  it  was  to 
me.  He  was  of  the  at  class  of  "big-"  business  men  to 
whom  seconds  are  supposed  to  be  precious  as  the  jewels 
in  a  rajah's  crown.  He  did  not  know  I  was  coming, 
nor  the  nature  of  my  business  with  him.  Met  by  a 
young-  clerk  at  the  railing  that  separated  the  outer 
office  from  the  business  man's  private  office,  I  was  asked 
for  my  card,  which  was  given.  The  young  clerk  then 
wanted  to  know  the  nature  of  my  business,  which  I 
refused  to  divulge  to  him,  saying  that  I  would  tell  that 
to  his  employer.  After  some  discussion  I  succeeded  in 
having  my  card  taken  to  the  business  man,  and  the 
clerk  returned  with  the  information  that  I  was  to  be 
shown  in  immediately. 

After  the  salutations  were  over  the  business  man 
said  to  me  in  his  very  best  this-is-my-busy-day-I-wish- 
you-would  -  be-quick  -  about  -  it-  here's  -  your-hat- what's 
your-hurry  manner: 

"Well,  what  can  I  do  for  you?" 

"The  first  thing  you  can  do  is  to  discharge  the 
young  man  who  brought  my  card  in  to  you  and  neglect 
to  hire  anyone  to  take  his  place,"  I  answered. 

The  business  man  looked  at  me  with  a  facial  ex- 
pression that  is  sometimes  known  as  "eye  bulging," 
started  to  make  a  tart  reply,  changed  his  mind,  and 
said: 

"Why?" 

"Because  he  is  iiseless  in  his  present  capacity  and 
is  driving  business  away  from  you  that  you  would  rather 
not  lose  and  cannot  afford  to  lose- ' ' 

Again  he  contented  himself  with  the  monosyllable 
"Why?" 

"The  answer  is  longer,  probably,  than  you  have 
time  to  hear." 

"No;  go  ahead,"  he  replied.  "I  must  confess  I 
am  somewhat  interested  in  your  reasons  for  coming  in- 
to my  private  ofhce,  telling  me  how  to  run  my  business 
and  to  discharge  a  clerk  who  has  only  followed  instruc- 
tions." 

"Exactly,"  said  I.  "The  instructions  should 
never  have  been  given.  Had  I  wanted  to  divulge  my 
business  to  your  clerk  I  would  have  used  the  telephone 
and  asked  him  to  tell  you  what  I  wanted.  Having 
taken  the  trouble  to  make  a  personal  visit,  it  must  be 
evident  that  I  thought  the  business  important  enough  to 
warrant  a  personal  audience." 


"True,"  he  said,  with  his  bump  of  combativeness 
much  in  evidence;  "but  I  may  not  think  so,  even  after 
you  tell  what  it  is.  Why  should  I  merge  my  time  and 
convenience  in  yours  merely  to  afford  you  opportunity 
to  meet  me  face  to  face  ?" 

"Because  you  hold  yourself  out  to  the  world  as  a 
man  of  affairs  who  wants  the  business  and  good  will  of 
other  people;  because  the  fifty  commercial  salesmen 
who  represent  you  on  the  road  would  turn  in  few 
orders  if  all  your  customers  adopted  the  same  rule  in 
their  business  that  you  have  in  yours — and  their  time 
is  just  as  valuable  to  them,  probably,  as  yours  is  to 
you;  because  every  business  man  who  calls  on  you 
carries  around  a  certain  amount  of  dignity  and  self-re- 
spect that  he  does  not  want  to  leave  in  the  hallway 
before  he  enters  your  office;  because  my  business  with 
you  is  none  of  the  business  of  one  of  your  clerks  in 
whom  you  would  not  confide  and  in  whom  you  would 
take  it  as  impertinence  should  he  question  you  as  to 
the  substance  of  our  present  converation;  because — oh, 
well,  there  are  lots  of  becauses,  but  those  are  enough 
for  the  moment." 

The  merchant  thought  a  little  while;  then  said: 

"There  is  something  in  what  you  say,  but  the  rule 
suits  my  convenience  and  saves  me  from  much  annoy- 
ance from  persons  who  really  have  no  business  with 
me,  take  up  valuable  time  and  give  nothing  in  return. 
Have  you  thought  of  that  in  your  general  assault  upon 
the  rule  that  is  practiced  by  nearly  all  large  business 
houses  ?" 

"Surely  I  have;  but  what  would  you  think  of  a 
lawyer  who  would  refuse  to  see  you  until  after  you  had 
confided  your  private  and  confidential  business  to  a 
clerk  in  whom  you  would  not  confide  them  were  he  in 
your  employ  ?  Besides  that,  it  is  not  your  convenience 
that  is  to  be  served;  it  is  the  convenience  of  the  one 
who  calls  on  you,  for  the  sign  at  your  office  door  and 
over  your  place  of  business  is  an  invitation  extended 
voluntarily  for  him  to  emter  and  discuss  with  you  those 
things  he  believes  to  be  of  mutual  interest  and  benefit. 
You  cannot  make  yourself  the  trustee  of  his  judgment 
any  more  than  he  can  be  the  arbitrator  of  yours.  Do 
not  understand  that  I  would  have  you  believe  there  is 
no  half  way  ground  and  that  you  should  give  a  personal 
interview  to  anyone  who  calls.  It  is  entirely  proper 
sometimes,  and  usually  most  times,  that  the  visitor 
should     state    the    general    character    of   his    business 
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hut  it  should  be  stated  to  a  subordin 
ate    who  lias  been  given  a  measure  of   authority    and 
initiative    and  no1  bo  an     office  boy  or  one  occupying  a 

,f  similai  g  i  ad'    in    oui  establishment.     If  the 

matter   is   beyond     th         of   your    subordinate's 

authorit)  to   decide  it  can  be  turned  over  to    you.     It 
seems  to  me  there  is  too  much    insularity  in  business, 

daily  big  business. 

"Aloofness  max  appear  to  give  importance  and 
dignity  to  a  business  man's  dealings,  but  more  often  it 
costs  him  a  friend  who  might  be  made  a  customer,  and 
very  frequentbj  costs  him  good  hard  money.  Singer 
would  never  have  marketed  his  sewing  machine  had 
he  been  compelled  first  to  state  the  details  of  his  inven- 
tion to  the  stenographer  or  office  boj  of  the  men  who 
became  his  hackers.  Morse  might  have  died  with  the 
secret  of  the  telegraph  in  his  brain  had  he  been  sub- 
jected to  the  system  now  in  vogue  in  nearly  all  large 
business  offices.  Earriman  would  not  have  been  a 
railroad  wizard  had  he  been  asked  to  cool  his  heels  in 
outer  offices  while  a  pert  and  oftentimes  impertinent 
under  clerk  tried  to  master  the  intricacies  of  his  mighty 
plans. 

"Why  don't  the  merchants  and  lawyers  take  a  leaf 
from  the  books  of  the  men  with  whom  they  do  the 
most  business — the  bankers  ?  There  is  hardly  a  bank 
in  the  United  states  whose  president  cannot  be  ap- 
proached directly  or  throngh  a  subordinate  whose 
authority  is  broad  enough  for  him  to  decide,  and  at 
once,  the  matter  in  issue.  If  you  insist  that  the  visitor 
must  state  his  business  to  a  subordinate,  give  that 
subordinate  authority  to  decide  in  all  but  the  gravest 
and  most  important  matters,  and  see  that  he  does  it 
with  such  courtesy  and  politeness  as  will  make  you  a 
friend  instead  of  an  enemy.  Good  manners  should  not 
be  reserved  for  the  drawing  room  altogether,  and  could 
I  have  my  way  I  would  have  the  public  schools  teach 
business  politeness — begin  it  as  soon  as  the  pupil  has 
learned  his  A  B  C's  and  never  end  it  until  graduation. 
It  is  a  better  asset  than  money  in  the  bank,  because  it 
puts  more  money  in  the  bank." 

It  was  a  long  time  before  the  merchant  made 
reply.     When  did  he  said: 

"By  Jove  !  I  believe  you  are  right.  I  have  never 
thought  of  it  in  just  the  way  you  put  it.  Like  Agrippa 
under  the  spell  of  Paul,  'almost  thou  persuadest  me.' 
I  have  never  believed  a  business  man  should  be  much 
of  a  mixer,  because  I  thought  it  lowered  his  business 
dignity  and  took  from  him  time  that  was  the  property 
of  his  business.  I  have  believed  my  policy  right,  or  I 
would  not  have  pursued  it;  but  I  believe  your  plan  is 
worth  consideration,  and  I  am  going  to  give  it  a  trial. 
I  will  try  the  authority  and  initiative  idea,  and  I  have- 
in  mind  the  subordinate  to  whom  both  will  be  given 
forth  ose   of  the   experiment.     Furthermore,    I 

will  order  th::  taken   down   to-day  and  at  least 

c  visitor  go  away  with  the  satisfaction  that  he  has 
been  inside  my  office,  even  though  he  did  not  sec  me. 
I  see  oinl    now,  that  if  I  am  to  hold   myself    out 


man   I  must  ho!'  line** 

do   business  with  the  people   who 

witli  me." 

The  conversation  between  u  a-n  up  ■ 

time,  for  it  is  not  all  set    down  here,  and  ot  ur 

I  had  left  the  elevator  and  was  walk  ii 
that  I  remembered  that  I  had  told  neither  the  mercl 
nor  the    clerk  the  nature  of  my  original  business 
former;  yet    I    was  satisfied,  tor    I  .vn  a 

that  would  crow. 


THE  VALUE  OF  A  GOOD  APPEARANCE. 

rPllK    persona!    appearance    is    a  true  ^au^re    to 
*■       character,   and  nothing  that  goes  to  make  or 
that  appearance  is  lost  sight  of   in  the  ensemble. 
very  presence  of  some  men  speaks  volumes  for  the 
and   it   is  equally  true  that  the  general  appearance- 
other  men    ruins    their    chances    and    closes    the    d< 
against  them. 

The  man  who  wants  to  move  on  must  consider 
appearance.  This  is  not  merely  a  matter  of  clothing, 
though  dress  is  important,  because  it  shows  something 
of  the  balance  of  the  mind.  To  dress  well  and'neatly  on 
all  occasions  so  that  one  shall  be  conscious  that  he  is 
neither  over  dressed  nor  under  dressed  for  his  part  is 
necessary;  to  be  extra  careful  about  the  care  of  the 
nails,  the  teeth  and  the  hair,  and  to  be  sure  that  the  linen 
is  always  spotless,  is  imperative.  The  man  with  the 
soiled  collar,  the  threadbare  cravat  and  the  shoe  that 
is  run  down  at  the  heel  is  savings  to  the  world,  no 
matter  what  his  attainments  may  be.  that  he  will  not 
always  hew  to  the  mark,  that  he  will  find  excuse 
not  doing  things  which  he  knows  in  his  heart  he 
should  do,  that  his  perception  of  the  value  of  other 
people's  opinions  of  him  is  not  acute,  and  that,  as  a: 
matter  of  course,  perceptions  in  other  directions  of 
common  knowledge  are  also  dull. 

But  most  important  of  all  is  the  expression  of  the 
countenance.  Every  line  in  it  says  something  for  him 
or  against  him.  His  most  pronounced  virtues  and  his 
pet  vices  are  there  present,  the  one  appealing  for  him, 
the  other  condemning  him.  The  light  of  his  eye,  the 
ring  of  his  voice,  the  way  he  holds  his  head,  the 
manner  in  which  he  stands — all  these  and  many  other 
little  tell-tale  marks,  some  of  which  are  so  subtle  as  to 
be  nameless,  enter  into  the  man's  appearance.  There 
are  critical  moments  in  a  man's  life  when  the  whole 
course  of  years  depends  upon  the  business  of  a  moment 
or  two.  In  such  crises  the  appearances  may  cast  the 
deciding  vote  for  or  against  the  petitioner. 

Appearance  is  not  then  something  of  minor  import- 
ance, but  of  immense  importance.  It  can  not  be 
assumed  or  laid  aside  like  a  garment.  It  is  of  the 
highest  importance  to-day  and  every  day  becaus 
tells  not  only  what  we  have  been  in  the  past,  but  what 
we  are  going  to  be  in  the  future,  as  well  as  what  we 
arc  to-day. 
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England's  Pottery  District. 


THE  "POTTERIES"  is  the  name  applied  to  a  dis- 
trict in  England  which  includes  in  its  limits  six 
small  towns,  each  a  unit,  but  merged  so  closeiy  into  one 
another  that  the  end  of  one  and  the  beginning  of  another 
can  scarcely  be  perceived.  The  Potteries  is  a  noun  of 
the  singular  number,  and  Hanley  is  the  metropolis, 
while  Burslem  is  the  mother  town.  The  latter  place  is 
where  butter  pots  were  first  made  from  native  clay,  the 
town  where  Wedgwood  was  born  and  first  potted,  before 
he  moved  farther  down  the  valley  to  his  new  place, 
known  as  Etruria. 

The  Potteries  is  a  difficult  place  for  an  outsider  to 
understand,  even  harder  to  appreciate.  The  casual 
visitor  generally  does  it  an  injustice,  because  the  first 
impressions  are  so  unfavorable  that  he  does  not  care  to 
cultivate  its  acquaintance.  He  thereby  misses  an  oppor- 
tunity of  knowing  a  people  very  well  worth  knowing. 
The  people  are  of  me  old  Anglo-Saxon  strain,  but  little 
touched  by  the  rushing  life  of  modern  times,  and  their 
language  and  customs  retain  much  of  the  character  of 
former  days. 

They  are  singularly  insular,  and  full  of  a  dogged 
local  patriotism,  even  as  between  the  six  towns  that 
compose  it;  and  the  union  of  all  the  six  into  the  one  in- 
corporated borough  of  Stoke-on-Trent,  now  the  thir- 
teenth largest  town  in  England  and  Wales,  has  by  no 
means  abated  local  jealousies.  But  as  against  the  out- 
sider the  Pottery  man  stands  solid  with  all  his  brothers, 
quickly  on  the  defensive.  And  so  potent  is  this  local 
patriotism  that  those  outsiders  who  occasionally  get 
absorbed  within  the  Potteries  soon  come  to  show  all  the 
zeal  of  the  convert,  try  even  to  master  the  Pottery 
dialect,  and  declare  that  a  warmer-hearted  people  do  not 
exist  than  those  who  say  "Boslum"  for  Burslem.  And 
the  Potteries  gladly  takes  to  its  homely,  mothering 
bosom  all  those  who  speak  well  of  it. 

For  it  has  been  greatly  maligned,  and  is  grateful  to 
all  who  say  a  word  in  its  defense.  To  begin  with,  there 
is  its  smoke — as  to  which  neither  outsider  nor  insider 
can  set  down  much  in  extenuation.  Nowhere  are  the 
wasted  products  of  imperfect  and  unscientific  combus- 
tion more  p:-odigally  visible.  Its  5,000  potters'  ovens — 
in  shape  something  like  graceful  and  long-necked  car- 
boys— are  fortunately  not  simultaneous  in  their  working, 
but  all  through  the  week  (and  even  on  Sundays )  enough 


are  busy  to  give  the  Potteries  more  or  less  permanently 
a  sort  of  lower  sky  which  has  no  essential  relation  with 
atmospheric  conditions,  still  less  with  the  empyrean. 
But  the  combination  of  atmospheric  gloom  with  a 
general  "firing-up"  for  Christmas  orders  produces  an 
effect  which  condones  the  outsider's  worst  aspersions 
on  what  he  often  calls  "The  Black  Country." 

There,  again,  the  Potteries  has  its  grievance,  for 
the  Black  Country  proper  lies  in  the  extreme  south  in- 
stead of  the  extreme  north  of  the  county  of  Stafford, 
separated  by  many  beautiful  miles;  and  this  laxity  of 
geographical  knowledge  on  the  part  of  the  outsider,  to 
say  nothing  of  the  contemptuous  implication  of  such 
ignorance,  greatly  offends  the  Pottery  man,  who  can 
find  half  a  dozen  convincing  reasons  why  his  home  is  a 
place  of  unspoiled  rural  charm  compared  with  the  slag 
heaps  and  furnace  fires  of  South  Staffordshire.  At  such 
moments  of  exaltation  he  will  make  a  vague  sweep  of 
the  arm  in  the  direction  of  the  moorlands — bleak  but 
beautiful  country  that  stretches  to  the  hills  of  Derby- 
shire, and  that  furnished  George  Hemming  Mason, 
a  Staffordshire  man,  with  the  scene  for  some  of  his 
finest  pictures. 

Then  there  is  the  Man  and  Dog  Fight,  and  the 
good  Pottery  man  ascribes  the  varnished  tale  which 
located  that  unattested  encounter  at  Tinkerclough  to 
the  journalistic  imagination  of  forty  years  ago.  Yet 
the  legend  still  lingers,  and  if  you  speak  of  the  Potteries 
to  a  Londoner  even  now  he  will  probably  say:  "Ah! 
that's  the  place  where  the  man  and  dog  fight  took  place ! ' ' 
and  speak  as  though  such  combats  were  almost  a  riva 
to  football — or,  rather,  "futbaw." 

Which  brings  me  to  the  dialect.  Twenty  or  thirty 
years  ago  no  Londoner  could  have  understood  two  pot- 
ters engaged  in  earnest  conversation.  Even  more  re- 
cently one  might  be  asked  to  translate  the  language  by 
the  Londoner  at  his  elbow.  Yet  the  dialect  of  the  pot- 
ters is  but  good  Anglo-Saxon,  slightly  changed  en  route 
in  its  journey  through  the  ages.  "Xesh"  is  a  word  no 
Londoner  ever  hears,  though  he  may  come  across  it  in 
Gower's  "Confessio,"  and  there  is  no  just  synonym  for 
what  it  means — a  shrinking  tenderness  to  cold  weather 
or  water.  The  schools  are  gradually  killing  Pottery 
Saxon,  but  you  may  still  hear  a  boy  say,  "Wut  goo, 
surrey?"  by  which  he  means,  "Wilt  thou  go,  sirrah?" 


M4 


and  "Aw' m  well;  ed      means   "I   am  well 

starvi  md  "clem"  was  written  man;   atimebyRare 

Ben 

And  it  is,  indeed,  true  that,  though  Londoners  may 
not  ui  id  the  Pottery  man  when  he  speaks,   it  is 

only  because-  he  does  not  understand  the  language  ofhis 
ancient  forefathers.  The  Pottery  men,  however,  cling, 
to  it,  and  it  is  orm  itisfaction  to  know  that  after  tin- 
board  schools  have  done  their  best  to  the  boy  the  youth 
backslides  to  the  dialect  of  his  fathers,  and  the  man 
manages  to  undo  most  of  the  board  school's  work,  lie- 
sides,  perhaps  even  the  board  schools  do  not  teach  the 
English  language  as  Londoners  know  it.  The  head 
master  of  a  Pottery  board  school,  convoying  a  party  of 
his  pupils  bj  Rudyard  Lake  (the  lake  whence  Kipling 
derived  his  name;  for  his  father  was  a  Pottery  artist), 
once  addressed  one  of  them  thus:  "Xai  then,  thou  silly 
too.'  dusna'  noo  that  water '11  wet  thi  fate?"  For  just 
as  "leek"  becomes  "lake,"  and  "straight"  becomes 
"street,"  so  "feet"  becomes  "fate"  in  the  Pottery  dia- 
lect, and  long  "e"  and  broad  "a"  are  always  obstinately 
transposed. — Brooklyn  Eagle. 


PACKING  GOODS  FOR  EXPORT 


AN  annual  loss  of  $20,000,000  on  exported  American 
goods,  a  loss  that  is  due  solely  to  careless  and  im- 
proper packing,  has  led  the  Bureau  of  Manufactures 
to  issue  a  monograph  on  the  subject.  For  years  con- 
sular agents  abroad  have  been  harping  on  this  subject. 

"It  sometimes  costs  an  importer  a  considerable  amount 
to  ascertain  how  little  an  American  exporter  knows  of 
conditions  in  foreign  countries,"  comments  "Freight," 
"and  once  having  paid  for  another's  lack  of  information 
the  importer  naturally  turns  his  business  to  those  who 
either  do  know  or  are  willing  to  learn.  The  American 
exporter  needs  not  only  more  information  but  also  more 
adaptiveness;  his  personal  prejudices  must  be  subordi- 
nated." 

The  conditions  existing  to-day  are  largely  due  to  false 
economy  assumed  by  the  average  packer  and  shipper  of 
American  manufactures.  The  foreign  manufacturer 
seeks  to  make  his  package  as  good  as  his  product,  there- 
by assuring  to  his  customer  the  safe  arrival  of  the  goods 
in  seasonable  time  and  marketable  condition. 

The  American  manufacturer  pays  very  little  atten- 
tion to  this  material  factor  in  the  marketing  of  his 
His  efforts  are  directed  toward  the  cheapening 
of  his  box  costs  and  in  no  other  country  is  the  factor 
of  strength  considered  so  lightly. 

This  is  not  only  true  of  manufacturers  for  export,  but 

is   more   certainly   true   of    manufacturers   for   domestic 

inent.      Inadequate   packing  is    dear   at   any   price. 

in  foreign  countries  would  rather  pay  for  spe- 

'  ial  1  receive  damaged  goods,  and  when  they 

give   definite   instructions   they   expect    such   instructions 

ie  followed. 

The  utility  of  such  marks  as  "This  side  up"  and  "Han- 


dle  with  care"   is  doubtful.     Such  instruction 

cd   at   the   loading  point   in   this   country,  bill 
are  useless  at  the  other  end  of  the  route  in  ribed- 

m  the  language  of  the  country  to  which  the  good;  are 
shipped.  Even  then  loo  much  faith  should  not  be  placed 
in   their  efficacy. 

In  some  countries  it  i-  inadvisable  to  advertise  on  the 
exterior  the  content-,  of  the  package,  for  such  advertis- 
ing indicates  to  the  would-be  pilferer  his  opportunity. 
Provision  against  pilfering  i-.  necessary,  especially  in 
shipments  of  cased  goods,  such  as  boots  and  shoes,  dry 
goods,  hardware,  notions  and  food  products.  Various 
methods  have  been  recommended,  among  which  may  be 
mentioned  the  use  of  tongued  and  grooved  lumber  for 
boxes,  strapping  of  cases  and  boxes  with  steel  bands,  the 
if  wire  drawn  around  each  end  and  the  middle  of 
the  case  so  tightly  that  it  sinks  into  the  wood  at  the 
corner-,  the  ends  of  the  wire  then  being  twisted  and 
cut  close  with  nippers,  the  use  of  safety  clips  of  various 
kinds  to  bind  the  top  and  bottom  of  the  case  to  the 
sides. 

Climatic  conditions  also  must  be  considered.  In  Hon- 
duras the  rainy  season  lasts  for  five  or  six  months,  during 
which  time  it  rains  hard  and  frequently.  Freight  going 
from  the  coast  to  the  interior  is  covered  with  canvas, 
but  this  is  not  always  in  good  condition  and  articles  bad- 
ly packed  are  injured  by  the  rain.  In  Colombia  ma- 
chinery destined  for  the  interior  is  frequently  exposed 
to  the  weather  for  many  days,  with  heavy  rains  followed 
by  intense  heat,  and  the  shipment  may  arrive  after  two 
or  three  weeks'  exposure  with  several  inches  covering  of 
mud. 

In  sections  of  India  where  the  rainfall  takes  place 
within  four  or  five  months  the  heavy  and  continuous 
rains  produce  a  dampness  in  the  air  quite  unknown  in 
the  United  States.  The  moisture  and  heat  set  up  fun- 
goid growths  in  goods  that  would  be  quite  impossible  in 
the  climatic  conditions  of  America.  Even  perishable 
goods  packed  in  tin  lined  cases  are  not  safe  if  they  have 
been  packed  in  the  United  States  during  wet  weather. 
In  Venezuela,  for  example,  food  products  such  as  dried 
fruit  and  cereals  if  packed  in  cardboard  boxes  are  soon 
spoiled  by  tropical  moisture  or  by  attacks  of  worms  and 
weevils. 

American  exporters  should  know  how  to  pack  for 
transportation  by  cart,  mule,  burro,  llama,  bull  or  camel. 
The  loads  that  various  pack  animals  can  carry  are  ap- 
proximately as  follows :  Mule,  200  to  250  pounds  ;  bur- 
ro, 150  to  200  pounds;  llama,  about  100  pounds;  camel, 
350  to  450  pounds.  Packages  for  transportation  by 
these  animals  should  be  one-half  the  foregoing  weight* 
as  one  package  is  carried  on  each  side.  Thus  a  mule  can 
carry  250  pounds  if  divided  into  two  packages,  but  if  a 
package  weighs  over  150  pounds  he  can  carry  only  one, 
and  as  this  rests  on  his  backbone  he  cannot  carry  much 
above  this  weight. 

The  weight  that  can  be  carried  by  man  carriers  varies 
from  100  to  150  pounds.  The  consuls  in  their  reports 
have  generally  indicated  where  packing  for  such  means 
of  transportation  is  necessary  and  have  given  further  de- 
tails that  will  be  of  assistance. 
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W.  S.  PITCAIRN 


CONTINUES     TO     PRESENT     FOR      YOUR 
APPROBATION     THE     PRODUCTS     OF 

W.  H.  Gnndley  &  Co., 
Doulton  &  Co.,  Ltd., 

....  AND  .... 

Gnndley  Hotel  ware  Co.,  Ltd. 


-ORDER    EARLY    AND    AVOID    DISAPPOINTMENT. 


SOLE    AGENCY 


44  Murray  Street,       New  York  City. 


f\  ^ ML^^m^^^^^^—^^^^  jj|] 
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Nineteen    Hundred   and  Thirteen 


GREETINGS ! 


Charles  L  Dwenger 


IMPORTER, 


French  "A.  K.," 

"Barclay,"  "Classic,"  "Royal"  and  other 
celebrated  shapes  in 

Bavarian  and  Austrian 


WHITE  AND  DECORATED  CHINA 


No.  41  Barclay  Street,  New  York. 
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Pittsburgh  Clay  Pot  Co., 


Pittsburgh,  Pa., 


MANUFACTURERS  OF 


CLAY    PRODUCTS 

of  highest  grade  for 

GLASS    FACTORIES. 


Glass  Melting  Pots,  Furnace  Linings,  Tank  Blocks, 

Tank  Boot  Legs,  Rings,  Floaters, 

Prepared  Clays,  etc. 
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PARTICULAR     ATTENTION     GIVEN     TO     SPECIAL 
SHAPES     OF     ALL     KINDS. 


.)8 


TEN  ACRES  OF  FLOOR  SPACE  DEVOTED  TO 
MANUFACTURING  GLASS. 


The  Fostoria  Glass  Company's  group  of  factories  at  Moundsville, 
West  Virginia,  comprise  three  separate  glass  factories. 

Each  in  itself  complete  in  all  details. 

Each  equipped  with  the  most  modern  and  improved  machinery  for 
manufacturing  glass  of  all  descriptions  for  hotel,  bar  and  domestic 
use. 


Fostoria  Glass  Company, 

m      MOUNDSVILLE,  W.  VA.      tf& 


WE  ISSUE  THE  FOLLOWING  CATALOGUES— IF  NOT  SUPPLIED  WRITE  FOR  A  COPY. 
No.  1 — Table  Glassware  and  Novelties. 


No.  2 — Candelabra,  Banquet  Lamps  and  Blown 
Goods. 

No.  3 — Fancy  Decorated  Lamps. 


No.  4 — Blown  Tumblers  and  Stemware — Illus- 
trations full  size. 
No.  5a — Silver  Deposit. 
No.  6 — Candelabra,  Candles,  etc. 
No.  7 — Vases,  Blown  and  Pressed. 
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PERMANENT    SAMPLE    ROOMS: 

New   York  City,  John   Nixon, 

66  West   Broadway. 

Boston,  Mass.,  Geo.  K.  Marshall, 

105    Federal    St. 

Philadelphia,  Pa.,       Joseph   Tompkinson, 
213  Commercial    Bldg. 

Baltimore,  Md.,  W.  T.  Owen, 

304   W.  Baltimore   St. 

Dallas,  Tex.,  H.  J.  Blakeney, 

909   Elm  St. 

Chicago,  III.,  H.  A.  Marshall, 

806-807   Masonic  Temple. 

Buffalo,  N.  Y.,  A.  H.   Sharp 

311   Main   St. 

San  Francisco,  Cal.,  B.  F.  Heastand, 

718  Mission   St.,  Room   302. 


ETCHED     WATER     SET 
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SILVER     DEPOSIT    TRAY 


ETCHED     CANDLESTICK 


ETCHED     CANDLESTICK 


Twenty-five  Years  of  Industry 

enable  us  to  offer  the  trade  the  BEST  MADE 
and  HIGHEST  QUALITY  AMERICAN  LINE  on  the  market,  viz : 

Fine  Lead  Blown  Tableware,  Stemware  and  Tumblers  with  light 
cut,  deep  plate  etched,  needle  etched,  or  encrusted  coin  gold 
decorations. 

Lead  Blown  Hotel  and  Bar  Goods  with  flat  and  deep  etched 
monograms. 

Pressed  Glassware,  Bar  Goods  and  Novelties. 

Pressed  and  Blown  Vases  and  Flower  Holders. 

Sterling  Silver  Deposit  Glass  of  all  descriptions. 

Decorated  Lamps  and  Shades  in  fired  colors. 


Fostoria  Glass  Company, 


KB 


MOUNDSVILLE,  W.  VA. 
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DINNERWARE  and  CHINA. 


Controlled    shapes   and  patterns.      All   controlled 
lines  from  largest  European  factories. 


GLASSWARE. 


As  in  the  past,  headquarters  for  Bohemian  Fancy 
Glassware.  Prices  and  values  surpass  anything 
we  have  ever  shown. 


KOSSUCH  JANOS. 


Established   1836. 


Sole  agent  for  this  well-known  factory.  Makers  of 
encrusted  gold,  engraved  and  plain  glassware  for 
bar,  hotel  and  retail  trade.  Gold  Medal,  St.  Louis 
Exposition.  

Julivis  Palme, 

35  Barclay  St.,  through  to  40  Park  Place, 

^=^  NEW    YORK. 
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SPOON 


CREAM 


™mmin  qla55  co., 

Tarentum,  Pa. 


v\\\\\X\\\\\\\\\\\\\\\\\\\\\\W\\\\\\ 


NO.    900    PATTERN 


ONE  OF  OUR  NEW  LINES  FOR  1913. 


Made   in    Plain,  Optic,  Cut  Star,  Engraved,  Gold    Decorated. 
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Samples   will   be  shown   in  January  at   Fort   Pitt  Hotel, 
Pittsburgh,  Pa.,  by   Mr.  S.  Q.  Hamilton. 


BUTTER 


SUGAR 
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EDWARD  BOOTE, 


46  West  Broadway,  New  York. 


Cauldon,  £td 

CHINA    AND    EARTHENWARE. 

Service  Plates,  Teas,  Bouillons,  etc. 

Vitrified  Hotel  Ware. 
Hotel  Bone  China. 

Wood  $  Sons,  Ctd 

Dinner  and  Tea  Ware  in  exclusive  patterns  for  retail  trade. 

Vitrified  Hotel  Ware. 


Gibson  Si  Sons,  £td. 

Rockingham  and  Decorated  Teapots. 


fiarrop,  ftammond  $  Co. 

Fine  Rock  Crystal  Glass  in  Table  and  Fancy  Articles. 


BLUE  and  GREEN   DIPT  and   SPONGED  WARE. 


m 
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THE  NORTH  STAFFORD  HOTEL 


PO  the  uninitiated,  Staffordshire,  England,  is  a  "black 
*■  country"  where  thousands  of  chimneys  and  pot- 
tery kilns  arc  belching  out  their  smoke.  In  the  very 
heart  of  the  manufacturing  district  naturally  the  place 
is  not  as  attractive  as  a  park  would  be,  but  just  a  little 
outside  is  some  of  the  most  attractive  scenery  in  Eng- 
land. We  are  in  receipt  of  a  booklet  issued  by  the 
North  Stafford  Hotel,  Stoke-on-Trent,  which  contains 
pictures  of  the  house,  both  exterior  and  interior,  together 
with  numerous  views  of  the  surrounding  country.  The 
hotel,  which  is  largely  patronized  by  Americans  who  go 
to  the  Potteries  as  buyers,  contains  private  suites  of 
apartments  for  families  and  an  abundance  of  accommoda- 
tion for  visitors  making  a  long  or  short  stay  in  the  dis- 
trict, either  for  business  or  pleasure.  Its  cuisine  is 
first  class,  and  the  management  is  under  the  personal 
supervision  of  the  proprietors.  Although  in  the  very 
heart  of  a  thriving    industry,    and    in    immediate  touch 


is  Trentham,  with  its  recently  vacated  ducal  residence, 
offered  as  a  gift  by  the  owner,  the  Duke  of  Suther- 
land, to  the  new  Borough  of  Stoke-on-Trent.  Two 
miles  to  the  west  is  the  ancient  and  loyal  Borough  of 
Newcastle-under-Lyne,  one  of  the  very  oldest  corporate 
towns  in  the  kingdom;  and  within  a  dozen  miles  radius 
scenery  of  an  enchanting  character  may  be  witnessed. 
The  capital  of  the  Staffordshire  Moorlands,  Leek,  is 
but  ten  miles'  away;  Rudyard,  a  popular  resort  for 
Manchester  as  well  as  Potteries  people, ^is  only'aKmile 
or  two  further  on.  The  lake  here  is"  two-and-a-half 
miles  long,  and  open,  out  some  beautiful  scenery.  The 
Chumet  Valley  in  the  spring  and  sttmmer  of  the  year 
presents  wooded  deligths  which  no  lover  of  nature  would 
desire  to  miss.  Easy  of  access,  too,  is  Dovedale,  the 
spot  immortalised  by  Isaac  Walton,  one  of  the  most 
charmingly  picturesque  areas  in  the  country,  with  the 
Manifold  Valley  a  good  second,  if  at  all  inferior,  in  at- 
ractiveness.  A  few  miles  to  the  south  is  Cannock  Chase, 
one  of  the  very  largest  open-air  spaces  left  in  the  king- 


with  the  central  railway  life  of  the  system,  visitors  are 
free  from  any  kind  of  disturbing  influence. 

The  hotel  has  its  own  enclosed  gardens  and  lawn, 
and  a  unique  feature  is  the  fishing  pool,  a  view  of  which 
is  reproduced  above. 

It  is  so  favorably  sititated  that  any  part  of  the  dis- 
trict known  as  the  Staffordshire  Potteries  is  of  easy  access 
by  road,  railway,  or  electric  tram.  Until  March,  1910, 
the  district  consisted  of  a  conglomeration  of  towns  so 
closely  tied  together  that  not  only  strangers,  but  even 
old  inhabitants,  found  it  extremely  difficult  to  determine 
where  one  borough  ended  and  where  another  began. 
For  want  of  unity  of  purpose  and  action  the  district 
suffered;  and  for  many  years  the  feeling  had  been  grow- 
ing that  the  best  thing  for  the  whole  area  was  federa- 
tion, which  was  eventually  brought  about. 

The  very  nature  of  the  chief  industry  of  the  dis- 
trict, and  the  existence  of  coal,  iron  and  steel  works, 
make  it  difficult  for  the  governing  authorities  to  keep 
the  Potteries  as  pleasant  to  the  eye  as  they  would  de- 
sire, but  within  easy  reach  of  the  hotel  visitors  may 
bask  in    most  lovely    scenery.     Three  miles  away  onl-^ 


dom,  and  with  in  half-a-day's  journey  from  thehotel 
are  many  attractive  houses  of  nobles  and  country  gentle- 
men. 

Stoke-on-Trent  is  on  the  direct  line  from  Manches- 
ter and  London.  All  through  trains  stop  at  Stoke,  call- 
ing at  very  few  other  places  on  the  way  to  the  metropo- 
lis. Wolverhampton,  Birmingham,  Manchester,  Liver- 
pool. Derby  and  Leeds,  are  easily  accessible  from  Stoke, 


A     MAGNIFICENT     LAMP     DISPLAY. 


AST  week  Wanamaker's  made  a  display  of  lamps 
•L-'  the  equal  of  which  has  never  before  been  seen  in 
New  York.  Mr.  Hoffman  had  been  making  his 
preparations  for  a  long  time,  and  there  was  about 
everything  shown  in  the  aggregation  that  is  made  for 
gas,  electricity  and  oil,  from  the  cheapest  to  the  best. 
When  the  eventide  came  and  all  the  lights  were  turned 
on  the  effect  was  wonderful.  Crowds  assembled  to  look 
at  the  display,  and  a  big  business  has  resulted. 
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ROUNDED    IN     1874. 


drocker?  anb  (Blass  ^Journal 

Representing  the  interests  of  the  Crockery,  China,  Pottery,  Lamp, 
Glassware,  Toy,  Bric-a-Brac,  Fancy  Goods  and  allied  trades, 

"Published  TEvery  TSIjuridav 

BY 

WHITTEMORE    &     JAQUES,    Inc., 

92  West  Broadway,  New  York. 

.'EDITORIAL  ROOMS:  MECHANICAL  DEPT: 

ITEL.  5092   BARCLAY.  TEL.  5086   BARCLAY. 

Subscription  Rates,  Invariably  in  Advance: 

United  States     $2. on 

Canada.... 3.00 

All  other  foreign  countries  in  the  postal  union 4.50 

Single  copies 10 

In  remitting  subscriptions  please  send  Postal  Money  Order. 

Make  all  checks  and  drafts  payable  to  Whittemore  &  Jaques, 
Inc.  Out-of-town  checks  should  bear  the  words  "  With  New 
York  Exchange." 

Papers  will  be  sent  until  a  specific  order  to  stop  is  received, 
which  order  to  be  valid  must  be  accompanied  by  a  remittance 
sufficient  to  cover  any  arrearage. 

SPECIAL  NOTICE. 
Advertisers  desiring  to  change  the  form  of  their  advertise- 
ments should  have  new  copy  in  this  office  not  later  than  Saturday 
of  the  week  preceding  the  date  of  issue. 

Entered  at  New  York  Post  Office  as  Second-Class  Matter. 


NEW    YORK,  DEC.   ig,   1912. 


\\  JE  extend  to  our  patrons  the  compliments  of  the 
*  *  season,  and  take  tin's  occasion  to  thank  them  for 
the  liberal  support  they  have  extended  to  us.  This 
issue  is  an  evidence  of  the  regard  in  which  the  Crock- 
ery and  Glass  Journal  is  held.  In  entering- upon 
our  thirty-ninth  year  we  propose  to  maintain  the  high 
standard  we  have  attained,  and  increase  our  efficiency 
as  opportunity  oilers. 


MAKE     WHAT     PEOPLE     WANT. 


"C*ORTY  years  ago  importers    of    china    had    to    take 
J-        whatever    goods     the     manufacturers    produced. 
There  was    no  use    in    arguing  with    them.     If  the  im- 
porter did  not  like  what  he  was  shown  he  was  met  with 
rug  of  the  shoulders    which  plainly  intimated  that 
he  could    take    or    leave  them.     This  was    particularly 
true  of  the  German    manufacturers.     They  made  what 
suited  themselves,  and  no  amount  of  talk  would  change 
their  views.     The  French  manufacturers  were  the  first 
e  way.      Perhaps    the  fact  that  an  American  was 
at  tin         d  of  one    of  their  largest    establishments   had 
1  do  with    it.      Be  thai  as  it  may,  to-day  all 

l1      ^ls  for  this  market,  some 

of  them    exclusively.      Patterns    made    for    the    United 
.States  will  not  sell  in  Europi       I  ontrawise,  many  goods 
an  trade  w  ill  not  go  here. 
1  [aving  discovered  thatpai  i  i<  ular  importers  require 
particular  goods,  why  not  tep  farther  and  consult 

the  ' 

omania  makers,  who  are  largely  respon- 


make  up  a  1 

ally,  but  out  of  hundred 
ware  SU<  The  mam  • 

has  taught  them  to  a  large  extent,  and  they  do  the 
best  they  can  under  the  cireumsfc 
knows  that  the  success  of  patterns  is  prob 
des'fm  ri  by  one  will  prove  a  b  th  an- 

other, and  vice  versa. 

The    women  are    the  final  arbitrator-    in  the  china 
trade.      They  are  the  buyers,  and  their  taste-  should  be. 
consulted.     As  the  manufacturers  at  home  and  abroad 
have  seen  the  wisdom  of  a  catering  to  tin 
up  to  the  designers  to  go  one  step  farthei  onsulfl 

the  consumer. 

!n  some  stores  the  buyer  calls  in  his  sal, 
consultation.  While  this  is  well  in  its  way.  it  is  incon- 
clusive. The  girls  who  are  diplomatic  and  desire  to 
stand  well  with  the  buyer  will  agree  with  his  views. 
Again,  some  of  them  are  young  and  immature,  and  few 
of  them  are  educated  up  to  the  standard  required. 

Designers  should  submit  color  schemes  to  women 
who  will  be  likely  to  buy  the  wares— women  of  refinement 
and  education  who  know  beauty  when  they  see  it.  It 
may  not  be  possible  to  make  exactly  what  they  suggest, 
hut  at  least  the  trend  of  their  views  may  be  followed. 

If  this  idea  were  adopted  there  would  be  fewer  dis- 
carded patterns  and  fewer  unsalable  designs  put  on  the 
market. 


PERSONAL. 


ONE  of  the  rising  young  men  in  the  crockery  busi- 
ness is  II.  C.  Kupper.  Prior  to  coming  here  a 
few  years  ago  he  was  in  charge  of  a  decorating 
plant  at  Limoges.  He  spent  a  few  months 
learning  New  York  ways,  and  incidentally  made 
friends  because  he  was  able  to  suggest  designs  for  some 
of  the  big  buyers.  The  next  year  he  came  over  to  go 
on  the  road  for  a  few  weeks.  Shortly  afterwards 
Charles  Ahrenfeldt  decided  to  retire  from  the  New  York 
market  and  sent  Mr.  Kupper  over  to  look  after  the  de- 
tails. Believing  that  it  was  a  good  thing  tc  hold  the 
New  York  market,  he  arranged  to  buy  out  the  business. 
This  was  a  wise  move,  for  he  not  only  kept  the  old  trade, 
but  has  managed  to  increase  it  materially. 

E.  W.  Brooks,  foreign  buyer  for  the  Burlev  & 
Tyrell  Co.,  Chicago,  was  visiting  some  of  his  old  friends 
in  the  District  on  Thursday  and  Friday  of  last  week— 
which  means  that  he  shook  hands  with  about  every 
other  man  he  met.  He  is  exceedingly  popular,  both 
here  and  at  home. 

Both  Messrs.  Berry  and  Fresch,  of  the  Baltimore 
Bargain  1  louse,  were  in  the  market  last  week  buying 
for  1913.     They   are  wise  in  being  in  the  market  early. 


M5 
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and  it  is  their  energy  in  doing  just  such  things  that 
has  built  up  their  fine  business. 

Geo  Granville,  who  represents  A.  H.  IIeisey&  Co. 
at  Boston,  was  in  New  York  last  week  attending  the 
banquet  of  the  cut  glass  men,  and  judging  by  his  beam- 
ing smile  enjoyed  every  minute. 

\V.  11.  Arden,  representing  the  Shenango  Pottery 

Co.,  was  in  New  York  last  week  shaking  hands  with 
old  friends.  He  is  elated  over  the  business  he  has  al- 
ready secured  for  1913. 

W.  S.  Pitcairn  arrived  from  Europe  on  the  Maure- 
tania  after  one  of  the  stormiest  trips  she  ever  made.  At 
no  time  was  the  ship  in  danger,  and  the  passengers 
could  not  understand  why  a  report  that  they  had  met 
with  an  aeeident  had  been  started.  Real  danger  was 
encountered,  however,  when  landing".  After  the  passen- 
gers had  begun  to  debark  orders  were  given  to  back 
the  ship  ten  feet.  For  a  brief  space  it  looked  as  if 
those  on  the  g-angplank  would  be  crushed  or  thrown  in- 
to the  water.  As  it  was,  everybody  escaped  with  a  big 
fright. 

W.  E.  Withered,  of  the  Edwin  M.  Knowles  China 
Co.,  was  in  New  York  last  week  and  was  greeting  old 
friends  at  the  Grand  Hotel. 

* 

W.  J.  Ford  made  an  excellent  presiding  officer  at 
the  cut  glass  men's  banquet,  and  in  his  speech  gave  the 
manufacturers  some  very  good  advice. 

Nothing  pleases  John  Nixon  better  than  doing  a 
kind  action  for  someone.  Many  are  the  members  of 
the  Salesmen's  Association  whom  he  has  carried  when 
under  stress  of  circumstances  they  have  been  unable  to 
pay  their  assessments.  The  festive  season  just  upon 
irs  is  therefore  particularly  attractive  to  him .  The  guise 
of  Santa  Claus  suits  him  to  a  dot,  and  the  children  who 
have  in  years  past  seen  him  enact  the  part  store  it  up  as 
a  treasured  memory. 

During  the  past  week  Mr.  Mills,  of  Mills,  Gardner 
&  Co.,  Chicago,  was  here  to  interview  Cox  &  Lafferty, 
who  represent  them  in  the  East. 


D.  King  Irwin,  with  the  United  States  Glass  Co., 
who  commutes  from  Short  Hills,  N.  J.,  has  become  one 
of  that  town' s  leading  citizens.  Energetic  in  everything 
he  undertakes,  it  is  no  wonder  he  is  popular. 

"Jake"  Hartman  (if  anybody  called  him  'by  his 
full  name  he  possibly  would  not  recognize  it)  has  been 
doing  double  duty  this  year —getting  up  goods  at  the 
factory  and  then  selling  them  on  the  road.     Fie  and  S. 


B.  Clark,  together  with  E.  Bauxbaum,  make  a  strong 
combination.  Mr.  Bauxbaum  was  a  Wall  street  man, 
and  the  way  he  grasped  a  manufacturing  business 
astonished  old-timers. 

Fred  Farrell  severs  his  connection  with  the  Monon- 
gah  Glass  Co.  at  the  end  of  the  year.  He  covered  the 
Eastern  territory  for  them. 

Harry  S.  Clarke,  who  for  thirteen  years  has  been 
with  Robt.  Slimmon  cVCo.,  leaves  Dec.  31  to  take  a  posi- 
tion with  Graham  &  Zenger.  His  special  work  will  be  on 
the  Rosenthal  china,  although  he  will  carry  the  glass 
lines  when  he  travels.  As  he  goes  with  the  firm  up  to 
their  new  location  on  Fifth  avenue,  his  genial  presence 
will  be  missed  in  the  District,  where  he  has  been  a 
familiar  figure  for  many  years,  for  he  began  here  as  a 
lad.  He  is  as  popular  on  the  road  as  he  is  in  the 
District,  and  when  he  goes  out  for  his  new  firm  will 
undoubtedly  get  the  "glad  hand." 

I.  S.  Hirsch,  who  has  for  the  past  year  represented 
J.  De  Keyser  cK:  Co.  on  the  road,  leaves  their  employ  at 
the  end  of  the   year. 

Harry  R.  Churchill  is  in  the  throes  of  moving.  He 
is  not  going  far — only  two  doors  east.  He  is  a  method- 
ical man,  and  while  he  is  not  enamored  of  the  task  is 
going  at  it  in  a  business-like  way  and  expects  to  have 
everything  in  good  shape  early  in  January. 

E.  Jinushi,  the  managing  partner  of  Morimura 
Bros.,  is  so  genial  and  democratic  that  he  is  thoroughly 
liked  by  every  man  in  the  store,  and  the  customers 
cannot  say  enough  in  his  praise.  Unlike  many  of  his 
countrymen,  he  has  become  affiliated  with  this  country 
by  becoming  a  citizen,  and,  more  to  the  purpose,  has 
taken  unto  himself  an  American  wife.  He  is  an 
enthusiastic  golfer,  a  Mason,  and  in  other  ways  has 
shown  his  American  spirit. 

Chas.  E.  Hilliker  has  been  appointed  exclusive 
agent  in  Colorado,  Wyoming,  Utah,  Montana,  New 
Mexico,  Arizona  and  El  Paso,  Texas,  for  the  Fostoria 
Glass  Co.,  of  Moundsville,  W.  Va. 

Louis  Greeman,  the  "specialist"  salesman  with 
Morimura  Bros.,  ever  on  the  lookout  for  the  interest  of 
his  customers,  that  his  firm  may  benefit  thereby,  re- 
cently made  a  speech  before  the  Mayor,  urging  that  the 
street  peddlers  might  ply  their  trade  during  the  holiday 
season.  He  is  a  good  talker,  and  his  eloquent  plea  won 
out. 

A.  J.  Fondeville,  of  Fondevitle  &  Van  Iderstine,  is 
a  passenger  on  the  Philadelphia,  due  on  the  19th.  If 
he  experiences  as  bad  weather  as  the  recent  arrivals  he 
will  be  late. 
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WHY     WORKING     GIRLS     SHOULD 
DRESS     WELL. 


IT  will  interesl  the  large  number  of  women  and  girls 
employed  in  the  various  branches  of  the  crockery  and 

glass  trades  to  learn  the  views  of  Dr.  Simon  X.  Patten, 
the  political  economist  of  the  University  of  Pennsylvania, 
.1-  expressed  in  a  recent  address  at  Philadelphia,  in  which 
he  advised  working  girls  to  borrow  money  if  need  he 
in  order  that  they  may  he  well  dressed  arjd  advance  them- 
selves socially  and  in  business. 

"Every  girl  who  earns  her  own  living  wants  the  best 
that  money  can  buy,"  said  lie.  "and  if  she  does  not  gel 
them  by  reason  of  her  own  labor  then  she  is  simply  fol- 
lowing the  laws  of  nature  when  she  resorts  to  other 
measures  to  obtain  the  things  that  other  better  dressed 
women  have. 

"It  is  no  evidence  of  loose  morality  when  a  stenog 
rapher  earning  eight  or  ten  dollars  a  week  appears  dressed 
in  clothing  that  takes  nearly  all  of  her  earnings  to  buy. 
It  is  a  sign  of  her  growing  moral  development,  and  the 
well  dressed  working  girl  constitutes  a  tremendous  in- 
fluence for  good  and  she  is  the  backbone  of  many  a  happy 
home  that  is  prospering  under  the  influences  that  she 
is  exerting  over  the  household. 

"It  is  as  important  for  her  to  be  neat  and  well  dressed 
as  it  is  for  her  to  be  accomplished  about  her  work.  Her 
employer  is  the  first  to  notice  her  clothes  and  when  die- 
appears  prosperous  and  dressed  with  taste  and  dignity, 
her  salary  will  soon  be  raised  until  she  is  earning  half  as 
much  again  as  she  was  when  she  began  her  employment 
at  small  wages. 

"It  is  a  mistake  for  the  working  girl  to  continue  to 
wear  the  same  old  clothes  and  hand  over  all  her  earnings 
to  her  family.  By  reason  of  her  own  disappointment 
at  not  appearing  prosperous  she  will  become  discouraged 
and  will  never  increase  her  income,  for  the  employer  will 
soon  learn  to  regard  her-  as  careless  and  instead  of  ad- 
vancing she  will  stand  still,  and  in  place  of  being  an  aid 
to  her  family,  she  soon  loses  interest  in  her  own  fortunes 
and  also  those  of  her  family,  whom  she  started  out  with 
the  intention  of  helping. 

"A  girl  of  this  type  soon  becomes  a  burden  and  a 
handicap  to  herself  and  her  family,  whereas  the  girl  who 
spends  her  earnings  on  her  clothes  is  not  only  self-re- 
specting, hut  she  learns  to  love  nice  clean  things,  and 
will  ultimately  love  the  better  things  of  life  and  profit  by 
her  environment,  so  that  she  will  become  of  much  greater 
financial  value  to  her  family  and  exert  a  wonderfully 
effective  influence  upon  her  own  life. 

■'.nls  of  this  type  learn  the  use  of  money,  and  so 
when  they  become  housewives  they  are  far  more  frugal 
and  know  how  to  dress  their  children  and  how  to  live 
within  their  means.  That  is  why  the  girls  of  the  indus- 
trial classes  are  as  important  to  the  life  of  this  country 
as  any  element  of  society. 

a  class,  they  are  the  most  useful  members  of  our 

ty,  and  the  persons  who  criticize  them  for  wanting 

to  wear  good  clothes  do  not  know  how  harmful  their  in- 


fluence 1-   or  how    mistaken  they  are  in  the  fundan 
prim  ipli 

"Women    v,  ho    ride    to    church    in    automobih 
little  of  the  life  of  the  average  working  girl.    The 
statements  thai  the)  m  simply  due  to  their  ignor- 

ance of  the  conditions  of  industrial  life,  and 
lime-   I    fee]  ,  on-trained  to  tell  them  that  tl  setter 

employ   their  time   b)    trying  to  aid   these  girls,   that   is, 
however,  not  within  my  province,  and  some  one 
have  to  teach  the  women  of  this  type  the  real  fa 

"Girls  have  a  right  to  spend  their  motu 
and  the  girl  who  does  not  is  on  a  par  with  the  man  who 
lias  had  a  college  education  and  make-  no  use  of  it  and 
is  a  burden  to  every  one  about  him. 

"It  is  an  old  saying  that  a  dime  in  the  hand-  of  a  girl 
1-  worth  a  dollar  in  the  hands  ,,f  a  boy,  and  I  actually  be- 
lieve that  a  woman  know-  what  to  do  with  her  money 
hetter  than  a  man.  For  tin-  reason  1  am  not  one  of 
those  who  subscribe  to  the  theory  that  it  i-  unsafe  to 
let  the  women  have  all  the  money  that  they  want,  for 
1 1 iev  generally  know  how  to  Use  it.  and  when  they  want 
to  spend  it  on  their  clothes  they  will  do  so  and  not  be 
foolish   with  it. 

"The  g\r\  who  i-  accustomed  to  spend  $150  on  her 
clothes  every  year  before  her  marriage  will  -pend  but 
S50  after  she  has  wedded.  This  i-  not  theory  but  fact, 
and  statistic-  prove  that  women  are  responsible  when  it 
conies  down  to  the  Use  of  money.  For  this  reason  I 
have  always  maintained  that  the  widest  latitude  should 
he  allowed  the  working  tdrls.  Let  them  spend  their  earn- 
ings on  themselves,  and  in  this  way  they  will  not  only  be 
happier  hut  they  will  learn  more  quickly  the  value  of 
money. 

"Any  one  who  will  deprive  a  girl  of  this  pleasure  or 
happiness  is  simply  going  hack  to  the  old  times.  More 
than  a  century  ago  it  was  the  theorj  of  certain  mis- 
guided individuals  that  the  peasants  and  girls  of  the  work- 
ing  classes  should  not  be  allowed  to  wear  shoes  and 
stockings.  Persons  who  would  have  them  dress  poorly 
and  not  in  fashionable  attire  are  harking  back  to  the 
days  that  are  passed  and  they  are  more  than  100  years 
behind  the  times. 

"The  working  classes  have  the  same  right  to  dress 
themselves  in  the  styles  of  the  present  day  as  have  the 
women  of  fashion,  and  when  they  do  it  they  not  only 
show  good  taste,  but  they  are  learning  lessons  in 
economics,  although  they  do  not  realize  themselves,  and 
they  are  solving  the  greatest  problem  which  they  have  to 
contend  with." 


JAPANESE     PACKING. 


'P  H  E  Japanese  show  the  greatest  care  in  the  packing 
1  of  their  pottery.  Each  vase  is  wrapped  round 
with  long  grass  until  it  becomes  perfectly  cylindrical  in 
shape  and  is  then  enclosed  in  a  woven  grass  package 
with  circular  top  and  bottom,  so  that  a  number  may 
be  packed  in  rows,  thereby  saving  space  in  the  case 
In  ten  such  cases  opened  last  week  there  was  not  a 
suspicion  of  even  a  crack  in  any  of  the  pieces. 
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Les  Etablissements  Guerin  &  Co. 

The  Largest  FRENCH  Manufacturers, 

Limoges,  France. 


WM.  GUERIN    ®l    CO., 

Manufacturers    of 

FRENCH    CHINA. 

LIMOQES. 

WV.G,/ 

1RADB  °<  &c?r  MARK 

FRANCE. 

Our  Specialties— Service  Plates,  Dinnerware  and  Hotel  Goods. 


33     PARK     PLACE,    NEW     YORK. 


J.  POUYAT    ®L    CO., 

The  Oldest  FRENCH  China  Factory. 


FOUNDED    1720. 


TRADE     MARKS 


ON    WHIT1  ON    UICOl 

J.  P. 


Original  shapes  and  designs,  especially  adapted  for  exclusive  trade. 


33     PARK     PLACE,    NEW     YORK. 


Import   Samples   Ready    by  January   15th. 


i5i 


I  52 


Si 


The  Crooksville  China  Co. 


ELITE     DINNER     SERVICE. 


Our  191 3  exclusive  open  stock  dinnerware  patterns  surpass  anything  we  have  shown  hereto- 
fore. For  excellency  of  proportions  and  shape,  distinctiveness  of  decoration,  quality  and 
general  finish  of  goods,  we  have  attained  a  high  standard  of  perfection. 


We  will  continue  to 
show  a  most  excellent 
line  of  popular  -  priced 
specialties. 


LEMONADE     SET. 


Our  entire  new  line  can  be  seen  after  December  1st  at  both  our  factory  and  our  Chicago 
Sample  Room. 


Western  Representative : 

J.  E.  Boring,  134  W.  Lake  St.,  Chicago. 


Factory  and  Main  Office : 

Crooksville,  Ohio. 


THE  CROOKSVILLE  CHINA  CO.,  Crooksville,  Ohio. 
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The  Grand  Ducal  Pottery  at  Karlsruhe. 

(Grossherzogliche  Manufaktur  Kuntskeramische  Werkstatten.) 


By    W. 

NO  country  in  the  world  is  as  appreciative  of  the  art 
of  the  potter  as  is  Germany,  and  in  no  other  country 
is  its  development  watched  over  and  assisted  as  it  is  there. 
Must  efficient  training  and  technical  schools  abound,  the 
secrets  of  the  potter  are  secrets  no  longer,  and  the  ex- 
haustive and  well-defined  plans  to  promote  scientific  pot- 
ting have  resulted  not  only  in  the  production  of  highly 
trained  practical  potters,  but  in  an  improvement  in  the 
various  products  as  astonishing  as  it  is  gratifying.  When 
Italy,  centuries  ago,  rose  to  fame  in  the  ceramic  world, 
through  the  patronage  and  encouragement  of  the  ducal 
houses,  the  art  was  practically  unknown  in  Germany, 
but  if  we  now  look  for  potteries  owned  by  prince  or  po- 
tentate it  is  not  to  Italy,  but  to  Germany  we  must  turn, 
the  three  factories  Dresden,  Berlin  and  Nymphenburg 
all  being  Royal  in  ownership.  To  these  may  be  added  the 
one  at  Karlsruhe.  The  advantageous  conditions  on  which 
the  industry  exists  there  becomes  painful  when  contrasted 
with  the  utter  indifference  manifested  towards  it  here, 
both  by  our  millionaires  and  the  State.  We  spend  mill- 
ions on  libraries  principally  for  the  diffusion  of  more 
or  less  innocuous  novels,  but  there  is  yet  to  declare  him- 
self a  man  with  sufficient  perspicuity  to  perceive  that  to 
found  a  pottery  somewhat  on  the  lines  of  the  Grand 
Ducal  ones,  to  give  America  an  art  instead  of  a  manu- 
facture, would  not  only  carry  his  name  to  posterity,  but 
would  be  an  educational  triumph  no  library  can  ever 
hope  to  attain.     To  slightly  change  the  couplet 

"The  throne  outlasts  the  King. 
The  vase,  Tiberius." 


P.    JERVIS. 

It  was  in  1900  that  the  court  of  Karlsruhe  directed 
the  architect,  Friedrich  Ratzel,  to  design  and  build  the 
picturesque  building  which  was  to  serve  as  the  first  shops 
of  a  ducal  pottery.  The  painter,  Wilhelm  Sus,  was  the 
first  director.  It  was  very  modest  in  size,  for  it  was 
somewhat  of  an  experiment  in  spite  of  the  faith  of  its 
progenitors.  The  fundamental  idea  was  to  revive  the 
old  craftsmanship,  to  give  technical  aid  and  furnish  with 
tools  those  in  whom  the  love  of  craftsmanship  had  not 
been  extinguished  by  modern  machinery  and  modern 
modes  of  production.  The  artists  of  Karlsruhe  respond- 
ed nobly  to  the  call,  and  very  soon  the  expectations  of  the 
little  band  of  earnest  workers  were  surpassed.  Among 
the  artists  Hans  Thoma  helped  very  much  at  the  first 
designing  tile  panels,  placques,  etc.,  and  very  often  exe- 
cuting them  in  pottery.  Among  the  sculptors  Konrad 
Taucher,  Hermann  Binz  and  especially  Maximilian 
Wurtenberger  rendered  most  valuable  aid,  the  latter  be- 
ing one  of  the  most  original  and  artistic  personalities  of 
the  whole  circle.  There  was  no  attempt  to  make  them- 
selves specialists,  taking  their  art  rather  in  an  universal 
way.  The  bridging  over  from  purely  artistic  conception 
to  their  utilization  for  practical  purposes  came  without 
special  effort  and  from  making  statuettes  to  satisfy  their 
artistic  longings  they  found  an  added  pleasure  in  utiliz- 
ing them  for  domestic  use.  So  Wurtenberger's  singing 
nightwatchman  was  made  to  do  duty  as  a  clock  and 
the  jew  peddler  as  a  desk  set.  This  led  to  the  more  ex- 
tensive production  of  useful  articles,  all  with  a  given 
utilitarian  purpose  in  which  the  artist,  Thora,  excelled. 
But  it  was  neither  in  these  minor  productions  nor  in  the 
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graceful  figures  p  thai   the  pottery  was  to  find 

its  true  sphere  of  usefulness.  Tiles  had  been  made  from 
the  commencement,  one  of  the  earliest  works  of  Siis  be- 
ing a  peacock  frieze  which  decorates  the  entrance  to  the 
old  studio  building,  and  it  is  the  tile  work  of  the  Jucal 
factory  that  is  now  the  most  important  product,  and  for 
the  development  of  which  it  was  necessary  to  build  a  new 
iry.  For  interior  decoration  the  beautiful  tones  ob- 
tainable by  colored  glazes  make  majolica  the  ideal  body, 
but  for  exterior  a  stoneware  body  is  used  as  being  better 
able  to  resist  climatic  changes.  One  of  the  earliest  works 
undertaken  was  a  house  for  Dr.  Claire,  designed  by 
Messrs.  Pfeifer  &  Grossman,  and  is  a  most  interesting 
example  not  only  of  the  outside  but  also  the  interior  dec- 
oration. The  growing  use  of  tiles  for  this  purpose  led 
to  a  further  step,  the  production  of  fountains,  stoves 
etc.,  and  the  limited  room  in  the  old  building  did  not  suf- 
fice for  the  manufacture  of  these  large  pieces  and,  as  be- 
fore stated,  a  larger  one  was  built.  Credit  must  be  given 
to  the  Grand  Duke  for  realizing  the  importance  the  fac- 
tory seemed  certain  of  assuming  and  for  furnishing  the 
means  for  carrying  out  the  ambitious  plans  of  the  man- 
agement. One  of  the  most  .sumptuous  works  ever  at- 
tempted in  ceramics  was  the  decoration  of  the  Admiralty 


Baths,  which  well  represents  the  development  of  modern 
the  floors,  the  tile  picture!  and  the  plastic 
pieces  being  all  part  of  a  well-conceived  and  beautiful 
scheme.  The  fountains  by  Wurtembcrg  are  particularly 
interesting,  being  conceived  in  the  pure  spirit  of  the 
Renai  When   completed,   the  building  will   dem- 

onstrate that  craftsmanship  need  not  be  confined  to 
works  of  art  only,  but  may  easily  eeome  a  part  of  prac- 
tical architecture.  Outside  of  this  baukeramic,  arti-tic 
work  is  not  neglected,  the  graceful  figures  so  full  of  ac- 
tion by  Hermann  Binz  and  showing  such  a  perfect 
knowledge  of  anatomy  being  especially  notable  *  as  are 
also  the  animal  studies  of  Emil  I'uttner.  Pro:' 
Wackerley,  the  well-known  creator  of  Rococo  figures. 
also  contributed  some  popular  models.  In  this  way  the 
Grand  Ducal  factory  has  grown  in  a  dozen  years  from  a 
small  workshop  to  one  of  the  largest  institutions  of  its 
kind  in  Germany,  without  losing  sight  of  its  original  pur- 
pose. Its  full  growtli  has  not  yet  been  reached,  but  it 
has  maintained  the  character  of  a  truly  artistic  workshop, 
not  trying  to  produce  as  a  mere  factory,  but  only  really 
artistic  handiwork,  the  inner  and  enduring  reason  for  its 
existence  and  success. 


See  illustrations  on  opposite  ]<a^e. 


The  Psychologic  Moment  of  the  Sale. 


THE  Psychologic  Moment  is  the  main  strategic  point 
in  the  sale.  It  is  the  climax  of  the  selling  talk: 
the  final  decision  is  but  a  step  beyond. 

Veteran  salesmen,  by  long  experience,  become 
more  or  less  adept  in  sensing  the  moment,  and  as  a 
consequence  its  arrival  is  to  them  virtually  equivalent 
to  the  actual  surrender  of  the  customer;  for  they  can 
easily  conclude  to  deal  from  that  point.  But  the  novice 
loses  many  "almost  sales"  through  inability  to  deter- 
mine just  when  the  moment  for    closing    has    arrived. 

uners  are  often  strong  on  the  introduction  and  on 
the  instructive  and  even  the  argumentative  portions  of 
their  talk,  yet  fall  down  at  the  finish.  This  failure  is 
due  to  insufficient  preparation. 

But,  it  is  often  asserted,  no  preliminary  planning 
will  avail  in  the  closing,  for  that  must  be  left  altogether 
to  circumstances.  Therein  lies  the  secret  of  the  whole 
difficulty.  For  preparation  can  extend  only  so  far  as 
knowledge  extends.  The  student,  facing  even  his  very 
first  prospect,  can  attract   attention  by  his  personality; 

he  can  outline  hi       ition  and   proceed  to  expound 

it,  because  he  is  prepared  to  cope  with  the  primary 
indiffererj  e  01  ;  he  has  read  his 


customer's  temperament,  and  is  guided  accordingly  in 
what  he  says;  he  can  answer  any  objection  that  the  cus- 
tomer may  bring  up;  but  he  often  fails  at  the  finish,  and 
the  reason  is  that  he  has  no  experience  to  gatide  him, 
and  his  instruction  has  not  taught  him  how  to  determine 
when  the  moment  for  closing  has  arrived. 

The  fault  lies  in  the  instructor.  Salesmen  who  do 
not  study  their  profession  from  a  scientific  standpoint 
generally  receive  their  instruction  from  some  other 
salesman  who  has  had  experience  with  their  line.  And 
bow  is  the  latter  to  tell  his  pupil  what  he  does  not  know 
himself?  I  have  talked  with  a  great  many  salesmen, 
some  of  whom  were  famous  "closers,"  but  I  have  never 
yet  found  one  who  could  give  me  a  satisfactory  defini- 
tion of  the  term,  "psychologic  moment."  I  received 
various  answers,  such  as  "When  you've  won  out," 
"When  you've  'got'  him,"  "The  time  to  close,"  etc. 
Superficial  replies  altogether,  and  no  real  answer  to  the 
question.  We  all  agree  on  what  is  to  be  done  when  the 
Moment  arrives,  but  no  one  seems  to  know  what  the 
Moment  is;  and  if  we  do  not  know  what  it  is,  how  are 
we  to  know  when  it  arrives,  or  how  to  look  for  it,  how 
to  brin"'  about  its  arrival  ? 
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My  answer,  viewing-  the  question  from  the  scientific 
standpoint  taught  in  the  Sheldon  Course,  is  this:  "That 
point  on  the  journey  to  decision  when  desire  for  a  thing- 
has  become  a  determination  to  possess  it."  This  does 
not  preclude  the  possibility  of  failure,  even  though  suc- 
cess be  so  near.  For  the  battle  is  not  over  yet;  this 
indefinite  determination  must  be  focused  on  the  present 
moment,  now,  while  I  am  here.  The  cusomer  must  not 
be  allowed  to  put  me  off  with  a  promise  to  buy  "later." 
If  I  accept  such  a  promise  and  ultimately  lose  the  order 
it  is  because  Resolve  has  cooled  off,  not  because  it  never 
existed. 

If  we  always  knew  when  the  psychologic  moment 
had  arrived  we  should  close  many  sales  that  we  now 
lose.  We  can  prepare  our  closing  remarks;  the  diffi- 
culty is  not  what  to  say  or  do,  but  when  to  say  or  do  it. 

In  determining  the  presence  of  the  psychologic 
moment  we  need  all  our  thinking  and  feeling  powers. 
The  better  students  we  are  of  human  nature,  the  more 
sensitive  we  are  to  impressions  through  the  "sixth 
sense,"  the  keener  our  observation,  the  sounder  our 
judgment — the  greater  will  be  our  success.  There  can 
of  necessity  be  no  set  rule  or  code  of  rules  for  our 
guidance,  for  each  man  is  a  law  unto  himself.  wSome 
prospects  indicate  their  state  of  mind  by  silence,  others 
by  speech.  Sometimes  a  question  as  to  price,  terms, 
etc.,  will  indicate,  by  the  tone  of  the  voice,  that  the 
Moment  is  here.  Again,  restlessness  may  betray  it. 
The  salesman  should  particularly  listen  attentively  to 
every  word  the  customer  may  let  fall,  bearing  in  mind 
that,  in  the  majority  of  cases,  the  word  or  phrase  in  a 
sentence  which  carries  the  emphasis,  though  ever  so 
faintly,  is  an  indication  of  the  thought  that  is  uppermost 
in  the  mind  of  the  speaker. 

We  must  guard  against  a  postponement  of  the  de- 
cision just  as  much  as  against  a  downright  refusal  to 
buy  at  all.  Just  as  we  must  not  offer  a  negative  sugges- 
tion ourselves,  so  we  must  not  allow  our  prospect  to  make 
an  unfavorable  statement.  An  unfavorable  thought  is 
bad  enough,  but  it  is  intensified  many  fold  when  it  is 
voiced  and  returns  to  the  customer's  mind  by  way  of 
his  organs  of  hearing.  It  is  "on  record"  then,  and, 
like  the  law  of  the  Medes  and  Persians,  in  many  cases 
it  "alterethnot."  We  must  anticipate  such  a  catas- 
trophe and  interposed  a  strong,  positive  suggestion  to 
close  now.  A  good  salesman,  though  perhaps  ignorant 
of  the  scientific  principles  of  salesmanship,  knows  from 
experience  the  truth  of  this.  Just  before  the  customer 
would  have  said,  "I'll  give  you  an  order  next  time," 
he  brings  positive  suggestion  to  bear  in  one  form  or  an- 
other, as,  for  instance,  by  writing  out  the  order. 

And  now  what  is  the  most  practical  solution  in 
this  problem,  wherein  lies  our  strength?  Genuine 
sympathy,  founded  on  the  law  of  mutual  benefit,  is  per- 
haps the  salesman's  greatest  asset  in  this  crisis.  The 
nearer  in  accord  his  mind  is  with  that  of  the  customer 
the  better  he  can  tell  the  condition  of  that  mind  at  any 
given  moment.  If  the  salesman  has  noted  all  along  the 
progress  he  has  been  making  he  will  not  be  apt  to  miss 


the  Psychologic  Moment  when  it  arrives. — C.  M.  Fal- 
coner, in  "The  Business  Philosopher." 


EXTINCT     SPECIES. 


IN  reply  to  a  question  concerning  the  possibility  of 
any  basis  for  a  report  that  the  mustache  cup  of  a 
generation  ago  was  likely  to  come  into  fashion  again, 
C.  E.  Roehling,  of  Pitkin  &  Brooks,  Chicago  after 
denying  the  possibility  of  such  a  thing,  relaxed  into  a 
reminiscent  mood,  and  said:  "There  was  a  time,  and 
not  so  very  long  ago,  when  the  mustache  cup  was  a 
staple  article  of  trade.  It  was  in  wide  and  constant 
demand.  A  cup  made  of  the  finest  material  and 
decorated  in  artistic  style  was  a  fitting,  favorite  and 
popular  holiday  gift  from  a  sweetheart  to  her  lover. 
Why,  in  those  days  we  imported  just  about  as  many 
mustache  cups  as  coffees.  But  that  style  of  cup  has 
gone  almost  entirely  out  of  use.  A  few  are  still 
made,  but  not  in  sufficient  numbers  to  constitute  a 
recognized  feature  in  the  trade." 

The  same  thing  obtained  with  reference  to 
"personal  cups"  in  barber  shops,  said  Mr.  Roehling. 
At  one  time  it  was  thought  that  recognition  of  the 
first  principles  of  sanitary  science  demanded  the  use 
of  these  cups.  The  barber  who  could  not  make  a 
good  display  of  cups,  each  bearing  the  name  of  the 
owner  in  ornamental  letters,  was  considered  to  be 
doing  a  very  poor  business.  But  they  have  largely 
disappeared.  It  is  said  that  in  the  secret  recesses  of 
the  Palmer  House  barber  shop  new  He  unused  from 
1,500  to  2,000  of  the  finest  and  most  artistic  private 
cups  ever  made. 

"What  becomes  of  all  the  pins?"  leads  to  an 
inquiry  as  to  what  has  become  of  the  hundreds  of 
thousands  of  private  shaving  cups  once  in  use  in  the 
barber  shops  throughout  the  country  ? 


A     UNIQUE     WINDOW     DISPLAY. 


TOURING  the  week  of  the  "Fashion  Show"  held  re- 
*-J  cently  in  San  Francisco,  Chas.  Brown  &  Sons, 
hardware  and  housefurnishing  goods  dealers  in  that 
city,  not  to  be  outdone  by  the  dry  goods  stores,  had  a 
window  display  of  millinery  and  other  feminine  adorn- 
ments made  entirely  from  such  household  items  as  cake 
pans,  wooden  chop  bowls,  coal  scuttles,  plum-pudding- 
moulds,  fibre  pails,  melon  moulds,  inverted  brass 
flower  baskets,  small  willow  market  baskets,  etc.,  these 
foundations  being  trimmed  with  rope,  feather  dusters, 
sink  scrubs,  lace  shelf  paper,  household  brushes,  fly 
killers,  butter  spreaders,  and  the  like. 

The  items  used  in  the  make-up  of  the  fully-dressed 
figure  were  as  follows : 

Head-Dress — Rim  of  hat,  loose-bottom  pie  plate; 
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crown,  round  wire  dish  cover;  ornaments,  small  picture 
duster,  wire  tea  pot  strainers;  hat  pins,  nails  passed 
through  a  kettle  knob  and  wall  plate  of  gas  bracket: 
earrings,  lamp  prisms;  collar;  dog  collar  with  lock. 

Waist  of  Dress — Galvanized  wire  cloth:  flesh  effect 


plaited;    buttons,  round   brass  upholstery  nai 
stovepipe    elbows;    canvas  garden   gloves    with    bi 
canvas  ends;  under  waist  and  underslip  of  skirt,  wrap- 
ping paper. 

Skirt — Square-mesh     wire     netting;    ornaments, 


(HAS.     BROWN     &     SONS'    CONTRIBUTION     TO     THE    "FASHION     SHOW"    OF     SAX     FRANCISCO.        EVERY 
ARTICLE     IN     THIS     WINDOW     DISPLAY     IS     COMPOSED     OF     HARDWARE     AND     H0USEFURXISH1XGS. 


at  neck,  coppered  wired  cloth;  collar,  blued  wire  cloth 
trimmed  with  gilt  lace  shelf  paper  border,  and  brass 
ladder  chain  around  edge;  shoulder  and  collar  orna- 
ments, tin  patty  pans;  trimming  at  ends  of  sleeves,  gilt 
lace  shelf  paper  topped  off  with  black  electrician's  tape 
ornamented  with  pol  cover  knobs;  breast  pin.  brass 
bureau  drawer    handle;    jabot,  white  lace    shelf   paper, 


double  tipped  sinkers  and  zig-zag'  rules. 

Drape  Effect  over  Dress— Olive  green  minnow- 
seine;  waist  edging,  brass  chain;  belt,  manilarope;  cor- 
sage bouquet,  birthday-cake  candle  holders  and  tissue 
paper  chop  frills;  buckle  on  belt,  brass  refrigerator 
latch;  chatelaine,  shaving  strop  and  porcelain  lemon  rea- 
mer. 
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Josiah  Wedgwood  &  Sons,  Ltd. 

CHINA. 

QUEENSWARE. 

JASPER. 

Thomas  Webb  &  Sons,  Ltd. 

WEBB    GLASS. 

ROCK     CRYSTAL. 


REPRESENTATIVE 


Kennard  L  Wedgwood, 


?1  MURRAY  STREET,  NEW  YORK. 
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OUR    FUTURE    HOME. 


BAWO    *    DOTTER,    Ltd. 

18    tO    28     West     Thirty-Third     St.  (Between  Fifth  Ave.  and  Broadway i,  New     York      City. 
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IMPORT  LINES 


FOR    1913. 


China  and  Glass 


Open  Stock  Dinnerware. 

Import  and  Stock. 

Dolls  and  Toys. 

Import. 

Cut  Glass. 

From  Our  Own  Works. 

Housefurnishing  Goods. 

Import  and  Stock. 

Chime  and  Hall  Clocks. 

Monastery,  Excelsior,  Elite  Hall  and  Mantel  Clocks. 


We  have  prepared  full  lines  of  above  with  a  view  of  eclipsing  anything  ever 
shown  in  the  market,  and  call  especial  attention  to  our  open  stock  dinnerware, 
Elite  French  China,  Carlsbad  China  and  Steinschoenau  Glass  from  our  own 
factories. 

Our  Housefurnishing  department  contains  everything  needed  for  the  home. 


BAWO  &  DOTTER, 

LIMITED, 

26  to  34  Barclay  Street,  New  York. 
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WE  HAVE  LONG  BEEN  IN  THE  LEAD 

Because  we  have  the  right  goods,  which  give  your  customers  SATISFAC- 
TION, at  prices  that  enable  you  to  sell  at  a  profit  sufficient  to  SATISFY 
you. 

We  give  good  service,  because  we  TRY  to  please.     Our  wares  are  the 
best  because  they  are  made  by  the  following  firms : 

John  Maddock  4  Sons,  Ltd.,    Royal  Vitreous  Dinnerware  <best  in  the  world^- 

Vitrified  and  Adamant  Hotel  ware,  the  old  reliable  friend 
Burslem,  England.  of  the  hote,  proprietor 

WorCCStCr  Royal  PorC.CO.,Ltd.,      Royal  Worcester,  the  Aristocrat  of  English  china. 
Worcester,  England.  Open  Stock  Dinnerware.     Ornamental  articles. 

Porcelain   Dinnerware,  Blue  Willow  and  other  classic 

Charles  Allerton  &  Sons,  Ltd.,        patterns 

London  England  ®^  English  Bone  China,  superior,  inexpensive. 

Cheap  Teas  and  Plates — refers  to  price  and  not  to  quality. 


Price  Brothers, 

Burslem,  England, 


Rockingham  Teapots,  decorated  and  plain. 
Strong  body,  brilliant  glaze,  striking  decors. 
Assorted  crates  of  decorated  pots  in  stock. 


Open  stock  patterns  carried  in  our  bins  for  instant  service  in  all  the  above 
Dinnerware  lines  and  Hotel  ware  patterns— Vitrified  and  Adamant. 

Original  assorted  crates  of  live  dinnerware  patterns  and  hotel  patterns. 

This  is  the  story,  briefly  told,  of  an  INSTITUTION  which  is  ready  to 
serve  you  BETTER  than  you  were  ever  served  in  the  past— WHEN 
YOU  SAY  THE  WORD. 


MADDOCK    *    MILLER, 

IMPORTERS, 

BARCLAY  STREET,  NEW  YORK. 
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Ambition,  and  Its  Reward. 
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IN  every  establishment  of  any  magnitude  there  will 
always  be  one  or  more  men  who  rise  above  their 
fellow  employes.  Why  they  do  so  is  summed  up  in  a 
single  word — ambition.  The  drones  work  on,  content 
with  a  weekly  wage,  which,  if  it  is  increased  semi- 
occasionally  by  a  small  sum,  seems  to  satisfy  them, 
and  thev  live  and  die  in  a  rut.  The  ambitious  ones  try 
to  better  their  condition.  They  watch  the  man  ahead 
of  them,  that  they  may  get  his  place  and  salary  should 
should  he  be  advanced  or  for  any  reason  leave  his 
position  vacant.  The  following  story,  told  to  the  wi iter 
by  a  man  well  known  in  the  trade,  well  illustrates  the 
point: 

"My  father  was  well  to  do,  and  I  spent  his  money 
freely,  but  in  March  of  1867  we  had  a  difference  and  I 
left  home,  landing  in  New  York  on  a  Saturday  with 
just  $1.40.  I  registered  at  the  St.  Nicholas  Hotel  at  a 
charge  of  $5  a  day,  because  I  knew  no  better.  I  landed 
a  job  at  $12  a  week  on  Monday  and  obtained  an  advance 
on  my  salary  to  pay  my  hotel  bill,  but  it  left  me  with- 
out a  single  penny  in  my  pocket,  and  I  was  without 
food  from  Monday  morning  till  Wednesday  night.  It 
never  occurred  to  me  to  pawn  my  watch.  When  my 
employer  learned  of  my  predicament  he  helped  me  out. 

"I  proved  a  successful  salesman,  and  in  three 
months  was  selling  more  goods  than  anybody  in  the 
house,  but  saw  that  there  was  no  future  for  me  there. 

"In  the  house  where  I  was  boarding  was  a  man  in 
the  furniture  business.  I  had  boasted  in  his  presence 
of  how  I  was  leading-  my  fellow  salesmen,  and  he  re- 
marked one  day  that  his  partner  wanted  to  see  me.  I 
called  on  the  gentleman  on  a  Thursday  morning.  After 
questioning  me  about  my  sales  he  asked  me  if  I  would 
like  to  become  a  furniture  salesman,  to  which  I  replied 
that  I  knew  nothing  about  the  business. 

'  'Neither  do  I,'  said  he.  'I  don't  want  men  that 
know  more  than  I  do,  for  they  would  be  telling  me  how 
I  ought  to  run  the  business,  and  I  have  ideas  of  my 
own.' 

'  'How  much  will  you  pay  ?'  I  asked. 
'Fifteen  dollars  a  week.' 
I  11  come. 

"  'When  ?'  he  asked. 
'  'I  am  here;  I'll  stay,'  was  the  reply. 
'That     would   not   be   fair   to    your     employer. 
Come  Monday.     Your  hours  will  be  seven-thirty  in  the 
morning  till  six  at  night.' 

"On    Monday  morning  I    presented  myself   ready 


for  work.  The  timekeeper  was  the  only  man  there. 
The  porters  arrived  in  a  few  minutes;  then  the  salesmen 
straggled  in  one  by  one,  followed  by  the  office  force,  but 
it  was  nearly  eight  o'clock  before  all  hands  were  in. 
When  the  bookkeeper  arrived  I  reported  to  him,  telling 
him  I  was  engag'ed  as  a  salesman.  He  seemed  sur- 
prised, and  asked  who  engaged  me.  I  told  him  the 
head  of  the  house.      'Then  you  must  see  him,'  said  he. 

"While  waiting  for  my  employer  in  the  front  of  the 
store  a  man  came  in  and  said  he  wanted  a  library  table. 
'  'What's  the  price  of  that  ?'  he  asked,  pointing  to 
one  at  the  top  of  a  pile. 

"I  looked  for  a  tag,  but  there  was  nothing  to 
indicate  the  price.  Climbing  up,  I  saw  a  brush-mark , 
'19'.  Jumping  to  the  conclusion  that  that  was  the 
price,  I  quoted  $19. 

'I'll    take  it.     I  want  a  green  cloth  put  on  it,  and 
will  retnrn  for  it  in  two  hours.     May  I  have  it  ?' 
'Certainly.     Anything  else  ?' 

"  'No;  that's  all.' 

'  'Are  you  a  regular  customer  here  ?' 
'  'I  am,'  he  answered  as  he  handed  me  his    card. 
'I  pay  cash  on  delivery,  and  always  cart  my  own  goods. 
Good  bye ! ' 

"Some  astonishment  was  expressed  in  the  office  at 
my  first  sale,  and  I  was  questioned  as  to  how  I  knew 
the  price.  When  I  told,  a  great  laugh  went  np.  The 
"19"  was  the  number.  On  looking  it  up  the  price  was 
found  to  be  $17.  When  they  learned  that  I  had  agreed 
to  deliver  the  table  in  two  hours  they  had  another 
laugh  on  me.  I  was  informed  that  if  the  table  was 
ready  in  a  week  the  man  would  be  lucky.  I  bought  half 
a  dozen  cigars,  interviewed  the  workmen  who  would 
handle  the  table,  and  by  use  of  the  cigars  and  the  plea 
that  I  was  a  greenhorn  the  table  was  ready  when  the 
customer  returned.  After  that  he  would  never  let  any- 
body but  me  wait  on  him. 

'  'When  my  employer  came  in  he  introduced  me  to 
the  superintendent.  It  was  a  busy  time,  and  the  latter 
was  not  pleased  at  having  to  instruct  a  new  man,  but  he 
took  me  to  a  row  of  walnut  bedroom  suites  and  rattled 
off  1  he  numbers  and  prices  at  such  a  rate  that  I  could 
not  follow  him. 

'Don't   you    have  photographs    and  price-lists  ?' 
I  asked. 

'  'No  photographs,  but  we  have  a  printed  price-list, ' 
said  he,  and  gave  me  one. 

'Now,'  I  said,  'tell  me  the  numbers  of  the  three 
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suites.      When     I     have    learn.  I     I     will    asl 

more.' 

h,  threi  w  i  i     I  had  leai  ned  the  numbers  and  <  om 

mitted  the  price  list  to  mei j     nei ing  it  again 

while  I  was  with  the  house. 

"About,  that  time,  while  in  the  offio  entering  an 
order,  the  superintendent  came  in.  lie  had  been  a 
schoolmate  oi  im  employer,  and  called  him  by  his 
first  name. 

"  'Ned,'  said  he,  '1  am  no1  getting  enough  salary. 
I  notify  you  now  that  1  shall  want  $4,000  a  year,  and 
date  back  to  the  first  of  January.' 

"Without  replying,  the  boss  turned  to  the  book- 
keeper and  asked  how  much  the  firm  owed  the  super- 
intendent. 

"In  a  few  minutes  the  bookkeeper  told  him  that 
$75  was  due. 

"  'Draw  him  a  check,'  said  the  boss,  and  went  on 
writing-. 

"When  the  check  was  handed  him  for  his  signature 
he  gave  it  to  the  superintendent  and  said:  'Your  ser- 
vices are  dispensed  with  from  this  moment;  if  you  have 
anything  belonging-  to  you  here  remove  it  as  quiekly  as 
possible.' 

"The  head  of  the  house  went  out  a  few  minutes 
after.  Going  to  a  firm  on  the  Bowery  (this  I  learned 
later),  he  asked  the  junior  member  what  his  interest  in 
the  business  was  worth.  On  learning  the  amount  he 
said:  'I  will  buy  your  interest  here  and  will  give  you 
Sj!,5oi)  a  year  to  manage  my  business.' 

"Three  weeks  after  his  coming  the  new  manager 
fell  down  the  hatchway.  The  porters  brought  up  his 
unconscious  body  and  laid  it  on  the  store  floor,  notwith- 
standing there  was  a  pile  of  mattresses  handy.  I 
stepped  forward  and  had  him  placed  on  a  mattress,  sent 
for  a  doctor,  and  was  'bossing'  things  generally  when 
my  employer  came  in.  The  doctor  pronounced  him 
dead  and  I  sent  for  an  undertaker  and  continued  in 
charge  till  the  body  was  removed.  I  give  these  details, 
because  they  led  up  to  what  followed  months  later. 

"The  man  engaged  to  take  the  dead  superinten- 
dent's place  was  a  very  unprepossessing-looking  indivi- 
dual with  a  'bottle  nose  ?  '  One  day  shortly  after  his 
advent  I  saw  a  load  of  kitchen  tables  at  the  receiving- 
station.  There  were  a  hundred  of  them.  In  the  three 
months  that  I  had  been  there  we  had  not  sold,  all  told, 
more  than  two  or  three    of  that  kind  of  table.      I  asked 

new  manager    what    they    were  for.     He  said  for 

k. 

'Wh}  '   I  said,    'we  can't  sell  those  tables  in  three 
years.' 


oh,    but    I    bo 
paid  51 .25  foi  I 

We  could  buy  all  we  wanted 

nol    figure  that  there 

like  that.     Besides,  it  was  tbi  of  the  fii 

■     • 

"  Later  on    he  lo,v  'h  a  lot    i 

wood  seat  chairs  on  the  same  principle-      J 
my  business,  but  1    thought  a  whole  lot    and   lx.-.^an  to 
see  that  he  was  digging   his  own    grave.     He 
one  afternoon   under  the  influence  of  liquor, 
two  later  he  came  in  drunk. 

"I  had  been  quietly  perfecting  myself  in  the  busi- 
ness, and  I  made  up  my  mind  I  was  going  to  have  his 
place.  Another  salesman  who  had  been  taken  on  at  the 
same  time  as  myself  saw  how  things  were  going  and 
was  also  after  the  position.  We  watched  each  other  pretty 
closely,  but  never  spoke  about  the  matter.  I  was  the 
better  salesman,  but  he  excelled  me  in  other  th 
We  worked  early  and  late,  studied,  did  everything  ] 
hie  to  perfect  ourselves.  I  was  dubious  as  to  my  chances, 
but  never  gave  up  trying. 

"One  afternoon  a  little  more  than  six  months  after 
I  had  gone  into  the  business  I  was  washing  mirr< 
the  store  floor  when  my  employer  came  in.  1  caught  his 
glance  fixed  on  me.  lie  hesitated  a  moment  at  my 
side,  and  then  passed  on.  In  ten  minutes  he  came  out 
of  the  office,  and,  pausing  at  the  door,  looked  at  me. 
then  at  my  rival,  who  was  sweeping  the  side  aisle. 
After  a  few  moments  of  hesitation  he  walked  over  to 
him,  and  for  a  quarter  of  an  hour  they  were  in  earnest 
conversation.  When  he  left  him  the  salesman's  head 
was  up  in  the  air,  and  from  the  satisfied  look  on  his  face  I 
was  sure  I  had  lost  out. 

"My  employer  then  came  to  me.  'I  have  been 
watching  you  very  carefully,'  he  said,  'ever  since  our 
former  superintendent's  death,  and  noted  what  you  did 
at  the  time.  I  have  also  watched  Blank,  and  I  am  much 
pleased  with  the  interest  both  of  you  have  taken  in  my 
business  and  the  industry  you  have  displayed.  You  un- 
doubtedly have  seen  that  the  new  superintendent  is  not 
satisfactory.  He  leaves  to-night.  I  have  determined 
to  give  Blank .' 

"He  paused  a  moment.  My  heart  went  down. 
After  all  my  endeavors  I  was  not  to  get  my  desire. 

'I  have  determined.' he  repeated,  'to  give  Blank 
charge  of  the  workmen  in  the  finishing  and  paint  rooms, 
and  give  you  charge  of  the  salesmen  and  warerooms.' 

"I  held  the  position  for  four  years,  when  I  left  to 
go  into  business  for  myself. 

"But  that  is  another  story." 
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Inefficient     Help. 


By  HARRY   E.  RODENBAUGH. 


A  GROUP  of  merchants  were  conversing  at  the  Athle- 
*»  tic  Club,  Chicago,  the  other  day.  A  page  handed 
one  of  the  maletter.  After  reading  it  he  turned  to 
his  companions  and  said: 

"The  fellow  who  dictated  this  letter  is  a  splendid 
business  man  and  one  of  the  finest  of  gentlemen,  and  I 
am  sure  his  aesthetic  soul  was  lacerated  by  the  appear- 
ance of  this  typed  letter.  It  is  filled  with  erasures, 
interlineations  and  typographical  errors,  and  the  worst 
of  it  is  that  it  seems  almost  impossible  to  hire  steno- 
graphars  who  can  type  any  other  kind.  When  I  say 
stenographers,  I  mean  women  stenographers,  mostly. 
They  all  say  they  have  a  High  School  education,  but 
their  spelling  and  grammatical  construction  is  enough 
to  make  old  McGuffey  turn  over  in  his  grave. 

"The  worst  of  it  is,  there  are  few  exceptions. 
Once  in  a  while  there  is  one  who  can  really  spell  and 
who  fails  to  write  'outrageous'  when  you  have  dictated 
'extraneous,'  but  she  is  as  rare  as  hens'  teeth  and 
jeweled  like  a  queen.  Whenever  one  of  you  can  find 
that  kind,  hang  on  to  her,  if  you  have  to  do  it  with 
a  hook,  no  matter  what  salary  she  wants.  If  it  is  a 
question  between  the  stenographer  and  the  general 
manager,  fire  the  latter — general  managers  arc  as  thick 
as  bees  in  clover,  but  a  really-truly  stenographer  is 
born,  not  made.  I  have  heard  much  complaint  about 
the  size  of  stenographers'  pay  envelopes,  but  you  can 
be  sure  the  kind  of  which  I  have  just  spoken  earns  all 
she  can  get,  and  the  other  kind  is  paid  far  more  than 
she  is  worth,  no  matter  what  it  is." 

Everyone  agreed  the  speaker  was  right  and  that 
what  lie  said  applied  to  women  in  other  lines  of  busi- 
ness and  to  many  of  the  men — in  fact,  to  most  of  them. 

"One  hears  lots  of  talk  about  the  poor  and 
oppressed  department  store  girl,  and  there  are  some 
pitiable  eases  among  them,"  said  another  of  the  grey- 
heads,  "but  you  can  be  sure  they  are,  for  the  most 
part,  paid  more  than  they  earn  for  their  employer, 
little  as  it  sometimes  appears  to  be.  One  of  the 
Chicago  retail  houses  of  large  dimensions,  having  about 
3,500  employes  on  its  pay  roll,  recently  tried  the  experi- 
ment of  doing  away  with  salaries  in  a  certain  depart- 
ment and  putting  all  the  salespeople  on  a  percentage 
basis.     Experience    had  demonstrated    that    three    per 


cent  of  the  gross  receipts  would  be  a  fair  remuneration, 
yet  in  the  first  two  weeks  less  than  five  per  cent  of  the 
employes  earned  as  much  money  as  they  had  been  paid 
in  salaries,  notwithstanding  they  worked  harder  and 
their  opportunities  were  made  greater.  A  man  or 
women  of  efficiency  and  worth  can  always  command  the 
right  salary,  but  the  great  average  of  both  sexes  craws 
more  in  salary  than  it  returns  in  earning  power." 

"What's  the  reason  ?"  asked  one  of  the  group. 

Two  started  to  answer  at  once: 

"Gum,  powder-puffs,  rats,  false  hair,  rings,  tight 
skirts,  lip-sticks,  silk  stockings,  peek-a-boo  waists, 
safety  razors,  red  neckties,  pocket  mirrors,  hair  oil, 
installment-plan  clothing,  eyebrow  pencils,  imitation 
jewelry,  willow  plumes,  pumps,  'him,'  'her,'  slow- 
moving  clocks,  stupidity,  lack  of  ambition,  nickel 
theatres,  chocolates,  ice  cream,  school  teachers,  corres- 
pondence schools  and " 

Both  ran  out  of  breath  at  once,  just  in  time  to  hear 
another  say: 

"That's  all  very  well:  but  what  do  you  suppose  our 
old  pink-whiskered  friend,  Colonel  James  Hamilton 
Lewis,  Democratic  primary  nominee  for  United  States 
Senator  from  Illinois,  has  done  ?  No  one  would  be 
foolish  enough  to  guess?  Well,  maybe  not:  but  here 
it  is,  just  as  he  has  written  it  to  Mayor  Harrison.  Ik- 
wants  a  commission  appointed  to  investigate  wages  paid 
by  department  stores,  factories  and  other  establishments 
where  women  are  employed,  and  says,  with  one  eye 
open  to  the  political  weather: 

"The  question  under  the  circumstances  which  I 
bring  to  your  attention  is  not  one  of  'minimum  wage,' 
it  is  one  of  living  wage.  Wages  of  these  individuals 
should  be  in  some  degree  proportioned  to  the  amount 
of  time,  labor  and  sacrifice  they  give,  so  they  can  live 
as  moral  human  beings  or  individuals." 

The  quiet  one  who  had  taken  no  part  in  the  conver- 
sation heretofore  said,  without  a  smile: 

"I  know  Lewis  pretty  well,  and  he  is  about  the 
most  meteoric  meteor  that  ever  swirled  its  way  across  a 
polemic  sky,  but  I'd  almost  swear  that  letter  was 
typed  by  one  of  those  overpaid  stenographers  about 
whom  we  have  just  heard,  did  1  not  know  that  any 
stenographer    who  works    for    Lewis  has   to  be    'some' 


1 68 


stenographer  to   hold    the  job,   for    the  valiant    Colonel 
talks  like  a  pepper  box  when  he  is  righting  the  wr< 

of  the  dear  people,  and  he  is  nearly  always  trying  to  do 
that." 

tie  who  had  joined  the  group  jusl  as  the  letter 
was  opened  and  read  put  his  hand  on  the  arm  of  the 
one  who  had  received  it  and  said: 

"Don't  you  think  there  is  another  side  to  it  ?  I  can- 
not deny  the  incompetency  of  the  average  stenographer 
and  clerk,  but  have  not  we  made  them  so  by  fixing  a 
standard  of  wages  for  which  competent  persons  will  not 
work?  It  is  all  very  well  for  us  to  say  that  advance- 
ment and  increased  wages  go  with  demonstrated  ability 
and  efficiency,  but  you  know  as  well  as  I  do  that  the 
employe  usually  has  to  ask  for  what  he  gets,  and  doesn't 
get  it  until  we  give  it  to  keep  him  from  going  to  a  com- 
petitor who  will  pay  him  more  money  or  give  him  a 
better  position.  In  the  meantime  the  competent  manor 
woman  is  on  the  same  salary  basis  as  the  incompetent  one 
while  we  are  learning  whether  he  is  satisfactory  to  our 
needs;  and  it  sometimes  takes  us  an  unconscionably  long- 
time to  find  it  out  Don't  you  all  think  the  experiment 
of  a  minimum  wage  scale  would  produce  better  results 
and  almost  at  once  increase  the  efficiency  of  all  classes 
of  employed,  particularly  those  of  whom  we  have 
talked?  A  cheap  coat  makes  a  cheap  man,  and  cheap 
wages  allow  cheap  service.  1  have  had  no  trouble  in 
obtaining  the  right  kind  of  help,  including  stenogra- 
phers, for  I  pay  higher  salaries  than  the  market  rate, 
fix  my  own  standard  of  ability  and  then  insist  the  stand- 
ard shall  be  met  by  all  who  work  for  me.  I  would 
rather  have  one  capable  stenographer  at  $20  than  an  in- 
competent one  at  $12  a  week,  for  I  will  save  the  extra  $8 
in  the  quality  of  the  work  done  and  the  time  saved  in 
giving  instructions,  making  corrections  and  replenishing 
the  stock  of  stationery. ' ' 


CUT     GLASS     IN     CHICAGO. 


\TO  better  cut  glass  is  made  anywhere  in   the    world 
■L^      than  that   which  comes  from  the  manufactor 
American   cutters.     At  the   same     time  it    is    safe    to 
output  of  no  cut    g  ncern    in  this 

country    has    achieved    a  wider  reputation    or    greater 
popularity  than   that  of  Pitkin  &  Brocks,  whose 

IS,  exhibition  rooms  and  offices  are  at  8  to  16  Lake 
street,  Chicago.  Perfect  in  design,  elegant  in  artistic 
finish  and  beautiful  in  effect  are  the  goods  to  be  seen  in 
these  exhibition  rooms,  which  are  among  the  real  show 
places  of  Chicago.  Anybody  interested  in  beautiful 
will  be  paid  many  times  over  for  a  visit  to  the 
establishment. 

Until  a  comparatively  recent  date  Pitkin  &  Brooks 
made  their  wares  in  their  factory  at  Bowling  Green, 
Ohio.  Last  March  the  plant  was  destroyed  by  fire. 
Now  the  company  announces  the  opening-  of  its  new 
and  enlarged  factor}-  at  Valparaiso,  Ind.,  in  which 
every  improved  method  and  every  artistic  facility  has 
been  employed.  Few  factories  have  such  equipment 
and  facilities  as  are  shown  in  the  Valparaiso  establish- 
ment. Artists  second  to  none  in  ability  plan  the 
designs  and  skilled  artisans  manipulate  the  machinery. 
Not  a  piece  is  allowed  to  go  from  the  factory  that  is 
not  perfect.  Each  season  Pitkin  &  Brooks  originate 
and  place  on  the  market  new  and  beautiful  designs,  and 
the  present  season  sees  some  of  the  finest  examples 
ever  prepared. 

The  capacity  of  the  factory  is  so  great  as  to  enable 
the  firm  to  readily  fill  the  most  extensive  orders.  It 
covers  a  large  area  of  ground,  is  located  conveniently 
for  shipping,  and  has  every  convenience  for  its  army  of 
employes.  The  output  of  this  establishment  will  rank 
with  the  best  cut  gdass  made  in  the  world. 
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NEW    ORLEANS,    MAKES    A    SPECIALTY    OF    GIFT    MERCHANDISE. 
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A  SPLENDID  example  ot  the  highest  grade  of  Bavarian  China. 
The  Electra  shape  is  especially  to  be  recommended  for  its 
novelty,  exceptional  grace  and  its  retention  of  the  stylish  sim- 
plicity of  outline.  The  decorations  on  this  ware  are  innumerable  and 
range  from  the  small  border  and  gold  line  patterns  to  the  most 
exquisite  gold  encrusted  borders  and  wide  coin  gold  bands  with  black 
scroll  designs. 

Remarkable  values  in  this  ware. 
191 3  Import  Line  now  on  exhibition. 


Geo.Bor^feldt&Go 

16th   Street  and  Irving  Place,  New   York. 
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THE 


Lancaster  Glass  Company, 


LANCASTER,  OHIO. 


ff 


MANUFACTURERS  OF 


Glass  in   Extensive  Variety. 

TABLE  WARE. 

TUMBLERS. 

LAMPS. 

FANCY  NOVELTIES 

in  decorations  that  are  attractive  and  at  very  low  prices. 


i7i 


The  KINNEY  &  LEVAN  CO., 

CLEVELAND. 

Wholesalers,         Retailers,        Manufacturers, 
Factory  Agents, 


CHINA,  GLASS,  LAMPS, 

BRASS  GOODS, 

HOTEL  SUPPLIES, 

HOUSE  FURNISHINGS, 

ELECTRIC  FIXTURES. 


JgtaWliP 


100  Feet  Front — 450  Feet  Deep — ( >ver  Seven  Acres  of  Floor  Space. 

vSix  Stories  and  Basement  on  Euclid  Avenue — Seven  Stories  on  Dodge  Court. 

We  shall  occupy  29,500  square  feet  of  space  on  each  floor. 

Our  New  Building- 1375=85  Euclid  Ave. 

The  Largest  Exclusive  Store  of  its  kind  in  America. 


Basement — 

Electric    Department — Fixtures  and 
household  devices;  12,500  square  feet. 
Stock  Room — 9,000  square  feet. 
Shipping  Room — 8,000  square   feet; 
on  level  with  Dodge  Court  entrance. 

First  Floor — 

An  exclusively  Retail  Department. 
China,  Cut  and  Pressed  Glass,  Lamps 
and  Fancy  Brass  Goods,  and  House 
Wares. 


Second  Floor — 

Wholesale  Salesroom  &  General  Offices. 
Third  Floor — 

Open  stock  and  full  packages  of  China 
Department. 

Fourth  Floor — 

Open    stock    of   the    Housefurnishing 
Department. 

Fifth  Floor — 

Holiday  China  and  full  packages. 

Sixth  Floor — 

Manufacturing     Department   and     full 
packages. 


In  erecting  this  building  we  have  included  the  installation  of  elevators,  lowerators, 
unistrands,  pneumatic  tube  system,  and  every  modern  device  to  facilitate  the  making 
of  shipments  on  the  same,  day  that  orders  are  received. 


WE  SHALL  BE  LOCATED  IN  THIS  NEW  BUILDING  AFTER  APRIL  1st,  1913. 
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McKEE  GLASS  CO, 


Jeannette,  Pa., 


Sole  Manufacturers  of  "PRESCUT"  Glassware. 


No.  26  Colonial  Pattern. 

This  is  something  new  in  Colonial 
Ware,  being  a  diversion  from  the 
straight  panel,  thus  adding  to  the 
article  more  brilliancy  and  grace  of 
shape. 


No.  26.       Colonial  Sugar  and  Cover. 


TRADE 


[prescut] 


MEANS  MORE 
mark  BUSINESS 

FOR  YOU. 


After  careful  consideration  we  have  added  this 
pattern  (Plytec)  to  our  large  and  varied  line  of 
"PRESCUT"  tableware,  and  the  new  shapes 
we  have  designed  differ  from  any  other  on 
the  market  to-day. 


Plytec  Sugar  and  Cover. 


In  addition  to  our  large  line  of  pressed  figured  glasswarv, 
we  manufacture  a  complete  line  of  CUT  GLASS,  both  light 
and  heavy  tableware.  Our  new  patterns  for  1915  are  ready, 
and  a  postal  card  will  bring  a  catalogue  and  price  list. 


Apollo   ;j  (iallon  .hi;*. 
Cut  No.  501. 


Largest  Table  Glassware  Manufacturers  Under  One  Roof  in  the  Country. 
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L'UNION  CERAMIQUE 


MANUFACTURE 


Maureil,  Chapeau,  Charles  &  Verrier 

LIMOGES,    FRANCE 


TRADE     MARKS 


ON     WHITE  ON     DECOR 


JUSTIN   THARAUD 


SOLE  AGENT  FOR  U.  S.  AND  CANADA 


NEW    YORK,   25    WEST    BROADWAY. 
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The   Ware 

of 

Quality. 


ECONOMY  TUMBLER  CO., 


Morgantown,  W.  Va. 


v\\N\\\\\\\\\\\\\\\\\\\\\\N\\\\\\\\\\ 


JANUARY    EXHIBIT, 

Room  640,  Fort  Pitt  Hotel,  Pittsburgh,  Pa, 

A  full  and  complete  line  of  samples  on  display  showing  up-to-the- 
minute  ideas  with  ECONOMY  always  in  view. 


,\\\\\\\s\\\\\\\\\\\\\\\\\\\\\\\\\\\v 


Lead  Blown  Tumblers, 
Jugs,  Vases,  Decanters, 

Oil  Bottles,  Water  Bottles, 
Light  Cuttings, 

Enamel  Decorations, 

Needle  Etchings. 


Lead  Blown  Stemware, 

Pressed  Beer  Mugs, 

Pressed  Tumblers, 
Sugars  and  Creams, 

Crests  and  Monograms, 

Deep  Plate  Etchings. 


\\\\\\\\\\\\\\\\\\\\\\\w\\\\\\\\\\\> 


PERMANENT    SHOW   ROOMS: 


Geo.  A.  Granville,  144  Congress  Street,  Boston,  Mass. 

Thos.  G.Jones,  7  J  Murray  Street,  Netb  York. 

"Peacock  &  Roop,  J  007  Filbert  Street,  Philadelphia,  Pa. 

Earl  W.  Ne<wton,  706  Kesner  Building,  Chicago,  III. 
Frank  Young,  325  Locust  Street,  St.  Louis,  Mo. 

H.  M.  Anderson,  436  Ridge  Building,  Kansas  City,  Mo. 

J.  M.  Allan,  508  Mack  Block,  Denver,  Col. 
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N.Y. 


Import  Samples  Now  Ready 


F(&,VI 

N.Y. 


Fondeville  &  Van  Iderstine 


French  Bar,  Hotel  and 
Table  Glassware      .     . 


French  Earthenware 


French  Hotel  China 


Fire-Proof  .     .     . 
Cooking  Ware 

French  China 
Dinnerware 

Saxony  China     . 


Vitrified    and    Vitreous 
Hotel  Ware      .... 


Jet  and  Rockingham 
Tea  Pots      .... 


Souvenir  and  .... 
Advertising  Specialties 


English  Earthenware  . 


Lamp  Glassware 


BLOWN  STEMWARE.  DECANTERS,  BAR  BOTTLES, 
PLAIN,  ETCHED.  ENGRAVED  AND  GOLD,  LARGEST 
AND  MOST  COMPLETE  LINE  SHOWN  IN  AMERICA. 
FROM  THE  VERRERIES  DE  PORTIEUX 

NOVELTIES  IN  FANCY  GOODS  AND  STAPLES.  .  . 
FROM  THE  FAIENCERIES  DE  LUNEVILLE,  ST. 
CLEMENT     AND     CHOISY-LE-ROI 

PRINTS,  MONOGRAMS,  BANDS.  TRANSFERS,  UN- 
DERGLAZE.  FIRE-PROOF  COOKING  PORCELAIN.  . 
FROM    A.    HACHE    &     CO 

LORRAINE  FIRE  POTTERY  FROM  ST.  CLEMENT . 
CARMELITE  FIRE-PROOF  WARE  FROM  LUNE- 
VILLE  

LATEST  IDEAS  IN  THE  MARKET  IN  STRICTLY  UP- 
TO-DATE    PATTERNS.      FROM   A.    HACHE    &    CO.       . 

DINNER  WAKE  WITH  GOLD  BANDS  AND  DECAL 
DECORS.       SPECIALTIES    IN    FANCY    TABLEWARE. 

NEW  PATTERNS  IN  UNDERGLAZE  PRINTS,  BANDS, 
LINES,  MONOGRAMS,  FROM  STANLEY  POTTERY 
CO.,     BURSLEM 

NEW  SHAPES  AND  DECORS  IN  JET,  ONYX.  SA- 
MIAN,  ROCKINGHAM,  SPA.,  ETC.,  FROM  JOHN  SAD- 
LER,    BURSLEM,     STAFFORDSHIRE 

SOUVENIR  PLATES,  REPRODUCTIONS  OF  BUILD- 
INGS, MONUMENTS,  ETC.,  ADVERTISING  NOVEL- 
TIES OF  ALL  KINDS  IN  EARTHENWARE,  FROM 
FACTORIES    WE    CONTROL 

DINNER  WARE.  DIPPED  BOWLS,  TEAS  AND 
PLATES,  AND  SPECIALTIES  FOR  THE  SCHEME 
TRADE 

FULL  LINE  OF  SHADES,  CHIMNEYS,  GLOBES,  ETC., 
ALWAYS  IN  STOCK  OR  FOR  IMPORT 


Sole  Agents  for  United  States  and  Canada 


F(^VI. 

N.Y. 


37  Warren  Street,  New  York 


FC&VI. 

N.Y. 


\-](, 


The  Duncan  &  Miller  Glass  Co. 


MANUFACTURERS  OF 


Fine    Table    Glassware, 


WASHINGTON,  PENNA. 


This  illustration  is  one  of  the  many  pieces  of 
Pressed  Glass,  with  Deep  Plate  Etching,  that 
we  will  show  at  the  Fort  Pitt  Hotel,  Pittsburgh, 
Pa.,  during  January. 


ALSO  AT  THE  FOLLOWING  SAMPLE  ROOMS : 

Paul  Joseph,  64  Park  Place,  New  York. 

Joseph  Tomkinson,  2  I  3  Commercial  Bldg.,  Philadelphia. 

Green  &  Thomas,  33  S.  Charles  St.,  Baltimore. 

Marsh  &  Kidd,  61  7  Mission  St.,  San  Francisco,  Cal. 
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RECENTLY  a  business  efficiency  expert  caused  to  be 
inserted  in  several  national  mediums  a  little  prob- 
lem he  had  found  that  always  agitated  the  minds  o'f  retail 
dealers  wherever  it  was  propounded.  The  problem  was 
stated  as  follows : 

Wholesale  price  of  an  article  is $1.00 

Cost   of   doing  business 22% 

Retailer's    profit 10% 

What  is  the  retail  selling  price? 

Remember,  you  are  basing  your  percentages  on  sell- 
ing price. 

This  problem  has  led  to  more  agitation  among  retail- 
ers than  anything,  excepting  the  Parcels  Post  question, 
that  has  appeared  in  the  trade  press  for  several  months. 

Some  correspondents  in  their  desire  to  contribute  to  the 
humorous  rather  than  to  the  serious  columns  of  the  pub- 
lications, have  expended  a  prodigious  amount  of  clumsy 
wit  in  making  fun  of  the  man  who  would  compute  profits 
with  percentages  figured  on  his  selling  price.  They  seem 
to  think  the  "good  old  arithmetic"  is  the  sole  arbiter  of 
the  question.  They  entirely  eliminate  the  equation  of 
human  nature. 

I  believe  the  writer  has  as  much  respect  for  the  '"good 
old  arithmetic"  as  he  has  for  the  good  old  anything  else, 
but  he  believes  also  that  the  world  moves ;  that  you  can't 
stand  pat  on  the  methods  of  statement  indulged  in  by  the 
old  arithmetics,  any  more  than  you  can  stand  pat  on 
anything  else  in  the  world. 

Scientifically,  two  and  two  always  make  four.  Prac- 
tically, two  horses  and  two  cows  are  neither  four  horses 
or  four  cows,  but  four  animals. 

So  you  must  always  be  careful  in  the  statement  of  your 
facts,  because  one  statement  does  not  always  equal  an- 
other. 

From  an  article  printed  nearly  a  year  ago  I  get  an 
illustration  of  the  principle  involved  in  the  statement  of 
the  foregoing  problem  of  figuring  profits  on  the  price. 

"You  will  find  in  every  arithmetic  such  examples  which 
are  scientifically  true,  but  which  do  not  allow  for  the 
false  thinking  of  a  great  many  very  practical  men.  A 
man  buys  a  horse  for  $50  and  sells  him  for  $75.  What 
percentage  of  profit  does  he  make?  Answer,  fifty  per 
cent. 

"The  arithmetic  figures  the  percentage  of  profit  on  the 
$50.00  and  not  on  the  sale. 

"The  consequence  is  that  our  good  teachers  have  led 
us  to  think  of  the  percentage  of  profit  from  a  standpoint 
that  makes  many  men  think  they  are  making  much  larger 
profits  on  the  business  they  are  handling  than  they  really 
are.  This  makes  them  prodigal  of  expense  and  very 
often  leads  to  a  failure,  which  with  a  more  thorough 


knowledge  of  expense  from  a  practical,  everyday  stand- 
point could  have  been  avoided. 

"Suppose  a  man  has  in  contemplation  a  horse  for  sale 
on  the  basis  of  the  above  transaction.  A  horse  broker 
approaches  him  and  offers  to  conduct  negotiations.  He 
asks  a  commission  of  33  1/3%..  Now,  the  owner  of  the 
horse,  believing  he  can  get  $75.00  for  him,  and  having 
a  profit  of  50%  in  sight,  agrees,  and  the  broker  having 
completed  the  transaction,  renders  a  bill  as  follows : 

Sold  one  horse  at $75.00 

Commission  33  1/3%    25.00 

Due    Seller    $50.00 

"In  other  words,  the  seller's  books  show  a  profit  of 
50%  entirely  eaten  up  by  a  commission  of  33  1/3%.  This 
problem  is  thoroughly  descriptive  of  the  difficulties  of  a 
great  many  of  our  smaller  merchants." 

Let  us,  for  the  sake  of  argument,  and  for  the  purpose 
of  clarifying  the  situation  that  has  been  somewhat  fogged 
by  men  who  think  from  entirely  opposite  poles,  becloud- 
ing the  issue  with  the  dust  of  ridicule  instead  of  trying 
to  clarify  it  by  sound  reasoning,  suppose  a  man  starts 
in  a  small  grocery  business  and  in  order  to  keep  the 
problem  in  harmony  with  the  one  stated  in  the  first  para- 
graphs of  this  article,  I  shall  assume  a  large  expenditure 
for  expenses,  etc. 

The  amount  of  percentage,  of  course,  has  absolutely 
nothing  to  do  with  the  principles  involved  in  the  compu- 
tation. ~i 

Suppose  our  dealer  buys  his  stock  of  goods  and,  as  is 
usual  in  such  cases,  he  prices  them  at  what  the  whole- 
saler's salesman  tells  he  ought  to  get  for  them.  At  the 
end  of  the  month  he  finds  that  he  has  done  a  business 
of  a  thousand  dollars.  He  has  kept  a  close  track  of  all 
the  sales  and  finds  the  goods  he  has  sold,  at  invoice  cost. 
cost  him  $680.  He  finds  that  his  total  selling  expenses, 
etc.,  are  $220,  and  thus  he  has  $100  as  a  profit. 

He  does  a  little  figuring.  He  assumes  that  his  cost 
of  doing  business  is  22%  of  the  total  amount  of  business 
that  he  has  done,  that  being  the  easiest  way  to  figure  it. 
He  has  made  a  profit  of  10%  of  the  total  amount  of  busi- 
ness. This  is  quite  the  natural  way  for  the  average  man 
to  figure  it.  Let  us  suppose,  therefore,  that  he  proceeds 
to  replenish  his  stock  with  exactly  the  same  kind  of  mer- 
chandise that  he  had  before,  and  he  thus  buys  another 
$680  worth  of  goods.  (We  assume  this  simply  for  the 
sake  of  illustration.)  He  gets  the  goods  in  and  he  says: 
"I'll  mark  these  to  make  32%  over  cost,  because  I  want 
to  make  10%  profit,  and  22%  will  cover  the  cost  of  doing 
business,  etc." 

What  does  he  get?    He  finds  at  the  end  of  the  month 
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imounl  of  merchandise,  but  he 

Eoi    ii.     In  other   words,  he 

,'!   made  his  $1<  I     bul   has  actually  paid  oul 

$2.40  m-  i  ''  ''''■• 

Had  the  retailer's  knowledge  ol  i«  rcentage  been  mon 
thorough   Ik-   would  have   realized   thai    while  the  $320 
al      of  $1,000,  u   would  be  necessary 
t0  ;i,i,i  47%  to  the  cost  of  his  merchandise  to  gel  selling 
prices  to  total  the  desired  $1,000. 

Briefly,  could  it  be  argued  with  success  thai  because 
$320  was  12%  of  si .000  it  therefore  was  32^  of  $680? 
Bui  it  is  just  there  that  our  retailer  fell  down! 

He  has  been  guilty  of  two  fallacies  in  his  methods.  In 
the  first  place,  he  has  based  the  percentage  of  profit  and 
cost  of  doing  business  on  his  volume  of  business,  hut 
applied  these  percentages  to  his  cost  price  when  it  came 
to  making  new  prices;  and  in  the  second  place,  he  is 
not  trying  to  make  any  money  on  the  amount  of  capital 
paid  out  for  rent,  clerk  hire,  advertising,  etc.  It  is  just 
as  real  capital  that  pays  the  clerk  to  hand  out  the  mer- 
chandise, as  is  the  capital  which  it  takes  to  pay  the  whole- 
saler for  the  merchandise,  and  a  man  should  make  money 
on  both,  because  both  are  part  of  the  service  which  his 
capital  procures  for  the  purchasing  public. 

How  should  he  have  protected  himself  in  the  matter? 
Let  us  figure  it  out  a  moment.  Our  dealer  has  found 
that  his  cost  of  doing  business  is  22%.  He  wants  a  profit 
of  10%.  We  assume  that  100%  is  what  he  gets  for  the 
article.  Therefore,  we  deduct  the  32%  from  the  100% 
to  find  out  what  per  cent,  of  the  total  price,  the  cost  price 
is,  because  the  cost  price  will  be  that  portion  of  the  100% 
which  is  left  after  deducting  the  percentage  required  to 
pay  the  cost  of  doing  business  and  the  profit.  We  find, 
therefore,  68%  of  any  selling  price,  where  the  cost  of 
doing  business  is  22%  and  the  profit  desired  10%,  repre- 
sents what  any  article  costs.  Suppose  the  article  cost 
$1.  We  divide  68  into  $1  after  adding  two  ciphers,  and 
get  $1.47  plus  as  a  result.  Let's  prove  it.  If  a  man 
sells  the  article  for  $1.47  and  is  allowing  22%  for  cost 
of  doing  business,  he  gets  32  cents  plus,  for  expenses.  If 
he  has  figured  on  10%,  of  his  business  as  profit,  he  finds 
that  he  gets  14  7/10  cents  or  15  cents  profit.  Deduct 
your  32  cents  cost  of  doing  business  from  your  $1.47,  and 
you  have  $1.15.  Deduct  15  cents  profit,  and  you  have 
the  $1  left. 

So  we  have  proven  that  it  works.  And  we  propose 
to  prove  that  this  is  the  better  way  to  handle  the  figur- 
ing of  profit  for  a  good  many  reasons. 

Suppose  a  man  wants  to  do  it  the  "good  old  arithmetic 
way."    What  does  he  have  to  do? 

He  has  found  out  that  22%   of  the  total   amount  of 

business  that  he  has  done  represents  the  cost  of  doing 

business     Tie  figures  that  if  he  makes  10%  on  the  amount 

of  business  he  is  doing,  that  he  would  be  making  a  fair 

the  amount  of  his  capital  invested.    He  under- 

that  he  is  getting  his  percentages  on  the  amount 

business,  but  he  wants  to  figure  his  profits  on  his 

We  find  by  referring  to  the  "percentages  of  profit 


tables"  thai,  in  order  to  make  32^5    of  the  selling  p 

of  doing  business  and  tQ,  make  a  profit. 
you  will  have  to  add  47',   to  your  cosl  price.     ('You 
our  $1    \7  '',in'-    in   on   an   article  thai  $1.00.)      in 

short,  it  doesn't  make  an)  difference  whether  you  figure- 
on  cosl  or  selling  price  as  a  hasis,  provided  you  un<i< 
stand    that    10$    profit    of   your  gross    business    .\ill    not 
produce  the  profit    when  you  use  it   as  a  profit   to  add  to 
any  given  cost  pi  i 

A  \er\  simple  illustration  will  suffice  Suppose  your 
selling  price  on  an  article  is  SI.  You  know  it  costs  you 
altogether  90  cents  to  get  it  into  the  hands  of  thi 
tonier.  You  say,  that's  10';  profit.  But  suppose  an- 
other hill  of  good-  comes  in  and  you  say  to  the  clerk: 
".Mark  it  up  10%."  You  mark  it  up  10' ;  and  it  gi  ■ 
you  99  cent-,  doesn't  it''     It  doesn't  give  you  SI.  does  it? 

But  if  you  kept  in  front  of  you  the  fact  that  10';  of 
your  selling  price  meant  11.11',  of  your  cost  price,  then 
when  that  bill  of  goods  came  ill,  you  would  mark  it  up 
11.11 ' ;  of  the  cost  price  and  the  price  would  be  99-99  100 
cents,  which  you  would  make  $1. 

After  all,  therefore,  it  comes  down  to  the  question  of 
the  policy  of  figuring  profits  on  selling  .or  co-t  price. 
I  know  from  a  pretty  wide  investigation  that  many  a  re- 
tailer is  today  figuring  in  the  dark  with  a  result  that  is 
unfortunate,  because  he  does  not  keep  the  percentages  of 
profit  from  his  cost  prices. 

It  is  important  that  the  average  man  should  consider 
every  part  of  his  business  carefully.  This  is  the  day  of 
scientific  management.  This  is  the  day  when  we  are  try- 
ing to  consider  things  from  a  practical  standpoint.  The 
advantages  of  figuring  your  percentage  of  profit  on  the 
selling  price,  and  not  on  the  cost,  are  obvious,  if  we  will 
consider  them  openmindedly  and  dispassionately,  and 
leave  the  good  old  arithmetic — for  it  is  a  "good  old  one"' 
— and  while  being  profoundly  reverent  of  the  ancient 
problems  yet  know  how  they  work  in  our  everyday  lives. 

Thus,  because  a  problem  is  stated  in  one  way.  doesn't 
mean  that  it  can't  be  stated  in  another,  and  the  last  be 
a  better  way  of  stating  it.  The  following  reasons  for 
handling  profits  on  a  basis  of  selling  price  are  para- 
phrased from  Thomas  A.  Fernley's  book  "The  Right 
Way  To  Fgure  Profits"  : 

1.  The  remuneration  of  salesmen,  for  instance,  is  fig- 
ured on  a  percentage  of  the  selling  price,  and  is  not  fig- 
ured on  the  cost  price.  Therefore  the  selling  price  plan 
works  in  harmony  with  that. 

2.  The  percentage  of  expense  of  doing  business  is 
based  on  the  selling  price. 

If  you  talk  and  think  of  your  percentage  of  profit  on 
cost  and  your  percentage  of  expense  on  selling  price,  nine 
cases  out  of  ten  you  will  lose  money  before  you  get  your- 
self untangled. 

3.  Because  the  mercantile  and  other  taxes  are  invari- 
ably based  on  the  percentage  of  gross  sales.  Therefore, 
it  is  important  if  you  are  figuring  in  your  mercantile  and 
other  taxes  in  your  expenses  to  figure  them  in  the  same 
way  in  which  you  are  figuring  your  anticipated  profits 
and  making  your  selling  prices. 
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4.  Because  the  sales  totals  are  always  given  in  books 
of  records,  cost  totals  are  seldom  if  ever  shown. 

5.  Because  a  profit  must  be  provided  for  two  items  of 
capital.  On  the  capital  invested  in  merchandise  and  on 
the  capital  necessary  for  operating  expenses  and  other 
expenses  not  properly  chargeable  to  merchandise  account. 
This  is  only  possible  by  figuring  a  profit  on  the  selling 
price. 

6.  Because  it  indicates  correctly  the  amount  of  gross 
or  net  profit  when  the  amount  of  sales  is  stated.  If  you 
are  figuring-  your  percentage  of  profits  through  the  sell- 
ing price,  a  statement  of  gross  sales  for  the  day,  or  month, 
or  year  would  be  a  pretty  accurate  indication  of  what  you 
should  expect  in  the  way  of  profit.  The  percentage  of 
profit  on  sales  is  indicative  of  result  of  a  year's  business 
— percentage  of  profit  on  cost  is  not. 

7.  Because  allowances  in  percentage  to  customers  for 
cash  discounts  and  otherwise  are  always  from  the  selling 
price.  Therefore,  you  can  figure  more  accurately  in  tak- 
ing your  cash  discounts  into  consideration  if  all  your 
percentages  are  based  in  the  same  way. 

8.  Because  no  profit  is  made  until  the  sale  is  actually 
effected. 


9.  Because  by  harmonizing  your  entire  plan  of  figur- 
ing your  percentages  relative  to  profits  in  business,  etc., 
with  the  entire  plan  on  which  your  merchandising  is  har- 
moniously developing,  you  will  not  consider  your  selling 
price,  percentage  of  profit  and  expense,  etc.,  entirely  dif- 
ferent from  anything  else. 

In  closing  I  would  like  to  call  attention  to  a  little  thing 
that  was  written  by  one  of  the  great  merchants  of  this 
country — a  man  who,  by  the  way,  has  probably  been 
brought  in  contact  with  as  many  different  retailers  as  any 
other,  man  in  business — W.  D.  Simmons,  of  the  great 
Simmons  Hardware  Company  of  St.  Louis.  Mr.  Sim- 
mons recently  wrote  an  article  for  the  "Hardware  Re- 
porter," in  which  he  called  attention  to  the  one  great 
difficulty  with  the  retail  business ;  that  retailers'  account- 
ing did  not  account;  that  in  some  of  the  fundamental 
methods  of  figuring  they  were  incorrect ;  that  in  too  many 
cases  their  books  of  account  did  not  show  their  expenses 
or  their  gross  profits  for  comparative  purposes,  and  if 
the  testimony  of  the  great  firms  of  public  accountants 
was  concentrated  in  one  expression  it  would  be  to  the 
effect  that  more  business  goes  wrong  by  poor  accounting 
methods  than  poor  salesmanship  or  buying  methods. 


Jervis  and   His  Work. 


N£ 


MIDDLE-AGED,  mild-mannered  and  scholarly-look- 
ing William  Percival  Jervis 's  pottery  at  Oyster 
Bay  is  too  large  to  be  called  a  "studio"  and  too  small 
to  be  called  a  "factory."  In  Italy  it  would  be  called  a 
botega.  In  it  one  sees  vases,  urns,  pitchers,  jugs, 
plates,  etc.,  in  every  stage  of  making,  from  the  mass  of 
clay  on  the  wheel  to  the  kiln  and  the  finished  work. 
He  creates  them  all  from  the  red  clay  of  O yster  Bay. 

His  work  is  known  to  artists  all  over  the  country, 
and  it  has  gone  to  Europe,  and  even  to  Turkey  and 
other  places  where  pottery  is  loved  for  its  own  sake. 
He  was  born  in  Stoke-on-Trent,  the  city  of  potteries;  so 
he  came  naturally  by  a  love  for  the  art.  When  he 
came  to  this  country  twenty  years  ago  and  became  a 
citizen  he  was  enabled  to  turn  his  attention  seriously 
to  his  life  calling. 

"The  primary  and  dominating  idea  in  my  pottery 
has  always  been  form  and  color,"  he  said  to  a  reporter, 
as  he  modeled  a  vase  from  the  wet  clay  upon  his 
wheel.  "Form  is  suggested  by  the  use  the  article  is  in- 
tended for.  In  designing  a  shape  the  chief  thought  is 
how  it  can  be  most  simply  expressed  and  at  the  same 
time  fulfil  all  the  recmirements  for  which  it  is  intended. 
Take,  for  instance,  a  water  jug;  however  graceful  the 
lines,  it  can  lay  no  clain  to  artistic  excellence  unless  it 
also  serves  utility  and  convenience.  If  these  qualities 
are  united,  the  shape,  usually,  takes  care  of  itself.     It  is 


this  unity  that  endears  to  us  much  of  the  pottery  of  our 
forefathers. 

"Colors  I  have  tried  to  keep  as  subdued  as  possible. 
Pottery  to-day  is  no  longer  regarded  as  a  mere  orna- 
ment; it  must  serve  a  utilitarian  purpose,  and  as  such 
should  be  as  unobtrusive  as  possible.  I  have  relied, 
therefore,  on  the  so-called  matt  glazes.  The  simplicity 
of  such  pieces  is  not,  however,  satisfying  to  all  tastes; 
so  occasionally  I  add  a  modeled  leaf  or  flower  or  carve 
a  design  in  the  clay  before  the  glaze  is  applied. 

"Fire  is  not  only  the  servant  of  the  potter;  it  is 
often  his  master.  A  potter  may  expend  a  wealth  of 
work  on  the  piece  he  fashions  and  bring  to  bear  on  it 
his  technical  skill  and  artistic  imaginings,  but  it  is  the 
fire  alone  that  will  test  his  efficiency  and  make  his  work 
lasting. 

"I  have  also  utilized  the  tin  enamel  invented  by 
Lucca  della  Robbia,  which  made  possible  the  Italian 
potter's  triumphs  of  the  Renaissance,  the  faience  of 
Normanny,  Delft,  and  a  hundred  other  places.  But 
this  enamel  is  better  adapted  for  the  work  of  the 
painter  than  of  the  potter,  and  though  I  can  imagine 
some  charming  effects  that  could  be  realized  by  its  use 
I  eoidd  not  carry  it  very  far  without  violating  what  I 
consider  the  fundamental  principle,  that  pottery  is 
something  which  you  can  decorate,  but  is  not  suitable 
material  on    which    to    place    a    painting.       It    is    this 


disregard  ol  .1  fixed  principle  that  makes  the  Sevi 

the  Middle  Period    valueless  as  artistic  work,  however 

fine  its  craftsmanship, 

"There  is  a  growing  appreciation  of  American  art 
pottery,  but  the  growth  is  very  gradual,  and  the  crafts- 
men have  not  had  that  recognition  of  their  efforts 
which  their  success  entitles  them  to;  and  it  is  the 
individual  craftsman,  and  not  the  manufacturer,  to 
whose  credit  the  art  potter)  of  America  is  due.  In  a 
large  measure  their  want  of  success  has  been  '\uv  to 
financial  reasons  limiting  and  narrowing  the  output, 
so  that  relatively  but  lew  persons  know  of  their  work 
or  their  existence.  And  yet  only  a  day  or  two  ago  I 
had  an  inquiry  from  an  out  of  the  way  village  in 
Minnesota. 

"The  Grand  Ducal  pottery  at  Karlsruhe,  <  lermany,* 
is  state  aided,   and  as  a  result  Germany  to-day  is  doing 


Courtesy  of  "American  Homes  and  Gardens." 

more  for  the  potter  than  any  other  nation.  It  provides 
technical  and  artistic  training,  so  that  an  exact  science 
has  taken  the  place  of  empirical  experiments.  Already 
a  market!  improvement  in  German  pottery  is  distinctly 
seen. 

"Eventually  we  shall  have  something  distinctly 
American  in  ceramic  art  as  the  result  of  the  unifying  of 
forces  already  existing.  In  England  such  men  as 
Walter  Crane,  Louis  P.  Day  and  H.  S.  Marks  have 
contributed  designs  for  the  use  of  the  potter;  and  the 
Martin  brothers,  by  the  application  of  salt  glazes  to 
works  of  art,  have  demonstrated  the  value  of  a  process 
which   had   fallen   into  desuetude.      There  is  no    reason 

Mi  article  OE  tliis  subject,    written    by    Mr.  Jervis,  will   lie 

found  in  anothei  part  of  this  issue. 


why  our  native  .  bould    not    lend    their    aid    to 

definite  plan  to  improve  the 
What  a    thing    of   be  ,uld    Ix.-    a    panel    of    tiles 

designed  by  Randolph    Parish  ' 

Germany,  Austria  and  Italy  there  lias  been  within  the 
past  decade  something  that  at 

tion  in  the  production  and  decoration  of  pottery.  We 
alone  of  all  the  nation  are  content  to  have  no  ceramic 
art.  adaptations  from  the  Preach  being  about  the  near- 
est that  we  have  approached  to  it. 

It     is    the    oldest    of    the    arts:     it   ha-    been    the 
pastime  of  kings  and   princes:  the  theme  of  poets:   the 
key  to  unlock   the  secrets  of  the  dead  past:  thi 
the  ages.' ' 

lour  books  on  the  subject  have  come  from  his  pen. 
among  them  an  "Encyclopedia  of  Ceramics,"  which  first 
appeared  serially  in  the  Ckockkkv  and  Glass 
Journal. 

The  only  parts  of  the  work  that  are  not  done  by 
hand  in  Mr.  Jervis's  pottery  are  the  mixing  of  the 
clay  and  the  grinding  of  the  glazes.  The  articles 
produced  are  made  in  ordinary  native  red  clay  mixed 
with  tlint  and  other  ingredients  to  give  them  stability 
during  the  firing,  which  is  carried  to  1210  degrees 
centigrade.  While  still  damp  the  vase  is  immersed  in 
white  clay,  because  the  colors  are  not  affected  during 
the  firing  as  they  would  be  if  applied  on  the  red  clay, 
which  contains  more  or  less  iron.  When  the  white 
clay  is  sufficiently  dry  a  design  is  drawn  on  it  with  a 
small  needle,  and  what  are  to  be  the  low  parts  are  cut 
away  with  a  small  tool,  so  that  the  design  appears  in 
colored  clays,  and  when  thoroughly  dry  is  ready  for  the 
first  firing.  After  the  first  firing  the  piece  is  immersed 
in  the  glaze,  and  it  is  then  ready  for  its  final  firing. 

"There  has  been  nothing'  new  in  pottery  since 
Wedgwood  discovered  his  jasper  body,  though  there 
have  been  improvements  and  adaptations  of  old  pro- 
cesses," said  Mr.  Jervis.  "One  of  the  most  striking 
examples  of  these  improvements  and  adaptations  is  the 
beautiful  pate-sur-pate  of  Solon  and  others,  the  proto- 
type of  which  can  hardly  be  recognized  in  the  slip 
painting  of  the  old  English  potters.  But  there  is 
something  yet  to  be  done  in  pottery,  and  who  knows 
but  that  the  school  of  pottery  we  hope  to  see  established 
in  America  may  be  the  one  to  present  to  the  world 
something  which  may  be  fairly  claimed  as  'new 
ceramics'  ?' ' 

Oyster  Bay  people  are  proud  of  Mr.  Jervis  in  an 
undemonstrative  way,  but  most  of  them  fail  to  under- 
stand when  some  art  lover  comes  clear  across  the 
continent  to  visit  him  in  his  pottery.  Many  from 
abroad,  too,  go  down  to  Oyster  Bay  to  see  him  at 
w<  >rk . 

Though  born  in  England.  Mr.  Jervis  is  thoroughly 
American,  and  wants  to  be  known  as  an  American 
potter.  His  first  serious  work  was  in  Corona,  X.  Y., 
but  just  as  he  had  accumulated  a  stock  the  studio  was 
burned  down.  Then  he  went  to  Rose  Valley,  an 
industrial  settlement  near  Philadelphia.  Four  years 
ago'Jie  went_to  Oyster  Bay. 
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CENTRAL    GLASS    WORKS, 

WHEELING,    W.    VA. 

4  Where  Glass  Making  is  an  Art  and  Quality  Reigns/' 

It  has  been  our  aim  to  make  glassware  of  the  very  highest  quality,  and  to  be  original  in  the 

expression  of  our  tastes  in  shapes  and  decorations. 
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Manufacturers  of  High  Grade  Lead  Blown  Stemware,  Tumblers  and  Tableware. 

Plain,  Optic,  Needle  Etched,  Cut,  "Stone  Wheel"  Engraved 
and  Deep  Plate  Etched  Glassware. 

OUR     OWN     SHAPES     AND     PATTERNS     WHICH     ARE     EXCLUSIVE. 

Special  shapes  for  Hotels,  Steamship  lines  and  Railroads. 


SEE   OUR    NEW   GOODS   FOR    1913    AT    BRANCH    OFFICES 


NEW    VORK  : 
A.  P.  Doctor,  66  West  Broadway. 


BOSTON,  MASS.  : 

157  Federal  Street. 


Philadelphia.        Cincinnati.         San  Francisco.         Baltimore.         St.  Paul.         Denver.         Pittsburgh. 
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LIBERTY 


She    New   Dinner   Shape. 


Up=to=date  Shape, 

Up=to=date  Designs, 

Up=to=date  Ideas. 

Borders.    Sprays.     Gold  Effects. 


Mr.  Buyer,  it  will  be  to  your  advantage  when  in  Hast 
Liverpool,  Ohio,  to  take  the  time  to  look  over  our  lines 
for  the  season  of  1913 


Open  StocR  Dinner  Ware.       Assortments. 


Many  pleasing  effects  will  be  shown  that  are  bound  to  be 
repeaters  if  placed  in  your  line  for  next  season. 


Popular  Wares.         Popular  Prices. 


Wishing  everyone  the  Compliments  of  the  Season, 

The  Colonial  Co. 

East   Liverpool,  Ohio, 
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PSYCHE 


New  Art  Glass 
Lustre  Shades* 


DEAUT1FUL,  novel,  artistic.      These  shades  are  rapidly 
achieving  popularity  as  a  dining  room  lighting  decora- 
tion with  shower  fixtures. 


The  shades  are  vari-col- 
ored,  the  colors  being  inlaid 
by  hand.  Ninety  percent,  of 
the  light  not  absorbed  is 
directed  straight  downward. 
Assorted  sizes,  from  regula- 
tion bracket  size  to  sixteen 
inches  in  diameter. 


HASK1NS-LUC1DA— 
shades  and  reflectors  made 
from  distinctive  glass,  giving 
a  soft,  uniform  radiance,  free 
from  glare.  High  in  efficiency, 
because  of  great  diffusive  and 
reflective  power,  and  low  loss 
by  absorption. 


Made   in  shades,  reflectors,  globes  and  hemispheres,  to 
meet  the  most  modern  demands  of  interior  decoration. 


WRITE    FOR    ILLUSTRATED    CATALOG. 


THE    HASKINS    GLASS    COMPANY, 


WHEELING.    W.     VA. 
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The  National  China  Co. 

Manufacturers  of  Special  Lines  for  the  Jobbing  Trade. 


THE    HOME    OF 


"Perfect"  $emi=piain  Dinner  Ware. 

"Perfection"  Cable  Ware. 

"Pational  fioter  Ware. 


WE  are  making  an  addition  to  our  factory  which  will  increase  our  output  fifty 
per  cent.     This  will  enable  us  to  take  on  a  few  more  desirable  jobbing 
accounts 

Are  YOU  interested  in  a  Semi-Porcelain  just  a  little  better  than  the  average 
—one  that  is  ABSOLUTELY  GUARANTEED  AGAINST  CRAZING,  with  a 
PURE  WHITE  BODY  and  BRILLIANCY  of  GLAZE? 

If  so,  would  suggest  that  you  write  us  immediately  for  catalog,  prices  and 
samples. 


The  NATIONAL  CHINA  CO. 


SALINEVILLE,  OHIO,  I.  S.  A. 
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flllen  Cut  6la$$  ox 

3oDnstou)nt  pa. 

Cbc  Cine  of  Quality. 

Sftown  at  fort  Pitt  Bow,  Pittsburgh  Pa., 

Room  790. 

Januarp  6tb  to  2011).  B.  f.  priicbard  In  charsc. 
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ELECTROLIERS 

LAMP  SHADES 

PORTABLES 

L  D.  BLOCH  &  CO., 

Manufacturers  and  Importers, 

44  West  Broadway,  New  York, 

Wish  to  thank  the  trade  for  their  liberal 
patronage  and  hope  for  a  continuation  of 
same. 

ELECTRIC 
SHADES 

ALABASTER  BOWLS 

CANDLE  SHADES 

i8q 


A  Merry  Christmas 

....  AND  .... 

A  Happy  and  Prosperous 
New  Year! 


Henry  Endemann, 


32  Park  Place,  New  York, 


SOLE  AGENT  FOR 


S.    REICH     &    CO., 

VIENNA, 

Manufacturers  of  Table  and  Bar  Glassware  in  full  crystal,  etched  and 

gold  encrusted. 


NEW  SAMPLES  WILL  BE  READY  EARLY  IN  THE  YEAR. 
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GREETINGS 

to  our  many  friends  who  have  during  the  year  just  closing  favored  us  with 
their  patronage  !  Every  effort  has  been  exerted  on  our  part  to  make  these 
relations  harmonious,  and  we  embrace  this  opportunity  to  thank  our  custo- 
mers for  their  support  and  to  inform  the  trade  at  large  that  we  shall  endeavor 
to  merit  their  orders  for  that  really  wonderful,  artistic,  beautiful  tableware, 

CHIPPENDALE     CRYSTAL. 


NONE  BETTER  CAN  BE  PRODUCED. 


OUR    ILLUMINATING    GLASSWARE    DEPARTMENT 

should  not  be  overlooked   by  our  friends  interested   in  Electric  and  Gas  Lighting. 


No.  6030.        SEMMND1RECT     DISH. 


We  have  many  artistic  designs  for  the  semi-indirect  system  of  lighting.  Dishes,  Urns, 
Lanterns  of  original  and  unique  designs.  Also  copies  of  ancient  patterns.  A  complete 
line  of  staple  lighting  glassware  is  also  a  part  of  our  production. 


Jefferson  Glass  Company, 

FOLLANSBEE,  WEST  VIRGINIA. 
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Aztec    Pottery. 


FRAGMENTS  of  pottery  and  figures  which  have 
been  found  by  the  International  School  of  Archeol- 
ogy and  Ethnology  in  its  year's  research  and  excavations 
in  and  about  the  Valley  of  Mexico,  were  recently  on  ex- 
hibition at  Columbia  University.  These  interesting  col- 
lections show  the  sequence  of  the  cultural  types  by  means 
of  the  remains  dug  up  in  the  various  stratas  of  the  val- 
ley, the  excavations  going  as  deep  as  thirty  feet.  Prof. 
Emil  Boaz,  who  has  but  recently  returned  from  that  part 
of  Mexico  after  three  months  spent  at  the  operations  of 
the  society,  estimates  that  the  specimens  obtained  from 
the  deep  stratas  represent  the  most  primitive  civilization, 
as  much  as  two  thousand  years  old. 

There  are  nearly  one  thousand  pieces,  and  three  cases 
contain  fragments  of  pottery  and  figures  wrought  in  the 
most  primitive  civilization.  There  are  heads  and  figur- 
ines, the  majority  of  which  are  quite  small,  some  of  which 
have  been  rolled  by  the  water  of  a  fossil  river,  signs  of 
which  were  found  thirty  feet  below  the  surface.  The 
characteristics  of  the  pieces  of  this  primitive  civilization 
are  that  the  parts  of  the  body  are  modeled  on  by  means 
of  pellets  and  fillets  of  clay,  the  eye  being  indicated  by 
two  indentations  made  with  the  point  of  a  stick.  Most  of 
the  figures  are  nude,  the  ornaments  and  pieces  of  clothing 
being  modeled,  when  present,  from  pieces  of  clay  and 
(hen  stuck  on. 

The  pottery  of  this  same  civilization,  a  very  valuable 
collection  of  which  has  been  made  by  the  society,  is 
characterized  by  incised  designs  consisting  of  irregular 
patterns.  There  is  a  prevalence  of  zigzag  and  wavy  de- 
signs. The  peculiarities  are  splendidly  brought  out  at 
the  exhibition  by  the  large  case  of  fragments  with  a  few 
whole  specimens. 

In  the  more  recent  civilizations  under  the  Aztec  tribes, 
the  art  is  of  a  higher  order.  This  Aztec  ware  is  charac- 
terized by  broad  lines  and  a  great  variety  of  decorative 
designs.    In  the  lower  layers,  in  which  the  remains  were 


found,  the  Aztec  pottery  found  was  decorated  with  com- 
plex designs,  executed  with  great  rapidly.  In  the  upper 
layers  a  much  finer  yellow  ware  was  found,  decorated 
with  designs  consisting  of  very  fine  lines,  dots  and  cir- 
cles. 

An  interested  description  of  the  excavations  made  a 
few  miles  north  of  the  City  of  Mexico  for  the  purpose  of 
determining  the  sequence  of  these  remains,  has  been  pre- 
pared by  the  society.     In  part  it  is  as  follows: 

"The  bottom  of  the  valley  is  composed  of  a  thick  layer 
of  decomposed  tufa,  which  is  much  used  for  making  fire 
bricks  and  sun-dried  bricks.  Scattered  over  the  surface 
are  found  large  and  small  mounds,  all  of  which  contain 
archaelogical  remains.  They  are  generally  erected  over 
a  floor  of  a  few  layers  of  pebbles.  All  these  and  the 
surrounding  surface  soil  contain  remains  characteristic 
of  the  Aztec  period.  It  is  evident,  therefore,  that  these 
mounds  were  erected  by  the  Aztecs,  and  that  they  lived  in 
the  Valley  of  Mexico  during  the  period  when  the  sur- 
face layer  of  the  soil  was  deposited.  The  thickness  of 
this  soil  varies  considerably,  but  it  never  reaches  more 
than  about  three  feet  in  thickness  in  places  where  the 
surface  has  been  least  disturbed.  The  remains  which  are 
found  here  consist  largely  of  pottery ;  the  most  frequent 
type  occurring  being  of  a  yellow  color,  with  black  painted 
designs.  Besides  these,  however,  red  pottery  of  high 
polish,  with  black  and  white  designs,  is  also  found  quite 
commonly.     Spinningwhorls  are  of  frequent  occurrence. 

"At  the  bottom  of  this  layer  is  found  a  stratum  of  so- 
called  'tepetate,'  a  redeposition  of  calcareous  matter  which 
has  been  leached  out  of  the  surface  layers.  Some  of  it 
may  have  been  used  for  the  flooring  of  buildings.  Be- 
ginning with  the  layer  of  tepetate,  downward,  we  find 
about  four  feet  of  rather  loose  soil  consisting  entirely 
of  decomposed  tufa  interspersed  with  layers  of  fine 
gravel.  The  deposit  has  evidently  been  formed  by  the 
wind  and  surface  waters.     The  remains   found   in  this 
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stratum  differ  entirely  in  character  from  those  of  the 
surface.  They  are  of  the  type  found  so  extensively  in 
the  great  ruins  of  San  Juan  Teotihuacan.  The  curious 
vessels  with  one  or  two  holes  (perhaps  incense  burnei 
the  excellently  worked  figurines,  most  of  which  are  made 
in  molds;  fine  pottery  with  red  and  black  polished  Bur- 
face:  and  accurately  incised  designs;  a  huff  pottery  with 
stamped  designs;  large,  thick  vessels  painted  with  a  bril- 
liant red  color;  ornaments  made  of  mica  and  slate  arc 
most  characteristic  of  this  deposit.  Angular  boulders 
are  scattered  in  the  soil  here  and  there,  offering  clear 
evidence  that  the  deposit  has  not  been  made  by  water. 
The  excellent  state  of  preservation  of  the  figurines,  mam 
of  which  still  retain  their  original  paints,  are  further 
proof  that  the  deposits  have  not  been  disturbed  by  run 
tiing   water  and  have  not  been  made  under  water. 

"At  the  bottom  of  the  layer  in  question  the  character 
of  the  soil  changes.  It  consists  of  the  same  kind  of  ma- 
terial, but  it  is  much  harder.  At  the  line  dividing  these 
two  strata  remains  of  buildings  are  found,  large  hearths, 
and  other  evidence  of  occupation.  It  seems  clear,  there- 
lore,  that  this  surface  must  have  been  the  ground  on 
which  a  city  stood.  Excavations  in  the  hard  subsoil  may 
also  be  recognized.  (  hi  and  under  the  floors  of  the  build- 
ings just  mentioned  remains  are  found  in  great  profu- 
sion, and  all  of  these  belong  to  the  same  culture  as  the 
one  just  mentioned. 


"D<    ■<  ndmg  further  down  the  remain-  become  a  little 
I'    s   frequent,  but  they  retain  tli-  until  a 

depth  of  a  little  over  twenty   feet   from 
been  reached.    In  the  hard  decomposed  tufa  of  ti 
human  bones  are  found  every  now  and  then,  but  no  com- 
plete skeleton-.     In  one  place  a  large  -tone  slab  /.as  en- 
countered which  covered  the  remains  of  a  deer. 

"At  a  depth  of  twenty-one  feet  the  character  of  the 
soil  changes  quite  suddenly.  In  place  of  the  decompt 
tufa  we  find  coarse  gravel  arranged  in  such  a  wav  a-  to 
ow  that  a  river  used  to  flow  here.  The  thickness  of 
the  river  deposits  i1-  about  seven  feet.  All  the  remains 
found  in  this  layer  have  been  rolled  by  water.  The  type 
which  they  represent  i-  quite  different  from  the  type  of 
the  preceding  stratum.  The  pottery  is  thick,  and.  al- 
though a  large  number  of  heads  are  found  here  a' 
they  are  much  ruder  and  show  a  different  technique. 

"Since  it  was  evident  that  at  this  depth  the  excavation 
happened  to  strike  a  river  bed.  another  excavation  . 
made  about  200  feet  to  the  west  of  the  former.  Here  an 
undisturbed  sandy  layer  was  met  with  at  the  same  depth 
at  which,  in  the  first  place,  the  river  bed  was  encountered. 
and  the  remains  secured  here  showed  the  -ame  type  a- 
those  encountered  in  the  river  bed;  they  were,  however, 
well  preserved  and  not  rolled  by  water,  as  is  evidenced 
by  the  paint  that  still  remains  on  the  fragments.  The 
people  who  used  these  objects  evidently  lived  on  the 
banks  of  this  ancient  river." 


A   Royal   Industry. 


IT  is  only  characteristic  of  the  age  we  live  in  that  we 
are  really  more  concerned  about  the  selling  of  crock- 
ery than  its  production.  The  formulas  for  the  making  of 
reasonably  good  porcelain  are  pretty  well  known  all  over 
the  civilized  world,  and  while  various  points  connected 
with  cheapness  of  production  agitate  us,  there  is  none  of 
the  interesting  or  actually  absorbing  investigations  in 
search  of  new  bodies  and  materials  that  proved  so  seduc- 
tive to  early  potters.  In  fact,  the  age  of  the  Romantic  in 
crockery  production  has  gone  forever,  apparently.  It 
is  all  a  question  now  of  capital,  output,  economy  of  pro- 
duction, and  the  securing  of  markets.  Anyone  can  make 
pots  now,  but  it  takes  a  good  man  (and  shall  we  say 
a  good  trade  paper?)  to  sell  them.  So  we  may  be  for- 
given if  we  occasionally  turn  with  pleasure  to  the  con- 
templation of  other  times,  with  a  feeling  of  something 
regret  that  there  are  no  new  worlds  to  conquer  in 
the  art  of  making  pottery.  It  may  be,  of  course,  that 
tin,  presumes  too  much,  and  that  a  new  Palissy  or  Wedg- 
.'1  will  arise  among  us  and  raise  our  art  once  more 
to  unknown  heights.  But  it  is  to  be  feared  that  the 
i  in   i,  ndencj   of  the  age  does  not  bear  in  that  direc- 


tion ;  and  indeed  finality  must  be  reached  at  some  period. 

The  history  of  pottery  in  all  European  countries  where 
the  product  has  risen  above  the  barest  claims  of  utility 
is  of  extraordinary  interest  to  the  lover  of  the  art.  Its 
development  extending  over  centuries,  the  wresting  of 
the  secrets  from  the  elements  of  fire  and  earth,  the  life- 
long struggle  of  earnest  investigators,  and  all  that  has 
gone  to  the  production  of  the  masterpieces  that  we 
proudly  treasure  in  our  museums,  form  a  narrative  that 
romantic  fiction  cannot  hope  to  rival. 

While  we  have  more  or  less  authentic  accounts  of  the 
gradual  process  of  the  development  of  potting  in  Europe, 
we  are  still  in  the  dark  as  to  its  inception  in  the  mysteri- 
ous far  East.  The  history  of  its  growth  in  China,  if  it 
was  ever  recorded,  is  lost  in  the  mist  of  past  ages.  Some 
of  the  marvellous  products  of  Chinese  potters  have 
been  preserved  to  us.  and  still  claim  the  admiration  and 
the  envy  of  our  greatest  experts.  All  we  know  of  them 
is  that  they  were  produced  under  this  or  that  dynasty, 
that  certain  districts  were  celebrated  for  their  fine  pro- 
ductions, that  the  art,  even  in  those  days,  was  looked 
on  with  reverential  admiration,  and  the  finest  specimens 
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were  admitted  to  honored  places  in  the  courts  of  kings. 
But  the  secrets  of  their  composition  and  the  life  history 
of  their  creators  is  lost  forever.  What  we  know  of  the 
making  of  tine  pottery  has  had  to  he  re-discovered.  The 
apparently  endless  struggles  with  refractory  materials. 
the  disappointments,  and  the  final  triumphs,  have  had 
all  to  he  gone  over  once  again. 

i  )ne  of  the  most  remarkahle  features  of  the  various 
historic  accounts  is  the  curious  and  outstanding  fact 
that  the  making  of  pottery  in  nearly  all  European  coun- 
tries in  the  past  centuries  was  undertaken — or,  at  any 
rate,  financed  and  controlled — by  either  the  State  or  the 
various  nobles  and  dukes.  We  who  are  in  these  times 
associated  with  the  trade  may  flatter  ourselves  that  we 
are  connected  with  perhaps  the  most  aristocratic  indus- 
try in  existence.  The  foundations  of  fine  pottery  were 
not  laid  in  lowly  hovels  and  humble  tenements,  but  often 
in  an  annex  to  a  royal  palace,  or  a  ducal  demesne. 

Why  these  exalted  persons  should  have  interested  them- 
selves in  this  particular  art  is  not  clear.  The  surround- 
ings of  a  pottery,  if  we  may  judge  from  present  times, 
would  not  be  conductive  to  the  beautiful  aspect  with 
which  we  usually  associate  the  name  of  "palace."  Quite 
the  contrary.  One  can  imagine  the  menials  to  whom  fell 
the  particular  duty  of  keeping  the  ducal  grounds  in  ap- 
propriate grandeur  looking  on  their  lord's  mania  for 
making  crockery  with  no  little  disgust  and  aversion. 

So  we  must  conclude  that  these  old  magnates  must 
have  found  something  very  interesting  and  attractive  in 
the  industry  which  more  than  neutralized  the  inconveni- 
ence and  unsightliness  which  it  necessarily  entailed.  Of 
course  we  can  ascribe  some  of  this  interest  to  the  desire 
to  emulate  the  whim  of  the  then  reigning  monarch,  who, 
maybe,  had  taken  up  with  the  pottery  scheme  in  an  idle 
moment.  Crockery  making  was  undoubtedly  the  fashion- 
able craze  during  extensive  periods.  It  is  quite  possible 
that  some  of  the  more  astute  of  these  aristocrats  also 
had  an  eye  to  the  main  chance,  and  would  naturally  not 
be  averse  to  taking  up  a  genteel  and  fashionable  occupa- 
tion that  would  bring  them  credit,  and  at  the  same  time,  if 
carefully  managed,  help  to  fill  a  little  the  not  over-bur- 
dened coffers  of  the  castle.  It  is  probable  that  other 
motives,  too,  influenced  them  in  encouraging  and  sup- 
porting in  part  these  industries.  The  relations  of  the 
nobles  and  the  people  were  of  a  much  closer  nature  than 
exists  to-day.  Agriculture,  it  would  be  seen,  would  not 
take  up  all  the  surplus  population,  and  the  desire  to  pro- 
mote industries  of  any  kind  that  would  employ  spare 
hands  would  be  a  means  of  keeping  their  people  together. 
Altogether  it  would  appear  that  these  old  aristocrats  held 
an  opinion  that  their  position  entailed  certain  duties  and 
obligations  for  promoting  the  welfare  of  those  under 
them,  those  who  were,  after  all,  the  main  prop  and  stay 
of  the  ducal  position.  Modern  aristocracies  apparently 
look  on  the  matter  in  a  different  light.  However  this 
may  be,  we  certainly  owe  much  of  the  advancement  in 
the  art  of  pottinsf'  to  these  enterprising  royalties  and 
nobles.  Not  indeed  that  many  of  them,  by  study  or 
strenuous  personal  experiment  had  qualified  themselves 
for  the  actual  work  of  exploring  the  new  fields  for  in- 


vestigate n.  Theirs  it  was  to  supply  the  capital  and  to 
attract  the  earnest  and  scientific  worker  of  low  degree 
to  devote  his  skill  and  patience  to  the  problems  involved 
without  his  being  subject  to  the  immediate  necessity  of 
making  it  pay  as  he  went  along. 

In  this  matter  of  royal  patronage  and  State  owner-. 
ship  these  European  potters  were,  as  in  many  more  re- 
spects, anticipated  by  the  Chinese.  The  importance  and 
extent  of  some  of  the  (  )riental  potteries  was  remarka- 
ble. An  account  which  comes  down  to  us  from  a  Jesuit 
missionary  about  the  year  1712  describes  one  of  these 
imperial  potteries,  which  had  existed  since  the  eleventh 
century.  It  was  the  size  of  a  considerable  town;  180,- 
000  families,  totalling  nearly  a  million  souls,  found  em- 
ployment in  some  way  connected  with  the  industry.  The 
number  of  kilns  reached  the  total  of  3,000,  for  the  firing 
of  which  wood  had  to  be  L  ought  a  distance  of  a  hun- 
dred leagues.  This  alone,  one  would  imagine,  would 
provide  employment  for  an  enormous  number  of  people, 
when  we  take  into  account  the  primitive  means  of  transit 
existing  at  the  time  Concerning  the  financial  arrange- 
ments of  this  huge  undertaking,  the  mi-sionary  is  unfor- 
tunately silent.  What  he  does  point  out  is  the  strict 
police  supervision  exercised  over  the  employes* which 
was  most  elaborate,  and  works  out  to  one  officer  to  about 
ten  families,  with  the  prospect  of  the  bastinado  for  in- 
fringement of  regulations.  One  can  believe  that  labor 
troubles,  such  as  we  are  acquainted  with  in  these  days, 
must  have  been  of  rare  occurrence. 

Reverting  to  the  early  European  potters,  some  of  the 
most  remarkable  achievements  were  connected  with 
majolica,  the  making  and  decorating  of  which  attained 
a  very  high  development  in  the  sixteenth  century  in  Italy. 
Both  the  reigning  monarch  and  the  Pope  took  a  consid- 
erable interest  in  the  manufacture,  and  one  Piccolpassi, 
the  director  of  a  State  pottery  at  Castel  Durant,  was 
assisted  and  encouraged  by  Guidobaldo  II  to  a  great 
degree.  At  the  same  period,  we  learn  that  Alphonso  I 
of  Ferrara  was  also  bitten  with  the  craze,  and  having 
fitted  up  rooms  attached  to  the  palace  actually  took  off 
the  royal  coat  and  set  to  himself  in  right  good  earnest. 
His  son,  also  following  in  his  father's  ceramic  footsteps. 
kept  up  and  developed  considerably  the  "palace  potterv." 

For  over  two  centuries  the  popularity  of  ceramics  main- 
tained its  position  in  royal  circles.  In  the  middle  of  the 
eighteenth  century  we  read  that  monopolies  were 
granted,  and  sums  of  money  given  at  various  times  by 
the  Senate,  for  the  carrying  out  of  potteries  in  Italy. 
In  fact,  the  ceramic  craze,  spreading  all  over  Europe, 
threatened  to  become  an  absolutely  permanent  institution, 
in  1759,  Charles  II  of  Spain,  joined  the  happy  circle.  Not 
to  be  outdone  by  his  brother  monarchs,  he  founded  a 
pottery  in  the  palace  gardens.  This  pottery  had  the 
unique  distinction  of  being  blown  up  by  Lord  Hill  in 
1812,  when  the  English  evacuated  Madrid.  Ferdinand 
II,  however,  finding  the  royal  state  incomplete  without 
crockery  making,  restored  the  factory,  but  not  in  such 
close  proximity  to  the  royal  residence. 

That  the  spirit  of  modern  business  enterprise  was  not 
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entirely  wanting  in  these  ancienl  limes,  it  may  be  men 
tioned  thai  occasionally  a  pottery  would  be  started  with 
insufficient  capital,  and  in  the  usual  order  of  things  *<ei 
into  difficulties,  when  certain  political   influences   would 
be  set  in  motion,  and  the  State  would  take  over  the  con 
cern  at  a  satisfactory  figure. 

When  we  come  to  Germany  we  find  that  the  princes 
and  nobles  invariably  went  into  the  crockery  business. 
No  mediaeval  castle  was  considered  complete  without  its 
pottery.  Frederic  the  Great  himself  bought  a  works  in 
Berlin  in  1763,  and  though  we  do  nol  read  that  he  actually 
took  his  turn  at  the  throwing  wheel,  or  fired  his  own 
kilns,  we  learn  that  he  appeared  frequently  on  the  works 


efforts,  and  at  their  own  cost.  That  SO  inudi  has  been 
accomplished  is  entirely  to  their  credit.  Experiment! 
and  investigations  often  had  to  play  a  subservient  part 
to  th  ity  of  making  end-  meet.     Where  it 

otherwise  no  outside  aid.  royal  or  aristocratic,  was  avail - 
able,  and  the  too  earnest  experimenter  had  to  go  to  the 
wall.       The    English    aristocracy    in    those    time- 
busy     following    the    hounds    or    wooing    the    goddei 

chance  at  the  gaming  table  to  pay  anj  attention  to  such 
uninteresting  and   utilitarian  pursuits. 

Altogether  it  would  appear  that  at  the  present  day, 
while  the  purely  business  side  of  the  trade,  the  supply- 
ing  (if   plates,  cups  and   saucers   for  general   use.  may  he 
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and  discussed  improvements  minutely.  At  the  same 
period  the  Prince  Bishop  of  Hesse  combined  his  religious 
duties  with  the  making  of  pots — a  combination  which  is 
probably  unique  in  the  history  of  the  trade. 

That  the  ladies  were  not  far  behind  in  this,  as  in  every 
other  matter,  is  shown  by  the  fact  that  the  reigning  Em- 
press of  Russia  fell  in  with  the  prevailing  fashion  and 
instituted  an  Imperial  China  Works  in  1744,  which  was 
enlarged  by  Catherine  II  in  1765.  In  France,  the  Sevres 
factory  and  its  progenitor  at  St.  Cloud  are  typical  exam- 
ples of  State  aided  and  controlled  factories,  while  works 
in  other  parts  of  France  were  under  the  aegis  of  various 
nobles  and  princes. 

England  is  almost  the  only  country  in  Europe  that  has 
left  ceramic  art  to  take  its  own  course  without  State  or 
royal  aid.  Patronage  has  of  course  been  accorded,  but 
not  in  a  very  marked  degree.  English  potters  have  had 
to  fight  their  way,  and  to  sink  or  swim  by  their  own 


safely  left  to  be  produced  solely  on  commercial  lines,  in 
the  higher  branches  of  the  art  there  still  remains  some- 
thing to  be  done.  The  deep  interest  that  cultured  rulers 
and  people  of  high  rank  took  in  the  art  for  upwards  of 
two  hundred  years  is  convincing  proof  that  the  study  of 
pottery  is  one  that  provides  an  intellectual  and  absorb- 
ing pursuit  of  great  possibilities.  It  has  afforded  in  the 
past  a  medium  for  the  highest  inspirations  of  the  artist, 
and  it  would  be  idle  to  assert  that  all  its  possibilities 
have  been  exploited.  It  must,  however,  be  disassociated 
from  the  ordinary  limitations  of  a  commercial  pursuit. 
If  it  has  got  to  provide  a  dividend  in  the  ordinary'  sense 
we  had  better  leave  it  severely  alone.  But  a  dividend  of 
pure  enjoyment  and  elevation  of  the  better  instincts  of 
human  nature  it  will  provide,  and  that  right  handsomely. 
Some  of  those  who  apparently  are  at  a  loss  to  employ 
their  spare  millions  in  reasonable  and  healthy  ways,  might 
do  worse  than  take  the  hint. 
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Make  NE IV  ENGLAND  Greater 


GREETINGS,   [913» 


SAME  hi  i  n  BAND  SAME 


H.  B.  HOLLIS 


157  Federal  Street, 


Boston,  Mass. 


THE  JEFFERSON  GLASS  CO. 

"( Jhippendale  "  <  lolonial  ( ila  sware 

N.  L.  LOCK  HART  CO. 

Fancy  Panel  Mirroi 

THE  LANCASTER  GLASS  CO. 

Pn     ed  ( rla     nvari 

CAMDEN  CITY  CUT  CLASS  CO. 

Engraved  and  Cut  Blown  Glassw 

N.  A.  CUSSON,  Paintings 

TELEPHONE,  MAIN  954.  NEW  SAMPLES  READY 

rOI    DOWN  THE  ADDRESS  NOW 


George  A.  Granville 

144-150  Congress  Street,     Boston,  Mass. 


REPRESENTING 


A.  H.  HEISEY  &  CO. 


NEWARK,  OHIO 


DUGAN  GLASS  CO.  ECONOMY  TUMBLER  CO. 

Indiana,  Pa.  Morgantown,  W.  Va. 


WM.  R.  CLAFLIN 


41  Pearl  Street, 


Boston,  Mass. 


PHONE,  FORT  llll.l.  3190 


RICH  CUT  GLASS 

(Krantz,  Smith  &  Co.,  Inc.,  and  Wm.  H.  Gibbs  &  Co.) 
(Imperial  Art  Glass  and  Lamp  WorksJ 

CAS  AND  ELECTRIC  PORTABLES 
ART  CLASS  SHADES 
SWEDISH    w  |  w   ENAMELED  WARE 

(Markt  &  Hammacher  Co.) 

LMPORTKD  ALUMINUM  WARE 


JOHN  E.  SAWYER 

20  Federal  Street,  Boston,  Mass. 

REPRESEN1  [NG 

McKEE  GLASS  COMPANY 

MA' 

PRESSED   CUT    TABLEWARE,   STEMWARE  AND 
BAR  AND  SODA  SUPPL] 


INDIANA  CLASS  COMPANY 
ROCHESTER  TUMBLER  COMPANY 


A  X  D 


AMERICAN  CLASS  SPECIALTY  CO. 


JOHN  J.  REED 

220  Devonshire  Street,        Boston,  Mass. 


REPRESENTING— 

LIBERTY  CUT  GLASS  WORKS 
CORONA  CUT  GLASS  CO. 
RIPLEY  &  CO., 

PRESSED  AND  BLOWN  GLASS 

JESSE  DEAN. 

CHINA 

ABELS  &  CO., 

EASELS 


BOSTON  OFFICE 


S.  A.  WELLER 


•  • 


Jardinieres 


and 


Art  Pottery 


144  CONGRESS  STREET,  BOSTON.  MASS. 

P.  M.  PHILLIPS,  Manager 
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Patronize  BOSTON  Offices 


LBOSTON  SALESROOM 
op 

Edward  Miller  &  Co, 

MANUFACTURERS  OF 

LIGHTING  FIXTURES 


OIL 


GAS 


ELECTRIC 

COMBINATION 


Factories  and  General  Office,  Meriden,  Conn. 


63  Pearl  St.,  Boston.         John  Challis,  Manager 


GEO.  W.  BEALS 

41  PEARL  STREET,  BOSTON 


Representing 

Quaker  City  Cut 
Glass  Co. 

Excelsior  Brass 
Works 

AND 

VACUUM 
SPECIALTY  CO. 


VACUUM  BOTTLE 


VACUUM  CARAFE 


George  K.Marshall 

105  Federal  Street,[ Boston 


New  England  Agent 


Fostoria  Glass  Co. 

Blown  Glassware  in  all  the  Latest  Designs 

Pressed  Glassware 

Sterling  Silver  Deposit  Ware 

Decorated  Lamps 


Chase  &  Francis 

MANUFACTURERS'  AGENTS 

POTTERS'  CO-OPERATIVE  CO. 

AND 

D.  E.  McNICOL  POTTERY  CO. 


GOODELL  CUTLERY  CO. 
EAGLE  GLASS  &  MAN'F'G  CO. 
EDWIN  HILLS  HARDWARE 


TAYLOR,  SMITH  &  TAYLOR  CO. 
S.  E.  JORDAN  BRUSH  CO. 
NATIONAL  MFG.  CO. 


CROCKERY 

in  Bulk,  Car  Loads  or  Package  Shipments 

122  Pearl  Street,      Boston,  Mass. 


N.  E.  Agents:  WM.  S.  KINNER  &  SON,   CUT  GLASS 


ATTENTION 

Mr.  New  England  Buyer 

The  Boston  Salesrooms  of 
TheTAJIMI  COMPANY, 
Wholesale  Dealers  in  Japa- 
nese Goods,  stock  or  import, 
at  41  Pearl  Street,  are  open 
every  business  day  in  the 
year  for  your  convenience. 


Do  You  Sell  Cut  Glass? 

My  line  of  Cut  Glass  is  a  revelation 
for  patterns,  brilliancy  and  up-to-date- 
ness.  "The  line  with  the  biggest  profits." 

BUFFALO  CUT  GLASS  CO. 

CROWN  NOVELTY  CO. 

J.  W.  POWER 
164  FEDERAL  STREET,  BOSTON 


Also  complete  line  of  Lamp  and  Candle  Shades. 
Ask  for  quotations  on  Bead  Fringe  Candle  Shade  Linings. 
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United  Cut  Glass  Co. 


SEASON    1913. 


VV/E   wish   to  announce  to  the  trade  that  our 

entire    new    line    of    Cut    Glass    for    the 

coming  year  will  be  ready  at  our  show  rooms 

JANUARY  1,  1913. 

We  have  added  to  our  extensive  line  over 
two  hundred  new  items  which  we  know  will 
command   the  attention   of  the  trade. 

Our  new  lines  will  also  be  shown  during 
JANUARY  at  "The  Fort  Pitt  Hotel,  Pittsburgh," 
in  charge  of  Messrs.  M.  Herbert  and  C.  M. 
Dillman. 


UNITED  CUT  GLASS  CO.,  24  Murray  St,  N.Y. 
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JOHN    H.   ROTH    *   CO. 

Art  in  Souvenir  or  View  China  for  Seaside,  Mountain  Resort  and  Fine  China  Trade. 


Souvenir  wares  of  artistic  merit,  in  rich  hand-painted  designs,  to  appeal  to  the  highest  class 
of  trade.     Also  the  low-priced  novelties  with  colored  views  for  the  ten-cent  trade. 


JOHN  H.  ROTH  &  CO.,  Peoria, 

Our  salesmen  cover  the  entire  United  States.      We  are  the  most  extensive 
importers  of  this  class  of  ware  in  America. 
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ANNOUNCEMENT ! 


During  January  will  show  complete  lines  of 

New   Exclusive   Decorations 

Open  Stock  Dinner  Ware,  and 
Special  Jobbing  Assortments, 

=  ATsss 

Fort  Pitt  Hotel,  Pittsburgh,  Pa. 

ROOM    776. 


Complete  lines  shown  at  factory  sample  rooms  during  the 
entire  year. 

PITTSBURGH    EXHIBIT  CARRD   FOR   BY  FACTORY   SAMPLE    ROOMS, 

Geo.  W.  Ashbaugh,  Pres't.  Will  A.  Rhodes. 

Jas.  P.  Curry.  John  C.  Paul. 

The  West  End  Pottery  Co. 

EAST  LIVERPOOL,  OHIO,  U.  S.  A. 
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Gillinder  &  Sons, 


INCORPORATED, 


uminating  Glass, 


PHILADELPHIA,  PA. 


Private  Molds  a  Specialty. 
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COOK  POTTERY  CO., 


Trenton,  New  Jersey. 


"HAWTHORNE. 
Rg.  No.  140. 


Underglaze   Decoration  for  1913  on 

"CLINTON"     DINNER     WARE. 


A  FINE  NEW  LINE  OF  OVERGLAZE  DECORATIONS. 


OLD-FASHIONED    BLUE    WHITE    GRANITE. 

COMPLETE     LINE. 


HOTEL    VITRIFIED    CHINA. 


Round  Edge.  Safe  Edge.  Half  Thick.  Double  Thick.  Stock  Patterns.  Crests. 

=       SPECIAL     DECORATIONS.  _ 
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How  They  Became  Connected 
With  the  Trade. 


ACCIDENT  and  environment  are  both  factors  which 
play  large  parts  in  determining'  men's  choice  of  a 
business  career.  As  a  rule  it  is  the  result  of  chance, 
unless  the  man  follows  in  the  footsteps  of  his  father.  A 
hov  seeking  employment  usually  takes  the  first  thins 
that  offers,  not  so  much  with  a  view  of  making,  it  his 
life's  business  as  to  give  him  a  start.  The  CROCKERY 
and  Glass  Journal  believes  that  it  will  prove  interest- 
ing to  learn  how  some  of  the  prominent  men  in  the  busi- 
ness to-daybegan  their  connection  with  it,  and  presents 
the  following  as  the  result  of  its  inquiries: 

ROBERT  SLIMMON. 

To  the  question  of  how  he  became  a  crockery  man 
Robt.  Slimmon  replied:     "Through  John  W.   Burgess, 

of  the  International  Pottery  Co.,  Trenton,  N.  J.  Air. 
Burgess  was  visiting  Europe  in  1879  and  told  me  that 
if  I  would  come  to  the  States  he  would  make  a  place 
for  me.  I  came  over  the  next  year,  and  was  put  into  the 
warehouse  to  learn  about  the  goods.  In  1880  I  took  the 
New  York  store,  replacing  W.  A.  McBurney,  who  had 
been  their  representative.  A  little  later  I  went  with  the 
Mayer  Bros.,  now  the  Mayer  Pottery  Co.,  Beaver  Falls, 
Pa.,  who  were  then  importers.  I  gave  that  up  and  in 
1886  went  to  Europe,  securing  the  accounts  of  A.  J. 
Wilkinson  &  Co.  and  the  Upper  Hanlev  Pottery  Co.  I 
hung  out  my  own  shingle,  adding  later  the  accounts  of 
Bourne  &  Leigh,  J.  H.  Weatherby  &  Co.;  R.  Sudlow 
&  Son,  Shorter  &  Sons  and  Collingwood  Bros.,  which  I 
still  control." 

E.    F.   ANDERSON. 

E.  F.  Anderson,  of  Geo.  F.  Bassett  &  Co.,  was 
asked:  "How  did  it  happen  that  you  became  connected 
with  the  crockery  trade?" 

"Born  in  it!"  came  the  staccato  answer-  Lean- 
ins"  back  in  his  chair,  with  a  broad  smile  lie  continued: 
"Did  I  ever  tell  you  about  my  coat-of-arms  ?" 

"No;  let's  have  it." 

"I  once  gave  a  dinner  party  at  my  house,  which 
was  attended  by  some  people  of  note  in  the  neighbor- 
hood, including  three  prominent  prelates.  The  con- 
versation turned  on  ancestry  and  coats  -of  -arms,  and 
everyone  at  the  table  described  theirs.  I  was  then 
appealed  to  for  mine.  I  had  never  given  the  thing  a 
thought,  but  something  must  be  said,  so  I  replied:  "My 
coat-of-arms  is  a  cup  rampant  with  a  saucer  couchant 
and  the  motto,  'We  break,  but  never  bend  !' 

"How  did  I  become  connected  with  the  trade?  My 
father  was  in  it  in  Cincinnati.  We  came  to  New  York 
in  1868  and  he  became  a  partner  of  Geo.  W.  Bassett.     I 


went  to  school  for  awhile,  and  later  my  father  wanted 
me  to  yet  into  business  and  put  me  with  Ott  &  Brewer, 
of  Trenton.  I  went  on  the  road,  and  made  my  first 
sale  to  Scanlon  &  McCarthy,  of  Rochester,  N.  Y.  The 
bill  came  to  #75,  and  my  commission  was  £.1.50 — the 
first  money  I  ever  earned.  A  little  later  I  bought 
three  crates  of  English  earthenware  at  auction  and  sold 
one  of  them  to  Hoyt  Bros.,  of  Katonah,  clearing  Si 5. 
Mr.  Bassett  then  made  me  a  proposition.  I  was  to  keep 
on  selling  on  commission  for  whom  I  pleased.  Any 
spare  time  I  had  was  to  be  put  in  helping  in  the  store, 
for  which  I  was  to  have  desk-room  free.  Eventually  I 
gave  my  whole  attention  to  the  business  of  Geo.  W. 
Bassett  &  Co.,  and  in  time  became  one  of  the  firm  of 
Geo.  F.  Bassett  &  Co." 

J.   KING  IRWIN. 

J.  Kin,^  Irwin,  New  York  manager  of  the  United 
States  Glass  Co.,  when  asked  how  it  fell  out  that  he  fell 
into  the  business,  said:  "Line  of  least  resistance,  I 
guess;  or  perhaps  it  was  in  the  blood." 

His  father  was  the  "Co."  in  Kins,  Son  &  Co., 
Pittsburgh,  but  it  was  not  until  the  age  of  twenty-three, 
when  he  completed  his  college  course,  that  young  Irwin, 
feeling  a  little  uneasy  with  nothing  to  do,  applied  to 
Marion  Bryce  and  Mr.  Ripley,  who  placed  him  in  the 
Philadelphia  office  of  the  United  .States  Glass  Co.  He 
has  climbed  step  by  step  from  city  salesman  to  road  man, 
thence  to  the  home  office,  and  eventually  became  the 
manager  of  what  is  now  the  largest  glass  exhibit  in 
New  York,  occupying  two  whole  floors  with  an  area  of 
10,0()o  square  feet,  crowded  with  samples,  from  the 
smallest  conceivable  item  up  to  the  largest  article  made 
in  pressed  glass. 

J.   DUNCAN    DITHRIDG-E. 

J.  Duncan  Dithrid.se  comes  of  a  slass  family.  His 
great-grandfather  was  brought  up  in  a  glass  factory  and 
came  to  this  country  about  1800  and  started  a  plant 
at  Martin's  Ferry.  His  son  Edward  succeeded  him, 
moving  to  Pittsburgh.  Edward  D.  Dithridge,  father  of 
J.  Duncan,  succeeded  Edward.  After  graduating  from 
Xewell  Institute  at  Pittsbursh,  J.  Duncan  went  into 
his  father's  factory  in  1887  to  learn  the  business.  He 
wore  his  school  clothes  the  first  morning.  He  was  put 
to  do  all  the  dirty  work  that  nobody  else  wanted  to  do, 
and  soon  discarded  his  good  clothes.  From  workshop 
to  office  and  then  to  the  road  was  his  course.  His  first 
experience  as  a  traveling  salesman  almost  tempted  him 
to  throw  up  his  job.  He  was  given  a  room  at  a  hotel  in 
New    Castle,    Pa.,    on    the    ground  floor  adjoining  the 
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entrance  to  t lie-  baggage  room.  The  noise  of  handling, 
arriving  and  departing  baggage  and  the  strangeness  of 
the  new  lite  kept  him  awake  all  night,  and  he  was  a 
pretty  homesick  boy.  I  le  kept  on,  however,  and  worked 
out  his  full  route.  In  December,  1893,  he  went  as  a 
traveler  for  Bryce  Bros.,  and  opened  their  New  York 
office  lor  them  in  1899. 

JEROME   JONES. 

Jerome  Jones  began  working  in  a  country  store 
near  Boston,  but  was  ambitious  for  bigger  things  than 
selling  a  few  yards  of  calico,  measuring  out  a  quart  of 
molasses,  weighing  a  pound  of  nails,  or  selling  a  codfish. 
So  when  in  1853  Otis  Norcross  wanted  a  boy  he  took 
the  position.  He  was  put  in  the  stock  room.  Shortly 
after  the  foreman  of  that  department  was  taken  ill,  and 
Jerome  stepped  in  and  did  his  work.  A  little  later  he  was 
put  in  the  counting  room,  and  in  the  fall  of  1859  went 
on  the  road.  From  then  on  his  advance  was  rapid 
until  he  became  the  head  of  the  house. 

F.   H.   DOREMUS 

"Through  my  brother-in-law,  Geo.  F.  Bassett,"  was 
F.  H.  Doremus's  reply  to  the  inquiry  as  to  how  he  be- 
came a  crockery  merchant.  "I  went  into  the  office  of 
Geo.  W.  Bassett  &  Co.  as  a  boy,  doing  the  Custom 
House  work  and  the  usual  routine.  In  1887  I  was  put 
on  the  books.  Geo.  W.  Bassett  died  in  1887,  and  anew 
firm  called  Geo.  F.  Bassett  &  Co.  was  formed  and  I  be- 
came a  partner.  Geo.  F.  Bassett  died  in  1891  and  Mr. 
Anderson  and  I  have  continued." 

JULIUS    BAEK. 

Being  a  nephew  of  Louis  Wolf,  Julius  Baer  fell 
naturally  into  the  crockery  business.  He  was  put  in 
the  stock  room  in  1873.  After  five  years  he  went  on 
the  road,  covering  New  England,  and  astonished  the 
office  on  his  first  trip  by  sending  in  an  order  for  a  full 
crate  of  egg" cups.  The  house  would  hardly  believe 
that  it  was  genuine  until  the  goods  were  delivered  and 
paid  for. 

HENRY  WITTE. 

When  the  query  was  put  to  Henry  Witte  he  said: 
"It  was  a  Latin  lesson,  primarily.  I  was  puzzled  over 
a  lesson  and  wanted  to  get  out  of  school  in  consequence 
and  asked  my  parents  to  let  me  go  into  business.  My 
father  consented,  saying  that  I  would  not  stay  long  in 
a  store,  but  would  be  glad  to  get  back  to  school.  I 
had  an  old  auntie  who  had  secured  a  position  for  her 
son  with  Bawo  &  Dotter,  but  he  did  not  want  it,  and 
she  said  she  would  try  and  get  it  for  me. 

"I  shall  never  forget  my  introduction  to  Mr.  Bawo. 
Me  impressed  on  me  that  I  should  have  to  work,  and 
work  hard.  And  I  did.  My  duties  were  manifold.  I 
had  to  file  letters,  take  out  statements  (we  did  not  use 
the  mail  for  them  in  those  days),  work  in  the  stock, 
and  was  at  the  beck  and  call  of  everybody.  I  was  the 
only  boy,  and  the  twelve  grown-ups  in  the  store  kept 
me  busy.  When  I  had  nothing  else  to  do  I  was  put  to 
scrubbing  shelves,  cleaning  windows,  etc.  That  was 
in  1*71 .  and  I  have  been  here  ever  since." 


CHARLES  I..    DWENGER. 

How  did  I  get  into  the  china  trade  V  repeat' 
L.  Dwenger.  "Through  a  carman.  My  father  n 
business  in  Cold  street,  and  the  man  who  did  the  truck- 
ing for  his  firm,  learning  that  I  wanted  to  get  a  ]>osition 
and  being  interested  in  me,  secured  a  job  for  me  as 
office  boy  with  Kittel  &  Klingenl.>erg,  whose  trucking 
he  also  did.  That  was  in  1864.  The  next  year  I  went 
on  the  road,  making  my  first  stop  at  Trow  I  did  not 
make  a  huge  success  of  that  first  trip,  as  1  recall  i* 
little  later  P.  H.  Leonard  came  into  the  firm,  which  then 
became  Kittel,  Klingenberg  &  Co.  After  a  time  the  firm 
dissolved,  Mr.  Kittel  starting  for  himself,  and  I 
remained  with  Klingenberg  &  Leonard.  When  the 
former  retired  P.  11.  Leonard  continued  the  business, 
and  in  time  I  put  the  sign  'C.  L.  Dwenger'  over  the 
door. 

ICMIL  STROBEL. 

When  the  question  was  put  to  Emil  Strobel,  of  the 
Strobel  &  Wilken  Co.,  his  answer  was:  "I  just  grew 
up  in  it.  My  father  was  manufacturing  leather  goods 
in  Cincinnati.  In  1869  I  left  school  to  go  with  him, 
and  that  year  he  added  a  small  line  of  fancy  china.  In 
1886  our  present  firm  opened  in  New  York,  still  retain- 
ing a  place  in  Cincinnati,  which  later  we  gave  up.  In 
1889  we  put  in  full  lines,  including  dinnerware,  and 
have  been  growing  ever  since." 

GEORGE    LEMCKK. 

To  the  now  familiar  query  Geo.  Lemekc  said: 
"Fortune  favored  the  brave.  I  started  in  life  as  a  boy' 
in  a  tea  company  and  worked  my  way  up  until  I  became 
an  expert  tea  tester.  After  twelve  years  with  the  house 
they  wanted  me  to  go  to  China.  My  family  objected. 
I  had  a  close  social  relationship  with  Frank  Bawo,  and 
he  said  he  had  an  opening  for  me  with  Bawo  &  Dotter. 
I  started  with  him  literally  at  the  foot  of  the  ladder,  for 
I  was  put  in  the  cellar  to  make  selections.  I  must  have 
risen,  because  here  I  am." 

T.   E.   STUTSOX. 

Jn  1872  a  friend  told  T.  E.  Stutson,  who  was  in 
the  insurance  business,  that  Louis  Wolf  needed  an 
office  man.  He  knew  enough  about  bookkeeping  to 
know  that  every  debit  should  have  a  credit,  and  that 
was  about  all.  He  applied  for  the  position,  got  it,  was 
properly  coached,  and  is  still  endeavoring  to  get  the 
credit  for  the  debit. 
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U IVTATURALLY, "  said  a  New  York  manufacturer  of 
I- '  dolls,  "when  a  friend  just  back  told  us  that  he 
had  seen  our  dolls  in  a  show  window  in  Berlin  we  were 
pleased,  but  not  surprised,  for  not  long-  ago  we  sold  a 
little  bunch  to  a  German  importer  in  Hamburg.  It 
was  probably  from  that  lot  that  the  dolls  our  friend 
saw  in  the  show  window  found  their  way  to  Berlin. 

"It  is  interesting,  though,  isn't  it,  to  think  of  sell- 
ing American  dolls  in  Germany,  the  very  birthplace 
and  home  and  great  producing  country  of  dolls  ?  We 
are  now  selling  them  in  France  as  well,  and  in  very 
substantial  quantities  in  England,  and  we  are  selling 
them  in  many  other  countries  in  various  parts  of  the 
world. 

"We  have  just  received  an  order  for  dolls  from 
Campeche,  Mexico,  and  of  course  we  sell  them  in  the 
West  Indies.  Not  long  ago  we  shipped  a  lot  of  dolls  to 
a  customer  in  San  Paido,  Brazil,  and  we  sell  dolls  in 
Rio  de  Janeiro  and  in  Buenos  Ayres.  We've  got  a 
man  in  South  America  now;  he's  on  his  way  to  Buenos 
Ayres  at  the  present  moment. 

"Of  course  we  sell  them  in  Manila,  and  we've  just 
received  an  order  for  dolls  from  the  Straits  Settlements. 
We  sell  them  in  South  Africa;  in  fact,  we  are  selling 
our  American  dolls  now  pretty  much  all  around  the 
world.  In  all  these  various  parts  they  come  in  competi- 
tion with  dolls  from  European  countries,  but  people- 
like  our  dolls  and  buy  them. 

"Because  they  are  American?  No,  you  couldn't 
say  that.  The  buyers  may  not  have  any  special  fancy 
for  America,  but  they  like  our  dolls.  They  are  un- 
breakable, for  one  thing;  you  can  throw  them  on  the 
floor  and  not  break  them;  but  they  are  also  in  every 
way  different,  something  new,  and  they  are  natural, 
lifelike,  human  looking  dolls;  they  appeal  to  children 
everywhere . ' ' 

"Everywhere?  Do  children  everywhere  like 
dolls?" 

"Everywhere.  In  all  nations  and  lands,  civilized 
or  uncivilized,  the  children  like  dolls;  everywhere. 

"Some  years  ago,  when  I  was  the  toy  and  doll 
buyer  for  our  concern,  I  made  regular  trips  to  Europe, 
spending  about  six  months  there  in  each  year,  in  Ger- 
many, France  and  England.  In  those  days  there  were 
not  so  man j-  railroads  in  Germany  as  there  are  now,  and 
toy  and  doll  making  there  were  more  generally  than 
now  home  industries.  Now  in  Germany  they  are  mak- 
ing more  toys  and  dolls  in  factories,  and  samples  of 
these  factory  products  and  of  the  many  still  made  as  in 
the  old   way  in  homes  are  now  assembled  at  toy   fairs 


held  in  the  central  cities  of  the  toy-making  districts 
there — fairs  to  which  buyers  go. 

"In  the  old  days  we'd  get  as  near  as  we  could  by 
rail  and  then  in  winter  we'd  take  a  sleigh  and  drive  off 
up  the  valleys,  through  the  woods  and  along  roads 
banked  high  with  snow,  seeking  the  homes  of  the  toy- 
makers,  buying  there  and  giving  orders  for  future 
work  in  dolls  to  get  them  in  styles  of  finish  and  in  dress 
in  the  forms  best  suited  for  our  markets.  Now  there 
are  railroads  up  most  of  those  valleys  and  there  is  not 
so  much  of  the  old  style  buying  as  there  was;  the  work 
is  more  concentrated.  But  you  were  asking  me  if  all 
children,  everywhere,  like  dolls. 

"One  year  after  the  buying  season  in  curope 
was  over  I  didn't  come  back  to  New  York  as  usual, 
but  stayed  over  a  year  or  more,  making  headquarters 
in  London.  We  had  there  a  warehouse  and  an  office 
where  we  assembled  for  shipment  the  stuff  we  bought 
in  England  and  such  stuff  from  the  Continent  as  we 
didn't  have  shipped  direct;  and  then  in  London  we  had 
a  great  lot  of  samples,  toys  and  dolls — a  great  variety  of 
toys  and  hundreds  of  dolls. 

"London  is  an  old  city,  with  trade  connections 
long  established  everywhere.  Wherever  there's  trade 
there  are  traders,  and  merchants  and  traders  come  to 
London  to  buy  goods  from  near  and  far,  from  all  the 
corners  of  the  globe.  Coming  to  London  at  that  time 
was  one  trader  from  the  South  Pacific  Ocean  who  used 
to  come  regularly  once  a  year  and  buy  in  London  a  ship- 
load of  stuff  of  all  sorts  which  he  took  back  with  him  to 
trade  or  sell  among  the  islands  in  the  South  Pacific. 

"He  saw  those  toy  and  doll  samples  of  ours  and 
liked  them  and  wanted  them;  he  knew  he  had  a  sure 
market  for  them.  The  season  was  over  with  us,  we 
had  no  further  use  for  them,  and  so  we  named  a  lump 
sum  for  them  and  he  took  the  whole  lot  and  put  them 
with  the  rest  of  the  stuff  he'd  gathered  aboard  his  ship 
and  carried  them  off  with  him  around  to  the  other  side 
of  the  world  to  delight  the  savage  children  of  the  far 
South  Seas." 

Domestic  toy  makers  are  gradually  succeeding  their 
European  rivals  in  the  manufacture  of  machine-made 
toys.  Buyers  in  this  country  consider  the  machine- 
made  toys  which  are  put  out  by  American  manufac- 
turers every  bit  as  good  as  the  products  of  the  Euro- 
peans, which'accounts  for  the  swamping  of  domestic- 
factories  with  Christmas  orders.  Among  the  products 
of  our  manufacturers  are  dolls  and  carriages,  black- 
boards, toy  chairs,  tables  and  rockers,  hobby  horses, 
coasters,    sleds  and    toy   express   wagons.     These   are 
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machine  made  artii  les,  and  because  oi  the  laboi  saving 
devices  used  in  their  manufacture  are   produced    ai 
figure  which  allows   the-  makers    to   successfully    cope 
with  tlun  foreign  competitors. 

Id  the  marketing  of  tOys  which  require  handwork 
the  toy  makers  of  Europe  still  lead,  by  virtue  of  the 
cheaper  labor  they  are  enabled  to  obtain'!  This  is 
particularly  true  of  the  smaller  hand  carved  toys.  For 
instance,  the  diminutive  cows,  camels,  elephants, 
giraffes  and  other  occupants  of  Noah's  arks  are  for  the 
most  part  imported,  as  are  the  majority  oi  tin-  mechan 
ical  toys. 

The  leading  dealers  say  this  year  that  there  is  a 
marked  improvement  in  mechanical  toys.  Small  tin 
automobiles  which  heretofore  have  been  taxed  to  the 
limit  by  their  juvenile  owners  and  have  failed  to  stand 
up  under  the  strain  will  easily  do  so  hereafter  because 
improved  mechanism.  This  they  say  is  true  of  all 
mechanical  toys,  so  that  the  gingerly-handled  automatic 
toy  of  the  past  is  to  a  great  extent  eradicated  and  a 
sturdy,  almost  unbreakable,  article  has  taken  its   place. 

Many  of  the  leading  toy  dealers,  in  New  York 
import  certain  mechancial  toys  in  a  half  finished  condi- 
tion. The  finishing  touches  are  given  these  toys  when 
they  arrive  here.  The  smaller  mechanical  toys  arrive 
by  the  crate  from  Germany  and  France.  The  strides 
made  by  American  electrical  toy  manufacturers  have 
placed  them  far  in  the  lead,  even  to  the  extent  of  export- 
ing a  portion  of  their  output  to  the  countries  which  less 
than  ten  years  ago  were  the  undisputed  leaders. 

Toy  steam  and  electric  trains  are  nearly  all  made 
in  America.  Dolls,  from  the  four-foot  beauties  to  the 
smaller  wooden  indestructible  ones,  are  nearly  all 
secured  from  local  manufacturers,  who  in  many  instances 
are  shipping  them  to  Germany  and  France. 

Stuffed  animal  toys,  such  as  toy  sheep,  horses, 
dogs  and  monkeys,  the  smaller  mechanical  toys  and 
small  wooden  toys,  the  latter  consisting  of  monkeys-on- 
the-stick,  jacks-in-the-box  and  the  jumpin.^-jacks  which 
leap  into  action  at  a  jerk  of  the  string,  are  still  manufac- 


tured to  i                 'est  extent  in  Europe,  simple  lx.-cause 

laboi                                     ,er   there  than    on  th  A   the 

Atlantu  ,        Man;,      of    the    more    intricate    and  dainty 

Christmas  tree  decoration-  are  made  by  the  nimble- 
fingered  toy  makers  of  Germany,  though  even  in  these 
American  manufacturers  imencing  to  take  an 
interest. 


LIVERPOOL     EXPORTS. 


From  the  Freight  and  Shipping  Circular  of  John  Edwards  &  C' 
Liverpool. 


TO 


Shipments 
*eek  end'g 
Nov  80.'K 


New  York 

Boston 

Philadelphia.  . . . 

Baltimore  

San  Francisco  . . 
New  Orleans. 
Portland  (Me.). 
Galveston 
Newport  News 
Portland  (Or.). 
Inland  Points 


T-tal 


157 

<io 

108 


1 1 
21 


43 


Correspond 
ing  period 


205 
105 
27 
95 
'7 
15 
23 
6 

20 
18 


394 


586 


Exports 

Jan   1  to 

Nov.    i't,M2 


P.OfTM|  or-d 

ing  period 
1911 


9350 

6219 

2789 

7860 

1367 

1076 

825 

578 

66 

368 

56i 


31059 


9623 
7171 

' 

10152 

861 

955 

•467 

927 

53 

67 

384 


34643 


From  David  Inglis  &  Co.'s  Circular 


TO 

Shipments 
weekend'g 
Nov    16  '12 

Correspond- 
ing period 
1911 

Exports 

Jan.  1  to 

Nov  10.  '12 

Correspond 

ing  period 

1911 

New  York    .... 

Philadelphia.    . 

Newport  News 
San  Francisco    . 
Portland  (Me.). 

Portland  (Or.).. 
Inland  Points 

170 

248 

214 

30 

7 

27 

10 

3 
iS 

59 
122 

77 
3 

19 

7 

12 

5938 
8910 

7575 

2617 

988 

69 

1351 
6  =  9 
570 
328 
680 

6q26 

7110 
100^3 

3*83 
8*7 
153 
675 
550 
921 
80 

10S3 

Total 

727 

299 

296=5 

32297 

INLAID     STONEWARE     BY     VILLEROY     &     BOCH. 
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No.    106  |  1  |  308  |  641  |  133. 


WE  WISH  YOU  THE 

COMPLIMENTS   OF  THE  SEASON 

and  thank  you  for  all  the  business  courtesies 
of  the  year. 


.    Our  lines  for  1913,  which  will  be  ready  January  1st,  in- 
clude many  new  designs  in  both 

ELECTROLIERS 

.  .  .  AND  .  .  . 

CUT    GLASS. 

An  early  call  will  enable  us  to  offer  you  the  exclusive 
sale  of  the  choice  things. 


LIBERTY  CUT  GLASS  WORKS,  m  Harbor  City,  N.J. 


SALESROOMS 


New  York,  Suite  3 1  7  Fifth  Ave.  Bldg.  E.B.Dickinson.     Boston,  220  Devonshire  St.     John  J.  Reed. 
Philadelphia,  839  Market  St.     S.  R.  Henderson.  Jacksonville,  418-19  Masonic  Bldg.      J.  W.  Tucker. 


"THE  illustration  gives  a  hint  of  one 
of  our  new  patterns  for  191 3  on 
our  new  Wenona  shape. 

WE  SHOW  THIRTY  NEW  PATTERNS 

this  season,  and  believe  they  excel 
any  previously  produced  on  semi- 
porcelain. 

Special  exhibit  at  the  Fort  Pitt 
Hotel,  Pittsburg,  from  January  6th  to 
27th,  inclusive. 

All  patterns  are  note?  displayed  in 
our  permanent  New  York  salesroom,  Suite  317,  Fifth  Avenue  Building.      E.  B.  Dickinson  in 
charge. 
James  B.  McHugh,  our  Western  representative,  will  call  on  the  trade  as  usual. 


No.  3392.        WENONA. 


?5he  Steubervville   Pottery   Co., 


Steubenville,   Ohio. 
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P 


Sbow  3\ooms : 

i 

25  W&st  ybroabway, 


la 


5tew  yorK  (Tit?. 
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CELLULOID 

"Salt"  and  "Pepper" 

CAPS 

Made  Only  By 

HOGAN  MFG.  CO., 

NEPERA  PARK,  N.  Y. 


Write  for  Samples  and  Prices. 

Upwards  of  20  Sizes  in  Stock. 

Special  Sizes  on  Short  Notice. 


Celluloid  Caps,  made  by  our  special  processes,  are  strong  and  durable.  Don't 
break  or  slip  threads  ;  attractive  in  appearance  ;  easily  cleansed  ;  always  sanitary. 
One  reason  given  by  the  U.  S.  Circuit  Court  of  Appeals  for  upholding  our 
Patent  was  that  "the  non-oxidizable  Celluloid  top  made  a  much  CLEANER 
and  more  HYGIENIC  Cap." 


HOGAN  MFG.  CO.  IS  SOLE 
OWNER  OF  THE  PATENT 
AND  ONLY  LAWFUL  MAKER 
OF  THESE  CAPS.  INFRINGE- 
MENTS WILL  BE  PROSE- 
CITED.  LOOK  FOR  THE 
PATENT  MARK. 
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Read  The  Following 


From  the  "Zanesville  Sunday  News,"  Dec.  /. 

The  actual  laying  of  brand  new  gas  pipes  by  the 
Zanesville  Gas  and  Electric  Company,  which  is  work- 
large  force  of  men  and  beginning  in  Putnam  the 
laying  of  their  mains,  is  evidence  that  Zanesville  will 
secure  twenty-cent  gas. 

They  have  enough  gas  wells  now  producing  to 
supply  a  city  twice  the  size  of  Zanesville.  They  have- 
also  under  lease,  or  in  deed,  hundreds  of  acres  of  virgin 
territory  lying  right  next  to  their  big  producing  wells. 
They  also  have  an  advantage  from  the  fact  that  their 
big  supply  pipes  run  only  a  few  miles — that  is,  to 
Somerset — and  at  the  progress  and  speed  which  they 
arc  making  in  the  laying  of  the  pipes  twenty-cent  gas 
will  be  selling  in  Zanesville  in  a  mighty  short  time. 

The  Zanesville  Gas  and  Electric  company  is  com- 
posed of  Zanesville  men,  some  of  whom  have  spent  a 
lifetime   in  the  study  of  gas  and  gas  wells. 

The  Chamber  of  Commerce,  through  a  special 
committee  which  is  known  at  the  special  gas  committee, 
not  only  indorsed  the  Zanesville  Gas  and  Electric 
Company's  proposition,  but  made  two  trips  to  Columbus 
assisting  the  new  company  to  finance  and  to  secure  the 
proper  grants  and  permits  from  the  State  Utilities 
Commission. 

All  of  Zanesville  welcomes  the  new  company,  and 
about  seventy-five  per  cent  of  the  people  have  already 
signed  an  agreement  to  use  its  gas. 


JNO  you  want  to  come  in  with  us?     The  company  holds  contracts 
covering  a  period   of  five  years  with   a   sufficient  number  of 
consumers  to  provide  six  per  cent  on  its  bond  issue  and  twenty  per 
cent  on  its  entire  capital  stock. 

There  is  more  money  in  this  than  in  manufacturing  pottery,  glass  or 
lamps.  If  you  have  a  little  spare  capital  to  invest,  write  to  me  for  full 
particulars. 

C.  H.  TAYLOR, 

President  Jewel  Cut  Glass  Co., 

57   Park   Place.  New  York  City. 
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ROBT.  RAWSTHORNE  ENGRAVING  CO. 

2  AND  3  ARROTT  POWER  BLDG.,  BARKER  PLACE 

PITTSBURGH,  PA. 


mmm 


EXAMINE  THESE  SPECIMENS 
FROM    DIFFERENT    PROCESSES 

HALFTONE  FOR  FINEST  effects, 
NEEDS  GOOD  PAPER  AND  .  CAREFUL 
PRINTING. 

WOOD  CUid  DO  NOT  REQUIRE  PAPER 
OF  SO  HIGH  FINISH  NOR  AS  CAREFUL 
PRINTING. 

LINE  LTCHiNG  FOR  USE  ON  ANY  SUR- 
FACE OR  QUALITY  OF  PAPER,  WITH  ORDI- 
NARY CARE  IN  PRINTING,  AS  IN  NEWS- 
PAPER WORK. 

HIGHEST  CLASS  MACHINE 

ETCHED  PRINTING 

PLATES 


STEEL  PLATES  FOR  DEEP 
ETCHING   ON   GLASSWARE 


WOOD    .CUT 
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WM.  M.  WARRIN,  \ 

THE  PETERS  &  REED  POTTERY  CO.,  South  Zanesvillc,  0. 


"MOSS  AZTEC"  Pottery 

is  a  creation  from  our  own  studio,  made 
of  clays  discovered  on  our  private  clay- 
preserves. 

It  is  original  not  only  in  design  but 
in  texture  and  color  as  well  as  in  the 
method  of  manufacture. 

Produced  to  harmonize  with  all 
schemes  of  house  decorations  and  at  a 
price  within  the  reach  of  all. 


470 


NEW  YORK  OFFICE 
WM.  M.  WARRIN 

25  West  Broadway 


In  color  it  is  the  rich  red  brown  ol 
the  Historic  Aztec  with  a  green  deposit 
as  of  a  touch  by  nature  through  count- 
less decades  of  exposure. 

In  texture  it  has  the  pleasing  soft- 
ness of  velvet  and  in  artistic  beauty 
unsurpassed. 
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PHILADELPHIA   OFFICE 
T.  H.  GARVIN,  Jr. 

116  North  Twelfth  Street 

BOSTON    OFFICE 
J.  W.  HINCKLEY 

19  Pearl  Street 


A  Fast- Selling  Specialty 

Made  of  the  finest  quality  pot  flint  glass,  4  oz. 
capacity,  ground  stoppers,  32  different  labels. 


ACTUAL 
FREIGHT 
ALLOWED 
UP  TO 
50  CENTS 
GROSS. 
PACKED  IN 
DOZEN 
BOXES. 
ONE  OR 
MORE  GROSS 
TO  A  CASE. 


CAN 
SUPPLY 
BRACKETS. 
ALSO  8-OZ. 
BOTTLES. 

YOU  SHOULD 

CARRY 

A  STOCK 

OF  THIS 

USEFUL 

ARTICLE. 


25  West  Broadway, 


WRITE  FOR  PRICE 

WM.  M.  WARRIN 


New  York  City 


J.  T.  &  A.  HAMILTON 

Manufacturers  FLINT  GLASS 

26th  and  Railroad  Streets,  Pittsburgh,  Pa. 


Decanters 

Packers 

Water 

Bottles 

Etc. 


To 

Retail 
at 
10c 

Each 


No  Package   Charge.     33   Cent  Freight  Allowance 
Send  for  Special  Prices 

WM.  M.  WARRIN 
New  York  Office:  25  West  Broadway 


■i 
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frs.'  A^ent 


25  WEST  BROADWAY, 
NEW  YORK 


ANNINGTON  ART  GLASS  WORKS  CO. 

MANNINGTON,  W.  VA.      ■ 


OPAL  NEST  EGGS 
A  SPECIALTY 


NEW  YORK 
Wm.  M.  Warrin,  25  West  Broadway 


ILADELPHIA 

H.  Garvin,  Jr. 

N.  12th  Street 


BOSTON 
J.  W.  Hinckley 
19  Pearl  Street 


Huntington  Tumbler  Co 


HUNTINGTON,  W.  VA. 


MANUFACTURERS  OF  PURE  LEAD  GLASS 

TUMBLERS, 
GOBLETS, 
BAR  GOODS, 
TANKARDS, 
NAPPIES,etc. 

PLAIN,  SAND  BLAST,  ETCHED,  ENAMELED,  CUT 


WM.  M.  WARRIN 
25  West  Broadway,  New  York 


Sanitary  Towel  Rods 


24-INCH  SOLID  GLASS  ROD, 
K-INCH  DIAMETER  BRASS 
NICKEL-PLATED  BRACKETS 
AND  SCREWS 

SANITARY    TOWEL    ROD 


WILLIAM  M.  WARRIN 


25  WEST  BROADWAY,  NEW  YORK 


Representing 


RETAILS  FOR  25  CENTS 


Big  Profit 


WM.  M.  WARRIN 
West  Broadway,  New  York  City 

P.  S  —  ALSO  ONE-DIME  ROD 


CROXALL  POTTERY  CO. 

ROCKINGHAM  AND  YELLOWWARE 

PETERS  &  REED  POTTERY  CO. 

MOSS  AZTEC  POTTERY 

C.  W.  STINE  POTTERY  CO. 

STONEWARE  SPECIALTIES,  JARDINIERES,  Etc. 

WEST  END  POTTERY  CO. 

PURITAN  DINNERWARE  AND  SPECIALTIES 

BENDALE  LIGHTING  GLASS  CO. 

LAMP  CHIMNEYS  AND  LANTERN  GLOBES 

HUNTINGTON  TUMBLER  CO. 

LEAD  BLOWN  GLASSWARE 

POINT  MARION  GLASS  NOVELTY  CO. 

DECORATED  OPAL  SALTS  AND  PEPPERS 

UNION  STOPPER  CO. 

FINE  PRESSED  GLASSWARE 

J.  T.  &  A.  HAMILTON 

DECANTERS  AND  WATER  BOTTLES 

MANNINGTON  ART  GLASS  WORKS  CO. 

OPAL  NEST  EGGS. 

GAYNER  GLASS  WORKS 

MASON  AND  ELECTRIC  FRUIT  JARS 


2lS 


FINE  CHINA 


eresierunal 

FINE  GLASSWARE 

LeendanflBayel 

HOTEL    GLASSWARE 


SOLE    AGENTS 


we: 


4  FIFTHjWQCE 
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During  the  coming:  year  East  Liver- 
East  Liverpool     pool    will  indisputably    become  the 
and  Vicinity       centre  of  the  production  of  American 
pottery,  so    far  as  general  domestic- 
lines  are   concerned.     The  construction    of  thirty  addi- 
tional kilns  in  Newell  by  the  Homer  Laughlin  China  Co. 
and  the  Edwin  M.  Knowles  China  Co.,  and  the  possible 
erection  of  another  pottery  in   Chester,  W.  Va.,  assures 
it.     The    opening  of  the  Panama    Canal,  the    improve- 
ment of  the  Ohio  River,  the  building  of  additional  rail- 
roads into  the  local  district,  all  make  for  the  prosperity 
of  this  city. 

*  » 

The  securing  of  help  for  the  operation  of  these 
new  potteries  means  that  workmen  now  employed  in 
plants  outside  this  district  will  come  "back  to  town." 
Hundreds  of  applications  are  already  being  received. 
Time  was  that  the  out-of-town  manufacturer  drew  all 
his  help  from  the  East  Liverpool  plants.  The  condition 
is  now  to  be  reversed,  and  the  time  is  not  far  distant 
when  the  majority  of  the  workers  who  left  this  district 
a  few  years  ago  will  all  be  back.  Where  the  outside 
plants  will  secure  enough  labor  to  man  their  works  is  a 
matter  for  future  serious  consideration.  Old  time  pot- 
ters say  that  "they  are  not  making  potters  as  fast  as  they 
used  to." 

Private  wharves  are  now  contemplated  by  manufac- 
turing potters  who  have  plants  located  along  the  Ohio 
river  at  this  point  for  the  shipment  of  ware  to  Southern 
markets.  When  the  time  comes  that  the  supply  of  gas 
for  manufacturing  purposes  will  be  lessened  these 
wharves  will  come  in  mighty  handy  for  the  delivery  of 
coal  in  barge  lots.  It  now  seems  as  if  the  Ohio  River 
would  come  into  its  own  again. 

Shower  baths,  rest  rooms,  reading  rooms  and  other 
conveniences  will  be  features  of  the  new  Edwin  M. 
Knowles  plant  which  is  being  erected  in  Newell.  It 
promises  to  be  the  most  sanitary  pottery  in  existence. 
In  the  dipping  room  concrete  floors  will  be  installed, 
and  every  night  these  will  be  washed  oiit  with  a  hose. 
It  is  also  possible  that  a  vacuum  cleaning  system  may 
be  installed.  American  pottery  manufacturers  to-day 
are   making   every  effort  for  the   comfort  of  their  em- 


ployes, both  with    reference    to  the   lighteningof   their 
labors  and  for  the  improvement  of  their  health . 

♦  » 

The  establishment  of  a  restaurant  in  the  plant  of 
the  Knowles,  Taylor  &  Knowles  Pottery  Co.  by  the  em- 
ployes is  said  to  be  the  best  thing  of  the  kind  ever 
attempted  in  a  pottery.  Now  comes  the  report  that 
similar  restaurants  are  to  be  started  by  employes  of 
other  potteries  hereabouts. 

#  # 

There  will  be  no  strike  of  the  stoneware  pottery 
workers  in  the  Zanesville  and  Crooksville  district  in 
January,  as  was  thought  possible.  Present  agi-eements 
expire  December  31.  The  new  wage  calls  for  an  in- 
crease of  twentv  per  cent  over  current  prices.  Two 
years  ago  an  increase  of  fifteen  percent  was  granted, 
which  brought  the  wage  of  the  day  laborers  up  to  $1.75. 
Recently  a  new  wage  scale  was  presented  to  the  manu- 
facturers and  was  returned  to  the  workers'  committee 
unsigned.  By  the  terms  of  their  agreement  all  differ- 
ences are  to  be  arbitrated,  the  final  decision  being  bind- 
ing on  both  sides.     The  State  Board  of  Arbitration  will 

render  the  decision. 

#  * 

A  lease  for  one  year  has  been  taken  by  the  Taylor, 
Smith  &  Taylor  Pottery  Co.  on  the  plant  formerly 
operated  by  the'  Brunt  Pottery  Co.  The  report  that 
the  plant  was  bought  outright  is  not  correct. 

• 

The  West  End  Pottery  Co.  has  probably  operated 
its  plant  more  steadily  than  any  other  concern  in  the 
district.  Work  was  only  suspended  on  Sundays  and 
national  holidays  during  the  past  year.  At  all  times  the 
pottery  has  been  worked  to  the  utmost  limit  of  capacity. 
When  a  member  of  the  firm  was  asked  if  additional 
kilns  would  be  erected  he  said  that  this  was  not  prob- 
able, although  more  kilns  could  be  used  with  conveni- 
ence. 

*  » 

Over  $15,000  has  been  subscribed  by  the  residents 
of  Chester,  W.  Va.,  as  a  bonus  for  the  erection  of  a 
new  plant  there  by  the  Taylor,  Smith  &  Taylor  Co., 
and  this  amount  will  be  increased  by  a  house-to-house 
canvass  for  funds. 
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MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried 

larly  out-of-town  men  who 
and  who  may  not  be  able  co 
showrooms,  yet  are  looking 
Nothing  will  appear  here  th 
feature,  the  main  one  being 
dise  Editor"  for  particulars 
that  you  are  interested  in.] 


on  in  the  interest  of  buyers,  particu- 
cannot  visit  the  market  every  day 
get  around  toall  the  manufacturers' 
for  spe'  ial  goods  that  are  bargains. 
at  has  not  some  special  or  attractive 
price.  In  writing  to  the  '  Mercban- 
please  quote  the  number  of  the  item 


This    week's  offerings  are  nearly  all  such  as  will 
make  good  Christmas  gifts. 

ON     SALE. 

Gas  Portables,  Mission  style,  brass  finish,  eleven- 
inch  square  shade,  with  bead  fringe;  assorted 
colors  of  glass,  $1.75  each,  f.o.b.  New  York. 
Packed  three  doz.  in  case.  $1.50  charge  for  case 
and  packing.      A  175. 

Tali.  Glass  Cut-Flower  Vases — 33  doz  ,  assorted, 
14-inch,  i^-inch  and  20-inch,  three  different 
patterns;  regular  price  $3  50,  $6,  and  $  5  per  doz. 
respectively.  ^5  per  cent  discount  allowed  off 
these  prices.      An  ideal  holiday  purchase.      A  177. 

Glass  Orchid  Vases — 29  doz.,  assorted,  eight  and  ten 
inch,  excellent  designs:  regular  price  $3  50  and 
$6  respectively.  Special  discount  of  25  per  cent 
allowed  off  this  lot.     A  .78. 

Austrian  China  Chocolate  Sets  (6  cups  and  saucers 
and  pot),  well  decorated  in  white  and  gold  bord- 
ers, heavy  bands,  floral  designs,  sprays,  etc  ;  22 
different  designs  ranging  in  price  from  $13  to  $5. 
Will  make  up  assortments  of  five  or  ten  sets  and 
sell  at  $2  a  set.     A  179. 

English  Hand-Painted  Pottery  Vases  (Rookwood 
effect), each  piece  signed  by  the  artist;  extremely 
handsome;  regular  price  ranges  from  $1.50  up  to 
$8  each.  Purchasers  can  make  their  own  selec- 
tions at  $30  per  dozen.  A  fine  opportunity  for 
buyers  of  art  pottery  to  present  bargains  to  their 
Christmas  shoppers.     A  180 

Cut  Glass  Oil  and  Vinegar  Bottles — Pinwheel  de- 
sign, all  hand  cut,  brilliant  polish,  well  finished; 
worth  $1.50:  at  96  cents  each.     A  181. 

Hand  Painted  Tiles  in  massive  oak  frames,  Dutch 
subjects,  each  signed  by  the  artist.  In  three 
sizes.  Regular  price,  $2. 50  to  $6  each.  Will  sell 
in  assorted  lots  of  99  (33  of  each  size)  at  fii  45 
each      A  182. 

Practical  Cameras  that  will  take  pictures  1%  n^; 
regular  wholesale  price  in  large  quantities,  34 
cents  each.  Will  sell  at  i2>^c.  each  for  the  lot 
(2,177)  or  r5  cents  each  in  500  lots.  Complete  out- 
fit consisting  of  developer,  developing  tray,  mag- 
net and  plate.  Would  easily  retail  at  50  cents. 
A  183. 


Cloi  ks— 50  assorted,  three  different  patterns,  varying 
in  size  from  ten  to  twelve  inches  high,  half  it 
finish,  half  in  bronze  at  78^  cent  each.  1  cent  each 
extra  for  packing       Exceptionally  good  items  for 
holiday  trade.      A  17  1. 

One  Month's  Reading   Free-     The   Crockeri 

Gla  Journal  will  be  sent  without  co^t  for  one 
month  to  anyone  sufficiently  interested  to  write 
for  it. 

Lead  Blown  Tumblers— Selected  blanks  cut  v.nh 
'.hree  six-point  stars  and  fans;  9  oz. ;  in  barrel  lots 
48  cents  a  dozen  (bbls  contain  20  to  30  doz). 
Immediate  delivery  of  25  bbls.     A  184. 


SAN    FRANCISCO    AND    THE   COAST. 


HTRADE  has    been    brisk    at    the    Nathan-Dohrmann 
store    for    the     past    week,    according   to   M.    P. 

Meyer,   retail    sales    manager,  w\v>   predicts   a   bigger 
lay  business   than  in  1911,  which  was    a  fine   year. 
People  are  buying  the  better  grades  of  wares. 

Work  is  progressing  nicely  on  the  rive-story  build- 
ing being  erected  on  the  south  side  of  Mission  street, 
near  Fourth,  for  Albert  Pick  &  Co.  The  basement  and 
first  story  have  been  completed,  and  the  contractors  are 
tinder  bonds  to  have  the  building  ready  for  occupancy 
March  1.  G.  W.  Halliday  and  E.  F.  Bayley,  have 
been  in  the  East  for  the  past  month  selecting  goods, 
and  will  not  return  until  the  middle  part  of  Januarv. 

A.  W.   Ottenheimer  is    just  in    from    a  successful 

trip  in  the  San  Joaquin  Valley.  11.  B.  Altschul  is 
calling  on  the  trade  in  Contra  Costa  county.  At  the 
store  of  Ottenheimer  Bros,  a  phenomenal  business  js 
reported  in  holiday  goods. 

*  • 

A.  B.  C  Dohrmann  and  M.  K.  Lindner,  of  the 
Dohrmann  Commercial  Co..    are  in    Los  An»eles  this 

week. 

*  * 

The    local   sample   rooms  of  the  Plume  &    Atw 
Mfg.     Co.    are    being    laced  in  readiness  for  the    new 

samples. 

*  » 

Sylvester  A.  Baker,  local  manager  for  the  Macbeth- 
Evans  Co.,  has  just  returned  from  his  annual  trip  East. 

*  * 

Alfred  Stahel  &  Sons,  of  San  Diego,  are  presenting 

unique  window  displays  of  domestic  and  imported 
wares,  and  report  holiday  business  extremely  good-. 

*  * 

For  the  past  two  weeks  Albert  Pick  &  Co.  have 
had  a  force  of  men  at  work  installing  the  equipment  at 
tlie  Hotel  Oakland,  which  opened  Dec.  17.  This  is 
said  to  be  one  of  tlie  largest  contracts  for  china  ever 
let  on  the  Pacific  Coast. 
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The  fact  that  so  many  inquiries  are 
Pittsburgh  and     being     made    about  lines    for     the 
Vicinity  coming    year    gives    the    manufac- 

turers gTeat  encouragement.  The 
buyers  and  department  managers  who  have  been  in 
Pittsburgh  recently  admit  freely  that  their  stocks 
are  low  and  that  they  anticipate  placing  favorable 
orders  during  the  early  part  of  the  new  year.  All  in 
all,  the  business  sky,  so  far  as  the  glass  manufacturers 
are  concerned,  is  not  marked  by  even  a  slight  cloud. 


George  Bros.,  of  this  city,  who  have  in  charge  the 
properties  of  the  former  National  Glass  Co.,  report  that 
an  agreement  is  being  entered  into  for  the  sale  of  the 
Crystal  plant  at  Bridgeport,  (3. 


A  well-known  manufacturer  says  that  the  basis  of 
three  cents  per  pound  for  glass  is  still  in  general  use 
by  manufacturers  in  figuring  costs.  This,  he  asserts, 
should  be  increased,  for  the  cost  of  many  of  the  raw 
materials  has  been  advanced,  as  well  as  the  price  of 
gas.  The  point  is  an  interesting  one,  and  might  be 
given  serious  consideration  by  manufacturers. 


Louis    Fritz,  with    the  New    York  office  of    Butler 
Bros.,  spent  all  of  last  week  in  Pittsburgh. 


"Why  are  the  ladies  being  invited  to  the  annual 
banquet  of  the  Western  Glass  and  Pottery  Association 
the  Ft.  Pitt  Hotel  on  the  night  of  January  14?"  was 
asked.  To  which  an  officer  of  the  Association  replied: 
"The  presence  of  the  ladies  will  give  the  event  a  cer- 
tain tone  that  has  not  obtained  heretofore,  and  g-reater 
interest  will  be  manifested.  When  we  get  the  ladies 
with  us  thev  can  do  more  good  than  the  men." 


Those  buyers  who  have  been  in  the  market  during 
the  last  few  days  have  been  buying  staples  in  the  main. 
The  special  lines  are  not  yet  all  ready  for  the  inspection 
of  the  trade.  

Since  Nov.  1  four  manufacturers  of  cut  glass  have 
come  under  the  jurisdiction  of  the  glass  workers'  union 
so  far  as  working  agreements  aie  concerned.  These 
are    the  Sterling  Cut  Glass  Co.,  Cincinnati;  the    Twin 


City  Cut  Glass  Co.,  St.  Paul;  the  Standard  Engraving 
and  Cut  Glass  Co.,  Minneapolis;  and  the  Queen  City 
Cut  Glass  Co.,  Rochester,  Minn. 


Glass  manufacturers  in  all  branches  are  experi- 
encing a  shortage  of  workmen.  Some  of  the  cutting- 
shops  are  in  urgent  need  of  smoothers,  while  in  others 
there  is  u  shortage  of  cutters  on  mitre  and  edge  work, 
machine  cutters  and  engravers.  Small  help  is  also 
needed  in  many  instances  by  manufacturers  of  both 
pressed  and  blown  lines.  Legislation  in  many  States 
is  responsible  for  this,  and  the  inconvenience  is  being- 
felt  keenly. 

Joseph  Moses,  with  the  United  China  and  Glass 
Co.,  New  Orleans,  spent  several  days  in  the  district 
last  week,  and  then  left  for  Western  territory,  stopping 
at  Chicago. 

Samuel  Kinney,  general  manager  of  the  Bvesvillc 
plant  of  the  Cambridge  (ilass  Co.,  says  that  his  organi- 
zation of  workers  is  being  speedily  rounded  into  shape, 
and  that  the  company  plans  to  be  an  important  factor 
during  the  coming  year  in  the  manufacturing  of  blown 
ware  or  all  descriptions.  It  was  formerly  a  pressed 
ware  plant,  and  the  conversion  from  one  line  to  another 
takes  time. 

William  hi.  Deidrick,  who  died  after  two  days'  ill- 
ness last  week,  had  completed  all  arrangements  to  be  at 
the  Fort  Pitt  in  January.  Another  popular  glass  sales- 
man who  will  be  "absent"  will  be  Walter  Lindsay,  who 
was  identified  with  the  Duncan-Miller  interests.  Both 
salesmen  were  popular  among  buyers  and  "the  boys," 
and  they  will  be  much  missed. 


When  the  Pittsburgh-New  Orleans  packet,  "Queen 
City,"  leaves  this  city  for  the  Mardi  Gras  celebration 
at  New  Orleans  early  in  February  it  will  carry  the 
largest  consignment  of  glassware  out  of  the  district 
ever  recorded.  The  United  States  Glass  Co.  will  be 
the  largest  shipper,  while  the  Fostoria  Glass  Co.,  of 
Moundsville,  W.  Ya.,  and  the  New  Martinsville  Glass 
and  Mfg.  Co.  will  also  send  from  four  to  six  carloads. 
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The    trustee    in     bankruptcy     for     the 
Wheeling,     Universal  Supply  and  Mfg.  Co.,  Wh 
W.  Va.        ing,    W.    Ya.,    will    sell    at    10   -/dock 
a.m.    January    3,  1913,  to  the  highest 
bidder  the  entire  stocli   oi  glassware    machines    i  n 
etc.,   in    the   factory.     Opportunity    to    inspeel   factoi 
may  be  bad  at  any  time  by  communicating  with  Robert 
S.  Judge,  trustee,  1505  Chappline  street,  Wheeling. 


SPECIAL     NOTICES. 


AT     BOSTON. 


rPHE  following-  buyers  were  in  town  this  week  :  E.  B. 
*       Macbeth,  representing    E.   S.   Brown  &   Co..  Fall 
River,  Mass.,  and  Mr.  vSeigel,  of  New  Bedford. 


Mr.  Smith,  president  of  the  Consolidated  Lamp  and 
Brass  Co.,  Coraopolis,  Pa.,  was  in  Boston  this  week. 

Frank  J.  Chase,  of  Chase  &  Francis,  is  visiting  the 
potteries  represented  by  bis  firm  this  week.  He  will 
return  home  before  Christmas. 


J.    W.  Power  has  rearranged   his  sample  room    t< 
accommodate  the  large  line  he  expects  for  next  year. 


Oscar  Lowney,  a  well-known  crockery  and  glass 
merchant,  died  Sunday  last  at  his  home  in  Dorchester. 
Mr.  Lowney  was  in  business  at  Brockton  for  many 
years,  retiring  about  five  years  ago. 


Thomas  H.  Maguire,  who  has  been  representing 
E.  A.  Runnells  &  Co.,  will  sever  his  connection  with 
the  firm  Dec.  31  and  transfer  his  services  to  Louis 
Wolf  &  Co.  __ 

The  Boston  branch  of  Morimura  Bros,  has  just 
received  sixty  trunks  of  new  samples.  The  line  will  be 
in  shape  immediately  after  Christmas. 


Horace  P.  Hunt,  of  H.  P.  &  H.  F.  Hunt,  manufac- 
turers' agents,  will  spend  several  days  in  New  York- 
City  arranging  for  additional  lines  for  next  year.  It  is 
very  difficult  for  buyers  to  tell  Homer  P.  and  Horace  F. 
apart.  They  so  closely  resemble  one  another  that  they 
are  able  to  lay  the  blame  on  each  other  when  they  see  a 
kick  coming.      It  is  soft  to  be  a  twin. 


BIG     FIRE     IN     PATERSON. 


FIRE  which  caused  a  loss  estimated  at  over  $5,000, 
ooo,  and  which  for  a  time  threatened  to  be  a  dupli- 
cation of  the  $10,000,000  conflagration  of  1902,  started 
on  Sunday  in. the  five-story  brick  structure  occupied  by 
John  J.  I)iskon,  department  store,  and  before  it  was 
finally  under  control  wiped  out  six  other  buildings. 
Among  these  was  the  Woolworth  store,  which  was  com- 
pletely gutted. 


The  cost  of  advertisements  under  this  beading  is  $1  for  the 
rirst  and  fifty  cents  for  each  following  insertion  tor  each  half  inch 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 


HELP     WANTED. 

\  \r  ANTED— A  salesman  for  Western  Pennsylvania,  Eastern 
v  »       Ohio  and  Western  New  York  having  a  thorough  know- 
ledge of  the  china  and  glassware  business  and  an  established 
trade.     Fisher,  Bruce  &  Co..  Philadelphia. 

\  11 /ANTED— Salesman  on  commission  for  Illinois,  Wisconsin. 
v  *       Minnesota,  Iowa,  Missouri  and  Kansas,  to  sell  well-known 
line  of  art  glass  lighting  devices.      Good  line  and  good  house. 
No  objection  to  side  lines.     Address  Box  832  this  office. 

\  \  /ANTED — A  traveling  salesman  who  can  sell  a  high  class 
*»       line  of  domestic  pottery.      A  swell  dinner  pattern  which 
is  popular.       Position  now  open.      Give  reference  in  confidence 
and  tell  all  in  first  letter.     Address  Box  645,  East  Liverpool,  O. 

1  J  ; ANTED — Traveling  salesman  to  sell  lighting  glassware; 
*  »        must  be  experienced  in  this  line.      State  age,  experience 
in  detail  and  salary  wanted.     Address  XX,  this  office. 

\X  /ANTED — Salesman  for  American  pottery  in  Metropolitan 
"       district.      Must  be  experienced  and  acquainted  with  city 
trade.      Give   full   particulars.       All    communications    will   be 
treated  in  strict  confidence.     Address  Box  834,  this  office. 
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office. 


ANTED— First-class  cut  glass  salesman  for  New  York  cit)-. 
S:ate  experience  in  confidence.      Address  Box  833,  this 


WANTED— Road  salesmen  for  our  line  of  art  glass  domes, 
shades  and  gas  and  electric  portables.  Commission  only. 
Call  any  day  between  three  and  five  p.m.  American  Lamp 
Shade  Co.,  512  West  Thirty-sixth  Street,  New  York. 

WANTED— Young  man  to  assist  salesman  on  the  road;  to 
make  himself  generally  useful ;  knowledge  of  the  china 
business  necessary.  Give  full  particulars  and  salary  desired- 
Address  Box  835,  this  office. 

SITUATIONS     WANTED. 

nUYER,  thoroughly  posted  in  china,  crockery,  glassware, 
*-*  housefurnishings,  etc. ,  desires  engagement.  Many  years  of 
experience,  best  of  references.  Address  I.  S.,  1029  E.  Thirteenth 
Ave.,  Denver,  Col. 


BUSINESS     OPPORTUNITIES. 

POTTERY  salesman,  fourteen  years'  experience,  well-estab- 
lished trade,  desires  side  lines  of  pressed  table  and  blown 
glassware  on  commission  for  Middle  West.  Satisfactory  refer- 
ence if  desired.     Address  Box  837,  this  office. 


FOR     SALE. 

YV/HOLESALE  china  and  glassware  business. 
One  of  the  oldest  in  the  country.  First- 
class  force  of  salesmen,  numbering  fifteen. 
Net  profits  better  than  $30,000  per  annum. 
First-class  financial  standing.  Illness  forces 
owner  to  retire.  Capital  of  about  $40,000 
necessary.  Willing  to  retain  an  interest  with 
satisfactory  party.  Address  Box  856,  this 
office. 
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Covered    Casserole 


Ramekin 


Spice  Jar 


Covered   Butter 


High    Shape   Cuspidor 


LATEST    ADDITIONS    TO    THE 

LINES    THAT    SELL: 

NAVARRE 
VENETIAN 
ORIENTAL 
DEC.  IVORY 
GOLD  MOUNTED 

A  Lot  of  Good  Things  in  Our 
Utility  Lines. 

See  them  at  Room  726,  Fort  Pitt  Hotel,  Pittsburg,  in  January. 

THE  BRUSH-McCOY  POTTERY  CO.,  Zanesville,  0. 


Lines  shown  in  New  York  by  Cox  &  Lafferly,  25  Park  Place. 
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THE 


Rowland  &  Marscllus  Co 


No.  4T  Barclay  Street, 


NEW     YORK. 


m 


ENGLISH    CHINA, 


EARTHENWARE 


and    GLASS 
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This  Glassware  has  not 
only  made  its  reputation, 
but  maintains  it. 

Look  at  the  new  de- 
signs and  shapes. 


H.  C.  Fry  Glass  Co., 


Rochester,  Pa., 


AND 


Beaver  ValleyGlass  Co. 


NEW     YORK     OFFICE  : 


FREDERICK     SKELTON, 


71    Murray   St.,  New  York. 


ul*s    ;..,  ft 
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TO  THE  TRADE 

We  beg  to  announce  that  our  new) 
lines  for  1913  are  now  displayed  and  that  our  repre- 
sentatives  will  be   showing  them  January  2d. 

Wishing  you   a    Merry    Christmas   and    Happy    New 
Year,  we  are, 

Yours   respectfully, 

Fostoria  Glass  Company 


CHICAGO  BRANCH 


806-7-8-9  cMasonic  "Temple 


REPRESENT  A  TIVES 


H  A.  £Marshalt 
&.   W.  Dalrymple 
Geo,  9^.  Spinney 
Chas.  K.  'Price 
D,  E.  mielke 
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Chicago,  the  Great  Central  Mart. 

By  Rodenbaugh  &  Morris,  our  Chicago  Representatives. 


THE  rapidity  with  which  Chicago  has  advanced  to  a 
position  as  one  of  the  greatest  trade  centers  of  the 
world  and  the  standing  it  has  attained  as  the  manufactur- 
ing and  commercial  metropolis  of  a  great  section  of  our 
country  are  illustrated  in  perhaps  no  more  forcible  way 
than  in  connection  with  its  business  in  crockery  and  allied 
lines  of  trade. 

But  a  very  few  years  ago,  for  illustration,  the  china- 
ware  used  on  the  tables  of  the  people  of  the  city  was  all 
made  in  centers  of  manufacturing  remote  from  the  head 
of  Lake  Michigan.  Not  a  dollar's  worth  of  cut  glass 
ware  was  turned  out  from  a  factory  in  Chicago  or  its 
vicinity.  Except  in  a  very  small  way — the  result  of  the 
efforts  of  a  limited  number  of  persons — the  decoration  of 
chinaware  was  practically  unknown  as  a  real  business. 
Chicago,  in  those  now  far  gone  days,  depended  on  the 
outside  world — on  New  York,  New  England  and  foreign 
lands — for  its  crockery,  cut  glass,  decorative  work,  pot- 
tery, ornamental  gas  and  electrical  fixtures  and  all  the 
long  list  of  needed  articles  classified  generally  under  the 
head  of  crockery,  glass  and  lamps. 

The  few  years  between  those  times  and  the  present 
have  wrought  wonderful  changes  in  all  this.  They  have 
seen  built  up  an  immense  home  business  in  the  way  of 
manufactures.  Naturally,  of  course,  with  the  growth  of 
the  city  and  the  recognition  of  the  advantages  of  Chicago 
as  a  distributing  point  for  the  business  of  the  middle 
west,  the  northwest  and  all  the  territory  on  the  west,  to 
the  Pacific  coast,  warehouses,  exhibition  quarters  and 
display  rooms  for  the  products  of  other  cities  have  mul- 
tiplied. They  have  increased  in  proportions,  in  complete- 
ness of  furnishings  and  fittings  with  the  growth  of  their 
number. 

These  warehouses,  exhibition  quarters  and  display 
rooms  became  places  in  which  were  stored,  exhibited  and 
sold  each  year  millions  of  dollars'  worth  of  the  output  of 
the  chinaware  manufacturing  plants,  the  cut  glass  factor- 
ies, the  pottery  establishments,  the  decorating  studios  and 
the  long  list  of  other  institutions  from  which  come  the 
great  variety  of  articles  required  for  so  many  uses  in  the 
household. 

It  is  to  the  credit  of  the  proprietors  and  managers  of 
all  these  various  manufacturing  branches  of  trade,  as  it 
is  to  the  good  judgment  and  good  taste  of  Chicago  peo- 
ple, that  these  conditions — so  far  as  dealing  in  the  output 
of  the  best  of  the  country's  crockery  manufacturing  es- 
tablishments is  concerned — have  existed.  At  the  same 
time,  it  is  one  of  the  forceful  illustrations  of  the  spirit  of 


Chicago  energy  and  downright  enterprise  that  Chicago 
men,  Chicago  capital  and  Chicago  tact  have  united  and 
created  home  institutions,  the  product  of  which  is  not  sur- 
passed by  that  of  the  factories  of  any  part  of  the  world. 

True — and  as  a  matter  of  course — Chicago  pays  its 
tribute  to  the  skill,  the  ability  and  the  artistic  gifts  of  the 
men  in  the  (  )ld  World  who  turn  out  articles  of  china- 
ware  that  are  not  surpassed  for  grace  and  beauty,  or  deli- 
cacy and  intrinsic  value.  But  in  that  respect,  Chicago 
simply  join.,  the  rest  of  the  country  in  paying  that  tribute 
as  it  pays  its  good  money  for  such  wares. 

But  when  it  comes  to  the  matter  of  home  manufac- 
tures Chicago  no  longer  gives  its  entire  patronage  to  es- 
tablishments at  a  distance.  It  depends  no  longer  alto- 
gether on  the  stocks  in  warehouses,  exhibition  quarters 
and  display  rooms,  or  the  output  of  establishments  in 
New  York,  New  England  and  the  Old  World. 

For  to-day  the  mid-west  metropolis  has  within  its  bor- 
ders or  in  conveniently  located  places,  great  manufactur- 
ing concerns  which  produce  wares  to  the  value  of  millions 
of  dollars  each  year.  A  large  number  of  the  show  places 
and  sales  quarters  of  the  representatives  of  factories 
from  a  distance  remain.  Perhaps  the  number  has  in- 
creased as  the  years  pass.  But  such  a  fact  is  to  be  attrib- 
uted to  the  immense  and  steady  growth  in  the  population 
of  the  city  and  of  the  sections  of  the  country  for  which 
it  is  the  business  center  and  the  distributing  point.  In 
other  words,  while  Chicago's  manufacturing  enterprises 
have  increased  in  surprising  degree  in  number  and  in 
capacity  for  output  as  well  as  quality  of  products,  those 
enterprises  are  not  numerous  enough  or  big  enough  yet 
to  meet  the  demands. 

To-day  Chicago  maintains  great  chinaware  decorating 
studios,  the  beautiful  output  of  which  is  sold  in  every 
part  of  the  country.  One  of  these  establishments  has  a 
representative  business  house  as  its  exclusive  agency  in 
every  town  of  5,000  or  more  inhabitants  in  the  United 
States,  and  in  many  cases  in  a  town  of  even  smaller  popu- 
lation. It  has  spacious  quarters,  all  the  best  and  most 
modern  facilities  for  its  work,  and  employs  a  large  num- 
ber of  trained  and  skilled  artists,  while  a  considerable 
host  of  enterprising,  energetic  representatives  are  on  the 
road,  establishing  agencies  and  looking  after  the  interests 
of  those  already  established.  This  one  establishment  will 
serve  as  an  illustration  of  the  rapid  development  of  busi- 
ness of  decorating  china,  yet  is  only  one  of  thirty  such 
establishments  which  appear  in  the  telephone  directory. 

That  same  directory  gives  the  names  of  eighty-eight 
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concerns  making  or  dealing  in  cul  gla      and  ornamental 
glassware.     Some  of  the  e  are  among  the  largi   i  i 
lishments  "I   the  Kind  in  the  country.     Expi  uch 

matters  are  emphatic   in   th<         ertion   thai    no  better, 
handsomer  or  more  valuable  cul  glass  is  produced  ai 
where  in  the  world  than  is  included  in  the  outpul  "I"  the 
greal    successful  factories  owned  and  controlled  b)  Chi 
cago  men.     The  outpul   is  placed  before  the  country  in 
competition  with  thai  of  the  most  famous  factories  of  th< 
Easl  and  of  the  Old  World.    In  design,  finish  and  actual 
value  i)  has  no  superior.     In  fact  it  is  a  favorite  expri 
sion  among  the  men  of  the  trade  thai  <  Chicago  i  ul  gla 
is  equal  to  the  be  t   in  the  world.     The  designs  and  pat 
terns  prepared  1>\   the  (  hicago  cut  glass  artists  have  no 
superiors  in  beauty,  perfection,  originality  and  popular 
ity.    The  last  named  feature  of  the  case     the  popularity 
of  the  Chicago  product     -is  illustrated  by  the  fad  that   it 
is  next  to  an  impossibility  for  the  factories  to  keep  up 
with  orders  when  prompl  delivery  is  demanded. 

To  this  point  of  perfection  and  popularity  in  this  one 
line  of  manufacture  has  Chicago  come  within  a  very  few 
years.  The  men  who  made  the  real  start  in  this  line  are 
still  reckoned  among  the  young  men  in  Chicago's  leading 
business  circles. 

Within  the  limits  of  the  city  are  nine  potter)  estab- 
lishments, some  of  them  reckoned  among  the  largesl  and 
most  successful  in  the  country.  The  output  of  these  es 
tablishments  is  in  demand  in  all  parts  of  the  ureal  sec 
lion  for  which  Chicago  is  the  business  center.  Practically 
every  variety  of  pottery  work  made  is  turned  out  in  these 
plants. 

In  those  lines  of  business  which  place  on  the  market 
ornamental,  decorated  globes  and  other  fixtures  for  gas 
and  electric  lights,  arc  produced  articles  unexcelled  in 
beautv  and  value  by  the  output  of  any  other  part  of  the 
country. 

All  crockery  manufacturing  institutions  of  any  size  or 
importance  have  their  representatives  in  Chicago.  Their 
salesrooms,  their  exhibition  quarters  and  their  offices  in 
many  cases  are  of  great  dimensions  and  furnished  in  most 
beautiful  style.  The  men  understand  their  business  and 
are  well  equipped  to  care  for  big  undertakings.  Not  one 
of  them  is  placed  in  position  without  having  bad  training 
and  experience  fitting  him  for  the  responsibilities  con- 
nected with  large  business  enterprises. 

The  actual  manufacture  of  crockery  is  a  matter  of  the 
future,  so  far  as  Chicago  is  concerned.  Points  as  near 
as  Ohio  maintain  great  manufacturing  plants.  Their 
products  are  sold  in  immense  quantities  in  Chicago  and 
in  the  portion  of  the  country  for  which  this  city  is  the 
natural  distributing  point. 

The  year  just  closing  has  been  a  most  successful  period 

for  these  local  representatives  of  the  chinaware  factories. 

In  the  volume  of  business  done  by  them  is  a  suggestion 

of  the  possibilities  in   that    future  when  Chicago  men  of 

energy  and  enterprise  shall  have  awakened   to  the  calls 

of  the  crockery  manufacturing  business  as  they  have  to 

of  the  making  of  cut  glass. 

While  tlie  city  can  make  no  least  claims  to  notice  as  a 

manufacturing  center,  it  takes  first  rank  among 

ities  of  the  world  in  connection  with  the  amount  of 

business  done.      \nd  it  ma\  he  prophesied,  with  assurance 

fulfillment   of  the  prophecy,  that   the  time  will  come 

■o  will  take  its  place  as  a  manufacturing  ecu 

ter.     Till  then  it  will  continue  to  welcome  the  genial,  en- 

ii'  and    ucce    ful  men  who  represent  the  great  plants 

her  pari  -  of  the  countrj  . 


I  hi  ild  not  be  i  onjpli 

to   tip  i.iiion   of   China  nd   Allied 

I  rades     About  a  hundred  membi  i 

them  elvi  ■  r  for  the  bettermi  nl  of 

fellow  ship  among  the  i 

head.     I  -asl  month  this  ii 
clothes,  planned  tl  ion  of  a  $1,000,000  build; 

be  known  a-  the  (  rystal   Building,  which  will 
I upani  5   May  1 .  1914,  w  here  all 

the  trade  will  he   ; 


WASTED      ENERHY. 


rPHE  following  from  a  recent  issue  of  the  "^atur- 
*  day  Evening  Fost"  is  of  vital  interest  to  every 
pottery  manufacturer  in  the  country:  "A  report  by 
the  Bureau  of  Mines  shows  that  we  took  abo'it  half  a 
billion  tons  of  coal  from  the  earth  last  year,  and  in 
doir.g  it  left  underground,  in  such  condition  that  its 
recovery  is  highly  improbable,  a  q  Tarter  of  a  billion 
tons.  For  every  ton  we  get  to  the  surface  we  throw 
away  half  a  ton.  Having  got  our  ton  to  the  surface, 
we  extract  only  about  ten  per  cent  of  its  energy. 
Partly,  this  is  because  we  don't  know  any  better — 
not  yet  having  discovered  more  economical  methods 
of  converting  the  latent  energy  into  mechanical 
power.  But  where  we  do  know  better  we  fail  to 
act  upon  the  knowledge.  Thus,  a  sixteenth  of  an 
inch  of  scale  in  a  boiler  means  a  loss  of  twenty-five 
per  cent  in  efficiency,  and  the  waste  from  boiler 
scale  in  locomotives  alone  is  estimated  at  fifteen 
million  tons  of  coal  a  year.  Out-of-date  coke  ovens 
cause  a  loss  equivalent  to  one  million  mechanical 
horse-power  annually.  Out-of-date  furnaces  and 
careless  fittings  cause  another  huge  loss — to  say  noth- 
ing of  the  annoyance  and  destruction  wrought  by 
sooty  showers  outside  the  factory.  Again,  out-of  date 
coke  ovens  have  wasted  millions  of  tons  of  ammonium 
sulphate,  which,  if  used  on  the  soil  as  a  fertilizer, 
would  undoubtedly  have  sensibly  increased  crop 
yields  to  the  acre." 


TO     SELL     CHINA'S     TREASURES. 


JEGOTIATIONS  are  said  to  be  in  progress  which 
will  probably  lead  to  one  of  the  most  sensatioral 
sales  of  art  treasures  that  has  ever  taken  place  in 
London.  This  is  none  other  than  to  offer  at  public 
auction  the  wonderful  treasures  from  the  imperial 
palaces  of  China,  which  have  been  in  ihe  possession 
of  the  Chinese  imperial  family  for  centuries 

The  collection  includes  the  finest  specimens  of 
every  form  of  Chinese  porcelain  and  ceramics. 
Chinese  palaces  are  vast  storehouses  of  art  treasures. 
The  late  Dowager  Empress  was  an  assiduous  collector 
and  used  to  receive  on  her  birthdays  quantities  of 
bronzes,  black  pearls,  and  gold  ornaments  of  rare 
workmanship  from  loyal  subjects  who  wished  to  buy 
her  favors. 
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Central  1188  Auto.  48-414 


HUSTLERS! 


That's  what   they   all  call    us.     We   hustle  to  get  your  business,  .and  we 
hustle   to  take   care  of  it  properly.     That's  what  you  want. 

We  represent  six  of  the  best  factories 
in  the  country.     Here    they    are  : 

McKEE   GLASS  CO.,  JEANNETTE,  PA. 

Famous  "Prescut"  Tableware,  Bar   Goods,  Cut    Glass,  etc. 

INDIANA  GLASS  CO.,  DUNKIRK,  IND. 

Plain  and  Decorated    Tableware,  Lamps,  Packers'  Goods,  etc. 

EAGLE  GLASS  &  MFG.  CO.,         WELLSBURG,  W.  VA. 

A   Crackerjack    Line  of    Lighting    Glassware. 

H.  NORTHWOOD  CO.,  WHEELING,  W.  VA. 

Luna  Lighting  Glassware.     The  best  to  be  had. 

HOCKING  GLASS  CO.,  LANCASTER,  OHIO 

Crystal  and  Opal  Decorated  Goods,  Lamps,  Jars,  etc. 

ROCHESTER  TUMBLER   CO.,  ROCHESTER,  PA. 

Blown  Tumblers,  Plain,  Etched  and  Cut.     Packers'  Tumblers. 
YOU  CAN  GET  WHAT  YOU  WANT,  WHEN  YOU  WANT  IT 

See  us  or  drop  us  a  line. 

KELLY   &   REASNER 

Direct  Factory   Representatives 
Rooms  415,  416,  417 

30  East  Randolph  St.  CHICAGO,  ILL. 
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To  the  Trade: 


We  want  to  introduce  ourselves  to  you  and  at  the  same  time  lei  you  know  what  we  have  already  done  and  hope 
to  do  in  the  future  with  your  assistance. 

Our  Association  was  organized  with  the  following  in  mind,  namely,  that  by  being  organized  we  could  in  a  better 
manner  make  Chicago  a  still  greater  market  for  the  wans  of  our  members  than  it  now  is,  and  by  doing  so  we 
knew  that  we  would  he  helping  the  trade  in  general  as  well  a^  ourselves;  -<>  you  see  our  Association  is  purely  a 
mutual  affair  where  everyone  is  benefited  and  no  one  harmed. 

The  State  of  Illinois  granted  us  a  Charter  under  date  of  June  6th,  1912,  in  which  the  above  is  set  forth  as  the 
purpose  of  our  Association. 

Its  membership  at  the  time  it  was  organized  numbered  26  in  all,  hut  by  referring  to  the  opposite  page  you  will 
see  how  we  have  grown. 

Now,  you  are  eligible  to  join  us  .Our  By-Laws  clearly  state  anyone  engaged  in  the  business  designated  by  name 
of  Association  is  eligible;  so  let's  all  help  make  for  a  Greater  Chicago  Market  by  buying  here  I  we  want  you  to  feel  that 
this  Association  is  partly  yours,  as  we  believe  in  the  Open    Door  Policy.     Everyone  is  welcome;. 

The  following  lines  (of  domestic  and  foreign  manufacture)  are  represented  by  the  membership  of  the  Association: 

Fancy  China  (Imported) 

Cut  Glass  (Heavy  and  Light  J 

Chinese  Ware 

Table  and  Bar  Glassware  (all  kinds) 

Common  Glass   Utility  Lamps  (Oil) 

Fancy  Parlor  Lamps  (Oil) 

Silver  Deposit  Ware 

Gas  and  Electric  Portables 

Metal  Wares  (Fancy),  Domestic  and  Imported 

Crockery  (Domestic,  Dinnerware  and  Fancy  Goods) 

Dolls   (all  kinds) 

Japanese  Ware 

House  Furnishings 

Pottery 

Silverware 

Toys,  etc. 

Gas  and  Electric  Glassware  (all  kinds) 

Cutlery    (Imported) 

Our  Seal,  a  facsimile  of  which  is  shown  upon  these  pages,  means  just  what  it  says,  and  is  an  assurance  of 
courteous  treatment.  It  is  today,  and  will  so  continue  to  be,  a  guarantee  of  all  that  is  wise,  honest,  safe  and  pro- 
gressive in  the  manufacturing  and  marketing  of  merchandise  in  the  above  lines,  from  the  cheaper  grades  to  the  most 
expensive  products. 

The  Association  is,  as  stated,  working  for  the  mutual  benefit  of  its  members  and  the  Trade  by  fostering  a 
greater  Chicago  market.  It  desires  to  call  attention  to  the  fact  that  in  this  city  unusual  facilities  are  offered  the 
trade  in  the  matter  of  selecting  desirable  and  salable  goods. 

By  complete  displays  of  samples  in  the  lines  represented — as  complete  as  the  factories  put  out. 
By  the  intelligent  assistance  of  salesmen  who  are    familiar  with  conditions  in  the  territories  in  which 
your  business  is  located. 

By  Hotel  accommodations  and  local  attractions   second  to  no  other  city  in  the  United  States. 

And  to  these  could  be  added  many  more — but  one  in  particular  should  not  be  overlooked:  the  expense  of  the 
buyer's  first  trip  to  Chicago  will  without  question  make  it  possible  for.  him  to  visit  the  market  more  often  than  he 
has  heretofore,  owing  to  the  necessity  of  incurring  heavy  expenses  (thus  helping  him). 

On  the  opposite  page  is  the  present  list  of  the  members  of  this  Association  with  firm  connections  shown,  every- 
one of   whom   extends  to  you  a  cordial  invitation  to  visit    him  when  in  Chicago. 

Very  cordially, 

Chicago  Association  of  China,  Glass  and  Allied  Trades. 
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Lists  of  Members  of  Chicago  Association  of 
China,  Glass  and  Allied  Trades 


Adams,   E.    M Mills,   Gardner  &  Co. 

Andrews,  Walter  B Co-Operative  &  Monongah  Glass  Cos. 

Aye,  James    H Secretary  of  Association. 

Bailey,    G.    W Gill  &  Co. 

Beltz,  Edward  C L.    Wolf   &   Co. 

Benkendorf,   O.   E Mandel   Bros. 

Boring,  J.   E Crooksville    China   Co. 

Bostwick,    David Geo.   H.    Bowman   Co. 

Brennan,    Edward Bawo  &  Dotter,  Ltd. 

Brunn,  Afred   L Edw.    Miller    &   Co. 

Brunn,  Alfred   L.,   Jr Edw.  Miller  &  Co. 

Buckley,    Harry Chicago   Cut   Glass   Co. 

Butcher,   Thomas   H Central  Cut   Glass   Works. 

Classen,   Fred  J Quaker  City  Cut  Glass. 

Cody,    G.   A Earl  W.   Newton   Co.,   Glassware. 

Cross,   R.   W Gates  Pottery  Co. 

Dalrymple,   J.   W Fostoria   Glass    Co. 

DeBow,    J.    C Manning  Bowman  Co. 

Deidrick,   Wm.   H Deidrick  Glass  Co. 

Davis,   Jos.    C Smith-Phillips  China. 

Droeger,   A.    B Despres,    Bridges   &   Noel. 

Donaldson,    Mark   J Homer    Laughlin    China. 

DeLamater,  J Ira    A.   Jones    Co. 

Deihl,   John Bawo  &  Dotter,  Ltd. 

Dyer,    W.    L Philip  Freeman  &  Bros. 

Eckland,    O.    W. .' Central  Cut  Glass. 

Ellisson,    Wm.    F Pennsylvania   China    Co. 

Eschwege,  Emil L.  Wolf  &  Co. 

Ertle,   Edward   F Mandel  Bros. 

Finn,   J.    B Carson,  Pirie,  Scott  &  Co. 

Ford,  Fred Pittsburgh  Lamp,  Brass  &  Glass  Co. 

Fox,  Edward   H Phoenix   Glass   Co. 

Fox,    Henry Mf rs.'  Agent,  Glass  &  China. 

Freeman,   J , A.   Leipsig  Co. 

Fueslein,    Paul Bawo  &  Dotter,  Ltd. 

Gardner,  F.  W Mills,    Gardner    &   Co.,    Cut    Glass    & 

Lamps. 

Garnsey,    E.    Grant Marshall  Field  &  Co. 

Geary,  M.  J Morimura    Bros. 

Gilmore,    C.    N Edw.    Miller   &   Co. 

Goldstone,   M Pittsburgh   Lamp,   Brass  &  Glass  Co. 

Harrison,  Arthur Gleason-Tiebout  Glass  Co. 

Hagedorn,    B.    H Haskins    Glass    Co. 

Helm,  O.  C Ira  A.  Jones  Co. 

Israel,    Charles    H Meriden  Cut   Glass  Co. 

Jenkins,    Howard    C D.    C.   Jenkins   Glass   Co. 

Johnson,    O.    W Johnson-Carlson    Cut    Glass    Co. 

Jones,    Ira    A Ira  A.  Jones  Co. 

Kelly,    Harry   R Kelly    &    Reasner. 

Kimble,   R.    G Roseville  Pottery  Co. 

Kins.   Hugh    E Queen  City  Silver  Co. 


Koch,    Edward   J Koch   Cut  Glass  Co. 

Knowles,    Walter   E C.  J.  Pouyat  &  Co. 

L'Ecuyer,    R.   A Mfrs.'  Agent,  China   &  Lamps. 

Laiblin,    Wm R.    W.    Wallace    &    Son. 

Loosley,    R.    H Reliance   Glass   Co. 

Low,   C.    F Bradley  &  Hubbard  Mfg.  Co. 

Lunt,   E.   M Towle   Mfg.   Co. 

Levien,    Louis Louis  Levien  Cut  Glass  Co. 

Lewis,  E.  S Gates    Pottery    Co. 

Mackie,  George  W Falker  &  Stern. 

Marshall,    H.   A Fostoria   Glass   Co. 

Magnus,    H Sterling  Deposit  Co. 

McHugh,   James   B Steubenville  Pottery  Co. 

Mentzer,  Wm.  A Mentzer-Piagot  Co. 

Mills,   H.   L Mills,   Gardner  &  Co. 

Morgan,  Ray  J Mfrs.'  Agent,  Enamel  and  Aluminum 

Ware. 

Moment,  Alfred  G M.    Redon. 

Myall,  A.  L Mills,  Gardner  &  Co. 

Natkin,    James   J The  Fair. 

Newton,   Earl  W Earl   Newton  Co.,   Glassware. 

Palmer,    Wm.    H Burley   &   Tyrrell    Co. 

Pauly,     Harry Repenning    &    Pauly. 

Patterson,  Chas.  L Carson,  Pirie,  Scott  &  Co. 

Pinckney,  F.  K Macbeth-Evans  Glass  Co. 

Pitkin,    C.    H Pitkin  &  Brooks. 

Price,   Charles  K Fostoria    Glass    Co. 

Reasner,    Clyde   W Kelly  &   Reasner,   Glassware. 

Redfield,   Walter   S Mfrs.'  Agent,  Glassware  &  Pottery. 

Richardson,    Dana    F Burley    &    Tyrrell    Co. 

Ruby,    George    F Mfrs.'  Agent,  Japanese  Line. 

Rinken,    P.    G Boston   Store. 

Repenning,   Robt.   F Repenning  &  Pauly. 

Swift,   A.   B W.  A.  Rogers,  Ltd. 

Smallwood,  Thomas  G Porcelaines,  G.  D.  A. 

Schmitt,  A.  C Crown  China  Co. 

St.  Clair,  J.  V Sternau  &  Co. 

Sams,  H.  C Kelly  &  Reasner. 

Saunders,    David Mandel  Bros. 

Schollenberger,  T.  M Mfrs.'  Agents,  Glassware  &  Lamps. 

Scott,  W.  A E.  Liverpool  Potteries  Co. 

Spinney,    Geo.   R Fostoria  Glass  Co. 

Stoehr,    D.    H Pittsburgh   Lamp,   Brass   &  Glass  Co. 

Thomas,  Harry  H A.  L.  Tuska,  Son  &  Co. 

Tinker,    F.    B Mrs.'  Agent,  Cut  Glass. 

Vieman,    Henry   J Carson,  Pirie,  Scott  &  Co. 

Warman,   Harry Hartman  Mfg.  Co. 

Whitman,   H.   C Fostoria  Glass  Co. 

Wuerzinger,  T.  M Earl  W.  Newton  Co. 

Wahl,  Fred  A J.  A.  Henkels. 

Warren,  A.   F ...Edward    Miller   &   Co. 
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Annual  Meeting  and  Banquet  of  the  National 
Association  of  Cut  Glass  Manufacturers. 
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I  I u  regular  annual  meeting  of  the  National  Associa- 
tion of  Cul  i. lass  Mfrs.  was  held  in  Mew  York  I  itj 
at  the  New  ••rand  Hotel,  Thursday,  Dec.  12th.  The 
meeting  was  called  together  ai  1<>  o'clock  by  President 
11.  I).  Carey,  and  a  roll  call  showed  forty-one  linns  and 
corporations  to  be  represented.  President  Carey  in  a 
very  able  manner  outlined  the  accomplishments  of  the 
association  for  the  past  year,  and  gave  many  valuable 
suggestions  in  the  work  to  be  taken  up  during  the  next 
twelve  months.  The  association  which  started  with  fifty 
members  a  year  ago,  has  now  increased  its  membership 
to  sixty-two.  <  )f  the  total  production  on  six  millions 
of  dollars  in  cut  glass  produced  in  the  United  States 
each  year,  the  association  members  are  now  producing 
something  over  live-sixths  of  this  amount. 

The  treasurer's  report  showed: 

Receipts   $4,036.39 

Disbursements     3,101.61 


Cash  balance  on  hand.  .  .  .$934.78 

The  association,  which  has  been  successful  in  obtain- 
ing a  reduction  of  25  per  cent,  in  the  eastern  freight 
classification  on  cut  glass,  voted  to  continue  their  efforts 
with  the  Western,  Southern  and  Trans-Continental  com- 
mittees. 

The  association  voted  to  send  President  H.  D.  Carey 
and  Director  Win.  F.  Dorflinger  as  a  committee  to  rep- 
resent the  association  at  the  coming  hearing  before  the 
Ways  and  Means  Committee  of  the  Underwood  bill, 
Schedule  P>.  which  is  to  he  held  in  Washington,  Jan. 
8,  1912. 

The  association  has  also  established  a  "Bureau  of 
Interchange"  for  the  general  protection  of  its  members, 
a  part  of  the  work  which  will  be  the  adjustment  or  col- 
lection of  claims  and  the  supervision  of  credits. 

The  following  officers  were  elected  for  1913:  Presi- 
dent, H.  1).  Carey;  First  Vice-President,  J.  E.  aMisden; 
Second  Vice-President,  C.  11.  Taylor;  Treasurer,  T.  P. 
Strittmatter ;   Secretary,   A.    L.   Blackmer. 

Directors:  O.  S.  Atterholt,  G.  Wm.  Sell,  Win.  C. 
Anderson.  Wm.  F.  Dorflinger,  11.  W.  Baldwin,  Harry 
T.  Broden.  Thos.  Shotten,  W.  J.  Ford,  R.  W.  Murphy. 
J.  Howard  Fry,  <  >.  W.  Eckle  and  Frank  Steinman. 

I  .  Wm.  Sell  and  Thos.  Shotten  were  selected  from 
the  directors  to  represent  them  on  the  Executive  Com- 
mittee which  is  made  Up  of  these  two  and  the  five 
officers  above. 

Invitations  had  been  extended  for  a  banquet  at  the  Im- 
perial  Motel,  directly  across  the  street   from  the  Grand, 


at   seven  o'clock;  hut  bo  earnest   were  the  members  in 
their    discussion    that    they    did    not   adjourn    until   that 
hour,  and  it   was  nearly  half-past  seven  before  tl. 
lowing  assembled  in  the  red  and  gold  room  adjoining  the 
main  office. 


II.  D.  Carey, 
|.  E.  Mar-den, 
W.  J.  Ford, 
I-'..  X.  Stone, 
Wm.    F.   Dorflinger, 
J.  D.  Robinson, 
Andrew    Snow,  Jr., 
Thos.    F.    Strittmatter, 
Blanton  C.  Welsh, 
\  al.    Bergen, 
1  ho.  A.   Manville, 
II.  S.  Mills, 
\  .   Brisbois, 
Win.   E.   Corcoran, 
<  ■eorge  Noke, 
R.  W.  Murphy. 
11.    I'ruemers, 
1.    11.   Stranhurg, 
A.  Mitchell, 
K.  J.  Wright, 
A.  M.  Clark, 

C.  H.   Taylor. 
Wm.  Albert, 
H.  R.  Lnckock, 

I.  P.  Cohen. 

II.  Wickham, 
J.  E.  Slegnis. 
Chas.  G.  Robb, 
Wm.  J.  MeKenna, 
Chas.  E.  Kimble, 
Geo.  L.  Kearnev. 

D.  C.  Tracv, 

( >scar  W.  Eckland, 
H.  A.  Diehl. 
Haswell    W.    Baldwin. 
Thos  B.  Campbell. 
J.  I.  MeKenna, 
Wm.  F.  Kelz, 


Emil  I-'.  Kupfer. 
hneider, 

J.  P.  O'Gorman. 
Win.  Seltz. 

W.   O.    Reichenbecker, 
T.  A.  Baker, 
11.  B.  Stites, 
D.  C.  Osborn, 
llarrv  T.  Borden. 
J.  H.  Herfeldt, 
Prank  E.  Webner, 
Arthur  L.   Blackmer. 
J.  Howard  Fry, 

D.  W.  Denton, 
Geo.  M.  Jaques, 

E.  J.  Huott, 
J.  A.  X  el  son, 

Geo.  A.  M.  Mclnrie. 
M.   T-  Kellv, 
J.  J.   Xiland. 
Wm.  D.  Finke. 
■A.   R.   Engleman. 
G.  Wm.  Sell, 
John  XTixon, 
Thomas    Shotten. 
Louis  Levien, 
C.  Flurev. 
P.   Weigold. 
C.  A.  Weideman. 
Geo.    Winckler. 
Richard  Kohn. 
W.  PI.  Pooley. 
James  Stott. 
G.  B.   Tuthill, 

F.  1-.  ftfontcreift, 
R.  E.  Wight. 

A.  G.  Muller, 
Chas.  McMullen. 


Eighty-seven  covers  were  laid,  and  every  seat  was 
cupied.      rhe  menu,  while  simple,  was  particularly  good. 

Oysters 

Consomme  en  Tas  - 

Sea   Bass  Saute.   Meuniere 

Half  a  Broiled  Chicken 

Peas  Pommes  Julienne 

Sal  a  tie  De  Saison 
Ice   Cream  Cakes 

Dcmi-Tasse 
G.  H.  Mumm's  Extra  Dry. 


235 


Ira  A.  Jones  Company 

Direct   Representatives 

The  Strongest  Combination  of  Complete  Lines  Anywhere 

New  Samples  for  1913  Now  on  Display 

SENECA  GLASS  COMPANY,  Morgantown,  W.  Va.      BLOWN  GLASSWARE 

Without  exception  the  finest  line  of  lead  blown  table  and  bar  wares 
made.  We  carry  a  full  and  complete  line  of  up-to-date  samples,  in 
plain  wares,  etched  wares,  light  cuttings,  etc. 

GILL  &  COMPANY,  Inc.,  Philadelphia  ILLUMINATING  GLASSWARE 

Blown  and  pressed  glassware  for  lighting  purposes.  Reflectors, 
Globes  and  Shades  for  Gas  and  Electric  Lighting.  Cut,  Acid 
Etched,  Opal,  Flint  and  Opalescent.  Some  of  the  greatest  values 
ever  offered  to  the  trade.     Send  for  our  new  catalogue,  just  out. 

POPE-GOSSER  CHINA  COMPANY,  Coshocton,  Ohio  Semi-Porcelain  Dinnerware 

"The  Pottery  Where  Quality  Counts."  We  invite  your  inspection 
of  these  wares  and  critical  comparison  with  products  of  the  same 
class,  both  foreign  and  domestic. 

WILKINSON  COMPANY,  Brooklyn         GAS  and  ELECTRIC  PORTABLES 

The  most  exacting  critic  could  not  fail  to  enthuse  on  inspecting 
this  splendid  line  of  high  grade  gas  and  electric  portables  and 
domes,  in  cast,  overlay  and  leaded  designs. 

JESSE  DEAN,  Trenton,  N.  J.  IMPORTED  CHINA 

This  Company  imports  the  famous  "G.  D.  A."  china  and  applies 
the  magnificent  gold  decorations  which  are  the  "last  word"  in 
the  decorator's  art. 

JOHNSON-CARLSON  CUT  GLASS  COMPANY,  Chicago    RICH  CUT  GLASS 

The  product  of  this  Company  is,  without  doubt,  the  finest  in  the 
country  in  popular  priced  cut  glass.  Much  could  be  said  in  com- 
mendation of  these  wares,  but  the  goods  speak  for  themselves.  A 
trial  order  will  convince  you. 

Display    Rooms 

30=32  East  Lake  Street,  CHICAGO 
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Aboul  ten  minutes  pasl  nine  Presidenl  I  ;n<  ,  i  ailed 
the  meeting  to  order,  expressing  himself  as  much  pleased 
wiili  the  large  attendance.  The  fan  that  one  membei 
had  traveled  1,400  miles  to  attend  and  would  return  to 
his  home  ai  the  close  oi  the  banquet,  was  an  evidei 
of  the  deep  interest  in  the  success  of  the  movement.  'I  he 
Association,  he  said,  was  a  success  because  if  had  done 
what  ii  said  ii  would  d.».  The  trade  was  beginning  to 
recognize  the  dignity  and  strength  of  (he  organization. 
It  represented  an  output  of  $5,000,000  and  4,000  frami 
or  five  sixths  of  the  CUl  glass  made  in  this  country,  and 
included  every  big  concern  in  the  business,  lie  said 
thai  what  they  had  planned  to-day  would  he  carried  out 
to  the  letter  and  would  be  for  the  benefit  of  both  the 
manufacturer  and   retailer.      He  then   introduced    Win.    T. 

Ford,  of  the  Burley  &  Tyrrel  Co.,  Chicago,  as  toastma 

ter. 

Address  of  William  J.  Ford. 
.  '.Mr.  President,  officers  and  fellow  members  of  the  X.  A. 
of  C.  G.  of  A.:  It  is  with  a  full  sense  of  appreciation  of 
the  honor  conferred  that  I  accept  the  gavel  from  our 
President,  Mr.  Carey,  to  act  as  your  toastmaster  at  this, 
the  first  birthday  of  our  Association,  and  I  wish  to  con- 
gratulate the  officers  and  members  on  the  splendid  suc- 
cess that  has  been  attained  during  the  first  year  of  its 
existence.  I  am  deeply  conscious  of  the  responsibility 
the  title  carries,  and  fully  aware  of  the  advantage  a  jolly 
good  fellow  host  has  over  a  "<  iloomy  (  ins"  in  a  gathering 
of  this  kind,  or  on  a  gathering  of  any  hind  for  that  mat- 
ter. I  cannot,  however,  avoid  a  feeling  of  embarrass- 
ment in  the  presence  of  so  many  who  could  fill  the  hill 
so  much  better  than  I,  and  will  ask  one  and  all  to  have 
pity  and  bear  with  me,  feeling  assured  yoU  will  not  again 
be  so  inflicted,  or  have  to  take  the  same  dose  twice. 

.  I  remember  the  reception  or  move  to  organize  the 
manufacturers  of  cut  glass  at  Buffalo  in  August  of  1911. 
Many  then  stated  it  could  not  be  done;  what  good  could 
come  of  it  if  it  could,  and  many  there  left  the  city  with 
that  "I'm  from  Missouri"  feeling,  '•you  haw  to  show 
me."  A  good  deal  like  the  Scotch  woman  and  minister 
about  "Hell."  I  am  willing  to  he  convinced,  hut  show 
me  the  man  who  can  convince  me. 

We  are  exceedingly  fortunate  in  the  selection  of  a 
heavy-weight,  square-jawed,  capable  president;  one  who 
took  to  the  job  like  a  duck  to  water;  whose  motto  has 
been,  "Where  there's  a  will  there's  a  way;  who  was  big 
enough  and  broad  enough  to  take  an  unselfish  view  and 
size  up  the  situation  with  a  trained  analytical  mind,  point- 
ing out  the  undeniable  facts  that  ruin  stared  the  manu- 
facturers if  the  faults  were  not  remedied.  I  am  sure  you 
will  all  agree  the  fact  we  have  held  so  well  together 
during  the  first  year  and  now  count  practically  all  the 
men  wanted  within  the  ranks,  speaks  for  itself  of  the  suc- 
cess attained.  We  owe  also  a  debt  of  gratitude  to  Mr.  H. 
C.  Fry  and  M.  J.  D.  Robinson  for  the  substantial  support 
and  advice  extended.  These  men,  who  can  see  the  drift 
of  the  current  of  the  cut  glass  business  better  than  any 
individual  by  reason  of  absolute  knowledge  of  the  near 
insolvency  of  many  makers  following  the  ruinous  policy, 
"if  he  can  cut  it  for  so  much  I  can  do  it  for  less,"  were 
aware  something  had  to  be  done,  and  the  result  is  this 
happy,  hopeful,  joyous  gathering  to-night. 

Von  have  all  heard  the  joke  about  the  optimist  and 
pessimist,  and  T  hope  all  now  are  optimists.  If  not  they 
can  look  at  home  for  the  "jinx."  Don't  blame  the  other 
fellow.  It  i->  not  my  intention  to  inflict  on  you  a  "blood 
and  thunder"  sermon;  that  is  not  my  nature,  as  I  am  an 
optimist  if  I  am  anything.  T  am  only  going  to  call  your 
attention  briefly  to  the  vital  points  that  bother  all  of  us 
and  offer  a  few  suggestions  that  appear  applicable  to  the 
condition.  The  main  question  that  confronts  all  of  us  is 
"I  low  to  make  money  in  the  cut  glass  business,  produce 
desirable  patterns  and  finish  the  goods  in  the  best  pos- 
ible  manner."  .-Jf? 


'I  In-  In   i  e    i  niial  is  to  b<    i 
the  costs,  including  all  possible  o  n  add  a  - 

onable  amount    for  profit   and  not   a  nu  ■ 
bond  ii  te.    Employ  you 

sistantj  and  develop  your  own  .,.    'Jo  my  mind 

the  besl  place  to  employ  these  young  m< 
raphdrs.      Gel    bright    hoys    with    proper   earmarks   and 
ieai  h  them  your  wa  inducting  the 

will  soon  learn  your  ways  by  reason  of  being  tl 
through  which  you  pour  your  troubles.     He  will  1 
when   he  develops  to  a   salesman,   tin-   why-,  and    \vh< 
fori  i i ii  result-     follow   as  day  doe-  night;  he 

-uize  the  eternal  law  of  cause  and  effect;  he 
will  know  when  he  meet-  a  sharp,  shrewd  bargain  hunter 
how  to  convince  his  man  it  is  not  possible  to  give  some- 
thing for  nothing  and  continue  to  live.  He  will  appreciate 
the  full  id-i  of  the  completed  article.  He  will  recognize 
the  blank  defects,  acid  trouble,  tool  faults  and  labor 
a-  well  as  the  many  incidental  expenses  that  go  to  make 
up  the  overhead,  that  are  overlooked  by  the  poorly  or- 
ganized firms  in  the  business.  He  will  have  enthusiasm 
and  confidence  in  his  line  without  which  he  cannot  arouse 
interest  in  the  minds  of  his  customers.  He  will  be  wide 
awake  for  the  new  things  of  his  competitors  and  be  full 
of  up-to-date  suggestions  as  to  how  his  own  line  can  be 
improved.  He  will  be  ambitious  to  build  up  his  line  and 
will  know  the  most  profitable  items  to  sell  and  be  the 
reverse  of  a  commission  man,  who  only  sees  the  footing 
of  the  hill  and  is  not  concerned  with  the  profits.  He  will 
be  as  yeast  in  the  dough,  working  while  you  sleep  and 
infusing  new  life  in  your  concern,  assuring  you  a  safe, 
profitable  business  and  ease  for  the  senior  partner  when 
he  has  reached  what  we  must  all  come  to,  and  provide 
you  with  a  junior  partner  who  will  know  the  business 
and  have  backbone  to  conduct  it  along  safe  and  sane 
lines. 

.Mr.  Stone,  secretary  of  the  Jeweler-'  Board  of  Trade. 
spoke  as  follows : 

Mr.  Chairman  and  Gentlemen:  The  subject  of  credit 
has  been  treated  by  many  men  of  many  minds.  It  is  one 
that  few  men  make  a  study  of  as  should  be  done.  One 
of  the  things  most  vital  to  every  business  and  involving 
the  success  or  failure  of  a  business  is  the  discretion  in 
the  granting  of  credit.  I  shall  deal  only  with  the  class  of 
credits  granted  by  members  of  our  association. 

It  is  becoming  more  of  a  science  than  ever  before, 
however  not  to  the  extent  that  it  should,  it  being  too  fre- 
quently a  salesman's  discretion,  or  rather  anxxiety  for 
making  a  sale,  rather  than  the  discretion  of  the  proprie- 
tor or  credit  man. 

There  are  many  things  to  be  taken  into  consideration 
by  the  credit  man  when  granting  a  customer  credit.  The 
first  that  should  be  considered  is  the  ratio  of  actual  cash 
involved  in  the  transaction;  that  is  to  say.  what  is  the 
actual  cost  to  the  concern  of  the  goods  sold,  for  which 
credit  is  granted.  I  do  not  mean  to  say  that  the  credit 
man  should  know  the  actual  cost  of  each  article  down  to 
a  penny,  but  he  should,  to  a  great  extent,  understand  that 
there  is  only  a  small  percentage  of  profit  involved  in  the 
transaction,  rather  than  a  large  proportion  of  the  account. 

Bearing  this  in  mind,  he  will  in  many  instances  be  less 
liable  to  give  credit  where  there  is  a  possibility  of  loss. 
However,  credits  to  a  great  extent  are  also  a  matter  of 
policy.  Some  concerns  confine  their  accounts  to  those 
who  are  of  known  reputation  and  ability  to  pay.  while 
others  will  deal  with  a  different  class  of  debtors,  taking 
the  greater  chance  of  loss  for  larger  profits.  The  con- 
cerns with  the  latter  policy  are  usually  the  one  who  make 
the  greatest  fuss  when  the  loss  comes. 

It  has  been  my  experience  that  the  "burned  credit  man 
docs  not  always  dread  the  fire."  but  in  manv  instances 
grants  credit  again  to  a  debtor  who  has  nreviouslv  made 
an  annarent  fraudulent  failure  with  the  idea  that  he  will 
be  able  to  sell  sufficient  goods  to  reimburse  him  for  the 
last  loss,  and  then  make  a  quick  get-away,  but  this  sel- 
dom happens;  they  usually  get  burned  the  second  time. 
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I  lure  an-  mam  ways  for  the  credil  man  to  obtain  in 
formation  '"  regard  to  concerns  asking  for  credit.    The 
information  which  is  of  the-  greatest  value  is  tliat  per- 
taining to  the  financial  condition  of  the  firm  or  corpora 

tion  ;   what  arc  the  (JUick  assets,  and   what   arc  the  liahih 

tics,  and  whether  the  liabilities  are  excessive  or  not.  To 
my  mind  the  excessive  liability  point  is  a  very  vital  one 
hut  one  which  is  m>t  always  considered.  Second,  is  the 
antecedents  of  the  members  of  the  firm  or  officers  of  the 
cprpojration;  what  their  past  experience  in  business  lias 
been,  and  whether  they  are  a  good  moral  risk.  'Third, 
what  is  the  experience  of  their  present  creditors  with  the 
account  and  how  payments  have  been  made;  whether  they 
meet  their  accounts  when  due  or  whether  they  are  in- 
clined to  take  excessive  time  in  paying  same  by  renewing 
their  notes  or  asking  for  an  extension  of  time,  or  it  the) 
allow  several  days  to  elapse  before  paying,  then  lake  dis 
count  allowed  for  prompt  pay. 

Many  a  debtor  will  meet  his  larger  obligations  more 
or  less  promptly,  hut  neglect  his  smaller  ones,  which  to 
my  mind  shows  poor  business  acumen,  and  in  many  in- 
stances is  a  forerunner  of  difficulty. 

All  of  the  above  must  be  taken  into  consideration  when 
credit  is  to  be  given.  There  are  also  many  points  to  be 
considered,  such  as  progress,  method  of  doing  business, 
class  of  customers,  associates  and  things  of  like  nature. 

In  order  to  obtain  this  information  so  that  the  credit 
man  may  be  in  possession  of  these  facts,  there  has  been 
established  various  agencies  and  organizations.  They 
may  be  classified  into  three  general  classes :  First,  the 
agency  operated  for  profit;  second,  the  agency  that  ob- 
tains subscribers  to  their  collection  department  and  for 
-a  nominal  fee  furnish  reports  that  give  practically  noth- 
ing but  local  information;  third,  the  purely  co-operative 
organization  created  for  the  benefit  of  its  members,  not 
operated  for  the  purpose  of  dissembling  information 
among  its  members  so  that  each  and  every  one  may  have 
the  benefit  of  the  experience  of  the  other. 

To  illustrate  how  some  credits  are  granted,  I  had  an 
experience  in  the  vincinity  I  live.  I  called  upon  a  sta- 
tioner not  long  since  and  bought  a  few  articles.  I  under- 
took to  pay  him  with  a  bill.  He  stated  he  could  not 
change  the  bill,  but  that  it  would  be  all  right  to  "charge 
it."  I  said,  "How  do  you  know  I  will  pay  you?"  he 
replied,  "Oh!  That  will  be  all  right.  I  charge  every- 
body in  the  neighborhood.  They  are  all  right."  I  have 
been  waiting  to  see  wdiat  the  outcome  will  be. 

As  my  subject  treats  more  particularly  with  the  co- 
operative organization,  I  will  not  infringe  upon  your 
time  by  describing  the  features  of  the  first  two  classes, 
the  agency  operated  for  profit  and  the  c  ollection  agency, 
likewise  operated  for  profit. 

I  naturally  feel,  after  my  own  experience  with  the 
National  Jewelers'  Board  of  Trade  during  the  past  two 
years,  that  this  organization  is  founded  upon  the  most 
practical,  co-operative  system  of  any  in  existence.  The 
By-Laws  provide  for  thorough  co-operation  in  even- 
possible  way. 

Members  of  an  organization  are  very  liable  to  lose 
sight  of  the  co-operative  features  and  think  that  the 
organization  should  be  treated  the  same  as  a  Profit  Pro- 
ducing concern,  which  idea  is  necessarily  very  detri- 
mental to  their  own  interests.  Every  member  of  a  co- 
operative organization  must,  when  joining  the  organiza- 
tion, make  up  his  mind  to  give  something,  as  well  as  to 
receive  benefits  derived  therefrom.  It  is  only  by  the 
most  hearty  and  unselfish  co-operation  that  a  successful 
institution  can  be  built  up,  Petty  jealousies  should  not 
and  must  not  enter  into  the  organization.  It  must  be 
managed  absolutely  without  prejudice  and  bias  toward 
any  member.  No  member  should  receive,  or  expect  to 
receive  any  benefits  which  any  other  member  does  not 
receive. 

The  larger  a  co-operative  organization  becomes  the 
more*  valuable  the  membership  is  to  each  one.       • 

This  is  a  time  and  period  of  specialists.  In  other 
words,  it  is  hard  for  the  general  practitioner  to  make  a 


living,    because    when    you    have    something    the    ma'' 
with  you,  you   naturally  go  to  the  practitioner  w. 
■  ialist   in  that   particular  d   isease.     Why  th< 
not    more    feasible    for    an    organization    dealing 
certain  class  of  articles  to  become  more   successful  by 
specialization  along  those  hue-   than  a  getu 
that    furnishes  reports  on  Department   Ston 
Hardware    dealers,    Druggists,    Men-    J-'unn 
lishments,  Jewelry,  etc     I  do  not  mean  t< 
ot   kindred  trade-  should  not  combine  into  one  organ  2 
lion  and  thereby  strengthen  the  hand-  of  that  orga     / 
tion. 

There  is  a  certain  impracticability  about  a  local  organ- 
ization in  any  trade,  as  it-,  field  i-  narrow  and  the  in- 
formation obtained  i-  confined  to  a  limited  radius.  The" 
average  business  concern  today  deals  with  many  crcd- 
itors  and  purchases  from  man)  different  places,  and 
the  tendency  of  every  debtor  i-  to  pay  his  local  cred- 
itor- first,  local  information  i-  more  or  less  colored, 
and  is  not  a  true  index  to  the  manner  in  which  the 
debtor  is  paying  his  bills.  Therefore,  only  through  a 
National  co-operative  orgamzaiou.  taking  in  practically 
all  dealers  of  a  certain  trade  and  those  kindred  thereto. 
is  it  possible  to  obtain  proper  benefit. 

There   are   two    vital    part-   of    every    business    which 
necessarily    are    affected    by    co-operation.      hirst,    is   the 
granting  of  the  original  credit  and  second,  the  collection 
of   the   account    when   the   debtor   ha-    failed  to  pay   at 
maturity.      Many   concern-    lose    sight   of   the   reporting 
feature  of  the  co-operative  organization  in  their  anxiety 
to  collect  their  account  against  concern-  which  have  bet 
granted  credit  contrary  to  the  information  given  them 
the  organization  of  which  they  are  a  member.     Peril. 
this  is  because  the  credit  man  in  most  in-tances  is  held 
strictly  responsible  for  bad  account-,  or  thinks  that  he  is 
responsible,  or  perhaps  it  is  only    human-  nature  to  fin. 
fault  with  someone  else  for  our  own  faults. 

The    collection    of    accounts    is    one   of   the   great 
turbing   features    of    any   co-operative   organization.      It 
is  also  the  least  profitable  feature  of  the  whole  business 
I    say    "profitable"    for   the    simple    reason   that   there 
usually  more  money  spent  in  this  department  than  there 
is  income,   with   less   satisfaction  to  members.     They  do 
not  seem   to   realize   that   they   have   in   many   instances 
granted   credit    to    the    wrong    party    regardless    of    the 
warning   given   them.   and. that    they   have   also,   before 
the  account"  is  turned  over  to  the  organization   for  col- 
lection done  everything  in  their  power  to  collect  the  a  - 
count,  not  only  by  drawing  drafts  and  writing  threau 
ing  letters,  but  in  many  instances  the  salesman  or  credi 
man  has  called  upon  the  party,  demanding  payment 
the   account.      The   account   is   then  usually   -ent  to   tr 
organization  for  collection  with  the  injunction  to  "pro- 
ceed at  once  to  get  the  money" — and  a  large  percental 
of  the   credit  men  expect  the  organization  to  go  dowB  *, 
and   "sand   bag"  the  debtor  and   take  the   money   aivayv?- 
from  him.     At  least,   it  appears   from  their  letters  tb: 
such  is  their  desire.     They  cannot  see  why  the  CpUr:- 
should   not   move    immediately   and   grant   all   their    . 
mands  forthwith  :  they  do  not  seem  to  consider  the  Lavv 
in  the  case,  nor  do  they  think  that  the  debtor  has  an; 
rights  whatever.    They  are  also  prone  t  o  believe  that  l 
Collection  Department  of  a  Co-operative  or  Profit  Pr 
ducing -Organization  is  working  for  the  interests  of  the-? 
debtor,  which,  of  course,  is  very  laughable,  in  view  <?f 
the  fact  that  the  whole  interests  of  the  organization,  as 
well   as   those  connected   with   it   are  naturally   with  the 
member,  and  efficiency  and  prompt  service  is  the  only  . 
aim  of  those  connected  with  the  organization. 

I    cannot    sufficiently    impress    upon    vou.    gentlemen 
who  are  now  organized  into  a  co-operative  oTgauizaijori 
with  the  fact  that  it  is  only  by  undivided  support,  and  • 
not    half   heartedness.    that    success   can   be   obtained   by 
those  t  o  whom  yon  owe  allegiance,  that  is— one  another.  *• 
I  tr-ust  I  have  not -taken  too  much  of  v-our  t4»*e.  and-**- 
wish  y  ou  all  success. 

I  thank  vou  for  vour  attention, 
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MR.  GARDNER  and  MR.  GROSS 

At  Fort  Pitt  Hotel,  Pittsburg 

January  5th  till  20th 

ROOMS    204    and    205. 


CUT  GLASS 


Mills,  Gardner  &  Company 


ART  GLASS  PORTABLES 


MAIN     OFFICE     AND     SALESROOM 


1812  HEYWORTH  BUILDING,  CHICAGO. 


NEW  YORK 
KANSAS  CITY 
SEATTLE 


COX  &  LAFFERTY 
25  Park  Place 

ANDERSON  &  GRIMM 
436=8  Ridge  Bldg 

L.  J.  NAVRA   CO. 
Hotel  Calhoun 
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At  the  conclusion  of  this  address  a  party  of  Spanish 
I  roubadors  entertained  the  company  with  some  fine 
music, 

T<  astmaster  Ford  said  the  next  speaker  would  be  one 
to  whom  they  had  listened  with  great  attention  during 
the  earlier  part   of   the  day  and   introduced    Frank    E. 

Weliner.   of   the    American    Cosl    Accounting    Co. 

Mr.  Webner  said  he  had  talked  so  much  during  the 
flay  that  he  was  afraid  he  had  wearied  his  hearers;  bul 
the  matter  of  mst  was  so  important  that  he  could  ha 
talked  for  hours  and  not  exhausted  the  subject.  As  it 
was,  he  said  his  voice  was  nearly  gone,and  he  was  re- 
minded of  -'i  speaker  who  talked  himself  mi  hoarse  that 
he  could  not  utter  a  sound.  lie  gave  an  imitation  of 
the  man  attempting  the  speech,  and  wound  up  with  the 
following : 

The  man  who  uses    hook  and  line 

Pulls    in    a    single    fish. 
They  who  join  hands  and   use  a   seine 

( ret   all   that   nun   could   wish. 

Ami   each   man's   share   is  greater   far 

In   size  as  will  .is  weight , 
The  secret   of  success  is  this: 
Co-operate ! 

The  next  speaker  was  John  .Marsden,  who  said  that 
the  Association  had  grown  \  er\  rapidly  and  was  gather- 
ing strength  as  it  went  on.  One  reason  was.  they  had 
profited  by  the  mistakes  of  other  associations.  They 
had  made  some  themselves,  but  would  not  make  them 
twice.  The  organization  was  founded  on  the  square- 
deal  idea,  and  as  that  became  known  it  impressed  those 


nol    connected    with    it.      In   the   beginning   it   had 

ho  did  not  understand  it.     He  had 
asked  by  buyers  what  th<  ociation  was  doing; 

did  the  m  gel  together  for  the  purpose  of  n 

'     "I  hat  is  not  our  idea."  he  went  on.     "Our  idea 
ial  all  shall  Ik-  treated  alike,  and  buyer-  ought  to  ap- 
preciate that    fact.     Under  the  old  regime  one  manufao 
turer  would  take  oft   discounts   for  one  and  not  air 
charge  one   foi    p;  and   not  another.     Now  i 

bod)  is  treated  on  the  same  level,  and  the  buyer  know- 
where  he  stands.  Some  of  the  manufacturers  who  are 
not  members  do  not  understand  our  position.  They 
would  he  better  off  if  they  had  come  in.  They  have 
asked  to  come  in.  and  are  again  invited.  There  is 
no  intention   of   squeezing  anybody.      We  do  not   intend 


Phone  Central  J574 
Auto.  44-178 


CHICAGO  OPH<  I 

9M   Kesner  Building 

Cor     Madison   and  Wabash 


T.  M.  SCHOLLENBERGER 

WESTERN   REPRESENT  11TVE 

RIPLEY  &  CO..  GLASSWARE 

PHOENIX  GLASS  CO..  LAMPS  ONLY 

WELLINGTON  GLASS  CO.. 
GAS  AND  ELECTRIC  GLASSWARE 

IMPERIAL  ART  GLASS  AND  LAMP  WORKS 
SHERWOOD  BROTHERS  CO. 


High  Grade  Light  Cut  Glassware 


We  use  the  best  quality  of  full  lead  blown   blanks 

Our  workmanship  is  of  the  very  best 

As  for  prices — give    us   an   opportunity   to  quote  you 

RELIANCE  GLASS  COMPANY 

29  East  Madison  Street,  Chicago,  111. 

Telephone  Randolph  4064 
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to  tell  a  man  how  to  run  his  business  or  fix  his  prices ; 
but  we  will  try  to  show  him  the  errors  he  is  making  and 
try  to  convince  him  that  perhaps  he  does  not  know  how 
to  figure  his  costs.  We  have  done  wonders  among  our- 
selves already  in  this  direction  and  can  help  him.  He 
will  avoid  accepting  verbal  statements  of  price-cutting 
because  members  will  have  an  opportunity  to  refute  the 
charges.  The  social  feature  of  the  Association  is  very 
valuable.  The  members  have  learned  to  know  each 
other  better  and  have  profited  by  the  exchange  of  ideas." 

Mr.  Ford  then  read  the  following  letter  from  H.  C. 
Fry: 

December  10,  1912. 

Gentlemen :  I  regret  exceedingly  that  circumstances 
are  such  that  I  cannot  be  with  you  in  person,  and 
enjoy  with  you  the  social  dinner,  the  hearty  hand 
shake,  the  pleasant  smiles,  and  listen  to  the  cheery  words 
to  be  spoken.  I  send  you,  however,  my  greetings  of 
good  will,  and  wish  you  a  continuation  of  the  improved 
business  for  the  coming  year.  Everything  indicates  con- 
tinued prosperity.  I  wish  to  congratulate  you  on  hav- 
ing had  a  busy  season.  If  there  be  any  cut  glass  manu- 
facturer who  has  not  made  fair  profit,  the  fault  is  at  his 
own  door ;  for  having  either  sold  goods  too  cheap  or  not 
made  the  quality  of  his  ware  up  to  the  standard — first 
class.    I  trust,  however,  all  are  satisfied  with  the  results. 

At  this  time  almost  everything  the  manufacturer  buys, 
the  hundreds  of  items  entering  into  the  general  ex- 
pense, and  labor,  fuel,  brick,  lumber,  packing  material, 
cooperage,  iron,  steel,  castings,  etc.,  have  advanced  in 
price  during  this  year,  and  it  is  a  serious  question  with 
the  producers  of  cut  glass  whether  or  not  the  present 
prices  can  be  maintained. 

I  therefore  warn  cut  glass  manufacturers  to  be  careful 
in  making  prices.  The  tendency  of  everything  is  up- 
ward— new  markets  are  opening  up,  the  country  is  won- 
derfully improved  and  increasing  in  numbers,  in  wealth 
and  refinement.  More  goods  of  a  better  quality  will  be 
in  demand. 

I  trust  your  meeting  to-day  will  result  in  great  good, 
•that  more  perfect  harmony  will  prevail,  the  feeling  of 
good  fellowship  continue  to  increase. 

In  conclusion,  remember  the  motto  "There  is  much 
bad  in  the  best  of  us — and  much  good  in  the  worst 
of  us,  that  it  hardly  behooves  any  of  us  to  find  fault 
with  the  rest  of  us."  Yours  very  truly, 

H.  C.  FRY. 

Referring  to  the  letter,  Mr.  Ford  called  attention  to 
the  advance  of  raw  materials  and  said  that  more  than 
a  hundred  pottery  kilns  had  been  withdrawn  from  pro- 
duction because  the  manufacturers  did  not  make  any 
money.  In  spite  of  this,  however,  with  the  prospect  of 
good  business  and  higher  prices  sixty  new  kilns  were  in 
process  of  erection  in  the  East  Liverpool  district.  He 
referred  to  the  expected  reduction  in  the  tariff  as  not 
being  inimical  to  the  American  potters,  as  the  cost  of 
English  pottery,  despite  the  low  prices  of  labor,  was 
about  the  same  at  point  of  shipment  as  the  American 
sold  his  goods  here.  One  of  the  causes  of  the  low  prices 
of  American  pottery  was  over-production.  This  had  been 
brought  about  partially  by  an  attempt  to  boom  real  es- 
tate. The  building  of  new  plants  was  not  so  much  for 
the  making  of  pottery  as  it  was  to  sell  building  lots ;  and 
he  went  on  to  tell  a  story  about  a  man  who  bought  1,000 
cats  and  500  rats  which  would  eat  each  other  up  and  yet 
increase  and  multiply. 

A.  S.  Snow  made  a  very  pleasing  address,  interspersed 
with  numerous  anecdotes. 

He  was  followed  by  Mr.  Strittmatter,  who  said  he 
could  see  in  the  gathering  elements  of  success  which  he 


had  not  expected  in  the  beginning,  and  advised  his  hear- 
ers not  to  blame  the  other  fellow  till  he  knew  whether 
he  had  cause  to  complain.  The  work  that  had  been  ac- 
complished so  far  had  been  greatly  out  of  proportion 
to  the  membership.  Much  praise  should  be  given  to 
the  Executive  Committee,  which  had  done  great  work. 

Mr.  Ford  then  introduced  J.  Howard  Fry,  who  spoke 
as  follows : 

There  is  no  good  reason  why  this  Association  should 
not  form  or  lend  its  aid  to  some  definite  plan  to  improve 
the  conditions  in  your  industry ;  if  all  are  of  the  opinion 
that  you  desire  and  want  certain  improvements,  there 
should  be  no  difficulty  in  bringing  about  the  desired 
changes,  for  the  reason  you  don't  accomplish  anything 
is  due  entirely  to  lack  of  courage  and  faith  in  one  an- 
other. You  all  want  profit.  It  is  easy  to  agree  on  that. 
Most  people  say  they  are  not  in  business  for  their  health, 
and  yet  a  great  many  of  them  haven't  even  health  as 
an  asset.  It  is  something  like  the  boy  who  requested  his 
mother  to  wash  his  face.  She  replied :  "Why  don't  you 
wash  it  yourself?"  and  his  answer  was:  "Mother,  I  don't 
want  to  get  my  hands  wet." 

To  build  permanently,  is  to  build  for  future  business,  and 
it  is  equally  as  important  to  know  what  to  build  against 
as  to  build  with.  If  nothing  more  is  accomplished  than 
the  getting  together  and  talking  over  the  apparent  evils 
existing  in  your  business,  you  have  gained  something, 
for  it  is  the  narrow-minded  who  stay  at  home  and  think 
they  know  it  all.  The  world  moves  too  fast  for  that : 
it  is  natural,  though,  that  you  want  a  profit — the  whole 
world  cries  "Profit!"  We  manufacturers  need  profit; 
our  employees  desire  more  wages ;  it  costs  more  to  live, 
and  so  on  it  goes — everything  advancing,  except  Cut- 
Glass.  It  is  like  the  woman,  who,  when  on  the  witness 
stand,  was  asked  "What  is  your  age?"  She  replied: 
"Thirty-five!"  The  eminent  judge  looks  at  her  and 
says :  "Madame,  I  recollect  when  you  were  here  five 
years  ago  you  said  your  age  was  thirty-five' !'  "Yes," 
she  replied,  "I  said  that  then,  and  I 'still  stick  to  it!" 
To  have  permanent  business  in  cut  glass,  you  cannot 
stick  to  the  new  methods :  neither  can  you  stick  to  the 
old  methods,  or  tie  to  the  present  methods  of  your  com- 
petitors. 

There  is  a  road  called  "straight"  to  follow.  You  may 
think  you  are  handicapped  by  circumstances,  and  make 
excuse  for  your  weaknesses.  Why  not  build  against 
the  wrong  we  condemn  in  others?  The  lack  of  recog- 
nition and  success  is  usually  traced  to  want  of  ability 
and  courage.  The  opportunity  is  here  if  you  have  the 
eye  to  see  it,  and  the  determination  to  reach  it.  A  good 
salesman  requires  a  good  imagination.  Your  business 
does  not  require  an  imagination,  but  it  requires  an  all- 
seeing  eye.  You  have  been  told  that  business  never 
was  better.  It  has  been  growing,  and  is  still  growing. 
You  are  all  as  busy  as  you  can  be.  You  fear  it  is  not 
permanent.  Why?  You  say  you  are  not  making  profit. 
Why?  It  is  not  due  to  the  quality  of  the  blank.  No, 
you  never  had  better  blanks  than  what  you  are  receiving 
to-day.  It  is  simply  because  you  are  constantly  reducing 
your  prices,  while  everything  is  advancing,  and  in  re- 
ducing your  prices  you  sacrifice  the  artistic  training  and 
technical  skill  necessary  to  build  permanently.  While 
the  blank  manufacturer  has  made  this  growth  possible, 
and  is  constantly  striving  to  give  you  a  better  blank,  you 
are  just  as  consistently  striving  to  spoil  it  by  neglecting  the 
finish  of  your  product.  Is  it  honorable?  If  you  paid  as 
much  attention  to  details  of  finish,  as  the  blank  manu- 
facturer does  to  the  details  of  blank  making — and  I  wish 
I  had  the  time  to  tell  you — the  road  called  "straight" 
would  be  easv  to  travel  and  your  journey  to  success 
shorter.  It  is  wonderful  what  you  can  do,  if  you  will 
only  keep  your  chin  up.  This  is  a  strange  world,  and 
one  of  the  strangest  things  about  it  is  the  way  it  sym- 
pathizes with  success.     If  you  are  going  up,  everybody 
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No.  13633  Line,  "Valencia"  Etching. 

An  artistic  design  on  a  fancy,  full-toned, 
resonant  blank. 
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Finger  Bowl. 


Cafe  Parfait. 


Saucer  Champagne. 


New  York,  71-73  riurray  SX. 

Boston,  127  Federal  St. 

San  Francisco,  682  Mission  St. 


MANUFACTURED     BY 


United   States   Glass  Co., 


PITTSBURGH,     PA. 


BRANCH    OFFICES    IN 


Philadelphia,  1  1th  and  Market  Sti. 
Chicago.  30  E.    Randolph  St. 


Baltimore.  1 10  Hopkins  Place. 

Los  Angeles,  1 17  to  123  Winston  St. 

Denver,  1717  Arapahoe    St. 


No.  0548.     Folding  Display  Rack. 
Gilt  Plated.       Heavy  Wire. 


A  CROWD  IS  ONLY  A  CROWD. 

TpHEY  all  look  alike — a  jumbled  mass  of  beings  without  identity; 
*       but  select  a  few  individuals  and  lift  them  above  the  heads  of  the 
others,  and  instantly  they  become  centers  of  interest, 

Same  thing  applies  to  your  merchandise.  You  must  attract  cus- 
tomers' eyes  by  displaying  the  most  beautiful  INDIVIDUALS  in 
your  stock.  To  do  this,  they  must  be  properly  posed.  Our  line  of 
EASELS  and  RACKS  provides  the  necessary  stage  settings  to  pro- 
duce the  desired  effects. 

You  can  "JUMP"  your  annual  sales  by  using  them  wisely.  Just 
a  postal  brings  our  catalogue. 


J.  B.  TIMBERLAKE  &  SONS, 

Manufacturers, 

JACKSON,    MICHIGAN. 


Patented   "Jaxon"  Adjus- 
table Doll  Stands.    3  sizes. 


The  Potomac  Glass  Company, 


MANUFACTURERS    OP 


Lead     Blown    Glassware, 

CUMBERLAND,    MD. 


Our  specialties   consist   of  Hand-Made  Stemware,  Light  Cut  Tumblers,  Deep 
Plate  Etchings,  full  line  of  Bar  Glassware. 


Full  lines  of  sample*  can  be 
seen  at  our  agencies: 

THOS.  0.  EDGE. 
66  West  Broadway,  New  York. 

C.  H.  PARSHALL, 
409  aranlte  Bide.,  St.  Louis.  Mo 

J.  S.  WALKER  *   CO., 

Northeast  Corner 

Hanover  and  Lombard  St*. 

Baltimore,  Md. 

<JBO.  H.   RUTH, 
16  N.  Sixth  St.,  Philadelphia,  Pa 

J.  S.  DAWES, 
95  Pearl  St.,  Boston,  Mas*. 
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COX     &.     LAFFERTY, 

25    Park    Place,  New  York:, 
SELLING  AGENTS  FOR  THE  FOLLOWING  FIRMS,  AND  CARRYING  FULL  LINES  OF  SAMPLES. 

Imperial  glass  company,  Bellaire,  0.         Seneca  Glass  Co.,  Morgantown,  W.  Va. 


TAKITO,  OGAWA  &  CO., 

Nogoya,  Japan, 

MANUFACTURERS  and  IMPORTERS. 


JAPANESE    VASES 

At  Special  Low  Prices. 

BIG  assortment  now  on  hand.  All  sizes  in  stock  ready  for 
immediate  delivery.  If  you  want  vases  for  the  holidays 
buy  them  now.  A  few  weeks  from  now  the  stock  will  be  all 
sold. 

Also  have  a  large  stock  of  Tea  Sets,  Chocolate  Sets  and 
Terry  Sets  at  right  prices. 


Chicago,  156   West  Lake  Street. 


BONITA 

ART  CO. 

Wheeling,  W.  Va. 


Finest  French 

Chiua,  with  solid 

covering  of  Roman 

gold.      Guaranteed 

not  to  tarnish. 


EXCLUSIVE 
SHAPES. 


BUSH  GLASS  COMPANY, 

Lansing,  Mich. 


Cut  Glass  Specials 

TO  RETAIL  AT 

99c.       $  1.49.       $  1.99. 


Let  us  send  you  one  of  our  $25  or  $50  sample 
assortments. 


T.  B.  CLARK  &  CO., 

Honesdale,  Pa. 

Dealers  in  High-Grade  Cut  Glass  know  that  the 

name  "  Clark"  on  an  article  means  the  best  possible 

in 

RICH  AMERICAN  CUT  GLASS. 

See  our  complete  line  of  samples  or  ask  for  our  new 

catalogue. 

ENTERPRISE  ENAMEL  CO., 


Bellaire.  Ohio. 


"CORONA"  BLUE    ENAMELED    WARE. 

The  Finest  and  Most  Serviceable  Ware  Known. 


Made  of  extra  heavy  steel.  The  outside  color  is  carefully 
chosen,  uniform  blue  1  he  white  lining  is  of  the  hardest 
enamel — a  pure,  glistening  white.  Guaranteed  acid  p-oof. 
It  is  selected  by  the  most  rigid  inspection. 

If  you  once  handle   Corona.  Blue  you  will  never  want  any 
other.     We  guarantee  it. 

Write  for  samples,  catalogues  and  discounts. 


MILLS,  GARDNER  &  CO., 

Chicago.  111. 


CUT    GLASS    FACTORY: 

ST.  CHARLES,  ILL. 


LAMP  factory: 
NAPPANEE,  IND. 


L 


CUT  GLASS. 

If  you  only  knew  the  values  we  are  offering  in  our 
regular  cut  glass  line  you  could  purchase  items  that 
would  keep  your  neighbors  guessing  where  you  got 
them  to  sell  at  the  price. 

Call  and  see  samples.     Lead  blanks  only  are  used 
by  us. 
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L.  BERNARDAUD    (&  CO.. 

B  S*    Co  L.  Bernardaud  &  O 

France             46  Murray  Street,  New  York.  u~». 

Mark  on  White  Mark  on  Decoiated 


FVench      China. 

IMPORT    AND    STOCK. 

Your    Orders    Solicited. 


Illustrated  booklet  and  price  list  of  open  stock  patterns  carried  in  New 

York  sent  on  application. 


N©W  F0R  1913. 

We  shall  be  ready  for  you  early  in 
the  year  with  the  best  lines  of  China,  Glass,  Housefurnishings,  Dolls, 
Toys,  Cretonne  Goods  and  Bric-a-Brac  that  we  have  ever  shown. 


BAWO  Sc  DOTTER,  L-td. 

INew    York. 

Chicago,  315  to  310   West  Adams   St.  San  Francisco.  718   Mission    St. 


Ztf 


1912  SPECIALTIES. 


Cartwright  Bros., 


EAST   LIVERPOOL,  OHIO. 


Semi-Vitreous  China  Body. 

(THE    NEW    BODY.) 


^^mam. 


Our  new  Glendora  dinner  shape  is  made  of  this  body,  and 
is  a  handsome  one,  both  for  jobbers,  retailers  and  departmen 
stores. 

25  specialties  of  this  body  are  being  shown  in  plaques 
salads,  fish,  game,  fruit,  berry  and  cake  sets  and  m  ly  otter 
Decorations  are  the  best  the  market  affords. 

Write  us  about  these  new  lines 


The  Herbeck- 
Demer  Co., 

PRODUCERS 
OP 

HIGH-GRADE 

CUT  GLASS, 

Hallstead,  Pa. 


No.  200.     8=in.  Bowl,  "  Narcissus." 


Too  good  to  be  overlooked.  This  superb  example  of  all-cut  work 
should  find  a  place  on  your  show  tables  and  in  your  stock.  Write  for 
prices  and  samples. 


A  ESTABLISHED    1873. 

Brass  and 
Rubber  Covered 

EASELS,  PLACQUE  HANGERS,  Etc. 


Our  new  catalogue  will  be  sent  on  request. 


n 


j 


ABELS   ®.   CO. 


Manufacturers, 


460  West  Broadway,  New  York. 


DURABLE    COIN    GOLD. 


Jesse  Dean, 


76  and  78   Carroll   St., 


TRENTON,  N.  J, 


Fine  Gold   Decorated  French  China 


OPEN  STOCK  DINNERWARE. 


HANDSOME    LINE    OF    RICH    GOLD: 

Incrusted    Borders, 
Color  on    Gold   Borders, 
Fine   Lace   Borders, 
Matt   Band   and   Line,  etc. 

Fine   Monogram  and  Crest   work   in    all  styles. 


HIGH-CLASS    WORK.  RICH,  DURABLE    GOLD. 

RIGHT    PRICES. 


"TRY  our  Open  Stock  Patterns;  they  will  in- 
crease your  business  with  small  invest- 
ment and  bring  you  prestige  and  profit. 

Our  Monograms  and  Crests  are  artisti- 
cally designed  and  carefully  executed  in 
every  detail.  They  win  you  the  favor  and 
patronage  of  the  class  of  trade  you  l&ant. 


ESTABLISHED    OVER    FORTY    YEARS. 


Home  Office,  Trenton,  N.  J. 


SALESROOMS 


Boston,  John    J.  Reed,  220    Devonshire   St. 

Chicago,  Ira   A.  Jones  Co.,  30  and  32  East  Lake  St. 
San  Francisco,  B.    F.  Heastand,  718   Mission   St. 


FINE  INCRUSTED  MONOGRAM   DINNER  SETS 
A  SPECIALTY. 
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Haviland  &  Abbot  Co.  1 


On  White  Ware 


On  Decorated 


Sea     29  BARCLAY  ST-    0 


NEW    YORK. 


i 

OPEN    STOCKS— WHITE    WARE    AND 

DECORATED— THIRTY  PATTERNS— 

DINNERWARE. 

%eady  for  IMMEDIATE  DELIVERY, 

Haviland  &  Abbot  Co.  | 

29    BARCLAY    STREET. 
NEW    YORK. 

^iiiitiiiiiiiitiiiiiiiiitiiiiiiitJiuiiiiiiiiiJiiiiiiiiiiiiiiiriiiiiEiiiiiiiiitiiiiiiiiiiiiiiiiiiiLiiiiiriiiiiiiiiiiiiiKiitiiiTiiiiiiiiiiiiiiiKiiiiiiiiiiiiiiiitiiiiiii  ■■Litiiiiiriiittiiiiiii>iiiiiiiiiii>iiuiiiiUAA&auihr= 


Etablissements 
Guerin  &  Co. 

LIMOGES.  FRANCE. 


Wm.  Gucrin  &  Co.    J.  Pouyat  4  Co. 


33  Park  Place,  New  York. 


Fall  samples,  including  new  dinnerware      A 

shape  and  iiandsome  decorations, 

O 

are  on  display.  M 


These  shapes  are 
selling  like  hot  cakes 

Here  are  two  Guernsey  shapes  that  women  are  buying  by 
the  thousands.  From  coast  to  coast  dealers  everywhere  are 
running  short  on  them.  To  meet  this  extraordinary  demand 
we  have  made  up  an  extra  large  quantity  and  can  ship  at  once 
in  any  quantity. 

If  you  want  to  get  in  on  the  enormous  sales  of  these  two 
pieces,  send  in  your  order  at  once.  Don't  miss  this  oppor- 
tunity to  make  a  record  sale.     Write  today  to  _    _ 


THE  GUERNSEY  EARTHENWARE  CO.,   Cambridge,  0. 

Catalog  No.  1001  stowing  dozens  of  other  good  sellers  on  request. 

Quern  se1 


[? 


DrowN — White    Lined    —  Er,anuled 


REAL  CUT  GLASS. 


No  pressed-figured  blanks, 
hand-made  and  hand-cut. 


Every  piece 


r/tAoe 


MA/Ht. 


A    GUARANTEE. 


Fine  table  glass  a  specialty.  Plain,  etched, 
engraved,  floral  cuttings  and  rock  crystal 
ware.     Large  stock  and  great  variety. 


C.  DORFLINQER  &  SONS, 

36  Hurray  St.,  New  York. 


£,ja«sss*«s«»msi»mass*«sssss^ 
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We  are  bringing  out  three  splendid  designs  in  HIGH 
GRADE  CUT  GLASS  (light  cuttings  exclusively)  all  of 
which  are  being  patented. 

Our  new  lines  will  be  in  the  hands  of  our  agents  on 
December  26,  and  buyers  will  do  well  to  see  them  before 
placing  orders. 

By  using  patented  designs  you  avoid  rate-cutting. 


CORONA   CUT  GLASS   CO., 


Toledo,    Ohio. 


OTniiiniiiiiilimillllinillllimimillllllllll miiiiiillll I lllllllllilllililllililiniilliii ilililllllllllllllll minimi iiimmiimmmiimimmimmim m' 


FONDEVILLE  &  VAN  IDERSTINE, 
Importers, 

37  Warren  Street,  New  York. 


French  Dinnerware. 

German  Dinnerware. 

English  Dinnerware. 

Vitrified  Hotelware. 

English  Teapots. 

French  Hotel  and  Bar  Glassware. 

French  Earthenware. 


Just  Leaders  for  Your  Cut  Glass 
Department. 


Mirror  Plateaux  That  Sell. 


mumilllllllu "1, 1. 1  iiiniiiiiiimm  ,  minu Ilililllllllllllllll milium  in llllllilillllllllllllii mil 


We  make  a  full  line  of  mounted  plateaux  at  popular  prices. 
Mitre  cutting  to  order,     

JOHN  E.  ROHRBECK, 

Office  and  Factory,  52  and  54  Grove  Street,  New  York  my 
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JOHN  J.  HINE5, 

(.Successor  to  Blakeman  &  Henderson) 

25   West   Broadway,  New  York   City, 

IMPORTER  OF 

French  China  Fancy  Goods  and  Dinnerware. 


SAMPLES    READY    FEBRUARY     1 


For  a  Complete  Line  of  Lighting  Glassware— Crystal,  Opal  and  Decorated 

Eagle  Glass  and  Manufacturing  Co., 

WELLSBURG,    W.    VA. 


JB^s      Gas  and  Electric  Shades,        Candles  and  Bobeches, 
Arc  Globes,  Tungsten  Shades, 

Boulevard  Globes,  Electric  Balls, 


V    ,' 


j  I       Dishes  for  Semi-indirect        Ceiling  Dishes, 

Lighting,  Showers,  Domes, etc. 

No.  4N0.      Electric  °  °  No.  500.      Electric 


-^  :, 


CATALOGUES     SENT    ON     APPLICATION. 


BRANCH      OFFICES 


32  Park  Place,  New  York.  1  22  Pearl  St.,  Boston,  Mass.         2 1 3  Commercial  Bldg.,  Philadelphia,  Pa. 

33  S.  Charles  St.,  Baltimore,  Md.       1 4  Blymyer  Bldg.,  Cincinnati,  O.    30  E.  Randolph  St.,  Chicago,  111. 

325  Locust  St.,  St.  Louis,  Mo.  538  Golden  Gate  Ave.,  San  Francisco,  Cal. 
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wants  to  boost  you.  If  you  are  going  down,  everybody 
wants  to  push  yon.  That  is  what  the  cold  world  calls 
"sympathy."  Therefore  I  ask  you  gentlemen  present 
in  boost  our  cut  glass  business  bv  being  a  booster. 

Do  you  know  there's  lots  of  people 

Silting  round   in   ever}'   town, 
Growling  like   a   broody   chicken, 

Knocking-   every    good   thing    down? 
Don't  you  be  that  kind  of  feller — 

'Cause    there    ain't    no   use   on    earth! 
You  just   be  a   booster   rooster — 

("row  and  boost  for  all  you're  worth! 

If  your  biz   needs   boostin' — boost'er — 

Don't  hold  back  and  wait  and  see 
If   some   other   feller's   willin' 

Sail  right  in — this  country's  free! 
No  one's  got  a  mortgage  on   it; 

It's  just  your's  as  much  as  his; 
If  your   firm   is   shy  of   boosters, 

You   get  in   the   boosting  biz! 

If  things  just  don't  see  mto  suit  you. 

And  the  world  seems  kind  a'  wrong, 
What's  the  matter  with  the  boosting — 

Just  to  help  the  thing  along? 
'Cause  if  things  should  stop  a-goin', 

We'd  be  in  a  sorry  plight. 
You  just  keep  that  horn  a-blowin' — 

Boost  her  up  with  all  your  might! 


If   you    know    some    feller's    failings. 

Just   forget  them — "cause  you  know — 
That  same  feller's  got  some  good  points, 

Them's  the  ones  you  want  to  show!. 
Cast  your  loaves  upon  the  waters, 

They'll  come  back,  is  the  sayin'  true — 
Boost.the  Cut-Glass  biz-ness,  fellers! 

Let's   be   brothers   thru   and   thru! 

At  the  conclusion  of  Mr.  Fry's  address  the  toastmas- 
ter  called  upon  the  representatives  of  the  press,  and 
Messrs.  Jaques,  O'Gorman  and  Huott  responded  briefly. 

J.  D.  Robinson  said  that  he  had  tried  to  bribe  the 
loastmaster  to  leave  him  off  the  list  of  speakers,  but  he 
was  incorruptible.  He  said  that  when  he  came  in  there 
were  three  blank  men  present,  and  after  pause  added: 
"There  is  one  blank  man  here  now."  He  then  told  two 
or  three  good  stories,  and  spoke  of  the  necessity  of  the 
manufacturers  knowing  really  what  their  goods  cost. 
They  could  tell  at  the  end  of  the  year,  of  course,  if  they 
had  made  money  on  the  total  business,  but  otherwise 
they  would  not  know  that  they  had  been  selling  some 
goods  at  a  loss  when  they  thought  they  were  making  a 
profit.  He  closed  with  an  anecdote  about  a  woman  who 
placed  as  an  epitaph  on  her  husband's  grave  the  words : 
"Rest  in  peace,  till  I  come." 

The  programme  of  the  evening  having  been  carried 
out,  Mr.  Ford  wished  everybody  a  merry  Christmas  and 
a  happy  New  Year,  and  the  meeting  adjourned. 


Annual   Meeting  of  the  Salesmen's  Association. 


THE  twenty-first  annual  meeting  of  the  Pottery, 
'  Glass  and  Brass  Salesmen's  Association  convened 
in  the  rooms  of  the  Crockery  Board  of  Trade  on  Tues" 
day,  December  17,  at  10:30.  In  the  absence  of  Presi- 
dent Wells,  who  is  in  the  West,  and  Vice-President 
Magee,  who  was  detained  by  a  visit  from  an  official  of 
his  factory,  John  Nixon,  the  dean  of  the  Board  of 
Directors,  opened  the  meeting.  The  attendance  was 
Very  small.  After  the  reading  of  the  minutes  of  the  last 
meeting  the  regular  order  of  business  was  suspended 
while  the  votes  were  counted,  a  recess  being  taken  for 
this  purpose.  Mr.  Nixon  appointed  as  tellers  Messrs. 
Mackey,  W.  E.  Doctor,  Bean  and  Kerr. 

Mr.  Nixon  called  the  meeting  to  order  again  at  2:15. 
Secretary  O'Gorman  then  read  a  communication  from 
President  Wells  deploring  his  inability  to  be  present 
and  his  desire  to  express  his  appreciation  for  the  help 
that  had  given  him  by  his  associates  during  his  two 
terms  of  office.  It  was  with  deep  regret  that  he  had  to 
leave  the  office  of  president  before  the  full  thousand 
members  had  been  secured;  but  he  expressed  his  firm  be- 
lief that  the  goal  would  be  attained  in  a  very  short  time. 
He  was  gratified  at  the  financial  condition  and  feeling 
of  good  fellowship  pervading  the  Association,  and 
hoped  that  his  successor,  who  was  the  right  man  in  the 


right  place,  and  a   royal  good  fellow,  would    have    the 
same  support  that  he  had. 

secretary's  report. 

New  York,  Dec.  17,  1912 
To  the  Members:  The  Association  fiscal  year  clos- 
ing today  is  a  most  remarkable  one,  for  many  reasons. 
I  dare  say  it  will  be  a  surprise  to  all  of  you  to  learn 
that  all  records  for  the  admission  of  new  members 
have  been  broken.  129  is  the  number  admitted  to 
membership  and  the  largest  previous  number  was  126 
admitted  in  1906.  The  watch  contest  of  last  year, 
which  did  not  end  until  December  31st,  was  responsi- 
ble for  28  new  members  being  admitted  last  December 
after  our  fiscal  year  closed. 

It  is  to  be  regretted  that  this  splendid  work  was 
offset  by  the  suspension  of  45  members,  15  of  whom 
were  dropped  on  the  January  assessment  and  30  on  the 
July  assessment.  These,  with  13  deaths  and  3  resigna- 
tions, make  a  total  loss  in  membership  of  61.  This 
leaves  a  net  gain  in  membership  of  68.  We  started  the 
year  with  884  and  close  it  wdth  952 — a  splendid  showdng 
indeed. 

The  members  who  have  passed  to  the  Great  Beyond 
were: 


Diedrich  Klamp 
Daniel  R.  Marshall 
J.  C.  Hawkins 
Etienne  Le  Bel 
Hugo  Kaiser 
Albert  H.  Tatum 
Harry  H.   McBride 


John  M.  Pope 
Howard  F.  Carrigan 
William  H.  Snyder 
Victor  Aschoff 
Charles  W.  Franzheim 
William  V.  Higgins 
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All  of  the  above  death    claims  were   promptly  paid, 

except  those  of  Brothers  Franzheim  and  Higgins,  whose 
claims  are  not  as  yet  properly  before  the  Board  of 
Management. 

You  will  be  proud  to  know  that  despite  the  heavy 
drain  from  death  losses  your  Board  of  Management  has 
been  able  to  set  aside  #977,  which  has  been  added  to 
the  Reserve   Fund. 

I  had  the  honor  to  win  the  magnificent  gold  watch 
offered  last  year  by  President  Wells  as  a  prize  to  the 
member  bringing  in  the  greatest  number  of  new  mem- 
bers during  1911.  The  contest  created  so  much  inter- 
est among  the  members  and  resulted  in  such  a  large 
increase  in  the  Association's  membership  that  I  deter- 
minded  to  re-offer  the  watch  as  a  prize  this  year,  the 
contest  to  end  with  our  fiscal  year.  The  result  has 
been  that  101  new  members  have  been  brought  into  the 
Association  since  January  1st,  when  the  contest  began. 
Moey  K.  Lindner  secured  44  of  these,  and  is  therefore 
an  easy  winner  of  the  prize.  The  following  is  the  final 
standing-  of  the  contestants:  M.  K.  Lindner  44,  Paul 
M.  Phillips  7,  R.  E.  L.  Wells  5;  L.  D.  Seixas,  W.  S. 
Creveling,  II.  C.  Bedlington,  4  each;  II.  S.  Clarke, 
John  II.  I).  Rowan,  Thos.  G.  Jones,  John  Xixon,  A. 
J.  Tourangeau,  II.  R.  Handy,  2  each,  A.  A.  Bean,  W. 
M.  Rogers,  G.  A.  Boomer,  H.  J.  Gute,  W.  W.  Magee, 
E.  II.  Bennett,  W.  Q.  Wilcox,  Geo.  Hamilton,  F.  M. 
Taylor.  Chas.  B.  Konzelman,  Edward  Butler,  H.  L). 
Carey,  Win.  Dealing,  W.  Tracy  Bergen,  E.  R. 
Thielei',  Frank  W.  Primrose,  A.  K.  Snow,  John  II. 
Ling,  Wm.  J.  McQuilland,  C.  H.  Carlin,  J.  N.  Postle\  . 
1  each. 

I  offered  an  additional  prize  of  a  handsome  gold  fob 
bearing  the  Association  emblem  to  the  winner  of  the 
contest  should  he  secure  50  or  more  members.  Mr. 
Lindner  started,  out  to  win  both  prizes,  and  his  record 
shows  that  he  made  a  valiant  effort  to  do  so.  As  Mr. 
Lindner  will  probably  not  return  to  Xew  York  until 
about  the  time  of  our  annual  dinner,  I  would  suggest 
that  the  formal  presentation  of  the  prize  be  made  one  of 
the  features  of  the  occasion. 

Last  year's  dinner  was  a  complete  success,  inas- 
much as  the  efficient  committee,  headed  by  W.  S. 
Pitcairn,  had  a  cash  balance  on  hand,  after  paying  all 
expenses,  of  $50,  which  was  turned  into  the  Association 
treasury. 

In  rendering  the  account  of  the  monies  that  have 
passed  through  my  hands  during  the  year  I  would  like- 
to  emphasize  the  fact  that  outside  of  the  entrance  fees 
of  new  members  they  have  been  derived  from  the 
annual  dues  of  members,  $1  per  capita  and  assessmeuts 
of  $2  each,  making  the  total  cost  of  maintenance  to  each 
member  but  $5  for  the  year.  I  draw  attention  to  this 
fact  because  some  members  have  stated  to  officers  of 
the  Association  that  they  were  under  the  impression 
that  the  cost  of  maintenance  was  much  higher  than  $5  a 
year.  The  receipts  from  all  these  sources  for  the  fiscal 
year  are  as  follows: 

Assessments $3,924.00 

Dues 970.00 

Initiation  fees 258.00 

.    Dinner  committee    50.00 

Exchange .80 

Total $5,202.80 

Thanking  you  for  your  attention,  and  with  every 
good  wish  for  a  Merry  Christmas  and  a  Happy  and 
Prosperous  New  Year, 

J.  F.  O'Gorman,  Secretary. 

The  following  financial  statement  was  made  by  the 
Secretary  in  the  absence  of  the  Treasurer,  who  is  on 
the  high  seas: 

Reserve  Fund $9,551.76 

Benefit  Fund 1,544.05 

General  Fund 92.26 

Total $11,188.07 


The  acting  president  then  called  upon  Geo.  F 
Mat  key  to  read  the  report  of  the  tellers  on  the  vote. 
Mr.  Mackey  announced  that  493  votes  had  been  cast, 
five  of  which  were  blanks.  ( )f  these  W.  W.  Magee,  for 
president,  received  450:  K.  F.  Anderson,  for  vice-presi- 
dent,  445. 

The  vote  for  territorial  vice-presidents  was  as  fol- 
lows: M.  K.  Lindner,  San  Francisco,  417:  Wm.  L. 
Mirrielees.  Chicago.  421:  J.  D.  Bergen,  St.  Louis,  417: 
A.  H.  Sharpe,  Buffalo,  416:  Paul  M.  Phillips.  Boston. 
1_'0:  J.  H.  I).  Rowan,  Baltimore,  419:  Lewis  A.  Carter, 
Philadelphia.  334:  Geo.  R.  Reinhart.  Philadelphia,  334; 
Thomas  A.  X'eely,  Pittsburgh,  289:  Watson  W.  Lang, 
Pittsburgh,  162. 

For  secretary,  J.  F.  O'Gorman,  488:  for  treasurer, 
Geo.  H.  Hamilton,  483:  for  directors  to  serve  three 
years:    R.   E.  L.   Wells,    418;  Henry    Endemann,    355: 


W.  W.  Magee,  President. 

Charles  L.  Kerr,  190;  Clarence  H.  Horning,  153;  Arthur 
A.  Bean,  312. 

The  president  then  declared  Mr.  Magee  elected  as 
president,  Mr.  Anderson  as  vice-president,  and  the 
following  territorial  vice-presidents,  Messrs.  Mirrielees, 
Bergen,  Sharpe,  Phillips,  Rowan,  Carter,  Neely;  direct- 
ors to  serve  three  years:  Messrs.  Wells,  Endemann  and 
Bean. 

After  the  tellers  had  been  discharged  with  thanks 
Mr.  Kerr  moved  that  a  vote  of  thanks  be  extended  to 
all  the  officers  for  the  valuable  services  they  had 
rendered  during  the  year.  A  vote  of  thanks  was  also 
extended  to  the  Crockery  Board  of  Trade  for  the  use  of 
rooms  during  the  year,  and  also  to  the  press  for  their 
support.  The  chair  then  appointed  Messrs.  Horning 
and  Kerr  as  auditors.  On  motion  the  meeting  ad- 
journed. •       

At  a  meeting  of  the  Board  of  Directors  held  De- 
cember 19  the  following  were  added  to  the  membership: 
Henry  Saul,  with  Bawo  &  Dotter;  Richard  J.  Wilhelm, 
with  S.  Sternat:  &  Co.,  Brooklyn:  William  T.  Graff, 
Jr.,  with  the  Cumberland  Glass  and  Mfg.  Co.,  Xew 
York;  Paul  L.  Beck,  with  the  Baltimore  Bargain  House, 
Baltimore,   Md. 
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Cost  System  and  Profits. 


By  W.  E.  LANGDON. 


AT  a  recent  meeting  of  the  Flint  and  Lime  Glass  Manu- 
facturers in  Pittsburgh,  the  following  paper  on 
"Cost  System  and  Profits"  was  read  by  W.  E.  Langdon, 
of  Columbus,  O. : 

From  an  economic  point  of  view,  whenever  the  market 
price  of  an  article  becomes  so  low  that  there  is  no  profit 
there  is  a  tendency  on  the  part  of  the  manufacturer  to 
refuse  to  sell  the  article  unless  he  can  obtain  a  profit. 
It  is  very  important  that  the  manufacturer  know  when 
he  is  not  selling  an  article  at  a  profit,  and  to  know  which 
articles  are  paying  him  the  largest  net  profit. 

When  I  say  net  profit  I  mean  the  net  amount  remain- 
ing from  the  sale  of  an  article  after  covering  the  cost 
of  raw  material,  labor,  power,  repairs,  maintenance,  in- 
surance, taxes,  allowance  for  depreciation  of  buildings, 
machinery  and  equipment,  executive  salaries,  office  ex- 
penses, office  salaries,  interest,  salesmen's  salaries  and  ex- 
penses, commission,  allowance  for  bad  debts,  freight  on 
sales  and  all  other  expenses. 

An  accurate  cost  system  should  show  the  manufacturer 
the  correct  cost  of  each  article  manufactured. 

We  have  found  in  figuring  glass-ware  that  if  all  the 
costs  of  the  finished  ware,  except  the  wages  of  the  gath- 
erers and  blowers  are  averaged  on  a  per  pound  basis, 
that  some  ware  is  figured  too  high  and  some  too  low. 
For  instance,  small  light  whiskies  are  figured  too  low 
and  large  heavy  ware  too  high.  Averaging  the  cost  of 
the  two  would,  of  course,  be  wrong  in  both  instances. 
There  is  nothing-  that  would  fool  the  mangement  of  any 
concern  more  than  the  lump  sum  prorating  of  expense 
of  cost  over  the  product  manufactured  that  is  so  com- 
monly used.     To  illustrate  this  I  will  give  two  examples. 

A  large  foundry  had  always  done  its  costing  on  a  "per 
pound"  basis.  That  is,  the  total  expense  for  labor,  ma- 
terial, and  burden  in  the  foundry  was  .always  divided 
by  the  total  tonnage  obtained,  and  thus  reduced  to  a  cost 
per  pound  for  the  entire  output.  An  analysis  of  the 
molding  work  alone  showed  that  these  costs  were  wholly 
erroneous.  For  instance,  one  pattern  weighed  200  lbs. 
for  which  the  cost  of  molding  was  $1.85,  while  the  cost 
of  molding  on  another  pattern  of  exactly  the  same  weight 
was  $4.00.  The  average  of  the  two  pieces  would  be 
$2.92  each  for  molding  which  would  be  wrong  in  both 
instances,  as  it  would  be  too  high  for  one  piece,  and  too 
low  for  the  other.  It  can  readily  be  seen  that  such  a 
condition  as  this  would  affect  the  estimating  on  job 
work  or  cost  on  regular  production.  Therefore,  cost  was 
put  on  a  "per  pattern"  basis  which  resulted  in  a  very 


marked  difference  in  making  estimates,  and  increased  the 
profits  of  the  concern  nearly  9  per  cent,  the  first  year. 

In  a  large  manufacturing  company  which  operated  a 
machine  shop  and  structural  shop,  found  it  very  difficult 
to  obtain  work  in  the  structural  shop,  but  very  easy  to 
obtain  work  in  the  machine  shop.  They  were  using  an 
average  overhead  percentage  for  the  entire  plant.  We 
will  say  for  illustration,  150  per  cent,  was  used  in  making 
up  their  estimate  on  contracts.  This  was  applied  to  both 
machine  shop  work  and  structural  work.  The  real  facts 
of  the  case  were  that  the  machine  department  burden  was 
200  per  cent.,  while  structural  department  burden  was 
100  per  cent.  By  using  150  per  cent,  they  were  high 
on  their  bids  in  bidding  for  structural  work;  as  the  rate 
that  they  should  have  used  on  structural  work  was  only 
100  per  cent.,  and  they  were  too  low  on  their  bids  for 
machine  work.  It  was  absolutely  necessary  that  they 
have  a  separate  departmental  overhead  percentage.  A 
very  successful  sales  manager  of  a  large  corporation 
says:  "If  your  prices  are  too  low,  you  are  losing  money, 
and  if  too  high,  losing  orders." 

This  particular  plant  had  been  doing  work  for  nothing 
on  a  great  many  contracts  before  they  found  it  out,  and 
had  failed  to  get  a  great  many  profitable  jobs  in  their 
structural  department. 

We  have  found  in  a  great  many  lines  of  manufacture 
that  they  are  accustomed  to  using  arbitrary  percentage 
for  the  shop  overhead  and  selling  expenses.  When  an 
accurate  cost  system  is  installed,  it  has  always  been  our 
experience  that  these  percentages  are  wrong,  and  in  a 
great  many  cases  they  did  not  cover  the  actual  over- 
head. As  a  result,  the  manufacturer  had  been  for  years 
selling  his  product  at  prices  that  he  thought  were  netting 
him  a  certain  percentage  of  profit,  when  in  fact,  the  busi- 
ness was  only  netting  him  a  fraction  of  this  profit  and 
in  some  cases  no  profit  at  all. 

It  is  a  common  experience  with  us  to  find  cases  where 
a  company  is  adding  a  certain  percentage  of  profit  to 
their  estimates  in  making  contracts,  and  at  the  end  of  the 
year  they  find  that  the  actual  profit  is  only  a  fourth  or 
a  third  of  the  profit  that  they  figured  on. 

To  obtain  the  correct  amount  of  overhead  to  add  to  a 
manufactured  article,  it  should  be  obtained  by  taking  the 
number  of  hours  of  productive  work  spent  upon  it  by 
the  employees.  It  can  readily  be  seen  by  taking  for  il- 
lustration, two  plants  where  both  of  them  have  the  same 
investment  and  the  same  amount  of  labor  employed, 
that  the  one  that  is  turning  out  twice  as  much  production 
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as  the  other  is  producing  goods  cheaper.  Or  take  the 
rase  of  two  workmen  operating  two  machines  thai  are 
exactly  alike,  and  one  workman  is  turning  out  twice  as 
much  production  as  the  other.  The  workman  who  is 
turning  out  the  largest  production  is  producing  the  goods 
cheaper,  and   the  amount   of  overhead  that   should  be 

added  to  his  goods  should  he  less  than  the  amount  added 
on  the  slower  workman's  production. 

Therefore,  time  is  the  chief  factor  to  he  considered. 
To  get  accurate  distribution  of  the  overhead,  it  should 
he  prorated  to  each  operation  on  the  basis  of  productive 
man  hours. 

In  order  to  obtain  the  overhead  or  burden  per  hour  in 
any  department  to  he  used  as  a  hasis  in  figuring  cost, 
we  divide  the  total  productive  hours  spent  on  the  work 
into  the  total  overhead  or  burden  of  the  department. 
Before  we  do  this,  we  obtain  the  total  overhead  or  burden 
expense  of  the  department  by  distributing  all  the  direct 
expenses  to  the  department  and  prorating  to  it  a  pro- 
portion of  the  General  Works  and  Administrative  and 
( ieneral  Expenses.  The  pay  roll  is  divided  between  the 
productive  and  non-productive  labor.  It  is  the  product- 
ive hours  as  shown  by  the  pay  roll  that  we  use  as  a 
basis  in  obtaining  the  burden  rate. 

In  figuring  up  the  cost  per  dozen  of  any  kind  of  tum- 
blers we  obtain  the  cost  per  pound  of  the  metal,  and  by 
knowing  the  weight  of  a  dozen  tumblers  we  can  get  the 
material  cost.  To  this  we  add  the  cost  of  gas  for  both 
the  furnace  and  the  lehrs ;  to  this  we  add  the  cost  per 
dozen  for  productive  labor  for  the  furnace  room  and 
lehrs;  to  this  cost  we  add  the  finishing  labor  which  has 
been  reduced  to  a  cost  per  dozen  basis.  This  includes 
Sorting,  Cutting  off,  Grinding,  Wiping,  Melting.  Select- 
ing, Wrapping  and  Trucking.  To  the  total  of  material 
and  labor,  we  add  the  overhead  or  burden  on  a  pro- 
ductive hour  basis  for  the  furnace  room,  lehrs  and  fin- 
ishing department.  This  total  cost  is  increased  by  the  loss 
on  Seconds.  The  total  factory  cost  includes  all  the  cost 
of  manufacturing  up  to  the  time  the  product  is  shipped 
out  of  the  plant  so  that  if  the  plant  were  credited  for  all 
shipments  on  the  basis  of  cost,  it  would  come  out  even 
at  the  end  of  a  period  or  year  and  show  no  profit  or  loss. 
To  the  total  factory  cost  is  added  the  selling  expense. 
This  gives  us  the  cost  to  make  and  sell.  The  difference 
between  this  complete  cost  price  and  the  sales  price  is 
the  net  profit  or  loss. 

One  of  our  clients  who  is  a  very  successful  manufac- 
turer, says :  "A  cost  system  is  a  necessity,  and  it  is  the 
only  way  one  can  tell  what  one  is  doing." 

1.  Furnishes  a  cost  basis  for  making  sales  prices,  and 
a  comparison  with  market  prices. 

2.  Is  a  tool  to  be  used  to  cut  down  the  cost  of  pro- 
duction. 

3.  An  absolute  necessity  in  efficient  factory  manage- 
ment. 

4.  Keeps  the  executives  in  close  touch  with  details 
without   encumbering   them   with   detail   work. 

5.  Is  one  of  the.  most  effective  means  for  obtaining 
the  greatest  earning  power  from  the  investment. 

The  operations  of  the  sales  department  will  not  result 
in  the  maximum  profits  unless  they  are  carried  on  with 
a  correct  knowledge  of  manufacturing  costs. 


ROSTER     OF     THE     JANUARY     EXHIBITION. 


II7TTH  sixty-four   reservations  up   to  this   time 
*"    •  January    '.'las--    and    pottery   exhibit  at    the 
Pitt  Hotel,   Pittsburgh,  will   be  the   most  elal>oratc  ever 
I.      At   least  ten  more  are  anticipated  by   the  hotel 
management.      The    final    list    of    exhibitors,  with    the 
names    of    salesmen,  will    be  announced    Decemb 
Following  is  the  roster  at  present: 

h.  ('.  Jenkins  Glass  Co.  Blocking  Glass  | 

Bryce  Bros.  I  Ohio  China  Co. 

1  >perative  Flint  Glass  Co  Dugan  ( ilass  Co. 

Levien  Cut  Glass  I  Lancaster  Class  Co. 

Canonsburg  Glass  I  Smith-Phillips  China  ( 

Central  Class  Works  Mayer  Chin;. 

Luzerne  Cut  'ilass  (  '      borflin^er  &:  Sons 

Mills,  Gardner  \  Co,  Paden  City  Pottery  Co. 

John  B.   I  lichee  Class  Co.  New  Martinsville  GlassMfa. 
Beaver  Valley  Glas^  Co.  Co. 

Penn  China  Co.  Sterling  Class  Co. 
Taylor,  Smith  &  Taylor  Co.  Westmoreland  Special'. 

Buffalo  Pottery  <  E.  M.  Knowles  China  Co. 

T.  W.  Hamilton  Brush-McCoy  Pottery  Co. 

Crooksville  China  Co.  Cambridge  (ilass  Co. 

<\   B.  &  J.  Warner  Tarentum  (ilass  Co. 

Ripley  &  Co.  United  Cut  Class  Co. 

Steubenville  Pottery  Co.  S.  Herbert  Cut  (ilass  Co. 

Star  Glass  Co.  McKee  (ilass  Co. 

Vodrey  Pottery  Co.  Phoenix  Glass  C 

Indiana  (ilass  Co.  West  End  Pottery  Co. 

Economy  Tumbler  Co.  A.  H.  Heisey  &c  Co. 

Duncan  &  Miller  Glass  Co.  Rochester  Tumbler  Co. 

II.  Northwood  Co.  Torchin  &  Co. 

Blackmer  Cut  (ilass  Co.  Allen  Cut  (ilass  Co. 

Stewart  &  Crocker,  Inc.  Eagle  (ilass  Co. 

Quaker  City  Cut  (ilass  Co.  L.  S.  Crain 

Deidrick  Class  Co.  Mcriden  Glass  Co. 
Jones,  McDuffee&  Stratton  A.  E.  Hull  Pottery  Co. 

Co.  Kupper.    E.    F.     Cut  Glass 
Steinfeld  Brov.  Works. 

George  H.  Bowman  Co.  Clinton  Cut  Glass  Co. 

E.  M.  Uniack  Mfg.  Co.  Miller.  Meredith. 


City  Show   Rooms. 

LTnited  States  Glass  Co.,  Ninth  and  Bingham  Sts.,  S.  S. 
Fenton  Art  Glass  Co..  /    409-10  Lewis  Building:,  Smith- 
Mortimer  Glass  Co.,      !         field  St.  and  Sixth  Ave. 
Ripley  &  Co.,  House  Building,  Smithfield   and    Water 

Sts. 
Krakno  Glass  Company,  210  Fourth  Ave. 
American  Glass  Specialty  Co.,  210  Fourth  Ave. 
Consolidated  Lamp  &  Glass  Co..  Bissell  Block.  Seventh 

St.  and  Liberty  Ave. 
Macbeth-Evans   Glass    Co.,  Wabash  Building,   Liberty 

Ave. 
Oriental  Glass  Company,  Eighth  and  Sarah  Sts..  S.  S. 
Atlantic  Glass  Company,  222  First  Ave. 
Pittsburgh  Lamp,  Brass  and  Glass  Co.,  Locust  .St.  and 

River  Ave.,  X.  S. 
Phoenix  Glass  Co.,  Second  Nat.  Bank    Bldg..    9th  St. 

and  Liberty  Ave. 
Pennsylvania  Glass  Mfg.  Co.,  McCance   Bldg.,  Seventh 

Ave  and  Smithfield  St. 
Kinney  &  Levan,  Century  Building,  Sevenh  St. 
Ohio  China  Co.,  II.  A.  Tanner.  Bissell  Block,  Seventh 

Ave.  and   Smithfield   St. 
Silicon  (ilass  Co.,  Wabash   Railroad  Building.  Liberty 

and  Fourth  Sts. 
Johnston  Bros.,  blown  bar  lines,  128  Fourth  Ave. 


NEW    YORK,    DEC    26,     1912. 


THE    CONDITION    OF    BUSINESS. 


This  time  of  the  year  business  is  usually 
New  York     very  quiet,  and  the  present  season  is  no 

exception  to  the  rule.  The  week  preced- 
ing- Christmas  brought  a  lot  of  small  hurry-up  orders, 
and  the  wholesalers  did  their  best  to  ship  what  was 
needed.  

Probably  because  retail  trade  has  been  so  good, 
fewer  of  the  Western  wholesalers  than  usual  have  been 
in  the  market  so  far  this  season.  It  is  not  because 
they  did  not  need  goods,  for  the  mails  and  telegraph 
wires  have  been  busy  asking  for  wares  for  many  weeks 
past.  

There  are  busy  times  ahead  in  the  wholesale  houses 
from  now  on  until  stock-taking  is  completed.  This 
with  the  arrival  and  arranging  of  the  new  samples  will 
give  all  hands  in  the  warerooms  as  much  as  they  can 
attend  to,  and  the  more  so  because  import  samples  are 
a  little  late.  As  a  consequence  everybody  will  have  to 
work  harder  and  longer.  An  early  arrival  of  buyers  is  ex- 
pected, and  it  is  believed  that  large  orders  will  be 
placed.  

The  domestic  potteries  are  booking  orders  beyond 
their  utmost  expectations,  and  so  large  and  numerous 
are  they  that  the  midwinter  shut-down  will  include  only 
time  enough  to  make  needed  repairs.  In  many  cases 
this  will  be  cut  to  the  smallest  point,  or  eliminated  en- 
tirely.   

The  glass  factories  will  see  the  end  of  the  year  with 
a  good  many  unfilled  orders  on  their  books.  Retailers 
were  implored  to  place  orders  early  in  the  fall,  and  those 
who  declined  on  the  fallacious  principle  that  they  could 


always  get  goods  have  found  that  for  once  at  least  de- 
sirable wares  were  not  to  be  had  for  the  asking. 


The  advance  in  pottery  has  not  deterred  buying  in 
the  slightest.  The  glass  men  are  advancing  their  rates, 
and  it  is  not  expected  that  buyers  will  complain.  It  will 
do  them  little  gfood  if  they  do.  The  time  has  come 
when  manufacturers  must  get  their  money  back. 


Retail  trade  in  New  York  City  has  been  exceedingly 
good.  People  waited  until  the  very  last  minute,  but 
when  they  began  they  bought  liberally. 


Country  retail  trade  is  all  that  could  be  expected.  In 
the  larger  cities  of  the  West  the  stores  were  crowded 
right  up  to  the  last  minute  on  Christmas  Eve,  and  in 
many  places  the  departments  looked  as  if  a  cyclone  had 
struck  them.  The  doll  and  toy  departments  were 
wrecks,  and  as  the  wholesalers  had  cleared  out  every- 
thing they  had  there  was  no  opportunity  for  the  retail- 
ers to  get  more  stock.  Perhaps  this  fall's  business  will 
teach  the  retailers  a  lesson,  and  they  will  take  a  chance 
before  the  next  holidays  to  have  goods  enough  to  supply 
the  demand.  

The  future  looks  brighter  than  ever,  and  in  spite  of 
the  political  unrest  and  uncertainty  it  looks  as  if  the 
crockery  and  glass  men  are  going"  to  have  the  biggest 
year  in  their  history. 


A  few  buyers  have  been  visiting 
the  glass  market  during  the  past 
ten  days  getting  a  line  on  the  1913 
offerings.  Prices  on  blown  and 
stem  ware  will  be  advanced  for  the  new  year.     Light- 


Pittsburgh  and 
Vicinity. 


are  i    movinj    tiicel      and  tb 
to  b    g  rov  in  fer. 
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Pottery   manufacture!      thrcuj  houl 
East  Liverpool     the  Western  districl    ari    firm  in  th( 
and  Vicinity       beliel  thai  the  new  year  will  witn 
a  large   \ olume  oi  business   <h 
the   early    pari    of  the    season.     A  hundred    01 

i  [fisive  dinnei    treatmi  til    are  to  b  d    or    the 

,,,,,,  i  e1  in  January  from  this  districl  alone.     S 
moved  freely  during  the  holid  1  on. 


IMPORTANT     DECISION     IN      EARTHEN  WARE 

CASE. 


LAST  Saturday  Reappraisemenl  Board  No.  2  ham 
down     a    decision     in    connection    with    En 
earthenware  imported  by  Johnson  Bros,  and  recognized 
its  importance  by  filling   an  opinion,  which   is  a    rare 
occurrence  in  rases  on  value. 

Earthenware  of  the  kind  in  question,  while  sold  in 
the  open  market  abroad,  is  made  only  on  order,  and 
deliveries  do  not  take  place  till  several  months  after 
the  order  is  placed.  In  the  present  case  orders  were 
placed  prior  to  May  1,  1912,  but  the  goods  were  not 
shipped  until  August  21.  In  the  meantime  the  manu- 
facturers issued  circulars  stating  that  on  any  orders 
taken  subsequent  to  May  1,  1912,  the  price  would  be 
I '     per  cent  above  that  on  orders  received  prior  thereto. 

Johnson  Bros,  entered  these  goods,  although 
shipped  on  August  21,  at  the  price  which  prevailed  at 
the  time  their  orders  were  placed.  The  Appraiser, 
however,  advanced  the  shipment  2)4  per  cent  on  the 
market  value  at  the  time  of  exportation,  although  it  was 
conceded  that  the  invoice  represented  the  correct  price 
paid.  On  appeal  to  General  Appraiser  Hay  the  ap- 
praised value  was  affirmed,  but  on  appeal  to  the  board 
it  was  contended  by  the  importers  that  the  goods  were 
not  actually  sold  until  delivered,  and  that  as  sales  were 
the  best  evidence  of  market  value  the  board  should 
consider  the  goods  as  sold  at  the  time  of  delivery. 
This  position  has  been  sustained  by  the  board  in  an 
opinion  reading  as  follows: 

"There  had  been  no  sales  of  merchandise  of  the 
character  of  that  here  under  consideration  at  the 
advanced  prices  at  the  time  when  these  goods  were 
shipped .  Purchases  of  such  goods  are  made  on  contracts 
some  time  in  advance  of  the  date  of  delivery.  As 
no  lock  is  carried,  the  goods  must  be  manufactured. 
The  only  recorded  sales  are  those  made  on  orders  placed 
ome  time  last  vcar,  and  these  are  now  being  delivered 
as  in  this  case.  Goods  at  the  advanced  prices  will  be 
delivered  some  time  next  year.  They  did  not  exist  at 
the  time  of  issuance  of  notice  of  an  advance,  nor  even 
when  1!  -  in  question  were  shipped. 

"If  a    quotation    or    notice    of    advance    fixes    the 

ke1  price  it  would  follow  that  notice  of  a  reduction 
would  also  fix  the  market  price. 

"This  would  0  !   dangerous  and  would    open 

the  v  for  a  low  price  mighl  be  quoted  and 

ould  be  passed  on  that  basis,  although    it   might 

hta.1    vb   '   -  tual  tioni    occur  tin-   seller 


1 

A  ■ 
sale.     Th  n  of  u 

failure  to  carry  out  the  contra  t 

n    for    ' 


BUSINESS    BRIEFS. 


Theo.  Hersch,  formerly  with  the  Knight   Crockery 
and  Furniture  Co.,  bas  opened  a  new  crocl  re   at 

onville,   Ida. 

*      • 

The   new   home  the    Kan- 

Dry    Goo       ■         at  St.  Louis,    Mo.,  will  be    read 
occupancy  April  1 ,  1913. 

Workmen    started    recenl  the     old 

Fletcher  Building  at  Little  Rock,  Ark.,  preparatory  to  the 
erection  of  an  extension  to  Gus  Bl  apartment 

store,  and  as  soon  sible  after  January  1  the  Gus 

Blass  Dr  will  move    from  its  present 

into  the  new  building. 


LIVERPOOL     EXPORTS 


from  tne  Freigot<iacl  Shipping  Circular  of  John  Edwards  a-  Co 
Liverpool. 
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From  David  Inglis  &  Co.'s 
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The  policy  of  protecting  designs  is  a  good  one.  It 
is  most  exasperating,  after  a  firm  has  gone  to  the 
trouble  and  expense  of  bring  out  an  attractive  design, 
to  have  it  copied  by  competitors  in  a  cheaper  line.  It 
kills  the  original  and  hurts  dealers  who  have  put  in  a 
stock  of  it.  Therefore,  in  patenting  a  design  a  manu- 
facturer is  not  only  protecting-  himself,  but  his  customers 
as  well.  Theodore  Haviland  &  Co.  have  adopted  this 
policy,  and  in  future  all  their  designs  will  be  patented. 


Improvements  of  a  most  effective  nature  have  been 
made  in  the  store  front. of  the  S.  A.  Weller  showrooms, 
corner  Park  Place  and  West  Broadway.  Five  new 
windows  have  been  put  in,  and  running  at  right  angles 
to  these  are  shelves  from  the  floor  up,  forming  a  kind 
of  avenue  of  displayed  art  ware.  Mr.  Lightner,  the 
New  York  manager,  is  to  be  complimented  on  his 
ingenuity. 

Many  of  the  New  York  retailers  are  glad  that  they 
put  in  the  Herbeck-Demer  Co.'s  line  of  cut  glass  for  the 
holidays.  On  account  of  their  excellent  design  and  fin- 
ish the  goods  sold  rapidly. 


Wm.  M.  Warrin  is  showing  some  fine  new  samples 
of  dinnerware  from  the  West  End  Pottery.  The  line 
makes  an  excellent  showing  and  brightens  up  the  room 
well.  The  ware,  apart  from  its  attractive  new  designs, 
is  very  light  in  weight  and  has  a  wonderful  glaze. 

a 

In  the  new  light  cuttings  that  the  Lotus  Cut  Glass 
Co.,  of  Barnesville,  O.,  have  just  brought  out  they  have 
departed  from  the  usual  method  of  decoration  and 
produced  something  that  is  striking  and  at  the  same 
time  reasonable  in  price.  The  samples  are  at  32  Park 
Place  in  O.  J.  O'Donnell's  showrooms. 


The  Haviland  &  Abbot  Co.  have  some  twenty  pat- 
terns in  open  stocks  and  are  constantly  adding  new  de- 
signs.    The  new  arrangements  with-Porcelaines  G.  D. 


A.  enable  them  to  give  the  best  possible  service  and 
promptest  deliveries.  The  supply  on  hand  of  white 
china  staples  and  dinnerware  makes  it  possible  to  ship 
any  reasonable  amount  without  delay.  The  variety  of 
articles  for  amateur  decorators  is  also  very  great. 


Paul  Joseph  is  showing  some  fine  work  from  the 
Duncan  &  Miller  Glass  Co.  The  many  designs  of 
pressed  glass  with  deep  plate  etching  are  finding  much 
favor  with  buyers.  This  class  of  work  is  greatly  in  de- 
mand at  present. 

The  year's  business  done  by  the  Economy  Tumbler 
Co.  has  proved  their  ability  to  present  to  the  buyers 
the  kind  of  designs  on  light  blown  ware  that  the  trade 
demand,  and  Thos.  G.  Jones,  the  New  York  represen- 
tative, has  more  than  held  up  his  end. 


E.  R.  Thieler  has  reason  for  congratulation  upon 
the  great  increase  of  business  during  the  past  year,  al- 
though the  record  of  1907,  when  everyone  was  doing  a 
land  office  trade,  has  not  been  reached.  The  year 
1913,  however,  will  probably  see  more  Mettlach  ware  sold 
than  ever  before. 

The  new  epergnes  that  A.  H.  Heisey  &  Co.  have 
recently  put  on  the  market  are  attracting  much  atten- 
tion, and  a  large  business  is  anticipated.  They  are  use- 
ful for  store  decorations  as  well  as  to  ornament  the 
table . 

The  new  samples  from  the  Brush-McCoy  Pottery 
Co.  are  now  on  exhibition  at  Cox  &  Lafferty's  show- 
rooms, 24  Park  Place.  Many  new  and  interesting 
things  are  to  be  seen  in  the  collection. 


The  slogan  of  the  Central  Glass  Works,  "The 
House  of  Qalitity,"  has  been  changed.  Their  adver- 
tisements now  read:  "Where  glass  making  is  an  art 
and  quality  reigns."     To  verify  this  statement  one  has 


but    to  inspect    the  samples   shown  by  A.  I'.  Doctor  in 

New   York. 

The  Maddocls  Pottery  Co.,  Trenton,  N.J. .purpose 
closing  their    New    Vork  office  and  sample   room 

March. 

a 

A  new  blown  figured  decanterfrom  the  factory  of  J. 

'I'.  &  A.  Hamilton,  Pittsburgh,  is  on  display  at  Win.  M. 
Warrin's  showrooms.  The  shape  is  good  and  the  de- 
sign attractive,  and  it  should  prove  a  good  seller. 

In  last  week's  issue  it  was  said  that  the  decanters 
supplied  to  John  Wananiaker  for  the  new  McAlpin 
Hotel  by  Frederick  Skelton  were  from  the  Jefferson 
(dass  Co.  It  Should  have  read  from  the  II.  ('.  Fry 
Glass  Co.  and  the  Heaver  Valley  (dass  Co. 


O.  L.  De  la  Croix  has  taken  A.  S.  Lemckc  into 
partnership,  and  the  firm  will  in  future  be  known  as 
De  la  Croix  &  Lemeke.  The  new  partner  will  do  the 
traveling.  Besides  the  dinnerware  and  fancy  lines 
that  Mr.  De  la  Croix  has  handled,  they  will  also  repre- 
sent a  strong  line  of  cut  glass. 


The  Chippendale  crystal  glassware  shown  by 
Frederick  Skelton  for  the  Jefferson  Glass  Co.  is  as 
popular  as  ever.  The  chief  endeavor  has  been  to  merit 
support  for  artistic  and  beautiful  tableware,  and  that 
they  have  succeeded  is  shown  by  a  gdance  at  the  ener- 
getic representative's  order  books  for  the  past  year. 


Novelty  is  as  important  a  feature  in  the  cut  glass 
business  at  the  present  time  as  excellence  of  workman- 
ship. This  has  been  realized  thoroughly  by  Max 
Herbert,  of  the  United  Cut  Glass  Co.,  who  is  constantly 
bringing  out  new  things.  There  is  a  regular  fleet  of 
cut  glass  boats  varying  in  size  from  a  individual  salt 
dip  to  a  full-sized  celery  tray.  The  latest  item  is  a 
celery  tray  in  the  form  of  an  automobile. 

a 

Many  signs  are  to  be  seen  in  the  various  showrooms 
of  the  District,  and  they  are  all  more  or  less  worth 
while;  but  the  greatest  aggregation  of  really  good  ones 
is  in  A.  P.  Doctor's  glass  emporium.     Here  are  a  few: 

Experience  is  made  up  of  sidestepping  don'ts. 

Those  who  never  do  any  more  than  they  get  paid 
for  never  get  paid  for  any  more  than  they  do. 

A  good,  hard  day's  work  puts  feathers  in  any  old 
bed. 

Do  not  worry  Over  competitors  who  cut  prices,  as 
they  have  worries  of  their  own.  Watch  out  for  the  fel- 
low with  original  ideas. 

When  the  whole  blamed  world  seems  gone  to  pot, 

And  business  on  the  bum, 
A  two-cent  grin  and  a  lifted  chin 

Help  some-,  my  boy — help  sonic. 


SAN     FRANCISCO    AND    THE   COAST. 


l\/|OST   of  the  retail  crockery  and  glass   depart! 
*■"*      kept  open  even;  I  everywhere  holiday  busi- 

ness was  immense.      In  spite    of  the  campaign  urging 
early  shopping,  the  real  rush  only   started  in  last  week. 


The  wholesalers  are  receiving  new  samples  for  the 
coming  season,  but  aside  from  their  arrival  there  is 
little  activity  in  the  wholesale  'juarters  at  this  time. 
The  travelers,  however,  are  preparing  to  leave  earlier 
than  usual  in  January.  Many  will  be  on  the  road  im- 
mediately after  the  first  of  the  year,  whereas  in  former 
years  they  have  not  started  before  the  15th  or  20th. 


Max  Merton,  who  has  been  abroad  for  the  past  six 
months  in  the  interest  of  the  crockery  and  glassware 
departments  of  the  American  Import  Co.,  sailed  from 
Europe  December  14,  and  is  expected  in  San  Francisco 
early  in  January.  The  company  is  paying  particular 
attention  to  these  departments  this  year,  and  by  March 
1  expects  to  have  a  larger  line  of  samples  on  display 
than  has  ever  before  been  shown  by  them,  including 
some  exceptionally  good  decorations  in  Japanese  china. 


The  Marsh  &  Kidd  Co.  have  received  a  few  sam- 
ples of  the  new  plain  and  needle  etched  grape  pattern  of 
the  Duncan  &  Miller  Glass  Co.  Mr.  Kidd  thinks  the 
line  will  be  a  good  seller. 


H.  Cronemeyer,  Coast  representative  of  Bawo  & 
Dotter,  plans  to  leave  for  New  York  just  after  Christ- 
mas to  select  import  samples  for  1913. 


C.  A.  Bacon  is  getting  in  lots  of  new  samples 
which  he  will  soon  have  ready  for  inspection.  He  plans 
to  leave  the  end  of  the  week  for  a  short  trip  to  Los 
Angeles,  where  he  is  about  to  close  a  large  contract. 
He  reports  the  season  just  closing  the  best  he  has  ever 
had.  

The  H.  S.  Callahan  Furniture  Co.,  Long  Beach, 
Cal.,  has  leased  a  storeroom  in  the  Campbell  block, 
and  is  fitting  it  up  for  exclusive  use  as  a  chinaware  de- 
partment.   

It  is  reported  that  no  less  than  912,000  glass  fruit 
jars  have  been  received  in  Los  Angeles  by  freight  this 
year  from  Muncie,  Ind.  They  were  shipped  in  seventy- 
six  cars  of  12,000  jars  each.  This  establishes  a  new 
record,  being  33  per  cent  greater  than  that  of  1911. 


B.  F.  Heastand,  Coast  manager  for  the  Fostoria 
(dass  Co.,  and  A.  A.  Otte,  local  representative  of  the 
Pittsburgh  Lamp,  Brass  and  Glass  Co.,  have  both  been 
paying  visirs  to  their  factories. 


G.  Dorn,  of  the  Dora  Ceramic  Supply  Co.,  reports 
a  very  good  holiday  business  in  hand-painted  china. 


J3 


APPRECIATES     HIS     SELLING     FORCE. 


A  UNIQUE  banquet  was  served  at  Bellaire,  Ohio, 
*  »  on  Monday  evening-,  December  16,  to  the  selling- 
agents  of  the  Imperial  Glass  Co.  The  agents  were  at 
the  factory  attending  the  annual  gathering,  which 
culminated  in  a  dinner  spread  in  the  "Stone  Room" 
of  the  Globe  Hotel.  All  the  dishes,  plates  and  orna- 
ments were  of  the  celebrated  "Nucut"  glassware, 
thereby  demonstrating  to  what  effective  use  it  can  be 
put. 

Victor  G.  Wicke,  president  of  the  Imperial    Glass 


congratulate    himself    upon    having    so   aggressive    an 
aggregation  of  representatives. 

The  following  day  a  dinner  was  tendered  by  Victor 
G.  Wicke  at  his  home  to  the  New  York  selling  force, 
the  members  of  which  he  characterizes  as  his  "fine 
bunch  of  beauties."  A  few  of  Mr.  Wicke 's  personal 
friends  were  also  invited,  and  a  very  pleasant  evening- 
was  spent.  Music  and  song  being  the  chief  source  of 
amusement  after  dinner,  it  was  incumbent'  upon  those 
present  to  contribute  their  quota  to  the  entertainment. 
New  Yorkers  rarely  fall  down  when  the  occasion 
demands,  and  they  didn't  this  time.     All  voted  it  one 


IMPERIAL     GLASS     CO.     GIVES     DINNER     TO     ITS     SELLING     AGENTS. 


Co.,  in  responding  to  a  toast,  was  warm  in  his  praise  of 
the  loyalty,  enthusiasm  and  efficiency  of  his  selling- 
force. 

Speeches  were  made  by  the  various  representatives, 
who  showed  that  they  were  well  able  to  keep  up  the 
business  in  their  respective  territories,  and  even  have 
a  large  increase  for  the  coming  year. 

Those  present  from  the  New  York  force  were 
Charles  P.  Cox,  Jr.,  of  Cox  &  Lafferty;  H.  J.  Smith, 
Charles  Phillips,  S.  A.  Keegan,  A.  M.  Ferris  and  F.  L. 
Peters.  Earl  Newton  and  G.  A.  Cody  came  from 
Chicago;  L.  P.  Guilett  from  Kaisas  City.  There  were 
about  twenty  there  altogether,  and  President  Wicke  can 


of  the  most  pleasant  evenings  of  their  lives,  and  de- 
parted loud  in  praise  of  Mine  Host  Wicke  and  his  lavish 
hospitality. 


NO.     14     BARCLAY     STREET. 


T^HE  brain  fever  induced  by  writing  "  12 — 12 — 12" 
*■  unhinged  one  of  our  "adsmiths,"  for  we  find  in 
our  Holiday  Number  that  John  Davison  was  put  at  No. 
12  instead  of  14  Barclay  street — which,  by  the  way,  is 
the  handsomest  wareroom_in  the  downtown  District, 
both  as  to  goods  and  general  appearance. 
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THE     DEPART/TENT     OF     CERAMICS     AT     THE 
UNIVERSITY     OF     PITTSBURGH. 


\IHTI1  Pittsburgh  as  the  centre  of  an  enormous  cei 
*  *      amic  industry,  including  the  East  Liverpool  dis- 
trict, Beaver,  Pa.,  Kittanning,  and  many  other  smaller 

districts,  which,  combined,  give  Ohio  first  place  and 
Pennsylvania  second  place  in  annual  output  of  clay  pro 
ducts,  it  seems  natural  that  the  University  of  Pittsburgh 
among  its  new  activities  should  feel  called  upon  to  sup- 
port a  department  of  ceramics,  writes  Mr.  II.  Leighton 
in  "Brick." 

In  Pittsburgh  itself  are  manufactured  fire  bricks, 
Stiff-mud  and  soft-mud  brick,  encaustic  tile  fireproofnr 
and  glass  pots,  while  within  easy  reach  by  train  are 
large,  well-equipped  plants  manufacturing  paving  brick, 
sewer  pipe,  floor  and  wall  tile,  china,  stoneware,  dry 
press  brick,  and  other  products. 

The  ceramic  department  is  connected  with  the 
School  of  Mines,  and  occupies  a  portion  of  the  new 
School  of  Mines  building  at  Grant  boulevard  and  Bay- 
nard  street  in  the  Schenley  district.  The  laboratories 
are  equipped  with  a  Henry  Martin  jaw  crusher,  grind- 
ers and  a  porcelain  ball  mill  for  grinding  the  raw  materi- 
als, with  elutriating  apparatus,  petrographic  micro- 
scopes, sieves,  scales,  etc.,  for  preliminary  examina- 
tions, and  with  a  Tinius  Olscn  cement-testing  machine 
for  determining  the  tensile  strength  of  the  dry  clay 
briquettes. 

For  the  burning  of  the  wares  there  are  available  a 
small  electric  muffle  furnace,  a  large  gas-fired  kiln 
with  a  capacity  of  eighteen  cubic  feet,  and  several 
smaller  gas  and  coke-fired  muffle  furnaces;  while  there 
is  soon  to  be  installed  an  electric  furnace  for  hi«h  tem- 
perature work. 

Electric  power  is  ttsed  in  running  the  crusher,  ball 
mill  blower  for  kilns,  etc.,  and  natural  gas  is  used  as 
the  main  fuel. 

Apparatus  for  the  ordinary  chemical  analysis  of 
clay  and  pottery  materials  is  available,  while  for  special 
analytical  work  the  university  chemical  laboratories 
can  be  used.  The  engineering laboraties  are  also  avail- 
able for  testing  the  strength  of  the  clay  products.  They 
are  equipped  with  machines  for  tension,  compression, 
torsion  and  flexures  tests,  and  with  cement-testing 
apparatus. 

The  course  offered  for  the  degree  of  ceramic  en- 
gineer is  planned  in  such  a  way  as  to  give  a  student  a 
broad  engineering  training,  and  for  the  first  two  years 
is  very  similar  to  the  coitrse  outlined  for  all  the  engin- 
eering students.  It  includes  higher  mathematics, 
advanced  courses  in  chemistry,  mechanics,  electricity, 
machine  and  foundry  practice,  the  elements  of  mining 
and  metallurgy,  surveying,  etc.  In  the  last  two  years 
the  real  work  in  ceramics  is  undertaken,  and  the 
student  studies  the  methods  of  clay  investigation,  the 
occurrence,  properties,  distribution  of  clay,  and  in  the 
methods  of  manufacture  calculates  and  mixes  glaze  and 
body  formulas  and  molds  and  fashions  clay  ware.     Dur- 


ing the  senioi    y<  ai  opportun  iven  for 

to  specialize  along  some  definite  branch  of  .vork. 

ics  and  white   ware. 

Special  arraagements  can  be  made  to  odate 

tid  experience  who  v  Hue* 

of  study,  but  do  not  care  for  a  compl<  After 

graduation  the  student  may  enter  various  fields  of  acti- 
vity. He  may  follow  the  industrial  side  and  work 
towards  a  superintendency  or  managerial  position:  he- 
may  become  a  consulting  engineer,  locating  suitable  de- 
posits, designing  plants,  kilns,  dryers,  etc.,  or  he  may 
enter  some  branch  or  State  or  federal  survey,  or  take 
up  the  teaching  of  ceramics. 

The  practicable  side,  however,  is  kept  constantly  in 
view,  and  frequent  visits  are  made  to  the  various  clay 
plants,  and  their  designs  and  processes  of  manufacture 
studied.  With  the  co-operation  of  the  manufacturers 
it  is  hoped  the  men  can  be  placed  in  ceramic  works 
during  their  summer  vacation  and  thus  offord  them 
opportunity  for  acquiring  that  much-needed  experience- 
obtained  only  in  the  "University  of  Hard  Knocks,"  as 
the  practical  work  has  been  called. 

They  hope  to  aid  the  practical  man  in  the  solving 
of  some  of  the  knotty  problems  now  confronting  him, 
as  well  as  U-turn  out  men  who  can  "stick"  and  "make 
good"  in  industrial  work.  Hard-working,  clear-headed 
men  are  wanted,  and  keen-witted,  practical-technical 
men  among  the  alumni. 

The  ceramic  schools  of  the  country  are  turning  out  a 
good  product— very  few  "seconds"  and  no  "bats." 
This  institution  hopes  to  co-operate  with  sister  institu- 
tions and  bring  about  a  closer  union  between  the  prac- 
tical man  and  the  technical  ceramic  engineer. 


HERE'S     A     SALESMAN     FOR     YOU. 


^HIS  week  a  customer  of  one  of  the  prominent 
1  houses  in  the  District  descended  upon  it  with 
blood  in  his  eye."  He  would  never  do  business  again 
with  a  firm  which  treated  him  like  that.  He  had 
bought  lamps  at  such  aad  such  a  price  and  they  had 
sent  a  different  thing  entirely,  at  two  or  three  dollars 
apiece  higher  price,  and  not  so  good.  He'd  be  ding- 
dinged  if  he'd  trade  with  such  people. 

"Sit  d:>Arn  and  let's  talk  it  over,"  said  the  sales- 
man. "Have  a  cigar,  old  man  !  These  are  really  good 
ones;  have  them  made  specially  for  me,  and  I'd  like 
your  opinion  on  them.  I  know  you  can  tell  a  good 
cigar.  Say,  do  you  know,  we  have  been  so  busy  since 
you  were  here  last  that  we  hardly  know  which  way 
to  turn,  and  our  lamp  orders  are  so  much  behind 
that  we  are  having  the  greatest  difficulty  in  satisfying 
our  customers.  Let  me  see!  What  lamps  were  those 
you  received  ?  No?  Say,  those  are  just  what  I  was 
asked  for  to  day,  and  I  had  to  turn  the  order  down  be- 
cause I  couldn't  deliver  in  time.  Just  re  address  them 
to  Soatidso.      He's  crazy  to  get  them." 

"Well,   if  its  like  that    I'll  keep  them  myself," 
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said  the  erstwhile  wrathy  one  "I  want  some  cut  glass 
and  pressed  tableware ;  what  have  you  got?"  And 
D3fore  he  was  through  twenty  six  barrels  of  glass  had 
been  01  dered. 


PARCEL     POST     RATES. 


BEGINNING  Jan.  1,  you  may  send  a  package  to  any 
point  within  a  radius  of  fifty  miles  for  a  certain 
rate.  That  fifty  miles  represents  the  radius  of  a  zone 
in  which  you  live  ( the  parcel  post  is  engineered  on  the 
zone  plan),  and,  if  you  want  to  send  it  to  the  limits 
of  the  second  zone,  you  can  have  it  carried  a  hundred 
and  fifty  miles  at  a  slightly  higher  rate.  Sending  it  into 
the  third  zone  gives  you  a  radius,  or  sending  distance, 
of  three  hundred  miles ;  the  fourth  zone,  six  hundred 
miles;  the  fifth  zone,  athousand  miles;  the  sixth  zone, 
one  thousand  four  hundred  miles ;  the  seventh  zone,  one 
thousand  eight  hundred  miles;  and  the  eighth  zone  any 
area  beyond  the  seventh  zone. 

The  rates,  although  they  seem  complicated  at  first 
glance,  are  given  in  the  following  table,  and  a  mere 
glance  at  them  will  show  how  cheaply  Uncle  Sam  in- 
tends to  operate  his  tremendous  scheme  as  a  common 
carrier : 

Parcels  weighing  four  ounces  or  less  are  mailable 
at  the  rate  of  one  cent  for  each  ounce  or  fraction  of  an 
ounce,  regardless  of  distance.  Parcels  weighing  more 
than  four  ounces  are  mailable  at  the  pound  rate,  as 
shown  by  the  following  table,  and  when  mailed  at  this 
rate  any  fraction  of  a  pound  is  considered  a  full  pound. 

1st  zone      2d     3d     4th    5th    6th    7th    8th 

local  zone  zone  zone  zone  zone  zone  zone  zone 

rate  rate  rate  rate  rate  rate  rate  rate   rate 

1  pound  $.05  $.05  $.06  $.07  $.08  $.09  $.10  $.11  $.12 

2  pounds  .06  .08  .10  .12  .14  .16  .19  .21  .24 

3  pounds  .07  .11  .14  .17  .20  .23  .28  .31  .36 

4  pounds  .08  .14  .18  .22  .26  .30  .37  .41  .48 

5  pounds  .09  .17  .22  .27  .32  .37  .46  .51  .60 

6  pounds  .10  .20  .26  .32  .3S  .44  .55  .61  .72 

7  pounds  .11  .23  .30  .37  .44  .51  .64  .71  .84 

8  pounds  .12  .26  .34  .42  .50  .58  .73  .81  .96 

9  pounds  .13  .29  .38  .47  .56  .65  .82  .91  1.08 

10  pounds      .14     .32     .42     .52     .62     .72     .91   1.01   1.20 

11  pounds      .15     .35     .46     .57     .68     .79  1.00  1.11    1.32 

That  is,  if  you  want  to  send  a  package  of  four  pounds 
for  fifty  miles,  it  will  cost  you  fourteen  cents;  or  if  you 
want  it  to  go  farther  than  fifty  miles  and  any  distance 
less  than  a  hundred  and  fifty,  it  will  cost  you  eighteen 
cents ;  and  thus  the  computation  can  be  made  for  any 
distance  that  the  parcel  is  to  be  taken. 

Ordinary  postage  will  not  be  valid  for  payment  of 
postage  on  mail  matter  of  the  fourth  class,  nor  will  the 
regular  postage-due  stamps  be  valid  for  the  collection 
of  postage  on  short-paid  matter  of  the  fourth  class. 
Parcel-post  stamps  and  parcel-post  due  stamps  are  not 
valid  for  payment  of  postage  or  postage  due  on  matter 
of  the  first,  second  or  third  class. 


MERCHANDISING 

DEPARTMENT. 


[This  department  is  carried  on  in  the  interest  of  buyers,  particu- 
larly out-of-town  men  who  cannot  visit  the  market  every  day 
and  who  may  not  be  able  co  get  around  to  all  the  manufacturers' 
showrooms,  yet  are  looking  for  special  goods  that  are  bargains. 
Nothing  will  appear  here  that  has  not  some  special  or  attractive 
feature  the  main  one  being  price  In  writing  to  the  '  Merchan- 
dise Editor"  for  particulars  pie  se  quote  the  number  of  the  item 
that  you  are  interested  in.] 


SO  successful  has  this  department  been  since  its  incep- 
tion that  we  have  decided  to  continue  it  during-  the 
coming-  year.  The  letters  of  indorsement  received  from 
buyers  and  sellers  have  been  of  such  an  encouraging- 
nature  that  we  feel  the  department  has  really  filled  a 
want  felt  by  all  branches  of  the  trade.  Manufacturers 
have  been  enabled  to  convert  idle  stock  into  cash  without 
the  trouble  and  expense  of  sending  representatives  to  the 
trade  with  samples,  and  retailers  have  been  able  to 
round  out  special  sales  without  having  to  scour  the 
market  for  attractive  sroods. 


The  lines  below  are  all  listed  for  the  first  time,  and 
will    be    continued    for    two    weeks    if   not    disposed   of- 
earlier. 

ON     SALE. 

Fine  Japanese  China,  hand  painted,  liberal  gold 
decorations.  An  assortment  of  extraordinary 
merit  at  $2  per  doz.;  6  each  of  24  items.  One  gross 
in  a  case,  consisting  of  chocolate  pots,  cracker  jars, 
salads,  cake  plates,  vases,  sugars  and  creams,  nut 
bowls,  syrup  jars  and  plates,  etc.  Regular  price 
$2.50  per  doz.  Only  12  cases  to  close  out.  Can  be 
retailed  at  25  cents  to  50  cents  each.     A  185. 

French  and  German  China  Pinch  Bowls,  6  assorted 
patterns,  beautiful  decorations,  for  $18;  worth  fn  'in 
$4.75  to  $6  each.  Quantities  to  suit  buyers.  A 
186. 

Clocks,  7S}i  cents  each,  10  to  14  inches  high,  fitted 
with  best  American  movements;  guaranteed  for 
three  years,  gold  and  copper  plated.     A  187. 

Cat  Glass  Vinegar  and  Oil  Bottles,  assorted  globe, 
squat  and  conical  shapes,  $12  doz;  worth  515.  A 
188. 

Fruit  or  Side  Vegetable  Disiiks,  4I2-inch,  Oriental 
decorations  in  still  blue,  very  attractive,  3D  cents 
doz.;  regular  price  85  cents.  Quantities  to  suit 
purchasers.     A 189. 

Large-Sized  Rim  China  Soup  Plates,  gold  band  with 
narrrow  gold  shoulder  line;  usual  price  52.37  doz. 
will  sell  in  quantities  convenient  to  buyer  at  $1.50 
doz.     A  190. 
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FOUNDED     IN     1874. 


Crocker?  anb  <&lass  3oumal 

Representing  the  interests  of  the  Crockery,  China,  Pottery,  Lamp, 
Glassware,  Toy,  Bric-a-Brac,  Fancy  Goods  and  allied  trades, 

"published  TEver?  T3l>ur56a? 

BY 

WHITTEMORE     &     JAQUES,    Inc., 
92  West  Broadway,  New  York. 


ANOTHER  ADVANCE  ON  ENGLISH 
EARTHENWAP/ 


.EDITORIAL  ROOMS: 
ITEL.  5092  BARCLAY. 


MECHANICAL   DEPT: 
TEL.  5086  BARCLAY. 


Subscription  Rates,  Invariably  in  Advance: 

United  States $2.  on 

Canada.... 3.00 

All  other  foreign  countries  in  the  postal  union 4.50 

Single  copies ....         10 

In  remitting  subscriptions  please  send  Postal  Money  Order. 

Make  all  checks  and  drafts  payable  to  Whittemore  &  Jaques, 
Inc.  Out-of-town  checks  should  bear  the  words  "  With  New 
York  Exchange." 

Papers  will  be  sent  until  a  specific  order  to  stop  is  received, 
which  order  to  be  valid  must  be  accompanied  by  a  remittance 
sufficient  to  cover  any  arrearage. 

SPECIAL  NOTICE. 

Advertisers  desiring  to  change  the  form  of  their  advertise- 
ments should  have  new  copy  in  this  office  not  later  than  Saturday 
of  the  week  preceding  the  date  of  issue. 

Entered  at  New  York  Post  Office  as  Second-Class  Matter. 


NEW    YORK,   DEC.   26,   1912. 


AS  usual,  our  Holiday  Number  met  with  universal 
approval.  We  are  flooded  with  written  and  verbal 
messages  of  congratulation,  for  which  we  return  our 
thanks. 


THE     QUESTION     OF     COST. 


MUCH  space  and  time  have  been  devoted  recently  to 
the  question  of  cost  by  the  glass  men,  and  it  is  to 
be  hoped  that  now  the  agitation  has  been  started  the 
potters  will  also  take  the  matter  up  seriously.  Nothing 
is  more  vital  in  any  business  than  to  know  the  cost  of  pro- 
duction. Expert  accountants  stand  ready  to  furnish  all 
sort  of  ways  and  means  to  arrive  at  the  desired  end;  but 
in  many  instances  these  professional  mathematicians  are 
purely  theoretical,  and  where  they  have  had  experience 
it  has  been  in  lines  totally  different  from  crockery  and 
glass. 

It  is  difficult  to  convince  outsiders  that  these  two 
industries,  particularly  that  of  potting,  are  totally  un- 
like any  other.  In  the  first  place,  the  cost  of  making 
crockery  or  glass  is  never  the  same  two  years  in  suc- 
cession, nor  even  two  months.  A  weaving  machine  or  a 
sawmill  will  produce  the  same  results  year  after  year. 
A  glass  furnace  or  a  pottery  kiln  cannot  be  counted  on 
with  certainty  for  any  length  of  time  whatever.  Pot- 
ters and  glass  makers  depend  on  human  skill  plus  fire; 
and  no  more  uncertain  thing  exists  than  that  elusive 
element.  It  is  because  of  this  uncertainty  that  produ- 
cers of  ficitile  wares  find  the  question  of  cost  a  problem 
very  difficult  of  solution. 


A    GENERAL    advance    ranging    from    five     to     ten 

per  cent  has  been  made  on  English  earthenware. 
Definite  figures  will  be  announced  as  soon  as  the  im- 
porters have  succeeded  in  disentangling  the  puzzling 
features  of  the  list.  For  more  than  fifty  years  the 
manufacturers  have  made  changes  in  price  by  lowering 
or  raising  discounts.  This  time  they  have  in  addition 
changed  the  rates  on  a  number  of  items,  and  the  situa- 
tion is  somewhat  confusing  for  the  moment. 


PERSONAL. 


Tf      FTER    January   1  it  will   read  "De  la  Croix   & 

\\)      Lemcke."       Mr.  De  la  Croix  has  been  repre- 

Y\       senting  domestic  potteries  for  a  long  time  and 

I     I      is  an  experienced  crockery  man.     Mr.  Lemcke 

^-*    is  the  "son  of  his  father,"  Geo.  S.  Lemcke. 

of  Bawo  &  Dotter.     The  young  man  was  formerly  with 

Mr.  De    la  Croix    as  a  salesman,  but  for    the  past    two 

years  has  been   with  Bawo  &    Dotter.      He    is    bright, 

energetic    and    ambitious — all  elements    that    point    to 

success. 

* 

Thomas  W.  Obert,  formerly  decorating manag 

the  Warwick  China  Co.,  Wheeling.  W.  Ya.,  will  on 
January  first  assume  charge  of  the  decorating  depart- 
ment of  the  Iroquois  China  Co.  at    Syracuse,  X.  Y. 

The  Murray-Kay  Co.,  of  Toronto,  Canada,  were 
represented  in  the  District  last  week  by  their  buyer, 
Mr.  Graves. 

Harry  N.  Herber  has  connected  himself  with  the 
International  Cut  Glass  Co.  as  general  traveler,  and 
will  show  the  lines  at  the  Fort  Pitt  Hotel,  Pittsburgh, 
during  the  month  of  January. 

Paul  Fueslein,  manager  of  the  Chicago  branch  of 
Bawo  &  Dotter,  came  in  last  week  to  get  new  samples. 
He  will  be  back  in  Chicago  in  time  for  the  import  busi- 
ness. 

W.  E.  Taylor,  erstwhile  crockery  man,  who  suc- 
ceeded his  father,  Robt.  Taylor,  as  representative  of  J. 
&  G.  Meakin,  was  visiting  friends  in  the  District  this 
week.  Mr.  Taylor  is  now  in  the  roofing  business  in  the 
Far  West,  and  at  present  is  traveling  through  the  East 
and  South  in  its  interest. 

W.  P.  Garvin,  the  well-known  traveling  man,  who 
has  for  some  time  been  a  manufacturers'  agent  in 
Winnipeg,  has  had  to  give  it  up  owing  to.the  ill  health 
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of  his   wife,    and   will   associate    himself   with    Robt. 
Slimmon  &  Co.  from  the  first  of  January. 

Robt.  T.  Rodger,  who  has  been  with  Bawo  & 
Dotter  for  the  past  year,  has  associated  himself  with  B. 
Tomby  to  exploit  Schlegelmilch  lines. 

P.  J.  McCarthy,  with  the  Wellington  Glass  Co., 
Cumberland,  Md.,  was  an  office  caller  this  week.  He 
says  business  is  in  fine  condition. 

W.  S.  Creveling  had  the  best  year  of  his  life  last 
year,  and  has  signed  with  the  Guernsey  Earthenware 
Co.  for  another  term. 

Arthur  J.  Bennett,  president  of  the  Cambridge 
Glass  Co.,  who  was  in  New  York  this  week,  says  that 
he  has  no  cause  for  complaint  about  business. 

Geo.  Hamilton,  representing- Furnivals,  arrived  on 
Saturday  after  a  stormy  voyage.  He  says  it  was  one  of 
the  worst  trips  he  ever  made,  as  far.  as  weather  was 
concerned;  but  business  matters  were  all  right  and 'he 
will  have  some  surprises  for  the  trade  when  his  new 
samples  arrive. 

J.  Warner  is  up-State  this  week  on  a  visit  to  the 
factory  of  the  Niagara  Cut  Glass  Co.,  Buffalo,  to  plan 
out  a  progressive  business  programme  for  the  coming 
year. 

Egon  Burda,  manager  of  the  Anglo- American 
Trading  Co.,  Hamburg,  was  in  the  District  this  week 
looking  for  lines  of  cut  and  pressed  glassware,  also 
pottery  of  an  ornamental  "nature,  to  represent  in  Ger- 
many. He  made  several  good  connections,  and  later 
paid  visits  to  the  factories. 

George  E.  Corey,  at  one  time  a  familiar  figure  in 
the  crockery  and  glass  district,  was  a  visitor  to  his  old 
haunts  on  Monday  last.  Mr.  Corey  is  now  advertising- 
manager  for  "Mines  and  Minerals,"  a  progressive  trade 
journal  published  in  Scranton,  Pa.  . 

Alfred  Bernard  Gunthel,  son  of  B.  Gunthel,  agent 
for  the  Val  St.  Lambert  glassware,  was  married  on 
Tuesday  evening,  December  17,  to  Miss  Emily  Bron- 
field  Smith,  of  Sea  Cliff,  N.  Y.  The  honeymoon  was 
spent  in  Bermuda. 

C.  M.  Cole,  president  of  the  Lotus  Cut  Glass  Co., 
Barnesville,  Ohio,  was  in  the  city  a  few  days  ago  visit- 
ing- one  or  two  of  the  large  buyers,  accompanied  by  O.  J. 
O'Donnell,  his  New  York  representative.  From  here 
he  went  to  Boston,  where  he  appointed  Wm.  R.  Clafln 


as  New  England  representative.  Philadelphia  and 
Baltimore  were  also  visited  for  the  purpose  of  appoint- 
ing representatives.  Mr.  Cole  is  most  progressive,  and 
is  building  up  a  large  business. 

R.  E.  and  C.  J.  Flack  are  organized  the  Pacific 
Sales  Co.,  a  new  agency  about  to  be  opened  in  San 
Francisco,  carrying-  lines  of  crockery,  glass  and  house- 
furnishing-  goods.  They  have  been  in  the  East  for 
several  weeks  making  connections,  and  among  the  lines 
secured  are  those  of  the  Allen  Cut  Glass  Co.,  Bush 
Glass  Co.,  Limoges  China  Co.,  Sebring  O.,  and  the 
Sanitop  Co.'s  milk  bottles.  They  left  for  home  Christ- 
mas night. 

Abe  Bloch,  proprietor  of  the  Ohio  Pottery  and 
Glass  Co.,  Cleveland,  was  a  visitor  to  New  York  last 
week. 

Robert  H.  Wylie  has  entered  the  employ  of  John 
Bieber,  who  represents  a  large  German  manufacturing 
concern,  and  is  covering  New  York  city  as  salesman. 

Charles  P.  Cox,  Jr.,  and  his  cohorts  returned  to  the 
office  on  Monday  after  a  very  pleasant  trip  to  the  fac- 
tories. There  were  in  evidence  several  interesting 
souvenirs  in  the  shape  of  walking-  sticks  made  of  glass, 
some  with  curly  handles,  others  with  knobby  ones,  and 
all  with  a  fancy  twist  in  the  middle.  The  chief  interest 
in  them  lay  in  the  fact  that  each  recipient  saw  his  own 
stick  made. 

W.  H.  Bosserman;  a  well  known  pottery  buyer  of 
Winchester,  Ya.,  was  in  the  district  last  week. 

Reservation  at  the  Ft.  Pitt  Hotel,  Pittsburgh,  has 
been  made  by  Cecil  E.  Taylor  for  the  Taylor,  Smith  & 
Taylor  Pottery  Co.  He  will  be  among  the  first  to  open 
there  and  will  remain  until  the  16th. 

Oscar  Yap  Fleet  has  been  appointed  manager  of  the 
Mercer  Pottery  Co.,  Trenton,  N.  J. 

C.  H.  Little,  Freeport,  111.,  who  recently  celebrated 
another  birthday,  has  been  in  business  for  fifty-three 
years,  having  founded  the  establishment  that  bears  his 
name  in  1859.  May  he  live  to  observe  many  more  an- 
niversaries of  his  natal  day  ! 

On  the  George  Washington,  which  arrived  the  day 
before  Christmas,  were  B.  Tomby,  H.  Siegel,  Mr.  and 
Mrs.  Charles  J.  Rathgen,  A.  Hashagen,  and  Mr.  Jahn, 
of  Herring  &  Jahn.  The  voyage  was  very  storm y 
and  disagreeable  all  the  way,  but  the  passengers  are  all 
loiid  in  their  praise  of  the  stability  of  the  steamer. 
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LEAH     POISONING      IN     OUR     POTTERIES. 


IN  a  studj  of  lead  poisoning  in  potteries,  title  works, 
and  porcelain  enameled  sanitary  ware  factories,  re- 
cently made  for  the  Federal  Bureau  of  Labor,  Dr.  Alice 
Hamilton  found  that,  compared  with  British  potteries, 
American  potteries,  with  less  than  one-half  the  work- 
people, show  almost  twice  as  man}  cases  of  lead  po 
ing.  Even  these  figures,  unfavorable  as  they  are  to 
American  establishments,  do  not  tell  the  whole  truth, 
for  in  the  absence  of  legal  requirements  for  the  record- 
ing or  reporting  of  cases  of  lead  poisoning  at  the  time 
of  the  investigation  it  was  impossible  to  make  a  com- 
plete census  of  the  eases  which  had  occurred  during  the 
last  two  years. 

For  the  purposes  of  the  investigation  Dr.  Hamilton 
visited  sixty-eight  establishments,  located  in  nine  States. 
in  which  over  2, 100  men  and  nearly  400  women  were  en- 
gaged in  processes  involving  exposure  to  risk  of  lead 
poisoning.  All  these  industries  and  establishments 
have-one  important  feature  in  common — that  of  using 
glazes  containing  one  or  more  poisonous  compounds  of 
lead.  Factories  were  also  visited  in  Great  Britain,  Ger- 
many and  Austria.  The  results  of  Dr.  Hamilton's  in- 
vestigation are  given  in  Bulletin  No.  104,  about  to  be 
issued  by  Commissioner  Charles  P.  Xeill  of  the  Bureau 
of  Labor,  Department  of  Commerce  and  Labor. 

Among  the  1,100  men  employed  in  the  potteries 
and  title  works  investigation  Dr.  Hamilton  found  eighty- 
seven  cases  of  lead  poisoning  occurring-  in  1911,  or  one 
for  every  12  or  13  employed,  and  among  the  393  women 
fifty-seven  cases,  or  one  for  every  seven  employed. 
Among  the  1,012  men  engaged  in  the  porcelain  enamel- 
ing of  iron  sanitary  ware  187  cases, of  lead  poisoning- 
were  found  in  1911,  or  one  for  every  five  employed. 

The  degree  of  danger  involved  in  the  various  pro- 
cesses depends  partly  on  the  amount  of  lead  used  in  the 
glazes  and  partly  on  the  use  or  neglect  of  methods  and 
devices  for  protecting  the  workers.  In  the  forty  white 
ware  potteries  visited  the  glazes  used  contained  from 
]  .75  to  33.3  per  cent  of  raw  white  lead.  In  the  seven 
potteries  making  art  and  utility  ware  and  in  the  eleven 
tile  factories  the  glazes  contain  from  5  to  60  per  cent 
of  white  lead.  In  the  ten  porcelain  enameled  sanitary 
ware  factories  enamels  arc  in  use  containing  from  2  to 
25  per  cent  of  lead. 

The  precautions  which  should  be  used  in  establish- 
ments usiii"  these  lead  glazes  are  indicated  by  the 
nature  of  the  danger.      Lead    is    a    slowly    cumulative 

in  which  enters  the  human  system  chiefly  through 
the  digestive  tract.  The  mucous  membrane  of  the 
respiratory    tract    may  absorb  lead,  and  lead    has  also 


found  to 

ilation. 
pari    ot     ili,     lead    which  , 

liva,  thus  ri 

this    is  tip 

in  importance  come  which  is 

carried    into  the  mouth    with  food  or 
which    has    been    handled    with    lead-covered    fin 
or  left  exposed  in  a  room  where  there 
carried  in  the  pockel  Absorpti< 

lead  through  the  unbroken    skin  i  0  little  as 

to  be  negligible^ 

The  prevention  of  lead  poisoning   in 
which   lead  glazes  are   used   depends  upon  me; 
prevent  dust   so  that  the  workman  need  not  breathe    in 
lead,  and   measure-  to  provide  for  personal    cleanliness 
so  that  he  will  not  convey  lead  into  his  mouth   from  his 
fingers  or  carry  it  home  on  his  body  or  clothes. 

Preventive  measures  of  both  these  kinds  were 
conspicuously  absent  in  the  factories  investigated. 
Generally  speaking.no  effort  was  made  to  keep  down 
the  amount  of  dust,  and  no  provision  was  madi 
carrying  it  off  by  exhausts  or  other  mechanical  devices. 
Processes  which  involve  no  dust  were  carried  on  in  the 
-  with  dusty  ones,  exposing  workers  in  the  first  to 
a  wholly  unnecessary  danger.  The  construction  of  the 
floors  and  the  methods  of  cleaning  added  to  the  risk. 
Hot  water,  an  absolute  necessity  for  removing  the  lead 
from  the  hands  before  eating,  was  furnished  in  but  a 
few  instances,  and  soap  and  towels  not  at  all.  Lunch 
rooms  were  not  provided,  and  in  many  instances  work- 
ers ate  wherever  they  could  find  a  place,  regardless  of 
whether  or  not  lead  dust  was  thick  about  them.  No 
medical  care  was  given  the  employees  except  when  one 
of  them  was  taken  violent!}-  ill  while  at  work  in  the 
factory. 

If  the  hygiene  of  the  foreign  potteries  and  tile- 
works  is  compared  with  that  of  those  in  the  United 
States,  one  is  immediately  struck  with  the  recognition 
on  the  part  of  the  foreign  employer  that  the  handling 
of  lead  glaze  is  a  dangerous  trade  and  that  the  workman 
engaged  in  it  needs  protection.  The  means  generally 
adopted  to  protect  him,  which  are  not  found  in  American 
factories,  include  efforts  to  lessen  the  amounts  of  • 
able  lead  in  the  glaze  by  careful  fritting:  constructing 
the  mixing,  grinding,  dipping,  cleaning  and  placing 
rooms  with  hard,  smooth  floors,  easily  kept  clean; 
prevention  of  splashing  from  the  dipping  tubs  by  prop- 
erly constructed  screens,  catching  the  heavy  glaze 
scraped  off  by  the  cleaners  in  water  and  carryin^ 
the  lighter  particles  by  means  of  air  exhaust;  providing 
and  requiring  the  use  of  clean,  washable  work  clothes 
and  caps,  and  of  properly  equipped  washrooms;  forbid- 
ding the  workman  to  keep  or  eat  food  in  any  room 
except  the  lunch  room:  subjecting  all  glaze  workers  and 
decorators  to  a  monthly  medical  examination. 

All  these  reforms  could  be  introduced  intopottt 
and  tile  works   in  the  United  States  without   necessitat- 
ing any  change  in  methods  of  manufacture. 
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January  1  the  cost  of  packages  to 
East  Liverpool  the  potters  will  be  advanced  ten  per 
and  Vicinity  cent.  One  of  the  package  manufac- 
turers advanced  his  lists  five  per 
cent  December  1,  and  another  leap  of  five  per  cent  will 
be  made  the  first  of  the  year.  Cobalt  is  said  to  be  due 
for  an  advance  of  nearly  twelve  per  cent,  while  lead  is 
to  jump  one-quarter  of  a  cent  per  pound.  Straw,  which 
should  be  selling-  from  $7.50  to  $9  per  ton,  is  now  being 
([noted  generally  at  $10.50  and  $11.  Several  other  raw 
materials  are  expected  to  participate  in  the  raise.  This 
has  caused  the  pottery  manufacturers  to  make  a  revi- 
sion of  their  selling  lists  that  will  meet  these  advan- 
ces. The  rates  have  been  gone  over  by  the  manufac- 
turers from  an  individual  standpoint,  and  without 
reference  to  what  other  manufacturers  may  do.  There- 
fore, inasmuch  as  the  cost  of  making  goods  and  laying 
them  on  the  floor  can  be  done  cheaper  in  one  instance 
than  in  another,  there    will  be  no  two  selling  lists    just 

the  same. 

»      » 

There  was  a  better  demand  for  calendar  plaques 
this  month  than  some  of  the  manufacturers  looked  for. 
The  D.  E.  McNicol  Pottery  Co.  used  every  calendar 
decal  it  had  in  stock,  and  went  out  in  the  open  market 
and  bought  enough  sheets  to  clean  up  all  orders  on 
file.  In  past  years,  when  the  calendar  plaque  craze  was 
at  its  height,  some  of  the  manufacturers  overloaded  on 
decals,  with  the  i-esult  that  losses  followed.  This  sea- 
son they  were  purchased  on  the  hand-to-mouth  order. 

*  * 

Andrew  Galm,  for  a  number  of  years  chief  ware- 
houseman for  the  Trenle  China  Co.,  will  go  on  the  road 
for  the  concern  January  1,  traveling  Ohio,  Indiana  and 
part  of  Illinois.  It  is  possible  that  one  or  two  other 
salesmen  will  be  added  to  the  force  a  little  later. 

*     # 

Shortage  of  coal  and  shortage  of  cars  have  caused 
more  or  less  inconvenience  to  the  manufacturers  of  this 
district.  The  Vodrey  Pottery  Co.  lost  a  kiln  on 
account  of  lack  of  coal,  while  shipments  have  not  gone 
out  as  promptly  as  required.  More  express  orders 
were  sent  out  by  the   potters  this  month  than  in  years. 


The    trade    required  goods,    and    shipments    were    put 
through  regardless  of  cost. 

*  » 

"We  are  doing  a  record  business,"  said  P>.  C. 
Simms,  general  manager  of  the  Thompson  Pottery  Co. 
"At  times  we  have  actually  shipped  ware  while  it  was 
still  warm  from  the  kilns.  We  are  working  to  capacity 
and  have  been  compelled  to  increase  our  facilities  in 
order  to  keep  up  with  the  demand." 

»     * 

Y.  Q.  Hickman,  vice-president  of  the  Smith-Phillips 
China  Co.,  and  a  resident  of  Pittsburgh,  spent  several 
days  at  the  pottery  last  week.  The  "Saville"  and 
"Alamo"  treatments  on  the  "Princess"  plain  dinner 
shape  have  been  crowding  the  decorating  department 
of  this  firm  during  the  past  six  weeks.  They  are  among 
the  most  popular  dinner  patterns  on  the  market. 

*  * 

"Just  as  soon  as  we  can  get  enough  workmen  \\c 
will  operate  the  plant  to  capacity, "  declared  Receiver 
Willard  R.  Morris,  of  the  Globe  Pottery  Co.  "Orders 
are  good,  and  the  outlook  is  bright.  We  are  dis- 
counting our  bills,  and  even  now  are  working  the 
decorating     shops     overtime     to     get     orders    rushed 

through.' ' 

*  # 

Orders  for  early  shipment    in    1913  are  coming    in 

rather  strong.     One  firm  announced  to  the  writer   that 

it  had    already  enough  business  nn  file    to    operate    t<  > 

capacity  through   January    without    receiving   another 

order.      Other  manufacturers'report  similar  conditions. 

Reports  from  the>etail  trade  are  to  the  effect  that  the 

sale  of  American  dinner  ware  has  been  unusually  strong 

this  season,  and    that  stocks  will  be  just  about    cleaned 

out  by  the  year  end. 

»      * 

Vitreous  coffee  urn  liners  and  cooking  table  con- 
tainers, which  are  being  made  a  specialty  by  the  Hall 
China  Co.,  are  now  being  exported  in  large  quantities, 
the  first  of  these  shipments  having  just  receetly  been 
made.  These  specialties  are  among  the  most  popular 
that  have  ever  been  made  in  this  district.  They  are 
taking  the  place  of  the    stoneware    liners    which    have 


been  used  for  so  many  years,  and  a  new  line   "l    busi 
b  in"  developed  as  a  result. 

•  • 

The  possibility  exists  that  the  officials  of  the 
National  Brotherhood  of  Operative  Potters,  or  a  com 
mittee  representing  thai  organization,  will  appear  in 
Washington  to  protest  against  the  lowering  ol  the  tariff 
on  pottery.  In  the  past  the  manufacturers  have  waged 
a  successful  contest  against  any  such  action.  It  now 
appears  that  the  workers  are  to  take  a  hand  in  the 
matter   and  present  their  side. 

•  • 

Thomas  Porster,  of  this  city,  plans  the  construction 

of  a  large  spar  mill  here.  lie  will  be  associated  with 
C.  B.  Dickey,  also  of  this  city.  Raw  material  will  be 
procured  from  property  owned  by  the  former  in 
Virginia,  near  the  Tennessee  State  line.  The  plant 
will  have  a  capacity  of  ninety  tons  per  diem. 

•  • 

The  majority  of  the  potteries  in  this  locality  will 
have  no  inactive  period  this  year,  and  the  same  condi- 
tion exists  at  Sebring.  This  is  the  first  year  in  a  decade 
that  such  a  condition  has  existed  in  this  locality. 

•  • 

The  Ransbottom  Bros.  Pottery  Co.,  Roseville,  0., 

manufacturers  of  stoneware,  have  placed  their  employes 
under  the  protection   <>f  the  Ohio  State  Liability   Board 

of   Awards. 

The  plant  of  the  Diamond  Porcelain 
Trenton,  N.  J.      Co.,    which    was  destroyed    by     fire 

Dec.  IS,  will  not  be  rebuilt  on  the 
site.  Operations  will  probably  be  resumed  in  East 
Trenton,  where  the  company  has  been  negotiating  for 
the  purchase  of  an  idle  pottery. 


On  a  petition  by  Rufus  C.  McKin- 
Nevv  Castle,  Pa.     ley  as  receiver  of  the    Mahoning- 

town  bank,  in  the  ease  of  John 
V.  Sheehy  and  Charles  Owens  against  the  bank, 
Judge  Porter  authorized  Mr.  McKinley  to  sell  at  private 
sale  for  $17,600  to  James  M.  Smith  twenty-two  bonds 
of  the  Shenango  China  Co.  It  was  maintained  by  the 
petitioner  that  the  price  named  was  a  better  price  than 
could  be  obtained  at  public  sale. 


AMBASSADOR     JUSSERAND     PROTESTS. 


LAST  week  the  French  ambassador  called  at  the 
Treasury  Department  at  Washington  to  present 
a  formal  protest  from  the  Limoges  Chamber  of  Com- 
merce against  the  new  regulation  regarding  the  ap- 
praising of  Limoges  china. 

The  China  Importers'  Association  of  New  York  has 
decided    to    fight    the   valuation    price  list  on    Limoges 


ware.      [t  is  charged   thai  rjfairand 

results  in  the  <  01   of  duty  on  Limo  a  ex- 

cess of  i  •  market  values.     '1 

ation  intend-  to  ask  the  Secretary  to  appoint  a  com- 
mittee of  three  from  the  Treasury  Depart 
fer  with  a  like  number  from  the  Association  with  a  view 
of  demonstrating  the  correctness  of  their  contentions  re- 
garding the  present  price  list.  If  no  relief  is  obtained 
in  this  way  the  Association  will  place  its  case  before  the 
3  and  Mean-  Committee  of  the  House  of  Represen- 
tatives at  the  tariff  hearing  to  be  held  in  Washington 
next  month. 


OBITUARY. 


PHAS.  II.  WOODBURY,  president  of  the  Mitchell, 
^  Woodbury  Co.,  died  on  Friday  of  last  week,  aged 
fifty-seven.  He  was  recovering  from  an  operation  for 
appendicitis  and  was  to  have  left  the  hospital  on  Sat- 
urday, when  he  had  an  apoplectic  stroke. 

Mr.  Woodbury  began  his  career  as  a  crockery  sales- 
man with  Rogers  &  Co.,  Boston,  thirty-five  years  ago. 
Mr.  Mitchell  was  an  office  man  with  the  same  firm,  and 
later  on  they  formed  a  partnership,  starting  in  a  small 
way.  They  grew  rapidly,  and  after  Abram  French  & 
Co.  failed  bought  the  stock  and  formed  a  company 
known  as  the  French,  Mitchell  &  Woodbury,  Co.,  which 
was  changed  later  to  the  Mitchell,  Woodbury  Co. 

Mr.  Woodbury  was  a  very  energetic  man,  full  of 
business  all  the  time,  and  had  a  very  pleasant  personal- 
ity. The  trade  loses  a  member  who  will  be  much  re- 
gretted.   

Harry  Barrett  former  manager  of  glass  plants  in 
the  Wheeling  territory,  was  found  lying  dead  near  the 
railroad  station  at  Jeannette,  Pa.,  Sunday  morning- 
last.  There  was  a  deep  gash  in  the  back  of  his  head, 
indicating  that  he  probably  was  struck  and  instantly 
killed  by  a  train.  Barrett  formerly  resided  in  Martin's 
Ferry  and  Bellaire  and  was  well  known  in  that  vicin- 
ity. For  the  past  few  years  he  had  managed  a  glass 
plant  in  Jeannette.  He  also  managed  a  factorvin  Lan- 
caster, O.,  for  a  number  of  years. 


O.  A.  Robertson,  bookkeeper  at  the  Colonial  Pot- 
tery, died  in  the  City  Hospital  of  East  Liverpool  after 
an  illness  of  one  week,  of  pneumonia,  ag-ed  sixty-seven. 
The  deceased  was  born  in  Akron,  Ohio,  and  after  being- 
employed  in  the  offices  of  various  East  Liverpool  potter- 
ies went  to  the  Shenango  China  Co.,  Newcastle.  Later 
he  became  assistant  cashier  of  the  Kensington  (O.) 
State  Bank.  He  subsequently  went  with  Wallace  & 
Chetwvnd,  and  remained  for  four  years. 


N 


O  man  would  listen  to  you  talk  if  he  did  not  know 
that  it  was  his  turn  next. 
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Notices  have  been  mailed  the  trade 

Pittsburgh  and     by  one  of  the  largest  manufacturers 

Vicinity  of   blown    and    stemware    that    the 

prices  of  these  lines  would  be 
advanced  from  five  to  ten  per  cent  January  1.  This 
action  was  not  unexpected,  for  the  continued  advances 
in  raw  materials  during  the  past  six  months  made  the 
move  on  the  part  of  the  manufacturer  one  of  absolute 
necessity.  The  demand  for  these  lines  during  1912  has 
been  the  heaviest  ever  experienced.  In  fact,  it  has 
been  impossible  to  get  orders  shipped  promptly  during 
the  last  four  months.        

Pete  Brady,  the  well-known  glass  salesman,  will  be 
at  the  Ft.  Pitt  Hotel  in  January,  "keeping  tabs"  on  the 
visiting  buyers,  and  will  escort  them  to  the  sample 
rooms  of  the  Monongah  Co.  in  the  Jenkins  Arcade  Build- 
ing.    Mr.  Brady  is  a  resident  of  Steubenville,  O. 


There  was  a  brief  meeting  of  glass  manufacturers 
in  the  Association  rooms  in  this  city  last  Thursday,  at 
which  time  the  tariff  schedule  hearing  was  discussed. 
It  was  agreed  that  a  committee  of  seven  manufacturers 
should  go  to  Washington  and  appear  before  the  Tariff 
Commission  or  other  committee  when  the  glass  schedule 
comes  up  for  a  preliminary  hearing  January  8. 


M.  A.  Lovell,  of  the  Boston  office  of  the  United 
States  Glass  Co.,  who  was  here  for  a  week,  returned  to 
the  East  last  Friday  night. 


Report  is  current  in  this  district  that  one  Western 
glass  manufacturer  has  announced  an  appropriation  of 
$100,000  for  advertising  purposes.  The  object  is  to 
reach  the  consumer  direct. 


Louis  Fritz,  glass  buyer  for  Butler  Bros.,  after 
spending  ten  days  in  the  district,  returned  home  for  the 
Christmas  season.  ''I'll  be  back  in  January,"  he  said 
when  he  left. 

A  new  glass  factory  will  be  started  in  Wellsburg, 
W.  Va.,  in  the  near  future,  according  to  a  report  cur- 
rent here.     The  new  firm,  of  which  Charles  J.  Mathen 


is  at  the  head,  will  occupy  the  plant  formerly  used  by 
the  Universal  Supply  Mfg.  Co.  The  factory  has  been 
leased  for  a  three  year  term,  and  will  be  started  in  Jan- 
uary, giving  employment  to  fifty  men.  The  character 
of  ware  to  be  manufactured  has  not  been  specified. 


Harry  Bastow,  well  known  in  the  glass  business, 
has  started  the  erection  of  a  new  factory  at  Shinnston, 
W.  Va.  The  foundation  for  the  furnace  and  building 
are  about' completed. 

Punch  tumblers,  plain  and  decorated,  are  being 
featured  by  the  Belgrade  Glass  Co.,  of  which  Frank  A. 
Treiber  is  at  the  head.  The  plant  is  said  to  be  operat- 
ing to  capacity. 

The  first  exhibitor  at  the  Ft.  Pitt  Hotel  for  the  Jan- 
uary show  will  take  possession  of  his  suite  Saturdaj  , 
when  J.  E.  Merry,  of  the  Indiana  Glass  Co.,  will  start 
to  fix  up.  He  will  be  followed  next  Monday  by  R.  (\. 
West,  who  will  begin  to  arrange  the  display  of  the  Key- 
stone lines. 

Report  is  current  that  the  Monongah  Glass  Co., 
Fairmont,  W.  Va.,  has  taken  over  the  plant  of  the  Fair- 
mont Bottle  Co. 

Starting  January  2,  the  Pittsburgh  Cut  Glass  Co. 
will  work  on  capacity  businesss,  several  large  deals  now- 
pending 

S.  F.  Elkins,  general  manager  of  the  Krakno  Glass 
Co.,  returned  to  the  district  this  week  from  a  success 
ful  trip  through  West  Virginia,  where  he  secured  some 
large  business  on  lighting  glassware.  Five  new  treat- 
ments on  both  upright  and  inverted  gas  and  electric 
shades  were  shown  for  the  first  time  this  week. 


The  United  States  Glass  Co.  will  show  in  their 
sample  rooms  during  January  five  complete  new  lines 
of  rich  lead  blown  ware,  including  vases,  tableware, 
decanters,  etc.  These  will  be  shown  both  in  new  and 
distinctive  floral  cuttings  and  plate  etchings.  Special 
attention  is  called  to  the  new  Virginia  line,  etched 
"Adam,"    named    after  the  great    English  artist    and 


designer,  Robert  Adam,  who  together  with  his  bro 

eel   ili-     - 1 fiuenci    or    English  art 

ing  almost  entirely  responsible  foi  oui  presenl  colonial 
styles.  It  was  the  Adam  brothers  whose  infli 
guided  English  art  away  from  the  French  styles  and 
set  in  the  reaction  towards  the  refinedand  classic  colon- 
ial period  which  is  so  populai  at  the  present  time,  Tin 
design  is  in  perfect  keeping  with  the  styles  developed 
by  these  men.  In  connection  with  this  Hne  the  United 
States  Glass  Co.  are  adopting  the  plan  of  placing  in 
each  package  of  this  ware  a  neatlj  printed  and  artistic 
advertising  placard  printed  on  heavy  cardboard  with  a 
ci ird  Ikui-i'i 


AT     CHICAGO. 


F)  ECENT  suggestions  in  this  correspondence  concern- 
*  ing  the  possibility  of  the  establishment  of  crockery 
factories  in  or  near  Chicago  have  caused  much  favorable 
comment  among  some  of  the  dealers.  As  matters  now 
stand,  Chicago  and  the  section  of  the  country  for  which 
it  is  the  great  distributing  point  depend  entirely  on  the 
factories  in  other  places  for  supplies  of  all  kinds 
crockery.  The  great  cut  glass  concerns  which  have 
been  started  within  a  comparatively  few  years  have 
proved  very  successful.  Now  the  question  forces  itself, 
Why  should  not  Chicago  become  a  great  manufacturing 
center?  In  reply  one  of  the  leading  dealers  immedi- 
ately asserted  that  the  qualities  of  clays  necessary  for 
the  manufacture  were  not  to  be  found  within  anything 
like  easy  reach  of  the  city.  To  this  other  dealers 
replied  that  similar  conditions  exist  in  sections  where 
factories  are  doing  an  immense  and  successful  business. 
Many  of  the  Chicago  dealers  are  now  ready  to 
admit  that  a  possibility  exists  for  the  establishment  of 
factories  in  the  city  or  in  its  immediate  neighborhood. 
Chicago  has  its  fair  share  of  local  pride,  and  that  pride 
is  not  satisfied  with  a  condition  under  the  terms  of 
which  one  of  its  largest  items  of  commerce  must  depend 
on  distant  manufacturing  facilities. 

The  holiday  demand  has  been  immense.  And  for 
high-grade  goods  especially.  Particularly  has  this  been 
the  case  in  the  cut  glass  trade.  A  similar  condition  has 
prevailed  in  the  market  for  lighting  glass.  Some  of  the 
new  styles  are  of  special  beauty  and  have  been  called 
for  regardless  of  price.  Costly  chihaware  has  also  met 
with  ready  demand. 

Walter  I!.  Andrews,  who  has  been  established  at  30 

East  Randolph  street  but  a  short  time,  reports  rapidlj 

increasing   trade  in  his  lines  of  pressed  and  blown  class 

tumblers  and  stemware. 

•      » 

Kelly  **v  Reasner,  30  Mast  Randolph  street,  ex- 
hibit in  addition  to  their  usual  large  stock  of  line  glass- 
ware a  beautiful  line  ol  decorated  lighting  glass  goods. 
One  oi    the    most  attractive   displays   of   this  class   of 


articli 

for  whi<  I; 

ginal  with  the  firm,  n  any 

a  monopi 

*  * 

F.  T.    Ri  ' 

Unit  G         I 

Randolph  m  the 

immense  business  of  the 
pleasant  anticipations  to  the  i 

able  number  and  variety  of  m 
.'s  plant  in  a  few 

»      » 

II,  A.  Marshall,  Chicago  manager  for  th 
Glass  Co.,  with  headquarters  on  the  eighth  floor  of  the 
Masonic  Temple,  has    had  vo  great   a  rush  of    business 
that  he  welcomes  the  comparative  rest  of  theti 
sarily  dev  balancing  accounts  and  taking  stock. 

» 

R.  G.  Kimball,  local  representative  of  the  Roseville 
Pottery  Co.,  agrees  with  other  agents  in  pronouncing  the 
season's  business  the  "biggest  ever"  and  in  expressions 

nfidence  in  continued  prosperity. 

*  • 

W.  A.  Fay  has  retired  from  his  sition    and 

taken  on  a  new  line  of  cut  glassware. 

*  • 

Carl  R.  Cross,  who  was  formerly  connected  with 
the  Bauman-Massey  Jewelry  Co.  of  St.  L  a  new 

recruit  in  the  selling  force  of  Mills,  Gardner  &  Co. 
Arrangements  have  been  made  by  the  company  with 
Anderson  &  Grimm  for  representation  in  Kansas  City, 
and  L.  J.  Navra  in  Seattle. 

*  « 

William  Comstock,  superintendent  of  the  Bradley 
&  Hubbard  Co.,  Meriden,  Conn.,  paid  a  visit  to  Chicago 

a  few  days  a 

*  * 

Owing  to  the  fact  that  representatives  of  the 
crockery  business  in  Chicago  have  been  so  driven  with 
business  in  connection  with  the  holiday  trade,  the 
December  meeting  of  the  Association  of  Crockery, 
Glassware  and  Allied  Trades  was  postponed.  The  next 
meeting  will  be  the  annual  affair  during  January,  when 
officers  will  be  erected  and  plans  for  1913  considered. 

*  * 

W.  J.  Moore,  Green  Bay,  Wis.,  was  a  buyer  in  the 
Chicago  market  a  few  days  ag 

•  * 

James  Bryce,  of  Bryce  Bros.,  was  a  Chicago  visitor 

last  week. 

•  * 

Paul  Fueslein,  of  Bawo  &  Potter,  left  Chicago  on 
the    17th   for    Xew   York,  where    he  will    remain    until 

after  Xew  year's. 

*  * 

The  Chicago  employes  of  the  Pittsburgh  Lamp, 
Brass  and  Glass  Co.  have  returned  from  the  gathering 
in  Pittsburgh  to  which  they  were   invited,  and  agree  in 


pronouncing  the  affair  one  of  the  most   pleasant   and 
profitable  in  their  experience. 

James  McHugh,  who  spent  a  week  or  so  at  his 
factory,  returned  home  the  latter  part  of  last  week. 

♦  * 

M.  J.  Gerry,  Chicago  manager  for  MorimuraBros., 
returned  to  Chicago  December  18th  after  having  spent 
a  week  with  his  house  in  the  Eastern  metropolis. 

*  * 

Earl  Newton,  who  represents  the  "Nueut"  line  in 
this  city,  returned  to  Chicago  on  the  20th  after  having 
-pent  a  week  at  the  factory  in  Bellarire,  Ohio. 

•  • 

G.  W.  Milligan  is  now  in  New  York,  having  left 
the  "Windy  City"  immediately  following  the  Christmas 
festivities.  He  will  return  home  in  time  for  the  New- 
Year    celebration. 

»      • 

The  extent  of  business  done  in  Chicago  in  the  china 
decorating  line  is  very  great.  All  the  large  dealers 
maintain  their  own  decorating  departments.  In  several 
eases  immense  floors  are  given  up  to  the  display  and 
sale  of  goods  made  especially  for  decoration  by  hand. 
Sehools  are  maintained  for  instruction  in  the  art,  and 
Chicago  decorated  chinaware  has  established  for  itself 
a  large  and  permanent  place  in  the  business  world. 

*      * 

As  is  their  custom,  Mr.  and  Mrs.  J.  E.  Boring  are 
sojourning  in  Crooksville,  O,,  over  the  holidays.  Mr.% 
Boring,  who  is  Chicago  manager  of  the  Crooksville 
China  Co.,  left  for  the  factory  on  the  16th  inst.  to  attend 
the  salesmen's  meeting.  Mrs.  Boring  joined  him  a 
week  later,  having  remained  here  to  look  after  the  office. 
She  is  nearly  as  familiar  with  the  line  as  he  is. 


IMPORTS    AT    NEW     YORK. 

Pertaining  to  China,  Crockery,  Glass,  etc.,  for  the  week  ending 
December  24.  1912. 

ANTWERP 

8  packages  glassware C  J  Dlerckx 

9  "  "  Graham  &  Zenger 

11        "  "  ABerger&Co 

30        "  "  ..       Geo  Borgfeldt  &  Co 

3  "  "  Strobel  &  Wilken  Co 

127  "  " Miscellaneous  Orders 

66  "         earthenware L  Straus  &  Sons 

20  "  "  ERThieler 

3  "  "  Bawo&Dotter 

46  "  "  Miscellaneous  Orders 

3  "         chinaware Strobel  &  Wilken  Co 

49  "         toys "  « 

F1UMB 
18  packages  toys Strobel  &  Wilken  Co 

ROTTERDAM 

54  packages  glassware  Graham  &  Zenger 

10  "  Miscellaneous  Orders 

18        "         earthenware L  D  Bloch  &  Co 

13        "  "  Lazarus  &  Rosenfeld 

5        " Miscellaneous  Orders 


31 

2 

195 

5 

3 

46 

33 

43 

6 

10 

48 

164 


BREMEN 

2  packages  glassware A  Steinhardt  &  Bro 

J  H  Venon 

Strobel  &  Wilken  Co 

Miscellaneous  Orders 

earthenware Ueo  Borgfeldt  &  Co 

Graham  &  Zenger 

Karl  Hutter 

Knauth.  Nachod  &  Kuhne 

Miscellaneous  Order  8 

chinaware Strobel  &  Wilken  Co 

toys FA  O  Schwartz 

Strobel  &  Wilken  Co 

Miscella-eous  Orders 


LONDON 


9  pac'  ages  toys 

2 

5 


..Geo  Borgfeldt  &  Co 
.Strobel  &  Wilken  Co 
.Miscellaneous  Orders 


54  packages  glassware 

120 

7 

24 
22 
75 


220 

28 

4 

4 

73 

9 

159 

17 

126 

7 

11 

6) 

38 

174 


HAMBURG 

Fensterer  &  Rul  e 

F  Euler  &  Co 

Eimer  &  Amend 

W  H  Plummer 

L  Straus  &  Sons 

W  R  Noe  &  Sons 

Knauth,  Nachod  &  Kuhne 

Strobel  &  Wilken  Co 

Miscellaneous  Orde  s 

earthenware Bawo  &  Dottei 

Herman  C  Kupper 

N  Wapler 

Lazarus  &  Rosenfeld 

J  Palme 

Miscellaneous  Orders 

chinaware Strobel  &  Wilken  Co 

toys B  Illf elder  &  Co 

Samstag  &  Hilder  Bros 

"        Bawo  &  Dotter 

Geo  Borgfeldt  &  Co 

Strobel  &  Wilken  Co 

"  Miscellaneous  Orders 


LIVERPOOL 

4  packages  earthenware The  Rowland  &  Marsellus  c  o 

20  "  "  Maddock  &  Miller 

2  "  "  W  H  Plummer 

12  "  "  W  S  Pitcairn 

2  "  George  Hamilton 

16  "  "  Bawo  &  Dotter 

2  "  "  Strobel  &  Wilken  Co 

£2  "  "  Miscellaneous  Orders 

18  "         ulassware Meakin  &  Ridgway 

7  "  "  Haviland  &  Co 

18  "  "  Miscellaneous  Orders 

3  *•         toys Strobel  &  Wilken  Co 


IMPORTS  AT    PORT    OP    BOSTON. 

HAMBURG 

54  packages  earthenware Jones,  McDuffee  &  Stratton  Co 

46        "  "  Mitchell  V  oodbury  &  Co 

16         "  ",  American  Express  Co 

3  "  "  W  N  Proctor  &  Co 

27         "  "  Wm  R  Noe  &  Sons 

10        "  '•  FLRoberts&Co 

2        '"  "  R  F  Downing  &  Co 

18        "  "  Geo  Borgfeldt  &  Co 

4  "  "  Houghton  &  Dutton 

7        "  "  Patterson  Wylde  &  Co 

5  " L  E  Knttt  Apparatus  C ) 

88        "  "  E  A  Runnells  &  Co 

10        "  '  First  Na  ional  Bank 

278        "  ."  BD  Webber 

37        "  "  LWolf&Co 

2        "  " F  Behrend  &  Co 

61        "  "  Miscellaneous  Orders 
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TBADE     TIPS. 


Pi  IK  Mohr  Hardware  Co.  is  equipping:  a  new  store  at 
*       Ba;   City,  Mich,  and  will  feature  domestii 

anil  ''lasswiuv. 


Somonauk,  111. — I.  L,  Lockhart  lias  bought  out  the 
business    of  Frank     Erwin.     Housefurnishing's,  china, 

pottery  and  glassware  are  being  handled. 

*  # 

Spiritwood,  X.  D. — Anton  Pried  lias  started  to 
carry  domestic  pottery  on  a  large  scale. 

#  • 

Tonopah,    Nev. — The  Wood-Sullivan  Co. ,  ofGold- 

lield,  has  opened  a  branch  store  in  Tonopah.  A  whole- 
sale and  retail  business  will  be  done-  Glassware  and 
pottery  are  carried. 

Jefferson,  Kansas. — Martin  Ladd  has  started  in 
business  here  and  is  making  a  feature  of  American 
pottery  and  glassware.     He  wants  catalogues. 

•  • 

Burr  Oak,  Mich. — B.  K.  Seaver  has  sold  his  busi- 
ness to  J.  B.  Kesslar  &  Son,  and  the  new  firm  will 
continue  the  pottery  and  glassware  departments. 

»      ♦ 

DeQueen,  Ark. — Domestic  pottery  will  be  featured 
by  the  11  axes  Hardware  Co.,  which  has  bought  out  the 
business  of  the  G.  L.  Burson. 


A     VERY     USEFUL     BOOKLET. 


THE  Budget  Publishing  Co.,  Pittsburgh,  has  issued  a 
vest-pocket  directory  of  all  the  glass  factories,  tell- 
ing locations,  class  of  ware  made,  and  the  number  of 
pots  The  factories  are  arranged  according  to  States, 
and  any  inquirer  can  easily  find  the  plant  making  the 
kind  of  goods  he  is  looking  for. 


SPECIAL     NOTICES. 


The  cost  of  advertisements  under  this  heading  is  $1  for  the 
irst  and  fifty  cents  for  each  following  insertion  ror  each  half  incb 
of  space  (30  words).     PAYABLE  IN  ADVANCE. 


HELP     WANTED. 

\  * /ANTED — A  salesman  for  Western  Pennsylvania,  Eastern 
'  '       Ohio  arid  Westtrn  New  York  having  a  thorough  know- 
ltdge  of  the  china  and  glassware  business  ard  an  established 
trade.     Fisher,  Bruce  &  Co.,  Philadelphia. 

\  a  /ANTED— A  traveling  salesman  who  can   sella  high  class 
v*       line  of  domestic  pottery.      A  swell  dinner  pattern  which 
is  popular.       Position  now  open.       Give  reference  in  confidence 
and  tell  all  in  first  letter.     Address  Box  645,  East  Liverpool,  O. 


\  a /ANTED — Traveling  sa'esman   to  sell  lighting   glassware; 
v  *        must  be  experienced  in  this  line.      State  age,  experience 
ail  and  salary  wanted.     Address  XX,  this  office. 


BUSINESS     9PPOOT  UNITIES. 

DOTTERY   salesman,   four).  < 

lished   trade,  desires   tide  lint 
glasswa'e  m  commission  for  Mid    le  West.       Sa 
ence  if  desired.     Address  Box  837.  this  0 


Trade-    Mark 


Htr,    u     ft.  pAT,  or. 


GREEN  OXIDE  OF  CHROME. 

A   Product  of  Ouality  at 
a   Reasonable  Price. 

Q.    SIEGLE    CO.,  Rosebank,  S.  I.,  N.  Y. 


FOR     SALE. 

YWHOLESALE  china  and  glassware  business. 
One  of  the  oldest  in  the  country.  First- 
class  force  of  salesmen,  numbering  fifteen. 
Net  profits  better  than  S 30,000  per  annum. 
First-class  financial  standing.  Illness  forces 
owner  to  retire.  Capital  of  about  $40,000 
necessary.  Willing  to  retain  an  interest  with 
satisfactory  party.  Address  Box  8-0,  this 
office. 


1912  SPECIALTIES. 


Cartwright  Bros., 


EAST   LIVERPOOL,  OHIO. 


Semi-Vitreous  China   Body. 


(THE    NEW    BODY.) 


Our  new  Glendora  dinner  shape  is  made  of  this  body,  and 
is  a  handsome  one,  both  for  jobbers,  retailers  and  departmen 
stores. 

25  specialties  of  this  body  are  being  shown  in   plaques 
salads,  fish,  game,  fruit,  berry  and  cake  sets  and   m   w  otl-er 
Decorations  are  the  best  the  market  affords. 

Write  us  about  these  new  lines 


(Q      y    O    -w 


cK    5^l^ 


Samples  of  all  new 


1913  LINES 

are  now  ready  for  your  inspection 
in  our  factory  sample  rooms. 


THE 


C.  C.  Thompson  Pottery  Co., 


MANUFACTURERS     OF 


White  and  Decorated  Wares, 

Rock  and  Yellow  Wares, 


EAST     LIVERPOOL,    OHIO. 


No.  13633  Line,  "Valencia"  Etching. 

An  artistic  design  on  a  fancy,  full-toned, 
resonant  blank. 


Finger  Bowl. 


Cafe  Parfait. 


Saucer  Champagne. 


L 


New  York,  71-73  nurray  St 

Boston,  127  Federal  St. 

San  Francisco,  682  Mission  St. 


MANUFACTURED     BY 


United   States   Glass  Co., 


PITTSBURGH,     PA. 


BRANCH    OFFICES    IN 

Philadelphia,  11th  and  Market  5t» 
Chicago,  30  E.    Randolph  St. 


Baltimore,  110  Hopkins  Place. 

Los  Angeles.  1 17  to  123  Winston  St. 

Denver,  1717  Arapahoe    St. 


WE    NEVER    DID    PUFF    MUCH, 

BECAUSE  WE  THINK  MODESTY  A  GREAT  VIRTUE. 

For  instance,  we  never  said  our  competitors  were  using  inferior  gold,  or  that  European 
manufacturers  were  copying  our  ware  and  decorations. 

We  sell  a  large  amount  of  Dinner  Sets  at  prices  to  suit  the  taste  and  purse  of  our 
customers,  and  we  dare  say  that  our  success  is  simply  due  to  good  ware  and  a 
number  of  exclusive  patterns  which  we  control. 

We  respectfully  invite  our  friends  and  the  trade  in  general  to  give  us  a  call. 

De  la  CROIX  6,  LEMCKE,  25  West  Broadway,  room  25.  New  York. 


The  Potomac  Glass  Company, 


MANUFACTURERS    OP 


Lead     Blown    Glassware, 

CUMBERLAND,    MD. 


Our  specialties  consist   of  Hand-Made  Stemware,  Light  Cut  Tumblers,  Deep 
Plate  Etchings,  full  line  of  Bar  Glassware. 


Full  lines  of  samples  can  be 
seen  at  our  agencies: 

THOS.  0.  EDGE 
66  West  Broadway,  New  York. 

C.  H.  PARSH ALL. 
409  Granite  Bldf.,  St.  Louis,  Mo 

J.  S.  WALKER  &   CO.. 

Northeast  Corner 

Hanover  and  Lombard   Sts. 

Baltimore,  Md. 

OEO.  H.  RUTH, 
16  N.  Sixth  St..  Philadelphia,  Pa 

J.  S.  DAWES, 
95  Pearl  St.,  Boston,  Mass. 


COX     &     LAFFERTY, 

25    IPark.    Place.  New  York, 
SELLING  AGENTS  FOR  THE  FOLLOWING  FIRMS,  AND  CARRYING  FULL  LINES  OF  SAMPLES. 

Imperial  glass  company,  Bellaire,  0.         Seneca  Glass  Co.,  Morgantown,W.Va. 


TAKITO,  OGAWA  &  CO., 

Nogoya,   Japan. 

MANUFACTURERS  and  IMPORTERS. 

JAPANESE  CHINA  AND  VASES. 


Import  sample  line  now  ready.     The  most  complete  we  have 
ever  had.      Bigger  values  than  ever.      See  this  line  before 
purchasing.     Extra  fine  thin  white  Bone  China,  elegant  hand- 
painted  decorations.     Also  big  values  in  all  styles  of  vases. 
All  goods  we  show  are  manufactured  by  us. 


Chicago,  156   West  Lake  Street. 


BONITA 
ART  CO. 

Wheeling,  W.  Va. 


Finest  French 

China,  with  solid 

covering  of  Roman 

gold.      Guaranteed 

not  to  tarnish. 

<*» 

EXCLUSIVE 
SHAPES. 


BUSH  GLASS  COMPANY, 

Lansing.  Mich. 


Cut  Glass  Specials 

TO  RETAIL  AT 

99c.       $  1.49.       $  1.99. 


Let  us  send  you  one  of  our  $25  or  $50  sample 
assortments. 


T.  B.  CLARK  &  CO., 

Honesdale,  Pa. 


Dealers  in  High-Grade  Cut  Glass  know  that  the 
name  "  Clark "  on  an  article  means  the  best  possible 


in 


RICH  AMERICAN  CUT  GLASS. 


See  our  complete  line  of  samples  or  ask  for  our  new 
catalogue. 


ENTERPRISE  ENAMEL  CO., 


Bellaire,  Ohio. 


"CORONA"  BLUE    ENAMELED    WARE. 

The  Finest  and  Most  Serviceable  Ware  Known. 


Made  of  extra  heavy  steel.  The  outside  color  is  carefully 
chosen,  uniform  blue  The  white  lining  is  of  the  hardest 
enamel — a  pure,  glistening  white.  Guaranteed  acid  proof. 
It  is  selected  by  the  most  rigid  inspection. 

If  you  once  handle  Corona.  Blue  you  will  never  want  any 
other.     We  guarantee  it. 

Write  for  samples,  catalogues  and  discounts. 


MILLS,  GARDNER  &  CO., 


Chicago.  111. 


CUT    GLASS    FACTORY: 

ST.  CHARLES,   ILL. 


LAMP    FACTORY: 

NAPPANEE,   IND. 


CUT  GLASS. 

If  you  only  knew  the  values  we  are  offering  in  our 
regular  cut  glass  line  you  could  purchase  items  that 
would  keep  your  neighbors  guessing  where  you  got 
them  to  sell  at  the  price. 

Call  and  see  samples.     Lead  blanks  only  are  used 
by  us. 


L.  BERNARDAUD    (&  CO.. 

B  6*    Co  ^~  Bernardaud  &  C'e 

franTe  46  Murray  Street,  New  York.  u««- 

Mark  on  Whit(  Mar 


French      China. 

IMPORT    AND    STOCK. 

Your    Order©    Solicited. 


Illustrated  booklet  and  price  list  of  open  stock  patterns  carried  in  New 

York  sent  on  application. 

MMHHnm^ Mmsmmm cram— »■— ■__«■_■_. 


NOW  FOR  1913. 

We  shall  be  ready  for  you  early  in 
the  year  with  the  best  lines  of  China,  Glass,  Housefurnishings,  Dolls, 
Toys,  Cretonne  Goods  and  Bric-a-Brac  that  we  have  ever  shown. 


BAWO  5c  DOTTER,  L,td. 

New    York. 

Chicago,  315  to  319   West  Adams  St.  San  Francisco.  718  Mission    St. 


M 


Niagara  Cut  Glass  Company, 


BUFFALO,    N.  Y. 


A      SHINING      EXAMPLE. 


All  our  pieces  of  cut 
£lass  are  just  as  bright 
as  this;  in  fact,  lustre  and 
brilliancy  is  what  our 
complete  assortment  is 
noted   for. 


Price  is  an  important 
feature.  We  can  sell  you 
goods  that  will  show  you 
an  excellent  profit,  yet 
enable  you  to  sell  cheaper 
than  your  neighbor. 


Send   for   further  particulars,  or  call  at  any  of  our  showrooms. 

C.  B.  &  J    WARNER,  47  Warren  Street,  New  York, 


Boston,  HARRY  B.  HOLLIS,  157  Federal  St. 

San  Francisco,  B.  F.  HEASTAND,  718  Mission  St. 


Baltimore,  T.  J.  COPELAND  &  CO.,  10  Hopkins  PI. 
Vancouver,  B.  C,  A.  ROBERTS,  Mercantile  Bldg. 


i 

3 


Hi 

© 


Etablissements  i 
Guerin  &  Co.     I 


LIMOGES,  FRANCE. 


Wm.  Guerin  &  Co.    J.  Pouyat  4  Co.  § 

33  Park  Place,  New  York. 


Fall  samples,  including  new  dinnerware     $ 
shape  and  iiandsome  decorations, 

are  on  display.  Sj 

S 

m 


%mm®mm&m&m€mm&mmi%mmi& 


The  West  End  Pottery  Co., 

East  Liverpool,  Ohio,  U.  S.  A., 


MAKERS    OF 


China. 

Semi  Porcelain. 
White  Granite. 
Dinner  Ware. 
Toilet  Ware. 
Hotel  Ware. 
Specialties. 


Ten  and  Twenty-five  Cent  Assortments. 
Kitchen  and  Hospital  Necessities. 


NEW  ILLUSTRATED  CATALOGUE  NOW  READY  FOR  MAILING. 


Open  Stock.  Exclusive  Control. 

DINNER    WARE    PATTERNS. 


$M 


HAVILAND  &  ABBOT 


COMPANY 

29  Barclay  Street,  New  York 
Dealing  Exclusively  in  the  "G.  D.  A."  Limoges  China 


IMPORTATION  DEPARTMENT— New  samples  for  1913  will  be  ready  about 
January  1  5th  ;  also  all  the  patterns  and  shapes  formerly  offered  by  Porcelaines 
G.  D.  A.  at  this  address. 

STOCK  DEPARTMENT— Full  assortment  white  staples,  open  stock  patterns,  fancy 
table  dishes  and  white  fancy  pieces  for  amateur  decorators — all  in  sufficient 
quantity  to  supply  any  reasonable  amounts  without  delay. 

HOTEL  DEPARTMENT— Are  furnishing  the  best  hotels  of  the  U.  S.  and  Europe. 


FRANC6 


Money  in  the  "repeats" 

First  sale  profits  are  not  the  profits  that 
count  most  in  Guernsey.  They  are  big,  it  is 
true,  but  the  real  money,  the  "velvet"  comes 
in  repeat  sales. 

When  a  woman  buys  a  piece  of  Guernsey  Ware  she 
finds  it  so  useful,  so  attractive  that  she  is  not  satisfied 
until  she  has  a  full  assortment.  This  is  where  the  real 
profit  for  you  comes  in. 

The  vogue  for  Guernsey  is  growing.  Our  national 
advertising  is  doubling  and  trebling  sales.  Get  in  on  this 
succesa.  Start  today  by  getting  Catalog  No.  1001  and 
picking  out  a  good  assortment.     Write  us  today. 

THE  GUERNSEY  EARTHENWARE  CO. 

Cambridge.  Ohio 

Guernse1 


Brown-  —  White    Lined    —  Enameled 


REAL  CUT  GLASS. 


No  pressed-figured  blanks, 
hand-made  and  hand-cut. 


Every  piece 


OUR 


T*ADE 


MAJHt] 


A    GUARANTEE. 


Fine  table  glass  a  specialty.  Plain,  etched, 
engraved,  floral  cuttings  and  rock  crystal 
ware.     Large  stock  and  great  variety. 


C.  DORFLINQER  &  SONS, 

36  Hurray  St.,  New  York. 


'•sasssssssassssssssssas^^ 


THE  HALL  CHINA  COMPANY 

EAST    LIVERPOOL,  OHIO 
Manufacturers  <>t  Vitrified  White  Porcelain  Vegetable  Pots  and  Coffee  Urn  Liners 

FOR  HOTELS,  RESTAURANTS,  CLUBS  AND  INSTITUTIONS 
GUARANTEED  sanitary  and  odorless  FIRE  PROOF  wm.not  c*^e  <»  9?ACK  "a  Ex- 

======    Made  of  Heavy  Vitnhed  White  Porcelain  — —     pansion    or   Contraction,  will   not 

The  Hardest  Vegetable  Pots  and  Liners  in  the  Market  Absorb  Grease  or  Retain  any  <  >d<>i 


Made  in  all  Standard  and  Special  Sizes 


Sold  only  to  Manufacturers  and  Jobbers 


WRITE    FOR    PRICES 


Positively  Guaranteed  not  to  Craze,  Crack,  Absorb  or  Retain  any  Odors 


^minimum  mum [[ iiifiiiiiiiiiiiiiiiiiliiiiiiiiiiiiiitiiiiiiMllllMiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiMililfllllliillllMilllilliillilillliilllilllllliliilimmiiimllilliltllllic- 


FONDEVILLE  &  VAN  IDERSTINE, 


Importers, 


37  Warren  Street,  New  York. 


French  Dinnerware. 

German  Dinnerware. 

English  Dinnerware. 

Vitrified  Hotelware. 

English  Teapots. 

French  Hotel  and  Bar  Glassware. 

French  Earthenware. 


Just  Leaders  for  Your  Cut  Glass 
Department. 


Mirror  Plateaux  That  Sell. 


"jiiiiiiiiiiiiiiiiiiiii'miiimimiiiiMiiiiniim  ,   mum iimiiiiiMiimiimiiiNiiiiiiiiiiiiiiiiiiiiiliiiiiiiiiiiiliiiliiliimiiiiiiiuiiimiiiimiimiiiimiiimiiiiiiiiiiiiiililiiilillllii 


We  make  a  full  line  of  mounted  plateaux  at  popular  prices. 
Mitre  cutting  to  order     

JOHN  E.  ROHRBECK. 

Office  and  Factory,  52  and  54  Grove  Street,  New  YorK  uiy 


A  FEW  LEFT. 


THE  demand  for  extra  copies  of  our  Holiday 
Number  has  been  very  great  this  year,  and 
naturally  so,  for,  aside  from  its  other  features, 
the  announcements  of  its  168  advertisers  con- 
stitute a   complete   directory   of  the  trade. 


Copies    will    be   mailed   on   receipt  of    price, 
twenty-five   cents. 
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FRANCE. 


THEODORE  HAVILAND  &  CO 

NEW  YORK 


THE  FIFTH  AVENUE  BUILDING 

Fifth  Avenue,  Broadway  and  23d  Street 
MADISON  SQUARE 


OFFICES  : 

'01,  302,  303,  304,  306,  308,  310,  312 
314.  316   318 
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"3n6ex    to    ^Aovertisement5 


—  AND   — 

BUYERS'    GUIDE. 
>» 

Importers  of  China,  (ilassware,  etc. 

Bawo  &  Dotter... 

,  &  Co 

&  Co.,  Limoges,   France 

Wheeling       


Bassetl ,  I  feo  I 
Bernardaud,  L 
Bonita  Ait  Co, 

Cox  <v  Laffei  t>         

I  >e  la  < 'i'iix  &  Lemcke 

Fondeville  &  Van  [derstine 

(iuei  in,  Win. ,  K-  Co 

Gredelue,  A.,  New  York 

I  laviland  &  Co. . ., .... 

Haviland  &  Abbot  Company  . 
I  [aviland,  Theodore,  Companj 

Kuppet,  I  [erman  C 

Thieler,  E.  R 

Takito,  Ogawa  K-  Co.,  Japan   . 


1 
i 
3 


.i 
29 
27 

6 
25 

9 
3 


Lamps  and  Brass  Goods. 

Bradley  &  Hubbard  Mfg.  Co     

Consolidated  Lamp  cv  (ilass  Co.,  Coraopolis 
Imperial  Art  (ilass  and  Lamp  Works 

Manhattan  Brass  Co  

Miller,  Edward,  &  Co 

Mills,  Gardner  &  Co.,  Chicago 

Plume  &  Atwood  Mfg.  Co     

Pittsburgh  Lamp,  Brass  &  Glass  Co 

Turner  &  Seymour  Mfg.  Co   


Cut  Glass 

Bush  Glass  Co.,  Lansing,  Mich 

Bergen,  J.  I).,  Co.,  Meriden,  Conn 

Clark,  T.  15.,  &  Co.,  Honesdale 

Dorflinger,  C. ,  &  Sons  

Fry  Glass  Co.,  Rochester,   Pa 

Herbeck-Demer  Co. ,  Hallstead,  Pa  

Janson  &  Wills,  Brooklyn. ...  

Mills,  Gardner  &  Co.,  Chicago,  111 

Niagara  Cut  Glass  Co.,  Buffalo,  N.  Y 

St.   Louis  Crystal  Glass  Co     

Domestic  Pottery. 

Cartwright  Bros.  Co.,  East  Liverpool 

Brush-McCoy  Pottery  Co.,  Zanesville,  O , 

Guernsey  Earthenware  Co.,  Cambridge,  O 

Hall  China  Co.,  East  Liverpool 

Mayer  China  Co.,  Beaver  Falls,  Pa 

New  Jersey  China  Pottery  Co.,  Trenton,  N.  J. . 
Thompson,  C.  C,  Pottery  Co.,  East  Liverpool. 
West  End  Pottery  Co.,  East  Liverpool 


32 
31 
30 
31 
32 
3 

32 
$2 
31 


3 

30 

3 

6 

28 

26 

28 

3 

S 

30 


24 

29 

6 

7 

26 

28 

1 


Plateaux  and  Trays. 


Roerbeck,  John  E 


Glassware. 

Bryce  Bros.  Co.,  Mt.  Pleasant,  Pa 

Beaver  Valley  Glass  Co.,  Rochester,  Pa  

Cox  &  Lafferty 

Duncan  &  Miller  Glass  Co.,  Washington,  Pa. 

Edge,  Thos.  G 

Economy  Tumbler  Co.,  Morgantown,  W.  Ya. 

Oriental  Glass  Co.,  Pittsburgh 

Potomac  Class  Co. 

United  States  Class  Co. ,  Pittsburgh 

Williamshurgli  Flint  'ilass  Co 


Materials. 

Drakenfeld,  B.  1'.,  <v  C , 

Holland,  Frank,  &  Son,  Brooklyn 

Roessler  &  Hasslacher  Chemical  Co  .. 
Siegle,  C,  Co.,  Rosebank,  S.   I 


Miscellaneous. 

Abels  &  Co.      

Enterprise  Enamel  Co.,  I  id  lane 

Hogan  Mfg.  Co.,  Nepera  Park,  X.  Y 

Majoi  Mfg.  Co , 

rt  Rawsthorne  Engraving  Co.,   Pittsburgh. 


29 
28 

3 
29 

2 

28 
30 

2 

2 

30 


30 
30 
30 

24 


26 

3 

28 

31 
30 


THE  HERBECK-DEMER  COMPANY, 

Hallstead.  Pa., 

Aa-  producers  of 

High -Grade  Cut  Glass. 


"LOTUS." 

Pat.  Dec.  26,   1911. 

No.   42047 


We  produce  the  largest  and  most  up-to- 
date  assortment  of  floral  designs,  viz: 
Carnation,  Lotus,  Pansy,  Hyacinth, 
Cosmos,  Water-Lily,  Narcissus,  Clematis, 
Nelke,  Primrose  and  Daffodil.  Winners, 
every  one  of  them. 


MAYER 


SOLD  TflROUGfl  TftE  TRADE 
CORRESPONDENCE  INVITED 

TH£|i0ii  mm  Co, 

BEAVER  FALLS ,  PENNA 

.  ESTABLISHED    1873. 

J)  Brass  and 
*/\  Rubber  Covered 

EASELS,  PLACODE  HANGERS,  Etc. 

Our  new  catalogue  will  be  sent  on  request. 

ABELS   ®.   CO. 

U  Manufacturers.  ^jJwA^l 

460  West  Broadway,  New  York. 
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The  China  known  since    I  LrrU 


as 


Haviland  China 


is  stamped 


^vilav 


France 


Additional  stamp  on  Decorated  China 


Limoges 


Note  Our  New  Address 


Haviland    &    Co. 

Eleven  East  Thirty-Sixth  Street 
II  New  York  I! 
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ECONOMY  TUMKLER  CO 

Morgan  town,   W.   Va 

HIGH  GRADE  LEAD  BLOWN  WARE. 


The  WARE   of  Quality. 


Thos.  G.  Jones,  7 1  -73  Murray  St.,  New  York. 
Geo.  A.  Granville,  1  44  Congress  St.,  Boston. 

Peacock  &  Roop,  1007  Filbert  St.,  Philadelphia. 
E.  W.  Newton,  706  Kesner  Bldg.,  Chicago. 
F.  H.  Young,  325  Locust  St.,  St.  Louis,  Mo. 
J.M.Allen,  318  Mack  Block,  Denver. 


NEW  JERSEY  CHINA  POTTERY  CO. 


Manufacturers  and    Decorators   of 


WILLETS     BELEEK 

CHINA. 

Great  variety  of  decorations,  encrusted  gold,  acid  etched, 
burnished  gold  and  silver;  novel  articles,  attractive  shapes. 

FACTORY.    TRENTON,    N.    J. 


New  Showroom,  25  WEST  BROADWAY,  NEW  YORK. 

SOLOMON     &     CROSS,    Representatives. 


FRY  GLASS 

MEANS    QUALITY. 


Always  something  new,  artistic  and  reasonable  in  price. 
Line  this  year  surpasses  anything  heretofore  made. 

H.  C.  Fry  Glass  Company, 

ROCHESTER,   PA. 


FOR 
FINE 


STEMWARE,  TUMBLERS, 
CUT  BARS, 
NEEDLE  ETCHED, 
PLATE  ETCHED, 
FANCY  GOODS, 
HOTEL  GLASSWARE. 


Beaver  Valley  Glass  Co., 


SEE 


Frederick  Skelton,  71-73  Murray  St.,  N.Y. 


J  ANSON      &      WILLS, 

Manufacturers  of  Original  Light  Cuttings  and  Stone 
Engravings  on  Blown  Stemware  and  Tumblers 

Office    and    Factory,  683    Lorimer   Street,    Brooklyn,  N.  Y. 


Sole  Owner  of  the 
Patent 


Celluloid  "Salt  and  Pepper"  Caps 


Made   Onl\    b\ 


Hogan  Mfg.  Co.,  inc.  Nepera  Park,  N.  Y. 

From  special  material.      Does  not  break  or 
slip.     Write  for  samples  and  prices 

J.  L.  Garvey,  City  Agent,  10  W.  Broadway,  N.  \  . 


V  I 

I  Do  You  Want  Anything  ?  \ 


1 


'^iHE  man  desirous  of  securing  a 
position,  the  merchant  needing 
help,  the  storekeeper  wishing  to  sell  his 
business,  the  landlord  with  office  or  store 
to  rent,  the  salesman  seeking  another  side 
line — all  find  the  "  Crockery  and  Glass 
Journal  "  a  powerful  aid  in  bringing  about 
the  fulfilment  of  their  wishes. 


A  "WANT"  AD.  IN  THE  "SPECIAL  NOTICES" 
COLUMN  INVARIABLY  BRINGS  RESULTS. 
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BRYeE  BROS,  e©., 


MOUNT     PLEASANT     PENN 


MANUrJkOTUKBKB     OK 


Pine  Blown  Lead  Glass 


Stemware,  Tumblers,  Decanters,  Carafes,  etc. 


Needle  Etched,  Cat,  Sand  Blasi 
Knameled.  etc. 


New  York  Office,  25  West  Broadway,  Room  44.    J.  D.  Dithridge.       Western  Salesmen:  W.  H.  Duval,  Gerard  S.  Bryce. 


A.  GREDELUE. 


Glassware. 

Toilet  Ware. 

Light  and  Deep 
Rock  Crystal. 

Fancy  Goods. 

Electroliers 


The  Well-Known  Trade  Mark: 


Baccarat  Glassware 


PACTORIBS    AT 

Baccarat,  Rambervlllers,  Bertrlchamps. 


43  to  51  West  Fourth  St.,  New  York. 


THE 


6mjms 


iff  "LinesThat  Sell" 


Why  not  buy  proven 
winners?  Watch  for 
our  new  ones.  If 
they  don't  sell  we 
don't  show  them. 
Ask  about  our  car- 
load  proposition — 
may  save  you  a  lot 
of  money. 


The  Brush-McCoy  Pottery  Co., 


ZANESVILLE.    O. 


No.  72   Colonial.       Oval  Footed  Celery  and  Snoon  Dish. 


ALWAYS  SOMETHING  NEW 

We  are  constantly  introducing  new  specialties 
and  have  always  something  novel  to  offer.  Call 
in  at  any  of  our  showrooms  and  see  our  fine 
table  glassware. 

The  Duncan  &  Miller  Glass  Co. 

WASHINGTON,    PA. 

Paul  Joseph,  64  Park  Place,  New    fork. 

Joseph  Tomklnson,  213   Commrrclal  Bldg,  Philadelphia? 
(ireen   &   Thomas,  33   S.  Charles   St.,  Baltimore. 

Marsh   &  Kldd,  617   Mission   St.,  San  Francisco, 


)U 


ESTABLISHED    1869. 


B.  F.  DRAKENFELD  &,  CO., 


(FORMERLY    J.   MAR8CHING    A    CO.) 


Pottery    and    Glass    Colors. 


MATERIAL8    FOR    DECORATING    CHINA    QLA88    AND    ENAMELED    WARE 


OXIDES 

27    PARK    PLACE, 


AND      CHEMICALS. 


NEW    YORK. 


East  Liverpool  Office,  Potters'  Savings  and  Loan  Building.      GEO.  HEISLER. 


WILLIAMSBURGH   FLINT   GLASS    CO. 

MANUFACTURERS    OF 

Lamp  Chimneys,  Lantern  Globes,  Fish  Globes,  Gas  and  Electric 

Globes  in  all  colors. 

Particular  attention  paid  to  private  and  special  moulds. 

WRITE    FOR    PRICE    LIST. 

New  York  Office:  Factory: 

74  Park  Place  Boerum  and  McKibben  Sts. ,  Brooklyn,  N.  Y. 


ORIENTAL     GLASS     CO., 

MANUFACTURERS    OF 

Ruby    Stained   and    Decorated   Glassware   in  Opal,  Ivory,  Ruby 
Mat  and  Gold,  Crystal  Mat  and  Gold. 

COLORED    CATALOGUE    AND    PRICB    LIST    ON    APPLICATION. 

Office  and   Works:  PITTSBURQH    PA.,  U.  S.  ft. 

The  St.  Louis  Crystal  Glass  Co. 

rounded   i?ar. 
Works:    Munzthal— St.  Louis,  Lorraine,  Germany,  and  Paris,  France. 

FINE    TABLE    GLASSWARE. 

E.  TORLOTTINQ,  Agent,  25  West  Broadway,  New  York 


IMPERIAL  ART  GLASS  AND   LAMP  WORKS 

Le  Berthon  &  Vallin,  Props., 
26-32    SULLIVAN    STREET,    NEW    YORK, 

Manufacturers  of  Art  Glass  Shades  and  Gas  and  Electric 
Portables. 

Boston  Office,  41  Pearl  St. 


Chicago  Office,  908  Kesner  Bldg. 


FRANK     HOLLAND     &     SON, 

Manufacturers  of  Mills,  Spindles,  Lathes,  and  supplies 
of  every  description  for  the  Cut  Glass  Trade, 


Established    1892. 


683   Lorimer  St.,  Brooklyn,  N.Y. 


N.    Y.    SALESROOM: 

32  Park  Place. 


Silversmith  Bldg., 
10  S.  Wabash  Ave. 


J.   D.    BERGEN     CO. 

Manufacturers  of 

RICH     CUT    GLASS, 

Main  Office  and   Factory,  MERIDEN,  CONN. 


Pac-slmlie  of 
Label. 


MADE    IN   AMERICA 


The  ROESSLER  &  HASSLACHER 

CHEMICAL    COMPANY 

100  William  Street  New  York   City 

LIQUID    BRIGHT    GOLD 

GLASS COLORS POTTERY 

Overglaze— Underglaze—  Liquid  Lustres— Bodies  «&  Oxides 
CHEMICALS    AND    OXIDES 

FOR     POTTERY,    GLASS,    ENAMELED     WARE,    CLAY     PRODUCTS. 


WORKS : 


PERTH   AMBOY, 
N.J. 


WAREHOUSE  : 

East  Liverpool, 
Ohio. 

HARRY     W.    SMITH. 
Manager. 


3i 


ARE  YOU  INTERESTED 

in  Two, 


Three  and 
Four  Light 
Clusters  ? 


Cji, 


No.  237. 

For  use  with  shades  which 
form  their  own  crowns. 


No.  239. 

For  use  with  shades  having  either 
2/f>  3/2  or  4  in-  openings  at  top. 


We  make  a  specialty  of  making  them  for  shade  manufacturers. 
If  you'll  write  we'll  be  glad  to  quote. 


The  TURNER  &  SEYMOUR  MFG.  CO. 

Torrington,  Conn. 

Manufacturers   of  Gas   and    Electric   Portables,  Shade    Rings, 
Plateaux,  Candle  Lamps  and  Candlesticks. 


New  York,  47  Warren  St.  Boston,  68  Cbauncy  St 

Chicago,  59  E.  Adams  St. 


GEO.  F.  BASSETT  &  CO., 


IMPORTERS    OF 


ENGLISH.  AUSTRIAN    &    FRENCH 

DINNER  WARE, 

AO.ENTS  FOR 

Burgess  &  Leigh  i  52  &  54  Park  Place. 

Pearl  Pottery  Co.    f  England  ' 

James  Kent 

New  York. 


Bassett  China,  Austria. 
A.  &  D.  China  Prance 
J.  B.  Touze  &  Co.    " 


MAJOR'S 
HtMBNili 


Special 

Inducements 

Offered  for  1913. 


SEND     FOR     PARTICULARS. 


The  best  adhesive   for 

China,  Earthenware,  Glassware,  etc. 

15c.  size,  $[.20  per  dozen ;  $[4.40  per  gross. 
Sample  and  Advertising  Matter   Free. 

MAJOR     MANUFACTURING     CO., 

A.   MAJOR,   President. 

461   Pearl  Street,  New  York  City. 


Gas  and  Electric  Portables  and  Fittings. 


Stationery   Sets   and    Smokers'   Articles. 

Cuspidores  and   Match   Safes. 

Fire-Place    Fixtures,  Andirons,   Fire  Sets. 

Fenders,  Coal    Hods,  Umbrella   Stands,  etc. 

"Perfection"  Student   Lamps. 
Kerosene   Lamps   and   Burners  of  all  kinds 


MANHATTAN    BRASS    CO., 

Manufacturers  Established    1865. 

Office,  332  Bast  28th  St.,  New  York  City. 


Rolling  Mills  and  Factories. 
27th  and  28th  Sts.  and  1st  ave. 


Western  Sales  Office, 
180  N.  Dearborn  St, Chicago,  111 


^  n  hii  11 11 11  uri  ii  11 11 1  in  11 11  if  h  11 11  mi  11  it  rtuti  h  nit  itn  n  n  unttii  utiannnnunnHnuiia  itnu  n  nn  u  u  n  mi  11  n  ihi  ntiu  n  ti  n  m  n  n  it  nn  it  unii  n  iHtmn«H  nnn  n  nil  niinii  itH  uh  n  n  iiu  nflnranRimi^a* 

"HE  Consolidated   Lamp    and 

Glass  Co.  desires  to  thank 

its  many  patrons  for  their  favors 

I    throughout  the   year   191 2,  and 

extends  to   all  the   Greetings  of 

!   the  Season. 


Consolidated  Lamp  &  Glass  Co. 

CORAOPOLIS,     PA. 

New  York  Office,  66  West  Broadway. 

Chicago,  736  Kesner  Building. 

Pittsburg,  311  Bissell  Block. 

Buffalo,  523  Main  Street. 


milium: 
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JHERE  is  a  little  beauty 

We  are  not  in  the 
Gas  or  Electric 
Portable  business, 
BUT  we  could  not 
help  making  THIS 

IT  is  both  prac- 
tical and  attractive 

Has  two  adjust- 
ments, making  it 
adaptable  to  many 
purposes. 

Extreme  height, 
14  inches  to  top  of 
7-inch  brass, white 
enamel  lined, 
shade.     Brush 
brass  finish. 

Price  most  at- 
tractive. 

The  PLUME  &  ATWOOD  MFG.  CO., 

WATERBURY,  conn. 


>lew  York  City,  279  Broadway. 

Chicago,  111.,  42  Madison  St. 

San  Francisco.  Cal.,  268  Market  St 


Bradley  &  Hubbard  Mfg.  Co 


MERIDEN.  CONN., 

Designers    and    Makers    of 


Electric 
and  Gas 

Fixtures 

of  all 
Styles  and 
Varieties. 


Electric 

Reading, 

Desk  and 

Floor 

Lamps. 

Gas 

Portables. 


OIL  LIGHTING  FIXTURES  AND  LAMPS. 

ART  METAL  GOODS. 

FIREPLACE  FURNITURE. 


8AMPLES    AT    O'JR    SALESROOMS 


Have  YOU  Stocked      (; 

Delica    White    and    Lily    Tint 
Lighting  Glassware? 

IF  not,  there's  some  rattling  business  waiting  for 
you.     This  glass  is  made  up   in  the   famous 
Pilabrasgo  Leaf  line  of  shades  (for  either  gas, 
or  electric  light).       It  is  the  very  latest  production 
of   Mr.  Nicholas   Kopp.      And  it  is,  by  far,  the 
best  white  glass  on  the  market. 

^  Its  on  display  at  all  the  Pilabrasgo  show  rooms, 
and  in  most  of  the  live  retail  stores.  If  it  isn't  in 
yours,  a  postal  to  our  nearest  branch  will  bring 
photographs.      Mail  it — today. 

The  Pittsburgh  Lamp,  Brass  and  Glass  Co. 


General    Offices  and   Factories, 


Pittsburgh, 


Penna. 


BRANCHES: 


Boston,   127   Federal   St. 
Philadelphia,  731     Arcb   St. 
Buffalo.  611    Main   St. 
Detroit,  68  Qriawold   St. 
St.  Louis.  701    Locust  St. 


New    York,  82    West   Broadway 
Baltimore,  122    W.  Baltimore   St. 
Cleveland,  203  Caxton  Building 
Chicago.  110  S.  Wabash  Av< 
San   Francisco,  718  Mission   St 


London,  Ontario,  1  13      Wortlev  Road    R.  E.  Davis,  Representative. 


BEFORE   BUYING 


YOUR     FALL    STOCK 


YOU   SHOULD   SEE 


The  BEST  Made, 
The  BEST  Styles, 
The  BEST  Variety 


OF 


Electric  &  Gas  Fixtures 

Electric  &  Gas  Portables 

Kerosene  Lamps  &  Burners 

"Miller"  Oil  Heaters 
Gas  Burners  in  all  styles 


EDWARD    MILLER    &    CO., 

MANUFACTURERS 

Meriden,  Conn. 


SALESROOMS 


& 


New  Y^rk,  26  Park  Place.  Chicago,  505  Heyworth  Building 


New  York,  48  and  50  Park  Place.         Pmladelphia,  807  Chestnut  St. 
Boston,  63  Pear!  St.  Chicago,  105  N.  Wabash  Ave. 


_{ 


II 
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